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WATER HEATING UNITS 


The Excelso 
PHAETON— 
for Warm Air and 
Hot Water Plants, 
Water Heating 
Capacities from 
30 to 250 gallons. 
Water radiator 
heating from 40 to 
400 square feet. 


The Fxcelso 
INDIRECT— 
for Vapor and 
Steam Boilers. 
Single Coil 
Heaters from 30 
to 120 gal.capacity. 


EXCELSQO WATER — 
HEATING UNIT 


Adds to Your Sales 
And Adds to Your 
PROFITS 


EXCELSO SPECIALTY WORKS, Inc. 
55 CLYDE AVE., BUFFALO, N. Y. 


210 E. 45th Street 32 Oliver 5939 Haverford Ave. 
New York, N. Y. Boston, Mass. Philadelphia, Pa. 


NATIONALLY DISTRIBUTED BY 
LEADING JOBBERS AND BOILER AND 
RADIATOR MANUFACTURERS 


CEL< 
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The Excelso 
DOUBLE COIL— 
forlarger Steam 
and Vapor Boilers. 
Capacity from 160 
to 400 gallons, 


Top View 
Triple Coil 
Capacities 600 
to 800 gallons. 


HEATERS 


rg 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW JANUARY 1, 1926 


Sid 
ei . , ia See 


a 
a 


=— 


ofttt 
wai e ; 
WA 


\ 4 re 
\ ore iy 4 


é 
a 


The flame of the old year is 
burnt out and dead and every- 
where the candle of 1926 is being 

lighted. The old beacon has guided us 
well but now all our hopes are set upon the 
new one. May your light burn strong and bright 
in the New Year and may it bring you to the end 
of 1926 with nothing but praise for it. If you used 
Vogel Products last year we are sure that you have 
been well rewarded by them and will continue 
their use. If you did not use them we know that 


you can make this year a better one by their use. 


Let us wish you again the old, old wish, A Happy 
and Prosperous New Year. 


JOSEPH A. VOGEL CO. 
WILMINGTON, DEL. 
ST. LOUIS, MO. 
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HE Book of the New Year is open 
before us. The pen of Time is 
poised above it, ready to commence 

recording the events of another twelve 
months. In this, the brief lull between the passing of the Old and the 
beginning of the New, we who comprise The Plumbers Trade J ournal 
staff extend to all who make up the reader family, a sincere wish that 
the year to come may hold for you the best that life affords. 

Looking back over the year now drawing to a close, we find much of 
encouragement and it is in a spirit of whole-souled thankfulness that 
these words are written; a thankfulness inspired by the support ac- 
corded us by advertisers and subscribers alike; sturdy, unstinted support 
that we like to feel we have merited by the service we have earnestly 
sought to render the plumbing and heating industries. 

What we have tried to do, what we shall attempt to do in the future, 
have no part in this record, for it is the duty of a business paper to 
serve. Let us say only then that in 1926 we shall try to do a little 
more than you expect of us. 


A Glance At The 
Future’s Prospects 


To Wish You The 
Season’s Greetings 


URNING to a thoughtful contem- 
plation of the larger aspects of the 
country’s general well-being—some- 

thing that cannot help but influence the 
prosperity of our own crafts—the prospect is indeed one to generate 
confidence in even the most conservative-minded. 

The economic structure of the country as a whole is perhaps in a 
better condition right now than it has been for some time, due in a great 
measure to the gradual settling of foreign credits and the elimination 
of much of the confusion that attends chaotic conditions abroad. 

Average business in almost all lines throughout the country continues 
to be satisfactorily brisk, minor slumps and territorial booms having 
little influence upon the even tenor of industrial operations, except in 
the affected districts. 

Real estate is booming, with Florida 
and California as extreme examples. In 
California they are selling mountain- 
sides for building lots; in Florida, 
chicken-coops are doing duty as emer- 
gency hotels to house the invading mul- 
titudes. 

“Going behind these two isolated cases 
and viewing the realty transactions of 
the country at large, an impression of 
unusual stability is gained. In almost 
every large city huge building projects 
are being financed. 


Much Building In Prospect 
For New Year 


ARRYING one’s scrutiny farther 
and taking in the smaller cities, 
towns and villages, a satisfying 
tendency toward building and the re- 
modeling of existing homes is noted. 
Business has been unusual in many 
lines. In fact, numerous manufacturers, 
swamped by orders of extraordinary 
volume, have been unable to turn out 
goods fast enough to meet the existing 
demand. Some congestion was _ inevit- 
able, of course, but this is gradually 
working itself out and the prospects for 
1926 seem such as to warrant a very 
optimistic attitude, with stable markets 
of good volume. 
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New York, N. Y., January 1, 1926 


SUBSCRIPTION REPRESENTATIVES must show creden- 
tials. We are not responsible for money paid unauthorized 


agents. 
WE DO NOT NECESSARILY endorse contributed articles. 
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Competition and 


Ce like the poor, will 
Its Best Aspects 


always be with us, but more and 

more it is being brought down to 
an intelligent, four-square, common- 
sense basis. Cooperative advertising, the time-payment plan, more accur- 
ate estimates—and adherence to estimates once they are -made—educa- 
tion of the trade at large through association work, the Trade Extension 
Bureau and the trade press, have all played significant parts in the 
business building activities of 1925. 

And let us not dismiss the work of the associations with their inclusion 
among the factors responsible for our general prosperity. 

The National Association of Master Plumbers, The National Heating 
and Piping Contractors’ Association, The Eastern Supply Association, 
The Central Supply Association and all local and State associations have 
done an enormous lot to make the year 1925 a memorable one in plumbing 
and heating annals and there is every reason to believe that theirs will 
be an even greater and more lasting contribution next year and in the 
years still to come. For with the passage of years comes clarity of 
thought; and things that have previously seemed of dubious worth crys- 
talized into movements of far-reaching importance to our allied trades. 


The Apprenticeship 


Ri. apprenticeship situation is im- 
Situation Improves 


proving. It will improve even 
more rapidly when plumbing and 
heating men unite in their attempts to 


- induce high-principled, vigorous-blooded young manhood to take up 


plumbing and heating as a life-work. 

Much is already being done with this end in view and thanks are 
due the educational institutions that have made plumbing and heating 
courses parts of their curriculum. 

Today’s boys are the men of tomorrow and it is to those boys we 
must look for the perpetuation of our high ideals. 

A little thought now on the part of the 
old timers in the plumbing and heating 
business, and a conscientious attempt to 
interest the right type of youngster in 
the prospects of our craft will mean, in 
the days to come, a bigger, better and 
more highly reputable craft. 

Old, time-worn ideas are being scrapped 
daily. We must either go forward or 
drop back. There is no standing still. 
And it is the youth of today that must 
“carry on” tomorrow. 


Summing Up Next 
Year’s Indications 


SUMMING up of next year’s in- 

dications, then, produces the con- 

viction that business will be good. 
There will be plenty of it, but it will 
have to be gone after. That much can 
be taken for granted, because the busi- 
ness looming ahead is not of the “boom” 
type that can be secured by any me- 
chanic who has a kit of tools and pre- 
tends to vast stores of plumbing and 
heating knowledge. 

You will have to “Ask ’Em to Buy” 
in 1926 even more insistently than you 
asked them in 1925, because merchandis- 
ers in all other lines will be doubling 
their efforts to get YOUR share of the 
buyer’s dollar into THEIR cash regis- 
ters. A Happy and BUSY New Year! 
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Looking | 


SHORT-LINE review 
covering practically all 
the high spots of the past 
year. © © © 


APPY New Year... noise... head- 
aches... “Ask ’Em to Buy” makes 
its bow . . . introduced by C. W. 
Wanger . .. who says Philadel- 
phia’s slow? ... America leads the 
world in sanitation . .. and in 
= health ... better relations between 

public and plumbers .. . jokeless plumbing 

jokes decrease . . . more cooperation—less 
competition .. . October biggest sales month 
of the year in both plumbing and heating 

. . . few dull days in these industries... 

plenty o’ dull nights for those who forgot to 

figure a profit . . . quantity survey idea grows 

. . . better storerooms . . . secretaries hold 

third conference ... nothing like getting to- 

gether ... people want better fixtures . .. merchandising, merchandis- 
ing, merchandising ...T. H. C., through the Soldering Iron, offered 
several new and revolutionary appliances . . . more field secretaries 

. oil burner manufacturers adopt a code of ethics ... live up to 

’em... trucks, trucks—more trucks make more business .. . speaking 

of names, consider the Leaky Plumbing Company ... also, “When 

you want Water call for Beers”... 100 plumbing and heating things 
to sell... sell ’em, sell ’em... better advertising ... more of it... 
when it comes to discounts, which would you rather have: 5, 10 and 

50 off; 50, 10 and 5 off, or 10, 5 and 50 off? No difference. All the 

same... speeches, speeches, speeches everywhere, and good ones too 

... practice makes perfect ...in a few years we’ll have a thousand 

Colonel Archers. 


—— oS 
OMEN admitted for the first time to the Connecticut Master 
. Mrs. Hornbrook, 


Plumbers’ Convention ... slow but sure. . 

please take notice . . . two scholar- 
ships—the first in the world—established at 
Carnegie Institute of Technology by the 
National Association of Master Plumbers 
. cheers, bouquets and thanks for the 
Women’s’ Auxiliaries, 
Mrs. Hornbrook, Frank 
J. Fee, James S. Cas- 
sedy, Samuel F. Wil- 


ore) 


1925 THE LEGACY 


By WILLIAM LUDLUM 


Said ’twenty-five to ’twenty-six— 
“My train is almost due, 


VERYTHING of impor- 
tance that happened in 
our industries during 1925 is 
here breezily commented upon 


stays at the head ... Paul Blatchford gets 
a rest at last. — 
——o 
ORTLAND ... flowers . . . good fel- 
lows get together . . . happy days—and 


nights ... “Big Boy” Longley moved 

up to the presidential chair ... another Wil- 
son—this one Albert J. of San Francisco— 
on his way to Longley’s job via the vice- 
presidency .. . “Tar Heel” Wilbur Dosher 
becomes N. A. M. P. secretary ... having 
the face of “in him we trust,” “Dick” Welch 
continues to take care of the money .. . and 
the N. A. M. P. headquarters, shifting like 
the sands of time, from Chicago to Detroit 
to Newark to Cincinnati, now are lodged in 
the Wilmington which is in North Carolina 
. sky. plumbing . . . more swimming pools . . . one good term 
deserves another, and so Frank A. Merrill was reelected president 
of the Heating and Piping Contractors’ National Association. . . 
Detroit was full of heat in June... and Harry B. Gombers was 
there .. . always there, is Gombers .. . like “Jack” Irvine... or 
“Fred” Fladd of Rochester, who has done more for education than 
most plumbers have done to increase profits . . . bathing beauties... 
Atlantic City ... and the foregathering of A. S. H. & V. E.... no, 
that isn’t spelling it for you; neither is it giving it to you by degrees 
... it means the American Society of Heating and Ventilating Engi- 
neers held a convention, as it has held thirty other conventions... 
growth of field secretaries . . . oil burner business booms . . . more 
paid secretaries .. . standardization goes marching on, and Thomas 
F. Hanley leads the march... California M. P. A. held its first 
convention outside its own State... and John L. E. Firmin was on 


deck . . . “Shorty” Lewis turns poet... 
the first visitor at the Summer White House 
was a plumber... did Cal break his silence 
—Cal’s silence, not the plumber’s? and if 
he 


1926 did—if Cal did—what did he say? 
O-—— 
URPRISE ... Wil- 
liam J. Woolley 
resigns the -man- 


agership of the Na- 


son and other fight 

leaders. . . apprentices, And I must skip along for keeps tional Trade Extension 
apprentices . . . begin- To leave my job to you. Bureau . . . suspense 
ners in the trade are In twelve short months I’ve sold a lot; - who will take his 
not coming in droves, But, if you hold the pace, place? . . . suspense re- 
but they’re coming in You'll beat my record by a mile lieved . . . William G. 


ones and twos... and 
E. L. Bowman and 
John Quinn are still on 
the job—not on the job 


And pass me in the race.” 


“All you need do is what I’ve done— 
I did my best to score 
A little better than the best 


Bergner gets the job 
. . . the Two Bills— 
Bill Twand Billil ee 
more trade golf clubs 

more Women’s 


still . - more clean Of Nineteen twenty-four 
. . -, ’ eV. . 
pioNs Si poe And if you are, as ‘T have been, epee . +» Sousa’s 
DN ae Right on the job, alive! and plays at Kohler 
for Kohler . . . Santa 


room with every bed- 
. the great wail, “Business good 


room. . : 9 
but profits bad” . .. Crane Co. seventy Of—Nineteen twenty-five. 
years big . . . hole-in-one notices . . . out- 


ings, picnics, clam bakes, baseball, dancing, 
sack races, sore feet, sunburn .. . like all 
good things, the Sanitation Development 
League spreads . . . overhead—always with 
us. . . and nobody believes overhead is the 
ceiling anymore ... Nye—Die.. . price 
cutters still cut prices . .*. the jobber is 
now a wholesaler ... and why not?... 
manufacturer, wholesaler, retailer, “THE 
PLUMBING AND HEATING SUPPLY 
SALESMAN” — a straight line... 
Wolff Mfg. Corporation passes its 70th mile- 

stone ... advertising and sales man- 
agers meet to help along advertising 
and sales ... for the 20th time the 
American Society of Sanitary Engi- 
neering meets, and Joseph J. Crotty 


As ’twenty-six—you’ll beat the score 


“T’ve made mistakes, as you will, too; 
But left my record plain 

To show you how to pass ’em up— 
And make my loss your—gain. 

If you need guidance on the road 
As your days slip away 

Just pick the path that’s straight and true 
And—right there stick and stay.” 


Said ’twenty-five to ’twenty-six— 
“My train is almost due, 

And Father Time says ‘I must skip!’ 
To leave my job to you; 

But you are such a husky kid, 
I’ve not the slightest doubt— 

That you will prove the biggest year 
The Lord has yet turned out!” 


Barbara plumbers answered the S. O. S. 
. .. time payment plans increase . . . many 
plumbers learned: where water is hard, 
water softeners are easy to sell . . . by 
telling more the industries are selling more 
see also, pushing bathing is pushing plumb- 
ing... county fair exhibits multiply .. . 
advertising and selling helps . . . powdered 
coal crowds its way forward as a popular 
fuel . . . bookkeepers no longer. regarded 
as an expense in plumbing and heating 
shops ... great growth of tourist camps 
helps plumbing sales . Pennsylvania 
hold first State-wide conference on appren- 
ticeship training ever held ... the public 
now begins to realize that good 

plumbing is an investment, not an 

expense .. . the Sanitary Plumbing 

and Heating League of Pennsylvania 

(Continued on Page 9) 
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Kitty 


Clarence Wiped Off a Corner of Lew’s Desk With a Newspaper and Sat Down 


] ESLEY Dodds’ plumbing shop was chilly and 
dark. As Kitty, Wes’ daughter, entered it 
one winter afternoon, fur-coated and with 
glowing cheeks, the dreary unwholesomeness 
of the place—cold as a tomb, yet with the 
smell of gas and of bad ventilation—struck 
Sa her forbiddingly. She turned to the slender, 
pink-cheeked, blue-eyed youth who came with her, mak- 
ing a little gesture of distaste as she said: 

“Clarence, I wonder why Dad keeps such a depress- 
ing shop? He doesn’t need to. He does a splendid 
business, you know.” 

“Aw—er—” said the young man. “Does he? I 
rather fancied that chap Carslake, down the street, 
was getting the cream of the business, don’t you 
know. I got that from something the mater said.” 

Clarence was exquisitely dressed, with a cane, and 
spats, and a carnation. He had a small neat mus- 
tache, and his eyes, though pale, were keen and alert. 
But Kitty wished he wouldn’t say “the mater” when 
he meant his mother. Just because he was Clarence 
Todd, and the son of one of the richest men in 
Lakeville, he needn’t put on airs! 

“Perhaps your mother doesn’t know,” she said 
rather coldly. “Will you sit down out here for a 
moment? I’d like to talk to Dad alone.” 

“Oh, how d’you do, Kitty!” exclaimed young Lew 
Davies, the bookkeeper and general clerk, getting up 
from his desk and bowing, and smirking, and rubbing 
his hands. “You look wonderful today, if you don’t 
mind my...” 

Kitty decidedly did mind. There was something sly 
and yet impudent about Lew. She couldn’t define it, 


Glarence to the Rescue 


“herein the “Young Man “With the Spats” Proves He Knows a 
hing or “Gwo About the Llumbing and Heating Business 


By H. M. HAMILTON 


but she felt it. She interrupted his gallant speech 
to say: 

“Clarence, do you know Mr. Davies? Lew, this is 
Mr. Todd. He will stay here while I go in to see 
my father.” 

“How’re you?” growled Lew. But Clarence Todd 
carefully removed a glove, then held out a small white 
hand. 

“Delighted to know you,” said he. 
hand unwillingly. 
sit down? 


Lew shook the 
“Is there—er—any place for me to 
Clean—I mean.” 


If you like clever fiction here’s a story you'll 
enjoy. It was written especially for The 
Plumbers Trade Journal by an author whose 


work has just recently appeared in THE 
SATURDAY EVENING POST and other 


Big Popular Magazines. s¢ 2c co o6 


“Afraid of dirt?” sneered Lew. 
be in a plumbing shop, then. 
fingered people.” 

He turned back to his writing. Clarence wiped off 
the corner of Lew’s desk with a newspaper which he 
found on the floor; then he sat down, swinging his legs. 
Lew thrust what he was writing under the blotter 


“You oughtn’t to 
It’s no place for lily- 


that topped his desk and glared. 
cigarette airily. 
“Why should a plumbing shop be dirty?” he asked. 


Clarence lighted a 


“And cold—and dark—and smelly—and ugly? Any 
particular reason?” : 
“Look here!” Lew jumped to his feet. “You trying 


to pick a fight? Because if you are... .” 

“Why should a plumbing shop have disagreeable 
clerks?” Clarence went on, blowing a ring of white 
smoke. “Supposed to attract custom?” 

“You confounded whipper-snapper!” roared Lew. 

“If you give me any more of your lip, I'll... .” 

“Clarence!” Kitty Dodds had come out of the 
grimy glass-sided “private office” at the back of the 
store. There was anxiety in her voice, but her eyes 
widened as she saw Lew lift his clenched: fists, 

“Why, what’s wrong?” she cried. “You’re not 

fighting—you two—are you?” 

Clarence flicked the end from his cigarette. 
he replied. 

“T’ll say we’re not!” Lew growled. “There’s no 
fight in this cute little imitation of a man! He 
thinks this place isn’t refined enough. How’s that, 


“No,” 


Kitty? Got his nerve, hasn’t he?” 
“That will do,” she answered decidedly. ‘“Clar- 
ence, will you come in for a few minutes? My father 


wants to talk to you.” 

Very jauntily Clarence Todd followed her, unmindful 
of Lew’s baleful glances. The private office of Wes 
Dodds was cluttered and untidy. Catalogs lay in huge 
dust-covered heaps. A small gas stove of ancient 
pattern tarnished the air. A suspended bulb with a 
green shade which was tilted at a drunken angle 
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lighted the dirty, neglected room. 

At the desk sat Wesley Dodds, 
a stoop-shouldered man dressed 
in rusty black. He looked at 
Clarence with tired, dull blue 
eyes. 

“This is Clarence, Dad,” said 
Kitty. She seemed nervous. 
Her slim hands twisted the folds 
of her coat. “Dad wants to 
talk to you, Clarence.” 
“Delighted,” said the young man, tossing away his 


cigarette. “Shoot, Mr. Dodds. I suppose you want 
to ask me about my intentions, and so on. Strictly 
honorable, with a view to matrimony. Eh, Kitty?” 


Kitty blushed. Clarence smiled. Somehow he 
seemed nice, smiling. 

“T’ll take that for granted, young man,” said Wes. 
“But are you able to support a wife?” 

“No, sir,” said Clarence, flushing slightly. “I haven’t 
a red cent except what my father gives me.” 

“Do _your parents approve of your attention to my 
daughter?” 

Clarence shook his head sadly. 
no. I can’t reason with them. 
was the sweetest, loveliest .... 

“That will do,” said Wes sternly. 
parents disapprove? Because of me?” 

“TJ fancy so, sir,” said Clarence. “They’re howling 
swells, you know. Dreadfully high-society, and all that 
sort of thing.” 

Wes Dodds’ face had been growing redder and redder, 
as if he were holding himself in. There was a danger- 
ous snap in Kitty’s eyes, too. But Clarence seemed 
quite undisturbed. After a pause Wesley went on: 

“They don’t approve of me because I’m a plumber, 
eh? Object to a man earning an honest living, do 
they? How do you feel about it?” 

“Oh, I’m crazy about Kitty, you know. Don’t think 
of anything else.” 

Kitty’s stern look relaxed a little, but she said: 
“You haven’t answered Dad’s main question yet. Is 
it because he’s a plumber?” 

“Not because he’s a plumber—because he’s the sort 
of plumber he is. You see, Mr. Dodds, they may be 
snobs, but they’re not fools. And—well, to be quite 
aboveboard about it, you’ve got a dreadful place here. 
I’d never come into it at all, if it weren’t for Kitty....” 


“T’m sorry to say, 
I’ve told them Kitty 


” 


“Why do your 


ITTY’S eyes blazed blue flame. “Then you needn’t 

come again!” she flashed. “I came here to talk 

to Dad about you, because I thought you did 
amount to something—in spite of appearances. But 
you’re nothing but a good-for-nothing . . . well, little 
whippersnapper! That’s what Lew called you, and I 
guess he was right. ‘Cute little imitation of a man!’ 
Oh! Oh! I might have known! Don’t touch me! 
I’m going home!” 

She flounced out of the office and through the shop. 
The outer door slammed. Clarence had not moved. 
Wes Dodds got up slowly. 

“Now that that’s settled,” he said, “hadn’t you 
better go—before I have you thrown out?” 

Clarence sighed. Then he brightened. He smiled. 
“I say, Mr. Dodds!” he exclaimed. “She wouldn’t 
have called me a lot of names if she hadn’t liked me, 
would she? Women are strange creatures. I’ll wager 
that inside of a month she will be wearing my engage- 
ment ring!” 

“Are you crazy?” said Wes, puzzled. 
just told you the truth about yourself? 
much as if she cared for you!” 

“Oh, that?” returned Clarence lightly. “She will 
soon say that she’s sorry for all that.. No truth in it. I 
am good for something.” 

“T’d like to know what for,” grunted Wes. 

“Well—I could show you. 
on its feet if I tried. But—what’s the use? 
as well take my broken heart, and go... .” 

He put on his jaunty hat and lit another cigarette. 
Wes Dodds was in front of him in a moment. His 
oldish face had gone gray. 

“What do you mean—put my business on its feet? 
Isn’t it all right? What do you know about it—what 
do you know about plumbing?” 

“Nothing whatever,” said Clarence cheerfully. “But 
I heard—indirectly—that you were being pushed to 
the wall by this chap named Carslake. Carslake’s 
grabbing all the big contracts. Lakeville’s a go-ahead 
town. There’s no room in it for a store like this... .” 

“What’s the matter with my place?” shouted Wes 
angrily. “I’ve been getting along here for thirty 
years—since before you were born. Now you come 
along and tell me I’m a failure ...a has-been... .” 

The fire seemed to go out of him. He slumped down 


“Hasn’t she 
Didn’t sound 


I may 


I could put your business 


in his chair. His sad old eyes had a look of hopeless- 
ness, of weariness which comes to some men early in 
life, and to some late, so that you can’t tell if it is old 
age or merely despair. In Wes Dodds’ case it was both. 

“T don’t know how you know it, young man—but 
you’ve hit on the truth. I’m just about done for. 
Two or three of my creditors are pushing me hard— 
and now in this morning’s mail comes this letter from 
the Burlingame people. You know I’ve been their 
exclusive agent for years. They’ve got the best line 
of sanitary fixtures on the market, and I’ve been proud 
to sell their goods. But now they tell me that they 
hear Carslake is getting the good jobs. They’ve given 
me a month to show that I’ve got a right to keep the 
agency—that it’s worth their while to renew our agree- 


ment. But I can’t do any more. I’m tired. . 
tired. ... And I'll probably go into bankruptcy—and 
Kitty will hunt a job—and... .” 


Clarence’s usually gay expression had vanished. 
“Hm ... Kitty!” he mused. “That makes a difference, 
doesn’t it? Tl tell you what, Mr. Dodds. I'll help you 
out—for Kitty’s sake.” 

“You’ll—help—me—out?” repeated Wes, slowly. 
“Thought you said you hadn’t a cent—and that your 
folks were dead set against you marrying Kitty. How 
can you help anybody out? Tell me that.” 

“Well,” said Clarence, “I’m willing to try. TI’ll go 
into partnership with you—and give you the benefit of 
a lot of good advice.” 

“You certainly don’t lack nerve,” said Wes, sar- 
castically. ‘You have no money—don’t know a thing 
about plumbing—and so you think you can put me on 
my feet! After I’ve worked Thirty years at it... .” 

“And failed!” said Clarence sharply. “Suppose I 
don’t know anything about plumbing. That’s a special- 
ized job. A man’s got to know about it from the 
ground floor up. You can do that: I’ll do the rest.” 

“What will you do?” inquired Wes. “I’d like to 
hear about it.” 

Clarence’s manner suddenly became sharp and busi- 
ness-like. “All right. Here you’ve got a plumbing 
shop. You don’t do any plumbing here. But the most 
of your store is cluttered up with shelves full of 
fittings and unions and pipe and all sorts of doo-dads 
that belong in a warehouse, or at least a back room. 
You sell heating apparatus, and your store is enough 
to give anybody a chill. Plumbing is supposed to be 
clean and bright and sanitary—and you’ve got thirty 
years’ accumulation of dust and rubbish swept into the 
corners. There isn’t a place where a customer can sit 
down, even. You’re losing your customers—why? 
Because you’ve got nobody around to treat them right. 
Young Davies in the store is enough to keep anybody 
from coming in more than once—and you .. . well, 
I don’t want to be personal, but your collar button is 
an inch above your tie knot—and your cuffs are frayed 
——andsy iene 

“Lord help me!” groaned Wes. “You've said enough! 
Maybe it’s all true . . . it sounds true enough. But 
what can I do? I’m getting old, and I haven’t any 
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money to go ahead with the 
changes you suggest. Of course, 
we might clean thing up a little. 
Lew! where’s the broom? [I'll 
sweep out the office, and clean 
the windows... .” 

Even to Clarence, who was 
not at all sentimental, there 
was something pitiable in the 
old man’s trembling eagerness. 
He took the broom from Wes’ hand and put it back in 
the corner. 

“That will do for that. 
here will be done by experts. 
Dodds. I’m expecting a lady. 
comes now!” 

A big limousine had drawn up in front of the shop, 
and a little lively old woman descended from it. She 
was dressed in a sealskin coat. As she entered the 
store, Lew Davies went up to her fawningly. 

“Is there anything we can do for you, madam?” he 
began. Itsy oUecesrenee 

“IT want to see Mr. Todd—Clarence Todd,” she said, 
in a sharp, decided tone. “Phew! What a nasty, cold, 
dirty place!” 

“You’ll find the gentleman in the private office,” said 
Lew, scowling, and going back to his books. Clarence 
came out beaming. 

“Come right in!” he cried. 
Dodds—you know, Kitty’s father. 
grandmother, Mrs. McCarthy.” 

Wesley Dodds had been anxiously pulling up his tie 
and shoving his frayed but clean cluffs back into their 
sleeves. The old lady nodded brusquely, and sat down 
on the chair Clarence had carefully dusted. 


Any cleaning that is done 
You sit still now, Mr. 
By Jove—here she 


“This gentleman is Mr. 
Mr. Dodds, my 


ae EVER mind fussing on my account, Mr. 

Dodds,” she said. “I’m not so hoighty-toighty 

as some of my children—Clarence’s mother, 
for example. My own father was a plumber. Though 
Gwen—that’s Mrs. Todd, who is responsible for Clar- 
ence—won’t let me talk about him. That’s the way it 
goes. One generation works and makes money—the 
next is getting fine notions—and the next after that... 
my goodness! you’d never think my daughter Gwen 


Todd had any ancestry except kings and queens—to 


hear her talk. While as to the next generation—Clarence 
here: consider the lilies! 
stroke of toil in his ornamental life—have you 
Clarry?” 

“Listen, Granny!” With a manner of coaxing charm 
Clarence had seated himself close to his grandmother, 
and had taken her hands in his. “I’ve never worked, 
but I’m ripe to. I’ve been telling Mr. Dodds here what 
a discouraging sort of shop he’s got here. I want him 
to fix it up according to my ideas. Now it takes money 
to do that. Will you back us, granny? Mr. Dodds 
is going to take me into partnership. We will give 
you notes for the money you advance—and we'll pay 
you back as soon as we can. Help us out Granny! 
Will you do it?” 

“You say Gwen is set against your marrying Kitty 
Dodds?” demanded the old woman. Clarence nodded. 
“Then I’ll do it—anything within reason. Gwen’s own 
grand-dad was a plumber. If she’s ashamed of her 
own sort it’s time I taught her a lesson. Thank good- 
ness most of the family’s money is still in my hands.” 

“But,” said Wes Dodds feebly, “I’ve got to tell you, 
Mrs. McCarthy, that I’m next door to, bankruptey. I 
don’t want to take your money on false pretences. 
Victor Carslake has the up-and-coming shop in Lake- 
ville. You might lose out—helping me.” 

“Humbug!” she retorted. “Carslake’s a robber. 
He charged me six dollars for a job that wasn’t worth 
two! I know values, in plumbing. And I know you’ve 
got the reputation of a man who deals squarely. That’s 
the best guarantee I could have. If a plumber charges 
an honest price, people. will go back. If he thinks 
they’ll stand for high charges, just because they pay 
their bills, he’s wrong. Carslake has made the mistake 
of overcharging a lot of people I know. It’s all right, 
Mr. Dodds. I'll finance: whatever Clarry says ought 
to be done—in reason. The boy has good sense. 
Clarry, come up and see me tonight. Good bye.” 

She made her way briskly out. Wes Dodds came 
back from the door: his stoop was gone, and there was 
a new light in his old eyes. 

“T can’t thank you enough!” he cried. 
wait till Kitty hears about this.” 

“Look here,” said Clarence sternly. “If Kitty’s in 
on this, ’m out. I’m not buying her love, understand 
that. We’re going to fix this place of yours up right— 
but my name isn’t going to be on the door—and Kitty 
isn’t to know that I’ve got a thing to do with it. Get 

(Continued on Page 1380) 


“T can hardly 


He has never done an honest ~ 


a “a 


JANUARY 1, 1926 


By 


—s—}HE day in the shop had been a merry one. 
si For the year’s work was done. And a right 
good year’s work it had been. As the men 
filed out, with bonus checks in their inside 
pockets, they had shouted “Happy!” and 
“Same to you!” to each other. Yes, it had 
> been a merry day. 

And now it was night. The hands on the clock were 
almost together, and both hands pointed upward. The 
old year was fast dying. The new year was restless to 
be born. 

Fittings jostled each other in their bins; pipes turned 
over in their racks. The darkness of the old shop smelt 
of life. Soon there was a rolling, a jumping and a 
hopping, out of boxes and bins and racks, across the 
shop floor, into the salesroom. 

“Here!” shouted the fog-horn voice of Sewer Pipe, 
“here—wake up, wake up, you fixtures—wake up!” 

“What's the idea?” growled Bath Tub, as he slowly 
raised his white head. 

“Snap out of it,” rattled Long Thin Pipe. “Don’t 
think you’re the whole water works just because you’re 
clean and polished. I may be a bit rough and dirty, 
on the outside, but if it wasn’t for me, you, old Tub, 
would get your face kicked off.” 

“Ts zat so?” splashed Shower, who hung over Bath 
Tub like a mother hangs over her 
baby’s crib. 

“Yeah, zat’s so,” squeaked Faucet 
to Shower. “You’re all wet, any- 
how.” 

“Well, if you can’t tell us what 
all the shoutin’s for, you inside 
fellows had better go back to your 
bunks and stay there.” This from 
Radiator, who banged himself 
about the salesroom like a bass 
drum on a spree. 

“What makes you think you’re 
so warm?” grunted Boiler in a 
corner. “I’m the only one who can 
give you the right to speak.” 

The much ado about nothing 
might have gone on and on had 
not a chorus of Ls and Ys and Ts 
flipped to the top of a table, kicked 
a lot of folders to the floor, upset 
a bottle of ink, let loose a jar of 
mucilage, and, in their piping 
voices, started this refrain: 


We are the merry-merry boys, 
The very necessary toys— 
The toys our plumbers play with every day. 
And when the year is done 
We go in for some fun, 
And say just what we have to say. 


By the time the L-Y-T chorus had topped off its 
verse with a little dance, all the fittings and fixtures 
were chiming in. The piccolo notes of the faucets 
chimed with the um-pahs of the sewer pipes; the radi- 
ators beat a rat-tat-tat; the tubs imagined themselves 
bass drums and kettle drums; the pipes, long and short 
—iron, steel and brass—became cornets, trombones and 
saxophones. Every fixture and every fitting made a 
noise of some kind. It was not greatly unlike the 
tuning up of a symphony orchestra. 

Lavatory spread himself in the middle of the floor 
and ealled the high jinks to order. 

“The first number,” announced Lavatory, “is a little 
song by the Kitchen Twins—Sink and Range.” 

“Hot dishrags,” bubbled Fuller Ball. 

Having been properly introduced, Sink and Range 
cleared their throats, and warbled something like this: 


My master, ’tis of thee, 
And they prosperity— 
Of thee I sing. 


Make thy place, oh, so clean, 

That sun-rays gladly gleam 

And give thee all the cream 
Thou justly earn. 


Go forth each day, I pray; 
Be not afraid to say: 
I come to sell. 
Then charge a profit fair, 
(We know that this is rare) 
And banish all thy care— 
The world is thine. 


Thou art a business man, 
The leader of a clan, 
Master plumber. 
Hold down they overhead— 
Keep costs and charges wed— 
Or wish that thee were dead. 
Amen, amen. 


By the time this song had been sung Closet Seats 


“I Guess I Forgot to Put the Cat Out,” Said the Janitor 


had hung themselves about the room like wreaths at 
Christmas-time, and all the fixtures and fittings as- 
sembled sat (or stood) on their own bottoms. 

“Now,” said Lavatory, “we’re going to hear from 
Water Heater. He’s got something he would like to 
spill.” 

Water Heater waddled forth, shook himself, and said: 
“The inside information I’ve: got comes from my an- 
cestors. They say a lot of their troubles are due to 
the fact that masters don’t tell owners all they should 
know. If masters would tell what I do and how I do 
it, I would get fewer kicks.” 

“That’s me, too,” shouted Heat Regulator. “Men are 
all the time shouting to buy me, buy me, and they shout 
it so loud and so much they forget to tell what I do.” 

“That’s where we’ve got an advantage,” rumbled 
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High Jinks Night 


OWEN: ROVE 


A New Year Fantasy Chat Will Gickle 
Your Funny-Bone Until Gt Aches 


Bath Tub. “Me and Shower are the favored ones. 
Doctors and teachers, health officers and preachers, 
children—everybody—shout ‘Take a Bath! Take a 
bath!’ And they shout it so much, masters have almost 
quit shouting. We are the kings of the trade because 
everybody talks about us.” 

“Oh, I don’t know,” broke in Kitchen Sink. 
pretty much of a king myself. If you don’t believe it, 
ask the housewife.” And being tuned up for the even- 
ing, Kitchen Sink started a little ditty: 


“Tm 


Just a little drink 
At the kitchen sink— 


“Hear! hear!” rattled Radiator. And when all turned 
in his direction he continued: “I guess I’m talked 
about these cold days.” 

“Sure,” blurted Boiler, “we’re the heart of the home.” 

Shouts for Fuller Ball brought that midget hopping 
to the top of a table, and the assemblage settled back 
with smiles on their respective faces. 

“Pleased to meet you, pleased to greet you,” winked 


Fuller. “When is a conference not a conference? When 
it’s a stall.” (Laughter.) “You can’t loaf and have 
dough. Which reminds me that journeymen once 


worked ten hours a day for three dollars a day. Gather 
close, folks—I want to whisper something. Don’t 
mention it to a soul. But this morning, sitting on the 


master’s desk, I heard him say—Listen. He said he 
thought advertising was the 
bunk; that running a regular 


store—selling over the counter— 
merchandising, you know—was 
bunk, too; that the easy payment 
plan was a sure way to lose money. 
And then—then guess what I saw. 
I saw him slash an estimate so 
close that it’s own mother wouldn’t 
recognize it. You know I’m not a 
calamity howler; but, between you 
and me, I-think most of us will 
soon be back on our wholesalers’ 
shelves, and the man we’re work- 
ing for will be working for 
Murphy down the street. Which 
reminds me that some folks who 
think they’re getting on are get- 
ting off. Also, plumbers may fail, 
but plumbing never fails. And a 
man can swat himself but not swat 
the business he thinks he’s a part 
of. If he sits and whittles, he is a loafer; but if he 
only sits, he may be a boss waiting for people to buy.” 

Fuller Ball bounced and bowed, and Lavatory, grab- 
bing a soap dish with one hand and a tumbler holder 
with the other, shouted “March!” And the annual 
midnight march of Fittings and Fixtures was on. They 
rattled and sang, hippity-bang, ’round the room, 
boomity-boom: 


Here we go, here we _ Ice box, towel bar, sink 


go— and drainer, 
Not so slow, not so slow. Water softener, soap 
Tell ’em, dish, strainer. 
Sell ’em. Laundry too— 


Keep on working, 
Never shirking. 


Work for you. 
Get in line, 


Radiator— Sell on time, 
Gladiator— Collect your bills, 
Regulate, And fill your tills. 
Up-to-Date. Plumbing’s great! 


One good bathroom 
For each bedroom: 
Shower and tub— 
That’s the rub. 


Heating’s great! 

Agitate! 

Make the new year 

A big boom year. 

Seats to change. Here we go, here we 

Kitchen range. go— 

The big clock in the tower outside struck loud and 
(Continued on Page 128) 
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“For the love of Mike, 
what are you trying to do?” 
asked the postman. “Flood 
the mails with plumbing and 

heating literature?” 
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Gal Garter’s New Year’s Drive 


ON’T sit there like a bump on a 
log, Cal Carter. I am talking 
to you.” 

A very small young person 
rapped indignantly upon a sturdy 
knee just within her reach. 

“Here I am, trying to interest 
you in a great big plan and you are just 
dreaming. I'll bet your thoughts were 
miles away.” 

Two big blue eyes looked reproachfully at Carter, 
who suddenly aroused himself to reply. 

“You’re wrong, dearie, but the music of your voice 
had so charmed and enthralled me, that I ouch, quit 
that, young lady.” 

The sharp edge of a ruler had thoroughly roused him, 
and he nursed a bruised knuckle with a grin. 

“Will you listen now?” asked the girl with a deter- 
mined gleam in her eye. 

“Just a minute, please,” Carter answered. 

He got up, looked about the office, picked up a two- 
foot wrench which stood in a corner, collected paper 
weight, ruler, a couple of letter files and carried them 
out into the shop. This done, he came back, and made 
a careful survey of the small room, slammed down the 
roll top and relaxed once more into his comfortable chair. 

“There,” with a sigh 
of relief, “I reckon we 
ean talk now with 
safety. The party was 
getting rough. Con- 
tinue gentle one, but 
if you abuse me fur- 
ther, I shall summon 
help.” 

The tip of a red 
tongue darted out at 
him for an instant, de- 
fiantly. 

“Still dangerous, ” 
mused Carter aloud. 


” 
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In Which Lleasantvale Gakes An Advanced 


Gourse In Llumbing and Heating 


By REUBEN EDSON DOCKHAM 


“T am afraid we shall have to use some restraint.” 

Two muscular arms enfolded the tiny person and 
swept her onto his knee. 

“You may kick all you wish,’ he remarked, “but 
here you'll stay. I can hear you better close, anyway.” 

Presently a sunny head fell back upon a broad 
shoulder, and an eager voice outlined a plan, the fruits 
of which were destined to bring prosperity for many 
years, to the plumbing and heating establishment of 
Cal Carter. 

“For thunder’s sake, Carter,’ expostulated the post- 
man. “What are you trying to do, tie up the mails? 
You have more stuff than the whole town put together. 
What new stunt are you pulling off, anyway?” 

“Keep your ear to the ground, Bill,” laughed Carter. 
“You’ll know soon enough.” 

For many weeks there had been arriving catalogs, 
pamphlets and folders of all descriptions. The office 
began to look like a well stocked newsstand. 

On New Year’s day, Cal Carter’s window was dif- 
ferent. It held, against a background of wool snow 
and pine trees, two objects. A perfectly wonderful doll 
with outstretched arms. She voiced, by means of a 
printed card, the question: “WHO’LL BE MY 
MAMMA?” 

The other object of increasing interest, was one of 
a strictly masculine appeal. A shiny new red and gold 
automobile. It was all complete, headlights, license 
plates, steering wheel. Of course, it was a whole lot 
smaller than dad’s. To be sure a “feller” had to sit 
in it and pedal. But “oh boy” just think of being able 


to ride that slick thing around the town, 
when all the other kids had only velocipedes. 

The foreground featured a greeting. 

TO THE BOYS AND GIRLS. A 
HAPPY NEW YEAR. THESE ARE FOR 
YOU, COME IN AND LET US TELL 
YOU ABOUT THEM. 

The daily newspaper carried Carter’s 
advertisement. It told of the wonderful 
doll and the shiny automobile. It prom- 
ised that they were to be given to two of the boys 
and girls of Pleasantvale. It was to be a contest 
open to every child of the town. The plan would be 
explained at Carter’s store during business hours. The 
little folks were urged to call and get details. 

And now—we are back to the conference, with which 
our story opens. The Golden Girl is speaking. 

“Cal, wouldn’t you like to know what the women 
folks of Pleasantvale are longing and hoping for, 
in the plumbing and heating line? Wouldn’t you like 
to know just what every woman needs in her home?” 

“You bet I would.” Carter answered with enthusi- 
asm. “If I knew that, it would surely be “inside dope.” 
Why if a fellow could have that kind of information, 
he could execute a type of intensive salesmanship, that 
would produce results well worth talking about.” 

“IT thought so. Now, 
isn’t it true that there 
are a lot of nice new 
things in plumbing and 
heating, that folks here 
have not heard of 
yet?” 

“Yes, I guess that is 
true. I don’t believe 
half the people whom 
we work for know 
about a lot of new 
things. Of course, we 
send out a lot of enve- 
lope stuffers, but I be- 
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lieve most of them land in the waste basket, unread.” 

The girl was thoughtful for a moment, then— 

“If people would read the booklets and catalogs in- 
telligently, it would be sure to stimulate buying, I 
think, don’t you Cal?” 

Carter nodded. 

“Well then, listen,” and the plan was poured into 
the now very receptive ears so close to the eager lips. 
The days have slipped by since that conference. The 
little folks have begun to call to inspect the wonderful 
doll and the shiny automobile. From their wishing 
ground, in front of the window, they have passed into 
the store, and now the Golden Girl is telling them about 
it. 

“We are going to give you all these nice little books 
to take home. We want you to look them all over. 
Then you little girls are going to write us a little 
story, telling us what you think Mother would like to 
have most. There are pictures of everything. Nice 
new kitchen sinks, electric washers, bathrooms, oh 
just everything is there. You will write us what you 
think she needs the most. Then we will have some 
folks, perhaps the mayor and some nice ladies, judge 
who has written the best letter, and she will be the 
winner of that wonderful doll.” 

Never did a speaker have more intent audiences. It 
falls to the lot of few to have before them, hearers who 
listen so raptly as did the tiny folks who gathered from 
day to day in Cal Carter’s store. 

“Now, boys, you are going to carry home a lot 
of these booklets telling about oil burners, thermostats, 
bathrooms, heating systems, and everything in plumb- 
ing and heating. Then you are going to take some 
sheets of blank paper. Every sheet is to represent 
a room. You will commence with the basement. On 
this sheet, you’ll cut out and paste the things, that 
you would put in the basement of a house you would 
build, if you were building one for dad and mother. 
On the back of each sheet you will tell us why you 
think the things are better than the ones you have in 
your house. 

If, for example, you should have a furnace, and you 


LONDON chappie 
once told a friend 
of his that it cost 
him ten thousand 
pounds a year to 
live. “I wouldn’t 

= * do it,” said his 
friend. “You’re not worth it.” Yet there isn’t a life 
that isn’t worth ten thousand pounds, which is fifty 
thousand dollars in American money, and heaven knows 
how much in German marks. What I mean to say is 
that there isn’t a life that isn’t worth making worth 


Harry Gale Nye 


that much, although there are some of them that are 


a total loss. 

I don’t mean that a man has to make that much in 
solid cash. As I remember it, about the best time I 
ever had was when I worked for a nickel a week to 
get 50 cents to go to the circus. I spent the fifty cents 
in one afternoon, but came away with five thousands 
dollars profit—if you can measure it in that way. 
What I mean is that a man can have fifty thousand 
dollars worth of fun a year, and do it on 
a darned sight less than fifty thousand 
dollars. 

A millionaire I know once sat all one 
afternoon and told me he couldn’t think 
of one reason for living. Now, I am not 
going to hand out the old stuff about the 
folly of making a million. If that is 
folly, I wish to goodness I were a fool. 
If making a million is fool- 
ish, I am one of the smart- 
est men alive. I am still 
about $999,999 this side 
of being a simp. I have 
always made what I can, 
although I have never been 
very successful canning 
what I make. 


should think a hot water heater would be better, 
just tell us why.” 

“Of course, you would have to provide a heater. 
Now what kind of a heating system would you use? 
Then there would be the laundry. What should mother 
have in a fine modern laundry? In the toilet just off 
the laundry perhaps what would be placed there?” 

“Then another sheet will be the kitchen. You will 
paste on it the fixtures that mother and dad ought to 
have in their new house. There will be a sink, for 
example. What kind of a sink? What should go with 
it? What would mother want perhaps put in that 
broom closet that every kitchen should have?” 

“When all the sheets are completed, bring them in. 
Mr. Carter and I with some other folks will examine 
them. The boy who sends us the best one, will get the 
new automobile in the window.” 

There are people who hold that it is hard to talk to 
children. Our Golden Girl did not find it so. 

“Tf,” she declaimed to Cal. “You wish to interest 
folks, big or little, talk to them about things they are 
interested in.” 

The days slipped by. The-children came, listened 
and departed. They carried with them, pamphlets 
galore. Their minds were filled, crammed full with 
thoughts of plumbing and heating. Pleasantvale had 
been canvassed before, of course, many times. Likewise 
it had been circularized. Never, however, had such a 
deluge of plumbing and heating literature descended 
upon it. There was scarcely a home, where in the little 
folks had not strewn catalogs broadcast with eager, 
liberal hands. 

This in itself was-good advertising, but the great 
“kick” of Carter’s drive, was incidental. It was the 
big objective, for in it was embodied the real pur- 
pose of the plan, as conceived by the active brain under 
the golden tresses. 

A modern student of advertising would, perhaps, 
class it as psychological. The Golden Girl classified 
it briefly as “Human Nature.” 

Call it what you will. We shall not try to tabulate. 
There are many forces in human life that we know 


Reasons for Livin g 


By HARRY GALE NYE 


But say, fellows, I’ve had so many hundreds of thou- 
sands of dollars worth of fun that It’s hard to tell you 
about it. I haven’t spent my money in riotous living, 
although it hasn’t been because I was so good. The 
reason was because business wasn’t always so good. If I 
had always depended on my money for my fun I would 
have been going around with crepe on my hat about 
half the time. I couldn’t get fun out of play, so I 
did the next best thing and got fun out of work. 

And that is the one reason that I am talking about. 
Work works when nothing else will. I don’t want you 
to misunderstand me. I’m happily married, and all 
the sympathy I have on that account is for my wife. 
But even if my folks went back on me, even if my 
friends misunderstood me, even if the neighbors talked 
about me, I’d have one thing they couldn’t take away 
from me, and that’s my work. 


THE FLOWERS — HA!HA! RS | 
THAT BLOOM— BUT NOT 
IN THE SPRING | 


He Couldn’t Think of a Single Reason for Living 
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exist. In fact, we knew of their activities long before 
we. heard of the science that treats of them. We are 
going to peek into the homes of Pleasantvale and, for- 
getting the cause, observe the effect. 

Under the reading lamp, there bends the rumpled 
head of a little girl, perhaps of eight years. Pencil 
in hand, she works over a sheet of paper. 

Scattered about are the catalogs and pamphlets which 
have been so generously furnished by Cal Carter. Near 
at hand, and glancing lovingly from time to time at 
the busy little one, sits mother. 

Does there live, I wonder, a mother who can be in- 
different to her little one’s efforts? Is there anywhere, 
a mother whose heart does not reach out yearningly to 
help her child? 

Presently the industrious young scribe, lifted her 
head. 

“Mother, wouldn’t you love to have one of those 
lovely white sinks all bright and shiny?” 

“Indeed I would, dear.” 

The little face beamed, then— 

“But look at this funny faucet, Mother. What is it? 
See that hose fastened to it. Then there is a n-0-z-z-l-e 
that swings. Isn’t that funny? What is the hose and 
that swinging thing for?” 

And she looks up expectantly to her omnipotent 
source of information. 

“Why—dearie,” reading rapidly, as she took the 
booklet from the little one’s hand. “The hose has a 
sprinkler on it. One could rinse vegetables or dishes 
and do it much more easily and quickly than by the 
old method.” 

Her eyes travel quickly over the page. 

“The swinging nozzle is convenient, it reaches 
dishes and pans in the sink without moving them, and 
then it pushes back out of the way.” 

The little one’s eyes beam with understanding. 
Mother has never failed her. She has cleared up one 
more question for her child. The labored scribble goes 
on. But mother sits, still holding the catalog. From 
the printed page has come a different and more direct 

(Continued on Page 135) 


You Gan’t Start the New Year 
cAny Better “han By 
Reading “Chis Little Article 


When a fellow gets as old as you and I, he has prob- 
ably slipped into some sort of a groove. One man’s 
job may be making dies, another’s writing sermons, 
another’s cleaning chimneys. But he’s the king of that 
job no matter how many other kings there are over 
him. There is something that is going undone today 
unless he attends to it. But if he does, then when night 
comes he is square with the world. It is a great 
thing to be able to look the alleged human race in the 
eye and be able to say you have done your bit. 

I know what was the matter with that millionaire 
person. He was trying to get fun out of doing things 
that weren’t necessary, or he didn’t see how necessary 
the things were that he was doing. I get a good deal 
of good out of golf. I even once worked part of one of 
these cross-eyed puzzles. But the reason I like golf is 
that it makes work look so good when I get back to it. 

So if there is any fellow anywhere who has any 
trouble of any kind, whether it’s riches or relatives, if 
there is any fellow who can’t think of one reason for 
living, I can think of one. He has a job, or he can 
get one. He can do what he has to do, 
or he can lay out something to be done. 
I know of only one thing that has more 
fun in it than starting something, and 
that is the kick there is in finishing it. 

When I want consolation I don’t go to 
the preacher, although no doubt I ought 
to do so. I go to the shop, and I dope 
out just what my job is, and go to it. 
And, once started, I hate 
] to stop. Work is like that. 

There is nothing that is as 
tiresome as nothing. And 
better than my golf and my 
gold, though the first is 
punk and the second is 
-problematical, I love my 
job! 
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“What Do Vou 
ink About 
at New Year's? 
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Here’s (hat Some of Your Fellow- 
Grafismen “@hink About and Jt Makes 
Mighty Interesting Reading 


By LLOYD S. GRAHAM 


ITH the bells of the New Year ringing out 
right merrily, the writer desires to submit 
this report to the Master Plumbers of these 
practically United States, and others, on what 
a Master Plumber thinks about when one 
year ends and another takes up the struggle. 

If there is one time more than another that 
seems especially appropriate for the exercise of the 
art of high and fancy thinking, that time is January 1, 
any year. It makes an opportunity unexcelled for 
thinking in retrospect and prospect. 

New Year’s must have been devised by an all-wise 
Being to give the folks who clutter up this footstool a 
chance to analyze the mistakes of the past and apply 
the lessons learned to the problems of the future. 

There are some unkind people who insist that the 
majority of persons do not think—that is, not for prac- 
tical purposes. There used to be a school master far 
ahead of his time who declared that the trouble with 
schools was that they did not teach people HOW to 
think and use the bean they came into the world with. 

Some ambitious party with a flare for figures states 
that 1,000,000 of the men in the American army dur- 
ing the World War were morons; that is, their mental 
development was not above that of a child of twelve 
years, indicating that they did their real thinking, if 
any, in very homeopathic doses. 

Now, it is a cinch that anyone who has risen to the 
rank of Master Plumber is certainly not in the non- 
thinking class. He doesn’t go through all the labor and 
hardship and agony of learning the game and rising 
to the Master class without using this think-tank. 

And it appears that if he ever needed to use it at 
any time in his business that time is on the First day 
of January. Not for the formulation of good resolu- 
tions, for resolutions, no matter how good they are, 
usually go into a decline on or before February 1; but 
for a mental, moral and physical as well as a financial 
stock taking; an effort to see himself as others see him, 
and spot his mistakes accordingly. 

If all this should be done with a little extra pres- 
sure on the think-box, there should result some estab- 
lishments or revisions of policies of business and life 
that would work constantly throughout the year to the 
improvement of the Master 
as a plumber, a_ business 
man and a citizen. 

In an effort to discover 
what a Master Plumber 
thinks about at New Year’s, 
a Veteran Master was asked 
to discuss the subject. This 
Veteran is a man whom most 
readers of The Plumbers 


Trade Journal would 
know by name at least. 
He started in a small 
way, climbed steadily 
and rather rapidly. To- 
day, he operates one of 
the largest plumbing 
and heating establish- 
ments in the country. 
No job is too big, no 
pressure of work too 
steep to upset him. He 
uses the contents of his 
skull for something be- 
sides stuffing. 

“T don’t know,” said 
the Veteran Master, 
“whether I can tell you what a Master Plumber thinks 
about at New Year’s or not. It is hard to dope out 
some of ’em. I can tell you what I think about—and I 
do give quite a bit of thought to things on January 
1—but I don’t know as that would help you any.” 

He thought a moment. 

“However, I can tell you what a lot of us should think 
about. And that ought to do a lot more good than find- 
ing out what they actually do think about. Maybe 
they can see themselves as others see them and if any 
of them take a tumble so much the better—and so 
much the better for the industry. 

“J just had a new car delivered yesterday,” he went 
on, “and I’d like to have you take a ride with me in it. 
There are a couple of jobs I would like to take a look 
at and we can talk as we go.” 

That new car was blinger, a chariot in seven letters 
and eight cylinders, meaning class and pep and speed. 

“There’s Hermann Pfluger’s place,” said the Veteran. 
“There’s a man who might do some thinking to good 
advantage on New Year’s Day.” ; 

We had passed a place where the front of an old 
house had been rebuilt and extended to the street sev- 
eral years before. From the sidewalk you had to go up 
three steep steps to get in. Across the front was a 
badly lettered and almost weather-ruined sign, “Heat- 
ing—Hermann Pfluger—Plumbing.” There was one 
show window, but it hadn’t been washed in some time 
and there had been no attempt to arrange some dusty, 
soot-covered fixtures in it. A closet tank had evidently 
been ravaged for a part and lay on its back with all its 
insides exposed. When a customer entered, a bell 
tinkled, and if Hermann was not there his wife bustled 
out from the interior. 

“Herm has been in business for fifteen years. Alto- 
gether he has five men working for him. He does a 
lot of the work himself, probably does more than any 


As a Wife, She Is a Darn 
Good Business Wrecker 


two men he has. He might have made more progress 
in his business. Still, I imagine he has a few dollars 
stowed away in his sock. But the lack of progress isn’t 
what Herm ought to think about. It’s the way he keeps 
that place looking. 


“He might have it painted and put up a new sign, 


but even if he can’t do that he might think about the 
amount of business he is actually driving away by keep- 
ing the fixtures in that alleged show window in such a 
mess. Soap and water doesn’t cost much and there is 
no excuse for all that accumulation of dust. Herm 
might be thinking about the amount of business he 
might do if he just kept things shipshape. With a 
window looking like that, Herm can make up his mind 
that no one comes to him to have work done unless they 
absolutely have to. There is nothing about the window 
that would create a desire for modern plumbing. The 
widespread use of soap and water—that’s what Herm 
might think about. Herm’s honest and a good workman 
but he is about three years old when it comes to think- 
ing about merchandising. 

“And there’s a lot of Herms in the plumbing and 
heating business.” 

Just then a young man in 
a smart roadster passed up 
and hailed the Veteran Mas- 
ter in a cordial manner. The 
Veteran chuckled. 

“That’s Alex O’Grady,” he 
informed me. “Alex is one 
of the youngest Masters in 
the business. He used to 
work for me and a corking 
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good man he is, too. He’s O.K. 

“But if he don’t watch out, 
he’ll stub his toe. He has been 
in business five years and has 
come up like a skyrocket. I 
honestly hope he don’t go down 
like one. But Alex needs to be 
on his guard against climbing 
too fast. Every time I get a 
new car, he gets an attack of 
car-itis and in about two months 
tries to duplicate mine. I’ve got the start on him by 
about twenty-five years in business, yet he tries to 
keep pace with me. And the car is only a sample. 
I don’t begrudge a man any of the good things of this 
world. They are few enough. But he ought to count 
the cost. 

“When it comes New Years Alex ought to figure up 
how much money he spent the last year that DIDN’T 
go into the business. Also, he ought to figure up how 
much he owes that is not for business purposes. Then 
he ought to think about it some and ask himself if 
his satisfaction and pleasure justifies the handicap 
and burden and risk he is putting on himself and on 
his business. 

“T don’t think it does. Maybe nothing short of a 
business failure will make Alex think about this. I 
hope not. But there are a lot of men like Alex.” 

The Veteran was going to a big public school job. 
We were on the edge of the city and had just passed a 
trim, attractive plumbing establishment. An electric 
sign informed whoever might pause to read that John 
Metzger was in the plumbing and heating business 
there. 

“Yes, John is making money,” said the Veteran. “He 
knows his game and he knows how to merchandise. But 
John plays a lone hand. He is cold, almost antagonistic 
to his fellow plumbers. I’ve tried to get him into the 
Association and I’ll probably try again some time. But 
he will actually sign up when elephants grow pin- 
feathers. ; 

“Speaking from a business standpoint John thinks 
every man’s hand is against him and that he has 
nothing in common with other Master Plumbers. He is 
just about as right as might is. He isn’t the only one 
of that type. The world is full of John Metzgers. 

“Tf John only knew it, it really would do him a lot 
of good to consider on New Year’s Day how much he 
has gained in the fifteen years 
he has been in business by his 
policy of isolation. I think if 
he was fair with himself, he 
would find that he was the loser 
despite his shrewdness and am- 
bition and success. Believe me, 
brother, in these days of com- 
plicated modern business the man 
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signs of life and wanted to rent space for a shop in the 
community business section out where he is.. But she 
put her foot on that proposition. Guess she figured 
that it would divide herself from his business too much. 
She doesn’t do Sam any good with his customers either. 
Everybody likes Sam but his wife has a great knack 
of rubbing the fur of nearly everyone the wrong way. 
Salesmen hate to go there. If they sell Sam when she 
isn’t around, she is sure to interfere and make him 
cancel part of the order a week of two later. If she 
is there, she is always heckling them about terms or 
deliveries or defects or something. If she was my wife 
I would spank her and make her like it and I don’t 
mean perhaps. 

“There are a lot of men in Sam’s position. If they 
ever gave the matter some thought and realized the 
opportunities for business progress they were over- 
looking, they would certainly stand up on their hind 
legs and roar like a lion with a toothache.” 

We were passing a flock of new houses in a sort 
of suburban real estate development. The Veteran 
Master waved his hand toward them. 

“Adam Becker is doing the plumbing and heating in 
them. There are twenty houses in the development. 
I was one of the bidders on the job but Adam bid 
$3,000 under me on work running up around $55,000. 
Adam got the job and I wish him joy. 

“T have seen for a good many months that Adam 
was getting rotten on his estimates. In fact he never 
was very good. As an estimator he was a good joint 
wiper, if you know what I mean. Lately he has dipped 
into a lot of new work and has gone sort of crazy 
about it. He seems to think that by some hocus-pocus, 
presto change or something he can snatch profits from 
where there isn’t any possible. 

“When Adam gets that job done I’ll bet you this 
automobile against any part of a Buffalo nickel that he 
will do something on the art of estimating. If he 


doesn’t he ought to and it sure will be his loss if he 


don’t. The country is full of a lot of good Masters who 
are poor estimators and are always struggling to keep 
their heads above the well-known billowy wave, let 
alone make money. If they would sort of take stock 
of things at New Years—or any other time—they 
would certainly get wise. I knew one fellow that bilked 
himself bad on a job and did some thinking on the sub- 
ject. When he got done with his thinking, he hired 
an accountant from one of the supply houses that knew 


FENG AICIAN CTC IACINCING CNG I CANCIANCINC NCIC NG 
PLUMBER BILL’S FRIEND 


By REUBEN EDSON DocKHAM 
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the business inside and out to 
do his estimating for him on a 
part time basis. He had to lay 
off some men at first but he 
made more money, worried less 
and now has more people work- 
ing for him than he ever did 
before. That shows what a lit- 
tle thinking will do. 

“Do you know I’ve never been 
able to understand why so many 
fellows in the plumbing and heating business fight shy 
of accounting. Some of ’em seem to think that the 
keeping of a set of good books costs a million dollars 
a year. Others have the fool idea that bookkeeping 
is a waste o’ time and that the only thing worth both- 
ering about is what they can carry around inside their 
own skulls. 

“T guess you’ve met a lot of those fellows yourself, 
but let me tell you something: If more plumbers 
would put in accurate bookkeeping systems there’d 
be less failures. 

“Personally, I believe in having an outside account- 
ant go over my books at least once a year. Now that’s 
no reflection on my bookkeeper. She’s accurate, but 
having an outside man come in and go over the work 
gives us both confidence. And it saves money. Last 
year he showed me a legitimate income tax deduction 
I could take the benefit of. Without his help I’d have 
ridden right over it—same’s I’d been doing in the years 
before I had Bob Hartley look my books over. 

“Keep books and keep ’em right! No man ever made 
money in any business without knowing his costs of 
doing business and you can’t know costs without keep- 
ing books.” 


LOOKING BACK AT 1925 


(Continued from Page 2) 


was organized ... the Eastern Supply Association is 
twenty-five years old... the Central Supply Association 
is thirty-one ... the latest of its kind to organize is 
the Metropolitan Trade Golf Association—New York, of 
course—‘Jack” Murphy president . . . head work still 
pays a bigger profit than hand work .. . prize con- 
tests .. . manufacturing plants busy all year... the 
total outlay for 1925 building was around six billion— 
Six thousand million dollars... 
Louisville, Ky., got the ’26 N. 
A. M. P. Convention ; 
everybody’s going... letter box— 
open to all... more short courses 
for plumbing and heating men 
.... better credits .. . fewer losses 
...dJohn Dugan ’spresses himself 
. monthly campaigns grow and 


who doesn’t stick with his Asso- 
ciation isn’t treating himself 
kindly, to say nothing of the 
other fellow in the trade. If John 
only thinks about it a bit he will 
see that he is reaping a lot of 
the benefits of the Association 
without contributing to it in any 
way. In other words, John Metz- 
ger, who is straight as a die in 
every other way is really a 
sponger on the Association. 

“The fellow that just went 
around the corner in that flivver 
was foreman until last week for 
Sam Eiss over on the East Side. 
Sam’s wife took a dislike to him 
and she made up Sam’s mind to 
fire him. As a wife she is a 
darned good business wrecker. 
Sam is easy-going and he would 
rather do as she says about any- 
thing than to have an argument. 
That fellow is the third foreman 
that Sam has had this year and 
they were all good men. Two of 
them used to work for me. 

“If Sam would do a little good 
stiff thinking on New Year’s Day 
about the money that wife of his 
is costing him by interfering with 
his business he would probably 
drop dead. He has been in busi- 
ness eight years and she has in- 
troduced so much trouble into it 
that his progress has been re- 
duced about 50 percent. Three 
years ago, Sam showed some 
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Oh, Plumber Bill has a little friend 

A friend who is tried and true. 

There’s many a job this friend of his 

Is called upon to do. 

He always abides beneath the truck 

That is found in a plumber’s kit. 

Whenever the regular stuff goes wrong 

Bill’s friend is sure to fit. 

He’s a common friend to plumber-dom 

Wherever the craft is found 

Hobnobbing with washers, screws and 
nails 

Bill’s friend is lying ’round. 


When bye and bye in the great beyond, 

Where cares are laid aside, 

I can see where Bill and his friend will 
fit 

With no puny critics to chide. 

And if, perchance, the pearly gates 

On their golden hinges sag. 

And Bill should pass with his cheery grin, 

His tools in a gunny bag. 

I know Saint Peter will call to him 


prove their worth... who said the 


And ask him to fix the thing. Portland convention was a joke? 


I can see Bill smile and tackle the job, 


Then out of his bag he’ll bring, = 
The friend that ever through long long Price nos 
years, fessorship .. . president 


Was ready to help with a will, 

Whatever the hour, one thing he asks, 

To be where there’s trouble, with Bill. 

So, Bill, though his friend was not 
fashioned for this, 

Will work with driver and wrench. 

The gates all trim and again swinging 
clear 

Saint Peter will send him hence. 


of the Standard Sanitary Mfg. 
Co. endows a chair in plumbing, 
heating and ventilating at Car- 
negie Institute of Technology. . . 
the first chair of its kind...a 
race of educated, skilled plumbing 
and heating men is growing up 
... legal service free for the ask- 


; : : ing ... the National Association 
Bill ends friend have turned the of Plumbing and Heating Sales- 
eran Gat ar aera cielo to dé men organized ... New York was 

JOD, : the place . . . William G. Boales 


And I seem to see as the ages roll 

Uses by thousands, new. 

For this friend of Bill’s, who never will 
shirk 

Who yearns with Bill to take “holt.” 

At emergency’s call whatever the need, 

The humble and lowly, sink bolt. 


of Detroit, the first president... 
“the betterment of business 
through the betterment of sales- 
manship” ... more garage ven- 
tilation . . . doctors help plumbing 
by advocating regular bathing... 
store meetings ... many journey- 
men added to the list of salesmen 


... free repair faucet service... 
Arcola week . .. Duro dealers 


parade... better trade literature 
- more of it... letters that 
stir an interest ... envelope stuf- 


fers ... new plumbing codes. . 
heating and ventilating codes re- 
vised . . . sanitation continues to 
lengthen life .. . “Merry Christ- 
mas!” ... horns... hip toters 
... dumb waiters... noise... 
“Happy New Year!” 
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“Ooruth Js Stran ger “Oohan Fiction 


F all the hard things in this old 
world about the hardest to put 
over is the truth. Why this is 
thus I don’t know. But it’s a 
fact. And you know it. If, 
during dinner, or _ supper, 
whichever you call it, you say, 
sort o’ casual like, “I think Ill go to 
the local meeting tonight,’ nine times 
out of ten your wife will think the 
“meeting” is just a lame excuse for 
something else. No wonder some local 
associations send notifications of meet- 

ings on postcards to the home addresses 

of their members. And no wonder some of these same 
local associations follow the meetings with postcards, 
showing whether each member was present or absent. 

With a system like that truth is truth—and any flap- 

doodle business is the bunk. 

The story that is about to spread itself before you 
is the story of a salesman who turned plumber and 
made good. The story may seem a bit wild or dreamy, 
but it’s the gospel truth. And in this story there 
should be lessons aplenty for every one of the 39,860 
plumbing and heating men that R. L. Polk & Co., the 
directory folks, say are at: work in this union of 
forty-eight States. 

But before wading into this story, I want to tell, 
if you don’t mind, another story, which will show 
you how often the truth seems 
like anything but the truth. 

This happened to a plumber 
in Iowa. It isn’t safe to men- 
tion his name, because he was © 
laughed at so much he no longer 
tells the story. In fact, if you 
knew his name, and asked him 
about what happened on his va- 
cation trip last summer, he 
would deny that anything hap- 
pened. He is that sore and 
tired and disgusted with trying 
to put over the plain, unvarn- 
ished truth. 

This Iowa plumber and his 
wife decided to spend their va- 
cation in the Colorado moun- 
tains. So, with a flivver full of 
gasoline and $400 in the first 
national bank—the wife’s long, 
safe hose, in case you don’t un- 
derstand the meaning of “first 
national’’—they started for the 
peak country. The wife is 
rather bulky, and so she did 
most of the driving—from the 
back seat. And the husband, 
being rather small and mild like, 
let her do it. 

It wasn’t that he was the sort. 
of chap who lets people run 
rough-shod over him. The mild- 
ness of his manner’ wasn’t 
brought> about by any crushing 
of his spirit. The habitual 
serenity was due entirely to the 
fact that little things had no 
power to ruffle him. 

Consequently the large sec- 
tions of advice passed out to him 
from the back seat by his wife 
didn’t. trouble him a bit. Her 
almost continual flow of inconse- 
quential chatter and occasional 
directions fell upon ears that 
took everything in with a meek- 
ness that was deceptive. 

And so’the vacation sped on. 
They~-went heré? atid ‘there, 
drinking in the*béauities of the 


If You Have Any Doubts About It, Chis 
Brightly @ritten Story “Will Soon Dispel ’Em 


By JOHN QUILL 


country and visiting the various places that chance ac- 
quaintances told them they ought to see before they 
thought of going home. 

One afternoon they drove out to see a sunset or some- 


thing they hadn’t seen. The drive was up a mountain 
trail—narrow, slippery, dangerous. About half way up 
they came to two men who were blocking the road with a 
big sedan and a pair of pistols. The Iowa couple were 
told to hop out of the flivver and hold up their hands. 
Then the robbers pushed the flivver over the cliff. 

One of the robbers went through the plumber. Find- 
ing only a cheap watch, a fountain pen and a few cents, 
he threw those things over the cliff too. 

“Go through the first national,” growled the other 
robber. So the first robber stooped to examine the 


He Made a Saleswoman Out of His First Stenographer 


-the robbers and drove back to town. 


stockings of the plumber’s help-mate. 

By this time the small and mild-like 
plumber was mad. He was hoppin’ mad 
—mad through and through. So he made 
a lunge and pushed the robber who was 
feeling his wife’s stockings over the cliff. 
The other robber was careless, not be- 
lieving. that the small and mild-like 
plumber was dangerous. And before 
the remaining robber realized what was 
happening, the plumber biffed him with 
a rock and he went sailing down the 
canyon to join his companion. : 

In her fright the wife screamed to 
the husband: “You’ve murdered two men! Now what 
are you going to do?” ssn 

“Give myself up,” answered the plumber mild like. 

So they got into the big sedan that had belonged to 
The plumber, 
small and mild like, hunted up the sheriff, a big burly 
who toted two revolvers. 

“T just killed two men,’ spoke the plumber in a 
mild voice, “and I want to give myself up.” 

The sheriff burst out laughing. 

“Oh, but I have,” implored the small plumber. “I 
can prove it by my wife.” 

Between chuckles the sheriff blurted: “It’s a good 
thing you’ve got a wife. Go back to her, and tell her 
I said for her to look after you. 
here—it don’t agree with you.” 

So the couple went back to 
Iowa in the big sedan they had 


flivver for. 

Still uneasy in his mind, the 
small and wmild-like plumber 
went to see a lawyer he knew 
very well. When he had fin- 
ished his story of the encounter 
on the mountain trail, the lawyer 
did as the sheriff had done: he 
burst out laughing. 

“Everybody who goes to Colo- 
rado,”’ laughed the lawyer, 
“comes back with a big story. 
But you’re the first one I ever 
heard of who claims to have 


a rock. Forget it, unless you 
want to get a reputation as the 
champion liar of the State.” 
And so the small and mild- 
like plumber who drives a big 


chance to be a hero, but the 
world wouldn’t believe his story. 

This incident of a trip to 
Colorado has little to do with 
plumbing, and nothing to do 
with the salesman who turned 
plumber and made good. But 
it does serve to illustrate that 
about the hardest thing to put 
over—to make people believe— 
is the truth. And, believe it or 
not, the story of the salesman 
who made good in the plumbing 
business is a true story. I 
would like to print his name 
and address in big letters, but 
he doesn’t want the trade to 
know how little he knew when 
he started. So, for the sake of 
convenience, let his name pass 
as Bill Smith and his address 
as Springfield. There are so 
many Bill Smiths and so many 
Springfields, the salesman’s ex- 
act identification is well muffled. 
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been forced to exchange their 


killed two armed robbers—one — 
by pushing and the other with — 


sedan says nothing. He had a 
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Bill Smith was a salesman for a supply house. He 
knew something about the goods he sold and he knew 
something about the plumbing and heating shops he 
regularly visited. This, coupled with the fact that 
his wife’s father had a small plumbing and heating 
business in Springfield, was the sum total of his knowl- 
edge of plumbing and heating. But Bill was a business 
man. He had proved that. He had made a study of 
business. He had taken a course at a business college. 
And he knew a great deal of the ins and outs of sales- 
manship. 

When his father-in-law died a family question arose 
as to whether his small plumbing and heating business 
should be sold, or what should be done with it. Bill 
Smith decided to quit the road, take over the business 
and try his hand at running it. 


HE first thing he did was to take inventory. Sum- 

med up, the business stood like this: Estab- 

lished, twenty years; yearly volume, small, men 
employed, two; competition, strong; reputation, fair. 
Then Bill took an inventory of himself: General 
knowledge of plumbing and heating, 40 percent; me- 
chanical skill, 10 percent; business and selling ability, 
50 percent. Next he took an inventory of the two men 
who had been left with his father-in-law’s shop; 
man, 10 percent business ability and 90 percent me- 
chanical skill; second man, 20 percent business ability 
and 80 percent mechanical skill. 

He gave each of the men a small interest in the 
new Smith Plumbing & Heating Company, mixed their 
weak business ability and strong mechanical skill with 
his strong ability and weak skill, flavored the organi- 
zation with salesmanship and set sail. 

That all happened five years ago. Today the Smith 
Plumbing & Heating Company is the largest and most 
prosperous establishment of its kind in Springfield. It 
has the edge on several plumbing and heating firms two 
to four times as old. And why is this? Let Smith 
answer: “I figured plumbing and heating are a busi- 
ness, just the same as any other business. No differ- 
ent. Not at all. We have certain, things to sell, and 
we must sell them with selling methods. 
service that people need, but we must sell that service.” 

At another time Smith said this: “The trouble with 
too many masters is that they think of themselves as 
skilled plumbers instead of skilled business men. They 
never let go of the tools and take hold of 
buying and selling. It’s a fine thing to have 
served an apprenticeship and to know the 
trade. And, believe me, there was many a 
time during the first year or two that I 
wished I had served an apprenticeship. 
But if I had to give up business training 
or mechanical training, I’d give up the 
mechanical. For, as J. Hokom of Los An- 
geles, once said at a convention, you can 
hire mechanics. The truth is, you’ve got 
to hire them—any number of them—if 
you’re going to build much of a business. 
“Now don’t misunderstand me. I appreci- 
ate the mechanically trained plumbing or 
heating man. Nobody appreciates him 
more. But my point is that the finest 
mechanic, without business training, can’t 
get very far in the operation of a plumb- 
ing and heating establishment.” 

Thinking over the failures and successes 
in this field, I have decided Bill Smith is 
right. My mind immediately jumped to 
Oscar Watt of Tulsa, Okla. Perhaps many 
of those who have read thus far know 
Watt and his history. After he had served 
his apprenticeship and worked as a jour- 
neyman, he let go of the tools and took a 
thorough business training course. The 
mixture of mechanics and business has re- 
sulted in one of the finest businesses in the 
Southwest. : - 

But I am wandering. This is a story of 
Bill Smith, and not a story of Watt, or 
Vogelpohl, or Wilson, or Reeke, or Wallace, 
or Longley, or any one of a long list who 
has combined mechanical skill with business 
knowledge. 

The two things you want. to know are 
these: What did Bill Smith, who knew 
very little about plumbing and ‘heating in- 
stallations—what did he do to win out, 
and how did he do it? 

Well, sir, this may strike some readers as 
funny, but the first thing Bill Smith did 
was to hire a young woman stenographer 
and bookkeeper. The next thing he did 
was to buy a set of books. And from the 
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very first day that he and the two journeymen were in 
business they knew where they stood. In trying to 
straighten out the affairs of his late father-in-law, 
Smith saw that the old man had never known where he 
stood, because he had nothing to stand on. He was 
like Dr. Prosser’s Swede. You know Dr. Prosser? Oh, 
sure you do. He is head of Dunwoody Institute in Min- 
neapolis, and knows more about the apprenticeship 
problem than anybody I know, unless it be E. R. Bow- 
‘man, head of the Apprenticeship Department of the 
Trade Extension Bureau. He told the Swede story at 
the Atlantic City convention. You remember? You 
were not there? Too bad. You force me to tell about 
Ole. 

Ole was sitting in the rear seat, when his friend, 
with whom he was riding, lost control of the car. It 
shot over an embankment, was hitting the high places, 
and was headed straight for the river. 

“Yump, Ole, yump!” yelled the driver. Ole never 
moved. “Yump, Ole, yump!” again yelled the driver. 
“Yeaminy Christmas, Ole, why don’t you yump?” 

“How can I yump?” said Ole, “when I ain’t got no 
place to stood.” 

You can bet Bill Smith knew where he stood first, 
last and all the time. And knowing where he stood was 
what made his business “yump.” 

Bill didn’t do all of the following all at once, under- 
stand; but he did them as fast as he could, and each 
thing done help to build business. He cleaned up the 
front part of the old place and made it a very showy 
showroom. He put in a stock of household appliances, 
plumbing and heating accessories and the like and 
started merchandising. He advertised in the news- 
papers. To keep the stenographer from wearing out 
her powder puff he had her mail letters and folders 
to owners of homes, apartments, office buildings, archi- 
tects, contractors, and the building permit list. 

Bill trained his stenographer—(his first one; he 
has four girls now)—to smile over the telephone, and 
to answer everybody pleasantly and intelligently. He 
also made a saleswoman out of this first girl, and 
she sold appliances and accessories over the counter. 

Bill took time to drill the art of selling into his two 
mechanical partners. He did such a good job that 
today every journeyman, helper and apprentice has his 
eye open for sales. And each man gets a commission 
on everything he sells. 


THE ADJECTIVE OF FOOLS 


By FRANK FARRINGTON 


ESS than two years ago a young man climbed 
out of an airplane at San Francisco and was 
hailed by a great crowd as a pioneer, a hero. 

He had seen the sun rise over Long Island and he 
saw that same day’s sun go down beyond the Golden 
Gate. 

That was something all the generations of our fore- 
fathers would have said could never happen. A few 
years ago we ourselves would have said it could never 
happen. 

With air mail running on regular schedule from 
coast to coast and running more nearly on time than 
many of the trains that pull into your town, we ought 
to have the wisdom to acknowledge that it is folly to 
attempt to set limits upon our ability. 

Napoleon told an objecting staff officer that ‘“Im- 
possible is the adjective of fools.” Perhaps even 
Napoleon would have hesitated to believe that in 1925 
men would travel through the air at the rate of 250 
miles per hour. But he certainly would have been 
quick to sense the possibilities of aviation. 

There are countless business men who believe the 
almost impossible things accomplished by science and 
skill, and then look at the sales sheets for this year’s 
business and proclaim that to exceed those receipts 
materially during the coming year will be impossible. 

Before you deny that your business can be largely 
increased during 1926, consider the volume of business 
that exists in your field that you are not getting. Then 
consider what the obstacles are that keep you from 
getting it. Are those obstacles impossible of removal? 
Doesn’t their removal seem much more plausible than 
an Atlantic to Pacific fight from dawn to dark seemed 
to you five years ago? 
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Bill worked until he had a near-perfect system in 
operation in the shop, in the office, in the salesroom, 
on the job. By always knowing where he “stood,” 
he was able to spend money where it would do the most 
good and not spend it where it would do the least. He 
did away with waste and lost motion. 

Bill decided at the beginning that his company was 
not too little to do a big job, and never would be too 
big to do a little job. He has stuck to that. And it 
has helped along the success. If a man has a leaky 
faucet or a flat building to be heated and plumbed, the 
Smith company extends precisely the same courtesy 
and service. And this sameness to all pays. For who 
can tell how soon the little-job customer may be a 
big-job customer? Speaking of service, Bill Smith 
and associates do not talk it—they practice it. And 
an ounce of practice is worth a pound of talk. 


ILL, from the beginning, built a reputation for 
B quality work. Either he did quality or nothing. 

That was his ticket. Take it or leave it. He 
hammered that home to the public. He argued that 
quality is always the cheapest, and those who believed 
they could get something for nothing would oblige him 
by going elsewhere to get it. It may take a little 
stiffening in the backbone to talk that way, but, so long 
as it’s the truth, it pays. Anyway, it has paid Bill 
Smith. For he is doing more business, and better busi- 
ness, and profitable, too, than any plumbing and heat- 
ing firm in Springfield. 

Because Bill Smith had an attractive salesroom, kept 
attention-getting displays in his windows, mailed let- 
ters and folders, did newspaper advertising, he didn’t 
lean back and wait for business to walk in. .No, no. 
He went out after business, collared it, dragged it in. 
He is a salesman. And he knows that no matter how 
much interest one may create, it is still up to him 
to sell. His favorite expression is, “Well, I can’t 
make any money sitting in the office.” Even today, 
when the Smith Plumbing & Heating Company is 
big, Bill spends half his time on the outside. He has 
organized his organization so that the inside doesn’t 
need him. 

Bill has never allowed himself to think that any- 
body has to come to him for plumbing or heating. He 
keeps saying to himself “I must go to them. They 
have money to spend. I want them to spend it with 
me. So I must go to them.” And that, to 
my way of thinking, is one of the big 
reasons for his success. 

Here is another reason. Early in his 
business career he discovered that some of 
the great companies of the country pay 
their directors for attending directors’ meet- 
ings. Two years ago he established the 
same idea. One evening a week, from 
eight to ten, there is a meeting of the 
heads of departments. Smith puts into a 
pot two dollars for each head. If all heads 
attend a meeting, each head draws out two 
dollars. If a head is absent his two dol- 
lars is divided among those in attendance. 
At these meetings improvements are dis- 
cussed—weak spots are made strong and 
strong spots are made stronger. 

This may be hard to believe. But it is 
the truth. In five years Bill Smith has 
built a business more than eight times larger 
than his father-in-law was able to build in 
twenty years. The best year his father- 
in-law ever had was just a little under 
$25,000. The year 1924 showed a total for 
the Smith Company of a little over $200,- 
000. At the time of this writing returns 
are not all in for 1925. But the figures 
will be at least $250,000. 

There are other plumbing and heating 
concerns in Springfield. And any one of 
the others could have done what the Smith 
Company has done if it had played the 
game according to the rules of business. 
Bill Smith looks upon plumbing and heating 
as a business and not as a trade. The 
others look upon plumbing and heating 
as a trade and not as a business. And 
there is the difference. 

Think over these words of Bill Smith: 
“T have proved what I used to preach to 
plumbers when I was on the road selling 
supplies. I would tell them that the trade 
they had learned was just a stepping stone 
to a business career. I know a lot of them 
laughed at me, but. what I said was the 
truth. Step outside of plumbing and 


(Continued on Page 128) 
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PLUMBING and heating dealer, writing 
to a wholesaler, concluded his letter with 
these short and anything but sweet re- 
marks: 

“T am sick and tired of this long drawn 
out argument, for you know as well as 
I do that I was to have the benefit of 
the reduced prices on goods that remained unsold 
January 1. Therefore, I am writing you for the 
last time, and enclose herewith check for $537.50, 


being the amount of your statement less the credit [l 


of $356 to which I am entitled. You can take it 
or leave it, but I can assure you it’s all you'll get 
from now until H freezes over. So you’d better 
make up your mind to accept this offer of mine.” 
The firm that received 
the check was one that 
did not regularly retain 
an attorney, relying in- 
stead on such legal 
knowledge as its credit 
man possessed. The lat- 
ter noticed that the check 
bore on its face the 
words “In full to date,” 
but reasoned that as 
long as the customer ac- 
tually owed, according 
to the firm’s_ record, 
$893.50, the check could 
be accepted merely as a 
So on the back of the check, he 


payment on account. 
wrote “received on account” and endorsed and deposited 
the check. 

Another letter demanding payment of the $356 de- 
ducted by the recalcitrant customer was written, and 
when no response was received in the course of a month, 
the account was placed with a collection agency which 


brought suit. And, after a consider- 
able period of time, the wholesale 
house came to the conclusion—as a 
result of a Supreme Court decision— 
that they actually would have to wait 
until ice formed in the nether re- 
gions before they could collect any 
more money from the customer re- 
ferred to. For in considering all the 
facts in the case from various judicial 
angles, this is what the court said: 
“The retention and use by a seller 
of a check from the buyer with the 
memorandum thereon that it was in 
full settlement of the account between 
them constitutes a complete accord 
and satisfaction as to such account 
although the seller endorses on the check that it is 
merely ‘received on account.’ ” ‘ 
The same decision was reached by other courts in 
passing upon checks bearing such notations as these: 
“Tn full settlement of account as shown below. If 
incorrect, please return at once. No receipt necessary.” 
And “This check in settlement of the following bills 
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Here’s An Article “Ghat Loints 
Out a Few “Ghings You Ought to 7 
Know cAbout the Checks Sou Get 
from Your Customers --- as Well as 
“Ghose SYou Give Other Leople 


By O. H. BRINKMAN, c4ttorney 


amounted to actual acceptance by the creditor. 
Another sad experience was that of a plumbing 


(here followed dates and amounts) Paid in full.” Each 
of these checks was endorsed by the payee “Received 
on account only,” and in the one case it was claimed 
that the words “Paid in Full” were added by the maker 
of the check after it had been paid by the bank and 
returned to him. But the court found that the pre- 
ponderance of testimony proved that the words were 
on the check when received by the payee, and by using 
the check he, in effect, “kissed good bye” to the re- 
mainder of the account. 

Then there’s the case of The Champion Plumbing 
Company, which sent its champion “adjuster” to get 
a settlement out of its champion slow-pay customer. 
The two champions met, and after three hours of torrid 
argument in which the adjuster threatened bankruptcy 
proceedings and various other unpleasant things, and 
the customer intimated that if the creditor wouldn’t 
accept a 60 percent compromise settlement as several 
other creditors had done, it would probably get much 
less by legal proceedings, the adjuster left with a check 
marked “In full settlement of all claims.” The check, 
however, represented only 65 percent of the indebted- 
ness, and before taking it the adjuster told the cus- 
tomer that the settlement would have to be submitted 
to the officers of the creditor company for approval, 
who would either accept the 
check or return it. The affair 
might have reached an amica- 
ble adjustment without any 
lacerated feelings on any- 
body’s part had the agent ad- 
hered to his original intention 
of taking the check directly 
to his employers. Right at 
this point, however, the ad- 
juster went astray, for be- 
fore leaving the customer’s 
town, he (the adjuster) went 
to the bank and had the check 
certified. A few days later 
the creditor returned the 
certified check to the debtor 
and stated that the settlement was unacceptable. Suit 
was then brought, but the highest court of the State 
decided that the debtor was released from further lia- 
bility the minute the check was certified by the adjuster, 
because the bank then charged the merchant’s account, 
thereby becoming primarily liable to the creditor for the 
amount of the check, and the certification in effect 


May 1926 Be “he : 
Best Year Ever ! 


dealer who held a check three months while trying 

to “reason” with a customer who claimed that he 
had overcharged in a number of instances. Finally 

the dealer returned the check and brought suit, but 

the court held that by holding the check an un- 
reasonable length of time, thus in effect depriving 

the drawer of the use of that amount of his money, 

the dealer had barred himself from claiming a 
larger sum. In other words, the law says: “Take 
it or leave it, but do one or the other promptly.” — 
And, incidentally, if a man dies before the check 
which he has given you is cashed by the bank on which 

drawn, the check also “dies,” for all authority to the 
bank to pay out money 
automatically is revoked 
by the depositor’s death. 
Of course the debt re- 
mains, but may not be 
paid for months or years 
afterward, depending on 
the conditions of the 
estate and the progress 
of the probate proceed- 
ings. Another argument 
for immediate deposit of 

all checks and drafts. 

Crossing out the 
phrase “In Full of Ac- 
count” which a check 
bears won’t enable you to collect whatever additional 
amount you claim—if you use the check. Nor will it 
do any good to write your endorsement at the other 
end of the check when similar words have been written 
on the back of the check by the drawer or maker. The 
burden of proof, however, is on the drawer to show 
that the check contained the “receipt? when it left 
: his hands bound for his creditor. 

John Doe, even as you and I, al- 
ways peeked into envelopes—especially 
around the first of the month—with 
all the caution of a dog who isn’t sure 
whether there’s a snake or a rat in 
the hole under a barn. If Esquire 
Doe saw a snake (a dun from one of 
his creditors being equivalent to that), 
he tossed the envelope into a bottom 
drawer; if he saw the world’s greatest 
literature in the form of a slip of 
paper saying “Pay to the order of John 
Doe, umpty steen dollars” he seldom 
even glanced at the other contents of 
the envelope until the check was 
safely deposited. 

And this little peculiarity, which so many of us have, 
cost Mr. Doe just $232.43 one more or less fine day, 
for the law books show that in cashing a check from 
one of his customers for the even amount of $500 he 
failed to read the accompanying letter to the effect 
that if Mr. Doe didn’t care to accept the enclosure in 
(Continued on Page 135) 
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Y friend, Grote, received $60,000 in cash when 
his grandfather died. The story of how 
Grote spent that money in one year would 
interest you. It reads like the wildest fiction. 
Grote’s blow-out occurred about ten years 
ago. He is braking on a switch-engine now. 
In five years he is due to receive $100,000 

more in valuable property. Grote grinned when I 

asked him what he was going to do with it. ‘“You’re 

the ‘supposin’’ feller, ain’t you? Always supposin’ 
this or that.” 

“Well,” I persisted, “what are you going to do 
with it? Suppose you had the money right now?” 

“Spend it, my lad, spend it. It’s goin’ just like the 
other money did.” 

On the other hand, the story of the small legacy 
received by my friend Timlin, would interest you more. 
In the first place, Tim is a plumber. In the second, he 
is rather sane and sensible. With a few thousand 
dollars in his jeans he became even more sensible. 
That’s why his story would interest ordinary mortals 
like you and me. 

When Tim had socked the money in the nearest bank 
he dropped over to see me. Not that I’m any financial 
adviser. Oh, no. But Tim and I have been pretty 
close friends ever since our buttons were safety pins. 
Besides, he knew I had no ax to whet. 

It seems that Tim wanted to buy a plumbing busi- 
ness. Where or how or when, was the burning ques- 
tion. He had the money but he didn’t know how to 
go about the purchase. 

“What,” asked Tim, “are the things to consider when 
buying a business?” 

That question was bit of a poser. And it dawned 
on me that it was a mighty sensible question even 
if it did cover a lot of ground. : 

So I did what anyone in my 
boots would have done. I told 
Tim I didn’t know what to 
look for. “But,” says I, “Sup- } | 

| 


pose we set ourselves down 
here and make out a chart or 
whatever you call it. Two 
heads are better’n one. We | 
ought to be able to frame a 
list of important things— 
things that should be consid- 
ered when paying out good 
money for a store.” | 
And so, to make a short 
story shorter, we put our | 
heads together and talked and 
wrote and talked and wrote. 
And the more we did, the 
more we learned. 
Eventually Tim found a || 
plumbing and heating place | 
that fitted pretty well into our 
plan. He bought it. He is do- my 
ing a good business now. He / 
claims that by following our 


combined plan he was able to “> Ze 
make a go of the place he Hf, Ly 
bought. ‘i 


And now let’s talk about 
you. In this new year of nine- 
teen-hundred and now, you, 
like all the rest of us. knock 
off long enough to relax and 
take a backward slant at last 
year’s business. Then you 
sigh and light your pipe and 
hazard a-~ guess about the 
twelve months to come. And 
this looking ahead—that’s the 
why of this present article. 
Let’s suppose you measure 
your place of business through 
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Timlin’s eyes. In other and plainer words, let’s sup- 
pose you are going to buy your business. Will it 
measure up to the questions which Tim used when he 
went shopping for a store? I wonder. 

Location of Store—How would you class the loca- 
tion? Good, Fair or Hopeless? Is it near enough 
to the district where a great deal of local shopping is 
done? Is it on a side of the street used daily by the 


A plumbing man in our town, 
Was really wond’rous wise: 
On New Year's day he said, said he, 
“My biz I'll analyze.” 


And when he saw just how he stood, 
He took some extra licks 
And built a better plumbing biz 
In nineteen twenty-six. 
—Hip-pocket Poems 


majority of shoppers? You know, there is always a 
side of a business street that is preferable. Do many 
“logical customers” pass your place of business? And 
do more women than men pass your store? This last 
is worth considering. Women, as has been said over 
and over, are the big buyers of things for the home. 
Plumbing and heating goods are no exception. Buying 
is buying when buying for the home. 
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Let’s Suppose We Look at Our Business as if It Didn’t Belong to Us, How 
Here’s One Way to Make a New Year Survey Of It 
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The Store Itself—Compare the cost of rent with the 
cost of owning the property? Which is the best bet? 
No matter what you decide, remember this: Owning 
a piece of property and a store is separate from own- 
ing a business and operating it. 

Have you ever considered setting aside a fund for 
the purchase of the store and land? 

Will it be easy to secure a new lease when the old 
one expires? 

If you are planning to buy the property, is the title 
to it clear? 

The Kind of Store—Looking at the question coldly, 
is your store the kind of a place you are trying to 
build? That is, does it reflect the character you want 
to reflect? Stores, like people, make certain impres- 
sions on buyers. Good impressions mean more sales. 

Are there certain repairs that should be made on 
the building? 

If you bought the store would it be a good invest- 
ment? 

Fixtures, Etc.—Are you proud of the furniture and 
fixtures in your store? Are they new and clean. Is it 
possible to rearrange the place. so as to present a 
better appearance? 

The Stock—Is there an overstock? This point may be 
determined by comparing it with the amount of sales. 
And can the present stock be sold at market price? 
Which means, is the stock old, worn, out-of-date, etc.? 

Is the stock moving slow or fast? Why? 

If the stock moves slow it will pay to watch your 
present working capital. You always need more money 
when your stock moves slowly than if the same stock 
was turned over often. 

Business Methods, Community and You—Does your 
store have a reputation in the community for its honest 
policy? Does the store or shop 
enjoy a reputation for being 
live, up-to-the-minute and able 
to do all it says it can do? 

The popularity of a plumb- 
ing and heating store is always 
an asset—it means money and 
can be counted as good will. 

Your Knowledge—Have you 
been successful in building 
your business in the year that 
has just slipped off the cal- 
= endar? 

Have you been able, through 
all your channels, to sell and 
dispose of at a profit, the 
goods you handle? Have you 
been able to show those who 
work with you how to sell the 
same kind of goods? 

What kind of buyer are you? 
Cautious? 

And, frankly, are you. ap- 
plying modern merchandising 
methods to your business? 

And are you setting aside a 
certain percentage of profit as 
an advertising budget? 

Buying Stock—Do _ whole- 
salers and manufacturers con- 
sider you a good credit risk? 
In other words, will they ex- 
= tend you proper credit? 

Do you take advantage of 
cash discounts as allowed you 
by wholesalers? 

Sales—How much 
business do you do? 

Could you do a credit busi- 
ness on a larger scale and 
make money? More working 
capital is needed if a credit 

(Continued on Page 128) 
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Taking Stock 


HESE sstock-taking days —days of 

inventory — are days of knowing where 

you stand. But wise men take in- 
ventory of more than goods and dollars. 


They take inventory of conveniences 
and comforts, health and happiness. For 
without health there can be little happiness, 
and without happiness goods and dollars 
are a ball and chain. 


Health is pretty much a matter of con- 
venient, sanitary, comfortable living. 


Take an inventory of your home. Is it 
heated with an even heat throughout ? Is 
its plumbing in perfect condition ? Howis 
the hot water heater, the bathroom, the 
kitchen sink ? 


Unless you can mark all these 100, your 
health and happiness are in danger. 


(Print Name and Address Here) 


am 


a 


No. 49 


You can get the illustration above for 85 cents. 
Better send check for $3.50 and let us send you ten 
illustrations as fast as they are printed. That’s the 
best way. 


Quality and Service 


Vac may have noticed that in the ads, regularly 
printed on this page, the words “Quality” and 
“Service” are seldom used. There’s a reason, as they 
say at Battle Creek. 

“Quality” and “Service” have been so overworked 
they have lost their meaning. The fact is they don’t 
mean anything in print any more. 

Anybody can: claim “Quality” for goods, and any- 
body can claim prompt and efficient “Service.” But 
often those who are strongest in their claims are weak- 
est in their performances. 

The best way to impress the public with quality or 
service is to show it. And when quality or service is 
shown, it doesn’t have to be backed up with loud talk. 

We all serve. Or we should. And there are no bet- 
ter servants anywhere than plumbing and heating men. 
They are in their towns to stay. And sooner than late 
the people in the towns will know the quality the craft 
stands for and the service it renders. Then the people, 
and not the masters, will talk loud and long. 


By EDWIN L. BARKER 


OT a word about the new year. No, not a 
word—only this: The new year will be not 
a darn bit better than the old year unless 
you do the things that will make it better. 
It takes more than a change of calendar to 
change business. If you agree with me, all 
right. If you don’t—well, while we’re tip- 
ping our hats to 1926, suppose we hold a little talk- 
fest on the subject of advertising. 

You plumbing and heating men are not expected to 
be expert advertising men. No, of course not. If you 
were, you wouldn’t be good plumbing and heating men. 
But you can have a pretty good idea of advertising in 
a general way. 

The first thing a plumber should know is plumbing. 
Naturally. And in like manner, the first thing a heat- 
ing man should know is heating. But after that—what? 
You should know as much as you can about bookkeep- 
ing, estimating, overhead, system, merchandising, sales- 
manship and advertising. Not that you are going to 
work at all these with your own head and hands. Oh, 
my, no. But you should know enough of each to lead 
your organization—to know what it is doing—what’s 
right and what’s wrong. 

And that brings us to advertising. Advertising is 
not a deep mystery. Not at all. Even though some ad- 
men wrinkle their foreheads and try to make you 
believe it is as mysterious as a mystery play. Adver- 
tising is just common sense applied to selling. 


Three Kinds of Men Who Advertise 


First—Those who advertise in season and out of 
season; who advertise in boom days and dull days; 
who do not try to do too much or too little; who go 
along in the even tenor of their way, as the saying is. 
Such men get the largest returns from advertising. 

Second—The men who regard advertising as a 
luxury, or a dissipation, or something of the kind. 
They advertise only when they feel prosperous—when 
business is at high tide—when vanity prompts them to 
squander a few dollars. Such men get the fewest re- 
turns from their advertising—make the fewest sales. 

Third—The men who are scared into advertising. 
During prosperity they sit as tight as they can sit. 
Then a few bad breaks hit them. Business slumps— 
bags at the knees. They cuss competition, blame their 
luck, rave at everybody and everything. At last, in 
desperation, they are willing to try anything—even ad- 
vertising. So, in a hurry, they fix up an ad for the 
paper or get out a handbill. All they can think of is 
sell, sell—sell quickly. But as the public knows little 
about them, and cares less, small attention is paid to 
their advertising. Such men will tell you that adver- 
tising doesn’t pay. And it doesn’t pay them. It can’t. 

The first of the three kinds of men who advertise 
is right. The other two are wrong. Advertising helps 
the first build his business. It doesn’t help the second 
and third. 

Advertising is like food. Three meals a day— 
enough, but not too much—builds your body and keeps 
it healthy and strong. But if you ate only when you 
felt prosperous, or when you were on the edge of star- 
vation, you’d soon be on the way to the boneyard. 

Advertising is a business food. It pumps life-blood 
into sales. Stop advertising and you stop the flow of 
life-blood. Better do a little advertising all the time 
than make a big spread once in a while. It’s the steady 
pull that pulls the sales load over the business hill. 
Occasional spurts never get anything anywhere. 

At the beginning of the year is a good time to figure 
about how much you can spend for advertising. What- 
ever the amount—be it much or little—divide it into 
twelve equal parts. Then spend one of those parts 
each month. Do this and you will build business. You 
will know that advertising pays. 

Keep your advertising on its toes. That is to say, 
change your newspaper ads every week. Don’t run the 
same ad again and again. 
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Heat Or Fuel 


OU are spending good money for 
fuel. Of course. But what you really 
want for your money is heat, isn’t it ? 
To be sure — heat! 
Well, are you getting all the heat you 
ought to get for the money you spend ? 
If you’re not, something’s wrong. And 
the something may not be the fuel. It may 
be your heating plant. 


5 


Los 


Many a house owner is spending money 
—for what? For just fuel. The heat he 
ought to get to heat his house he never 
gets. It’s lost — wasted. 


If you are not getting all the heat you 
are paying for, let us look at your heating 
plant. A few dollars spent may save you 
many dollars. 


(Print Name and Address Here) 


No. 50 


By sending check for $3.50 we will enter your order 
for ten illustrations—one a week for ten weeks—and 
mail them as fast as ready. Single column cuts, like 
the one above, 35 cents. 


A Year’s Advertising 


io you ordered every illustration that is printed with 

every ad that appears on this page for a whole 
year, the cost to you would be only $16.80. Think of 
that for a minute. An entire year’s advertising de- 
livered to you for $16.80. 

The ads, of course, are free. They are yours for the 
mere taking and using. And the illustrations are 
yours, too, for the low large-lot cost and the wrapping 
and mailing. 

We are not trying to make money out of this serv- 
ice. The truth is we don’t want to make money. We 
want to serve the plumbing and heating trade. And 
the reports that come to us show we are serving. We 
are satisfied because the many plumbing and heating 
firms that are using the advertising are satisfied. 

May several times as many firms use the ads in 
1926 as used them in 1925. That is our wish. Not that 
the increased use will help us, but it will help plumbing 
and heating. Try one order of cuts—check for $3.50 
with order—and prove that advertising helps sales. 
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Modern American Plumbing Moves to Gay “ Paree”’ 


Description of the Plumbing in Demonstration Home, Presented to French Republic by Prominent American Manufacturers 


HEN the S. S. “McKeesport” 
sailed down New York Bay on 
December 5, bound for Havre, 
France, it carried as part of its cargo 
a completely equipped and furnished ten- 
room American house, packed in sections, 
ready for erection in France as part of 
the Exhibition of Household Appliances 


conception of Carl Otto, a well-known 
New York architect. It is modified 
Colonial in its design; presenting a 
charm which is only possible in this type 
of architecture. Particular attention is 
called to the dormer windows (see Fig. 
1) in the front of the house. 

When this plan was formulated, the 


Fic. 1—EKxterior of the American Demonstration Home Which Has Been 
Transported to France, Plumbing and All 


and Labor-Saving Devices at the Grand 
Palais, Paris. 

This residence with its equipment is 
being presented as a gift to the French 
Republic by a group of prominent 
American manufacturers. After the ex- 
hibition at Paris, it will be donated to 
some worthy French family designated 
by the French Government. For a 
month or more it has been on exhibition 
on Eastern Parkway, Brooklyn, N. Y., 
where about 3,000 people visited it daily. 

The house itself, is the architectural 


American Committee in charge, invited 
Crane Co. to furnish the plumbing’ fix- 
tures for this project. The invitation 
was accepted and a specification of rep- 
resentative plumbing fixtures was drawn 
up by Crane engineers. 

With only a comparatively small 
amount of space available, the Masters’ 
Bath (see Fig. 2), is the soul of com- 
pleteness. The noiseless syphon jet 
closet, the vitroware pedestal lavatory 
and the beautiful new pattern enameled 
iron corner bath present an array of 
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Fic. 2.—Close-Up View of Lavatory, Bath and Glass-Door Shower 


fixtures which is as pleasing to the eye 
as efficient in service. 

However, the crowning glory of this 
bath is the built-in shower with its three 
rows of side rose sprays and its large 
overhead shower, operated by conveni- 
ently located controls which permit the 
use of either the side sprays or over- 
head, singly or in unison. A plate glass 
shower door displaces the usual curtain 
and curtain rod. 

A spacious medicine cabinet with a 
large mirror door together with an un- 
usual assortment of towel bars, glass 
shelves and other accessories add the 
final touch to an already beautiful room. 

Before going to the upper floor, let us 
look in the first floor washroom, which is 
conveniently located underneath the 
staircase off the hall, as shown in plan 
view Fig. 3. Confronting us, is a large 
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By P. C. Platt 


the corner at an angle of 45 degrees. As 
this was a flush valve installation, this 
suggestion was feasible and provided 
plenty of room for passage between the 
fixtures. 

An attractive feature of this bath is 
the shower curtain, which is made of 
Crane Aqua silk—turquoise blue in color 
and beautiful in its effect. To carry out 
this general color scheme, the window 
drapes of this room were made of the 
same material. This feature, more than 
any other particular one drew forth 
many admiring “ahs” and ohs” from the 
many visitors who came there daily. 

The arrangement of the companion 
bath on the other side of the staircase 
is much the same. However, there are 
several novel things introduced here. In- 
stead of the conventional shower curtain 
over the bath, there was placed a panel 


STORAGE 


J NURSERY 


“iSECOND FLOOR PLAN ! 


FIRST FLOOR PLAN 


Fic. 3—First and Second Floor Plans of the Five Toilet-Room 
American Gift Home 


plate glass mirror which is hung over 
a vitroware corner type lavatory. <A 
noiseless all-white closet combination 
completes the equipment of this room. 
The necessity of having a noiseless closet 
in such a location is quite apparent to 
everyone. 

On the upper floor in the main wing 
of the house, there are two baths—one 
on either side of the staircase. In one 
of these a 5%%-foot bath is cleverly lo- 
cated in a recess which does not suggest 
its full size. Over this bath, is mounted 
a mixing valve shower of the latest de- 
sign. The lavatory is of vitroware and 
is 21x24-inch in size, with a combina- 
tion supply and waste fixture. 

When the time came to locate the 
closet, it was something of a problem 
where to place it, as space was at a 
premium. However, the plumber in- 
geniously suggested that it be placed in 


of solid plate glass extending about half 
the length of the bath and supported 
by a brace rod to the side wall (see 
Fig. 4). 

To avoid the necessity of drilling the 
top rim of the bath—always an unsatis- 
factory operation—an inverted stirrup 
was devised which held the panel rigid- 
ly to the top rim of the bath. This 
entire arrangement was the subject of 
much favorable comment. = 

Lack of time prevented the installation 
of the nursery bath, which is located in 
a side wing of the house, over the mas- 
ter’s chamber. It consists of a closet 
combination of juvenile height, a layva- 
tory set low on the wall for the con- 
venience of the children and the usual 
bathtub. 

The maid’s quarters are located in the 
other wing of the house, arranged so that 

(Continued on Page 127) 
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New “Standard” Brass Plant, Louisville, Ky. 
Largest in the world devoted exclusively to 
the manufacture of Plumbers’ Brass Goods. 
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CIRCULAR 
WASH SINK 


Designed to provide 
an ample and unob- 
structed washing area. 


The receptor. is 
made in 48" diameter 
with accommodation 
for eight persons and 
54" for ten persons. 


The sprays have in- 
dividual controls, 
which affords saving 
in water. The recep- 
tor and pedestal are 
white porcelain enam- 
eled—easily kept 
clean and sanitary. 


The shower mixing 
valve allows proper 
tempering of water. 


The “EBCO” is un- 


excelled in quality and 
efficiency at any price. 


S ANITARY—DURABLE—ATTRACTIVE 


—costs less 
The “EBCO” Circular Wash Sink is easily installed, requires 
little floor space, will give many years of use, weighs less 
and costs less than any other on the market. 


WRITE FOR COMPLETE DETAILS AND PRICES 
THE D. A. EBINGER SANITARY MFG. CO. 


West Rich St., at Hocking Valley R. R. 
Dept, 102 


COLUMBUS, OHIO 


Manufacturers also of Closets, Urinals, Wash Sinks and Drinking Fountains 
NEW YORK MINNEAPOLIS, MINN, KANSAS CITY, MO, 


CHARLESTON, S. C. PITTSBURGH, PA. DETROIT, MICH. 
CLEVELAND, 0, CHICAGO, ILL. 
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Another 
Distinctive 
CENTRAL 
Fixture! 


The ALLWITE 


Vitreous China 
Shower Head~ 


Extra Durable China, Glazed Inside and Out~ 
5"Face, Removable 


Order Through Your Jobber 


CENTRAL BRASS 


MFG. CO. CLEVELAND 
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Business of Supplying Hot 
Water to Large Buildings 


Correct Methods of Installing Different Types of Instantaneous Steam 
Heaters, Indirect Water Heaters, Tank Heaters and Gas Heaters, 


in Connection With Such Work 


HE problem of producing and sup- 

plying hot water to buildings al- 

ways has been, still is, and we be- 
lieve, always will be an interesting and 
absorbing problem for plumbers. 

It is an interesting problem because 
of several facts connected with it. First 
of all, it is a scientific problem associ- 
ated intimately with some of the pro- 
foundest natural laws governing the gen- 


Exhaust line 


By T. N. Thomson 


Logically the type of heating arrange- 
ment most desirable is one that heats 
the water with either live or exhaust 
steam and does it automatically, heating 
the water to a certain temperature, say 
about 140 degrees, and no higher. 

There are different ways of accom- 
plishing this result. Some are by direct 
heating without storage tanks. Others 
are with storage tanks. The storage 
tank method is the better one where it 
is not advisable to have the water heat- 
ing system too heavy a “drag” on the 
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Fic. 1.—Outline of Indirect Heater and Storage Tank Method of Connecting 
Up For Exhaust Steam Supply 


eration and transmission of heat, the 
circulation and distribution of water, the 
control of temperature, the control of 
water, the strength of materials, the 
corrosion of pipes, tanks, etc., the main- 
tainance of the water in its original 
colorless state, and so on. 

These are all purely scientific prob- 
lems, which is many instances are in 
themselves complicated enough to puzzle 
trained scientists. But, in addition to 
them, the plumber has many other prob- 


lems of a decidedly practical nature to — 


solve in his daily work of designing and 
installing hot water supply systems. 

We cannot separate the practical art 
of the plumber from the theory or science 
of the trade and obtain satisfactory re- 
sults in our installations any more than 
we can drain the gasoline from the truck 
tank and expect the truck to run along 
on its mechanism alone. 

It is the combination of theory and 
practice that makes our plumbing and 
heating systems operate so successfully. 

And what we, in this article, propose 
to do is to discuss the science as well as 
the practice of installing hot water sup- 
ply systems to large buildings in general, 
as far as it is useful to plumbing con- 
tractors. To do this we will consider 
different conditions. 

Let the first example be an industrial 
building that has a supply of steam all 
the year around. The steam available 
is either live steam or exhaust steam. 
During the day, for instance, some steam 
engines are running. At night they are 
shut down, or vice-versa. But hot water 
is required at all hours. 

Steam then is our heating element. 


steam boiler. By the storage tank sys- 
tem the use of steam is comparatively 
steady. 

The steam pressure is not “pulled” 
down too fast, providing the boiler has 
enough excess power, over and above 
its regular mechanical load, to handle 
the water heating. It does not matter 
much during very cold weather, when 
all radiation is turned on, whether the 
water is being heated by exhaust or live 
steam. The boiler has to produce it just 
the same. 

Some people think that, if the exhaust 
steam from engines is turned into the 
water heater, it costs nothing to heat 
the water. That is not so, except at 
times when the exhaust would otherwise 
go to waste. It is always advisable, how- 
ever, to hook up the water heating ap- 
pliances with the exhaust, because it so 
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Fic. 2.—Detail of Ordinary Steam Trap 
Equipped With Separate Air-Vent 
Trap in a Vacuum Heating 
System 
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often happens that the exhaust goes to 
waste. That occurs in mild weather, 
and during the summer. Economy 
prompts hooking up to the exhaust. 

The hot water heater must be hooked 
up to the live steam because the engines 
may not always be working and then, 
of course, no exhaust is available. At 
such times the boilers are running easily, 
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per square inch. Therefore, the exhaust 
line should connect large, and direct to 
the heater, not through a lot of fittings 
or through small piping. The idea is 
to have a free and abundant flow of ex- 
haust steam always, when exhaust is 
available and without much resistance. 

Connecting into the exhaust line is a 
live steam auxiliary connection. On it is 
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Fic. 3.—Instantaneous Water Heater to Heat Water for Plumbing Pur- 
* poses by Steam, Without a Storage Tank 


perhaps with banked fires, and they then 
should have no difficulty in supplying all 
of the live steam required for water 
heating purposes. 

Different heating engineers have dif- 
ferent ways of doing these things, and 
some no doubt are more satisfactory than 
others. In Fig. 1 we show our method 
which we are sure will operate very 
-satisfactorily and automatically. 


HE storage tank is heated by ex- 

haust or live steam through an in- 

direct water heater. The steam 
fills the shell of the heater, surrounding 
a mass of brass or copper tubes which 
contain the plumbing water. 

These tubes are U-shaped in this par- 
ticular type of heater and open into the 
end head which has a horizontal dividing 
partition in the middle. The space below 
the partition is piped to the bottom of 
the tank. The space above is piped to 
the top of the tank. 

Thus, when the water in the coils is 
heated by the steam, there is a circula- 
tion between heater and tank. That 
heats the tank. 

The exhaust steam line, after it has 
passed the oil separator, not shown, con- 
nects direct to top of the heater. The 
exhaust pressure is, or at least should be, 
very low, perhaps less than 2 pounds 
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a reliable pressure-reducing valve to re- 
duce the high pressure down to a low 
pressure. This regulator is piped either 
to the steam boiler direct or to the high- 
pressure steam main. 

Around the regulator should be a 
valved by-pass which can be opened a 
little to admit steam to the heater any 
time the regulator is being repaired. 
There is a shut-off valve, of course, on 
each side of the regulator to shut it 
off when required. 

To prevent the live steam from back- 
ing up into the exhaust main there is 
a good check valve on the exhaust line 
between the regular connection and the 
engines. 

This regulator operates automatical- 
ly. Its purpose is to supply steam to 
the heater at low pressure, any time that 
the exhaust pressure falls below a cer- 
tain predetermined point, say 1 to 2 
pounds by the gauge. Then live steam 
only is supplied to the heater. In any 
case, whether exhaust or live steam feeds 
the heater, this splendid little heating 
device will work faithfully. 

The steam, of course, condenses in the 
heater and has to be drained out. In 
our sketch it is accomplished by a steam 
trap, also by-passed, for we believe in 
by-passing steam traps as well as pres- 
sure regulators. Both are mechanical 
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Fic. 4.—Indirect Water Heater and Tank Heater Method of Heating Water, 
With Storage Tank and Automatic Mixer 
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Improved 
Model ‘‘R’”’ 


Automatic 
Cellar Drainer 


is a piece of equipment 
which you have to sell 
only once. It is easy to in- 
stall, requires the minimum 
of sump space and, being 
almost 100 % trouble-proof 
needs less servicing than 
any other drainer on the 
With the “Pen- 


market. 
berthy.” you 


“Install— That’s All’’ 


Its movement is extremely simple, 

has only one point of friction and is 

not affected by dirt. In case re- 

pairs ever should be necessary, all 

working parts are above the water 
PENBERTHY INJECTOR COMPANY 


line and easily accessible. Most 
good jobbers stock the “Penberthy.” 
If yours does not, write us for full 
details. 


Established 1866 
1244 Holden Ave. DETROIT, MICH. 


Canadian Plant, Windsor, Ontario 


Tank Balls are, in 

general, among the 

minor banes of the 
householders _ exist- 

ence; likewise they repre- 

sent no bed of roses to the plum- 
ber. Canfield Tank Balls are 
different. They are real tank 


balls; shaped right and made of 


good rubber. It takes much, 
much longer than you might 
reasonably expect for a Canfield 
Tank Ball to crumple. Made 

in regular and cone top. 


We Sell Manufacturers 
and Jobbers Only 


THE H. O. CANFIELD CO, 
BRIDGEPORT, CONN. 
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NEW YEAR 


Change it from just 
a phrase to an assured 
fact by the use of 


GENUINE 
ARMSTRONG 
PIPE TOOLS 


When we sell a set of STOCKS 
AND DIES, we are selling 


Happiness Insurance 


THE ARMSTRONG MEG. CO. 
of 


BRIDGEPORT, CONN., ONLY 


devices, and mechanical devices some- 
times require attention or repairs. 

The steam traps used on this class of 
work allow water to drain out but not 
air. If the air is not drained out of the 
heater also, the steam cannot fill the 
heater. Therefore, the heater cannot 
operate efficiently. It cannot then heat 
the tank properly. To prevent this, we 
let out all the air from the heater by 
means of an automatic air vent on the 
system. 

If the steam trap discharges to the at- 
mosphere, it is necessary that the steam 
pressure shall always be above atmos- 
pheric pressure. But we cannot always 
have such a favorable condition. 


HOULD the exhaust pressure go 

below atmosphere, such as in a 

vacuum heating system, it is neces- 
sary to pipe up the air vent to the out- 
let of the trap and hook the trap outlet 
into the vacuum return main. 

On a small job an ordinary radiator 
trap of the thermostatic type would 
work well. But where there is much 
condensation to handle, a larger trap, like 
the one shown, is required. In such a 
case, if the trap is not already provided 
with air exit means, the fitter can 


yee! ‘ora “Mpple 
CD 


3 From heater 


Fic. 5.—Detail of One Form of Automatic Water Mixer for Insuring Uni- | 
form Temperature of Flow at Faucets : 


easily hook up an automatic air vent on 
the trap, as in Fig. 2. 

An ordinary thermostatic radiator 
trap has its inlet connected by a %4-inch 
pipe to the top of the steam trap or to 
a tee looking up on top of the steam 


trap inlet pipe. Its outlet connects to 


the steam trap outlet. Thus the suction 
of the vacuum pump draws condensation 
through the steam trap and air through 
the radiator trap. 

Referring back to Fig. 1, note the 
thermostat screwed into the end of the 
storage tank. It connects with a small 
tube having a metallic flexible diaphragm 


chamber on the automatic steam control 


valve shown on the steam supply line to 
the water heater. This steam valve is 
of the balanced type and is sensitive 
to pressure fluctuations of the thermo- 
static fluid. 

When the tank is warm down as far 
as the thermostat, the liquid expansion 
closes, or partly closes, the automatic 
steam control valve, and so admits just 
enough steam to the heater to hold the 
tank temperature at the desired point. 
The thermostat is set to correct tempera- 
ture as it is shown by the thermometer 
on the side of the tank. 

Even though the steam supply to the 
heater is throttled down so that only a 
few tubes are hot, still there is circula- 
tion between heater and tank and the 
tank can easily be kept warm all the 
way down to the bottom. 

Also note the cold water supply inlet 
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to the tank. This is a deflector extend- 
ing up through the bottom, say 4 to 6 
inches, and perforated around the sides 
to shoot the incoming cold water hori- 
zontally along the bottom. The top of 
this deflector is closed. Thus the cold 
supply cannot shoot straight up to top 
of tank and:so chill the hot water there. 

Owing to the fact that there is always 
a chance of rupturing a tank seam by 
expansion of the water, should the inlet 
valve and all outlets be closed and the 
heater going, we consider it advisable 
always to install a reliable pressure-re- 
lief valve on the cold supply line be- 
tween shut-off valve and tank. 

We think it is better to have it on 
the cold line rather than on a hot line, 
or in the tank itself, because there is 
then less chance of the valve sticking 
fast to its seat. 

In factories and other buildings, when 
there is such a superabundance of steam 
boiler capacity that the great steam de- 
mand for instantaneous water heating 
will not reduce the boiler pressure, an 
arrangement similar to Fig. 3 may be 
used. 

This is a direct heating, or tankless, 
arrangement. The heater contains a 
large number of small brass or copper 


tof wearer storage 
a Tank 


water tubes surrounded by steam. When 
a hot water faucet is opened, cold water 
enters bottom of heater, flows through 
the tubes, and leaves the heater for the 
open faucet quite hot. 

In heaters of this type, however, there 
must be automatic temperature control 
of the hot water used for plumbing pur- 
poses, otherwise it will come scalding hot 
at times and if used for showers, may 
be dangerous. 

We, therefore, show a thermostatic 
arrangement which throttles down the 
steam supply to maintain the desired 
water temperature. Note the circula- 
tion line. This not only circulates hot - 
water up to the fixtures but also helps 
to hold the entire length of the heater 
at a fairly uniform temperature, even 
when the steam supply valve is throttled 
down nearly shut. 

If there were no circulation, not only 
would the hot supply line to fixtures cool 
off at times, but the heater below steam 
inlet level also would cool off. Only that 
part above the steam inlet would be hot 
and if the valve leaked a little, that 
a, quantity of water would be too 

ot. 

With circulation to fixtures, however, 
that small steam leak at the control 
valve would not overheat the water, asa 
small quantity of steam is required by 
the heater anyhow to hold up the circu- 
lation to the fixtures. y 

Of course, we would connect up the 
exhaust as well as the live steam and 
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would use appliances substantially as 
shown. We would also install a by- 
passed steam trap with a very quick-act- 
ing air vent, and would deliver the con- 
densation from trap to a trap-well where 
the boiler-feed pump can pick it up and 
force it back to the boilers through the 
feed water heaters. Fig. 3 should work 
fine in factories, ete. 


N cases where plumbing water has to 
be heated from steam heating boil- 
ers, as it often the case in apartment 

buildings where the boilers are shut 
down during summer and a coal or oil- 
fired tank heater is used as a means of 
heating the summer hot water supply, 
we may install something like Fig. 4. 

This sketch shows a coal-fired tank 
heater and an indirect water heater 
hooked up to a storage tank. If the 
tank heater were oil burning, as many 
of them now are, it would be connected 
up the same as shown, only the damper 
regulator chain would then act to oper- 
ate the oil supply valve to the burner, 
instead of acting to operate the ash-pit 
damper, as shown in the cut. 

Note how the hot water flow pipe from 
the indirect water heater is extended 
up and connected to top of tank. The 
hot supply line is taken off the top of 
a reducing tee and the flow from heater 
goes into its side. 

We will suppose that the heater cir- 


5 Hor supply to yixtures 
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colder water with the hotter tank water. 

If the tank water is 200 degrees and 
there is no mixer on the installation, 
then practically 200-degree water will be 
drawn at the fixtures. That is scalding 
hot, yet well within the boiling tempera- 
ture. 

We assume, in Fig. 4, that finer results 
are desired, and so we install the auto- 
matic mixer shown. In installing this 
mixing device, care must be taken not to 
air-trap the flow line. The sketch, Fig. 
4, may lead one to think it should be 
trapped, as shown. 

Really the installation would be some- 
thing like Fig. 5, which is a detail in 
perspective, and should explain the in- 
stallation more clearly. 

In addition to selecting a reliable ther- 
mostat and control valve outfit, perhaps 
the most important part of this layout 
is to have at least 3 feet of pipe between 
the mixing point and the thermostat, so 
that the hot and cold currents shall be 
thoroughly mixed before the mixture 
reaches the thermostat. 

Another important point is to have 
that part of the pipe that takes the ther- 
mostatic element enlarged, say one size, 
so that the element won’t obstruct the 
flow of the hot water too much. The 
enlargement shown in Fig. 5 provides 
for that. 

In cases where the plumbing water is 
to be heated by gas during summer, in- 
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eater 


Fic. 6.—Installation of Indirect Water Heater and Gas Tank Heater for a 


Medium-Sized Structure. 


culating connections were 3-inch and the 
hot supply line to fixtures 11-inch, 
which proportions are usually about 
right. We should then have no trouble 
at all in the way of cold water being 
drawn up through the indirect heater 
and mixing with the hot outlet from 
the tank. 

During summer when the steam boiler 
is shut down, valve A would be closed. 
That prevents a loss of heat by hot water 
circulation down through the indirect 
heater which would simply heat the 
steam boiler. 

We know that ordinarily, on installa- 
tions of this kind, it is not customary 
to use an automatic mixing control ar- 
rangement over the boiler as shown. 
But if one desires perfect water tempera- 
ture regulation he has to adopt some- 
thing of this kind in such a case. 

Remember that the principal duty of 
the automatic damper regulator, shown, 
is to regulate the heater so it will de- 
liver water to the tank at a certain tem- 
perature, say 180 to 200 degrees, not 
higher. Through course of time, if no 
water is being drawn, the tank itself may 
attain this temperature. 

Suppose it were desired to have the 
hot water supply line temperature 120 
degrees, not higher. It cannot be ob- 
tained except by a correct mixing of 


Hor warer- 
storage tank 


Note Method of Valving 


stead of by a tank heater, we may re- 
sort to something like Fig. 6. Here we 
have a storage tank heated in winter by 
an indirect water heater, and in summer 
by a gas water heater. 

It is a regular installation without 
automatic temperature control, except at 
the gas supply to the gas heater. A ther- 
mostat is screwed into the end of the 
tank half-way up. It opens and closes, 
by snap-action, the main gas valve to the 
gas heater. 

On the meter side of this valve, a 
small pilot-light tube is run down to the 
heater. It feeds a small flame over’ the 
main burners, and burns constantly. It 
ignites the main burners instantly when 
they are turned on, and keeps on burn- 
ing when they are shut off. 

That thermostat prevents the tank 
from overheating and holds it at a fair- 
ly uniform temperature. Of course dur- 
ing summer, the valve A is closed to 
prevent the gas heater from heating the 
steam boiler through the indirect water 
heater. 

There are several other arrangements 
often used for heating water to plumb- 
ing fixtures in large buildings, but the 
principles underlying those described 
herein are substantially the same as 


those on which the others are designed 
and installed. 


ie 
Sox Qi» 
——. <se 


PEERLESS 


Garage 
Floor Drains 


Le 
‘, 


They eliminate poison gases and pro- 
tect, health, life and property. They 
put an end to clogged sewers and 
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Simple, Strong, 
and Time Saver 


Blake Trio Boiler Stand 


Patented 


No. K-1302 


All legs alike—no bolts or center 
piece. Simply hook one leg upon 
the other, hammer down a little 
to make tight and you have a 
strong reversible stand for either 
30 or 40 gallon boiler. No ad- 
justments to make. 


Going in large volume. Have 


you ordered yours ? 


This idea is patented and any 
infringements will be prosecuted. 


Ask your jobber to furnish these 
stands. Catalog of our full line 
will be sent upon request. 


Blake Specialty Co. 
Rock Island, III. 
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Better Kind 


The fact that we are supplying 
hinges to the leading manufac- 
turers of toilet seats is proof of 
the merits of our products. 


May we serve you ? 


Grand Haven Brass Foundry 


Grand Haven, Michigan 
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Plumbing One of the World’s 


Largest Stadiums 


Description of the Splendid Arrangements Made for Public Comfort Stations 


Installed in the Gigantic Stadium of the University of Pittsburgh 


MOSS & BLAKELY, Pittsburgh, Pa., Plumbing Contractors 
STONE & WEBSTER, INC., New York City, Engineers 


By(T. M. Dugan 


Fic. 1.—Group of Eight Instantaneous Water Heaters. 
Guards to Keep Valves From Being Tampered With. 


Note Steel Wire 
See Large 


6-Inch Gas Line on Ceiling 


HE City of Pittsburgh, Pa., has 

something to be proud of in its 

wonderfully complete and strictly 
up-to-date new stadium that has recent- 
ly been erected at a cost of $2,100,000. 

This stadium is 790 feet long, 617 
feet wide and has a seating capacity of 
70,000. There are 17 miles of seats. 
The whole structure is built of concrete 
and steel and it is fully equipped with 
up-to-date plumbing. 

The following data regarding the 
amounts of piping, etc., in the installa- 
tion will be interesting. 

There are three and one-half miles of 
terra cotta pipes underground to carry 
the drainage and sewerage from the 
stadium. 

The galvanized steel piping used in 
the plumbing construction if laid end to 
end would measure two and one-half 
miles. 

There are one and one-half miles of 
cast-iron waste pipes in the plumbing 
drains, etc. The water is distributed 
throughout the stadium under high pres- 
sure by one-half mile of cast-iron pres- 
sure pipe. Altogether this makes about 
eight miles of piping of various kinds 
and sizes. 

In addition to that there are 300 high- 
grade plumbing fixtures which stand out 
prominently in the structure and tell the 
story of the part the plumber played in 
making this wonderful stadium a place 
of comfort and enjoyment for the public. 

Inasmuch as most of the stadium will 
not be used during cold weather, pro- 
visions had to be made to drain the 
piping and fixtures to save them from 
the evil effects of frost. 

The building was dedicated on October 
24, 1925, and is one of the largest and 
most completely equipped stadiums in 


the entire country, if not in the whole 
world. 

It is only in recent years that the com- 
forts of the public with relation to 
plumbing conveniences have received 
serious consideration in the design and 
construction of outdoor recreation 
grounds, particularly in the design of 
stadiums. 

Architects and engineers now-a-days 
give the sanitary arrangements of such 
structures very careful study. They 
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consider the different uses to which the 
stadium will be put, the kinds of people 
who will patronize, or use it as a recre- 
ation centre, and design their plumbing 
comforts accordingly. . 

In this gigantic stadium the engineers 
have been generous and wise in their 
plumbing designs. This can be gathered 
from the following data regarding the 
number and kinds of plumbing fixtures 
in the system. ; 

The closets are “Standard” syphon jet 
extended lip type with open front and 
acid-proof seats. Each bowl is individu- 
ally flushed by a “Sloan” universal 
handle flush valve. 

The urinals are solid porcelain with 
bee-hive strainers and fan spreader. The 
flushing is continuous while the fixtures 
are in use. 

The 52 lavatories are large size cast- 
iron porcelain enameled and of designs 
and patterns that are thoroughly adapted 
to the peculiar service they have to 
render in this kind of a building. 

The drinking fountains are of the bub- 
bler type with angle stream controlled 
by self-closing valves. They are con- 
veniently located at 24 different places 
and certainly should help to keep the 
“fans” cool (inwardly.) 

There are four groups of shower 
baths comprising four individual fixtures 
which go a long way in helping to keep 
the players on the university teams clean 
and wholesome. 

The shower rooms are lined with slate. 
The closet stall partitions are also made 
of slate. 

Hot water is supplied from 13 eight- 
gallon “Ruud” instantaneous water 
heaters arranged in two groups. One 
group is seen in the picture Fig. 1. They 
all hedged in with a woven wire screen to 
protect them from rough usage by any 
hilarious “sports” that might find their 
way into this heater room. 

Altogether there are 12 toilet rooms 
for men and 10 for women. An interior 
view of the urinal division of one of the 
men’s toilet rooms is shown in Fig. 2. 

Note the plates in the middle of the 
floor. These are to be removed to per- 
mit ropes to pass through to hold a 
scaffold under this floor to facilitate re- 
pair work on the ceiling below when 
necessary. ; 

This ceiling is 40 feet above ground 
level. Plumbers would have “some job” 
getting up there to repair work from 
ladders. We think this is a wise pre- 
caution on the part of the engineers. 


Fic. 2.—One of 12 Toilet Rooms for Men. 


There Is a Plate in Centre of 
Floor to Be Removed and Permit Rope to Pass Through to Hold Scaffold 
for Repair Work on Ceiling Below, 40 Feet Above Ground 
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Fig. 3 is a view looking up at the 
said 40-foot ceiling. It clearly shows the 
drainage lines and the traps and waste 
branches which rise up to the urinals. 
This work, as one can see, is laid out on 
the continuous vent system. 

The traps are not separately back- 
vented but depend for their ventilation 
on the flow of air through the line into 
which they discharge. The high ends of 
these lines have a continuous vent. The 
low ends, of course, connect into the 
soil or waste stacks with Y branches 
which do not happen to be shown in 
this picture. 

A more comprehensive idea of the 
plumbing for the toilet rooms can be 
obtained from a study of Fig. 4. Note 
that 5-inch cast-iron soil stack is run 
up to the Y branch. From this Y 
branch 5-inch galvanized steel is run as 
a vent pipe up to and through the roof. 
The 5x5 Y breaks over with a 5-inch 
45-degree elbow. Then another 5x4 Y 
branch is installed, the 5-inch end re- 
ducing to 4-inch and continuing straight 
through the length of the line as 4-inch. 
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pipe connections are only the drop pipes 
to the shower valves. The hot and cold 
mains come into each shower room as 
2-inch pipe. Each is separately gate 
valved. 

In the shower room each 2-inch sup- 
ply pipe is branched into two separate 
mains of 14-inch diameter galvanized 
pipe, thus assuring an ample supply of 
water at all showers under all condi- 
tions of service. 

With reference to the water supply 
piping to the urinals, this is clearly 
shown in Fig. 2. Note the header that 
is run over each battery of urinals the 
full length of the battery. The cold 
water rising main for the right-hand 
battery is seen coming up at the back of 
the battery to a point about 2 feet above 
the tops of the urinals with two elbows 
and a nipple, is brought forward and 
drops down with a gate valve and two 
nipples into a bull-headed tee on the 
urinal header. 

The one valve shown there controls all 
the urinals. It is operated by the attend- 
ant and opens the flush for every urinal 


Fic. 3.—Remarkable Photo of Soil Lines Underneath Toilet Room Shown in 
Fig. 2. This Piping Is 40 Feet Above the Ground 


All of these branch lines are 4-inch 
east iron. The further one is cast iron 
up to the branch which takes in the 
lavatory trap. The near branch is 4- 
inch up to the sanitary tee that serves 
the water closet shown. From both of 
these points 4-inch galvanized steel pipe 
is run up to and through the roof. 

This really is a typical layout of the 
plumbing of one of the 22 toilet 
rooms and which shows the method 
adapted for installing a continuous vent 
arrangement. There are 22 urinals, two 
closets and two lavatories in this room. 
If you multiply the typical layout shown 
in Fig. 4 by 22 you will have a fair idea 
of the magnitude of this plumbing job 
that has been especially installed for the 
comfort and convenience of athletes and 
those who go to enjoy their exhibitions 
in this wonderful stadium. 

In Fig. 5 we have a typical layout of 
water piping of one of the four shower 
rooms. Note the generous size of the 
supply pipes to insure an adequate sup- 
ply of both hot and cold water to all fix- 
tures. Each shower fixture has a com- 
bination valve with selective control, and 
a 4-inch cast brass spray head on a 
universal ball joint. The drop pipes 
which supply hot and cold water to the 
showers are %-inch nickel-plated brass. 
The hot and cold supply mains are run 
around over head, all of which are gal- 
vanized steel pipe. The %-inch brass 


permitting them to run continuously 
when the crowds are in the stadium. 
When the stadium is not in use, this 
valve is shut and the urinals are out of 
service until the next game. 

The cold water supply to the battery 
at the left in Fig. 2 is seen rising to 
the ceiling at the right, then along 
the ceiling and dropping at the left 
where it connects into the water supply 
header of that battery with a gate valve 
the same as that previously described for 
the other battery. The pipe line seen 
running along towards the left-hand 
side and above the urinal’s header is a 
supply to some other part of the toilet 
room, presumably the lavatories and 
closets. This line also will be valved at 
a point near the fixtures that it serves. 

In the drainage of these water lines 
during winter it is only a matter of shut- 
ting the main valve down underground, 
which, of course, is located below frost, 
opening a drain valve on the stadium 


side of that shut-off valve and so drain- 


ing the risers at that point. 

It also means opening the main supply 
valves at the urinals and other fixtures 
in the toilet rooms to drain these parts 
that can not be conveniently drained 
through the aforesaid drain valve located 
below frost. Also the opening of these 
valyes lets air into the lines to insure 
full and complete drainage down to the 
underground drain valve, 
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Use SHUR-TITE BOILER CEMENT on new installations when ready 
for tests and the system will be absolutely tight. 


Every can positively guaranteed to do what we claim for SHUR-TITE 
BOILER CEMENT. 


Write us for liberal trade discounts 


THE SHUR-TITE MANUFACTURING COMPANY 


1912 Cleneay Avenue, Norwood, Ohio 


OL lb bebbeblebebebehldatedebellsbababstetbbebstettebebeldebebbltebcbehbelebdetsbebebdtelbebdedllleddelebeldal seeeneeesesesacn Th lebaehl bebalbebabebetdebeblddebelteblltblelabdebaalebddbsbsbebsbldbebbdele tt 


MR. JOBBER ! 
THERE'S ONE THING CERTAIN! 


RICHMOND 


FOUNDRY & MANUFACTURING CO. 
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Richmond, Virginia 
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SHIP OUT CLEAN-CUT CASTINGS 
HANDLE ORDERS SPEEDILY 
and KEEP PRICES LOW OR “IN LINE” 
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CELLAR DRAINERS? | 
| WE MAKE ’EM | 


Automatic Electric. 7 to 500 gallons per minute. | 
WE ARE HEADQUARTERS FOR 
SEWAGE EJECTORS and BILGE PUMPS 
ABSOLUTE GUARANTEES 
Economy. Pumping Machinery Company 
119-123 No. Curtis Street Chicago, Ill. 
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THe “BRAENDER’”” (Automatic) 
DRAINER AND PUMP 
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A seat is only as good 
as its hinge 


PECIALIZING solely in the manufacture of toilet seats, we 
know the importance of the hinge. Thenew improved Never- | 
Split hinges are designed for great strength and durability. Only 
the finest quality of new brass is used. The grip of the hinge on | 
a Never-Split seat is so secure that through years of service it 
never loosens. As long as the seat lasts, it holds fast — and that’s 
a long time, because thousands of Never-Split Seats have been in 
use for twenty years or more. 


This unequalled durability is due to the famous Never-Split con- 
struction and the fact that all lumber is quarter sawed. Each 
seat is carefully fashioned in four sections, so . 
that the grain of the seasoned gum or 
oak runs around the hole. These sections are 
then united in an inseparable unit by four bolts 
concealed in the wood. So tight is the grip 
of the bolt, so accurately machined are the 
tongue and grooves, that it is impossible for 
the joint to split or come apart. 


Evernu is the perfect seat. 
The interior wall of special 
hard rubber of great 
strength and the outside 
surface of solid color hard 
rubber are vulcanized un- 
der hydraulic pressure into 
one lasting piece. “ No fin- 
ish to wear off. No joints to 
open up. Thehollow cen- 
ter provides lightness with 
strength. The hinge is as 
durable as the seat. 


All Never-Split Seats are finely finished, and 
there is a model for every type of bowl. 


NEVER-SPLIT SEAT COMPANY 


Dept. 11, Evansville, Ind., U. S. A. 
Founded 1905 


The largest manufacturers of toilet seats in the world. 
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All pipes, of course, are pitched in 
proper directions to insure a complete 
drainage of every part of the system. 

The urinals in the toilet rooms are all 
set flush with the floor and the floor 
slopes gently down towards the urinals. 
This allows the attendant an excellent 
opportunity to thoroughly scrub the 
floors and have the water drain away 
conveniently. 

The question of draining the traps, 
shown in Fig. 8, which are up 40 feet 


7a roof 
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the same way as they are quite acces- 
sible, being of the syphon jet type. 
There is one thing, however, in the 
draining of a syphon jet water closet to 
prevent it from freezing and bursting 
the vitreous china that must be carefully 
attended to. That is, a perfect and com- 
plete drainage of the syphon jet water- 
way. A small tube should be inserted 
into the syphon jet hole and the water 
which ordinarily might stand there, can 
be drained down to the bottom of the 


LA" Gab. roof 


Fic. 4.—General Arrangement of Soil Lines Serving One of the 


Numerous Toilet Rooms. 


Note Continuous Vent to Roof. The 


Closet and Lavatories Are Located So As to Keep Vent 
Washed Clean 


from the ground, is one that might puzzle 
some plumbing contractors. Merely to 
have trap screws in these traps for 
draining purposes would necessitate 
dropping ropes through the floor and 
hanging a scaffold on which the plumb- 
ers would be drawn up to the traps. 
There they would unscrew the caps, drain 
out the water, put them back again and 
perhaps reseal the traps with crude 
glycerine from the urinals. 

Another plan would be to blow the 
water out from the urinal strainers if 
a compressed air machine could be used. 
A sudden blast of compressed air, at 
say % pound pressure, or more, would 
undoubtedly blow practically all of the 
water out of a trap. 

Another method would be to lift out 
the urinal bee-hive strainer, drop a tube 
down to the bottom of the trap, have a 


peas 


Fic. 5.—Piping Plan of One of the Four Shower Rooms. 


NP Brass —~ = 


cavity by suction of a little hand pump. 

To drain the trap of a syphon jet 
closet and leave a little water in the jet 
means bursting the closet if the closet 
is not especially made to have its jet 
waterways self-draining into the trap. 

The lavatory traps, of course, are quite 
accessible and can easily be drained by 
unscrewing the trap screws. 

Referring back to Fig. 1, note that 
these water heaters are all of the in- 
stantaneous gas water heater type. They 
open up their gas service automatically 
when hot water faucets or shower valves 
are opened. A pilot light is burning in 
each heater all the time that the heaters 
are in service. This little light instantly 
ignites the gas from the larger burners 
when it is automatically turned on dur- 
ing the usage of hot water. 

Each heater, it will be noted, is pro- 


The Pipes 


Are Supported on Extension Pipe Hangers, Which Are Fastened 
to the Slate Lining 


pump on the upper end of the tube and 
draw the water up with the pump. In 
that way the trap seal could be drawn 
down to perhaps %4-inch from the bot- 
tom. What little water remained there 
would not be enough to injure the trap 
if it froze solid. 

This probably is the method which 
the attendants at the stadium will use 
in draining these urinal traps. The 
closet traps, of course, can be drained 


vided with a fume pipe. These fume 
pipes are drawn together into an exhaust 
stack which goes out to the atmosphere 
at a convenient point. They perform 
the function of conveying the fumes or 
gaseous products of combustion away 
from the heaters and so prevent the viti- 
ation of the atmosphere in the heater 
room by the combustion of so much gas 
there. 
(Continued on. Page 112) 
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VANANUNRNCUUEEACOEAUUOLEUGANOOLGUOVNMATUNACSQUORUOUUERTULLOANSGUOMDOONOUADDOAUCONIINCQOAURSOUUNATUON TUOMALA VEUULNT THIS, FOLKS, IS THE STAL- 
WART vice-president of the 
National Association of Master 
Plumbers—Albert J. Wilson, 
who hails from San Francisco, 
Calif., and was a national direc- 
tor before his elevation. 


THE GENTLEMEN WHO HAVE PARKED themselves in front 
of the chicken coop in the above photograph are those celebrated 
Binghamtonites A. Auchinachie and Thos. J. Cronin, president and 


secretary, respectively, of the New York State Association of 
Master Plumbers. 


A Uiniesserail IN 


AND WHILE WE’RE PARAD- 
ING the pictures of some of 
California’s favorite sons, here’s 
another gne you ought to know: 
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SONS OF CINCINNATI MASTERS who are following in their 


Harry G. Newman, past presi- dads’ footsteps—Edward Manley, son of Dick Manley; John Har- 

dent of the California Associa- low, instructor, formerly Chief Sanitary Inspector of Cincinnati; 

tion of Master Rlumbers. Ralph Schwarz, son of Henry Schwarz, and Edward Jacobs of 
ee Edward Jacobs & Sons Co. 
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HEADS UP! D. E. Baker, Philip Stauf and W. A. Mahoney, all 
of Muncie, as The Plumbers Trade, Journal camerqgman caught 
’em during the convention of the Indiana Master Plumbers’ Associ- 
ation, West Baden. A trio of Hoosier Business Builders. 


THE GENTLEMAN DOWN FRONT is Bill Robson of the Bridgman Co., Philadelphia. 
No, he is not about to sing a “Mammy” song. He is about to tell a joke. The unhappy 
victims are: C. M. Jefferies, W. C. Burroughs, J. Pinto, T. E. Tootell, J. J. Eldracker, 
J. B. Horsfall, C. E. Wolff and F. Hallam. The scene is the Twentieth Annual Outing of - 
the Trenton, N. J., Master Plumbers. 
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HOW’D YOU LIKE TO LIVE IN THIS SKY- a 

SCRAPER? It is probably the most unique house oe | THE FELLOWS WHOSE FEATURES 
in the world. It camouflages a 30,000 gallon adorn the above space are A. Thompson 
water tank used by the town of Thorpeness, Eng., and E. Alm, both of Mt. Vernon, Wash. 
and serves as the habitat of Mrs. Malcolm Mason, They were looking things over at the 
a writer of children’s stories and poems. (Photo Washington State Ass’n of M. B.’s when 
by Kadel & Herbert. Reproduction forbidden.) The Plumbers Trade Journal photogra- 
pher ran afoul of them. 


ED. D. HANNAN, Paducah, 
Ky., at whose invitation this 
year’s N. A. M. P. convention 
will be held in Louisville, 
June 22, 23 and 24. 


IF YOU HAVE BET FOUR DOLLARS that this is Palm Beach or any THE 3050 POUNDS OF HUMAN ENDEAVOR REPRESENTED in the above 
other part of Florida, you're wrong. The place, we are informed, is Atlan- group constitute a few of the Baltimore, Md., Master Plumbers who ran down— 
tic City. The time, 1919, during the convention of the National Association or is it up?—to Wilmington to take part in the general outdoor activities staged 
of Master Plumbers, and the “cast of characters’”—Maurice S. Martin, John by the local masters at Idle Hour Park. 


K. Keane and F. J. Hanley, all of Pittsburgh. Prolonged cheering. 


i > 


ARY 1, 1926 THE PLUMBERS TRADE JOURNAL, STEAM AND HOT WATER FITTERS REVIEW 25 


Poe etat eb ege 


Pveeyoveere 
eqteree 


PAH AL BEA eo yt 


MIO 
Cy 10 7 SI Pic] 


26 THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


TRIPLE PROTECTION 
THE BEST MADE 


HOT WATER 
BO'LER COUP 


COLD WATER Supe 


BB VALVE 
INSTALL CLOSE 
TO BOILER 


Protect that Boiler 


This is a B. B. 3-in-1 
Boiler Relief Valve 


A clever little device and the only 
boiler protection on the market today 
that absolutely protects against: 


Excessive Temperature. 
Vacuum and Extreme Pressure. 


Every time you install a boiler you 
can sell a B B. 8-in-1 relief valve. 


TEMPERATURE 
PRESSURE VACUUM 
BOILER RELIEF VALVE 


We also make a Pressure Valve and 
a 2-in-1 Pressure Vacuum Valve. 


Let us send you the story of ‘‘Why 
Boilers Blow Up.” 


BOSTON BRASS CO. 


Makers of the Famous B.B. Ball Cocks 
Est. 1874 


WALTHAM, MASS. 


“She” Is Sure To Like Them 


Her Majesty, the American Housewife, must be satis- 
fied. And you are sure to please her, from the Alberene 
Stone line of trays and sinks. 


She'll like the pleasing, light gray color—the smooth, 
velvety “feel” —the surface that never chips or flakes 
or scales—the simple, 
dignified lines—the 
ease of cleaning—the 
absolute sanitaryness 
and moisture-proof- 
ness. 


Ask your jobber 
for the Style 
Sheets and Price 
List. 
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: Using Screw Pipe in Various 


Types of Business Structures 


Details of Representative Designs for Plumbing Systems in Large Office 
Buildings and Edifices of a Similar Character 


By = F. Moffett 


Fic. 1.—Representative Screw Pipe Roughing for Toilet Room in Large Office 
Building 


E frequently find the very best of 
plumbing installations _con- 
structed entirely of screw pipe 

for soil and vent lines. The screw pipe 
goes to make a neat, solid and service- 
able plumbing system. Once it is prop- 
erly screwed together and made tight it 
remains so indefinitely. Slight expan- 
sions and contractions do not loosen up 
the joints. And all lines maintain their 
original alignment without sagging, so 
long as the ordinary number of supports 
and hangers are employed. 

In some classes of buildings the screw 
pipe installation is a time-saver. This 
is particularly so since the trade now 
has the benefit of highly efficient and 
economical pipe threading machines and 
portable threading machines. 

In the steel office building, for example, 
which is generally erected to a consider- 
able height, it is the usual practice to 
install the bulk of soil and vent lines at 
the same time that the steel frame-work 
is being erected. 

The screw pipe lines are easily con- 
trolled in such installations because the 
tappings of fittings and the threads on 


the pipes are generally almost exactly 
true. This means that vertical lines are 
easily kept plumb and can be inserted 
with fairly long lengths. 

It means also that angles, both square 
and at 45 degrees, are made with great 
facility and accuracy, and the character 
of the screw pipe work is such that it is 
almost self-supporting when made up. 

While screw pipe work is generally 
used in large office buildings, schools, in- 
stitutions and hotels, it is not restricted 
to such buildings by any means. Many 
of the best of moderate-sized private 
houses have been screw pipe jobs 
throughout. This usually means screw 
pipe of wrought iron, or mild steel gal- 
vanized pipe, yet here and there we find 
installations which are made wholly of 
brass. 

A new hospital in Northern New York 
includes brass pipe even for the vacuum 
cleaner lines. Thus the master plumber 
should realize that the question of first 
cost may be given but slight considera- — 
tion when the sole desire of owners or 
builders is for genuine quality. It is 
also a good point for the master plumber 


Alberene Stone Combination— 
Single Tray with Sink. 


ALBERENE STONE COMPANY 
153 WEST 23rd STREET, NEW YORK 
Baltimore Boston Buffalo Chicago Cleveland Newark 
Philadelphia Pittsburgh Richmond St Louis 


ALBERENE STON 


overaovers FOR LIFETIME SERVIC 


NO ARTIFICIAL 
SUBSTITUTES 


Fic. 2.—Elevation Outline of Screw Pipe Installation in Large Building 
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to get into the habit of installing full 
screw pipe installations whenever the 
opportunity presents itself. 

There is apt to be a division of the 
ordinary run of shops into two distinct 
classes. Some are immediately thought 
of in connection with any new job which 
is to be of screw pipe because they are 


S “Vent stack 


Fic. 3.—Design Including the Loop Vent 
Method in Screw Pipe Installation 


known to be experienced in handling it. 
And it requires a little experience, par- 
ticularly for the larger jobs. 


HE journeyman accustomed solely 
to cast-iron roughing is almost 
lost when placed on screw pipe 

installations for the first time. The fit- 
tings, measuring, and making-up of 
large screw pipe requires a training and 
experience which is practically the same 
as that of the steamfitter who is accus- 
tomed to handling the larger line of work 
in his trade. 

The master plumber who would make 
a success of screw pipe installations must 
become a more careful planner of his 
work. The layout for the main lines 
and the details for various branches must 
all be well thought out before a job is 
even started. The foremost successful 
shops handling large screw pipe installa- 
tions maintain draftsmen for the pur- 
pose of working up the details for such 
jobs. 
; The roughing details for a large New 
York office building, in one of its public 
toilet rooms, is shown in Fig. 1. This 
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Fic. 4.—Arrangement of Screw Pipe 
System for Double Lavatories 
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is an example of work planned in ad- 
vance by a high-class contracting firm. 
It will be noticed that the two main 
stacks for soil and vent are both 5-inch. 
At times the vent may be even larger 
than the soil, even though not strictly 
required by code. The larger vent 
means that the individual sanitarians 
prefer the arrangement, in the belief 
that it is the better practice. 

In Fig. 1 there is a short 5-inch branch 
from the soil stack leading to a 5x4 
double-Y. The end of the double-Y re- 


duces to 4-inch and holds a long 4x4 » 


tee-Y which looks up with a straight 
piece of lead to the centre mark for a 
water closet. The end of this 4-inch tee- 
Y is reduced to 3-inch and continues 
across the toilet room to take in the 
roughing for four urinals and one lava- 
tory. 

The urinal waste connections are all 
3-inch,.as preferred in New York prac- 
tice. The lavatory waste and trap is 
1%-inch, the minimum size in the same 
circles. 

In the back of the battery of urinals 
there is a separate 38-inch vent stack. 
Each urinal trap is separately crown- 
vented by a 2-inch connection. The lava- 
tory trap has a 14-inch vent on the up- 


right, continuous principle, and it runs 
over to connect: near the 38-inch stack 
which, by the way, does not run all the 
way from basement to roof. 

It is run to connect the fixtures on five 
floors, starting from the end of the 3- 
inch waste line, as shown in Fig. 1, and 
returning over the ceiling of the fifth 
floor to connect into the 5-inch vent stack. 
The building in which this installation 
was placed was about 20 stories high, 
and that meant four separate sections 
of this vent line arrangement. 

On the opposite side of the room the 
4-inch branches from the 5-inch double- 
Y run to each side, with long tee-Y’s 
looking up at each water closet centre. 
The end of the horizontal line at the 
left reduces to 38-inch and is extended 
over to look up with upright continuous 
vent for the trap of a slop sink. 

Each upright piece for the water 
closets is connected with a 2-inch side 
vent. These vents turn up to connect 
into a 2-inch main horizontal vent, in- 
cluding 2-inch over to the slop sink. The 
connection from the 2-inch main hori- 
zontal vent over to the 5-inch vent stack 
is made with a short length of 3-inch. 


Fig. 2 gives an elevation view of the. 


general arrangements for this room. It 


AND HOT WATER FITTERS REVIEW 


27 


will be noticed that the branch waste is 
below, the concrete beams in the space 
just above the ceiling below. 

The connections for water closets and 
urinals are straight lead pieces, the tops 
of which are shown rounded. It is cus- 
tomary to have such lead ends either 
spun'round or beaten inte a round shape 
with a dressing stick. It is difficult to 
get the ordinary soldered cap to hold 
the test pressure otherwise. 

Pieces with*spun ends may be ordered 
from those who specialize in the -work, 
or the ends of the pieces should be beaten 
into shape to save delays and difficulties. 
The vent connection for the water closets 
are made above the solid concrete arch, 
but below the concrete filled for the 
floor. 

The lead work is more or less -of a 
difficulty for those not accustomed to it, 
but the experienced lead worker handles 
it easily enough. It means the wiping 
of one joint in place, since the straight 
4-inch lead pieces are screwed with 
soldering bushings into the 4-inch tee-Y. 

Master plumbers who are accustomed 
to using the loop or circuit vents for 
such batteries. of’ fixtures will view this 
installation with particular interest. - It 
is typical of codes which strictly require 
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Duro Guarantees Satisfactory Water Service 


The Duro Vertitank System is a 
complete unit pump and tank, 
mounted upon sanitary base, Ca- 
Pacities —150, 200 and 400 gals. per 
hour. A popular model for shal- 
Jow wells, . 


The Duro Automatic Water Softener 
provides clean, perfectly softened 
water. Automatic downward regene- 
ration provides softened water at far 
less cost. Obsoletes all hand operated 
types. 


The Duro Deep Well Pump of this 
type has a capacity up to 2100 
gals. per hour. Durable—powerful 
--quiet--economical. An invest- 
ment that never ceases to please 
and to pay. ; 


Duro Dealers will maKe more money in 1926 


The old year was very kind to us. 
January, 1925, each month showed a substantial gain 
in sales, over the same month of the year before. 

On July 28th, 1925, the Duro Automatic Water Soft- 
ener was introduced to hundreds of dealers attending 
the Duro Dealers’ Congress—a shower of orders fol- 
lowed, and since then, sales of the Duro Automatic 
Water Softener have grown by leaps and bounds. 

Yes, 1925 was a splendid Duro year, but 1926 will be 
a better Duro year! Duro is helping you to sell— 


Beginning with 


Duro-is making it easy for you to sell — Burris adding 
to your profits by the Duro Advisory jSérvice. This 
service is helping more and more pedple;tobuy the 
water system or water softener theygneéd, to have 
satisfactory water service. ¢ j 

Duro dealers and Duro users get:real cooperation; ~ 
Better products, quick servige;“personal help and’ 
square shooting, explain why. Duro sales lead. Send 
for the Duro proposition, <« 


BEST WISHES FOR A PROSPEROUS AND HAPPY NEW YEAR 


THE DURO PUMP @ MFG. CO. 


801 Monument Ave. 


Water Systems and 
Water Softeners 
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> A Good Policy 
for 1926 


“Use ‘Acheson’ Fittings 
and add to Your Profits” 


The Plumber who consistently uses Acheson 
Brass Fittings in 1926 will find that he has 
had A Prosperous New Year. 


wt 


Your Prosperity is Our Prosperity, which ac- 
counts for the high quality of 


ACHESON 
BRASS 
FITTINGS 


Works: 
Rankin, Pa. 


Post Office: 
Braddock, Pa. 


No “ifs” to this wish 


It doesn’t cost anything to wish 
a H.N.Y., so we do it, but we will 
go farther; we will make you 
happy. If you will think, every 
time you install a 


FIFE 
Roof Flashing 


of the trouble you might have had 
and the fifteen minutes you are 
saving on each one you will be so 
happy you will laugh right out. 
Fifes are the fastest lead caulking 
ring flashings made and the only 
ones that fit all sizes of wrought 
iron pipe. Flat to 45° with very 
little caulking. They do more but 
they costno more. Write for prices. 


THE CANTON SUPPLY CO. 
CANTON, OHIO 


Our All Lead Flashing is 


made in one piece. 


Fife Flashings are illustrated 


and priced in the Clow 
Bulletin, the Laib Plumbers’ 
Price Guide and Standard 
Sanitary Mfg. Co. Price Serv- 
ice Book, 
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separate vents for each fixture. If the 
layout had been made on the loop vent 
principle it would be about as shown in 
Hicws: 

This means the 4-inch vent would 
start upright inside of the last closet 
connection so as to be sure that the bot- 
tom of the vent was always washed. It 
would mean also the inclusion of an 
auxiliary vent near the connection to 
the soil stack, according to the recom- 
mendations of the Hoover Subcommittee 
on Plumbing. 

The loop vent arrangement would re- 
quire either that the toilet room floor be 
raised or that the concrete arches be 
lowered. A reference to Fig. 2 will re- 
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tion called for frequently in double bath- 
rooms. This is another example of sepa- 
rate venting for each fixture. Each 
closet bend has a 2-inch vent. 

The double tee-Y for the lavatories ex- 
tends upright for a single continuous 
vent. The tee-Y which looks up for the 
bath-trap connection is also extended up- 
right with a continuous vent. 

The 38-inch trap for the shower recep- 
tacle has a 14-inch crown vent, ar- 
ranged in a manner similar to the vents 
for the urinals shown in Fig. 2. All 
these vents are connected together with 
a single 2-inch connection into the 6-inch 
main vent stack. This is another ex- 
ample of where it was deemed better prac- 
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Fic. 5.—Screw Pipe Roughing for Double Bathroom as Installed in Large 
Hotel Structure 


veal that there would not be room enough 
above the concrete arch as placed, and 
there is a cross beam under the partition 
which holds the upright sections of the 
vents. 

If, in using the loop principle, how- 
ever, the vent were kept out in the pipe 
shaft where there is plenty of room for 
it, the horizontal branch of the waste 
could be kept below the beams and the 
closet bends could be extended to come 
up through the concrete arch, similar to 
the straight and lead pieces in Fig. 2. 

In addition to large washrooms, the 
typical office building will require at 
least one lavatory in each room. The 
office rooms are nearly always adjoining 
each other, so that it is an ordinary ar- 
rangement to have at least two lava- 
tories connected to a single waste stack. 
And the modern office building will have 
the usual number of steel columns to 
provide more or less of an obstruction in 
the handy arrangement of various fea- 
tures. 

To make use of a column as a con- 
venient place for a waste stack, and also 
to arrange a cross connection for the 
traps of two lavatories, is frequently 
desired. A typical arrangement of the 
kind is shown in Fig. 4. Here we have 
an instance of where the vent stack was 
made larger than the waste. This bit 
of work was installed in the new Cunard 
Building, New York City, by the W. G. 
Cornell Company, a prominent firm of 
plumbing contractors. 

The branch from the waste turns out 
on an angle, so as to look up straight 
to the double tee-Y used for the lavatory 
connection. The top of this tee-Y ex- 
tends up with a continuous vent and con- 
nects into the vent stack. 

The space for the upright lines is made 
large enough for the water pipes and 
their branch connections, so that the 
upright main stacks are crowded tight 
into corners. . The top of the 2x1%-inch 
double tee-Y contains a hub joint to be 
caulked with lead and that forms the 
connecting union. 

The screw pipe installation is also used 
largely in high-class hotel buildings. 
Fig. 5 outlines screw pipe roughing for 
a large hotel in the well-known combina- 


tice to make the vent stack larger than 
the soil stack. 

Under the recommendations of the 
Hoover Code, the two water-closet bends 
in Fig. 5 would have a single upright 
continuous vent taken from the top of 
the double tee-Y. The 38-inch shower 
connection would have no separate vent 
so long as its developed length of waste 
pipe were less than 5 feet long. 

At the most, a single upright vent 
would be considered ample for both the 
bath trap and the shower trap. The 
venting arrangement for the lavatory 
traps would remain about as it is. 

The main 5-inch soil stack, however, 
would be set to one side and there would 


Fic. 6.—Method of Using Special Fit- 
tings for Short Cuts in Screw 
Pipe Systems 


be a low 4-inch branch from a Y, carried 
over to the centre mark for the water 
closets, and making use of an upright 
4x4 double tee-Y. 

Many of the details for various instal- 
lations must be settled by local code re- 
quirements. Other typical screw pipe 
installations make use of a branch outlet 
connected to the main tee-Y as a vent 
for the water closet. An arrangement 
of the kind used largely in the mid-West 
is shown in elevation in Fig. 6. 

(Continued on Page 112) 
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MYERS SELF-OILING | 
HOME WATER SYSTEM 
. FORSHALLOW 
oe ™ WELLS OR 
ene WATER SYSTEMS 


tin (| GheComplete Self-Oiling Line for 
Le). Every Service. 


Th Harmony with ihe Spirit of the Season, We Extend holiday 
Greetings with Best Wishes for a Prosperous New Year 


| RESIDENCE. 


ae MYERS On page 103 of the January 1st, 1925, issue of The Plumbers Trade Journal, there appeared 

f a J SELF-OILING a page adverlisement featuring Myers “Honor-Bilt” Water Systems for Homes, Farms, Public 

iv alt DEEP WELL and Private Institutions. In this, a prophesy was made. In a condensed form it read “greater 

-}| WATER things for the Myers line of Water Systems—increased business for those who distribute them 
SYSTEM during 1925.” 


1925 is closed. Our prophesy has come true. Myers Water Systems have triumphed—new 

styles have been added—refinements have been brought aboult—higher standards of quality have 

FIG. prevailed—production facililies have been enlarged and improved—consislent advertising has 

vif his Pe been carried on—hundreds of new plumbers and dealers have been added to our ranks during the 
year while old distributors have increased their business by leaps and bounds. 

Our progress has been rapid and widespread—our ambition to round out the Myers Line of 
water systems with styles and sizes for every purpose has materialized—we stand ready at this 
the beginning of a New Year to serve our dealers and their customers better than ever before. 

Myers Quality, long recognized as a standard for comparison by others, will be rigidly main- 
tained. Our fifty years of pump building experience embodied in Myers Waler Systems is ample 
protection against costly experiments. A complete line, under a single trade name “Myers” pre- 
sents opportunities for sale and installation not possible with other lines restricted to but one or 
two styles. And finally, liberal use of advertising space in leading trade, class and farm journals 
will pave the way to the doors of thousands and thousands of prospects who will become Myers 
Water System purchasers throughout the year. 

Your inquiry is solicited. Catalog, information and prices to reliable plumbers and dealers 
on request. 
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a 


mFEMYERS & BRO.2: 


ASHLAND, OHIO. 


DIRECT WATER 


facturers for over Fifty Years of MYERS HONOR:BILT PUMPS for Every Purpose, 
Sole vis LOGE Mana C COT EMS-HAY and GRAIN UNLOADING TOOLS ~ BARN, FACTORY end 
DEEP WELLS GARAGE DOOR HANGERS: STORE LADDERS, Etc. 


MYERS SELF-OILING DIRECT WATER 


se SYSTEM FOR SHALLOW WELLS OR CISTERNS 
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Water Supply Systems 


If they freeze, replace only cast bronze water 
end at small cost. Check valves, placed 
above and below piston, quickly replaced. 
Sucker checks always primed because water 
runs over top and primesthem. Automatie 
and almost noiseless. Write for particulars. 


NATIONAL WATER LIFT CO. 
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Sanitary Fixtures in Alpine 
Switzerland 


How Some. Splendid Plumbing Fixtures Installed in Mountain Hotels, 
Hospitals, Etc., Compare With American Work of a Similar Nature 


Fic. 1.—H«ample of High-Class Bathroom Equipment in Switzerland. Note 
Twin Lavatory and Bidet 


EADERS of THE PLUMBERS 

TRADE JOURNAL being liberal 

minded and always on the lookout 
for news of the latest and best in the 
plumbing and heating industries any- 
where throughout the world, will be 
interested in the illustrations accom- 
panying this article, which show some 
fine plumbing fixtures that have been in- 
stalled in mountain hotels, hospitals, etc., 
in far-away Switzerland. 

Methods and systems over there may be 
different.. But so also may be the cli- 
mate, the water supply, the sewerage 
and other conditions, including the pub- 
lic demand. 

Broadminded people realize these 
things and therefore are open to sugges- 
tions from anybody, anywhere. 

The pictures here are full of good 
suggestions. Not only do they show that 
the Swiss hotel authorities have suc- 
ceeded in their endeavors to equip at 
least some of their hotels with bath- 
rooms that contain every modern bath- 
room comfort, but also that the fixtures 
and the methods of water supply to them 
are up-to-date in every respect, as we 
see up-to-dateness on this side of the 
great ocean. 

Accompanying these illustrations was 
an interesting letter from one of Switzer- 
land’s largest and most progressive 
plumbers’ supply houses—Troesch & Cie 
of Berne, Zurich, Basle and Antwerp 
(Belgium). Following are the salient 
features of the letter: 

“We are by no means a firm execut- 
ing installations, but rather an establish- 
ment. whose business it is to be whole- 
sale dealers, partly also manufacturing 
apparatus for sanitary purposes. We 
have, however, a well organized techni- 
cal staff and are able to elaborate com- 
plete projects concerning. sanitary in- 
stallations. 

“This office is exclusively at the dis- 
posal of our plumber-clients who do not 
have technical offices of their own. This 
privilege, together with a most careful 
method of answering all questions and 
filling orders, has for these 20 years cre- 
ated relations full of confidence between 


our clients and ourselves; relations that 
may be called excellent ones. 

“By means of the photos and illustra- 
tions we send you, we should like to 
render conspicuous a certain number of 
sanitary installations in which Troesch 
apparatus were exclusively used. 

“During the latter years, our branch 
began to thrive greatly in Switzerland. 
It is owing to our enlightening the public 
by newspapers and periodicals, which 
was done very keenly, as well as to the 
efforts of others concerned in this 
branch, such as architects, wholesalers 
and plumbers, that at present many 
buildings are provided with first-class 
sanitary apparatus. 

“Moreover, a great many existing 
houses have been supplied with modern 
installations or are still to be provided 
with. , 

“In consequence of the greater pre- 
tensions of foreign guests, the hotels 
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here, wishing to maintain their good 
reputations, are compelled to install 
running cold and warm water in all the 
rooms destined for foreigners. For this 
purpose, we constructed a _ lavatory, 
meeting the most modern requirements 
of hygiene and technical comfort. 

“Another proof of the fact that our 
hotels readily comply with the requests 
of foreigners, as regards modern hy- 
giene, is a mountain hotel on the “Jung- 
fraujoch,” 3457 meters above the level 
of the sea. All the rooms of this hotel 
are provided with running cold and warm 
water and, moreover, the house contains 
a considerable number of bathing ac- 
commodations in the different apart- 
ments.” 

Now for a study of the photos men- 
tioned. Fig. 1 illustrates a fine private 
bathroom comprising a shower, a water 
closet, a set of two lavatories, and a 
bidet. The shower is provided with a 
porcelain receptor, a N.. P. brass-tube 
combination shower and spray, all fed 
through a mixing valve in a manner 
similar to regular American plumbing 
practice. 

Probably the only difference of im- 
portance between our general shower in- 
stallation practice and that shown in 
Fig. 1 is that we generally prefer to 
have the receptor set in the floor and 
flush with it so that it surely will catch 
all water from the shower whether some 
water has got out beyond the receptor 
or not. 

However, that is very much a matter 
of taste. It does not affect the mechanics 
of the installation. The low-down closet 
and tank outfit is, to all-external appear- 
ance, the same as we install regularly 
in America. 

Probably the chief difference is in the 
greater length of the flush pipe connec- 
tion. The tank seems to be set about 6 
inches higher than we usually set them 
here. 

At the lavatories we note something 
that is very good for many purposes. 
It is the high-nozzle combination hot 
and cold water faucet arrangement over 
each lavatory, and the pop-up waste for 
each basin. ; 

In hotel plumbing it is generally con- 
ceded that the traveling public prefers to 
wash face, hands and body in running 
water. The idea of washing one’s face 
or hands in a wash bowl is rather re- 
pugnant, for one never knows the bac- 
terial condition of the bowl. 

We beg to commend the architects and 
sanitary engineers who selected this type 
of lavatory for tourist hotel service. It 


Fic. 2—Cosy and Very Complete Bathroom With Built-In Porcelain Tub.,, 
The Shower Stall Is Not in the Picture 
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NSU INETEEN-TWENTY-FIVE has 
brought gratifying success to the 
DAYTON “Cub,” not only in volume 
of business but in pleasant contacts 
and happy relations with DAYTON 
dealers, new and old. We are grate- 
ful for such a year and for such con- 
tacts; and tous Nineteen-Twenty-Six 
can hold no more pleasant promise 
than our continued progress together. 
It is our wish that we and the “Cub” 
may be able to help make the New 
Year the prosperous season you hope 
iieetOe DC: 


UST a year o!d, the DAYTON “Cub” 
has already proven itself a helpful 
friend to hundreds of dealers throughout 
the country. Its helpfulness will be even 
greater in the New Year with the added 
force of growing good will behind it. If 
you have not yet made the acquaintance 
of the “Cub,” let us introduce you now. 
Just drop us a line saying you are inter- 
ested. 


» The Dayton Pump & Manufacturing Co., Dayton, QO. 


Canadian Distributor: T. G. Griffith & Co., 165 King Street, East, Toronto 


A's not a'Dayton" 
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The illustrations above show how 
neatly Truscon Inserts allow 
plumbing installations to be made 
—and also the simplicity of their 
use. 


Slotted In- 
sert for considerable 
range of adjustment, 


Truscon 


Truscon 
Inserts allow moder- 
ate range of adjust- 
ment, 


Truscon Tapped In- 
sert where exact lo- 
cations are known. 


Adjustable 


Plumbers Can Use 
Them With Profit 


You can make your contracts more 
profitable to yourself and more satis- 
factory to the owner by using Trus- 
con Pressed Steel Inserts. They 
are the simplest arrangement for 
attaching piping, sprinkler systems 
and the like to walls and ceilings. 
When you have Truscon Inserts 
imbedded in the concrete your 
installation labor is cut in two. 
You don’t have to drill into set 
concrete. Your time costs are cut 
to the minimum. 


Write for full information 
and samples 


TRUSCON STEEL COMPANY 


Youngstown, Ohio 


Warehouses and Offices in All 
Principal Cities. Foreign Trade 
Division, New York, The Truscon 
Laboratories, Detroit, Mich. 
Trussed Concrete Steel Company 
of Canada, Ltd., Walkerville, Ont. 


<RUSCON 


PRESSED 
STEEL INSERTS 


22) 2) 2S) See 


is suited admirably to that class of 
service. 

Over in the right-hand corner of the 
room in Fig. 1 we note another indica- 
tion of their good judgment, in the form 
of a bidet. If this represents common 
practice in Swiss hotels, the writer is 
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nozzle combination faucets of the same 
pattern as shown in Figs. 1 and 2. 

The radiator under the window and the 
equipment suggests good American prac- 
tice of the present day. We can well 
imagine how such a bathroom would ap- 
peal to the tired but happy American 


Fic. 3.—Less Pretentious But Very Fine Private Bathroom According to 
Swiss Plumbing Practice 


inclined to think that Swiss sanitary 
engineers are ahead of us so far as bidet 
installations are concerned. 

It seems to us that this most valuable, 
and probably the most hygienic, of all 
plumbing fixtures is sadly neglected by 
architects and sanitary engineers in this 
country. It is our opinion that bidets 
should be more generously installed in 
this country because of their great health 
value. 


HOSE far-sighted hotel proprietors 

who cater to American tourists— 

thousands of feet above sea level— 
are giving some American tourists cer- 
tain plumbing comforts that they cannot 
obtain at home because their plumbers 
fail to install bidets for them in their 
own private bathrooms. 

Now examine Fig. 2—another fine ex- 
ample of a private bathroom. In this 
arrangement the shower stall (if any) 
does not happen to appear in the photo. 
Here we find the same type of low-down 
china tank and syphon jet; closet outfit 
partly shown at the lower left-hand 
corner. It is presumably a duplicate of 
the splendid closet outfit seen in Fig 1 
on the previous page. 

Just beyond the closet is the bidet with 
its N. P. hot and cold supply piping, 
mixing valve, control valves, etc. In 
the centre of the picture we see a twin- 
basin china lavatory on neat, substan- 
tial china legs, all fitted with high-up 
combination faucets, and pop-up wastes, 
aspinepicweds 

At the right we note a very fine solid 
porcelain built-in bathtub, with pop-up 
waste and hot and cold supplies, and 
china handles at the foot of the tub. 
Attached to the wall, just over the tub, 
is a hand-rail for one to grasp in raising 
or lowering oneself in the tub. That is 
an element of safety, for “old folks” par- 
ticularly. 

In Fig. 3, we note another form of 
bathroom layout—a form that is very 
common to us in America. It comprises 
a porcelain built-in tub, the same as de- 
scribed in Fig. 2, an all-white, low-down 
tank, water-closet outfit, same as in 
Figs. 1 and 2; and a single bow! porce- 
lain, or vitreous china, white lavatory 
with china legs, pop-up waste, and high- 


tourists, away up above the clouds, who 
play around the Alpine peaks. 

In Fig. 4, we note something especially 
compact and hygienic. It is a single 
lavatory on white enameled wall 
brackets. The hot and cold supply pipes 
and the waste pipe all go to the wall. No 
pipes come up through the floor at all. 

This furnishes an excellent opportu- 
nity for the servants to keep the floor in 
a perfectly sanitary condition. It also 
prevents any chance of floor leakage, 
such as is liable to occur around pipes 
that come up through a tiled floor. 

This seems to be a lavatory for gen- 
eral use, as it is set in an open hallway 
under the stairs. It may be on the first 
floor, near the entrance, so that the ever- 
rushing tourists may come in late, has- 
tily wash their hands and rush into the 
dining room, without having to go up- 
stairs to their rooms. That, of course, 


Fic. 4.—Compact All White, Thoroughly 
Sanitary, Overhead Supply Lavatory 
Installed at Entrance Hall in a Swiss 

Building 


is only guesswork on the writer’s part. 

In hospital plumbing, as in high-class 
hotel and private residence plumbing our 
Swiss brethren in the trade have the 
highest conceptions of sanitary perfec- 
tion. We make that statement on the 
strength of the photo, Fig. 5, which shows 
the installation of some thoroughly sani- 
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ELCO-LIGHT offers 
you a line of pumps 
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chaser of a water system. 
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Backed by General Motors 


The name of General Motors is 
your assurance that Delco-Light 
Water Systems are made right— 
that your customers will be 
pleased—that your service 
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Small Stock Sufficient 


Delco-Light distributors are 
located in all the larger cities, 
thus making it unnecessary for 
you to carry a large stock of 
pumps. 


The General Motors plan of ex- 
tended payments makes your 
sales come easier, without tying 
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tary plumbing fixtures in a hospital at 
Berne. 

In the foreground are seen three sur- 
geon sinks. They are plain white vitre- 
ous china, with oval bottoms for quick 
and effective fixture drainage. The 
sinks are set out a few inches from the 
tiled wall and are supported on white 
enameled iron brackets. 

The waste appears to be “pop-up,” 
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Tourists have to be shaved as well as 
washed. Therefore, there are elaborate 
barber shops which cater to clients’ 
needs on the American plan. 

Regarding Fig. 6, one might think it 
a photo of a barber shop in the basement 
of a large hotel in any great American 
city. 

Each barber has his own lavatory, 
towel and instrument case. Each lava- 


Fic. 5.—Haxample of Hospital Plumbing Fixtures Installed in Most Advanced 
Hygienic Fashion in a Hospital at Berne 


and is operated by knee-action. The 
water supply is overhead, coming through 
a peculiar type of nozzle which we think 
is especially designed to be non-splash. 

The flow of water is controlled by a 
lever which can be operated by the elbow 
of the person using the fixture. The hot 
and cold supplies come out through the 
wall and connect to a mixing valve, which 
may be automatic or merely elbow action, 
which we cannot say. 

Anyhow, it has a lever which sets it to 
a certain temperature of outflow, if auto- 
matic, or adjusts the hot and cold mix- 
ture, if non-automatic. In this way it is 


tory is equipped with waste and water 
supply connections, very much after the 
American mode. 

. But this is a picture of a barber shop 
in a Swiss mountain hotel, and its goes to 
show that sanitation, as far as the ton- 
sorial art is concerned, is the same in 
Switzerland as it is in New York or 
San Francisco. 

Possibly the principal difference be- 
tween this barber shop and a first-class 
American shop is not in the plumbing, 
but in the chairs. The chairs in Fig. 6 
appear to be of the stiff sit-where-you- 
are-put kind. They do not appear to 


Fic. 6.—View of a Modern Barber Shop in Switzerland. Each Chair 
Has Its Own Individual Lavatory 


possible for a surgeon to utilize the sink 
and wash his hands in water at any de- 
sired temperature and any desired rate 
of flow. And he can control these with 
his elbow if his hands are not in proper 
condition to touch the valves. 

The plumbing in those Alpine hotels, 
of course, is not all in the bathrooms. 


have any contrivance for raising, lower- 
ing, throwing back, or otherwise getting 
the customer into that comfortable posi- 
tion which one enjoys so much. 

However, the plumbing itself is right. 
That’s part of the building—and a very 
important part, at that. They can get 
modern chairs any time. 
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WATER HEATER 


Business Boom Predicted For 1926 


If it comes, thousands of people in every section of the 
country will want the comfort and convenience of EverHot 
Water, and will have it. Send for booklet describing a well 
worked out plan for finding those people. It will add 
greatly to the profits of your water heater business. 


— Bertlot Heater Co. 


5225 Wesson Avenue Detroit, Michigan 


—and linked with this great permanence 
is Slate’s marvelous sanitary qualities. 

It retains no odors and is ever clean 
looking. 

Years after, Structural Slate will look 
and be in the same condition as the day 
it was installed. 


STRUCTURAL SLATE COMPANY 
128 ROBINSON AVE. 
PEN ARGYL, PA. 
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STASCO 


THE BIG NAME IN WHITE SEATS 
“Ivory” Finish is glossy white sheet pyralin 
buffed and polished. Will not chip, crack, 
craze nor peel. Guaranteed five years. 
“Standard Celluloid” Finish is white pyralin 
applied in spray form. Buffed and polished 
like our “Ivory” and guaranteed three years. 

Purchase through your jobber. 
STANDARD TANK & SEAT CO. 
Camden, N. J. 
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How to Install Sewage 
Ejectors and Sump Pumps 


Excellent Arrangements for Lifting and Ejecting Sewage from Low- 
Level Fixtures, and Method of Draining Subsoil Water 
and Drips Below Street Sewer Level 


By L. I. Huntington 


ITY property, in many instances, is 
so valuable per square foot that 
architects and owners endeavor to 

make every square foot of floor space 
count. It is a waste to have unoccupied 
floor space, even below street level. 

There was a time when basements and 
cellars were practically a dead loss ex- 
cept for the housing of boilers and ma- 
chinery, or for storage of non-perishable 
goods. Those were the days prior to high 
real estate values, and prior to the gen- 
eral use of electric lights, and fans for 
ventilation. 

People never thought of having hotel 
dining rooms, grills, kitchens, store 
rooms, main toilet rooms, etc., down in 
the cellar, as the floor below street level 
was called. Those were the days of 
one-story basements, with the house 
sewer running under the basement floor, 
much the same as we now do in plumbing 
ordinary residences. And all plumbing, 
even cellar fixtures and floor drains 
in large buildings, discharged into 
gravity sewers because of being all above 
the street sewer levels. 

But the easy, simple plumbing 
methods of the old days cannot always 
be applied to the modern big building, 
largely because of its several stories be- 
low street level, and the plumbing fix- 
tures, floor drains, etc., that are required 
in these deep basement stories. 

The fundamental principles underly- 
ing the drainage of such buildings are— 
first, the discharge of all sewage from 
all fixtures, etc., that are above street 
level, direct to the street sewers by 
gravity, and the discharge of sewage, 
drips, subsoil water, etc., below the street 
level, by force. 

To accomplish this, we install all 
plumbing above street level, which in- 
cludes the first floor, in the usual way. 
It has its main house drain running in 
the building and to the sewer by gravity. 
Its height in the building depends upon 
the sewer level, as do all other gravity 
house drains. 

It must be above sewer level and must 
grade down to it, with a minimum fall 
of, say, %4-inch per foot, in order to 
obtain satisfactory drainage. In some 
cases where the street sewers are deep, 
fixtures on the basement floor may man- 
age to drain into it. 

In others, however, sewers are so near 
the street level, or the basement ceilings 
are so high, that a gravity discharge 
cannot even be obtained for that floor. 
All floors below basement, and frequent- 
ly all floors below street floor, have to 
be drained by mechanical means, and the 
application of power. 

Mechanical appliances, driven by elec- 
tric or other power, are used to lift all 
sewage, ground water, etce., from the 
low-level floors up, and into the gravity 
sewerage system. It is the arrangement 
of these appliances and the piping neces- 
sarily required in their installations that 
we will discuss herein. 

Let us consider a layout for a building 
having three floors below street level. 
An example of an installation for such 
u building is shown in Fig. 1. 

In sketch A, we show the main lines, 


at the upper or first basement, in plan 
view. There is a house sewer to carry 
all drainage from all fixtures above 
street level. There is a rainwater drain 
run independent of the house drain to 
take all roof water and such area drains 
as may be discharged into it at times. 
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If there should be acid fixtures in the 
building, such as photographers’ sinks, 
laboratory sinks, nickel-plate vats, etc., 
there would be another separate drain 
line run as a special acid waste. Like the 
roof water drain, this acid drain would 
run outside of the building, separately, 
and connect into the house sewer, which 
would be common to all of these separate 
drains. 

The lower part of Fig. 1 is an eleva- 
tion illustrating the general principles 
involved, especially with reference to the 
installation of apparatus and piping to 
remove the sewage and drainage water 
from the several basement floors that are 
too low to be drained into the gravity 
sewer. 

In this case we assume that there are 
no plumbing fixtures in the lowest or 
third basement, the toilets for the jani- 
tors or others who have occasion to work 
in this lowest basement being up on the 
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second basement floor. That saves a pit 
for the sewage ejectors, and brings them 
up on the basement floor, where they can 
be painted, cleaned and kept in good 
condition. i 

We use a set of two ejectors so that 
one may be kept shut down and run 
only as an auxiliary to the other in 
the event of trouble. 

These are pneumatic, or the com- 
pressed air type of ejectors. They work 
on an old principle that certainly gives 
good satisfaction. The sewage from the 
low-level fixtures is discharged by gravity 
into either one of these two ejector tanks 
and is ejected from them automatically 
by compressed air, being forced up and 
into the house sewer as shown. 

The fundamental principle of this 
method of sewage lift is illustrated in 
Fig. 2. Sketch A shows the apparatus 
filling with sewage by gravity. Sketch 
B shows the action when the contents 
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Fic. 1.—Plan and Elevation Illustrating the General Arrangement of High Level and Low-Level House Sewers Embracing 
the Installation of Sewage Ejectors and Sump Pumps 
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A CURTIN RAISER 


ce A® the opening act of our 1926 


business, we desire to take 
this occasion of wishing the many 
friends and customers of Curtin 
Noiseless Tank Fittings a Pros- 
perous and Happy New Year. 


Thankful and mindful of the in- 
creasing satisfied patronage given 
these tank fittings during the past 
year, the most successful in our his- 


tory, we confidently believe that 
your use of the Curtin Fittings will 
raise considerably the profits of 
your business during the Coming 
Wear, 


Ask your Jobber to let you see the 
Curtin Fittings in operation. The 
results they obtain will tell the story 
most effectively of their nation- 
wide use. 


A. F. CURTIN VALVE CO. 


MEDFORD 


MASS. 
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of the sewage chamber are being ejected 
by air pressure. 

The essential parts of this equipment 
are: 1—A chamber to contain the sew- 
age; 2—An automatic air valve and 
float, or other form of action, to turn on 
compressed air to the sewage chamber 
when the chamber is full, and shut it 
off when the chamber is empty, by the 
same action opening an exhaust or vent 
valve to let the compressed air out when 
the liquid contents have been driven out 
of the chamber by the air pressure. 3— 
There are two check valves, one on the 
sewage inlet to the chamber, the other 


on the sewage outlet. The check at the 
inlet pipe prevents sewage from being 


‘backed up into the lower house drain 


when compressed air is let into the cham- 
ber. The other is to prevent the sewage 
standing in the discharge, or lift pipe, 
from returning to the sewage lift cham- 
ber after the compressed air has been 
released. 

In the commercial devices, as installed, 
there are several accessories that go a 
long way in making them convenient to 
operate, etc. But the three elements 
mentioned are the essentials. 

In the operation of the compressed air 
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type of sewage lift equipment, there 
must, of course, be an air compressor 
and a pneumatic tank installed, thus 
furnishing operating power. 

When first installed and set in oper- 
ation, of course, every part is empty. 
Then a suitable air pressure is pumped 
up in the pneumatic tank. The float in- 
side of the sewage lift chamber then 
rests on the lower stop on the rod. Its 
weight on that stop pulls the rod down, 
closes the compressed air valve and 
opens the exhaust valve. 

Thus the air pressure within the 
chamber is atmosphere. Low-level sew- 
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It Cannot Kink 
It Is Unusually 
Strong 


It Will Not Work 
Loose 


It Is Always Clean 


It Adds Distinction 


“Tl tell the world 
it’s popular! Your 
Jobber knows. Ask 
him.”’ Bill Bead 


WV HEREVER plumbing chain is used, Bead Chain is unex- 
celled, and in the modern bathroom, for lavatories, tubs 
and trays it is THE CHAIN OF 1926. The kinking of an ordi- 
nary chain is a constant source of trouble, but through its unique 
construction, with each ball revolving on an axis of its own, 
Bead Chain can never kink no matter how it may be twisted. 


There are two standard sizes. For lavatories there is No. 10, with 
balls of 3/16 inch diameter and a 70-75 lb. tensile strength. For 
the bath tub or the wash tray Bead No. 13 Chain is recom- 


mended, with balls of 1/4 inch diameter and a tensile’ strength » 


of 130 to 140 Ibs. 


Bead Chain is easily attached to stopper and to fixture by its 
patented “jump-ring” couplings. These sturdy rings cannot work 
loose, and when Bead Chain is once installed the pulling loose 
of chain or stopper is eliminated for all time. 


Modern plumbing insists on sanitary fixtures. The smooth, round 
balls, the ever-working joints, and lack of any holes or crevices 
where grease or dirt can gather insure Bead Chain a sanitary 
cleanliness no matter what its usage. 


Bead Chain is made throughout of solid nickel silver. It is in 
keeping with the finest plumbing fixtures, cannot corrode, and 
adds a most distinctive finish to the installation. Its use has 
brought the chain and stopper back to popularity, particularly in 
public lavatories, in apartments and hotels. It costs but little more 
than ordinary chain and today is standardized by leading fixture 
manufacturers. It is THE PLUMBING CHAIN OF 1926. 


FOR PLUMBING 


Trade Mark Reg. U.S. Pat. Off. 


THE BEAD CHAIN MANUFACTURING CO. 
BRIDGEPORT, CONNECTICUT 


Canadian Representatives: STANLEY BROCK, LTD., WINNIPEG 
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age, therefore, is free to enter the cham- 
ber which fills from the bottom upward- 
ly as in sketch A. The sewage water 
line rises in the chamber and the float 
rises with it. 

The float shown is of a type that slides 
on the rod which passes through its 
centre. When the chamber is nearly 
full, the float engages the upper stop, 
the float buoyancy lifting the rod which 
opens the compressed air valve and shuts 
the exhaust air valve. 

The result is that compressed air in- 
stantly flows into the chamber, creates 
a pressure on top of the sewage, and 
promptly closes the inlet check. When 
the air pressure in the chamber has 
reached a point where it is great enough 
to force the outlet check open against 
the back pressure of the water standing 
in the discharge pipe, the sewage is 
quickly driven down and out of the 
chamber (see sketch B, Fig. 2) up the 


discharge pipe and into the house sewer, ~ 


whence it runs by gravity to the city 
sewer. 

When the chamber is empty, of course, 
the float again engages the lower stop, 
shut off the compressed air, opens the 
exhaust valve and so permits the cham- 
ber to fill again. The operation thus is 
intermittent. Being intermittent it pre- 
sents a problem that is worthy of atten- 
tion. 


HE sewage ejector is to service the 
sewage flow. The. sewage flow 
from the fixtures may be intermit- 

tent or it may be fairly constant. At 
any rate, it cannot be stopped from 
running down toward the ejector when 
the ejector is discharging. 

At such a time, the sewage flow can- 
not enter the ejector. It has either to 
back up in the low-level drain or go 
somewhere else. The question then is, 
how can we take care of the sewage 
flow automatically while an ejector is 
discharging? 

The arrangement shown in Fig. 3, 
illustrates how it may be done satis- 
factorily by not shutting either ejector 
down but having both open and ready 
for action. The way in which the sew- 
age inlet connections are made to the 
two ejectors favors a flow into the ejector 
at A. This one fills first. 

While it is discharging, the sewage 
flow just runs past ejector A, through 
the relief inlet pipe, and into ejector B. 
As soon as ejector A stops and its air 
pressure is all released, the sewage flow 
goes directly into A again. 

In this way, ejector A is always in 
action, either receiving or ejecting sew- 
age, and ejector B acts to take the sur- 
plus flow. Thus ejector A will discharge 
more frequently than that at B., which 
would discharge very seldom; in fact, 
only enough to keep it in good working 
condition. And should ejector A be shut 
down for repairs at any time, B could 
take the load temporarily. 

Refer back to Fig. 1 again. Note the 
air relief and venting arrangement of 
the system. Where the low-level house 
drain drops to the ejectors there is an 
air-relief pipe taken off. It is run up 
and connects into one of the vent stacks 
of the high-level system. That pipe is 
primarily to relieve air from the low end 
of the main and so to prevent it from 
becoming air-bound. 

All of the low-level fixtures are vented 
in a manner similar to those of the high- 
level fixtures. The vent stacks from 
the low-level fixtures may connect into 
the vent stacks of the high-level fixtures 
at points high enough to prevent an over- 
flow into them. 

Also note the manner in which the 
ejector discharge pipe is connected into 
the house sewer. It connects on top with 
a Y-branch and may or may not have a 
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Most for the Mone 


—in abundant, lasting, economical, carefree hot 
water service without sediment troubles or lime 
deposits — where is it found? 


Certainly, it’s in the famous 


TRADE MARK 


GUARANTEED 
Automatic Gas Water Heaters 


Hot water at the turn of a faucet — anytime — for 
any purpose or person. 


AN UNLIMITED SUPPLY 


comes as long asa faucet is open. Much or little and you 
pay only for what you use. Cost for fuelis the lowest known. 


You cannot beat it—you cannot equal it with any other 
type of equipment. 


HUMPHREY SUPERIORITY 


Elevated Valves 

Cheap, Easy Installation 

Triple Gas Control 

Sensitive, Accurate Money -saving Heat 
Zone Thermostat 

Two Gas Valves - 

Money Saving Flash Pilot 

Twenty Years Life in Home 


The HE phe er ak a TELL THE FACTS AND SELL THE BEST 


25A Automatic Instantaneous 3 ‘ ; 
Caen Wl aterablenter hinlta tor New catalog pictures and describes the largest and best line 
2 or 3 faucet requirements. of gas water heaters made today—send for it. 


_ A size and type for every purse and purpose. 


HUMPHREY COMPANY 


(DIV. RUUD MFG. CO.) 


KALAMAZOO, MICHIGAN 
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New Type Temperature Regulator 
to control Indirect Heating Stacks 


Heating contractors will welcome the No. 942 Sylphon 
Temperature Regulator because its three-part construction 
makes easy what was heretofore a difficult installation. 


It is necessary to handle only one part of the instrument 
The thermostatic head can be installed sepa- 
rately in the duct, the valve separately in the steam line 
to heater stacks, and then the two joined by slipping the 


check valve on it, as shown. The checks 
on the ejector discharge lines down at 
the ejectors may be considered sufficient 
to hold the water up in the discharge 
stack. But it makes things doubly 
secure to have a check up near its out- 
let, where shown. 

In Fig. 1 we also illustrated the in- 
stallation of a sump, or bilge pump for 
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ejectors besides the compressed air type. 
There is a direct electric pump outfit — 
similar in some respects to the electric 
sump ejectors. The pump is centrifugal, 
with automatic starting and stopping de- 
vices. The pump handles the sewage the 
same as it would handle the clean water 
in a plumbing drainage system. 

So long as the pump impellors, or 


NZ onyoressed aim 


Exhaust 
closed —> 


transmission unit into T-slot connections. Any part can 
be removed for repair in case of accidental damage 
without disturbing the other parts. 


FLEXIBLE COPPER TUBE ; =| 70 sewer 


Sales offices in: 


Ei 
V.1., England. 


V 


No, 942 unassembled 


FLEXIBLE 
COPPER 
TUBE 


AUTOMATIC 
ONTROLLEO 
VALVE 


=|] No 942 
ay REGULATOR 


HAND CONTROLLED 
VALVE 


| AIR | 
| WASHER | 


A Typical Installation 


As illustration above shows, the thermostatic head is installed through 
a hole cut in top of duct and is fastened to duct by a ring (which is 
riveted to duct) and a companion flange which is bolted to the ring. 
The balance of the Regulator, including the adjusting mechanism, is 


outside the duct and accessible at all times. 
in the steam line to heating coils. 
be of any length) is then installed to join the two. 


The valve is mounted 
The transmission unit (which may 


The Regulator at 


right of above illustration is set to control at 70° F. 


In the same manner the Regulator shown at the left of above 
illustration is installed to control the tempering coils and is set at 50° F. 
For extremely cold weather the hand control valve shown at extreme 


left may be opened to throw in the additional coil. 


The Regulator is made in valve sizes from 44" to 4" inclusive, making 
it possible to control small, medium or large sized installations. 


Write for Catalogue PTR-200 fully describing this new 
regulator and giving dimensions, prices, etc. 


Every genuine 
Sylphon bellows is 
drawn and formed 
seamless from a flat 
sheet of specially 
prepared metal, 
with folds or corru- 
gations formed to 
provide the createst 
streneth and flexi- 
bility. 


Th com fo cous unin of tacats 
of times— 
AND NO APPRECIABLE 


Diagrammatic cut shows extreme 
sensitiveness and extent of movement 
of the Sylphon bellows used as thermo- 
static element in all Sylphon heating 
specialties. 


Breakdown, so com- 
mon with the ordi- 
nary type of therm- 
ostat 1s eliminated, 
for neither years of 
constant use nor the 
powerful action of 
steam weaken the 
Sylphon bellows. 


THE FULTON COMPANY KNOXVILLE,TENN. 


ORIGINATORS AND PATENTEES OF THE SYLPHON BELLOWS 


rropean _renresentatives: 


Canadian representatives: 


principal cities in the U.S. 


Crosby Valve & Engineering Co., Ltd.. 41-42 Foley Street, London, 
Darling Bros., Ltd., 120 Prince St., Montreal, Canada 


NEW YORK, CHICAGO. DETROIT, BOSTON, PHILADELPHIA, and all 


Fic. 2.—Sketches Illustrating the Principle of Operating Pneumatic Sewage 
Ejjectors 


ejecting subsoil water, floor drains, drips, 
boiler blow-offs, etc. That is, all clean 
water removal; at least, water free from 
organic matter and consequently con- 
sidered not insanitary water. 


URTHERMORE, there are no solids 
to be lifted. Sand and sediment 
settles there and nothing but 

comparatively clean water has to be 
lifted. This ejector may discharge into 
the sewage ejector discharge stack, or it 
may have a separate discharge stack of 
its own that may deliver separately into 
the house sewer. That all depends upon 
conditions. 

If there is much subsoil water to be 


blades, don’t become clogged with paper, 
rags, or other foreign matter, these 
pumps work fine. But it would appear 
that there is always a chance of them 
becoming fouled with such foreign mat- 
ter. 

Still there are several makes of these 
pumps on the market for sewage work, 
and we believe many are installed. This 
fact alone leads us to believe that they 
ordinarily give satisfaction if proper 
care is taken so that the apparatus does 
not become choked with foreign refuse or 
sewage of an unusual character. 

It will be seen that there are no pump 
blades in connection with the sewage in 
the pneumatic discharge type of ejectors. 


Compres sed, 


ar ey 


Fic. 3.—Method of Connecting-Up Twin Pneumatic Sewage Ejectors for 
Uninterrupted Service 


taken care of in addition to floor drains, 


- drips, etc., it is well to have the sump 


ejector in duplicate, connecting up their 
discharges together, similar to what we 
have shown in our illustration, Fig. 3, 
for the sewage ejectors. 

There are other types -of sewage 


The only mechanical parts that engage 
the sewage flow are the check valves, and 
these, opening as they do with the flow, 
seldom become clogged with paper, etc. 
They are as reliable as anything that 
can be found for the work they are in- 
tended to perform. __ 
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Bank Building 


How the Radiators, Piping, Flues, Ducts, Etc., Are Designed for and In- 
stalled in a Modern Bank Building for Best Heating and Ventilation Results 


By Charles L. Hubbard 


HILE the underlying principles 
of heating and ventilation are 
much the same in all types of 
buildings, methods of application must 
of necessity vary widely according to 


size, use, general arrangement, limiting’ 


cost, etc. 

A contractor perfectly familiar with 
the design and installation of heating 
systems for dwelling or small apart- 
ment houses will find entirely new con- 
ditions to be met in other types of build- 
ing, such as banks, department stores, 
hospitals, churches, schools, libraries, ete. 
Therefore, a special study must be made 
to see how customary methods must be 
modified and combined to meet the new 
requirements which are to be found in 
buildings of these types. We will treat 
on heating and ventilating of a modern 
bank building in this article. 

The building chosen in the present 
case, for purposes of illustration, con- 
tains on the first floor (Fig. 1) a large 
room in which the public space is sepa- 
rated from the tellers’ and bookkeepers’ 
departments by the usual arrangement 
of counters and windows, which extend 
for a height of 7 or 8 feet from the 
floor. 

In addition to this are ladies’ retiring 
room, two private offices, stenographer’s, 
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coupon vooms, toilets and janitor’s closet. 

The second floor level is shown in 
Fig. 2. At the left, are the trustees’ 
room and back cf that a girls’ rest room, 
together with toilets, and a storage room. 

The main banking room extends to the 
roof, while the space over the smaller 
rooms along the side and front of the 
building forms an open baleony to be 
used for clerical work of various kinds. 

The basement is cemented and fin- 
ished; part being given up to the heat- 
ing and ventilating equipment and the 
remainder reserved for storage or other 
purposes as may be needed. 

In buildings of this kind the smaller 
offices usually have ample cubic space 
per occupant, so that a sufficient supply 
of fresh air is provided by natural leak- 
age around doors and windows. It is 
well, however, to accelerate its movement 
by providing transoms into the corridors 
or passageways and to place small elec- 
tric fans at such points as will keep up 
a slow continuous movement of air 
through the room. 

This arrangement, in connection with 
automatically controlled direct radiation, 
will give practically as good results in 
rooms of this kind as a more expensive 
system of mechanical ventilation. 

At the same time it makes each room 
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Fic. 1.—First Floor Plan of Bank Building, Showing Sizes and Locations of 
Radiators, Ventilation Flues, Registers, Etc. 
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independent and places the control ad- 
justments in the hands of the occupant, 
which is often an important matter 
where individual tastes or requirements 
vary so widely as in connection with tem- 
perature and general air conditions. 

Rooms containing more people per unit 
of space, like stenographers’ room, rest 
room, ete., should be provided with some 
more positive form of ventilation. 

The main banking room requires 
special attention, for not only should the 
employes be considered, but also the cus- 
tomers, which may greatly outnumber 
them at times. 

When the bank serves a country com- 
munity, the business will be more evenly 


rooms except the main banking room. 
Two-column sectional radiators, 26 
inches in height are used, of the wall 
type, so as to leave the floor free for 
cleaning. 

They are ordinarily placed beneath 
the windows, and are automatically con- 
trolled by wall thermostats of the pneu- 
matic type. The one-pipe system of sup- 
ply and return is used on account of its 
simplicity. 

In the three toilets and janitors’ closet 
a single 7-foot section of ordinary wall 
radiation is used in each case. Going to 
the second floor (see Fig. 2) radiators 
are placed in the rest room and trustees’ 
room as indicated. No heating surface 
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Fic. 2.—Second Floor or Balcony Plan of .Bank Giving Locations and Sizes 
of Radiators, Flues, Units, Ete. 


distributed, and there will be less lia- 
bility of crowding; but in cities and large 
towns, where the depositors are largely 
employed in shops, stores and offices, the 
bank is likely to be crowded at certain 
periods, as the noon hour, and at other 
times set apart for the special accom- 


» modation of those who are employed dur- 


ing the regular banking hours. 

In cases of this kind, a more efficient 
system of ventilation is required in order 
to keep conditions healthful for the bank 
employes who must stay in the building 
continuously throughout the day. 

In general, it is desirable to eliminate 
direct radiation from such rooms, partly 
on account of cleanliness, and partly on 
account of appearance. 

While indirect gravity heating is 
sometimes employed for rooms of this 
kind, a fan system is much more desir- 
able because the volume and temperature 
of the air is always under control and 
may be varied at any time to meet exist- 
ing conditions; less heating surface is 
required owing to its higher efficiency; 
and smaller ducts may be employed on 
account of the greater air velocity. 

Referring to Fig. 1 it will be seen that 
direct radiation is used in all of the 


is required in the toilets as they come 
against a party wall and have no glass 
exposure. 

The ventilation of the small rooms is 
as follows: The two private offices on 
the first floor depend on natural leakage 
combined with transom openings into 
the corridor, as indicated by the arrows. 

The stenographers’ room has grilles 
over four of the inner windows for tak- 
ing in air from the corridor, and three 
vent outlets, near the floor, connecting 
with the main exhaust fan, to be men- 
tioned later. The coupon rooms have 
openings about 6 inches in height above 
and below the doors. ‘ 

The four toilets and coat room are ven- 
tilated by means of a small exhaust fan 
located in the basement. The air, in 
case of the toilets, being drawn partly 
through the fixtures. The pipes connect- 
ing with the exhauster are located at 
the basement ceiling, and the discharge 
carried up in a wall slot as shown. 

The rest room on the second floor has 
an air inlet, near the ceiling, from the 
stairway, and a vent into the discharge 
from the main exhaust fan. In order to 
obtain an aspirating effect, the pipe from 
the small room is turned up and extends 
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Ghobtok Flexibility and More Sales 


developed to meet the needs of medium sized rooms and office 

buildings. It has the beautiful, graceful, slender lines and the 
Bt high warming efficiency that is characteristic of all Aero Radiators. — 
oD Heating men everywhere will be quick to realize the tremen- 
8 dous possibilities that this new Aero offers in beauty, greater ee 
_—— wa efficiency and more sales. en 
dd aes Yet this pattern, like the rest 
Se «of -the complete line of Aero 
Radiators sells, not at a premium 
fas you might suppose, but at 
H the cost of standard radiation. 


Nationar Raoiator Company | 
JOHNSTOWN, PA. ———_ Fie 

PLANTS: Johnstown, Pa., New Castle, Pa., Trenton, N. J. 
BRANCH OFFICES: New York, Philadelphia, Baltimore, Washington, 
Richmond, Pittsburgh, Cincinnati, Cleveland and Chicago. 


ik : ny \ ‘ 


=a = 


prong 


Yh 
ON oe sw DN 


\ es DLN 


LT RUS Lf thte y 
women to 

spread the news! 
Every time you 
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the E-Z way you 
have made some 
woman a friend 
for life! And 
she’ll tell all her 
friends how this 
vast improve- 
ment saves her 
back oncleaning \\\ 
day! 
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American-Marsh 


For Low Pressure Heating Systems 


UR motor driven centrifugal automatic 
Boiler Feed Pump and Receivers are 
| the practical pumps for all low pres- 
sure heating systems. 


The type of unit shown here is the standard 
horizontal pattern, and is intended for use 
where the condensation flows by gravity 
into the receiving tank, We also recommend 
the American-Marsh vertical centrifugal 
automatic feeding for low pressure heating 
systems. 


Every American-Marsh pump guaranteed, 
and our guarantee means something, 


Write for Bulletin 27 


AMERICAN STEAM PUMP CO. 
BATTLE CREEK, MICHIGAN 


Manufacturers of American-Marsh boiler 
eed and vacuum pumps 


KENNEDY 


Valves and Fittings 


Gate, Globe, check and angle valve 
patterns for handling steam, water, 


air, gas, oil and chemicals. All: 
bronze, bronze-mounted iron body, 
and all-iron valves. Malleable iron 
and brass pipe fittings. 

SEND FOR CATALOG. 


THE 2 KENNEDY VALVE 
Me. Co. ELmira, NY. 
Boston, Chicago, San Francisco, 


1 Paso, Seattle, Salt Lake City, 
Philedaniies Kansas City, Los Angeles 


New Mor k, 
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for a distance of 2 or 3 feet above the 
register opening. 

The trustees’ room is only occupied for 
comparatively short periods, and is large 
for the number of occupants, so that 
swing sashes connecting with the upper 
part of the main banking room will give 
sufficient ventilation under all ordinary 
conditions. 


HE main banking room is treated in- 
dependently of the rest, and is 
heated and ventilated by means of 

warm air, supplemented by direct radi- 
ation in the baleony. The air supply is 
introduced through grilles in the window 
sills, as shown in Fig. 1, and also just 
inside the main entrance. 

Discharge ventilation, ordinarily, is 
through grilles near the floor in front of 
the tellers’ counters and in the wall at 
the rear of the bookkeeping department. 

In addition to this, is a skylight ceiling 
vent, provided with a pneumatically oper- 
ated damper, so that it may be used in 
warm weather or at any other time when 
the room is crowded or air conditions be- 
come such that it is desired to clear the 
room quickly. This arrangement places 


cerns the heating and ventilating equip- 
ment, is shown in Fig. 3. The boiler is 
of the cast-iron sectional type adapted to 
low-pressure steam heating 

The main heater for the warming and 
ventilation of the banking room is shown 
at the right on the basement plan, and in 
sectional elevation in Fig. 4. It is made up 
of cast-iron pin radiators supported upon 
I-beams and enclosed in a brick chamber. 

The fresh air is drawn from the top 
of the building and passes to the space 
above the heating stack, as shown by 
the arrows. 

A mixing damper proportions the 
amount of air which shall pass through 
the stack and around it to secure the 
required temperature. The fan inlet 
connects with the space below the heater, 
and the warm air is delivered to the 
various uptake flues through ceiling 
ducts, the centre lines of which are 
shown on the basement plan. 

The heater is divided into four sepa- 
rately valved sections for partial regu- 
lation, while the final control of the air 
temperature is taken care of automati- 
cally by means of the room thermostat, 
previously mentioned, which controls the 
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building and continuously rotated 
through the heater. 

Out of office hours, when it is only 
desired to warm the building without 
special ventilation, the fan is shut down, 
and the lower switch damper and mixing 
damper set as shown in Fig. 6. With this 
arrangement the direction of the air 
through the heater is reversed and it 
acts as an ordinary indirect gravity 
stack. 

The air supply, in this case, is taken 
from the basement, through the “rota- 
tion door” opening with the heater cham- 
ber as shown in the drawing. 

If, for any reason, it was not desirable 
to take the air directly from the base- 
ment, a special duct and register could 
be provided leading from the ladies’ room 
to the fan room below, and thence to the 
heater chamber. 

The system of steam and return pip- 
ing is of the simplest, and is clearly in- 
dicated on the basement plan The main 
heater at the fan, and the direct radia- 
tion are on separately valved lines so 
that they can be operated independently 
if desired. 

The steam lines are run near the ceil- 
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Fic. 3.—Basement Plan of Bank Building Showing Modern Heating 


the heat where it is most needed, besides 
giving a proper direction to the circula- 
tion. 

The warm fresh air being discharged 
upward in front of the windows pre- 
vents down-drafts and goes directly to 
the ceiling where it spreads out and 


slowly falls in the central part of the © 


room, where it reaches the breathing line 
in good conditions and is drawn off at 
the floor. 

It will be noticed by reference to Fig. 
1 that the vents are placed where any 
slight draft in front of them will not 
be likely to be felt by the employes. 
Direct radiators are placed along the 
wall in the balcony to take care of local 
drafts and the inleakage of cold air 
around the windows. 

The temperature of the warm air ad- 
mitted to this room is controlled by a 
thermostat centrally located on the first 
floor in the tellers’ enclosure, while the 
direct radiators in the balcony are con- 
nected with local thermostats, one on 
either wall. 

The basement layout, so far as it con- 


graduated mixing damper shown in the 
drawing. 

During working hours, when the fan 
is in operation, the entire air supply 
may be taken from out of doors, or it 
may be returned from the building, or 
the outside and inside air may be mixed 
in any proportion by means of a switch 
damper in the fresh-air down-take, as 
shown in Fig. 5. In “A” the damper is 
set for all outside air; in “B” for all in- 
side air; and in “C” for a mixture, the 
proportions of which may be varied. 

Above the switch damper is a shut-off 
damper for closing as soon as the fan 
is shut down. The switch damper is ad- 
justed from time to time, according to 
the outside temperature, by means of a 
screw attachment and indicator, located 
in the basement, which shows the posi- 
tion of the damper. The shut-off is oper- 
ated pneumatically by means of a switch. 

When it is desired to warm up the 
building quickly on cold mornings, the 
upper switch damper is set as at “B” in 
Fig. 5 and the entire volume of air han- 
dled by the fan taken from inside the 


and Ventilating Equipment 


ing and the returns well below the water 
line, so that all drip connections are 
sealed, and the condensation from all 
sources goes back to the boiler by 
gravity. 

Each contractor has his own method of 
computing radiation, with which he is 
familiar, and it is usually well to adhere 
to this. 

The writer in the present problem has 
used the following, which is well adapted 
to buildings of this kind, of good con- 
struction. 

H = [(W X 20) + (W: X 10) + (R 
xX 10) + (G X 84)] X 1.8 in which 
H=total heat loss, in B.T.U. per hour, 

for a temperature difference of 70 
degrees. 
W=outside wall surface, in square feet 
W:=Party wall surface in square feet 
R=roof surface in square feet. 
G= glass surface in square feet. 

All direct radiation for the small rooms 
has been determined by this method, al- 
lowing an efficiency of 250 B.T.U.’s per 
square foot of surface per hour. 

Using the same formula, the total heat 
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DEPENDABLE HEAT ALL HOUSE WITH ECONOMY 


= 


Out of a blizzard + + - 
into summer warmth 


PvE below! What a night! A key turned in 
a frosty lock . . . a soft June breeze rushes 
out its welcome. What a pleasure to be home! 


The owner of a Capitol Boiler is no slave tied 
down to an antiquated heating outfit. He knows 
that clean, healthful warmth, permeating every 
room, will always greet his return. 

In five easy minutes he fired his boiler this morn- 
ing. In five more it will be ready for the night. 
His youngster could manage it. 

Strange but true, his shivering, slaving neigh- 
bors pay a lot more for heat than he. A Capitol 
Boiler with United States Radiators requires much 
less fuel than ordinary systems; yet costs no more. 


Consult your contractor about Capitol heating, 
now! Write for “‘A Modern House Warming.” 


Making 
49,520,882 sales calls 
tor dependable 
contractors 


“The best advertising I have ever seen on heating 
equipment.” A man who knows the business of 
selling boilers and radiators said that after study- 
ing the advertisement reproduced at the right. 


UNITED STATES RADIATOR CORPORATION 
DETROIT MICHIGAN 
WAREHOUSE STOCKS AND SERVICE IN ALL PRINCIPAL CITIES 
For 36 years, builders of dependable heating equipment 


Capitol 
Boilers 


and 


UNITED STATES 
RADIATORS 


INSTALLED NATIONALLY BY ESTABLISHED HEATING AND PLUMBING CONTRACTORS 


y 
ig THE CAPITOL 
GUARANTEE 
Back of every Capitol 
Boiler stands a writ- 
ten guarantee on its 
capacity and con- 
struction—the broad- 
estand most definite 
guarantee made on 
heating equipment. 


the usual picture of a boiler. The background in a 
novel and interesting way, shows an entire heating 
installation—boiler, piping, and radiators. Thus it 
tells the public of your complete service. 


You will see it in full color in the national maga- 
zines for February. So will 4,788,000 other people. 
It starts the striking new campaign of four-color 
pages advertising Capitol Boilers and United States 


Radiators. ; 
This advertising will make 49,520,882 sales calls 


Never has this company, or any other in the indus- 
try for that matter, backed up your selling efforts 
with advertising so attractive and compelling. 
Beautiful paintings of comfort in the home replace 


during 1926. It is going to doa real selling job in 
every worth-while home around you, is going to 
make business easier for you to get when you figure 
on Capitol Boilers and United States Radiators. 


SE Peo el oe POR CORPORA TION, DETROIT, MICHIGAN 
WAREHOUSE STOCKS AND SERVICE IN ALL PRINCIPAL CITIES 


For 36 years, builders of dependable heating equipment 


Capitol Boilers 


UNITED STATES 
RADIATORS 


44 THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


RIEL ALI OET y 


° 
8 one THATCH. 
A company (87% 


4CLEAN OUT 
DOOR 


THE THATCHER 
ROUND BOILER— 
Steam or Hot Water. 
Staggered fire travel 
puts smoke and gases 
to work. Automatic 
regulation, comfort- 
able heat at ail times. 
Economical on fuel. 
Long firing periods. 
Different sizes and 
capacities for individ- 
ual requirements. 


Wintry blasts mean 
nothing toa THATCHER! 


AES JOB is well done when you 
have installed a THATCHER. No 
need to worry about performance. It is 
all there—100%—on zero days. Lots 
of heat for very little coal: You see; 
THATCHER Boilers are conservatively 
rated. That means easy firing on coldest 
days—no forcing, no burning out of grates, 
no shovelling of coal every few hours. 
No sir, there’s no need of alibis when a 
THATCHER forces heat to the radiators. 


It will pay you to know THATCHER as 
you know your own doorstep. Our 84 page 
catalog tells you the story. Ask for it. 


THE THATCHER COMPANY 


Formerly Thatcher Furnace Company 
Since 1850 


39-41 St. Francis St. 21 W. 44th St. 
NEWARK, N. J. New York 


THATCHER 


BOILERS-FURNACES-RANGE 


341 N. Clark St. 
Chicago, 


loss per hour from the building was 
found to be 258,000 B.T.U.’s per hour, 
and from the main banking room 116,000 
Belew use 

We will make the supply fan of suf- 
ficient capacity to change the air of the 
banking room six times an hour, or every 
10 minutes, when running at maximum, 
and provide the motor with a regulating 
rheostat which will cut the capacity to 
four changes per hour. 


HE cubic contents is 40,000 feet, and 

six changes per hour will call for 

6 x 40,000 = 240,000 cubic feet 
per hour or 240,000 = 60 = 4,000 per 
minute. Owing to the short length of the 
ducts and flues, and the shallowness of 
the heater, a static pressure of 14-inch 
water column should be sufficient. 

A standard make single-inlet multi- 
blade fan, 27 inches in diameter, run- 
ning at 285 revolutions per minute is 
rated at 4,400 cubic feet per minute and 
will require about 0.75 horsepower at 
the above pressure. 

We will assume a maximum of four 
changes of air per hour under normal 
conditions, and make the exhaust fan of 
this capacity. This also ventilates the 
stenographers’ room and we will depend 
upon leakage to take care of the rest. 

This calls for a fan having a dis- 
charge of 40,000 X 4 over 60 = 2,700 
cubic feet per minute, which will easily 
be handled by a 24-inch fan of the same 
type as for the supply, running at 300 
revolutions per minute and requiring 
0.5 horsepower. 

In the fresh-air downtake we will al- 


Gredughed 
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Fic. 4.—Sectional Elevation Showing 
Main Heater and Dampers 


low a velocity of 800 feet per minute, 
which calls for an area of 4,000 = 800 
= 5 square feet. The distributing pipes 
from the supply fan are based on a 
velocity of 1,000 feet in the main, 800 
feet in the branches, and 600 feet in 
the uptakes. 

The register faces in the window sills 
have an over-all velocity of 350 feet per 
minute and those at the entrance vesti- 
bule 300 feet. Ducts and flues for the 
exhaust system are based on the same 
velocities. 

The small exhaust unit for the toilet 
has a capacity of 250 cubic feet per 
minute, which changes the air in the 
five rooms connected with it once in every 
12 minutes. 

The maximum air supply from out of 
doors in zero weather is taken as three 
changes per hour or 40,000 X 3 = 120,- 
000 cubic feet per hour, the remainder of 
the air circulated by the fan being taken 
from inside the building through the 
upper switch damper (see Fig. 5). 

The heat required to raise the tem- 
perature of this air from 0 to 70 degrees 
is 120,000 X 70 over 55 = 158,000 
Bala.’ s: 

The heat loss from the banking room 
by transmission and leakage, as found 
by the method previously given is 116,- 
000 B.T.U.’s per hour. 

The five 40-foot radiators in the bal- 
cony will supply 5 X 40 X 250 = 50,000 
B.T.U.’s, leaving 116,000 — 50,000 = 
66,000 B.T.U.’s to be furnished by the 
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main heater, in the air handled by the 
fan. 

The total required of this heater is 
therefore, 153,000 + 66,000 = 219,000 
B. T. U.’s per hour. With the initial air 
temperature and velocity assumed. Each 
square foot of surface should give off at 
least 1,200 B.T.U.’s per hour, thus call- 
ing for 219,000 = 1,200 = 183 square 


Fic. 5.—Showing Positions of Upper 
Dampers in Fresh Air Shaft for 
Varying Proportions of Outside 
and Inside Air 


feet of surface, which we will call 200, 
using 20 10-foot sections in the makeup 
of the heater. 

In computing the boiler capacity, we 
take the total heat loss per hour from 
the entire building, which was found to 
be 258,000 B.T.U.’s and to this add that 
required for ventilating purposes, which 
gives 258,000+153,000—411,000 B.T.U.’s. 

Assuming a heating value of 13,000 
B.T.U.’s per pound of coal, and a boiler 
efficiency of 65 percent, it will require the 
burning of 411,000 over 13,000 X 0.65 = 
50 (nearly) pounds of coal per hour 
under maximum conditions. 

With a good chimney draft and a well 
proportioned boiler it should be possible 
to efficiently burn 7 pounds of coal per 
square foot of grate per hour, thus call- 
ing for 50 + 7 = 7 square feet. 

The system, as laid out, is extremely 
flexible, and being so nearly automatic 
requires but a comparatively small 
amount of adjustment to meet varying 
conditions. 

In extremely cold weather, with the 
ordinary number of occupants, the upper 
switch damper may be set to take the 
entire supply from the building, and 
with the rapid circulation which may be 
secured with the fan running at maxi- 
mum speed it should be possible to secure 
a sense of air freshness with a minimum 
fuel consumption. 

It is possible to vary from this extreme 
to that of all outside air by simply 


Fic. 6.—Sketch Illustrating Position of 
Dampers at Main Heater for Warm- 
ing by Gravity Circulation When the 

Fan Is Shut Down 


changing the upper switch damper, as 
the temperature will be taken care of 
in all rooms automatically by the pneu- 
matic control system. 

When taking all, or nearly all, of the 
air from the inside, the exhaust fan 
should be shut down or nearly so, ac- 
cording to the number of people in the 
building. 
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“Back Again, Ma’am” 


—Another name for your 
Boiler list next year — 


This is the time to list the homes that need a new boiler. 


The ones that are devouring load after load of coal now are 
your best prospects for next year. 


Don’t let them go through another winter without knowing 
the economy of a Richardson Boiler. Show them how much coal 
it can save. That it’s no more expensive than the average. That 
it has a guaranteed rating. 


Let us work with you. The coupon will bring our complete 
plan for turning your list of prospects into a list of Richardson 
Boiler installations. Mail it today. 


The big Richardson 1926 Advertising 
and Sales Promotion Campaign is now 
in preparation. Ask us for details. 


RICHARDSON 


we SteamorHot Water Boilers 
RICHARDSON & BOYNTON CO. 


RICHARDSON @ BOYNTON CO., 


Manufacturer of ‘“‘Richardson’’ ‘‘Perfect’’ 260 Fifth Ave., New York City. 

Heating and Cooking Apparatus since 1837 Bi nee ere ieiaii ol pour trae Malling Cant 
New York Springfield, Mass. Minneapolis 

Cleveland Buffalo Rochester, N. Y. 

Detroit ‘ Boston Newark 

Chicago Philadelphia Pittsburgh 


St. Louis Providence Albany 
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Announcing 


NEW PRICES-NEW PRODUCTS 
and NEW PROFITS 


N A VERY SHORT TIME we 

shall have the privilege of an- 
nouncing to our friends and patrons 
in the heating profession a new 
scale of prices on IDEAL Boilers and 
American Radiators. 


Also there will be announced 
additional IDEAL products which 
open a new and vastly larger field 


of service to the public. 


To the members of the heating 
profession, this means a greater 
opportunity to render more and 
better service to the public— and, 
by the inevitable law of compen- 
sation, to enjoy a New Year of 
steadily increasing profits from 
steadily increasing business. 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, 
Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, Omaha, 
Kansas City, Denver, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 


Makers of IDEAL BOILERS and AMERICAN RADIATORS 
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conomical 


With Adsco — This Valve is especially designed for use with Adsco 


Heating Damper Regulator and the Adsco Atmospheric 
System of Piping. It means simplicity in installa- 
tion, simplicity in operation and a saving in material 
and fuel that is not possible with other systems. 

With Any 


The Adsco Valve is gaining recognition with en- 
gineers and contractors for its quality design, work- 
manship, and material. 


Vapor System 


Write for prices. Ask for Bulletin P-19 fully describing the 
Adsco Valve and Adsco Heating. 


AMERICAN District STEAM COMPANY 


GENERAL OF 


Nortu TONAWA ANDA. ‘NY. 
Offices: 
Chicago 


New York Seattle 


Stop the pplash . / 


—\ Stop splashing from faucets, 
yi oF SN leakage from ball cocks and 
au! 2 Pee fixtures and that gees 


ing in fixtures by re- 
moving the cause — 


excess water pressure, 
The Mason Household Water Pres- f 
sure Regulator will doit. Installing 
them is an easy way to gather in 
extra profits, 


Ask us for full information. 


MASON eee co. 


Boston, Mass. 


8767 
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Cooperative System of Heating 


Series of Residential Structures 


The Layout of a Practical System of Forced Hot Water Heating From a 
Battery of Heavy-Duty Boilers to All Buildings in a Co- 


operative Community 


N the outskirts of many large cities 

there are favorite spots where 

well-to-do people congregate and 
build for themselves country or subur- 
ban homes. Thus we have many small 
residential communities with restrictions 
on every lot. 

Some of these communities are de- 
veloped on the cooperative plan. For 
instance, a number of city families, all 
congenial people, get together and pur- 


Lake 


By P. Thomas 


lake, or sea shore, as in Fig. 1. This 
drawing is a plot plan showing the 
houses, streets, avenues, etc. In it we 
have sketched the general layout of the 
mains and locations of the boiler room. 

Each building is equipped with a hot 
water heating system comprising radi- 
ators, valves, and piping, but no heating 
boiler in the house. The mains are run 
under the streets and avenues, since they 
are community property. There is a set 


Pes Central 


Nf station 


Fic. 1.—Plot Plan of Community Furnished With Hot Water Heat From a 
Central Station 


chase a desirable acreage in the country. 
They form a company and all carry 
their pro-rata number of shares of stock. 
Then each party proceeds to build a 
house on the estate. 

The questions of water supply, sew- 
age and heating naturally arise during 
the course of operations. The water 
supply and sewerage systems are, of 
course, cooperative systems, and the 
property of the company, each share- 
holder having the right to connect to 
these systems. 

The matter of heating may be taken 
up individually by the shareholders, each 
having his own separate heating boiler 
and plant, all self-contained within his 
own premises. But there is a more con- 
venient way of securing heat to all of 
the houses, a way that is as convenient 
to the property owners as are the co- 
operative sewerage and water supply 
systems. 

A cooperative heating system, de- 
veloped and installed along the lines of 
public service central station heating 
plants, is what we have in mind. 

These central station plants are par- 
ticularly economical and advantageous 
where the buildings are grouped to- 
gether. They are not so economical 
where buildings are scattered far apart. 

Let us consider a community of small 
houses built on, say 75 feet or 100 feet, 
front lots, something that is adapted to 
community heating. Then let us lay out 
a hot water heating system for that com- 
munity. Of course it might also be a 
steam heating plant. We just decide on 
a hot water system in this particular 
case as an example. 

Suppose there is a community of 60 
to 70 houses, all laid out alongside a 


of flow mains and a paralleling set of 
return mains. 

If the streets curve, as we show here, 
which seems to be common practice in 
landscape layouts nowadays, the mains 
have to be bent or fitted with universal 
flanges at various points to keep them 
within the confines of the roadways. 

Different heating engineers have dif- 
ferent ideas in the layouts of heating 
mains. Some, no doubt, would run these 
mains differently, and they’d still be all 
right. We are sure, however, that the 
layout presented here will work favor- 
ably, if properly installed with reference 
to insulation, expansion, pipe sizes, 
chokes and under drainage, etc. 

The mains shown by heavy solid lines 
are the flow mains. The return mains 
are shown by dotted lines. The ends of 
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Fic. 2.—Detail Showing How Under- 
ground Hot Water Heating Mains May 
be Laid in an Everlasting Conduit 
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84% Efficiency 


—by burning OIL in 


KEWANEE 


Steel Boilers 


These Kewanee features 
make for efficient 
burning of oil 


Plenty of mixing space 


Oil must be burned in a spacious firebox, 
so that the oil will have room to properly 
mix with enough air for combustion. Ke- 
wanee Boilers have always been built with 
spacious fireboxes. 


Large unbroken disengaging 
areas 


Burning oil produces very high temper- 
atures: Hence the boiler must have a water 
content large enough to absorb the heat, 
and a large unbroken disengaging area so 
that steam may be released without undue 
disturbance of the water. 


Large unbroken| disengaging areas and un- 
usually ample water space have been features of 
Kewanee Boilers since the first one was built. 


Great Strength 


Sudden changes in temperatures due to 
burning oil call for great boiler strength. 
The maximum known strength in boilers 
can be obtained only by that riveted steel 
construction found in Kewanee Boilers. 


Latest tests made with Oil Fired 
Kewanee Boilers show efficiencies as high 
as 84% plus—the lowest efficiency re- 
corded being 79.5%. 75% efficiency is 
considerably above the average obtained 
by most low pressure heating boilers. So, 
once again Kewanee demonstrates its 
heat-making economy whether coal or 
oil is used. 


Oil is nothing more than liquid coal. Hence a 
boiler properly designed to burn coal efficiently 
will burn oil with equally good results. 


Play safe: You can’t go wrong when you 
specify and install the boiler that has stood first in 
dependability and fuel saving ability for 35 years. 


Engineers reports of the tests mentioned 
above will be mailed to any one interested 


BY INVITATION 
MEMBER OF 


KEWANEE BOILER COMPANY KEWANEE, ILLINOIS 


Atlanta, Ga. Cincinnati, O. ————BRANCHES New Orleans, La. San Francisco, Cal. 
Birmingham, Ala. Cleveland, O. Philadelphia, Pa. Seattle, Wash, 
Boston, Mass. Dallas, Tex. El Paso, Texas Los Angeles, Calif. Pittsburgh, Pa. Spokane, Wash. 
Charlotte, N.C. Denver, Colo. Grand Rapids, Mich. Memphis, Tenn. St. Louis, Mo. Toledo, O. 
Chattanooga, Tenn. Des Moines, Ia. Indianapolis, Ind. Milwaukee, Wis. Salt Lake City,U. Toronto, Ont., Can. 
NEW YORK,U.S.A. Chicago, Ill. Detroit, Mich. Kansas City, Mo. Minneapolis,Minn. San Antonio, Tex. New York City, N. Y, 


STEEL HEATING BOILERS, RADIATORS, WATER HEATERS, TANKS AND WATER HEATING GARBAGE BURNERS 
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BEATON ¢@ CORBIN 


No. 10 


F course you want to point with pride 

to the heating installations you make. 

Use B&C No. 10 Plates and stop 
worrying over Plate troubles. 


Another tip—In kitchens and bathrooms 
where a large amount of vapor condenses 
on Ceiling Plates use this Plate in brass. 
The additional cost will be trifling—the 
additional satisfaction will be enormous. 


The Beaton ¢& Corbin Mfg. Co. 
Southington, 


Conn. 


PAGE BOILERS 


“Che Distinguished Service Line” 


Monarch Smokeless 


Monarch Smokeless 
Boilers burn soft 
coal or substitute 
combinations of 
fuels, without 
smoke. 


This means that the free carbon, to be observed belching forth from chim- 
neys when the attempt is made to burn soft coal in the average boiler, is being 
consumed, resulting in high boiler efficiency and economy. This is achieved by 
bringing additional air into the boiler through air inductors in each side, and 
discharging this supplementary air over the fire at the rear of the firebox. 


cAlthough designed for burning soft coal, Monarch Smokeless Boilers are 
highly efficient with hard coal, coke, gas or oil; and, in districts where hard coal 
is ordinarily used, are widely installed to safeguard the user against shortage 
occasioned by tie-ups at the mines or enroute, when soft coal may be substituted. 


Grate widths range from 22" to 60"— Capacities from 850 sq. ft. to 21600 


sq. ft., Page Safe Ratings, Steam. 


Designed for burn- 
ing soft coal— but 
highly efficient with 
hard coal, gas or oil. 


‘The Wms H--Pase 


Boiler Co. 


58 West 40th Street 
NEW YORK 


CLEVELAND 
MEADVILLE 


INCORPORATED 1877 


BOSTON 
PHILADELPHIA 


ESTABLISHED 1856 


the different mains or branch mains are 
designated by the end houses having 
their service lines extended into them. 

The service pipes to the other houses 
are not shown, since they are all the 
same as those shown at the ends of the 
mains. The solid arrows show the direc- 
tion of the flow currents and the dotted 
arrows show the direction of the return 
currents. 

Follow these mains in the _ sketch. 
Note that there is a direct flow from the 


f1ouse 
valves 


Drdlts 


Fic. 3.—Piping Detail of Individual Sup- 
ply and Return Hot Water Heating 
Connections to the Houses 


boilers through the flow mains to every 
house, the flow mains reducing in size as 
they travel from the boiler. 

The return system is equally direct 
and positive, the return water from 
every house promptly entering the re- 
turn mains and flowing back directly 
and positively to the boiler room, or cen- 


tral station, down at the lower left-hand — 


corner of Fig. 1. 


HE laying of these mains is very im- 
portant. They must be well in- 
sulated to prevent an excessive 

loss of heat up through the ground. 
There are many different and very good 
methods of insulating these mains. Sev- 
eral are advertised from time to time in 
this Journal. 

Fig. 2 illustrates the general princi- 
ple that should be observed in such work, 
which generally goes under the name of 
conduit work. The trench is first staked 
off and dug. It is smoothly bottomed. 
Then an underdrain is laid on bottom of 
the trench and filled over with broken 
stone or gravel. 

That drain is intended to carry off all 
water that may seep down into the 
trench. If there is no drain provided, 
the surface water seeping down will ac- 
cumulate in the trench bottom and flood 
the pipe lines. 

That will damage the mains, and the 
insulation. It also will waste heat 
enormously. Great care must be taken 
to thoroughly underdrain all under- 
ground heating pipes, whether they be 
steam or hot water pipes. The arrange- 
ment, similar to that shown in Fig. 2, is 
satisfactory and durable. 

With reference to taking branches off 
from the mains and running them into 
the houses, a simple arrangement is 
shown in Fig. 3. This type of connec- 
tion is suitable only where there hap- 
pens to be no expansion effect at the 
points where the branches are taken off. 

The branches, or service pipes, are run 
straight in through sleeves in the cellar 
wall. The service pipes have to be cov- 
ered in a conduit, of course. 

Just inside the cellar wall are two 
valves, one on the flow, the other on the 
return service pipes. These are key val- 
ves, graduated and set when the system 
is balanced in operation after completion. 
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Alongside of the valves are thermo- 
meters, or at least thermometer cups, in 
the tees, so that the incoming and out- 
going temperatures may be read. A 
temperature drop of, say, 20 degrees 
during cold weather is favored by some 
engineers at this point. 

Inside of the house, each radiator valve 
should be of the external adjustable type 
so that the flow through each radiator 
may be adjusted. The ends of the mains, 
in the houses and underground, may be 
connected substantially as in Fig. 4, with 
a choke-valve in the cross-connection. 

The object of these chokes, or by- 
passes, is to have them open just enough 
to ensure circulation through the mains 
to the extreme ends, even though all 
radiators should happen to be shut off. 
This cross-connection is arranged in such 
a manner as to provide for unequal ex- 
pansion of the flow and return mains. 
Note the swivel arrangement of the fit- 
tings. : ; 

There may be one of these by-passes, 
or chokes, at the extreme end of each 
branch main under the streets, also at 
the end of each set of long mains in the 
houses. The choke valves would, of 
course, be throttled down to the limit so 
that the desired flow temperature may be 
maintained by circulation to extreme ends. 

Thus hot water is always forward and 
always near any radiator that may be 
turned on. Care must be taken not to 
have these choke valves open too much, 
otherwise the flow to the radiation in the 
buildings may be affected to the detri- 
ment of the heating of the buildings. 

The test thermometers in Fig. 3 should 
show whether or not a house choke valve 
is opened too much. The service pipe 
arrangement shown in this figure is, of 
course, open to criticism. 

Fig. 8, however, is O.K., so far as 
actual operation of the job is concerned, 
providing ample allowance is made in 
the conduit for the branch lines to move 
freely with the unavoidable expansion of 
the mains. 

Supposing that the houses are 100 feet 
apart, we may place expansion joints on 
the mains, say in front of every second 
house. That means 200 feet apart for 
the expansion joints. 

Fig. 5 roughly outlines this arrange- 
ment. Manholes are placed every 200 
feet along the lines of mains. In each 
manhole are an anchor, two expansion 
joints, and connections for two sets of 
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Fic. 4.—By-Passed Choke at Ends of Hot 
Water Heating Mains Arranged to 
Take Care of Expansion 


flow and return service pipes for two 
houses, one on each side of the street. 

By this arrangement the expansion of 
the lines “A” is taken up by the branches 
“B.” This expansion may be about 1% 
inches. It should be safe to allow 1% 
inches of clearance inside of the branch 
circuits for the main expansion here. 

The expansion of lines “C” is taken 
up by the expansion joints in the man- 
hole “D.” The slip in the expansion 
joints may be about 2% inches, because 
all of the main expansion from the 
anchor in manhole “E” to manhole “D” 
has to be taken up -by the expansion 
joints in “D.” 

The manholes are necessary for access 
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qd This marks our thirty-fifth New Year’s Greeting to the Trade. 


q Thirty-five years of meeting your requirements with a success- 
fully manufactured product is a reputation of which we are justly 
proud. 


For thirty-five years Russell Air Valves have been sold on their 
merit, guaranteed to give satisfaction, and are nationally known 
as the standard of Quality wherever Air Valves are used. 


We take this opportunity to thank each and every one of you for 
the cooperation that you have contributed to our success. 


That your New Year will be a Prosperous and Happy one, is our 
sincere wish. 


99 
W. A. RUSSELL & CO. (¢ 


FOUNDED 1890 


64 


Manufacturers of the famous line of Russell Air Valves 


General Offices: 
Grand Central Terminal Building 


PITTSBURGH CHICAGO BOSTON 


(COMPLETELY AUTOMATIC) \ 
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SPECIALISTS! 


Manufacturers of Fractional Horsepower Motors 


Especially Pleasing in appearance, equally good in service. 

A motor for every motored appliance, 

ADAPTABLE to your— 
ELECTRIC PUMP OIL BURNER REFRIGERATOR 
A. C. REPULSION INDUCTION D. C. COMPOUND WOUND 


For complete information address 


SIZES 


e) O} 


You can’tdoa complete job with only these three heating 
requisites, but you can’t do a complete job without them. 


Our pipe hangers. We have a complete line of them, 


Our Gem Automatic Air Valves are made of the best brass 
obtainable and equipped with high grade carbon. Mechanism 
is perfect and absolutely guaranteed. 


Our No. 10 Perfection Rolled Steel Hinged Floor and Ceiling 
Plate, the most popular plate for shape and appearance on the 
market. Madein any material or finish to match the hard- 
ware. 

A card will bring full particulars, 


BEATON & CADWELL 
) MFG. CO. 


New Britain, Conn. 


Yes— you had better install 


That’s the only boiler made that has no 
longitudinal seam. The inside spiral rib 
insures against collapsing. Thoroughly 
tinned inside. 


The “Brown & Bros.” 
range boiler connected 
up with brass pipe makes 
the safest job known. 


Considered the best for the 
last fifty years : 
a = — ~ 7 =r 
THE RANDOLPH-CLOWES CO. - 
Waterbury, Conn. 
New York Office: 253 Broadway 


FOR SALE BY ALL DEALERS IN 
PLUMBING SUPPLIES 


to repack the expansion joints when 
necessary. The best system, of course, 
has valves on all services pipes, near the 
mains, so that in the event of leakage 
in any service pipe underground, such 
service pipe may be shut off and re- 
paired, without interfering with the oper- 
ation of the system in general. 

There are several very good specials 
that can be used on the mains for an- 
choring and expansion purposes, and 
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cause we believe that an installation of 
this kind should have oil burners. There 
will be a responsible man in charge of 
this entire property, paid from the funds 
of the corporation and we are sure that 
the saving in his time alone, is enough 
to warrant installation of oil burners. 
However, we prefer to have a set of 
grates handy so'that should the oil sup- 
ply people go on strike, or become ‘too 
gay” for satisfactory service, the man 
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Fic. 5.—Plan of Portion of Underground Hot Water Heating Pipe System 
Showing Locations of Manholes, Anchors and Expansion Joints 


for branch connections as well. It is ad- 
visable, of course, to use them wherever 
possible. But in the event of a contractor 
preferring to install regular stock fit- 
tings, he may do so providing he goes 
about it right. 

Fig. 6 is a perspective view of a 
method of using stock fittings and a 
blacksmith-made anchor. The anchor is 
of heavy strap-iron, say 2% or 38-inch 
by % inch. The iron is forged into 
clamps similar to Fig. 7. 

They are in two halves which, when 
bolted together, hold the pipes rigidly 
in place. The two end holes in the 
clamps may have anchor bolts, let down 
into the concrete, which should positively 
hold the anchor in the concrete bed. 

Study Fig. 6 closely. Note that both 
flow and return branches are taken off 
the tops of the mains with a short, or 
close, nipple. That should be an extra- 
heavy nipple. A bull-head tee is screwed 
on top of the nipple and, with two short 
extra-heavy nipples, connects to the shut- 
off valves shown. 

This extra-heavy nipple construction 
between mains and valves ensures long 
life to these parts. From the valves to 
the houses, and all through the main 
lines, full-weight standard black pipe 
may be used. 

Note the sleeves in the walls, near the 
expansion joints. These are necessary 
to allow the pipe to slide easily through 
them and expand into their expansion 
joints. The pipes must not be cemented 
into the walls at that point. 

It is different where the anchor is 
located, as that is a fixed point, any- 
how. There should be sleeves around the 
branches, with lots of clearance all 
around. Or the conduits themselves 
may end in the manhole, flush with its 
inner face. 

Regarding the boiler room installa- 
tion, the boilers may be set and connected 
up, and the general arrangement made, 
something like Fig. 8, in which we show 
two portable-type steel boilers. Cast- 
iron heavy-duty heating boilers may be 
used as well. It is all a matter of choice 
as to whether the boilers will be cast 
iron or steel. 

We also show them with oil burners, 
not because we don’t like coal, but be- 


in charge can take out the burners, put 
in his grates, and use coal, temporarily 
at least. 

Now, describing the piping layout in 
Fig. 8, the flow mains are taken off the 
top of each boiler and valved. They 
join together and deliver into the main 
flow line which runs out of the building 
underground and connects to the street 
main. 

The return mains from the streets 
comes in through the wall and connects, 
straight as possible, to the regular circu- 


Fic. 6.—Detail of Manhole With Anchor, 
Expansion Joints and Valved House 
Connections to Mains 


lating pump. This pump discharges 
directly into the return header and into 
the bottom of each boiler. 

Alongside of the regular pump is an- 
other, an auxiliary circulating pump, for 
we would not trust to one pump only. 
Should that get out of order, the heating 
system would all be out of commission 
if another pump could not be thrown into 
service immediately. 

That other pump is shown connected 
up complete. Each pump has a check 
on its delivery pipe, and a gate valve on 
both discharge and suction pipes. 

To have the system automatic in oper- 
ation so that it will continuously circu- 
late water through the mains and to all 
of the houses at a pre-arranged tempera- 
ture, it is necessary to have a tempera- 
ture controller on the hot water flow 
main. Hence, we show one in Fig. 8. 

This device opens or closes the oil sup- 
ply valve to the oil burner according to 
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the temperature of the water in the flow 
main. It may be set to operate at what- 
ever flow main temperature is required 
to suit the weather conditions. 

For instance, if the out-door tempera- 
ture is 55 to 60 degrees, the water tem- 
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Fic. 7.—Sketch of Clamp Anchor in 
Two Halves to Be Bedded in Con- 
crete Manhole Wall 
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perature may be about 100 or 110 de- 
grees. Or, if the out-door temperature 
is zero, the flow water temperature may 
have to be 200 degrees as it leaves the 
boiler. 

Just what the water temperatures 
should be to suit the weather is some- 
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gauge on the expansion tank to show 
him his water-line, which, at certain 
heights, should correspond to certain 
pressures and certain temperatures on 
the system. 

The expansion tank is, of course, a 
necessary adjunct on a job.of this char- 
acter. The boiler is set lower than the 
houses, which are probably well up above 
shore level. This means that the ex- 
pansion tank should be of the compressed 
air type. 

It takes expansion water from top of 
the flow main, and is furnished with 
compressed air from a special electric- 
driven air compressor, which should have 
a safety, or blow-off, valve between the 
compressor and the check valve on its 
air discharge line. 

The boilers, too, should each have a 
safety valve which should be of high- 
class. make, non-corrosive, and thoroughly 
reliable. Of course, the oil burners would 
be installed according to Fire Under- 
writers’ specifications, and in accordance 


Fig. 9 is a suggestion. On this board, 
or panel, are eight different indicators, 
one operating chart, and the name and 
address of the heating contractors. 

Beginning with the top row, the gauge 
at the left indicates the water pressure 
in the boiler or flow main and expansion 
tank, etc. The second shows the cold 
water supply pressure. That is the 
makeup water for the system. 

Third is the volt meter, for electricity 
is necessary to run the pumps and air 
compressor. Fourth is a gauge that 
shows the differential pressure, or circu- 
lating pressure of the system. That is 
necessary for circulation to the houses. 

The middle left gauge shows the flow 
main temperature. The middle right 
gauge shows the return main tempera- 
ture. The difference between these two 
readings is the temperature differential, 
or temperature drop of the system. 

It may run from about 20 to 30 de- 
grees, in mild weather, to perhaps 50 
degrees in cold weather, all more or less 
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Fic. 8.—Piping Around Oil-Fired Hot Water Heating Boilers and Circulation Pumps for Community House Heating From a 


thing that nobody can accurately com- 
pute, as wind and several other things 
may operate to upset calculations. The 
attendant can, however, .easily learn 
from experience just how to set his 
regulator so as to secure satisfactory 
heating results in all of the buildings. 


HAT is strictly a matter of opera- 

tion, and is up to him. What we 

can do is to install appliances that 
will make it possible for him to operate 
the plant whichever way he wants. 

He must use his judgment on the 
weather and the setting of his tempera- 
ture control device. We place a ther- 
mometer on the flow main and one on the 
return main, which is enough to give him 
his temperature readings, including the 
temperature drop of the entire system. 

We also give him a differential pres- 
sure gauge, connected to both sides of 
the circulating pump, to show what cir- 
culating power the pump is developing. 
We also furnish a pressure gauge to show 
him what pressure he is carrying on the 
system. 

And last of all, we furnish a water 


Central Station 


with any local fire department rules that 
may exist. 

These then, are the essentials for the 
construction of this kind of a heating 
plant. And we must say there is nothing 
about it so complicated as to make any 
responsible heating contractor of experi- 
ence afraid to handle a proposition of 
its kind. 

As to the proportioning of the appa- 
ratus, such as sizes of mains, boilers, 
pumps, motors, expansion tanks, etc., one 
who knows the rules that should be ap- 
plied ought to find this work quite sim- 
ple. However, we hope to discuss that part 
in a future article in this Journal. 

In closing this article, which relates 
purely to the layout and installation of 
the plant, it may be well to suggest that 
a neat gauge board be erected at con- 
venient spot facing a window, so that 
the attendant can promptly see the con- 


ditions of all pressures, temperatures, oil 


storage, voltage, etc. 

On that gauge board should be a tem- 
perature and pressure chart, or we may 
call it an operating chart, containing 
operating and all other necessary data, 


according to sizes of mains, velocity of 
circulation, etc. 

’ At the lower left-hand corner, we have 
the outdoor temperature, and at lower 
right-hand corner is a gauge that tells 
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Fic. 9.—The Layout of a Simple and 
Serviceable Gauge Board for Hot 
Water Heating Station 


at a glance how many gallons of oil are 
in the storage tanks. 

All these things the attendant should 
know, and a board of this kind is a great 
help to him. 
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Your every need is met with one 
of three types — 


riveted, welded, or copper brazed. 
Write for literature 


WM. B. SCAIFE & SONS CO. 
PITTSBURGH 


Satisfaction — 


Webster calls it ‘‘gratification of 
desire—comfort.”’ 


feta \e 


(Trade Mark Registered) 


HEATERS 


Gratify the desire of the home 
owner in every respect — for com- 
fort, ease of operation, economy 
and lasting qualities. 


STEAM—VAPOR—HOT WATER 
ABENDROTH BROTHERS 


EST. 1840 é 
POKT CHESTER, N. Y. 


Sales Offices: 
Bridgeport, New York City and Brooklyn 
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Sold! Every Vecto Heater 
We Could Make 


LAST JUNE we announced the Ideal Vecto Heater. 
In four months every Vecto Heater we could make 
in 1925 was sold. 


When this new invention for better home heat- 
ing was announced its many points of advantages 
were set forth. Never before had there been offered 
to the public a Heater with such extraordinary 
advantages at so low a price. And never before had 
there been offered to the heating trade a product 
that presented such wonderful opportunities for 
increased sales and profits. 


Why? Here are the Reasons 


HE ANSWER is plain. Vecto has made good 
its promise, both to the public and to the 


est to operate, and the most beautiful to look 
upon of any product in its field. And its low 


co 


RADIATOR 


members of the heating profession. 

We said that it would warm a small home, 
up to 8000 cubic feet capacity, for the usual cost 
of heating one room with the ordinary, old- 
fashioned heater— That its warmth was the 
nearest approach to ARCOLA radiator warmth 
ever attained without the actual use of radiators 
—That it was the easiest to attend, the clean- 


SMOKELESS 


price brought it within the reach of the masses 
of people of modest income. 

Today we are compiling a new book,“ What 
Owners Say of the Ideal Vecto Heater.” It is 
the testimony of men and women in all parts 
of the country, offering their sincere endorse- 
ment of this unique product. Vecto has more 
than justified itself. 


ARCO 
ROUND 


SECTIONAL 
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What it means to you 


The Vecto Heater has advanced the whole 
heating industry. It has brought the heating 
contractor into a new, wider field of service. 


It has offered a product easily stocked, show- 
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$330.00 in one day 


In one small town in Indiana, one dealer sold 
every Vecto Heater he had in his shop in one 
day. Each sale meant to him a gross profit of 
$33.00. Remember, this business is altogether 
over and above what the dealer would ordi- 


or 
or 


windowed, price tagged, sold and delivered like 
a package of crackers. 


And the profit on the Vecto Heater is alto- 
gether additional to your regular earnings—a 
purely Plus Profit. 


narily do. A handsome additional income! 


This is but one outstanding illustration of 
what the Vecto Heater has done for members 
of the trade throughout the country. 


Can you afford not to investigate? 


Before signing any contract 
—see the Vecto salesman 


ECTO salesmen will be out in a few days with complete 

information on the Vecto Profit Plan. Before signing 
any contract for next year, be sure to get the full story on 
the Vecto. 

We are increasing our production, but judging from last 
year we may not be able to meet the entire consumer 
demand in 1926. Protect yourself by placing your order 
now. Invoice for Fall delivery dated September Ist. 


MAIL THE COUPON 


Thirty-three Vecto advertisements are at your disposal for local 
use. Also as many copies as you wish of the beautiful 4-color 
Vecto leaflet, with yourname and address imprinted on the back. 

Sign the coupon and mail it. Broadside of the local dealer 
advertisements and a supply of Vecto leaflets will be sent. 
It costs you nothing. It takes but a minute. Do it NOW! 


RICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, 
Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St, Paul, Minneapolis, Omaha, 
Denver, Kansas City, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Miln, Brussels, Berlin 


Makers of IDEAL BOILERS and AMERICAN RADIATORS 


Dealer leafiet which 
can carry your name 


Samples of 
Dealer advertisements 


pa 


Direct Mail. Advertising Dept., 
| 1807 Elmwood Ave., Buffalo, N. Y. 
GENTLEMEN: Please send me broadside of local dealer Vecto 
ads; andes 4 es Vecto consumer leaflets with my name and 
address imprinted. 


Yours very truly, 


Name 


Address 
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FIREBOX STEEL 
BOILERS 


Steam and Altitude 
Gauges 


THERMOMETERS 


PIERCE, 
BUTLER & PIERCE 
MANUFACTURING 
CORP. 


General Offices: 
41 EAST 42nd STREET 
NEW YORK CITY 


Branch Offices: 


BROOKLYN, N.Y. 
NEWARK, N. J. 
WORCESTER, MASS. 
DETROIT, MICH. 
JACKSONVILLE, FLA. 
NEW LONDON, CONN. PITTSBURGH, PA. 
PROVIDENCE, R. |. WASHINGTON, D. c. 
BALTIMORE, MD. 


NEW YORK, N.Y. 
SYRACUSE,N.Y. 
PHILADELPHIA, PA. 
BOSTON, MASS. 
SAVANNAH, GA. 


I guarantee 
that this patented 
valve, if properly 
installed will per- 
manently remove 
water hammer and 
any other reaction 


The 
STINSON 
Equalizin 

Valve 3 errr 


Sold through the plumber and installed by 
him. Send me rough sketch of basement pip- 
ing and I will advise proper place to insert 
the valve. 


ROBERT STINSON 
216 Market, St. Pittsburgh, Pa. 


Protect Your Underground 
Steam Conduit Work with 


WYCKOFF’S Improved 


Cypress defies decay 
Lasts as long as the pipe itself 


A. Wyckoff & Son Co,, Elmira, N.Y. 
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of Supplying Heat to a 


Building 


Features of a Return Line System with Thermostatic Traps and Arrange- 


ments for Gravity Operations 


HE modern school building is so 
well designed by engineers or archi- 
tects who specialize in the field that 

practically every new building, and 
there are many hundreds of them going 
up each year, is regarded as a model by 
those responsible for its construction. 

Many features have become quite 
standardized, yet there is room for many 
individual preferences in various parts 
of the equipment. This applies to heat- 
ing and ventilation as well as to other 
sections of the work, yet it is agreed that 
a school should be well heated and well 
ventilated. 

As regards heating it is so practically 
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standardized now that the most accept- 
able medium is steam. If hot water were 
used, it would still be highly desirable 
to have a combination arrangement of 
available steam for the ventilation heat- 
ers. Steam is used almost exclusively, 
however, and next it is agreed, as a rule, 
that the system should be two-pipe for 
the reason that the two-pipe arrange- 
ment presents the most satisfactory 
method for circulation and regulation. 

The individual preferences may differ 
widely as to the particular method of 
two-pipe work to employ. Even with dif- 
ferent methods, however, a well-designed 
plant properly engineered should prove 
satisfactory and may even be considered 
a model of its kind. 

The two-pipe steam system may be a 
so-called vacuum job, having a vacuum 
pump and traps on ali radiators and 
drips. And it may be a so-called vapor 
job, having a return trap or alternating 
receiver at the boiler and the same 
equipment of radiator traps, as in the 
case of a vacuum job. The job might 
also be a regular two-pipe installation 


By R. B. Duncan 


without radiator traps or vacuum pump, 
and coming under the general classifica- 
tion of atmospheric system. 

Next it is generally agreed that no 
matter what the type of two-pipe system 
used, there should be thermostatic con- 
trol directly applied to the steam supply 
valve on all radiators and frequently 
also to the ventilation heaters. In actual 


selections it is difficult to say which sys- 
tem is definitely preferred as to the num- 
ber of installations. 

On the point of ventilation it is gen- 
erally accepted that the forces of nature 
are quite feeble and unreliable, so that 
mechanical ventilation is approved in the 
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densation receiving tank, but with a 
double set of pumps. The extra set of 
pumps is kept in reserve in case one set 
should get out of order. 

Fig. 1 outlines a feature of modern 
school construction which presents more 
or less of a problem in heating design. 
The lower, or basement, floor is generally 
finished for some purpose, although rare- 
ly for use as classrooms. It can be used, 
however, for a gymnasium, cafeteria, 
playroom, kitchen, workshop, or other 
purposes. It is customary to keep this 
basement floor as low as the general lay- 
out of the land permits, and this usually 
means that the boiler room floor is not 
as low as the heating master would like 
to have it. 

In Fig. 1 the so-called dry return is 
placed near the ceiling of the basement 
floor. The so-called wet return runs 
along the baseboard of the same floor. 
Frequently this wet return is genuinely 
wet by keeping it down in a trench under 
the basement floor. At times the steam 
mains may be run in the same trench 
and that usually means an installation 
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Fic. 1.—Diagrammatic Layout for School Steam 


al Fump and motor 


wide majority of instances. Next comes 
a division as to whether the ventilation 
should be on the central fan method 
with ducts carrying tempered air to 
various parts of the building, or on the 
principle of unit ventilation which em- 
ploys separate small ventilating ma- 
chines placed at strategical points and 
drawing fresh air directly from the out- 
side. ; 

Fig. 1 is a diagram of a representa- 
tive installation recently installed in a 
new school and embracing the return line 
or vacuum principle. The important 
technical features of such a layout can 
be shown in a simplified diagram. Once 
the technical features are understood, 
it is easy enough to apply them to a job 
requiring several branch mains or a 
much larger number of radiators. 

And if the job should call for two, 
three or four boilers, the main princi- 
ples are precisely the same as when only 
one boiler is used, except that the extra 
boilers are properly connected in a bat- 
try. Likewise there may be a duplex 
pump used, which means a single con- 


Heating System Using Vacuum Pump 


which must have a receiving tank and 
pump to return water to the boiler. 

In Fig. 1 the steam main runs along 
the ceiling of the basement floor and 
thus the system is available for gravity 
operation in case of need. The need 
could arise if the pumping equipment got 
out of order of if the electric power were 
unexpectedly cut off. 

It is a highly desirable feature of 
such installations to arrange them so that 
they can be operated on gravity on occa- 
sion, for it has frequently occurred, with 
annoyance and embarrassment to all con- 
cerned, that a whole school had to be dis- 
missed when the heating plant could not 
be operated on gravity. 

In Fig. 1 the normal operation is to 
have the steam run regularly to all radi- 
ator supply valves, and to have each 
radiator equipped with a thermostatic 
return trap. These traps remain open to 
pass air and water, but close when steam 
reaches them and expands the thermo- 
static member. 

The water of condensation drops 
through the various returns into the 
condensation receiving tank. As the 
water collects in this tank it raises a 
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float and the float in turn engages an 
electric switch which starts the feed 
water pump. This pump forces the water 
back into the boiler. The capacity of this 
feed-water pump is selected according 
to the pressure at which the boiler will 
normally operate. 

For the ordinary job of moderate size 
a pump suitable to meet 10 pounds in the 
boiler is sufficient. This means, by the 
way, that the safety valves on the boiler 
should be set at no more than 8 pounds 
because the head of water in the boiler 


Thermostatic 
for Steam 


the 
Arrangement 
Supply Valves to Radiators 


Fig. 2.—Outline of 
Control 


by its height above the line of the pump 
is already equivalent to 2 pounds or more. 


TYPE of receiving tank and pump 
often selected embraces a combina- 
tion pump which sucks air out 

of the return line as well as returns the 
condensation to the boiler. This vacuum 
pump can be operated independently by 
its own controls, and it is usually ar- 
ranged to maintain automatically a vacu- 
um ranging from 3 to 10 inches. This 
means that in operation a system of this 
type, by the use of effective mechanical 
means, is constantly pulling both air and 
water practically out of the entire heat- 
ing system. 


Every practical heating man under- 


stands that a heating system must work 
well when it has such facilities. It has 
occurred more than once, indeed, that 
systems of the kind have been carelessly 
installed by men who were not careful 
enough with the grades of the lines, yet 
the system worked satisfactorily. In 
other words, the power and efficiency of 
the pumping arrangements easily over- 
came many deficiencies. 

It is important that all connections in 
a system, such as that shown in Fig. 1, 
have traps when leading into the re- 
turns. A vacuum pump is intended to 
pump air and not steam. It will be 
noticed that the rising section of the 
steam main is dripped at its bottom and 
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Fic. 3.—Details of Faulty Installation of 
Return Trap to Ventilator Radiator 


the drip provided with a trap. Down 
at the end of the steam main there is 
another drip also provided with a trap. 

The arrangements shown in the dia- 
gram drawing would be followed if the 
steam main had numerous branches and 
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if there were more than one section rising 
perpendicularly and requiring a drip at 
the bottom. 

It is also customary to place a drip 
trap at the foot of all drop risers and a 
typical installation of one of the kind is 
marked near the righ-hand radiator on 
the basement floor. All such drip connec- 
tions operate the best when they are 
placed at the end of a short branch, at 
lease 3 or 4 feet long, and better if a 
little longer. These sections of pipe are 
known as cooling legs, and give the con- 
densation a chance to cool so that the 


thermostatic member of the trap can 
open. 

A drip trap is precisely the same as a 
radiator return trap, but the radiator 
has more cooling surface and can easily 
hold a little collection of water at its 
bottom. Thus a radiator return trap is 
generally placed close to the radiator 
and usually needs no cooling leg. It 
remains the better practice, however, to 
place even the radiator return trap at a 
low point. 

All direct radiators in Fig. 1 are pro- 
vided with diaphragm controlled steam 
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supply valves. The diaphragms on these 
valves are automatically operated by 
thermostats placed in each room. The 
thermostats operate at 70 degrees or so, 
according as adjusted, and the steam to 
each radiator is immediately cut off when 
the room has reached the desired tem- 
perature. 

This is one of the highly important 
improvements in the _ representative 
school. It is easy to start the fire at 
any season of the year, mild weather or 
cold weather, and the thermostats take 
care of the classroom temperaturé. The 
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SYPHON AIR VAL 


émbodying Dole thermostatic Principles : 


—still embodying all of the known high-class ther- 
mostatic principles and the special Dole features. 


If you want a better air valve at a lower price, send for 
our diagram blue print showing detailed specifications. 


THE DOLE VALVE COMPANY, 1923-33 Carroll Ave., Chicago, Ill. 
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Tre the practical plumber and steamfitter the 
Dunham Vacuum Heating System will make 
a strong appeal. 


You will like its positive circulation—its ease and 
economy of installation—its common-sense design 
and the thoroughly practical manner in which it 
functions. 

The Dunham Vacuum System uses piping of 


minimum diameter. It operates with great success 
on exhaust steam. It may be installed in large 


jobs with absolute certainty of successful and sat- 
isfactory operation, thus paying you a good profit 
and a fine compliment at the same time. 


Worth looking into, Mr. Steamfitter ! 


Cc. A. DUNHAM Co. 

230 East Ohio Street - ‘- Chicago 

Over sixty branch and local sales offices in the 

United States and Canada bring Dunham Heating 

Service as close to your office as your telephone. 

Consult your telephone directory for the address 
of our office in your city. 


HEATING SERVICE 


Additional Profits With Little Effort ! 


Through the fall and winter months you can easily make ad- 
ditional profits selling Armstrong Radiator Shields. Think 
of the potential market right in your community—apartment 
houses, schools, churches, theatres and office buildings. 
Strive for quantity sales. 


In structures of every type the radiators should be covered 
with shields— painted to match the radiators. 


ARMSTRONG 
Radiator Shields 


Protect walls and draperies and keep them clean. They are 
easily and quickly installed. No bolts or solder, but patented 
beaded joints that lock to stay. All sizes are made upon re- 
ceipt of order and shipped within ten days. 


With Armstrong Radiator Shields there is practically noin- 
terference with heat circulation, The frontis open and ample 
clearance is provided at thetop. 


Sell Them In Quantities 


List prices range from $6.75 
for an eight section radiator, 
to $14 40 for a forty section ra- 
diator. Disregard heightand 
width when estimating, since 
prices are based on length of 
radiator only. Generous dis- 
counts to the trade, 


PlaceY our OrdersEarly 


Investigate the Armstrong 
Radiator Shield and the prof- 
itable businessthey offer you. 
Our complete advertising and 
sales promotioncampaignwill 
be explained to you upon re- 
quest. Write today for litera- 
ture and full particulars. 


THE THOMAS & ARMSTRONG CO. 
Dayton - - Ohio 
Sales Office, U. B. Bldg. 


Speedy and Low Cost 
Radiator Transportation 


HAT’S what the Little Giant Radiator 

Truck provides. Saves you time, 
money and labor. Highly recommended 
by contractors everywhere. 


For Full Details Write 


THE LITTLE GIANT MANUFACTURING CO. 
1931 Nicollet Ave. inneapolis, Minn. 


result is a minimum of effort on the 
part of the janitor or supervisor. 

The details of a representative ther- 
mostatic control arrangement are shown 
in Fig. 2. One pipe leading to the ther- 
mostat comes from an air-pressure tank 
placed in the basement. The air tank is 
something like an ordinary range boiler 
and is kept full of air at from 15 to 20 
pounds by a little electric air compres- 
sor which works automatically. 

When the room temperature reaches 
68 or 70 degrees the thermostat opens a 
small valve with a passageway not much 
larger than a pin hole, and the air pres- 
sure passes into the diaphragm of the 
steam supply valve. The pressure 


Fic. 4.—The Proper Method for Install- 
ing Radiator Return Trap Using 
Eccentric Bushing 


squeezes down the diaphragm, which in 
turn pushes down the stem of the valve. 


When the room cools the thermostat 


shuts off the air pressure and releases the 
pressure within the valve diaphragm, 
and the spring around the valve stem 
raises the valve from its seat. There is 
a lot gained in economy as well as in 
comfort and convenience, for it frequent- 
ly occurs that the steam will be turned 
on to the radiators not more than 10 or 
15 minutes out of a whole hour. 


VACUUM pump is an advantage in 
that it helps to quick heating. 
Schools shut down over night, as a 

rule, and over holidays and week-ends. 
The operator of the heating plant has it 
always under efficient control when he 
can start a vacuum pump and quickly 
draw the air out of a large steam in- 
stallation. Every heating man under- 
stands how rapidly a steam plant will 
circulate at the lowest pressure once the 
resistance of the air has been eliminated. 

It is a big advantage to arrange such 
a system so that it can operate on 
gravity, if the need should arise. The 
system shown in Fig. 1 is changed into 
a gravity system when the valve A is 
shut down. The condensation water then 
must pass through the by-pass check 
valve marked B. This by-pass check 
valve should be installed on all systems 
of the kind and insurance companies 
generally require that there be no gate 
or globe valve in the connection. 

The first important step after switch- 
ing the system to gravity is to arrange 
that it can be vented. When working 
on the pump and receiving tank, it vents 
from the tank. At such times the air 
vent near the boiler room ceiling at a 
point on the dry return is a closed valve. 
It shuts with a check so that the vacuum 
pump may work, but it must open readily 
if the system is to work on gravity. 

There are various types of vents used 
for this purpose, some called vacuum 
vents, others float vents, others air elimi- 
nators, others vent traps, but the usual 
principles of operation are the same. 

An immediate difficulty . with the 
gravity operation arrangement is that 
the head room between the water line 
of the boiler and the bottoms of the 
low radiators is so low, as marked C, 
that the system can work only on low 
pressure. A pound pressure should be 
ample, however, to tide over emergencies. 

If the steam pressure comes up gradu- 
ally, even the low radiators will be vented 
of air through the auxiliary vent marked 
D. If the low return should be wholly 
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wet it would be necessary to vent each 
radiator separately into the dry return, 
after the fashion of the vent shown for 
the Vento heater at the right end of 
the basement floor. 

The diagram, Fig. 1, shows the two 
general types of ventilation. The unit 
ventilator holds a highly efficient radia- 
tor which is connected up about the same 
as any regular radiator. The steam 
supply valve need not be controlled by 
a diaphragm because the thermostatic 
operation is applied to a mixing damper 
within the ventilator. The ventilator 
radiator will have the usual return trap, 
however, but it is well to keep this trap 
low so as to form a cooling leg. Fig. 3 
shows some details. 

The plan view in Fig. 3 shows how the 
two heating cores of a representative 
ventilator are connected together at one 
end by a yoke with the supply and re- 
turn at the opposite ends. The larger 
detail shows the use of an eccentric 
coupling for the purpose of connecting 
the return trap. 

If the thermostatic member of the 
return trap is not low, it might fail to 
operate. The water of condensation 
could collect along the bottom of the 
radiator and flow back to the other end 
and around through the connecting yoke 
until it dropped down the supply pipe 
after the manner of a one-pipe radiator. 
In other words, the eccentric coupling 
brings the level of the return connection 
only low enough to be even with that of 
the supply connection. 

The principle of an eccentric bush- 
ing, as shown in Fig. 4, should mean 
that the level of the return is actually 
lower than that of the supply, and heat- 
ing men should always be very careful to 
observe this point because many return 


traps have been installed that operate 


improperly. They operated the first 
time they shut down and not again until 
the steam was turned down on the whole 
plant. 

Legless radiators hung on the walls, 
highly approved in modern school prac- 
tice, should be pitched slightly toward 
the return end. At times the return end 
is a little higher than it should be, with 
the result that condensation goes out the 
flow end. Most steam connections are 
made to the top of a radiator, however, 


Fic. 5.—The Arrangement of Concrete 
Supporting Piers for Heavy 
Steam Mains 


and that eliminates faulty returns to 
a large extent. 

If the school is equipped with central 
fan heat the separate unit ventilators 
are eliminated and coils or Vento radi- 
ators used instead. A representative in- 
stallation is shown in Fig. 1 at the right 
end of the basement floor. The Vento 
heaters will be connected in a series, ac- 
cording to the desired size, and the con- 
nections shown are typical. 

The steam supply will have a dia- 
phram control valve. The return will 
have a special trap of larger size, because 

(Continued on Page 88) 
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Years of Progress 


Thirty-eight years ago or in 1888, The Ohio Brass Com- 
pany started in the manufacture of O-B Valves. At that 
time 20 men housed in one small building made up the 
entire force. 


O-B No. 1 LINE 
GLOBE VALVE 


Today a total number of 1500 men and women occupy- 
ing a floor space of 625,000 square feet are necessary, at the 
Mansfield plant alone, in the production of O-B Products. 


O-B No. 30 LINE : And down through the years has come a marked refine- 
STEAM RADIATOR ment in O-B Valve manufacture. 


VALVE ; ie F 
Every valve is produced under rigid technical control 


which results in a uniform product. 


Foundry heats are checked by accurate pyrometers to 
assure correct pouring temperature of metal. 


Special mixes are prepared for each particular valve so 


OE tong LINE that it will be fitted for the service for which it is intended. 


HOT WATER 
RADIATOR VALVE Well equipped chemical and physical laboratories are 
made use of in checking the. raw materials and finished 
product. 


These and other refinements are the result of the O-B 
quality idea of producing valves of the highest type. 


Ask your Supply House for O-B Valves. 


The Ohio Brass Company 


Mansfield, Ohio 


“VALVES 
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Extra Boiler Room Equipment for 
Varying Heating Periods 


A Clean-Cut Description of Some Reliable and Efficient Methods of Cross- 


Connecting Heating Boilers 


HE past year has witnessed the in- 
stallation of more large cast-iron 
sectional boilers than were ever 

before used in the same space of time. 
Of course, considering the natural 
growth of the heating industry, there 
has been more heating boilers required 
than in any other single year of its not- 
able history. 

However, there is another and more 
apparent reason for this growth. The 
motorizing of many factories and change 
from steam to electric power has created 
a demand for heating installations of 
more than ordinary size or capacity and 
these installations each require one or 
more sectional boilers. 

While the subject of this article relates 
more particularly to methods of connect- 
ing a battery of heating boilers as regu- 
larly practiced and by what is known as 
the checkless return, there are some de- 
tails concerning the cross-connecting of 
large boilers that we feel should be ex- 
plained. 

It is probable that at some time during 
the past year a considerable number of 
master steamfitters or heating contract- 
ors have completed their first really large 
job of heating and no doubt take consid- 
erable pride in exhibiting the same as a 


By Alfred G. King 


sample of their ability to install heating 
systems of large size. 

This pride is perfectly justifiable as 
there is no part of a heating system 
which demonstrates the ability of a 
steamfitter so well as does the setting 
and construction of the pipe connections 
of two or more boilers when connected 
in battery formation. 

A neat and mechanical appearing set- 
ting of the boilers and boiler room equip- 
ment is an indication of good work which 
will be appreciated by every owner or 
architect whether he may be familiar 
with details of steamfitting or not. 

A heating system so large as to require 
the division of the boiler power into two 
or more units is of sufficient importance 
to demand that the very best method of 
cross-connecting them shall be followed 
when they are installed. It is essential 
that the work shall be done in such a 
manner that any one of the boilers may 
be cut out of service without in anyway 
interfering with the operation of the re- 
maining units. This is necessary for 
purpose of cleaning or repairs or to re- 
duce the boiler capacity sufficiently to 
comply with mild weather requirements. 

There are a number of details of con- 
struction which govern the utility and 
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appearance of the work and which mark 
the ability of the steamfitter or designer 
of the plant. We think it of value to 
discuss them for the benefit of those fit- 
ters who are not thoroughly familiar 
with the setting and cross-connecting of 
large boilers and we shall deviate from 
our subject to call attention to some of 
the more important phases of this work. 

Probably the first detail that ought to 
be considered relates to the division of 
the boiler power into two or more units 
as it is in planning the boiler equipment 
of a large installation that so many 
errors of judgment are made. The num- 
ber of units required will of course de- 
pend upon the size of the job. 

The writer is of the opinion that any 
installation of a steam or vapor job 
requiring upwards of 8,000 or 10,000 
square feet of radiator should, for effi- 
ciency and economy, have the boiler 
power divided. The additional cost of 
material and labor is a considerable item 
of expense to the owner yet it is an in- 
vestment for which he will be amply 
repaid. 

The number of units used will, to a 
very large extent, depend upon the char- 
acter of the boilers to be installed. It is 
possible to obtain boiler capacity of 8,000, 
10,000 or 12,000 square feet in a single 
boiler and if a boiler of the smokeless 
type is used a single boiler of still greater 
capacity is available; however, many of 
these boilers have a combustion chamber 
and ashpit of such length that it is a 
difficult matter to properly distribute the 
coal on the grate or to effectually remove 
the ashes from the ashpit. It is not an 
economical plan to use a boiler of this 
character. It is a much better proposi- 
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tion to divide the boiler capacity into 
smaller units of more compact construc- 
tion. 

In this connection there is another de- 
tail of importance and one making for 
still greater economy of operation. With 
many heating men it is customary to add 
50 percent to the actual radiation sup- 
plied (if piping is properly insulated) 
to determine the capacity of boiler re- 
quired. This method is considered good 
practice as the loss by radiation and 
friction is then amply provided for and 
the more than ordinary requirements of 
the “heating up period” are well covered. 
If the boiler power is divided into two 
or more units it is a mistake to install 
the exact amount of boiler power called 
for after making this allowance. 

To explain this detail more clearly, 
suppose that we consider a job on which 
5,000 square feet of radiation is re- 
quired. Allowing 50 percent for heat 
loss, ete., as suggested, there is little 
doubt but what a single boiler with a 
rating of 7,500 square feet would supply 
this amount of radiation or, if divided 
into two units, two boilers of 3,750 square ~ 
feet each. This plan of dividing the 
boiler capacity is where a serious error 
is made if we are taking this action for 
purpose of economy or for conserving 
fuel, therefore, to explain further, let us 
look at the matter from a somewhat dif- 
ferent angle. 

Assume that the installation is to be 
made in a locality where heat is required 
from October 1 to and including April 
30—a matter of 212 days. Considering 
the warm days of the early fall and late 
spring there are probably 60 days of this 
212 day period when less than one-half 
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of the radiation installed will be required 
to properly warm the building. It is safe 
to assume that there will be another 60 
days of the period when but little more 
than one-half of the radiation need be 
used. 

During this period of 120 days of 
moderate weather a 7,500 square feet 
boiler could not be operated economically 
owing to the slow rate of combustion 
necessary. If this boiler power is 
equally divided, and two 3,500 square 
feet boilers are used, one of them will not 
prove of sufficient capacity to supply the 
desired heat during the periods of mild 
weather. 


S a matter of economy two boilers, 
each having a capacity equal to 
two-thirds of the load or the gross 

rating figured, or of 5,000 square feet 
capacity, should be installed. 

With units of this size provided one 
boiler will easily do the work in mild 
weather and with a little forcing will 
provide sufficient warmth in colder 
weather should the other boiler be tem- 
porarily out of service due to an acci- 
dent or idle for purpose of cleaning. 

If this plan is followed the saving in 
fuel, by the right method of firing and 
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and carry it into the piping entrained 
with the steam. The provision of fre- 
quent outlets will effectually prevent this 
often troublesome occurance. 

To some persons, the cost of the addi- 
tional pipe and fittings required to hook- 
up several outlets is considered a useless 
expense. In this supposition we think 
they are wrong. The steam generated in 
each section does not approach an outlet 
in a straight line, but with a whirling 
motion much like the start. of a whirl- 
wind or water-spout. 

How frequently do we notice upon the 
street a miniature whirlwind, gathering 
the dust and debris and drawing it up- 
ward with a whirling motion? The 
greater the force or velocity of the wind, 
the greater seems to be its lifting power. 
The steam, in leaving a boiler, acts simi- 
larly to the start of a whirlwind. The 
centrifugal force rarifies the centre of 
the whirling current and this force, ex- 
erted at the boiler outlet, will lift water 
into the piping system. 

As will be noted, the five 4-inch out- 
lets connect 8-inch into a 10-inch steam 
header from which two service mains are 
taken. At each of the 8-inch connections 
a valve is supplied for shutting off the 
steam supply from each boiler. Equal- 
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attention, will more than pay interest 
on the cost of the entire boiler room 
equipment. This saving in operating ex- 
pense will more than recompense the 
owner for the additional cost of the 
labor and material required to divide the 
boiler power as suggested. 

As an example of a well planned boiler 
room installation we show by Fig. 1 a 
plan and elevation drawing illustrating 
the piping details of the cross-connecting 
of three large side feed sectional boilers 
in such a manner that any one of them 
may be operated independently of the 
others. 

These boilers, of a well-known make, 
each have five 4-inch steam outlets, an 
outlet being provided for every second 
section. We might say that there is a 
distinct advantage accruing by provid- 
ing outlets in this manner. In the aver- 
age sectional boiler of large size, if but 
one or two steam outlets are provided, 
the steam passing through the nipples 
connecting the sections will increase in 
velocity at each nipple connection as it 
approaches the outlet tapping. 

The velocity, after passing through 
several nipple connections, may be so 
great that the steam will pick up water 


izing pipes from the steam to the return 
headers are provided. These equalizers 
act to steady the water line as well as to 
equalize the pressures. The return 
header and return connections to each 
boiler are nicely planned. 

Should this installation be such that 
there might be some trouble experienced 
due to back pressure on the returns it 
would be well to use the checkless method 
of connecting them. Fig. 2 illustrates 
the application of the checkless method. 
The returning condensation enters the 
equalizing pipes at the water line and the 
valves are placed somewhat differently 
than those shown on Fig. 1. 

In making up this return header for 
the checkless method, flanges are placed 
in the two return connections to each 
boiler. By using flanges in this manner 
practically all of the joints can be made 
up right hand from centre to centre 
measurements, a detail of importance 
which assists materially in simplifying 
the work. 

A large percentage of all sectional 
boilers used are those having the sec- 
tions assembled and nippled from front 


to back. Fig. 3 illustrates an excellent 


method of cross-connecting two boilers 
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Make sure 
you see this mark 


Alway 


It stands for long, 
stands for a genuine Jenkins Valve 


the original makers, who have been manufac- 


turing high quality valves since 1864. 


trouble-free service. It 


made by 


Jenkins standards are of the highest in all de- 


partments. 


allow a wide margin of safety. 


Be sure your men are using Jenkins “Diamond” | 


marked valves. 


JENKINS BROS. 


JENKINS BROS., Limited 
Montreal, Canada 


London, England 


s marked with the" Diamond" | 


enkins Valves 


SINCE 1864 


Metals are proved by analyses; | 
design and construction are given careful 
attention, and every valve is rigidly tested to 


Usunce noi ss Feyegubas wads onentonecswacwesesiens New York, N.Y. 
Minis aghoes cous asaiteteaesonachetes acto chess Boston, Mass. 
ieee ddoee teases hebekecedeascesevee Philadelphia, Pa. 
Chicago, II], 


No. 3—THERE’S A SCOTT VALVE 
FOR EVERY JOB YOU HAVE. 


THE SCOTT LINE IS PRACTICALLY COMPLETE 


For your convenience in ordering by Figure Number we list herewith 
and in succeeding advertisements Scotts Valves for every service. 


Scott Bronze Gate Valves 


No. 0 —S.E. Solid oi sda’ sae pee aati S. Ae Scott Gate Valves 
No. 1 —S.E. Split Wedge —Non-Rising Stem ...12 s. S.W.P. F 7 
No. 2 —FE, Split Wedge —Non-Rising Stem }.: Siwip, | are full weight, rug 
No. 8 —S.E. Hose Gate —Non-Rising Stem ...125 lbs. S.W.P. ged in construction, 
No, 22 —S.E. Quick Opening Gate— 125 lbs, S.W.P. and are made of the 
No. 23 —F.E. Quick Opening Gate— ..-125 Ibs, S.W.P. highest grade bronze 
No. 170 —S.E. Solid Wedge —Non-Rising Stem ...150 lbs. S.W.P. i Th h 
No. 171 —F.E. Solid Wedge —Non- Rising Stem ...125 Ibs, S.W.P. or Iron. ey have 
No, 172 —S.E. Solid Wedge —Non-Rising Stem ...175 Ibs. S.W.P. an enviable record 
No. 173 —F.E. Solid Wedge —Non-Rising Stem ...175 lbs. S.W.P. ora period of 40 
No. 41 —S.E. Solid Wedge —Non-Rising Stem ...250 Ibs. S.W.P. fanidla suede 
No. 42 —F.E. Solid Wedge —Non-Rising Stem ...250 Ibs. S.W.P, years fo spe f 
No. 1-A—S.E. Solid Wedge MON GUNCURY scttrie eanare s 150 lbs. S.W.P. ble and efficient 
No, 172-A—S.E. Solid Wedge DE a Ok BY apie ley ase ais 175 lbs. S.W.P. service. 
No. 42-A—S.E. Solid Wedge =O Se rV eee  200NIbs. 9. WE. 

Scott Iron Body Gate Valves 
No. 35 —F.E. Inside Screw—Single Disc ..........+++- 40 lbs. S.W.P. 
No. 35-A—F.E. 0.S.&Y.—Single Disc ........ 0+. eeeeeee 40 Ibs. S.W.P. 
No. 300 —F.E. Inside Screw—Solid Wedge .......-.-+:++ 100 Ibs. S.W.P. 
No. 301 —S.E. Inside Screw—Solid Wedge ...........+. 100 Ibs. S.W.P. 
No. 431 —S.E. Inside Screw—Split Wedge ............+- 125 lbs. S.W.P. 
No. 482 —F.E. Inside Screw—Split Wedge .........-+--- 125 Ibs. S.W.P. 
No. 438 —S.E, 0.S.&Y.—Split Wedge .....-..sseseeeees 125 lbs. S.W.P. 
No. 484 —F.E. 0.S.&Y.—Split Wedge) ........eee eee eees 125 lbs. S.W.P. 
No. 687 —S.E. Inside Screw—Solid Wedge ......+-+++++ 175 lbs. S.W.P. 
No. 688 —F.E. Inside Screw—Solid Wedge .......-+++++ 175 lbs. S.W.P. 
No. 689 —S.E. O.S.&Y.—Solid-Wedge ......--ssseeeeeees 175 lbs. S.W.P. 
No. 640 —F.E. O.S.&Y.—Solid-Wedge  .....-- sees ee eeees 175 lbs. S.W.P. 
No. 843 —S.E. Inside Screw—Solid Wedge .....-..-+-+-- 250 Ibs. S.W.P. 
No. 844 —F.E. Inside Screw—Solid Wedge .....---+--+: 250 lbs. S.W.P. 
No. 845 —S.E. 0.S.&Y.—Solid Wedge ..........-.-.--.-250 Ibs. S.W.P. FAMOUS SCOTT 
No. 846 —F.E. 0.S.&Y.—Solid Wedge wave cle veeecvecseread0 lbs. S.W.P. NO. 1 BRONZE 
No. 847 —S.E, 0.S.&Y.—With By-pass GR ak oiiare eave ae 250 Ibs. S.W.P. GATE VALVE 
No. 848 —F.E. 0.S.&Y.—With By-pass ....--+seeeeeees 250 Ibs. S.W.P. 


SCOTT VALVE MANUFACTURING COMPANY 


3962 McKinley Avenue 


Manufacturers of the Complete Line of 


COTT-%-VALVE 


SIGN OF VALUE 


Detroit, Mich. 


“MAXIMUM SERVICE PER DOLLAR’ 
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GAS WALL HEATER 


Made of the same material as a fine tub—white 
vitreous porcelain—and finished in harmony 
with the modern bathroom. Makes real com- 
fort in the bathroom. 


Specified by leading architects, installed by 
leading plumbers and heating engineers and 
carried by leading jobbers. 


There is comfort in using them and money in 
installing them. 


THE QUAD STOVE MANUFACTURING COMPANY 


COLUMBUS, OHIO 


We are prepared to start the New Year 
with a complete line of Enamelware. 


With several new patterns recently fin- 
ished, coupled with our modern facilities, 
we solicit your inquiries with the assurance 
of serving you, your entire requirements. 


Write for catalog. 


EE 
SANITARY 
MANUFACTURING @ 


of this character and the details are 
shown so clearly that no further ex- 
planation of the method is required ex- 
cepting that the side elevation sketch, 
Fig. 4, is illustrated to show the method 
of connecting the return into the equal- 
izing pipe. Three, four or more boilers 
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after investigating and noting the char- 
acter of the hookup or pipe connections 
used would make a sketch of the work 
for study and future reference; a very 
excellent plan of self instruction. 

This month marks the beginning of 
a new year and we may well believe that 
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Fic. 3.—Plan of Cross-Connection for 


can be connected as shown by duplicating 
the steam header and the return connec- 
tions. 

As we have already intimated, steam- 
fitting work of this character is not so 
often required in the regular course of 
a steamfitters labor and therefore it is 
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Fic. 4.—Detail of Return Connection to 
Equalizing Pipe for Checkless 
Return Method 


worthwhile to make a study of the illus- 
trations we have given. , 

This reminds us of a fitter who made 
a practice of visiting every large heat- 
ing installation in his neighborhood. He 
would make the acquaintance of the fire- 
man or person attending the boilers and 


Two Smokeless Sectional Steam Boilers 


it will prove to be a year of progress 
in the plumbing and heating industry. 
The pleasures of the holiday season and 
expressions of good will that have taken 
place during this joyful period should be 
followed by a resolve, on the part of 
every master and journeyman plumber 
and fitter, that he will strive during the 
coming year to increase his knowledge in 
all matters affecting his business or vo- 
cation, that he may be better fitted to 
cope with any perplexing problems that 
may arise in his business or personal 
work. 

THE PLUMBERS TRADE JOUR- 
NAL will no doubt assist in this work 
of education by the publication of timely 
and instructive articles. This spirit of 
cooperation and helpful assistance has 
been followed in past years and we may 
expect the same during the year now 
before us. 

The writer, for a period of 25 or 30 
years, has read and profited by the in- 
formation published in THE PLUMB- 
ERS TRADE JOURNAL and feels that 
he can offer no better suggestion to the 
men in the trade than to advise them 
to read every issue from cover to cover. 

Study the helpful articles and prob- 
lems presented and thus profit by the 
experience and work of other masters 
and engineers. ~ 

[Epitor’s Notre.—Thanks, Mr. King.- 
We are indebted to you for the very able 
advice given throughout your article.] 


JANUARY 1, 1986 


THE PLUMBERS TRADE JOURNAL, STEAM AND HOT WATER FITTERS REVIEW 63 


Series of Residences Heated from 


Lumber Mill Boilers 


Layout and Installation of a Vapor Pressure Steam Heating System for a 
Row of Buildings Adjoining a Mill, All Furnished With Steam 


Heat and Hot Water 


E know of a certain city where 

there is a good-sized lumber mill 

that turns out a large amount 

of finished work, such as sashes, doors, 

shelving, store furniture and general 

woodwork, and also cuts up and supplies 

boards, planks, etc., of special sizes to 
local contractors. 

This plant is equipped with a suction 


By LN: Thomson 


built on a knoll, near the mill, and 
alongside of the tracks. 

It is a steam heating system for these 
homes that we will now discuss, because 
in it we find some very fine educational 
features that should be helpful to many 
of our readers. 

Let Fig. 1 represent the general layout 
of the plot. The principal features here, 


Street 


Branches 


Fic. 1.—Plot Plan of Woodworking Mill and Row of Brick Houses Heated 
From Mill Boilers 


system that draws sawdust, chips, etc., 
into a. large compartment from which 
this fine burning refuse is fed to the 
boiler fires. That fuel costs the mill 
owners practically nothing. 

Alongside of the mill a valuable piece 
of property was lying idle. It was not 
suited to mill purposes, so the mill own- 
ers decided to build a row of brick houses 
on it. They had to be built of brick be- 
cause the houses would be within the fire 
zone of the city, and frame buildings 
in the form of a solid row would not be 
permitted. The houses were built, all 
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as far as we are at present concerned, 


‘are the locations of the mill boiler room, 


the row of new houses, and the under- 
ground steam and return mains from 
boiler house to the new buildings. 

We stated that the houses are situ- 
ated on a knoll at an elevation that gives 
us, say, 10 feet from the cellar level of 
the houses down to the boiler room floor. 

Logically, for economy’s sake, we make 
arrangements in the boiler room so that 
the houses can be supplied either with 
exhaust or live steam. But we will not 
discuss these connections at present fur- 
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Fic. 2.—Some of the Steam Pipe Connections, at the Mill Boiler Room, That 
Serve the Row of Houses 


on the same plan with but slight variety 
in the fronts. 

The question of heating these buildings 
arose, and it was decided to heat them 
all with steam from the mill boilers, the 
houses, of course, being for rent, not for 
sale. They were in reality an invest- 
ment, not a speculation or selling propo- 
sition. : ; 

The mill and yards were down along- 
side a railroad, and the new houses were 


ther than as they are made directly to 
our house supply steam main which, of 
course,_is run underground in a well- 
ventilated and durable conduit. 

Knowing the general arrangement of 
the mill and houses, with relation to 
each other, we are ready to study the 
installation in detail. 

Fig. 2 is a rough outline showing some 
of the boiler room and engine room 
layout. A live steam connection is made 


to the high-pressure steam header over 
the boilers. It is run over and connects 
to the steam main in the corner of the 
boiler room where it drops and goes out 
through the ground. 

A pressure-reducing valve of reliable 
make, such as you may see advertised 
from time to time in this journal, cuts 
down the boiler pressure to say, 3 pounds, 
to feed the main to the houses. We are 
assuming now that the exhaust pressure 
is about 5 pounds. 

An exhaust connection is made to the 
exhaust line near the heater but on the 
heater side of the oil separator. This 
also connects to the house main to sup- 
ply it with exhaust steam when same 
is available, the live steam being fed 
automatically when the exhaust pressure 
falls to too low a point to satisfactorily 
heat all of the buildings. 

In Fig. 3 we show a detail in perspec- 
tive of the boiler room connections where 
the house steam and return mains come 
into the boiler room. Study these con- 
nections, particularly, with reference to 
the installation of the pressure-reducing 
valve, the steam trap, the quick valve 
on the low-pressure steam main, and the 
check on the exhaust connection. 

Heating engineers do not always place 
a safety valve on the house heating 
main. But we consider it advisable, for 
one never knows what may happen at the 
reducing valve. It may heat enough to 
build up a pressure in the house system 
that is altogether too high for safety. 

We would set that safety valve to 
blow off at, say, 15 to 20 pounds, which 
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Fic. 3.—Detail of Steam and Return 
Pipes, With Accessories Where the 
House Mains Come Into the Mill Boiler 

Room 


is far better than running the risk of 
full boiler pressure, say, 100 to 150 
pounds, in the buildings. 

The check on the exhaust connection 
keeps live steam from backing into the 
exhaust lines when the engine is not 
running. The steam pressure gauge 
shown places the engineer in position to 
set the weight on the reducing valve 
accurately, in accordance with the house 
pressure desired. He can change that 
pressure somewhat to suit the weather 
conditions. 

The quick vent on the condensation 
main, which is a dry main, or air-line 
return main, is an excellent thing, as it 
relieves the air no matter what kind of 
a heating system is in the buildings. 
There is one point, however, that must 
be looked into with reference to the 
installation of a quick vent here. -It is 
the height of the receiver with relation 
to the lowest point of the return main, 
where the vent is taken off. 

The water line must be below that 


point. We assume that it is lower, the 
distance being as represented by “A.” 

The steam trap drains this, the lowest 
point of the underground steam main. 
Condensation and air flow down the re- 
turn main. The air escapes through the 
quick vent and the water flows by gravity 
into a receiver from which an electric 
pump automatically pumps it back to the 
boilers, preferably through the feed 
water heater if possible, otherwise direct 
to boilers, not at the bottom, but just 
below the boiler water line. That pre- 
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Fic. 4.—Detail of Steam and Return 
Mains Where They Come Into the 
Cellar of the House Nearest 
the Mill 


vents chilling the boiler in one spot, 
which may be detrimental to the plates. 

The pipe lines underground both pitch 
up to the buildings. That’s the way the 
ground runs. They are encased in good 
conduit and are well insulated and water- 
proofed. 

Inside of the building, both mains rise 
to the cellar ceiling and along the row, 
across every cellar, the full length of 
the row. 

Some engineers may consider that the 
down grade of the steam main back to 
boiler room is enough to take care of 
the condensation drainage of this line. 
It may in some cases where the steam 
velocity is low, the main large and short, 
and the grade sufficient. 

‘Should there be any doubt about a 
successful back drainage, however, it is 
well to drain the upper end of the under- 
ground steam main where it comes into 
the cellar, substantially as shown in 
Fig. 4. 

A high velocity of steam in an in- 
clined main will carry the condensate 
of the line along and it may cause a 
pounding at the-point “A,” if this point 
is not bled. We bleed it through an or- 
dinary steam trap in Fig. 4, because we 
know it is safe and sound practice. 

We place a dirt pocket in a convenient 
spot to catch grit and prevent it from 
getting into the trap valve. It is not 
necessary to valve these two mains here, 
as they are already valved in the boiler 
room, a more convenient point. 

Note the connections of the individual 
house mains to the two mains which serve 
the whole row. The steam is taken off 
the top, and the condensate returns 
into the top of their respective mains. 

Each house return main has its own 
trap where it connects to the main for 
the row. And on each individual house 
steam main, close to the row steam main, 
is a straight line water heater to heat 
the range boiler. That is described 
later on. 

The general layout of the mains, risers, 
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etc., of the heating system in the row is 
shown in Fig. 5. Only three houses of 
the row are shown here. They are the 
three end ones. The steam main to each 
house runs around its own cellar, feeds 
its risers in the usual way, and its furth- 
est and lowest end drains into the air- 
line return through a trap suited to the 
purpose. The installation of these traps 
is shown at the ceiling, in Fig. 4. 


ARALLELING steam mains and 

risers are air-line returns which 

connect into long air-line return 
main for the row through trap mentioned. 
A detail sketch showing the method of 
connecting up the radiators at the ex- 
treme ends of the mains in the houses 
is shown in Fig. 6. 

It shows how the low point of the 
steam main is drained into the air-line 
return main through a trap, also how 
each radiator is provided with a gradu- 
ating valve on the steam inlet and a trap 
on the outlet. 

This is a vapor and pressure installa- 
tion of the latest and best type and will 
give excellent heating results, especially 
in the way of modulation. It places the 
tenants in position to control the room 
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Fic. 6.—How the Furthest End of Hach 
Individual House Main Is Trapped 
and Connected to Its Radiator 


temperatures easily and thus prevent 
their homes from becoming overheated. 

With reference to the straight-line 
steam water heater connections in Fig. 7, 
this heater has an inner tube of copper, 
or brass, probably 2 inches in diameter 
for this size of house. The steam flows 
through this inner tube and continues 


right on through the house steam main. 

There is a jacket around the tube to 
which the range boiler circulating pipes 
are connected. This jacket contains 
plumbing water which is heated by the 
inner tube. The heated water flows up 
pipe “A” and enters top of range boiler 
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Still it leaves steam on the heaters and 
so furnishes hot water to every house 
during summer from the exhaust from 
the engines, or live steam, as the mill 
working conditions may exact. 

Probably some of our readers, in study- 
ing the installation of these steam water 
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Fic. 5.—General Outline of Heating Mains, 
Risers, Etc., in the Three End Houses 


which in this case would have to be set 
on the floor above, preferably in the 
kitchen. 

The cold supply, “B,” to this indirect 
heater is taken from bottom of range 
boiler, dropped down to the cellar, and 
connected to bottom of the steam water 
heater. Note the arrangement of the 
valves. They are placed as shown so 
that all circulating pipes, and the heater 
jacket too, may be forcibly worked out by 
a proper manipulation of the valves and 
sediment cocks or valves. 

In the event of there being no steam, 
at times, such as Sundays, or holidays, 
each range boiler is provided with a 
gas water heater as an auxiliary. 

Note that we place a gate valve on both 
ends of the steam water heater. Gate 
valve “C” is used to shut off steam for 
the whole house, including the range 
boiler. This may be necessary in the 
event of any house being vacant. 

The valve “D” would be shut during 
summer, and valve “C” left open. That 
prevents the houses from being over- 
heated due to steam being in the indi- 
vidual house mains during hot weather. 


of the Row 


heaters, will think that the condensate 
will gather in them and finally flood 
them so that they will fail to heat the 
plumbing water. We are not afraid 
of that kind of trouble here, for we have 
purposely connected the heaters as close 
to the mains as fittings and short nip- 
ples will permit. 

The condensate will return by gravity 
back to the steam main against the in- 
coming steam to the heater, because the 
diameter of the heater and main is large 
enough for such back drainage. 

There would be more danger of air 
gathing in the heater tube and reducing 
its efficiency in heating the range boiler. 
But we would not be afraid of that 
either, for the heater is so close to the 
main that steam would naturally rise into 
the heater. 

Should there be so very much air in 
the steam that trouble is experienced 
from air gathering in the heater, an air 
vent, tapped into the nipple at “E,” 
would relieve it automatically. But that 
should not be resorted to until it is found 
to be necessary after the system has been 
in service for at least some time. 
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Note the way we have valved the bot- 
tom of pipe “B.” If the valve “F” is 
closed and “G” opened, the jacket of the 
heater and the pipe “A” will be flushed 
out beautifully. Or if “G”’ is closed 
and “H” is opened, the boiler sediment 
can be washed out through “H.” 

Or if bath “G” and “H” are open, as 
well as “F” and “G,” or “H” is quickly 
opened and shut, the concussion will dis- 
lodge and wash out all dirt from valve 
“F” and its connecting pipes. 

Looking at this whole system of heat- 
ing broadly, we are sure that it is well 
suited to the purpose of heating this 
row of houses from the lumber mill plant 
in an economical and effective manner. 

Furthermore, the fact that hot water 
can be furnished to the tenants all the 
year around, as well as heat during the 
heating season, all without trouble or 
exertion on the part of the tenants, is 
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Fic. 7.—How the Straight-Line Steam 
Water Heaters Are Connected Up 
in Each House. Note the Valving 


enough advertisement in itself to bring 
a desirable class of tenants to the row. 

As an investment to the mill owners 
the row should pay well, for heat and 
hot water are big factors in securing 
handsome rentals. And that heat costs 
the mill owners but a trifle, for they have 
refuse from their plant to burn for fuel. 
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PLATE 1480 
A KITCHENETTE SINK OF BEAUTY AS WELL AS UTILITY 


The bead around the apron adds to its attractiveness. 


Length over all, 42 in. 
hand drain board. 


Furnished with right or left 


THE BARNES MANUFACTURING CO. 
MANSFIELD, OHIO 
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Day-Fan Motors 
are Heat, Dirt and 
Moisture Proof. 


DAYTO 


tropics because they are built 
for the service. Windings are triple 
dipped and triple baked to keep the 
motor running in spite of dampness, 
heat and dirt. 

All Day-Fan Motors are built to this 
“tropic trouble-proof” standard. That is 
why Day-Fan Motors are so reliable and 
consistent when they drive the pumps 
youinstall. Theirservice ‘‘factor of safe- 
ty’’ is many times what it needs to be. 
THE AES FAN AND MOTOR Phileas 3 


For more than 37 years manufacturers 
of high grade electric apparatus. 


AY-FAN MOTORS 
are popular in 


the 
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The Water Softener and Its 
Markets 


By J. F. Weir, The Monarch Eng. Co., Dayton, Ohio 


GREAT many plumbing contrac- 

tors, familiar for years with the 

hard water problem and with the 
use of cisterns and house pumping equip- 
ment, have watched with interest and 
some doubt the advent and development 
of the water softener. They have 
thought somehow that there was a lot 
of mystery in its construction and 
operation. 

Really, they could not be further from 
the truth. A great deal has been learned 
about the subject with its recent develop- 
ment, and through this knowledge 
prejudice and superstition have largely 
disappeared. 

True, there is a peculiar and unusual 
“exchange reaction” that takes place be- 
tween the softening agent or mineral 
and the hardening elements—calcium 
and magnesium:—in the water; but any 
plumber who “knows his stuff” as to 
water pressures and service runs in the 
ordinary household plumbing job, can 
know all the secrets of softener instal- 
lation and service with ten minutes of 
study. He does not need to be a chem- 
ist or an engineer any more than he 
must know the science of electricity to 
install and hook up a motor-driven house 
pump. 

With the mineral furnished and the 
water piped to flow through it under 
ordinary pressure, he is assured that 
the required action and reaction will 
take place. As the water passes 
through the mineral bed the mineral 
attracts and holds the various salts of 
lime and magnesia, and the water passes 
to the fixtures absolutely soft—with 
these elements removed but nothing add- 
ed in their place to give the water any 
objectionable character. But, the given 
amount of mineral in the softener can 
absorb only so many grains of hardness 
—i. e., the hardening elements from so 
many gallons of hard water. It has 
become saturated and will absorb no 
more. 

Then the softener simply ceases to be 
a softener until the mineral has been 
restored to its condition where it will 
have the power to absorb more calcium 
or magnesium as before. 
nately, can be easily done by flushing 


through it a simple salt brine wash, and 


is effective by virtue of the fact that 


while it has strongly attracted the cal- 


cium and magnesium, it has an even 
stronger affinity for sodium, so that 
sodium chloride or common salt acts as 
a ready agent for the process. This 
brine wash carries through and out to 
the waste, taking the calcium and mag- 
nesium with it as the mineral releases 
these in exchange for the sodium. By 
the time the proper amount of salt has 
passed through, the offending elements 
have passed off with it and the softening 
mineral bed is ready for its next service 
run of so many days or weeks. 

A given quantity of mineral will re- 
move a certain number of grains of 
hardness before it is “saturated,” so 
with the hardness of the raw water 
known we can specify a certain size 
softener unit and know to an approxi- 
mate certainty how many gallons of soft 
water will be delivered before the soft- 
ener has to be regenerated by the brine 
wash. 

It is now well established that. the 


types of mineral used by reliable manu-- 


This, fortu- 


facturers, provided it is properly han- — 


dled and conditioned at the right inter- 
vals, is fully restored by each brine 
flush and will maintain full rated effi- 
ciency for many years. 

There are two main reasons which 
justify the adoption of softeners for do- 
mestic use. 

First, the softener delivers clear, pure 
water—the same water we use for drink- 
ing, cooking, ete., and not the dirty, 
discolored and often dangerous water 
from a cistern that serves as a catch- 
all for all kinds of impurities. 

Second, by piping from the softener 
into all the house fixtures, there is elim- 
inated the construction of a cistern, the 
running of extra piping and the main- 
tenance of a pumping system. Further- 
more, we will have a full soft water 
supply available at all times without 
stint, and not have to fall back on the 
use of hard water in a dry spell when 
the old cistern gives out. 

The softener is, therefore, vastly more 
desirable, first, from the standpoint of 
actual money cost, and second and more 
important, that of cleanliness, healthful- 
ness and all round utility. In fact, the 
day is past when it is necessary to argue 
the question whether clean, softened 
water is more desirable for home use 
than unsanitary cistern water; and there 
was never any argument as to its appli- 
cation in restaurants, barber shops, 
beauty parlors, etc., where soft water 
was always needed but never available. 
In hard water territories, every woman 
knows that her hair emerges from the 
shampoo much cleaner and in better con- 
dition when soft water is used. Every 
member of the family kicks when the 
soft water is off, and the sensitive skin 
misses that soothing velvety feel of the 
soft water bath. Any housewife knows 
how much better and easier the launder- 
ing, cleaning and dish-washing are ac- 
complished with soft water, and how 
much is saved in the quantity of soap 
and washing compounds required for 
these purposes. 

Cisterns are still widely in use on 
farms and in rural communities and will 
continue to be. Roof area for watershed, 
and plenty of room for large cisterns 
are available, and if filters are used and 
the cistern kept clean, there is not so 


much dirt and coal smoke collected by 
the water and there may be less con- 
tamination than in the city. Yet, on the 
other hand, too often the farmhouse cis- 
tern is too close to the barn yard or 
stock-runs and exposed to surface drain- 
age, and thus the way is open to very 
real danger from the entrance of 
bacteria. 

Whenever such a condition exists—in 
the country or in the town—it may well 
be regarded as appalling. Analyze the 
water from an average cistern, or ask 
your physicians—or even examine a 


. drop of it under the microscope, to be 


convinced of its undesirability for daily 
household use or for contact with the 
human body. 

We in this day have seen some won- 
derful reforms in building practice look- 
ing to better sanitation and protection 
of the public health. Incidentally the 
plumbing industry, along with the med- 
ical profession, can claim a lot of the 
credit for these reforms. But what 
about even more careful supervision and 
more drastic regulations? Knowing 
what you do of what many cisterns con- 
tain, would you be greatly surprised 
some day to see them outlawed in con- 
gested centers of population? Should 
they not be? 

It is self-evident, ‘therefore, that with 
increasing demand for the best in home 
plumbing and sanitation, water softeners 
will become more popular. Their sale 
is already increasing by leaps and 
bounds. 

Careful study: of the subject and ag- 
gressive selling methods will bring the 
water softener to a top notch position 
in the program of many a successful 
plumbing merchant. I think that it pre- 
sents to the trade one of the biggest 
opportunities in a decade for business 
expansion and better profits. 
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ROUGHING DIMENSIONS FOR ALL 
RADIATOR VALVES NOW 
UNIFORM 


By W. L. FLEISHER, New York City, 
Standardization Committeeman, Heat- 
ing and Piping Contractors’ National 

Association 


WISH to take this opportunity of 

presenting a few notable achievements 

in standardization which have been, 
or are being accomplished for the bene- 
fit of the heating industry. 

In the first place, after January 1, 
1926, the roughing-in dimensions for all 
radiator valves will. be uniform. This 
means a concession on the part of 38 
manufacturers to conform to a standard 


Basktiig. Under the Balmy Florida Sun. Oh, What Lucky Fellows! Ed. Farley, 


- Tampa, and His Dad;a Charter Member of Kansas City, Mo. M. P. As 


ss’n; 


C. J ee Chief Plumbing Inspector, St. Petersburg, and Jack 
iw 34 _. Malone, Plumbing Contractor of Miami 
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dimension and involves many thousands 
of dollars of expense to them for the 
good of the industry. 

When you realize that the work of the 
Standardization Committees of the Heat- 
ing and Piping Contractors’ National 
Association toward this accomplishment 
took over 11 years, you will be able to 
realize the magnitude of their efforts 
and the benefit that should accrue to 
the trade at large. 

Elimination of waste, and standardi- 
zation of material, in their ultimate 
cheapening of the cost of installations, 
should be a leading factor during the 
coming year—and in the years to follow 
—toward a greater increase in the num- 
ber of installations of heating equip- 
ment, and the bettering of the equip- 
ment in itself. 

I feel that the members of the heat- 
ing fraternity should be grateful that 
the wave of efficiency and standardiza- 
tion which is sweeping over the entire 
world, has not found them lacking in 
their contribution to this great move- 
ment. 
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PROMPT COLLECTIONS BASIS OF 
REAL PROSPERITY 


By M. J. O’FAtLon, The M. J. O’Fallon 
Supply Co., Denver, Past President 
Central Supply Association 


BELIEVE one of the necessary real 
foundation stones of every successful 
business is the proper handling of 

credits and collections. 

I believe that if there is any business 
in this country on which the retail mer- 
chant is entitled to his money promptly, 
and that in almost no case should he 
extend credit beyond 380 days, it is the 
retail plumbing business. 

The plumbing contractor must pay his 
men every Saturday night; usually he is 
not in a position to finance either the 
owner or the contractor on the question 
of wages so paid, and, excepting only 
on small contracts, he should get his 
money every two weeks for the labor and 
for the material. He should have an 
arrangement that would enable him to 
get his money once or twice each month 
as the goods were delivered. I’m now 
referring to large or fair sized contracts. 
On little jobs, of course, if he gets fifty 
or sixty per cent of the total amount 
when the job is roughed in, and that he 
arranges in his contract to get the bal- 
ance within, we will say, ten days of 
the time he has completed his work, that 
is doing very well. 

The practice, however, of completing 
even a small job before you collect any 
money at all will sometimes lead to 
trouble and make it necessary to file 
liens; therefore, as a general rule it is 
better and safer to get the correct pro- 
portion of your money after the job is 
roughed-in and before you _ proceed 
further. 

A good resolution for the trade, whole- 
sale and retail, to make on January 1, 
1926, would be to establish a policy on 
the part of each and all of us to collect 
our bills once each month. 

True it is, that carrying out the prac- 
tice in every detail of getting your money 
in monthly is not possible. It is also 
true that if retail firms would establish 
a rule of this kind in their business, 
that on a very large scale they will 
finally succeed in making it effective and 
that they are more than well repaid in 
the long run for any business they might 
lose through the practice of being a 
good collector. Thus the retail mer- 
chant is better off in the last analysis 
and he is thus the better enabled to 
take care of his obligations with the 
wholesale house. 
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A Coal Saving of at least 


20% 1s Guatanteed 
fo SF tne CROWN Fure/ Serer 


user of the 

Build ngs that are difficult to heat can 
be heated to balmy warmth with but 
little fuel when the heating plant is 
equipped with a CROWN Fuel Saver 
and Smoke Abater. ‘This remarkable 
device has reduced the coal bills of thou- 
sands of enthusiasuie owners during 
the past ten years. 


We offer you an opportunity to become 


the most popular plumber or heating 
engineerin your vicinity — writefor our 
distributor’s proposition and learn of 
the big profitto be made on this remark- 


ably ready seller. 


CROWN FUEL SAVER CO. 
80 N. 10th ST. RICHMOND, IND. 
Sole Canadian Distributor: 

33 ST. VINCENT STREET MONTREAL, CAN. 


“TILLER Y’S” Improved, 
LittleJanitor 


Made of Heavy Steel, 
Dust Proof, Guaran- 
teed for one 

year, should 

last4 to 5 years 

with proper 

care. 

Works the 
dampers auto- 
matically, of 
Steam, HotAir, 

Hot Water and 
Pipeless Fur- 

naces, 


Clocks are 


packed com- 
plete for all 
Furnaces; they 
areindemandthroughoutU,S.A,andCanada. 


List Price $5.50 each 


Ask your Jobber or write direct for particulars 


TILLERY’S LITTLE JANITOR CLOCK CO. 


NEWARK, N. J. 


E-S 
SEPTIC TANKS 


¢ Ask your jobber 


EMERSON-SGHEURING TANK CO. 


Arc Welded, Pressure and 
Storage Tanks 


INDIANAPOLIS, IND. 


An almost perfect score oninstallations. 
Over 15000 burners in use in homes and 
business houses. Only two alterations 
have ever been made, Dealers wanted. Write 
for catalog and proposition. 

HEAT EQUIPMENT CORPORATION 
131 So. 13th St. Lincoln, Neb. 


INTER-STATE 
OIL BURNER 
LISTED BY 
UNDERWRITERS 
INSTALLED $880. 


Less Discount to Plumbers 


INTER-STATE 
OIL CO. 
Sioux City, Ia. 


SBURN OIL 


For SEVEN YEARS the CLIMAX 


has been the most economical and successful bur- 
ner for FURNACES and STOVES. Most heat, least 
oil, Write to-day for our new agency proposition. 
E. L: MILLER MFC. CO., INC. 
101A CLIMAX BLDG., KANSAS CITY, MO. 


Vapor-Vacuum Heating 

rade Mark Registered 

Kriebel W System 
Send for new catalog 


VAPOR VACUUM. HEATING CO. 
OTIS BLDG., PHILADELPHIA, PA. 
Branch—101 Park Ave., New York 
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~OIL BURNING~ 
~ENGINEERING- 


INCE there is a growing demand by 
S the public for oil burner installations, 

and the plumbing and heating trade is 
deeply interested in that part of the heating 
business, a special oil burning department 
has been made a regular feature of each 
issue of The Plumbers’ Trade Journal, Steam 


and Hot Water Fitters’ Review, whose object 
is to keep readers informed on what is lat- 
est and best in oil burning. The trade is 
requested to submit articles, news items, 
photographs of successful installations, and 
other matter which will inform readers on 
oil burning engineering. This department 


has been placed in charge of Gilbert Spencer, 
an old and experienced engineer, who has 
specialized on oil burning, both for domestic 
installations, power and industrial uses. He 
will gladly help readers to solve their oil 
burning engineering problems, and will wel- 
come any co-operation on their part. 


Burning Oil in a Twelve- 
Room Residence 


Some Practical Details That Every Oil Burner Dealer Ought to Know 
Concerning an Installation Which Bids Fair to Become Standard 


for Small Buildings 


HE oil burning system in a 12-room 
residence, of course, does not differ 
in methods of installation or details 

of construction from a like system in an 
eight-room house, a six-room cottage or 
a 20-story building. 

However, if we take a 12-room resi- 
dence as typical of the residence class in 
heating, as distinguished from the larger 
class of buildings, there is considerable 


By Gilbert Spencer 


That is a matter which comes up fre- 
quently when the lessee of a place of 
business, for instance a corner store with 
perhaps apartments on the upper floors, 
wants to install an oil burner, but wishes 
to retain possession of it so he can take 
it with him at the expiration of the 
lease, and move it to his new location. 

From an operating standpoint, an in- 
side storage tank is large enough for a 
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Fic. 1.—Oil Burner Installation in Twelve-Room House, Showing What Bids 
Fair to Become Standard for Small Buildings 


difference to be noted, and much that can 
be learned. 

A typical installation which is in a 
fair way to becoming standard for the 
12-room and other small residences is 
that shown in Fig. 1, an inside installa- 
tion complete in itself. It is in no way © 
attached to the freehold, so that it can 
be installed by a tenant and removed 
in its entirety when his term of lease 
has expired. 

That statement is not equally true 
about a buried tank installation. Tanks 
or pipes buried in the ground become 
thereby attached to the soil in the eyes 
of the law, and cannot be removed when 
a tenant leaves. 

They become the property of the free- 
holder or landlord, unless permission to 
make the installation and remove all 
parts is stipulated in the lease, or later 
granted in writing or, in verbal form. 


12-room residence in all but unusual 
cases. An inside storage tank has a ca- 
pacity ranging from 220 to 275 gallons 
of oil. 

Some cities limit the quantity that can 
be stored within the premises to 275 gal- 
lons, but require that the oil be pumped 
from the storage tanks to an auxiliary 
tank having a capacity not exceeding 50 
gallons of oil. The net oil storage ca- 
pacity of the main storage tank, there- 
fore, is 275 minus 50, or 225 gallons of oil. 

There are cities, on the other hand, 
which permit the direct gravity feed of 
oil to the burner from a storage tank 
having a capacity of 275 gallons, no 
auxiliary tank being required. It will 
be seen, therefore, that any way it is 
figured, 275 gallons of oil is the most 
that can be stored in an inside system 
for a 12-room house. ' 

This does not mean that there will be 


275 gallons of oil available for heating 
purposes with this form of installation. 
Certain deductions must first be made. 
Let us follow out the allowances made 
when calculating the storage tank re- 
quirement for this 12-room residence. 
So that oil free from moisture or dirt 
will be available for the burner, the 
supply pipe extends 3 inches inside of the 
oil storage tank, as shown in Fig. 2. It 
should be explained, in passing, that this 
is one of the 275-gallon gravity supply 


Or/ 
storage 
LM a 


feed to burner 


Fic. 2.—Showing How the Feed Pipe 
Projects Three Inches Above the Bot- 
tom of the Tank to Prevent Dirt or 

Water Getting In 


tank installations which are permitted in 
many places, and which make the simpl- 
est kind of an oil burner system. 

The 3-inch projection of the supply 
line into the tank cuts down the capacity 
by just that much. What the amount 
might be depends upon the shape of the 
tank installed. It will be less in a 
cylindrical tank than in an oval tank in- 
stalled with the broadside horizontal. 

In some cases it might be as low as 5 
or 6 gallons; in still others it might be 
as high as 10 gallons. Let us suppose, 
for the sake of analysis, that it is 7 
gallons of dead space which must be 
deducted from the total storage capacity 
of the tank. 

There is another deduction that must 


Gauge 


Air (ve 


Fic. 3.—Oil 


Level 
Which Shows the Amount of Oil 
in the Tank 


Indicating Device 


be made. It is the safety reserve. In 
winter weather, with the temperature 
liable to drop at any hour to zero or be- 
low, a householder cannot draw down to 
the last available gallon of oil in the 
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system before replenishing the supply. 

What this reserve should be depends 
upon the distance the residence is from 
. the source of oil supply; accessibility in 
good weather, and the liability of roads 
becoming impassible during stormy 
weather. 

In the case of the 12-room residence 
now under consideration, an allowance of 
25 percent of the total capacity of the 
tank was set aside as reserve. That, 
added to the 7 gallons of dead oil below 
the level of the feed pipe, brings the 
total reserve up to 75 gallons, which 
leaves but 200 gallons for actual use. 

Now, how long would that amount of 
oil last during zero weather, and below 
zero weather? For the maximum draft 


Thermostat. fi 


(ec sunction block 


Fic. 4.—Diagram Showing How the 
Control System Was Installed 


on the oil was what had to be considered 
in this case, and would have to in most 
cases. It was calculated that the oil 
consumption during zero weather would 
be at the rate of 10 pounds per hour, 
and that during severe weather the 
burner would be kept operating for about 
16 out of the 24 hours. 

That meant a daily consumption of 
160 pounds, or approximately 21 gallons 
of oil per day. At which rate of con- 
sumption, the 200 gallons of available 
oil would last almost 10 days. 

Therefore, during the average winter, 
in New York State and vicinity, at least, 
200 gallons of oil would last nearly two 
weeks, while in late spring and early 
autumn it would probably last a month, 
if carefully fired. 

A two-weeks’ supply of fuel in zero 
weather for a residence within reason- 
able distance of an oil depot and on good 
passable roads, is enough for anyone 
who wants it. Personally, the writer al- 
ways advises the burying of a 1,000- 
gallon tank outdoors, underground, when 
practicable. 

But that does not seriously prevent the 
trend toward the indoor 275-gallon stor- 
age tank. It will hold a two-weeks’ sup- 
ply of oil for a 12-room house, and ar- 
rangements can be made with an oil 
company to keep the storage tank sup- 
plied with oil, making deliveries weekly 
of just the amount required for refill. 

It is impossible to see through the 
steel sheet of an oil storage tank to 
determine the amount of oil on hand. 
At the same time it is necessary to know 
the oil level so that, in case the oil 
company should fall down on deliveries, 
the searcity of oil could be discovered 
and a rush order sent for a further sup- 
ply. 

In the oil burning system of this 12- 
room residence we are describing, this 
matter was taken care of by installing 
an oil level indicating gauge, built on 
the pneumatic principle, as shown in 
Fig. 3. This gauge is operated very 
much on the principle of the old mercury 
gauge used in bygone days to test the 
gas piping in buildings. 

The mercury column in the gas-testing 
gauge was held in its raised position by 
the compressed air pumped into the gas 
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piping system. A leak anywhere would 
be indicated by the mercury column 
gradually dropping toward the zero level. 

In the oil level indicating gauge, the 
mercury column is held in it elevated 
position by means of the compressed air 
trapped between the mercury, or testing 
liquid in the gauge, and the oil in the 
storage tank. 

To make sure that there is no oil in 
the small standpipe extending down into 
the oil, an air pump is mounted at the 
gauge and just before taking a reading, 
the observer gives the pump a few 
strokes to clear the line of oil. The dial 
will then indicate the true level of oil in 
the oil storage tank. 

In the case of a 275-gallon inside stor- 
age tank system, particularly when at 
a distance from an oil station, or in a 
locality difficult of access, it is well to 
purchase a couple of metal drums of fuel 
oil and keep them in reserve should the 
oil in the storage tank, through negli- 
gence, become exhausted. 

The owner of this particular 12-room 
residence purchased a clock thermostat 
to operate his burner. The seller was 
torn between two selfish motives. They 
were, first, a desire to sell a clock ther- 
mostat, and second, a desire not to sell 
one. There was a reason. 

In the selling of a clock for the ther- 
mostat, as in the selling of any other 
kind of an article, there is a profit. Now, 
this business concern wanted to make 
that profit. On the other hand, experi- 
ence had taught that a clock thermostat 
usually meant at least one service call. 
This was not because the clock thermo- 
stat would not operate, but because the 
average householder has a perfect genius 
for not getting acquainted with the com- 
bination, or, if he thinks he has, he 
usually “plays” it wrong. 

On the other hand, the clock thermo- 
stat makes for greater efficiency, or 
rather greater economy, in the heating 
system. That is to say, a system with 
a clock thermostat, if properly operated, 
will consume less oil during a season than 
the same system would with a standard 
thermostat. 

The reason is not hard to find. By 
means of a clock thermostat an oil fire 
ean be banked at night, just as a coal 
fire is, and turned on again early enough 
in the morning so the house will be warm 
when the inmates are ready to get up. 

Much difference of opinion prevails, 
and has been expressed, as to whether 
or not “banking” an oil fire at night 
saves fuel—is really economical. 

With oil, the user can have a uniform 
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of boiler 2 4 


Boller 
base 


Fic. 5.—How the Boiler Ashpit Was 
Lined With Brick in This Twelve- 
Room House 


temperature day and night, because 
keeping up the temperature all night is 
no more costly than letting the tempera- 
ture drop during the night. In the lat- 
ter case, additional oil has to be burned 
to bring the rooms up to standard tem- 
perature in the morning. 

All of which is true; but, having made 
allowance for the additional heat re- 
quired to restore room temperature in 
the morning, there is still a balance left 
on the side of economy, because the ad- 
ditional oil required to restore room tem- 

(Continued on Page 86). 
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Tie up with success ! 


If you’re out for success, tie up with the May. 
For the May is successful. Its sales are increas- 
ing every day. The public and experts alike 
are hailing it as the perfected oil burner. 


The Quiet May represents the oil-burning prin- 
ciple reduced to the lowest terms of simplicity 
and efficiency. It is noiseless, it is dependable. 
It is safe. It is completely automatic and so 
simple as to be really accident proof. 


And people are learning this, by the thousands 
—through our advertising and through friends 
who have bought the May and swear by it. 


The Quiet May is approved by the Under- 
writers’ Laboratories of Chicago, and listed as 
Standard by the Board of Standards and Appeals 
of New York City, and it conforms to all local 
fire department regulations. 


You may be located in a territory still open. 
Get in touch with us. May Oil Burner Corpo- 
ration, Dept. A2, 331 Madison Avenue, New 
York. 


Factory address: 


Winchester & Carey Streets 
Baltimore, Md. 


Quiet May 


Se? OF BURNER 
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TER | 


*AUTOMATICs J} 


68 THE PLUMBERS TRADE JOURNAL,SVTEAM AND HOT WATER FITTERS REVIEW 


Universal Taco 
for use with 
Hot Water 

Heating Boiler 


No 6-39. 3020.0" % 


Stocked and Sold 
by Manufacturers 
and Jobbers of 
Plumbing and 
Heating Material 


“UNIVERSAL TACO HEATER 


Thermal Appliance Co. 
342 Madison Ave. 
New York 


€a With Steam Heating 
Boilers use the Domestic 
Taco Water Heater 


If you want to 


make 1926 your biggest year, there is no one item 


that can help you more than W. J. 


Nearly every customer will readily admit he is 


not getting allthe heat from his system he feels 
he should. It takes but little explanation, anda 
short time to install W. J., remove the r 
scale from the boiler, pipes and radiator, and 
another customer made a booster for you at a 


nice profit. 


If your jobber’s salesman can’t tell you 
the W. J. story write direct to 


No Rad Rust Corporation 


RUST SPECIALIST ENGINEERS 


Lancaster, Pennsylvania, U.S. A. 


ust and 


Never Failing Fuel Supply 


[ts easy to make claims when the summer sun shines 
but when winter winds blow a heating installation 
must make good! Many oil burner troubles are due to 
improper fuel supply. The Paul Type “RRO” Oil 
Pump will banish fuel supply worries forever. 
The motor driven Paul Type ‘RRO’ Oil Pump is 
mounted on a gravity tank with automatic float switch 
forming a complete self-contained unit 
providing fully automatic oil supply for 
gravity feed oil burners. 
Write for Bulletin 5031 


Fort Wayne Engineering & Mfg. Co. 


Main Office and Factory 
1710 N. Harrison St. Fort Wayne, Ind. 


DoubleActing 
NoVibration 
No Valves 
Noiseless 
No Packing 
UniformFlow 
of Oil 


y 


JANUARY 1, 1926 


LUV VAAN AREEUEN HUTA UU SS 


SMU MM 


Submitted for Comment and Criticism = 
by Readers of ‘‘The Plumbers’ Trade 
Journal, Steam and Hot Water 


Fitters’ Review’’ 


Remedy for Steam Boiler Losing Water 


IG. 1 is sketch of a steam boiler that 
was replaced due to a crooked fire- 
pot. We renewed the underground 

returns, thinking that the break was due 
to a choke or leak in them. 

The new boiler was connected the same 
as the old one, but the owner claims that 
the water line is not steady, and that 
on two occasions within a week he found 
no water showing in the gauge. Of 
course, he added more water and later 
found a flooded condition. 

The owner often says he shuts all the 
first-floor radiators off, claiming that the 
first floor gets too hot and the second 
floor not hot enough. I claim that this 
is one reason that the gauge is robbed of 
some water. : 

Do you think that one or two equalizer 


LB Steam saairs 


Ferurn 


Fic. 2.—Correct Form of Equalizer for 
Steam Heating Boiler in System 
Outlined by “E. R.,” Md. 


pipes, as shown by dotted lines on the 
sketch, would help any? “E. R.,” Md. 

Ans.—We judge from your sketch and 
your description of the trouble that the 
steam picks up water from the boiler and 
carries it into the mains. 

We believe that equalizers will help, 
but not of the kind you show by dotted 
lines. The spray will shoot past these 
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Questions and Answers 
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Answers to Problems Encountered 
by the Plumbing and Heating Trades 
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equalizers and so they won’t be of much 
use. ; 

In Fig. 2, we show how an equalizer 
may be installed to properly separate 
the entrained water from the steam and 
lead it back to a boiler promptly. You 
can apply this to your boiler. We think 
it will help greatly. 

A better method, however, as far as 
assurance against an unsteady water 
line is concerned, is shown in Fig. 3. It 
is called the checkless return system. 

The return main, instead of connecting 


ee Spear roars 


Fig. 3, “EH. R.,” Md.—Good Method of 
Connecting Up a Checkless Return 
With an Equalizer 


direct to bottom of boiler, connects into 
the equalizer at the boiler water-line 
level. This is the surest cure. 

You must, however, see that the radi- 
ator valves are all tight so that when 
shut they will not fill the radiators with 
trapped water. Also educate the owner 
to shutting the valves tight or leaving 
them full open—not anywhere in be- 
tween, as this is a one-pipe job. 


re 
Improving the Swiss By-Pass 
EFERRING to T. N. Thomson’s 
article, in a recent issue of your 
Journal, on the Swiss method of 
overcoming: indirect water heater trouble 


where the water heater is connected to 
a hot water: house heating boiler, your 


BS Underground 


“Ei. Re.” Md.—Sketch of Heating System Where Boiler Has an 


' Unsteady Water Line 
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cA two-months’ old baby that was Srown up from the start 


HIS little fellow was born in November and 
vet the best minds in the plumbing and heat- 
ing supply business listen attentively to his words 
of wisdom. Over 15,000 copies of the December 
issue were distributed to supply houses, their sales- 
men, purchasing agents, managers and executives. 


HE salesman carries this magazine in his pocket 

and reads it between trains and between calls. 
It is his companion, guide mentor and friend, a 
most powerful influence for better selling in the 
plumbing and heating supply field. Underneath 
its breezy style is sound logic. 


Wie eee of plumbing and heat- 
ing equipment who wish to reach the man 
who actually places their goods before the trade 


THE PLUMBING AND HEATING SUPPLY SALESMAN, 
SSS EARP NMGISANIES SLRS Le EAA LERNER RE EL TLD EAT TTS 


are offered, through the “SALESMAN” a 


reader field that is 100 per cent selected. 


HEN a salesman enters a plumbing and 

heating establishment where the owner has 
been attracted to a product through the manufac- 
turers’ publicity in such magazines as the Plumbers 
Trade Journal, that salesman can make the sale 
if he has had a good effective selling idea given to 
him by the manufacturer through the ‘‘Salesman.”’ 


PACE in every issue of the PLUMBING 

AND HEATING SUPPLY SALESMAN, 
puts over selling ideas to the salesmen, making 
vour sales campaign absolutely effective. 


Write for rate card and other particulars. 


239-241 WEST 30th STREET, NEW YORK 
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Swiss correspondent explains as follows: 

“To get a lower flow temperature for 
the heating plant the gate on the return 
is slightly closed to get the proper flow 
temperature.” This doesn’t mean to close 
tight—it means partly. 

For the one vital fact Mr. T fails to 
take note of, permit me to repeat Mr. 
Z.’s own statement, and it’s the most im- 
portant point he brings out in reference 
to the entire article: 

“The flow conditions of the plant will 
not be disturbed, wnless the mixing point 
be kept over the top level of the boiler, 
because any elevation at this point is 
equal to a proportionate diminution of 
the Force head.” 

Mr. Z has explained that a top outlet 
boiler is not correct for his plan. He 
means to have us understand that only 
as much water as passes into boiler 
through gate on the main return, can 
leave boiler through hot outlet of boiler. 
The balance necessary to fill main hot 


2" Vent 


should not be kept over the boiler. In 
the Swiss method the hot water outlet 
from the boiler is taken from side and 
not from top. 

That’s all right, and it fits in well 
with his plan. But on this side of the 
Atlantic we find an enormous variety of 
hot water heating boilers with their only 
outlets taken off the top. What can we 
do with them? Can we say—“It’s impos- 
sible, or not practical to adopt this Swiss 
method to a hot water boiler that has a 
top outlet?” 

I think not. I agree with the Swiss 
engineer when he states that some of 
the circulation motive force is lost by 
so raising the mixing point. But the rise 
is only a few inches, perhaps about 6 or 
8 inches, higher than a side outlet. This 
is small compared with the usual heights 
of the circuits throughout the building. 

However, the point is well taken and I 
compliment “T. J. M.” on spotting it. 
Still what can we do with the ordinary 


flow-line to building must come from the 
by-pass through the “fly valve.” 

The three-way valve suggested by Mr. 
T. should have a device incorporated on 
the lower side of the gate to prevent it 
from closing more than three-quarters of 
its area. If it is closed tight something 
of a peculiar nature may happen. 

Mr. T.’s idea of the mix into tee on hot 
main at point he shows on top of boiler 
is not very bright—not for Mr. T.; he 
knows better. I wish he would re-check 
this. More light is what I want. 

oT de Meet Kans 

[Epitor’s Notge.—Our correspondent’s 
letter was referred to Mr. Thomson, and 
the following is the author’s clear reply: ] 

Ans.—I am glad to have this frank 
expression from “T. J. M.,” Kans., be- 
cause it conveys suggestions of a prac- 
tical and constructive character. 

He draws attention to the Swiss engi- 
neer’s statement that the mixing point 
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of Soil Waste and Vent Pip- 
ing According to “Hoover 

Code” 


top outlet hot water heating boiler? The 
system I have shown is one that adapts 
the Swiss idea not to Swiss boilers with 
side outlets, but to American boilers 
with top outlets. 

I wish “T. J. M.”? would show us how 
to get over that little point without cut- 
ting into the side of the boiler and mak- 
ing a new connection there. 

I am aware that there are American 
hot water heating boilers with side out- 
lets which, of course, would fit into the 
scheme the same as that shown by the 
Swiss engineer. 

The main point at issue is how to con- 
nect the by-pass up to a top outlet boiler, 
without losing motive power for circu- 
lation through the building. “T. J. M.” 
seems to have some good practical ideas 
under his hat. Perhaps he can show us. 

We have to realize that this method is 
in its infancy here. None of us knows 
much about it till it is tried out. The 
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first suggestions are always crude. They 
later become perfected by combinations 
of ideas from other men. 

Perhaps next spring, after some of 
these systems have run all winter, our 
trade will have learned enough about 
the scheme practically, to put it on a 
highly finished practical working basis. 
At present most of us are just theoriz- 
ing. Let us perfect our theories first as 
well as we can through our knowledge 


Ss En 
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Can a closet be wet-vented for an un- 
limited length of, say, 10 feet or so from 
the lead bend? 

Would you not interpret the law as 
saying that bath should not be more than 
5 feet to the vertical of the basin, meas- 
uring back from crown to Y, thence to 
elbow of vertical of basin lines? 

Is there any place that you can get a 
more definite book on this subject other 
than one issued by the Hoover Subcom- 


Jo lavatory trap 


oe 


Bath, 


Fic. 2, “J. J. F.,” Fla. Detail of Lavatory and Bath Wet-Vent Connections 


to 4-Inch Closet Branch. 


“Hoover Code” Favors Connecting Waste 


Directly Into the Y on Stack 


of natural laws and forces, and then 
prove them out in practice. 

“T. J. M.,” in his remarks, is helping 
us improve our theories even if he does 
not show how we can overcome the diffi- 
culty he mentions. 

Some ingenious fitter or plumber some- 
where in this broad land may be able to 
take the original Swiss idea, add my 
idea to it, then add “T. J. M.’s” idea to 
them both, then one of his own, and con- 
solidate the whole into a_ practical 
proposition—something the trade can in- 
stall with every assurance of success. 

Regarding the proposed clearance of 
the three-way valve so that the return 
water to the boiler cannot be entirely 
shut off, one would, of course, have to 
allow a little clearance. An absolutely 
tight closing valve might cause the boiler 
to steam and pound. 

We would like to hear from more of 
our practical readers on this topic as we 
believe that the proper development of 
this scheme will be useful to our trade, 
particularly in the way of broadening the 
field of usefulness of that popular and 
very efficient medium—the indirect water 
heater. 


<< —_ a —_____ 
Interpreting the ‘‘ Hoover Code ”’ 


N reference to your article in the Sep- 
tember 15 issue, page 541, the floor 
chain at “A” in the sketch is correct, 

according to my interpretation, but the 
vent on that lower floor closet is not. 
We make them put in a 4x2 Y on the 
lower floor and generally wash this with 
a basin and bath. Now what objection, 
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if any, can you see to the sketch, Fig, 1, 
herewith, according to the recommenda- 
tions of the Hoover Subcommittee on 
Plumbing? 

A 4-inch double sanitary cross is put 
in the soil stack and a 4-inch Y is put 
into that on the end of a 4x2-inch re- 
ducer, which takes the wet vent of closet, 
bath and lavatory. The closet is taken 
off with a brass ferrule wiped to a 45- 
degree lead stub, all as in Fig. 2. 

Also, what is the proper limit and 
where do you measure from in deter- 
mining the limit of vent, as in this case? 


mittee at Washington? Your technical 
articles are very good. “J. J. F.,” Fla. 

Ans.—The sketch, Fig. 1, shows the 
system in question in general. Sketch, 
Fig. 2, shows “J. J. F.’s” method of con- 
necting lavatory and bath combined 
waste, and wet-vent into the 4-inch 
closet branch through a 4x2-inch reduc- 
ing piece. 

We see no particular reason why these 
sketches should be considered out of 
harmony with the so-called “Hoover 
Code.”’ Turn to page 149 in the “Recom- 
mended Minimum Requirements, Etc.,” 
the Hoover Plumbing Committee’s report, 
and note that Fig. 67 illustrates practi- 
cally the same system for closet, bath 
and basin connections, but with a 3-inch 
soil pipe, and 114-inch waste and wet- 
vent, instead of 4-inch soil pipe and 
2-inch waste and wet-vent. 

With reference to your sketch, Fig. 3, 
we would interpret the code as meaning 
that the 5-foot developed length of un- 
ventilated waste applies only to the 
length of “A” from branch to trap, be- 
cause pipe “B” is ventilated up through 
the lavatory vent. 

If the pipe “B” were not ventilated, 
then the measurement would be taken 


- from the stack to the farthest trap. That 


is to say, the dead-end part should be less 
than the limit specified in proposed code. 

We do not know of any book published 
which explains the “Hoover Code,” and 
there is nothing more definite on the 
subject at present. But be patient; we 
understand that steps are being taken 
through the auspices of the National As- 
sociation of Master Plumbers to put be- 
fore the trade some more explanatory 
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“J. J. F.,” Fla—Sketch of Waste and 
Wet-Vent Piping in Which Dead-End “A” Is 
Subject to the 5-Foot Length Limit 


data that will remove all doubt as to 
what is meant in the numerous chapters, 
sections, etc., included in the Commit- 
tee’s report. 


Defines Some Fundamental Elements 
of Good Plumbing 


HOUGH we are a bit late, we are 
writing to comment on the article 
which appeared on page 514 and 
515 in the September 15 issue of your 
Journal, and wish to take the liberty of 
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differing with you in regard to calling 
this “good plumbing practice.” 

The practice and theory of plumbing 
is to promote better housing conditions 
by carrying away and disposing of the 
sewerage from buildings in a sanitary 
manner and protecting the tenants from 
the foul odors of the sewer. Plumbing 
should be installed in such a manner that 
all pipes will do the work required of 
them for the life of the building (break- 
age, repairs and stoppage excepted.) 

The object of venting is to prevent 
syphonie action, to prevent back pres- 
sure, and to provide a free circulation of 
air through the plumbing system. 

We would not consider the job illus- 
trated in this article as being either good 
practice or sanitary, for the following 
reasons: 

Fig. 1 shows five lavatories—that in 
the centre being the only one that is 
vented properly. The other four show 
too much fall between the trap and the 
vent, forming the long leg of a syphon. 
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ing with the least material practicable, 
with every pipe straight, so that all soil, 
waste and vent pipes will do the work 
required of them, then we will have bet- 
ter plumbing and more of it. 

In several ways the work illustrated 
in the article referred to could be in- 
stalled in a much more sanitary and 
cheaper manner. The Ohio State Code 
allows a yoke or loop vent, which could 
have been installed with less expense, as 
in Fig. 1, herewith. 

Ans.—Thanks, “Plumbing Inspector” 
for your frank criticism, also for the 
suggestions for improvement submitted 
in your sketch in Fig. 1, herewith. 

The sketch A is a loop or yoke vent, 
the closet bends being either lead or 
iron. Sketch B has as its leading fea- 
ture a vent taken off the side of each 
Y that takes the closet bends. These are 
side outlet Y’s, these closet bends also 
being either lead or iron. 

In sketch C, each closet bend is vented 
at a point above the turn of the bend. 


Fic. 1, “Plumbing Inspector,’ Oreg.—Four Methods of Loop Uniting Closets, 
as Per Ohio State Code 


The venting of toilet bends in the manner 
shown in Figs. 2, 3 and 4 is worthless 
from a sanitary standpoint, as they 
would be stopped up in a short while 
and would not do the work required of 
them. They are installed horizontally, 
below the top of fixture, with very little 
fall, and connected to the bends in such 
a way that every time the fixture is dis- 
charged, a part of the discharge will 
enter the vent, and, in a short time, plug 
it tight, thereby making it worthless as a 
vent. This would occur in case of stop- 
page in the sewer or house drain also. 

We have found by experience that the 
use of lead in the ground, especially in 
cement, is inadvisable. Lead installed in 
direct contact with cement will corrode, 
unless the lead is protected by a coating 
of asphalt and tar paper. Lead, also, is 
easily destroyed by rats when the work is 
covered with earth and a wooden floor. 
It would also be liable to be damaged 
by workmen, should a cement floor be 
installed later. 

Many things are to be taken into con- 
sideration when installing a plumbing 
system. First, to install the work in as 
straight a line as possible and avoid un- 
necessary turns, thereby lessening the 
danger of stoppage. Second, all pipes 
should be of proper size and have a good 
fall. Third, all vents should be installed 
vertically or on a 45 degree angle from 
the trap outlet to a connection with the 
main vent above the top of the fixture, 
and all horizontal vent pipes should 
drain to avoid traps caused by conden- 
sation. 

When plumbers learn to install plumb- 


In sketch D, we have another example 
of the loop vent, the difference between 
it and sketch A being that in D the 
Y’s are turned up with %-bends looking 
plumb up to the floor flanges. 

These methods, as outlined, “Plumbing 
Inspector,” Oreg., says are all in accord- 
ance with the Ohio State Code. 


An Interesting Question from Norway 


ERE, in Norway, we are building 
a number of wooden cottages, two 
stories high. We are working with 
a very high water pressure, approxi- 
mately 70 to 80 pounds. This high pres- 
sure causes quite a lot of noise in our 
wooden houses when we draw water. 
Have you anything in your country 
which can prevent this noise? Here we 
always use direct supply, and not auto- 
matic tanks up in the attic. I shall be 
pleased if you could give me some facts 
for preventing this noise. Very likely 
you know some remedies for this trouble. 
“M. E.,” Kristiania. 
Ans.—This letter, coming, as it does, 
from a large concern in far-off Norway, 
is full of interest and importance. It is 
of interest to our trade in general be- 
eause it lets us see that building con- 
struction and plumbing installation in 
Norway are much the same as we have 
in America, at least as far as wooden 
houses and plumbing supply direct from 
street mains are concerned. 
The writer has never been in Norway. 
He knows little or nothing, from experi- 
ence, observation, or consultation, about 


how plumbing there is usually arranged. 
Consequently he feels rather conserva- 
tive in advising remedies for the noises 
from water pipes experienced there. 

He can only tell what he knows about 
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Fic. 1, “M. E.,” Kristiania — Sketch 
Showing How Pressure-Reducing and 
Relief Valves May Be Installed to 
Help Decrease, If Not Eliminate, 
Noise and Vibration in Water System 

for Frame Dwelling 


methods and devices that help us on this 
side of the great Atlantic. 

In the first place, we must realize that 
noise is the result of vibration. We 
have no means of stopping the vibration 
of piping, due to water flowing swiftly 
through it under high pressure. This 
means that we cannot prevent rushing 
water from making a noise. 

But we can help confine the vibrations, 
or noise, within the system, and so pre- 
vent it from becoming communicated to 
the building. We can also reduce the 
intensity of the vibrations in the sys- 
tem by reducing the pressure. 

To help confine the noise to the piping 
we can hang and otherwise support the 
water pipes clear of the timbers. This 
prevents direct communication between 
the piping and the building. 

We also help reduce noise greatly by 
covering the pipes with hair felt or other 
suitable soft covering material. 

To reduce the vibration within the 
system, we install a pressure-reducing 
valve on the main just as it enters the 
building. Incidentally, this reducing 
valve also helps reduce noise at the 
faucets and gives the washers a longer 
life. 

We wish to caution our friends in 
Norway, however, when installing a pres- 
sure-reducing valve, to always install a 
pressure-relief valve also, to prevent a 
bursting of the boiler on hot water stor- 
age tank by the expansion of the water. 

In Fig. 1, we show how a pressure-re- 
ducing valve and a relief valve may be 
installed. This sketch speaks for itself. 
One point we wish to make clear, how- 
ever, is that, if there is a shut-off valve 
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between the relief valve and the hot 
water heater or tank, it must be of the 
stop and waste type. 

There are closet tank ball cock valves 
made especially to be as noiseless as pos- 
sible. They are less noisy than the com- 
mon makes. They are especially adapted 
to high pressure work, and may be seen 
advertised from time to time in this 
Journal. 


Best Cure for Rusty Water Trouble 


HAVE been having considerable 

trouble with a hot water storage tank 

which has been in operation for five 
or six years. Am getting reddish water 
from the tank, although I have had 
same washed at different times. But the 
hot water is still coming out reddish in 
color. 

I will be glad to receive any advice or 
suggestions to remedy this trouble, and 
wish to thank you in advance for your 
trouble. SLs: conn. 

Ans.—We presume that this is a black 
iron hot water storage tank and that the 
internal corrosion is coloring the water 
red. The remedy is to install a silicate 
chamber on the tank or its hot water 
circulating connections. 

Fig. 1, at A, shows a good way to 
connect a silicate chamber to an ordi- 
nary vertical range boiler. At B is 
shown a silicate chamber connected to a 
horizontal storage tank. 

These silicate chambers are connected 
in such a way that hot water will cir- 
culate through them, melt a little of the 
silicate and circulate the weak solution 
through the heater and tank. The arrows 
show the direction of the circulating 
currents. 

Be sure to valve the chamber on both 
sides, as shown, and provide it with a 
drain valve, so that the chamber and all 
of its connections can be forcibly washed 
out at times by a proper operation of the 
valves. 

Sediment will accumulate in the cham- 
ber and piping, and will require to be 
periodically washed out, say every three 
months or so. 

We have tried this arrangement on one 
of the worst cases of red water trouble, 
due to corrosion, and it worked well, and 
is still working splendidly. We do not 
hesitate to recommend it to those who are 
troubled with rusty water. 

The address of the manufacturers can 
be found in their advertisement which 
appear from time to time in this Journal. 

Sg ES 


Happy New Year! 


TAKE great pleasure in expressing 

to the readers of THE PLUMBERS 

TRADE JOURNAL the very best of 
wishes for a happy and prosperous New 
Year. Mrs. George F. Ridenour, Spring- 
field, president, Ladies’ Auxiliary, Ohio 
State Master Plumbers’ Association. 
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Fic. 1, “L. S.,” Conn.—Sketches Showing How to Connect Up a Silicate 
Chamber Properly to Effectively Cure Rusty Water Trouble 
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1926 Looms Up Ahead As Year of Continued Prosperity 


Messages Received From Members of The Trade In All Parts of The Country Indicate Unflagging Optimism Based Upon Sound 
Surveys of Business Conditions And Prosperity 


TAKING STOCK OF OURSELVES 


By H. E. Lonctry, Wilmington, N. C., 
Pres., Nat’l Master Plumbers Assn. 


HE time for taking stock is here; 

the time when the Boss, Bookkeeper, 

Shop-man and, even the Apprentice 
Boys, count fittings, measure pipe and 
even take a list of repair parts that are 
more or less obsolete. The accountant 
takes these lists, carefully checking over 
the books, and finally makes up a state- 
ment showing whether or not the busi- 
ness has made a profit or suffered a loss. 

Now, we know that the above pro- 
cedure in taking stock is quite necessary, 
as our Uncle Sam requires it, but do 
we not often overlook the most important 
stock-taking of all, and that is “taking 
stock of ourselves?” How many of us 
do that? Are we giving the Industry, 
of which we are an integral part, the 
proper effort and support? Are we 
properly filling our niche in the Indus- 
trial World? Do we always practice the 
“Golden Rule’ in all our business rela- 
tions with the public, the wholesaler, 
our competitor and the workmen who 
install our goods? Do we always mer- 
chandise the different accessories that 
are offered us every day? 

Men, stop and take stoek of yourselves 
seriously and see if you can be weighed 
in the balance and if you are found 
wanting. 

After taking stock of ourselves and 
what we have done in the past, let us 
make a new resolution and stick to it, 
and that is look around and not only try 
and do more and better work, but try and 
be bigger and better merchant plumbers. 

There are numbers of commodities that 
we have either overlooked or have not 
used the proper efforts to sell, and some 
of those articles we have in days gone 
by offered to sell in a haphazard way. 

Study the selling game and ask the 
public to buy not only bath-tubs, lava- 
tories, etc., but, in addition, exercise 
earnest effort in educating the public 
to know that the plumber is the proper 
person to sell all kinds of gas-appliances, 
iceless refrigerators, good reliable oil 
burners, bath-room trimmings and other 
goods too numerous to mention. 

They will not buy unless you ask them 
to. Show them the article in an attrac- 
tive show-room. Use precaution, how- 
ever, in first ascertaining authentically, 
if the goods offered are reliable. Buy 
them on past performances, as there are 
a number of articles on the market today 
of a more or less questionable nature. 
Let this be your New Year’s Resolution. 

The last six months have been the 
most interesting of my life. I have been 
in position to meet and know more men 
connected with our industry than ever 
before, and when I look back and see 
the progress our National Association 
has made, I can truthfully say that I 
am proud of the fact that I am a plumber. 
The contacts I have made with my fellow 
craftsmen and the friends will always 
be my most cherished memory. 

When you are making your New Year’s 
Resolution, do not overlook that com- 
petitor of yours around the corner. His 
troubles are just the same as yours. Go 
around and get better acquainted with 
him and you will feel more kindly toward 


him and he toward you. Possibly he has 
a large family of children whom he is 
trying to educate with the view to mak- 
ing them better business men and women. 

The past year has been good to the 
majority of us in a business way, but, 
let us look to the future with more 
optimism and ever practice the motto, 
“He Profits Most Who Serves Best.” 

One of the outstanding reasons our 
National Association has made the prog- 
ress that it has is the fact that men 
freely give of their time to help build 
up this organization with no selfish pur- 
poses in view. 

We have every reason to believe that 
the forthcoming National Convention, 
which will take place in the city of Louis- 
ville, Kentucky, June 22nd to 24th, will 
be the largest in our history, and well 
it should be, as Louisville, from a geo- 
graphical standpoint, is almost centrally 
located and has wonderful railroad facil- 
ities, plenty of hotels and one of the 
largest enameling plants in the world, 
devoted to the manufacturing of sanitary 
enamelware. 

Then we will have an excellent oppor- 
tunity of making new friends and renew- 
ing old acquaintances and have the privi- 
lege and pleasure of touching elbows with 
the men in the industry, interchanging 
ideas with them and learning their meth- 
ods and they yours. 

It is my earnest hope that everyone 
connected with the industry has reason 
to be truly grateful and thankful that we 
have successfully passed another mile- 
stone on our journey through life. 

Let us resolve to do our part in build- 
ing up this wonderful organization and, 
in a way, measure up to the high ideals 
of those who have in the past labored so 
hard to place our industry upon a higher 
plane and in justice to the founders who 
truly “Builded Better Than They Knew.” 

With this thought in mind on the 
threshold of this Happy Season, when we 
hear the Holy Angels heralding the 
advent of the Prince of Peace, I wish you 
and yours a Bright and Happy New 


Year. 
SS 


CIVILIZATION AND PLUMBING 


By JOHN J. VOGELPOHL, Cincinnati, Past 
Pres., Natl Assn. Master Plumbers 


T the Convention held in Portland, 

Oregon, I had an opportunity of 

expressing to those present my sin- 
cere appreciation of their co-operation 
during my term as National President. 
At this time I take this means of saying 
to all members of our craft and the 
different trade associations, that period I 
found all Committees ever ready and 
desirous of cooperating in all things that 
had the best interests of all parties at 
heart, with the result that the program 
outlined by the National Association for 
the term, was completed. 

The trade papers were ever ready to 
give the proper publicity to the many 
new innovations that the Association has 
instituted in the last few years and I 
am sure that the readers were able to 
get a real conception of what we are try- 
ing to do in the interests of the citizens 
of our country. 

I am certain the men who have not 
taken any part in the work to date by 


having membership in our Association 
and thereby doing their share to help 
defray the expenses of our Association 
in this most worthy effort, realize by 
this time that we are all partners, 
engaged in a most meritorious work and 
one that has done more for civilization 
than any other known agency. 

Little did the men who had the vision 
and courage to bring this organization 
into existence think that at this time 
we, who live and enjoy the fruits of the 
seeds that they planted, would be engaged 
in such a mammoth industry. We must 
be ever mindful that if this business is 
to continue to grow, the safeguards 
placed about it by those pioneers, in the 
interest of health and sanitation, must 
be kept intact. 

We are told that twenty-five years ago 
there were about 128,000 journeyman 
plumbers in our country; today we have 
about 98,000; a most startling decrease. 

Twenty-five years ago there were less 
than 200,000 bath tubs made and sold 
in this country per annum. Last year 
there were made and sold 1,147,000 bath 
tubs. Statistics tell us that the average 
workman does not produce as much as 
he did in that period. 

If that is true, then it is reasonable 
to believe that a vast majority of goods 
manufactured and sold, are finding their 
way into the homes of our people through 
illegitimate sources, and _ installations 
made by men who do not know and 
understand that plumbing, regardless of 
the class of fixtures and materials used, 
improperly installed, can and will be- 
come a menace and a cause of disease 
and much unhappiness. 

In my opinion, there never was a time 
when it was a greater privilege to be 
an American, living up to the traditions 
of our Forefathers, than now. And let 
us all resolve during this glorious season 
of the year to do our part in meriting 
that citizenship. 

In conclusion, I desire to extend to 
all every wish for a Happy and Prosper- 
ous New Year. 


=< 
BE A CREDIT TO YOUR BUSINESS 


By J. J. Crotty, Boston, Mass., Pres., 
Amer. Soc. of Sanitary Engineering 


ACON has written: “I held every 

man a debtor to his profession: 

from which they as men of course 
do seek to receive countenance and 
profit, so ought they of duty to endeavor 
themselves by way of amends to be a 
help and ornament thereto.” 

It is my opinion that a New Year’s 
message should deal lightly with things 
material, but dwell with emphasis upon 
that idealism so characteristic of those 
sturdy pioneers who builded better than 
they knew. 

A review of achievements in the plumb- 
ing profession for the past year would 
indicate that all is well. It is going about 
its business seriously, contributing to 
the health and comfort of the nation. 

There is pleasantly noted a general 
disposition to accept constructive criti- 
cism and united collective effort in chal- 
lenging unfair attacks. 

The modern plumber has made it a 
cardinal principle to take first advan- 


tages of any innovations that possess 
sound merit. 

The American public has learned there 
is no economy in poor plumbing. 

Ingrained prejudices are weakening, 
and the public is more surely realizing 
that an investment in good plumbing rep- 
resents the highest type of health 
insurance. 

One of the contributing factors to the 
successes of the past year has been the 
improved cooperation of all allied 
branches of the plumbing industry. 

No profession can reach its goal with- 
out the staunchest loyalty within its 
ranks. 

There is no set rule or formula where- 
by the power of public opinion can be 
measured. Let us strive for the crea- 
tion of favorable public opinion toward 
our industry. 

Passing from this year so glorious in 
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achievement and entering the threshold 
of the New Year, so full of promise, let 
us point to the American people the 
merit of the public comfort station move- 
ment, make it thoroughly known that 
where the international public comfort 
station mark is displayed, high sanitary 
standards are maintained. 

Encourage and support the movement 
started for the systematic training of 
apprentices, their education along mental, 
mechanical and theoretical principles 
that will result in their rapid advance- 
ment and development as mechanics on 
a basis of quality. 

In keeping with this thought I extend 
to the industry my best wishes for a 
Happy and Prosperous New Year. 


V7—_—_—— SO 


HOLD YOUR POSITION IN THE LINE 


By WiLliaAM A. BERGNER, Secy. -Mgr., 
Teh be Evansville, Ind. 


VERY period of business and manu- 
facturing development is attended 
by a gradual accumulation of 
counteracting and negative elements 
that in time must be dealt with and 
properly combated. During the last 
twenty years the plumbing and heating 
industries have made big strides in im- 
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proving the design and quality of their 
products. 

Many important changes have taken 
place in the methods of manufacture, 
permitting great output. The quantity 
of goods manufactured has greatly in- 
creased, as likewise has the demand, 
which in turn is requiring a greater 
range of distribution in the many lo- 
calities. 

Along with this rapid growth and de- 
velopment we have: gradually accumu- 
lated and seen grow and develop things 
that are proving very detrimental and 
injurious to the industries as a whole. 
Competition for business has become so 
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keen that to a great degree it is de- 
structive and of such a character that 
the factor of profits is a thing almost 
forgotten in many localities. Business 
thrives, expands and better serves when 
conducted along sane, progressive, profit- 
able lines. Otherwise it helps destroy 
itself. Many firms in their eagerness 
for business and desire for large volume 
have secured more than they could prop- 
erly and profitably handle. They would 
have been much better off if they had 
contracted for less, rendered first class 
service, and let some other firm secure 
part of the business. 

Many firms have stepped out of their 
business range or sphere and have in- 
vited disaster by not knowing when to 
stop taking business. Large numbers of 
orders on the books that at the end of 
the business year have earned no profits 


prove beyond doubt that such a policy” 


of conducting business is wrong. Still 
you will see firms follow the same course 
year after year. 

The lack of recognition of others’ 
business rights and welfare by many in 
the business slowly but surely under- 
mines their own business structure and 
conditions. He who is not broad-minded 
enough to see others profitably conduct 
business need never hope to operate a 
successful, profitable business himself 
because he is thus helping build a bar- 
rier that will prevent success. 

Fairness, squareness and co-operation 
are essential to the proper rendering of 
public service by any industrial group 
operating in certain territories or dis- 
tricts. 

When I was a boy attending Sunday 
School the teacher instructing my class 
tried to drive home the point that as 
we traveled through life we should get 
on the right road, follow it to the end. 

He drew a picture on the blackboard 
of a road with a fork showing one branch 
leading to the left, the other to the right. 
The left branch led to Hell; the right, to 


Heaven. He told us to stay always on 
the RIGHT ROAD and we would enjoy 
success and happiness. The road to the 
left, he said, would bring Unhappiness, 
Discontent and Failure. 

The right road in the plumbing and 
heating industry is the one where sound, 
sensible policies of rendering service at 
a profit are followed out. To follow this 
requires aggressiveness and effort, good 
service, correct selling, proper advertis- 
ing and a strict, careful study of one’s 
business. It also includes your putting 
your shoulder to the wheel and helping 
out in a general way to make conditions 
better in the territory you serve for your 
particular branch of the industry. De- 
structive, senseless, blind grasping for 
profitless business will not bring suc- 
cess. 

The football or baseball team that wins 
is the one that has a group of players 
working and pulling together for the 
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success of the whole team. If there is 
no teamwork the team loses. A group 
of men engaged in the same line of busi- 
ness can be compared to a ball team. 

Working together to build up better 
conditions, studying their trade problems 
together, helping the other fellow to 
strengthen his position—all striving to 
make the business better will bring suc- 
cess and profits to all. 

The blind policy of considering only 
your own selfish interests, regardless 
of the fair rights of others engaged in 
your line of business, brings about the 
same results as the team that lacks co- 
operation—the whole team loses. 

This is the first month of the year 
and it bids fair to be a big year for bus- 
iness. Will it prove a profitable one for 
the plumbing and heating industries? [t 
will if each one in his particular posi- 
tion will give his best to hold his posi- 
tion in the line. 


Association Benefits 
By Henry B. Gombers, Secretary, Heating and Piping Contractors’ 


National Association 


66 NEW Year’s Message to the 
Trade” is something those iden- 
tified with our industry are en- 

titled to have from any of us who have 

given of our best to bring about, and 
also to maintain, proper conditions there- 
in for the-common good. 

“The mill will never grind with the 
water that has passed.” That is true; 
but something shall be said for the good 
old mill that still stands firmly on its 
site ready to utilize more water with 
which to give power to do the grinding 


that must be done now, as well as in’ 


the future. 

It is for those contractors who are not 
now members of the Heating and Pip- 
ing Contractors’ National Association 
that this message is intended. 

Where would the industry be today 
were it not for the men who stand loyal 
and true through fair weather and foul 
meeting the problems that confront us 
and which must be solved in an equit- 
able manner? 

How could manufacturers and jobbers 
be expected to observe those ethics which 
all self-respecting people consider just 
and right unless there was an organiza- 
tion to present the views and requests 
of the industry from which all of them 
make a living and lay up a competency, 
or at least ought to? 

How could the public at large be pro- 
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tected against any unscrupulous people 
in our industry unless there was a Na- 
tional Association like ours to appeal 
to for such help as could consistently 
be given? 

What standardization of material used 
by heating contractors would have been 
brought about had the initiative not been 
ours in so very many cases for the last 
quarter of a century? 

The building business has expanded to 
such a degree in the past decade that 
those who are observers of the trend of 
affairs are “sitting up and taking notice” 
of present conditions, and those likely 
to prevail in the near future. The wise 
ones will take in sail and trim ship to 
be prepared for any squall or storm that 
may be on the way—and this is not said 
pessimistically. 

Those who are now “grabbing off” at 
bargain counter prices contracts that will 
take months, and possibly years, to com- 
plete are playing with fire, if we can 
read the signs correctly. It certainly 
behooves those who take chances to look 
ahead a bit and remember the adage 
“we must assess the past in order to 
judge the future.” 


pO ae Nie Pad Be 
LACK OF EDUCATION THE ROOT 
OF MOST TRADE EVILS 


By CHAS. M. SWINNERTON, Los Angeles, 
President, Association of Master 
Plumbers of California 


Y message to every member of all 
Master Plumbers’ Associations and 
to every master not affiliated with 

our organizations, is to gird up their 
loins, clothe themselves with the armor 
of efficiency (education), and prepare 
for the new era which will most cer- 
tainly dawn on our craft when this 
armor encompasses our forms and our 
actions are guided by its strength. 

Lack of education lies at the root of 
most of the following evils that beset 
the business man in our craft today: 
Erratic figuring, poor ethics, failutes, 
lack of confidence in one another, ignor- 
ant competition, hardships and loss of 
business caused by unethical practices 
on the part of jobbers. 

Acting as a tool for unscrupulous job- 
bers, lack of proper accounting and many 
more delinquencies, can also be and are 
directly attributable to the lack of edu- 
cation. Not only lack of business educa- 
tion, but lack of ordinary schooling. 
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This is found throughout the craft in 
masters and journeymen alike, and what 
has been more harmful in the past has 
been the apparent opposition to admit 
the truth and be willing to change it by 
cooperation in all measures which have 
as their object the education of the craft 
in those essentials which are necessary 
to our success and progress. 

Never before in our history has the 
demand for educational features been as 
keen and insistent throughout our or- 
ganization as it is today. Bookkeeping, 
salesmanship, estimating and other edu- 
cational classes are well attended and 
much good has been accomplished. 
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Whereas a few years ago expenditure 
of funds for such objects was generally 
promptly voted down, today the easiest 
funds to have appropriated in our. asso- 
ciations are those to be expended on edu- 
cational programs. 

Already there is an evidence of the fact 
that such education has to some extent 
been absorbed and put to good use by 
many members. ‘ 

If educational programs continue to 
arouse the same interest in the next few 
years that they have in the past, and 
the members absorb and put into practice 
the valuable knowledge imparted, I be- 
lieve that this, together with an insti- 
tution and proper regulation of a fair, 
businesslike credit system by the jobbers, 
cannot fail to prove of inestimable value 
to the entire craft. 

Education is the basis of all successful 
endeavor. Education begets self-reli- 
ance. Self-reliance begets confidence. 
Confidence is the base to success. With- 
out education (and by this I mean thor- 
ough knowledge of the requisites of your 
craftsmanship, together with the proper 
business methods embracing all the ele- 
ments), without these essentials the mas- 
ter plumber is like a ship without a rud- 
der. He is going somewhere, but does 
not know just where. Failure lies ahead, 
just as surely as the sun rises and 
brings to us the light of day. 

Therefore, education is the base that 
is absolutely essential, and vital, to all 
our endeavors and schemes. The quicker 
we recognize this fact, the quicker our 
problems will be solved, and as a natural 
result membership in our organizations 
will be keenly sought after. 

The National Association of Master 
Plumbers, the State Associations of Mas- 
ter Plumbers, the National Trade Exten- 
sion Bureau, countless numbers of local 
associations, and the trade press, are to- 
day earnestly assembling and diffusing 
throughout the length and breadth of 
this land these educational features, and 
the membership of our organization are 
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keenly taking advantage of the oppor- 
tunities presented. \ 

Many young men are being developed 
as leaders in our organization, and this 
is one reason which should give us cause 
for gratification. Education will, to a 
large degree, remedy the foolish price 
cutting which exists in our business to- 
day. Most of this is caused through 
lack of knowledge or education. When 
a man knows his cost he is not very 
likely to figure at a loss, but when by 
reason of lack of education he does not 
know his cost, you may expect him to 
continue on his mad, senseless and de- 
structive way. We might just as well 
right now give up the hope that a Moses 
will sometime appear to lead us out of 
the wilderness. Such a miracle is not 
to be expected. Each man must find his 
own way out, and his best friend, edu- 
cation, will not only lead him but con- 
duct him safely and surely to the haven 
marked Success. 

Speaking of the outlook for the com- 
ing year in California, I can say that 
the voyage ahead is more clearly charted 
than the past year’s journey. The price 
cutting madness has produced some glar- 
ing failures. Volume sans profits has 
likewise proved a failure, with feelings 
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of regret. Loose credits are being gradu- 
ally eliminated by the jobbers in order 
to protect themselves from _ business 
suicide. The educational campaigns and 
the efforts put forward by the leaders 
in the craft are having their effect, and 
our members are putting the knowledge 
gleaned to good use. 

District master plumber clubs have 
been formed throughout the southland 
with education as their objective. 

Much good has been accomplished and 
many plumbers, both members of our or- 
ganization and non-members, have earn- 
estly participated. 

The outlook for business is good. The 
volume for 1926 should equal the volume 
for 1925 and with a little sane business 
sense, with more consideration given to 
the profit result of business, I am sure 
that the result at the end of 1926 will be 
more favorable business conditions for 
the master plumber, an adequate showing 
of profit at the summing up, a more 
friendly and profitable feeling between 
all members of the craft, produced by the 
use of better business methods on the 
part of both jobber and master plumber, 
and by the absorption and practice of 
those essentials which business educa- 
tion will give to both bodies. 


Colorado in Review 
By Joel P. Brickey, of Denver, National Director 


ITH the advent of each new year 

the progress made by the plumb- 

ing and heating business is slowly 
but surely coming to the front and find- 
ing its place in the foremost ranks of 
leading enterprises throughout the busi- 
ness world. 

The general public is beginning to 
realize that the plumbing dealer is not 
merely a mechanic but a builder ana 
protector of the nation’s health and a 
recognized leader in the country’s future 
growth and prosperity. 

To build up and safeguard this repu- 
tation we must all work and strive to- 
gether to attain harmony and cooperation 
among ourselves, to assist our journey- 
men and apprentices and to encourage 
and push forward any new medium that 
will better our conditions and elevate the 
standards of our craft. 

For the past two years I have held the 
office of president of the Colorado State 
and Denver Local Associations. I wish 
to state at this time that the Denver 
Master Plumbers’ Association can do 
and is doing more real, valuable service 
for its members than any dealer in the 
City of Denver can afford to miss. It is 
helping to make the plumbing business 
in Denver and is placing it on a par with 
other leading enterprises of our city. 

One of the notable features of the Den- 
ver Association is the Credit and Col- 
lection Department. This feature has 
been in existence for the past two years 
and is affiliated with the leading Credit 
Associations of our city and has enabled 
our members to collect hundreds of dol- 
lars in past due accounts. This depart- 
ment is also equipped to furnish complete 
credit information on any new customer 
a dealer may have. 

As president of this Association I have 
strongly advocated and supported the 
work done by the Apprenticeship Com- 
mittee of the National Association for 
the advancement of the apprentice and 
earnestly feel that too much cannot be 
done to encourage our boys who are desir- 
ous of bettering themselves to gain a 
thorough knowledge of the trade. 

These boys who will take the time and 


avail themselves of the opportunity 
afforded them by attending special 
classes which are conducted for their 
benefit, are bound to become better work- 
men, and when the time presents itself, 
cleaner and better competitors than 
could be secured otherwise. 

I earnestly hope that every dealer who 
possibly can will have an apprentice in 
his shop and give him all the support 
and cooperation in his power. Do not 
hire a boy who will make a good roust- 
about, but pick one that. you know will 
apply himself and will in later years 
make the plumbing business what you 
are striving so hard for now. 

To make a success of any venture we 
must be sold-on the idea. We all have 
our own particular ideas as a rule, we 
are generally sold on them ourselves. 
But how about the other fellow? Can 
we convince him? 

To make a long story short, as the 
saying goes, we have our Association 
meetings which are held for the express 
purpose of encouraging the members to 
bring in their ideas and sell them, to 
voice their opinions and endeavor to 
make their fellow members see these 
particular ideas as they are seen by 
themselves. 

If we are right in our own views, show 
our fellow members we are, but if we 
are wrong, let them prove it to us. In 
other words, attend the Association 
meetings and social gatherings and as- 
sist in upbuilding the conditions rather 
than destroy them. 

All over the country there is great 
room for improvement. We are too 
selfish in attaining our own particular 
needs; we either feel that we are too 
big to help the smaller fellow or too 
small to help the big man. 

This idea must be done away with if 
there is to be harmony and co-operation 
within our own ranks. One, two or 
three men cannot do everything. It 
takes us all and by working together in 
one body we can accomplish much that 
could never be attained individually. 

In times when we are up against labor 
troubles and similar obstacles, it takes 
not alone the big man to combat these 


conditions; it takes us all, little and big 
alike, so why not stick together in times 
of peace? The big man can do more 
real good for his association and the 
upbuilding of the plumbing business than 
all other methods of advancement com- 
bined. He is the man who should set 
the example for the little fellow and 
assist him in acquiring a better knowl- 
edge of the business and in so doing 
make of him a fairer competitor and 
ultimately bring about improved business 
conditions. 

Whenever a proposition is brought up 
at a meeting, do not condemn it at once 
just because it does not strike your own 
particular fancy. Debate on it; thrash 
it out. It may be just what we are 
looking for, only in a disguised form. 
The same brand of medicine will not 
cure all of the sick people in the world, 
and the same applies to ourselves in 
different arguments and _ propositions 
that are presented to us by brother 
members. 

The Denver Master Plumbers’ Associa- 
tion can feel justly proud of the won- 
derful work done by the Ladies’ Auxil- 
iary and the valuable assistance they 
have rendered in the past year. Dif- 
ferent social affairs that have been heid 
so successfully by the ladies have 
brought closer relationship among our 
members and it is my wish that every 
member of the Association extend a vote 
of thanks to the officers and members 
that have worked so hard to make the 
Auxiliary a success. 

With regard to the Missouri Resolu- 
tion drawn*by E. D. Hornbrook and 
passed and adopted at the National Con- 
vention held in Portland, whereby we 
are desirous of making a WHOLE- 
SALER A WHOLESALER, I firmly be- 
lieve that this is one of the greatest 


issues brought up at the convention and 


I honestly believe that when the time 
comes for this resolution to be put into 
effect it will become one of the greatest 
achievements of the Association in the 
past few years. It will not only stim- 
ulate more business and better business 
conditions for ourselves, but it will im- 
prove relationship between the dealer 
and the jobber and do away with petty 
arguments that cause not only the offi- 
cers of the Association no little annoy- 
ance, but the jobber and manufacturer 
as well. 

Business conditions for the coming 
year are very favorable and particu- 
larly so in this territory. I cannot see 
why the year 1926 should not be a ban- 
ner year. 

Sincere Greetings for your happiness 
in the New Year. 

—— 
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HERE’S TO A BRIGHT 1926 


By W. R. DosHER, Wilmington, N. C., 
Secretary, N. A. M. P. 


E have again come to the season 

when our hearts are filled with 

kindly feelings towards our fel- 
lowman, when selfishness is thrust into 
the background and our better selves 
come to the front. The season brings a 
source of happiness and good cheer and 
we catch the spirit of our Maker ana 
Redeemer. 

The Officers, Board of Directors and 
Committeemen of our National Associa- 
tion have taken their time and money to 
travel our entire country preaching the 
gospel of our Association, which is, 
“Prosperity and Good Cheer to every 
person engaged in the plumbing and 
heating business in these great United 
States.” 

I believe you will agree with me that 
this is an undisputed fact, they have 
done and are doing their part; but, in 
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the last analysis, it is up to the indi- 
vidual to bring about this condition of 
good cheer and prosperity which so many 
of our friends are wishing us and our 
Association is trying to teach us. 

If we conduct our business in a man- 
ner so that at the close of our year’s 
work we are free from “Past due bills” 
and have a comfortable balance in the 
bank and are fortunate enough to have 
health—ourselves and families—then the 
expression “Merry Christmas and Happy 
New Year” will become a reality instead 
of a wish. 

Now, fellows, let’s resolve that when 
Christmas, 1926, comes around we can 
look at the little girl who met us at the 
“Altar” and the children that God has 
seen fit to bless our homes with, and our 
friends, and say that we have done our 
best to make their lives happy, so that 
the day set aside to commemorate the 
Birth of our Saviour may be as it was 
originally intended. 


ee 


INTELLIGENCE—AND BETTER 
BUSINESS 


By JOHN J. SHANAHAN, Norfolk, Presi- 
dent, Virginia State Association of 
Master Plumbers 


HE manufacturers and wholesale 
interests, that is, those who are 
members of the Trade Extension 
Bureau, are doing something for the up- 
lift of the industry through their con- 
tributions to this history-making organi- 
zation. The Trade Extension Bureau is 
raising the level of the plumbing and 
heating contractor and merchant. 
Shall we say that this is the end of 
the duty of the manufacturers toward 
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raising the standard of the business? Is 
it not possible that there is a wide and 
fertile field for more intensive and per- 
sonal work in each city and section that 
comes within the sphere of the business 
activities of the manufacturing and 
wholesale interests? 

Is it just coincidence that in a Vir- 
ginia city, practically all contractors buy- 
ing from a particular wholesale house 
are not members of the Master Plumbers’ 
Association and that the other contract- 
ors in this particular city are in the 
Association? Do some wholesale houses 
advise their customers not to join the 
associations through a fear of a united 
local demand on them for more equitable 
business conditions from the contractors? 

The manufacturer and wholesaler have 
been trained in business. The average 
contractor has been a journeyman who 
has received his business training 
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through hard knocks, with no one to lend 
a helping hand. 

The day of education for the trade in 
good business methods is here. Let the 
wholesaler, particularly, join his fellows 
in the wholesale business in every city 
and section, plan and execute a program 
that will admit only those newcomers 
into the contracting end of the business 
who can become real pillars of strength 
to our important plumbing and heating 
industries. 

Let the wholesaler acquire the knowl- 
edge of what constitutes good business 
and pass it on to the contractor. Let all 
the practices that kill public confidence 
be banished from our industry. If the 


manufacturer but wills it, it can be done. 
If the wholesaler really wants to sell his 
trade business methods, his trade will 
follow. 

If, as the writer has been told by a 
wholesaler, “You can’t educate some 
plumbing contractors,” then remove the 
ignorant from competition with the in- 
telligent. It can be done. Do the manu- 
facturer and the wholesaler want good 
business and an increase in the volume 
of sales enough to seriously and insis- 
tently force through the program of hav- 
ing only a high-class, intelligent, well- 
educated group of plumbing and heating 
contractors in our industry? If they do 
let them go to work! 


Alls Well in Oregon ! 


By Theo. M. Barr, Salem, President,’Oregon State Association of 
Master Plumbers 


HE Oregon State Association of Mas- 
ter Plumbers has never been in as 
healthy condition as we find it at 

present. This is due to the tireless efforts 
of its members and past officers who in 
the face of most discouraging conditions 
succeeded in having a defective State 
Plumbing Code repealed and a sound one 
put on the statute books and upon which 
many cities and towns have since been 
able to build constructive ordinances. 

In addition to this the State Associa- 
iton has created the office of executive 
secretary, which is presided over by H. 
T. Sherriff, a willing, efficient and diplo- 
matic official. He is always ready to 
serve and on the job. The only thing 
necessary for the complete success of this 
office is the moral and financial backing 
of the master plumber. I am pleased to 
say that in most instances this is being 
supplied. 

One thing which is of vital interest 
to every master plumber is the appren- 
tice. 

On a recent tour of 3,000 miles over 
the State visiting different shops, we 
discovered the woeful lack of apprentices. 
We generally found helpers employed. 
These are men ranging in age from 20 
to 50 years who are receiving fair wages 
as laborers. These men usually are not 
employed the year round. Therefore they 
do not have an opportunity of learning 
the trade but at the same time pick up 
enough to be able to screw pipe together 
and really get the idea that they are 
plumbers. At least some of them get this 
notion. When work is slack and they are 
laid off they find no trouble connecting 
up with some cheap building contractor 
to do plumbing for him. It must be re- 
membered that all towns in the State do 
not have ordinances and the State Code 
as yet is very lenient. We have, there- 
fore, developed the hardest kind of com- 
petition both for the master plumber 
and legitimate building contractor. And 
whose fault is it? 

It started innocently in our own shops 
because we did not want to bother with 
apprentices or perhaps because the boy 
who would make a good apprentice has 
seen the trend of things and prefers to 
take the big wages rather than learn 
the trade as it should be learned. 

On this trip throughout the State we 
were accompanied by A. R. Nichols, 
supervisor of Trade and Industrial Edu- 
cation, who at our meetings with the 
master plumbers explained the plan by 
which apprentices could work in shops 
for masters and go to an apprenticeship 
school one half day each week.. This will 
_ enable them to receive the technical as 
well as the practical training necessary 
to make a finished mechanic. I under- 


stand a number of these schools will be 
established in the near future. I am 
sure plenty of good boys will be found to 
take up the trade as we now have re- 
ceived applications from more boys than 
there are positions open for them. By 
this plan a class of mechanics will be 
developed who will be a credit to the 
industry. 
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EDUCATION IN TRADE PAPERS 


By FRANK BENTLEY, Secretary of Wash- 
ington, D. C., Master Plumbers’ 
Association 


VERY man should devote some of 

his time and energy to furthering 

his own education in the profession 
from which he derives his livelihood, 
that his fellow men may benefit by the 
fruit of his learning. 

There being in my mind no greater 
educator for us than our trade press, I 
can wish for nothing better than that 
the new year will broaden its now great 
power of education and that my fellow 
craftsmen will appreciate the opportu- 
nities therein. 


eee 
CLOSER COOPERATION IN TEXAS 


By R. G. THomas, San. Antonio, Presi- 
dent, Associated Master Plumbers 
of Texas 


HE end of the year finds the Texas 
Association progressing very nicely, 
and I feel sure our coming conven- 

tion in San Antonio will show a greatly 
increased membership. I have visited 
most of the local associations and find 
them in a very healthy state, working 
to build up a closer cooperation with 
each other, and better business methods. 

I am pleased to state that this year 
there is a better understanding between 
the manufacturers, jobbers and plumb- 
ers. 

One of the greatest troubles in this 
State has been the credit extended by 
the jobbers to the master plumbers. 

When the jobbers quit acting as a 
banker without security, plumbers will 
be compelled to figure a profit on their 
work. 

As we look forward to the coming 
year, it is with a feeling of optimism 
that there will be a great deal of de- 
velopment in Texas. 

Now a few words in regard to the 
work of our National Association through 
its committees on Standardization and 
Education: They have done and are 
doing a wonderful work, and now have 
the endorsement and recognition of our 
National Government. 

In closing I want to endorse our trade 
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papers. If the phumber would study their 
contents it would make for greater effi- 
ciency in his business because they are 
always full of instructive and construc- 
tive ideas, containing articles which can- 
not but be of great assistance to all in- 
terested in our industry. 

In wishing you a Happy New Year I 
take this opportunity to thank THE 
PLUMBERS TRADE JOURNAL for 
the service it has rendered my associa- 


tion. 
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INTEREST IN APPRENTICESHIP 
PLANS 


By J. PRESTON PERHAM, Boston, Director, 
National Association of Master 
Plumbers 


NTERESTED as I am personally in 

the National Apprenticeship Plan, 

particularly here in Massachusetts 
and the other New England States, I 
think that this has been the greatest 
piece of work the National Association 
of Master Plumbers has ever done. 

It is my hope that the membership as 
a whole will, through individual cooper- 
ation, make this plan the success that 
its committee hopes it will be. And 
there is no question but what it can be 
made a success if each individual does 
his part toward the work of apprentice- 
ship training. 

—<———— 


ARE YOU “GUESSTIMATING” OR 
ESTIMATING ? 


By H. A. Spencer, Clarksburg, Presi- 
dent, Master Plumbers’ Association 
of West Virginia 


NVENTORY will soon tell whether 
we have been “guesstimating” or 
estimating. Some plumbers, and I 
hope they are few, are going to be bit- 
terly disappointed to learn that their 
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supposed beautiful profit eggs have 
hatched ugly duckling losses. 

Such may have been the case in the 
past, but it should never be true again. 
I believe that nearly every master 
plumber in the United States has had the 
advantages of proper bookkeeping sys- 
tems explained to him. I presume that 
a number have installed same. 

I would strongly urge those who have 
not yet done so to write to the Trade 
Extension Bureau, Evansville, Ind., ex- 
plain what books you have, and request 
a price on supplies necessary to start. 
DO IT NOW! 

I can assure you from personal use of 
this bookkeeping system that if you use 
it during 1926 you will not wonder, at 
the year’s close, where your profits have 
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gone. If you have made a profit your 
books will show it and you will have it. 

Perhaps you now have a good sys- 
tem working for you. Past President 
Vogelpohl did, and so did President 
Longley. But they are now using the 
Trade Extension Bureau books. Follow 
the leadership of these men and believe 
me you will find that 1926 will be one 
of great profit. 


eee 


THE SEASON’S GREETINGS! 


From H. MERWIN Porter, Minneapolis, 
Director, National Association of 
Master Plumbers 


HE season has arrived when all 
thoughtful plumbing and _ heating 
contractors should turn their minds 

to the conduct of their business for the 
new year. Some of us are apt to pass 
from one year to the next without proper 
consideration of our shortcomings. Let 
us, therefore, consider where and how 
we can improve our conditions. 

I believe our thoughts should tend 
toward a better understanding with our 
competitors. This can best be done 
through proper attention to association 
activities. 

Is it not proper then that, at this time, 
we should all resolve to make a more de- 
termined effort during the coming year 
to assist each other in solving associa- 
tion problems? 

In closing, may I not extend to all 
my brother craftsmen and dear friends 
throughout the trade, my best and most 
sincere wishes for a happy and prosper- 
ous New Year? 


a 


ASSOCIATION WORK IN THE 
“BOOM” STATE — 


By WALTER J. EDELBLUT, Fort Myers, 
President, Florida Plumbing and 
Heating Dealers’ Association 
\ with business conditions in 

Florida look toward our State as 
merely a place to buy land and dodge the 
inheritance tax. Florida has increased 
in population by more than 500,000 in 
the last year. 

With this multitude came master and 
journeyman plumbers to cooperate with 
us in the upbuilding of the Sunshine 
State. The Florida Association of 
Plumbing and Heating Dealers, at the 
last State Legislature, made wonderful 
progress toward improving the sanitary — 
condition and the plumbing business in 
general by securing the passage of the 
State-wide plumbing code. 

A Board of Examiners for master and 
journeyman plumbers practising in the 
State has also been established through 
the dealers’ efforts. 

It is now necessary for a journeyman 
to have a certificate granted by the State 
Board. This has eliminated a consider- 
able injustice to the master plumber. 

The Florida Plumbing and Heating 
Dealers’ Association, on May 5, 1925, in 
convention at Jacksonville, listed only 
33 paid-up members. At this convention 
the dues were raised to $50 per year, 
and within the past six months we have 
secured 267 new members, which brings 
the entire State organization to a total 
enrollment approximating 97 percent. 

This association has been very for- 
tunate in securing good field men who are 
constantly giving lectures and educa- 
tional work to the master plumbers. 

National President Henry E. Longley 
of Wilmington, N. C., has been constant- 
ly our adviser and we have received con- 
siderable help from the Trade Extension 
Bureau, which has been appreciated by 


the master plumbers throughout the 
State. 


OST people who are not familiar 
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How The New Year Looks To Our Industrial Leaders 


Leading Manufacturers And Wholesalers Review 1925 And Make Some Interesting — And Generally Optimistic — Predictions 
Concerning The Year Ahead. 


Knowledge Via Trade Press 


Adolph Mueller, President of the Mueller Co., Decatur, Ill., Discourses 
Admirably Herein Concerning the Value Not Alone of the Printed 


Word Itself, But of the Entire Trade Press. 


Mr. Mueller is 


of the Opinion That the Plumbing and Heating Indus- 
tries Can Well Boast of Representative Publications 
Worthy of the Respect and Confidence of All 


T a recent meeting we heard a 
speaker lament the fact that our 
trade papers did not receive the 

consideration which they deserved. 

That such a condition exists is truly 
to be deplored. It’s hard to conceive 
why any man, no matter what his avoca- 
tion, should pay a subscription to any 
publication and then ignore it. And it 
is still harder to conceive why he should 
do this in the case of a publication which 
represents and upholds the business in 
which he is engaged. 

In denying himself a perusal of trade 
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papers he is working a three fold in- 
justice. ; 

First, to himself in not keeping in 
touch with conditions and developments 
in his trade and industry. 

Second, the advertiser who seeks 
through legitimate channels of publicity 
to present his claims for favorable con- 
sideration. 

Third, the publisher whose first object 
is to gather at great expense material of 
an interesting and instructive nature. 

It is through printer’s ink that knowl- 
edge is disseminated. It is the printed 
page that first brings mankind in touch 
with a: knowledge of words and their 
meaning; it is the printed page that pre- 
serves and presents to us the thoughts 
of the greater writers and speakers of 
by-gone ages; it is the printed page that 
daily spreads before us the happenings 
of the world. 

All of these are important to man- 
kind. Practically one hundred per cent 
of humanity follows the printed word 
in some one particular line of thought— 
it may bé romance, it may be history, 
it may be philosophy, it may be political 
or it may be nothing higher or more 
elevating than the home-town country 
weekly. Whatever it may be, so long 
as it registers above trash, the reader 
is to be commended because all reading 
stimulates thought and brain activity 


either through agreement or disagree- 
ment with the text. 

And still more in business striving 
for success, disregard publications de- 
signed, edited and published in their 
interest. To me this seems a short- 
sighted, neglectful and injurious prac- 
tice. 

I enjoy reading, but if I had to 
sacrifice any such duty, because it is a 
duty, the business and trade literature 
which reaches me would be the last that 
I would give up for the selfish reason, 
perhaps, that it is a direct influence on 
business which I could not afford to give 
up if I expected to stay in business and 
succeed. 

If one can’t find time in business hours 
to digest the contents of books and pa- 
pers bearing on his business, he should 
carry them home and read them. In 
fact, this is the better plan, because he 
will not only acquire more knowledge 
but he will take his mind from problems 
which have harassed him during the 
day. 

Coming back to trade papers, permit 
me to say that our trade is ably repre- 
sented. We have trade publications 
worthy of our respect and confidence. 
They are practical—just what they 
should be. They are the spokesmen of 
the plumbing and heating business. They 
uphold and defend these callings. Their 
pages are filled with matter of vital im- 
portance to every person connected with 
the plumbing business. 

In their pages you find the product 
of the brains of men of recognized au- 
thority—men who know the theoretical 
and practical sides of the business. Men 
competent to speak with authority be- 
cause of an investigating mind which 
searches out and analyzes problems akin 
to every department of the plumbing 
industry, discarding the false and use- 
less and retaining the true and the help- 
ful facts. 

In their pages you find contributions 
from men in your line of business, telling 
you of knotty problems which they have 
encountered and solved—the same sort 
of a problem which may balk your plans 
any day. 

You will find the latest news of the 
manufacturing, wholesale and retail de- 
partments of your own calling—news 
that you should know. 

And you will find in the advertise- 
ments the latest and newest devices in 


fixtures, fittings and specialties, with 
which you should be familiar, whether 
or not you stock or use them. 

Every copy of a trade paper received 
is worth more to you than the price of 
a year’s subscription if you will but 
take advantage of its contents. 

Nothing pertaining to the plumbing 
business either directly or indirectly is 
too insignificant for you to know. The 
more information you acquire on the 
subject, the better fitted you are to deal 
with the public, uphold the principles of 
your business and combat unjust and 
undeserved criticism. 

If it were my place to give advice, I’d 
say to all plumbers: Don’t let your 
trade papers go unopened, don’t let them 
go unread. Read them! If you can’t 
agree with all they say, you can dis- 
agree, and that’s a good investment be- 
cause it makes you think, and when a 
man gets to thinking about problems 
affecting his business he is going to 
solve some of them at least, and each 
solution of a problem makes him a better 
and stronger business man and work- 
man, and advances him in his fight for 


success. 
Sn cone 


“HOW DO YOU FIND BUSINESS ?” 


By E. R. TOourrer, President, “X” 
Laboratories, New York City 


HEN the fall rush is over and 

business begins to get a little 

slack, our old friend Jack, who 
has a steamfitting business down the 
street, takes time off to drop in and see 
how his friend Bill is getting along. As 
soon as the ends of two cigars have been 
properly nipped and the room is well 
fogged, Jack says to Bill: “Well, Bill, 
how do you find business?” and Bill says 
“Not so good” and then they have a 
whale of a fine afternoon cussing Con- 
gress and Wall Street. 

Now, if Jack had stopped in to see 
Tom that afternoon, Tom being past 
Grand Master of the Go-Getter Club, 
and asked the same question, he probably 
would have gotten a snappy answer like 
this: “How do I find business? Heck, 
by going after it.” 

Tom isn’t running a “gyp” business. 
He is charging full price, getting his 
profit, discounting his bills and watch- 
ing his turnover. He is just as good a 
citizen as Bill, goes to church, and goes 
to lodge, and follows the same business 
principles—with one exception. Instead 
of waiting for business to come to him, 
he goes after it. 

Whenever he or his men are called 
out on a job, he makes it a part of his 
service to check the condition of all the 
plumbing in the house from piping to 
bathroom accessories. He sees a chance 


to sell a swinging faucet in the kitchen, 
a new toilet seat in the bathroom, a set 
of glass bathroom fixtures, and as soon 
as he is back at the office, he writes his 
report and suggests the purchase of these 
fittings. That’s how his business grows. 


Here’s to the live-wire, may his tribe 
increase. 


—— 


NEW YEAR SHOULD BE ONE OF GOOD 
VOLUME 


By W. J. Frost, President, The Frost 
Mfg. Co., Kenosha, Wis. 


HE past year has been far from 
satisfactory to most manufacturers 
from a profit standpoint. The vol- 

ume has been reasonably good; in fact, 
during the early part of the year it was 
greater than could be taken care of 
conveniently. The price situation, how- 
ever, is deplorable, apparently for the 
reason that producing capacity is much 
In excess of consuming power, with the 
result that there has been a grand 
scramble for business at ridiculous 
prices. Buyers have not stocked up as 
they ordinarily would have done with 
the large amount of building operations 
on the way, apparently for the reason 
that there seemed to be no bottom to 
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prices, and naturally that brought about 
a situation of hand to mouth buying. 

There seems to be a general realiza- 
tion on the part of both manufacturer 
and jobber, however, that this demoral- 
ized condition cannot continue, and al- 
ready there is in evidence a disposition 
to individually take the stand that they 
will not continue to sell goods at cost 
or less. A prominent manufacturing 
company sent out a notice a few days 
ago which was very much to the point. 
They stated very plainly that there were 
three things possible for them to do— 
continue to sell goods at a loss, which 
they did not propose to do; cut down 
on the quality of their goods, which their 
reputation in the trade and their own 
inclination as well would not permit 
them to do; or raise their prices. The 
third alternative was the one which they 
took. 

The old adage, “Competition is the life 
of trade,” is true up to a certain point, 
but beyond that point competition is the 
death of trade. 

Indications point to a good volume of 
business, at least during the early part 
of 1926, and it is to be hoped that a 
different price situation will prevail. 
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Theodore Ahrens Sees 1926 as 
Highly Favorable Year 


President of the Standard Sanitary Mfg. Co., Pittsburgh, Pa., Issues 
Optimistic Statement. 


HEODORE A. AHRENS, president 
of the Standard Sanitary Mfg. Co., 
Pittsburgh, Pa., and donor of the 

first professorship in plumbing, heating 
and ventilating ever created for an 
American university, was extremely 
sanguine concerning the prospects of 
the year to come. 

There are few men in the plumbing 
and heating industries better equipped 
to scan the indications of 1926 and ren- 

- der an economic forecast of what it is 
likely to hold for the members of our 
joint industries. 

Mr. Ahrens’ long connection with our 
business and his knowledge of its wide- 
spread and intricate ramifications lend 
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more than ordinary weight to his opti- 
mistic outlook upon 1926. 

“The plumbing and heating indus- 
tries,” said Mr. Ahrens thoughtfully, 
when interyiewed by a special corre- 
spondent of THE PLUMBERS’ TRADE JOUR- 
NAL, “can look back on a year of great 
activity. The outlook for 1926 is equally 
favorable. 

“Our two industries are growing in 
size, in importance and in their ability 
to add to the health and comfort of the 
multitudes. 

“The trade school movement in our 
line has made steady progress and this 
is another point far-reaching in its ef- 
fects because it is doing much to insure 
better mechanics, and better tradesmen. 

“All this cannot help but result in a 
bigger and better industry. The future 
may well be viewed with confidence and 
a feeling of high optimism.” 

OO DS 


THE OPPORTUNITIES OF 1926 


: By C. W. Farrar, Vice-President, 
Excelso Spec. Works, Buffalo, N. Y. 


T would be rather unfair to multiply 
the splendid business done in 1925 in 
the plumbing and heating industry 

and assure ourselves that 1926 would 
stand for any such multiplication. 

First of all, it would be right to say 
that 1924 and 1925 have been splendid 
years in the selling of our type of prod- 
uct. Therefore, to prophesy that 1926 
would be a far superior year would 
rather be overdoing a good thing. 

Standing as we do now in the vesti- 


bule or entrance of a new year, I feel 
that we can readily prophesy for the 
first six months, and if our industry -has 
the opportunity of making good gains 


in the first half of the year, we, our-— 


selves, know that the last half of the 
year should take care of itself. 

During 1925 labor has been well em- 
ployed and wages in a great many cases 
have been good in all the building trades. 
Not alone has labor been well employed, 
but the army of construction forces has 
been greater than ever before. Thinking 
of these facts, no wonder there has been 
good business. Building construction 
during the past year reached a new 
high record, and the first ten months 
figure beyond 1924, 

A great deal may be said of the upper 
trend of construction during the last 
three months. First, that construction is 
to be figured with in our industry, be- 
cause it takes from six to ten months 
before plumbing and heating material is 
installed on contracts just recently 
awarded. Then the contracts that have 
just been let will bring splendid business 
to plumbing and heating concerns all 
during the forepart of next year. 

In reviewing the building year of 1925, 
it is well to consider that a great deal 
of this construction was centered in the 
populous area of our country, in and 
adjacent to the large cities. In these 
centers you might say that there has 
been a building boom, yet new construc- 
tion is readily occupied, and no indicated 
surplus of new building seems to appear. 
Some might be skeptical of this new 
construction and figure that it was far 
above the normal, if there is any such 
thing as normal to be considered, but 
if you will remember back when they 
built the new hotel in the old town and 
everybody said it surely would fail—too 
big an undertaking. The new hotel was 
soon filled and an addition started. New 
construction draws new tenants and 
makes tenants of the old building en- 
vious. There still is a demand for new 
construction although that demand will 
scatter. 

You have heard a great deal about 
the big building boom in Florida, but 
that is relatively small compared to the 
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amount of construction that abounds 
throughout the country. Every city has 
its buiiders, every state its progress to 
make, and all we have to do is to spread 
a flood-light over the whole country to 
get a good idea of general building. One 
year the building news may lead us to 
some given point, but when we come 
to add up the construction record in 
dollars and cents, we may find that our 
own territory stands out fairly well. 

It would be well to look to the small 
communities of 1926 for sales oppor- 
tunities. The villages and towns started 
building during the last year and should 
show a greater increase this year. Re- 
member it is also hard to check construc- 
tion in the small places, but set your 
sails to gather in this unaccounted vol- 
ume. There are other types of con- 
struction that should go ahead this year 
—publie buildings; the railroad’s op- 
portunities for construction are consid- 
erably better; also the public utilities. 

Thinking back, 1925 was a splendid 
year and as the greatest expenditure for 
construction appears in the last half of 
the year, then without trying to 
prophesy, it is well to say that the first 
half of 1926 should be the beginning 
of a splendid year in our industry. 

Last year we thought well of 1925. 
Why not think the same of 1926? 

The old heating and plumbing business 
is the “boot and shoe” trade of the iron 
and steel industry. We fit in pretty well 
when there is plenty of building, and not 
so bad when there is a smaller volume. 
You know the average is fairly good. 
Now think it over, and think well of 
1926, and your plans for getting your 
share during the coming year. 

The men of the trade who are ambi- 
tious, the jobbers who are desirous of 
supplying the demand and receiving a 
fair return for their efforts, will prosper 
in 1926, likely to be a better degree than 
during the past year, and it is only well 
for us to hold our prosperity in bounds 
so that we may encourage a continuous 
buying power and not close the gates 
by raising costs and extravagant prices. 
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BIGGER BUSINESS IN 1926 


By W. B. Bryar, Bailey-Farrell Mfg. Co., 
Pittsburgh; Pres., Central Sup. Assn. 


ie reviewing business of the past year 
I find it has developed to a greater 

extent than anticipated a year ago, 
particularly the fall business, which has 
been far better than expected. Locally 
we have nothing to complain of, in fact, 
ae are many things to be thankful 
or. 

From present indications we are justi- 
fied in looking forth to even a better 
year for 1926 than the one which is now 
closing. We have here enjoyed a very 
steady development in the building line. 
Although there has been no BOOM, there 
has been a very good demand, and we 
hope that the incoming year will bring 
about as great a demand, if not greater, 
than what we have experienced. 

In the Pittsburgh area, the mills and 
other industries are running to a fuller 
extent than they have been for a con- 
siderable time, a condition which is 
bound to have a beneficial effect on busi- 
ness in general. 

The outlook in iron and steel is very 
bright and those who are closely con- 
nected with the industry are preparing 
for a large volume of business. 

One condition that confronts the dis- 
tributor in our line more than possibly 
anything else in the present writing, is 
the credits. Unfortunately credit has 
been extended to a greater extent than 
really is justified, and I believe that the 
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question uppermost in the minds of all 
distributors at the present time is to 
bring about in some way better condi- 
tions as to payments. This, no doubt, 
will be taken care of within a reason- 
able time, for there is considerable activ- 
ity working toward that end. With con- 
tinued demand and these evils eliminated 
I think the jobbers, both local and 
throughout the country, will have no 
reason for complaint. : 

In our local market there are some 
conditions particularly in the mill, mine 
and factory equipment which have been 
very much demoralized, and jobers in 
these lines have, no doubt, suffered more 
or less, but it is accounted for here en- 
tirely from the attitude they take. 


W. B. Bryar, Pittsburgh, Pa. 


This, however, is a condition which 
is of a local nature and more than likely 
will be improved during the coming year. 

Basing my opinion on reports from 
other centers, I believe that business 
throughout the country during 1926 will 
at least measure up to, or probably sur- 
pass 1925. 4 
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AS I SEE THE NEW YEAR 


By F. C. CARROLL, Advertising Manager, 
E. C. Atkins & Co., Indianapolis. 


LL concerns and individuals who 
depend upon the building field for 
orders can look ahead with an opti- 

mistic eye for 1926 business. 

‘While there is no such thing as abso- 
lutely accurate building figures for a 
year ahead, it is a comparatively easy 
matter to do a little figuring and then 
be the judge of what is apt to take place. 

In. 1924 leaders in the building field 
predicted about $4,500,000,000 worth of 
construction, but in reality the amount 
of construction recorded at the end of 
that year was about $5,000,000,000. 

In 1925 it was predicted by leaders — 
that the building program would be an 
expenditure of $5,000,000,000; this huge 
sum for building projects was reached in 
September of this year and at the time of 
dictating this statement there is still a 
month to go. 7 eae 

There is still a building shortage ac- 
cording to reliable authorities on the sub- 
ject, consequently it is safe to assume 
that in 1926 construction of buildings of 
all kinds will closely approximate 1925 
and run slightly over $5,000,000,000. 

This huge volume of building means 
prosperity for manufacturers, wholesal- 
ers, plumbing supply houses and all those 
who depend to a greater or lesser extent 
on the building program. 

Here’s hoping that the figures will not 
lie in 1926. ~° 
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The Plumber as a Real Modern 


’ 
Business Man 
By W. B. Tomlinson, Vice-President, Tomlinson Co., Inc., Norfolk, Va. 


F I should be asked “What has been 
the most notable accomplishment in 
the plumbing and heating industries 

in recent years?” my answer would be 
“The developing of the master plumber 
and steamfitter into an up-to-the-minute 
business man who can stand on an equal 
footing with other business men in his 
community.” 

We can all remember without greatly 
taxing our memories, when the plumber 
as a business man had very little stand- 
ing in the eyes of the general public. He 
was the butt of innumerable jokes in the 
newspapers, magazines, comic weeklies 
and on the stage, and his real value as a 
health preserver and sanitarian to the 
community was overlooked in the mad 
seramble to see who could call him “rob- 
ber” in the greatest variety of ways. 

The past few years have seen a radi- 
cal change in this condition until today 
the plumber ean rightly hold his head up 
with any other business man and be 
justifiably proud of his calling, instead 
of ashamed of it. His shop is on the 
best business street and is ‘a neat, or- 
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derly place where he is proud to receive 
the best of customers. : 

He has installed an attractive show 
window and showroom for the display 
of his merchandise, he has adopted mod- 
ern bookkeeping and cost systems which 
have been especially developed for him 
and particularly adapted to his own line 
of business, he reads his trade papers 
regularly and keeps fully posted on every 
new development, he looks on his com- 
petitors as fellow craftsmen (instead of 
mortal enemies) and mingles with them 
on the friendliest terms at association 
meetings, civic clubs and other similar 
organizations. 

This, to my mind, is the most notable 
recent accomplishment in the industry, 
and, in my opinion, the credit is due 
largely to two important agencies. One 
of these is the Trade Extension Bureau. 
The good accomplished by “T. E. B.” 
c¢annot be measured in the terms of cash, 
but is reflected in every city, town and 
hamlet in this country. 

The other is the master plumbers and 
steamfitters associations, which are 
found in practically every city and town. 
These associations are, as a rule, under 
the direction of trained secretaries, who 
are fully capable of advising their mem- 
bers properly regarding business ethics 
and business problems. The association 
has done more to develop the morale of 
the plumber and steamfitter and to en- 


gender a feeling of fellowship between 
him and his competitor than any other 
agency that I know of. 
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USING THE RIGHT GOODS . 


By C. V. Ketuoce, The Kellogg-Mackay 
Co., Chicago 


THINK one of the most important 
| subjects for consideration on the part 

of the plumbing dealer is the policy 
that is being pursued in the selection 
of brass goods in his installations. To- 
day he will figure on the very best class 
of built-in tubs and high class fixtures, 
whereas when it comes to the trimmings 
he will endeavor to purchase and use 
the cheapest brass fixtures. 

Today women are the buyers and 
usually make selections, and in selecting 
rugs, curtains or other furnishings for 
the house they always select the very 
best that they can afford. When it comes 


_to the selection of plumbing material on 


larger fixtures they will select high class 
material, but not being familiar with 
the operation of brass they permit to be 
installed a cheaper grade of brass; and 
I think the plumbing dealer forgets that 
the goodwill of his business is worth 
more to him than the small amount of 
profit that he makes, and in order to 
cheapen the installation will figure upon 
a cheap article. 

The difference in price between cheap 
brass and high-grade brass is very small. 
The trimmings are used every day, and 
if, after he leaves the job, it does not 
work satisfactorily his goodwill is de- 
stroyed. 

There is another subject that ought to 
be given consideration, and that is the 
buyer today fixes the price, and in order 
to cheapen the installation the plumber 
dealer will endeavor to close a contract 
upon price rather than quality of goods, 
and to do this he will endeavor to obtain 
and very often make the lowest price 
possible, and by unfair competition ob- 
tain from sources other than his regular 
source a price which does not give a 
reasonable profit, creating a demoral- 
ized market and injuring himself, be- 
cause he is required to do business in a 
market without any stability, and guess- 
es at the figure he is forced to make to 
endeavor to outbid his competitor. 

The plumbing dealer is entitled to a 
reasonable profit, and he endeavors to 
obtain it. Should not the wholesaler 
and manufacturer be entitled to a rea- 
sonable profit, and if his source of sup- 
ply has been taken care of upon a fair 
and reasonable basis should he not en- 
deavor to cooperate with his source of 
supply, thereby stabilizing the market 
and making it one in which he can do 
business intelligently? 
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ALL EYES TOWARD GOAL OF 
ACHIEVEMENT ~ 


By F. C. Kurtemeyer, Milwaukee, 
President, Wisconsin Master Plum- 
bers’ Association 


HAT has the year 1925 meant to 
you, Brother Plumber? Has it 
been one in which your hopes and 

aspirations have been realized or has it 
been one of seaming defeat and failure? 
If the latter has been the case, why not 
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do a little summarizing and see where 
the real trouble is located? 

Probably it is mostly within ourselves, 
although I think we are all prone to 
blame the other fellow. Are we alert, 
keen and alive in following up business, 
or do we procrastinate and put things 
off from day to day? Do we have a 
whole-souled affection for our business, 
or do we engage in it half-heartedly? 

Do we co-operate with our fellow men, 
or are we jealous and envious of the 
other fellow? 

Do we give our associations, both local 
and state, the time and attention we 
should to bring about unity and good 
fellowship, one with the other? 

If we are not doing these things, let 
us one and all get into the game, and 
play it fairly and squarely, to the good 
of ourselves and the communities we 
serve; play it with a zest and enthus- 
iasm which a good business deserves. 

It has been said that we should not 
look backward, but only forward, and 
keep our eyes upward and onward to- 
ward the goal of our achievement, lest in 
looking backward we become discour- 
aged over our past mistakes and lack 
of wisdom. 

We all will agree that regrets are 
futile but still there is much to be 
learned by reviewing the years and not- 
ing our progress; profiting by our errors 
and determining to go steadily onward, 
saying with the poet: 


“The heights by great men reached and 
kept 
Were not attained by sudden flight, 
But they while their companions slept 
Were toiling upward in the night.” 


Here’s wishing THE PLUMBERS’ TRADE 
JOURNAL and all of its readers a Happy 
and Prosperous New Year. 


SS 


A GO-GETTER’S CREED 


By C. C. LANMAN, President, The 
Novelty Steam Boiler Works Co., 
Baltimore, Md. 


HE year 1925 is now history. Storm 

winds have come and gone. The 

frosty, wintry blasts have chilled 
and frozen out many businesses of all 
kinds, just as they have in many cases 
ruined crops of great value. The tides 
have rumbled and roared. And now, for 
those who have weathered the storm 
there seems to loom ahead on the busi- 
ness horizon of the year 1926, the warm, 
self-satisfying sun of business prosperity. 

But don’t forget where flowers grow 
and blossom, also the weeds do come 
without seemingly any effort, and so it 
is and will be in business. The weeds 
of the Fly-By-Night type will ever be 
present in all lines of business and we 
must continually watch our step and not 
be misled. 

We predict good business for those 
who use the same plan as the good gard- 
ener or florist, that is cultivate the fruit 
and flowers, or in other words—Hustle 
and Work and Go After Business. 

The day has passed when business will 
seek us. We must seek business. There 
always has been business and it will con- 
tinue so if we go after it. 

Back up your reputation and business 
name by selling high-grade articles. Sell 
material guaranteed to you and that you 
in turn can guarantee to your customers. 
Give everything in the way of material 
or labor called for in the estimate and 
if possible more, but never less. 

Add a reasonable profit. Do not expect 
to get all the business being placed. The 
other fellow must necessarily have some. 
But get your share. Collect your bills 


-before they get moss covered. Pay your 


accounts with your jobber who, by the 
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way, is the best business friend you 
have, and we predict you will acclaim the 
year 1926, when measured from all 
angles, the best and most profitable in 
the history of your business career. 


—————————— ——— 


GIVE THE HIGHEST FORM OF SERVICE 


Message of Good Cheer from GEORGE E. 
KEENEN, Bayonne, N. J., President 
Eastern Supply Association 


NDUSTRIAL and trade conditions 
generally throughout the United 
States are such as to warrant a 

cheerful outlook. Building is generally 
strong, and this industry carries along 
with it a multitude of building activities. 
Agriculture, in the main, has had a 
good year; there is very little unem- 
ployment, and with few exceptions, ma- 
por industries are operating normally 
with a full complement of employes. 

We are indeed fortunate not only with 
respect to our industrial conditions, but 
also with regard to our general domestic 
policies. There are some questions of 
paramount importance requiring atten- 
tion, but I firmly believe they will be 
ironed out to the satisfaction of all. 

The volume of business in our industry 


Geo. E. Keenen, Bayonne, N. J. 


has been satisfactory, but the profits 
have been anything but satisfactory, let 
alone rémunerative, in many cases— 
especially in the jobbing field. This is 
occasioned by a lack of courage and fore- 
sight on the part of the average jobber 
in steadfastly refusing to sacrifice profit 
in the pursuit of volume. There is no 
compensation for a policy of this char- 
acter. Unless the jobbers make a profit, 
they cannot, of course, give proper ser- 
vice. There is no justification for service . 
without a profit; and beyond that a 
manufacturer or jobber cannot be of 
service to his industry unless he is ac- 
quainted with his costs and then out- 
lines and adheres to a sane, businesslike 
policy. 

The one enduring thought that I would 
leave with our members at this time is 
to be courageous; have the courage to 
insist upon a proper return on all mer- 
chandise sold. If we do this, we will 
then be in a position to give the highest 
form of service! 


“Tf you think you are beaten, you are; 
If you think you dare not, you don’t; 
If you’d like to win, but think you can’t 

It’s almost a cinch you won’t.” 
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Honest Work for Honest Profits 


By Geo. F. Reeke, Green Bay, Wis., Past National Director 


N reviewing the accomplishments of 
the plumbing profession in Wisconsin 
during the past year, I am fully con- 

vineced that we have made a most pro- 
gressive move by giving so much of our 
attention to the proper training of ap- 
prentices. 

At a recent conference with the local 
vocational director, he laid great em- 
phasis on the fact that the establishing 
of an apprentice plumbers’ class in 
Green Bay is the opening wedge towards 
establishing similar classes in the build- 
ing trades here and elsewhere in the 
State of Wisconsin. 

We in this State can proudly boast of 
being pioneers in vocational school train- 
ing, and while we may be subjected to 
much criticism and ridicule politically, 
we can proudly boast of being very pro- 
gressive in vocational work and sani- 
tary laws protecting the health of Wis- 
consin citizens. 

A great deal of work must still be 
done to make the vocational training of 
apprentices a success. In order to ac- 
complish this, master plumbers must lay 
aside selfish prejudices and show a real 
interest in this method of training by 
cooperating to the fullest extent with the 
teachers and vocational directors, so that 
we can eventually profit by developing 
better, more systematically and intelli- 
gently trained mechanics. 

Henry Ford, in a recent interview, 
stated: ‘We have nothing to fear from 
cheap competition abroad, if everyone 
strives to give an honest day’s work for 
an honest day’s pay.” 

Much has been accomplished by Sec- 
retary Herbert Hoover in calling manu- 
facturers, builders, contractors and 
others, into conference for the purpose 
of adopting simplified practices, so that 
costs may be lowered even though the 
present standard of living be continued 
and wages remain the same. 

This is exactly what we will accom- 
plish by means of higher training. 

We want the coming generation of 
journeymen to be highly trained and self- 
sustaining so as to reduce the unneces- 
sary amount of time given to supervising 
each job which would place us in a posi- 
tion to devote more time to the merchan- 
dising end of the plumbing business. 

Many of us recognize the value of the 
methods suggested by the Trade Exten- 
sion Bureau, and the splendid correspon- 
dence received every day from manu- 
facturers of plumbing and heating equip- 
ment, but we cannot take advantage of 
it on account of too close application to 
detail, whereas if installation super- 
vision was minimized, we could create 
a much closer contact with customers 
and prospective purchasers. 

The idea prevalent among many mas- 
ter plumbers, that the training of ap- 
prentices will develop many additional 
competitors, is erroneous. (And if we 
do they will be better competitors). To 
illustrate: I still have a’ vague recollee- 
tion when a little lad, of going to a 
barber to have a tooth pulled. Perhaps 
blacksmiths did the same. Now, den- 
tistry is a highly specialized profession. 
Only the other day I listened to a splen- 
did lecture on health and how much ill 
health is attributed to decayed teeth, and 
this by a doctor, whose profession usu- 
ally is called upon to cure rather than 
prevent disease. The physician in ques- 
tion is doing a splendid work. He is lec- 
turing under the auspices of the Wiscon- 
sin Tuberculosis Society, and he made 
the statement that we have reached the 
average life of 58 as against 44. No 


doubt, we plumbers have had a good deal 
to do with this and a further increase in 
longevity will be largely due to better 
sanitation and health measures. I claim 
the training of apprentices will keep 
many from entering the plumbing 
business, because they will recognize 
their own limitations insofar as sufficient 
knowledge is concerned, to cope with the 
more enlightened and trained competi- 
tor, so that we have no reason to fear 
reaching a saturation point in regard 
to the number of men entering business 
due to this advanced training. 

The point I wish to make is the won- 
derful development of dentistry in recent 
years due to higher and specialized train- 
ing. What a wonderful field we have be- 
fore us to do likewise now that ‘Pitts- 
burgh Carnegie Tech. has been endowed 
with a chair on Plumbing and Heating, 
giving our boys an opportunity to re- 
ceive this much needed higher and 
specialized training in plumbing and 
heating. We older men of the trade 
recognize the value of this training, per- 
haps more so than the present genera- 
tion, because of having gained our knowl- 
edge by hard knocks and experience. 

Education is the cheapest product 
you can buy; it’s the cheapest method of 
gaining favorable public opinion, and if 
the training of apprentices will have only 
one effect (and I firmly believe it will) 
namely of eliminating unjust criticism, 
our efforts will have proven a great 
success. 
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1925 BUILDING HEAVIEST IN HISTORY 
OF SALT LAKE CITY 


By RaupH D. Evans, President, Salt 
Lake City Association of Sanitary 
and Heating Engineers 


ALT Lake City, Utah, enjoyed the 
heaviest building program in its his- 
tory during the past year, the build- 

ing permits totaling between $6,000,000 
and $7,000,000. Although no “skyscrap- 
ers” were built, several buildings cost- 
ing between $225,000 and $500,000 were 
started. A large number of apartment 
houses, schools and residences were con- 
structed during the past year. 

The Salt Lake City masters also se- 
cured considerable work in surrounding 
territory, especially in Wyoming and 
Idaho. There is a good deal of “big 
work” coming up in the city, while the 
construction of the smaller buildings and 


Ralph D. Evans, Salt Lake City, Utah 
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residences is expected to continue to be 
brisk. 

Our local association has made good 
progress during the past year. Prob- 
ably the outstanding feature was the 
conducting of a six-months’ advertising 
campaign, during which a two or three- 
column illustrated advertisement was 
published weekly in the newspaper hay- 
ing the largest circulation in the State. 

This was the first time in the history 
of Salt Lake City that such a campaign 
had been conducted. 

Considerable value, in the way of so- 
ciability and education, has been derived 
from the regular weekly luncheons of 
the organization. In addition to the 
value received directly, it also gives the 
association a good deal of publicity. 

Everything considered, the association 
and the local masters in general have 
enjoyed a good year. The association is 
planning a more extensive program for 
1926. The social part will be handled 
by the recently formed Ladies’ Auxiliary. 

From the business viewpoint, a vigor- 
ous campaign will be conducted to secure 
as members the masters who do not belong 
to the organization at present. We ex- 
pect to eliminate many abuses of the 
trade and to improve relations with the 
public. 

The members feel that the organiza- 
tion has been very successful during 
the two and a half years that it has 
been in existence, and that 1926 will see 
a continued healthy growth and pros- 
perity. 
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GOOD 1926 BUSINESS FORECAST 
FOR UTAH 


By A. H. HigHaM, Salt Lake City, Presi- 
dent, Utah Association of Sanitary 
and Heating Engineers 


HE spirit of cooperation among the 
Utah masters is continually grow- 
ing, and many abuses of the trade 

are being eliminated. We are now well 
represented in all of the larger towns of 
the State. During the year 1925 we se- 
cured new members, and the Membership 
Committee is now lining up a vigorous 
campaign for the new year. 

Included in the membership of the 
State organization are two local asso- 
ciations that are accomplishing wonder- 
ful results in their respective territories. 
The Utah County Association of Sani- 
tary and Heating Engineers has prac- 
tically 100 percent of the masters in that 
section, in addition to the Ladies’ 
Auxiliary. 

The Salt Lake City Association of 
Sanitary and Heating Engineers, 
through a six-months advertising cam- 
paign, has greatly raised the position of 
the plumbing and heating industries in 
the eyes of the public. 

For the first time in a number of 
years Utah was represented at the con- 
vention of the National Association of 
Master Plumbers, both the Salt Lake 
City and Utah State Associations send- 
ing delegates. A Utah master, Frank 
G. Carthey, served as a member of the 
Board of Directors of the National or- 
ganization under John J. Vogelpohl. 

Business forecasts for 1926 through- 
out the State are very favorable. The 
agricultural industry continues to im- 
prove, crops having been sold at a good 
price. The mining industry is running 
at full capacity, and it is expected that 
the steel industry will considerably en- 
large its output during the coming year. 

An oil well, producing between 500 and 
1,000 barrels daily, has just been 
“brought in” in South Utah and others 
are under development. 

Should that section of the State prove 
to be a commercially producing oil sec- 
tion, it will mean an era of unprecedented 
prosperity for the State: Building has 
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shown a continued increase during the 
last few years, and the 1926 volume is 
expected to exceed that of the past year. 
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KEEP AWAY FROM CLOSE 
COMPETITION! 2 


By JOHN HE. GREEN of Detroit, President 
of Michigan Association of Master 
Plumbers 


HE year 1925 has passed. With it. . 
has passed all the opportunities of 
that year and, as we look over, our 

ledger, let us discover whether it has 
been a profitable year or not. By profit, 
I mean gain. If it has not been in 
money, has it been in experience that 
will bring money in the coming years? 

Last June I returned home from the 
convention of the National Association 
of Master Plumbers at Portland with the 
knowledge that the whole country was 
enjoying the good will of all plumbers. 

To all plumbers the year just closed 
has not been profitless. One need not 
counsel a plumber who is making money. 
But, for the others I have a message. If 
they have not made money but have 
gained much knowledge, they have a 
profit that will pay them in the years to 
come. 

The new looms with its unblemished 
prospects. The public needs more plumb- 
ing materials today than ever before. 
The many advertisements and the con- 
tinual campaigns that have been carried 
forward by the entire trade have sown 
the seed of desire in the minds of the 
home-owners of our land. And they are 
waiting for you to “Ask ’Em to Buy.” 

Keep away from close competition! 
Any live dealer can sell enough materials 
today to keep going without giving them 
away through bad figuring. 

Lay away your tools; hire a good man 
for your place on the job. Then go in 
search of the customer who needs your 
help in selecting materials he needs. Be- 
come a merchant and make your business 
worthwhile. 


SS 


BENEFITS OF ASSOCIATION WORK 


By JOSEPH A. SPROULS, Jersey City, N. J., 
State Organizer, a Past National 
Director, Association of Master 
Plumbers 


EW JERSEY is aptly named the 

Garden State, and the master 

plumbers in our progressive com- 
munity have grown and flourished under 
the cultivation of Local and State As- 
sociation influences. Through their pro- 
gressive application of association ethics 
and ideals, our members grow and ripen 
into maturity and success. 

“Loyalty” is the slogan given to us 
by those who instituted the New Jersey 
State Association of Master Plumbers. 
Through ardent work and devotion, with 
cooperation of its members, this asso- 
ciation has truly lived up to this worthy 
slogan. 

In doing so there has been created 
a spirit of brotherly love among the 
members of our craft in New Jersey. 
Our endeavors have been identical with 
those of other State Associations: to 
impress upon our members the necessity 
of educating the public to a better ap- 
preciation of the services which the 
plumber renders in the interest of pub- 
lic health. 

Our State Association and our mem- 
bers have ever been on the alert to 
oppose laws detrimental to our fellow 
citizens and our trade, as well as pro- 
moting and assisting the passage of 
laws beneficial to all people. Therefore, 
all men engaged in our trade as master 
plumbers become beneficiaries in the 
work we do and should become members 
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MILLIONS KNOW MUELLER 


and the merchant plumbers who install faucets without a fault 


N investment in national advertis- 
ing which reaches new millions 
—that is Mueller’s schedule for 1926 
—mnillions of house owners— house 
builders—building managers! To 
every possible prospect for better 
plumbing throughout the length and 
breadth of the country, the story of 
Mueller “faucets without a fault,” and 
the merchant plumbers who stock 
them is being told. Told powerfully 
—convincingly —unmistakably—in 
strong color advertisements. Last 
year the buying trend was definitely 
toward Muellers. This year the vital 
spots will command still greater 
LeEspect, 


Mueller advertising in The 
Saturday Evening Post will 
reach over 2,400,000 readers 
every four weeks. Here is the 
schedule for full page color ad- 
vertisements for the first three 
months of 1926. 


January 2 - full page in colors 
January 30 - full page in colors 
February 27 full page in colors 
March 27 - full page in colors 


PASE you prepared for the business 

—your share—which this tre- 
mendous campaign has already stim- 
ulated? Backing your services to 
Poumecistomers——backing good, 
sound, quickly saleable plumbing 
merchandise for which a definite 
demand has already been created — 
this campaign can mean unusual 
1926 profits for you, if you take the 
Step to, become a part of it. Don't 
wait until the end of the year and 
Eneneresret you did not act. If you 
are not stocking Mueller goods now, 
write us for complete details about 
the Mueller franchise. 


Over 1,100,000 will be reached 
by Mueller full page color ad- 
vertising in Liberty. During 
1926 a Mueller advertisement 
will appear in this weekly every 
month. Note the schedule for 
the first three months. 


January 16 - full page in colors 
February 13 full page in colors 
March 13 - full page in colers 


MUELLER CO. 


(ESTABLISHED 1857) 
Factories 
Decatur, Illinois; Port Huron, Mich. 


Canadian Factory 
Mueller, Limited, Sarnia 


Branches 
New York, San Francisco, Los Angeles 


MUELLER 


faucets without a fault 
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In the burning heat and the bitter cold of the summers and 
winters of many years, Vogels have stood as the very 
emblem of unfaltering service. They have taken the 
weather as they found it and mastered it. 


The firm behind these products is one you have liked, 
offering you always a fair deal or better. Its members are 
men like yourself who are specialists in their line just as 
you are in yours. 


If Vogels were not the product that they are, it might have 
been possible to fool a plumber here and there, now and 
then, and sell a few of them, but it never would have been 
possible to build the business and the reputation that we 
have built. 
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The bowls in Vogel Frost Proof Closets are heavily enameled, 
and are carefully examined and tested before assembling. 
The tanks are extra heavy weight, well riveted and tested. 
The seats are the most durable wooden seats made. The 
valve bodies are extra quality brass; full weight, simply de- 
signed and thoroughly tested before packing for shipment. 
The underground valve casings are genuine galvanized 
wrought iron pipe. 


For a trouble-proof as well as a frost-proof new year stick 
to Vogels. 


We trust that the new year will be another one of happy 
business relations between you and us. 


JOSEPH A. VOGEL Co. 


Wilmington, Del. St. Louis. Mo. 


> 
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and workers in their Local, State and 
National Associations. 

We in New Jersey, as in former years, 
are continuing our drive for new mem- 
bers and are glad to announce, at this 
time, that during the last six months four 
new local associations have been added 
to our roster. 

Our State Association has been most 
fortunate in selection of its officers, and 
members who have received committee 
appointments have proven competent, 
efficient and conscientious; working un- 
selfishly for the betterment of mankind. 

It is only with locals properly organ- 
ized that the advancement of our plumb- 
ing industry can be made of benefit to 
the individual master plumber. With 
such local association cooperation, sani- 
tary laws can be rigidly enforced. 

Through such local associations prop- 
erly organized, the education of master 
plumbers, teaching of better methods of 
conducting business and how to establish 
better relations between the master 
plumbers and their customers, manufac- 
turers and wholesalers of plumbing sup- 
plies, can be accomplished. 

Extending to you my best wishes for 
a prosperous New Year I would repeat 
that you will justly receive from your 
association that which measures up to 
what you put into it. 


ASSUMING INDIVIDUAL RESPON- 
SIBILITIES 


By E. W. Hoxom, Secretary, Los Angeles 
Heating and Piping Contractors’ 
Association 


ET us conduct ourselves so that the 
is public can distinguish between the 

responsible and irresponsible con- 
tractor. Let us build our business upon 
the same principle of a square deal that 
we are demanding for ourselves. 

The statistics of the Internal Revenue 
Department show that out of all of the 
contractors in the United States, 65 per- 
cent showed a profit. Two percent gross 
profit was the average for this 65 per- 
cent, and 35 percent showed no profit. 
Deducting State and Federal taxes, it 
would leave only 1% percent—surely a 
deplorable state of affairs. 

Who is to blame? Well, the public 
primarily, by making no distinction be- 
tween the responsible and irresponsible 
contractors. Lack of confidence, because 
of internal differences between the ele- 
ments in the building industry, is one 
reason why the public have been unable 
to tell the difference between the good 
and the bad. We all depend upon one 
another in the desire to accomplish our 
ideas. 

What good can come out of any in- 
dustry whose members are continually 
quarreling amongst themselves. I be- 
lieve it was Secretary Hoover who said, 
“The prosperity of any one group is not 
possible without a like prosperity in the 
other.” If this is true, our salvation 
lies through cooperation with all of the 
elements in the building industry. 

Take the responsibility that is yours 
and cooperate with the public, banker, 
architect, etc., to help them shoulder their 
part of it. Did you ever stop to think 
what a wonderful thing it would be if 
every element in the building industry 
would assume proper responsibility? 

They might be termed as follows: 

The Public—We will be responsible for 
better building, therefore we will deal 
only with responsible bankers, finance 
bankers, architects and contractors. 

The Banker—1 will be responsible for 
better building conditions and will loan 
money to only those who are responsible 
and conduct themselves as men should. 

Architects, Engineers and Public 
Officials—We will be responsible for the 
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letting of contracts to bidders who are 
responsible and have the resources to 
complete same. All contracts to be let at 
a fair price that will give the contractors 
a reasonable profit. 

Surety Companies—The responsibility 
rests upon us to see that the owner gets 
a contractor who has the experience, 
equipment and financial resources to ful- 
fill his contract. We will refuse to bond 
any contractor who has an inadequate 
bid. 

Contractor and Subcontractor—The 
responsibility rests upon us to give the 
owner the best that we can. We will 
not bid on any contract that is too large 
for our equipment or resources. We are 
to get a reasonable profit for our work. 

Material Manufacturers and Supply 
Houses—The responsibility is ours to 
see that our materials go into the hands 
of responsible contractors—responsible 
in finances, organization and experience. 
We will not base any credit extension on 
.Lien Law Protection. 


2. er 


SPIRIT OF GOOD WILL MUST DOM- 
INATE 


By FRED FLEISHAUER, Buffalo, N. Y., 
Executive Clerk, Buffalo Master 
Plumbers’ Association 


HE warmth and cozy cheer of the 

indoors beckon us; the easy chair 

invites meditation; the physical re- 
laxes, and the spirit wings. And we find 
the business world in the possession of 
greater confidence for the future. 

The one real value of money lies in 
securing a place to bring up your family 
in a healthy, happy atmosphere. Other 
than this, there is certainly no worth- 
while comfort in this life. 

This being true, no sensible man will 
doubt that the longing for homes, which 
is everywhere apparent, is bound to cre- 
ate a demand for labor and materials 
that should keep the human families, who 
are dependent upon the prosperity of the 
plumbing and heating industries, in a 
well-fed and well-dressed condition for 
at least one more year, assuredly. And 
many more, I hope. 

It might also be stated that the present 
tranquil condition of the world in general 
shall have a material bearing on this 
prosperity, because without peace there 
is no confidence, and without confidence 
business is a bankrupt institution. 

So, in the hope that everything pos- 
sible shall be done on the part of these 
dependents, including manufacturers, 
jobbers, contracting plumbers and me- 
chanics, to promote the possibilities of 
this prediction, would it not be well for 
each of the four to hold themselves in 
cooperative readiness for the coming 
year? 

Words are but weak instruments with 
which to broadcast the intensity of my 
regard and appreciation, but I offer them 
humbly with the hope that they will 
particularly express the sincerity of my 
wishes for a joyous and a glorious New 
Year to all. 


————————E 


WHAT ARE WE DOING FOR THE 
AMERICAN BOY 


By WILLIAM T. J. Orriss, Union City, 
N. J., Chairman of the Conference 
Committee, N. A. M. P. 


OES it ever occur to the minds of 
the men in our craft that grammar 
schools throughout the land are 

turning out our boys all on an equal 
basis? 

Each one has been taught the self- 
same studies, whether he likes them or 
not, and upon being presented with his 
diploma, he is then advised to enter a 
high school where he has the choice of 


possibly four different courses, each per- 
taining to either commercial or academic 
pursuits. 

Is this fair to the boys who are inclined 
to follow the trades? 

Why not let us band together and 
advise the authorities sponsoring this 
one-sided educational program that there 
is as great a need for mechanics as there 
is for “students” and let us back the 
vocational training courses throughout 
this wonderful country of ours. 

Some men in our trade will say that 
the labor unions are to blame for this 
condition and that they are responsible 
for the shortage of mechanics. I do not 
agree with them in this matter. 

I believe that if both the master 
plumber and the journeyman can ar- 
range methods whereby such vocational 
training will not be abused, we will in a 
short time overcome thoughts of petty 
jealousy that exist in some parts of the 
country. 

What better time than this—when 
“Peace on Earth and Good Will Toward 
Men” is proclaimed from every corner 
of the earth—to start toward the goal 
that will tend to raise our craft from its 
present level to a still higher one? 

Sanitation is not a word that was 
coined to die. Even the old adage, 
“Cleanliness is next to Godliness” shows 
that cleanliness means sanitation. 

What greater proof have we of its 
meaning than the fact that some of the 
greatest building ventures in modern 
history could not have been completed 
without the aid of those men whose 
business it was to define that wonderful 
word Sanitation, through actual prac- 
tice? 

So, my friends, I ask that you follow 
your boy and his pals through their 
studies and find out for yourself how 
often they revolt against certain studies 
and why they do. 

I believe that their answer will be, 
“Why can’t we do something with our 
hands as well as with our brains?” 


— 
GETTING YOUR HOUSE IN ORDER 
By FRANK S. Prior, Akron, Ohio, Presi- 


dent, Ohio State Association of 
Master Plumbers 


E have come to the close of an- 

other year in our business 

careers, turning over another 
leaf in the great Book of Life and will, 
for the next few weeks, be getting our 
houses in order for the responsibilities 
and intricacies of the future. 

Some have made money—some have 
made friends—some have climbed to a 
mighty height in social position, while 
others have acquired much fame in the 
Hall of the Arts, but greater than all 
these has been the accomplishments of 
the man who has disciplined himself in 


_ the practice of self-denial and self-re- 


straint, the very foundation stones of 
character building. 

It may be true that: Profits are the 
object of industry—friends the result 
of being friendly—social position that 
coveted “IT” of the idle rich while fame 
is an honest-to-goodness desire of the 
heart. But greater than all these things 
—more substantial in the real pleas- 
ures of life, is the fact that nothing 
has been taken from, but rather, addi- 
tions have been made to, our characters 
before God. 

And now when we come to this Holi- 
day Season we thank our God that 
Christmas comes at least once a year be- 
cause it gives the World an opportunity 
to display its very Soul—to dispel ice- 
cold discipline for a little while at least, 
with restraint; to be sentimental once 
more; to be a child again and unloose 
the limitations which hold us in line 
with perhaps the too-modern things of 
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today. Yes, it is right that we play a 
while, and adopt a carefree attitude 
toward life but not to the point of waste. 

We must not be forgetful of the less 
fortunate during our period of glee. 

To my brother craftsmen throughout 
the entire industry I extend best wishes 
for a very Happy New Year. 


North Hudson Master Plumbers 
Elect Officers 


HE semi-monthly meeting of the 
North Hudson, N. J., Master 
Plumbers’ Association, held on the 

evening of December 21, 1925, marked 
the concluding page in the year-book of 
achievements of this aggressive organi- 
zation. 

A just pride and enthusiasm was mani- 
fested by the live-wire members as the 
various committees reported the accom- 
plishments of the past year. A rising 
vote of thanks was accorded to these 
committees and the officers for their 
splendid efforts. 

The local Ladies’ Auxiliary was 
granted the privilege of installing the 
newly-elected officers at the association’s 
banquet, to be held on January 4. 

At this meeting the following officers 
were unanimously elected to guide the 
association’s destiny during the new 
year: President A. C. Krieger; vice- 
president, B. Schmitter; treasurer, J. C. 


Westervelt; financial secretary, O. 
Viehweg; recording secretary, C. C. 
Cole; sergeant-at-arms, D. Thurnan. 


Trustees—B. Dankut, C. Steller, J. Du- 
cate, S. Brucelaire and G. Steller. 

President-Elect Krieger, in an appro- 
priate address, thanked the members for 
the honor bestowed on him and briefly 
outlined some of the things he expected 
to accomplish during the ensuing year. 
He strongly advocated the adoption of a 
systematic advertising campaign and the 
acquisition of a suitable clubhouse for 
the organization. 


$< 


Dunlap Heads Kansas City Association 


T a meeting held in Kansas City, 
Mo., during the early part of De- 
cember, 1925, the local Association 

of Plumbing and Heating Contractors 
elected the following officers to serve 
during the ensuing year: 
President, William R. Dunlap; vice- 
president, Gus A. Oxler; treasurer, 
George R. Jorgenson; secretary, Wil- 
liam Preston, and Claude Smith was 
elected to serve as trustee. ; 


ee 


Baker on Firing Line for Massachusetts 
Master Plumbers 


HE Master Plumbers’ Association 

of Massachusetts exploded quite a 

pleasant bomb on December 1, 
1925, when it appointed Edward L. 
Baker as executive representative, whose 
duties will be to call on all the master— 
plumbers throughout the State and de- 
fine to them the many benefits derived 
through membership in the State and 
local associations. 

There’s no question about “Ed” being 
well qualified for this work. He has been 
traveling through Massachusetts terri- 
tory for a number of years, having been 
connected with the F. W. Webb Mfg. Co. 
of Boston, and more recently with Wood- 
ward-Wanger Co., Philadelphia. 

His efforts have been remarkable and 
he has already impressed those respon- 
sible for his appointment that he is a 
high-powered go-getter and producer. We 
join with his many friends in wishing 
Mr. Baker every success in his new ven- 
ture. 
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What Is Behind That Great Clow 
Organization ? ; 


A Glimpse Into the Past History of James B. Clow & 
Sons, Chicago, Ill., One of the Largest Plumbing 
Supply Houses in the Country, Which May 
Serve to Enlighten Us on the Question 


HE history of James B. Clow & Sons, Chicago 

manufacturers, represents a steady growth and 

expansion which has been almost continuous from 
the date of the start to the present time. 

In 1877 James B. Clow moved to Chicago from Pitts- 
burgh, where he had been a manufacturer of wrought- 
iron pipe. He accepted a position with an Eastern 
manufacturing concern and his eldest son, W. E. Clow, 
acted as bookkeeper for the company. 

Captain Clow having suffered an accident, he and his 
son resigned their positions and in 1878 organized the 
firm of James B. Clow & Son. They became the West- 
ern sales agents of several large Eastern manufactur- 


Clow Marble Works and Triumph Shop, 
So. Western Avenue and 28rd Place, 
Chicago 


The New Clow Plant at Coshocton, O. 


ers, their business being actually started with $300 
advanced against commissions by one of the companies 
they represented. 

It was shortly after this start that they rented their 
first store at 195 Lake St., Chicago, and stocked it with 
plumbing goods, pipe and fittings, the materials being 
consigned by manufacturers in the East. 

After a few years in this building, increased business 
necessitated the erection of a larger structure at 212 
Lake St. The other sons joined in the business as they 
became of age and the name was changed to James B. 
Clow & Sons. Charles R. Clow and James C. Clow 
continued in the business until their deaths. 

Harry B. Clow stayed with the company for many 
years, resigning as an officer to become president of 
Rand, McNally & Co., but remaining as a director to 
the present time. : 

Supplying, as they did, the demands of the growing 


West, the business of James B. Clow & Sons could 
not stay very long in any one location, and at the end 
of ten years the growth of the business demanded larger 
quarters and the building at the corner of Lake and 
Franklin Sts. was built. 

Another ten years and this building became inade- 
quate, and in 1902 the firm moved into what at that time 
was considered the best plumbing supply building in 
the country, at the corner of Harrison and Franklin Sts, 

At the present time history is repeating itself and 
the company has recently moved to its new plant at 
Lake St., Talman Ave. and Fulton St. 

In 1889 W. E. Clow conceived the idea of going into 
the cast-iron pipe business. An old plant was pur- 
chased in New Philadelphia, which was destroyed by 
fire, and a new plant was built by Mr. Clow, located 
at Newcomerstown, Ohio. As in the company’s plumb- 
ing and heating business, there has been a continuous 
growth as well in its pipe business. 

The plant at Newcomerstown has been expanded to 
approximately three times its original capacity. A 


| The Clow Building at 584 
So. Franklin Street, 
Chicago, Ill. 


W. E. Clow, President of James B. Clow & Sons, Chicago, Ill. 


new plant has been built at Coshocton, Ohio. New 
lines of manufacture have been added from time to 
time, so that today these two plants also manufacture 
standard radiation and gasteam radiation. 

Practically all of the stock of the Clow Company 
is owned by those working for its success and its sur- 
plus is invested in its manufacturing and jobbing prop- 
erties, showing the confidence of the owners in the 
business. 

Several years ago the company started a Profit- 
Sharing Pension Fund, to which it contributes annu- 
ally. The Fund is owned entirely by the employes par- 
ticipating in it and at the present time amounts to 
over $341,000 and, among other securities, owns out- 
right $164,600 Clow Preferred’ stock. 

The new plant in Chicago is said to be the largest 
group of buildings devoted to the distribution of plumb- 
ing supplies in the world. It covers two blocks, is 726 


feet in length and 146 feet in width. The property con- 
sists of three groups of buildings. 

The one on the south will take care of the radiator 
plant and the brass shop. The central building, con- 
sisting of four floors and a basement, will be devoted 
to stocking of plumbing supplies. One floor will take 
care of the entire office force and another floor will 
be devoted to the assembling, testing and shipping of 
specialty plumbing. 

The north building will contain the modern shop for 
cutting and threading of wrought pipe, and will also 
be used as a warehouse for steel and wrought pipe, 
soil pipe and cast-iron water pipe. 

Twelve cars can be loaded or unloaded at the same 
time on the company’s own sidings. The location is 
ideal for trucks to reach all points of the city and to 
assure prompt deliveries. 

The progress of James B. Clow & Sons is due in no 
small part to the policies that have always guided the 
officers and men directing the affairs of the company. 

James B. Clow and his four sons all took an active 
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Magnificent New Headquarters of James 
B. Clow & Sons, at 201 N. Talman 
Avenue, Chicago 


The Clow Plant at Newcomerstown, O.- 


part in the building of this business. W. E. Clow, its 
present president, has been most closely associated from 
the beginning with all the affairs of the company, and 
his two sons, W. E. Clow, Jr., and Kent S. Clow, are 
active as vice-presidents. 

The manufacturing plants of the company owe a 
great deal of their success to the efforts of W. C. 
Clow, who for twenty-eight years was general man- 
ager of the Ohio manufacturing plants. The pres- 
ent personnel of the company have, practically without 
an exception, grown up in the business. 


MOUNT MORRIS VALVE CORP. PURCHASES “MH” 
VALVE RIGHTS 


THE TRADE WILL BE interested to know that the 
manufacture of the principal brass valve lines of the 
McNab & Harlin Mfg. Co. will be continued at Mount 
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Morris, N. Y. The Mount Morris Valve Corp. has 
purchased the patterns, the old “MH” trade-mark 
rights, and all items of goodwill applying to the 
standard lines of “MH” brass valves. 


MISS JACKSON BIDS GOOD-BYE TO TRADE 


THE MOST PROMINENT WOMAN in the plumb- 
ing industry of our country—one whose career has been 
extensively covered by magazines and newspapers 
throughout the United States—Miss Alice Jackson, 
manager of the Standard Sanitary Mfg. Co., branch at 
San Francisco, has severed connections with the trade, 
with the intention of devoting her future activities to 
large property interests in Burlingame and Frisco. 

The Coast trade is familiar with the arrival of Miss 
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materials may be taken from the cars and elevated 
to the floor on which they are to be stocked, with a 
minimum of labor and expense. 

The building is six stories high and is considered by 
the John Simmons Co. to be the best of its kind for 
the type of business it conducts. There are loading 
platforms where twelve trucks can be handled at a 
time, four under cover and behind locked doors. This 
will enable the delivery department to load four trucks, 
after delivery hours, ready to be taken away the first 
thing in the morning. 

Besides the electrical equipment previously men- 
tioned, there is a chute from the fourth to the first 
floor, down which material may be shot to the loading 
platform, another labor-saving device; this chute is 


An Airgraph View of the Extensive Plant of the J. L. Mott Company at Trenton, N. J. 


Jackson in San Francisco a few years ago from the 
little mining town of Grass Valley, high up in the 
Sierras, seeking employment. She called on Willard 
Chamberlain, at that time San Francisco representative 
of the Standard Sanitary Mfg. Co. 

Shortly after becoming Mr. Chamberlain’s stenog- 
rapher she succeeded him in the office when he was 
called to Pittsburgh headquarters, and Miss Jackson 
had continued in that capacity with the company until 
December 1. 

Her successor is M. E. Wangenheim, formerly vice- 
president of the Pacific Sanitary Mfg. Co., recently 
taken over by the Standard Company. N. W. Stern, 
formerly president of the Pacific Sanitary Mfg. Co., is 
Coast manager of the “Standard” factories. 

The offices of the Pacific Sanitary Company on New 
Montgomery Street, together with its showrooms, have 
been closed out, and the office and selling force trans- 
ferred to the new Standard Building on Ninth and 
Brennan Streets, San Francisco. L. J. Waldear will 
have his office at the Standard showroom on Sutter 
Street. 


CENTRAL PLANT FOR THE JOHN SIMMONS CO. 


THE JOHN SIMMONS CO., dealers in engineering, 
heating and plumbing supplies and tools since 1880, 
whose main office is at 110 Centre Street, New York 
City, has taken over a new building in Long Island 
City, where the concern will establish a depot from 
which to distribute materials to the heating and plumb- 
ing contractors of the Metropolitan District. 

The new building adjoins the company’s pipe yard 
at Nelson Avenue, Manley, Orton and Anable Streets, 
Long Island City, and contains approximately 80,000 
square feet of floor surface. 

Where hundreds of carloads of material were trans- 
ported from the river to Centre Street warehouse dur- 
ing the year, the cars will now be run on the company’s 
private siding, big enough to spot twelve cars, and 
unloaded right into the building. Two elevators are 
available, with three electric cranes, so that heavy 


spiral and especially designed for the purpose. 

Modern warehouses in various parts of the country 
were inspected by experts who incorporated all the 
good things contained therein with the plans of the 
John Simmons Company, architects, and the new 
building into which the company has moved is conse- 
quently a plant which can be operated with efficiency 
and economy, and a maximum of service to the trade. 


WELTE TAKES CHARGE OF WISE SALES AT 
PHILADELPHIA 


CECIL R. WELTE, formerly of the New York City 
office of J. B. Wise, Inc., Watertown, N. Y., has been 
appointed representative in charge of that company’s 
sales office located at 317 Stephen Girard Building, 
Philadelphia. 

This change will be effective at once, and Mr. Welte 
will cover western New York, Pennsylvania, Mary- 
land, Washington, northern West Virginia, southern 
New Jersey and Delaware territories. 


NASON MFG. CO. ONE OF PIONEERS IN AMERICAN 
STEAM ENGINEERING 


ONE OF THE OLDEST of all houses in the line 
of steam engineering is the Nason Mfg. Co. of 71 Ful- 
ton Street, New York City, which was founded in 1841. 
For years situated within a stone’s throw of its present 
location, the company moved into this building in 1874, 
having recently viewed the end of its 50th year there. 

Joseph Nason, its founder, was the inventor of cast 
and malleable iron taper-joint fittings and valves, 
steam heating, steam traps and other devices too nu- 
merous to mention, and from its inception the company 
has been a pioneer and leader in the history of Amer- 
ican steam engineering. 

Originally identified only with manufacturing, the 
company soon enlarged its scope to deal in the products 
of other leading firms, and has long been known as a 
specialty house for quality goods of great variety. 

On file in its offices may be seen catalogs issued 
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from its earliest days to the present time, ranging from 
little paper leaflets to the elaborate and tome-like vol- 
ume of to-day, and illustrating perfectly, step by step, 
the growth of American engineering from its infancy 
to its present immense proportions. 


MOTT COMPANY PROMINENT IN GREAT PLUMBING 
INDUSTRY SINCE 1828 


FOR ALMOST A CENTURY the name of Mott has 
been prominent in plumbing equipment manufacturing 
circles. In 1828, when the nation was still in its in- 
fancy, the original Mott plant took root in Mott Haven, 
New York City. From this humble beginning, Mott 
achievement has steadily kept pace with national 
progress. Today it is a great organization 
backed by a comprehensive plant in one loca- 
tion at Trenton, N. J., where a complete 
line of enamel, iron, vitreous china, porce- 
lain and durecast -plumbing fixtures and 
brass fittings are produced. 

What the American public required in 
sanitary wares, Mott made it a point to 
provide, in many instances by anticipation. 
After a few years it became apparent that 
the Mott Haven plant was too small to 
supply the demands put upon it, so in 1894, 
the potteries were established in Trenton, 
N. J., where in 1907 the entire manufac- 
turing plant was concentrated. 

Pioneering in the industry, Mott played a 
leading part in the rapid development of 
plumbing fixtures, being among the first 
to make enameled iron ware, built-in baths, 
wall-hung sinks, quiet-acting water closets, 
special hospital fixtures and countless other 
improvements which have added greater 
conveniences and comfort in homes and 
buildings throughout the world. 

An airgraph view of the present exten- 
sive plant of the J. L. Mott Company at 
Trenton, covering 26 acres, is shown here- 
with. All departments are operating at 
present to full capacity and producing in 
large volume, according to the management. 


1926 LOOKS GOOD TO HARTRANFT 


JUST BEFORE CHRISTMAS we had a 
most welcome visit from A. F. Hartranft, 
able advertising manager of the Reading 
Iron Company, Reading, Pa., who was 
spending a short time in the Metropolitan District, 
and thought he’d like to stroll around to wish the mem- 
bers of THE PLUMBERS TRADE JOURNAL staff 
the usual compliments of the season. 

When queried as to his opinion regarding conditions 
as he thought they looked for this new year, Mr. 
Hartranft was very optimistic and expressed the con- 
viction that it appeared to him and those associated 
with him in the Reading Iron Company that the year ~ 
1926 will be a heavy one as regards building operations. 


DELCO-LIGHT OFFICE FORCE NOW SITUATED IN 
NEW QUARTERS 


AN IMPORTANT ANNOUNCEMENT from Day- 
ton, Ohio, advises that the Delco-Light Co. is moving 
its offices, on January 1, from the company’s plant on 
Taylor Street, Dayton, to the new Third National Bank 
Building which is just nearing completion in the heart 
of Dayton’s downtown business district. 

Three floors of this new building, the fourth, fifth 
and sixth, will be occupied by the Delco-Light Co. 
offices, and will accommodate between three hundred 
and four hundred office employes. The executive offices 
will be occupied by E. G. Biechler, president and gen- 


_ eral manager of the company, and his associates. 


A good-sized conference room will also occupy part 
of the sixth floor. The Advertising and Sales Divisions 
will occupy the fifth floor, while the fourth floor will 
be given over to the Accounting Division, Sales, Edu- 
cational and Mailing Departments. 

Aside from the advantages which will be enjoyed in 
this new location, in the center of the city, it was 
pointed out that this move will release much valuable 
space which will at once be added to present factory 
facilities for increased production of Delco-Light 
products. 

The company, which is a subsidiary of the General 
Motors Corporation, has already equipped and put into 
operation, during the year just closed; its large Loraine 
Plant No. 2, six miles south of Dayton, and this new 
move will make available several thousand additional 
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feet of factory space which, it is advised, are neces- 
sary for the fulfillment of the enlarged production 
schedule under which the Delco-Light Company will 
operate in 1926. 


SALESMEN OF INTERNATIONAL HEATER CO. 
ATTEND CONFERENCE 


INSPIRING SPEECHES, EXCELLENT entertain- 
ment and instructive moving pictures were features 
of the three-day sales conference held during the past 
month by the International Heater Co., Utica, N. Y., 
at which more than 700 persons attended, including 
architects from the surrounding district, factory rep- 
resentatives and the entire sales force of the company. 

One of the noted speakers during the course of the 
conference was Howard E. Jones, director of the sales 
help service of the National Trade Extension Bureau, 
Evansville, Ind. 

After an inspection trip through the International 
plant the visitors were greeted by F. E. Wheeler, 
president of the company; D. E. McCabe, Western 
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of machinery in the new factory includes individual 
motor drives on machines, an improvement which 
greatly speeds production. 

The shop is well equipped for machine-shop produc- 
tion and machine specialties with punch presses, drill 
presses, lathes, screw machines, etc., and a complete 
tool department with hardening facilities. 

Among the products this company now manufactures 
are: Oil burner supplies, stove supplies and manifolds, 
factory benches and table legs, tapping and drilling 
castings of all kinds, and other production work to 
order. 


BIG DOINGS PLANNED FOR 1926 AT FAIRBANKS- 
MORSE ANNUAL MEETING 


NEARLY 100 BRANCH MANAGERS, sales and 
engineering executives were the guests of the Beloit, 
Wis., Works, Fairbanks, Morse & Co., during the week 
ending December 12, when a four-day session was de- 
voted to the study of new products, 1926 sales and 
advertising plans, and up-to-the-minute methods of 
manufacturing and 
production. The 


Gathering of Executives of Fairbanks-Morse Co., in Attendance at Big Four- 
Day Meeting Held at Beloit, Wis., Plant 


sales manager, and C. M. Lyman, Eastern sales man- 
ager. 

Later an open forum for presentations of sugges- 
tions was presided over by W. C. Kimball, vice-president. 

At the close of the conference, President Wheeler 
awarded 12 service badges. 

Mr. Wheeler spoke principally of the 63 men in his 
organization who wear service badges which indicate 
that these men have been in service of the company 
an average of 16 years each. 

Awards were made as follows: James L. Carr, ad- 
vertising manager, 25 years; Robert Young, repair 
department, 20 years; George Young, cost department, 
20 years, all of Utica; C. A. Voter, Nashua branch, 
20 years; C. A. Long, Utica, 15 years; F. E. Bucking- 
ham, Wilkes-Barre, Pa., 10 years; Mrs. M. H. Smith, 
Philadelphia, Pa., 10 years; L. Stewart, Utica; James 
Lamb, Springfield; Elmer Metzger, Utica; F. W. 
Stephens, Utica, and T. R. Mackin, Chicago, all five 
years. 

G. H. Tyler, dean of International salesmen, was 
finally introduced by President Wheeler as the only 
man in the company’s employ with a service record 
of 53 years. Mr. Tyler pleased his hearers with 
reminiscences. 

Just prior to adjournment a lecture on “Co-operating 
with the Credit Department” was given by R. L. 
Griffiths, credit manager. J. L. Carr of the advertis- 
ing department also spoke on “Sales Promotion Through 
the Use of Co-operation Offered by the Advertising 
Department.” 


REORGANIZED ATKINS MFG. CO. PURCHASES 
DAYLIGHT FACTORY 


THE H. C. ATKINS MFG. CO. of St. Louis, Mo., 
manufacturer of nipples and machine-shop products, 
was recently reorganized, with John W. Gerdel as 
president and Henry Menzenwerth, Jr., as vice-presi- 
dent and sales manager. 

The firm has recently purchased a new daylight fac- 
tory at 2318 Randolph St., St. Louis. The installation 


conference was 
called@ by.) W.  S. 
Hovey, __vice-presi- 
dent and_= general 
manager of the com- 
pany. 

“We are making 
a thorough and de- 
tailed study and 
analysis of all the 
markets for Fair- 
banks, Morse & Co. 
products,” said Mr. 
Hovey. “To the end 
that we may have 
unity of action and 
concerted purpose to 
secure our objective, 
we are adapting our 
product to both the 
industrial and agri- 
cultural markets. 

“Our company is 
just closing a suc- 
cessful year. ... 
With 1926 looming 
up prosperously be- 
fore us, there can be no doubt of another step forward 
this coming year.” 

Following the official weleome by Mr. Hovey, the first 
day was given over to an inspection of pumps and 
scales exhibits which were displayed. 

The afternoon was devoted to a discussion of the new 
line of pumps, pump markets, the many new styles of 
scales, and scale markets. The pump discussion was 
led by M. B. MacNeille, sales manager of the Pump 
Division, while the scales meeting was in charge of 
F. V. Roy, sales manager of the Scales Division. 

The next day was devoted entirely to the Oil Engine 
Department, and a visit was made to the huge oil 


72—O 


were shown the big shop wherein are manufactured 
dealer line products. 

The evening of this day was devoted to a discussion 

of the possibilities of the dealer line products and was 
in charge of E. D. West, sales manager of the Dealer 
and Manufacturer’s Division. 
Mr. West not only analyzed the sales of the dealer 
line products for the past several years but he showed 
the splendid increase in business during the present 
year over the past year and disclosed the great possi- 
bilities in the sale of these many units for 1926 and 
the future. 

H. J. Barbour, manager of the Advertising Depart- 
ment of the Dealer and Manufacturer’s Division, ex- 
plained the accomplishments of the 1925 dealer lines 
advertising campaign and outlined the extent of the 
1926 campaign, together with the character of the 
advertising appeal for the coming year. 

The evening discussion was closed by Mr. West, who, 
with a very illuminating chart, opened the vista as to 
the wonderful possibilities of this division within the 
next few years. 

The final session of the conference took place on 
the following morning. J. A. Manley, advertising 
counsel of Henri, Hurst & McDonald, and W. B. Henri 
of the same organization, gave a summation of the 
discussion of markets and outlined the program of 
national advertising for the coming year. 

S. T. Scofield, manager of the Advertising Depart- 
ment, relating to the consumer lines, also talked on this 
subject and illustrated his talk with charts and copies 
of the 1926 advertising program. 

The meeting was closed by W. S. Hovey, who ex- 
pressed himself as being highly pleased with the results 
of the efforts of the organization for 1925, and an- 
nounced that he felt 1926 would see a very great step 
forward in the business the company would enjoy. 


BASTEDO SATISFIED WITH OUTLOOK FOR 1926 

WE ARE IN RECEIPT of a line or two from our 
good friend, A. E. Bastedo, manager of the Burnham 
Boiler Corporation, Irvington, N. Y., and we'd like 
to let you in on a few things he has to say about 
conditions in the heating industry for the year just 
dawning, as compared with the one just departed. 

“So far as volume of business is concerned,” writes 
Mr. Bastedo, in part, “probably every one in the heat- 
ing industry, including manufacturers, wholesalers 
and heating contractors, is well satisfied with the way 
in which the fruits of the old year are shaping up. 

“And the year 1926, from every present indication, 
should prove equally as large in volume and possibly 
more satisfactory in other respects pertaining to the 
industry.” 


DEVELOPMENT OF CAMDEN POTTERY CO. 
EXTENDS OVER TWENTY-FIVE YEARS 

THE NEW YEAR FINDS the Camden Pottery Co. 
of Camden, N. J., at the end of a quarter-century of 
continuous growth and development. The present plant, 
covering an area of several acres of floor space, and 
equipped with the latest type of machinery and labor- 
saving devices, is splendid evidence of, the prosperity 
that comes with a deliberate policy of al- 


Home of “Capoco” Products; the Extensive Plant of the 
Camden Pottery Co. at Camden, N. J. 


engine exhibits on display including the company’s 
complete new line of stationary and marine engines 
in whose operation oil plays so prominent a part. 

This meeting was in charge of J. D. Harper, sales 
manager of the Oil Engine Division. He was ably 
assisted by others in this department, C. B. Murphy 
and R. H. Bacon. 

The morning of the third day of the meeting was 
devoted to a discussion of the company’s electrical 
products, and this meeting was directly in charge of 
L. J. Osborn, sales manager of the Electrical Depart- 
ment. : 

During the afternoon of the same day, the visitors 


ways giving service, in addition to quality 
in materials. 

It is pictured herewith, and includes new 
buildings-and additional kilns, which have 
been built from time to time, to take care 
of increased business. 

During the past year some very novel 
and effective advertising has brought to the 
attention of the plumbing world that this 
company is producing materials which have 
the added advantage of being shipped com- 
plete in one crate, making for the greatest 
ease in handling and installing. 

The officers of the Camden Pottery Co., 
T. Munroe Dobbins, president; Arthur J. 
Podmore, treasurer and general manager, 
and Charles C. Wright, secretary, all join in extending 
to their many friends in the trade, the compliments 
of the season. 


NEW OXWELD GENERAL SALES MANAGER 


ANNOUNCEMENT HAS BEEN made by the Ox- 
weld Acetylene Co., 30 E. 42d Street, New York City, 
of the appointment of J. N. Walker as general sales 
manager. 

L. D. Burnett has been appointed Eastern Depart- 
ment sales manager to succeed Mr. Walker, and Z. T. 
Davis, Jr., is now filling Mr. Burnett’s former assign- 
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ment as assistant sales manager, Eastern Department. 
Mr. Walker is well known in the oxy-acetylene 

industry, having served for many years in progressive 

advancement through the Oxweld sales organization. 


ANNUAL TE-PE-CO. CHRISTMAS PARTY INDEED A 
PLEASANT AFFAIR 


THE ANNUAL CHRISTMAS PARTY of the Tren- 
ton Potteries Co., Trenton, N. J., was staged on the 
evening of December 12th, in the spacious assembly 
rooms of the company’s plant. 

A most palatable repast was relished in the com- 
pany’s huge dining room, and a most unusual program 
of entertainment was provided by clever members of 
the staff. 

All the officers and employes of the firm were “in 
on the big time,’ and the affair was voted the best 
ever by all who attended, arrangements having been 
in charge of W. Lansing, advertising manager of the 
concern, who certainly made an excellent job of his 
share in the proceedings. 


GANG OF TRAINED BLUE SEAL SALESMEN OFF 
FOR WEST 


THE BLUE SEAL CHEMICAL CO. of Roselle, N. 
J., announces the addition to its office staff of E. Louis 
Klinger who, besides supervising the manufacturing 
of Blue Seal products, will assist Sam Wetzler in his 
sales management work. 

Lou has a happy faculty for making and keeping 
friends, and a great deal will be heard of him from 
time to time as he meets and begins to know the bunch 
of good fellows connected with our industry. 

Sam Wetzler and his able troop of trained “Blue 
Seal” salesmen aren’t losing a minute’s time to start 
1926 off in high gear. On the night of January Ist, at 
10:30, the whole gang boards a train at Newark, N. J., 
for a trip West, and the boys are just “rarin’” to go 
at this writing. Sam goes with them, and will per- 
sonally. look after the sales. 


SEEN AND HEARD AROUND CHICAGO 


B. O. TILDEN of the B. O. T. Mfg. Co., Trenton, 
N. J., returned from a trip to the Coast and reports 
conditions in the West quite good. 

JOHN WATSON of the Continental Heater Co., 
Dunkirk, N. Y., spent about ten days in Chicago call- 
ing on his many friends. Chicago used to be John’s 
home and he was always kept busy while there. 

E. W. SANBORN has just been appointed repre- 
sentative in Chicago territory for the B. O. T. Mfg. Co., 
Trenton, N. J., and will look after the interests of that 
company on both pottery and seats. B. O. T.’s Chicago 
office will now be located at 612 Straus Bldg., 310 
South Michigan Avenue. 

THE KOHLER CO.’S Chicago branch has just com- 
pleted a very beautiful showrom in the Tribune Tower. 
In addition to this showroom J. B. Murphy, vice- 
president of the company, has established new offices 
on the 22nd floor of the Tower. 


WOLFF MFG. CORP. APPOINTS JOLLIFFE CHICAGO 
BRANCH MANAGER 


ART JOLLIFFE, the subject of this sketch, whose 
photograph is reproduced herewith, has been appointed 
manager of the Chicago branch of the Wolff Mfg. Corp. 
Mr. Jolliffe is not unknown in the plumbing supply 
field. 

For the past three years he has been in charge of 
the Chicago office of the United States Radiator Corp., 
traveling out of that city through the Middle West, 
with supervision also over the Milwaukee branch of 
the firm. 

Although originally a Chicago product, having been 
traffic manager of the Chicago, Milwaukee and St. 
Paul Railroad in that city, Mr. Jolliffe went with the 
United States Radiator Corp., with whom he remained 
thirteen years. He was manager of the company’s 
Kansas City branch and later occupied a similar posi- 
tion in Detroit. 

With William J. Woolley, vice-president and director 
of sales, Wolff Mfg. Corp., Mr. Jolliffe met the mem- 
bers of the sales force at an informal luncheon held 
at the company’s plant at Fulton and Carroll Avenues, 
Chicago, on December 12th. 

As manager of the Chicago branch, Art Jolliffe 
brings with him a wealth of experience and a determin- 
ation to make good in his present position. His many 
friends in the trade, including the staff of the 
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PLUMBERS’ TRADE JOURNAL, wish Art every success 
in his new field of endeavor. 

The Wolff Corporation has installed at the general 
offices, North Hoyne Avenue and Fulton Street, Chi- 
cago, a series of model toilet rooms. These displays 
enable the plumbing trade to see model toilet room; 
for themselves, and to bring their customers so they 
can decide for themselves just what is needed. 

And so great is the power of goods properly dis- 
played that in many cases the customer will feel the 
need of better facilities than he had in mind in the 
first place. 

For instance, take the case of one plumber who 
brought in a customer and his wife. They had in 
mind a very simple bathroom for the new home they 
were building. They looked at the Wolff displays with 
a great deal of interest. 

The plumber suggested that, in a small room on 
the first floor, which they had intended to use as a 
combination cloak and storage room, they install a 
pedestal lavatory and make a dressing room out of it, 
much as shown in the “Anteroom” photograph illus- 
trated herewith. 

Both the customer and his wife felt that this would 
make the space much more useful and convenient, 
and an order was placed accordingly. 

By thus making use of the model displays, the 


Art H. Jolliffe, Manager of the Chicago 
Branch, Wolff Mfg. Corp. 


plumber created more work for himself and has the 
additional satisfaction of knowing that he gave his 
customers what they really needed, instead of what 
they thought they wanted. 

Numerous cases will undoubtedly come to the minds 
of every reader where clienteles have been “built up” 
by a proper showing or display of the actual goods It 
is a service that customers are quick to appreciate, 
because they are looking for new ideas and want to 
see how the equipment looks in real surroundings. 


WOODWARD-WANGER CO. OPENS NEW BRANCH 


ON OR ABOUT JANUARY 1 the Woodward- 
Wanger Co. of Philadelphia opens a branch in Orlando, 
Fla., so that its many friends in the trade in that 
section of the country may have more ready access to 
“Woodward-Wanger Service.” 

The new branch will be conducted under the able 
management of E. E. McFarland, who has represented 
the Woodward-Wanger Co. in the Florida territory 
for the past few years. 


C. R. HARVEY BECOMES MANUFACTURERS’ 
REPRESENTATIVE 


C. R. HARVEY of Detroit, Mich., for a number of 
years connected with the Welded Steel Barrel Corp. 
in the capacity of sales manager, has severed his con- 
nections with that company and is now representing, 
in Michigan and the greater part of Ohio, the Air- 
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Tight Steel Tank Company, as well as the Pittsburgh 
Range Boiler Company, both plants being located in 
Pittsburgh, Pa. : 

Mr. Harvey is also representing the Petroleum Iron 
Works Company of Sharon, Pa., in Michigan territory. 
For about 13 years he has been in the sheet steel fabri- 
cating business and is well known by the tradesmen. 
Mr. Harvey has established an office in Detroit at 222 
West Larned St. 


HERE AND THERE 


D. D. WESSELS & SONS of Detroit, Mich., have 
taken over the Christian Electric Heater Co. of that 
city, in conection with their plans for expansion during 
this new year. 

JOSEPH MAYNARD, president of the Boston Brass 
Co., Waltham, Mass., is very optimistic regarding busi- 
ness conditions for 1926. Of course, he mentioned that 
it would be the same old story of keeping everlastingly 
at it and “Making ’Em Buy.” 

E. E. McNAIR, vice-president of the United States 
Radiator Corp., with Mrs. McNair, returned on De- 
cember 9 from a trip to the Coast—a combination 
business and pleasure jaunt. Mr. McNair is very 
enthusiastic about business conditions in this country. 

O. T. RISSMANN, formerly special representative 
for the Standard Sanitary Mfg. Co. in the Northwest, 
has now joined the forces of the Chicago Pottery Co., 
Chicago. He will cover Minnesota, Wisconsin, Iowa, 
Illinois, Nebraska, Kansas, Missouri, Arkansas and 
Oklahoma territories for his new employers. 

AT 8 O’CLOCK Eastern Standard Time, January 
11, there will be read over Station KDKA, Pittsburgh, 
and Station KDKX, Hastings, Nebr., in connection with 
the Ruud Light Opera Hour, a New Year’s message 
from Henry E. Longley, Wilmington, N. C., president 
of the National Association of Master Plumbers. Great 
work Henry—we’re going to listen in. 

WHO SHOULD DASH INTO PuumBrErs’ TRADE 
JOURNAL headquarters the other day but Bill. Brewton, 
former executive of the Chas. A. Miller Co., Sturgis, 
Mich. For the past few months, Mr. Brewton has 
been extremely busy down in Florida, where he found 
conditions quite favorable. Bill expects to establish 
himself shortly as a manufacturers’ distributor, hand- 
ling one or two well-known lines of supplies for the 
trade. 


THE BONNEY FORGE AND TOOL WORKS, Al- 
lentown, Pa., has broken ground for an addition to its 
plant there. The new building will be 110 x 200 feet 
and will provide the needed facilities to accommodate 
an increased business which has rendered present facil- 
ities inadequate. The new building is being rushed 
through, and the Bonney people hope to be operating 
therein after about sixty days. 

THE ALAMO PLUMBING SUPPLY CO. of 637 
East Crockett Street, San Antonio, Texas, was recently 
incorporated and is doing a general jobbing business 
in plumbing supplies. O. E. Wurzbach, formerly man- 
ager of the Southern Co., San Antonio, and well known 
to the trade throughout southwestern Texas, is man- 
ager of the Alamo concern, and would appreciate 
catalogs from manufacturers. 


THE KEENEY MFG. CO., Newington, Conn., has 
just consummated a deal with the J. P. Powers Mfg. 
Co., Ossining, N. Y., which includes all the machines 
used in the manufacture of the plumbing goods made 
by the Powers Company, and will give the Keeney 
concern a complete line of traps, supply pipes, etc. 
The new business is now being moved to Newington, 
where the company has increased its floor space to 
take care of this additional line. 

CLAUDE C. ADAMS, secretary-treasurer of the 
Conemaugh Iron Works, Latrobe, Penna., was just 
thankfully receiving the congratulations of his friends 
on his three beautiful children having just recuperated 


“from scarlet fever when, suddenly, Mrs. Adams was . 


stricken with the same illness. We are confident that 
Mr. and Mrs. Adams’ many friends throughout the 
country will join the PLUMBERS’ TRADE JOURNAL organ- 
ization in extending sincere hopes for her speedy re- 
covery. é 
L. T. DELAVIGNE, an important member of the 
Ireland & Mathews Mfg. Co.’s hustling organization, 
hailed in from headquarters at Detroit and spent the 
week preceding the Christmas holidays in and around 
New York City and Boston on a special business trip 
in the interests of that company. “L. T.” dropped 
around to say “Hello,” and we must say that we were 
indeed pleased to shake his hand and wish him well. 
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The Three-Legged Stool 


in Business 


By C. E. Burnett, President, Duro Pump & Mfg. Co., Dayton 


T the present time there are ap- 

proximately 35,000 plumbing and 

heating establishments in the 
United States. In this number is in- 
cluded all sizes and kinds, ranging from 
the small, dingy-barn shop in the alley, 
to the up-to-date shop on the avenue with 
attractive window displays and sales 
offices. 

Very few plumbers are making real 
money. The vast majority merely make 
enough to keep in business. Many fail 
and go out of business. This leads us 
to inquire: Has the plumbing business 
the possibilities for profit as compared 
with other lines of business? Would it 
not be better to get out of the plumbing 
business entirely, and get into some more 
profitable line? 

Let’s see how the thing begins: 

The average plumber starts in business 
with a few tools, a desire to make money 


Claude E. Burnett, Dayton, Ohio 


and a lack of business knowledge. When 
a man starts in business there are three 
very definite divisions of that business, 
each of which require considerable 
thought and study. 

First—Is the Sales Division. Without 
sales, that is, selling either commodities 
or service, the business would not exist. 

Then there is the Administration Di- 
vision. Without proper records, account- 
ing, financing etc.,—without an under- 
standing of the overhead costs of doing 
business, the business will fail. 

Third—There is the Production or Me- 
chanical end of the business. 

The ordinary plumber usually starts 
in with a fair understanding of the third 
division of the business; but with very 
little or no appreciation of the Selling 
or Administrative Divisions. That is 
the reason many thousands of plumbers 
throughout the United States are simply 
“getting by” while others are drifting 
backward. 

There are periods or seasons in a 
plumber’s business when he is oversold— 
that is, when sales come in to him with 
very little or no effort, such as during 
the busy contract season. There is also 
a period over which the plumber loses 
a lot of the profit earned, because of 
the slowing up of business during the 
winter. Every plumber—no matter who 


he is—has to do a large amount of profit- 
able business before he can pay his living 
expenses, his business expenses and his 
general overhead expenses. It is what 
is done beyond that which determines the 
amount of profit he makes. If an an- 
alysis of his books in October shows a 
substantial profit for the year, and then 
during November and December he loses 
a large part of that profit, he is “getting 
nowhere fast.” 

If he starts the new year during Janu- 
ary, February and March with little or 
no profits, he is greatly handicapping 
himself. There is no reason for a dull 
period in the plumber’s business year. 
Just take, for example, the market for 
automatic water softeners. There are 
thousands and thousands of prospects 
for automatic water softeners in every 
hard water town. Automatic water sof- 
teners can be installed in below zero 
weather just as well as they can when 
the thermometer is around 80 degrees. 

Therefore, there is no reason why a 
plumber cannot go out in the so-called 
“off seasons” of the year and sell auto- 
matic water softeners, making a substan- 
tial sales profit, as well as an installation 
profit on the job. There are other spe- 
cialties now being sold through the 
plumber. 

The plumber who recognizes that he 
has three divisions in his business, and 
who studies each of those three divisions, 
will make money. You cannot sit on a 
stool unless it has at least three legs. 
These legs are Selling, Administration 
and Production. The plumber must 
know all three. He cannot neglect one 
of them for the other, else his business 
will “tip over” just as a two-legged 
stool will do. 
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MORE AND BETTER MERCHANDISING 


By ANDREW F. CurTIN, President, A. F. 
Curtin Valve Co., Medford, Mass., 
and Former Director, N.A.M.P. 


NE factor which should help the 
members of the plumbing and heat- 
ing trade to prosperity is more and 

better merchandising combined with 
proper consideration of overhead and 
profit. 

Linked up with these should be service, 
for service after 
all is the high 
road to success. 

With more and 
better merchan- 
dising, with a 
proper compensa- 
tion for service 
and by installing 
material which 
can be depended 
upon to satisfy 
the customer, 
business can be 
built upon a more 
solid and profit- 
The possibilities in the 


able basis. 
plumbing and heating ‘business in this 


country are large. The fields of action 
are so immense that we may be neglect- 
ing some of our opportunities. 

The heating of water by gas or electric 
water heaters has become an important 
item in our business. Steam and hot 
water boilers made with special care to 
give the utmost efficiency when fired by 
illuminating gas are being installed in 


many residences and are giving satisfac- 
tory service. 

Washing machines for the home should 
certainly be classed as plumbing fix- 
tures, for without proper water supply 
and waste connections they are not much 
of a success. 

Stationary vacuum cleaners requiring 
piping to several floors of a building can 
best be installed by men engaged to do 
the plumbing and heating in the build- 
ing. 

The piping for the vacuum system 
should be considered in the general lay- 
out so as to fit in with the plumbing and 
heating pipe lines. With men already on 
the job who can install these pipes for 
vacuum cleaning it would seem that here 
is some business which should be done 
by members of the plumbing and heating 
trades. 

We have not done much in merchandis- 
ing gas water heaters and boilers and 
perhaps even less in regard to washing 
machines and vacuum cleaners. The re- 
sult is that the business is slipping away 
from us. 

We seem to be too busy to give much 
attention to the heating of water by gas, 
with the result that the gas companies 
are getting control of their business even 
to the extent of coming in on new houses 
and furnishing and installing gas water 
heaters and connecting up to the pipe 
lines of the plumbing contractor. 

In some cities the gas companies have 
a department for laying out and in- 
stalling water heating systems in place 
of the existing ones. The new hot water 
and steam gas-fired boilers are furnished 
by the gas companies, and are merely 
connected up to the pipe lines by con- 
tractors doing a heating business. 

We have certainly fallen down in this 
part of our business, but if we give 
to it more attention and do some mer- 
chandising, backed up with service, I am 
certain that all this business can be done 
by men engaged in the plumbing and 
heating business. 

Already in some localities the men in 
the plumbing and heating business have 
shown such excellent results in the in- 
stallation of gas water heaters, and have 
so cooperated with the gas companies in 
advertising and service that all this 
business is now taken over by members 
of our craft. 

More and better merchandising meth- 
ods will increase our business in all 
departments, and during the coming 
year let us hope that they will bring suc- 
cess and prosperity to all interested in 
our trade. 
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PROGRESS IN THE PLUMBING AND 
HEATING INDUSTRIES 


By W. H. Ackiss, JR., President, The 
Standard Supply Co., Inc., Norfolk, Va., 
and Raleigh, N. C. 


EW trades have enjoyed as much 

growth and progress, especially dur- 

ing the post-war period, as the 
plumbing and heating business. It has 
indeed been gratifying to see the marked 
advancement which our industries have 
made during the past few years. 

Prior to the war period prices were 
low, competition keen, and profits were 
cut to the bone, which greatly retarded 
prosperity. Since then, however, there 
has been an educational reaction, which 
has swept our country and caused the 
plumbing and heating business to ex- 
pand by leaps and bounds. 

The manufacturers, through advertis- 
ing, have spent thousands of dollars, 
“telling and selling’ the people on the 
importance and necessity of modern 
plumbing and heating equipment for 
their homes. 

The wholesalers also did their share, 
and in many ways promoted educational 
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campaigns, which were highly success- 
ful. Feeling the need of this work being 
maintained continuously, the manufac- 
turers and wholesalers, with the National 
Association of Master Plumbers, jointly 
formed the National Trade Extension 
Bureau, whose prime object was to pro- 
mote industry by educating the plumb- 
ing and heating contractor, thereby 
making him a better business man and 
a more competent and efficient repre- 
sentative of the industry. 

The National Trade Extension Bureau, 
being financed by the manufacturers, 
wholesalers, the National Associations 
and the trade press, gives it ser- 
vices and information gratis to the 
plumbing trade. It has a number of 
traveling representatives, who visit the 
lecture at various conventions and meet- 
ings, in order to further extend their 
educational work; they have been espe- 
cially active and successful in suggest- 
ing different selling ideas, such as “Ask 
’Em to Buy,” ete., which have helped 
very materially to make a merchant out 
of the contractor, and assisted him in 
putting in display rooms, show windows, 
and maintaining a stock for his require. 
ments. 

The master plumbers have shown 
signs of the wonderful progress which 
they have made, by the strong support 


Wm. H. Ackiss, Jr., and Daughter 


and development of more and larger 
local and state associations. These as- 
sociations are constantly introducing 
new ideas, which are invaluable to the 
industry, and they take an active inter- 
est in laws of sanitation affecting various 
city and state plumbing ordinances, 
which have resulted in some very radical 
improvements to our industries. 

There are many other definite signs 
of progress, such as the organization of 
a permanent Bureau of Standards, which 
has successfully abandoned hundreds of 
fixtures and fittings which were found 
to be unnecessary. 

The trade is already familiar with the 
recent endowment of a Chair of Plumb- 
ing, Heating and Ventilating at the Car- 
negie Institute of Tesnnology, by Theo. 
Ahrens, a prominent manufacturer, 
through the National Association of 
Master Plumbers, which now enables a 
plumber to become sufficiently proficient 
to obtain a degree, the same as a doctor 
or lawyer. Quite a number of smaller 
schools also teach plumbing, thereby 
enabling the apprentice to obtain a 
thorough theoretical, as well as prac- 
tical, knowledge of the plumbing indus- 
try, thereby insuring the future progress 
of plumbing and heating contractors. 

The indications are that we will find 
our volume of business for 1925 has been 
normal, and profits satisfactory, with a 


Highest quality 
at lowest cost! 


F you are looking for the 
highest quality in a 
Condensation Pump at an 
attractive price, here it is! 


The “Sure Return” Conden- 
sation Pump and Receiver, 
shown above, is manufac- 
tured on a quantity produc- 
tion basis which enables us 
to give you the highest 
quality at a surprisingly 
low price. All parts are 
standard and interchange- 
able. For pressures up to 
10 lbs. and capacities up to 
10,000 sq. ft. direct radiation, 
this outfit is unequalled. 
And you can have delivery 
in twenty-four hours. 


We manufacture a com- 
plete line of Vertical and 
Horizontal Condensation 
Pumps for pressures up to 
200 lbs. and capacities up 
to 200,000 sq. ft. direct 
radiation. 


Chicago Pump Company 
Quality Centrifugal Pumps 
2324 Wolfram St. Chicago, IIl. 


SALESMEN 
ATTENTION « 


You can seil dozens of 
these lighters to every 
plumber because each 
home with a coil water } 
heater needs one. Itadds 

the convenience of an 
automatic to any new or 
; old heater. Operates to 
basement from any floor, 
also direct, for same floor. 


JOHNSON 
Gas Lighter 


has positive Red Indicat- 
ing Ring. Raising RED 
RING to hook on Wall 
Plate upstairs, lightsheater 
in basement. Dropping 
RED RING shuts off gas. - H 
POSITIVE ACTION. tas 


JOHNSON-MURPHY CO. 


10226 Woodward Ave. Detroit, Mich. 
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few exceptions in the Eastern section, 
where the industry has been over-sup- 
plied with wholesalers and plumbers, 
thereby creating such close competition 
that profits were cut lower than their 
overhead justified. 

Business in our territory has been 
steady throughout the year, and the con- 
census of opinion is, that the building 
situation will improve during 1926. 

There is very little unemployment, and 
the markets, with a few exceptions, are 
strong. A general optimistic outlook is 
predicted for the first half of the new 
year. 
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PLENTY OF WORK AND REASON- 
ABLE PROFITS FOR 1926 


By C. A. KUEBLER, President, Uniflow 
Pump & Mfg. Co., Dayton, Ohio 


NOTHER year has come and gone. 
For the most part it has been a 
very satisfactory year for all. It 

has been a year that was very profitable 
to the plumbing trade. This has been 
due largely to the big building program 
that was carried 
through 1925. 

Next year 
promises a good 
building program, 
and with the in- 
creasing number 
of electric power 
lines, extended to 
the suburban and 
farm areas of the 
country, it will 
open up even ina 
larger way, the 
Missal des field for auto- 
matic electric pumps and water systems. 

An electric, automatic water system 
is nothing more than a private water 
works, making possible the use of many 
thousands of dollars worth of plumbing 
fixtures and supplies. This outlet for 
plumbing work has been in addition to 
the city business for a number of years, 
and each year it is growing in a larger 
volume. The water softener has added 
a new outlet of sales for the plumbing 
merchant. 

From all indications 1926 points to a 
stable year, similar in many respects to 
1925, but without the inflation of credit, 
or the sudden increases in prices, and 
hectic buying for future requirements, 
all of which made it very difficult to do 
business. 

Excellent transportation facilities have 
made it possible for all to do business on 
less capital and lower inventories. This 
condition has all hopes of continuing as 
good as it has been for the last year. 

Taking it all in all, every plumbing 
and heating contractor should look for- 
ward to 1926 with a good deal of satis- 
faction, and there will be plenty of good 
work at reasonable prices and profit. 
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A FEW THOUGHTS ON THE NEW 
YEAR 


By Davin GovuLp, Standard Plumbing 
Supply Co., Boston 


N reviewing the general condition of 

the country last year with reference 

to the stability of business, and to 
the promise of the coming year, I think 
my forecast was partly correct. In the 
latter part of 1924, business was good 
and profits showing a fair margin over 
invested capital and overhead expense. 
In general, a feeling of optimism pre- 
vailed and good things were looked for 
in 1925. 

The year of 1925 is now a matter of 
history. Business was ushered in in 
volume, and volume prevailed through- 


out the year. But, what about profits? 
The usual expense involved in running 
a business was forgotten. All was sub- 
ordinated to the slogan, “How cheap can 
we take the job?” Moreover, business 
remained keen because most manufac- 
turers, in the anxiety to move their out- 
put, not only juggled their price, but 
gave credit promiscuously. 

It is regrettable to think that a busi- 
ness like ours, years in the making, rep- 
resenting a vast amount of invested 
capital, and carrying many lines of 
slow-moving merchandise, should have 
been subject to such a market condition 
as prevailed in 1925. 

We are coming into another year of 
promise and volume. All roads to pros- 
perity are wide open. No apparent pes- 
simism is felt in financial or business 
circles. 

All that we have to remember this 
year is to get a profit. Don’t be afraid 


to lose an order because your competitor — 


is willing to sacrifice his profits. You 
business men can remedy the situation 
by standing on your hind legs and ex- 
hibiting a show of grit. Meeting the 
other fellow’s price is a sure road to 
the poor-house. 


—$—$———— 


CHEAP CREDITS 


By W. C. HANnson, E. G. Schafer Co., 
Washington, D. C. 


REDIT is too cheap today. It can 

be had for the asking, and that is 

the trouble with the plumber and 
the jobber at the present time. Credit 
is the foundation—the cornerstone on 
which all business is built. 

The time has passed when a business 
house can get it single handed and dis- 
regard all others. There must be co- 
operation. The commercial stability of 
our industries is in peril when the job- 
bers, steam fitters and plumbers fail to 
cooperate in credit matters. There are 
too many losses today in our business. 
These losses, to a great extent, result 
from utter disregard of insistent credit 
advice and experience. 

The relation of buyer and seller, debtor 
and creditor is delicate. The integrity 
of the relation is in proportion to the 
fine sense of honor which dominates and 
protects the future. We must be honest 
with our customers and with ourselves. 
We must preserve the integrity of agree- 
ment and obligations in our business. It 
is difficult to get this doctrine into the 
hearts of business men. 

Our industry does not enjoy the high 
standing to which it is entitled. If, 
as has been said, a large per cent of 
plumbing and steam fitting concerns 
operate as “moral risks,” then these 
concerns must especially guard their 
credit, their integrity and their honor. 
Aside from the bad material effect on 
any unfair dealing, the moral effect of 
the evasion of the credit contract in any 
manner, must be borne by the one in 
error, eventually, or the general public. 
We cannot preach cooperation on one 
hand and practice deceit on the other. 
If business firms selling goods on credit 
terms and refuse to exchange ledger 
experience or to join with their fellow 
creditors in an economic adjustment of 
embarrased debtors, then dicipline as 
well as ideals are shattred. 

A commercial crime wave is sweeping 
the country today, breaking down the 
morals in business. We must cooperate 
in a prosecution program to curb these 
criminal tendencies. The National As- 
sociation of Credit Men has raised a 
million dollars and is now raising an 
additional seven hundred and fifty thou- 
sand in order that it may be able to 
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police the business of the country and 
run down the fellow who is guilty of 
trying to put over a fraudulent bank- 
ruptey or a crooked insolvency. 

We have already placed a large num- 
ber of these crooks in the Federal Peni- 
tentiaries at Atlanta and Leavenworth 
and as long as these perpetrators are 
active, our Association will hunt them 
down like bandits. Mr. Jobber, do you 
belong to this Association of Credit Men? 
Are you contributing toward this fund? 
Are you a cooperator that really co- 
operates? The credit department of 
your business should be coming more 
and more into action in determining the 
policies of business. 

“He profits most who serves best.” 
Are you assisting your customer, the 
plumber or the steam fitter, with his 
credit problems? Are you helping him 
by guarding his credit for him and giv- 
ing him the service that is at your 
command? Mr. Plumber, Mr. Steamfit- 
ter, you are entitled to this service from 
your jobber. He has the facilities to 
get this information and if you are not 
getting this real business service from 
him, you are not getting what you are 
entitled to. 

More time should be spent in determin- 
ing the value of the credit risk and sell- 
ing yourself to your customer than in 
cutting the prices to meet competition. 
Be the best jobber or plumber or stean- 
fitter in your community. Buy the best 
material that can be had—the best is 
poor enough. Do honest work. Be fair 
to yourself and your customer and in- 
sist on a reasonable profit. Let every 
fellow put his own house in order and 
we will raise the standard of our in- 
dustry. 
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SPIRIT OF OPTIMISM SPREADING 


By E. B. WELLS, Territorial Sales Man- 
ager, Seaboard Supply Co., Inc., 
Norfolk, Va. 


SPIRIT of optimism pervades the 

air at the threshold of the New 

Year. A resume of the cheerful 
tidings of the present business situation 
bears out the optimistic attitude, for 
December business promises to furnish 
F a fitting climax 
to what is gener- 
ally characterized 
as the most uni- 
formly successful 
year in American 
history and all 
predictions for 
the New Year 
point to an even 
greater prosperi- 
ty, due to many 
things, as tax re- 
vision, natural 
causes, etc. 

The bank struc- 
ture throughout the United States shows 
a remarkable improvement and a con- 
tinual gain of resources is anticipated. 
The farming industry is improving and 
there is a heavy gain in saving deposits 
which is an indicator of a more prosper- 
ous nation and consequently there is no 
apparent danger of inflation in spite of 
the prosperous condition of commerce. 

A factor of interest to all readers is 
the evidence of a better and closer rela- 
tionship between the jobber and the mas- 
ter plumber and the higher plane that is 
gradually being attained in the plumbing 
business. This accomplishment is the 


‘result of the work of various agencies 


whose sole idea is the uplift of the plumb- 
ing business to a position it deserves. 
The National Association of Master 
Plumbers, the trade press and the vari- 
ous State and local associations are ac- 
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complishing wonders along educational 
lines. 

There is a paramount duty ahead of 
each and everyone and that is to devote 
a part of his time to the uplift of the 
profession, creating real interest and 
unselfish participation towards the set 
goal of success. This cannot be accom- 
plished by destroying faith among fel- 
low competitors, and we are glad to say 
that this evil is gradually being erased. 

The National Association, through its 
Scholarship Committee, is working tow- 
ards a goal that should prove of inesti- 
mable benefit to the apprentice and the 
Standardization Committee in accom- 
plishing a great deal of constructive 
work. The Trade Extension Bureau, too, 
is creating a better understanding be- 
tween the public and trade and a desire 
for closer contact and interest in civic 
bodies, as are the trade papers. 

Salesmanship and merchandising are 
being pushed and once these ideas are 
sold a new era will appear and business 
will be elevated to a much more higher 
plane, than it now occupies, a goal that 
we all trust will be reached in the near 
future. 

My best wishes to all members of the 
trade for a Happy and Prosperous New 
Year. . 

io 
HOW ABOUT 1926? 
By W. A. SPEAKMAN, President, Speak- 
man Co., Wilmington, Del. 


OST signs point to good business 
in 1926. A few men say it is 
about time for a check. However, 

the brave business man is going to go 
right ahead and adjust himself to what- 
ever conditions exist. 

The plumbing industry has less to fear 
from a slump than some other industries. 
When building slows down there is still 
a vast potential business for plumbers in 
renovating bathrooms that are out-of- 
date, and adding more bathrooms to 
existing houses. 

The present outlook indicates good 
volume of business, but are we going 
to make any money handling it? The 
complaint heard pretty generally this 
past year is that volume has been good 
but profits poor. This condition as we 
understand it exists among plumbers, 
jobbers and manufacturers. 

Much business has been done at an 
actual loss. This is absolutely foolish. 
It is not sound business. It is almost 
dishonest. It not only harms the man 
who sells at a loss, but it tears down 
business for others. A deliberate price- 
cutter does not command the confidence 
or respect of the substantial people in a 
community. 

As a policy, price-cutting is bound to 
tear down quality. It encourages deceit 
and fraud. It demoralizes business and 
promotes an uphappy state of mind. 

A fair price that carries a fair profit 
is what we should all demand. Smart 
people know how to sell at a profit. Let’s 
put a premium on our own ability and 
stop letting some weak competitor set 
our prices for us. 


a 
FUTURE LOOKS ROSY 


By L. A. House, Manager, Water System 
Div., Fort Wayne Eng. Mfg. Co., 
Fort Wayne, Ind. 


GAIN we are about to enter into 

a new year. It has all the ear- 

marks of becoming one of the most 
generally prosperous years of recent 
time. I canot recall any previous Decem- 
ber when the future looked so rosy. 

The prospect for new building is im- 
mense. In the agricultural sections the 
building will be more active than in 
several years past. Good crops and 


good prices, for once, seem to be going 
hand in hand. Employment is plenti- 
ful. 

There is nothing short of a calamity 
that can stop the prosperity just ahead. 
Our plumber connections are planning 
for a largely increased business. We 
are likewise planning for a largely in- 
creased production. 

We have noticed in the past few years 
that the leading plumbing and heating 
firms are sprucing up their shops and 
making beautiful stores and attractive 
business places. Many of these mer- 
chants are carrying a full line of their 
wares. We think the whole industry has 
taken an immense stride in the past year 
or so and they are now in position to 
obtain the fruits of their industry. 

We are optimistic, in fact, very opti- 
mistic. We believe that this feeling is 
shared by 95 per cent of the others en- 
gaged in our line. 
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YEAR AHEAD ONE OF EXCEPTIONAL 
OPPORTUNITIES 


By GALEN SNow, Manager, Sales Pro- 
motin Department, Greenfield Tap 
and Die Corp., Greenfield, Mass. 


INETEEN hundred and twenty-six 

: gives promise of being a year of 

exceptional opportunity for all 
those engaged in the plumbing trade. 
Extensive advertising reaching into 
every home in America has been carried 
on by the makers of improved plumbing 
facilities. The share of the plumbing 
tradesman is to supply the quality in- 
stallation which equipment of this char- 
acter demands. The emphasis all along 
the line of plumbing supplies during the 
past year has been on quality, because 
people are coming to demand that plumb- 
ing facilities in their homes shall be 
of the very best. 

Recognizing the demand that is being 
created by this extensive advertising of 
modern plumbing appliances, this com- 
pany has devoted a great deal of atten- 
tion to broadening and improving its 


_line of pipe tools, and has made it more 


acceptable than ever to the master 
plumber. 

We think the individual plumber and 
the plumbing concern which in 1926 
rides on the wave of demand for beau- 
tiful and useful plumbing fixtures and 
makes a practice of using the finest tools 
available, together with the best possible 
material and expert workmanship, will 
be the most successful. 
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THE AUTO AS A BUSINESS BOOSTER 


By HERBERT GLASS, The Dayton Pump 
& Mfg. Co., Dayton, Ohio 


INETEEN hundred and _ twenty- 
five has been a banner year in the 
sale of water systems and condi- 

tions are such that most manufacturers 
are very optimistic for a continued in- 
crease in business during the coming 
year. 

Many factors have greatly influenced 
the water system market, chief among 
these being the automobile. Its use has 
shortened distances, bringing a “Back 
to. the Land” movement among city 
dwellers. This class are naturally fa- 
miliar with all city conveniences and are 
100 percent prospects for water under 
pressure in the home. 

The educational work on the subject 
of modern sanitation together with the 
extention of service lines by power com- 
panies has created a tremendous market 
for water systems. This covers not only 
suburbanites but farmers and small 
towns where there is no municipal water 
supply. This field is increasing yearly. 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


Licensed under the 
Burman patents and 
other patents pending. 
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Aluminum soap tray 
whichfits this fixture 
* is optional. 


No. 420 


Capitol Combination Laundry Bibb 


Fitted with two reversible tub clamps— 
an advantage and exclusive feature 
especially appreciated when the laun- 
dry tub has been set close against the 
wall. Unions are of heavy ball joint 
pattern—absolutely trouble-proof. 


Made entirely of brass, rough nickel- 


plated all over, excepting the hexagons 
which are both machined and nickeled. 


Capitol products are well made and 
attractively priced. 


Write for descriptive circular or com- 
plete catalog of Capitol Brass Goods. 


CAPITOL BRASS WORKS 


2304 FRANKLIN STREET 


=—=pETROIT, MICH 


The trade is adopting up-to-date mer- 
chandising methods in the sale of water 
systems and are quick to realize as time 
goes on that the sale of a water system 
not only means a merchandising profit 
on the system itself, but there naturally 
follows a profit on the installation of 
bathroom, laundry and kitchen fixtures 
which are made necessary to enjoy the 
comforts of running water. 
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Lowell Master Plumber Becomes Presi- 
dent of Massachusetts Sanitary Club 


ECEMBER the 9th, 1925, Boston, 
Mass. The weather cold, and 
growing colder. Scene—Young’s 
Hotel. Time—Six o’clock in the evening. 

Yes, dear reader, we’re at a gathering 
of over 250 sanitarians in the palatial 
crystal dining room of the aforemen- 
tioned hostelry. The annual dinner and 
meeting of the Massachusetts Sanitary 
Club. 

Yes, there was a lively band that ren- 
dered, in Charleston time, the latest song 
successes heard along Broadway, keeping 
guests and waiters, humming and in a 
peppery mood. 

The dinner started off with oysters 
and the usual “pardon me” and “how do,” 
ending with demi-tasse, cigars and plenty 
of witty conversation. 

“Now comes the fireworks,’ some 
bright chap remarked as President An- 
drew McGlynn of Taunton, Mass., called 
for order. 

H. W. Thorndike, president of the 
F. W. Webb Mfg. Co., Boston, Mass., in 
a few brief, witty remarks, introduced 
the guest of the evening, J. Henderson 
of Henderson & Ross, Boston, reputed 
to be the largest real estate operators in 
New England. 

For the text of his address, Mr. Hen- 


The Prier 
Radiator Valve 


Non-rising stem—high lift 


A quality valve at reason- 
able price 


TTRACTIVE in design, 
manufactured by high 
grade craftsmen from uniformly 
high quality material, this valve, 
while adapted to heating systems 
generally, is particularly ap- 
proved for forced systems of hot 
water heating and one-pipe steam 
systems because of the excep- 
tional free drainage of water 
which it affords. 


WALTER H. PRIER CO. 
606 Pelouze Building 


CHICAGO 
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derson selected ‘Where do we go from 
here—and Why?” The talk was very 
interesting, humorous and educational. 
During the course of the address, the 
speaker stated that $4,482,000,000 were 
spent in building during the year 1925. 

The gathering was also told by this 
forceful and admirable talker that the 
time had come for standardization of 


materials and _ specialization of me- 
chanics. 
Mr. Henderson then went into a 


lengthy talk about the real estate boom 
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he expected to take place soon at Cape 
Cod. At the conclusion of his discourse, 
he had many of the guests cancelling 
their reservations to Florida and making 
out checks for Cape Cod acres, so to 
speak. 

A rising vote of thanks was given Mr. 
Henderson for his very able and brilliant 
address, whereupon Fred Allison, secre- 
tary of the Massachusetts Sanitary Club, 
read his report, which mentioned the 
appointment of the Apprenticeship Com- 
mittee, consisting of three manufactur- 


ers, three wholesalers, three master 
plumbers and three men of the heating 
industry. 

The secretary concluded his report by 
stating that the present membership of 
the club amounted to 363. His report 
was accepted and placed on file. J. Pres- 
ton Perham, the treasurer, in rendering 


_his report, showed that the club was in 


a splendid financial condition. 

In the absence of Robert E. Sargent, 
chairman of the Apprenticeship Com- 
mittee, Mr. Perham, a member of that 


“As Brass Pipe does not clog with 
rust, smaller sizes may be used than 
with Iron or Steel.’’ — U. S. Dept. 
of Commerce,Committee on Plumbing. 


When estimating Brass 


The use of relatively smaller sizes brings — 
the price of the Anaconda Brass job 
closer to that of iron or steel, and makes — 


the installation of Anaconda Pipe still 


easier to sell, 


Remind your customer that Anaconda 
Brass Pipe CANNOT CLOG WITH RUST, ~ 


—consider smaller sizes 


Taste Compiep BY 


'T. N. THomerson 


: A Sdnitary Engineer — 


Use '%" Brass pipe instead of 34" Iron pipe 
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: For Service aad Cold Wo : 
| Supply Lines 
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duced by rust deposits. a Le 
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Anaconda Brass Pipeis structurallyper [| .  . 2.4, . | 


fect and physically sound. Each length 
is subjected to tests exceeding those of 


actual service and it is guaranteed by — 
the permanent, rolled-in Anaconda || — 
Trade-Mark. This mark is your protec- — : 
tion against substitution and your assur- : 


ance of quality. 


THE AMERICAN BRASS COMPANY 
GENERAL OFFICES: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities 
Canadian Mill; ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. 


World's foremost manufacturers of Copper, Brass, 
Bronze and Nickel Silver 
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For Hot Water Lines — 


+ Without Circulation 


Use 14" Brags pipe instead of 1" Iron pipe 
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Iron and Steel Pipe used for hot water 
lines with circulation will clog with rust 
much more rapidly and a further allow- 
ance in favor of Brass Pipe can be made 
for this condition. 
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body, gave a detailed report of its activi- 
ties. This report showed that the entire 
State was much enthused over the pro- 
ject. 

The North Shore towns were very 
much delighted with the idea and had 
held joint meetings, consisting of master 
plumbers, journeymen and school officials, 
following the visit of the committeemen. 

Beverly, Mass., was very anxious to 
take over plumbing apprenticeship, for 
the citizens there have one of the best 
equipped vocational schools in the State 
and one of the finest in the country. 

The committee, which consisted of mas- 
ter plumbers, journeymen and school 
officials, have as their duties the de- 
velopment of the work, the care of the 
boy and the securing of teachers. The 
course consists of practical work and 
related subjects, including estimating, 
arithmetic, plan reading, sketching, 
science and a little chemistry. 

The plan was sold to the journeymen 
when the committee, along with a Trade 
Extension Bureau representative, made 
a three-week trip throughout the State 
last October. A committee was appointed 
in every city visited on the trip to meet 
with the journeymen on this apprentice- 
ship plan. 

To gain admittance to a vocational 
school teaching plumbing, a boy must 
be employed in a licensed shop. Four 
hours a week at school are given the 
pupils, for three years. After that time 
they are known as junior craftsmen, with 
an increase of pay, semi-yearly, until 
they are graduated to the rank of jour- 
neyman. 

The fact that quality and not quantity 
men were desired, was stressed by every 
one interested in the movement. 

The report of the Nominating Com- 
mittee was read, suggesting the following 
for the Board of Directors: Master 
Plumbers, Andrew McGlynn, Taunton; 
Wm. H. McElholm, Lowell; R. V. Worth- 
en, Leominster; Geo. E. Ryan, Lynn; 
Daniel H. Loan, Worcester; E. W. Con, 
Boston; W. P. Wordell, Taunton; J. 
Preston Perham, Boston. 

Wholesalers—F. W. Hubbard, R. D. 
A. Thompson, H. W. Thorndike, F. W. 
Allison, all of Boston. Manufacturers— 
J. A. Maynard, Waltham; J. J. Dervan, 
Boston; R. E. Sargent, Boston. 

A motion was made to have the secre- 
tary cast one ballot for the entire selec- 
tion, making them the directors for the 
ensuing year. A rising vote of thanks 
was given to Fred W. Allison, retiring 
secretary, for his untiring efforts in the 
club’s behalf. 

A five-part moving picture entitled, 
“Manufacturing of Wrought-Iron Pipe” 
was presented by G. M. Gatheman of 
the A. M. Byers Co., Pittsburgh. Mr. 
Gatheman, who is also a member of the 
club, described in detail the manufac- 
ture of genuine wrought-iron pipe as 
the picture was being shown. 

Following the movie, the directors, 
coming out of a cloud of smoke, an- 
nounced the election of Wm. H. Me- 
Elholm, master plumber of Lowell, 
president, for the ensuing year; vice- 
presidents, for the master plumbers, 
Daniel Loan, Worcester; manufacturers, 
Robert E. Sargent, Boston, and for the 
wholesalers, R. D. A. Thompson, Boston. 

J. Preston Perham of Boston, was re- 
elected treasurer, while Jos. A. Maynard, 
Waltham manufacturer, was elected to 
take care of the secretarial duties. 

A committee of three, consisting of F. 
W. Hubbard, Daniel Loan and J. J. Der- 
van, Was appointed to select suitable 
mementoes for the retiring officers. 

Amid much joy and satisfaction, the 
meeting came to a happy ending and 
the members, bidding good-byes to one 
another, went homeward bound (to the 
best of our knowledge.) i. 


JANUARY 1, 1926 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


Legal Service Department 


"THE PLUMBERS TRADE JOURNAL 
. has established a jegal department in 
order that its many readers may have an 
accurate, authoritative service in helping 
them solve such legal problems as arise 
in the course of their business operations. 

This service is entirely free and all 
subscribers are urged to avail themselves 
of it. f there are any legal techni- 
calities about which you are not sure, or 
if you desire advice on any matters per- 
taining to the law, write to THE LEGAL 
EDITOR, PLUMBERS TRADE JOURNAL, 
239-241 West 380th Street, New York City. 
—KHditor’s Note. 
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Secure Written Order Before Installing 
Extra Work 


WOULD like a little information on 

a plumbing job I am installing in 

apartments, containing six double 
bathrooms, the contention being that the 
owner claims my work has to stand in- 
spection. 

The plans and specifications call for 
one 4-inch vent and two 2-inch vents, 


making a total of three for the one house. . 


The other house is the same. 

Now the inspector says, according to 
the code, there must be a 4-inch vent on 
each double bathroom, or a 4-inch stack 
according to the way the plumbing is 
designed. 

My contract reads, “to be installed 
according to plans and specifications.” 
When I made the bid for the plumbing, 
the blue print did not show which way 
the lines of pipe would lead to, but after 
I was awarded the job they included 
these on a new set of prints just prior 
to my starting the work. Naturally, it 
makes a considerable difference in both 
material and labor. 

The owner said I should run the lines 
any way I wanted them, but I worked 
according to his plans. “M. B.,” Oreg. 

Ans.—If you agreed to perform the 
work in accordance with the plans and 
specifications furnished, then all the 
work shown on the plans and specifica- 
tions must be installed by you. 

The owner has a right to make 
changes, such as additions to or subtrac- 
tions from the job as originally planned 
and contracted for, in which case he 
should pay extra for additions to, or may 
deduct for subtractions from, in mutual 


arrangement with the general contractor. 

If, however, there is a clause in the 
specifications stating that you have to 
do the plumbing in accordance with 
State or Local Plumbing Codes or Laws, 
or if you are required to install a com- 
plete job to the entire satisfaction of 
the architect or owner, whether every 
item has been shown in the plans or men- 
tioned in the specifications, or not—then 
you have to do it under your contract 
price unless your contract specifically 
waives such responsibility on your part. 

In any case you have to install the 
work in accordance with the laws govern- 
ing plumbers and plumbing in your dis- 
trict and you should know in advance 
what the laws require and figure accord- 
ingly whether the plans show it or not. 

The matter of payment for extra work 
lies between you and the architect or 
owner, but as most contracts provide that 
the contractor cannot recover for extra 
work performed unless he obtains an 
order for same in writing, signed by the 
architect or owner, you should be sure 
and obtain such an order before perform- 
ing extra work. 


ee 


Acceptance of Check Carrying Special 


Endorsement Settles Claim 


EGAL Editor, THE PLUMBERS 
TRADE JOURNAL: Last fall, I 
purchased a quantity of plumbers’ 

chains from a salesman representing a 
New York house, who advised me that 
the price of the chains was $175. 

After I had received and used most of 
the chains, along comes a bill for $250. 

I immediately wrote the home office ad- 
vising them of the mistake, but they in- 
sist that the price given me by their 
salesman was $250 and rendered an- 
other bill for such amount. 

I then sent them a check for $175 on 
which I endorsed “This check is in full 
payment of my indebtedness for chain 
‘purchased on October 9, 1925, and en- 
dorsement is in full acknowledgment.” 

They accepted and deposited my check 
in their bank, which was paid and then 
wrote me that they only accepted the 
check as payment on account and de- 
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Another Photograph of the Model Display Rooms Maintained for the Benefit 
of Chicago Master Plumbers’ Clientele by the Wolff Mfg. Corp., That City 


manded the further payment of $75. 

Please advise me if I am liable for 
same or not. ge Stel, 

Ans.—As there was a genuine dispute 
as to the amount due by you, their ac- 
ceptance of your check with the endorse- 
ment that it was given in full payment 
of your indebtedness, relieves you of any 
further liability. 

The notice they sent you that they 
only accepted the check as a payment 
on account is ineffectual in the face of 
their depositing the check to their credit. 


—<— 


Investigate Before Plumbing Heavily 
Mortgaged Building 


HEN I install plumbing in a 

building which is heavily mort- 

gaged and the owner is deeply 
in debt, what chance have I of getting 
paid for my work and who can I hold 
responsible for the payment of any 
plumbing or heating equipment installa- 
tions or alterations made in, or to a 
structure burdened in a manner men- 
tioned above? 

What is the best way to find out if 
buildings are mortgaged before install- 
ing any plumbing equipment? 

Gee AGE Ss. Colo: 

Ans.—The only party you can hold is 
the party with whom you contracted or 
for whom you agreed to perform the 
work and if he is heavily in debt, the 
chances of your getting your money is 
very slight. 

You can lien the building, of course, 
but if it is heavily mortgaged and you 
sell under a judgment foreclosing your 
lien, the full amount of all the mort- 
gages on the building, anti-dating the fil- 
ing of your lien, must be paid in full 
before you are paid and the likelihood 
of anything being left over for you is 
also very. slight. 

It is a simple matter, however, to as- 
certain if a building is mortgaged and 
to what amount, if you know the name 
of the owner and the location of the 
building. 

Here in New York City you can apply 
to the Register’s Office, where mortgages 
are recorded for such information, and 
in Colorado, you can, now doubt, apply 
to the County Clerk of the County in 
which the building is located. 

—<—— 


Special Night Course in Accounting at 
Carnegie Institute 


N cooperation with the Trade. Exten- 
sion Bureau of the National Associa- 

tion of Master Plumbers and the Sani- 
tary League of Pittsburgh, Pa., a special 
night course in accounting and _ book- 
keeping, as applied to the plumbing and 
heating industries, will be given at the 
Carnegie Institute of Technology, Pitts- 
burgh, Pa., during the week of January 
4 and ending in the last week of April. 
According to the announcement, the 
course has been arranged for the benefit 
of members of the Master Plumbers’ As- 
sociation of Pittsburgh, although any 
master plumber in the city is eligible 
to enroll. 

The course is outlined to extend 16 
weeks, with instruction scheduled for one 
night a week. Already, however, the 
announcement points out, enough re- 
sponses from master plumbers have been 
received to schedule separate classes for 
four nights a week, and plans are under- 
way to enroll a class of women to include 
the bookkeepers employed in local plumb- 
ing establishments. 

The work of the course will be given 
by the Department of Plumbing, Heating 
and Ventilation, with the assistance of 
the Carnegie instructors in accounting, 
and representatives of the National 
Trade Extension Bureau, Evansville, Ind. 
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Established 


VILKS 

HOT 
WATER 
BOILER 


Feeds 
Itself 


and the 
water 


IS 


HOT @f 


THOUSANDS 
IN USE 


A WILKS BOILER, with little attention 
or fuel either hard or soft, is the most 
economical heater for RESIDENCES, 
GREEN HOUSES, GARAGES, 
BROODER HOUSES, or other small 
buildings and is unequalled for furnish- 
ing a constant supply of hot water for 
RESIDENCES, APARTMENT 
BUILDINGS, HOTELS, HOSPITALS, 
BARBER SHOPS, SCHOOLS, Etc. 
Capacities from 40 to 1400 gal. per hr. 
and for heating from 200 to 1200 sq. ft, 


S. WILKS MFG. CO. 


Manufacturers of 
WILKS FAMOUS TANKS 
35172 Shields Avenue CHICAGO 


FOR PERFECT HEAT 


Use the Holmberg Vacuum Seal 
Valve on return end of radiators. 
and Holmberg air eliminating traps 
on return mains. Write for booklet, 


The Holmberg Steam Trap Co. 
LINDSBORG, KANSAS 


SEPT ee 


‘(Single Pipe 


apor) 
Mr. Duryee Knows! 


‘‘We have just completed the heat- 
ing installation for the Lane Crest 
Apartments at New Rochelle. « *« « 
We know you will have every rea- 
son to feel as proud of this instal- 
lation as we do.”’ 

Duryee Engineering Corp. 

New Rochelle, N. Y. 
Andrew B, Duryee,(M.E.) Presi. 


Details * « x * will interest you. 
Send for them! 


GORTON & LIDGERWOOD CO. 
96 Liberty St., New York 


Established 1887 Representedin Principal Cities | 
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Record Breaking Construction 


Year Before Us 


The Forum Forecast Indicates Another Six Billion Dollar Building Year for 
1926—The American Public Has Learned the Folly of 
Cheap Building and Poor Planning 


VERYONE connected with or in- 

terested in the building construc- 

tion industry knows of the phe- 
nomenal activity which was apparent 
during the year 1925. Owing to the 
limitations of space it is not possible 
to present here the full details of last 
year’s activity but the great interest 
of the building fraternity today is ex- 
pressed in the question “What will occur 
in 1926?” 

The accompanying table indicates the 
anticipated expenditures for new build- 
ings during the year 1926, classified ac- 
cording to 19 types of structures and 
divided into 6 geographical divisions of 
the United States. This tabulation 
shows the amazing total of $5,584,782,- 
500 which will pass over the boards of 
architects and into actual construction 
during the year 1926. 

In addition to this vast sum to be 
spent for building materials and labor 
there must be considered the fact that 
in the small house field and that of 
industrial construction there is con- 
siderable building not developed from 
architects’ plans, probably totaling an- 
other half-billion dollars. 

Thus it is predicted that 1926 will be 
another six billion dollar building year 
with certain changes in the reative pro- 
portions of activity in building types and 
districts as explained in the following 
paragraphs and tables. 

The following table shows a compari- 
son of public demand for new buildings 
in 1925 with that of 1926 for each of 
the six districts indicated above. In 


there will be approximately the same 
relative building activity in. each of the 
six geographical divisions of the United 
States during 1926 as compared with 
1925 with some decrease in the North- 
eastern and Middle States and a con- 
siderable increase in the Southeastern 
States (due to activity in Florida). 

In the course of the research work in- 
volved in establishing this forecast for 
1926, The Architectural Forum has had 
the opportunity to make an interesting 
series of observations as to the changing 
character of new building in the United 
States. 

The high cost of building, together 
with increased real estate values, has 
during the past few years provided a 
forced education for the investing public 
in this field, indicating the fallacy of 
poorly considered planning and the use 
of inferior materials and workmanship. 
The great effort in the planning of build- 
ings today is to eliminate all waste space 
and provide a maximum of rental or 
utility efficiency at the same time at- 
tempting definitely to reduce deprecia- 
tion and maintenance cost through good 
architectural specifications. 

Many mortgage companies, having 
learned the lesson of sound building col- 
lateral, are insisting upon better con- 
struction and upon a serious review of 
plans and specifications before building 
and permanent mortgage loans are made. 

The total effect of these conditions is 
reflected in a constant improvement in 
the character of new buildings and the 
placing of greatly increased responsibil- 


BUILDING 
TYPES 


N! EASTERN 
STATES 


N. ATLANTIC 
STATES 


S. EASTERN 


5, WESTERN 
STATES 


MIDDLE 
STATES 


WESTERN 
STATES STATES USA 


Automotive 24,262,500 43,042.500 


9,970,000 9,877,500 49,877,500 15,072,500 152,102,500 


22,135,000 
18,627,500 
9,425,000 


59,317,500 
137,565,000 
71,927,500 
92,137,500 
38,287,500 
78,042,500 
49,012,500 
35,225,000 
27,985,000 
240,480,000 
87,410,000 


20,930,000 
$0,540,000 
36,612,500 


186,250,000 
601,667,500 
192,015,000 
255,682,500 
149,450,000 | 


Banks! 2c, ee cota cae 55,550,000 10,022,500 
40,620,000 
12,712,500 


18,437,500 


18,295,000 

25,272,500 

8,487,500 

15,837,500 
. 18,030,000 
. 39,370,000 
,. 11,635,000 
9,985,000 
7,295,000 
45,275,000 
35,700,000 
42,632,500 
38,727,500 
18,597,500 
68,815,000 
8,660,000 
7,600,000 
5,775,000 


329,042.500 
52,850,000 
79,845,000 
$3,812.500 
79,232,500 

104,227,500 
49.217,500 
27,372,500 

131,125,000 

112,662,500 

248,917,500 

240,527,500 
79,242,500 

255,202,500 

38,027,500 
26,462,500 
35,077,500 


Apartments ... 


Apartment Hotels 


Clubs Fraternal, etc 15,727,500 33,697,500 


4,712,500 
17,537,500 
20,312,500 
10,415,000 

5,287,500 
59,747,500 


9,772,400 
41,510,000 
13,675,000 
12,040,000 

5,807,500 
40,522,500 
16,045,000 
29,810,000 
37,017,500 


Community Memorial 24,835,000 


28,752,500 
30,277 500 
9,142,500 
9,737,500 
68,035,000 
49,150,000 


Churches ashe 
Dwellings (UNDER $20,000) 
Dwellings ($20,000 te $50,000). 
Dwellings (OVER $30,000) ... 


Hotels ...... 


284,445,000 


229,140,000 
126,025,000 
83,485,000 
585,185,000 
309,892,500 
483,392,500 | 
663,547,500 | 
225,365,000 | 
690,645,000 
123,217,500 
174,457,500 


8,925,000 
6,527,500 


Hospitals ..... 


Industrial 130,962,500 
212,005,000 
49,057,500 
236,992,500 
43,415,000 
99,632,500 
12,295,000 


24,542,500 


Office Buildings 38,932,500 
19,760,000 
23,017,500 


11,150,000 


96,337,500 


Public Buildings 19,325,000 39,382,500 
68,217,500 
14,932,500 
23,755,000 


6,327,500 


Schools 38,400,000 
7,032,500 
10,490,000 


1,907,500 


Stores . 


Theaters .. 6,517,500 


7,435,000 


Welfare, Y- M,C. A.) ete. 50-2 se 68,817,500 


Total Value of New Buildings .. 450,252,500 
8.1 


2,041,437,90 
36.6 


332,040,000 359,147,500 1,751.627,500 650,277,500 
5.9 64 34 


116 


5,584,782,500 


1926 Forecast of New Building Construction by Six Geographical Divisions 
(U.S.) and Nineteen Building Types. Copyrighted by The Architectural 
Forum, New York 


other words a comparison of the rela- 
tive demand for new buildings in each 
district for 1926 as compared with 1925. 
The changes in these percentages fore- 
cast the changes of construction activity 
from a geographical viewpoint: 

Public Demand for New Buildings 


1925. 1926 

Northeastern States..... 8.4% 8.1% 
North Atlantic States.... 36.3% 36.6% 
Southeastern States..... 3.6% 5.9% 
Southwestern States..... 6.3% 6.4% 
Middles States. oan ac 32.4% 31.4% 
Western States.......... 12.9% 11.6% 
The above comparison shows that 


ity upon the architectural profession, 
which to a great extent controls the ex- 
penditure of the building dollar. 

Thus it is evident that 1926 will not 
only show a tremendous volume of new 
building construction but that these 
buildings will be in general of better 
architectural design and better construc- 
tion. 

The American public has learned the 
lesson of folly in cheap building and 
poor planning! 

A highly important factor in all fore- 
casts of this nature is the background 
of economic conditions. If business con- 


ditions in the United States were not 
good, with sound promises of so remain- 
ing for several years, there might be 
expected a definite curtailment of build- 
ing activity—a slowing down of the 
great momentum established during the 
past few years. But conditions are good, 
with definite signs of stability and as the 
building industry is the indicator of con- 
ditions, so with the entire economic situa- 
tion favorable, there is little fear of a 
break in public confidence or any basic 
business change which will interrupt the 
anticipated program of another six bil- 
lion dollar building year during 1926. 

There is some talk of the building 
shortage having been met—of rentals 
coming down—of building again assum- 
ing its normal activity. What is a 
“normal” building year at the present 
time? Surely it cannot be the pre-war 
normal. The population of the United 
States has increased materially since 
then; the cost of building has increased; 
the standards of housing American life 
and business have been raised; the de- 
mand for buildings is greater. 

The probable “normal” building year 
of today is four billion dollars or more 
and on this basis it would take three or 
four six billion dollar years to meet the 
still-existing shortage and bring things 
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back to an approximately normal level. 

All is well with the building industry. 
It is going about its business seriously, 
contributing to the wealth and comfort 
of the nation. Some idea of the magni- 
tude and importance of the construction 
industry may be gained from a state- 
ment recently made by Secretary of La- 
bor Davis in which he said: “More than 
11,000,000 of our people are dependent 
for their living upon the construction in- 
dustry, and 22 per cent of all the skilled 
and unskilled labor of the country is 
engaged in the building branch alone. 
Some 250,000 freight cars are required 
to handle the materials. Our building 
bill is $200 per year for each family in 
the United States. It is truly the chief 
barometer of the business of the country. 
When construction gains, prosperity is 
with us. It is the great outstanding in- 
fluence for good or bad in our financial 
progress.” 

Architects are busier than ever be- 

fore—a sure sign of great building 
activity to come. The number of plans 
being filed is constantly increasing—an- 
other sign of activity. 
- The total number of building permits 
which will be issued for structures of 
every kind, including alterations, will be 
approximately 700,000. 


leis Ss Chamber of Commerce Seeks 


Opinions on Resale Price Control 


Attitude of Eastern Supply Association’s Members Relative to 
This Important Trade Question Likewise Contained Herein 


HE attitude of 1,400 business or- 

ganizations throughout the country 

on the question of resale price legis- 
lation is being polled by the Chamber of 
Commerce of the United States in a ref- 
erendum submitted to its membership 
recently. 

The result of this nation-wide refer- 
endum, which will be concluded in forty- 
five days, will determine the Chamber’s 
policy toward the whole question of the 
maintenance of resale prices. Organi- 
zations will make known their position 
relative to this question by voting on 
five proposals, as follows: 

“Should there be federal legislation 
permitting the seller of identified mer- 
chandise sold under competitive condi- 
tions under a distinguishing name, trade- 
mark, or brand, to control the resale 
price thereof? 

“If there is to be such legislation, 
should the legislation take the form of 
permitting contracts for the maintenance 
of resale prices on identified merchan- 
dise sold under competitive conditions 
under a_ distinguishing name, trade- 
mark or brand? 

“If there is to be such legislation, 
would the restrictions in the report of 
October 5, 1925, be proper restrictions? 

“Tn addition to such legislation, should 
Congress enact legislation bringing un- 
der the law of unfair competition the 
cutting of the seller’s declared price, 
which results in misappropriating or in- 
juring goodwill attaching to articles 
identified as to their origin? 

“Instead of such legislation, should 
Congress enact legislation bringing under 
the law of unfair competition the cut- 
ting of the seller’s declared price which 
results in misappropriating or injuring 
goodwill attaching to articles identified 
as to their origin?” 

The report refererd to in the third 
proposal was made by a special com- 
mittee of three members. It specifies 
that “any legislation for the maintenance 
of resale prices should include in prin- 


ciple, as proper restrictions, the follow- 
ing: 

“Merchandise, within the terms of the- 
legislation, sold subject to contract for 
maintenance of price, upon resale, 
should be freed from the restriction as 
to price upon resale: (1) if the pur- 
chaser shall actually discontinue dealing 
in such merchandise; (2) if the pur- 
chaser shall discontinue business; (3) if 
the purchaser shall become insolvent and 
some officer of a court shall have been 
designated to liquidate his business, or 
(4) if there should be attachment or 
levy of any kind upon the merchandise 
by virtue of a court proceeding. 

“The foregoing should be subject, how- 
ever, to the further provisions that in 
each such case the merchandise shal} 
have first been offered to the seller at 
the price originally paid for the mer- 
chandise and that the seller, having been 
allowed reasonable time and opportun- 
ity to inform himself as to the condition 
of such merchandise, shall have declined 
or failed to accept the offer. 

“In case of merchandise whieh has 
become damaged, or is deteriorated, addi- 
tional provisions are required. In such 
cases, the purchaser should be permitted 
to sell at such price as he wishes if he 
shall first offer the merchandise to the 
seller at the price which he paid for 
the same or for exchange for like mer- 
chandise which is in good condition, but 
that also in such cases the purchaser 
should be required to give the seller 
reasonable opportunity to inspect the 
merchandise and that the seller shall 
have declined or failed to acent the offer. 

“Also, the purchaser should be per-: 
mitted to sell such damaged or de- 
teriorated goods free from restriction 
only in conjunction with definite notice 
that the merchandise is damaged or de- 
teriorated and that such is the reason 
for its being offered at the reduced 
price.” 

This report was signed by Robert R. 
Ellis, president of the Hessig-Ellis Drug 
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Company, Memphis, Tenn., and P. H. 
Gadsden, vice-president of the United 
Gas Improvement Company, Philadel- 
phia. 

The third member of the committee, 
A. Lincoln Filene, treasurer and gen- 
eral manager of William Filene’s Sons 
Company, Boston, filed a minority re- 
port, in which he stated that he dis- 
sented from the majority report on the 
ground that “it did not sufficiently de- 
fine ‘proper restrictions’ on resale price 
maintenance legislation.” 

His views on this phase of the sub- 
ject are summed up in the concluding 
paragraph of the minority report, which 
reads: 


66 ¢ ROPER restrictions’ can only 
be defined if we ask ourselves 
the following questions, the 

answers to which will in my opinion in- 
evitably indicate that the restrictions 
proposed by my colleagues are insufficient 
to accomplish the purpose for which they 
were framed: 

“Should all distributors, whether 
wholesalers or retailers, be permitted by 
legislation to sign individual agreements 
with the owner of a trade-marked article 
not to sell below the resale price fixed 
by said owner? 

“Should such legislation include re- 
strictions designed to protect the dis- 
tributor who may require rapid turnover 
of merchandise on hand in order to get 
capital for new merchandise which he 
needs? 

“Should legislation differentiate be- 
tween ‘predatory’ price cutting on brand- 
ed merchandise and such price cutting 
as might be normally expected from dis- 
tributors who enjoy closeness to market, 
lower operating costs or other economic 
advantages over their regular competi- 
tors? 

“Tf there is federal legislation passed 
to protect the resale price fixed by the 
owner of branded merchandise, should 
there also be legislation to protect the 
public against suffering a loss due to 
the elimination of competition among 
distributors in the sale of such mer- 
chandise? 

“Should such legislation take the form 
of requiring scrutiny by an agency of 
the federal government of the profits of 
owners of branded merchandise who 
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have taken advantage of the provisions 
of resale-price legislation.” 

As is indicated by the questions, the 
voting is not to be confined to the re- 
strictions which should be incorporated 
in any permissive legislation. There is 
to be voting also upon the question 
whether or not there should be legisla- 
tion and what form legislation should 
take. Upon these questions the refer- 
endum pamphlet contains material which 
develops the arguments, pro and con. 

In its Bulletin of December 10, 1925, 
the Eastern Supply Association, New 
York City, asked for the individual opin- 
ions of members with respect to Resale 
Prices. 
received from members, and you will 
note they are in favor of some equitable 
plan that will protect all parties. 


[Inasmuch as the resale price question 
is one of such importance, the Editors 
of THE PLUMBERS TRADE JOUR- 
NAL would be glad to receive and pub- 
lish other expressions of opinion from 
our readers. What do you think of the 
maintenance of resale prices?—Editor’s 
Note. ] 


OPINIONS 


“Replying to yours of the 4th in ref- 
erence to resale prices, we believe that 
the movement on foot at the present time 
is worthy of support as we are of the 
opinion that a manufacturer who mar- 
kets, advertises and pushes a branded 
article is entitled to the benefit that 
arises from the opportunity of control- 
ling the resale price. 

“This need not be to the detriment 
of the consumer, but in a good many 
instances is to his advantage. It is just 
as necessary that a manufacturer of a 
satisfactory article is able to maintain 
a price which will enable him to con- 
tinue producing same at a fair rate of 
profit both for his benefit as well as the 
public at large.” 


“Replying to yours of the 10th, in 
regard to our ideas of the bill that will 
come up in the present Congress, en- 
abling manufacturers to lawfully control 
prices at which their products can be 
resold. 

“We are heartily in favor of this bill, 


We subjoin a number of opinions ~ 


for the reason that any manufacturer 
or distributor spending his money in ad- 
vertising a standard trade-mark article, 
creating a consumer acceptance therefor, 
is entitled to proper protection against 
piracy, which is very often practiced by 
unscrupulous distributors, who will take 
a standard, advertised article and sell it 
below cost or about cost, in order to 
create the impression of the buying 
public, that they sell for less; and we 
all know that whatever less they take 
on such standard article, must be made 
up on other merchandise, and we think 
both the manufacturer and distributor 
should be protected against such prac- 
tices.” 


“We have your circular communica- 
tion of the 10th instant with reference 
to bill to be presented to the present 
session of Congress enabling manufac- 
turers to lawfully control the resale 
prices of various lines of material which 
they manufacture. 

“We are soundly in favor of this and 
believe that if this bill could be placed 
in force it would go a long way toward 
establishing business on a more sound 
basis and incidentally allow jobbers and 
dealers to realize profits which they are 
justly entitled to but at the present 
time are being deprived of through ille- 
gitimate and undesirable competition.” 


“We have your favor of December 10th 
regarding bills being introduced to Con- 
gress in reference to manufacturers’ re- 
sale prices. 

“We are greatly in favor of this ac- 
tion and believe it would have a great 
tendency to stabilize prices and do away 
with unfair competition which makes it 
almost impossible to secure a legitimate 
profit.” 


“IT am in receipt of your letter of 
December 10th and in reply would state 
that * * * has always been favorably 
inclined towards resale prices. 

“If the majority of the members of 
the Eastern Supply Association are of 
the same opinion, the Association can 
take the necessary steps to take the mat- 
ter up in a proper way with the legisla- 
tors at Washington.” 


“In reply to your communication of 


72—W 


December 10th I see no reason why you 
should not ask the members their opinion 
regarding the advisability of Congress 
enacting a law legalizing resale prices. 
I am much in favor of this plan. 

“T believe the information about how 
our members feel on this important sub- 
ject, would be of considerable interest 
to them and that we should ask for the 
information.” 

“Replying to your favor of the 10th, 
in regard to securing the opinion of our 
members on the question of resale prices, 
I see no objection to this as far as our 
company is concerned, we are heartily in 
favor of resale prices in cases where 
it can be done lawfuly, and I believe 
it would be a good idea if we could get 
an opinion on this question from all of 
our members.” 


“Yours of the 10th at hand and I 
believe it will be a very good thing for 
Congress to pass bills which will make 
it lawful for the manufacturers to have 
their distributors get a fair price for 
their goods as it seems an absolute im- 
possibility to expect the jobbers in our 
line of business to want to get a sensible 
profit.” 


¢¢9N looking at your bulletin, subject 

| ‘Resale Prices,’ I believe that this 

is best answered by the follow- 

ing which was published in our maga- 

zine with the notation, author un- 
known: 

“*When a manufacturer produces the 
best piece of merchandise possible, and 
with advertising creates a demand for 
it, a man is confessing himself a mighty 
poor merchant when he must offer the 
consumer his profit in order to sell that 


»99 


merchandise.’ 


“We have yours of the 10th advising 
that bills would be introduced in the 
present Congress enabling manufactur- 
ers to lawfully control prices at which 
their products are resold by wholesalers 
and retailers. 

“A recent decision of the U. S. C. C. 
A. in the case of American Tobacco Com- 
pany vs. Federal Trade Commission as 
reported in your service bulletin No. 28 
of Nov. 6th last would indicate that 
manufacturers could regulate the re- 
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selling price by wholesalers and jobbers 
to retailers. 

“It would certainly seem to us fair 
and reasonable that a manufacturer of 
an article should be able to control the 
price at which his products are resold by 
both wholesalers and retailers, and we 
hope the enabling legislation will suc- 
cessfully pass Congress. 

“We believe that all manufacturers 
are quite as anxious to have their prod- 
ucts reach the consumer at a fair and 
reasonable price as they are to avoid 
unreasonable price cutting, and the legis- 
lation proposed would, we believe, on the 
whole result in lower prices 'to the ulti- 
mate consumer, and this without work- 
ing any hardship on the wholesalers or 
retailers, as manufacturers would have 
to allow them a fair profit to induce them 
to handle their products.” 


6¢ OU asked for the writer’s indi- 
vidual opinion on the subject 
of ‘Resale Prices.’ 

“We have had some experience in Na- 
tional Advertising a resale price on the 
* * * Personally I am of the opinion 
that in our trade, the establishment of 
resale prices, if generally accepted, 
would be of considerable value to every- 
body connected with the business. 

“Tt would be of value first because it 
would insure the Master Plumber a real 
profit on his merchandise, which many 
times he fails to get because of lack of 
knowledge of his cost of doing business 
and he simply guesses at the selling 
price. 

“Secondly, the consuming public that 
is called upon to pay these prices, would 
be better satisfied if the price was na- 
tionally advertised. 


“The difficulty in establishing a resale 
price in the plumbing trade, in our busi- 
ness, is first because the materials are 
sold through the jobbers and if the mar- 
gin allowed a jobber is reasonable, the 
unscrupulous ones will cut that margin. 
This also applies to the Master Plumber. 
If he sees an opportunity to get the busi- 
ness at a cut price and if the margin 
allowed seems to be big enough, he will 
cut that price. 

“Summing up the evidence after three 
years’ experience in establishing a re- 
sale price, we are better off for having 
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established that price and the com- 
modity that we have advertised has 
gathered such strength that to-day we 
don’t want to do business with any Mas- 
ter Plumber that, will not maintain that 
resale price and we tell him so quite 
frankly. 

“T trust the information I have given 
you will be of some value.” 


“With reference to your Bulletin of 
December 10th: 

“T am very much in favor of a resale 
price, first, because it is the only way 
in which the manufacturer can properly 
safeguard the development of his prod- 
uct. Practically all of the lines handled 
in our industry are nationally distributed 
and the manufacturer is carrying on 
extensive advertising programs. Unless 
he can assureh is distributors of a resale 
price, the force of national advertising 
is broken down. This in time also af- 
fects the advancement of the product, 
as only a product which reflects a fair 
profit to the manufacturer will continue 
the development which is necessary to 
keep the product up to the advancement 
of time. 

“This applies more to the sanitary line 
than other lines of business, as the sani- 
tary line is one which has shown steady 
progress. To properly back up national 
advertising campaign, the manufacturer 
must have substantial distributors cen- 
trally located and it is on the nationally 
advertised lines always that the unfair 
competition is practiced as unscrupulous 
jobbers expect to capitalize the fact that 
they will sell such lines cheaper than 
other distributors—not that they can, 
but they expect to capitalize it in get- 
ting other business. It is not fair for 
one manufacturer to have his commodity 
used to obtain other lines of business. 

“T sincerely hope the Government will 
see its way clear to enact some legisla- 
tion alung this line.” 


“We have your letter on the subject 
of resale prices and our opinion on this 
particular subject is supported by a bul- 
letin, recently issued by one of the larg- 
est manufacturers of pottery in our 
industry. We are absolutely in favor 


of controlling resale prices on products 
we manufacture and feel that the firms 
who do not adhere to this policy should 


not be considered, as on a par with those 
who do. 

“We have been trying for years to 
bring about a condition of stabilization 
in prices on our particular commodities 
and feel that if the Congress now in ses- 
sion, passed the bills introduced, a great 
step forward will have been taken in 
our particular industry. 

“We have, as we know others have, 
been embarrassed from time to time by 
attention being called to one jobber or 
another selling below a scheduled price 
submitted to them, and have found it a 
difficult matter to persuade the cutter 
of prices to follow the thought of our 
suggested resale figures.” 


“Our company for years has advocated 
established resale prices and our experi- 
ience has been that in most cases the dis- 
tributor and jobber have had common 
sense in a sufficent degree to retain the 
profits to which they are entitled. 

“House Resolution No. 11, recently in- 
troduced by Congressman Kelly of Penn- 
sylvania, will—if it becomes a law—be 
a big step forward in the direction of 
sound business.” 


“The cut price competition which pre- 
vails in many trade centers today, is 
the ruination of the Plumbing Supply 
Business. 

“Tf all manufacturers would sell their 
products with the absolute control of the 
resale prices, the entire industry and the 
public at large would benefit. 

“However, it is the writer’s personal 
opinion that in our branch of the indus- 
try, which seems to be overproduced, 
would not operate successfully for want 
of co-operation by the manufacturers. 

“Were it possible to establish and uni- 
versally control resale prices this action 
would eliminate many of the difficulties 
that confront manufacturers, wholesal- 
ers and retailers alike.” 


“Answering your circular letter of 
December 10th—in our opinion the 
further extension of resale prices estab- 
lished by manufacturers will be of vast 
assistance to jobbers in stabilizing mar- 
kets and we are heartily in favor of the 
bill covering this matter now before 
Congress. . In our experience commodity 
lines on which resale prices are estab- 
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lished, particularly on pipe tools, plum- 
bers’ torches and furnaces, have been 
easily sold at established prices, and 
jobbers, who odinarily are chronic price 
cutters, seem to respect such resale 
prices.” 
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York Master Plumbers Quite Active 
Socially 


HE Ladies’ Auxiliary to the Master 
Plumbers’ Association of York, Pa., 
entertained the members of that 

body on the evening of November 12, 
1925, when a real old-fashioned chicken 
and waffle dinner was served at Abbots- 
town, 12 miles from York, the journey 
having been made by automobile. 

The main feature of the evening’s en- 
tertainment, as the Committee of Ar- 
rangements had planned it, was in the 
excellent program of dancing that was 
afforded the 50 couples in attendance. 

The committee in charge of this jolly 
affair was composed. of the following: 
Mesdames N. R. Lindemuth, John Pick- 
ing, Harvey Weigle, George Picking, 
Eugene Wise and Harry Kottcamp. 

The York Master Plumbers’ Associa- 
tion is planning to hold its Annual Din- 
ner-Dance during the current month but, 
up to the time of this writing, the date 
for the affair had not been definitely de- 
cided upon. 

Phil Smith, secretary of this associa- 
tion, informs us that the function is in 
preparation under the able guidance of 
the following, comprising the Committee 
on Arrangements: M. C. Lanius, C. W. 
Brown, R. A. Kunkle, Eugene Wise and 
C. E. Shutter. 


Indianapolis Plumbers Discuss City’s 
New Plumbing Code 


BOUT 400 master plumbers and 
journeymen attended an open meet- 
ing in the Dennison Hotel at In- 
dianapolis, Ind., on the evening of De- 
cember 14. The meeting was called by 
the local Merchant Plumbers’ Associa- - 
tion and Joseph Hayes acted as chair- 
man. The sole purpose of this affair 
was to discuss the new plumbing code 
which become effective on December 14, 
1925: 
Mr. Hamilton, Building Commissioner 
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of Indianapolis, addressed the gathering, 
explaining the important features of the 
new code, which includes practically all 
of the “Hoover Code” and will guarantee 
better sanitary conditions to the resi- 
dents of Indianapolis. In the future, the 
master plumber will be obliged to file a 
blue print of his work on each of the 
larger contracts. 

It also becomes necessary for him to 
earry two bonds; first, a bond of $5,000 
for sewer excavation and installation; 
second, a bond of $3,000 for contracting 
or being in the plumbing business. 

Beginning January 1, 1926, the Plumb- 
ing Department of the city becomes a 
part of the Bureau of Buildings, instead 
of the Health Department. 

Under the provisions of the new code, 
a License Board will be appointed and 
all men now engaged in the plumbing 
business who have not been in business 
for the past three years, will be required 
to pass a certain examination if they 
wish to continue their business. An an- 


Sell! 


Sell ! 
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nual license fee of $5 will be required 
in all cases. 
The fee for examination will be $10. 

Mr. Hayes introduced Charles Sims, a 
journeyman who, he said, was very fa- 
miliar with the new code and would 
answer questions relating to same. 

The new code became effective Decem- 
ber 14. The master plumbers had not 
received any copies of the adopted code, 
as none had been printed. However, 
these will be ready for distribution about 
March 1, 1926. 

H. J. Luff of Cleveland, Ohio, was in- 
troduced. He is a manufacturer of a 
line of sanitary cast-iron fittings which 


are permissible for installation under . 


the “Hoover Code.” He showed and ex- 
plained, in detail, the entire line. 

Col. Wm. G. Archer of the Trade Ex- 
tension Bureau, was scheduled for an 
address, but a hitch in the arrangements 
will make it necessary for him to address 
the Indianapolis Master Plumbers’ Asso- 
ciation some other date. 


Sell! 


By Frank A. Lemke, Humphrey Co., Kalamazoo, Mich. 


ELLING is the answer to the prob- 

lems of today as they exist with 

both the plumbing and heating deal- 
ers and the manufacturer. 

This probably is the most competitive 
time this country has ever known, with 
the certainty that 
competition will 
be harder tomor- 
row than it is to- 
day. 

Manufacturers 
produce goods for 
plumbers to sell, 
thus affording ad- 
ditional ways of 
earning a living 
and profit for 
luxurious comfort 
on the part of 
plumbers. If 
plumbers take ad- 
vantage of the opportunity afforded 
them, and act as distributing mediums 
for goods so made for distribution 
through them, well and good. If they 
do, it means selling on the part of the 
plumbers. If they don’t it means that 
manufacturers must find some more in- 
terested, alert, aggressive and successful 
channel of distribution than exists 
through the plumbers. 

Wholesale plumbing houses—jobbers, 
in other words—are often referred to 
as supply houses. 

If a plumber is entitled to be called 
a sanitary engineer, a heating engineer, 
and a lot of other things that are sug- 
gested as a better and more modern sub- 
stitute for the name, “Plumber,” then 
a plumber ought to do something to 
justify the title. j 

If you go to a doctor, do you tell him 
the kind of medicine you want? If you 
go to a lawyer, do you tell him the kind 
of advice you want? If a plumber knows 
his business, if he has studied the things 
that are likely to be of service, should 
the plumber stand back and refrain from 
doing any more than let people tell him 
what is wanted. 

A great many plumbers are afflicted 
by bashfulness. They tell you, “I can’t 
sell. I’m no salesman. I can’t talk with 
people,” and a lot of other things, all 
of which mean nothing. They have the 
same equipment for selling that is 
possessed by people of any other class 
or calibre. 

If there is one thing more than an- 
other that Henry Ford is to be admired 


for, it is for the developing of a colossal 
army of salesmen—of men who can and 
do sell, who sell volume, who outsell 
competition, and who profit because of 
their selling. 

Henry Ford gave his agents an oppor- 
tunity to do business in offering the 
Ford car for sale to the public, and the 
profit margin that a salesman can make 
on the selling of one of them is less than 
the profit margin a salesman can make 
on selling most any good make of water 
heater. 

While visiting on the Pacific Coast, one 
of the directors of the National Retail 
Hardware Association met an old friend 
who was formerly in the hardware busi- 
ness but thought it was a poor business 
and got out of it. This fellow was in 
the Ford car business. He made the 
remark, “Had I but known as much 
about selling when I was in the hardware 
business as I have learned about it since 
I got into the Ford car business, I would 
have made a fortune in the hardware 
business. There was nothing wrong 
with the hardware business. The trouble 
was with me.” 

Just apply that thought to the plumb- 
ing business, and how many are there in 
the plumbing business who are suffering 
from the same thing that caused this 


man to leave the hardware business be- 
cause he thought he was in a poor busi- 
ness: Yet he was suffering, not because 
he was in a poor business, but because he 
was doing a poor job of paying good at- 
tention to what was at all times a good 
business. 

If the hardware business is a good 
business—and it is—the plumbing busi- 
ness is no less good—possibly even better 
—but as in the case of the diamonds in 
the backyard, told about in that thrill- 
ing Dr. Conwell lecture, “Acres of Dia- 
monds,” the good can be gotten only by 
digging for it, and in the plumbing busi- 
ness that digging must be done by sell- 
ing. Nothing else will take the place of 
selling. 

Seeking cheap goods in an effort to 
make price take the place of sales-mak- 
ing capacity and effort is a snare and a 
delusion. Nothing will take the place of 
work. 

The only way to sell in competition 
with all of those who are actively seeking 
the time, attention and money of the 
public, is to go to people and tell them 
what they should have. That must be 
followed up by telling them why they 
should have it in such a clear, convincing 
fashion as will make a lot of them be- 
lieve and say yes. 

The good, worthwhile products of re- 
liable, known firms should be selected. 
Don’t select orphans with no reliable 
background. A catchy price tag instead 
of a background of reliability will prove 
a snare and a delusion. Study these 
products as selected. Learn why a home 
should have them. Learn by careful 
experience, if possible, in your own home. 
Be able to talk from personal knowledge 
and understanding. Get instructions 
from the makers and from the represen- 
tatives of the makers. 

Overhead expense has had too much 
time of the T. E. B. and it has wasted an 
awful lot of time of many plumbing and 
heating dealers. Even if a plumbing 
and heating dealer is amateurish in his 
knowledge of accounting, manufacturers 
are sufficiently keen to work according 
to costs and to appreciate that dealers 
must have prices that will allow a profit. 
Therefore, the plumbing and heating 
dealer who accepts the recommendations 
of a good manufacturer of a good prod- 
uct is not going to go broke if he sells. 
If a plumber does not sell, though, it 
doesn’t make any difference how large 
or how small his overhead expenses are, 
or how large or how small his profits are 
on any particular item. Those percent- 
ages won’t mean a thing because he 
won’t have anything to come in to put 
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meaning into those percentages. If a 
plumbing and heating dealer has an 
overhead expense of nothing more than 
his own time, he will go bankrupt and 
starve to death if he doesn’t do business. 
He will be in the same position as a man 
with a barn full of horses with no work 
for them to do; those horses will eat 
him up unless he can find work for them. 

The answer to this overhead expense 
is sell! sell! sell! 

Plumbers fight time-payment selling. 
Why should they? The goods plumbers 
can sell are utility goods and not luxury 
goods. Luxury may be a by-product of 
their business. The goods a plumber 
sells do not disappear. The put addi- 
tional value into property, and, in the 
main, the goods cannot be moved. If 
there is any line of distribution that can 
sell safely with a minimum of risk, what 
is it other than plumbing and heating 
dealers? 

Other problems might be cited, but 
whatever problem may be conjured up, 
the answer to it, when all’s said and 
done, is sell! sell! sell! 


—— 
Daughter of James H. Corbett Missing 


AMES H. CORBETT, general man- 
J ager of the Standard Brass Mfg. Co., 

Utica, N. Y., is exhausting every pos- 
sible means of locating his daughter 
Alice, who disappeared from Northamp- 
ton, Mass., where she was a member of 
the Junior class at Smith College, on the 
morning of November 13, 1925. 

It is thought that the young lady’s 
mind had become temporarily affected, 
and circulars have been communicated 
to all parts of the country, describing 
Miss Corbett, 20 years of age, as being 
5 feet, 7 inches in height, weighing 112 
pounds, of slender build, medium com- 


Twenty-Year Old Alice M. Corbett, Miss- 
ing Daughter of James H. Corbett, 
Manager of Standard Brass 
Mfg. Co., Utica, N. Y. 


plexion, very dark brown shingled bobbed 
hair, with grey eyes. A reward of $1,000 
has been offered for finding the missing 
girl. 

Miss Corbett has had experience in 
office work and in dress designing and, 
as she had occasionally expressed a de- 
sire to earn her own living, it is thought 
that she may have left to seek employ- 
ment. 

The case is a particularly sad one 
which should arouse the interest and the 
cooperation of every organization and 
individual, and we in the trade with 
which Mr. Corbett has so long been 
affiliated, should likewise do our utmost 
in assisting in the work. 

It is requested that anyone having in- 
formation regarding Miss Corbett kind- 
ly communicate at once with Timothy 
D. McCarthy, Chief of Police, Utica, N. 
Y., or James H. Corbett of 714 Rutger 
Street, Utica. 
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Widespread Trade Cooperation 
Only Keynote To Success 


William R. Brookman, Field Secretary of the Norfolk, Va., Association 
of Master Plumbers, Writes An Inspiring Message To The Trade 
For Which He Labors—and It Should Be Read By All 


HE year just closed saw wonderful 

changes for good in our great 

plumbing and heating industries, 
and prompts the prediction that this new 
year will mark the greatest advance in 
them that has ever been enjoyed in any 
single year of the 
past. 

A better spirit 
prevails today in 
these industries 
than ever before. 
There is a more 
distinct under- 
standing, on the 
part of manufac- 
turer, wholesaler 
and dealer; each 
is learning to re- 
spect the rights 
of the other. 
There is a more 
willing desire to 
work hand in hand to bring about bet- 
ter conditions and more profitable busi- 
ness. 

It is safe to say today that the en- 
tire trade is fast learning the great 
lesson that cooperation is the keynote 
to success and that only by an honest 
understanding of each other can the 
manufacturer, wholesaler and dealer 
hope to overcome the obstacles that have 
retarded the march of progress and 
made the plumbing and heating profes- 
sions the most sadly ridiculed of all 
times. 

There is no better way for the over- 
coming of these obstacles than by strong 
organizations of plumbing and heating 
contractors and dealers in every locality. 

Such associations, properly conducted, 
are a power for good for their members, 
for the wholesalers and the manufac- 
turer, and for the community at large. 
They make for a better class of business 
men and, necessarily, better competitors. 
They set and maintain a standard of 
ethics for fair business dealings and 
quality work. 

They make a dealer recognize his re- 
sponsibility to his wholesaler, and have 
the means at their command to make the 
wholesaler recognize his responsibility to 
the dealer. They place educational fa- 
cilities at the disposal of their members 
and greatly improve public relations. 

Emmett Hay Naylor, dean of trade 
association executives, in his _ book, 
“Trade Associations, Their Organization 
and Management,” defines such a body in 
the following language: 

“A trade association is an organization 
for the mutual benefit of individuals or 
companies who are engaged in the same 
kind of business. It is a promoter of 
cooperative work among persons or com- 
panies who manufacture or deal in the 
same product. 

“Tt may be conservatively stated that 
the trade association is the best means of 
effecting progressive and wide-spread 
changes in an industry. In their effect 
upon the various hindrances and mal- 
practices of trade the influence of such 
associations is largely remedial. 

“They do not attempt to eliminate 
the helpful and necessary forms of com- 
petition; on the other hand they offer 
many advantages through concerted ac- 
tion. 

“By promoting higher standards in 


business practices as well as in quality 
of product, and by discouraging or oppos- 
ing any letting down, they perform a 
service that no single individual, firm, 
or corporation could successfully accom- 
plish by any means whatsoever. 

“As ignorance is chiefly responsible 
for the evil effects sometimes coming 
from competition, the trade associations 
keep their members informed about every 
phase and development of their particu- 
lar field of activity, and in this way they 
furnish a sensible basis for the produc- 
tion and distribution of their commodity. 

“The trade association places compe- 
titors on a more nearly equal basis, mak- 
ing business success less dependent upon 
chance and financial power and more 
dependent upon general merit, quality 
and service. 

“More than that, while the association 
is organized for the benefit of a selec- 
tive group of men, or for an entire indus- 
try, it benefits all consumers as well.” 

And who can dispute this? The Na- 
tional Association of Master Plumbers 
is one of the oldest and finest trade as- 
sociations in the country. It should be a 
source of pride to every master plumber 
and heating contractor, and it should 
number in its ranks every decent, honest, 
progressive eligible in the country. 

In every city and town where the num- 
ber of licensed plumbing and heating 
contractors warrants it, there should be 
a local association, organized for educa- 
tional work along approved lines, as laid 
down by the National Trade Extension 
Bureau. 

Maintained by manufacturers and 
wholesalers and the National Association 
of Master Plumbers, the Bureau offers 
unlimited service to the industries, only 
to the end that the importance of plumb- 
ing and heating be recognized and that 
those engaged in those industries reap 
honest reward for their good efforts in 
behalf of the nation’s health. 

Where the size of a city or town 
warrants it, the association should em- 
ploy an executive secretary or manager, 
and maintain executive offices for the 
carrying on of an educational program. 
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The plumbing and heating contractor 
can do a whole lot for himself, if he will 
only recognize the fact. And if he 
demonstrates that he is helping himself, 
he can rest pretty well assured that 
many of his present troubles will soon 
be over. 

A general tightening up of credits by 
the wholesaler would go far toward solv- 
ing existing evils in the trade. Recog- 
nition, by the wholesaler, of the rights 
of the master plumber and heating con- 
tractor, and protection of those rights, is 
the greatest reform needed and should be 
the goal this year. 

Until a wholesaler sells his goods only 
to the licensed master plumber and heat- 
ing contractor and stops the unfair prac- 
tice of quoting prices and selling goods 
to architects, builders and owners, chaos 


What Shall Be 
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will reign throughout the trade at large. 

The wholesaler who engages in such 
unfair practice is not worthy of the 
business of the legitimate trade. He is 
protected by the manufacturer who re- 
fuses to sell direct to the trade or to the 
consumer—and he should recognize his 
responsibility to protect the trade. 

Such unfair practice on his part de- 
moralizes not only the trade but the 
wholesale field as well, and until it is 
stopped the plumbing and heating indus- 
tries will never reach their height. 

Let me say, in closing, may the new 
year be one of progress and prosperity, 
health and happiness for everybody en- 
gaged in the plumbing and heating indus- 
tries and may it well be written, ere the 
dawn of another year, ’tis true, “They 
Builded Better Than They Knew.” 


Done With the 


Cut-Throat ? 


By Harry Smith, Former Secretary, Memphis, Tenn., Association of 


Heating Contractors 


SSOCIATION membership, as ap- 
plied to the heating and plumbing 
industries, usually has its begin- 
ning in the unions, where members have 
received an early training, because of the 
necessity of carrying a union card or 
the opportunity 
of bettering their 
conditions’ by 
higher wages, etc. 
Very seldom 
does a man join 
for the unselfish 
purpose of raising 
the living stand- 
ard of his fellow 
man, nor is he 
particularly 
terested in the fi- 
nancial condition 
of his fellow 
craftsmen. 
Unfortunately, the average recruit 
labors under the erroneous belief that 
a membership card entitles him to do 
very much as he pleases: to work, loaf 
or strike whenever the spirit moves him, 
regardless of whether he is on the pay 
roll or on the street. 
In my experience of some 20 years as 
a union member I cannot recall an in- 
stance where the organization to which 
I belonged demanded, or even advocated 
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(except as written in the working agree- 
ment and ignored as soon as signed), that 
we give the best that was in us, but 
rather tolerated the least that the boss 
would stand for. 

From this questionable training the 
chaff is separated from the grain through 
a natural evolution. 

The usual start is a few contracts 
which one carries out himself, or a part- 
nership is formed with a fellow worker. 
They realize that their former employ- 
ers are association members and that 
probably, to succeed they will have to file 
applications for admission, which they 
promptly do. In a short time they re- 
ceive a communication from the secre- 
tary stating, in diplomatic form or 
otherwise, that their petition for mem- 
bership has been rejected. 

They fly off in a huff, declaring their 
independence and promising dire ven- 
geance. Every member of the association 
may be personally known to them, which 
apparently makes the offense greater. 
And the first thing they do in reprisal 
is to cut prices. ‘ 

If the younger and least known con- 
tractor will pause to think, he will readi- 
ly understand that the association to 
which he aspires must of necessity re- 
strict its membership to those of un- 
doubted integrity, ability and responsi- 
bility. 

To qualify, the applicant must have 
successfully conducted his business for 
a period, which will enable the associa- 
tion in arriving at an estimate of his 
probable worth, not only in collateral 
but in usefulness to the cause, loyalty, 
and willingness to give of his time in 
active cooperation with his fellow mem- 
bers in the effort to raise the standard 
yf work and business ethics. 

The one hard problem for the new con- 
tractor is to understand the difference 
between employer and employe. 

A good part of a lifetime spent at the 
bench endows one with habits hard to 
break, but when they are once broken, 
the men may become just as staunch sup- 
porters of the masters’ association as 
they were of the union, which previously 
claimed them. 

Then there is another class of poten- 
tial contractors being developed in col- 
leges, offices of manufacturers and whole- 
salers, etc., that seldom receives any 
special training as regards associations, 
either labor or otherwise. Their knowl- 
edge has been gained through discussion 
held in their presence or the usual “‘wire- 
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less” that flows through mysterious 
sources. 

These men usually develop fast into 
most useful members. They understand 
from the beginning that personality and 
salesmanship enter largely in the success- 
ful business and that price, while a 
factor, does not always land the job. 

As a rule, they surround themselves 
with competent workmen. That offsets 
their lack of knowledge of the construc- 
tion end of the game and they devote 
their own efforts to the office and social 
features. 

Another element that is hard to gov- 
ern and harder still to place in a position 
where they may absorb knowledge of the 
business, necessary to make fair compe- 
titors, is that unknown horde flocking 
into the cities from the country, with no 
previous training whatever, either as 
helpers, journeymen or bosses. 

They don’t know the names of the 
toois or fittings. Their ignorance of the 
established standards of figuring radi- 
ation and boiler capacities is appalling, 
yet they may do a good business, especi- 
ally with speculative builders and owners 
who are blind to their own interests to 
the extent of placing price before respon- 
sibility. 

The question naturally arises: What 
shall we do with them? Take them in 
and educate them in the business, or 
continue the cut-throat policy to ruin? 
They are as much a part of our existing 


problems as any other you may name. 

With no affiliation with the unions or 
other bodies that might influence their 
action they become as pariahs, in a 
business sense, and as destructive as a 
plague. 

A poorly constructed, inadequate, non- 
circulating or unsuccessful heating plant, 
regardless of who installs it, is a direct 
knock at the business, embroiling all who 
may have contributed any part, from the 
manufacturer, jobber, contractor, to the 
innocent purchaser who may not know 
why it does not work and therefore con- 
demns all plants to his relatives and 
friends. 

An association worthy of the name 
would not countenance such work nor 
permit the members to conduct a ques- 
tionable business. To do so would de- 
stroy the confidence of the public in the 
organization and, through it, the indi- 
vidual membership. 

This fact alone should cause manufac- 
turers, wholesalers and contractors to 
pause and give earnest thought to the 
existing conditions and see if a solution 
cannot be reached where the business of 
heating buildings, especially homes, can 
be placed on a higher plane of business 
integrity and so conducted that the public 
may have greater confidence in the ma- 
terials and men connected with the in- 
dustry, with an assurance that the pos- 
sibility of irresponsible “shysters’” de- 
frauding them shall be eliminated. 


Possibilities in the Merchan- 
dising Field 


Prospects for the Future Well-Being of the Industry, As Viewed by 
H. S. Lynn of Denver, Colo., Secretary-Manager of the 


Denver Master Plumbers’ Association 


ROSPECTS in general for the year 
1926 in Colorado are very good 
indeed. Improvement in conditions 

with relation to the plumbing and heat- 
ing industries show little change in this 
particular territory, although Denver is 
completing an- 
otherbanner 
year, building 
permits totaling 
approximately 
$24,000,000 for 
the year 1925. 

From some 
parts of the coun- 
try, during the 
past year, have 
come _ criticism, 
condemning the 
trade papers and 
the National 
Trade Extension 
Bureau for their policy of promoting and 
encouraging the dealer to merchandise 
his goods, and furthering trade exten- 
sion. This is most regrettable. 

I feel that this unfortunate attitude on 
the part of many is prompted, to a great 
extent, by misunderstanding. Most mas- 
ter plumbers are by instinct, environment 
and training, journeymen and mechanics. 

They look upon their industry from a 
labor or mechanical viewpoint. They 
cannot see the great possibilities of the 
merchandising field linked with the in- 
stallation service, and are not interested. 

The large operator views the business 
through the medium of the architect and 
the general contractor. It is difficult to 
convince this type that, even though he 
is not interested from a personal stand- 
point, it would react to his benefit ulti- 
mately were he to lend his support to any 


and _all constructive activities that would 
aid his brother members along merchan- 
dising lines. 

Trade extension creates more sales, 
and more sales make volume, and volume 
will cause demand to exceed supply. 

When demand exceeds supply, better 
prices will prevail and cut-throat compe- 
tition in all branches will be at a mini- 
mum. My experience convinces me that 
too many manufacturers and wholesal- 
ers have in the past looked upon the in- 
dustry through this medium of the archi- 
tect and the general contractor. 
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There are many fields of specialized 
endeavor for the progressive plumber, 
such as contracting big work, cottage 
work, farm installations, repair and over- 
hauling, oil burners, ete. By educating 
and encouraging the various groups of 
men best fitted for special work to follow 
those lines, and opening up new markets 
for materials, the pressure of competition 
will be relieved. 

Until such time as manufacturers, 
wholesalers and master plumbers can 
see the real advantages to be gained by 
working together for the general ad- 
vancement of the industry in its entirety, 
regardless of personal selfishness, then 
and then only, will real accomplishment 
for all be achieved. 

I can say without fear of contradiction 
that the Denver Association has made 
real progress during the past year. This 
body, functioning along the lines advo- 
cated by the National Trade Extension 
Bureau, is creating better public rela- 
tions. 

The work is slowly but very surely 
establishing the plumber as a reliable 
and necessary factor in our daily life. 
Our credit and collection bureau has in- 
creased its service to the point where it 
pays those members who avail themselves 
of such service many times the amount 
of their dues. 

Trade associations in all lines have, in 
the past few years, been undergoing a 
period of great change. And they have 
overcome great obstacles. Some of our 
men, educated along the lines of early-day 
activities, feeling the hopelessness of 
working in that direction, are firm in 
believing that an organization operating 
along modern business lines, such as 
advocated by the Bureau, is a waste of 
time, money and energy. 

They feel that by educating the small 
man they will build up a BOOMERANG 
that will return and strike them as keen 
competition, whereas in reality, this step 
would return them as clean competition. 

Herbert Hoover, speaking in the Janu- 
ary, 1926, issue of “Success” magazine, 
sums up the real object of the present- 
day trade association as follows: “The 
primary duty of organized society is to 
enlarge the lives and increase the stand- 
ards of living of all the people. 

“Our economic system has developed 
marvelously as the result of individual 
initiative. We must preserve that. But 
there is the initiative of the trade, or 
group, which we must equally develop if 
we are to perfect this system. It will 
not undermine the initiative of the indi- 
vidual—it will support it!” 

May the realization of the truth and 


A Very Clever and Unique Dealer-Help Service Conducted by the EverHot 
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vital importance to our own industry, 
which Mr. Hoover has so ably expressed, 
be impressed upon the minds of all men 
destined to carry on as leaders and, 
through this realization, bring us nearer 
to accomplishment. 

—— 


MAN POWER AS INFLUENCE IN 
GROWTH OF BUSINESS 


By C. A. DUNHAM, President, C. A. Dun- 
ham Co., Chicago, Ill. 


HE year just closed records the 

greatest volume of sales in this 

company’s history, thus maintain- 
ing a record of over 20 years, with but 
one exception, of always exceeding the 
previous year’s volume. 

Business building, if properly and per- 
manently done, is a comparatively slow 
process. A business cannot be made to 
grow without personal constructive 
growth of the individual executives. The 
question of man power is and always 
must be, in my judgment, a major in- 
fluence in the growth of any business 
and it has been my policy to bring into 
the organization only men who consider 
reputation held inviolable as the best 
asset of business. 

Years of careful observation confirm 
the conviction that a large percent of 
business failures result from having no 
well defined goal and because environ- 
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ment and conditions mold the plans from 
month to month instead of starting with, 
and following, a carefully laid plan 
through which resistance may be met 
and overcome. 

Another big year in the building in- 
dustry may fairly be expected. My ob- 
servations of the curves of the building 
industry in 1923 and 1924, when there 
were abatements in activity which lasted 
for a short period of time, lead me to 
believe that if any recession does occur 
in 1926 it will be short lived and serve 
merely as a breathing spell before a 
faster pace is again set to meet the 
demand for better housing both of popu- 
lation and of industry. 

It must, however, be remembered that 
a successful business must consistently 
eliminate waste, and control costs. It 
is erroneous to think that this applies 
only to “Big Business,” it is equally es- 
sential in the smaller organizations. Care 
of these two factors added to doing busi- 
ness well within the limits set by one’s 
working capital will result in business 
progress and achievement. 


oo 


LET’S ALL BECOME SALESMEN FOR 
QUALITY IN PLUMBING 
INSTALLATIONS 


By KEntT S. CLow, Vice-President, James 
B. Clow & Sons, Chicago, Ill. 


BRIEF wish for 1926 embodies our 
hopes and expectations for the year 
ahead of us: “May our country’s 

present prosperity continue long enough 
to teach the buying public and our trade 
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in particular the economy of purchasing 
high-grade plumbing, from roughing-in 
to finished fixture.” 

The demand for cheaper building ma- 
terials has flooded the plumbing trade 
with cheap, flimsy fixtures that have 
gone a long way toward undermining 
public opinion and has heaped abuse 
upon the master plumber. 

This has been caused by the weakness 
of the jobber in permitting his better 
judgment to be warped in an effort to 
get business. It has been largely due 
to poor salesmanship on the part of the 
jobbers’ salesmen, some of whom have 
descended to the level of mere order 
takers and have shown no ability to sell 
quality. 

In some degree it is due to the master 
plumber, who in the struggle for orders 
has lost sight of the best policy of secur- 
ing business at a profitable price. 

There is a real need for reform on the 
part of all of us. We must make the 
public realize that plumbing is the heart 
of every building and needs first thought 
rather than last. 

No part of a building requires more 
upkeep than does the plumbing if quality 
is overlooked. No part can give greater 
protection to health and greater com- 
fort for the money expended. 

In 1926 let us try to prove this fact 
to the public at large. Let all of us 
become salesmen for quality in plumbing 
installations. No movement will do more 
to assure a prosperous and happy New 
Year and build a solid foundation for 
the years to come. 

_— ee 


OVER THE PHONE 


By SAM WETZLER, President, Blue Seal 
Chemical Co. 


ADY’S Voice—“Is this the Blue Seal 
Chemical Company?” 
Answer—“Yes.” 

Lady’s Voice—‘Sam Wetzler, please.” 

Sam W.—“Hello—Sam Wetzler talk- 
ing.” 

Man’s 


Voice—“‘Hello, Sam—this is 
Harold Heather- 
ton. Where’s that 
article you prom- 
ised for our Holi- 
day Issue?” 

Ss. W.—“What 
do you want, 
Harold, a page, a 
column, or just 
the Season’s 
Greetings?” 


Harold H. — 
“You know what 
we want, Sam. 


Just something 
that sounds origi- 
nal and good to 
read; use your own judgment, but don’t 
make it too long.” Something different. 


RESULT 

In submitting an article for the trade 
papers in general, it appears that 90 per- 
cent deal with criticism and suggestive 
ways and means of uplifting the plumber 
from a place of obscurity, to one of un- 
told heights. 

It is surprising that the plumber and 
steamfitter hasn’t resented this thought, 
and taken exception to being placed 
among mediocre business men. 

I feel that this sort of writing has 
been overdone and the thought of con- 
stantly advising this class of dealer how 
to conduct his business is presuming too 
much on his lack of ability and knowl- 
edge of the profession he represents. 

In my personal contact with both 
plumbing and steamfitting men I have 
found them above the average; intelli- 
gent, shrewd and clever, and money- 
makers, as a rule. 

But few men in our industry from the 
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practical viewpoint seem to have any 
particular trouble in conducting their 
business profitably, and as a matter of 
fact, could, if they would, advise some of 
their critics how to spend their time to 
better advantage than in criticism. 

It is true that not all dealers are con- 
sidered white collar men, and though 
some who take their turn at practical 
work could eliminate it, they prefer to be 
on the job themselves and personally 
look after the interests of their cus- 
tomers. 

When we go through the country and 
observe the shops of dealers in plumb- 
ing and heating, we fail to observe the 
“dirty windows” usually referred to in 
various articles, or the mass of “tangled 
pipe fittings,’ etce., strewn about the 
place. Instead, there is a general air of 
prosperity and order and things appear 
systemized and running smoothly, and 
as it should be. 

It is rather refreshing to have some 
one compliment us on our appearance, 
and not constantly advise us to do this 
or that. 

As a whole, I believe Mr. Dealer of 
plumbing and heating is just as clever 
in his line as any other merchant repre- 
senting another line, and I’ll venture to 
state that the percentage of mismanaged 
plumbing and heating shops in the United 
States will be smaller than that of any 
other line of business. 

My personal contact with thousands of 
dealers in our industry is my proof of 
the above statements and I am for cut- 
ting out criticism and instead, paying 
tribute where it is justly deserved. 


American Basement Will Be Reclaimed 
for Living Purposes 


O clean up the American basement 

and put the cellar into society is 

one of the objects announced 
by the American Gas Association for its 
1926 program. This will be accom- 
plished in part by a nationwide cam- 
paign and architects’ competition in 
which 21 prizes, the first to be $1,000, 
will be awarded for the plans of a 
model “All Gas Home.” 

Although the complete terms of the 
contest will be announced at a later date, 
it was definitely stated that the basement 
would receive the greatest degree of at- 
tention, being, it is believed, more in need 
of reformation than any other part of 
the house. 


—a>— 


Oakum Dealers Worried 


LUMBERSY’ oakum and rope oakum 
have recently taken quite an ad- 
vance in price and probably will go 

still higher during 1926. The reason for 
this is attributable solely to the failure 
of the jute crop in India, which the In- 
dian Government has claimed to be 
2,000,000 bales short. 

This has forced the price of all prod- 
ucts made of jute to a higher level and 
when stocks are exhausted and manu- 
facturers are entirely dependent upon 
the new crop, prices undoubtedly will 
have to be higher than they are today. 
Manufacturers state that the advance is 
fully justified by reason of the high cost 
of raw materials and even with the ad- 
vance they are not now having as much 
spread between their cost and their sell- 
ing price as they had before on the old 
basis of price. 


Possibilities of Heating Homes by 
Electrical Heat Settled 


ISCUSSION as to the possibility of 
heating homes by direct electrical 
heat was settled for the time being 

when engineers of the Milwaukee, Wis., 
Hlectric Railway & Light Co., who had 


been studying the project for months, re- 
ported their findings to S. B. Way, presi- 
dent of the company. After studying the 
report, Mr. Way stated: 

“Our research has convinced us that 
it is out of the question, from a practical 
standpoint to heat buildings by direct 
electrical radiation, the cost being pro- 
hibitive. It is practicable, however, to 
employ hot water heating systems in 
which the water is heated by electricity. 
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Those home owners who are prepared to 
pay substantially more for an absolutely 
clean, automatic source of heat supply 
may be able to use electricity for heat- 
ing purposes.” 

The subject had aroused no little specu- 
lation in Milwaukee following an early 
report to the effect that work by electric 
company engineers had tended to show 
such direct electrical radiation of heat 
practical for general use. 


Dates of Annual Conventions and 


Other Important Meetings 


ECRETARIES of trade associations 
are requested to notify THE 
PLUMBERS TRADE JOURNAL of 

conventions, special meetings, exposi- 

tions, dances, banquets, ete., to be ten- 
dered, so that proper publicity may be 
given these affairs. 

JANUARY 11-18, 1926—Fourth Annual 
Secretaries’ Conference, Hotel Mc- 
Curdy, Evansville, Ind. 

JANUARY 19-20, 1926—Annual Con- 
vention of the Wisconsin State Master 
Plumbers’ Association, at the Chamber 
of Commerce, La Crosse, Wis. ~ 

JANUARY 19-21, 1926—Annual Con- 

_ vention and Exhibit of Illinois State 
Master Plumbers’ Association, at Dan- 
ville, Ill. 

JANUARY 19-21, 1926—Annual Con- 
vention of the Iowa State Master 
Plumbers’ Association, at Des Moines, 
Towa. 

JANUARY 27-29, 1926—Annual Con- 
vention of American Society of Heat- 
ing and Ventilating Engineers, to be 
held at the Hotel Statler, Buffalo, 
Nee Yn 

FEBRUARY 1-2, 1926—Annual Conven- 
tion of the West Virginia State Mas- 
ter Plumbers’ Association, at Wheeling, 
W. Va. 

FEBRUARY 2-3, 1926—Annual Conven- 
tion of Minnesota Retail Plumbers’ 
Association, in St. Paul, with head- 
quarters at the Hotel St. Francis. 

FEBRUARY 3, 1926—Annual Ladies’ 
Night of the Philadelphia, Pa., Mas- 
ter Plumbers’ Association, at the 
Bellevue-Stratford. 

FEBRUARY 9-10, 1926—Annual Con- 
vention of the Nebraska State Master 
Plumbers’ Association, at Omaha, Neb. 

FEBRUARY 9-11, 1926—Annual Con- 
vention of the Ohio State Association 
of Master Plumbers, at Hotel Miami, 
Dayton, Ohio. 

FEBRUARY 22 to March 6, 1926— 
Second Annual Conference for Train- 
ing Plumbing Instructors, at Carnegie 
Institute of Technology, Pittsburgh, 
Pa. 

MARCH 2-3, 1926—Annual Convention 
of North Dakota State Association of 
Master Plumbers. 

MARCH 8-10, 1926—Annual Convention 
of the Indiana State Association of 
Master Plumbers, at Lafayette, Ind. 

MARCH 15-17, 1926—Annual Conven- 
tion of the Kansas State Association 
of Master Plumbers, at Kansas City, 
Kans. 

MARCH 22-24, 1926—Annual Convention 
of the Missouri State Master Plumb- 
ers’ Association, at St. Louis, Mo. 

MARCH 23-24, 1926—Annual Conven- 
tion of the New York State Master 
Plumbers’ Association, at Binghamton. 

MARCH 24-26, 1926—Meeting of Na- 
tional Association of Brass Manufac- 
turers, at West Baden, Ind. 

APRIL 5-6, 1926—Annual Convention 
of Oklahoma State Association of 
Master Plumbers, at Oklahoma City. 


APRIL 6, 1926—Annual Convention of 
the Massachusetts State Association 
of Master Plumbers, at Boston, Mass. 

APRIL 6-8, 1926—Annual Convention 
of American Oil Burner Association, 
at Book-Cadillac Hotel, Detroit, Mich. 

APRIL 8-9, 1926—Annual Convention, 
Louisiana-Mississippi Plumbing and 
Heating Dealers’ Association, at Boga- 
losa, La. 

APRIL 18-14, 1926—Annual Convention 
of Michigan State Association of Mas- 
ter Plumbers, at Kalamazoo. 

APRIL 14-15, 1926—Annual Convention 
of Virginia State Association of Mas- 
ter Plumbers, at Lynchburg. 

APRIL 15-16, 1926—Annual Convention 
of Arkansas State Association of Mas- 
ter Plumbers, at Hot Springs. 

APRIL 19-21, 1926—Annual Convention 
of Associated Master Plumbers of 
Texas, with headquarters at the Gunter 
Hotel, San Antonio, Texas. 

APRIL 27-28, 1926—Annual Convention 
of the Colorado State Master Plumb- 
ers’ Association, at Denver, ‘Colo. 

MAY 4-5, 1926—Annual Convention of 
the Florida State Association of Mas- 
ter Plumbers, at Miami, Fla. 

MAY 10-11, 1926—Annual Convention 
of Tennessee State Association of 
Master Plumbers, at Chattanooga. 

MAY 14-15, 1926—Annual Convention of 
the Oregon State Association of Master 
Plumbers, at Corvallis, Oreg. 

MAY 27-29, 1926—First Annual Con- 
vention of the National Association of 


Plumbing and Heating Salesmen, at’ 


Detroit, Mich., with headquarters at 
the Book-Cadillac Hotel. 

JUNE 20, 1926—Annual Convention of 
Montana State Association of Master 
Plumbers, at Boulder Hot Springs. 

JUNE 21, 1926—Annual Convention of 
the Kentucky State Association of 
Master Plumbers, at Hotel Kentucky, 
Louisville, Ky. 

JUNE 22-24, 1926—Annual Convention 
of the National Association of Master 
Plumbers of the United States, at 
Louisville, Ky. ms 


| Sea 
Itineraries of T. E. B. Field Men 


G. ARCHER—January 5, 
Nashville, Tenn.; 7, Granite 
City, Ill.; 8, Mason City, TIl.; 
13, Paducah, Ky.; 15, Madisonville, Ky.; 
19-21, Memphis, Tenn.; 26, Birmingham, 
Ala.; 27-28, Montgomery, Ala.; 29, 
Selma, Ala. 

C. R. Texter—January 19, Charleston, 
W. Va.; 21, Winston-Salem, N. C.; 22, 
Raleigh, N. C.; 25, Wilmington, N. C.; 
26, Goldsboro, N. C.; 27, Durham, N. C.; 
29, High Point, N. C. 

D. R. Thomas—January 25, Jackson- 


ville, Fla.; 26, Orlando, Fla.; 28, West — 
Palm Beach, Fla.; 29, Miami, Fla. 


During the month of January, B. Jos. 
O’Donnell will work New York State and 
Connecticut. 


ee 
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Trade Organization Brings Success 


By Thomas F. Nolan, Albany, N. Y., Former National Director 
and Past President, New York State Association 
of Master Plumbers 


OW fortunate are those of us who 

can say: “Well! here we are 

again fully armed and in every 

way fit and ready to face the unknown 

trials and problems of the New Year.” 

A battle is more than half won when 

entered under such favorable circum- 
stances. 

Of course, there must come a time 
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when, because of the_crushing weight of 
the years, or perhaps, failing health, or 
both, one cannot hope to carry on with 
any great assurance of success, no mat- 
ter how ambitious or willing one may be. 

Therefore, the great lesson of the pass- 
ing years, it seems to me, is that we have 
no right to waste a single moment of 
our time. Some one has said: “Time 
is money.” Yes, it is money—and more: 
it is life, and life is short and uncertain— 
short at the longest. 

The ‘New Year is an opportune time 
for a little sober reflection. Life is full 
of duties, and no duty should be over- 
looked, or purposely dodged. Our duties 
are very much alike. We have our duties 
as citizens to our respective common- 
wealths; our duties as breadwinners; 
our duties to ourselves and our fellow- 
men, as we meet them from day to day 
on the highways and byways of life. 

He succeeds best who gives most in 
the fulfillment of these duties. How 
much then depends upon our financial 
success or failure, in our chosen fields of 
business activity! It is fine and credit- 
able to be ever willing to face the de- 
mands of life, but really we cannot go 
very far, or accomplish very much, un- 
less we are also able. So, it is evident 
that the financial aspect of the problem 
is quite important. 

It would be interesting to know just 
how the plumbing and heating masters 


have financially fared during the past. 
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year. There appears to have been an 
abundance of work everywhere. At least 
statistics so indicate, and everyone in 
the business must have enjoyed his share. 
However, there is good ground for be- 
lieving that many of our trade have not 
benefited greatly from the phenomenal 
number of buildings erected within those 
short 12 months. 

Now, if we can show nothing tangible 
for our service during busy and boom 
seasons—when everyone is rushed with 
work—how can we expect to make any 
kind of headway during dull times? As 
the old adage says: “We must make hay 
while the sun shines.” This was always 
true; it is true now. - 

Are you making much “hay,” brethren 
of the craft? If not, why not? Are 
you doing full duty to yourselves in your 
business practices; if not can you hope 
to do your full duty to your family as 
breadwinners, much less to your fellow- 
men in the ordinary calls of the day— 
civic and fraternal? These are timely 
questions as we stand on the threshold 
of the New Year. 

It can hardly be a mere coincidence 
that the active organization men of our 
craft, as a rule, are among its most suc- 
cessful ones. Think this over, you of the 
eraft who are not members of the or- 
ganized trade, and you, too, who though 
members, are inactive. 

The two outstanding trade problems 
at this time, it seems to me, are first: 
How can the non-member representatives 
of our trade be best made to see the bene- 
fits derived from membership in our 
great organization; and second: How 
can inactive members be made to see the 
need of hearty cooperation on the part of 
every member in the efforts of their 
local association to advance the interests 
of the trade and its followers. 

With a united trade from one end of 
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the land to the other, all working to- 
gether and for a common good, there 
would be no problem the trade might not 
solve to its satisfaction. Just think what 
a 100 percent membership, plus 100 per- 
cent activity, could accomplish. Why 
shouldn’t we attain to such an organi- 
zation? 

This is not a new proposition. It is 
as old as the association; but all the 
while the association has been growing, 
and by keeping eternally at it we are 
yet going to reach the desired goal. So, 
brethren, it is up to you and me to lend 
a hand, to be ever on the alert for new 
members, and to do our best to keep 
members interested in their locals. 

One of the best ways of getting inac- 
tive members interested, we have found, 
is to get them to attend a State or Na- 
tional convention of the trade. A single 
convention will usually arouse them to 
the fact that their organization is trying 
to do something for them, and the need 
of their cooperation becomes evident. At 
any rate they are better members for 
having met their brethren of the craft 
and exchanged thoughts. 

Now, then, all together for a stronger 
local, State and National Association, 
and a resolve to attend local meetings, 
and State and National conventions with 
more regularity than in the past. The 
conventions of our trade have been an 
influence for good, and it should be our 
aim to have everyone connected with the 
craft a participant in the benefits accru- 
ing therefrom. 

With these few thoughts and in the 
hope that they may prove helpful to our 
craft and its various associations let me, 
in conclusion, convey to the good men of 
our trade every kind wish for the New 
Year: Health, Happiness and Success 
to them and theirs in all their efforts 
and ambitions! 
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The soldering paste 
that eliminates waste 


The best and handiest soldering paste 
in the best and handiest form. 
no preparation. Your men just open 
the can and apply Bumley Soldering 
Paste with a splinter 
It sticks to the joint and fol- 
lows the heat of the iron. 
means high quality work at low cost, 
on all soldering jobs. 
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Whither Are We Drifting — 


On the 


Pacific ? 


OU will profit by reading every word of this highly illuminating story 


about conditions on the West Coast. 


Prominent men in the trade con- 


tributed the best meat in it. In all its essential phases, however, the author 
does not propound the theories of others, and assumes full responsibility 


for every statement. 


The first installment appeared in the December 15 


edition of THE PLUMBERS TRADE JOURNAL. 


Part II 


HIS chapter is being written on a 

train. We are winding a stagger- 

ing course down through the pine 
covered mountains of the beautiful 
northwest. The train winds right—I 
look out of the window—the massive 
powerful engine leads its string of cars 
with ease and confidence. I feel safe. 

The train winds left—we are on the 
edge of a precipitous drop—the engine 
is completely gone from view. One by 
one the cars turn and seem to detach 
themselves from in front. The strong 
chain of steel cars is shortened link by 
link and as we meet the sharpest point 
in the curve my car seems to be dis- 
connected, alone, without a guide, run- 
ning wild! 

On the Pacific Coast the plumbing in- 
dustry is way up there on a precipice 
where human energy in past years has 
propelled it, but now it seems discon- 
nected, without a guide, running wild. 

There are times when we seem to be 
turning right and then we imagine we 
see a leader ahead—it’s our engine. It 
is followed by a train of perfectly co- 
ordinated interests. They track well, 
and those of us on the observation plat- 
form have a sense of security. 

We settle back content to let the lead- 
ers pull us through. Then, without 
warning, our course is changed. The 
winding now is left—I leave you mo- 
mentarily, Mr. Reader, on the brink of 
a jagged cliff—we have reached the 
shortest part of the curve. 

Is the leader still ahead or will we 
pitch over the rocky headland and be 
destroyed? Who knows? 

A great American thinker is quoted: 
“The wrong-headed man conscientiously 
trying to do something is a greater nui- 
sance than if he knew he were bad.” 

I could very nearly base my whole 
story on this text. On the slopes of this 
fair Pacific are plumbers who are trying 
but who know not what they do. 

There is a certain class, element, fac- 
tion or whatever you may choose to call 
it, within the ranks of the association 
who subscribe to its principles, shout a 
loud “hurrah” for its idealistic policies 
and then go out the next day and con- 
tract a job with only enough margin in 
it to net him a journeyman’s wages! 

He forgets everything so loudly ac- 
claimed the night before. His foremost 
thought is that he must land business 
at all costs to build up a reputation. His 
figures show constant dread that the 
other fellow is going to outbid him. He 
gets business alright—and he gets a 
reputation, but not the kind that he so 
earnestly aspired to in the beginning of 
his business career. 

The man who sees and understands 
that the low-bid pestilence is the under- 
mining force in the whole industry is 
up in arms and ready to bear. down 
mighty hard on the guilty plumber. 

Yet, what can be done by the man 
looking on? 

If he is a manufacturer, he is entirely 
dependent on the plumber to represent 


By George D. Wilcox 


him fairly and get the full resale price 
for his commodities. 

If he is a wholesaler, he is dependent 
on the plumber for support. 

And in my opinion, both manufacturer 
and wholesaler have been too submissive 
to the ever-growing precedents that 
evolve, nobody knows how sometimes, for 
the express purpose of making the pres- 
ent lot of the low-bidding plumber easier. 

In reality these precedents, too numer- 
ous to mention at this point of the story, 
react in the end to make the lot of the 
plumber harder, although he will not 
recognize now that the line of least re- 
sistance is the road with the most turns. 
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very much difficulty in making them 
clear to your congregation. You 
haven’t very many who rise up and 
contradict when you expound them, 
and therefore isn’t your problem one 
of bringing all of society up to the 
point where they will live and obey 
and strive after that which they in- 
tellectually accept?’” 

The doctor was right. The difficulty 
lies in getting people to live up to laws, 
not in getting them to admit they are 
good laws. The school boy will agree 
that he wants to learn and, perhaps, 
thereby become president some day. 
But, he will play “hookie” any afternoon 
he gets the chance, and some plumbers 
will do likewise, if it seems to be to 
their immediate benefit. 

In the plumbing business, we accept 
certain principles and then proceed 
blithely to violate every trade command- 
ment. 

The worst thing that can ever happen 
to any branch of this industry is to have 
a single division of it kick over the ac- 
cepted standards and thereby drag down 
the rest of us to its level. 

Every year, we see a few more plum- 
bers in each locality acquire better places 
of business and adopt better business 
methods. Their actions are usually seen 
by their competitors, who watch them 
skeptically for a while and, ofttimes, 
finally begin to follow their example. 


Typical “Garden Court” in Southern California—Usually Very Poorly Plumbed 


In our struggle for personal freedom, 
we may ourselves make the path easy or 
hard, depending on the manner in which 
we abide by the laws. And by laws I 
mean those of religion, government, so- 
cial and professional nature. Here is 
a little story told by a prominent western 
business man that shows where the fault 
lies—not in the laws but in ourselves: 

“J yemember once being at a golf 
club with a friend of mine who was 
a minister. It was not in my city. It 
was in a city where I was visiting and 
where there had been an outbreak of 
typhoid fever. 

“In the dressing room at the club 
the minister met a physician, and I 
thought he was not very sympathetic 
with the medical man. He said to 
him, ‘This outbreak of disease is abso- 
lutely inexcusable in this city and you 
doctors should take that in considera- 
tion. You know the cause of typhoid 
fever, you know how to cure it, then 
why should it happen?’ 

“The doctor was equal to the occa- 
sion, however, and he replied to the 
minister, ‘Is that not also true with 


the Ten Commandments? You haven’t 


But the rub comes in the fact that for 
every capable plumber who thus follows 
the leader to the higher plane, two of 
the other variety are also admitted to 
the ranks of self-proprietors, and the 
competition they set up for Mr. Grad- 
uated Plumber will be very nice and 
interesting. 

In our investigation of conditions, for 
example, let us begin with Seattle. Just 
before we pop off the lid in this. great 
northern gateway to Alaska and the 
Orient, let us consider a minute that 
every one of the fine cities on the Pacific 
Coast is attracting men by the score 
from the ranks of the plumbing industry 
everywhere. 

The result is obvious. Where one 
plumber handled a certain percentage of 
the total volume before, he handles a 
lesser percentage now. 

Where one wholesaler was after the 
plumber’s dollar before, two or three are 
after it now. : ing 

In Seattle there has been plenty of 
business for all the shops, but for some 
calamitous” reason business has been 
taken on a closer margin than at times 


when business was not quite so good. _ 
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This leaves great room for the education 
and training work earlier touched upon 
in this story. Here’s why: 

One plumber in this fair city did a 
volume of business conservatively esti- 
mated at $150,000 last year and he made 
the remark that if he made $4,000 net 
profit he was entirely satisfied. This 
man, undoubtedly slaving day and night 
during the past year, has made only a 
fair living, but seems entirely satisfied. 

Now the plumbing contractor who de- 
sires to live on a higher plane than the 
one just mentioned finds it very hard 
indeed to compete with this class of con- 
tractor. It is a condition which can 
only be remedied by educating such con- 
tractors, either to make more money for 
the volume they are doing, or to do less 
work for the amount of money they are 
making. 

A two and one-half per cent net profit 
on such a volume of business is entirely 
too inadequate, and of course shops that 
support two or three partners, or in 
which the proprietor is used to a higher 
standard of living, cannot possibly do 
business on this basis. 

As long as there are men in the busi- 
ness satisfied with this margin of profit, 
however, competition is going to be very 
hard for the higher class shops. 

Another condition of affairs which mili- 
tates against good profits for the master 
plumber in Seattle has been that of 
builders who expect to resell the build- 
ing immediately and consequently are 
not concerned about the class of work 
done. 

They do not care whether or not the 
plumbing or the heating will work satis- 
factorily five years from now. 

If they can successfully slice off $1,000 
from the price of the contract and have 
the job in working order until they sell 
the building, they are satisfied. ? 

This, of course, leads them to do busi- 
ness with irresponsible plumbing con- 
tractors rather than the more responsible 
plumber who would put in a much more 
satisfactory job, even though at a higher 
price. 

Taking up the lot of the plumbing 
contractors in Seattle who are doing 
work very cheaply, it is apparent that a 
large number of these fellows would 
be better off working for somebody else. 
If their condition were analyzed, it would 
be found they are earning practically 
only $5.00 or $6.00 per day, whereas 
they can get $10.00 or more per day if 
they worked as journeymen. 

The natural-born tendency for the 
American mechanic to be independent 
keeps these masters in this class when 
they might just as easily increase their 
earning power by working for one more 
able to sustain them. 

Under present circumstances it is 
virtually impossible to rid the trade en- 
tirely of the contractor who persists in 
taking the individual house jobs at a 
cheap figure. 

One wholesaler in Seattle summed up 
the situation by saying that education 
is the best and probably the only thing 
that can be done to relieve the present 
condition. Of course that is a slow and 
laborious process, but unfortunately 
other remedies would likely be to little 
avail until all of the plumbers in that 
vicinity are first trained along ethical 
and business lines. 

Let us turn a critical eye in the direc- 
tion of the Seattle wholesaler. Here is 
to be found a very representative lot. If 
we are to be fair and square in this 
article the wholesaler must not escape 
such pressure as our “hob-nails’” possess. 

The erring plumber has played great 
havoe with the industry, and the per- 
nicious practices of some of the whole- 
salers has directly increased the number 
of these erring plumbers. ais 
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The law makes an accomplice equally 
guilty with the murderer who actually 
committed the crime. The erring plum- 
ber is murdering all chances for indus- 
trial prosperity, but the wholesaler is 
putting these culprits into business by 
the wholesale. 

It really doesn’t make much difference 
how much money the plumber who wants 
to go into business may have. Generally 
speaking, it doesn’t require money to go 
into the plumbing business. Two hun- 
dred dollars would give the plumber an 
auspicious start; that added to the credit 
extended by the wholesaler, who picks 
up each new account as a “find,” is 
enough. Thereafter Mr. Wholesaler will 
move “Heaven and Earth” until his new 
protege has gotten his sea-legs. 

Just because Seattle happens to be 
first in line to take my medicine is no 
reason why the northwestern wholesaler 
should appear any more defamed than 
those bearing south along the coast. 

And for the sake of comparative rating 
let us here and now recognize that, as a 
class, the Seattle wholesalers are pos- 
sibly one point ahead of all others on 
the Pacific Coast. Ill explain later. 

Notwithstanding all this, the northern- 
most metropolis boasts of the full share 
of transgressing wholesalers. The far- 
seeing wholesalers in Seattle, the trying- 
to-be-ethical ones, could be counted on 
the fingers of one hand. 

Why does the wholesaler subscribe to 
any plan that acts as a destructive 
boomerang in business? Is he not ca- 
pable of seeing ahead? 

It is my honest conviction that the 
wholesale division of the plumbing in- 
dustry is as smart and progressive as 
any other part of the industry. 

And I will say further that I believe 
the wholesaler has come to realize that 
he has been acting very foolishly, yet he 
does not dare “about-face” too suddenly, 
thereby cutting off the credit of the ma- 
jority portion of his customers. 

Let us see how price levels are affected 
and how these levels tend to go lower 
and lower. One wholesaler confessed to 
me that recently he was called on the 
phone by a plumber and asked the price 
of range boilers. 

“Hight fifty,” sang my confidant. 

“T know, but there’s been a drop to- 
day,” returned the plumber. “I want 
the new price,” he continued. 

“Well, if there has been a drop you'll 
get the price, Jim,” was the assurance 
given. 

In a few minutes the phone rang again. 
“Send me four range boilers at the new 
price,” ordered another plumber. 

“All right,” meekly retorted the whole- 
saler. 

By this time he was convinced that 
a new low level had been reached. He 
investigated and found that eight dol- 
lars was being quoted everywhere. And 
as long as the market already had been 
disturbed the poor chap began to think 
about the carload of boilers stored in 
his warehouse, wondering if it wouldn’t 
be good policy for him to drop another 
twenty-five or fifty cents and move this 
material. 

Now this wholesaler well knew that 
the practice of cutting prices was not a 
profitable habit and that ultimately it 
meant heavy loss. Yet the opportunity 
presented itself to cut one below the 
other fellow and clean out a whole batch 
of slow-moving boilers—perhaps at little 
profit—but so long as there was some- 
thing in it, why not do it? 

By corresponding reasoning, new low 
levels come about almost daily, therefore 
the manufacturer has found it is almost 


impossible for him to command the resale. 


price that he places on his article. 
The manufacturer also finds that it 
doesn’t do any good to place a quality 
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article on the market in the plumbing 
industry when his competitor commands 
exactly the same price for his cheaper 
article—and price at the present writing 
is more important than quality any day 
of the week!—if you get what I mean. 

Perhaps after all the only way to 
stabilize the market is to let this con- 
tinue. Perhaps some wholesalers en- 
courage it knowing it will bring the end 
that much quicker. Certainly it is ap- 
parent that only a general shake-up in 
the entire industry all the way down 


the line will bring all of us to our 
senses. 

Seattle wholesalers are to be com- 
mended for having inaugurated the so- 
called “cash sheet” system which provides 
that where credit is given to the plumber 
he must pay for his material on the 25th 
of the month following date of purchase. 
If he fails to remit by that date, it is 
agreed between all wholesalers that 
thereafter the delinquent party will be 
sold only for cash. 

[To be continued in our Jan. 15 Issue] 


Plumbing Industry Owes Much 


to National Association 


By W. E. Coley of Norfolk, Va., President of Local Master Plumbers’ 
Association and Secretary-Treasurer of Virginia State Body 


S we look back over the past days 

of 1925, we can, no doubt, recall 

many deeds and thoughts which 

we sincerely wish had never entered our 

lives. Yet, at the same time, we can 

recall many deeds and thoughts which 

give us the satisfaction of knowing that 

the year closed with our having at least 

endeavored to make this old world a 
better place in which to live. 

Now, as we open the book of the New 
Year, 1926, let us each one remember 
the many lessons which were taught us 
by Professor EXPERIENCE and put 
them into practice. And DON’T PLAY 


Prominent Officials of the Norfolk, Va., Association of Master Plumbers: 


HOOKEY A SINGLE DAY, for you will 
surely suffer for it! 

My special message can be stated in 
these very few words, in terms that all 
who read can understand: “Establish 
yourself in a place of business on a busi- 
ness thoroughfare; display the wares of 
your industry; set your prices based on 
deriving a margin of net profit for your 
efforts, letting your intelligence rule 
your figures; join your local association, 
and help those in the game who have 
less business qualifications than you. 

To the officers and committeemen of 
the National Association of Master 
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Plumbers this industry owes its undying 
gratitude for its very existence, for the 
wonderful progress made through the 
many years of its almost insurmountable 
struggles to the present time, due entire- 
ly to undying faith in, and work for, 
those improvements in the life of the 
industry which they knew were of a 
just and righteous nature, and who 
have, without a shadow of doubt, 
“BUILDED BETTER THAN THEY 
KNEW.” 

I, therefore, desire to pay my respects 
to those departed brothers, and assure 
those now living (past and present of- 
ficers and workers) that we appreciate 
their efforts in our behalf. And they 
have but to open their eyes and look 
around to know that their labors have 
not been in vain. 

SS ————————— 


FIGURE THE OVERHEAD AND 
ADD THE PROFIT 


By J. R. SHANKLIN, Charleston, Secre- 
tary and Treasurer, West Virginia 
Master Plumbers’ Association 


HIS first week in January, 1926, 
will reveal the prosperity of the 
past year. We think it will be a 
good showing. We have had no cessa- 
tion in business for the past twelve 
months and, while there have been com- 
plaints among competitors and whole- 
salers, we believe that these complaints 
come from those who expect a war-time 
business building boom to last almost 
forever. 
They fail to adjust themselves to a 
normal condition which we believe now 
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exists and will continue to exist through- 
out our country. 

I have no fear of the future. There 
will be enough business for all at a 
profit, if we adjust the overhead to suit 
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the volume of business—and add a 
profitable percentage like all other suc- 
cessful business do. 

In other words: FIGURE THE 
OVERHEAD AND ADD A PROFIT. 


More for the Money Than Any 
Other Line! 


By E. J. Rowe, Hot Springs, Vice-President of Arkansas Association of 
Master Plumbers, and Secretary of Hot Springs Local 


VERY young plumber aspires to 

owning and operating a business of 

his own. This being the case, he 
crams his head full with a lot of ideas 
that sound good to him, in place of get- 
ting down and digging out at least a few 
of the good points and sound advice that 
abound in our trade papers and in the 
T. E. B.’s bulletins. 

If we could only realize how little we 
really know, compared to what there is 
to learn, I am sure that we would all 
with one accord quit criticizing other 
people’s ideas and methods, and study to 
see what merit there might be in them. 

I, for one, believe that if another has 
made a success of business, there must 
be some merit in his ideas, and that I 
might apply some of them profitably in 
my own business. 

Let us profit by the experience of 
others who are so good as to pass on 
to us, free, what they have paid for, in 
many cases very dearly. 

We all praise the man who signals 
the train that there is danger ahead. 
Many of us feel as safe as the engineer 
who is ignorant of the danger ahead, 
but that does not lessen his watchful- 
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Made with 
or without 
oven heat 

control 


This oven has rust-proof linings and 
safety open oven door lighter 
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ness in the least, as he realizes the pos- 
sibilities of disaster. 

Many a man too, has felt himself as 
safe as that engineer, but that does not 
lessen the necessity of keeping in touch 


with trade papers and bulletins, which 
help us to avoid the sad experiences of 
others. 

One of my mottos is to always be able 
to tell or show a patron why we have 
done certain things and that we have 
done the very best that we could under 
the circumstances, thereby creating con- 
fidence in the party. 

Let us be open and above board in 
transactions, buy the best goods pro- 
curable from reliable manufacturers, 
make certain to figure at least a reason- 
able profit on each job and we will win 
in the end. 

Let us emulate the motto of the pro- 
fessional man who says, “It is not the 
price, but the service rendered, that 
counts.” 

Sell a man first-class goods cheap and 
render him poor service, and he will soon 
forget how cheap you sold him the goods, 


W. G. Robelen, L. Nusbaum, W. P. Culbert and R. C. Clarkson, All Cracker- 
jack Players of Heating and Ventilating Golf Association, Philadelphia 
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The Fire King oven heat 
control does all the think- 
ing — baking, roasting, 
broiling, canning — even 
cooking whole meals be- 
comes automatic with this 
clever little device. It cer- 
tainly appeals to every 
housewife. 


the Gas Range field. 
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They are easy to sell and stay sold. 


Manufactured by 


A. WEISKITTEL & SON CO. 


BALTIMORE, MD., U.S. A. 


Prices on Application 
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but never the poor service. Never lose 
sight of the fact that the plumber sells 
real, serviceable goods and renders the 
publie real service if he does his best. 

A suit of clothes sells for as much as 
a bathtub. The suit lasts a couple of 
seasons while the bathtub gives years of 
real service. The same applies to all the 
goods a plumber handles: “More for the 
money than any other line!” 

I hope that my fellow craftsmen who 
read this bit, will be considerate enough 
of the profession to give at least a few 
moments’ time, when they hear some one 
knocking the plumber, to advance a few 
of the many points in his favor, which 
are strong enough to silence all unwar- 
ranted abuse that may be heaped upon 
our profession. 
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PAST MISTAKES ARE BUT STEPPING 
STONES TO SUCCESS! 


By WALLACE T. WORDELL, Taunton, Vice- 
President of Massachusetts Associa- 
tion of Master Plumbers 


S I leave behind me 1925, and see 

so plainly before me the entrance 

to 1926, I do so with a feeling, 
first, of sadness and then of joy. 

The feeling of sadness comes because, 
as I look back, my mistakes appear so 
large and I am so forcibly reminded of 
what might have been if it had not been 
for them. And I am joyful because I 
can make those mistakes stepping stones 
to better things! 

So my word to the craft is this: Let 
us, as master plumbers, reflect upon our 
mistakes, what they have been and why, 
and after we have given them proper 
consideration, let us use them as blocks 
in the steps we build to success. 

As master plumbers, let us reflect up- 
on that costly mistake so many have 


Heres a 
good bet 


Agencies now being 
placed for 1926 


Write for catalogue and information 


FIRE KING GAS RANGES are a good bet all the time. 
Over 75 years of knowing how to build ranges is a record 
hard to match, consequently ‘‘Fire Kings” are leaders in 


Put a Fire King in your display window, right now — start 
the New Year right — start the dollars rolling in. 
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made, and are still making, in thinking 
that they can play the game alone. 

Not simply members in name, but tv 
the extent that they will work for it 
and give every ounce of energy they 
can to make this an industry of which 
we will be proud. 

Then those who come after us will 
say of us as we have so proudly and 
justly said of those we are following: 

“They builded beter than they knew.” 
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1926 TO BE BIG BUILDING YEAR 


By J. H. BILHEIMER, JR., Secretary of 
little Rock, Ark., Master Plumbers’ 
Association 


OOKING back over the year 1925, 

as regards the industry in the city 

of Little Rock, Arkansas, our 
master plumbers here see with pleasure 
that the forecast made for this year of 
a good, substantial business with a rea- 
sonable amount of profit, has been ful- 
filled. 

Practically every plumbing shop in our 
city has worked full crew, full time, for 
the entire year, and business was ap- 
parently as good at the end as at any 
other time during the year. In fact, in- 
dications are that from now on, we are 
going to do more business than in any 
previous year. 

Then, too, we are doing a better class 
of business. Built-in tubs, concealed 
showers, pedestal lavatories, and double 
drain-board sinks with combination fau- 
cets are put in most of the new homes 
being built in our community; and there 
have been many built this past year— 
fine ones, medium-priced ones, humble 
ones, and all have had the necessary 
plumbing installed. 

There has been a decided increase in 
the number and size of the business 
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buildings erected during 1925. I have 
in mind particularly a new fire-proof 12- 
story hotel, and a 15-story building. 

Ground has been broken and the 
foundation laid for a new 10-story office 
building. The plans are out and the 
work will soon start on a new 1bd-story 
fire-proof hotel. There have been num- 
bers of smaller business buildings of a 
high type of construction, all of which 
have had their quota of plumbing and 
heating installed. 

Little Rock is not on a boom but it is 
making a steady growth, its population 
is increasing rapidly, the last estimate 
showing an increase of nearly fifty per 
cent over the 1920 census. The demand 
for new business buildings and new 
housing facilities will in my opinion 
make this coming year the best ever in 
the building line. 


ooo 


FOUR REGIONAL GOVERNORS OF 
SANITATION 


By CHARLES HUNTER of the Chas. Hunter 
Plumbing and Heating Co., Kansas 
City, Mo. 


E sanitarians should encourage 
our Congressmen to have a law 
spread upon the Federal Statutes 

pertaining to Sanitaton and governing 
same. As long as the Government is 
keeping vigilance over our profession, 
why not go to the head of the spring 
and get clear water, instead of that 
which is stagnant and full of germs. 
Sanitation will advance our country 
more than any law on our statutes at 
present, and will make America the 
healthiest country on earth. 

What great benefits our profession 
would derive, with four regional gover- 
nors of sanitation, designated East, 


West, North, South! It would become 
one of the most respected on earth. 
Why? It would give us a place to go 
where we could get quick action. Then 
again it would piace sanitation on the 
National Statutes, and at the same time 
give us a court of justice. 

How? This is the answer: A lawyer 
could not fill that post; it would take a 
man who understood sanitation from all 
angles. 

Universal minimum standard plumb- 
ing regulations mean efficiency and econ- 
omy in practice. Sacrificing efficiency 
for economy would be false. 

Experience has taught that a poor 
piece of plumbing or drainage is a poor 
investment to the owner, also renders 
poor service, and often becomes the car- 
rier of germs, causing disease and often 
death. 


—— 


ADVISES PERIODICAL READING OF 
TRADE PAPERS 


By Howarp McCray, Albion, Nebraska, 
President . of Nebraska Retail 
' Plumbers’ Association 


ITH the year just ending we look 

back to pick out the good things 

we have done, and at the same 
time note some of the mistakes. Both 
should be beneficial to us, for we can 
guard against the mistakes in the com- 
ing years and repeat the good deeds 
accomplished. 

With the rapid development in our 
part of the building industry it is neces- 
sary that each member keep abreast of 
the times, and I believe there is no easier 
way to accomplish this than to set aside 
a certain period each day or week to 
look over our trade papers. 

Not less important than this is the 
matter of attending conventions and as- 
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sociating with other men of our craft 
as much as possible. 

It is a pleasure to note that our trade 
is so speedily leaving the basement shop, 
to rank favorably with the better busi- 
ness establishments. 

With a little more development of 
brotherhood ideas and business ethics, 
we can justly be proud of the business 
in which we are engaged. Let us do our 
part well then, brethren. 


—— 


WHEN PRICE IS FORGOTTEN 


By A. R. Myers, Secretary and Treas- 
urer, Master Plumbers’ Association, 
Ashtabula, Ohio 


USINESS is good, and here are 
what I consider ithe three vital 
elements that go to make it so: 

First, the buying of quality merchan- 
dise; second, selling at a legitimate profit 
and third, giving your customer service 
equal to the quality and price. 

It is a well-established fact that, if an 
inferior article, even if sold for only five 
cents, doesn’t give service it is con- 
demned by the buyer as worthless, while 
the “A” quality article may be considered 
high-priced. But when the quality is 
proven by service, the price is forgotten. 

I have found through personal experi- 
ence that, when this rule is put in prac- 
tice, it is sufficient to put one on record 
with both customer and competitor as a 
square dealer. What is more conducive 
to the maintaining of harmony in asso- 
ciation ranks than this? 

Whenever I feel that I am burdened 
by the lack of business courtesy from a 
competitor, I am reminded of the story 
of the small boy who was carrying his 
baby brother, and when asked if he was 
heavy, remarked, “Oh, no; he isn’t heavy, 
he is my brother!” 
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products. 


HE real measure of a product’s worth is the satisfaction 
it gives. The motor is the “heart” of the pumping unit. 


Backed by thirty-six years of research and development — 
made effective by modern manufacturing facilities— the 
name ‘‘Day-Fan” on the motor is a real guarantee of added 
value in your product. 


That's why ‘the best pumping systems use Dayton Fan 


THE DAYTON FAN AND MOTOR COMPANY 


DAYTON, OHIO 
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Contributors Must Assume Responsibility For Correspondence 


Trade Papers for the Plumbing and 
Heating Trades. Where Do 
They All Come From and 
How Do They Live ? 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


T has many times been my proud boast 
that the plumbing and heating con- 
tractor is better served by a capable 

trade press than any other trade in this 
country. 

I have long been a subscriber and ar- 
dent reader of THE PLUMBERS 
TRADE JOURNAL as well as other 
mediums published for my trade. 

I have attended many conventions as 
a delegate from my local and from my 
State and have always enjoyed reading 
the Daily Editions of THE PLUMBERS 
TRADE JOURNAL, so generously dis- 
tributed to the delegates. 

This fall I have received copies of a 
paper which I presumed was a Western 
branch of your own publication, because 
of its heading, “The Plumbing and Heat- 
ing Trade Journal.” 

I have at odd times read copies of the 
“Western Plumber,’ a very interesting 
magazine. I understand that the plumb- 
ers of the South are reading a journal 
published in their interests, called “The 
Southern Plumber.’ I have seen copies 
of different State papers and am told 
there is “The Ohio Master Plumber,” 
“The Illinois Plumber,’ “The Indiana 
Plumber,’ “The Michigan Plumber,” 
while the Master Plumbers’ Association, 
I hear, in New York City, is also issu- 
ing a trade journal. 

In Heaven’s name, has the trade gone 
crazy? Does every master plumber in 
the country feel that he is a better news- 
paper man than he is a plumber? 

Or is he perchance possessed of the be- 
lief that there is a vast amount of money 
to be made in the publication of plumb- 
ing and heating trade journals? I un- 
derstand that in New York City there are 
four other publications designed for dis- 
tribution among the plumbing and heat- 
ing trade. 

Who supports all these? Is it the 
manufacturer? Is it the jobber? Or 
is it fellows like myself who pay $2 a 
year for each one that he subscribes for? 

I remember attending one or two Na- 
tional conventions when some radical 
mind suggested an official bulletin or 
organ for the National Association. 

So I write you, Mr. Editor, as I would 
to an old friend. Would you mind tell- 
ing me if there is such a vast amount 
of money in the plumbing trade publica- 
tion game and whether all this compe- 
tition affects you? If it doesn’t and you 
are still making money, and will so advise 
me, I think I will give up the plumbing 
business and become a plumbing trade 
paper publisher myself. 

I used to think that there was more 
and worse competition in the plumbing 
trade than in any industry, but in round 
figures I figure about 20 trade papers 
reaching out to the plumber and fitter 
and relying upon the manufacturer and 
jobber for advertising contribution. I 
would call that some competition—some 
scramble. 

I believe THE PLUMBERS TRADE 
JOURNAL is the oldest publication, and 


as a member of the National Association 
of Master Plumbers of many years stand- 
ing, I am quite aware of the happy co- 
operation your publication has always ex- 
tended our organization. 

So, before I seriously consider going 
into the trade paper field as another com- 
petitor to you, will you give me your 
frank and honest opinion as to whether 
you believe the manufacturers, who are 
apparently such easy picking, will fall 
for one more real plumbing paper, pub- 
lished by plumbers, etc., etc.? 

I never made any money to speak of 
at the plumbing business, but I feel that 
I am a natural born newspaper man, and 
not having much to lose, your line being 
so soft and cozy, appeals to me. 

Calif. “1. Re 3B. 


oe 


Suggests Slogan for Plumbing Trade 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


ANY other lines of business have 

a regular trade slogan. The flor- 

ists, “Say It With Flowers’; the 
jewelers, “Gifts That Last’; and others 
of like nature are nationally known in 
this country. 

The “Ask ’Em to Buy” phrase is be- 
coming fairly well. known over the coun- 
try, but this applies strictly to the retail 
plumber and does not apply in the way 
the other slogans do which are noted 
above. 

I would like to put before you the 
idea of an alliterative slogan for the 
plumbing industry which could be used 
on letter heads, envelopes, bills, state- 
ments, window streamers, show cards to 
attach to fixtures, on trucks, and in 
many other ways. 

I am attempting to interest the master 
plumbers of Minneapolis in the following 
slogan, “PRESENT PERMANENT 
PRESENTS—PLUMBING.” 

This is alliterative, short, and will 
apply at any season of the year, as well 


THE PLUMBERS TRADE JOURNAL, STEAM AND HOT WATER FITTERS REVIEW 


Letter Box ge Open to All 


Goodness Is Found In The Most Radical Mind 
- We Neither Approve Or Condemn - - 


as during the holiday season. It would 
seem that some general permanent slogan 
of this type would be an excellent thing 
for the plumbing industry. I would like 
to hear from readers of THE PLUMB- 
ERS TRADE JOURNAL as to their 
reaction to this idea. 
Fred S. Smith, 
Secretary. 
Minneapolis Retail 
Plumbers’ Association 


Plumbers Trade Journal Data 
Used in Business 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


N our opinion THE PLUMBERS 
TRADE JOURNAL is the best publi- 
cation of its kind in circulation today 

and we use the information gained by 
reading its contents to good advantage 
in our business. 


Mich. Gresley & Co. 


— 


Thanks for the Compliments, ‘‘L. A.” 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


HE writer wants to take this occa- 
sion to congratulate your company 
on the excellent material that has 

appeared in THE PLUMBERS TRADE 
JOURNAL during the past year. I 
think that the articles you are running 
are of real value to the fraternity. 
Permit me to extend to the members 
of your organization my best wishes for 
an exceedingly prosperous New Year. 
L. A. House, 
Fort Wayne Eng. & Mfg. Co. 
Indiana. 


May We Not Reciprocate and Wish 
You the Same, Mr. Ellen ? 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND Hot WATER FITTERS REVIEW: 


INCE 1881 I have known of THE 
PLUMBERS TRADE JOURNAL 
and since 1885, when I first went in 

business for myself, I have been a sub- 
scriber, looked for its coming and gone 
through its pages with interest. 

It has furnished information and illus- 
trations of friends and events, which, if 
it had not been for its untiring and efii- 
cient efforts, would have been lost to me. 

After 40 years of valued affiliation 
with the Master Plumbers’ Association, 
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One of the Attractive Display Arrangements in the Magnificent New N. O. 
Nelson Mfg. Co. Branch at Memphis, Tenn. 


JANUARY 1, 1926 


I am still satisfied that it is to every 
master plumber’s interest to be a mem- 
ber of local, State or National Associa- 
tions, if not all, and my hope is that the 
coming generation will follow the 
thoughts and actions of the fathers of 
our organization. 

Extending to you all the compliments 
of the season and trusting that 1926 may 
be one of health and prosperity for ALL, 

Your sincerely 


Cleveland, Ohio Eb. Ellen. 


Tokyo Plumbing Firm Values the 
Plumbers Trade Journal 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


N 1920, shortly after I came back to 
Tokyo from your great City of New 
York, I started in the plumbing and 

heating business here and am very glad 
to inform you that our firm has now a 
big family of 10 officers and 60 plumbers 
and helpers. 

Japan has a prosperous plumbing and 
heating trade and we are learning very 
much from your valuable Journal every 
day and shall be one of your faithful 
subscribers forever. 

Wish you good health and prosperity. 

The Kyozuka Eng. Co. 

Tokyo, Japan. 


Masters in Oklahoma Doing Well 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND HoT WATER FITTERS REVIEW: 


URING the period of my active en- 
gagement in the profession, there 
was no greater benefit derived 

from any source than from the articles 
appearing in THE PLUMBERS TRADE 
JOURNAL. 

I was a subscriber to the Journal for 
about eight years and only allowed my 
subscription to lapse upon my retiring 
from the profession as a “boss plumber”. 
I am still secretary of the Master 
Plumbers’ Association of Muskogee, 
Okla., however, although not actively 
engaged in the profession. : 

Conditions in Oklahoma, while not the 
best in the plumbing and heating in- 
dustries, are far from deplorable and we 
look forward to an increased production 
of business early in the new year. There 
are no idle journeymen and the masters 
as a whole appear to be doing well. 

Best wishes for a happy and prosper- 
ous New Year to your staff, and for the 
continued success of your most valuable 
publication. 


Muskogee, Okla. O. E. Drake. 


Minnesota Retail Plumbers Set 
Convention Dates 


T has been definitely decided that the 
Annual Convention of the Minnesota 
Retail Plumbers’ Association will be 

held in St. Paul on February 2 and 3, 
1926. Headquarters will be at the St. 
Francis Hotel. 

The moving picture film on standardi- — 
zation, which was shown at the last con- 
vention of the National Association of 
Master Plumbers, will be one of the fea- 
tures of the Minnesota convention. Sev- 
eral other excellent features will be in- 
cluded in the two-day program, which 
is at present only in tentative form. 

The Program Committee is planning 
a meeting at an early date and will 
have its, completed program ready for 
publication within a very short time. 

The Minnesota State Association has 
made real progress in the past year and 
it is expected that the attendance at the 
1926 Convention will be greater than at 
any other meeting of a similar character. 


JANUARY 1, 1926 
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POSITIONS WANTED 


TECHNICAL ENGINEER OF PLUMBING AND 
heating wants position as estimator or drafts- 


A uniform rate of $2.00 for 30 words or less will be charged for insertions under 
these headings. Additional words at the rate of 20 cents a word. Insertion order 
must be received seven days before publication date, Cash or stamps must accom- 
pany order. Replies should be addressed c/o THr PLuMBERS’ TRADE JOURNAL, STEAM AND 
Hor Water Fitters’ Revirw, 239-241 W. 80th Street, New York City. 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


NOTICES 


suc Help Wanted, Situations Wanted, Business Opportunities, ans 
Salesmen Wanted, Exchanges and Miscellaneous Notices 


MMMM 


jobbers in plumbing and heating supplies in the 
Metropolitan District; also thorough knowledge 
of credit conditions; am representing three high- 
class concerns and in position to take on one or 


Pi 


man; speaks German and Hungarian fluently, but two more accounts. Address S. H. G., % THE 
little English. Address ‘‘Guttenberg,” 2083 Lex- PLumBERS TRADE JOURNAL. 
ington Avenue, New York, phone Harlem 6657. MANUFACTURERS OF PLUMBING GOODS 


A POSITION ANTED Ly desiring a first-class representation on the Pa- 
ees union ‘apa ait Sle. Pore ree cific Coast invited to write fully with proposition 
with years of experience in city and country to J. R. W., % THe Piumpers Trade JouRNAL, 
por; oe Red the best of reference in re- Hearst Building, San Francisco, Calif. 
gard to ability; wants steady position. Address MANUFACTURERS’ REPRESENTATIVE 


G 
eee ee ane Jouenar., covering jobbing trade in the’ Metropolitan 
District, desires accounts, plumbing or steam, 
from reliable manufacturers; established trade, 
large clientele, New York City office, A-1 refer- 
ence. Address 4, % THE PLUMBERS TRADE JOURNAL. 


Give your journeymen 
and apprentices plumbing 
and heating books as Gifts 


HELP WANTED 


WONTED—GALES REPRESENTATIVES FOR = ——————————— ee 
New York, Philadelphia and vicinities, familiar COLLECTIONS ADJUSTMENTS—CORRESPON- 
with heating business, to handle specialties of dents in all parts of the world; no collection, no 


ERE is the easy practical answer to 
established merit; commission. Address 557, % charge. Business Men’s Protective Bureau, col- 
THe PLUMBERS TRADE JOURNAL. lection specialists; established over 12 years; 


. . v 
the question of a Gift for your em- 
—_ postal brings representative; 154 Nassau Street, > 
WANTED—EXPERIENCED SALESMEN BY New York City. ployees. These books, which cover 


large jobber, trade established in Southern terri- SS SES ee a 
tories; good proposition, permanent, advance. | WELL-KNOWN SALESMAN, WITH REPUTA- all that is new and good in present 
day plumbing and heating practice, 


ment; state age, qualifications, etc. Address 950, tion of clean sales to the jobbers in the East, 
% THE PLumMBERS TRADE JOURNAL. wishes competitive line of brass goods, cast iron, 5 
ee enamel ware, pottery or specialties; A-1 refer- 
lide yeti o ee CHARGE OF eee: oftice ond eae ee fea JSheace il] b : dq 
order department of boiler and radiator com- ress 914, % THE PLUMBERS TRADE JOURNAL. ; 
ee ra anor BLS MANUF AGRORERS, eet tte ae ore 
ous experience, salary desired, etc. Address 2, i 
Y THE PLUMBERS TRADE JOURNAL. distributor, acquainted with plumbing supply skillful workers of your men. 
i jobbers and the industry, is open to handle one 
SALESMAN—SELLING THE PLUMBING AND or two high-grade plumbing lines in Philadelphia, 
heating trade throughout New Jersey and the Baltimore, Washington, D. C., New York State 
Metropolitan District desires connection with and New England States. Address 10, % THE 
reputable concern selling boilers, radiation, etc.; PLUMBERS TRADE JOURNAL. 
can estimate and figure radiation; would con- 
sider heating engineer’s position; willing to 
travel. Address 912, % THe PLumsBers TRADE 
JOURNAL, 


A REAL OPPORTUNITY FOR REAL SALES- 
men; a large well-established manufacturer has 
several splendid territories open; goods sold to 
plumbing, hardware and electrical dealers; com- 
mission and drawing account; exclusive terri- 
tory; submit your record and history for early 
interview; communications confidential, Address 
333, % THE PLUMBERS TRADE JOURNAL. 


= See a 

A LARGE PLUMBING SUPPLY JOBBING 
house in Northeastern Pennsylvania requires the 
service of two high-class salesmen; must be 
thoroughly familiar with plumbing and heating 
supplies, well schooled in salesmanship and en- 


PRACTICAL STEAM AND HOT WATER HEAT- 
ING AND VENTILATION—By Aturrep G. Kina. 
An entirely new and up-to-date book; 551 (6x9 pages, 
396 illustrations and 81 specially useful tables. 
PICs LOStD OUND an aer Latta. oa oR ere onto: . $4.00 


MODERN PLUMBING ILLUSTRATED—By R. M. 
Srarsuck. 407 (714x10¥%.) pages fully illustrated with 
70 engravings which have been made specially for this 
book. Price Postpaid ......... oe SR See es BOO 


STANDARD PRACTICAL PLUMBING—By R. M. 
Srarpuck. 432 (6x9) pages, 364 illustrations. 
Price Postpaid, $3.50 


QUESTIONS AND ANSWERS ON STEAM, HOT 


; : aad ‘ ie > r TAQTITT ‘ Tay 
Bawed ay ability ees a good salary; . =s pa Ge. een AND ne yt as care 
if you feel you are the man, answer in your © U —By Atrreen G. Kine. 5 3 
own hand writing, stating age, experience and Moliday Greetings and their answers. 253 pages, 157 detailed illustra- 
salary expected, and give names of your last tions A to-date and thoroughly practical book 
two employers. Address 942, % Tur. PLUMBERS FROM THE IONS. — ZAnup-to-date an’ gnly pre é io 
Trade JouRNAL. - on heating. Price Postpaid ....... Pt isicaest $2.50 
SALESMEN WANTED—IF YOU ARE AN R. M. STARBUCK’S SERIES ON PLUMBING 
ls ne hare work, Sophie Vol. 1 (Red Book). Questions and answers on sanitary 
Blutnbers {specialties bee an — for: @ few PUBLIC SQUARE. CLEVELAND plumbing, heating and ventilating .............. $1.50 
men wo Haye personality, persistence and sales 1000 Baths Vol. 2 (Blue Book). Questions and answers on sanitary 
ability; we need four such men for eastern 1000 Rooms ; : 2 5 vara eye 
territories; two of these territories are well Reasonable Rates _Dlumbing, hot water supply and circulation. . : $71.50 
established and the other two are just being Vol. 3 (Green Book). Practical Wrinkles for the 
aaveaee in answering, aule fully your past Pliimber ates ee ee AP ee CRE. : ; $1.50 
sales experience, age, ma 5 i r SEenee Fe ear aap A 
you own A cae. Adiircae (6) % nae See Vol. aie rei Pee ans Soe ae ers on the pes 
TRADE JOURNAL, 5 practice and theory of sanitary eae eee $1. 
in San-Equip Septic Tanks, as Vol. 5 (White Book). Questions and answers on steam 
soon as you receive your copies and hot wat heati $7.50 
of our filee PluinSheets and deal and hot water heating ................... vee peal 
MISCELLANEOUS helps. Write for iheeniobad! a Gray’s Plumbing Design and Installation, by Wm. Beall 
“WANT GOOD ACCOUNTS! AM IN THE CHEMICAL TOILET CORP Grive +e ee ee Pr hice Sth eee 50) 
WANT GOOD ACCOUNTS! AM Sr , Ca * 5 A 
market for accounts machtas gas ete hentai m 802-812 Free St., Syracuse, N.Y. Plumbing Fixture Traps, by A. E. Hanson....... $1.00 
fittings, soil pipe, brass goods, enameled ware, Johnson’s New Handy Manual, by John W. Johnson $1.50 


ete.; have an intimate acquaintance with all the 


Rapid Calculator—a handy thing to keep in your pocket $2.00 
(This is a round dise giving you a short, quick way of 
calculating radiation). 

Table of Estimated Radiation, by Harry Perrigo...... $7.00 


and protect your inventions? They 
may prove valuable. 
have made a specialty of 


. Principals and Practice of Plumbing, by J. J. Cosgrove $4.00 
= W — NOT Patent Office practice for th t ip : 5 5 ia 
i! Hcuast e Pay More (esse — 14 years and Gon aah Soares Plumbing Estimates and Contracts, by J. J. Cosgrove $3.00 
\"'/ besides paying the freight (\Vieeuem PATENT expert service and prompt attention Modern Plumbing (illustrated), by R. M. Starbuck $5.00 
ASE US1 ana a3 Dene: Pet) mrarteres Mechanical Drawing for Plumbers, by R. M. Starbuck. $2.00 
SS Te Pen anaes : @ 

CONSOLIDATED PIPE & STEEL CO. . LESTER L. SARGENT Plumbers Hand Book, by S. Edward Dibble. Pee $4.00 

2712-24 S. 2nd St.— Plant No.1—St. Louis. M Patent and Trade-Mark Lawyer Faggert’s Plumbing Questions and Answers, This book : 

: : : i F ies 524 10th Street, N. W. Washington, D. C. contains New York City Plumbing Code. By Jas. E. 

HOC Pee Seek eta le Osi oe 5 erin Se Me One ELA . $1.50 
Heating and Ventilating Guide Book ....... baa $3.00 


Put in the White House by the U. S. 
Government 


%q Patent Sewer Gas and 
F. E. Cudell S Back Water Trap 
For Wash Bowls, Sinks, Baths and Wash Tubs 
Cleveland, Ohio 


Send money order or check 
with your book order 


The Plumbers Trade Journal Pub. Co. 


Heatherton Building 


BAMLNED 


WHERE SUBSCRIBERS MENTION ‘THE PLUMBERS’ T 
RADE JOURNAL, 
STEAM AND HOT WATER FITTERS’ REVIEW’ WE ARE GREATLY BENEFITED 
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METALS—DMarket Prices and Conditions 


An Accurate Report Compiled as ‘‘The Plumbers’ Trade Journal, 


Steam and Hot Water Fitters’ Review’’ Goes to Press 


NEW YORK 

LN, 
Straits, .nOMmInNalesn seneeceict. or 62.75c 
hn sro! EStodoancantodusa 62.00c 
Extra Refined, nominal......... 62.75¢ 

COPPER 

Producers’ price, Electro. del. Conn. 

pts. 
Prompt cand eWCcrreme ttt eit 14.20¢ 


Outside market, prompt and Decem- 
ber: 


Prime Lake, delivered.......... 14.25¢ 

Electrolytic, f.o.b. refinery...... 14.00¢ 

Casting, f.o.b. refinery.......... 13.55¢ 
LEAD 

American S. & R. Go.’s price.... 9.25¢ 


Outside market, including prompt 


shipment from west...... 9.25—9.45¢ 
ZINC 

Prime Western ........ 9.05 to 9.10c 

Brass Special ........ 9.20 to 9.25¢ 


High grade, nominal... 10.25 to 10.50c 


EAST ST. LOUIS 
LEAD 


eee eee rere or eeeeee 


ZINC 


Soft Missouri 


(Prime Western) 8.70 to 8.75¢ 
(Brass Special) nominal..8.85 to 8.90¢ 
METAL PRODUCTS 
The following is a list of base prices: 

Copper rods, black, net.. 15.25—15.50 


Copper in sheets.......- 21.50—22.50 
Copper bottoms .........+-+-+- 82.50 
Copper in rolls........... 20.50—21.50 
Copper rods, round.... 21.62%—22.12% 
High brass sheets..........---- 19.12% 
High brass rOdS. <0. sec ois= 16.87% 
Low brass sheets..........-.-- 20.62% 
Brass) pipemer eateries 23.25 
Brazed tubing brassoj... 6-1 27.12% 
Seamless copper tubing........ 24.50 


Yellow metal rods, % to 3 inch. 17.12% 
Yellow metal sheathing and nails 19.1242 
Yellow metal sheets (dimension) 20.12% 


Seamless high brass tubing..... 23.75 
Seamless low brass tubing...... 25.50 
Seamless com. bronze tubing.... 26.75 
Admiralty “tubing tac. -eietee)- 24.75 
Full lead sheets........ 12.25—12.50 
Cut lead sheets......... 12.50—12.75 
reads pipe ete. ccerreervers- 11.00—11.25 
Sheet. zinc yst.0-b-, nal eee ere teets 12.00 


ROLLED IRON AND STEEL 
(F.o0.b. mill Pittsburgh district) 


Iron: bars aces. 2 ears aks 2.25—3.00 
Steel -barsiraace cntsctentskee era 2.00—2.10 
Tin Vmill .black?secc se aero ataeae 3.35 
Blue annealed sheets............. 2.50 
Galvanized sheets) =.= s. scesteneree ol 4.60 
Galvanized corrugated, lb......... 4.65 
Painted corrugated, Ib.. 22.2.1. 4.65 
Terne ‘plates;s oe Cuvanes, cleats totes 5.75 
Long ternes, 28) Gai. aie <toatetets ye 4.85 
Tin plate;sL00=pound tm seer. ore 5.50 
F.0.b. mill Chicago district: 
trons bars. te. see «, Soelee sce e rele 2.00 
Steelsbarst oe 2 srsvcrs clo ance siete 2.10 
Delivered in Philadelphia: 
Irons bars ii es ae tees oes eae 2.22 
Steel bars a. nectar coe Dae 
Delivered New York: 

Steel: bars: cea. ton surrss ecc cea ete 2.34 
Iron) barsiese sete cn coe eon. 2.14—2.24 
MANUFACTURED STEEL 
Steel pipe, Lorain, O., base........ 62% 


., BRASS PIPE 


CRESCENT Pure metals, careful and correct 
manufacture and the ‘‘ Thousand 
Pound Pressure Test’”’ are some of 
the reasons why you should use 
this pipe. Write for price list. 


Wheeler Condenser & Engineering Co, 
Carteret, N.J. 


Offices in all large cities, 


Steel pipe, Evanston, IIl., and 
Indiana Harbor 
Pittsburgh 
Steel pipe, 1 to 3 in. black, f.o.b. 
Pittsburgh district or Lorain mill 62% 
Wrought iron pipe, 1 to 1% inch.. 30% 
SCRAP METALS 


CHICAGO 

Dealers’ buying prices: 
Crueible_ copperace a7 + 1 cs 10.75—11.25 
Heavy-=coppelyiaas «c's «ere 10.50—11.00 
Lightseopper ine saciciers oss 9.00— 9.50 
Heavy yellow brass....... 7.50— 8.00 
Clean light brass......... 7.25— 7.50 
Yellow brass turnings..... 7.50— 8.00 
New brass clippings...... 9.00— 9.50 
Cocks and faucets........ 7.75— 8.00 
Fleavy lead. wot s:< crevofertenc 7.75— 8.25 
Téa lead tevstece tects es 6.75— 17.25 
Solder joints (close cut).. 11.00—11.50 
Block#tin piper. aces. eee 49.00—51.00 

- NEW YORK 

Heavy brass Gases. eh eee 6.75— 7.00 
New brass clippings...... 9.00— 9.25 
Laght) brass gantycrds ceria e 6.00 
Heavy leado acct.) cvrsisremterners 7.75— 8.00 
Tear lead atta iteharacre sates 6.00— 6.25 
Old; Zino. eantncts Seth rete eee 5.00 
NG@W ‘ZINC =SCEAD su. a seuee cere 6.00 
Block etinespiperes eee reir 52.00—54.00 

BOSTON 
Heavy COPpel aeinces se cere 11.00—11.50 
Light, copper. «ce svete che 9.25— 9.75 
Composition ia. -cemc sees 8.50— 9.00 
Composition turnings 8.25— 8.75 
Heavy Drassine ameteceriee sere 7.00— 17.25 
Light sbrassemm se eeter oe 5.75— 6.25 
Old zincyere saci ee ae 5.00— 5.50 
Heavy lead eaov aces coe 7.75— 8.25 

PHILADELPHIA 

Heavy copper a...c...~- 11.00—11.50 
Lagshticoppers sc. sere orc 9.25— 9.50 
No. 1 composition turnings 8.25— 8.50 
No. 1 composition scrap... 8.25— 8.50 
Cocks and faucets........ 7.75— 8.00 
Heavy brassmnns te smc tee 7.25— 7.50 
New brass clippings...... 8.75— 9.00 
Licht eDEASsmevsy oct 6.00— 6.25 
Now iL rodsturnines see. = 8.25— 8.50 
Heavyylead (ae vce ste ee 7.50— 7.75 

DETROIT 
Heavy COpperr arin 11.00—11.25 
Ineht copperirca. = ate 9.00— 9.25 
Red  DTASs sein eeeeete ea 8.50— 8.75 
Yellow brass castings..... 6.50— 6.75 
Mediammbrassm—rereeaia 6.50— 6.75 
Rede prassm Orin o Sermrnier: 8.00— 8.25 
Dightebrassmanacriemnieeret 6.25— 6.50 
Scrapazinca.- =e er er 4.00— 4.25 
Léa d.ow.2e Aa heoeerees steer 6.75— 7.00 
Block#tiny piper a. caer 44.00—47.00 

BUFFALO 
Crueibley copper? 2-0. aes. ears 11.75 
Heavy copper! atc series a 11.50 
Light. copper ts ac sae cele rae 9.75 
No. 1 composition turnings...... 8.25 
Heavy, yellow brassisene ese 7.50 
Clean: light brass? semester 6.25 
New? brass clippings eine 9.75 
No. 1 brass’ rod: turnin geste. 8.75 
Cockstandtfaucetsmee se serie ee 8.00 
Heavyiel cad irc cmniererereoctaeiler. 8.00 

CLEVELAND 

Cruciblencoppereaa ices 11.25—11.50 
Heavy Coppers 2..s<e-seieet 11.00—11.25 
Lightscopperm aceite 9.25— 9.50 
No. 1 composition turnings 8.50— 8.75 
Heavy yellow brass....... 7.50— 7.75 
Clean Wieht brassicae 6.00— 6.25 
Yellow brass tubing...... 7.50— 17.75 
New brass clippings...... 8.50— 9.00 
Cocks and faucets........ 7.25— 7.50 
Heavysleadie.stesma secre 7.25— 17.50 
ZiNGw v.22 hike cope ween 4.50— 4.75 
Blockstin= piper. cients 50.00—52.00 
Solder joints (clean cut).. 9.50—10.50 
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GO EAST YOUNG MAN! 


By Frep N. KRETSCHMER, Vice-President 
and Treasurer, Kretschmer Manu- 
facturing Co., Dubuque, Iowa 


T certainly is interesting to read of 
the wonderful wave of prosperity that 
seems to be on in the East. 

Dividends, bonuses and plenty of 
money for Christmas shopping. 

Go East young man would be the 
proper advice today, not because the Kast 
is better than the West, but because the 
East is not troubled with the professional 
calamity howler as apparently is the 
West. 

And the Wise Men came out of the 
East, as was written 2,000 years ago, 
still appears to be the truth. 

We in the West, no doubt, will profit 
by the lesson and a 1926 price cutter 
will stand about as well with his fellow 
man as a bootlegger. 


——— oe 


BUILDING FOR THOSE WHO WILL 
FOLLOW 


By G. FRANK WINKLER, Sanitary Plumb- 
ing Expert of Chicago, Ill. 


E all come from one school or an- 
other in life and usually the 
ideas or thoughts we learn tend 

to mould our future careers; some good, 
some not so good. In looking to the fu- 
ture, one wonders what is in store for 
him. Therefore, 
it behooves us to 
use that little 
gray matter with 
which we _ were 
all endowed at 
birth, for all that 
it is worth. 

Naturally, in 
our individual 
battles for suc- 
cess, we will find 
differences of 
opinion as to what 
course to pursue. 
Nevertheless it is 
bound to follow that, if a clean and at- 
tractive place of business is maintained; 
clean salesmanship employed; real serv- 
ice given, and a membership in our local 
association together with loyalty thereto, 
maintained, our chances of winning are 
excellent. 

The first thought must be of a satis- 
fied customer at all times. Good sales- 
manship will merit a good listener; such 
a good listener eventually becomes a good 
customer and that, combined with good 
service, will keep him a satisfied. cus- 
tomer. 

And it is safe to say that price based 
upon actual cost, plus a reasonable al- 
lowance for overhead and profit, will in- 
variably consummate a sale and make a 
desired connection between buyer and 
seller. 

It need not follow, however, that the 
price must necessarily be low, for confi- 
dence in one’s own self to properly sell a 
good article, combined with honest busi- 
ness methods, will receive its reward, 
when properly adhered to. 


The experiences of those who have 


gone through many years in our trade 
and who, in their earnest deliberations 
in Association sessions, reveal much to 
good listeners, are of value inestimable 
to those, less versed, who desire to serve 
and benefit their fellow man through the 
agency of sanitation. 

With this in mind, let us all endeavor 
to strive toward the same end, in the 
same good way, helping one another by 
giving a reasonable share of our time 
to association work in the uplifting of 
the business by which we make our 
livelihood. 

Let us treat each other fairly and, 
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while we may never again expect to cross 
the bridge we build, let us build a foun- 
dation whereon the young man following 
may pause a moment and say, “They 
Builded Better Than They Knew.” 


re 


WHAT CAN WE GIVE TO FURTHER 
ASSOCIATION AIMS? 


By Avucust EsxkeE, Buffalo, Past Presi- 
dent, New York State Association of 
Master Plumbers 


HAT great pleasure we all derive 
from helping our less fortunate 
fellow man! The reward one 

receives is measured only by the spirit 
in which he gives and the sacrifices he is 
willing to make. We give to our fami- 
lies, friends and numerous charitable or- 
ganizations. 

Has it ever occurred, though, that we 
owe something to our business and to our 
National and State Associations? Time, 
knowledge and untiring effort are a few 
of the things which we have to give. 

With the many creditable movements 
which the National and State Associa- 
tions have in progress, or in the making, 
it is quite essential that every member 


August Ebke, Buffalo, Past President, 
New York State Master Plumbers’ 
Association 


give to his utmost, so that our~-plans for 
success in all our undertakings shall 
more than surpass our greatest expecta- 
tions. 

Ours is a great responsibility; the 
health and happiness of the nation is 
placed in our trust. GIVE—GIVE of 
our best efforts, and keep giving through- 
out the entire year of 1926. 

And now, in passing, may you, and 
all those you hold dear, enjoy the holiday 
season and share in the good things 
which are so prevalent at this time. A 


happy and prosperous New Year to you! 


ee —— 


LEST WE EORGET HOW WELL 
THEY HAVE BUILDED 


By Frep E. Fuapp, Rochester, N. Y., 
Chairman of Educational Commit- 
tee, National Association of 
Master Plumbers 


ORTY-THREE years ago, the Na- 
tional Association of Master Plumb- 
ers recorded its birth in the City 
of New York. Have all these years of 
ambitious effort gone for naught? Has 
modern civilization been benefited by 
reason of the placing in the structure of 
our industry, by the men of that time, 
the corner stone of organized efforts? 
Have those men who were willing to 
give of their time to serve our organiza- 
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tion been chosen wisely? Have the an- 
nual conventions that have become his- 
tory in these past decades been annual 
junketing trips with the thought only 
of travel and a good time mixing with 
their fellow master plumbers? 

In the archives of the national office 
there is a library which contains 43 
volumes of history; a collection of liter- 
ature unequaled by any trade organiza- 
tion in the world, and compiled by men 
who “builded better than they knew.” 

Not one book of this great collection 
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but which records in its pages the best 
thoughts of our master plumbers debat- 
ing, on the floor at our annual conven- 
tions, questions and problems that con- 
cern the welfare of our industry and the 
public whom our industry serves. 

Have we builded wisely? Have not 
community and industrial life been bene- 
fited by our deliberations? Would health, 
mortality, and convenience be as well 
preserved if the progress and advance- 
ment which we have made in sanitary 
appliances and plumbing construction in 


these 43 years of associated effort, had 
remained dormant as it were, and have 
not all of our accomplishments been the 
result of collective thoughts emanated 
from gatherings such as our conventions 
offer? 

Consider some of our present activi- 
ties: Standardization, Scholarship, 
Trade Extension, and Apprentice Train- 
ing. Do these functions mean that we 
are standing still; that our National As- 
sociation is not moving with the times; 
that we are not progressing in building 


MU i nUUU.UUNL TULUM 


PILOT .FLUSH “VAleya 


THEY ARE USED IN THE NEW | 
SALAAM TEMPLE, NEWARK, N. J. 


This new structure is one of the city’s’ show places, built for 
lasting service so, naturally, Pilot Flush Valves were used. These 


No. 22, PILOT 
FLUSH VALVE 


Pilots will be making good ten years from now as they are today. 


Pilot Flush Valves have an automatic self-cleansing and equal- 


izing by-pass. 


No normal amount of dirt can clog it. 


The 


diaphragm is of specially prepared leather that is next to ever- 


lasting. Pilots are adjustable, a real necessity for proper flush- 


ing and water economy. 


All Pilot repairs, though seldom 


necessary, may be had without removing the valve from the line. 


For durability, dependability, economy and moderate price 
install Pilots. They are made and backed by a company with 
a name respected in the trade since 1863." 


HEDGES AND BROTHER 


105 SOUTH STREET, NEWARK, N. J. 


goods -destroyed. 
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a greater industry and providing, as 
sanitarians, for the convenience and wel- 
fare of a fast-growing nation? 

Have the executives that we have 
chosen been wisely selected to guide our 
destiny, and have not these same men 
and all of them given unselfishly and lay- 
ishly of their time to make our industry 
grow and be of greater service to human- 
ity, as well as to jealously guard the in- 
terests of the master plumber insofar as 
their power held? 

Yes, brothers, the National Associa- 
tion of Master Plumbers has shouldered 
your responsibilities, and its officers have 
been faithful in their service and if you 
have not profited by these efforts and 
the importance of your industry, it is 


Fred E. Fladd, Rochester, N. Y. 


because you have refused to accept the. 
fruits that were cultivated and ripened 
by our organization, yours for the pick- 
ing. 

The National Association of Master 
Plumbers can sow and cultivate the soil, 
but the harvest is up to the individual, 
to reap, or waste. If you have let op- 
portunity slip past you, remember the 
new year is dawning, and with it op- 
portunity will again present itself. 

Will you grab it, or will December 
31, 1926, tell the same old tale? 


Sewage Flooded Cellars = 
By Tuos. J. Cuarry, Chicago, Ill. | 


HICAGO probably suffers more 

than any other large American 

city from sewage flooded cellars 
during storm periods. This is due to its 
flat topography, its system of sewers, 
and to faults in materials, and construc- 
tion of house drains, = 
~ There is an enormous’ annual loss in 
The evil grows, and 
there is no immediate relief in sight. 

Anew sewer system is advocated by 
some engineers to avoid this evil. It may 
be accomplished, but it is a long way 
off and the cost will be tremendous. 

Individual building owners may apply 
the means to insure immediate protec- 
tion against the sewage flooding of cel- 
lars if they are willing to pay the price. 
In most instances they prefer to “let 
George do it.” Others, while willing to 
pay, are deterred by lack of confidence in 
any scheme proposed by the ordinary 
plumbing contractor. 

That it is possible to provide abso- 
lute protection against this evil is amply 
demonstrated by the great number of 
dry cellars constructed below sewer 
level. 

Information is lacking relative to the 
annual monetary loss caused by the 
flooding of cellars, and yet it may safely 


ue, 
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When their Home 
isin the 
Dream Stage 


Iva bs and Mrs. Brown are planning to build a home 
Just a modest place. But to them it means the reali 
zation of years of dreaming. And now it’s about to become 
a living reality. 


Mr. and Mrs. Brown will have modern plumbing con- 
veniences in the home they've dreamt about so long. The 
very best they can afford. A built-in tub. A shower of 
course. A pedestal basin. 


You can sell Mr. and Mrs. B.—and hundreds of other Mr. 
and Mrs. B’s in your community—their plumbing and brass 
goods by acquainting them with the health and comfort 
conveniences of good brass goods. You can develop sales 
for more brass goods and better brass goods by education 
through the eyes of your prospects. You can ignore cheap 
price competition. You can establish yourself as a quality 
contractor. You can build a bigger and more profitable 
business for yourself. 

The Modern Plumber’s Trade Magnet represents a con- 
structive effort on the part of Republic Brass to develop 
more and better brass goods business for the modern plumber. 
The Modern Plumber's Trade Magnet builds sales by getting 
your brass goods before the buyers— the Modern Plumber's 
Trade Magnet sells by showing—by suggesting. It educates 
your prospects to the advantages of better brass goods 
through their eyes—the easiest road to sales. 


The Modern Plumber’s Trade Magnet on your showroom 
floor or in your window will work all the time for you edu- 
cating your customers —building sales through suggestions. 


Write today—find out how you can put a 
Modern Plumber Trade Magnet to work for 
you. Or ask your jobber’s salesman for details. 


GOOD PLUMBING . GOOD BUSINESS ‘ REPUBLIC BRASS GOODS 
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be assumed that in business establish- 
ments, where machinery, merchandise, or 
food stocks are so damaged, the loss 
caused by one such flood would equal the 
total cost of providing or installing pre- 
ventive measures. 

Where cellar flooding is a frequent oc- 
currence the breaking of tile pipe drains 
and concrete floors may be found. In 
heavy floods whole sections of concrete 
floors may be raised up and ruined. This 
is due to the washing away of the under- 
fill and the consequent weakening of the 
floor structure. 

A depth of two or more feet of water 
or sewage in a cellar during the colder 
months puts out fires and causes suffer- 
ing from cold along with other discom- 
forts, and a depth of four feet prevails in 
many districts. That means a pond of 
sewage in the cellar, not a very welcome 
sight. 

There is a way of preventing all this 
and it is well within the means of any 
building owner. 

A house drain of sound and durable 
material, properly designed and installed, 
together with water-proofed floor and 
cellar walls, will insure a dry cellar. 
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Pipe material, which is fragile or im- 
perfect and subject to breakage under 
rapid changes in temperature of waste 
water or its corrosive effects, or which 
will not withstand the pressure of a head 
of several feet of water, should never 
be used for house drains. 

A leaky drain means a flooding of the 
ground beneath a floor and in time will 
cause the weakening and ultimate de- 
struction of a concrete floor. 

The drainage system, whether under 
or over the cellar floor, is the foundation 
of the plumbing system, and if it is 
faulty by reason of materials, work- 
manship, or design, failure is assured, 
no matter how excellent the remainder 
of the system may be. 

Our large cities, with but very few 
exceptions, require that iron pipe shall 
be used for house drains within the walls 
of a building. 

If the building owner required a 
guarantee, based on proper security 
from his plumbing or sewer contractor, 
that his house drain would successfully 
withstand back pressure and consequent 
flooding, there would be a speedy end 
to this nuisance. 


Sees Remedy for Poor Business 


Methods of Masters 


Alex. Auchinachie, Binghamton, President of New York State Association 
of Master Plumbers, Advises Use of Bookkeeping to Curb Price Cutters 


E often hear men engaged in the 
business of plumbing remark 
that it is the least remunerative 

of the building trades, and I believe it is 
so. But the fault is not in the business. 
Rather it is with the men who run it. 
You can talk to a gathering of plumbers 
about overhead and profit, and find that 
each always thinks you are talking to 
the other fellow. 

I have attended a number of meetings 
this year, and talked with a number of 
masters. Asked how business was, they 
would tell me there was plenty of work, 
but a certain son-of-a-gun was trying 
to do it all, and at a price below cost. 
It seems rather odd that I never got a 
chance to talk to one of these price cut- 
ters. It was always the other fellow. 

A manufacturer will advertise an 
article with a resale price which would 
net the plumber a nice profit, but how 
often do we see this same article sold 
on a 10 percent margin. We can blame 
the manufacturer and the wholesaler for 
some of our troubles, but most of them 
belong to the plumber. 

I believe, however, that the trade is on 
the gain. I notice an improvement in 
the stores and shops. I have been sur- 
prised at the neat window displays in 
various towns throughout the State, and 
the modern bookkeeping systems many 
of these establishments are using. 

The master who keeps an efficient set 
of books is bound to be good competition, 
for he knows what his costs are; whether 
he made money, or lost it. 

It is a long jump from a mechanic to 
a merchant, and one that requires 
thought and study. The shortest course 
I know of is furnished by the Trade 
Extension Bureau, free to any master 
who will ask for it. 

I would advise every master who has 
never attended a secretaries’ conference 
to attend the next one, and to visit the 
Trade Extension Bureau, and see what 
there is there for those who want to 
use it. 

Let us resolve that, for the year 1926, 


we will have a system of bookkeeping 
that will show us where we stand on 
every job. It is the surest way to cure 
price cutting. 


ee een 


OUTLINE OF STATE ASSOCIATION’S 
PROGRESS- 


By THomaAs J. CRONIN of Binghamton, 
Secretary of New York State Body 


OME of the important work done in 

the New York State Association of 

Master Plumbers during the eight 
months of the present regime, was the re- 
organization of the Long Islanders, four 
different associations being formed there, 
viz: Eastern Long Island; North Shore, 
Suffolk County; Central, Suffolk County, 
and Southwestern, Suffolk County. 

This work was ably accomplished by 
Zone Delegate No. 1, John R. Rogers of 
Flushing. 

Zone Delegate No. 5, James F. Guider, 
has also done very creditable work in 
reorganization and gaining new mem- 
bers. The zone delegates in the differ- 
ent parts of the State are active, ener- 
getic merchants and are greatly aiding 
in association work. 

Another accomplishment was in the 
acquainting of mayors and health offi- 
cers, in various sections of the State 
having no plumbing codes in effect, with 
laws pertaining to plumbing and the 
inestimable value of sanitary plumbing 
to the health of the community. 

In some instances it was necessary to 
call on State health officials to make the 
matter plain. The present officials have 
done a great deal along this line, with 
expectations of a more vigorous cam- 
paign in 1926. 

State President Auchinachie and my- 
self have covered nearly every section 
of the State and find a great demand 
for first-class journeyman plumbers. Ap- 
prenticeship training classes are func- 
tioning very satisfactorily in different 
sections of the State. And with the 
cooperation of the Journeyman Plumb- 


ers’ Union, apprentices are being regu- 
larly employed as plumbers’ helpers 
during the day, and attending school two 
or three nights a week. So, in time, this 
demand will be met. 

Another excellent sign of future prog- 
ress lies in the fact that master plumb- 
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and it is the aim of the present officers 
to increase the membership materially 
before leaving office. 

After January 1, 1926, New York 
State Association display cards will be 
sent out from the State office, to the 
various local associations. Also indi- 


Secretary Thomas J. Cronin and President Alex. Auchinachie, Binghamton, 
of the New York State Master Plumbers’ Association, Whose Holiday 
Messages to Their Brethren in the Trade Appear on This Page 


ers in many parts of New York State 
are now attending schools for accounting 
which we find to be functioning nicely. 

At a recent meeting of the New York 
State Executive Board, the zone dele- 
gates of the State, together with Past 
President Ebke and Past Secretary Shad- 
dock, were unanimous in endorsing the 
candidacy of Thomas F. Nolan of Al- 
bany for the Vice-Presidency of the Na- 
tional Association of Master Plumbers. 
Mr. Nolan is now rendering exceptional 
service to the State organization in his 
present capacity as chairman of our 
State Legislative Committee. 

It is expected that new associations 
will be formed in this State beginning 
with this new year, and while it is true 
that the New York State Association 
outnumbers in membership that of any 
other, there is still a great open field, 


A National Plumbing 


vidual identification cards, the first to 
be used in this State, will me mailed to 
the various locals upon payment of their 
per capita, to be presented to each mem- 
ber by his local secretary. 

The next New York State convention 
will be held in Binghamton, N. Y., the 
home city of the president, Mr. Auchin- 
achie and Financial and Recording Sec- 
retary Thomas J. Cronin, on March 23 
and 24, with headquarters at the Arling- 
ton Hotel. 

I wish to extend greetings to each and 
every member of the New York State 
Association of Master Plumbers, and to 
the trade papers’ representatives in New 
York State, and hope they will all work 
for a bigger and better association for 
1926, and we will welcome every one of 
them, and their ladies as well, in Bing- 
hamton on March 238 and 24. 


Code 


Versus Local Plumbing Codes 


Whether the Public and the Trade Would Be Benefited Most By a 
National or By Separate Codes Is the Question 


By T. M. Dugan, Sanitary Engineer 


FE, DITOR’S NOTE—Every reader of THE 
PLUMBERS TRADE JOURNAL is, without 
a doubt, vitally interested in the question of 
plumbing regulation. Therefore, every reader 
should carefully study the following able digest 
of the case. 


It will’ help him to form his own conclusions 
as to whether the trade should be governed by 
a National Plumbing Code covering the whole of 


the United States, or by State Codes that cover 


‘the States separately, or by Local Codes that 


cover cities, towns and other districts separately. 


Mr. Dugan expresses his own opinions in this 
article. But the problem of American Plumbing 
Regulation is too big to be settled on one man’s 
opinion, no matter how good it may be. 
requires a consensus of opinion of a majority 
of the ablest men in the trade to settle the 
question definitely and satisfactorily. 


The editor, therefore, invites a discussion on 
this topic by those who are in position to know 
what the country needs as a whole, or what is 
best for their own individual localities. The 
pages of THE PLUMBERS TRADE JOURNAL 
are open for such a discussion. 


We are sure that frank expressions of opin- 
ions, especially from plumbing inspectors, sani- 
tary engineers and master plumbers, will help a 
great deal to clear up this important matter in 
the minds of the trade. 


WOULD like to air some thoughts 
that I have on a subject which I be- 
lieve to be the most vital before the 
plumbing trade today, ‘i.e., “The Neces- 


sity or Value of a National Plumbing 
Code.” 

I realize this is a big subject and ap- 
preciate that there is a lot of room for 
argument. But I personally believe that 
the plumbing industry would take unto 
itself a new standing in the life of the 
people if there were a national law set- 
ting forth certain fundamental princi- 
ples that underlie this wonderful work 
we are engaged in. : 

And why not? 

Let us analyze what a few of the points 
would mean: 

The word, code, as defined in a broad 
way by “Webster,’’ means— 

“ANY SYSTEM OF RULES OR 


- REGULATION RELATING TO ONE 


SUBJECT”; or “A COMPILATION OF 
LAWS BY PUBLIC AUTHORITY.” 

This seems simple enough and not 
dangerous. 

Now what do we understand by the 
term, plumbing? 

The Hoover Committee, acting nomi- 
nally for the National Government, says: 
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“Plumbing is the art of installing in 
buildings pipes, fixtures and other appa- 
ratus for the bringing in of the water 
supply and removing liquid and water 
carrying wastes.” 

Is this important? 
tremely so. 

The same committee, on page 5 of its 
report, says: “It is evident, therefore, 
that the public interests may well justify 
a certain degree of governmental control 
over plumbing fixtures as effecting both 
the quality of water available for public 
use and the economical operation of the 
sewerage system.” 

And a little further on: “An import- 
ant function of the house drainage sys- 
tem is to carry away from plumbing 
fixtures human excreta and wastes which 
may contain disease producting bacteria. 
Because of the possible presence of such 
organism sewage may be dangerous and 
must be disposed of in such a manner 
that there will be no chance of disease 
transmission.” 

This problem, as I see it, thus becomes 
a health factor and an important feature 
in our well-being. 

A National Code would simply mean 
that, where points of health interests 
are concerned, the Government should de- 
fine the minimum manner and practice 
under which this plumbing work should 
be done. 

It would not mean any taking of 
authority from States or cities, for the 
particular problems that confront them 
would be met with local amendments. 

As I see it, the fundamentals are scien- 
tifie facts that have been established by 
research and practice and would pertain 
anywhere. 

Surely I need not dwell on the won- 
derful progress and benefits that the pub- 
lic is enjoying through the advances 


I believe it is ex- 
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made in sanitation. This could never 
have occurred unless the foundation (or 
fundamentals, if you please) were not 
established on principles that are true. 

Some readers may say, “Let each State 
legislate for itself.” 

That sounds like good Democracy, but 
let me call your attention to the fact 
that only a little over half of the States 
have any laws whatever governing 
plumbing installations. 

Many cities, particularly the large and 
thickly populated ones, found it absolute- 
ly necessary to have some code of prac- 
tice to care for the sanitary condition, 
and adopted local ordinances to help 
along. 

In this haphazard manner there have 


been born almost 300 codes, or manuals, 
of practice, all tending to the one point: 
Conservation of the health of the people. 

What a waste of energy! 

How simple it would be for the Na- 
tional Government, functioning for all 
the people, to set up a standard of prac- 
tice founded on scientific facts and good 
practice, and say to everybody, “This is a 
health measure and must be regarded 
as such.” 

Is it not just as essential for a person 
living in an isolated place to have sani- 
tary protection as the one who lives in 
a city governed by plumbing rules? It 
is well known that a number of cases of 
disease can be traced directly to unfit 
conditions of rural districts. Typhoid 


Charter Members of the Louisville, Ky., Master Plumbers’ Association and 
“Still Going Strong”: John B. Stickler, W. H. Matlack and H. W. New- 
man. These “Youngsters” Will Undoubtedly Play a Prominent Part 
at the Next N. A. M. P. Convention 
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and other fevers have been carried into 
the cities from polluted conditions sur- 
rounding the distribution of some of our 
food supply. 

A careful analysis of the various codes 
will reveal many astounding features: 
Why is an intercepting or house trap 
necessary in one city and not in a neigh- 
boring one? Why is crown venting prac- 
tice required in one place, and banned in 
another? 

Why is circuit and loop venting per- 
mitted in one State, while another tells 
you individual vents are necessary? Why 
is cast-iron pipe required for certain 
class of work in one locality, and terra 
cotta permitted in others? 

Surely at this late day points such as 
these don’t have to be argued any more. 

The Hoover Committee, in the early 
part of the work, found by a close in- 
spection of the codes that were available 
to them (and there were hundreds) that 
the situation “was chaotic” and, in order 
to get anywhere, had to get down to busi- 
ness and build a foundation to work from. 

No doubt some of the fundamentals 
they worked on can be found in prac- 
tice in many places, but nevertheless they 
found by scientific research that some of 
the prevailing practices were only as- 
sumptions and not founded on facts. 

So why not have a Code or Standard 
of Practice, recommended by Central 
Government, under which we all would 
have the same basic principles at least. 

It is pretty hard for a group of sincere 
plumbers to sell the idea of a code to 
any legislative body without being able 
to say, “This is the best we know of.” 

And, as it is to day, any sincere legis- 
lator who, upon having a Code brought 
before him for presentation or accep- 
tance, stops to inquire what some other 
community is doing, can, and rightfully 
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should say, “Why this difference of opin- 
ion” on what seems to him an important 
feature. 

How many arguments could be saved 
if we could say to the people (our cus- 
tomers), “The Government requires this 
certain piece of work done in a certain 
manner, because it means your health is 
protected.” 

Plumbing business would then take its 
proper place in community life. I hon- 
estly believe the humble master plumber 
is as big an asset, or factor, to the well 
being of any section or community as is 
any other one contributing cause. 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


These few remarks are not intended 
as propaganda for the adoption of the 
“Hoover Code” (although I know of none 
better, and I have read upwards of a 
hundred), but for a code offered by the 
National Government as a health meas- 
ure for all and not a privileged few who 
live in protected districts. 

The National Government, through its 
wonderful system, can easily secure the 
best thought and practice available, thus 
saving the whole people by what has been 
proven to be a real protection: Safe 
Plumbing. 

National legislators deal and rule for 


the well being of their constituents. And 
why not have them-put their stamp of 
approval on something worth while? 


—$—$—$————— i ——— 


A PLEA FOR MORE EXTENDED 
COOPERATION 


By Harry SuGARMAN, President of 
Bronx, N. Y., Association of Master 
Plumbers 


O the members of our association 
who may read these lines I beg to 
call attention to the following facts. 

The best interest they can give the trade 
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and themselves is to attend the regular 
meetings and take an active part in 
association matters. 

To the master plumbers that are not 
members of the association, I may say 
that it is unjust on their part to throw 
the burdens upon the shoulders of the 
men in the association to fight for their 
welfare and for their interest, and would 
beg of them to become members. 

The dues and initiation fee are so small 
that no matter how small a business a 
man conducts, the knowledge that he 
would gain through the association 
would pay him a thousandfold. 

We are living in a time and era when 
the only way to get results for any in- 
dustry is through cooperation. 

We want every master plumber to 
join with us in eradicating the evils that 
at present are a menace to the public 
health, as well as to our business— 
namely, the unlicensed plumber who is 
breaking the law and installing plumbing 
work without a certificate of competency, 
and the unscrupulous supply men that 
sell materials to these unlicensed men and 
illegitimate plumbers. 

To my way of thinking, the supply 
man is violating the law by selling to 
these parties just as much as the boot- 
legger violates the law by selling liquor. 

The bootlegger, by selling bad liquor 
to one individual, might be the cause of 
only one death, but the unlicensed 
plumber, by installing one unsanitary 
job, might be the cause of creating an 
epidemic to the community at large. 

I hope the master plumber will take it 
upon himself to convey to the public 
these facts. 

In behalf of the Master Plumbers’ 
Association of the Bronx, I want to 
thank your valued paper for all that you 
have done in the past in behalf of the 
plumbers and public, and wish all a 
Prosperous and Happy New Year. 


————— ee ee 


Burning Oil ina Twelve Room Residence 
(Continued from Page 67) 


perature is not so great as that required 
to maintain room temperature all night 
long. 

That is proven in the case of coal 
burning. There is nobody, familar with 
the facts, who doubts that a banked fire 
uses less coal than a good brisk fire 
such as is used during the day. Fire- 
men on the day shift are shoveling coal 
into the furnace at frequent intervals, 
whereas, after banking the fires around 
10 o’clock at night, they are not looked 
at again until about 5:00 or 5:30 o’clock 
the next morning. 

Of course, the standard thermostat will 
bank an oil fire as effectively as a clock 
thermostat will. However, there is this 
marked difference between them: In 
the case of the standard thermostat, the 
banking stays so until someone gets up 
in the morning and opens the drafts, as 
it were. 

With the clock thermostat, a silent sen- 
tinel turns the burner on early in the 
morning, before anyone is thinking of 
getting up. Hence, when the inmates 
arise, the home is warm. Therefore, 
most manufacturers are looking for 
pleased customers, in spite of the fact 
that owners are very likely to “monkey 
with the works” when the burner is in- 
hep thereby necessitating a service 
call. 

The gain in lower fuel consumption 
and having warm rooms to arise in, 
more than offset that one objectionable 
feature, so a clock thermostat should be 
installed. 

The hook-up of the wiring system for 
the thermostat and safety “stats” is 
shown in Fig. 4. This consists of a 
thermostat in the living room, a safety- 
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No heater is better than its burner and 
without anefficient burner no appliance stands 
the test—that’s why the leading manufactur- 
ers of Hot Water Heaters, Gas Furnaces, 
Boilers and Heating Appliances are adopting 


The Consumer—Plumber and Fitter—Jobber and Gas Com- 
pany—are fast recognizing the superiority of Heaters 
equipped with Barber Jet Burners. They are demanding 
heaters equipped with them. 


Over 250,000 Hot Water Heaters will be sold during 


1926 in which Barber Jet Burners are the standard heating 
elements. 
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ciency — with the use of less gas. 
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stat on the boiler, a junction block for 
connecting the two stats, and the leads 
extending to the burning motor. 

For convenience in making the wire 
connections, the binding posts on both 
the stat on the junction block and that 
on the burner motor are colored red, 
white and blue. All the oil burner man 
has to do, therefore, when running his 
lines, is to connect his white covered 
wire to the white binding posts, his red 
covered wire to the red binding posts, 
and the blue covered wire to the blue 
binding posts. 

That saves a lot of time tracing wires 
and determining where they should be 
connected, as would be the case if the 
wires and binding posts did not have dis- 
tinective colors. 

It is well to insert a caution here in 
anticipation of a condition which, if not 
observed, will lead to trouble. That is, 
not to mix in one installation the vari- 
ous stats and junction blocks of various 
manufacturers. It is all right to stock 
them and use them in different jobs, 
but a stat of one manufacturer is only 
to be used with a stat of another with 
greatest caution. 

It is unfortunate, from the installation 
standpoint, that all junction blocks and 
stats are not colored the same. That is 
to say, the binding posts are not colored 
so they can be interchanged. 

The red binding post on one junction 
block, for instance, corresponds to the 
blue binding post on another junction 
block, so that, were they connected in a 
job, blue to blue, and red to red, they 
would not operate properly. 

Always use, therefore, the control in- 
struments of one manufacturer on any 
one job. This is more important when 
servicing than when installing the work 
originally. When the oil burner system 
is first put in, the workman in charge 
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knows that it is a mixed system of stats. 

Later, however, if something goes 
wrong, a service man in tracing the 
trouble is sure to discover that red wires 
are attached to blue binding posts, and 
blue wires to red posts. 

Naturally, he will change them to make 
the system conform to what he believes 
right. When he finally finds the real 
cause of the trouble, however, and has 
it corrected, the wires he has uncon- 
sciously crossed are sure to lead him a 
merry chase before he discovers what he 
has done. 

In bricking the ashpit of the boiler in 
this installation, we deviated from the 
common practice of putting a lot of 
brickwork in when we did not consider 
it necessary. The burner has a firepot 
of cast metal in the firebox which turns 
the flame upward. 

There is no danger, therefore, of ex- 
treme heat being released in the ashpit 
of the boiler. That being true, why 
waste a lot of brick protecting surfaces 


Lore 


that never will be subjected to much 
heat? 

The way we lined the ashpit is shown 
in Fig. 5. No appreciable amount of 
heat can ever get by that barrier of 
brick and do damage outside of the 
boiler. 

Altogether this indoor system of oil 
burning is effective, efficient and eco- 
nomical. It costs no more than two- 
thirds of what an outside underground 
1,000-gallon storage tank system would 
and, so far as the householder is con- 
cerned, will keep his home just as com- 
fortable. 


System of Supplying Heat to a 
School Building 
(Continued from Page 58) 


these indirect heaters condense much 
more steam than the ordinary radiator. 

The blast trap usually has a float ar- 
rangement for quickly passing water 


Aosler 


Lhaired healer 


Fic. 6.—The Method of Cross-Connecting Indirect Hot Water Heater to Two 
Steam Boilers 
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while the air is passed out separately 
through a smaller pipe which by-passes 
it around the trap. This vent pipe could 
be connected into the low return, since 
the vacuum pump would be acting nor- 
mally. It is generally connected to a 
higher return, however, if one is avail- 
able. 

The end of the steam main is shown 
with a small air vent intended to be used 
when the system is operating on gravity. 
Otherwise the main would be vented and 
dripped properly through the drip line 
and its trap. 

It is a good indication of the heating 
master’s workmanship to note how he 
supports his pipe lines. The arrange- 
ment of neat and adequate pipe hangers 
should be the rule, but it is not always 
easy to accomplish. ‘ 

New methods in school construction 
upset some old-time practices for support- 
ing pipes and it is more of a problem now 
when light steel joists are so widely used. 
It may be well to note Fig. 5, therefore, 
for it shows the method of a competent 
engineer on a recent new school. He 
swept away old devices and ran his 12- 
inch steam mains on the top of concrete 
piers. 

The school steam plant will always 
take care of the hot water supply when 
the boilers are running. Many installa- 
tions use indirect hot water heaters. Yet 
many plants have two boilers, either one 
large enough alone, but with one held in 
reserve. Thus the indirect heater should 
be cross-connected to both boilers so that 
hot water may be on hand when either 
boiler is working. 

The method is shown in Fig. 6. It 
means four valves on the connections 
from indirect heater to the boilers, and 
turning off one pair and opening the 
other according to which steam boiler 
is in use. 
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best wishes for a 
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NEW YEAR 
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HIS, THE FORTY- 
SIXTH HOLIDAY 
IssuE of THE 

PLUMBERS TRADE 
JOURNAL, reminds us 
that a New Year begins 
today—the first of 365 
new days; each day, in 
a sense, a milestone on 
the Road of Time, to 
guide the weary sojourner as he wends 
his way along its winding and uncertain 
course. 

He is a wise man who, Janus-like, con- 
templatively faces both the old year and 
the new year at this propitious time— 
the old, well-traversed road and the new, 
unknown road; the old, for its invalu- 
able experiences—good and ill; the new, 
for its possibilities and promises in the 
way of happiness and prosperity. 

A general accounting should always 
-be in order, but is particularly appropri- 
ate at this season. To know just how 
we stand, or, if you prefer a more com- 
mon expression, where we are at, should 
prove helpful to us in laying out our 
plans for the days ahead; aye! to under- 
take anything worthwhile without care- 
fully prepared plans is to grope in the 
dark. 

What, then, taken as a whole, has the 
old year meant to us? Has our service 
to the world, during those 12 months, met 
with its commendation and reward—the 
reward of happiness and prosperity? If 
not, maybe the fault lies largely within 
ourselves; who knows! It’s just possible 
that we always earn what we get, if we 
sometimes fail to get what we earn. 
Maybe, as Emerson contended, there is 
a law of compensation working in the 
universe. 

Of course, material prosperity is not 
everything; very often it breeds trouble. 
This, however, is seldom, if ever, the 
fault of prosperity; too frequently pros- 
perity falls upon the shoulders of the 
unappreciative and incapable. But, be 
this as it may, a little reward in the way 
of prosperity is helpful to most people. 
Certainly it never hurt where it fell into 


sensible hands; it’s the use, not the abuse 


of a thing that really signifies. 

As for happiness—why isn’t that ever 
within our grasp? Contentment is hap- 
piness, though there are some degrees 
of contentment with which many of us 
would be far from content; it is, then, 
that form of contentment which satisfies 
one’s mind that constitutes happiness; 
or, as Spinoza expressed it: ‘‘Peace of 
mind is happiness.” Our restless jazz 
age would, doubtless, find it hard to di- 
gest such a Philosophy of life; a reflec- 
tive age will experience little or no dif- 
ficulty in this wise. 

Peace of mind! that’s the secret of 
happiness in a nutshell. May the New 
_ Year be good to each and everyone of 
ye of the plumbing and heating indus- 
tries—readers and non-readers of THE 
PLUMBERS TRADE JOURNAL, 
STEAM AND HOT WATER FITTERS 
REVIEW, alike! May peace of mind, 
an abundance of health, and a goodly 
share of prosperity attend you and yours 
throughout the year! May it, indeed, be 
your best year! . 


Sentenced to Take a Bath 


HE FOLLOWING INTERESTING narra- 

tive is vouched for by a well-known 

master plumber, with whom the 
writer recently conversed; it is such a 
good story that it warrants being passed 
along to the trade. 

It appears, an odd sort of individual 
of his town owned and lived in a little 
ramshackle house, almost directly oppo- 
site his plumbing establishment. The 
location, in question, was rapidly develop- 
ing into a thriving business section, and, 


JOHN DU¢ 
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naturally, land values 
were soaring. Notwith- 
standing a large price 
had been offered for the 
property — $40,000 — 
the old fellow persis- 
tently refused to sell. 

There he nestled, her- 
mit-like, and there he 
proposed to remain to 
the end, regardless of 
the fine new structures 
growing up all around him. So far as he 
was concerned, progress and “new- 
fangled” notions could go hang; every- 
thing was all OK. and improvements, at 
best, were a disturbance. 

While he was well within his legal 
rights in refusing to dispose of his shack, 
he overlooked the important fact that he 
owed a certain responsibility to the com- 
munity. He had no right, for instance, 
to make a pest-hole of his place, which, 
evidently, he did and for which he was, 
one day, abruptly called to account; he 
learned in a practical way of the exist- 
ence of a local bureau of health and 
sanitary ordinances. 

That the fellow was not a bathing fan 
—one of those chaps who believe in that 
outburst: “A bath a day makes you fit 
in everyway”—was not his only fault. 
He became a confirmed believer in the 
minimum use of water, because, for one 
reason, it cost too much. That the 
liberal use of water is essential to health, 
and the proper functioning of plumbing 
fixtures, apparently meant nothing to 
him. 

It seems he had a quarrel with the city 
bureau of water over water meter bills 
and, as he figured, to settle the matter 
for good shut off the water supply to his 
house. Though he borrowed an occa- 
sional pail of water from neighbors, the 
house in due course, became filthy and 
a public menace. Complaints were made 
to the health authorities which resulted 
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in the usual corrective 
notices being served up- 
on him. 

Neglecting to comply 
with the orders of these 
officials, he was cited 
to appear in_ police 
court to explain the 
reason for his neglect, 
or refusal. And now 
to the meat of the story 
—the order of the 
magistrate, which was, first: that he pay 
a fine of $10; second, that he be taken 
to a public bath and given a first-class 
scrubbing; and, third, that he put his 
house in sanitary condition, within a 
specified time, and to the complete satis- 
faction of the health officials. 

Whether the Supreme Court of the 
United States would uphold, what was 
practically the sentencing of a filthy per- 
son to a public bathing emporium for a 
thorough cleansing, would be interesting 
to know. It is reasonably certain, how- 
ever, that the Court of Public Opinion— 
the court of last resort—would heartily 
do so. 

If “cleanliness is next to godliness,” 
then it surely ought to be legal to make 
bathing compulsory. At any rate, the 
public has a right to protection from the 
menace of filth and filthy people. 


Indoor Swimming Pool 


T IS NOT SO LONG AGO when an indoor 
swimming pool was almost as scarce 
as the proverbial “white blackbird”; 

or an outside pool, either, for that mat- 
ter, excepting, of course, the “Old Swim- 
min’ ’Ole’”—the memories of which are 
so dear to many of us; and long since 
immortalized in verse and story. 

Those were the days, boys! the care- 
free, sportive days, when good Mother 
Nature, attired in all her Summer loveli- 
ness, just seemed to exist for whistling, 
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Portion of Gathering in Attendance at “Big Time” Barbecue Put Over by Master 
Plumbers’ Association and the Ladies’ Auxiliary of Macon, Ga., 
Not Long Aga 


barefooted lads; hiking 
their way o’er sun- 
baked, dusty roads to 
far-off fields and woods, 
with their enticing 
streams and pools. 
Dreaming? No! only 
reminiscencing. 

But things are far 
different nowadays! 
The boys jump into their motor cars and 
speed along to their country club; their 
city and beach clubs; with their modernly 
equipped pools. Those who cannot afford 
motor cars or the luxury of private club- 
houses, can go to the public bathing estab- 
lishments; or, in seasonable weather, to 
outdoor pools now to be found in the 
public parks of many of our cities. 

Several club pools have come in for 
considerable newspaper mention of late. 
A Los Angeles publication describes two 
such: One, the indoor swimming plunge 
recently opened by the Edgewater Club 


‘of Santa Monica, Calif., and another 


about to be constructed for the Breakers 
Club of the same place, which, it is 
claimed, will be the largest indoor pool 
and plunge in America. 

This is all in the line of progress; 
we’re living in an age of “big things,” 
and there’s no telling where it will stop. 
Certain it is that no clubhouse is really 
up-to-date which fails to provide bathing 
facilities of some sort for its members 
and guests. 
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Everybody’s Busy, But! 


OMEBODY HAs SAID THAT: “The 

average individual has a thousand 

acres of possibilities with only half 
an acre under cultivation.” 

Well, whether the average individual 
has such a vast acreage of productivity 
at his command may be questionable; 
that many have, however, there can be 
scarce doubt. We believe that the 
plumbing and heating crafts can be 
safely included in the list, though there 
is reason to opine that not a few of the 
representatives of these crafts are not 
working the thousand acres—at all 
events, intensively. 

Within a week or so, the writer had 
the pleasure of conversing with perhaps 
a half dozen or more prominent men of 
the trade, from as many different cities, 
and they all seemed to have the same 
complaint. One, unfamiliar with the 
trade and its problems, would be apt to 
think that these men had been carefully 


_schooled in some classroom to recite the 


same piece. 

Oh! there is plenty of work for every- 
one, so go the reports—which is, of 
course, so—but, say they, “few are mak- 
ing any money.” With building opera- 
tions flourishing, and everyone busy, it 
is almost impossible, they claim, to get 
a plumbing or heating contract at a fair 
margin of profit; about as difficult as 
when little work was on the boards of 
the trade craftsmen. 

What can be the trouble and wherein 
lies the remedy? When will men cease 
giving their time and expert knowledge 
for a pittance, or less? If the trade 
doesn’t prosper when there are a thou- 
sand opportunities at hand, how ean it 
expect to when the opportunities decrease 


* in number? 


To be loaded down with contracts may 
not necessarily mean anything; the point 
is, what do they promise in the way of 
remuneration for the service involved. 
He would be an unwise farmer who would 
laboriously cultimate a thousand acres, 
if the cultivation of but a hundred acres 
would pay equally as well. Don’t you 
think so? There’s nothing, save glory, 
in being rushed to death; it’s what you 
have to show for it that counts—the 
bank balance to your credit, 
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On the statements contained in this spread 
Xen advertisement and you will find some facts that 
will make you realize that our position in the 
Plumbing Field is one of straight dealing and no 


Tom-Foolery. 


Jobbing Policy 


The policy of distribution,thru the jobber is 
at times misunderstood by the dealer. We, as the 
largest manufacturers of Drain Pipe Solvent to the 
Plumbing Trade, cannot carry walter on both 
shoulders nor prove faithful to two outlets. We 
know as you must, that the jobber is your greatest 
asset for success and we feel we owe the jobber 
this support by adhering absolutely to this policy. 


Different 
Product 


The Plumbing and Steamfitting 
Trade know the difference be- 
tween an article of merit and the 
mediocre product. The New 
Double XX Blue Seal Drain Pipe 
Solvent is as superior to all other 
makes of Drain Pipe Solvent as to 
make it at once the outstanding 
solvent in the Plumbing Field. The 
judgment of the Plumber prevails. 


Our Service 


We constantly ask dealers 
everywhere to permit us to be of 
service to them. We have a direct 
method of suggesting ways and 
means of taking care of difficult 
problems for dealers when they are 
confronted with a bad stoppage 
job or a big cracked Boiler prob- 
lem. We are also anxious to print 
literature for you, to use for mailing - 
with your statements and invoices. 


Unconditionally 
Guaranteed 


There are no strings attached 
to Blue Seal Guarantee. It must 
do what it is sold for, or notify’ 
your jobber and he will either ~ 
credit your account, or replace the 
material used. 
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ABOUT OUR 


NEW BOILER LIQUID 


BLUE SEAL DOUBLE STRENGTH 
BOILER LIQUID 


Questionnaire 


Early in 1925 The Blue Seal Chemical Company sent a 
questionnaire to several jobbers of the United States, in which we 
asked for an expression of opinion as to a companion product 
for Blue Seal XX Drain Pipe Solvent. The response to this 
questionnaire was practically 100% for a Boiler Compound that 
would not only do the work intended, but one that could be 
used more conveniently, without the possibility of spilling it all 
over a furnace or Boiler. 


Improved Product 


Our first object naturally was to find a substance that would 
not only seal a crack, but would make a permanent metallic-like 
seal that would be definite. 


Equipment 

We installed the most modern equipment available, and 
each batch of Liquid we produce is so tested that uniformity is 
absolutely assured. Production on a large scale enables us to 
produce a compound that is not only more efficient than any on 
the market, but at no greater cost to the dealer. 


Succeeded 


The demand for Blue Seal Double Strength Boiler Liquid 
is the answer to our success in giving the trade a compound that 
is destined to become as great in popularity as our Blue Seal 
XX Drain Pipe Solvent, if not greater. 


Use It On New Installations 


When you turn on the water on a New Job to test it out, 
pour in a few cans of Blue Seal. Wherever the water goes Blue 
Seal will travel and seal up the Sand Holes, Poor Threads, Split 
Nipples, Defective Castings, etc. This will save you many extra 
hours and more profit on every job you do. 


Inducements 


There are no premiums, Prizes, awards or 
inducements offered with a purchase of Blue Seal 
Products, it being our purpose to offer the best it 
is humanly possible to manufacture, and with the 
ever increasing demand we believe we have ac- 
complished this purpose. 


Send for booklet, telling the story of 
Blue Seal 
Double 

Strength 
Boiler 
Liquid 


It’s Sealed and has 
a funnel attached 


for pouring 
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e DURABLE-SANITARY 


Slate has natural, vital qualities not 
possessed by any other material for 
sanitation and permanence. Recom- 
mend and use Slate. You willl find 
it a more profitable installation than 
any other material for like purpose, 
especially if you let us submit esti- 
mate of cost. 


Send for Catalog of Modern 
Plumbing Slate. 


Pennsylvania Structural Slate Co. 


Pell Building Easton, Pa. 


H-25 
Slate Shower Bath Stalls with Dressing 


Rooms for Municipal Baths, Gymna- 
sium, College Dormitories, Schools, 


U.S. Army and Naval Stations. 


BATENTED 


NO-SOL FLOATS 


Our 4"x5" oval No-Sol Float is 
especially made for low down 
tanks. It will fit the narrowest 
of tanks used for general pur- 
poses and will work perfectly on 
all makes of valves used in these 
tanks. 

No-Sol Floats have no solder. 
Made of heavy gauge sheet cop- 
per, they are puttogether in two 
sections with rubber washer 
seamed in securely. 


AYLING & REICHERT CO. 
3047 No. Erie St. Toledo, Ohio 
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broadcasting 
‘‘Modern-ize 
your 
purchases 
of Ring Hangers 
Floor Flanges 


Eccentric 
Reducers ASK your 
Traps, ete. jobber 
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My rip to Europe 


Wherein Harry Gale Nye, the famous Chicago manufacturer and author 
of “How to Keep Picture-esquely Young” hands out the nifty observation 
that Americans find it hard work asking fool questions abroad—lIt’s clever 
stuff—read it.The Editors. 


N reply to many kind, and I presume 
worried inquiries, would say the 
rumor is entirely true that I am back 

from Europe. I don’t mean that you 
were worried about me, but I suppose you 
were worried about Europe. Well, I 
am back. How much back I am not 
prepared to say, but it is enough. 

About all I can say about the state of 
European finances is that they are con- 
siderably better since I have been there. 
If Europe doesn’t pay off her debts now, 
it is no fault of mine. I am glad to 
tell my friends that I am still sound in 
wind and limb, especially wind, in spite 
of the fact that it took Napoleon Bona- 
parte ten years to do what I did in 
three weeks. 

In fact, I did more than he did, because 
while I was in London and Paris I visited 
all of the leading supply houses. I have 
no criticism to make of the London 
houses, and only one to make of those 
in Paris, and that is that they have a 
lot of Frenchmen working for them. 
This makes it a little hard for Americans 
who want to ask a lot of fool questions. 
Of course I couldn’t understand whether 
or not they were swearing at me. 

I think I will learn a few French words 
myself to use on life insurance agents 
that come in to see me. It won’t hurt 
their feelings, and it will relieve mine. 

When I asked the wholesaler how trade 
conditions were in London, they said they 
were very well satisfied with their pros- 
pects. I told them that they were to be 
congratulated if they were, that they 
were better off than I was, because I 
had some “prospects” that I had been 
working on for years, and I hadn’t ever 
got an order out of them yet. 

I found that their warehousing prob- 
lems were the same as the wholesalers 
in this country, and, in fact, if anything, 
more so. Perhaps they cannot lay their 
hands on things as quickly as we can, but 
that may be all for the best, too. 

When I was a young fellow working 
at a bench, the “boss” could often lay his 
hand on a wrench or a hunk of pipe, a 
good deal quicker than I wished he could. 

I noticed that a large proportion of the 
goods on their shelves were the same 
make as we see in this country. What 
I mean is, that an article had the same 
name on it over there that it has on it 


(OR,IF YOU'LL HAVE 
IT IN ENGLISH — 
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over here, although you wouldn’t always 
know it by hearing them pronounce it. 

In Paris, for instance. I saw a lot of 
names like Crane, Standard, ete. 

In other words, tools and fittings were 
very largely of American make; they 
must read American plumbing and heat- 
ing trade journals, too (although I don’t 
know how they do it, because I never 
could read their bills of fare), for I 
noticed that the American goods “over 
there” were the ones that are advertised 
over here. 

I have always believed that advertis- 
ing paid, even when I paid THE 
PLUMBERS TRADE JOURNAL my 
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advertising bill, but now I am more than 
ever convinced that it pays the adver- 
tiser. 

There is a lot of good business that 
can be had, both over there and over 
here, by manufacturers who are wise 
enough to advertise. 

Those foreigners may not always un- 
derstand what you advertise, and you 
may not always understand what they 
want, but you will get along pretty 
well at that. I suppose you have heard 
about that foreign customer who cabled 
John Simmons Company and ordered 
“one male water-sheep.” It puzzled the 
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Simmons Company for a little while, but 
Bill Clark figured it out, and shipped 
them one hydraulic ram, which, of course, 
was what they wanted. 

Many American manufacturers are 
becoming more and more interested in 
locating factory plants in England in 
anticipation of the apparently big future 
in the plumbing and heating fields in 
Great Britain and on the Continent. The 
bath-a-week fellow is seriously consider- 
ing taking a bath a day, now that he 
has learned from the American soldier 
that the habit is not necessarily fatal. 

Many European countries are begin- 
ning to realize that they are behind the 
times in matters of sanitation, plumbing, 
heating, etc. I didn’t get to Russia, but 
there may sometime be a market for 
American-made bathtubs there. 

I believe that there is a tremendous 
future in Europe for American manu- 
facturers for the next 50 years. Of 
course, they want to be careful that they 
don’t have to wait that long for their 
money. 

However, I am not worried as much 
about European finances as some people 
are. They are simply trying to make 
the best bargain they can, which, of 
course, is something that no Yankee 
would ever think of trying to do. Oh, no. 

You know, I came from Indiana, and 
Kin Hubbard of Indianapolis once wrote: 
“There is a law in Indiana making it a 
misdemeanor for a farmer to give any- 
body cider—as though any farmer 
would.” I think if we owed them as 
much as they owe us, that we would 
try to dicker a little, too. 

As I say, I found many large Ameri- 
can manufacturing concerns well estab- 
lished with branches in Europe. The 
Paris branch of the Crane Co., I found, 
was operating about 20 automobile trucks, 
each of them equipped with a full line 
of samples, threading devices, tools, and 
other things. These light trucks are 
driven about the territory simply for the 
purpose of educating French plumbers. 

If the truck-drivers over there talk 
like the truck-drivers do over here, the 
French plumbers are going to learn a 
lot of “American language” that may 
come in handy in their business. 

I must admit that the plumbers in 
France are a little behind the times in 
regard to the best plumbing practice. I 
saw a lot of beautiful American. plumb- 
ing installed in one place in Paris, and 
lead pipe was running around the room 
like hound dogs at a coon hunt. 

If I didn’t know that the Lusitania 
was torpedoed I might think that it was 
sunk by French plumbing. But I know 
the French plumbers will make rapid 
strides for they are just as alert as we 
are, although I will say that they do 
talk “rotten” English. 
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TRADE ACTIVITIES zz 


the EASTERN AREA 


NEW YORK 


Milton C. Henley, Inc., the popular 
contracting firm at 120 East 92nd Street, 
New York City, will shortly begin plumb- 
ing installations in the six-story apart- 
ment house at 563 West 171st Street. 


The plumbing and heating contracts 
for the two-story store and showroom 
building, to be erected at 282 Livingston 
Street, Brooklyn, are in the “strong box” 
of G. Rosenberg, 82 Avenue D, New York 
City. 

Contracts for plumbing and heating 
to be installed in three 1-family houses 
on Maple Street, Brooklyn, were awarded 
to B. Goldin of 679 Sutter Avenue. Brass 
pipe will be used in connection with this 
work. 


The steam heating contract for the 
20-story office and store building that 
will grace the premises at 531 Eighth 
Avenue, New York City, is in the hands 
of Barron-Hulbert Co., Inc., of 126 West 
64th Street. 

Wm. H. McKiever of 247 West 13th 
Street, New York City, has the heating 
contract for a three-story residence at 
Middletown, L. I. Bill is now busy com- 
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pleting several contracts throughout 


Manhattan, as well. 


The steam heating contract for the new 
12-story students’ hall at Columbia Uni- 
versity, Broadway. and 114th Street, 
New York City, has been awarded to 
Frank Sutton of 140 Cedar Street, who 
plans to begin the work shortly. 


The steam heating systems in 250 
one, two and three-family houses now 
under construction for the municipality 
at Sunnyside, Long Island City, will be 
installed by Brennan-Moran-McGowan, 
Ine., 157 Columbus Avenue, New York 
City. : 

Chas. W. Barnett, 1009 West 47th 
Street, New York City, has landed the 
plumbing contract for the new six-story 
office building at 44 West Street, in 
which Jas. H. Merritt & Co. of 207 Water 
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Interesting News Notes Relating to the Business and Social Activities of the Plumb- 
ing and Heating Fraternity In and About New York 
Local Readers of The Plumbers’ Trade Journal, Steam and Hot Water Fitters’ 
Review Are Invited to Contribute Items of Interest to the Craft 
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Street, will install the steam heating sys- 
tem. 

Bert Tompkinson recently opened his 
new shop at 658 Fourth Avenue, Brook- 
lyn, N. Y., where he has a neat display. 
The outlook is very promising, inasmuch 
as Bert tells us he has all the business 
he can handle at the present time. 


Leo Ludius, 1849 McCombs Road, New 
York City, has the plumbing contract for 
the 31-family house now under way at 
18 West 77th Street. Barron-Hulbert 
Co., Inc., 126 West 64th Street, won out 
in bidding for the steam heating specifi- 
cations on this structure. 


The plumbing contract for the new 
four-story building for St. Francis Col- 
lege, 27 Butler Street, Brooklyn, went to 
J. F. Koop, 1467 Amsterdam Avenue, 
New York City, while J. Olson of 4460 


Park Avenue, received the 


heating award. 


W. J. Fowler of 4218 Napier Avenue, 
New York City, has just been awarded 
the plumbing and heating contracts for 
the three-story dwelling at Independence 
Avenue and 250th Street, besides several 
alteration contracts he also has on hand. 


Portchester, N. Y., is to have a new 
four-story theatre, office and store build- 
ing, in which Hauxwell-Smith, Inc., 46 
Broad Street, that place, will install the 
plumbing, while E. G. Woolfolk & Co., 
15 West 38th Street, New York City, will 
furnish the heating system. 


Yokel Bros., 962 Washington Avenue, 
New York City, have just been awarded 
the steam heating contract for the 53- 
family apartment house to be erected 
at 60 University Place. They are now 
busy with several large contracts 
throughout the city, as well. 


Louis Frisse & Bro., Inc., 669 Bush- 
wick Avenue, Brooklyn, in addition to 
many contracts they are now busy com- 
pleting, have just signed documents for 
plumbing work in the new bakery now 
under construction at Erasmus and Pros- 
pect Streets, Brooklyn, and the Parochial 


Brooklyn, 


A “Few” of the 400 Merrymakers Gathered Together in Hoffman’s Casino, New York City, for the Old-Fashioned Beefsteak Dinner and Dance 


Staged on 


December 5, Under the Auspices of the Bronx Branch, Greater New York Association of Master Plumbers 
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Low priced, but 
not “cheap”’ 


Fancy goods at a 
“plain’’ price 


Send for catalog 


THE TRENTON BRASS & 
MACHINE COMPANY 


Trenton, N. J. 


New York Representative 
Rollin C. Wilson, 5-7 E. 42nd St. 


BRASS 


Perforated Hanger Iron 
Strap Iron or Extension Bar. 


10ft.lengths, %in., %in.,1in..1% in. and 
1% in. width. Can be twisted, bent or other- 
wise manipulated, yet retain 


FULL TENSIL STRENGTH. 
Reasonably Priced. Prompt Shipments. 


Write for Bulletin No. 75. 


THE PAINE COMPANY 


2951 Carroll Avenue Chicago, III. 
33 Warren Street New York City, N. Y. 


MANUFACTURERS’ 
REPRESENTATIVE 


IRA HODES 


1328 Knickerbocker NEW YORK 
Building CITY 


Phone—Bryant. 1570 


Sanitary Company of America 
Milwaukee Flush Valve Co. 
Oberndorf Mfg. Co. 
and Red Top Relief Valves 


BIN LABELS 


Pr ciel 


PLUMBERS’ 


L 
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Hadco Illustrated Bin Markers for Water, Gas and 
Steam Fittings, with pictures of the fittings, the 
sizes and proper names save time puttingfittings 
away or getting out stock fororders,and teach your 
apprentice boys the proper names Of the fittings 
they use. Send for samples and prices and free 
booklet : “‘How to Simplify the Work in the Plumb- 
ing Shop,.”’ 


HADOON BIN LABEL CO.. Haddon Heights, N.J- 
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School of St. Kilian’s Roman Catholic 
Church at Farmingdale, L. I. 


Jarvis & Brill, 516 Timson Place New 
York City, have the plumbing contract 
for the new 60-family apartment house 
to be erected on Middle Neck Road, Great 
Neck, L. I. Hugh McComb, 10320 11th 
Street, Richmond Hill, will install the 
steam heating system therein. 

J. M. Kandell, popular sanitation ex- 
pert of 94 East Fourth Street, New York 
City, will soon begin plumbing work in 
the 12-story loft building now under con- 
struction at 348 West 36th Street. He is 
now busy with several other large con- 
tracts in lower Manhattan, as well. 

L. A. Kast of 152 Spring Street, New 
York City, will soon begin the plumbing 
work in the 11-story office building at 
44 Bast 23rd Street, while Baher, Smith 
& Co., 576 Greenwich Street, are pre- 
paring for the installation of the steam 
heating system in connection with this 
project. 

Pollach & O’Neill of 3200 Broadway, 
New York City, have just landed the 


plumbing contract for the new 20-story 
office and store building now being 
erected at 255 West 26th Street L. G. 
Kirk, Inc., 441 West 50th Street, will 
install the steam heating system in this 
structure. 


H. J. Salzman, pioneer contractor of 
3480 Third Avenue, New York City, will 
do the plumbing work in the new 28- 
family apartment house now being 
erected at 162 East 80th Street. He also 
has several large alteration contracts 
that are keeping him “full of business” 
these days. 


J. J. Lavender of 979 East 163rd 
Street, New York City, was the success- 
ful bidder for the plumbing contract on 
the new 15-story hotel and store build- 
ing under construction at 24 Fifth Ave- 
nue, in which Almiral & Co., Inc., 66 
West Broadway, will do the steam heat- 
ing installation. 


The Hopkins Plumbing Corp., 2186 
Amsterdam Avenue, New York City, got 
the “bacon” when the plumbing contract 
for the new six-story garage, now under 
construction at 239 East 94th Street, was 
handed out. This firm has a safe loaded 
with new contracts, and is hopping along 
merrily right now. 

The new plumbing system to be in- 
stalled in the private residence of J. 
Kirk at 282 McDonough Street, Brook- 
lyn, N. Y., will be done by J. J. Sinning 
of 443A Sumner Avenue, who will also 
do the repiping in the varnish factory 
of the Valentine Co., Brooklyn, which is 
a nice contract. 


Work on the new school in Garden 
City, L. I., known as “District No. 5,” 
is now under way, and the heating con- 
tract in connection with the work has 
just been awarded to J. H. Martin, Inc., 
51 East 41st Street, New York City. 
The John Boyd Plumbing & Heating Co., 
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Superintendent H. W. Tyler, Photographed in Front of Fred N. Jones’ Estab- 
lishment at 799 Elmwood Avenue, Buffalo, N. Y. 


Inc., 117 Madison Avenue, New York 
City, will do the plumbing work in this 
building. , 

The Nally Plumbing Construction Co. 
of 177 West 97th Street, New York City, 
was successful in landing the plumbing 
contract for the new Fordham Hospital 
Nurses’ Home on Southern Boulevard. 
Harry Startman & Bros., 333 East 81st 
Street, received the steam heating award 
for this project. 


The plumbing work in the Roswell 
Miller, Jr., mansion, now under con- 
struction at Millbrook, N. Y., will be 
done by B. J. Pizie & Son of Millbrook. 
The heating contract is in the hands of 
Alvord & Swift, Grand Central Terminal 
Building, New York City. And they 
say’s it’s going to be some job! 

Contracts for the plumbing in the 
new bank and office building at Broad- 
way and Ellery Street, were given to S. 
Blum of 681 Willoughby Avenue, Brook- 
lyn, N. Y., who will also do the heating 
work in the 40-family apartment house 
at 175 Melrose Street, and in the 40- 
family apartment at 96 Hart Street. 


The overhauling and installation of 
plumbing and heating systems in the 
four-family house at Bedford Avenue 
and Howard Street is being done by A. 
Halfant of 474A Seventh Avenue, Brook- 
lyn, N. Y., who also was awarded the 
contracts to install plumbing and heat- 
ing in six 1-family and store buildings 
at 211th Street and 99th Avenue, Queens. 

Herman Springer, secretary of Theo- 
dore Guenther & Sons, plumbing and 
heating contractors, 1281 Jefferson Ave- 
nue, Brooklyn, N. Y., reports a fair busi- 
ness for that company during the clos- 
ing months of last year. Mr. Springer 
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Edwin J. Burr, Jr., in Front of Burr Bros’ Establishment, Buffalo, N. Y. 


says there was some improvement in 
business for 1925, compared to that of 
1924, and the company is optimistic 
about future possibilities. 


One of the best-known plumbing shops 
in the Harlem section of New York City 
is conducted by Louis Lee, Jr., at 2293 
Eighth Avenue. The business was estab- 
lished more than 30 years ago, and Mr. 
Lee is still going strong with many of 
his pioneer-day customers. Among the 
contracts he has on hand at present, is 
one for the installation of a large boiler 
and all heating apparatus necessary to 
heat three 4-story apartment houses from 
the one furnace. A man’s-sized job—this 
one. 


William Dechert, plumbing and heat- 
ing contractor of 31 River Street, Buf- 
falo, N. Y., speaks well for the 1925 
volume of business. He recently finished 
work on plumbing and heating contracts 
for the Lackawanna Railroad Station, 
and has started two other good-sized con- 
tracts for the same company just recent- 
ly. Mr. Dechert may well be considered 
an authority on trade activities and de- 


‘ velopment in the local field, as he has 


been in the business in that city for 
33 years. 


R. T. B. Boyle of the Boyle Brothers 
Plumbing Company, 324 Franklin Street, 
Buffalo, N. Y., is quite optimistic about 
the trade prospects and general outlook 
for 1926, inasmuch as Buffalo has been 
steadily increasing its building program 
during the past two years. While some 
months have been quiet, Mr. Boyle con- 
tends that the outlook is bright for those 
in the trade at this time, and that plumb- 
ing and heating contracts materially in- 
creased during 1925, as compared to the 
previous year. 


Among the many contracts recently 
awarded the Raisler Heating Co. of 129 
Amsterdam Avenue, New York City, 
are: Steam heating installations in the 
new four-story Riverside Memorial 
Chapel, 180 West 76th Street; the 15- 
story apartment house at 1212 Fifth 
Avenue; the 101-family apartment at 
1178 Madison Avenue; the 28-family 
house at 162 East 80th Street; the 15- 
story loft building at 63 Prince Street, 
and the six-story warehouse at 49 Junius 
Street, Brooklyn. 


Owing to the constant growth of his 
business, Paul R. Vasco, formerly at 322 
Third Avenue, New York City, has moved 
to more commodious quarters at 201 
West 83rd Street. During the five years 
Mr. Vasco has been associated with the 
craft, he has built up an enviable 
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John L. De Pasquale, Proprietor of the Essex Plumbing & Heating Co., Buf- 
falo, N. Y., in Doorway of His Store at 287 Rhode Island Avenue 


clientele. Among the many contracts 
recently awarded him are: Heating in- 
stallations in the five-story apartment 
and store building at 1333 Southern 
Boulevard; the three-family house at 
1721 79th Street, Brooklyn, and a large 
alteration project in the three 5-story 
buildings on the west side of Third Ave- 
nue, comprising the block bounded by 
East 24th and 25th Streets, Manhattan. 


A new plumbing and heating shop was 
recently opened by S. Pollman and H. 
Polasky at 85 West 18th Street, New 
York City. The firm is known as Poll- 
man & Polasky. These live wires are 
well known to the trade, having been 
associated with the craft for the past 15 
years. Mr. Pollman was formerly with 
Jarcho Bros., and Mr. Polasky with 
Samuel Memischalk. An attractive dis- 
play room, featuring kitchen and bath- 
room accessories, is drawing many pros- 
pective customers to the establishment. 
Among the many contracts recently 
awarded this firm are for plumbing and 
heating work in the five-story apartment 
and store building at 2204 Seventh Ave- 
nue. The company would appreciate 
catalogs from manufacturers. 


Lawrence Garberino of 4358 White 
Plains Avenue, New York City, recently 
received a diploma from the local Board 
of Examining Plumbers, and is now 
sporting a bright new blue plate in the 
window of the above address, where he 


conducts a plumbing and heating con- 
tracting business. Mr. Garberino has 
many friends in the trade, having been 
associated with A. Drescher, 306 East 
Fifth Street, for the past 12 years. He 
already has contracts on hand for the 
plumbing work in the two-family house 
at 941 Tilton Street, and the steam heat- 
ing systems in the two-family house at 
820 216th Street, and the three-family 
house at 1977 Burchell Avenue. Mr. 
Garberino would appreciate catalogs 
from manufacturers. 


NEW JERSEY 


Joseph T. Mount of Bradley Beach, 
N. J., is installing plumbing and heating 
systems in R. B. Gray’s splendid new 
residence at Hamilton. An oil burner is 
also to be included in the heating sys- 
tem as Mr. Mount will carry it out. 


_ J. P. Meehan of 271 Washington 
Street, Jersey City, N. J., has the plumb- 
‘ing and heating contracts for the new 
Public Library now under construction 
on Ocean Boulevard, as well as a bank 
and office building at Washington Street 
and Newark Avenue. 


The Francis Lang Co. of 378 Main 
Street, East Orange, N. J., will soon be- 
gin plumbing work on the immense mu- 
nicipal swimming pool and_ baths, 
scheduled to be ready for the pleasure 
and comfort of a host of bathers early 


Organization of ‘Terwilliger & Hayes, 554 Broadway, Long Branch, N. J. 


AIR TIGHT TANK 
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(1) Lowest cost to customer. 


Laboratories, Inc. 
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speaks for itself 


Very little sales effort on the part of a plumbing contractor is required to 
Sell a Red Top Tank-in-Basement Hot Water Heating System. 


Among the many selling points that speak for themselves are 
(2) The absolute safety guaranteed by a simply-constructed positive acting Red 


Top Relief Valve Model No. 2, which operates on the gravity principle. 
(3) The only water relief valve for the Purpose approved by the Underwriters’ 


(4) Higher efficiency due to rapid circulation of hot water. 
(5) Maintenance economy and fuel Savings. 


Send for Red Top heating booklet which goes into these selling points 


NEPTUNE METER CO. 
50 East 42nd Street 
Branches in Principal Cities. 


Ked op Relie? Valve 


| Red 


RETURN MAIN 


New York, N. Y. 


Top Relief 
Valve Model No. 2 
relieves at 30 Ibs. 
pressure protect- 
ing hot water 
heating systems 
from cracked 
boiler sections and 
other ruptures. 


Sectional View, 
Model No. 2 Red 
Top Relief Valve. 


ENKINS 


FITTINGS YOU BUY 


QUALITY AND SERVICE. 


LOOK FOR OUR 


SEND FOR CATALOGS 


JENKINS MANUFACTURING COMPANY 


BLOOMFIELD, NEW JERSEY 
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BRASS FITTINGS 
UNIONS AND NIPPLES 


THE VERY FINEST YOUR MONEY CAN BUY! 


Brass Steam Fittings 
Brass Nipples 

Brass Flange Unions 
Companion Flanges 
Brass Acorns 

Brass Crossovers 
Brass Extension Pieces 


Couplings—Bushings 
Caps—Plugs—Lock Nuts 
Acorns 

Bends, Wyes, Crossovers, 


Flanges, Unions 
Brass Wash Tray Fittings 


All our fittings are Malleable Pattern—Red Metal. 
WHEN YOU BUY JENKINS 


REG. TRADE MARK 


GUARANTEED TRADE MARK. 


Happy New Year 


The Novelty Steam Boiler Works Co. 


Manufacturers of 


Baltimore, Md. 


»>ARROW> Steel Tanks 
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Blauvelt 
Pop Waste 


ORE efficient, more durable, 

but at a price well within 
the allowance in your estimate — 
that is, the Blauvelt Cast Brass 
Pop Waste. 


A Pop Waste made of cast brass 
throughout, all parts carefully 
finished, and one in which the 
handle, when raised to seal drain, 
will not drop until forced down 
by hand. Write the Blauvelt Cast 
Brass Pop Waste and other Blau- 
velt Fittings into your next con- 
tract and rest assured that you 
can dismiss from your mind any 
doubt as to their quality and 
performance. 


ie 
F. N. DuBois Co., Inc. 


25th and 9th Avenue 
New York 


next summer. The company is now busy 
with the plumbing installations in sev- 
eral dwellings in the Oranges. 


Plumbing and heating installations in 
the fine new home of A. Plaud at Deal 


Beach, N. J., have just been completed — 


by CC. Clarke of Wall Street, Long 
Branch, who will also begin similar work 
in the new home of the well-known prize- 
fight referee, Dan Sullivan, in that neigh- 
borhood. 


The spacious four-story and basement 
warehouse, now under construction on 
Ferry Street, Newark, N. J., for the fu- 
ture home of the Standard Sanitary 
Mfg. Co.’s Newark branch, is to be effi- 
ciently plumbed by Elias Berla of 232 
Mulberry Street, while the F. & W. V. 
Engelberger Co., 159 Jelliff Avenue, will 
install an elaborate steam heating sys- 
tem therein. 


Renker Bros. of 127 Danforth Avenue, 
Jersey City, N. J., have a force of 43 
men working on the following plumbing 
and heating contracts: Five 20-family 
apartments on Bramhall avenue; eight 
2-family dwellings on Van Austrand 
Avenue; a two-family house on Clinton 
Avenue; a four-story factory at Romore 
and Neptune Avenues, and a large alter- 
ation of a three-story factory, in addi- 
tion to a sack full of jobbing. 


The Sanitary Plumbing Supply Co. of 
245 Newark Avenue, Jersey City, N. J., 
supplying the materials for the following 
projects: A 48-family apartment on 
Columbia Terrace; another at Glenwood 
and West Side Avenues; a 22-family 
building at Palisade and Edsall Avenues; 
a 20-family apartment at Jewett and 
West Side Avenues; another at 16 Cot- 
tage Street, and a 25-family structure 
at Stevens and Jackson Avenues. 


Heating and ventilating contracts in 
connection with the erection of both the 
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new Asbury Park High School and the 
new High School at Long Branch, N. J., 
have been landed by Andrew T. Van 
Cleve, plumbing and heating contractor 
of 108 South Main Street, Ocean City, 
N. J. Plumbing systems in these mag- 
nificent new structures will be installed 
by William R. Hogg of 328 Bond Street, 
Asbury Park, who also has on hand con- 
tracts for plumbing work in the new 
Steinback Building and the Ross Apart- 
ments there. 

John Lundberg, 241 Ocean Avenue, 
Jersey City, N. J., who has in the past 
carried on a large plumbing trade, re- 
cently started a new innovation in that 
city. His “plumbing shop on wheels,” 
has so visibly increased his business that 
he now uses three trucks and contem- 
plates purchasing two more. The idea 
has increased his business 100 percent 
and he not only secures small contracts 
for jobbing, but quite a few large re- 
placements as well. 


Western New York Chapter, A. S. H. 
& V.E. Votes on Important 
Radiator Question 


HE December meeting of the West- 
ern New York Chapter, American 
Society of Heating and Ventilating 

Engineers, was held on the evening of 
the 7th at the Hotel Buffalo, Buffalo, N. 
Y. There were 65 in attendance, 50 
of this number having attended the din- 
ner previous to the business session. 

Frank E. Hartman, chief chemist for 
the United States Ozone Co., read a pa- 
per on “Ozone and Recirculation,” which 
very well covered the manner in which 
Ozone functions, together with its varied 
possibilities. 

The questionnaire from the Research 
Laboratory of the Society, on the “Aban- 
donment of the Steam Type Radiator and 
the Exclusive Use of the Hot Water 
Type,” was read. There being no dis- 
cussion, a vote was called for, and it was 
unanimously decided to favor the use of 
the hot water type. 

As guests, the members had with them 
National President S. E. Dibble, Dean 
F. Paul Anderson; W. H. Carrier and 
Thornton Lewis, members of the Na- 
tional Council, who had held their meet- 
ing that afternoon at the Hotel Buffalo, 
besides A. V. Hutchinson, acting secre- 
tary of the Society. 

The local chapter felt highly honored 
in having them on hand and it was with 
a great deal of pleasure that the gather- 
ing listened to their remarks concerning 
the activities of the Society and the 
coming annual meeting. 

Dean Anderson was called on and he 
gave one of those interesting talks which 
everyone looks forward to whenever he 
attends a local meeting. C. V. Haynes 


Knights of the Forest: 


J. H. Ennis, D. 

Klein and J. Sarmnaro of Newark, 

N. J., Posing for The Plumbers Trade 
Journal Cameraman 


_ 
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“There Are Smiles—’ V. E. Nelson, 
American Radiator Co., New York 
City Branch, and Wm. Ahrens, Secre- 
tary of Association of Master Plumb- 
ers of Richmond Borough New York 

City 


of Philadelphia, R. T. Coe and H. S. 
Welch of Rochester, and C. A. Sawade 
of Dunkirk, N. Y., were also listed among 
the evening’s visitors. 

The questionnaire mentioned above is 
submitted herewith, in its entirety, for 
the edification of those in the heating in- 
dustry who may desire to familiarize 
themselves with its contents: 

Cannot the Steam Type of Radiator 
Be Abandoned, and the Hot Water Type 
Used Exclusively for Both Steam and 
Water? 

1.—How will the Heating Aas 
try be benefited by the abandonment 
of the steam type radiator, and will 

* the exclusive use of the hot water 

type for both steam and water be 
adequate? 

2.—In your opinion will there be 
an economic gain by the abandon- 
ment of the steam type? 

3.—Do you find the steam type so 
essential to your business that its 
abandonment would work hardship? 

4.—Have you knowledge of any 
research that shows that the steam 
type radiator is more effective as 
heating surface than the hot water 
type, or vice versa? 

5.—Can you produce authentic 
records of such research? 

6.—Have you had experience in 
the use of hot water type radiation 
for steam heating, particularly on 
one-pipe systems? 

7.—What difficulty have you ob- 
served as a result of such use? 

8.—In your opinion what are the 
limitations to the use of hot water 
type radiation for steam heating? 


The opinions are sought of all the in- 
terests concerned, which may be used, 
in conjunction with the research now 
under way at the Laboratory, in the 
formulation of a report to be presented 
at the annual meeting of the Society. 
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Bronx Masters Reelect Officers 


HE Bronx Branch, Greater New 
York Association of Master Plumb- 
ers, held its monthly meeting and 
election of officers at headquarters, Bronx 
Masonic Temple, 1931 Washington Ave- 
nue, on the afternoon of December 16, 
when all officers of that progressive or- 
ganization were rewarded for their un- 
tiring efforts during the past year by 
being unanimously returned to office. 
The reelected officers are: President, 
Harry Sugarman; vice-president, Wm. 
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Abbes; secretary and treasurer, Stephen 


H. Welsh; recording secretary, S. G. 
Arnone; sergeant-at-arms, Anthony 
Platt. Board of Governors: Commis- 


sioner Wm. Flynn, Steven H. Welsh, S. 
G. Arnone, Wm. Kroepke and Past Presi- 
dent F. Schmalstich. 


New York Salesmen Receive Six More 
Into Membership at Meeting 


HE regular monthly meeting of the 
Association of Plumbing and Heat- 
ing Salesmen, New York Chapter, 

was held, as usual, at the Hotel Mar- 
tinique, New York City, on the evening 
of December 17. A large gathering of 
the membership was on hand when Presi- 
dent Jack Taylor called the meeting to 
order. Secretary Wm. F. Weber read 
the minutes of the last meeting, which 
were approved, and the regular routine 
work was quickly dispatched. 

Bill Krueger, chairman of the Enter- 
tainment Committee, reported ready 
with the arrangements for the “Bosses’ 
Night,” to be held this month, and after 
open discussion, the date was set for 
January 28. And the banquet will be 


held in the Hotel Martinique. Specially 
decorated placards will adorn the tables 
of the firms represented, and a most 
unique entertainment is promised the 
“Big Chiefs.” 

Six new members were elected to the 
local chapter at this meeting. They 
are: Edward T. Kulheen, White Mfg. 
Co.; John G. Kelly; Geo. H. Smith; W. 
P. Morrow, Excelso Specialty Works; 
Harold W. Cheel, Everhot Heater Sales 
Co., and Victor Mauck, John Wood Mfg. 
Co. 

National Treasurer Harry La Croix of 
New York City, was appointed to assist 
the Entertainment Committee in com- 
pleting the details for “Bosses’ Night.” 

Cecil Farrar, vice-president and sales 
manager of the Excelso Specialty Works, 
Buffalo, was elected to honorary mem- 
bership in the organization. In express- 
ing his appreciation, Mr. Farrar said he 
had come to the city unexpectedly, and 
as he always enjoyed the hospitality and 
the advantages to be gained at the asso- 
ciation’s meetings, had dropped in to say 
hello, but had not anticipated the honor 
bestowed upon him. 

Harvey Ross, one of the charter mem- 
bers of the local chapter, who had just 
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returned from Europe, gave an interest- 
ing talk on European conditions, and 
also praised the constant strides the as- 
sociation has made since its inception 
only two short years ago. 

A committee was appointed to make 
arrangements for regular “get-together” 
luncheons, one to be held each Thurs- 
day, from 12:30 to 2 o’clock, beginning 
January 7. All members are invited to 
attend the luncheons, and Secretary 
Weber was instructed to mail notices as 
soon as the committee has perfected the 
necessary details. 


Buffalo Association Preparing for 


Coming Election of Officers 


HE Buffalo Master Plumbers’ Asso- 
ciation, under the able guidance of 
President George W. Frank and 

Secretary Henry J. Ritter, held its final 
meeting of the year 1925 .in the City of 
Buffalo, N. Y., on the evening of De- 
cember 10, when a fine attendance was 
on hand for the scheduled discussion cov- 
ering a general review of the year as 
it had affected the trade there. 
Preparations were also set in order for 
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Copper Boilers 


It pays to spend 
a little more for 
a better Boiler. 


SSRIS 


Trageser Copper Boilers 
are as heavy as galvan- 
ized Boilers. Convince 
yourself, send a trial order. 


JOHN TRAGESER 
STEAM COPPER WORKS 


445 to 459 W. 26th Street 
NEW YORK CITY 
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L. O. Koven & Brother, Inc. 


Manufacturers of 
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High Pressure Galvanized Range Boilers 
Expansion Tanks Gasoline Tanks 
Air Tanks Tanks for All Purposes 


Designers of Special Apparatus for 
Manufacturing Industries 


MAIN OFFICE: 
154 OGDEN AVENUE 
JERSEY CITY, N. J. 


WAREROOMS: 
50 CLIFF STREET 
NEW YORK CITY 


WORKS: JERSEY CITY, N. J. 


Unenaccensscececccecs ecevenss eenecoesssausesccecs seseuss sococceunescocvscussncusesucsscncceccccscscceunsescsesccusnes>ascsGennSGnSGG=OURASSGGRDEDOR? 


Plumbing Supplies?—Surely 


Service is our middle name. We carry in stock a complete line of Plumbing 
and Steam Supplies, including Boilers, Radiators, and Heating Specialties. 


Inquiries on the requirements of the trade within the New York City limits 
are given prompt attention. In fact, we prefer to confine our activities to 
Kings, Queens and Nassau Counties and we do this to keep up our reputation 


for service. 
PHONE US 


SALTSER & WEINSIER, Inc. 
**The House of Service’’ 
Telephone 6000 Pulaski 


173-199 Cook St. Brooklyn, N. Y. 


the coming election of officers when 
President Frank appointed two nominat- 
ing committees whose duty it will be to 
select candidates for the approval of the 
members. 

The present officers anticipate a good 
amount of progress for the association 
during the year 1926, and were urgent 
in their request that men be selected 
who would carry on the progressive ideas 
of those now holding office and serving 
on the various committees in the inter- 
ests of the organization. 
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New York State Association’s Executive 
Committee Meets at Albany 


N important and _ well-attended 

meeting of the Executive Commit- 

tee of the New York State Asso- 
ciation of Master Plumbers was held at 
the Ten Eyck Hotel, Albany, N. Y., on 
December 9.° Those in attendance were: 
President Alex. Auchinachie of Bing- 
hamton; Vice-President Stephen H. 
Welch, Bronx, N. Y.; Financial and Re- 
cording Secretary Thomas J. Cronin, 
Binghamton; Treasurer John J. Dixon, 
Brooklyn. 

Also present were Retiring President 
August Ebke, Buffalo; Retiring Secre- 
tary William E. Shaddock, Buffalo, and 
Delegates-at-Large John F. Rodgers, 
Flushing; Fred Schmalstich, Bronx; Al- 
bion J. Eckert, Albany; J. F. Larkin, 
Rome; James F. Guider, Syracuse, and 
Martin Utz, Rochester. 

The meeting was called to order at 2 
P.M., and remained in continuous session 
until the business of the committee was 
concluded, late in the evening. The re- 
ports of the president and secretary 
showed a satisfactory gain in member- 
ship during the year just closed. 

After considerable discussion, it was 
decided to hold the next convention of 
the New York State Association at Bing- 
hamton, N. Y., on March 23 and 24, 
1926, preparations for which will begin 
at once. A large convention is already 
assured, and as usual, a good time for all 
who attend is promised. 

Former State President Thomas F. 
Nolan of Albany, chairman of the Legis- 
lative Committee, reported on matters 
which have engaged his attention since 
the last convention. Mr. Nolan also re- 
ported on the progress made with the 
proposed new sanitary code, and the new 
membership card which it is proposed 
to present yearly to each member of the 
Association in good standing. 

The reports from the various zone 
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delegates were then received and dis- 
cussed. These reports bore evidence of 
the fact that the delegates were not 
overlooking the interests of the Associ- 
ation in their respective districts. 

The Conference Committee appointed 
to confer with the Journeymen’s Asso- 
ciation in regard to a number of pro- 
posed legislative bills, after a lengthy 
sitting with the Journeymen’s commit- 
tee, reported the result of the conference, 
and it was decided that the time was 
not yet ripe for the passage of the meas- 
ures under discussion. The Committee 
on Conference consisted of Former State 
Presidents Thomas F. Nolan, Albany, 
and Thomas E. O’Brien, Brooklyn, and 
Former State Secretary William E. 
Shaddock of Buffalo. 

President William F. Cassidy and 
Former State Secretary James H. Doody, 
as well as other members of the Albany 
Master Plumbers’ Association, paid their 
respects to the State officers during the 
meeting. 

Former State President B. Joseph 
O’Donnell, one of the field representa- 
tives of the Trade Extension Bureau, 
was in attendance at the meeting, and 
was called upon to make some suitable 
comment. As usual, Mr. O’Donnell had 
a fund of instructive talk at his com- 
mand and had no difficulty in entertain- 
ing the committee. 

The Executive Committee paid a high 
compliment to Thomas F. Nolan when, 
before adjournment, it unanimously en- 
dorsed his candidacy for the office of 
Vice-President of the National Associa- 
tion of Master Plumbers. 


eee 
Ladies’ Night in Philadelphia, 
February 3rd 


HE Bellevue-Stratford Hotel in 

Philadelphia has been selected once 

again for the regular annual social 
function which has come to be a fixture 
on the program of the Philadelphia As- 
sociation of Master Plumbers—namely, 
Ladies’ Night. 

Secretary Robert H. Pflug-Felder of 
that organization has formally announced 
the glad tidings that this year the affair 
will be held on the evening of February 3. 

And all the members have entered 
into the spirit of the thing, thus making 
the work of the committee in charge so 
much more pleasant and profitable. 

The regular dinner on that occasion 
will be followed by a dance, and it is 
anticipated that an excellent attendance 
will be on hand, even surpassing the 
splendid records of previous years. 


Caught Sunning Themselves Out on Long Island Last Fall Were: 
Dobbs, J. Jarcho and Past National Directors T. E. O’Brien and 
Jerry Murphy, All Greater New York Master Plumbers 


Wes las 
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The Seal of Kohler Village 


Architects and town planners come 
from afar to study this unusual vil- 
lage, where Kohler plumbing fixtures 
and private electric plants are made 


KOH LER of KOH LE 


HE lad who early learns something about that 
fine business of keeping clean and fit is well 
started on the road to manliness. In countless 
homes the first station on that road is the bathroom 
with Kohler fixtures. There 1s inspiration in fixtures 
such as these—in their strong, graceful lines; in their 
immaculate whiteness. Your plumber will tell you 
that the name “Kohler” faintly fused in their snowy 
enamel is the mark of highest quality at no higher cost. 
Write for Booklet E. 


KOHLER CO, Founded 1873, KOHLER,WIS. 
Shipping Point, Sheboygan ,Wis. Branches in Principal Cities 


Plumbing Fixtures 


Enter Kohler 1926 Advertising 


The Saturday Evening Post (circulation 2,420,175); Literary Digest 
(circulation 1,328,384); Liberty (circulation 988,188) — these three 
great weeklies, not to mention an impressive list of the most in- 
fluential monthly magazines, will keep Kohler advertising before 


your customers during 1926. Full pages in full color. Back covers 


in the Digest and Liberty. Watch for the first 1926 advertisement 
(reproduced above) in the Post and Liberty, January 16. 


Kohler Co., Founded 1873, Kohler, Wis.. + Shipping Point, Sheboygan, Wis. 


January 16, 1926 


MEMBERS 
‘OF THE NATIONAL 
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Paul Jacoby, E. J. Benning, W. J. Blyth, C. A. Dreier and R. C. Flinder at 
Chicago Master Plumbers Golf Tournament, Held Last Fall 


HE Finance Committee of the City 
Council, Chicago, Ill, has, under 
consideration, approved the pur- 

chase of nearly 8,000 water meters to be 
installed under the amended water meter 
ordinance. The Commissioner of Pub- 
lic Works, Col. A. A. Sprague, has asked 
for an appropriation of $99,996 to buy 
them. He has also asked for a total 
appropriation of $800,000, for water 
meter purchase and installation during 
the coming year. A subcommittee of the 
City Council was appointed to pass on 
the request for an immediate purchase of 
these 8,000 meters. 


P. Cohn of the Guarantee Plumbing 
Supply Company of South Bend, Ind., 
recently spent several days in the City of 
Chicago, during which time he managed 
to see quite a few of his acquaintances 
in trade circles. 


J. E. McHilreevy, manager of the 
Vancouver, B. C., branch of the Crane 
Co., spent a week in Chicago during the 
early part of December, and was very 
much satisfied with things as they shape 
up for the infant year, 1926. 


Sam Rubinstein is the name of a new 
plumber recently embarked in business 
for himself at Roosevelt Road and Hoyne 
Avenue, Chicago. We have an idea he’d 
like to have catalogs and other litera- 
ture from trade manufacturers. 


Burr Eastwood, plumbing supplies pur- 
chasing agent for the Holbrook, Merrill 
& Stetson Co. of San Francisco, recently 
spent a week in Chicago. Mr. Eastwood 
feels optimistic regarding business con- 
ditions and looks forward to a prosper- 
ous year in 1926. 

Wm. G. Bergner, manager of the Na- 
tion Trade Extension Bureau of Evans- 
ville, Ind., visited Chicago December 4 
and 5 on business. Since his appoint- 
ment as manager of the Bureau, Bill has 
had comparatively little time to himself; 
in fact, he has been working more than 
the union scale of eight hours per day, 
but states he enjoys the work. 


The Federal Engineering Company, 
3240 South Michigan Avenue, Chicago, 
of which Joseph A. Nelson is the master 
plumber member, announces receiving 
contracts for a number of good-sized 
plumbing jobs in the city, including sev- 
eral hotels and apartment buildings and 
a seven-story bank building at Lincoln 
Avenue and Irving Park Boulevard. This 
firm also does considerable railroad work 
out of town and has just been awarded 
a half-million dollar contract for a large 


heating job at Paducah, Ky., for the 
Illinois Central Railroad’s big terminal, 
railroad and machine shop there. 


The John Kleker Plumbing Company 
several months ago established a branch 
plumbing shop at 5330 Archer Avenue, 
Chicago. Frank Navratil, who has re- 
cently obtained a master plumber’s cer- 
tificate from the Chicago Board of Ex- 
aminers of Plumbers and who has been 
with the Kleker Plumbing Co. for several 
years, has been placed in charge of this 
branch. 


The North and Northwest Master 
Plumbers’ Club of Chicago, Ill., main- 
tains an enthusiastic interest in its 
bowling league which meets every Mon- 
day afternoon at New Era Alleys, Mil- 
waukee and Keeler Avenues. Of the 
four teams which bowl regularly, the 
“Tanks,” of which O. W. Herrmann is 
captain, is in the lead at this writing, 
having won 22 and lost five games. The 
“Bends,” of which Paul Jacoby is cap- 


tain, won 13 and lost 14 games. The 
“Sinks,” of which Ed Federle is the cap- 
tain, won 10 and lost 17 games, and the 
“Caulkers,” of which Wm. P. Arnold is 
the captain, won 9 and lost 18 games. 
Ed. Federle has the high individual aver- 
age, with 179; O. W. Herrmann is second, 
with 176; Wm. P. Arnold has 168; H. 
H. Diedesch, 160; Paul Jacoby, 154, and 
E. C. Wagner, 150. 


Wm. Kaufmann of the Marquette 
Plumbing Company, 1022 West 63rd 
Street, Chicago, surely has the sympathy 
of his business associates in the recent 
death of his only child, a girl 9 years 
old, who underwent an operation for ap- 
pendicities and mastoids, but did not 
have strength to survive. May we not, 
in passing, also extend our sincere con- 
dolences? 


Wm. R. Elwell, who left Chicago sev- 
eral months ago to accept a position in 
St. Augustine, Fla., is now associated 
with the Automatic Heat Corporation of 
Jacksonville. This company manufac- 
tures oil burner equipment and electric 
refrigeration. Mr. Elwell states that 
the climate in the South is a welcome 
change from the cold damp weather ex- 
perienced in Chicago. 


Jos. A. Ryan of 4413 Milwaukee Ave- 
nue, Chicago, has recently returned from 
a trip to New York City where he at- 
tended the wedding of his sister. Mr. 
Ryan has been doing considerable new 
work during the past few years and at 
present has the contracts for the plumb- 
ing in about 200 bungalows to be built 
during the coming year on the North- 
west section of the city. 

E. L. Hardin, who has been in the 
plumbing business at 6510 West 34th 
Street, Berwyn, Ill., for the past eight 
years, is at present doing considerable 
work in the western suburbs and also 
in Chicago proper. He has the contract 
for the plumbing of 84 apartments in the 
new Marquette Manor at 63rd Street 
and. Kedzie Avenue, Chicago, and also 
has some residence work in Edison Park. 

According to a recent announcement, 
the West Park Board of Chicago, will 
erect a million-dollar athletic stadium 
modeled after Soldiers’ Field. In addi- 
tion to the stadium and other improve- 
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BS NTRACTORS 


Exterior of the Enterprising Establishment of C. J. Erickson at 5845 South 
Halsted Street, Chicago, Ill. 
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ments contemplated, the Board intends 
to construct 50 new comfort stations, 
at an expense of $300,000, before next 
summer. The location of these comfort 
stations has not been definitely decided, 
but it is known that they will be erected 
on the West Side. 


C. D. Brownell of Champaign, IIl., 
former president of the Illinois Master 
Plumbers’ Association, recently stopped 
off at Chicago on his return from a trip 
to Eastern centres. He visited Camden, 
N. J., and also Staunton, Va., where his 
son, Dean Brownell, is assistant military 
athletic director. Mr. Brownell, Jr., 
holds several world’s records for the pole 
vault, which he won while attending the 
Illinois University, while his dad is con- 
tent to conduct a successful plumbing 
and heating business and incidentally 
shoot par golf in season. 


Peter King, executive secretary of the 
Milwaukee Master Plumbers’ Associa- 
tion, spent two days in Chicago, Decem- 
ber 7 and 8, attending the Claims Execu- 
tives’ Meeting at the Congress Hotel. 
For a number of years, the Milwaukee 
Association has maintained an Insur- 
ance Department, in conjunction with the 
organization, in which it carries for the 
members, workmen’s compensation and 
liability insurance. During the period 
of its existence, the Insurance Depart- 


ment has saved considerable money for 
the members of the association. : 


en 

Enterprising Chicago Plumbing Firm 
Adopts Unique Policy 

MONG the most enterprising and 


progressive plumbing firms in Chi- 
cago is the C. J. Erickson Com- 


pany, photographs of whose establish- ~ 


ment at 5845 South Halsted Street, are 
reproduced in this section. In business 
for the past 15 years, this concern has 
built up a thriving trade through depend- 
able installations at reasonable prices, 
and has recently published and distrib- 
uted an attractive booklet, 7x4 inches, 
containing 20 pages, illustrating modern 
bathrooms, electrical refrigeration equip- 
ment, up-to-date plumbing fixtures, auto- 
matic storage gas water heaters and 
other devices which ensure the comfort 
of the home. 

The booklet is issued not as a mere 
plumbing catalog, but as a sign-post of 
service in the progress of the company. 
It is believed to be the first catalog issued 
by a master plumber in the City of 
Chicago. 
the entire plumbing line, but it is typical 
of fixtures in general use today. 

Behind the products listed stands the 
experience of C. J. Erickson and his as- 
sociates, striving to live up to their 
motto of “Good plumbers and guaranteed 
goods.” The firm has adopted a repair 
and replacement policy that aims to 
make the new parts as good, if not better 
than the old. 

A special repair and replacement line 
has been made up of the best parts 
manufactured by the most reliable firms, 
all of the specialists in producing quality 
ware. The firm stands back of the 
equipment with an absolute guarantee 
and stands for quality installations. 

The goods installed by this concern 
are the products of such dealers and 
manufacturers as: Standard Sanitary 
Mfg. Co., Thos. Maddock’s Sons Co., Na- 
tional Plumbing & Heating Supply Co., 
Kohler Co., Crane Co., 
Jas. B. Clow & Sons, Weil-McLain Co., 
Wolverine Brass Works, C. F. Church 
Mfg. Co., and other well-known firms. 

The idea of the catalog issued by the 
Erickson Plumbing Co. has been com- 
mented upon and highly praised by a 
large number in the trade, who see in 
this innovation another progressive step 


Wolff Mfg. Co., - 


It does not attempt to show — 


an 
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COMBUSTION DEVICES 


REDUCES COAL BILLS— USED IN ALL KINDS OF BUILDINGS—SCHOOLS, OFFICE 
BUILDINGS, CHURCHES, GARAGES, HOSPITALS, STORE BUILDINGS, RESIDENCES 


i 
ee Ca ee Air is drawn into BURNRITE 

Heating chamber 

Baffle which forces air to hot side walls of BURNRITE 


Air rich in oxygen, highly heated, enters combustion chamber and mixes with furnace gases, giving 
efficient combustion e 


g 


SSNNANII INS BRRURAADN YY, 
t 


Wire baffles which restrain cool incoming air and thoroughly raise its temperature by passing it 
through a series of baffles, also over. under, and along a series of baffles 


Heating and diffusing pins 
Super-heating chamber 
Weight 6% lbs. Length inside furnace 5%" overall. 


DISTRIBUTORS: 


DIMOCK & FINK COMPANY —New York City J. D. JOHNSON COMPANY, Inc., Brooklyn, N. Y. 

All their Branches All their Branches 

AIRD & DON—Troy, N. Y. JEROME F. WHALEN —Fall River, Mass. 

FRONTIER WATER & STEAM SUPPLY CO.—Buffalo, N. Y. MERKEL BROTHERS COMPANY — Cincinnati, Ohio 
BOWMAN SUPPLY & MANUFACTURING CO., Inc.—Pittsburgh, Pa. SULLIVAN COUNTY PLBG. & HTG. SUPPLY CO.—Liberty,N.Y. 
SWANK HARDWARE COMPANY — Johnstown, Pa. NEW ENGLAND AIR CONDITIONING CO.— Boston, Mass. 
HENRY B. PANCOAST COMPANY — Philadelphia, Pa. TATTERSALL COAL APPLIANCE COMPANY — Trenton, N. J. 
SIM D. ROLLINS & COMPANY -W— Minneapolis, Minn. HULSE APPLIANCE COMPANY — Somerville, Mass. 

M. J. GIBBONS SUPPLY COMPANY ~— Dayton, Ohio SHUKOW-BLACKMAN COMPANY, Inc. — Elmhurst, L. I., N. Y. 
SIMMONS PIPE BENDING WORKS — Newark, N. J. THE LAKE SHORE PLBG. & HTG. SUPPLY CO.—Cleveland, Ohio 
MORLEY BROTHERS — Saginaw, Michigan LESTER R. WELLER & SON—Asbury Park, N. J. 
HEMPSTEAD APPLIANCE COMPANY— Hempstead, L. I., N. Y. RICHMOND ENGINE & MACHINE WORKS—WestNewBrighton,N.Y. 
GEORGE A. SWALM & SON COMPANY W— Middletown, N. Y. EDWARD T. HETHERINGTON — Philadelphia, Pa. 


We take this method of reaching the trade through our friends—the jobbers. Write for catalogue and prices. 


Manufactured by 


JOHN SIMMONS GO 


110 CENTRE STREET - - NEW YORK 
Supplies for STEAM, WATER, GAS, OIL, PLUMBING SUPPLIES AND FIRE PROTECTION LINES 


102 


INSURE 
HEATING 
EFFICIENCY 


WITH THE 


™= For all types of pressure, 
vapor or vacuum in- 
stallations. 


This device collects all condensation as fast as it forms and 
shoots it right back to the boiler where it belongs, regard. 
less of pressure or vacuum. It cuts down fuel consumption 
to a minimum and prevents air-bound and water-logged 


radiators. 


It makes no difference how old the heating system may be 
—the Lytton Thermo Syphon Trap will put new life in it. 


If you will write for a copy of our Bulletin No. 16, you will 
learn some interesting facts on heating that may be new and 
profitable to you — write today, no obligation. 


LYTTON 


MANUFACTURING CORPORATION 


TRAP SPECIALISTS 


FRANKLIN VIRGINIA 
CUTS PIPES — CUTS COSTS 
p ij OGACO Portable Electric Pipe Ma- 


chine has’ made an enviable record 
in plumbing and pipe fitting shops for the 
accuracy with which it cuts, reams, threads 
and fits piping. Where ROGACO is usec, 
leak-proof joints result. 

ROGACO Pipe Machines cut the cost 
of labor. One machine will turn out as 
much work as six men equipped with hand 
tools. On small jobs or large contracts it 
insures perfect work and a good profit. 


Write now for easy payment plan 
—ROGACO will pay its own way. 


ROBBINS, GAMWELL @® CO., PITTSFIELD, MASS. 


BOILER 
SE-MENT-OL 


Repairs — Cleans 
Protects 


Cast Iron and Steel 
Heating Boilers | 


Reduce your cost. | 


LIST PRICE: 


1 Quart, $4.00 each 
% ‘Gallon . 750" 
1 Gallon, 14.00 ‘ 


CRESCENT 
Hot Water Generator 


For Hot Air, Steam, or Water 
Boilers. 
CHUARLES DARGENT 
Established 1897 
360 Crescent St., BROOKLYN, N, Y, 


Get your discount from 
your jobber. 


The Northwestern Chemical Co. 
Marietta, Ohio 


tl" LONG 
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toward placing the plumbing business in- 
telligently before the public eye and 
mind. 


<b - 


Illinois Malleable and Standard Sani- 
tary Bowlers Tied for First Place 


CCORDING to a report received 

from Bill Gavin, secretary of the 

Chicago Plumbing and Heating 
Jobbers’ Bowling League, the following 
is the standing of the various teams in 
the league, as of December 8, 1925: 


TEAM Won Lost Pet. 
Illinois Malleable ... 32 10 .762 
Standard Sanitary.. 32 10 -762 
Jo BuClow, uence 31 11 .738 
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TEAM Won Lost Pet. 
Weil-McLain ...... 29 13 -690 
Lehnen & Webb..... 24 18 571 
Wolff Mfg. Corp.... 23 19 .548 
Whitney & Ford ... 20 22 476 
American Radiator . 17 25 .405 
Davies Supply ..... 14 28 333 
Walworth Mfg. Co.. 11 31 .262 
Western Plbg. Supply 10 32 .238 
Hoelscher Bros. .... 9 33 .214 


High team game, Clow, 1002; second, 
Standard, 970. High team average for 
three games, Clow, 909; second, Whitney 
& Ford, 896. High individual game, 
Kurtz of Standard team, 257; second, 
Johnson of Weil-McLain, 241. High in- 
dividual average for three games, John- 
son of Weil-McLain, 213; second, Harris 
of Clow, 210. 


The Benefits of Organization 


By Jos. W. Cannon, Sr., Pres. of the Chicago, IIl., Master Plumbers’ Ass’n 


HE subject is one about which 
much could be written, as the bene- 
fits of organization cover rather a 
wide range, any subdivision of which is 
sufficient to constitute a treatise in it- 
But, since space does not permit, 
I shall not at- 
tempt to touch on 
but one phase of 
the question at 
this time. 
One of the first 
questions a man 


self. 


engaged in the 
plumbing _busi- 
ness asks after 


being solicited for 
membership in a 
master plumbers’ 
organization is, 
“What good will 
it do me?” This 
is a natural inquiry and sometimes it is 
rather difficult to give a prompt and 
satisfactory reply. 

A man may go along in his business 
for several years without belonging to 
any trade organization but when finally 
he decides to affiliate, and has gone 
through the required form of joining, he 
at once expects conditions of his busi- 
ness to change so that he will receive 
immediate benefits, financially and other- 
wise. 

It is true that he may very quickly 
receive educational benefits which might 
be attributed to having a closer rela- 
tionship with his contemporary. There- 
by he gleans information which might 
assist him in conducting his business in 
a more efficient and profitable manner. 

Or again, he may take advantage of 
the various educational opportunities 
available through the medium of the as- 


sociation, or the Trade Extension Bu- 
reau. But these benefits, to the minds of 
a great many, are too vague and in- 
tangible for consideration or to warrant 
the outlay for the dues they would have 
to pay. 

Such a man seems to lost sight of the 
fact that if it had not been for the fore- 
thought of several men who over 40 years 
ago organized the National Association 
of Master Plumbers, he would not be 
conducting his business under the same 
conditions which prevail today. 

And that some association, organized 
as it is, with its State and local branches, 
is still the factor in maintaining and 
bettering the conditions and elevating the 
standard of our business. 

It has only been through organized ac- 
tivity that many State and Municipal 
laws and regulations have been put into 
vogue. What a deplorable condition 
would prevail were it not for the safe- 
guard thrown around our business by 
the lawful necessity of proper installa- 
tion of plumbing. 

What other influence is it, except the 
moral influence of the master plumber, 
which determines the wholesaler to rea- 
sonably confine his business to the whole- 
sale trade only? 

It is the duty of every master 
plumber to affiliate himself with his local 
association or, if there is no local in 
his vicinity, he should join his State 
association and thereby show his appre- 
ciation of what has been accomplished 
for him in the past and what is now be- 
ing done for him through the efforts of 
the local, State and National Associa- 
tions. 

It has well been said by the late Theo- 
dore Roosevelt, that 

“Every man owes some of his time to 


Ralph Reedy, John McMahon, Ed. 
Sanger at One of the Chicago Master Plumbers’ Golf Tournaments 


Hoelscher, Wm. J. Sievert and Elmer 
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One resolution there should be no temptation to break— 


H-1894 Swing-Nozzle Sink 


Fixture with large soap 
dish on post, transfer 
valve, hose and_ spray 
head. Also made less 
soap dish and less trans- 
fer valve and spray. 


H-2276 Unit-Acto Lavatory Fix- 
renewable seats and 
raised nozzle for vitreous china 
and enamel 


To use good fixtures during 1926. 


Freedom from trouble with the fixtures you in- 
stall always means satisfied customers—and that’s 
the way to build a bigger business and defy that 
little imp who keeps so busy trying to make us 
break such good resolutions. 


We resolved years ago to put into SPEAKMAN 
Showers and Fixtures the best of material and 
workmanship. That policy has been so satisfac- 
tory to us that we recommend a similar resolu- 
tion to you if you have already made it —thou- 
sands of plumbers have. 


Shown here are some of the SPEAKMAN Lead- 
ers on which to build a bigger business. We will 
help you by furnishing advertising _ material — 
folders imprinted with your name, signs for your 
windows, stickers, as well as cuts and copy for 
your newspaper advertising. 


SPEAKMAN COMPANY 


WILMINGTON, DELAWARE 


or over built-in tub. Also furnished 


Fixture with 
Renewable High-Seat valves having 
in combination with Deshler Bath by-pass connections 


H-9521% Mixometer Shower for stall H-2460 Deshler Bath 


adjustment. 


overflow. 


iron lavatories with Fixture. Plate number of combi- All brass. 


nation, H-2370, 


Escutcheons adjust from 2% to 
3% inches. 


7¥1402 Built-in Compres- 
sion Shower for stall or 
built-in tub. Renewable 
High-Seat Valves. Also 
furnished in combination 
with Deshler Bath Fix- 
ture. Plate number of 
combination, H-2355, 


SPEAKMAN SHOWERS 


and FIXTURES 
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® SAVE 
$2.52 


To make you better 
acquainted with, and 
to convince you of the 
wonderful sales possi- 
| bilities of the 


Ever Ready Gas 
Heater Lighter 


= We are offering, for 
alimitedtime,toevery 
plumber, the oppor- 
tunity of obtaining 
this device for $5.00 a 
clear saving of $2 50. 

The Ever Ready Gas 
Lighter can be operat- 
ed from any controlin 
™ the house. Aslight pull 
4 on the chain willturn 
=4 the gas under the wa- 
9 ter heater, on or off; 
a the position of the 
valve is always indi- 
cated. 

The most practical 
and etficient device of 
itskind,on the market. 

Order one now for 
your sample. 

Send to your jobber 
orto us, to obtain this 
special price. 

Ever Ready Gas Heater 
Valve Company 
231 Grand River East 
Detroit, Mich. 


KELLY | 


| Seat-Action Water Closets 


We also manufacture 


Frost Proof Closets 
Jobbers Sell Them 


THOS. KELLY & BROS. 


3422-24-26 W. Lake St. 
CHICAGO 


Est. over 35 Years 


For 
Schools, Factories, Etc. 


PORCELA 
Gh® Bath Jub 
CLEANSER 


Made expressly for cleaning and 
preserving the luster of ~ 
Enameled Fixtures. 
Thousands of contracting plumbers use 


PORCELA and recommend it to 
their customers. 


If you do not have PORCELA in stock 
order from your jobber. 
Write*today for descriptive matter. 


PORCELA-RADAX COMPANY 
*PITTSBURGH, PA. 


“LEONARD” 
THERMOSTATIC 
Water Mixing Valves 


cAsk your jobber 


MANUFACTURED BY 


LEONARD-ROOKE COMPANY 


Providence, R. I. 


the upbuilding of the trade or profession 
to which he belongs.” In this day and 
age, when every branch of industry is 
so highly organized, no man can afford 
to stand alone. 


North and Northwest Master Plumbers 
Defeat Southsiders at Bowling 


N interesting bowling match took 
place on the evening of December 
9 between the North and Northwest 
Master Plumbers’ Club and the Nip and 
Tuck League, composed of South Side 
master plumbers. The games were rolled 


on the big alleys at 38th Street and. 


California Avenue, being witnessed by 
a number of rooters for each of these 
sections of the City of Chicago. 

The Northwest team won by a score 
of 87 to 77; the total score of this team 
for the three games being 2374 to 2287 
for the South Side team. The total 
score for No. 2 team of the North and 
Northwest Club was 2122 to 2045 for 
the South Side Club’s second team. 

The individual high score was made by 
E. C. Wagner, with 194. The high aver- 
age was won by L. W. Hudon, with 531, 
Ed. Federle being next with 503. 

Peter Munn claims that these scores 
show that the “boys” are only in their 
early season form. 

On the first team of the North and 
Northwest Club were Paul Jacoby, Fred 
Grosch, W. J. Blyth, E. C. Wagner, Ed. 
Federle, H. H. Diedesch and O. W. 
Herrmann. On the South Side team were 
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At Western Trade Golf Tournament, Held at Olympia Fields: 


Cliff Elliott, 


A. S. Bain, W. C. Zinghein and Fred Schad 


L. W. Hudon, Chas. Wolff, M. O’Mera, 
Art Kummer and §8. Hoyt. 
Arrangements have been completed 
for the Annual Dance of the North and 
Northwest Master Plumbers’ Club. It 
will be held at the Logan Square Masonic 
Temple Auditorium on January 13. 


In addition to the club members and’ 


their families, a cordial invitation has 
been extended to the representatives of 
the various supply houses, and the officers 
of the club anticipate a large crowd. The 
dance of the North and Northwest Mas- 
ter Plumbers’ Club, held at the same 
place last year, was a huge success and 
it is expected that this year’s event will 
not be less enjoyable. 


Progress in Vocational Training 


of Plumbing Apprentices 


By John J. Calnan, Chairman, Vocational Training Committee, 


Chicago Master Plumbers’ Association 


F properly applied, vocational train- 

ing, in my estimation, can be made a 

useful adjunct in helping the boy to 
master his trade more quickly and be- 
come an efficient skilled mechanic. 

This auxiliary training which may em- 
brace practical as well as theoretical in- 
struction in the plumbing line is perhaps 
more beneficial when limited to boys who 
are actually working and serving an ap- 
prenticeship at the plumbing trade. 

It was evidently upon this theory that 
the Chicago Board of Education, about 
12 years ago, with the cooperation of 
the master plumbers and the journeymen, 
established a class in plumbing instruc- 
tion at the Lane Technical High School. 

And the boys then employed as appren- 
tices were obliged, under an agreement 
between the master and journeymen 
plumbers, to attend this class at least 
half a day each week. The boys were 
given a course in drawing and mathe- 
matics and also in practical instruction 
in joint wiping, this part of the course 
being presided over by a practical jour- 
neyman plumber, employed for that pur- 
pose by the Board of Education. 

While the plumbing class was pre- 
sumed to be under the joint control and 
supervision of both the masters and 
journeymen, the employer for some rea- 
son or other took only a perfunctory 
interest and the education of the ap- 
prentices, as far as the school was 
concerned, was left almost entirely to 
the journeymen. 

Assuming the burden of responsibility, 
to their credit be it said, and with an 
efficient teaching force, the class grew 
and prospered until, before the World 
War, it contained more than 3800 ap- 


prentices, when it dwindled to less than 
40 boys. 

Under an agreement consummated 
several years ago with the journeymen, 
the employers again assumed joint con- 
trol and supervision of the apprentices, 
and with the journeymen have been exer- 
cising it with satisfactory results. 

All applicants who desire to learn the 
plumbing trade—and they must be boys 
between 16 and 21 years old—are put on 
probation for a period of one month and 
issued a temporary permit. They are 
then notified to appear before a joint ap- 
prenticeship committee composed of rep- 
resentatives of the master and journey- 
man plumbers’ associations. 

They are personally interviewed by 
the committee and, if found acceptable, 
are registered and issued an apprentice- 
ship card, signed by the secretary of the 
respective associations, entitling them to 
learn the trade. This committee meets 
once a month at the headquarters of the 
local master plumbers’ association and 
sometimes as high as 380 boys are ex- 
amined. 

Under the agreement, the apprentice 
is required to remain in the employ of 
the man or firm with whom he is regis- 
tered during the period of his appren- 
ticeship, which shall be five years. Three 
years of this time will be under the 
supervision of the journeymen. 

Fourth year apprentices will begin ren- 
dering services with the tools, under the 
supervision of the employer. All ap- 
prentices are required to attend the regu- 
lar trade school classes one day each 
week during the school year, with full 
pay for such time, for the first three 
years oftheir apprenticeship period. 


For the first six months, the wages 

of the apprentices are $12 per week; 
for the next six months, $15 per week. 
During the second year they receive $18; 
the third year $20; the fourth year $30, 
and the fifth year they will get $40 per 
week. . 
Each shop employing two journeymen 
is entitled to an apprentice and shops 
employing 12 or more journeymen are 
entitled to two apprentices. 

Any disagreement arising between the 
employer and the apprentice, where a 
violation of the agreement is involved, 
must be referred to the joint committee 
whose decision shall be final and binding 
on both parties. 

The establishment of a regular wage 
scale for apprentices and the provision 
which requires that the boy shall finish 
his time with the employer with whom 
he is registered, have had a tendency to 
prevent apprentices moving from shop 
to shop. A tendency to attract a higher 
class of boys to learn the trade has like- 
wise been motivated. 

During the past two years, when 200 
boys have been registered, the majority 
have been equipped with a high school 
education and quite a few of them have 
been college graduates, all of which 
augurs well for the future of the plumb- 
ing trade 

Not only must we have a sufficiency 
of skilled mechanics but likewise better 
business men. And we all know that the 
employer of tomorrow in most cases 
must be filled from the ranks of the 
journeymen. 

To encourage greater efficiency as 
well as to stimulate interest in the 
apprentice plumbing class, the Plumb- 
ing Contractors’ Association of Chicago 
has decided to present a prize, in the 
nature of a gold medal, or other suitable 
trophy, to the apprentice showing the 
greatest proficiency in his studies each 
semester, which means that three prizes 
will be awarded by the employers during 
each school year. 

There are now over 400 registered ap- 
prentices learning the trade in Chicago, 
300 of whom are attending the plumbing 
class at the Lane Technical High School. 


Handicapper R. A. Cooper of the West- 
ern Trade Golf Association, Chicago 
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GENERAL OFFICES. 
SHOW ROOMS & STORE 


TENTH & CHESTNUT STS. 
ST.LOUIS, MO. 


MEMPHIS , TENN, 


c———— 


N. O. Nelson Manufacturing Co. 


Manufacturers and Jobbers of Plumbing and Heating Supplies 


Main Office, Store and Showroom, St. Louis 


Our Own Factories and Branch Stores are Shown Above 


We also operate a Branch House at Pueblo, Colo. 
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Allsteel Files 


RAWERS that operate 
at a touch, with velvet 
smoothness—$¢reater filing ca- 
pacity per unit—unusual fire 
protection—and no wearing 
out. All these are Allsteel File 
advantages. 
Welded construction through- 
out, beautifully and richly fin- 
ished in baked-on enamel, 
Allsteel Files—like the entire 
Allsteel Office Equipment line 
—guarantee you permanent 
satisfaction at a reasonable cost. 


Write for thenew GF All- 
steel Furniture Catalog 


The General Fireproofing Co. 
Youngstown, Ohio 
Canadian Plant: Toronto, Ontario 
Dealers Everywhere 


eoeoe §=Aliach this coupon to your firm letterh ad eeese 


The General Fireproofing Co., 
Youngstown, Ohio 


P.T.J 


Please send me without obligation a copy 
of The GF Allsteel Furniture Catalog. 
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Review of Building Operations 
in Chicago 
Peter M. Munn Gives a Highly Interesting and Readable Idea of 
What’s Been Going On 


HE year just closed has been one 
of unprecedented activity in build- 
ing operations in Chicago. Both 

1923 and 1924, outstanding years in Chi- 
eago’s building history, were eclipsed by 
the past year’s record. 

According to the records of the Build- 
ing Department, 
the total value of 
new buildings 
erected in the city 
for the first 11 
months of 1925 
amounted to 
$308,654,628, with 
every indication 
that the cost of 
building  opera- 
tions in Chicago 
for the year 
would exceed the 
banner year of 
1923, with its 
record of $325,000,000. . 

The total number of buildings for 
which permits were taken out, to Decem- 
ber 1, were 16,392, representing a front- 
age of 459,532 feet, both being in excess 
of the corresponding period of the previ- 
ous year. 

The building of bungalows, small resi- 
dences and apartments represented the 
greatest activity, residences numbering 
8322 and apartments 4525. There was a 
slight falling off in the number of apart- 
ment buildings and apartment hotels 
erected in Chicago during 1925. 

There was, however, an increase in 
the number of industrial, buildings, such 
as factories, garages, laundries, bakeries; 
and also an increase in public works and 
development of utilities. 

A feature of the past year’s building 
program was the great number of large 
operations, such as clubhouses, theatres, 
office buildings and hotels. : 

While the permits for some of the 
larger hotels, like the Stevens, being built 
on Michigan Avenue, between Seventh 
and Eighth Streets, at a cost of some- 
thing like $20,000,000; the Palmer House, 
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being built in units at State, Monroe and 
Wabash Avenues, at cost of several mil- 
lion dollars; the Hotel Sherman, and 
the Morrison Hotel additions, were taken 
out in 1924, the actual work on them 
was not started until the past year. 

The construction of these hotels has 
helped to swell the great building pro- 
gram and represents an investment of 
many millions of dollars which are not 
included in the total value of building 
permits issued during the past year. 

Some of the buildings for which per- 
mits were issue during the year 1925 
will not go ahead until 1926, notably the 
new building to be erected by the McCor- 
mick Estate at 125 West Madison Street, 
at a cost of $900,000; a 50-apartment 
building to be erected at 1755 East 55th 
Street, at a cost of $750,000, and others 
for which permits were taken out late in 
December. 

In addition to the above, might be 
mentioned the new structures being built 
for Northwestern University and Chi- 
cago University, the new 22-story Ma- 
sonic Temple and Theatre, being built on 
the site of the old Colonial Theatre on 
Randolph Street, for which the E. Bag- 
got Co. has the plumbing contract; to 
say nothing of the large number of 
school buildings erected in Chicago dur- 
ing the year by the Board of Education. 

The most notable plumbing contracts 
signed during the year were: Palmer 
Hotel, awarded to J. J. Daly, and the 
Stevens Hotel, let to John Degnan, Inc. 
In each case the plumbing figure 
amounted to more than $1,000,000, the 
largest contracts of that character ever 
awarded in Chicago, if not in the United 
States. 

All of this great building program has 
gone along uninterruptedly, without 
strikes or labor troubles of any conse- 
quence. The day when the contractor 
was continually harassed by sympathetic 
strikes and jurisdictional disputes is 
happily passed. 

The Citizens’ Committee, to enforce the 
Landis Award, which has been on the 


The Business-Like Office and Showroom of C. J. Erickson Plumbing Co.’s 
Establishment at 5845 South Halsted Street, Chicago, Ill. 
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job now for the past four years, is con- 
sidered to have been an excellent balance 
wheel in preserving harmony in the 
building trades and an important influ- 
ence in building construction work in 
Chicago. J 

The majority of the mechanics in the 
building trades, including union journey- 
man plumbers, are now receiving a wage 
scale of $12 per day by agreement with 
their employers, although, due to the 
scarcity of mechanics, many of the em- 
ployers during the height of the season 
found it necessary to pay premium 
wages of $13 and $14 per day. 

The scale paid to open-shop mechanics, 
operating under the Landis Award, in- 
cluding plumbers, was $10 per day, al- 
though it is claimed by many contractors 
that the difference is more than made up 
by the greater efficiency of the union 
men. 

Nevertheless, the contractors employ- 
ing open-shop men did considerable 
work, some of the largest operations be- 
ing done by them. It is not likely, how- 
ever, that there will be any demand for 
an increased wage scale by the unions 
when their agreements expire next May. 

It was the consensus of opinion of 
the National Association of Building 
Contractors which met in Chicago last 
November, that there is no justification 
for any further increase in the wages of 
building mechanics, for they are now 
said to be the highest of any industry 
in the United States. 

The outlook for continued activity in 
Chicago during the coming year is ex- 
ceedingly bright. If the projects now 
under way, together with the plans com- 
pleted in architects’ offices, were the only 
building operations in sight, the city 
would have a fair year. 

But with the natural growth of Chi- 
cago, and the many vast projects con- 
templated, it is the confident prediction 
of architects and builders that the com- 
ing year will equal, if not surpass the 
record of 1925. 

With its great. public improvements, 
its rapid growth and record of achieve- 
ment, Chicago, the gateway to the West, 
in the opinion of many, is destined to 
become a city of many millions in popu- 
lation. 
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Date of Chicago Association of Plumb- 
ing Contractors’ Meeting Changed; 
Dinner-Dance Announced 


HE Annual Meeting of the Plumb- 
ing Contractors’ Association of 
Chicago, will be held on the even- 

ing of January 8, at the Hotel Sherman, 
instead of January 9, as previously an- 
nounced. 

In connection ‘with the installation of 
the new officers, however, it has been 
decided by the local association to hold a 
dinner-dance on January 9, to which the 
ladies affiliated with members of the 
plumbing fraternity will be invited. 
This affair will be staged in the Lowis 
IV Room of the Hotel Sherman. It will 
be a celebration purely for the master 
plumbers and their immediate families. 

A few city officials have been invited 
and may give short talks, but the even- 
ing will be taken up mainly with the 
dinner-dance and entertainment. Local 
supply dealers will also be the guests 
of the master plumbers on this occasion. 

An invitation has likewise been ex- 
tended to the Illinois State President, 
Seward Best of Quincy, and to the Na- 
tional President, Henry E. Longley of 
Wilmington, N. C., to attend. 


It will be one of the most brilliant © 


social events held by the Chicago Asso- 
ciation in a long time and the officers and 
Entertainment Committee anticipate a 
big attendance. 
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COLORADO 


Contracts for the plumbing and heat- 
ing in the new Chevrolet Garage, now 
under construction at Aurora, Colo., were 
let to Fred. Lerch of that place. 


The Berthoud Plumbing & Heating 
Company of Berthoud, Colo., was recent- 
ly awarded the heating contract for the 
Public Service Company’s building at 
Berthoud. 


The MacIndoe Plumbing & Heating 
Company of Pueblo, Colo., reports several 
new cottage contracts on hand to start 
the current year with—and we’re glad 
to hear it. 

The Kelling Plumbing & Heating Com- 
pany of Boulder, Colo., was awarded 
the plumbing and heating contracts for 
the new Christian Science Church now 
under construction in that city. 


The Modern Plumbing & Heating 
Company of Aurora, Colo., has received 
the contracts for installing plumbing in 
20 new houses for L. Kirkegaard in the 
new McKees addition, Denver. 


Plans and specifications are now being 
prepared for a new ten-story office 
building which will be erected for the 
Continental Oil Company at the corner 
of 18th and Glenarm Streets in Denver. 


The Marden Plumbing Company of 
Colorado Springs, was recently awarded 
the contract for overhauling the heat- 
ing system in Mrs. G. L. Frantz’s resi- 
dence at Ivywild, a beautiful suburb 
adjoining Colorado Springs. 

Jardine & Knight of 312 North Custer 
Street, Colorado Springs, have many 
large contracts on hand at the present 
time. They are now overhauling the en- 
tire heating system in the Antlers Hotel. 
They were also successful bidders for 
plumbing and heating in the $100,000 


residence now under construction for 
Mrs. Nelson Perrin of Baltimore, Md., at 
Broadmoor, and the $40,000 residence of 
Mrs. Ruth Chew, also in Broadmoor, ex- 
clusive subdivision of Colorado Springs. 


The Hudspeth-Lambert Plumbing & 
Heating Company of Pueblo, Colo., en- 
joyed a very good business for the year 
just closed, and at the present time keeps 
its regular force busy with jobbing work. 
This company specializes in such busi- 
ness. 


The City Plumbing & Heating Com- 
pany of Boulder, Colo., was awarded 
the plumbing and heating contracts in 
two new sugar refineries of the Great 
Western Sugar Company, one located at 
Orid, Colo., and the other at Minatare, 
Nebr. 


W. B. Hickerson, formerly of Okla- 
homa City, has established a heating 
business at 3556 Gaylord Street, Den- 
ver. Mr. Hickerson has several jobs on 
hand, one of which is the new Culp 
Theatre at 25th Street and Federal 
Boulevard, Denver. 


Plumbing and heating contracts in the 
new Somerly School at Pueblo, Colo., 
were speared by Porter Bros. of 408 
North Santa Fe Avenue, Pueblo. This 
company was also given the contract for 
overhauling the heating system in the 
K. of P. Building there. 


Lea Ryan, for the past seven years as- 
sociated with Frank Bordeaux in the 
plumbing business, has opened a shop of 
his own at 5125 Washington Street, Den- 
ver, Colo. Mr. Ryan is well known lo- 
cally and already has a large amount of 
work on hand. 4 


J. A. Hillman of 2256 Stout Street, 
Denver, has sold an interest in his busi- 
ness to F. L. Welle and Leonard Nevin. 
Mr. Hillman does not expect to be active 


in the business as he has real estate 
interests which will take a great deal of 
his time. The firm name will be changed 
to the Good Plumbing Service. 


The Florence Plumbing & Heating Co. 
of Florence, Colo., which commenced 
operations during the month of Novem- 
ber, is enjoying a very good business and 
already has several contracts on hand. 
J. F. Milner, president of this new outfit, 
is well known in this section of the 
country and is very optimistic over: his 
new venture. The company was form- 
erly known as the Ward Plumbing Com- 
pany. 

The death of Mrs. Archie Davis, wife 
of Archie J. Davis of the Johnson & 
Davis Plumbing & Heating Company; 
Denver, Colo., on November 6, was a 
great shock to her many friends. Al- 
though Mrs. Davis had been in poor 
health for sometime, her death was unex- 
pected. A committee from the Denver 
Master Plumbers’ Association was ap- 
pointed to extend the heartfelt sympathy 
of that organization to Mr. Davis and 
his family in their bereavement. 


One of the largest jobs let in Colo- 
rado Springs during last November was 
the new unit to be added to the Bethel 
Hospital. The J. C. St. John Plumbing 
& Heating Company of 226 North Tejon 
Street, received both plumbing and heat- 
ing contracts. This company also se- 
cured contracts for plumbing and heating 
in the new Grace Episcopal Church, be- 
ing erected in Colorado Springs. J. C. 
St. John, president of the company, re- 
ports that his outfit installed 24 oil 
burners in residences located in Colorado 
Springs during the year just closed, and 
likewise that every burner installed has 
been a success. Mr. St. John states that 
some very valuable information relative 
to the proper installation of oil burning 
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systems has been derived from the oil 
burning section of THE PLUMBERS 
TRADE JOURNAL and he strongly ad- 
vocates its reading by every member of 
his staff. 


CALIFORNIA 


J. Mills has bought the plumbing busi- 
ness of Louis May at 1536 Haight Street, 
San Francisco, and is operating as the 
Haight Plumbing Supply Company. Mr. 
Mills was foreman for Louis not so long 
ago, too. 

Announcement is made by the Cali- 
fornia Steam & Plumbing Supply Com- 
pany that, while purchase of this com- 
pany has been made by the Walworth 
Company, it is their intention to con- 
tinue as organized and, as in the past, 
the California distributing medium for 
Kelly & Jones products. It is understood 
that the Bowles Company of Seattle, 
Portland and Tacoma, will distribute 
the Kelly & Jones Co. products in Oregon 
and Washington. 


Members of the San Francisco,. Calif., 
Master Plumbers’ Association have 
formed an “On to Louisville’ Club. A 
number of parties and entertainments 
are being planned for the next few 
months, and it is hoped to raise funds 
enough to take every member of the 
association to the National Convention in 
Louisville, Ky., next June. Alexander 
Coleman is chairman of the committee 
to make arrangements for a special train 
from San Francisco, which will pick up 
special cars from other Pacific Coast 
centres en route. 


Mr. and Mrs. William La Chapelle 
entertained a number of friends at their 
country home below Redwood City, No- 
vember 15. An elaborate luncheon was 
served and a pleasant day spent by all. 


OX 


Representative Gathering of People Affiliated With Utah State Association of Sanitary and Heating Engineers in Attendance at Banquet Held at Hotel Utah in Salt Lake City, 
Following That Body’s Regular Quarterly Convention 
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PRODUCTS 


The Ne Plus Ultra in Plumbing Brass Fittings. The 
reason ?— because in the first place their high cop- 
per contents makes a closer grain fitting; second 
they are extra heavy. 


WE MANUFACTURE 
S ldering Nipples Cesspool Plate- 
Brass Ferrules (all types) Vent Nipples 
Wall (Trap) Thimbles 


Reducers and Increas- 


Clean-out Ferrules 

Trap Screw Plugs 
: hi 

Salderred ushings ers (for closet spuds) 


Closet Floor Fl 
oset Floor Flanges Brass Body Cleanouts 


Rough Brass Plugs 
Spuds 


Urinal or Shower Strainers 
Urinal Spreaders 
Fresh Air Plates 


Before you order your new supply be sure you se- 
cure our new catalog—better yet—send us your 
name and we will see that you get one. 


PHOENIX BRASS 
FOUNDRY 


IRVINGTON, N. Y. 


af ighton’ choice 


UNIONS 


The brass seated ground 
joint union, made of uniform, 
high grade malleable iron. 


Its ball joint with rolled 
seat securely anchored by an 
overlapping iron shoulder 
guarantees a tight job that 
you can depend on indefi- 
nitely. 


Sells at a price well within 
the range of gasket unions. 


Ask your jobber to show 


youa “Tighton.” 


Standard Union Company 
Winthrop Bldg., Boston, Mass. ~~. 


time 
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Pacific Coast Notables: Newt. Stern, Standard Sanitary Mfg. Co.; Bill Mona- 
han San Francisco Master Plumber; Harry Marsh, Pacific Coast Manager, 
Haines, Jones & Cadbury Co.; Fred Lowie, Sales Manager, M. Stulsaft Co.; 
Bill Lysaglit, Manager, Current Price Bureau; Jim Mulrein, Coast Agent, 

J. J. Ryan Brass Co. 


Bill operates a first-class plumbing estab- 
lishment at 3459 Mission Street, San 
Francisco. Hence, the social report. In- 
cluded in the party were: Mr. and Mrs. 
G. Y. Morton, Mr. and Mrs. Victor 
Peterson and family; Mr. and Mrs. Alex 
Coleman, S. Peterson, Mr. and Mrs. Roy 
Murray, Mr. and Mrs. William Koenig, 
Mr. and Mrs. A. J. Silva, Mr. and Mrs. 
William P. Goss and Mr. and Mrs. An- 
drew J. Hahn. 


E. A. Keithley, Coast agent for the 
Central Foundry Company, Essex Foun- 
dry and other manufacturers, returned 
to San Francisco headquarters early in 
December from an annual visit with his 
Eastern principals. 


John J. Hall, formerly connected with 
the branch of the Standard Sanitary 
Mfg. Co. at Boston, Mass., has succeeded 
Mr. Baxter with headquarters in Seattle, 
as manager for the company’s branches 
in the Northwest. 


About 135 members of the Oakland, 
Berkeley and Alameda Association of 
Master Plumbers and its Women’s Aux- 
iliary and their friends enjoyed a turkey 
whist party, November 16, at the Asso- 
ciation Hall in Oakland. L. J. Waldear 
was master of ceremonies and chief auc- 
tioneer. The entire party was a bright 
spectacle. Prize winners were: Mr. and 


Mrs. A. J. Schlagl, Mrs. Robert Myers 
and Mrs. Robert Spiers of Richmond. 
Mrs. L. J. Kruze, chairman of the com- 
mittee, was assisted by Mrs. Arthur 
Johnson, Mrs. Walter Gray, Mrs. H. J. 
Newman, Mrs. W. H. Picard and Mrs. 
J. B. Morse. 


J. H. Pinkerton, 927 Howard Street, 
San Francisco, Calif., recently landed the 
plumbing contract on a large residence 
being erected in San Francisco on Jack- 
son Street, between Gough and Octavia, 
at a cost of $75,000. 


An interesting and instructive dis- 
play of the very latest in fine plumbing 
and heating fixtures was seen in the 
East Bay section of California last month 
when the Crane Co.’s splendid new 
traveling exhibit—a fine new automobile 
coach, whose interior is completely 
equipped with such fixtures as water 
heaters, water-closet combinations, lava- 
tories, bath and shower, and so on— 
arrived in Oakland, and on successive 
days exhibits were held there, in Ala- 
meda and in Berkeley. The coach is 
traveling on an itinerary and is arous- 
ing widespread interest in the develop- 
ment of home comforts in modern 
plumbing and heating materials. 

H. L. Beglin, assistant sales manager, 
Standard Sanitary Mfg. Co., Pittsburgh, 


Ralph D. Evans, President, Salt Lake City, Utah, Sanitary and Heating 
Engineers’ Association; His Brother, E. P. Evans, and A. J. Bruneau, 
Superintendent of Operations, Who Are Plumbing the New Million Dollar 

St. Mary’s Academy, Salt Lake City (Shown in Background) 


JANUARY 1, 1926 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


Don’t Look Like Theyre Grumbling, Do They? A. L. Soderberg of Loveland, 


Colo., 


With His Son, After Being “Shot” by a Plumbers Trade 


Journal Cameraman 


who had been organizing the Pacific 
Coast branches for some months past, 
returned to Pittsburgh headquarters and 
his home for the holidays. 


A. Ramazotti, 1473 Vallejo Street, 
San Francisco, has been awarded the 
plumbing contract on a six-story apart- 
ment house being erected on Turk Street, 
between Taylor and Jones. C. Peterson 
of 390 Sixth Street, San Francisco, has 
been awarded the heating contract in 
connection with this project, we are in- 
formed. 


Tom Rowe, who maintains a prosper- 
ous plumbing and heating establishment 
at 111 Grand Avenue, Portland, Oreg., 
was a visitor in San Francisco on his 
return from an extended trip to Eng- 
land with his family. Mr. Rowe was so 
impressed with the locale that he may 
change his residence, according to friends 
in San Francisco. 


Charles E. Snyder, formerly of Idaho, 
has opened a plumbing, sheet metal and 
pump business in a new addition to the 
Bell Building, on Third Street, Living- 
ston, Calif. He has a stock of plumbing 
materials, irrigation pumps, water sys- 
tems, pressure systems and furnaces on 
hand and looks to this new year with con- 
siderable optimism. 


Max Finzel, formerly located at 3825 
14th Avenue, Oakland, Calif., has recent- 
ly opened an attractive and spacious new 


establishment at 2025 Hopkins Street, 
with one of the finest sales and display 
rooms in the East Bay district. On open- 
ing day, a group of friends almost buried 
“Smiling Max’s” new place under their 
offerings of flowers. 


Charles M. Swinnerton, president of 
the California Master Plumbers’ Asso- 
ciation, was the principal speaker at the 
regular meeting of the San Diego Mas- 
ter Plumbers’ Association, held Novem- 
ber 25. He spoke on “Education as a 
Stepping Stone to Success,” and his fine 
discourse was received with a great deal 
of appreciation on the part of his audi- 
tors. 


A. Penziner of 750 Taylor Street, San 
Francisco, is having plans prepared for 
a Class A hotel building to be erected 
in the downtown district. The structure 
will cover an area of 137x185 feet and 
will cost in the neighborhood of $1,500,- 
000. It will contain ten stores on the 
ground floor and 600 rooms on the upper 
floors, all of which will have private 
baths. 


A modern plumbing establishment in 
a small town, two large show windows, 
a nice salesroom and up-to-date mer- 
chandising method have helped to con- 
tribute to the success of the H. P. 
Gerckens of Puente, Calif. At this 
writing, five residences at Covina are 
being plumbed by this enterprising mas- 
ter who also has on hand several con- 


Standing—Frank Jay, A. E. Grey, John Eustice, Jr., 


G. C. Sutton, J. M. 


We have all kinds—built in or 
portables—everything from_noz- 
zle or spray to the finest shower 
and needle bath equipment. 


Write for complete catalog of 
Hudson Shower and Bath Tub 
Fittings. Sold Thru Your Jobber. 


Hudson Brass 
Works, Inc. 


16-20 Nassau Street 
Brooklyn, N. Y. 
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FIXTURES 


—used in schools 
for over 45 years 


Prestige, built on a half cen- 
tury of satisfactory service, 
attests most forcibly to the de- 
pendability of OxC) plumbing 

fixtures. 


As nearly perfect, mechani- 
cally,as human skill and knowl- 
edge can make them, neat in 
appearance and absolutely 
sanitary in every respect, their 
installation is a positive assur- 
ance of absolute satisfaction 
and years of efficient uninter- 
rupted service. 


—the Name to Look For 
on Plumbing Ware. 


N. O. NELSON MFG. CO. 


MAIN OFFICE: ST. LOUIS, MISSOURI 


FACTORIES: Edwardsville, Ill. Noblesville, Ind. Bessemer, Ala, 
BRANCHES: 
Davenport, Iowa. Houston, Tex. 
Pueblo, Colo. Little Rock, Ark. 
Salt Lake City, Utah 


Memphis, Tenn. 


Birmingham, Ala. s 
eae Dallas, Tex. 


Los Angeles, Calif. 


Eustice and E. T. Sherman, all of Los Angeles. 
Brown, Los Angeles; H. C. Sweeney, Santa Barbara; R. G. Burdict 
and J. M. Edwards of Los Angeles 


Sitting—Frank R 
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tracts for installing heating systems in 
the Valley residential section. 


Burr Eastwood, plumbing department 
manager for a leading San Francisco 
wholesale house in various lines of 
metals, returned early last month from 
a visit to Eastern manufacturers from 
whom he purchases supplies. 

George Frankel and Hugh A. Houston 
have established an attractive place of 
business at 1854 Steiner Street, San 
Francisco, for contracting and jobbing 
along plumbing and heating lines. Both 
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are experienced in San Francisco and 
have the best wishes of the trade. 


We are pleased to inform you that 
Leland E. Green, “Call” Building, San 
Francisco, representing many large 
manufacturers of plumbing supplies, is 
recovering from a serious and long-pro- 
tracted rheumatic affliction. 


J. Camp & Co.; 218 Grove Street, San 
Francisco, has been awarded the plumb- 
ing contract for a three-story apartment 
house to be erected at Eddy and Franklin 
Streets, at a cost of $60,000. A. G. At- 


wood, 824 Shrader Street, San Fran- 
cisco, has been awarded the heating con- 
tract. 


A. C. Nutter, prominent Oakland, 
Calif., plumbing contractor, is featuring 
his salesroom and shop in his advertising, 
inviting the public to visit his place of 
business. He has found this very profit- 
able and a real source of increased sales. 


Daniel A. Deacon, plumbing and heat- 
ing contractor of 851 Seventh Street, San 
Diego, Calif., has presented an amend- 
ment to the plumbing ordinance of that 
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How much does 
poor quality in materials 


cost YOU? 


OUR reputation depends on the kind of job 
you turn out; you may buy stuff at low 
prices to please a customer, but you find, 
in the end, that the saving in price is a loss in 
reputation. It’s sometimes very costly to save 
money that way; you know that the low price 
usually means low quality. 


We won’t do it; we refuse to meet competition 
by letting down on quality. We’re making as 
good a product as we can produce; we keep costs 
as low as we can, and add a fair percents ae of 
profit to cost. 


Once in a while we lose business on price; but 
we can show you two big building jobs, not yet 
old enough to be fully rented, where cheaper 
faucets were used. They’re already doing replace- 
ment-work with our faucets. It would have saved 
them a lot of money to pay a little more in the 
beginning. 


Real economy is in quality, not price. 


THE CHICAGO FAUCET COMPANY 


CHICAGO 
FAUCETS 


2700-22 N. Crawford Ave., Chicago, IIL. 
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Mr. and Mrs. John G. Smith, Frank 
Jones, Young Master Geiser, His 
Father Charles Geiser, in Front of 
Store at Lander, Wyo., Which Mr. 
Smith Just Purchased From Brother 

Geiser 


city, as recommended by the N. A. M. 
P., to eliminate the necessity for parellel- 
ing pipe. This change, it is claimed, 
would reduce the cost of plumbing in- 
stallations. Needless to say, the San 
Diego brothers are stringing right along 
with Dan in this effort. 


WASHINGTON 


The G. H. Sutherland Company of 108 
East Main Street, Walla Walla, Wash., 
has both plumbing and heating contracts 
for the Walla Walla General Hospital, 
a building which will cost approximately 
$200,000. 

The Heating & Ventilating Equipment 
Company has been awarded the heating 
contract for the new Eagles’ Building 
at Centralia, Wash., while the Centralia 
Plumbing Company will handle the 
plumbing system. 

Norton & Spangler, 2228 Second Ave- 
nue, Seattle, Wash., have landed plumb- 
ing and heating contracts for the new 
Rainier Masonic Temple. The building 
will be two stories with mezzanine, 60x90 
feet, of concrete construction, and thor- 
oughly modern in every detail. 

We’ve been informed that C. S. Wil- 
liams, “go-getting” plumbing and heating 
contractor of 921 Commerce Street, Ta- 
coma, Wash., has captured the plumbing 
contract in connection with the new 
apartment building being erected in that 
city, at Portland Avenue and 13th Street. 


Wm. Reid, prominent plumbing con- 
tractor of 5441 South Union Street, Ta- 
coma, Wash., who has been away on a 
two-months’ trip in the East, is back 
again at his shop and up on his toes, 
after having visited his daughter in Bal- 
more and made short stays in other East- 
ern and Mid-Western cities. 

The Heating and Sanitary Engineers’ 
Association of Seattle, Wash. has 
changed its meeting nights from once a 
week to the first and third Wednesdays 
of each month. Seven new members 
have been added to the roll in the past 
30 days, and much good work is seen as 
a result of the body’s activities. 


W. R. Granston and A. McDaniel, both 
of whom have been associated with the 
plumbing and heating industries in 
Seattle, Wash., for many years past, an- 
nounce that they will open a wholesale 
plumbing supply business in that city 
about February 1. The new firm will be 
known as the Western Supply Co. and 
will be located at 1115 North 36th Street, 
Seattle. 

More than 30 master plumbers, jobbers 
and manufacturers’ representatives were 
present at a get-together dinner held in 
Tacoma, Wash., at the Tacoma Hotel, the 
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evening of November 16. One of the 
chief speakers on this occasion was Jesse 
Bowles, president of The Bowles Com- 
pany, wholesale plumbing supply house 
in Tacoma, Seattle and Portland, Oreg. 
Mr. Bowles spoke on manufacturing and 
trade conditions in the East, having just 
returned from an extended trip. 


A meeting of State officers and the 
zone directors of the Washington Asso- 
ciation of Master Plumbers was held at 
Hotel Monte Cristo in Everett, October 
31. Reports of the zone directors and 
of President W. J. Ashwell were made, 
together with a discussion of activities 
outlined for the current year. Officers 
and zone directors present were: Presi- 
dent W. J. Ashwell, Vice-President Roy 
E. Thompson, Treasurer R. M. West- 
over, Secretary B. M. Richards. Zone 
Directors — C. G. Tegenfeldt, Belling- 
ham; P. J. Lavan, Seattle; J. Frank 
Scott, Kelso; George W. Clark, Yakima, 
and W. M. Lucas, Spokane. 

A new bond and license ordinance 
drawn up by Chief Plumbing Inspector 
James HeIntyre and Dr. Hanley of the 
Department of Health, Seattle, Wash., 
will be introduced at an early session of 
the City Council. As drawn, the ordi- 
nance provides for a trade examination 
of both master and journeyman plumb- 
ers. The. license will cost the master 
plumber $50, with a yearly renewal 
charge of $25. The journeyman will 
pay $2 for-his license and $2 a year for 
renewal. The ordinance has been de- 
signed to remove a number of evils now 
prevalent. Particularly will it be effec- 
tive in reducing the number of reinspec- 
tions made necessary by inferior work- 


manship. 
$$ 


Colorado Springs Master Plumbers 
Prove Highly Successful 
Rabbit Hunters 


EVERAL members of the Colorado 

Springs Master Plumbers’ Associa- 

tion declared a holiday for the Satur- 
day preceding Thanksgiving and went 
on their annual rabbit hunt. The party 
was made up of two teams, one headed 
by A. J. Weber of the Weber Plumbing 
& Heating Co., and the other by’ Dan 
Higgens of the McCarthy-Crandall 
Plumbing & Heating Co. 

D. J. Flatt was named chef for the 
party. Every member present declared 
that if Dave goes out of the plumbing 
business, he surely can get a job as a 
first-class cook, for their “eats” were 
“roughed-in and finished” to perfection. 

The drive was held 60 miles east of 
Colorado Springs on Farmers Highway. 
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Each team was given a specified time and 
when this time -was up, all rabbits were 
to be brought in and counted. At the 
close of the day Captain Dan Higgens’ 
team brought in 100 rabbits and Captain 
Weber’s team 75. 

Captain Weber contested the winning 
team’s victory, for he was sure his gun 
was loaded with blanks. Thereupon, he 
immediately challenged the Higgens 
team to another drive which was held on 
November 28, with the following results: 
Higgens’ team, 145; Captain Weber’s 
team, 110. 

Mr. Weber is not quite sure whether 
his gun was tampered with this time or 
not. Tom McCarthy, president of the 
McCarthy-Crandell Plumbing & Heating 
Co. was on the losing team, but held 
the highest percentage for both drives, 
shooting the greatest number of rabbits. 

This affair is an annual event with the 
Colorado Springs dealers and all rabbits 
are turned over to different charitable 
organizations and needy poor of the city, 
thus displaying the fine community spirit 
of the local master plumbers. 
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Sanitation Leaguers’ Annual Christmas 
Frolic Draws Great Attendance 


N the evening of December 21, the 
California Sanitation Development 
League held its Annual Dinner and 

Christmas Frolic at the Commercial 
Clubrooms in the Merchants Exchange 
Building, San Francisco. And, accord- 
ing to our representative at the affair, it 
was some frolic—some dinner—some out- 
burst of joy and merriment unconfined. 

B. Franklin Blair, chairman of the 
committee in charge of the affair, was 
ably assisted by Norman Farlow in se- 
curing the musical features, and F. J. 
Baker, H. M. Friesley, J. J. McLeod and 
Mike Wangenheim, had a lot to do with 
the fun, too. 

Frank Blair appeared in an old-time 
circus ringmaster’s makeup and ful- 
filled well the part of master of cere- 
monies. Where in “Sam Hill” he and 
Norman Farlow grabbed the 18 bathing 
beauties, and especially “Suzette” with 
her 13-ounces of garments, including the 
shoes, is beyond our Ken. 

Fred J. Koster, recently president of 
the San Francisco Chamber of Com- 
merce, delivered a masterful address on 
“Sentiment in Business’—just sufficient 
reference to the day-time activities of 
his auditors to temper the mirth-giving 
evening, all house rules having been sus- 
pended. 

Over 300 covers were occupied, includ- 
ing representative plumbers from San 


Exterior of George M. Tracy’s New Establishment at Beverly Hills, Calif. 


Mr. Tracy Believes in Display, 


‘As You May See, and So Do We 


A Profitable Line to Sell 
During 1926 


The plumber with the agency for the HOOSIER 


Galvazink Line of Water Service is never at a loss to pro- 
vide the right installation to fit the job. 


We provide a complete line of water systems, for electric, 
gasoline engine or windmill drive, automatic control, all- 
galvanized and brass waterways, and sold separately or as 
complete units. 


One of these installations at work in your community 
will make sales for you. Excellence of design, materials and 
workmanship, plus dependability on the job, warrant your 
investigation of this line. Sold at a price which returns you 
an unusual profit. 


Write today for catalogue No. 115 and prices. 


FLINT & WALLING MFG. 


60 OAK STREET 


Kendallville, -- Indiana 
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REGISTERED TRADE MARK,US, PATENT OFFICE 


Enterprise 


Brass Goods 
For 1926 


HE new year will be a great 

one from all predictions. 
That means that if you are en- 
terprising you can make it a 
prosperous one for yourself. Let 
the E.B.W. Line help you in 1926. 
Look over our catalog of basin 
cocks, bath cocks, flange bibbs, 
ball cocks, flush valves, tank 
levers, seat hinges, boiler drain 
cocks, solder nipples, etc., and 
you will quickly realize that here 
is the line you want at the price 
you want to pay. Be enterprising, 
be economical, be prosperous, be 


happy in the new year. 


Enterprise 


Brass Works 
Muskegon, Mich. 
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WATER SYSTEMS 
Aig COMPRESSOR 


W. L. Beyer, Manager of the Portland, Oreg., Branch of the Dayton Pump & 
Mfg. Co., Dayton, Ohio 


Jose, Fresno, Sacramento and Oakland. 
And, according to the usual custom, 
Norman Farlow closed the entertainment 
with his appearance as Santa Claus, 
when he bountifully supplied the de- 
serving ones with their “just rewards.” 


Denver Association’s Credit and 
Collection Work Progress- 
ing Favorably 


HE Denver, Colo., Master Plumbers’ 
Association recently inaugurated a 
credit and collection system for the 

convenience of its members and during 
the short period it has been in existence, 
wonderful results have been obtained. 

Any dealer who has an account of 
doubtful nature, or an account long past 
due, may turn some over to the associa- 
tion for collection. If the association 
fails in the settlement of the account, the 
claim is turned over to the association’s 
attorney who is authorized to bring suit, 
if necessary. 

A complete filing system is kept by the 
organization and all accounts turned in 
to the secretary are traced down to as- 
certain the proper rating of the cus- 
tomer. After this is completed, filing 
ecards are mailed to each member with 
all data pertaining to the customer’s 
financial standing printed thereon. 

In this way every member is informed 
of poor accounts held by other members 
of the body. A very valuable aid in 
this work is the fact that the Master 
Plumbers’ Association is working hand 
in hand with the Denver Retail Credit 
Men’s Association, an organization that 
is in a position to furnish credit refer- 
ence on practically every bonafide resi- 
dent of the city. 
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Orange Belt Merchant Plumbers 
Striving for Uniform Sani- 
tary Plumbing Code 


FFORTS are being made by the 

Orange Belt Merchant Plumbers’ 

Association to obtain a uniform and 
sanitary plumbing code for San Ber- 
nardino and Riverside Counties, Calif. 
The extreme necessity and value of such 
a code has been pointed out by master 
plumbers of both counties comprising 
the membership of this live association, 
particularly in the many smaller com- 
munities, mountain resorts and picnic 
settlements, where sanitary conditions, 
in many instances are deplorable. 

A special committee which is making 
a comprehensive survey of conditions is 
composed of Carl E. Nichols, San Ber- 
nardino plumbing inspector; Ralfe Lin- 
der and W. D. Adkins, San Bernardino; 
E. J. Underwood and George A. Berry 


of Redlands; C. E. Stansell, W. A. Pratt, 
A. M. Lines, S. Potter and Robert Tim- 
mons of Riverside, and S. D. Falconer 
and A. C. Crist of Ontario. 
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Using Screw Pipe in Business Structures 
(Continued from Page 28) 


The arrangement in Fig. 6 is easily 
adapted for double bathrooms by the use 
of double fittings. The fittings in Fig. 6 
also take into account another important 
element in all screw pipe work. 

Wherever we have screw pipes it 
means that certain union connections 
must be made, sooner or later. The only 
proper way is to make them either with 
right and left connections, elbows or 
couplings, or to have an occasional hub 
joint that can be quickly caulked. 

In Fig. 6 there are three hub joints 
available for quick make-up. One is at 
the closet vent. The other is at the top 
of the lavatory tee-Y. There is another 
one available at the bath-trap vent. 
Available caulking connections of this 
kind are big time-savers when the rough- 
ing is of screw pipe. 


Plumbing One of the World’s 
Largest Stadiums 


(Continued from Page 24) 


There is a hood on top of each heater 
to which these fume pipes are connected. 
These hoods are especially constructed not 
only to collect fumes from the heaters 
and lead them into the main fume trunk 
line on exhaust stack but also prevent 
any possible down drafts from blowing 
out the pilot lights when the large burn- 
ers are not in use. All of the heaters in 
both groups are provided with drain 
cocks at the lowest points to facilitate 
the complete drainage of all heater coils 
and pipe connections. 

The piping overhead, seen in Fig. 1, 
is the hot and cold distribution piping 
and gas mains. Each heater has its 
separate connections dropping from these 
mains, as can be seen clearly in the pic- 
ture. 

The engineers and the plumbing con- 
tractors who had so much to do in the 
design and installation of this excellent 
outdoor plumbing system are entitled to 
great credit not only for the splendid fix- 
ture selection and piping layouts but also 
for the excellent and substantial manner 
in which the system has been installed. 

We are sure that the patrons will be 
served with all necessary plumbing con- 
veniences without the least bit of 
trouble while they are patronizing this 
wonderful mammoth stadium of which 
“Pittsburghers” are so proud. 


o 
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. SOME OF NEW JERSEY’S shining lights adding a bit of lustre to the 

sammie sat ‘annual outing of the Burlington County Masters: C. Zimmerman, Union 
LL.D” ; Cey, past peek. North Hudson, M. P. A.; A. J. Hoffman, Verona, and L. C. 
A BAND OF CLAM DEMOLISHERS caught at the Clambake of the Read- impson, Camden, State trustees; State Pres. J. J. Corcoran, Jersey City; 
tg Master Plumbers’ Association: Secretary Howard G. Youcum, Herbert Past Pres. W. T. J. Orriss, Union City, and Pres. G. Krueger, Union City, 
Scherer, J. F. Smith, Chairman of the Entertainment Committee Thomas North Hudson M. P. A. Seated—State Organizer Jes. Sprouls, Jersey City. 
Miller, Wm. Wasner, Wm. Wentzel and J. Howard Fritz. Sitting—Frank 5 
Miller, Robert Beahm and President Paul O. Keppleman. 
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CHARLIE SINGLETON, megr., Dallas branch, N. 
O. Nelson Co., and H. E. Shauman, mgr., Little Rock 
branch, committing assaylt and battery upon the 
oy adoro yee S. Stebbins, Re aiee Sales OMS DAY ISN Bast = ie: be ae 
r., Glauber: Brass - Cl and. , Barton, Dur- : ee 
inte ss pede ee EI Ugh, )Cleve stine & Osborne, and Hay, “HA! HA! HA! HO! HO! HO!” and more indica- 
in charge of sales training and tive of great mirth. The mutual jollification is being 
sales promotion, American Radi- held by Bill Tillett and Ed. Frank, both of Cincin- 
ator Co., at the Adv. and Sales nati, guests at the South Eastern Master Plumbers’ 
Mers. Conference, Evansville, Ind. Ass’n Picnic, Summerland Beach. 
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MRS. E. J. EWING, genial 
wife of the president of the 
Washington, D. C. Associa- 
F. G. LEES, veteran master WINDOW DISPLAY OF THE ENTERPRISE PLUMBING CO., Little Rock, Ark. We printed tion of Master Plumbers. 


plumber of Providence, R. I., quite a few attractive displays staged by this progressive concern last year and we hope to get more Mrs. Ewing takes a deep in- 
at the outing of the local as- for publication in 1926. How about sending us some of YOUR novel window trim ideas for Pic- terest in the organization’s 
sociation. f torial Presentation? The more, the merrier! activities. 
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WANT A CHUNK O’ VENISON? If you do, get in touch with 
Parley G. James, manager of the James Plumbing & Heating Co., 
Salt Lake City, Utah, and maybe he’ll fix you up. This photo, taken 
by a member of The Plumbers Trade Journal staff, shows Parley and 
Ben Briggs, journeyman, upon their return from a recent deer hunt. 


THE PEOPLE WHO APPEAR to be taking life so easily 
in the picture were photographed at the Indiana Conven- 
tion of Master Plumbers, and are all from Indianapolis— 
Bill Maher, F. E. Irish, Omar Morgan and Mrs. Morgan. 
They were all busy enough, however, when the convention 
got going. 


A FEW OF THE M.M’S (Merry Makers) at the Fall Frolic of the Plumbing 
and Heating Supply Ass’n, Buffalo, N. Y.: John E. Struebing, pres., Tonawanda, 
INGeXs M. P. A.; Fred Fleishauer, executive clerk, M. P. A., Buffalo; Carl J. John- 
dahl, vice-president, M. P. A., Buffalo and general chairman of the Fall Frolic; 
Wm. F. Shaddock, director, M. P. A., Buffalo, and past sec’y, N. Y. State M. P. A. 
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HERE’S “OUR GANG,” the celebrated band of youthful.screen 
comedians whose antics have given you more than one good 
giggle. They are about to investigate the possibilities of hot 
water. What, if anything, was left of the heater at the 


conclusion of the “investigation” we are not prepared to state. 


FRIENDLY ENEMIES—That is, speak- 
ing golfishly. Charles T. Lawson and 
Fred Johnston of the Dayton Fan & 
Motor Co., Dayton, Ohio, between rounds 
of the Dayton-Miami Valley Trade Golf 
Association tournament. 
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YOUNG GENTLEMEN WITH LOTS OF “BRASS” 
(That’s terrible and we admit it): L. S. Fisher, Central 
Brass Mfg. Co., Cleveland; H. W. Dittmeyer, Rome Brass 
Co., Rome, N. Y., and James McCarthy, Waterbury Brass 
Goods Corp., Waterbury, Conn. 
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SOME MORE BUFFALONIANS—OR WOULD YOU CALL ’EM 
BUFFALOES?—tThis time a trio of chaps who attended the outing of 
the Buffalo Association of Master Plumbers: Fred Smeador, Bill Ebbs 
and Henry Witby. The satisfied expressions are not due to the fact that 
they have eaten. They were just about to start in when The Plumbers 
Trade Journal cameraman arriyed and insisted on a picture. 
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42" High Stall has winged partition 


MADE IN TWO HEIGHTS 
18 x 46" | 
18 x 42" 


24 x 48" 
24x 42" 


Ware Permanence Counts! 


Of vital importance to the entire 
plumbing industry are the money- 
making qualities of permanent in- 
stallations. No manufacturer, jobber, 
plumber or consumer can afford to 
produce, install or use plumbing fix- 
tures which soon require replacement. 


The Urinal stalls shown above 
made of MONUMENT PORCELAIN 


are constructed especially to resist 
practically all forms of acids, varia- 
tions of weather conditions, and will 
not craze or discolor. These features 
together with their pleasing design 
make them highly desirable. Our 
REPUTATION and GUARANTEE 
as makers of high grade SOLID 
PORCELAIN WARE back these 
stalls. 


Use Monument Fixtures For Enduring Satisfaction. 


Trenton 


lO) 


THE MONUMENT POTTERY COMPANY 


Makers of All Clay Quality Ware 


New Jersey 
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HAMBURG 


| Vertical Tubular 
Boilers 
Our vertical boilers, A. 


S.M.E. code, are made 
of fire-box steel. Shells 


over 36 inches are butt 
and double stop joint 

The 
best 
American lap-welded 
full weight or cold 
drawn seamless laid 
out in rows. Boilers 
are tested to 150 pounds 
hydrostatic pressure 
and designed for steam 
pressure of 100 pounds. 
A certificate of inspec- 
tion goes with each 
boiler. Send for folder 
» and all particulars. 


double riveted. 


tubes are the 


HAMBURG BOILER WORKS, Inc. 
(Berks Co.) HAMBURG, PA. 


PURE WATER 


FOR EVERY REQUIREMENT 


ROBERTS 
FILTERS 


are adaptable for installation 
in hospitals, office buildings, 
ice plants, textile mills, schools, 
colleges, hotels, apartment 
houses, private residences, 
swimming pools, restaurants 
and for every purpose requir- 
ing clear, pure water. 


May we quote on your 
requirements? 


ROBERTS FILTER MFG. CO. 
DARBY, PENNA. 


Make all threaded joints with 
SMOOTH-ON No. 3 
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Smooth-On No. 3 lubricates in assembling and 
when metallized cannot shrink, shrivel, crack, 
moveor dry or blow out inany way. Impervi- 


ous to heat, cold, steam, water, oil, gasoline, 
air, ete.,and willhold ui der any pressure until 
jvintisintentionally taken apart. 

Write for free Smooth-On Handbook 


S\MOOTH-ON MFG. CO., Dept. 29, JERSEY CITY, N. J 


WHY NOT USE THE BEST ? 
Send for Catalog C-1 
THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN. 
ORIGINATORS OF SASH CHAIN 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


By Correspondents of “The Plumbers’ Trade Journal, 
Steam and Hot Water Fitters’ Review’’ 


JANUARY 1, 1926 


News Items Are Invited From Any Part of the Country 
We Desire All Towns Properly Represented 


MAINE 


George Norwood of Saco, Me., was 
awarded the plumbing and heating con- 
tracts for the office and stores building 
under construction at Sanford, for Green 
Brothers. 


The R. J. Pipin Co. of Biddeford, Me., 
was recently awarded the plumbing and 
heating contracts for the stores and office 
building under construction on Main 
Street, there. 


N. J. Prescott, 8 School Street, San- 
ford, Me., has the plumbing and heating 
contract for the bank building in the 
course of construction for the Sanford 
Trust Company on Main Street. 


TENNESSEE 


Schnell & Elmore of Memphis, Tenn., 
have the heating contract for the new 
Negro Industrial High School in that 
city, as well as several others, to keep 
them busy during the near future. 


The Ideal Heating Co. of Memphis, 
Tenn., operates a branch office at Green- 
wood, Miss., where heating contracts 
have been received for eight fine resi- 
dences, the Wilson Bank Building and 
the Dahmer-Block department store. 


The Standard Engineering Co. of 
Nashville, Tenn., is moving into fine new 
quarters at 524 South Highth Avenue. 
These people are just completing the 
plumbing and heating on a new 15-story 
building for the American Trust Co. in 
Nashville. 


On November 15, C. L. Ahler moved 
into his fine new establishment at 15 
South Fourth Street, Memphis, Tenn. 
He has just completed installing a heat- 
ing system in Southwestern Presbyterian 
College at Memphis, and is now busy in- 
stalling a similar system in the First 
Methodist Church at Paris, Tenn., and 
a steel residence boiler in the News- 
Scimitar Model Home at Hein Park, 
Memphis. 

The Fischer Heating Co. of Memphis, 
Tenn., has recently installed a plumbing 
department, in connection with a grow- 
ing business, with E. L. Dearing as man- 


PLUMBING. 


T. Fontana, Master Plumber of 501 East Walnut Street, Louisville, Ky. 


“Tony” Believes in “Deferred Payments” 


and He “Corners” Many a 


Neat Sale at This Spot 


ager. Among the contracts now on hand 
are: Plumbing in the Negro Industrial 
High School, the Grant School and the 
Eye, Ear, Nose and Throat Hospital, all 
in Memphis, and plumbing and heating 
in the Bank of Leland and two fine new 
residences in Leland, Miss. 


KENTUCKY 


The Redmon Heating Co., 146 North 
Fourth Street, Louisville, Ky, has 
speared the heating and plumbing con- 
tracts for the apartment building to be 
constructed there by M. J. Doll, the esti- 
mated cost of which, it is announced, 
will be about $350,000. 


Joe Roehrig of 936 Baxter Avenue, 
Louisville, Ky., celebrates on January 1, 
1926, the tenth anniversary of his entry 
into the plumbing business. When he 
started in for himself, one of the first 
things he did was to join the Master 
Plumbers’ Association. That year he 
went to the State Convention, and has 
never missed one since. Two years after 
entering the business world, and while 


Charles J. Lynn in Doorway of His Neat Establishment at 817 East Market 
Street, Louisville, Ky. 


attending a State Convention, Joe heard 
a lecture, and when he returned home, 
he adopted the idea expounded. He has 
never worn overalls since and is now a 
merchant plumber in every sense of the 
word. Joe started out with a horse and 
wagon and is now using five auto trucks 
in his business. He maintains a nice 
showroom and window display and his 
shop has a floor space of 60x40 feet. He 
makes a specialty of repair work, but 
does quite a bit of new work also. He 
has just completed the remodeling of the 
fine home of E. S. Tachau, containing 
several bathrooms, showers and a large 
laundry, and is installing the plumbing 
in the fine new Louis Tachau residence 
in Louisville and in the Logsdon home at 
St. Matthew. 

The City of Lexington, Ky., has voted 
favorably for the issuance of $400,000 
in bonds, the money to be used for the 
construction of new school houses in that 


city, according to an announcement re- 


cently made by R. D. Norwood, presi- 
dent of the Board of Education. The 
announcement has also been made that 
the City of Louisville, Ky., has voted 
favorably on a $5,000,000 bond issue, this 
money to also be used for the construc- 
tion of new school buildings. 


DISTRICT OF COLUMBIA 


The Detroit Engineering Co. of Wash- 
ington, D. C., has just received the 
plumbing contract for the two-story store 
and office building at 1107 F Street, 
N. W. 


Thomas E. Clark, Washington plumb- 
ing contractor of 3831 Kansas Avenue, 
N. W., has secured the plumbing contract 
for the store and apartment block on 
Georgia Avenue in Brightwood, one of 
the northern suburbs of the capital city. 

The installation of the entire heating 
plant for the large new Kaufman furni- 
ture store in Washington at 15th and H 
Streets, N. W., will be handled by the 
well-known heating contractors, Burrows 
& Donovan of 3533 Warder Street, that 
city. All supplies for the work are being 
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Announcin 


ANNOUNCING 


Some New and Important 
Additions to the 
‘*Blue Ribbon’”’ Line 


The list below will be interesting to all buyers of 
plumbing and heating specialties, who are seeking 
quality at a reasonable price,a service and guarantee 
that only the Chicago Nipple Company can give. 
Floor and ceiling plates (complete line) 
Steel sink brackets 
Perforated hanger bar 
Pipe hanger rings 
Adjustable steel beam clamps 
{ Assembled hangers (with screw eye) 
Flat head lag screw with bolt 
Write us for bulletins 


cs = 


And please remember—we are the largest manufac- 
turers of nipples in America and are supplying the 
trade at a surprisingly low price, in any quantity, 
nipples in steel, brass, genuine wrought iron tank 
nipples, long screws and specials — every nipple is 
reamed and chamfered— every thread is straight 
and true and every nipple is carefully inspected 
before it leaves the factory. 


Order from your jobber. 


CHICAGO NIPPLE MANUFACTURING CO. 
1966-1978 Southport Avenue 
CHICAGO, ILL. 


BALTIMORE LOS ANGELES 
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STANDARD PIPE 


Wrought Steel 
Black and Galvanized 


FROM %" TO 16" O. D. 


Made for steam, gas, water, pressure and all other 
purposes for home, factory or public building. 


Your jobber will quote. 


REPUBLIC IRON @ STEEL COMPANY 
General Offices: REPUBLIC BUILDING, YOUNGSTOWN, O. 


Sales Offices: Birmingham, Chicago, Cincinnati, Boston, Detroit, New York 
St. Louis, Cleveland, Buffalo. Dallas. Philadelphia, Pittsburgh. 
San Francisco, Denver. 


Worl lil yy 


(Oar c ne 
WT BELL BUILDING 


“ of Better Sanitation 


The Finest Buildings of Modern Times 
Adopt Watrous Plumbing Fixtures 


CROSS America extends a chain of buildings which express this 
generation’s utmost resource in picturesque beauty and engineer- 

ing skill. Many of them, including some not yet completed, are house- 
hold words among architects. The few that appear above represent a 
very small proportion of the famous hotels, hospitals, government, office 
and other buildings that are equipped with Watrous Plumbing Fixtures. 


ISON HOTEL 


Duojet Closets and FlushValves =~ sy” 
The Most Sanitary and Economical 
of All Closet Combinations 


Cannot clog or overflow. Repair bills eliminated. A thorough, instantaneous 
flush, at far less than the usual water cost. For full details, write for booklet M. 


PLUMBING DIVISION 
THE IMPERIAL BRASS MANUFACTURING CO. 


WATROUS DUOJET CLOSET 
(Wall Type) 


1219 West Harrison Street (Established 1885) 
Pacific Coast Representative. H. H. CHAFFEE 
Los Angeles Office, 1234 S. Broadway San Francisco Office, 74x Call Bldg. 


CHICAGO 


suuvevvveueeguevergueneagusvovsseenecuoeeeueeeyeneeeepcc1 eevee eneveceUCC AUR FY 
iu ananceceeasteaceeunnS404504404004O0044040 04000040 00Q0Q00G00KOQAGGOGOOAAUCEUDENEEGEESRNEDEEO CUTE UOTOAUO LAAT 


Ed. Gibbons, Nora Nealon, Secretary, Bruce Herman, and a Journeyman. 
Ed’s Place at East Lansing, Mich. 


furnished by the Republic Boiler & Radi- 
ator Co. of Baltimore. 

The contract for the plumbing installa- 
tion in the new Nash automobile sales- 
rooms and service station at 1524 14th 
Street, Washington, has been secured by 
Isidore Freund, well-known plumbing 
and heating contractor of 64 O Street, 
N. W. 


A. D. Lanham, long well-known in 
heating trade circles of the national 
capital, has entered business for himself, 
opening a place at 924 12th Street, N. 
W. Mr. Lanham reports a number of 
good contracts on hand, with prospects 
for a busy winter season. 


Contracts for plumbing and heating in 
the large Georgia Avenue Apartments 
at Georgia Avenue and Gallatin Street, 
have been awarded to John P. Evans, the 
popular plumbing and heating contractor 
of 2051 L Street, N. W., Washington. 
This is said to be one of the largest 
projects of its kind recently launched 
in the northern section of the city. 


CONNECTICUT 


Plumbing and heating contracts for 
the Windsor Locks Trust & Safe De- 
posit Co. of Windsor Locks, Conn., was 
awarded to the Allen Pease Co. of 158 
Main Street, that place. Another con- 


tract awarded this outfit was that for 
plumbing and heating systems in the 
residence of F. S. Bidwell on Church 
Street. 


Anthony G. Laquerre, plumbing and 
heating contractor of Meriden, Conn., 
well known to the trade for the past ten 
years, has established a business of his 
own at 389 Pratt Street, Meriden. , 


John J. Newman of 7 Quintard Ave- 
nue, South Norwalk, Conn., is the recipi- 
ent of the following plumbing and heat- 
ing contracts, among others: Residence 
of Dr. J. O’Connor at Rockledge, in which 
he will install standard fixtures, brass 
pipe, etc.; installation of new heating 
system in the residence of Thomas Canty 
at Belle Isle, Conn., and an abundance of 
jobbing work. 


J. W. Hopper of 545 Ann Street, 
Hartford, Conn., who has been estab- 
lished in Hartford since 1896, keeps him-- 
self in the foreground and gets his share 
of what is going through. Contracts 
on hand include: Plumbing and heating 
in the residences of Romo Zittkoff and 
J. Krouke at Windsor, Conn.; plumb- 
ing and heating in the residence of A. 
Perreta at Windsor, and also in a two- 
family house there. 


With plenty of work on hand, J. J. 
Ryan, 124 West Town Street, Norwich- 
town, Conn., is kept quite busy. Some 


Plumbing Establishment of James E. Cotant at 5423 Dix Avenue, Detroit, 
Mich. Jim’s in the Centre and Bert Elford, Popular Representative of 
the Best Mfg. Co., Stands to His Left, While V. A. Fitzpatrick, 
Accountant, Throws a Smoke Screen on “the Boss’s” Right Side 
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of his recent contracts are: A heating 
system in the residence of L. Case in 
Norwichtown; plumbing in the residence 
of F. Gilman on Washington Street, and 
plumbing and heating in the residence of 
Martha Johnston on East Town Street. 
Mr. Ryan reports a favorable outlook for 
this new year. 


Leo J. Hatch, formerly located at 
Capital Avenue and Main Street, Bridge- 
port, Conn., has removed his place of 
business to 2626 Main Street. Mr. Hatch 
has just completed the plumbing, heat- 
ing and tinning work on the 15th house 
of a series for W. A. Nichols, and has 
just been awarded contracts for the 16th. 


Brother Teitleman of 156 Dixwell 
Avenue, New Haven, Conn., is at present 
completing the plumbing in the new 
warehouse for the Atlantic and Pacific 
Tea Co. in that city. The building is 
equipped with modern standard showers 
and lavatories. A large bakery occupies 
part of the building and includes several 
large ovens. Up-to-date heating equip- 
ment in the building includes a large 
number of radiators. Grade D lead pipe 
was used in the work, as well as con- 
siderable brass piping. 


Harold C. Dahl of 215 Boswell Avenue, 
Norwich, Conn., is indeed a busy man 
at this time, due to the many plumbing 
and heating contracts he has on hand. 
Among them are the following: Plumb- 
ing and heating in the Sheltering Alms 
on McKinley Avenue, where a high and 


low-pressure system will be installed, 


and plumbing and heating in St. Joseph’s 
Parochial School, where 28 closets and 10 
urinals are to be installed. The Uncas- 
ville Public School is also to have new 
plumbing and heating systems and Mr. 
Dahl has the contracts for the work 
tucked safely away in his “west” pocket. 


P. J. Johnston of 68 Union Street, 
Rockville, Conn., is the successor to the 
business of Thomas Mulligan, pioneer 
master plumber of 50 years ago. The 
same establishment remains, but it has 
been renovated and put in a very much 
improved condition. Some of the con- 
tracts for plumbing and heating on hand 
are the following: Plumbing and heat- 
ing in the residence of Francis Daly on 
Grove Street; plumbing in the residence 

of Fred Meyer on Elm Street; the heat- 
ing job in the undertaking establishment 
of Luther White in Rockville; plumbing 


Mr. and Mrs. S. H. Dibble of New Haven, 
Conn., Enjoying the 1925 Field Day 
Outing of the State Master 
Plumbers’ Association 
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‘““CENTRAL”’ “BALTIMORE” 
Wrought Pipe 


Manufactured by 
CENTRAL TUBE CO. 
PITTSBURGH, PA. 


District Sales Offices 
Philadelphia 


IRON PIPE SIZES 


Sheet Brass and Bronze Copper in Rolls 
Admiralty and Muntz Metal Condenser Tubes 


BALTIMORE TUBE COMPANY, Inc. 


General Offices and Mills 
BALTIMORE, MARYLAND 


Branches and Agencies 


New York 


Chicago 


Rae ways of landing a 
plumbing contract 


PLUMBING contractor has his 

choice between bidding for the 
lowest price and selling the work- 
manship and service of his firm. 


Low price means sacrifice by some- 
body. Either the contractor loses 
money, or the owner gets poor ma- 
terials or poor workmanship — or 
both. 

The contractor who uses trade- 
marked materials known to the public 


by advertising and who can refer to 
past customers for recommendations 
as to workmanship and service, can 
bid a right price and sell his bid to 
the man who pays the bills or his 
representatives. 

Plumbing contracting like any 
other business is founded on reputa- 
tion. Reputation gives the business 
momentum—keeps it going and 
attracts the best class of trade. 


Alpha Brass Pipe is a trademarked product that 
helps contractors in three ways: 


1. Its advertising helps to sell good work at 


right prices. 


2. Its easy cutting, bending and threading, (due 


to its extra high copper and lead content) 
help to get good work done quickly. 


3. Its extra fine surface, its extra resistance to cor- 
rosion, help to make satisfied customers 
and build the contractor’s reputation. 


CHASE COMPANIES, Inc., Wartersury, Conn. 7 Ghose Metal Maus 


STOCKS: Chase Brass Companies, Inc. (New York) Chase Companies of New Jersey (Newark) 
The Ohio Chase Company (Cleveland) Chase Companies of California (San Francisco Los Angeles) 


OFFICES: Boston New York 


St. Louis 


Philadelphia 
Atlanta 


Rochester 
Denver 


Pittsburgh Chicago 


Members Copper and Brass Research Association 


LPHA BRASS PIPE con- 
tains only Alpha crystals 
which make a dense ductile and J 
tough brass that offers greater 
resistance to corrosive waters. 
Because it contains more copper 
and lead it makes better bends and 
cuts and threads easier. 


+ 


Full details in our 
Alpha Brass Pipe Book. 


Pipe gives the facts. 


Cuase Companies, Inc., Waterbury, Conn. 


NAME 


ADDRESS, 
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BRASS AND COPPER PIPE 


Seamless Brass and Copper Tubing 
Bus Bar Copper 


SanFrancisco Minneapolis Kansas City New York Rochest Cleveland D San F i New O 

I ie rleans 
Salt Lake City Atlanta Fort Worth adel 7 OC ester € elan enver an Francisco 
Havana Mexico Cit Philadelphia Pittsburgh Detroit Chicago Ogden 


Montreal, Canada 
PIPE WITH A RECORD FOR HIGH QUALITY AND LONG SERVICE 
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Alpha Brass Pipe is a better 
brass pipe and we can prove 
it. Our book on Alpha ‘Brass 


6131-3 


Please send me free of charge a copy of your book on Alpha brass. 
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SOMERVILLE 


(S. I. W.) 


SERVICE 
BOXES 


WITH FORGED 
RED BRASS SCREWS 
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ESTABROOK’S 
SPECIALTIES 


Sisson Insertable Joint 
Estabrook Grease Trap 
(ins de use) 
Estabrook Grease Trap 
(outside use) 
Franklin Grease Trap 
Round Boston Grease 
Trap 
Square Boston Grease 
Trap 
Deep Sea Cesspool 
Estabrook Catch Basin 
Boston Blow-off Tank 
Estabrook Closet Y 
Estabrook Double TY 
Deep Seal RunningTrap 
Hospital Sink Cesspool 


Ask for Prices, Etc. 


R. ESTABROOK’S SONS 
204 First St. So. Boston, Mass. 
DEALERS IN PLUMBING SUPPLIES 


Figure No, 2 Small Coupling 


For plain end or threaded pipe they form a 
hermetically sealed expansion joint. Slip 
the coupling or sleeve over the pipe and 
tighten the bolts, That is all. 

We also make Collar Leak Clamps, Clamps 
for Cast Iron Pipe, Matheson Joint Clamps, 
Converse Hub Clamps, Special Emergency 
Clamps, Long Sleeves, River Sleeves, Split 
Sleeves, Pipe Saddles, Ratchet Wrenches, 
Dayton Ells, Tees, Crosses, Y’s, etc, 

Ask your jobber, or write us for catalog 


THE DAYTON PIPE COUPLING CO, 
DAYTON OHIO 


Couplings 
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H. Schaller, Chief Plumbing Inspector of Miami, the Magic City of Florida 


and heating in the residences of J. Pis- 
ney on Grand Avenue, and Aaron Dop- 
kin at Ellington, and plumbing and metal 
work on the Tallant County Jail at Tal- 
lant, Conn. 


FLORIDA 


P. C. Fuhrman of Jacksonville, Fla., 
will install the plumbing in the bungalow 
at Norwood belonging to Mr. Kenyon. 

J. W. Vick has been awarded the con- 
tract for plumbing a bungalow for W. 
L. Doll in St. John’s Park, near Jack- 
sonville, Fla. 

Ray E. Foxworth, Jacksonville, Fla., 
was awarded the plumbing contract for 
the C. C. Buckland house on McLean 
Street, Murray Hill. 

The new residence for Raymond Evans 
at Northwest 15th Terrace and 34th 
Avenue, Miami, is being plumbed by P. 
M. Levi of 106 East 39th Street, that 
city. 

The plumbing contract for J. H. Shel- 
lick’s rooming house at 882 Northwest 
21st Street, Miami, has been awarded 
to Edward Cooke of 244 Northeast Fifth 
Street. 

J. C. Goodson of 821 Southwest 27th 
Avenue, Miami, Fla., has the plumbing 
contract for a dwelling for H. Smith on 
Kitchen Road, between 26th and 27th 
Avenues. 

J. Armstrong has engaged the Elite 
Plumbing Company of 1128 Northwest 
Sixth Street, to install the plumbing in 
the store building at 111 West Flagler 
Street, Miami, Fla. 

Walter R. Jester of 2308 Allapattah 
Drive, is installing the plumbing system 
in a building for Emerson & Utterberg 
on Southwest 15th Street, between 28th 
and 29th Avenues, Miami, Fla. 


L. M. Henley, St. John and Perry Ave- 
nues, Jacksonville, Fla., has been given 
the contracts for plumbing and heating 
six handsome two-story dwellings at San 
Jose Estate, five miles out of Jackson- 
ville. 

Frank Bartell, Northwest 22nd Ave- 
nue and 58th Street, Miami, is doing the 
plumbing work in the garage and apart- 
ment building for A. C. Cuneo on North- 
west 35th Street, between 20th and 21st 
Avenues. 

Chas. Koegel of South Jacksonville, 
Fla., has a number of new residences at 
San Jose Estate, near Jacksonville, 
wherein he is installing plumbing and 
heating systems. Mr. Koegel was also 


awarded contracts for the plumbing and 
heating work in the new clubhouse 
there. 

Green & Firth of 348 Riverside Ave- 
nue, Jacksonville, were given the con- 
tract for the plumbing work in the Rens- 
berger home at Murray Hill. 


H. H. Myers of Lemon City, Fla., has 
contracted with Frank J. Horth and R. 
E. Nash to install the plumbing in an 
apartment house being erected on Roose- 
velt Boulevard, between 23rd and 24th 
Avenues, Miami. 

The Moss Plumbing Co. of 1560 Alla- 
pattah Drive, Miami, Fla., will do the 
plumbing in the two-story apartment and 
garage building for P. W. Harrington on 
Northwest 47th Street, between Seventh 
and Eighth Avenues. 


Tom Boyd of 1616 Walnut Street, will 
handle the plumbing work in the bunga- 
low of F. L. Klotz at Pearl Crest, Jack- 
sonville, Fla. Mr. Boyd has also secured 
the contract for plumbing work in the 
Martindale house in Avondale. 

The Myer-Kiser Corporation, in erect- 
ing an apartment house on Southwest 
15th Street, between 12th and 13th Ave- 
nue, has given the contract for plumb- 
ing work to M. C. Brownlee, 449 North- 
east 30th Terrace, Miami, Fla. 


Biggs & Masser of Jacksonville, Fla., 
have been awarded the plumbing job in 
the Courthouse there. A new men’s 
toilet room will be installed. The firm 
has also the contract for J. C. Bedevoise’s 
bungalow at 53rd and Hamilton Streets, 
Jacksonville. 

C. F. Sallas of 1250 Lackawanna Ave- 
nue, Jacksonville, Fla., was given the 
contracts to install plumbing in the ten 


K. B. Moody, Popularly Known as 
“Nick,” Successful Master Plumber 
of Miami, Fla. 
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Chamber of Commerce Bldg. 
Chicago 


Sanitary Sewer Pipe 
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Service. 


Ware 


F you are looking 
| for porcelain en- 

ameled iron sani- 
tary ware that will stand | 
any endurance test, you 
are looking for Jones 
enameled ware. 


Jones ware represents 
over thirty years of suc- 
cessful foundry practice, 
coupled with an equal 
number of years in high | 
grade porcelain enamel-— 
ing on cast iron. 


**Southern’’ Queen 
Combination 


JONES HOLLOW WARE CO. 


BALTIMORE, MD. | 
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O. A. Bade, Manager of the Plumbing Department of Bjorkman Bros., 712 
South Tenth Street, Minneapolis, Minn. 


houses on French Avenue and Drew 
Streets, in Murray Hill, for the Semin- 
ole Development Company. Mr. Sallas 
will also do similar work in the J. T. 
Collier bungalow at Pinedale. 


MISSOURI 


The Maier Plumbing Co. of 3653 Gra- 
vois Avenue, St. Louis, reports a volume 
of business which is at present at the 
very peak of the establishment’s history. 
A number of fine new contracts have 
been received lately, among them being 
half a dozen splendid new dwellings. 

Oscar E. Hegstrom of 3515 Oxford 
Avenue, Maplewood, Mo., started in busi- 
nes two years ago, and has been doing 
very nicely ever since. He has contracts 
on hand for a number of new houses right 
now, and is all “smoked up” over what 
he believes is going to be a banner year. 


The Werner Hencke Plumbing Co., 
contractors of 2335 South Grand Avenue, 
St. Louis, a firm of 30 years’ standing 
in the game, reports being at present 
very busy, having received, among others, 
the contracts for plumbing in the new 
residences of EK. T. Hall, on Barry Road, 
and C. L. Sarger, at University Heights. 

Edward I. McCann, plumbing and gas- 
fitting contractor of 220 Locust Street, 
St. Louis, Mo., is one of the longest estab- 
lished plumbers in the city, having been 


WwW S. Bayley, Jr., 


and W. S. Bayley, Sr., 


in business there for 85 years. He is not 
in the field for a lot of work now. “Just 
sitting back giving the younger members 
a chance,” Ed. tells us. 


Thomas F. Glennon is now head of 
the Fitzgerald-Glennon Plumbing Co., 
358 North Boyle Avenue, St. Louis, Mo., 
a firm that has stood the test for 40 
long years in the plumbing and heating 
contracting game. Tom’s force in now 
busy on a number of new projects, but 
at that, the work is being seriously im- 
peded by a labor shortage, he tells us. 


George Satterlee of 4040 Troost Ave- 
nue, Kansas City, Mo., president of the 
Missouri Association of Master Plumb- 
ers, reports that he did a good volume 
of business during the year just closed, 
and likewise informs us that he’s looking 
forward to conditions during the current 
year which will be as good, if not a 
great deal better than he encountered 
in his business in 1925. 


Since the start of the current building 
boom in St. Louis, Mo., and its environs, 
local master plumbers and heating con- 
tractors have their hands full at present. 
In fact, some of them tell us they’ve had 
to turn away a good deal of work, due in 
a large way to the appalling shortage of 
skilled labor thereabouts. We are in- 
formed that they are looking forward, 
however, to catching up a little during 
the current winter, so as to be ready to 


in Front of Their Shop at 30 


Nicollet Avenue. Minneapolis, Minn. 
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i The “Kompakto” 


A High Grade 
Fixture at a 


Moderate Price 


Sold by ALL 
Good Jobbers 


Milwaukee Flush Valve Co. 
Milwaukee, U. S. A. 


The New “‘Rainbow’’ “ 
is now Fitted with— 


A decided improvement that makes 
them practically everlasting. 

The Basin faucets have bronze re- 
movable seats, hard vulcanized Rub- 
ber Seat Washers, non-rising, stem- 
direct pressure. “Principle” ofstem, 
againstseats, no grinding ortwisting 
and very smooth working. Thebody 
of the faucetis not threaded to engage 
the stem and (outside of the Bronze 
Removable Seat) the body of these 
faucets are absolutely everlasting. 

Removableseatswillbeappr eciated 
by users and in the ‘*‘NOWOB"’ con- 
struction not only the seat but all 
wearing parts arerenewable. 


NO WEAR ON BODY 


Owo0 


Basin Faucets 


PATENTED OCT. 20, 1928 


Rainbowfixtures have always been : 
indemand—the ‘‘NOwO§"’ construc- 
tion makesthem better than ever. 


LIST PRICE, $18.00 each. 
Write your jobber for prices. 


STREET & KENT MFG. CO. § 


1954-64 Clybourn Avenue 
CHICAGO, ILL, 


D-477 ““NEW MODEL” 


Manufacturers in Chicago since 1888 * 


RIC COMPOUND 


Leading Plumbing and Heating concerns tell us we 
have the best compound on the market. 

_If your Jobber does not carry it in stock, we will ship 
you 50 pint cans—almost 75 lbs. of re: dy mixed Pipe 
Dope—at the price of $12.00 f.0.b., Indianapolis. 

If we can please others—why nee you? We know that 
we can if you will give us the opportunity. 


RICE IMPROVED VALVE & MFG. CO. 
920 Lemcke Bldg. Indianapolis, Ind. 


i 


Machine Shop 
Products Specialties 


Reamed, Chamfered Pipe Nipples and Cut Pipe 
H. C. ATKINS MFG. CO., 2318 Randolph St., St. Louis, Mo. 


mer PL FPFEL 
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AA nein ae Dace 
Keeps Closet, Bowls | 

Looking: 

like New 


Sani-Flush is the plumbers’ friend. It 
keeps closet bowls as bright and shining 
asthe day you installedthem. You can 
safely recommend it to housewives. 
Harmless to plumbing connections. 


Sani-Flush cleans the toilet bowl. Stains, 
marks and encrustations quickly disap- 
peir when Sani-Flush is used. It gets 
down into the trap and keeps it from 
clogging. 


Sanitation demands Sani-Flush. House- 
wivesknowthis. They use it every day 
inthe year. Keep a friend in your cus- 
tomers’ households by handling this 
appropriate side line. Encourage them 
always to have acanofiton hand. Sold 
through jobbers er write us direct for 
prices and complete information, 


Sani-Flush 


2, US Pat. Orr 


Cleais Closet Bowls Without Scouring 


THE HYGIENIC PRODUCTs Co. 
Canton, Ohio 


“LEADER” 


Combined Closet 
Spud Holderand 
Nipple Holder 


Has drop forged jaws. All parts are 
renewable. Grips up to 3 inches, 
Handle adjustable for tight places. 
Small end grips % inch. I.P. size 
nipples, balleock shanks, ete. Large 
end for closet spuds, flush valves, 
trap bushings, push nipples, ete. 
Good for all articles with external 
threads. Price $1.35 postpaid. West 
of Rockies $1.50. 


From your jobber or direct 


LEADER SPECIALTY CO., Inc. 
INDIANAPOLIS, INDIANA 


CONCRETE 
INSERTS 


Used with buttons tapped 
for pipe threads. 

No right and left couplings required as but- 
ton will turn in insert making it possible to 
connect solid ring hanger with one piece of pipe. 
Made in three sizes—%-in., %4-in., and %-in. 

Write for particulars 
OSLUND SPECIALTY COMPANY 
278 W. 4th Street ST. PAUL, MINN. 
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Charles H. Mayer, Secretary, Houston Assn.; EH. R. Fenton, Palestine; W. A. 
Scarborough, Dallas Representative of Williams Oil-O-Matic; Lee Roger- 
son and Fred Logan, Houston, at 1925 Texas Master Plumbers’ 
Convention 


hop right back into the saddle and gallop 
away with the spring rush that they’re 
expecting out that way. 


WISCONSIN 


H. W. Otto will install a $10,000 unit 
of steam heating in the building of I. 
J. Rosenberg at 132 West Water Street, 
Milwaukee. 


The Combustion Fuel Oil Burner Co. 
of Milwaukee, has won the contract for 
installing a burner in St. Joseph’s Hos- 
pital in Milwaukee. 


Hardow-Wihsmann Co. of Manitowoc, 
Wis., will do plumbing and heating work 
in the new addition to Factory No. 2 of 
the A. M. Richter & Sons Co. in that city. 


L. W. Rosen Heating Co. of Madison, 
Wis., will handle the heating work in 
the Calvary University Lutheran Con- 
gregation’s Church and Parsonage in 
that city. 


Plumbing work in the factory addi- 
tion to the Slocum Straw Works at 
Seventh and National Avenues in Mil- 
waukee, Wis., will be handled by Joseph 
Wittig of that city. 


C. W. Priegel and Fred W. Zahn will 
install respectively the plumbing and 
heating in the new store, apartment and 
office building to be built at 2411 State 
Street, Milwaukee. 


Plumbing in the new factory building 
being erected at Burlington, Wis., by 
the local factory advancement associa- 
tion for the Futurist Co. of Chicago, will 
be installed by Leo Zwiebell of Burling- 


C. W. Davis and T. L. Benning, Promi- 
nent Master Plumbers and Association 
Workers of Dallas, Texas 


ton while the Reineman Hardware Co. 
of the same city will handle the heating 
work. 


Zentgraf Heating Co. of Milwaukee, 
Wis., will install heating in the new 
Parochial School to be built at Second 
and Burleight Streets in Milwaukee by 
St. Elizabeth’s Congregation. 


Heating and plumbing in the new $30- 
000 addition to be built to the plant of 
the Chippewa Valley Auto Co. of Chip- 
pewa Falls, Wis., will both be under- 
taken by J. J. Phalen of that city. 


P. J. Gruneau has been awarded the 
heating and plumbing contract for the 
new office building to be built at the 
Kinnickinnic elevator of the Chicago and 
Northwestern Railroad in Milwaukee, 
Wis. 

Paul Kurth will do the plumbing work 
and the Zuehlke-Stoehr Co. the heating 
in the $65,000 addition and remodeling 
project proposed by Bethel Evangelical 
Congregation, on its property at 825 41st 
Street, Milwaukee, Wis. 

Megow & Wallace will take care of 
plumbing work in the new Masonic 
Temple being erected in South Wil- 
waukee by Jeremiah M. Rusk Lodge No. 
250 F. & A. M., while W. A. Bowers 
will handle the heating work. 


The Kennedy Dairy Co. of Madison, 
Wis., has awarded contracts for its new 
$25,000 milk plant. A. M. Touissant 
will handle the heating and C. A. Hooper 
& Co. plumbing in the new plant. Both 
firms have Madison headquarters. 


Paul E. Mueller Co. of Milwaukee, 
Wis., is low bidder on the steam heating 
for the $90,000 school to be erected by 
St. Gerard’s Catholic congregation at 
Oklahoma and 1ith Avenues in Mil- 
waukee. W. F. Adams of Milwaukee, 
has been given the plumbing work. 


Removal of the Neenah Plumbing & 
Heating Co. of Neenah, Wis., from the 
South Commercial Street location, occu- 
pied by the company for years to new 
quarters at 218 North Commercial 
Street, took place on December 1. The 
company is now located in an excellent 
store and shop in the Tauber Building, 
and has one of the most attractive shops 
in the city. = 

Heating and ventilating for the new 
refectory building at the University of 
Wisconsin, Madison, will be installed by 
the Industrial Heating & Engineering 
Co. of Milwaukee, while Kissell Brothers 
of Hartford, Wis., will handle the plumb- 
ing and sewerage. The University is 


JANUARY 1, 1926 


INSTALL THE HUNT 


COMBINED FLOOR DRAIN 
AND CLEANOUT 


This is our Fig. B Plain Trap. By 

removing two screws the cover 
can be lifted giving free access 

to the sewer. 

We also make a back water trap. 


Letussend you circulars and data. 


WILLIAM HUNT & SON 


ST. LOUIS MISSOURI 


The Federal Float, absolutely 
solderless, and positively 
leak - proof 


Every float tested 
before shipping 


The Reichert Float & Mfg. Co. 
2238 Smead Ave., Toledo, O. 
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Che Breakers 


ATLANTIC CITY. Sse ee 
On The Ocean Front 


Fireproof 


American and European Plans 


Orchestra Dancing 
Golf: Privileges 
Therapeutic Baths 


Garage 


JOEL HILLMAN, President 
JULIAN A, HILLMAN, Vice-President 


JANUARY 1, 1926 


ig ame 


BEBE HB EREBED 


JOSEPH A. GUIDER 


President of t 


JAMES J. BYRNE 


he Borough of Brooklyn 


Commissioner of Public Works 


LADIES’ 


R 


OOM 


Coney Island 


Coney Island’s latest achievement is in the 
newly completed boardwalk with five of the 
finest public comfort stations ever built. 


These five stations, which are conveniently 
located and accessible from the boardwalk, are 
all Mott equipped and comprise 465 fixtures 
including Sanito solid porcelain urinals, Sus- 
pendo wall-hung water closets, enameled iron 
lavatories and slop sinks. 
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PETER A. CAREY 
Supt. of Public Bldgs. and Offices 


J. SARSFIELD KENNEDY, 


JOSEPH A. GRAF, Plumber 


Comfort Stations 


The universal satisfaction with Mott Plumbing 
fixtures and their endorsement by architects and 
engineers in all types of buildings is due to their 


dependability and low cost of upkeep. 


Almost a century of leadership and progress 


are back of the Mott 26-acre plant, which is 


operating at full capacity the Enamel Shops, 
Brass Shops and Potteries to fill the constantly 
increasing demands for Mott Plumbing. 


Literature to meet your requirements matled on request 
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PRENTON, N«sy. 


‘Representatives in all principal cities 
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pil! 
also erecting a large addition to Bas- 
com Hall, and the C. A. Hooper & Co. 
organization of Madison will install 
plumbing and sewerage work in this, 
while the Paul E. Mueller Co. will take 
care of heating and ventilating. 

Some of the contracts recently awarded 
Wenzel & Henoch, one of Milwaukee’s 
largest plumbing and heating contract- 
ing firms, are those for plumbing and 
heating in the large 10-apartment build- 
ing to be erected by the Devonshire 
Apartment at 128 Prospect Avenue; 
heating work in the big four-story 128x 
97 addition to the Hanover General Hos- 
pital; and plumbing and heating in the 
five-story hotel and stores building to be 
erected by the Republic Building Corpo- 
ration at Fourth and Wells Street. 


RHODE ISLAND 


Allenson & Reynolds, 74 Broad Street, 
Providence, R. I., will install the plumb- 
ing system in the building in the course 
of construction on Cranston Street for 
P. J. McGrath. 


M. J. Dowd, 248 Union Avenue, Provi- 
dence, R. I., has just completed the 
plumbing installation in the two new 
residences being completed on Roger 
Williams Avenue for A. Lunberg: 


Raoul Renaud, 56 Cumberland Street, 
Woonsocket, R. I., was awarded the 
plumbing and heating contract for the 
proposed convent soon to be constructed 
for St. Ann’s Parish on Elm Street. 


The heating and plumbing contracts 
for the new City Hall Building, to be 
constructed on Broadway for the City 
of Newport, R. I., have been awarded to 
R. B. Wilson, Jr., of Equality Park, that 
city. 

The American Plumbing Company, 19 
South Main Street, Providence, R. L., 
will install the plumbing system in the 
screen house being erected for the Narra- 
gansett Electric Light Company on Eddy 
Street. 

The Samuel Jackson Company, 88 
Pleasant Street, Pawtucket, R. I., was 
awarded the heating contract for the 
store and warehouse building, being built 
on Richmond Street, Providence, for C. 
J. McLeod. 


The heating contract for the dormi- 
tory addition to the Rhode Island Hos- 
pital on Lockwood Street, Providence, R. 
I., has been awarded to the Grinnell 


ALKE- LLENDER (0 
AVE. CHICAGO 


RUNSWICK- 
SO. WABASH 


Ta 
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O. C. Steingraeber, Jefferson, Wis., His Son and Two of His Plumbers, Heady 
to Hie Forth ‘to a Large Operation 


Company, Inc., 260 West Exchange 
Street, that city. Buchanan & Davis, 63 
Benevolent Street, Providence, will in- 
stall the plumbing equipment. 

The plumbing contract for the screen 
house ped built on Eddy Street, Provi- 
dence, R. I., for the Narragansett Elec- 
trie Light Co., has been awarded to the 
American Plumbing Co., 19 South Mand 
Street, Providence. 

The Frank Dupuis Company, 509° 
Main Street, Pawtucket, R. I., has been 
awarded the plumbing contract for the 
warehouse in the course of construction — 
at Woonsocket, for the Jules Desurmont 
Worsted Company. 


The Rhode Island Fittings Co., Hills 
Grove, R. I., is soon to break ground for 
a new manufacturing plant at the cor- 
ner of Allens Avenue and Georgia Ave- 
nue in Providence. Plans call for a 
one-story steel, brick and concrete build- 
ing 50x163 feet with an eli 50x60. 0am 
frame storage unit 40x40 feet will be 
built in the rear. The E. H. Bigney 
Construction Co., 49 Weybosset Street, 
Providence, has the general contract. 

Carl Lindstrom, 383 Carter Street, 
Providence, R. I., has added the follow- 
ing heating contracts to his list: One- 


family residence, Cole Avenue, for Ed- 
ward Benson; two-family house, Smith 
‘ 


Ed. Cosper of Spring Green, and ie 
Banker of the Plumbing Firm 


Wis., With Their Prize Catch 
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Street, for D. J. Byrne; two 3-family 
residences, Waverly Street, for Benjamin 
Dubinsky, and two 3-family houses, 
Athea Street for Di Sandro Brothers. 


The plumbing contract for the hand- 
some new residence in the course of con- 
struction for W. B. Wilson on Indiana 
Avenue, Providence, R. I., has been 
awarded to William Richardson, Jr., 176 
Terrace Avenue, that city. 

William H. Spaulding, Saylesville, R. 
I., will install the heating system for 
the grade school addition in the Wood- 
ville section of North Providence. M. P. 
Burnside, North Scituate, has the plumb- 
ing contract for this project. 


The Frank Dupuis Co., 599 Main 
Street, Pawtucket, R. I., has contracted 
to install the heating and plumbing sys- 
tems in the new residence under con- 
struction on East Orchard Avenue, 
Providence, for HE. F. Salisbury. 


INDIANA 


Thomas Connell of 223 East 19th 
Street, Indianapolis, is one of the pio- 
neers of the plumbing and heating in- 
dustry in that city. An exclusive trade 
is the result of years of practice. Mr. 
Connell has been a constant reader of 
The Plumbers Trade Journal for 25 
years. 


A. C. Eber, who is located at 4721 Park 
Avenue, Indianapolis, reports that he is 
exceedingly busy at this time. Installa- 
tions of plumbing in 22 new residences 
are now under way and various heating 
systems are also being installed by Mr. 
Eber, who has been in the business for 
13 years, now specializing in new work. 


_ The Bassett Company, plumbing, 
heating and drainage contractors of 2033 
East Tenth Street, Indianapolis, has been 
doing business for the past 20 years in 
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Ladies in Attendance at a Georgia Master Plumbers’ Convention: 
Loftis, Longley, Shepard, O’Brien and Mizell 


Werner, Miller, 


that city, an established line of trade 
keeping the staff busy at all times. The 
business outlook for 1926 looks very 
good to the members of the firm at this 
time. 

W. F. Maxted, who had been doing 
business from his home for the past few 
years, has opened a new establishment 
at 417 Virginia Avenue, Indianapolis, of 
which he informs us he is “right proud.” 

G. T. Watson, who was formerly in 
business at Gary, Ind., as one of the pro- 
prietors of the United Plumbing Co., 
has been established in Indianapolis for 
several years, and is doing very nicely. 


Mesdames 


He is located at 2857 Central Avenue, 
where he has a very neat store, and also 
carries a complete line of hardware and 
household specialties. 


Weller & Company, master plumbers of 
10 West Morris Street, Indianapolis, are 
completing work on one of the best new 
residences now under construction in that 
city. It is the new home of Harry At- 
kins, president of the Atkins Saw Co. 


Edward C. Wiebke has been in the 
plumbing and heating business at Indi- 
anapolis for the past 30 years. The firm 
is known today as The Wiebke Company. 
The establishment was located at College 
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Avenue and 16th Street for about six 
years, whence it was recently moved to 
653 East College Street. Mr. Wiebke’s 
son Elmer acts as the inside man. Both 
he and his father stated business condi- 
tions were very favorable. 


MASSACHUSETTS 


A. Smith & Co. of 66 Huntington Ave- 
nue, Boston, Mass., have just completed 
the installation of ten complete modern 
bathrooms in a new structure there. 


Noble, Milne & Co. of Pittsfield, Mass., 
have landed the plumbing and heating 
contracts for the Berkshire County Sav- 
ings Bank, now under construction in 
Pittsfield. 


The North Station Plumbing Supply 
Company has recently started in business 
at the corner of Traverse and Friend 
Streets, Boston, Mass. The concern is 
headed by C. B. Richards. 


The Jennison Company, Putnam Ave- 
nue, Fitchburg, Mass., will install the 
heating system in the new church being 
built for the Immaculate Conception 
Parish in that city. 

The American Radiator Co.’s branch 
at 129 Federal Streets, Boston, Mass., re- 
cently equipped the new Boston & Maine 
Building at Lechmere Square, Cam- 
bridge, with radiation and three large 
water-tube boilers. 

T. J. Sheehan, president of the Bos- 
ton Board of Education, has just had his 
home equipped with a splendid hot water 
heating system. The work was done. 
by the Brown & Burke Co. of 129 West 
Canton Street, Boston, Mass. 

The F. D. Kirby Co. of 16 Park 
Square, Boston Mass., reports doing a 
brisk business, as usual, having just 
completed the plumbing work on the new 
Capital Building, which includes the 
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SUGGESTED SELLING PRICES ARE PRINTED IN BOOK 


SUGGESTED 


You can depend on this book as thousands of plumbing and 
heating contractors are now doing, and save hundreds of dol- 
lars by simply looking up the cost and suggested resale price.- 


The Bareham & Saunders plumbers’ and steamfitters’ guide 
-is a wonderful book that enables you to give quick, accurate 
estimates even on the most urgent of ‘‘rush’’ jobs. 


Its 300 pages of prices kept constantly up-to-date by revision 
sheets and indexed so that each article appears, under every 
possible designation, makes it a very necessary part of your 


equipment. 


If you have not secured a copy, fill out the coupon now. 


BAREHAM & SAUNDERS 


366 E.MAIN STREET 


i f ae | i 
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SELLING PRICE 
IS RIGHT THERE 


Bareham & Saunders 
366 East Main Street 
Rochester, N. Y. 


Gentlemen: 


Send me full particulars concerning your price g 


ROCHESTER,N. Y. 
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Metropolitan Theatre. Frank tells us 
he’s now doing installation work for the 
University Club in that city. 


Arnold Scott of 406 Beacon Street, 
Boston, Mass., is reported to be well 
pleased with the remodeling of his entire 
residence, especially the plumbing sys- 
tem which was installed by Schwehr & 
Co. of 78 West Springfield Street. 


Boston newspapers announced on De- 
cember 1 that Mayor Curley, of that city, 
had on that day appointed John P. 
Drury of 97 Broadway, South Boston, to 
serve as a plumbing inspector in the 
Building Department, at a reported sal- 
ary of $2,300 per annum. 


Heating and plumbing contracts have 
been awarded in connection with the new 
residence being built for E. G. Leonard 
at Arborway, Jamaica Plain, Mass. The 
former contract was awarded to Frank 
Cassidy, 197 Sidney Street, and the lat- 
ter to Frank L. Murphy, 244 Huron 
Street, both of Cambridge. 


Charlie Green of 1061 Tremont Street, 
Boston, Mass., one of the city’s promi- 
nent master plumbers, has recently com- 
pleted the plumbing and heating work 
on an apartment building for the Aetna 
Realty Co. of Boston. He is at present 
installing the heating systems in two 
houses on Cardman Street for the same 
company. ; 

The M. & S. Heating Co. of 5 Everett 
Street, Boston, Mass., has just completed 
plumbing and heating work in the Ameri- 
can Garage at 2000 Washington Street. 
The M. & S. people have also just com- 
pleted a contract in Framingham, on 
Hollis Street. The block consisted of 
nine stores and took 2,500 feet of radi- 
ation with nine large boilers. 


E. Bumstead, 196 Sylvan Street, Mal- 
den, Mass., was awarded the heating 
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Committee in Charge of Arrangements at the Outing Given Last Year by the . 
Lynn, Mass., Master Plumbers’ Association: Geo. E. Ryan, J. B. Feehan, 
G. A. Schaefer, E. C. Phillips and F. L. Perkins 


contract for the garage now in the course 
of construction for the City of Boston, 
on Hancock Street, Dorchester. The 
plumbing contract for this project went 
to John Y. Gillespie, 708 Columbia Road, 
South Boston. 


The Holyoke Valve & Supply Co., Race 
Street, Holyoke, Mass., has the heating 
contract for the new Lord Jeffrey Inn, 
under construction on Boltwood Avenue 
and Spring Street, Amherst, Mass. The 


Mutual Plumbing & Heating Company 
of the latter city will install the plumb- 
ing equipment. 

W. J. Pierce & Company, 19 West 
Street, Beverly Farms, Mass., was award- 
ed the plumbing contract for the addi- 
tions and alterations being made to the 
G. A. R. Hall for the City of Beverly. 


Lynch & Woodward, 202 Harrison 
Avenue, Boston, Mass., will install the 
heating system in the Stadium Tele- 
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phone Exchange addition under construc- 
tion at West and Henshaw Street, 
Brighton. 

The plumbing contract for the addi- 
tion underway at the corner of Henshaw 
and West Streets, Brighton, Mass., for 
the New England Telephone & Tele- 
graph Company, has been awarded to 
C. H. Cronin, 91 Charles Street, Boston. 

Patrick F. Russo, 58 Austin Street, 
and John F. Rooney, 92 Folsom Street, 
Hyde Park, Mass., have received the 
heating and plumbing contracts, respec- 
tively, for the bank building being 
erected on River and Way Streets, for 
the Hyde Park Cooperative Bank. 


ALABAMA 


Our correspondent informs us that the 
Hutchens Co. of Huntsville, Ala., has 
been awarded the heating, plumbing and 
wiring contracts for the new store build- 
ing being constructed there for the 
Holmes Furniture Co. 


A new Sunday School building is to be 
erected at Birmingham, Ala., by the 
South Highlands Presbyterian Church, 
at a cost of about $75,000. John B. 
Weakley, American Trust Building, Bir- 
mingham, is chairman of the Building 
Committee. 

The local Odd Fellows of Sheffield, 
Ala., have secured a site in that city at 
Fifth Street and Nashville Avenue, 
where a new lodge building will be con- 
structed at a cost of about $25,000. Plans 
are now being drawn by D. L. Sigmon 
of Sheffield. 


The Couch Construction Co. of Dothan, 
Ala., has the contract for sewer exten- 
sions and improvements in that city. 
Ha! Ha! We fooled you that time! Bet 
you thought we were going to say they 
made day-beds, or something—eh? 
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NIEDECKEN SHOWER STALLS 


PATENTED 


Increased The Capacity 


250 Per Cent 
After Remodeling of 


BEFORE 
REMODELING 


2 ROOMS 
1 BATH ROOM 


The equipment consists of a special Niedecken 
Shower, which is placed on the side and near the 
front to enable the bather to adjust for water tem- 


peratures before entering the stall. 


ALCOVE 


The walls of the stall are made of a continuous 
sheet of No. 10 gauge copper bearing steel which ; 


with the riser are welded to a dished bottom. 


_After installation is completed, the stall should be 
finished in water proof enamel paint. 


Write for Bulletin P-15-X 


NA 1 


THE ELLIS HOTEL 


WATERLOO, IOWA 


HOWARD B. BURR, ARCHITECT 


In this hotel four rooms were 
rearranged into ten rooms 
each equipped with a mod- 
ern bathroom 2 ft. 8 in. x 7 ft. 
6in. by using The Niedecken 


Shower Stall. 


AFTER 
EMODELING 
2OOMS 


‘S. 7 
(1 OLD BATH Loo, II 
4NEW rey ROOMS 


NIEDECKEN 


SHOWLE STAL 
BATH ROOMS 
392"90 INCHES | 


The possibility for installa- 
tions of Niedecken Shower 
Stalls when remodeling or 


in new work is unlimited; it 
can be installed even in a 


residence bed room. 


ALCOVE 


DOM 
13-0 + 7-6" 


HOFFMANN & BILLINGS MEG.Co. 


MANUFACTURERS SINCE 


Kj WA UK CE ECE, 


1855s. 


uU. Ss. A. 
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PECIALTIES FOR 
THE PLUMBING 


& HEATING TRADES 


ANY DESIRED PRESSURE 


The Mason household water pressure 
regulator is designed to put a stop to 
troubles in domestic plumbing systems, 
where the city water pressure is exces- 
sive, without reducing the flow of water. 
It keeps the water in the house service 
lines at any desired pressure from 10 to 
60 pounds, and will handle pressures in 


the street mains up to 150 pounds. This 
wide range of adjustment assures the 
user of an ample supply of water in all 
parts of the house. The regulator shuts 
absolutely tight and is recommended by 
the maker for dead end service. This 
product is turned out by the Mason 
Regulator Co., Boston, Mass., in 4 and 
1%-inch pipe sizes with tapped connec- 
tions. 


COAL BILLS REDUCED 


Burnrite combustion devices may be 
installed on any type of steam boilers, 
hot water heaters or hot air furnaces. 
They are automatic in operation and are 
said to reduce coal bills. Air rich in 
oxygen, highly heated, enters combus- 
tion chamber and mixes with furnace 
gases giving efficient combustion. There 


is a baffle which forces air to hot side 
walls of Burnrite. There are wire baf- 
fles which restrain cool incoming air 
and thoroughly raise its temperature by 
passing it through a series of baffles, 
also over, under, and along a series of 
baffles. John Simmons Co., 110 Centre 
Street, New York City, is the manufac- 
turer of the Burnrite. 


SANITARY FIXTURES 


Enameled wash bowls for factory and 
office use make sanitary conditions which 
are necessarily essential for efficiency. 
Jones Hollow Ware Co., Baltimore, Md., 
makes lavatories or wash bowls suitable 
for use wherever running water is re- 
quired. This concern furnishes any 
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Bull-Dog Tanks and Seats Have a Sure Grip on Quality 


.... LWO Constructions: Bull-Dog—Star 


Sixteen Styles of Seats 


No. 3 No. 730 No. 914 No. 948 
No. 4 No. 775 No. 9172 No. 953 
No. 405 No. 800 No. 923 No. 955 
No. 600 No. 801 No. 940 No. 973 
Eleven Styles of Hinges 
No. 11 No. 29 No. 49 No. 82 
No. 18 No. 34 No. 56 No. 90 
No. 20 No. 45 No. 80 
al | | ‘Seven Finishes 
(4, : @ Satin-Var Supreme- White 
I ‘you are not regu arly Super-Polish Supreme-Black 
receiving our Illustrated Super-White AllLWhite 
vice Lists, write us, AILBlack 


ey solve your 
Tank and Seat 
Buying Problems. 


4 Grand Haven , CMichigan 


eo ee ee = SC ee 
C, Zhe jobber who is not handling the Bull-Dog Line should be just to himself and investigate 9 
YEOMANS | Eureka Smoke Test Machine 


Sewage Ejectors 
Just a few prominent Installations In 1924 pepe ele aca leaks in plumbing waste 


Chicago Union Station Will fill entire system with smoke without forcing 


Chicago Tribune Tower & ‘si i i 
American Furniture MartBldg., Chicago. Senet at eae eh der ot Neer 


Nquitable Bldg., and Hudson Towers N.Y. 
Buhl Bldg., and Book Cadillac Hotel, Detroit. 
Union Trust Building, Cleveland. 

Federal Reserve Bank Bidgs., at St. Louis, Mo. 
Bank of Biscayne, Miama, Fla. 

Pacific Southwest Trust Bldg., at Pasadena. Cal. 
Pershing Square Bldg,,Los Angeles Calif. 
Employers Liability Bldg., Boston, Mass. 
YEOMANS BROTHERS COMPANY 


1447 DAYTON ST,, CHICAGO 
ESTABLISHED 1608 


Trenton, CNew Jersey 


Height - - - 15" 
Diameter - - 9" 


Weight - 15Lbs. 


Simple and safe in operation. As readily portable 


as a plumber's furnace and as indispensable in every 
plumber’s outfit. 

Endorsed by Plumbing Inspectors and Sanitary 
Engineers everywhere. Send for descriptive folder. 


BAILEY FARRELL MFG. COMPANY 
PITTSBURGH, PA. 
Huntington, W.Va. Charleston, W.Va. 
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ELIMINATE— 


Bad Odors from Water 
Closets With The 


nena 


Ask us for details on this 
neat effective local ventilator 
with the big sales appeal 


Sanitary Appliance Co. 
Neenah, Wis, 
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HAYDENVILLE 
“QUIK-OPE” 
PRODUCTS 


Are exceptionally popular. 
Ask us the reason. 


There is a catalog being reserved 
for you. Ask for it. 


THE HAYDENVILLE CO. 
HAYDENVILLE, MASS. 
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ROOMS. Gaeta BATHS 
BOO * . awup GOO 


Hotel Tuller 
DETROIT 
Arabian 
Restavrant 
Gothic Grill 
Cafeteria 
Soda & Tea 
Room 


JOHN H.STEWART 
Gen. Manager 


MATAR AA ALMA 


special enameled iron sanitary fixtures 
such as traps, hoppers, tanks and seats 
to specifications. 


A COMPACT FIXTURE 


The new Oberndorf combination sink 
faucet, illustrated in the cut herewith, 
is manufactured by the Oberndorf Mfg. 
Co., Pittsburgh, Pa., who claims that the 
distinctive design and massive contruc- 


tion of this faucet puts it in a class by 
itself. The soap dish being level with 
the handles makes for a compact fix- 
ture. It is impossible to knock the soap 
dish off, as the knurled post has split 
spring lips, which holds cup firmly in 
place. 


WILLIAMS ADDS A NEW ONE 


Why use a sledge hammer to drive a 
tack? That’s the thought prompting J. 
H. Williams & Co., “The Wrench Peo- 
ple,” Buffalo, N. Y., to add 
to their line of “Vulcan” 
chain pipe tongs a new 
size, No. 15%. This tool, 
with a capacity of from 4 
to 16-inch pipe, is lighter 
in weight and consequently 
easier to operate than “Vul- 
can” No. 16. The latter is 
designed to accommodate 
pipe up to 18 inches. So, 
unless pipe over 16 inches 
is to be handled, it is 
claimed this new “Vulcan” 
will do the work quicker 
because of its decreased 
size and weight. In de- 
sign, workmanship and ma- 
terial this new time saver 
is the same as Williams’ 
widely known “Vulcan” 
line. Its chain is individu- 
ally proof-tested to two- 
thirds of its breaking 
strain—30,000 pounds—and is certified. 
This, it is stated, assures dependable 
service and safety to the operator. All 
“Vulcans” are positively guaranteed by 
the manufacturer. 


FULL LENGTH SHIELDS 


The Thomas and Armstrong Company 
of London, Ohio, manufacturers of Arm- 
strong radiator shields, claims that its 
shields have many 
outstanding ad- 
vantages, both 
for the consumer 
and the man who 
has. to install 
them. In the first 


place, they re- 
quire no bolts or 
solder, but are 


firmly assembled 
by means of pat- 
ented beaded 
joints that fit 
easily and quick- 
ly together. The 
material is a 
special sheet 
steel, ready 
primed with a 
neutral shade of 
gray and requires no further painting 
unless desired. Armstrong shields are 
full length and it is claimed that this 
construction serves a double purpose. It 
not only completely protects walls and 
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draperies from discoloration, but it also 
is said to deflect all of the heat from the 
entire radiator out into the room. All 
shields are made to order for each par- 
ticular job and a perfect fit at all times 
is thus assured. 


PERFECT COMBUSTION 


Something new in gas burners—a 
burner without a mixer and known as 
the Toledo automatic gas burner—has 
just been announced by the Hall Mfg. 
Company of Toledo, Ohio. The principle 
of the Toledo automatic is illustrated 
here and is described by the maker as 
follows: “Gas is forced out orifice ‘EH.’ 
There it takes the shape of a fine pencil 
of gas and passes through larger opening 
‘B.’ This opening is an auxiliary mixing 
hole of predetermined size, where pri- 
mary air is induced, making a perfect 
mixture at variable pressures. The mix- 
ture then passes upward, striking baffle 
plate ‘A’ where secondary air is sup- 
plied, completing perfect combustion.” 


{hyo 
{ 
ae 
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SECTIONAL VIEW OF BURNER 


It is claimed by the manufacturers that 
the absence of a mixer precludes all pos- 
sibility of popping back or going out, 
even on low pressure. The Toledo Auto- 
matie is made for use with artificial, 
mixed or natural gas. The perfect 
combustion claimed for the burner makes 
it odorless and free from carbon mon- 
oxide gases. Another interesting fea- 
ture of this new burner is the Toledo by- 
pass valve, which is operated by either 
hand or thermostatic control and which 
makes it impossible for the burners to 
be completely turned off from the living 
rooms. 


SMOKE ELIMINATED 


The smokeless boiler illustrated is the 
Monarch, manufactured by The Wm. H. 
Page Boiler Company, 58° West 40th 
Street, New York City, and is produced 
with grates measuring 22, 28, 40 and 60 
inches in width. In the Monarch smoke- 
less boiler the products of combustion 
rise in the firebox, coming in contact 
with the valuable direct overhanging 
fire surface, thence passing to the rear 
or secondary combustion chamber where 


air from both sides of the boiler is 
admitted through the air inductor over 
the fuel bed, producing a mixture of 
proper proportions for complete combus- 
tion before the gases, now fully ignited, 
turn and pass through the lower tier of 
flues to the front of the boiler and back 
to the chimney through the upper tier, 
the heat units thereby released being 
absorbed by the heating surfaces of the 
flues, and all combustibles completely 
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ACME 


Closets 


This is our No. 5School 
and Factory Closet for 
inside installation—Free 
and easy valve action 
allows full capacity of 
tank to flush the bowl— 
special arrangement of 
adjusting disc and separ- 
ate valves make adjust- 
ments easy. 


Enameled inside only, 
flushing rim hopper with 
S trap, hardened seat, 
galvanizedtankandflush 
pipe, heavy brass flush 
valves. 


Write us for prices and data 


ACME 


FROST-PROOF CLOSET 
MFG. CO. 


3 North Central Avenue 
BALTIMORE MARYLAND 


Copper 
RangeBoilers 


The Wilhelmi is guaran- 
teed to have been hydro- 
statically tested up to 250 
Ibs. 


IMPROVED 
WILHELMI 
BIPILER 
PAMENTED 
Auleiiii¢. 1890) 
APRIL .1898 
MAM|ag.1905| 
GUAMIAN TEED, 
2aiiKe TEST, 


We recommend it ih 


for a working pressure 
of not more than 106 lbs., 
which is 42% per cent of 
its guaranteed test. 


IMPROVED 


The modernis guaranteed 
to have been hydrostat- 
ically tested up to 200 lbs. 
We recommend it for use 
under a working pres- 
sure of not more than 85 
Ibs., which is 42% percent 
of its guaranteed test. 


Will not leak or collapse. 


HAYES MFG. CO. 


Paterson, N. J. 


Ask for 
latest 
price, 


YES! The No. 144 is a GOOD TORCH. 
While we make better Torches, we 
believe the No. 144 to be better than 
any tool made by our competitors, 
A glance will show you thatit is the pro- 
duct ofskilled mechanics, We warrant 
itto please. Ask for circular T-135— 
it’s free and will save your dollars. 


No. 144 Torch Jobbers supply at factory price. 


CLAYTON & LAMBERT MFG. CO. 
6268 Beaubien St., Detroit, Mich.,U.S.A. 


ia 
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consumed before leaving the boiler, ab- 
solutely eliminating all smoke, even with 
the cheapest grades of soft coal. The 
Monarch smokeless boiler is said to burn 
any grade of soft coal smokelessly, and 
while primarily designed for burning 
soft coal, is also adapted for burning 
hard coal, coke, wood, oil or gas, with 
high efficiency and economy. Fuel short- 
ages experienced in the past emphasize 
the advantage of this convertibility. 


Modern American Plumbing Moves to 
Gay “ Paree ” 
(Continued from Page 16) 


there is no access from that part of the 
main wing of the house, save through 
the kitchen—a feature which assures 
absolute privacy to the owner. Nothing 
in the maid’s bath, however, had been 
spared to make it complete. An enameled 
iron corner bath, a wall lavatory and a 
reverse trap closet combination are ar- 
ranged in an efficient and pleasing man- 
ner. As is the case with the other baths, 
this room was completely equipped with 
bathroom accessories. 

From the servant’s quarters, we de- 
cend into the kitchen located on the first 
floor in the side wing. Here is presented 
an array of devices which will gladden 
any woman’s heart and which will dis- 
prove the old adage that ‘a woman’s 
work is never done.” Directly under 
the casement windows, stands a 6-foot 
enameled iron double drainboard sink— 
complete with a heavy swinging spout 
‘sink faucet, which is so popular. Flank- 


Fig. 4.—Close-Up View of Built-In Bath 
With Shower and Plate Glass 
Curtain 


ing this sink on one side, is a small gar- 
bage incinerator and on the other is a 
set of built-in china closets. A dish 
washing machine of approved design is 
located conveniently near. 

The laundry—just off the kitchen—is 
quite as complete in its equipment. A 
large double laundry tray, a washing 
machine and a clothes dryer help to dis- 

_ pel the work which accompanies the 
usual “blue Monday.” 

Another feature which added to the 
value and to the permanency of this 
house is the piping installation which is 
brass throughout. The roof gutters and 
leaders are of copper and are pleasing 
in design and appearance. 

Too much credit for the success of the 
plumbing installation cannot be given to 
the firm of Wm. Marseglia of Brooklyn, 
N. Y., who did the work. Mr. Marseglia 
spent many hours on the job, personally 
supervising his men, with the result that 
the installation is well-nigh perfect. 
Crane Co. was represented on the job by 
H. A. Peterson of the Brooklyn Branch. 


MOST THREADS PER DOLLAR INVESTED 


THE AUTOMATIC FEATURES 


AUTOMATIC DIE RELEASE 


The New Curtis has many automatic 
features which save the operator's time 
and insures better threads. One of these 
is the automatic Die Release, which auto- 
matically withdraws the dies when the 
desired length of thread has been cut. 
Set the trip pin on the side of the machine 
and this will break the toddle joint shown 
plainly in the above picture, which will 
withdraw the dies at the proper speed, 
without leaving any die marks on the 
thread. 


PORTABLE 


Our small self-contained direct 
connected electrics, as our No. 430 
range 14 to 2"; No. 437, range 4 
to 3" and No. 442, range | to 4", 
are portable, being easily handled 
by two men. 


These machines are designed 
to set on the end of a regular pipe 
bench or on a floor stand and can 
be carried to the job. 


What a wonderful convenience 
and saving is had by using a real 
portable machine! 


No, 430—R 


THE NEW} 


CURTIS 


PIPE CUTTING 
AND 
THREADING 
MACHINE 


SAVE TIME 


ANGE %-21N.3 


AUTOMATIC FEED CUT-OFF 


The Cutting-off operation is very rapid 


‘and efficient. The pipe is securely clamped 


into position in the vise and the high speed 
steel cut-off tool while revolving, is auto- 
matically fed by the star wheel which is 
indexed by the trip pin. In both thread- 
ing and cutting-off, a sufficient supply of 
oil is delivered to the work by means of a 
gear oil pump. Minimum attention is re- 
quired on all threading and cutting-off- be- 
cause of these automatic features which 
produce maximum efficiency. 


DISTINGUISHING 
FEATURES 


I. Uses Practical Threading 
Method. 


2. Automatic Operating Die Re- 

lease. Z 

3. Positive Lubricating System. 

4. Automatic Feed Cutting De- 

vice. 

5. Compact—High Duty—Port- 
able. 

6. Minimum Power Consumption. 

7 


Moderate First Cost. 


Complete Line 


Hand-Belt-Electric 
44-2 in. to 8-16 in. 


USE 
THE NEW CURTIS 


ECONOMY -SPEED-RELIABILITY 


Product of 50 Years’ Experience |- 


Ohe 


Curtis & Curtis Co. 


311 GARDEN STREET 
BRIDGEPORT, CONN. 
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TRIMO 


PIPE VISE 


Now Made in 
SEVEN SIZES 


The following features of the 
TRIMO PIPE VISE make a 
strong appeal to every mechanic. 


(1) Jaws are made of tempered 
tool steel and have fine-milled 
teeth which grip the pipe firmly. 
(2) The yoke, frame and base 
are of guaranteed malleable iron. 
(3) Screw, head and handle 
are of selected steel. 

(4) Smooth hand grip insured 
by ball ends of the handle which 
are secured by a patented de- 
vice and 

(S) This sturdy tool can now be 
had in a FULL range of sizes— 
as follows: 

% in. to 1% ins. 
4% in. to2 ins. 


41 4% in. to 2*2 ins. 
42 4% in. to 3*2 ins. 
43 48 in. to 4%2 ins. 
44 %in.to6 ins. 
40 B *sin. to 2 ins. 


No. 40 B is a portable kit vise 
and can be quickly clamped to 
bench or post without drilling 
of holes. 
FREE. Send a postal card today for one 
of our metal 45° Angle Charts—a handy, 


little device which any mechanic will find 
very useful. Mention Dept. A. 


Trimont Mfg. Co. 


Roxbury, Mass. 


America’s Leading Wrench Makers 
For Nearly 40 Years 
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TRUTH IS STRANGER THAN 
FICTION 
(Continued from Page 11) 


heating and look about. What do you 
find?” he asked. “Take many of the 
great publishers and heads of big print- 
ing plants. They started by learning the 
printer’s trade. But they had to get 
away from setting type before they 
could be publishers or build printing 
houses. Take, Ford, Schwab and a thou- 
sand other successful men. They learned 
trades. Worked at them. They were 
mechanics, just like plumbers. But they 
had to take up other things—lay aside 
their tools and overalls—think in terms 
of business—before they could get very 
far in building institutions of their own. 
The master who continues to figure him- 
self as a mechanic can make wages. He 
may be able to make a pretty good liv- 
ing. But that’s about all. To do much 
more he must study business, think busi- 
ness, practice business.” 

Isn’t Bill Smith right? 

This story of one big success in a 
city where there are several little suc- 
cesses is lacking in details. But it’s 
pretty hard to enumerate the details of 
business. The principles are all that are 
worth talking about. Bill Smith’s prin- 
ciples are before you, Messrs. Masters 
and Contractors. Take these principles, 
study them, make them your own—know 
where you “stood”—and maybe the next 
time “Happy New Year” is shouted at 
you, the year will be a happy year indeed. 


— 


LET’S: SUPPOSE 
(Continued from Page 13) 


business is started. Some plumbing 
firms have found credit plumbing suc- 
cessful. Others have shunned it. One 
thing is certain, however. There is a 
steady leaning toward credit business in 
all lines. It is not for me to say or guess 
as to the economic effects of credit upon 
the country. But the practice is fast 
gaining a hold upon the American people. 

Have you too much cash tied up in 
accounts receivable? 

Are you doing anything to educate 
your customers to make more prompt 
payments or to pay cash when they buy? 

Your Personal Standing—Are you 
known to the people of the community 
as a good business man? 

Do these people have confidence in your 
ability to serve them? 

Is your banker well acquainted with 
you? 

Do you make it a point to meet and 
know a great number of local people? 

The Community—Are there distinct 
classes of people in your community? 

Do the habits, etc., of each class differ 
very much? I refer specifically to buy- 
ing habits. Some people, some foreign- 


ers, never heard of credit or time pay- 
ments. They pay cash when they buy. 

Are you carrying the right kind of 
stock for the people you hope to do busi- 
ness with? 

Size of Town, Ete—Is the town a 
trading centre? Is it too small to sup- 
port as many plumbing and heating es- 
tablishments as are now in town? 

How are the roads leading into town? 
Do you advertise along those roads? 

Can you extend the present boundary 
of your business territory? 

If you can, are you equipped to do so? 

4 See 

As I said in the beginning, this was 
the list of questions Timlin used when 
buying his store. Yes, these questions 
and a lot more. But these will suffice 
for the present. They provide a good 
questionnaire for you if you wish to 
check up on your own place of business, 
on yourself and on your town. 

After all, there is nobody who knows 
you quite as well as you. And so, as 
you go down the months of nineteen 
twenty-six, use your own ideas (but keep 
them live and progressive) and do things 
your way. But whatever you do, don’t 
fool yourself. It’s so doggoned easy 
when one is so close to one’s business. 
Use the above quiz sheet and do a little 
“cold turkey” thinking. 


eS 


HIGH JINKS NIGHT 
(Continued from Page 5) 


long. Fittings and Fixtures scattered 
like mad—rolling, jumping, hopping 
back to boxes, bins and racks, bumping 
into each other and knocking over chairs 
and things. And all was quiet. 

$7 cae REL 

Early on the morning after New 
Year’s Day the master arrived at the 
shop. Turning the key in the front door, 
he let himself into the salesroom and 
was crossing to his office, when—squash, 
squish, squash—his number nines stuck 
in a gob of mucilage. He looked down 
and then about the room. He saw chairs 
upturned, booklets and folders scattered, 
ink on the floor. 

“Well, what in L?” And, stooping 
down, he picked up an L that had been 
left in the scuffle. “Hey!—George, 
George!” 

George, the janitor, shuffled in. “Why 
—I declare,” he said with some surprise, 
“Down early, ain’t you boss? Goin’ to 
start the new year right, uh?” 

“What you been doing in here?” asked 
the master. 

“Me?” 

“Sure—you. Look at this place—look 
at my foot—mucilage—look at that 
table and ink and——” 

“Why, I declare,’ mused George, “I 
must’ve forgot to put the cat out New 
Year’s eve. Sorry, boss, sorry.” 
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Mr. and Mrs. D. R. Lynch and Bill R. Lynch; Mr. and Mrs. H. O. Green and 
Ross R. Green Radiating Tulsa Good Cheer at 1925 Meeting of Oklahoma 
Master Plumbers, Held in Their Far-Famed City 


| Firms making washered products 
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ARMSTRONG BROS. 


Pipe Dies and Stocks 
IMPROVED DESIGN 
CUT LIKE LATHE TOOLS 
Backed off chasers made of Alloy Tool Steel 


Write for free catalog 


ARMSTRONG BROS. TOOL CO. 
325 No. Francisco Ave., Chicago, U.S.A. 


WARNOCK 
TRIPLE WEAR PIPE WRENCH 


A—Imported Linen in all straps—strongestin the 
world. B—Drop Forged Shackles never break. 
C—Curving nose—won’t crush pipe. D—Double 
strap at point of greatest wear. E—Linen grip 
only contact with pipe cannot scratch. F—Han- 
dle steel guaranteed unbreakable. G—Highest 
} grade Enamel will not Chip or Loseits Lustre. 
H—Fully polished head. I—When free from 
strain of use swinging shackle gives double 
opening for strap that is not possible in any 
other construction. This means quick and easy 
work intight corners. JJ—Two extra holes to 
Insure three times the life of an ordinary pipe 
wrench 


Send for particulars today 


WARNOCK MFG. COMPANY 
WORCESTER, MASS. 


Shower Stall Doors 


The plate glass door 
is superior to the 
shower curtain; it 
admits plenty of 
light and the venti- 
lating opening inthe 
top provides for cir- 
culation of air and 
escape of vapor. 


Door is made of 
brass and finished 
in nickel-plated -or 
ivoroid. 


WRITE FOR BOOKLET 
AND PRICES 


LOUIS F. EISELE 
& SON 


22nd St. and Glenwood Ave., Philadelphia, Pa. 


a More Profits 


with less efforts - 
is being obtained by using our 
Standard Portable Vise Bench 
and Pipe Bender. Set up ina 
minute. Nothing to take apart 
or put together. Several im- 
provements. You will be well 
repaid if you will drop us a 
line for: catalogue and list of 
hundreds of satisfied users. 


Standard Iron Works, Inc. 


608-10 E. 74TH STREET 
NEW YORK, N. Y. 


The “BELL” 


are proud to say that ‘‘Bell’’ washers 
are used. ‘Bell’ is the mark of the 
best moulded rubber goods. Use 
“Bell” Fuller Balls. Look for the 
name. Samples on request. 


Estate of Andrew Bell, 2 Commercial St., Newark, N. J 
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Products 


Iron and Brass Valves 
and Cocks 
Spates 
Malleable, Cast Iron and 
Brass Pipe Fittings 
{oust 
Pipe Threading Machines 
1 Goa ¢ 
Pipe Vises, Screw Plates 
(east 
AirCompressor and Pump 
Governors and Unloaders 
++ 
Oil, Gas and Water 
Well Supplies 


KG < 


SS 


AVA 


Jarecki Manufacturing Co. 


The Jarecki trade mark on ma- 
terials purchased is your guar- 
antee of quality products always. 


eye 
Responsibility 
Leadership in any line of endeavor proves Responsibility. 


The word Responsibility implies resources, reputation, 
organization, co-operative service and merchandise of 
proven value, backed by the Jarecki guarantee. 


Today with branches in the leading cities and many repre- 
sentatives, the Jarecki Manufacturing Company is render- 
ing a Service distinctly different. 


The Jarecki Manufacturing Company has been building its 
Responsibility for more than seventy-three years. 


Today, as one of the oldest concerns in its line in the 
world, it offers the buyer all that a permanently established 
and broadly experienced organization can give in service 
and consistent prices. 


Whether the order is for a single fitting or a giant Pipe 
Threading Machine, Responsibility pays. 


‘Descriptive matter will be sent, gladly, 
on any item or items in the *‘Jarecki’’ 
line in which you may be interested.’”’ 


—— =p : 
BZ IL E 


Y ae 
KUSH 


Erie, Penna., U.S.A. 
Established 1852 
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Here is the NEW 


No. 44 Beaver 
Power Drive 


A User Proven Money Maker 


HEN tthe first Beaver Power Drives were 

made in July 1924 they were put into hard 
daily use in pipe shops in widely scattered parts of 
this country. For more than a year they have been 
proving themselves highly efficient and absolutely 
dépendable—they have earned many times their pur- 
chase price for their owners by saving time and labor. 


The Beaver Power Drive is now a user-proven 
money maker—and, therefore, is offered to you on 
ce . 
a Make-Good”’ basis. 


A few turns of the Universal 
chuck centers and grips the 
pipe. 

The regular range is % to 2 inch in the machine— 
increased to 6 inch by using the universal shaft. This 
machine is simple; it is dependable; it is sturdy yet 
portable and powerful, having a % H. P. Heavy 
Duty Motor; it is made of the best materials includ- 
ing cut gears running in oil; it uses the tools you 
now have; it attaches to an ordinary light socket — 
and its price is within easy reach of anyone. 


The whole story is clearly told, with illustrations, 
in the new large size folder. Return the coupon 
for your copy. The low net price is also given. 


If you use a Beaver cutter 
no feeding is necessary —the 
knives feed automatically. 
Wheel cutters can be used if 
you wish. 


THE BORDEN COMPANY 


Warren, Ohio 


530 Dana Ave. 


Tocut 2% to6inch pipe simply place 
end of the Universal Sliding shaftin the 
pipe chuck; place the socket end of the 
shaft on the driving pinion of No. 106 
Beaver Cutter as shown here in use. 


Threading 2 inch pipe with 
No. 25 Beaver—but any kind of 
die stock can be used. 


The Universal shaft when applied to No. 41 Beaver Die Stock readily 
threads 2% to 4inch pipe—many of our customers use 
it with No. 61 Beaver to thread 2% to 6inches. 
The socket end of the shaft has a standard opening and will fit the 
square of the Pinion on any make of Geared Die Stocks. 


To make up fittings simply 
start the fitting om the pipe 
(wrench handle rests on the 
bar) and the machine does the 
work. 


THE BORDEN COMPANY 
Warren, Ohio 


RETURN THIS COUPON 
FOR FULL DETAILS. 
SPECIFICATIONS 
GIVEN IN NEW LARGE 
FOLDER—WHICH ALSO 
INCLUDES THE LOW 
PRICES. 


Gentlemen :— 


Kindly send me a copy of the new broadside 
giving complete information about the new 
Beaver Power Drive. : 


Firm Name 


Street Address . 


City and State 
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Clarence to the Rescue 


(Continued from Page +) 


me? As far as she knows, you’ve kicked 
me out. If you see me on the street, 
with Kitty anywhere around, you give 
me the glassy eye. That’s one of the 
two propositions I make before it’s a 
real partnership. The other is—that 
you fire young Davies—out there in the 
office—here and now. That goes.” 

“But we need Lew,” said Wes rue- 
fully. “I’d like to oblige you, but I 
don’t see how we are going to get rid of 
him without some reason... .” 

“Don’t you?” said Clarence. 
me.” 

He went out to the main part of the 
store, and marched up to Lew’s desk. 
Lew glanced up resentfully. 

“Busy?” asked Clarence with a smile. 

As before, Lew shoved the paper he 
had been writing on under his blotter. 
“What's it to you?” he growled. 

“Nothing,” said Clarence 
“Except that you’re fired.” 

“Who is firing me?” Lew jumped up, 
his fists were clenched. 

“The Boss says you're fired. 
telling you.” 

Lew glared into Clarence’s mild, pink- 
cheeked face. “TI’ll see about that!” He 
strode into Wes’ office. A moment later 
he returned, put on his coat, smashed his 
hat down on one side of his head—then 
came over to Clarence, who had made 
himself comfortable in Lew’s chair. 

“Listen young fellow!” he snarled. “I 
don’t know just what has happened here 
—hbut I can tell you this: I’m going to 
get you—and get you right!” 

He felt under the blotter, and found 
nothing. 

“Where is the paper I put there a 
minute ago?” he demanded. 

“Did you put a paper there?” asked 
Clarence mildly. 

“You've got it!” shouted Lew. “You 
....” A sense of propriety prevents 
us from reporting his exact words. They 
were not complimentary to Clarence. 
Yet Clarence did not move. 

“Tf you'll tell me just what you’re 
looking for, I might help you find it,” 
he said amiably. “What was on the 
paper you lost?” 

Wes Dodds had come out of his office. 
He stood listening. 

“Oh, nothing at all,” said Lew. “I 
was just kidding. Good bye.” 


“Watch 


lightly. 


I’m just 


“Well,” said Wes, smiling and rub- 
bing his hands, “he went quietly enough, 
didn’t he? I thought he’d make a fuss.” 

“He will make a fuss,” said Clarence 
slowly. “That’s why he went quietly. 
Ah, well... I guess we needn’t mind— 
with Granny back of us. We can stand 
anything now!” 

The next few days were spent in plan- 
ning. Wes drew back and protested at 
almost every innovation. But Clarence 
showed himself a first-rate strategist— 
and likewise exhibited an amazing 
knowledge of the fine points of the 
plumbing business. “Been studying up 
a bit,” he admitted modestly. “I’ve in- 
terviewed all your journeymen and got 
their ideas—and I’ve taken all the trade 
journals I can find home with me at 
night. They’re blamed interesting. I’d 
like to serve an apprenticeship, just to 
get my hand in. But I suppose I’m 
needed more here.” 

The improvements involved ripping 
out the whole interior of the shop. Wes 
was fascinated. Even the things that 
he had protested against seemed wonder- 
ful when they were actually done. He 
supervised the actual work. Clarence 
did nothing; his part seemed to be mere- 
ly the furnishing of ideas. Kitty came 
to the shop once or twice—and Clarence 
immediately absented himself. He be- 
came very adroit in self-concealment. 
Once, hiding in the clothes cupboard, he 
heard her say: 

“Really, Dad, I believe he—you know 
who I mean—was right about some of 
those terrible things he said. Maybe he 
did more good than harm, stirring you 
up to improve the shop. If only you 
don’t spend too much.” 

To which her father, uncomfortable 
because he knew that Clarence heard 
every word, answered: “He was right, 
my dear. He opened my eyes. Don’t you 
think maybe you ought to forgive 
himeseneee, 

“Not a bit of it!” she snapped back. 
“He was unpardonably rude to you. He 
didn’t care whose feelings he hurt. I'll 
never speak to him again—never— 
MeV: sceecnes 

She turned her face away; Clarence 
—who was peering out—saw her should- 
ers quiver. But she murmured some- 
thing about having a cold, and departed. 


str Nt 


Master Plumbers’ Baseball 
Outing, Held Last Summer at Saxonville, Mass. 


Team at Newton Master Plumbers’ Association 
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Nye Toledo type pipe threaders, made 
in both the plain and ratchet type. 
Satisfaction absolutely guaranteed. 
Sent on free trial. 


Nye Solid 3-Way Stock 


This stock is a one-piece casting containing 
3 die boxes and 3 bushings. Regularly 
equipped with No.1 Nye Dies, %-,*%- and 1- 
inch, Can also be furnished with smaller 
size dies when specified, 


NET PRICE, COMPLETE 
WITH 3 DIES 


te 
No. 1 Nye Toledo Type Threader, 
complete $9.60 net NYE 
West of Rocky Mountains $10.20 
The Die Man 


Pipe Tool Maker to the 
American Plumber 
and Steamfitter 


No. 1-A Nye Toledo Type Pipe 
Threader, complete $12.00 net 
West of Rocky Mountains $12.75 


To the Plumbers and Steamfitters 
Of the U. S. A. 


Nye Saunders 
Pipe Cutters 


No. 
No. 
No, 
No. 
No. 


1 


2 
3 
4 
5 


$1.80 net 
270,_.** 
6.60 * 
10.80 ‘ 
16.80 * 


Fellow Citizens, 


I have always been a great lover of the 
bulldog. Not because of any family re- 
semblance, not that. If I look like a bull- 
dog, that’s my business; or, if a bulldog 
looks like me, that’s his misfortune, If 
the value of a dog depended on his looks, 
then a poodle would win all the dog shows. 


But it never does. The winner is gen- 
erally a bow-legged, cussed-looking bull- 
dog, with the kindly eye of a crossing cop, 
the jaws of a concrete mixer, and the dis- 
position of a circular saw. No plumber 
would ever leave a poodle at night to 
guard his wealth, supposing he had any. 
The teamster doesn’t take along any lap- 
dog to watch his lunch. No, some open- 
faced bulldog might come along and eat 
up both the lunch and the poodle. 


The bulldog (and I speak of him as a 
class) has been a great comfort to me. In 
spite of his looks, he goes right along win- 
ning prizes and getting his picture in the 
papers right along side of prominent soci- 
ety ladies who have recently shot their 
husbands. 


The first time a bulldog looked ina 
looking-glass he didn’t rush right off to a 


beauty parlor to see what could be done 
about it. He knew right away he wasn’t 
built for beauty like the poodle, nor for 
speed like the greyhound, nor to live ina 
flat and stay under the bed like a daschund. 
He knew that a bulldog was built for 
another purpose, to be a bulldog, and a 
bulldog he is. Once he gets his teeth into 
anything, he hangs on like poor relatives 
ona visit. The only time he lets go is to 
get a better hold. 


What a bulldog sets out to do he gener- 
ally does. Big or little he hangs on. He’d 
just as soon fight an elephant asa rabbit, 
and a little rather. He never yet backed 
away from a job and said it was too big. 
And yet, if you ask him, he’ll mind a 
baby. 


That’s why I like him. He’s so much 
like a Nye die. No pipe is too hard; no 
material is too heavy for it. It will do 
anything a pipe die is intended to do, and 
alot more. It will do any job, the most 
delicate or the darnedest, Jt will fight an 
elephant, or take care of the children. 
(Don’t try to cut pipe with a poodle.) 


Yours for service, 
HARRY G,. NYE 


THE NYE TOOL & MACHINE WORKS 


4120 Fullerton Avenue, 


Chicago, IIlinois 


NYE 


RATCHET REAMER 


Nye Barnes 


Pipe Cutters 
$2.25 net 


3 00 
5.00 
10.00 
15.00 
20.00 


é 


Tool Chest 


Equipped with six heavy handles, chained 
lock and keys. Chestis enameled in olive 
green with cleats in natural color. Fur- 
nished with one sliding drawer, 


A high class three blade reamer. The blades 
which are firmly imbedded in body to prevent 
misalignment, are made of the highest grade 
alloy steel obtainable. Will ream from %" to 
3" pipe, which makes this tool take the place of 
any two reamers on the market. 


Nye Vise Stands 
with Pipe Bender 


Equipped with or without Nye Vises. Can be 
drilled for any size vise specified. Bender can 
be used with open side vise or bench vise. 
With Legs and No. 10 Self-Locking Vise, 


Depth | Width| Length | r 
_No. Diceres| inches! Inches | Price 


NET PRICE 


134 THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


PIPE WRENCFI 


That's all there is to it—a push ora pull. 
When you are turning the pipe you can pull 


your hardestand Bo atip. but when you wert - I 
to disengage it, the least pressure and i P h b k 
rolls off the pipe. US. ac. e 


The three point bearing gives a twisting ~ 

motion that will not crush the pipe. The it comes I 
Craft gives eight times the wear of any other 

wrench as each size of pipe is supplied by 


different teeth on the ratchet wheel. 


Write for particulars, 


PITTSBURGH 
MALLEABLE IRON CO. 
Wrench Department 


30 Church Street 
New York City 


SELF EQUALIZING 


EXPANSION JOINT 


If you want an expansion joint to care 
for any expansion problem you have 
on either steam or hot water, without 
maintenance cost, try a Badger. 


SS 


Ask for catalog and information as 
to how we have satisfactorily taken 
care of many expansion joint prob- 
lems for over ten years. 


E. B. BADGER & SONS 4 
COMPANY : 


New York Office, 101 Park Ave. 
67-75 Pitts Street, Boston 


Gs 
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YOUR COPY OF THE NEW 
“TOLEDO”? CATALOGUE 
IS READY FOR YOU 


Toy You should have a copy of the new ‘“*TOLEDO”’ cata- 
v3) : ; 3 

+ US logue as it shows the most complete and finest line of pipe 

2 OL. tools on the market. You will find equipment shown there- 

° ios in that will save you both time and labor on your piping 


MAIL THE COUPON * Wobs. 


%, 3 FOR YOUR COPY. 
“ce q a DO IT NOW. Just fill out the coupon and mail it to us and your copy 
. ~O XN will be sent promptly 
ro “ 
“F, 0, BUY BY COMPARISON AND YOU’LL BUY A 
S 
Se. 
. : 
. THE TOLEDO PIPE THREADING 
; MACHINE CoO. Toledo, Ohio 
<e NEW YORK OFFICE: 50 CHURCH STREET 
P.T.J. 
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my blotter—that day I was fired? You’re 
a crooked little... .” 

“Stop right there! I knew you were 
betraying Mr. Dodds. But I didn’t steal 
your paper. You shoved it in under the 
top board of the desk. I found it there 
when I had the desk moved—and a dozen 
other reports you had made out, ready 
to copy. You thought they’d never be 
found there .... I showed them to 
Burlingame, and he said the man who 
did a job like that ought to be punished. 
I’m here to say the same.” 

Lew stripped off his coat. His face 
was scowling, and his manner menacing. 
He struck with all his might at Clar- 
ence’s jaw. It was a blow to knock a 
man senseless. But Clarence had moved 
his head a few inches. The blow just 
missed him. In return, before Lew 
caught his balance, two swift uppercuts 
bent his head back. Lew swung wildly, 
and Clarence ducked, coming up from 
under with a couple of body blows that 
made Lew grunt. Kitty held her breath. 
Lew ran in, flailing his long arms—and 
Clarence wasn’t there. Instead, he was 
deftly hooking his left so as to land hard 
on Lew’s left eye. It puffed up as if by 
magic. Lew was blundering, bleeding 
and plunging, with a demon light-weight 
stabbing wicked jabs almost at will. Lew 
reeled backward. His hand caught a 
short length of heavy pipe. Then Kitty 
screamed and ran in. She caught his 
wrist just as he swung with it. 

“What in the world did you do that 
for?” said Clarence. “I was just going 
to knock him out. I was all set for it.” 


EW had dropped the piece of pipe, 

and had plunged head first, out 

through the back window. Kitty 
was half-sobbing, half-laughing. 

“He was going to hit you with it... 
he might have hurt you...” 

“Not a chance,” said Clarence, light- 
ing a cigarette with steady hands, and 
puffing. “I used to be all-around ama- 
teur champion at Harvard— for anybody — 
within 20 pounds of my weight. You 
see, we little fellows have to learn to 
take care of ourselves.... Why, Kitty, 
what’s wrong?” 

For she was crying on his shoulder. 
“T—’ve been so mean—and so beastly— 
and.... All the time I’ve been wanting 
to tell you... .” 

“Here,” said Clarence, producing a 
small velvet box. ‘This has been waiting 
for you quite a little while now. Hold 
out your finger.” 

The door opened. Wesley Dodds came 
in. 

“T heard a racket—and Kitty scream- 
ing,” he apologized. “But from the looks 
of things I guess everything is all right. 
I'll go.” 

“Don’t go,” said both together. Then 
Clarence added: “I told you you’d see 
my ring on her finger, didn’t I?” 

While Kitty added: “Dad! Even if 
Clarence doesn’t amount to much around 
a plumbing shop, you’ve got to admit 
some of his ideas are right. The place 
is ever so much nicer than it was, and 


Wes Dodds scratched his jaw quizzi- 
cally. “Well, it’s some nicer,” he ad- 
mitted. “I’ve even thought of taking 
him into partnership. .. .” : 

“T’m so glad!” cried Kitty, clasping 
Clarence’s arm. “So have I. But of 
course. .. .” she lowered her eyes—“not 
as a plumber. You understand, don’t 
you?” - 

Wesley smiled as he saw her cheeks 
flush into rich color, 

“T suppose I do. But—even in the 
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plumbing business, you know— there’s 
a place for young fellows with brains. 
Come on back, you two: I think from 
what she said Clarence’s mother is wait- 
ing to give her blessing. And we can’t 
keep her waiting. She’s ‘society,’ you 
know!” 


CAL CARTER’S NEW YEAR’S 
DRIVE 


(Continued from Page 7) 


message than ever before. She looks at 
the picture of her hope for years with 
a different understanding. Somehow, it 
seems even more desirable and holds less 
of the abstract. 

So—we will leave Mother and 
Daughter together whilst we fare forth 
to different scenes. 

It is a riot of catalogs, cut-out pic- 


tures, mucilage, blank paper and boy - 


that our eyes rest upon. Work appar- 
ently has ceased, for Dad has laid aside 
his even paper and, with son perched 
upon his knee, is painstakingly going 
over a catalog, and explaining perhaps 
a bit laboriously, the advantages of vapor 
heating. 

“But why is it any better than our own 
steam heat, Dad?” 

“Well,” Dad does some quick reading. 
“Tt is more economical on fuel, gives 
steady heat, and—” so forth and so on, 
as his eyes and mind take in the salient 
points of the perspective before him. 

“Tell me something about oil burners, 
won’t you, Dad?” 

Once again Dad delves into the depths 
of printed matter and haltingly, but 
nevertheless, understandingly, pours into 
very earnest ears, a story of modern 
methods of comfort. 

So, we might journey from home to 
home, but perchance we have fared far 
enough afield. Let us ask ourselves, 
what did Cal Carter’s New Year’s drive 
accomplish? 

It placed in the homes of Pleasantvale, 
plumbing and heating facts which is some 
eases had never been dreamed of. 

The contest enlisted whom?—the chil- 
dren, oh, yes, but you fathers and moth- 
ers, answer this. If your child and your 
neighbor’s were contestants in a game. 
Wouldn’t you know that her parents 
would help her to win? Therefore, 
wouldn’t you dig in and help to reduce 
the handicap a trifle? 

Cal’s drive forced the parents to take 
an interest in plumbing and _ heating 
facts, that hitherto they couldn’t be 
hired to do. 

In their effort to satisfy the yearning 
for facts, on the youngsters part, they 
were obliged to absorb information, that 
stamped itself upon their minds erradi- 


cally. The facts of economy, ease and 
comfort having once been absorbed, could 
not be put aside with a shrug of the 
shoulders. 

It placed in Cal Carter’s hands a list 
of hoped for devices from the mothers 
of the little girls who entered the con- 
test. To put it in perhaps terms of 
business. It furnished a classified, live, 
mailing list of prospects who could be 
approached, and if approached by a real 
salesman were already more than half 
sold. 

It furnished him with knowledge of 
the plumbing and heating systems in 
the homes of Pleasantvale, that could not 
otherwise be gained by many years of 
search. 

There came the day when the contest 
was ended. The judges awarded the 
prizes. Two children, at least, were 
made happy. Perhaps there was a bit 
of heartache. It must always be so, 
in life. Perhaps some parents did feel 
that the judges might have decided with 
more of wisdom. One fact was evident, 
when the losers and their parents made 
comparisons. In the discussion around 
the table at home. They argued pro 
and con on plumbing and heating. The 
industry had assured a civic importance. 

So—Cal Carter’s New Year’s Drive 
was justified. It created and expressed 
desire. It aroused interest. It furnished 
markets. It opened the way to sales, 
and well—what more could any drive be 
expected to do? 


PAID IN FULL—ALMOST 
(Continued from Page 12) 


full settlement of all claims, he could and 
should return it, and might whistle or 
sue for his money, as he preferred. The 
check itself contained no words to show 
it was tendered in full payment of ac- 
count, but it did have the impress of the 
patent clip used by the customer to at- 
tach enclosures to letters. So when Mr. 
Doe brought suit for the balance of the 
account, he couldn’t deny that the check 
produced in court had been attached to 
a letter, and his plea that the letter had 
not been read or had been mislaid fell 
on deaf ears, the court holding that by 
using the check he had from a legal 
standpoint accepted the conditions of the 
letter. 

Another litigant who proved conclu- 
sively that he could neither read nor 
write was held to be bound by his en- 
dorsement of a check bearing the no- 
tation that it was “Payment in full for 
all services.” 

The moral of all of which is: Keep 
your eyes on the other fellow’s checks as 
well as on your own. 


Se ee TTT TTT OOO UDOT ON TH TTT MTT DUPLO LULU DA LULL DDT LOO 


C. G. Singleton, Manager, N. O. Nelson Mfg. Co., Dallas Branch; J. H. 
Wooley, Corsicana; A. M. Douglas, Chief Plumbing Inspector of Dallas, 
and A. T. Hall, Dallas, at the 1925 Texas Convention 
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Slips Right On the Pipe 


SEND IN THE COUPON »>— J formation about 
Y the QUeGiant 
: CRED Vi Pipe Wrench. 
— es : {/ 
; Vis NAM Ga camera een. nance «d+ 
Sena] RAS AND DIE ‘ Stract 
CORPO RATI ON 4 We Sree Hie rate sat SI TC 
GREENFIELD, } MASSACHUSETTS. 
CUD eae rciatatns.0:2<ceeaiees. o arpere snc 
GTD Taps « Dies + Screw Plates + Twist Drills 
Reamers + Pipe Tools + Milling Cutters State 
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The Tool of Longer Life 
and Greater Efficiency 


WILLIAMS’ “FALCON” is the Wrench for both pipe and fittings— 
users claim it is the most efficient and durable tool for both pur- 
poses ever made. 


Longer Life—Its jaw is reversible, end-for-end, when the teeth first 
in use wear. Three to four grip positions on each size of pipe pro- 
vide for minimum wear on individual teeth. 


Greater Efficiency—lts single jaw with continuous teeth across 
the solid central portion gives just the bearing needed on fittings, 
And for coils and in corners with limited clearance, it’s a wonder. 


Six sizes for % to 12-inch’pipe and fittings. Literature ? 


J. H. WILLIAMS & CO. 


**The Wrench People’ 


New York BUFFALO Chicago 


SeeRIOR DROP-FORGED To | 


OLs 


“FALCON” 


CHAIN PIPE 4x2 FITTINGS WRENCH 


ittte Giant 
PIPE WRENCH 


Simple construction and ability to get into out-of-the-way places 
where no other pipe wrench can operate, are two of the best 
known features of the GH@@ant. 


But it is not a wrench to be saved for only the toughest jobs. 4 
It is also the handiest wrench for regular work. The end VY 
opening jaws enable the GH@G@ant to take hold and release ¢ 
quickly from any position. The ease with which it slips WA 
right on to a pipe makes for speed and a minimum of ‘ 
effort in operation. 


Speed up your piping work with a set of QMle@Giant y 
Wrenches. yf 


Only Three Parts 


4 GTD 


Please send 
me more in- 


a ee Y 
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HE Old Year totters 
feebly down the Steps of 
Time into the murky 

Cellar of Olivion and we are 
filled with mingled emotions. 
Now mingled emotions—in us—are dan- 
gerous. They act like a bottle of near 
beer that has been violently shaken with- 
out the cork having first been removed. 
0 

Explosions, in either case, are inevit- 
able. 


0 


Near beer explosions mean large areas 
of dampness, a ruined ceiling and a 
shattered disposition, while mingled emo- 
tions cause us to: 

a—Break out in boils. 

b=Throw a fit. 

c—Or burst into what is charitably 
alluded to as poesy. 


) 

It is quite interesting—and mildly ex- 
citing—to sit here this beautiful and 
frosty afternoon, wondering which of 
the three it will be. 


0 
*eEEEKE A storisks. 
sage of time. 


Denoting the pas- 


0 
Ah! It comes! 

0 
It’s not boils. 

) 
Nor fits. 

0 
It’s worse! 

0 
Darnit, we mean verse. 

—-0 


Those of you who do not care to re- 
main for it have our permission to leave 
the building quietly by the back door. 
co) 

To the gluttons for punishment: 
Another giddy year has gone 
The midnight bells are ringing. 

So spray your parched and aching throat 
And join the joyous singing. 

Your songs may not be worth a darn; 
Your voice may be a flivver; 

You e’en may have pains in your head 
And trouble with your liver. 

There may, in fact, be many things 

To make you glum and wrathful 

And make you loath to ooze glad songs 
And good cheer by the bathful. 

But here’s a brilliant ray o’ thought 

To put your soul in clover: 

Your woes can’t be so frightful now— 
For 


ISN’T CHRISTMAS OVER? 
pe eS 
THE NEW BATHROOM 
A movement is afoot to scrap the con- 


RESOLUTION & 


——— 


Bits of Trade 
Humor,and Fancy 


es 


ventional all-white bathrooms. 


Tiles, 
lavatories and other fixtures are no 
longer to glisten with the highly polished 
whiteness of IVORY SOAP cakes (adv.) 


——o 
Color, tossing its brave hat into the 
air, is to invade the haunts of spotless- 
ness. Hereafter, your customers may 
have bathrooms in blue, green, purple, 
mauve, or any other hue or hues match- 
ing their dispositions or fancies. 
THE SOLDERING IRON, which dur- 
ing the past year has sponsored so many 
revolutionary inventions, now steps to 


SOLDERING 
IRON 
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Send in YOUR 
Contribution 


SSS oe 


fire, or a miniature lake with rubber 
ducks, or a two lap automobile race track 
or anything else your customer prefers. 

The beauty of the new unconventional 
bathroom is that it gives you unlimited 
scope for the exercise of your own cre- 
ative originality, and by inducing some 
good scenic artist to go into partnership 
with you there isn’t a reason in the world 
why you shouldn’t become independently 
wealthy before another year has gone. 

——_0——_ 
And that’s that. 
One of the Office Wits bounced into 


COMPARTMENT 


FOR 
TOWELS 


HANDLE FOR 
TURNING ON 


PRE SSURE 
HERE , LIGHTS 


UP THE MOON 


$ 


THE FALLS 


the fore with the first of the new bath- 
room designs. 

The thing you see up there in the 
two middle columns is it. 

The general effect is sylvan. The 
water, preheated to any desired tem- 
perature, gushes like a waterfall over 
artistically painted rocks. 

The moon—turned on and off at will— 
sheds its restful beams upon a tub 
painted to represent a stone wall. Just 
why a bathtub should be made up to 
represent a stone wall, or a glorified 
horse trough, we do not know. But, then, 
why should bathtubs be blue? Or green? 
Or any other color? 

If we must have freedom from all- 
enveloping whiteness, let’s do the job 
right. Bathtubs ala fieldstone are every 
bit as good as bathtubs ala Ben Turpin, 
Santa Claus or ala anybody—or anything 
—else. 

You will perceive that the floor, in- 
stead of being conventional tile, is cov- 
ered with sand. The log isn’t absolutely 
essential. You can substitute a camp- 


459 TONS OF 
NICE, WHITE 
SNE = 


The Plumbers Trade Journal Art (ha! 
ha!) Department. In his hand he 
clutched the full page advertisement of 
the A. F. Curtin Valve Co., which shows 
somebody pulling down a shade, or let- 
ting it go up, or something. 

“Ha!” chortled the O. W. 
curtain raiser for you!” 

“Razor?” queried E. G. R., “That’s a 
keen one!” 

“You bet! How’d Gillette that one 
get past you?” demanded T. B. P., the 
demon Vogel ad evolver, and the riot 
was on. 


“Here’s a 


———— ae 


Now that a Western plumber is ad- 
vertising: “BATHTUBS TO FIT 
YOUR POCKET BOOK” we may shortly 
expect to encounter the following mono- 
log in our shopping tours—“I’d love to 
pay your bill Mr. McSniff, but I came 
away with nothing smaller than a bath- 
tub in my pocketbook. Perhaps you 
could change it for a couple of lavator- 
ies? Or a handful of sink stoppers and 
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the balance in ten-cent pieces 
for Willie’s bank?” 
—_(0———_ 

“Some people,” announced 
W. N. R., flinging wide the 
Editorial Department door, “like Venison 
because it’s deer (dear). Others like 
mutton because it’s sheep (cheap.)” 

———— 

Let us pray. 


On 

Just so you won’t be able to leave this 
Temple of Tumult without at least one 
bit of historical knowledge tucked be- 
tween your ears, we thought we’d let you 
know that the word “supper” is derived 
from the practice of sopping bread in 
gravy. 

And the word “dinner,” obviously, 
comes from the din made by some people 
eating soup. 

——)——=—== 

While “breakfast” was coined by a 
commuter who ate fast and broke his neck 
trying to make the 8:15 into town. 

——_o-——_ 

From a Santa Ana, Calif., paper we 
have removed the following choice mor- 
sel: FOR SALE—Ten R. I. Pullets, 
ready to lay 4-hole wood cook stove, with 
pipe. 702 So. Van Ness. 

The Hattiesburg, American 
yields this one: 

SUPERIOR EATS—WHERE? 
Hattiesburg Vulcanizing Co. 
828 West Pine Street. 
—Oo—_——_ 

We were discussing clothes with a 
Beau Brummel of the plumbing and 
heating business. He was curious to 
know just what we considered a “loud” 
suit. 


Md., 


So we responded: 


——_Oo——_ 
“One made of crash.” 
O— 

The personal representative of Has- 
kell Coffin, the celebrated artist, tele- 
phoned our Art Department the other 
day and the following conversation en- 
sued: 

“T’d like to sell you a Coffin cover.” 

“That’s fine, but why not sell us the 
whole cofifin?” 


J. F. K.—‘Do you think Wheeling 
West Virginia is a very hard job?” 
H. A. H.—“No harder than Lansing 
Michigan.” 
——o—— 
Something tells us we’d better go. 
0 


HAPPY NEW YEAR! 
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Boautitul Shings 


ee china like texture 
with a look of sturdiness. A 
fixture worthy of its place in 
the finest bathroom. That’s the 
ZECO Tank and Bowl Combination. 


Our four separate potteries concen- 
trate on this one product in various 
sizes, consequently we can offer a 
se beautiful thing at a surprisingly low 
ea price and guarantee shipments. 


Order from Your Jobber 
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Capitalize on the Big 
19206 Building Program 


—with Rundle Ware! 


There probably is nothing for the home that is selected so carefully as bathroom 
equipment. 


Rundle dealers know this — that’s why their preference is Rundle Ware. They know 
that Rundle Ware is able to withstand the critical comparison of quality buyers. 


The designs of Rundle Enameled Ware are extremely practical. The color is uni- 
form. The enamel is the highest grade — smooth, flawless as a perfect gem, easy 
to keep clean and beautiful. And Rundle Ware is built to a standard that makes 


possible a neat, workmanlike installation always. Every detail is right. Every in- 
stallation adds a satisfied customer to your list. 


The Rundle organization cherishes the good will of the public and the trade above 
all else. Hence there can be no departure from the Rundle standard of quality or 
the Rundle way of doing business. Find out how Rundle Ware will enable you to 
build bigger, better business in 1926. Write for the new Rundle catalog and name 
of your nearest Rundle jobber. 


Rundle Mfg. Co., Milwaukee, Wisconsin 


RUNDLE 


PLUMBERS’ SANITARY ENAMELED WARE 
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Profit In 
Winter Work 


When you can get profitable work in the 
winter time — between building seasons, it is like 
finding money. 


The Hotstream Automatic Storage System will 
bring you a volume of profitable winter work if 
you go after it right. 


Canvass your district and sell the Hotstream 
to homes which have no automatic equipment. 


It is a real proposition for the user, for the cost 
is very moderate —less than any assembled sys- 
tem on the market. It connects to the user’s old 
tank, saving the cost of a new one. 


And it gives wonderful satisfaction and service 
— “Hot Water Service 24 Hours a Day”’, year in 
and year out. 


It is a good proposition for you because the 
profit is excellent, and servicing is unnecessary. 


It means inside work, which your men will 
appreciate. 


Write for more details. 


PRICE LIST 
CAP LIST. 
No.w20, Wer Beas 30-40 $26.00 
No 26; WD. a aac 40-60 28.00 
Noid) Us Bee 60-80 31.50 
NoS0 Ue Bronk eee 80-120 46.00 


Consists of Hotstream Heater, equipped with 
Barber Burner, Thermostat and Draft Regu- 
lator. You supply the tank (cover if desired) 
and labor. This gives you an ideal auto- 
matic storage job, with a circulating heater, 
at a considerable saving in cost over any 
type of assembled system. 


Thermostat May Be 
Obtained Separately 


Where the prospect does not feel he can 
afford the full Hotstream Automatic Storage 
System, sell him the Thermostat and the 
Draft Regulator. We furnish them separate- 
ly, and you can apply them to his present 
water heating system, it’s an excellent value 
for the money. 


Thermostat list price $12.00 
Draft Regulator 3" size list price 2.00 


Increase Your 
Sales In The 
Suburbs With 
The Hotstream 
Kerosene 
Water Heater 


— 


No. 20 KW 


The Hotstream Kerosene Water 
Heater brings the luxury of run- 
ning hot water to districts which 
have no gas. 

It is a big help in selling mod- 
ern plumbing installations, as 
many folks will put in  bath- 
rooms when they find they can 
get a reliable water heater. 

Trouble proof, Kerogas Wick 
Burner —lights instantly with a 
match. Quadruple copper coil for 
efficiency and quick heating. 
Furnishes hot water at usable 
temperature on first circulation. 

Two sizes —No. 20 K. W. for 
ordinary size homes—No. 20 
G. K. for very large homes. 


SELL IT IN THE SUBURBS 


THE HOTSTREAM HEATER COMPANY 


‘‘Makers of Heaters That Heat’’ 


CLEVELAND, OHIO 


BRANCH OFFICES: 


er 


New York, 210 E. 45th St. Chicago, 627 Washington Blvd. 
Philadelphia, 892 Drexel Bldg. Toronto, 269 W. Richmond St, 
Baltimore, 1228 Munsey Bldg. San Francisco, Rialto Bldg. 


Manufacturers of a Full Line of Gas and Kerosene Heaters— Standard, High-Grade Products Built to Give Lasting Satisfaction. 


N 
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PLANT AT FORD CITY, PA. 


AT YOUR SERVICE~ 
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PLANT AT CAMERON, W. VA. 


UR two plants modernly equipped throughout and with a 
./ production greater than ever before in our history— 


Our large force of workmen, including many of the most skilled 
men in the industry— 


A wide variety of designs not surpassed by anyone else— 


An experience covering years of making the finest fixtures 
for many of America’s most noted buildings. 


Thus prepared we are in a position to handle to your satisrac- 


tion all contracts, from the small 
simplest to the most difficult. 


NO. 197—FRANKLIN 


For Your Special Consideration 
The LAVATORY 


A first quality special size genuine vitreous lavatory with 
a large bowl giving ample room. It saves in space. It 


saves in cost. 
The CLOSET 


A special design genuine syphon jet bowl with full 10” 
x 12” water area, 3” seal and twin supply to jet. The 
tank has a snug fitting cover. All china lever,. Eljer 
paragon ball cock with renewable bronze seat and bell 


top overflow. Priced to meet the demand for quality at 
low cost. 


ELJER CO. 


FORD CITY, PA. CAMERON, W. VA. 
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est to the largest, from the 
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ERIE-TEN-TWELVE—No. 463-524 
(Packed in one crate) 
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Sibi 


 NilliangGrote — 


‘THERE'S OUR NEW JOB, 
LET’S MAKE IT EVEN 
BETTER THAN 1925.” 


In This Issue—A Retired Master’s Letter To His Son—Low Prices and More Profits—Fable of the 
OS a Finished Product — ChecKing Up on Checks — Labor and Time Saving Devices — 
Sanitation in Australia — Interpreting a Newly Revised Plumbing Code — Small Pipes in Heating 
Systems—Fan Ventilation of Loft Building—MaKing Domestic Oil Burning Safe—Pictorial 
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With more than a million VitrO Tanks now in use it is safe to 
say that their popularity is not accidental. VitrOs are good to 
look at and good to use. They are artistically beautiful and me- 
chanically right. The pure white finish has elasticity which pre- 
vents chipping and cracking with extremes of temperature. This 
elasticity is due to our method of “‘building’’ the finish step 
by step. 


VitrO Fittings are made for VitrO Tanks and for each other. 
They are carefully tested both before and after installation in the 
tank. In the final test VitrOs are subjected to water pressures 
varying from 1 to 250 lbs. for a period of sufficient time to make 
all necessary adjustments for satisfactory service. The result is 
that a tank never leaves our testing room until we know that 
it will work perfectly under any plumbing conditions with 
which it may come in contact. 


Thousands of plumbers like VitrO Tanks and you will too. 
Your jobber sells them. 


W. A. CASE @ SON MFG. CO. 


220 Delaware Ave. BUFFALO, N. Y. 
FACTORY. DETROIT MICH 


VATED 


-NO.6 VITRO TANK 


REG. US. PAT. OFF. 
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‘Success comes from 
Satisfied customers 
WOLVERINE goods 
are made to please 
‘you. and primarily — 
to serve your 
customers. 

‘Direct from manufac: 
turer to plumber. — 
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Signs of Winter 


¥A.| HEN the red line goes down in the ther- 
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) mometer and the red ball goes up in the 
| park it’s winter beyond any shadow of 
doubt. And winter means ice and destruc- 
tion to unprotected plumbing. But Vogel 
Frost Proof Closets and Hydrants are pro- 
tected — automatically protected— they protect 
themselves. When not in actual operation there is 
no water in them excepting below the frost line 
where water never freezes. 


Remember this: With a Vogel you can put an 
extra water closet in any home or any outhouse and 
almost every family can use an extra closet. Also 
every garage needs a Vogel Frost Proof Hydrant 
for even where a garage is heated the heat may fail 
but the hydrant will not. Your jobber sells Vogels. 


JOSEPH A. VOGEL CO. 


Wilmington, Del. St. Louis, Mo. 
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E all possess more or less ego 

as well as inconsistency and 

about the biggest dose of it 
we have met up with recently appears 
in a communication which the business manager of an infant Western 
publication is distributing. We give it to you below, word for word, as 
it dripped from the pen of this bright genius: 


A Western Infant 
Speaks Its Piece 


“You know, and investigation has proven it, that the average plumber, and 
he is a large number, even though he subscribes for a trade journal, never or 
but very seldom reads it. It either goes directly into the waste basket or 
eventually arrives there unopened. Which only proves that although some 
journals contain valuable information, yet they do not just fill the bill. THEY 
DO NOT INTEREST THE AVERAGE PLUMBER and in the past all plumbing 
publications have been pretty much alike. ‘‘With ‘The Pacific Coast Plumbing 
and Heating Journal’ it is different—and there is a reason for it. It is the one 
journal published by plumbers and fitters for plumbers and fitters. Every man 
connected in any way with this publication is not only a master plumber him- 
self, but an active and popular representative of his local organization.” 


It can be gathered, from the foregoing, that the infant protege hates 
itself! It has been able to accomplish in a period of four months, some- 
thing that the 47 years publication of THE PLUMBERS TRADE JOUR- 
NAL (if we are to believe the Western business manager) could not do. 
In short, his is the only trade paper published that does not find its way 
eventually into the waste basket. His is the ONLY one that is read 
from cover to cover. His is the only one that is published by and for 
master plumbers. 

Summing it all up, this Western publication (its sponsor admits it 
himself) is just a little bit better than anything the publishing world 
has ever produced. : 

If we carry the business manager’s reasoning a bit further, here are 
the conclusions we cannot help but arrive at: 

Your journeyman can probably do as good a job with the tools as 
you can. Therefore, why isn’t HE the logical man to run your business 
for you? 

A railroad engineer knows all about locomotives, so he is the logical 
man to become president of the rail- 
road company. 

Every voter knows as much about 
what’s good for the country as Presi- 


Als 
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New York, N. Y., January 15, 1926 
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WE DO NOT NECESSARILY endorse contributed articles. 


REPRESENTATIVES must show creden- 
We are not responsible for money paid unauthorized 
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equipment without giving such instruction always runs the risk of the 
installation not giving satisfaction, not because of any fault of the sys- 
tem, but because of improper attention. A heating contractor should 
thoroughly understand proper firing methods for various fuels and he 
should make sure. that this information is quickly passed on to his 
customers. 

In fact, some heating men observe the precaution of furnishing printed 
instructions to their customers and many of them report that these 
instructions have not only been responsible for satisfactory operation 
but for economical operation as well. The house owner who is made to 
feel satisfied with a contractor’s work and service will continue to give 
his patronage to that contractor. 

We urge adoption of the business building policy of giving good service 
to a customer and advising him conscientiously so that the customer may 
derive the most satisfaction from whatever may have been sold to him. 

In these days of active competition plumbing and heating contractors 
must, necessarily, grasp every constructive means for building good will. 


A Retired Master’s 
Letter to His Son heating man who makes it a 

i habit to take all his discounts. 
There’s something here, too, for the man who lets the payment of bills 


slide until the discount period has passed into the shady halls of time. 
Don’t pass this one up. 


ERE’S an article that will in- 
terest the master plumber and 


B’‘: volume business doesn’t neces- 


Low Prices and : 
sarily mean bankruptcy. It’s 
only when big volume is done at 


More Profits 
the sacrifice of profits that danger 


threatens. Costs come down as volume rises and if you’re operating on a 
basis of sure-footed efficiency, volume orders need have no terror for 
you. But whether you go in for volume business or not, a reading of this 
little article can’t possibly do you a bit of harm. So take a few minutes- 
and spend ’em on a perusal of this 
peppy story. 


dent Coolidge, so everybody—in turn 
—ought to have a crack at being 
president of these grand and glorious 
‘United States! Can you picture any- 
thing finer than that? 

It is sweetly solemn, this naive 
reasoning of our youthful Western 
contemporary, and we have but one 
comment to make: 

It is to laugh! 


Helping Customers 
Builds Business 


NDOUBTEDLY many subscrib- 
ers of THE PLUMBERS 
TRADE JOURNAL have 

learned, through experience, that 
helping a customer is one of the most 
certain ways of building business. 
One or two examples may serve to 
clarify this point. Heating contract- 
ors who are careful to see that the 
house owner is instructed in caring 
for and firing boilers, appreciate that 
in so doing, they insure satisfaction 


Fable Of the Finished 
Product 


T doesn’t always pay to think that 
you know more than the architects 
or engineers. This is the story of 

a young man who felt that nobody 
could tell him anything about how 
plumbing and heating jobs should be 
done. The manner of his awakening 
is absorbingly told and it makes a 
story you’ll enjoy because it’s so true 
to life. 


Checking Up On Checks 


OME bright, sunshiny day, when 

your worries seem to have evapo- 

rated—at least for the time be- 
ing—the bank may telephone and im- 
part the painful :information that 
your account is overdrawn, although 
your own books show a sizable bal- 
ance. And then—but read the article 
and you’ll probably learn something 
about checks that you never knew 


on the part of the customer. The 
heating man who installs heating 


before. And what you learn will, in 
all probability, save you money. 
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A Retired Master’s Letter 


“60 HAs Son 


In Which Old Dan Mac Gaggart Holds Forth Upon the Subject of Not “Gaking (Your Discounts 


EAR BOB: Well, son, here we are out in 
Los Angeles, where the sun always shines, 
and there’s oranges and lots of snappy 
young movie actresses. 

But I’m not writing this letter just to talk 
about the weather or the film queens. In the 
last mail before we left Bar Harbor—the 
same batch that brought a letter from you—there was 
a letter from old Sam Heckman, assistant cashier of 
the Sioux City National, and the bank’s official pussy- 
footer, if you know what I mean, and I guess you do 
because you never were thick. 

Now, I haven’t got much use for Sam Heckman. 
In fact, I haven’t any use for anybody whose policy 
it is to snoop around trying to pick up something that 
will get somebody into trouble. And that’s Sam Hack- 
man’s specialty—making it hot for other folks. There 
ought to be plenty of work for him to do without ap- 
pointing himself keeper of The Public Morals. 

He’s got some radio stations backed into the Pacific 
for his broadcasting ability. Along with a lot of 
other useless chatter, principally about how he 
hoped my health was good and that I wouldn’t 
have a breakdown or get sick or anything away 
from home, as if my health was ever anything 
but good, he gave me the information gratis, 
without charge, that you and Dorothy had been 
seen throwing a party at the White Gull road- 
house. He also added that he saw you one day 
at White’s showroom looking at one of their 
Caddies. Now, those things are no crimes and 
nothing for me or Sam Heckman or any other 
son-of-a-gun to get all in a lather about, but 
right on top of them I gather from your own 
letter that you are not taking your discounts. 

Those three things together make a healthy 
old devil like me feel like going home and kick- 
ing Hell out of his father’s grandson. 

And yet, again, maybe these things don’t 
mean anything at all. If I could drop into 
the old shop in Sioux City this moment I could 
tell without a word from you or anybody else 
whether they meant anything or not. 

How? I'll tell you: Just the same way that 
jobbers and manufacturers begin to get wise 
when things aren’t like they ought to be in a 
plumbing and heating establishment. 

If those three things together mean anything, 
the stock and showroom would probably have a 
sloppy look. The place might not be very clean. 
In a few brief words, the place would have far 
from an open-faced appearance. I don’t mean 
by this that every sloppy master plumber and 
heating man isn’t doing business the way he 
should as far as work and honesty are con- 
cerned—some are born that way and never get 
over it—but you just show me a fellow who is 
crooked or is letting his business slip and [ll 
show you one who is getting careless about look- 
ing after his place of business, especially when 
that man has always kept a good place. 

I know doggoned well that when I left Sioux 
‘City there was no handsomer or better kept 
plumbing establishment in the State. So, as 
I say, I could tell just by looking at the old 
place whether you were on the job or not or if 
your thoughts were wandering from business. 
If I stuck around a few minutes I could tell by 
the way the people working for you acted toward 
you whether you were holding up your end of 
the game or not. 

Of course, whatever it is, I know you don’t 
mean anything wrong. But I have been won- 
dering if you haven’t got a rush of prosperity 


By 
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to the head since you got all that work on those new 
houses. And maybe just because you’ve got a nice 
business with an old trade name hitched onto it and 
things are coming your way and because white mule 
or hoof oil or whatever they call it is prohibited in 
these more or less United States, it is time to begin 
to drink, just to show your childishness and indepen- 
dence. Well, all I’ve got to say is you’d better think 
on the subject some more and pick up some new, old- 
fashioned ideas. 

If you think just because you’ve got all that new 
contract work your profits are going to be a certain 
amount and you can afford a Caddy, you might do 
better by giving your day-dreaming a vacation and 
attend strictly to business. I’ve seen the time when 


profits that looked just as sure as those would evapor- 
ate over night. Such are the fortunes of the plumbing 
and heating business. 

Personally, I think there is a catch in it somewhere. 
You may have had a perfectly good reason for flinging 
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off the conventional restraints as the poet says for one 
evening and celebrating and you may have a perfectly 
good reason for slipping part of your discounts. I hope 
so and believe so. But just the same, while I am on 
the subject, I may as well pass on some of my obser- 
vations. 

I don’t want to rub it in about what a time I had 
when I started in business. Then and now are two 
different things and I haven’t anything but joy in my 
mind at having been able to give you a good start in 
business. At the same time there are a lot of young 
men today who want to start right in where a lot of 
old fellows who have worked all their lives leave off. 

Anyhow, just by way of illustration, when I first 
started, your Mother and I lived in a little old house 
down on Willow Road. One reason we rented it was 
because it had a good dry and fairly light cellar. That 
was my shop. What few tools I had and what little 
stock there was, I kept there. 

I worked practically alone at first and pushed my 
stuff around town from one job to another on 
an old two-wheeled hard cart I made by buying 
a discarded buggy from a carriage repairer for 
$2. Those were busy days with not any too 
much money, but I guess your Mother and I 
were as happy then as we’ve ever been. 

Then, the year before you came, we moved 
to another place with a larger lot and a large 
barn. Half of the barn I fitted up as a shop and 
I bought an old sorrel horse from Bill Bunce, 
father of the bunce boys who are now in the 
garage business, for $65. It wasn’t much of 
a nag. 

I had to have a wagon and I didn’t have much 
money so I paid Bill $40 and gave him my note 
for $25, payable in 90 days. Then I got an old 


and I when I drove home that old sorrel hitched 
to the wagon. 
pipe and tools around town. 


years—wore out two wagons. Then, I picked 
up an old passenger auto—one of the old 
Thomas ecars—for $700. It took some tall hus- 


I did it. 


way it should be. Never thought then of having 
a car to ride in for pleasure. 

Three years later I landed that big school 
job and after that the sailing was easier. Still, 
that school job was not a big one compared 
with these days. 

It doesn’t take much to get a man like Sam 
Heckman talking and you know, or ought to, 
if you don’t, how such things get around. It 
might not matter so much if you were a chap 
that was in the habit of chasing around to 
such dumps as the White Gull, patronized by 
the middle fringe of society. ' 


fringe could be in the middle. 


pretending to be almost decent. 
You may think I am putting it pretty strong 


ten you but I’ve been around a little. 
so dumb, as I’ve told you before. 
that stuff goes a long way as the kid said to. 
his father who found him cutting up his razor 
strop after a licking. I like the bright lights 


tling to get that $700 together all at once but — 
And then I tore the passenger body — 
off and built my own truck body on it just the — 


second-hand wagon for which I had to pay $16. | 
I tell you it was a proud day for your Mother — 


No more pushing a lot of heavy 


The old sorrel did duty for a number of . 


I say middle fringe, but I don’t know how a } 
: What I mean is — 
the fringe of decent people who would like to — 
think they are acting like devils and the fringe 
of devils who, for one reason or another, are 
after some of the things I have said and writ- § 
I’m not — 
A little of — 


a 
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a little myself—just to 
look at—for there isn’t 
much in lights but 
emptiness. 

But what I started 
to talk about just now 
is the business hazard 


of people like Sam 
Heckman talking. You 
would be _ surprised 


how that sort of thing 
gets around especially 
about anyone who has 
been in business such 
a short period as anything under 20 years. It hurts 
with the customers and it hurts with the people you 
buy goods from. I know. I know some of it from 
honest-to-gosh experience of my own. 

Then, about this discount business. I hope you have 
a good reason for letting those discounts slide because 
if you haven’t, my Scotch ancestors—they’re yours, 
too— will turn over in their graves and kick the tops 
off their coffins. That little percentage may not seem 
to mean much but I wouldn’t have as much by a long 
shot if I hadn’t saved it. 

Here is the way I look at that sort of thing: If when 
you wind up the year, it shows a net of 10 percent, you 
have done pretty well, no matter what anybody says. 
When I say net, I mean net; the amount that is left 
after everything has been charged against the business 
that can be charged against it. 

That little old net means everything. Between you 
and me, there are more so-called successful businesses 
today that can’t show an honest annual net than there 
are those that can. Gross doesn’t mean much. 

I read once where old John D. Rockefeller in the 
early days of his oil business showed the superintendent 
of a refinery how he could save a drop of solder in 
sealing tins of kerosene or something and how that 
saving finally amounted to several thousands of dollars 
every year. He wasn’t so dumb, old John D. wasn’t. 

It’s the same way with trade discounts. They look 
awful little. But they build up the net, boy. They 
build up the net. Lots of times I hear fellows brag about 
how much they grossed a certain year, or month, or 
week; but they never get me stirred up. It doesn’t 
mean anything. 

Like the old story of the boy when his aunt died. 
Everybody was crying but the boy. He wasn’t showing 
any grief at all, and when somebody asked 
him why he wasn’t crying his eyes out, he 
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}HE Tombstone File! What is it? It’s the 
) place where all the “dead ones” repose; the 
last resting place of all estimates—not fol- 
lowed up! 

The other day our Office Flapper said, “Mr. 
L., this estimate file is overcrowded, so I guess 
I’d better transfer a few of ’em.” Just as 
a matter of curiosity, while the transferring was 
taking place, I made a note of the numbers to see 
just how many “dead ones” were being “interred,” 
and the result was, to say the least, very illuminating. 

All estimates are numbered and it was a very easy 
task to figure out, by counting the number of esti- 
mates accepted out of a given series, just how many 
had been wasted effort; just how many profitable jobs 
had gone to some other fellow. I’d hate to say what 
the total was, but it was plenty big enough to demon- 
strate the fact that “something” was wrong with the 
“system.” 

When the transfer file was filled and ready to put 
away in cold storage, I marked it in mourning letters, 
large and black—‘Tombstone File.” Said the Office 
Flapper, “What’s the big idea?” “The big idea, my 
dear,” replied I, is that all this is dead stuff because 
of the lack of a good follow up system. Many of the 
defunct estimates you have just put away, would be 
alive and active in the production of much profit if only 
a little follow-up had been expended on them. It’s 
all in the follow up.” 

Every estimate given and—not followed up—is 
just so much wasted energy and expense, and might 
just as well have not been figured. What is worth 
having is worth going after! 

Yes, what is worth having is most assurdly worth 
going after, and the master plumber or heating man 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 139 


“Oohe “Gombstone File 


A Few Handy Gips “Chat Will Help You Liven Up “Dead” Estimates 


who gives. estimates 
and then doesn’t fol- 
low them up is over-- 
looking a mighty fine 
chance for business. 

True, most men in 
the trade do follow up 
their estimates—after 
a fashion, but very fre- 
quently they stop when 
one more attempt 
would possibly produce 
business. 

It is the “keeping 
on” that counts. Naturally, when you know a certain 
job has been definitely disposed of by your customer, 
it would be foolish to keep following up that particular 
estimate. But still, every estimate represents—or 
should represent—a potential customer and while you 
may not land the particular job estimated on there is 
no means of telling that a persistent follow up will 
not bring future business. It will pay you not to 
overlook anything that might bring more business. 

It is human nature to forget. If you send a man 
an estimate and then forget it, you can’t expect him 
to go rooting through a lot of papers for your name 
the next time he has plumbing or heating work to be 
taken care of. 

The close following up of estimates is one of the 
most profitable means you have for keeping your name 
before your customers, and, if the truth be known, your 
customers expect you to keep after them. If you 
haven’t sufficient interest in your business to keep your 
name alive in the minds of those with whom you do 
business, you certainly haven’t a kick in the world if 
they forget you when the time comes to give out an 
emergency job, or ask for bids on other work they 
might want to have performed. 

Human nature is alike, the world over, and the man 
who keeps his name persistently before his public is the 
man who is remembered when business is given out. 
All this is old stuff. But it is frequently overlooked. 
And it is because it is overlooked that we call it to 
your attention again. 

The office dog, who is somewhat of a poetical barker, 
having heard the above-mentioned conversation and 
digested it after much chewing, growled out the follow- 
ing. And even if it is mostly “doggerel” the “bone” 
of his contention contains a whole lot of real juicy 

“meat” as you can readily see by reading 
this little effusion. 
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ENRY FORD has done more than make auto- 

mobiles, tractors and airplanes, operate a 
railroad, build a hospital, pay high wages, 
and do other things too numerous to mention. 
Ah, yes, he has done much more. He has 
influenced many lines of business. He in- 
fluenced them by pointing a finger at their 
waste and lost motion. And then, having pointed, and 
business heads having stopped to look at their waste 
and lost motion, Ford showed the way to lower costs, 
which means lower prices, which mean larger volume, 
which means higher profits. ; 

Your “Uncle Henry” is a wise man—a genius, you 
might say—even though certain manufacturers con- 
tinue to cuss instead of discuss his methods. As my 
friend, Carl Sandburg, the poet, puts it, “Among big 
manufacturers Ford is a scab.” But he knows what he 
is doing, Ford does. He has proved that. Why, even 
the Ford jokes display an advertising genius that few 
advertising geniuses have been able to match. 

Is it any wonder that Ford methods have found their 
way into plumbing and heating? Not at all. These 
methods are helping more than one master plumber 
or heating contractor to build a bigger and better 
business. Oh, yes. 

What the plumbing and heating trade wants is a 
larger volume of business at a worthwhile profit. Isn’t 
that a fact? Of course. Well, then, what builds a 
larger volume? Lower prices that do not sacrifice 
quality. Just so. And how can a master lower his 
prices without sacrificing quality? By doing what 
Ford is doing. And what is that? Cut out the waste 
and lost motion in installations and buy materials and 
fixtures in quantity lots. This re- 
duces costs, costs naturally. reduce 
prices, and prices that are lower than 
competitive prices are bound to in- 
crease the volume of business. 

You see, waste, lost motion, top 
prices for materials and fixtures— 
these—all these—have to be figured 
into an estimate. They make the esti- 
mate higher than it would be were 
there no waste or lost motion and 
were materials and fixtures bought at 
large-lot prices instead of small-lot 
prices. . And what is the result? 
Masters are continually losing con- 
tracts to price-cutters, who, perhaps, 
have more waste and lost motion than 
their competitors, but who, like the 
mule, that was butting its heac 
against a stone wall, just don’t give 
‘a damn. 

Success begins with self. And 
that’s where volume business at a 
profit begins. Begin by seeing how 
much wasted time can be cut out of 
installations. Every false move, 
every bit of lost motion that can be 
done away with reduces the cost of 
a job just that much. Wasted minutes 
soon make wasted hours. And hours, 
at a dollar or more per hour, run into 
wasted dollars. And those dollars 
are wasted—that’s all—just wasted. 
Nobody gets any good out of them. 
They are waste—the waste that 
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slows up business, loses contracts, clogs the way to 
volume. 

If Henry Ford hadn’t cut out waste, taken up the 
slack in lost motion, and didn’t buy materials at big- 
lot prices, he couldn’t sell Ford cars at the prices he 
sells them. At higher prices he would lose his volume, 
wouldn’t he? And, as he lost his volume, his profits 
would shrink. Is that right? Well, then, the same 
thing applies to plumbing and heating. 

If you, master reader, have read thus far, you may 
be whispering to yourself something like this: ‘This 
fellow—this John Quill—has a beautiful theory; but 
such ideas won’t work in plumbing and _ heating. 
Plumbing and heating are different di 

Don’t say any more. I don’t want you to back 
water, or swallow your words, or do anything rash. 
For the “beautiful theory’ has worked—is working 
right now. 

One Western company I happen to know about in- 
creased its volume from $75,000 to $200,000, from 
$200,000 to $400,000, from $400,000 to $600,000, all 
within a period of four years. That looks like it 
works, doesn’t it? 

This company might not say that it owes its inspira- 
tion to the ideas or methods of Henry Ford. I don’t 
know about that. But I do know its volume climbed 
from $75,000 to $600,000 in four years, because cut- 
ting out waste reduced the cost of its work, which made 
it easy to cut prices to customers, which brought more 
customers and work, which made possible the buying 
of materials and fixtures in large lots. 

The net profit on the $600,000 was 10 percent. Some 
masters and contractors may say the profit should have 
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been more. Well, maybe so. But I don’t think it 
should. Neither does the company. Raising the profit 
would have lowered the volume. And volume is the 
important thing. Anyway, 10 percent on $600,000 is 
much better than 20 or 30 or 40 percent on $75,000, 
which was what the company was doing before it took 
up the greater-efficiency, greater-volume method. 

Be it said to the credit of this Western company, it 
never has overlooked quality. It takes quality as well 
as price to build volume. Poor workmanship or inferior 
materials or second-grade fixtures will slow down 
volume as quickly as will high prices. 

The head of this company once put it in this way: 
“Buying more, we buy for less. But in order to buy 
more we must sell more, and in order to sell more we 
must sell for less.” It might be worth the time to 
learn those two sentences by heart. For those two 
sentences, plus the elimination of waste and lost mo- 
tion, are the whole secret of volume business. 

In the Western city where this company operates — 
there has been, as everywhere, much home building 
during the last four or five years. It has so sys- 
tematized its work—so reduced lost motion—that two 
full days are now saved in plumbing an average home. 
In other words, it now takes two days’ less time to 
plumb a home than it did four years ago. Thus, you 
see, in making an estimate, it is easy for this company 
to save the home owner the cost of two days’ time. 
And since money talks—talks in a very loud voice these 
days—this time saving helps to get contracts, and 
contracts are what volume is made of. 

I know what you’re thinking. You’re thinking how 
this company must crowd and hound its journeymen 
and helpers. Not at all. There is no 
hounding in order to speed up the 
men. Just lost motion cut out. That’s 
what. The men like the new way 
much better than they liked the old 
way. The new way is easier for them. 
In the office of the company the ma- 
terial for a job is carefully figured. 
When a man goes on a job all the 
material he will use is there—no 
more. And when he gets through a 
truck picks him up and carries him 
to the next job. There is no wonder- 
ing what he had better do next, or 
how he will do it, or what he will do 
it with. 

Lost motion is a costly item. Waste 
is a costly item. Top wholesale price 
is a costly item. Add these three 
costly items to any bid on any job — 
and that bid on that job is high. 
Can’t help being high. And who bene- 
fits by these costly items? Nobody. 
And who loses by these costly items? 
The master who put them into his bid, 
and, because he put them in, loses 
the job. 

Cut the costly items and see your 
volume grow. See it double, and — 
treble, and then some. a 

Back a few paragraphs the profit — 
of this company out West was given 
as 10 percent. And 10 percent was” 
what was meant. A clean, net 10° 

(Continued on Page 230) 
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And Then Came the Big 
Day When Dan Hired an 
Honest-to-Goodness Book- 
keeper 


NCE there was a speedy Shop Owner who 
seemed to have Everything yet thought he 
was getting Nowhere. He had been handling 
plenty of Business but was shy on the Ber- 
ries. He had been moving in high for several 
Years and was wondering what it was all 
about. Having been up on his Toes so 
long he didn’t know how to get down to Earth. 

At the Time he hung out his Shingle Dan Henry 
had a liberal Education as Journeyman and Foreman. 
He also had fair Capital and a promising Outlook. 
His Burg had growing Pains and Jobs were plentiful. 
Dan soon got his Share and was pulling Prices as 
good as the Next one. He liked the Game and went 
at it with Ginger. 

The Lucre was soon coming in large Lumps. There 
was quite a Kick in handling a large Check, for this 
Lad who had never had Anything bigger than his Pay 
Envelope. But the Money didn’t hang around long 

-enough to make his Acquaintance. The running Ex- 
penses for Office, Tools, Materials,. Trucks, Equipment 
and Payroll ran so well that they were never even a 
Lap behind the incoming Ducats. 

Dan was kept full of Pep by the little Rainbows 
which seemed to be taking Shape just ahead of the 
Bumps. <A Glance at the Books would make any Guy 
feel good. There was always a long List of Due 
Accounts which might be collected any Day. And there 
were Many Jobs under way as well as New Contracts 
to be started. “Furthermore, Owners, Builders and 
Architects were sure to be planning Something to be 
ready soon. 

Dan’s daily Routine was much the same as the 
Schedule in any other Shop. There would be a grand 
Assembly each Morning by the Apprentices and most 
of the Men. A hundred Items from Stock must be 
trotted out to meet the Needs of various Contracts. 
Journeymen who had finished some Orders were wait- 
ing for new Assignments. Odd Bits of Shop Work 
had to be prepared with Furnaces or Threading Tools. 
There was Delay and Clutter. The total Intelligence 


TX, 


displayed so early 
in the Day would 
have been fittingly 
Symbolized by one of 
those petrified Shin 
Bones that the 
Scientists are fre- 
quently digging up 
in out - of - the - way 
Places. 

By the Time that 
Dan managed _ to 
take care of the De- 
mands for different 
Supplies, straighten 
out the Mistakes 
that had been made 
on random Jobs, 
started the Truck to 
several delivery 


Points, given In- 
structions and 
Sketches to Jour- 


neymen starting 
fresh Work, cogi- 
tated on the possible 
location of needed 
Tools, pacified four 
or five telephone Callers, taken a Squint at his Mail 
and given some hasty Attention to a Score of minor 
Matters, he was ready to scoot out to his Jobs to see 
how much Time had been lost since his Visit of the 
previous Day. 

He hot-footed back to the Office as soon as possible 
and the Desk would be laden with a few Orders and 
a pile of Letters, Bills, Material Wanted Slips, Mem- 
oranda, Plans to be estimated, Jobs to be laid out, 
Charge Tickets and numerous What-nots to help fill in 
the spare Moments. There would be hurried Confer- 
ences with visiting Salesmen, and a Hustle out again to 
meet Appointments with Customers, Builders, Archi- 
tects or Debtors. It was a polite Portion to handle the 
Business on hand, yet a constant Strain to watch out 
for new Chances that might be missed. 

The Afternoon meant several Jumps to visit Jobs 
and Men, an Effort to collect at least enough Cash 
for the Payroll, the follow-up of Prospects or Bids, 
some Calls to put Soothing Syrup on Complaints, and, 
in between, the hasty Hops back to the Shop to settle 


_ pressing Details and to start off again the Men who 


had wound up some Work. It was a steady Flurry 
with few Let-ups. The 5 o’clock Whistle signified 
little to the Boss. Each Evening brought more than 
enough to make it a Day. 

The Spring was a hectic Session of high Endeavor 
to spot the Plans for new and early Jobs. The Summer 
meant Perspiration and peek Periods in the Rush to 
get Contracts finished and out of the Way of better- 
paying Jobs. The Fall brought the cheering Chances 
through heating Activity, and neither Men, Materials 
nor Jobs moved fast enough to make the most of the 
Opportunity. The Winter was a cleaning-up period 
with random Jobs and a special Effort to get work of 
any Kind to keep all Hands on the Payroll. Spring 
was hanging in the Offing again with the same Round 
starting anew. 

At the End of each of the early Years Dan was sup- 
posed to turn a new Page. Yet his Affairs seemed to 
be in such a Whirl that he could not discern any par- 
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ticular halting Point. There was always Work un- 
finished and new Jobs to be begun. The Books were 
full of Accounts both to be collected and paid out. 
Bookkeeping of the up-to-date Style would have ex- 
plained where to strike the Balances, but the steady 
business Activity kept Dan up in the Air. 

Although the Drift wasn’t clear, the Sensations were 
generally agreeable. There was always a Thrill in 
each large Check received. There was a certain Fas- 
cination in every new Blueprint first unrolled for 
estimating. There was a Sense of Dignity in playing 
the Part of unquestionable Boss on Contracts under 
way. It was even flattering to have high-grade Sales- 
men calling to present their Goods. 

Dan thought he was just like all other Masters. He 
accepted the Round as customary and regular. When 
he lost Money through poor Credits he recalled that 
others had often mentioned the same Sting. When 
he found a Contract had brought no Profit, he assumed 
it was all part of the Game and he would be a good 
Sport. When any Tom, Dick or Harry came with the 
Request for free Estimates, Dan understood that such 
favors had always been cheerfully granted. 

He assumed that his Shop and Office were on the 
same Pattern as any other in the Business. He did his 
Jobs just as other practical Men had been doing them for 
Years, no better or poorer. He knew that Prices were 
close in Competition and that making Bids was a 
serious Drain on Time and Energy, but he believed it 
had always been that way. He had heard of Masters 
who piled up some Profits, yet it may have been the 
Jokesmiths who said it. He was content while he 
pulled down his usual weekly Allowance. 

Dan might have indulged in some deep Thinking, but 
he was too much on the Go. He was carried along in 
the Whirl and had not completed the Transition from 
Journeyman to Master. In the Presence of some older 
Masters Dan still felt deferential. When among old 
Buddies in the Overalls he was conscious of no dividing 
Line. At the Bank he walked in as Modestly as any 
savings account Depositor. Among Architects, Builders 
and Owners Dan was inclined to be timid and retiring. 

We have been relating Dan’s Perceptions for the first 
five or six Years. A little later in the Stretch we 
find him settling down and getting twice as far. Dan 
was busy enough, but placid. He was finding no Bumps 
and visioning no Rainbows. Where originally he was 
carrying his heart in his Mouth, he now kept his 
Tongue in his Cheek. 

It was the same old Shop, but held no Puzzles. The 
same old morning Jam was busted up in a jiffy. Bone- 
headedness on the part of Employes was promptly 
spotted and corrected. There were outside Jobs which 
required personal Visits, yet they were fewer in Num- 
ber and higher in Class. The Bundles of Blueprints 
still came to Dan’s Desk. He felt no Tickle to his Ego 
as he opened them up. Most of them were immediately 
tossed aside as Duds. Dan knew now that he did not 
have to figure Everything. Yet he estimated accurately 
and conscientiously on the select Specimens. 

New Orders and Contracts were won by active Sales- 
manship and signed up in matter-of-fact Manner. They 
gratified a bit, but carried no sensible Kick. Jobs were 
booked, planned, started, finished, and the Mazuma 
collected, all without any Flurry or Fuss. The Ma- 
chinery was spinning, but there were no Monkey 
Wrenches in the Wheels. The best Part of it was that 
the Cash was collected in practically all Instances. 

(Continued on Page 2381) 


oes) OME wit has said 
that the three 
finest words in 
the English 
language are: 
“Enclosed find 
check.” If that 
is so, then the three sad- 
dest must be: “Returned, 
no funds.” 

Under modern business 
conditions, the greater 
volume of transfers of 
money is by check, and 
not through the actual 
passing of coin or cur- 
rency. Every plumber 
and heating man, there- 
fore, is presumed to know 
what a check is all about 
—but as eminent lawyers, judges, and even bankers 
find plenty of causes for dispute about check trans- 
actions, it is the purpose of this article to call atten- 
tion to a few of the well-established principles of law 
on the subject of bank checks. 

Forgeries and Negligence—Some bright, sunshiny 
day, when your main worry and concern in life is 
whether to buy a new sedan or take the wife for a trip 
to Europe, the bank may phone and impart the painful 
information that your account is overdrawn by $130, 
whereas your books show a balance of $3,800. You 
rush down, and find among the checks the bank has 
paid, and is holding with your statement, the one which 
accounts for the difference. It bears a forged signa- 
ture, or perhaps the signature is genuine but the 
amount has been “raised.” 

Who must bear the loss? Answer: the bank, every 
time, unless you have been very negligent. A bank is 
bound to know the signatures of its depositors; it 
also must know that the check is presented by the 
payee, or the person or firm to whom it has been en- 
dorsed. The forgery may be so nearly like the genu- 
ine signature that even the depositor has great difficulty 
in detecting the deception—but the bank is liable 
nevertheless. In some 
cases where a rubber 
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hecking “Up On Checks 


cA Few Lointers Ghat Will Help You Steer Glear of 
the Financial Setbacks Jncidental to the Giving — and 
Receiving—of Gertain Kinds of Checks 


H. BRINKMAN, 


reasons for not reporting the previous forgeries, but 
under such circumstances “it’s the man who pays, and 
pays, and pays.” A similar case is that of a plumber 
whose wife several times forged checks upon his ac- 
count, the forgeries not being reported to the bank by 
the husband, though he knew of them. However, when 
the wife finally eloped with this plumber’s entire bank 
balance, as well as with a handsome young pipe sales- 
man, the depositor attempted to recover the amount of 
the last forgery—and lost. He may have been the 
gainer in the end, nevertheless! 

Another bad practice, and one that releases the bank 
of liability on forged checks if it can prove that it has 
been prejudiced or injured in its chance of recovery 
by the delay, is that of postponing for several days, or 
even weeks, the examination of cancelled or paid checks 
accompanying the weekly or monthly statement of 
account. The deposit or “pass” book as well as the 
cancelled checks must be examined by the depositor 
within a reasonable time, and forgeries or alterations 
reported promptly. If he entrusts this duty to a clerk 
who has forged a check, and who of course does not 
report the fact, then the bank is not liable, generally. 
The depositor, however, does not have to know whether 


Attorney 


signature stamp has 
been in use by the de- 
positor, and he has 
been careless in leav- 
ing it within easy 
reach of strangers, 
the bank has been 
held free of liability. 
But merely leaving 
your check book easily 
accessible won’t re- 
lease the bank if it 
pays a forged check. 

AS eLOmmn Ts cuelcsie\Giag 
checks, the general 
rule as to the bank’s 
responsibility for the 


correctness of the 
check is the same. 
The depositor, how- 


ever, must use reason- 
able care in prepar- 
ing his checks, and if 
he fills them out in a 
slip-shod manner so 
that they are incom- 
plete or can be easily altered—such as checks 
written with lead pencil, for instance, or in which 
only figures and not words are used to indicate 
the amount—then the bank escapes liability for 
alterations resulting in loss. This doesn’t mean, 
however, that the depositor is bound to prepare 
his checks so that there is no possibility of the 
name of the payee, date, amount, etc., being 
changed. Just reasonable care is necessary. 

A dangerous practice is that of signing checks 
in blank, for future business use of yourself or 
your clerks. If some unauthorized person fills in 
and cashes such a check, or your bookkeeper in- 
stead of buying $2 worth of ledger paper uses the 
check to buy a ticket to Mexico for himself and 
“lady friend,” you and not the bank must bear 
the loss. 

Lady Check Writers.—In several cases banks 
have escaped liability where it appeared that 
previous checks forged by young women employed 
(apparently) as stenographers or bookkeepers 
had not been reported as such by the employer. 
There may have been sufficient, if not good, 


Sometimes a Woman Customer May Give You a Check in 
Ignorance of the Fact That a Forgery Has Caused 
Her Account to Be Overdrawn 
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the endorsements appear- 
ing on the cancelled checks 
are genuine, and if pay- 
ment has been made by 
the bank on a forged en- 
dorsement, the loss is the 
bank’s. 

Payment Stopped or Re- 
fused. — John S— de- 
posited $300 in the morn- 
ing, making his balance 
$585. That afternoon, a 
check for $500 which he 
had given a_ wholesale 
house came in, and was 
returned with a notice of 
“Insufficient Funds,” be- 
cause one of the bank’s 
ledger clerks was ill and 
didn’t post all items this 
particular day. The net result was that a shipment 
to John S— was cancelled, he lost the sale of goods, 
and the profit of the sale amounting to $225. He sued 
the bank for this amount, as well as for damages to 
his credit, and the State Supreme Court upheld the 
judgment in his favor. 

If a sleepy bank teller forgets that a “stop payment” 
order has been given by a depositor, with reference to 
a particular check, and pays it, he pays the bank’s 
money and not the depositor’s, for the bank must re- 
member such instructions and obey them. In such a 


case, it can’t recover from the person to whom the 


money was paid; neither can a bank recover from the 
payee of a check which has been cashed by mistake 
when the drawer didn’t have sufficient funds on deposit. 

Busted Banks and Delayed Checks——On Thursday 
you receive a check for a substantial amount from an 
out-of-town customer. Being very busy, or because 
your bookkeeper is ill, or for no reason at all perhaps, 
you wait until Saturday to deposit the check with your 
own bank. It promptly forwards the check, which 
reaches the bank on which drawn Monday morning, 
just after the bank examiner has taken charge and 
closed the institution on account of insolvency. If the 
check had been de- 
posited Thursday or 
Friday, it would have 
been paid Saturday 
by the bank on which 
it was drawn. Your 
customer refuses to 
“make the check 
good,” and of course 
your bank charges 
the amount of its 
credit back against 
your account. 

In such a case you 
are the loser, sue if 
you will, for the law 
everywhere allows 
only a reasonable time 
for presenting a check 
for payment. If the 
bank is in your town 
or city, the check 
must usually be pre- 
sented the same or 
the next business day 
after being received. 
Delay on the part of 
the bank in which the 
check is deposited is charged to the payee, as the 
bank is his agent; the depositor, however, has a 
right and remedy against his bank if it is negli- 
gent. If the bank on which the check is drawn 
is situated in another city, the check must be 
forwarded the next day at the latest—otherwise, 
in case of failure of the bank, the drawer or 
maker of the check is released. 

You can see from this that the giving or re- 
ceiving of checks isn’t quite so simple as it 
generally appears and it behooves every plumb- 
ing and heating man who has the interests of 
his bank account at heart to scrutinize closely 
every check rendered him in settlement of a bill. 

The safest thing to do when you get checks 
in payment of bills is to put them through your 
bank at once. Then if there’s anything irregular 
it can be straightened out immediately. Don’t 
earry checks around with you for days at a 
time as do some members of the trade. 

A number of very clever frauds have been 
perpetrated because crooks knew certain mas- 
ters didn’t put checks through promptly. 
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The Winter Slump 


Transforming 


Its easy! 
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Winter Hump 
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The business is waiting for you! 


AK AROUND you are opportunities for 
profit that seldom are even touched. 


Consider a minute. 


Can a power plant, a hospital, a theatre shut 
down? Yet they all have heating plants and 
power plants which may need “X” Liquid any 
minute to repair a leak. 


Volume Sales 


Go over the list of prospects in your town — 
factories, apartment houses, office buildings, 
laundries, public buildings and schools and you 
have a list of users for “X’’ Liquid who will 
buy in volume. 


Once sell them “X” and they are sold for life. 
And that’s not all. Every one of them becomes 
a new customer for repair jobs, valves, pack- 
ing and other items you carry. 


Try going after this business by personal call 
or mail—or both. Sure as shooting you'll see 
the winter slump transformed into a big win- 
ter business. 


And be ready for emergency calls. Get “X” six 
cans at a time—at the price of five—and have 
it on hand to repair a cracked boiler quick. 


Depend upon it, you turn acold customer into a 
warm friend when, in mid-winter, you repair his 
cracked boiler without even shutting offthe heat. 


“x9? Laboratories Assistance 


“X” Laboratories is glad to help the man who 
wants to build up his business—to extend the 
services of the “X”’ Merchandising Department 
—to suggest ways and means to develop new 
business. Write to us. 


“X” LABORATORIES, 25 W. 45th St., N. Y. C. 


«X” IS A LIQUID 


for automatically finding and perma- 
nently repairing leaks in steam and hot 
water heating systems. It is the standard 
boiler repair of the plumbing trade, used 
and approved by more than thirty thou- 
sand plumbers and steamfitters. 


For repairing leaking pipes, cracked wnip- 
ples, cracked boilers, just pour in ““X” 

Liquid. It immediately combines with the 
hot water finding and trickling through 
every leak, automatically sealing it as the 
**X’’ comes in contact with the outside 
air. The heat combines to make it a per- 
manent repair, tough as any metal and cap- 
able of withstanding any steam pressure. 


Ses a 
Permanently repairs leaks in high &low pressure boilers 
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Illustrations and Sales Jdeas “Ghat Gan Be Lut Go “Dork “Go Build ek Business 


PIU LL Ma Wy 


ANTNGUAAANLGNAUENEADYCOONEETETR OTTO ENAEAMENNUUNNGAGDNAAUOU ENDO DU ENOADUCS AULA 


NUOUEQQAQOQQQNQGUOUUUUUCGEUUUEDLOOEONESUOLOQOQQOLAOUQQQDLOOONY OODLES CONEY SHARE HUUUUUATNTRSNOTER NFAT A 


E 


Halt Bought 


HEN you buy furniture, a piano, a 
sewing machine—most anything for 
your home—you just buy it. It’s 
delivered,. put in place, used. 

But when you buy plumbing or heating, 
it’s only half bought until it’s installed. 
And the installation is what makes 
plumbing or heating well bought or poorly 
bought. 

When you buy plumbing and heating 
you really buy three things —fixtures, ma- 
terials, installations. If all three are not 
right, what you have paid for isn’t right. 
So, then, buy the best. And insist that 
it be rightly installed. 

Cheap fixtures, cheaply installed, will 
play tag with your life and your work. 
And you can’t afford that, can you? 


(Print Name and Address Here) 


No. 51 


You can get the illustration above for 35 cents. Bet- 
ter send check for $3.50 and let us send you ten illus- 
trations as fast as they are printed. That’s the best way. 


One Thought A Week 


E may have said this before. But what of that? 

So long as it’s so hard to remember and so easy 

to forget, to repeat is good. With that said, here goes 
for a repetition, if it is a repetition: 

Every ad printed on this page contains a business- 
building thought. And one such thought a week, if 
given to the public, will build business. 

You see how it is. Thoughts influence the public. 
And one thought a week—week after week, week after 
week—is like the drop of water that drips, drips, drips, 
and wears away the stone. One ad will influence the 
public very little, but a number of ads, following each 
other in a regular way, form a mighty influence which 
builds interest, good will, sales. It is the cumulative 
effect of advertising that makes it powerful. 

One thought in one ad is enough. To put more than 
one thought in a business-building ad is to weaken its 
influence. And a weak influence never built a strong 
business. 

Run one ad in your local newspaper every week and 
you will soon see what a series of thoughts will do. 


By EDWIN L. BARKER 


URING the Central Supply Meeting in Chi- 
cago in October two jobbers were exchanging 
experiences. They had talked about this and 
that and a few other things, when one of 
them said: “You know I never thought much 
about this partial payment plan until a few 
weeks ago. What set me to thinking was 

the announcement of one of the biggest clothing stores 
in the world.” 

What he referred to was the Henry C. Lytton & Sons’ 
announced “Budget Buying Plan.” 

The Lytton announcement carries much thought for 
plumbing and heating men. Here is a large store that 
for years and years has done a very high-class busi- 
ness. It has not changed its policy in the least. Not 
at all. It has enlarged its trade gathering machinery 
by adding to its cash and charge plans a “Budget 
Buying Plan.” 

The three ways—cash, charge, payments—are all 
handled by the same clerks who sell the same clothing 
in the same store. These points are emphasized be- 
cause certain masters and contractors have been carry- 
ing around a false idea. That is to say, they have been 
thinking that, in order to put to work a payment plan, 
they would have to do away with their cash and charge 
systems. Certainly not. The three will march to- 
gether without a hitch. 


Cash, Charge or Payments 


For example, you can go into the Lytton store and 
buy a suit or an overcoat for $35 or for $100. Then 
you can pay cash, or you can arrange to open a charge 
account, or you can make payments. On a $35 suit 
the down payment is $10 and the weekly payments 
are $2.50; on a $100 suit the down payment is $20 and 
the weekly payments are $8. 

Now why can’t plumbing and heating men do the 
same thing? All you need to do is to annex the pay- 
ment plan of the regular cash and charge plans. Do- 
ing this will give you three plans instead of two—three 
ways of appealing to people—three ways of bringing in 
business. And since two are better than one, three are 
better than two. 

Banks have checking accounts, savings accounts, 
Christmas clubs, vacation clubs. Still not satisfied— 
wanting to gather in every loose penny in the com- 
munity—the biggest banks send out men to induce 
people to save their dimes. If banks with millions and 
billions can afford to chase pennies and dimes, surely 
masters and contractors will find it worth their while 
to chase little sales and big sales, little jobs and big 
jobs. And the more ways you have for chasing the 
more sales and jobs you are going to have. 

All down the last several years plumbing and heat- 
ing men have done a fine business. Considering every- 
thing they’ve done, their business has been wonderful. 
But, sorry to say, they haven’t done much to help 
business. The general attitude has been, “Let George 
do it.” And, strange as it may seem, George has been 
doing it. Doctors, writers, health authorities, clubs, 
societies—all sorts of individuals and organizations— 
have pushed plumbing and heating harder than plumb- 
ing and heating men have pushed them. 

Oh, true, true, there have been a few cases of great 
push. What is needed to shove plumbing and heating 
up to the top notch of prosperity is a big general move- 
ment with a wide public appeal. 

There are many ways by which the industries can 
be shoved upward, and there are many ways to appeal 
to the public. One of these days—and a sane, safe way 
—is the partial payment plan. If this plan were 
universally adopted plumbing and heating would at 
once line up with tne competition of automobiles, radios, 
pianos and a thousand one other things. Until plumb- 
ing and heating meet this competition on its own 
ground plumbing and heating are bound to suffer. 

The public must be made to think of plumbing and 
heating first instead of last. And partial payments 
will go a long way in making the public do this. 
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First 100 Years 


HE other day the oldest woman in 

Wisconsin celebrated. One hundred 

and eleven candles were on her birth- 
day cake. Some cake! Some woman! 


She was asked to tell the secret of long 
life. Her secret isn’t a secret at-all. And 
it’s simple, easy —oh, so easy and simple, 

She says regular bathing lengthens life. 
That for her first hundred years she took 
a bath every day. A bath every day of 
every year for a hundred years! 

Now will you believe the bathroom is 
the most important room in the home ? 

Don’t stop with one bathroom. Have 
two or more bathrooms, so that all the 
family can bathe regularly without wait or 
fuss or grouch. 


(Print Name and-Address Here) 
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No. 52 


By sending check for $3.50 we will enter your order 
for ten illustrations—one a week for ten weeks—and 
mail them as fast as possible. Single column cuts, like 
the one above, 35 cents. 


Actions And Words ‘ 


HE illustrations at the top of the ads are the ac- 
tions of the advertisements. To put over a thought 
—to make it plain—to make it stick—there must be 
both words and action. In plays, in movies, in stories, 
and in advertising words and actions go together. The 


two make the thought complete—deepen the general | 


impression. 

Because all this is true, every ad, when printed in a 
newspaper, should be accompanied by its own special 
illustration. The illustration catches the public eye, 
rivets attention, and helps those who read the words to 
remember the thought. 

The illustrations cost so little—only $3.50 for ten— 
plumbing and heating men who do advertising can’t 
well do without them. 

Then, as a special accommodation, advertisers can 
have the illustrations begin back with any numbers 
they wish. 

Try advertising with illustrations. 
to know results is to try. 


The only way 
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Methods of Plumbing In Australia 


Description of Sewerage and Water Supply Systems, and Modern Plumbing Practice in Melbourne, Victoria 


ELBOURNE is a city with a popu- 

lation of nearly 900,000. It is 

divided into districts, called mu- 
nicipalities, which have local councils 
whose duty it is to fix a municipal rate 
to supply funds for the formation and 
cleansing of streets, lighting, ete. 

The sewerage and water supply sys- 
tems are under one semi-governmental 
body called the Melbourne and Metro- 
politan Board of Works. This board 
consists of one representative from each 
municipal council with a permanent 
chairman appointed by the State Gov- 
ernment. 

It is the duty of the board to fix rates 
for sewerage and water supply, collect 
same, and to construct and maintain in 
good order all sewers, water mains, res- 
ervoirs and appliances necessary for the 
disposal of sewage. 

To carry out the above, large clerical 
and professional staffs are employed, 
and under the board the service is so 
efficient that no serious breakdown in 
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By G. Serpell 


either department has taken place for 
a considerable number of years. 

The water for sewerage, fire and do- 
mestic purposes is supplied from the Yan 
Yean reservoir, whose capacity is 6,400,- 
000,000 gallons. 

At the present time there are two new 
reservoirs under construction, viz.: The 
Maroondah Dam on the Watts River and 
the O’Shannassy Reservoir on a river of 
the same name. The former will add 
6,255,000,000 gallons and the latter 930,- 
000,000 gallons to Melbourne’s* water 
supply. 

Still another great storage basin to 
be constructed is the Sylvan Reservoir, 
whose capacity will be 6,684,000,000 gal- 
lons and is intended to meet future needs 
for many years. Melbourne’s daily con- 
sumption of water ranges, in mid-sum- 
mer, up to nearly 86,000,000 gallons. 

The water is conveyed to the city from 
Yan Yean under a head of 571 feet, 
which gives a pressure sufficient to rise 
easily to top of the highest buildings. 
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The sewerage system in vogue is the 
separate system, that is, one conduit for 
sewage and another for storm waters. 
Each building has its own boundary 
trap, provision being made for inlet and~ 
outlet ventilation. In some cases they 
are combined, circumstances governing 
this condition. No dry venting is per- 
mitted in Melbourne. 

The sewage passes from the building 
into the mains and runs by gravitation 
to the Spotswood Pumping Station, 
situated seven miles from Melbourne 
proper. There it is screened and all 
paper and foreign matter taken from it. 
It is then sent on again by gravitation 
to Werribee, which is about 22 miles 
from Melbourne. At Werribee the board 
possesses some thousands of acres of 
land, and the sewage is disposed of by 
broad irrigation. Maize, lucerne, hay 
and other cereals are grown which are 
not only profitable, but whose roots keep 
the ground open, which is necessary for 
successful treatment. Having a large 
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Fic. 1.—Typical Plumbing Arrangements for Two-Story House in Australia 
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[Eprror’s Nore.—The author of this 
highly interesting article furnishes our 
American readers with a fine insight 
into the methods of plumbing practice 
employed in far away Australia, He 


is plumbing instructor at the South 
Melbourne Technical School and is 
therefore in a position to know his 
subject thoroughly. What Mr. Serpell 


relates concerning Melbourne’s excel- 
lent sewerage system, and the splen- 
did, highly efficient plumbing systems 
installed by Australian plumbers, is 
indeed well worth reading and en- 
joying. We are quite certain that the 
trade here will fully appreciate his 
comprehensive elucidation of what the 
men in our industry on the other side 
of the world are doing.] 3 


acreage, it is an easy matter to change 


over and spell the ground as required. 


Thousands of sheep and cattle are 
reared: and fattened on this farm annu- 
ally, and as well as being a great public 
utility, it/has paid its way handsomely. 
The board received for the last few 
years a profit of £30,000 annually on the 
farm alone. 

Local by-laws forbid any fittings being 


placed in a basement unless the base-— 


ment is 5 feet above ground level. 
There is, therefore, no need for auto- 
matic pumps for raising sewage. 
Every house has to be separately 
drained, unless a combined drain is 
ordered or approved by the board. At 
the head of every connecting branch to 
the board’s sewers, at or near the bound- 
ary of the premises, a boundary trap 
must be fixed. The drain leading to 
the boundary trap must be vented at its 


upper end while an induct vent is placed 


on the boundary shaft. 
This provides for outlet and inlet ven- 


tilation. The matter discharged into 
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The Chevrolet 1-Ton Truck With Open Express Body 


Designed especially for commercial 
service, this sturdy Chevrolet truck 
chassis is built with oversize rear axle 
and with wheels, frame and springs 
of heavy construction, with strength 
in all units to stand up under severe 
usage. 


Finely built bodies to fit this chassis 
carry back the clean lines of the 
Chevrolet hood to present a very at- 
tractive appearance. Running boards, 


Sturdiness and Fine Appearance at Low Cost 


front and rear fenders and electric 
headlights complete the favorable 
impression these trucks make and 
are included in the price of the 
chassis. 


Its low price and small operating cost 
make it remarkably economical. 


Ask your nearest Chevrolet dealer to 
show you how this Chevrolet One- 
Ton Truck will save you money on 
your transportation costs. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 


1-Ton $ f. o. b. 
ry Flint, 
Chassis Michigan 


OUALITEY AT LOW COST 
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<25 GARAGE 
IN 


Avoid accidents resulting from the formation of 


gases and the choking up of sewers. 


the drain governs the kind of fitting it 
is discharged into. 

Water closets, urinals and slop sinks 
discharge directly into the drain. Sinks, 
baths, lavatories, basins and wash 
troughs discharge into disconnector 
traps or gully traps. 

Wash-downs of motor garages dis- 
charge into triple intercepting traps, and 
from stables into silt traps. Separate 
internal wastes must be provided for 
each of the following classes of polluted 
waters: 

(a)—Dirty water from baths, pantry 
and china closet sinks, lavatories and 
wash troughs, and other waters with a 
small proportion of soap and dirt. 

(b)—Greasy water from kitchen and 
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will give one an excellent idea how the 
plumbing on a two-story building is car- 
ried out in Melbourne. You will notice 
that all pipes are fixed on the outside 
of the building. The climate here per- 
mits this and it makes everything acces- 
sible for repairs and alterations when 
necessary. 

The photograph, Fig. 2, shows a very 
small portion of the plumbing on a ten- 
story concrete building in course of erec- 
tion. The top horizontal 4-inch cast-iron 
pipe is the soil pipe from a single closet, 
showing connection from pan in lead, 
and the back venting. 

All vertical lines of vent pipes must 
be connected back into the soil or drain 
with a 45-degree junction, which explains 


‘“‘Peerless”’ Floor Drains are a safe and sanitary 
garage necessity. In fact, in most of the large cities 
building ordinances demand them because Peerless 
Garage Floor Drains only comply with strictest re- 


quirements. 
They offer you a fertile field for profit. 
Let us send you a catalogue. 


COMPOUND INJECTOR AND SPECIALTY CO. 
419-21 P. North Laramie Ave., Chicago, Illinois 


L. O. Koven & Brother 


Inc. 
AsCanufacturers of 
HIGH PRESSURE GALVANIZED 
RANGE BOILERS 
EXPANSION TANKS GASOLINE TANKS 
AIR TANKS 
TANKS FOR ALL PURPOSES 


Designers of 
Special Apparatus for Manufacturing Industries 


MAIN OFFICE:—154 Ogden Ave., Jersey City, N. J. 
W AREROOMS:—50 Cliff St., New York City. 
WORKS:—Jersey City, N. J. 


OBERNDORF 
j 


OUR SLOGAN FOR 1926: 
1,500,000 pieces of Cast Products. 
500,000 pieces of Tubular Products. 


We manufacture a full line of Bath 

Cocks, Bibbs, Basin Cocks, Double om 
Sink Faucets, Swing Spout Laundry ILD cvernaoes 
Tray Faucets)” etc,» -also- Traps, 1 a 
Waste and Overflows, Bath and 

Basin Supplies. 


Anything wanted for any territory. 


Yours for Service 


<>‘ ep a> a> 


The OBERNDORF MFG. CO. 
Pittsburgh, Pa. 


Catering to the Jobber since 1903 


° 
° 


No. 33—China Index 


Fic. 2.—Plumbing Lines, Including Water Supply Riser, on Face of a 
10-Story Concrete Building in Melbourne, Australia 


scullery sinks where grease traps are 
required. 

(c)—Soil water from closets, and 
other water containing fecal matter, 
and urinal water from housemaids’ slop 
sinks and public and private urinals. 

This is somewhat different from the 
system in America, as I notice, by THE 
PLUMBERS TRADE JOURNAL, that 
everything goes into one soil pipe. By 
the above regulations we are forced to 
use three lines of pipe; one pipe for 
water closets, urinals and slop sinks, 
usually cast-iron or lead soil pipe; an- 
other for baths, basins, wash troughs and 
sinks where no grease traps are neces- 
sary; this is usually of lead or wrought 
iron. 

Then there is an independent pipe for 
sinks where grease traps are necessary. 

The accompanying drawing, Fig. 1, 


the 3-inch wrought-iron pipe off the cast 
iron. 


waste going back into the main stack 
which is inside the building, right in the 
corner. 

The vent is taken into a 2-inch 
wrought-iron stack and connected back 
into the 38-inch. The two 38-inch pipes 
on the ‘right are the main vent and 
waste stacks picking up sinks on each 
floor, the waste being 2-inch and the 
vent 1%-inch connected back into the 
stacks, as shown. 


The pipe on the edge of windows is — 
the water supply from the basement, — 


where the meter and stop-tap are placed, 
and supplies all sinks, basins, ete. The 
closets and urinals are supplied from 
a large storage tank situated on the 
roof of the building. 


Directly under this, on the next — 
floor, is a three-stall urinal showing 
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Representative Labor and 


‘Time-Saving Devices 


Special Fittings and Designs in Various Plumbing Installations Which Not 
Only Prove Highly Economical But Efficient as Well, in 


Speeding Up Work 


N the “good old days” when the jour- 
neyman plumber was a high-class 
lead worker and put in nine hustling 

hours for $3.50, while his helper at the 
same time was getting only $4 a week, 
the ordinary plumbing fittings were used 
on all installations. And apparently no 
one observed that they often seemed to 
entail a considerable loss of time. 

At length the cost of labor mounted 
to three or four times what it used to 
be, while at the same time it became 
common practice to build apartment 
houses three, four or five stories higher 
than previously. Eventually it was 


Bye lee. Moffett 


Fig. 1-B shows an elevation of the 
ordinary method of roughing such a 
bathroom by the use of regular fittings. 
It is assumed that the local code re- 
quires a separate vent for each fixture. 
The vent stack would be placed to the 
right, somewhere inside of the panel 
space left for the shower piping and the 
bath-waste connection. It is assumed 
that all roughing must be kept within 
the upright partition and also within the 
beam space between floor and ceiling 
below. 

It is true that roughing is often run 
outside of the partition which is sup- 


Sing over 


Ht 
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must be turned to one side so as to get 
around the vent stack. It would mean 
that a short part of the waste and the 
hub of the Y would be exposed on the 
ceiling below. 

As arranged with ample space between 
the two stacks, both the horizontal waste 
and the horizontal vent are kept straight 
within the partition. The separate vent 
for the water-closet bend drops down 
and terminates with an elbow just below 
the floor line. From that point the vent 
can be connected in any manner into the 
bend, with lead pipe or otherwise. 

The branch roughing here is shown 
with galvanized screw pipe, which is now 
generally preferred to lead pipe. The 
installation of the work would be started 
with the nipple which screws into the tee 
on the vent stack. 

It would terminate with the end of 
the waste line, dropping into the hub 
of the 4x2-inch Y where the joint is 
caulked. The straight piece dropping 
for the lavatory would require one union 
joint and that is taken care of by a 
hub connection on the top of the lavatory 
tee-Y. 

One of the first moves along the line 
of improvement, particularly to save 


Fic. 1—Stundard Bathroom Plumbing Layout With Various Piping Arrangements, Including Modern Labor-Saving Designs 


noticed that plumbing installations could 
be done more efficiently. 

A typical example of the gradual 
changes is outlined in Fig. 1. A repre- 
sentative layout for a bathroom, as 
found in many apartments and resi- 
dences, is shown in Fig. 1-A. There are 
surely numbers of ways in which this 
one room might be roughed by various 
master plumbers. Where there would 
be but one or two bathrooms of the kind 
in a building, the possible economies 
and short cuts would necessarily amount 
to but a small sum. 

Yet in buildings where the number of 
bathrooms will run from 10 to 100 or 
more, it is obvious that to save even 
$2 in time and materials on each bath- 
room would mean a far-reaching econo- 
my. Improved methods make it easy to 
save more than this $2 in time alone. 


yer 


posed to cover it, and also with sections 
of it exposed on the ceiling below, but 
that is always poor workmanship. The 
capable master plumber will see that his 
work is designed so as to fit adequately 
into the walls of a building. 

There are times when it appears to 
be essential to expose some parts of the 
work, and other times when it is really 
acknowledged that certain lines and 
branches are to be exposed, but the 
proper practice in apartments or resi- 
dences is to keep all rough piping en- 
tirely behind the finished walls. Thus 
in Fig. 1-B the vent stack is kept to 
the right of the soil stack, so as to en- 
able the placing of all branch roughing 
in the partition between. 

If the vent stack were placed close to 
the soil stack, it would require that the 
4x2-inch Y underneath’the closet tee-Y 


expense of labor and time, would be to 
seek any device by which the closet vent 
could be connected solid and finished at 
once. It is always a big saving when it 
is only necessary to put the closet bends 
in place without having to connect up 
a vent. 

Fig. 1-C shows an arrangement by 
which the closet vent may be caulked 
at once into the top of the tee-Y. Some 
local codes, however, would not pass the 
arrangement because the waste from the 
lavatory and bath also run into the one- 
quarter bend which forms practically a 
part of the closet bend. 

The arrangement in Fig. 1-C means 
that the soil stack would have to be 
placed to the left of the centre line for 
the water closet. In Fig. 1-B the soil 
stack is placed directly on the centre 
mark for the closet, thus permitting a 
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*‘And I Don’t 
Mean Maybe!’’ 


“Bead Chain improves your plumb- 
ing service. Keep it in your tool ki 

and when you're called to do some 
job around a house, suggest its use 
on stoppers for lavatories, trays and 
tubs. The householder likes good 
plumbing fixtures. Inexpensive im- 
provements always make a hit, and 
Bead Chain improves any fixture 
where the chain and stopper is em- 
ployed. You'll like to handle it; your 
customers will like to use it— and I 
don’t mean maybe!”’ 


Bill Bead. 


BEAD CHAIN 


FOR PLUMBING 


Trade Mark Reg. U.S. Pat. Off. 


THE BEAD CHAIN MFG. CO. 


Bridgeport, Connecticut 
Canadian Rep.: Stanley Brock, Ltd. , Winnipeg 
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* DURABLE -SANITARY 


Slate has natural, vital qualities not 
possessed by any other material for 
sanitation and permanence. Recom- 
mend and use Slate. You will find 
it a more profitable installation than 
any other material for like purpose, 
especially if you let us submit esti- 
mate of cost. 


Send for Catalog of Modern 
Plumbing Slate. 


Pennsylvania Structural Slate Co. 


Pell Building Easton, Pa. 


H-25 
Slate Shower Bath Stalls with Dressing 
Rooms for Municipal Baths, Gymna- 
sium, College Dormitories, Schools, 
U.S. Army and Naval Stations. 
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GENUINE 


(NG 
Re 


Universally recognized the country over as the best that money 
can buy. This is our No. 2% adjustable Pipe stock, and pipe dies 
for threading % to 1% inch pipe. 


Dies can be adjusted to the variations in the size of fittings—their 
double taper at the entrance permits them to be worked with 
much less labor and avoids the necessity of filing the pipe as in 
the case of a swell or burr. They require no pressure to start. 


We are the originators of adjustable dies and hinged vises. Insist 
on Genuine Armstrong. Avoid Imitations. 


orf sani any Ixtures 


The result of actual plumbing experience 


Developed for practical plumbers 
by a practical plumber 


They meet every plumbing need 


1 Let us show you how to save money 
UN ounce by using Wade products 


ie 
WADE IRON SANITARY MFG. CO. 
551 FULTON STREET CHICAGO, ILL. 


Mfrs. of and Dealers in Back Water Fittings, 
Iron Garage Basins, Floor Drains and Iron 
or Gravel and Grease Basins of all kinds 


: 


Mt} 
x 


nm 
NY 


FIG. B-27 


They look better and last longer 


This is our No. 4 Saddle Seat, open 
front, pearl white finish sheet cellu- 
loid covered, cast brass nickel-plated 
bar hinge, post and offset. A beauti- 
ful seat at a reasonable price. 


Let us send you latest bulletins 


KNOTT MFG. CO. 


TELL CITY, INDIANA 


straight closet bend for the easiest and 
most direct connection. 

Fig. 1-B used only regular fittings, 
however, and in Fig. 1-C we begin to 
use fittings which might be called 
special. It is a special 4-inch tee-Y 
which carries a top 2-inch vent hub, and 
the 4-inch quarter bend is special in 
the sense that it has a 2-inch heel outlet 
with hub to take the branch waste. It 
is evident, at any rate, that as soon as 
we seek certain economies we look for 
special fittings. 

Fig. 1-D shows another arrangement 
permitting the closet vent to be caulked 
directly into place. The tee-Y used for 
the closet is a special fitting, however, 
because it carries a side inlet. 


HE side inlet is square although 
Ap it might be a Y-branch on an 

angle of 45 degrees or 22% de- 
grees. The square side outlet is most 
satisfactory in this instance, however. 

The use of another special tee-Y is 
shown in the plan view, Fig. 1-E. Here 
the side inlet runs flat into the tee-Y, 
but does not face straight to the right. 
It permits the running of the bath and 
lavatory waste around the vent stack 
while keeping it within the beam space. 

This arrangement permits the vent 
stack to be placed close to the soil stack, 
but does not permit of connecting the 
water-closet vent directly to the closet 
tee-Y. 

In Fig. 1-F we note another special 
tee-Y, with a side inlet which might be 
used for connecting the water-closet vent 
solid. This tee-Y has no other side in- 
let, however, and thus the branch for the 
bath and lavatory waste must drop into 
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Fic. 2.—Representative Special Fittings 
for Starting and Finishing Plumb- 
ing Stacks 


a 4x2-inch Y placed below the tee-Y, as 
in the case of Fig. 1-B. 

Layouts such as the foregoing have 
been studied a thousand times by com- 
petent master plumbers. Careful cal- 
culations were made of the costs in both 
time and material, and also of the con- 
venience in finding space for the pipes. 
The result was special designs on what 
are known as patented fittings, a typical 
example of which is shown for the same 
bathroom layout in Fig. 1-G. 

In this instance the 4-inch fitting on 
the soil stack embraces the branch for 
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the closet bend, a vent hub for the closet 
bend, and also a horizontal hub to take 
the waste from bath and lavatory. This 
section of the waste for bath and lava- 
tory, moreover, is cast in a single piece. 

The end of this waste going into the 
4-inch fitting can be cut off the same as 
regular 2-inch cast-iron pipe, if there 
is any reason for shortening it. It could 
be lengthened with a short piece of cast- 
iron pipe if that were necessary. A cor- 
responding adjustment of the right 
measurement would be fixed in the nip- 


Fic. 3.—Another Design for Plumbing 
Stacks With Modern Fittings for 
High Efficiency 


ple of screw pipe shown in the horizontal 
vent above. : 

The two upright pieces, one for the 
bathtrap vent and one for the waste and 
upright vent of the lavatory, are also 
single pieces of pipe. The piece for the 
lavatory has the branch east into it so 
that it is really a long tee. The piece for 
the bath vent is exactly half a length of 
2-inch double hub pipe. 

The other half of the 2-inch double 
hub length fits correctly for the vent of 
the water closet. The top of the water- 
closet vent has a special elbow. The — 
other section of the horizontal vent, hay- 
ing two branches dropping into the hubs — 
from the vents on lavatory and bath, is 
also all of one piece, including even the 
tee on the vent stack. 

It will be seen at once that the object 
of these improved practices is to make 
the work more compact and convenient, 
to reduce the number of separate pieces 
to a minimum, and, of course, to reduce 
the labor time fully one-half. 

Another. typical installation of pat- 
ented fittings for the same bathroom 
layout is shown in Fig. 1-H. The ar- 
rangement here permits the vent stack 
to be placed close to the soil stack, thus 
following the earliest practice in plumb- 
ing installation. In the beam space at — 
each floor a length of pipe in the soil 
stack carries a hump or jumpover which 
fits snugly around the 2-inch branch — 
horizontal waste. , 

The 4-inch fitting has a hub for the | 
closet vent, and a single fitting caulked 
into this hub completes the closet vent 
and also makes the tee on the vent stack. 
The horizontal waste and the horizontal 
vent are each cast in a single piece. The 
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two uprights for lavatory and bath vent 
are also single pieces. 

The end of the horizontal vent here is 
shown with a tap and plug. This ar- 
rangement is usually placed on first 
floors so that a galvanized-iron vent line 
may be dropped to fixtures in the base- 
ment, or on upper floors where there 
may be an adjoining kitchen sink or 
other fixture to be vented. Otherwise 
the tap and plug may be left out and the 
horizontal vent ordered without it. 

Once more the object of the improved 
designs is to reduce the number of sepa- 
rate pieces, to cut down the time neces- 
sary for the journeyman plumber, and 
to standardize the whole installation 
with the utmost of compactness and con- 
venience. In this instance the entire 
roughing is of cast iron, with the excep- 
tion of whatever may be used for the 
closet bend or the bath trap. 


N Fig. 1-G the entire roughing is also 
cast iron, with the exception of one 
2-inch galvanized nipple. There is 

immediate saving in time because the 
material is all the same. 

The journeyman who installs the 
stacks can proceed with his lead pot, 
oakum and caulking tools to finish the 
bulk of the branch roughing. With other 
usual arrangements it would be neces- 
sary to change to the vise and screw- 
pipe tools, or to the solder pot and lead 
tools. 

An interesting arrangement for the 
same bathroom layout is shown in Fig. 
1-J. Here the entire roughing and 
stacks are of screw pipe. The 4-inch 
fitting on the soil stack has two side 
branches, either of which may be used 
as a vent for the closet bend. The closet 


Fic. 4.—Arrangement of a Waste Stack 
With Special Fittings to Speed Up 
the Installation 


bend is made of a short 4-inch nipple 
terminating with a special 4-inch elbow. 

The 4-inch elbow has a side inlet 
which is used for the bath and lavatory 
waste. Otherwise the venting arrange- 
ments are the same as the fundamental 
design in Fig. 1-B. : 

In order to make the union connec- 
tions on the upright pieces, three fittings 
are used, of a kind having a hub on 
one end’ and a tapped opening on the 
other. The hub ends are caulked in the 
regular way. ° 

The designs we have been considering 
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are typical for intermediate floors. The 
plumbing installation, of course, might 
be in a building of three stories or 
higher, up to seven or eight. The prac- 
tical plumber remembers at once that 
some special arrangements are necessary 
to get the stacks properly started at the 
bottom and then to connect them to- 
gether again at the top. The special 


| TRADE 
improved labor-saving fittings are high- 4 ae ‘PRODUCTS el 
ly serviceable at these two extreme ends : PRODUCTS oe 


Forestall Complaints — Install 
She 


also. j 
Fig. 2 shows the method for the bot- 
tom floor and the top floor when using 


Improved Model “R” 
AUTOMATIC 
CELLAR DRAINER 


When you sell a building owner a 
“Penberthy” Automatic Cellar Drainer, you 
are providing him with the 
most perfect protection against 
seepage and other surplus 
water that the market affords. 
Made entirely of brass and 
bronze, the “Penberthy” does 
not deteriorate from use or 
idleness and automatically 
starts to operate as soon as the 
float is raised. Full details 
gladly furnished. 


Order From Your Jobber 


Lav. 


PENBERTHY INJECTOR COMPANY 
Established 1866 
1244 Holden Avenue Detroit, Michigan 


CANADIAN PLANT : WINDSOR, ONTARIO 


Fic. 5.—Modern Waste Stack for Baths 
and Lavatories With Many Connec- 
tions Combined Into One-Piece 
Fittings 


the patented fittings shown in Fig. 1-G. 
The starting fitting for the vent stack 
on the ground floor is marked “A.” The 
intersecting fitting on the top floor is 
marked “B.” It will be conceded that 
the designs are practical and convenient 
and thoroughly serviceable for neat and 
uniform arrangements. 

Fig. 3 shows the fittings used on the 
ground floor and on the top floor in con- 
nection with the special roughing ar- 
rangements. The starting fitting for the 
vent stack is marked “A,” and it will be 
noticed that it serves also as the vent 
for the water closet. 

The intersecting fitting at the top is 
marked “B.” It is quite similar to the 
regular H-fitting which the trade has 
used in the past for connecting together 
soil and vent stacks. 

The layouts shown in the foregoing 
are made readily available for double 
bathrooms when desired. In that case 
double tee-Y’s, or crosses, are used. It 
will be the same with waste lines in- 
tended for lavatories, sinks or bath- 
tubs. Specially designed fittings are 
used for these, with the intention of 
cutting down time and reducing the 
number of separate pieces to handle. 

Fig. 4 shows the arrangement for a 
single waste line, although it would be 
precisely the same for a double waste 
line with fixtures on both sides of the 
partition. In the latter instance the 
branches for the traps would be double, 
or crossed. : , 

The fitting “A” in Fig. 4 is the special 


starting design for the bottom of the | Pioneer Manufacturers OF Plumbers Sanitary Brass Goods 


(Continued on Page 216) 


WISECO 
VALLIER 
POP-UP 


The last word in sim- 
plicity of construction. 


While very simple in 
its construction, it will 
fit any lavatory de- 
signed for a Pop-Up. 


A patented lifting 
device prevents the 
plunger from closing 
unlil released. 


Ask your jobber to 
show you a Wiseco 
Pop-Up and be con- 
vinced that it has no 
equal. 


PEE SE TAS 


Sy OR Tee 


Sue 


Sa BIE 


Md 


eitl/ But,the tub 
. is RUINED! 


This can never happen when a Nilson 
Protecto Bathtub Cover is in use. Why run 
the risk of having the job rejected? During 
installation the tub is the usual dumping 
place for rubbish; it gets more than its 
share of abuse. Don’t allow it! Deliver 
tne tub to your client just as it comes from 
the factory to you. Use a “Nilson” on your 
next job. The cost is so small—the saving 


sO great. 


With extension, the Nilson Protecto 
Bathtub Cover fits all sizes of built-in 
tubs. It can be used over and over 
many times. Write for complete 
details and prices—Now. There is 
no obligation. 


Fiat Metal Mfg. Co. 


1207-9 Roscoe St., Chicago 


A 5ft. cover with 6 
in. extensionin useon 
a 5% ft. recess tub. 


PROTECT THE 
TUB 
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There [S a Gold Mine 
Only a Mile or Two From YOU 


If your Mayor phoned you that the city’s public lands in the outskirts 
were filled with gold and that most anyone could dig up at least $25 
or $50 in real gold within an hour, you would probably send all your 
men out there—and go yourself. 


Go ahead—there i$ a gold mine for you in your suburbs. The 
unsewered districts all around you offer gold also for increased profit. 
Send for the selling plans on the simplified 


Samigquip Septic Tanks 


They should be YOUR sewage disposal system. San Equip Septic 
Tanks follow specifications of the best authoritiese—the U. S. Public 
Health Service. They are tried and dependable. They can be 
delivered on the job with the other plumbing fixtures. No extra carling. 
They are light, compact, ready to set up. Thousands in use and there 
are no failures. Our national advertising is telling the 

vay story to several million suburban homes every month. 


Ask your jobber for immediate delivery or drop us 
a line on your letterhead for details of our selling 
helps, co-operation, etc. 
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Chemical Toilet Corporation 
802 Free St. 
SYRACUSE, N. Y. 
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Interpreting a N ewly 


Revised Plumbing Code 


Chief Plumbing Inspector Requests Our Manner of Construing 
His City’s Revised Plumbing Code for Comparison 


With His Own 


HE chief plumbing inspector in a 

large city which has lately revised 

its municipal plumbing code is a 

man exceedingly just and honest. There- 

fore he naturally wants to run his office 

not only in accordance with the code, 

but with justice to all in its administra- 
tion. 

It happens that this revised code, like 

all other codes, contains certain sections, 
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Fic. 1.—Section Through a Lead-Lined 
Neutralizing Tank Under an 
Acid Sink 


clauses or paragraphs from which two 
or more different meanings might be 
construed. 

In his city, as in all other cities that 
we are familiar with, one finds a large 
number of plumbers who respect and 
honor their code and their plumbing in- 
spectors’ decisions. These good men usu- 
ally are in the majority. They are the 
fellows that insist on doing work right, 
code or no code. 

But, generally speaking, there is a 
minority class to be found scattered here 
and there throughout the city who do 
not have that high respect for their code 
and who would grasp opportunities pre- 
sented by weak spots in their local 
plumbing ordinance to do work in a 
questionable, perhaps entirely insanitary 
manner. 

They interpret these weak spots to 
their own advantage. The better class, 
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Fic. 2.—Interpretation of Part of Code 
Relating to Horizontal and Vertical 
Length Limits of Unvented 
Waste Pipes 


By T. N. Thomson 


the majority, interpret them to the ad- 
vantage of the job. 

Now, for the protection of the public, 
and for the welfare of the trade, it is 
the duty of the plumbing inspector to 
be decisive in his interpretations of the 
code and just in his treatment of all 
questions. 

Furthermore, he must use the “big 
stick,” if necessary, to make violators 
keep in line and do their work right. 

The moment a plumbing inspector lets 
down the bars in favor of any one per- 
son, he weakens his position and lays 
himself, at the mercy of any unscrupu- 
lous would-be violator of the code. 

So you see, a plumbing inspector has 
to be a man of knowledge and character. 
His knowledge he must acquire. To ac- 
quire it he must study natural laws, 
causes and effects, etc. 

He must also be trained in the appli- 
cation of these laws to plumbing sys- 
tems. He must be familiar with certain 
principles that are recognized and ac- 
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Fic. 3.—Interpretation of Section Re- 
lating to Connections at Base of 
Vent Stacks 


cepted as a safe and sound basis on 
which to design and lay out plumbing 
systems. 

And, in addition to all this, he must 
have a thorough knowledge of the prac- 
tice of plumbing, which he obtained 
from actual experience as a workman in 
the trade. 

Now, with special reference to the 

code of the city mentioned, we take 
pleasure in presenting the following let- 
ter which was received from this par- 
ticular inspector for suggestions. 
_ Read it carefully. Then we will be 
in a position to discuss something which 
we hope will be serviceable to him and 
to the trade in general. In part, the 
letter follows: 

“T am taking advantage of your very 
kind offer of assistance in solving cer- 
tain plumbing problems, and desire to 
submit the questions that follow, for 
your kind suggestions. Under separate 
cover I am forwarding a copy of the 
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plumbing code lately adopted in our 
city. 

“A particularly vexing part of this 
code is that known as Section 100, which 
does not designate weights of soil pipe, 
either as to standard or extra-heavy. 

“Will you also kindly furnish draw- 
ings of the following methods of vent- 
ing: Circuit, loop, yoke and continu- 
ous, in connection with ordinary house 
roughing. 

“The following are sections of this 
code, on which your opinions or defi- 
nitions would certainly shed considerable 
light: Sections 101, 102, 103, 104, 105, 


Fic. 4.—Relating to Increasing Vent 
Stack as Loop Vents Enter it 


106 and 107. Incidentally, article D of 
section 106 (not requiring vents) is a 
particular problem on which I would like 
to have your opinion, as well as your 
estimation of the code itself as a whole. 

“T should indeed be highly pleased to 
know your conclusions in this regard, 
as compared with my own, so that I may 
follow my work with a more intelligent 
and concise interpretation of this code.” 

Part of that section, which we have 
marked 100, reads as follows: 

(a)—All materials used under the 
requirements of this code shall be free 

' from defects. 

(b)—Each cast-iron pipe, trap or 
fitting, 2 inches or larger in diameter, 
used on a building sewer or drain, soil 
or water stack, shall have its weight 
designation and maker’s name or regis- 
tered trade mark clearly cast upon its 
exterior surface. 

It is quite clear to us that this section 
is incomplete. It should have a table 
of minimum weights permitted. That 
would be specific information which 
every person could understand. 

For full information on this point we 
refer this plumbing inspector to Page 
246, division Plumbing Materials, in the 
book entitled, “Recommended Minimum 
Requirements for Plumbing in Dwellings 
and Similar Buildings,” prepared in the 
form of a report to Secretary of Com- 
merce Hoover by his Subcommittee on 
Plumbing, and which was approved by 
the National Association of Master 
Plumbers. 

There you will find tables of weights 
of soil pipe and fittings. As this was 
approved by the National Association of 
Master Plumbers, the most important 
and most powerful organization in 
American plumbing circles, it should be 
suitable for insertion in this section, cut 
down or amended, if necessary, to suit 
local conditions. 

With reference to Section 101, we note 
that the materials allowed for acid 
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wastes are non-corrosive and that no 
restrictions are placed which compel 
plumbers to use any particular kind or 
make. That is correct. 

The specification calling for a neutral- 
izing tank is also good. But we think 
that some kind of a sketch should have 
been incorporated to show a method that 
would be acceptable. For instance, a 
sketch similar to Fig. 1, giving capacities 
for different duties, might have been 
incorporated. 

We suggest that because such a tank 
is usually plumber-made, and some 
plumbers may make them altogether too 
small or of wrong construction. It would 
appear that something like Fig. 1 should 
fill the bill nicely 


HE tank is wood, lead-lined, with 

burned seams. Waste connections 

are lead, also with burned seams. 
The stack, into which the neutralized 
acid waste discharges may be of other 
metals, providing they are non-corrosive, 
as specified in Section 101, which we do 
not reproduce here. 

Section 102 relates to branch soil and 
waste extensions. It reads as follows: 

“Any vertical branch rising more than 
10 feet or any lateral branch running 
more than 25 feet from the main soil 
line, shall be continued full size through 
the roof in the same manner as required 
for the stacks; or may be returned to 
the main vent pipe full size.” 

Fig. 2 illustrates the application of 
this section. This does not appeal to us 
as representing good practice. Twenty- 
four feet is altogether too long for a 
lateral unvented branch. Ten feet is al- 
together too high for an unvented verti- 
cal branch. 

The trap “A” in Fig. 2 would create 
too much of a gurgling noise when and 
immediately after discharging. It would 
not be considered sanitary by most sani- 
tary engineers even though the anti- 
syphon trap, which, of course, would 
have to be used in such a case, were the 
best made. 

Our decision on the sketch, Fig. 2, is 
that branches “B” and “C” are correct, 
but branches “A” and “D” are not. In 
this decision we assume that no fixtures 
discharge into the soil stack above the 
vent connections. 

Section 103 relates to main vents. It 
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Fic. 5.—Sketch Relating to Location of 
Back Vents With Reference to Traps 


states that the main vent shall be con- 
nected into the stacks, as in Fig. 3. This 
is O.K. and good practice. 

This same section states that, “where 
any circuit, loop or main vent of more 
than two-thirds the area of the adjoin- 
ing soil or waste vent is connected there- 
with, the soil or waste vent must be 
increased proportionately.” 

An example of this is shown in Fig. 
4 and represents good practice. The 
main object here is to provide ample 
area for air currents in the vent stack 
above the said loop branch to properly 
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WATER HEATER 


Business Boom Predicted For 1926 


If it comes, thousands of people in every section of the 
country will want the comfort and convenience of EverHot 
Water, and will have it. Send for booklet describing a well 
worked out plan for finding those people. It will add 
greatly to the profits of your water heater business. 


Gverllot Heater Ga. 


5225 Wesson Avenue Detroit, Michigan 
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We Don’t Get the Money 
but just the same 
100 washers cost YOU 
$254.00 


$250. for the labor in installing them and $4. for the washers and it all de- 
pends on the washers. If the washers don’t stand up, you lose the $254. and 
you can’t tell until the washer is in use and the best journeyman can’t help it. 


“GOOD” Goods Cost You Nothing 
For There Is Never A Comeback 


Your customers pay for the washers and the $250. is yours. No leak, a sure 
profit and the customer’s good-will on every job. 

Therefore—why not use “GOOD” goods exclusively. You can’tlose. Order today. 
If you are not using the “GOOD” Velvet Seat Bulbs, you are missing a prize. 


GOOD MANUFACTURING CO., Inc. 


For 30 Years, Makers of Goods Which Stand Up Anywhere—All the Time 
SAN FRANCISCO. NEW YORK _ NIAGARA FALLS, CAN. 
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—and linked with this great permanence 
is Slate’s marvelous sanitary qualities. 

It retains no odors and is ever clean 
looking. 

Years after, Structural Slate will look 
and be in the same condition as the day 
it was installed. 


STRUCTURAL SLATE COMPANY 
128 ROBINSON AVE. 
PEN ARGYL, PA. 
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FOR EVERY PURPOSE 


Myers Electric House Pumps, Direct Water Systems, and Self-Oiling 
Power Pumps have become firmly established among plumbers and 
dealers. Originated, designed, patented, produced, and distributed 
by Myers, and sold under the registered trade names ““Myers’’ and 
“‘Self-Oiling’’, you cannot afford to offer your customers a substitute, 
And remember, the Myers line of Pumpsand Water 
Systems is complete—250 to 10,000 gallons per hour 
—there is a style and size for every requirement. 
Sales efforts are not restricted to one or two styles 
only —opportunities are governed by your own 
activities. And when you sell and install a Myers, 
you can do so with confidence. Your profits will 
be two-fold —satisfied customers—ample direct 
returns. 

For complete information, catalog and 
prices, address your communication for 
the attention of our Inquiry Department, 


THE F. E. MYERS 
& BRO. CO, 


ASHLAND, OHIO 
Ashland Pump 


and Hay Tool 
Works 


HAY TOOLS 6 DOOR HANGERS) 
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FIXTURES 


—used in schools 
for over 45 years 


Prestige, built on a half cen- 
tury of satisfactory service, 
attests most forcibly to the de- 
pendability of XOxC)) plumbing 
fixtures. 


As nearly perfect, mechani- 
cally,as human skill and knowl- 
edge can make them, neat in 
appearance and absolutely 
sanitary in every respect, their 
installation is a positive assur- 
ance of absolute satisfaction 
and years of efficient uninter- 
rupted service. 


_—the Name to Look For 
on Plumbing Ware. 


N. O. NELSON MFG. CO. 


MAIN OFFICE: ST. LOUIS, MISSOURI 
FACTORIES: Edwardsville, Ill. Noblesville, Ind. Bessemer, Ala, 


BRANCHES: 
Davenport, Iowa. Houston, Tex. 
Pueblo, Colo. Little Rock, Ark. 
Salt Lake City, Utah 


Birmingham, Ala. 


Memphis, Tenn. 
Los Angeles, Calif. 


Dallas, Tex. 


1872—Pioneer Manufacturers of Plumbing Fixtures for Schools—1926 | || 
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Fic. 6.—Interpretation of Code Relative to Air Relief 
Pipe in Loop Venting 


take care of it, along with any other vent 
branch entering the stack lower down. 

It really means an increasing of the 
vent stack as it ascends, and where such 
increase is necessary. The plumbing in- 
spector will have to exercise good judg- 
ment here and figure the vent areas as 
called for by this section. 

Section 104 relates to the length of 
vents from traps. It states that the 
back vent shall be as close to the trap 
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Fic. 7.—Where Two Closets May Con- 
nect to Soil Stack Without Back 
Venting 


as practicable and consistent with its 
location and effectiveness. Here again is 
a place where the inspector has to use 
sound practical judgment. 

In this section is a clause stating that 
“the developed length of the waste pipe 
of any fixture from its trap to the vent 
pipe shall not exceed 24 inches.” That 
helps him in his decision. 

Fig. 5 shows, A, where it is allowed; 
B, not. allowed. 

Section 105 relates to circuit and loop 
vents. We do not reproduce this section 
in full because it is quite lengthy. The 
main feature is that the fixtures shall 
be within the prescribed distance of 24 
inches from the branch. 

Another is, “where more than five fix- 
tures discharge above such branch, each 
branch shall be provided with a relief 
vent not less than one-half the diameter 
of the soil or waste stack taken off in 
front of the first fixture connection.” 

An interpretation of this is given in 
Fig. 6. The relief vent must have an 
area not less than half the diameter, 
“D,” of the soil stack. That is good 


construction, providing the branch under 
the fixtures has a proper pitch. 


Section 106 relates to “back vents not 


required.” It also is long and involved 
and is not quoted in full here. In it 
(a) refers to two water closets con- 
nected to a double-Y or tee-Y fitting, with 
no fixtures entering the stack above 
them. 

This is shown in Fig. 7 and is good 
practice. No back-venting of the closet 
bends is required here. (6b) and (c) 
refer to usual practice. (d) is rather a 
questionable feature. It reads as fol- 
lows: 

“(d)—Fixtures installed on-the first 
floor or in the basement of any building, 


having a waste pipe not exceeding 2 


inches in diameter and having not more 


than a 10 foot drop to building drain, — 


shall be run with 2-inch iron, brass or 
lead pipes from floor or joist line to 
building drain connection, and continue 
to trap with a lead, iron or brass pipe; 


said lead, iron or brass pipe shall not — 


(Continued on Page 216) 
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Whole Lot 


A eer nd) es ee Po 


JANUARY 15, 1926 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


Concerning Natural Waters 
—Hard and Soft 


This Is the First of a Series of Discourses on the Outstanding Characteris- 
tics of Hard and Soft Waters and Their Effects on People 


and Plumbing 


[Epitor’s Norre.—Eskel Nordell has 
written a series of three articles cover- 
ing this important subject exclusively 
for THE PLUMBERS TRADE JOUR- 
NAL. Mr. Nordell is not only consid- 
ered an authority on his subject, but 
he is also one of those extremely rare 
individuals—a chemist who can _ talk 
chemistry in plain every-day English. 
You will find his articles not only 
crammed with interesting facts but very 
readable as well, and we are indeed 
pleased to furnish our readers with this 
exceptional feature. ] 


URE water is unknown in nature. 
Pure water is, in fact, a chemical 
curiosity and has been seen by very 
few people. Natural water is always 
more or less impure and the amount of 
the impurities which it carries varies 
with the number of substances that it 
has come in contact with, the solubilities 
of these substances and the length of 


Fic. 1—Typical Scene Showing How 
the Hardnesses of Natural Waters 
May Vary 


time that the water has been in contact 
with them. 

Rain water is nature’s distilled water, 
but it is a very poor article when com- 
pared with the article that man pro- 
duces by distillation. In fact, rain water 
in some localities is very much more im- 
pure than the natural lake waters in 


more favored localities, as the following © 


two analyses show. The first one is of 
a London rain water, and the second is 
New York City water as gotten out of 
the city mains. 

Rain (London E. Wind W.): 
grains total solids per gallon. 
York City water: 
per gallon. 

The first impurities that rain water 
comes in contact with are the dust and 
gases in the air. This dust contains 
common salt, lime, salts of ammonia, 
and insoluble iron rust, sand, ete. Near 


15.3 
New 
3.0 grains total solids 


By Eskel N ordell 


smelters or in manufacturing centres, 
the air often contains acids of sulphur 
so that frequently acid rain is encoun- 
tered in such localities. 

The first rain that falls is, of course, 
the worst. After it has been raining 
for a time, considerable of the dust has 
been washed out of the air, and the 
rain that falls later is, of course, very 
much purer. 

However, the rain that falls even 
after continuing for 24 hours is not 
really pure. Even snow and hail are not 
pure. The following analyses are self- 
explanatory. 

Rain (taken in mid-ocean), 3.9 grains 
total solids per gallon. Snow, 3.8 
grains total solids per gallon. Hail, 3.0 
grains total solids per gallon. 

Note.—The analyses of rain, snow and 
hail are quoted from Paul’s “Boiler 
Water Chemistry.” 


RAIN (LONDON S. W. WIND W.) 


First Rain 
6.5 grains total solids per gallon 


After Four-Hour Rain 
4.9 grains total solids per gallon 


After Twenty-Four-Hour Rain 
1.7 grains total solids per gallon 


The amount of impurities in water 
is commonly expressed in grains per 
gallon. One grain weight 1/7000 of a 
pound and one gallon of water weighs 
84% pounds, so you can readily see that 
the impurities in water, if expressed in 
percentage, would be very low, but these 
apparently small amounts are exceed- 
ingly important. 

If the rain happens to fall in a 
granite rock region, it will pick up very 
little more impurities, because granite 
is very nearly insoluble in water. Never- 
theless, the water does attack the gran- 
ite, somewhat, and does carry some of 
it away as suspended silt or clay. The 
water found in granite rock regions, 
such as our New England States, are 
generally quite soft and it is easy to 
wash in them. 

But if the rain happens to fall in a 
limestone region there is a very differ- 
ent story to tell. Limestone is not very 
soluble in pure water. In fact, only one 
grain of limestone will dissolve in a gal- 
lon of pure water. 

But rain water is not pure water. It 
contains among other impurities the gas 
carbon-dioxide, and thereby hangs a tale. 

Carbon dioxide is the gas that makes 
the foam on beer, the fizz in champagne, 
and it is also in the weak sister-pop. 
It is turned out in quantities by factory 
chimneys and another heated variety is 
turned out around election time by the 
leather-lunged saviours of mankind—- 
the politicians. 

In short, carbon dioxide is exceedingly 
common and it plays a very important 
part in nature’s cycle. Animals breathe 
in oxygen and breathe out carbon 
dioxide. Plants breathe in carbon dioxide 
and breathe out oxygen. What one uses 
the other doesn’t, and what one doesn’t 
use the other does. 

Well, this exceedingly common gas dis- 
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Greater Profit! 


Here’s the kind of a product you like to 
sell. Dependable — absolutely. Profitable 
—unusually so because sales volume builds 


quickly. When you sell a Paul Soft Water 


Generator or a Paul Water System, you 


have made asale that amounts to something. 


Paul products are highly efficient, sturdily 
built and honestly rated, and priced low — 
the kind of a product you can sell easily. 


PAUL Water Systems 


Many a sale is made by suggestion. Look 
about you and you will find many isolated 
farm or suburban homes or lake cottages 
where the addition of a Paul Water System 
would increase comfort and convenience. 
Tell ’em and you sell ’em. 


Write us today 


FORT WAYNE ENGINEERING 
AND MANUFACTURING CO. 


Main Office and Factory : 
1712 N. HARRISON ST. FORT WAYNE, IND. 
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Why YOU Should Sell 
DECATOR 


SIMPLE—Just One Moving Part in the Pump! 
pare this with the complex mechanism of the ordinary 
house pump with its plunger, valves, gears, belt, pul- 


H Fig. 800 
H Home Water System 


Com- 


ley, tension and springs! 


DURABLE—Four years of continuous operation with- 
out stop—the equivalent of 96 years satisfactory service 
in an average home delivering 200 gallons of water 
daily! 
stand up under such severe service? 


Do you know of any other pump that could 


Its simplicity 


has proven its value—One Moving Part without con- 


tact, THEREFORE NO WEAR ! 


ten Ds Citas 
SUPER-TURBINE PUMP 


is absolutely self-priming and delivers its 


output in a steady non-pulsating stream 
against p:essures up to 50 pounds. It pumps 
air alone—something no other turbine type 
Is guaranteed for 25 foot 
suction lift — altho in tests has lifted water 
over 30 feet. 


INVESTIGATE 


the merits of this trouble-proof water system. 


pump will do. 


One Moving Part 


It means bigger profits for you 
Write today. 
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and a Jarger measure of satisfaction for your customers. 


DECATUR PUMP COMPANY 
628 Cerro Gordo Street Decatur, Ill. 


Sales Connections in Pittsburgh, New York, Boston, Buffalo, Rochester 
Utica, Cleveland, Detroit, and other principal cities. 


UTTTTITITILIL LLL LLL iets! 


founueesncusncennescceSusCescennnenscauscceucupecesenSeenGGEneeeGUSGGsSGencSSSGnOnSeaeCseneroeseneseecsBeEReseesRED See saReeEnEeSsORDE RN ERESSRESES EES: 


156 


Turn them into profit 
by installing the 
Dahiquist ; 
Aquatherm 
Combination 


The old methods are costing 
you too much in time, trouble, 
materials, work and wages. 


The New Dahlquist Aquatherm 
Combination is the practical, 
economical solution to your hot 
water problems. 


The Combination consists of 

our Patented Aquatherm Copper 

Range Boiler, Massachusetts 

Standard, 30 gallons, 200 Ibs. test, with stand, 

couplings and the Dahlquist Gas Water Heater. 

List Price for a short time only $45.00 with 

discount to the trade. The Combination may 

also be had with galvanized instead of copper 

boiler at $25.00 with discount. Our Plumber 

Customers report savings of as muchas $12.00 
per installation. 


Get acquainted withthe Dahlquist Aquatherm 
Combination and increase your profits and 
your customers as hundreds of other plumb- 
ing contractors are doing. It will pay you 
to investigate—right now! 
help you. 


| 


Your jobber can 


Dahlquist Mf¢.Co. 


30W. Third St. So Boston27Mass 
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Pull your hardest—the CRAFT WRENCH cannot slip—but when you want 
to disengage it, the slightest pressure forward rollsit off the pipe. 

The Craft stands eight times the wear of any other wrench as each size 
of pipe is gripped by different teeth on the Ratchet Wheel. 

QUICK ACTING. SELF ADJUSTING. 

Here is a big seller—that pays a good profit. 
WRITE US NOW. 
PITTSBURGH MALLEABLE IRON COMPANY 
30 CHURCH STREET Wrench Department! NEW YORK CITY 
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PIPE WRENCH 
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Fic. 2.—Some Sawed-Off Specimens of Badly Scaled Pipes of Various Sizes 


Cut From Plumbing Installations. 


solves in water and this solution dis- 
solves limestone, and that’s where the 
rub comes in, because such waters are 
found to be exceedingly difficult to wash 
in and are consequently termed hard 
waters. 

They are very common and prevail 
over a very much greater portion of our 
country than the soft waters do. 

A typical scene showing how the hard- 
nesses of natural waters may vary is 
shown in Fig. 1. The dark portion, “A” 
to “A” and below, represents a cross- 
section of the earth. The actual depths 
are, of course, very much shortened so 
as to get them into the picture. The 
hardnesses of the various waters here 
depicted are as follows: 

Rain water, 1 grain; mountain stream, 
2 grains; lake, 8 grains; river, 10 grains; 
cistern, 6 grains; very hard well (deep 
in the limestone), 42 grains; fairly soft 
well (in sandstone), 6 grains; hard well, 
24 grains; soft well, 2 grains (in this 
case a hard natural water has percolated 
through a thick layer of green sand which 
has softened the water as it passed 
through this layer). The arrows show 
the general direction in which the ground 
water is traveling. 

As might be expected from the fact 
that hard waters are found in limestone 
regions, the hardness of water is due 
to its content of lime. There is another 
substance that also causes hardness in 
water and this other substance is closely 
related to and usually found with lime. 
And this substance is magnesia. 

We are familiar with this substance 
in milk of magnesia and also in Epsom 
salts, the chemical name of which is 
sulphate of magnesia. These two sub- 
stances, lime and magnesia, constitute 
the hardness of hard waters and the 
hardnesses of such waters are propor- 
tional to the amounts of these substances 
present. 

The lime and magnesia are present as 
various salts, so in order to have a 
standard of hardness it is customary to 
figure all the hardness of a water as the 
amount of limestone that would be neces- 
sary to make a water so hard. 

Consequently, the hardnesses_ of 
waters are expressed in grains of lime- 
stone (calcium carbonate) per gallon 
of water. 

Comparing some different waters by 
this standard, we find that New York 
City water contains only 1% grains 
hardness per gallon and would be known 


These Are Ordinary Samples 


as a soft water. Chicago water is 8 
grains hard and would be known as a 
fairly hard water, while Fort Wayne 
water would be known as a very hard 
water, because it contains 34 grains of 
hardness per gallon. 

Harder waters than this would be 
known as extremely hard. The hardest 
natural well water which the writer has 
had come into his laboratory for analysis 
was 3820 grains hard. Such water is 
absolutely unusable except as a laxative. 

When you heat a water containing 
dissolved carbon dioxide and dissolved 
limestone, the gas comes out of solution, 
and that makes the limestone insoluble so 
that it also must come out of solution. 
This it does, coating the walls of the 
containing vessel -with limestone or as it 
is commonly called, scale. 

In other words, this common gas (car- 
bon dioxide) has succeeded in transfer- 
ring a chunk of limestone from its 
former habitation and depositing it 
neatly as a lining in hot water pipes, 
heater coils, boilers, tea kettles, ete.— 
interesting but aggravating. 

Scale might well be called misplaced 
insulation because it tends to insulate 
the water in the scaled vessel from the 
heat that is being supplied to the metal. 

Sometimes this scale is soft and can 
easily be crumbled and disintegrated. 
At other times it is hard and very diffi- 
cult to remove. The nature of the scale 
depends upon the composition of the 
water and the conditions under which it 
is formed. 

If the hard water is heated but not 
evaporated, a soft carbonate scale is 
formed. Such a formation will occur in 
heaters and hot water pipes. If the 
water is heated and also allowed to 
evaporate we are likely to get a hard 
scale, particularly if the water contains 
sulphate of lime. 

Such conditions are encountered in 


Fig. 3.—Something, Rather Extraordi- — 
nary in the Scaling of a Water Pipe 
and a Closet Tank Flush Pipe Elbow 

Showing Extreme Cases 
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boilers and cooking utensils. The scales 
formed under these conditions are fre- 
quently very hard and dense and very 
difficult to remove. 

Seale clogs heater coils and hot water 
pipes and results in burned-out coils and 
restricted flows. 

In many houses, hotels, etc., the hot 
water pipes become so clogged with 
seale that it is a difficult matter to get 
any real flow of water through them. 
Where a hard water contains corrosive 
salts of magnesium—and most hard 
waters do—the iron in the pipes is 
gradually eaten away and it is no un- 
common thing to find pipes that have 
been so badly corroded and the scale 
formation so thick that the iron pipe has 
been very nearly replaced by a pipe 
composed of scale. 


HIS may seem an exaggeration, but 

it is true that pipes are often 

found where the original iron has 
become as thin as tissue-paper and 
inside this thin iron veneer is a thick 
seale that has so nearly choked up the 
pipe that the hole in the centre of this 
seale is hardly large enough to admit 
a lead pencil. 

Fig. 2 is reproduced from photos of 
sealed pipes taken from actual plumbing 
installations and shows clearly the dread- 
ful effects of hard water. 

If scale is not periodically removed 
from boilers it will choke them so badly 
that the tubes or flues will burn out. 


Fic. 4—What Actually Happens to a 
Heating Coil in a Fire When Hard 
Water Runs Through it. Scale Forms 
and the Pipe Burns Through as Shown 


Scale in a heating system is as much 
out of place as a cinder in the eye, 
and it is just about as annoying. 

While Fig. 2 shows some pipes of 
different diameters pretty well scaled up, 
they are yet open enough to pass some 
water, perhaps enough for a fairly good 
flow if the pressure is high. But for 
an example of a pipe so scaled up as to 
be almost entirely closed, the left-hand 
sample in Fig. 3 serves the purpose ad- 
mirably. 

The diameter of this pipe is closed 
down to about one-eighth of the original. 
Around that small channel are succes- 
sive rings of scale—some darker in color 
than others—all compacted into a firm 
mass. 

Pipes so affected in plumbing systems 
are practically useless. The sample next, 
which is part of a flush tank elbow, 
shows how the closet flush can easily be 
spoiled by scale. 

What happens when hard water is run 
through a heating coil that is exposed to 
the fire is shown in Fig. 4, where the 
seale finally grew so thick that the heat 
could not get through it to the water 
and the coil consequently burned out. 

An interesting sidelight on human 
nature—and how blind it is to the com- 
mon things which we see and handle 
every day—is revealed in the following 
oft-repeated incident. 

A man or a company of men decide to 
build a factory to turn out something 
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that the human race has long been crying 
for, let’s say—mustache cups. So he or 
they pick a suitable site for the factory 
and it is located where clay and coal 
and labor are cheap, and mustaches plen- 
tiful. 

But it is not until the boilers scale up 
and the tubes burn through that he or 
they finally realize that the water sup- 
ply was never even considered in choos- 
ing the factory site, and that the very 
worst location as far as water supply 
is concerned is the one that the factory 
is on. 

But scale is not the only hard feature 
of hard water, because when it comes 
to washing in hard water one realizes 
that hard water is certainly well named. 
It is hard to wash in, hard on everything 
washed in it, hard on the complexion and 
hard on the temper of the person at- 
tempting to do the washing. 

The author well remembers the first 
time that he attempted to bathe in real 
hard water. It was in Fort Wayne, Ind., 
where the city water is 34 grains hard, 
or four times as hard as Chicago water. 
Besides the hardness, the water also con- 
tained loads of iron. 

The writer went in a Caucasian and 
came out looking like a cross between 
an Apache Indian and a rusty stove pipe. 
The unfortunate part of it was, too, that 
no whisk broom was handy to remove 
the deposit, and a towel was a mighty 
poor weapon with which to dislodge this 
burnt sienna adhesive. 

This sticky disagreeable curd that is 
formed when soap comes in contact with 
hard water is a compound that is formed 
between the hardness in the water and 
the soap. It is, in fact, a mixture of 
lime and magnesia soaps. Ordinary 
laundry or toilet soap is a soda soap. 

Now lime and magnesia form soaps 
as well as soda, but, whereas the soda 
soap is soluble, slippery and cleansing, 
the lime and magnesia soaps are in- 
soluble, sticky and dirtying. Therefore, 
instead of cleaning a person’s body or 
garment, they actually make it dirty. 

The human body, of course, is tough 
and can stand lots of abuse, and conse- 
quently is able to stand even having this 
curd rubbed into the skin, but while such 
treatment is not fatal it does leave its 
mark in coarse, rough-looking, muddy 
complexions. 

These difficulties have long been 
recognized in hard water districts, and 
various makeshifts have been used in 
order to get away from the troubles of 
trying to wash in hard water. 

The most common of these is the cis- 
tern for collecting the comparatively soft 
rain water. Now if dust and dirt and 
soot would not collect on the roof, if 
the sparrows would not park there, if, 
furthermore, the rain water could be 
kept in something not made of concrete, 
if dust and dirt would not collect in 
the cistern, and if bacteria and algae 
would not grow in stagnant water, cis- 
tern water would be pretty good water 
to use for washing. 

But none of these “ifs” are true, and 
cistern water, in general, may be said 
to be far from desirable and also far 
from soft. Actual tests on cistern 
waters show that, in general, they are 
from 5 to 8 grains hard, instead of being 
absolutely soft as we might imagine 
them to be. 

Where does this hardness come from? 
Well, some of it comes from the dust in 
the air, more of it from the dirt and 
dust on the roof, and some of it is picked 
up from the concrete walls of the cistern. 

Cistern water must be pumped through 
the house and a third line of pipe must 
be run to supply drinking water. Con- 
fusion between these lines results fre- 
quently in children drinking the none too 
clean cistern water by mistake. 
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ADVERTISEMENTS 
which will help you sell 


CHINAWYTE BATHROOM FIXTURES 


HE “Easy-Set” advertising campaign for 1926 
will be bigger and broader than ever. 

In addition to frequent use of large space in three 
great national publications, our plans include the use 
of a number of great daily newspapers, with a com- 
bined circulation of nearly two million. 

Nineteen-twenty-six will bring greater profits than 
ever before to all ‘‘Easy-Set” merchants. 

For your own use we have extensive material in 
the way of newspaper electrotypes, which we supply 
gratis, as well as dealer helps of many kinds. 

“Easy-Set” fixtures are coming to be better and 
better known in every corner of the country. If you 
are not now stocking this line, write us immediately 
for full details. J. H. Balmer Co., 
259-267 Plane Street, Newark, N. J. 


You Can Lift Them off 
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Small Pipes in Hot Water 


Heating 


Systems 


This Is a Discussion on the Merits and Demerits of Small Pipes in Hot 


Water Heating Systems and an Example of a Small Pipe Job 


That Is Claimed to Work Well 


T has been stated several times in 

articles which have appeared in THE 

PLUMBERS TRADE JOURNAL 
that different men have different ideas 
and different opinions of*things. That 
is a very broad and a wise saying. It 
covers practically all lines of human 
endeavor. In our trade of plumbing 
and heating, the differences of opinions 
of plumbing and heating engineers are 
certainly great. In all things pertain- 
ing to the trade we have variety of 
thought and variety of action. Even in 
the small matter of pipe sizes there is a 
decided diversity of opinion. 

True, there are rules and formulas 
that can be used at times to great ad- 
vantage in computing the sizes of pipes 
to carry steam, water, air,etc. But con- 
ditions are so variable in practice that 
we find it almost impossible at times to 
accurately arrive at those factors such as 
coefficients, etc., that are so essential in 
a correct working of these formulas. 

The trade, therefore, largely abides by 
certain tables that have been developed 
from first-class practical experience, in 
proportioning pipe sizes. These tables 
are so safe and so suitable for general 
installations of an ordinary character 
that they are used almost entirely by 
heating contractors. In exceptional, or 
unusual installations, particularly those 
of great magnitude, the formulas come 
in handy. 

In our every-day work we do not want 
to have our pipe sizes too large, because 
they are unnecessarily expensive. Cer- 
tainly they work satisfactorily and last 
much longer than small pipe sizes. Still 
we don’t want pipes that are altogether 
too large. Competition usually is a 
hindrance to the general use of pipes that 
are too large. 

Neither do we want pipes that are too 
small, because, as a rule, they do not 
function satisfactorily. And even if 
they do work satisfactorily when first 
installed, there usually comes a time 
soon, when they fail in their service. 

Competition, of course, is the’ whip 
that drives plumbing and heating con- 
tractors into the use of pipes that are 
too small. Small pipes may help one 
contractor to underbid another who in- 
stalls larger pipes. But in the end, and 
this is the history of many a grabbing 
contractor, they neither bring him honor 
nor financial success. 


By P. ‘Thomas 


In the matter of hot water heating 
systems we find innumerable successes 
and innumerable failures. If we trace 
the successes to their source we will in- 
variably find that the boilers, radiators 
and piping have all been generously pro- 
portioned. Every part of these success- 
ful and most satisfactory hot water heat- 
ing systems have been provided with a 
factor of safety, or surplus power over 
and above that required to handle the 
maximum load. All successful engineer- 
ing achievements are’ built that way. 


/g- 


Loop even 
wI/th top of 
énd. floor 
radiators 


2 


Hi 


Cy 


The floors that carry loads, the steel 
work that carries the floors and walls, 
the beams that carry the roof, the sewers 
that serve large communities, the power 
boilers that drive engines, the engines 
themselves and every detail in their 
make-up, are all designed with factors of 
safety that are assumed by the engi- 
neers and are used to ensure safety, 
stability and a proper functioning of all 
parts, not only for this year but for 
many years to come. That is considered 
safe and sound engineering and is prac- 
ticed by all successful engineers. 

Those of us in the plumbing and heat- 
ing game who want to stay in business 
must use factors of safety in our designs. 

As a glaring example of pipe sizes 
that are quite small, or at least appear 
so to the writer, let me refer you to 
Fig. 1 and the following letter: 

“In connection with the article on ‘Hot 


Fic. 1.—System of Hot Water Heating 
Prescribed by “G. F. B.” Which He 
Says Makes an Excellent Working 
Job. 


JANUARY 15, 1926 


[46th Year of Publication] 


Water Heating a Store Building Under 
Adverse Conditions,’ which appeared on 
Page 923 of the November’ 15 issue of 
THE PLUMBERS TRADE JOURNAL, 
I wish to present for your consideration 
a drawing of a hot water heating system 
for the same building which I am sure 
would work O.K. 

“Fig. 1 is a-rough sketch giving my 
idea of heating this job. It is entirely 
different and may offer a point for dis- 
cussion. This makes an excellent work- 
ing job. I have had no trouble on many 
jobs using %-inch up to 120 feet of 
radiation.” “G. F. B.,” Chicago. 

The author of this letter and sketch is 
connected with a boiler sales company 
and does not pretend to be a heating 
contractor. 

In connection with this matter we re- 
produce in Fig. 2 the layout that was 
illustrated in the November 15 issue of 
THE PLUMBERS TRADE JOURNAL. 
“G. F. B.” offers Fig. 1 as a substitute 
for it. Now the question is, “which will 
be the more satisfactory under the ad- 
verse conditions existing in the build- 
ing?” 

Note that “G. F. B.” starts from the 
boiler with a 1%-inch main for the 


Note Small Pipes 
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THERMOMETERS 


PIERCE, 
BUTLER & PIERCE 
MANUFACTURING 
CORP. 

General Offices: 

41 EAST 42nd STREET 
NEW YORK CITY 


Branch Offices: 


BROOKLYN, N.Y. 
NEWARK, N. J. 
WORCESTER, MASS. 
DETROIT, MICH. 
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Mr. Duryee Knows! 


“We have just completed the heat- 
ing installation for the Lane Crest 
Apartments at New Rochelle. « ««« 
We know you will have every rea- 
son to feel as proud of this instal- 
lation as we do.’’ 

Duryee Engineering Corp. 

New Rochelle, N. Y. 
Andrew B, Duryee,(M.E.) Prest. 


Details * x x * will interest you. 
Send for them! 


GORTON & LIDGERWOOD CO. 
| 96 Liberty St., New York 
Established 1887  Representedin Principal Cities 


Protect Your Underground 
Steam Conduit Work with 


Cypress defies decay 
Lasts as long as the pipe itself 


A, Wyckoff & Son Co,, Elmira, N.Y. 
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second floor radiators and a 2%-inch 
main with a loop for the first floor radi- 
ators. The boiler stands on the first 
floor and the length of the building is 
56 feet. 

We present both of these sketches for 
comparison. In the original article in 
which Fig. 2 appeared it is mentioned 
that ordinarily a 3%4-inch or 4-inch main 
would be used, if run in the form of a 
loop as shown in Fig. 2 herewith. The 
writer thinks that this is an excellent 
topic for discussion. He knows that sys- 
tem Fig. 2 will work perfectly because 
of the acceleration to the gravity circu- 
lation produced by the peculiar piping 
arrangements. But he is not sure about 
Fig. 1. In his eyes it has several weak 
spots. 

First, the circulation must be exceed- 
ingly sluggish except when the boiler is 


ditions? Personally I would not risk the 
layout shown in Fig. 1. 

Now let us consider the merits and de- 
merits of small piping. It has the ad- 
vantage of containing less water than 
large piping. We call it an advantage 
to have as small a volume of water in 
the system as possible, particularly for 
residence work, because the less water 
there is in a system the quicker will the 
system heat up and cool down. A small 
pipe system responds more quickly to 
the fire, and has less tendency to over- 
heat the house. 

A large pipe system holds up the 
water temperature longer and takes 
longer to heat up. Also a small pipe 
system is usually cheaper to install, even 
if there are more pipe lines as is the 
case with Fig. 1. That is an economic 
advantage that some people grasp in 
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The 1%-inch main serving the second 
floor only has good circulation power, 
all applied naturally. The circulation 
there should, according to natural laws, 
be quite active. 

The 1%4-inch main that supplies 290 
square feet on a level with the boiler 
does not, and cannot, have an active 
circulation. The velocity in that 1%4- 
inch pipe will be slower than that in the 
flow main to second floor. Yet it is ex- 
pected to serve more radiation. I don’t 
see how it can be done. Yet “G. F. B.” 
says in the note on his sketch that “these 
radiators will not vary 5 degrees.” What 
do you think of it? It is only a sales- 
man’s talk or is it a fact? The idea 
of a 1%4-inch pipe supplying as much hot 
water to radiators down on the floor 
on which the boiler stands, as a 14%4-inch 
pipe can supply to radiators on the floor 
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Fig. 2.—An Overhead One-Pipe Main Method of Accelerating Circulation Down to Radiators on Same Floor as Boiler 


making steam and so accelerating the 
loop. 

Second, to the writer’s mind the pipe 
sizes shown by “G. F. B.” are too small. 
For instance, he feeds the 105 square 
foot radiator in basement, the end one 
on his basement main, through %-inch 
pipe. My experience in heating leads me 
to believe that this radiator under these 
circumstances never could be satisfac- 
torily heated. Still “G. F. B.” says that 
“this makes an excellent working job 
and I have had no trouble on many jobs 
using %-inch pipe up to 120 square 
feet of radiation.” 

The writer does not like to doubt 
people’s statements. But somehow or 
other he cannot entirely absorb this 
statement. Perhaps he is wrong. Per- 
haps he is altogether too conservative in 
his layouts. Anyhow he would like to 
hear from the trade. The writer would 
like to have the opinions of his readers 
on Fig. 1. Would they install this lay- 
out in a job of this kind or would they 
install Fig. 2, using a 31-inch or 4-inch 
main? Or have they better methods for 
installing work under these adverse con- 


order to do a large volume of heating 
work. The disadvantages of small pip- 
ing lies chiefly in the fact that it can- 
not deliver by gravity circulation as 
much hot water to the radiators as can 
larger piping. And as it is the volume 
of hot water flowing through a radiator 
that counts, we cannot expect radiators 
to operate as efficiently with small piping 
as with large piping, the flow main tem- 
perature and circulation heads being 
equal. 

The temperature drop is too great 
where the piping is small and the cir- 
culation head is low. 

Running a loop up on the flow main, 
as in Fig. 1, certainly helps. But the 
temperature difference in the two legs 
of that loop must be small. Therefore 
its effect as an accelerator of circulation 
downward is small. A peculiar feature 
of Fig. 1, which, to the writer, seems in- 
explicable, is the fact that 285 square 
feet of radiation on the second floor is 
served by a 1%-inch main, while 290 
square feet of radiation in basement, or 
first floor, is served with a smaller pipe, 
namely, 14-inch. This seems wrong. 


above boiler level, particularly under the 
conditions set forth in Fig. 1, seems pre- 
posterous; when we know that, in addi- 
tion to having a higher velocity, the 
capacity of a 1%-inch pipe is almost 
equal to twice that of a 1%4-inch pipe. 
I hope I have not been too hard on 
“G. F. B.” and I would like to have 


him present some kind of proof that the - 


layout in Fig. 1 will actually heat all of 
these radiators within 5 degrees of each 
other, the mean temperature of the radi- 
ator being the standard to go by, not 
the temperature of inlet only. 

The temperature of inlet cuts but lit- 


tle figure in the amount of heat given — 


off by a radiator. It is the average tem- 
perature of the radiator that counts. 


The average temperature is obtained by — 


adding the inlet and outlet temperatures 
and dividing the sum by two. 

Finally I wish to thank “G. F. B.” for 
being so kind as to present his method 
for the benefit of our readers. I trust 
he will not be offended at the way in 
which we have handled it. It is only by 
thrashing out questions like this that 
we can get at the facts. 


~— 
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Laying Out of a Simple and Effective Ventilating System That Will 
Ventilate All Floors Economically, Equally and Without Draft 


By T. N. Thomson 


N the November 1, 1925, issue of THE 

PLUMBERS TRADE JOURNAL 

there appeared an article on Modern 
Methods of Heating a Loft Building. 

In the basement plan we showed a 
blower and indirect stack for fan ven- 
tilation of the building. The discharge 
from that fan connects into a fresh 
warm air stack on the face of the wall. 
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Fic. 1.—Plan of Typical Loft Floor in a 
Tall Building That Has to Be 
Ventilated 


That stack rises the full height of the 
building and delivers air to each floor 
through a fresh-air register, say, about 
8 feet above the floor line. 

The vitiated air from each floor is 
driven out through registers set down 
near floor level. That vitiated air goes 
into the pipe shaft and so finally escapes 
out through the roof. The toilet rooms, 
of course, are all thoroughly ventilated 


either by the general ventilating system 


-or by a separate exhaust system éspeci- 


ally installed for toilet room ventilation 
independent of the ventilation of the 
lofts. The separate system is the better 
of the two. 

In this article we will discuss one of 
the simplest and least expensive types 
of fan ventilation systems for typical 
loft buildings. A loft building, it will 
be understood, has all floors open. There 
are no: partitions except those around 
toilet rooms, elevators, stairs and air 
shafts. All the remainder of each floor 
is one open room. 

As tenants occupy these lofts they may 
partition them off. But the partitions 
can be stopped below the ceiling a little, 
and have some grills at the floor, for 
circulation of air. 

Now let us study a specific case, not 
necessarily the same as the one described 
in the November 1 issue. Suppose that 
Fig. 1 is a plan view, a typical floor 
plan, and we are required to install a 
ventilating system that will furnish an 
adequate supply of fresh air to each of 
the 8, 10 or 12 floors, whatever it may be. 

In the basement are the low pressure, 
heavy duty heating boilers, either of 
steel or cast-iron construction. Any- 
how they are low pressure boilers and 
the heating system, we will assume, 
is a low-pressure system with graduating 
valves on all direct radiators throughout 
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Fan Ventilation of a Loft Building | 


the building. Let us assume that there 
will be enough direct radiation installed 
to heat the building to 70 degrees Fah- 
renheit during coldest weather, inde- 
pendent of the ventilation system. 

The air for ventilation then would 
come into the lofts at about 70 degrees, 
or whatever temperature it was intended 
to hold up in the lofts. Seventy to 72 
degrees is a satisfactory temperature 
for the fresh air to enter the rooms, or 
lofts. Study Fig. 1 and think out for 
yourself how you would go about the 
design of a ventilating system for such 
a building, then compare it with the lay- 
out that follows: 

First we would settle upon a blower 
job, making each loft a plenum chamber 
so to speak. We would take our supply 
of fresh air from the open court at the 
rear of the building, run it through a 
duct or cold air room, to a fan blower 
in the basement. On the outlet of tHe 
blower we would place a modern dry air 
filter. Then, on the outlet of the filter 
we would install the indirect heater 
stack. Then we would connect the out- 
let of the heater stack housing by means 
of a galvanized-iron duct to the rising 
stack which we would erect in the pipe 
shaft providing there is room for it. 

We would place on this fresh-air stack, 
a proper register outlet at each floor. 
That, in a general way, covers the in- 
take of fresh air, the power to drive the 
air through the system, means for puri- 
fying the air, means for heating the air, 
means for conveying this filtered and 
warmed air up and into every floor of the 
building. 

Now we have the equipment to push 
fresh air into every loft in the building. 
The next essential is means for the foul 
air to get out of every loft, or room, and 
be discharged to the atmosphere at a 


161 


place where it cannot short circuit di- 
rectly to the fresh-air intake opening. 

The logical place for the outlet of 
the vitiated air, or the vent outlet, as it 
is sometimes called, is at the roof. 

We therefore are in position to utilize 
the pipe shaft, which is shown located 
between the toilet rooms and the eleva- 
tors. 

Fig. 2 shows the pipe shaft and the 
fresh-air stack F. A. in it on an en- 
larged scale. The straight arrows indi- 
cate the direction of the flow of the 
fresh air to the loft. The arrows show 
the return of the vitiated air back to the 
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Fic. 2.—Detail Plan Showing How the 
Pipe Shaft Is Used in the Ventila- 
tion Scheme of a Loft Building 


pipe shaft, which, in this case, is con- 
verted into a vent shaft. 

Fig. 2 is a typical layout of the ar- 
rangements on each floor. The low par- 
tition shown may or may not be installed 
by the occupants, all depending on the 
character of their business. In any case 
it would be low enough to permit the 
current of fresh air to freely flow over 
it. There would be a grill or other 
opening at the bottom of the partition to 
permit the vitiated air to get into the 
toilet room through a similar opening, 
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GURNEY HEATER CO., Inc. 
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Correct size boiler 
Correct type boiler 
Correct radiator 


For that particular system, these problems are quickly 
covered in the Gurney Line. 


For those new developments this year figure on 
Gurney to supply your Boiler and Radiator needs — 


(GURNEY HEATER MFG @ 


93-95 Oliver Street, Fort Hill Square 
GURNEY HEATER MFG. CO. GURNEY HEATER CO., Inc. 
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Philadelphia 
108 North 17th Street 
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Now is the time to stock 
the entire Russell line. 
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for Russell sales helps 
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and from there to the vent shaft. This 
ventilates the loft first. Then the spent 
air from the loft ventilates the toilet 
rooms. 

If you examine Fig. 1 you will ob- 
serve that the loft'is long and narrow 
and that the fresh air enters the loft 
at a point very close to the middle of 
its length. 

To get the fresh air to shoot over to 


Canvas 
connection 


Lamp er. 
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show a louvre volume damper here. It 
can be adjusted to suit or shut off en- 
tirely. 

Fig. 6 is a detail showing how the 
ventilation of the toilet room is secured 
if no special toilet room ventilating 
fan is used. We now are considering the 
most economical kind of a system. We 
know it is not as good as a separate 
toilet room exhaust vent system by a 


Warra fresh 
Gu- stack 
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Fic. 3.—General Arrangement at the Fan, Filter and Heater for the Success- 
ful Ventilation of a Loft Building 


the furthest corners of the room means 
that we have to install deflectors, or dif- 
fusers, over the fresh air openings. 
Otherwise, with a plain register force, 
the air would shoot straight across the 
room, hit the opposite wall, and prob- 
ably cause down drafts there. 

We can use different kinds of diffusers 
over these openings. We can either buy 
them factory made or have our sheet 
metal man make them to suit the job 
from a detail drawing furnished by the 
heating contractor. 


Principles on Which Diffusers Work 


The principles on which these diffusers 
work are exhibited in Fig. 5. The plan 
view shows how a large volume of the air 
is diverted over to both sides by vertical 
baffles of sheet iron bent to the proper 
curves. The inlets to the side openings 
would be larger than the openings. The 
inlets to the centre openings are smaller. 
Thus the volume to the centre openings 
is reduced while that to the side open- 
ings is increased. This increases not 
only the volume of discharge at the sides 
but also the velocity. Thus the fresh 
air can be diverted to any point of the 
loft desired, and a fairly equable venti- 
lation effect produced throughout the 
room. The vertical section shown in 
Fig. 5, combined with the plan view, 
shows how the thing is built and how 


Jute fo thermostat 


Automatte 


Checks 


separate exhaust fan. But it is better 
by far than not having the lofts venti- 
lated at all, and there are plenty of loft 
buildings that do not have any positive 
ventilation system at all. 

In Fig. 6 the foul air from the loft 
or large room enters the toilet room 
through louvred openings in the wall or 
door, or both, sufficient in area to take 
all the air freely. This air, after pass- 
ing through the toilet room and perform- 
ing ventilation duty, then enters the 
vent shaft through a grill or louvre at 
the ceiling. The wavy arrows show the 
general directions of the air flow and 
clearly define how the toilet rooms can 
be effectively ventilated without extra 
operating cost. The fan, we said be- 
fore, creates a plenum pressure in the 
lofts. That pressure is higher than the 
air pressure in the vent shaft. Conse- 
quently the air flow must be in the 
direction of the arrows in Fig. 6. That 
is, from loft to toilet room, to vent shaft, 
to and through the roof. 

So much then for the ventilation part 
of the system. Now let us look into the 
air warming part as this is an important 
part for the heating contractor to set- 
tle. The general scheme down at the 
fan and heater in the basement is shown 
in Fig. 3. The fan is either enclosed in 
an air-tight small room, as shown, or 
may have the cold air intake pipe con- 
nected direct to its inlet. We prefer the 


boiler 


HIG: 4.—Suggestion for the Installation of an Automatically Controlled Fan 
Blast Heater to Maintain Uniform Temperature of Air to Lofts 


deflectors extending into the fresh air 
stack slice off a portion of the rising 
main air current and guide it into the 
register. But for these deflectors, the 
air might shoot past the register and 
all go to the upper floors. Some people 
make these dampers adjustable, which is 
a good plan. Others depend upon sepa- 
rate damper control of the volume. We 


air-tight fan room on big work, because 
the fan can then take air in at both sides 
which eases up the load on the fan. 
Besides, the motor then is in the fan 
room, where nobody can tamper with it. 
There is a tightly fitting damper in the 
cold air intake pipe. That can be closed 
tight at night, or any other time that 
the fan is shut down. It would only be 
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closed as a means of saving fuel when 
the building is not occupied, but still 
requires to be heated. 

The motor that drives the fan may 
be direct connected or belted up.to the 
fan as desired. 

The mouth of the fan has a canvas 
sleeve connecting it to filter, heater, or 
duct, as the case may be. That is to 
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Fic. 5.—Sketches Illustrating the Prin- 
ciples Involved in the Construction 
of Room Inlet Deflectors and 
Diffusers 


prevent fan vibration from being heard 
or felt in the building. It is customary 
to set the fan on a cork mat which not 
only makes the running of the fan 
smoother, but also heips stop vibration 
from being communicated to the building. 
The cork mat is particularly useful where 
the fan is set on a wood floor, or on 
heavy floor timbers. 


HE air filter should be effective and 
of cleanable type. For ordinary 
purposes the dry type filter seems 

to fill the bill. But for buildings where 
the fresh air supply has to be not only 
free from dust, but also free from sul- 
phurous fumes, etc., and particularly 
where it has to be moistened for hu- 
midity purposes, then a regular air 
washer and automatic humidifier might 
be used instead of the dry filter. 

The fan motor and filter design is the 
work of the manufacturers who supply 
them to the heating contractor, and they 
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Fic. 6.—Section Through a Toilet Room 
Showing Travel of Vitiated Air 
From Loft to Vent Shaft 


can be obtained under a performance 
guarantee after the heating contractor 
has specifically prescribed their duty and 
the working conditions of the job. But 
the heater design is up to the heating 
contractor the same as the other parts 
of the heating system. He has to pro- 
portion it and lay it out so it will func- 
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tion as perfectly as the other parts of 
the heating system. 

Ordinarily this heating system could 
be a gravity return job, the maximum 
boiler pressure running perhaps up to 
1 pound or more, according to the 
height of the dry return main above the 
boiler water level. 

Or the system may be one of those 
that have a steam return trap which 
not only automatically returns condensa- 
tion from all of the direct radiators that 
are equipped with graduating valves and 
radiator traps, but also permits the boiler 


pressure to be run as high as desired, 
say, 10 or 12 pounds, maximum. 

Suppose, however, that we have to 
return the indirect condensation by 
gravity, then it is necessary to have the 
heater high enough to secure a head in 
the return line sufficient to compensate 
for the boiler pressure in the return 
which would be a wet return. 

Should the maximum boiler pressure 
be 1 pound, a 3-foot head in the return 
should be sufficient. Then the stack may 
be piped up as shown in Fig. 4. 

The steam main to this heater is pre- 
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ferably taken direct from the boiler and 
separately valved. . The return line 
should connect back to boiler separately 
and be valved near the boiler. 

Note that the air is blown through 
the heaters from No. 1 to No. 3. No. 1 
does the first heating. No. 2 boosts the 
air temperature more. No. 3 supplies 
the final temperature during coldest 
weather. These heaters are automati- 
cally controlled by a thermostat located 
in the trunk line at a point where the 
air discharged from the heater is thor- 
oughly mixed and of uniform tempera- 
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PITTSBURGH 


Satisfaction — 


Webster calls it ‘‘gratification of 
desire—comfort.”” 


YORK 


(Trade Mark Registered) 


HEATERS 


Gratify the desire of the home 
owner in every respect — for com- 
fort, ease of operation, economy 
and lasting qualities. 


STEAM_VA POR-HOT WATER 
ABENDROTH BROTHERS 


EST. 1840 
PORT CHESTER, N. Y. 


, Sales Offices: 
Bridgeport, New York City and Brooklyn 


ture. The thermostat is of the gradu- 
ating type. It connects to and operates 
the steam control valve shown on the 
steam main supplying just enough steam 
to the heater to raise the air tempera- 
ture to 70 degrees. 

Note how the steam main connects 
to the three heaters. No 1 heater has a 
free, uninterrupted supply of steam from 
the control valve. Beyond that connec- 
tion is a check valve through which steam 
flows to heaters Nos. 2 and 3. There is 
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Fic. 7. — How a _ Self-Closing Fire 
Damper May Be Installed in a Ven- 
tilation Duct to Help Smother Fires 

in Buildings Automatically 


another check on the connections to 
heater No. 3. 

Study this arrangement and observe 
that No. 1 heats first, No. 2 next, and 
finally, No. 3 heats. That is all due to 
the resistance of the check whose clap- 
pers have some weight. 

The operating result is as follows: In 
mild weather, say 50 degrees outdoors, 
probably only No. 1 would be heated. 
The other would be cold. In moderately 
cold weather, No. 1 and No. 2 may be 
heated to bring the air temperature up 
from, say, 25 to 30 degrees to 70 degrees, 
and during zero weather, all would be 
hot to get the desired 70 degree tempered 
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air output for ventilation. The conden- 


sate outlets may be hooked up as shown, ° 


with the automatic air vents, quick pat- 
tern, perched up on short pieces of pipe 
to keep them clear of water spurts out 
through the outlets. 

Each condensate pipe has a check 
valve and gate valve. Then they join 
into the wet return line which takes all 
their condensation back to the boiler by 
gravity. 

It might be a good plan to have these 
checks located below boiler water line 
level to be sure that no steam can blow 
back through them should any happen 
to leak a little. 

Arrangements like Fig. 4 are exceed- 
ingly simple and if the thermostat works 
right, and the boiler pressure never runs 
higher than the maximum on which the 
system is designed, it should work per- 
fectly maintaining a steady 70 degree 
temperature in the fresh air duct that 
supplies the building. 

Furthermore, in zero weather there 
should be no chance of the sections freez- 
ing because section No. 1 must heat first 
all the way down to the outlet before 
No. 2 gets steam, unless, of course, the 
steam checks leak. It is not likely, how- 
ever, that they could leak enough to pre- 
vent No. 1 from filling with steam ahead 
of all other sections. 

One other feature before we close. It 
does not exactly relate to ventilation. It 
relates to fire protection. 

We all know, at least those of us who 
have been connected with volunteer fire 
departments, that a vent shaft or pipe 
shaft in a building acts like a chimney 
for a burning structure. If the shaft 
runs up to and through the roof and 
flames or hot air once get into it, the 
shaft draws fresh air in through the 
fire and makes it burn fiercely. City fire- 
men know how hard it is to fight a rag- 
ing fire that is augmented by a large 
and hot air shaft. 

What we, as heating engineers, can 
do to prevent raging fires by helping to 
smother them, is to place fire dampers 
in the flues. 

These fire dampers are nothing but 
weighted butterfly dampers held open 
with a wire and fusible link. 

Fig. 7 is a section and plan of a duct 
or flue with a fire damper set in it. The 
swivel point or axle is at A. This is a 
very loose fit. When flames shoot up the 
shaft they quickly melt the fusible link 
and the weight promptly closes the 
damper. That stops the draft and so 
helps check the fire. 


BROADCASTING OF HEAT BY RADIO 
IS PREDICTED 


6¢ ROADCASTING heat by 

radio is only a matter of 

years,” declared Professor 
S. E. Dibble, president of the 
American Society of Heating and 
Ventilating Engineers, at the 
Carnegie Institute of Technology 
recently. 


“Tt is no more improbable to 
broadcast heat waves than it was 
to broadcast sound waves,” Pro- 


fessor Dibble added. “The problem 
is to discover instruments to con- 
trol them, especially a detector 
which will pick them up and hold 
and amplify them. 

“The day is not far off when we 
will see huge centralized heating 
plants broadcasting heat to be 
utilized at far distant points in 
homes, plants and office buildings.” 


The foregoing radio message was 
clipped from the front page of the 
January 7 edition of The New York 
Herald-Tribune. It has been pub- 
lished far and wide in the public 
press and read with growing in- 
terest by hundreds of thousands of 
people. On first thought, the idea 
of broadcasting heat by radio 
would seem outlandish, utterly im- 
possible, in fact a crazy conjecture. 
But is it? 

The wonders of science have 
startled the world many times in 
the past 25 years. This idea of 
radioed heat—advanced by such a 
prominent scientist and noted engi- 
neer as Professor Dibble—is indeed 
practical and we are inclined to 
believe, wholly possible. When 
will that time come? 
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Economical Piping Methods 


A Careful Study of Conditions Before Planning a Heating System 
Will Save Time and Material—Some Suggestions 


By Alfred G. King 


EFORE planning the piping for a 

heating system the requirements, 

such as the shape of the building 
and the general construction details, 
should be studied. By following this plan 
a piping system can be outlined which 
at once will be economical to install and 
efficient in service. Ofttimes both time 
and material are wasted because the 
fitter or heating contractor has not given 


in use for four heating seasons and has 
always produced an abundance of heat, 
even in the most severe weather. We 
select it for the reason that it affords 
an excellent illustration of our conten- 
tion that a very considerable saving 
could have been made in the cost of in- 
stallation by planning a somewhat dif- 
ferent arrangement of the piping sys- 
tem. _ This could have been done without 
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Fic. 1.—Illustrating Circuit Method of Piping Installed in Apartment Building 


sufficient thought to the planning of the 
installation. Certainly the most eco- 
nomical method of piping should be used 
in order to reduce the cost of installa- 
tion, at the same time keeping in mind 
the fact that the efficiency of the system 
must not be impaired by the contem- 
plated saving in the cost of the work. 
To illustrate the thought we have in 
mind we shall call attention to a gravity 
system of low-pressure steam heating 
installed in a small apartment house or 
“flat” building. The building is 36x60 


Fic. 2.—Showing a Good Method of Re- 
ducing Size of a Steam Main 


feet in size and the heating contractor 
installed approximately 1700 square feet 
of radiation to warm it. The chimney 
is located in the north wall of the build- 
ing at a point nearly in the centre or 
about one-half the length of this wall, 
therefore the boiler is located on the 
north side of the basement. 

This particular job is selected, not be- 
cause it does not operate properly and 
give satisfactory service, for it has been 


interfering in any manner with the effi- 
cient operation of the apparatus. 

Fig. 1 shows a plan of the basement 
piping as it was installed by the heating 
contractor. We are not concerned as to 
the system above the basement and there- 
fore only show the basement and plan of 
basement piping. A 5-inch main circuits 
the basement supplying branches to the 
radiators and risers as indicated. The 
5-inch main is carried full size to the 
end or to a point near the boiler where 
drop is made into the return. At this 
point a large free venting air valve is 
placed to quickly free the main of air 
when steam is generated in the system. 

This plan of installation is generally 
conceded to represent good steamfitting 
practice, although we are of the opinion 
that certain conditions, such as the char- 
acter of the job and the size of the main, 
should be considered before planning to 
run the entire circuit full size or without 
reducing. 

Generally any circuit main up to 
3-inch in size should be treated in this 
manner as the size of a job requiring a 
main no larger than 3 inches is not so 
great as to require one of exceptional 
length. Mains larger than 3 inches in 
size give better service if occasionally 
reduced and dripped or relieved of ac- 
cumulated condensation. 

While advocating a reduction in the 
size of a large main, perhaps a word 
of caution is in order. It is not a good 
plan to reduce it too much or too often. 
There is what might be termed a happy 
medium in this respect and the experi- 
enced fitter will quickly note if the con- 
ditions of the work will allow of a re- 
duction. 

Certain requirements also condition 
this matter. The area of the main 
should be kept sufficiently large that the 
amount of pressure drop at the end is 
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Jenkins Bronze Valves with bronze wheels are 
in keeping with the finest plumbing and the 
finest heating systems. 


Owners are pleased with them. These good- 
looking valves are well-dressed salesmen for 
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“8 live radiator heating jobs 


Recently we mailed circular letters to 47 
prospects for one dealer 


Every job you sell ought to sug- be be Check carefully through your 
gest names of neighbors or friends Q | ya i local and suburban phone book, 


whom you could circularize. tax list, social and club lists, etc. 


Some of the many places where IDEAL Boilers and AMERICAN Radiators can be used 


Look over your community and see how many buildings in this list need heating and domestic water supply. 
For heating small homes and small business buildings: Ipzat-Arcoa. For heating larger buildings: Ipza. 
Heat Machine, Arco Rounp, WaTER TuseE, Yonpa, Sorr Coat SMOKELESS, SECTIONAL, etc. 


General Stores Lawyers’ Offices Garages Farm Cottages Community Centers Interurban Waiting 
Billiard Parlors : Real Estate Offices Ice Cream Parlors Clubhouses Detached Buildings Rooms 

Gas Filling Stations Taxicab Offices Grain Elevator Offices Tailor Shops Drugstores Boarding Kennels 
Lunch Rooms ; Trucking Company Railroad Stations Tobacco Stores Attic Playrooms Jewelers’ Stores 
Coal Company Offices Offices Railroad Signal Towers Cobblers’ Shops Animaland Bird Stores Printing Shops 
Doctors Offices Office Buildings Dairies Laundries Milliners’ Stores Notion Stores 
Dentists’ Offices Barber Shops Poultry Houses Conservatories Schoolhouses Builders’ Offices 
Banks Theatres Movie Houses Churches Libraries Public Buildings 


and hundreds of others 


ARCOLA YONDA 
RADIATOR REG. U.S. PAT. OFF, SMOKELESS 
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from forty-seven letters’ 


2»— Within a very short time 8 of these 


wanted that dealer to call 


HIS SUCCESSFUL USE of direct 

mail is not unusual. It is just an 
example of what is happening to 
IDEAL-AMERICAN Merchants every- 
where. 


The illustrated circular letters are 


forceful salesmen that tell the story 
of the wonderful heating comfort 
and fuel economy to people who 
are really seeking it. 


No wonder the sales results are 
unusual. 


You can have this same service—FREE 


E ARE READY to do the same 

kind of work for you—ready 
to help you get live prospects for 
heating jobs. 

All you have to do is just this: 
Send in at once as many names of 
heating prospects as you can care- 
fully compile. 

We will immediately send to 
every one of them a beautifully il- 
lustrated circular letter. On the first 
page we will write a personal mes- 
sage to the prospect, referring him 
directly to you. Ten days later a sec- 
ond letter will go out, again featuring 
you as the IDEAL-AMERICAN Mer- 
chant. 


If no reply has been received after 
ten days an illustrated government 
postal card will be sent witha 
stamped return card for reply. 


Every reply received will be re- 
ferred to you so that you can follow 
it up with a personal call and leave 
an estimate! 


This plan works! It is producing 
good business for others and will do 
the same for you. 


Give it a trial. Our salesman or 
the salesman of the Jobbing Supply 
House will give you valuable sug- 
gestions in getting up your list of 
names. 


Get ready for February, March and April, when prices are low and business slack! 


@) AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, 
Buffalo, Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, 
Omaha, Kansas City, Denver, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 


Makers of AMERICAN RADIATORS, IDEAL BOILERS and other heating, ventilating, and cooling products 


TYPE A 
SECTIONAL HEAT MACHINE 
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not affected by the reduction in size. 
If, at any point on the circuit, it be- 
comes necessary to raise or “hop” the 
main to a higher level, this point offers 
an excellent chance to reduce the size 
of it and under these conditions a bleeder 
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that a 38-inch main supplying six branch 
connections and a 314-inch main serving 
nine branches will be of ample size for 
the work. 

We think, as we have already sug- 
gested, that all of our readers will agree 
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Fic. 3.—Illustrating a Divided-Circuit System for Job Outlined on Fig. 1 


or drip connection must be made to a 
wet return. 

While it is not absolutely required, it 
is well to place an automatic air valve 
at the end of the larger leg of the main 
before jumping to a higher level and 
the reducing tee used for this purpose 
should be placed in the larger pipe some 
12 or 15 inches from the end. 


How to Reduce and Vent Steam Main 


Fig. 2 illustrates a very acceptable 
method of reducing, venting and drip- 
ping a main under the conditions we 
have outlined. The method shown in- 
sures the delivery of dry steam to the 
reduced leg of the main and prevents any 
possible mixup of the circulation at this 
point that might be caused by an air 
pocket. 

The installation to which we have 
called attention could have been planned 
as a divided circuit system and equally 
good operating results could have been 
realized at a very great saving in both 
material and labor. By dividing the 
main smaller pipe is required and small 
pipe is more easily cut, threaded and 
erected than larger pipe. This fact, to- 
gether with the reduced cost of the 
smaller fittings used, and the pipe cover- 
ing required, would materially lessen the 
aggregate cost of installation. 

Reference to Fig. 1 will show that the 
5-inch main serves 15 branch connec- 
tions; therefore, fifteen 5-inch tees are 
required in addition to the elbows, five 
in number, exclusive of boiler connec- 
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Fic. 4.—Method Used in Making All 
Branch Connections From Main 


tions. Approximately 150 feet of 5-inch 
pipe is required for the circuit main. 
Now, let us suppose that this job had 
been installed with two circuits or as a 
divided-circuit system. Owing to the lo- 
cation of the boiler and radiators, one 
of the circuit mains will be slightly 
larger than the other. A study of the 
system, as outlined by Fig. 1, will show 


that 3-inch and 34-inch pipe is more 
easily cut, threaded and installed, than 
5-inch pipe, therefore a very consider- 
able saving in cost of labor is made by 
using the smaller pipe. 

Fig. 3 illustrates a plan of a divided- 


In sizing the divided-circuit mains we 
have made the same generous allowance 
for friction, etc., that was made in de- 
signing the 5-inch circuit shown in Fig. 
1. The approximate length of this 5-inch 
main is 150 feet. Making allowance for 
the friction caused by the tees and 
elbows, the equivalent length of it is less 
than 300 feet. 

Assuming a pressure drop of 2 ounces 
any standard table will show that a 
5-inch main (circuit) 300 feet long is of 
generous size for serving 1,700 square 
feet of radiation. In fact, with a slightly 
greater pressure drop, a 4-inch circuit 
main would do the work. 

Comparing the above with the plan 
illustrated by Fig. 3, this plan shows ap- 
proximately 680 square feet of radiation 
supplied by a 38-inch and 1020 square 
feet by a 3%4-inch main. Considering 
the equivalent length of each circuit it 
will be noted by consulting a standard 
table that a 3-inch main 150 feet long 
will serve 1000 square feet of radiation, 
figuring a 2-ounce pressure drop, and 
that a 34-inch main 200 feet long will 
serve 1200 square feet under the same 
conditions. a 

We have said that the divided-circuit 
system, illustrated by Fig. 8, is more 
efficient than the simple circuit shown 
by Fig. 1, and the question naturally 
arises, “In what way is the divided-cir- 
cuit system better or more efficient?” 

Good heating practice is followed when 
a heating system is piped in such a man- 
ner that the radiators on the north or 
more exposed side of a building receive 


circuit installation. There is required 
for this plan (main only) six 3-inch and 
nine 34-inch reducing tees and ten 3- 
inch and 8%-inch elbows and approxi- 
mately 50 feet of 3-inch and 90 feet of 
3%-inch pipe. 

Our readers who contract for heating 
should estimate the time and material 
required for the installation as outlined 
on each of the plans illustrated and note 
the saving effected in the cost of the work 
by using the divided-circuit system. 
When figuring cost, estimate that all 
basement piping should be insulated with 
three-ply air cell or equally good cover- 
ing. 

Do we hear the reader say: “Plan 
shown by Fig. 3 is no doubt less expen- 
sive to install but the efficiency of the 
job has been reduced by using small 
piping?” No! We have not reduced 
efficiency; in fact, we have increased the 
efficiency of the apparatus. 
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the first steam generated by the boiler. 

Therefore, note by the arrow indi- 
cating the point of the compass, that 
by dividing the circuit all of the radi- 
ators on the north side of this building 
are the first to receive heat from the 
system. This is not the case when the 
single-circuit plan is followed. 

To make the plan of installation plain 
we illustrate some of the details. The 
piping plans do not.show the method of 
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Fic. 5.—Method of Venting 5-Inch Main 
and Making Boiler Connection 


connecting branches from the main. Fig. 
4 illustrates the method used on the or- 
iginal or single-circuit plan and it is 
first class and cannot well be improved. 
The branch is taken from the main with 
a 45-degree top connection and a swing 
joint is provided at the end. 

Fig. 5 illustrates the method used in 
venting the end of the 5-inch main and 
making the connection to the return. 
Note that a 24-inch height of the end of 
main above the water line is provided, 
which is good practice. 

We have no criticism to offer of the 
method, as shown, except that we should 
prefer to connect the return as for the 
checkless method as illustrated by Fig. 6. 

The method of venting and dripping 
the 83-inch and 3%-inch circuits (Fig. 3) 
into a wet return is clearly illustrated 
by Fig. 7 and requires no further ex- 
planation. The wet return may cross the 
floor of the basement on the floor or in a 
conduit as desired. 

We suggest that the fitter or heating 
contractor (or person designing the pip- 
ing system), after a study of the work 
and the conditions of installations, should 
make some small pencil sketches showing 
various methods of piping the job and 
then select the system which appears the 
most economical and practical. A few 
minutes spent in study and drawing 
small pencil plans may mean a saving 
of a good many dollars to the heating 
contractor. 
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N Improved Asbes- 

tocel long life is ad- 

ded to high efficien- 
cy because corrugations 
run crosswise as well as 
lenethwise. Besides 
breaking up thelongair 
channelsinto numerous 
dead air pockets, these 
cross corrugations 


> 
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JOHNS-MANVILLE INC. 
292 Madison Ave. at 41st St., N. Y.C 
anches in 64 Large Cities 
Canadian Johns-Manville Co., Toronto, Ont, 
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INCE there is a growing demand by 
S the public for oil burner installations, 

and the plumbing and heating trade is 
deeply interested in that part of the heating 
business, a special oil burning department 
has been made a regular feature of each 
issue of The Plumbers’ Trade Journal, Steam 


| 


and Hot Water Fitters’ Review, whose object 
is to keep readers informed on what is lat- 
est and best in oil burning. The trade is 
requested to submit articles, news items, 
photographs of successful installations, and 
other matter which.will inform readers on 
oil burning ,engineering. This department 


has been placed in charge of Gilbert Spencer, 
an old and experienced engineer, who has 
specialized on oil burning, both for domestic 
installations, power and industrial uses. He 
will gladly help readers to solve their oil 
burning engineering problems, and will wel- 
come any co-operation on their part. 


How Domestic Oil Burning 
Is Made Perfectly Safe. 


Safeguards Which Are Provided by the Oil Burner Contractor But Are 
Not Generally Used With Coal-Fired Boilers 


By Gilbert Spencer 


S domestic oil burning safe? That is, 
can we class domestic oil burning as 
being as good a risk as coal burning, 

gas heating or any other fuel that might 
be on the market? It might seem like 
a prejudiced opinion if an oil burner 
man were to answer that question in the 
affirmative; it is better, therefore, to 
quote from an unbiased authority who is 
in a position to know the facts of the 
case, and is interested in the subject 
simply from an engineering standpoint, 
as a seeker after truths. 

There is no better authority on the 
subject than the Underwriters’ Labora- 
tories located at Chicago. There, sooner 
or later, is submitted to them for testing 
and listing, every make of oil burner on 
the market of sufficient merit to warrant 
the manufacturers in going to the trouble 
and expense. 

The testing engineers in the labora- 
tories are cold-blooded hard boiled in- 
vestigators when it comes to running 
down, mounting on a pin and examining 
anything that might increase the fire 
hazard throughout the United States. 

The Laboratories are maintained by 
the National Association of Fire Under- 
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Fic: 1.—A Boiler Smoke Flue Plugged 
With Brickwork, Almost Completely 
Checking the Draft 


writers to investigate everything enter- 
ing into the makeup of a building. They 
see how fire resistant it may be and how 
much element of risk its use would in- 
troduce into building practice. The 
Laboratories test brick, hollow tile, con- 
crete, fireproofing materials of all kinds, 
electrical. equipment, gas heating appa- 


ratus, oil equipment and oil burners. In 
short, everything is grist that comes to 
their mill. 

When a man of that experience and 
impartial viewpoint speaks, he is worth 
listening to. Therefore it will be well to 
read and ponder the following quotation 
from the writings of E. J. Smith of the 
Laboratories: 

“A properly constructed oil burner, 
installed in accordance with the regula- 
tions published by the National Board 
of Fire Underwriters, and used with 
a reasonable degree of intelligence, 
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Fic. 2.—A Defective Chimney Which 
Caused the House to Catch Fire 


should not involve a materially greater 
hazard than the use of the fuel it is 
designed to replace.” 

In that statement, Mr. Smith spoke 
for the Underwriters. He expressed the 
view of the men who make a business of 
insuring property against partial or 
total loss from fire, and their attitude 
is still further reflected in their actions 
in that they will permit a domestic oil 
burner to be installed in property they 
insure, without increasing the rate of 
insurance, so long as the burner has 
been listed by the Underwriters’ Labora- 
tories and is put in according to their 
regulations. 

But we must not infer from this that 
the burning of oil for fuel is accom- 
plished without risk. The burning of 
any fuel is attended with risk, and the 
burning of oil is no exception to the rule. 
Precautions have to be taken, that is all, 
and when they are, oil burning is safe. 

The first safeguard to oil burning be- 


gins, I would say, at the chimney. Some-~ 


how or other, too little attention has 
been paid in the past to this important 


feature of a heating system. That 
arises from the fact that a lesser volume 
of air is passed through the furnace in 
oil heating then when firing coal, there- 
fore, a smaller flue can be used. Some, 
manufacturers even go so far as to oper- 
ate with a closed damper through which 
there ‘is:an opening not larger than 2 
inches in diameter. 

In forced draft burners the chimney 
flue is not depended upon for draft. The 
draft is furnished by the fan 
or blower, so the feeling has 
sprung up in the trade that 
the chimney flue is more or 
less of a negligible matter. 

But is that true? The 
writer would say most em- 
phatically, “no.” It has 
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burner did not operate properly, and he 
knew it was not doing justice to his 
product, although he could not point out 
just what was wrong. The burner was 
gone over carefully by the installation 
manager time and again, still, while it 
seemed perfect in all mechanical details, 
it could not be made to function as it 
should. 

Finally, a “trouble shooter” was sent 
out from the factory to locate the 
trouble. It did not take him long to 
find that the hot gases could not escape 
from the boiler as fast as formed. That 
made the “shooter” suspicious of the 
chimney flue. 
he found the chimney plugged with 
sticks, bricks and mortar. When the 
chimney was being built, a brick had 
fallen down inside, lodging just above 
where the smoke pipe entered, as shown 
in Fig. 1. Sticks and mortar later be- 


‘came wedged on top of the brick, until 


the flue of the chimney was almost 
closed. He knocked out the obstruction 
and a burner installation which, up to 
that time, had given nothing but trouble 
thereafter performed to the entire satis- 
faction of the owner and manufacturer. 
The other case did not end so happily. 
But hold, that is not the statement to 
make. Rather I should have said that 
it had a more dramatic period or climax, 
but like the hero and heroine in the 
movies, lived happily thereafter. 
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Fic. 3—A Non-Flooding Method of Installing a Storage Tank 


been his experience and observation that 
a smoke fiue or chimney is of just as 
much importance in oil burning as it 
is when burning solid fuels. It might 
not need to be so tall, or of equal area 
as for solid fuel burning, but it must be 
_ equally well constructed and have a posi- 
tive draft without blow-backs. ; 
That is*true for all makes and types 
of oil burners.” It is more true, if pos- 
sible, for natural draft burners. The 
writer has seen many burners condemned 
and removed from the premises when it 
was the chimney, not the burner that 
was at fault.. And oil burning in each 
case got a setback. 
The construction of a chimney, or its 
physical condition’: sometimes causes 


trouble for the oil burner manufacturers 
and reflects discredit when none is due. 
I will cite a couple of cases in point. 
There was an installation which caused 
The 


the manufacturer much _ trouble. 


It came about in this way. An old 
building was remodeled, and a new chim- 
ney was built from the top of the foun- 
dation wall to above the roof. Then the 
heating system was completed, and a 
domestic oil burner installed. So far all 
was well and proper. But a few days 
after the burner was started in the fall, 
the house was found to be on fire, and 
the fire department was called to put 
out. the flames. 

This they did, then started looking for 
the origin of the fire. It was easily 
found, and the cause is shown in Fig. 2. 
Whether it was stupidity or something 
else nobody knows. How it escaped the 
vigilance of the architect, his inspector, 
the building contractor, workmen and 
the building inspector is beyond the ken 
of any one. But the fact remains that 
when the chimney was started at the top 
of the foundation wall, the wooden sill 
was built into the brick-work and in such 
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a way that it was exposed inside of the 
flue. Naturally when heat was turned 
on, the sill, which was an old one, thor- 
oughly dried, charred to the point where 
ignition was inevitable and the building 
took fire. 

Of course the papers featured the fact 
that an oil burner had set fire to the 
house. As a matter of fact that was not 
- true. Faulty construction was what did 
the trick. The building would have 
caught fire just the same had coal been 
the fuel used. 

But the lesson those failures force 
home is that the oil burner contractor 
should safeguard his installations by ex- 
amining the chimney very carefully be- 
fore hooking up the burner, to see that 
it is not plugged with obstructing ma- 
terial; that it has a good draft; that it 
is not subject to down-drafts, and that 
structural conditions are such that heat 
from the smoke pipe cannot set the 
building afire. 

There is another often neglected pre- 
caution which should be taken into con- 
sideration when planning the oil burner 
system. We refer to ceiling projection 
over the boiler or furnace. Very few 
cellars have plastered ceilings, nor are 
the ceilings covered in any other way. 
The exposed joists project down and are 
exposed to the hottest and most drying 
air in the cellar. This is particularly 
true just above the boiler in the boiler 
room. Such an exposure of inflammable 
material of course is risky, and that 
whether coal or wood, gas or oil, is the 
fuel used. 


All Woodwork Within 3 Feet of Fire 
Must Be Protected 


To guard against the risk of such 
an exposure the National Board of Fire 
Underwriters requires that the ceiling 
immediately above the boiler or furnace, 
4 feet to the sides, 4 feet to the rear and 
8 feet to the front of the boiler or fur- 
nace, be protected by a coat of plaster 
over expanded metal lath, or covered with 
plaster board which, in turn, must be 
protected by a layer of sheet metal. Not 
only the ceiling must be protected, but, 
likewise, any wooden partitions, walls or 
woodwork of any kind located within 3 
or 4 feet of the boiler or furnace. Then, 
too, it is required that a fire extinguisher 


floor line can be neglected. Then there 
is no time that a break in the suction 
line would cause flooding of the cellar 
by syphonage or by gravity. 

When the tank is almost full, there 
would be no flow of oil in either direction. 
As the oil line becomes lowered in the 
tank, on the other hand, any breaking of 
the suction line will permit the oil in the 
suction line to empty into the tank in- 
stead of spilling out on the cellar floor. 

One foot above the level of the cel- 
lar floor for the top of the oil storage 
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tank can be accepted as absolute safety, 
and any further lowering of the level of 
the tank with relation to the cellar floor 
would add nothing of value to the posi- 
tive draining and comparative safety of 
the system. 

Going in the opposite direction, the 
tank could be buried with the top fully 
18 inches above the level of the cellar 
floor before it would reach the point 
where there would be danger of syphon- 
age. As the level of the tank with rela- 
tion to the cellar floor rises higher and 


ake! 


higher, the possibility of flooding from 
syphonage becomes greater and greater, 
unless precautions are taken to prevent it. 

Let us take the concrete case illus- 
trated in Fig. 4. The bottom of the 
tank in that case, we will assume, is 
12%, feet above the level of the cellar 
floor, and the tank is 4 feet in diameter. 
How will we prevent syphonage in case 
the line becomes broken? 

Simply by installing an anti-syphon 
valve where indicated in the line at the 

(Continued on Page 192) 
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Weil-McLain Company 


Manufacturing Division Jobbing Division 
Michigan City,Indiana Chicago, Illinois 


be provided in the boiler room. 

If those simple precautions are taken, 
much of the risk will be eliminated, and 
oil burning will be that much nearer to 
the desired stage of absolute safety. 

When a 1000-gallon oil storage tank 
is buried in the earth outside of the 
building it is supposed to be safe. That 
is, the assumption seems fair that no oil 
other than that required for burning can 
ever get inside of the building. As a 
rule that is true; but like all rules, it bd 
has its exception. There are conditions 
under which oil storage tanks buried out- 
side could be a source of danger of cellar 
flooding if the necessary precautions 
against flooding are not taken. On the 
other hand, if the tank is properly safe- 
guarded, the danger becomes so remote 
as to be negligible. 

The safest possible way to bury a 
tank outside so it will be perfectly safe 
is to bury it so that most of the tank 
will be located below the level of the cel- 
lar floor. This location of the tank is 
shown in Fig. 3. 

For the sake of the illustration, we 
will assume that the storage tank is 4 
feet in diameter, and that the oil level 
of the burner is 6 inches above the cellar 
floor. Then, to be perfectly safe, the 
top of the oil storage tank should be not 
more than 12 inches above the level of 
the cellar floor. It is so seldom that an 
oil storage tank is chock-a-block full that 
the extra 6 inches above the level of the 
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Stocked and sold by Manufacturers and 
Jobbers of Plumbing and Heating Material 


Thermal Appliance Company 
342 MADISON AVE., NEW YORK 
<€— With hot water heating boiler 


use the Universal Taco 
Water Heater. 
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“Che Distinguished Service Line” 


Monarch Smokeless 
Boilers burn soft 
coal or substitute 
combinations of 
fuels, without 
smoke. 


Monarch Smokeless 


This means that the free carbon, to be observed belching forth from chim- 
nheys:when the attempt is made to burn soft coal in the average boiler, is being 
consumed, resulting in high boiler efficiency and economy. This is achieved by 
bringing ad¢itional air into the boiler through air inductors in each side, and 
discharging this supplementary air over the fire at the rear of the firebox. 


cAlthough designed for burning soft coal, Monarch Smokeless Boilers are 
highly efficient with hard coal, coke, gas or oil; and, in districts where hard coal 
is ordinarily used, are widely installed to safeguard the user against shortage 
occasioned by tie-ups at the mines or enroute, when soft coal may be substituted. 


Grate widths range from 22" to 60"— Capacities from 850 sq. ft. to 21600 
sq. ft., Page Safe Ratings, Steam. 
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Boiler Co. 
58 West 40th Street 


Designed for burn- 
ing soft coal— but 
highly efficient with 


hard coal, gas or oil. NEW YORK 
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Questions and Answers 
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Submitted for Comment and Criticism 
by Readers of ‘The Plumbers’ Trade 
Journal, Steam and Hot Water 
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EADERS of THE PLUMBERS’ 
TRADE JOURNAL, STEAM AND HoT 
S WatTER FITTERS’ REVIEW are re- 
quested to properly endorse their com- 
munications to the Queries and An- 
swers Columns. Their names and 
addresses are required, not for publi- 
cation, but as a matter of good faith. 
Attention is given the problems there- 
of in the order received. All available 
data should accompany sketches, and 
sketches should be carefully drawn. 
Correspondents are requested to write 
on one side of the paper only. Plans 
and specifications which are desired 
returned should be clearly marked 
and proper postage remitted. 
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Pneumatic Pressure Water Supply 
Direct From Cistern or 
Spring to Fixtures 


AN you furnish some information 
on the following questions? 

1.—I have in mind a two-cylinder 
tank arrangement sunk in a well or 
spring. The cylinders or tanks are sub- 
merged under the water. A motor and 
air compressor are in the cellar of the 
building. Motor forces air pressure 
through a pipe into either tank, sending 
water through another pipe up to the 
house fixtures. 

On one tank’s becoming empty, pres- 
sure is automatically directed to the other 
tank, while first tank refills by gravita- 
tion process. Please explain with sketch 
how this arrangement works. 


2.—Customers often ask me the ques- 


tion, “should I draw off the water from 
the radiators in the spring?” How 
should I answer them? “W. Co.,” Mass. 
Ans.—1.—Fig. 1, herewith, illustrates 
something along the line specified by the 
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Answers to Problems Encountered 
by the Plumbing and Heating Trades 
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_ Line A connects to top of each tank, 
supplying it with air through a small 
float valve or other mechanism. 

The valves and piping are so arranged 
that while the compressed air is turned 
on one tank it is shut off from the other. 
Each tank has an exhaust pipe, with 
valve in it, that opens when the com- 
pressed air valve is shut off. This allows 
the tanks to fill by gravity when the com- 
pressed air is shut and exhaust port 
opened. 

When a tank is full, however, it is 
ready for another discharge by com- 
pressed air. As soon as the other tank 
is empty, the mechanism works, turning 
air pressure on to the full tank and 
shutting the pressure off from the 
empty one. 

Then the empty one refills by gravity 
while the other is under air pressure 
and so supplies the house. 

2.—It is not necessary to drain the 
radiators empty every summer. Let 
them stand full. Only drain them when 
the water has become too dirty, which 
should not be more than once in five 
years or So. 


More About Modernized Plumbing 
Methods in Roanoke, Va. 


N the December 1 issue of THE 
PLUMBERS TRADE JOURNAL I 
read with interest your interpreta- 
tion of the plumbing code for Roanoke, 
Va., afew points of which I am doubtful 
about. I would like to have a clearer 


correspondent. It shows the two sub- 
merged tanks, piping and air compressor 
mentioned. This outfit is to supply cold 
water fresh from spring or cistern, 
direct to the plumbing fixtures. 

The operation is as follows: The com- 
pressor delivers air into line A, a small 
tube B connecting compressor discharge 
pressure to a diaphragm operated switch 
on the feed wires to the motor. 

This automatically starts and stops 
the motor, holding up in line A a nearly 
uniform air pressure of, say, 10 pounds 
more than is required to counterbalance 
the static head between spring and high- 
est fixture supplied from it. 
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Fic. 1, “W. Co.,” Mass.—Sketch of Fresh 
Water Supply Arrangement Having 
Two Tanks Submerged in 
Spring or Cistern 


knowledge of the above-mentioned code. 
1.—Does this code require waste or 
vent pipes under 4 inches in diameter to 
be increased to 4 inches below the roof 
as is required in New York City? 
2.—Are there any special connections 
or traps required for the roof leaders 
connecting to the house sewer? 

3.—A waste line is a pipe that receives 
the discharge of any fixture except water 
closets. It is noted in your Fig. 1, page 
1008, that the main stack is called a 
5-inch waste although it receives the dis- 
charge from water closets on each 
floor. Is that correct? 

4.—The sub-title of the article covers 
“continuous venting, loop venting, the 
wet vent, 3-inch soil stacks, etc.” I can- 
not find where a 38-inch soil stack has been 
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indicated or described. Where does it 
apply? 

5.—The stack showing the sinks and 
laundry tubs, Fig. 1, page 1008, shows a 
2-inch waste stack below the top floor, 
then increases to a 38-inch waste for two 
floors below, thence decreases to a 2-inch 
waste, thence to a 3-inch waste at the 
bottom. Is this not an error? 

6.—What is to prevent sewer gas from 
coming into the building, should the seal 
of the floor drain trap, on the drinking 
fountain waste stack, on the lowest floor, 
evaporate? Does the code require hose 
cocks above floor drains? 

“Sanitary Engineer,” N. Y. City. 

Ans.—1.—Judging by the drawing on 
page 1008, December 1 issue of THE 
PLUMBERS TRADE JOURNAL, which 
is the Roanoke chief plumbing inspector’s 
interpretation of the code, we would say, 
no.. The code seems to call for the vents 
to run full size through the roof. The 
reason probably is that the climate in 
Roanoke does not demand increasing the 
vents where they pass through the roof. 

2—The sketch does not show roof 
leaders. We assume, however, that 
traps are required, especially for low 
roof leaders that happen to open near 
windows. 

3.—Generally speaking, the stack that 
carries the discharge from one or more 
closets is known as a soil stack. Per- 
haps that is the name it goes by in Roan- 
oke also, and thus it would appear that 
the word “waste” is an oversight. 

4.—The title of the article mentions 
38-inch soil stacks. That is with reference 
to modernized codes in general, not with 
any special reference to Roanoke prac- 
tice. The Hoover Plumbing Committee 
referred to 3-inch soil stacks, and sev- 
eral localities, we believe, have sanctioned 
this practice. 

5.—We think this is an error on the 
sketch as you suggest. The accepted 
practice is to have the 38-inch running 
full size all the way down. 

6.—We are not sure about hose cocks 
being required. You might write the 
chief inspector and have him send you 
a copy of the code. Probably the floor 
drain traps, and particularly the floor 
trap at foot of stack, are all extra deep 
seal traps. 


ee—— 


Vertical or Horizontal Range Boiler ? 


S I am a subscriber to your valuable 
paper, I would like to have you 
settle the question as to which is 

the quickest and the best circulating 
boiler of the two sketches shown in Fig. 
1 and the most practical to use. 
“B. F. C.,” Me. 

Ans.—You ask which of the two 
methods shown in Fig. 1 is the better 
and the more practical of the two. Well, 
that depends upon the surrounding con- 
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ditions. If the conditions should have 
no special effect on a choice, we would 
select sketch A, although sketch B may 
be equally good. 

It is customary to install a range 
boiler vertical if the boiler is small and 
there is a convenient place for it. to 
stand. If there is no convenient place 
for a vertical boiler, or if the boiler is 
too large to be of the vertical type, then 
we would adopt a horizontal boiler. 

Both of the boilers you show should 
work equally well if connected as shown. 
The matter of washing out the sediment 
may be better accomplished by A than 
by B. Otherwise they should both give 
about the same performance. 


Se SS SS 
Measuring Between 45-Degree Fittings 


ILL you kindly advise as to the 
best and simplest method of 
measuring between 45-degree 

fittings? “J. McL.,” Pa. 
Ans.—See sketch, Fig. 1, herewith. It 

shows a 45-degree offset all made up. 

You aim to obtain the length of pipe A 


Fic. 1, “J. McL.,” Pa—Sketch of 45- 
Degree Offset in Which C = B 
x 1.4142 


so that when the two 45-degree elbows 
are screwed into place the offset distance 
B will be correct. 

The rule is to measure the distance B 
from centre to centre of the riser, above 
and below the proposed offset, and then 
multiply it by 1.4142. This gives you the 
length of the diagonal line C from centre 
to centre of the fittings as shown by the 
dotted dimension lines. 

That distance is not the length of the 
pipe A. The length of A is the distance 
C minus what distance there may be 
from the centre lines of the fittings and 
the actual ends of the pipes when they 


Hot to pxtures 


Crrcule tion 


B 


Fic. 1—Sketch From “B. F. C.,” Me., Showing Two Installations of Range 
Boilers, Either One of Which He Asks That We Select as Most Prac- 
tical and Best in Circulation 
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are threaded and screwed into their fit- 
tings. You will have to measure your 
fittings to know what to allow at the 
pipe ends. 


oe 


Sizes of Supply Pipes to Batteries of 
Closet Flush Valves 


AM enclosing a rough sketch (see 
Fig. 1) of piping to a number of 
water closet flush valves. Will you 
kindly advise correct sizes for mains and 
branches? Branch to swimming pool 
may be neglected, as it will only be used 
when other fixtures are out of service. 
“Wi H.S.,” Ill. 
Ans.—We note that the furthest bat- 
tery of 12 valves has to be supplied 
through 115 feet of pipe. Allowing for 
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Then gather together the best portions 
of all that you consider best adapted for 
your town and build up your code from 
them. 

We would draw your attention to page 
1008 of the December 1 issue of THE 
PLUMBERS TRADE JOURNAL. There 
you will find some information about the 
new code adopted at Roanoke, Va. Per- 
haps you can secure a copy of the Roan- 
oke Code by addressing the chief plumb- 
ing inspector of that progressive munici- 
pality. 

This problem of plumbing codes is a 
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Fic. 1, “W. H. S.,” Ill—_Sizes of Water Supply Piping to Batteries of Flush 
Valves, Allowing for Pressure Drop of About Five Pounds During 
Maximum Demand 


the elbows, tees, etc., we will call it 150 
feet of pipe. 

On the basis of five closets being 
flushed at one time, the pressure drop 
in the line being 5 pounds and each closet 
running at the rate of 3 gsullons in 10 
seconds, or 30 gallons per minute, the 
volume of water to be carried by this 
line being 150 gallons per minute, we 
estimate that a 3-inch pipe is required 
here. 

In a similar manner. we have esti- 
mated the other pipe sizes, and have 
marked on your sketch the sizes we 
recommend. 

These pipes may appear too large. But 
remember, the pressure at the main is 
only 18 pounds, on your sketch. With 
a 5-pound pressure drop you have only 
13 pounds effective at the fiush valves. 

That pressure is ample for a good 
flush, provided valve ports and short 
valve connections are large enough. We 
believe the pipe sizes shown will be satis- 
factory. We have figured them out from 
hydraulic tables for you, and trust they 
will merit your approval. 


Drafting a New Plumbing Ordinance 


AM working on a new plumbing ordi- 

nance for our city, and would like to 

get a copy of those parts of the 
Hoover Subcommittee’s recommendations 
that were accepted by the National Asso- 
ciation of Master Plumbers. 

- Any assistance you can give me that 
will aid in drawing an up-to-date ordi- 
nance will be much appreciated. 

Casi, (Gn. LEY? ane 

Ans.—Write to Wilbur R. Dosher, 
secretary of the National Association of 
Master Plumbers, at the Colonial Build- 
ing, Wilmington, N. C., and ask him to 
inform you on the parts adopted. 

Also get a copy of “Recommended 
Minimum Requirements for Plumbing in 
Dwellings and Similar Buildings”—U. S. 
Department of Commerce, Elimination 
of Waste Series. Address your letter to 
the Superintendent of Documents, Gov- 
ernment Printing Office, Washington, D. 
C., enclosing 35 cents for each copy. 

In this book you will obtain a vast 
amount of valuable data that should 
help you greatly in preparing your code. 

You should also get a copy of the 
codes of several of the progressive towns 
around you and see what they are doing. 


live problem just now. You are not the 
only one who is struggling with it. For 
example, note the opinions of T. M. Du- 
gan, prominent Pittsburgh sanitary en- 
gineer, on the code question, as published 
on page 84 of the January 1, 1926, issue 
of this Journal. 


—— 


How Deep to Make a Cistern 


E want a cistern to hold 4800 

gallons of water. How many 

feet must this be in depth if we 
make it 8 feet in diameter? 

We are constant readers of your Jour- 
nal and like the Question and Answer 
Department very much. Therefore, we 
are availing ourselves of your kind as- 
sistance in this problem. 

“H. Bros.,” Ohio. 

Ans.—Make your cistern 12 feet, 6 
inches deep, and if it is 8 feet in diameter 
it will contain 4800 gallons. 

This is how it is figured: 

Area of circle, 8-feet diameter equals 
50.2656 square feet. 4800 gallons equals 
4800 divided by 7.48 equals 642 cubic 
feet. Depth of cistern equals 642 divided 
by 50.2656 equals 12 feet, 6 inches. 

Mark you, this 12 feet, 6 inches repre- 
sents the actual depth of the water. It 
is not the depth of the cistern from 
ground level to bottom. You may have 
to add 2 feet or 30 inches more for 
distance from ground level to the water 
line when cistern is full. 


Opinion on Saddle Method of Con- 
necting Fire Hydrant Branch 
to Water Main 


HAT is your opinion of a munici- 

pality which would permit a 

local plumber to make a water 
tap on its water mains, or rather on a 
spur of a water main supply to a fire 
hydrant, by boring a hole in the side 
and strapping on a saddle fitting for a 
1%-inch iron pipe. 

In other words, what is your opinion 
of a saddle with a single %4-inch flat iron 
strap encircling the main, with two nuts 
on the ends, clamped thus with a piece 
of rubber sheet packing to make it tight, 
then running a line of 1%-inch extra 
heavy pipe to the curb, and there plac- 
ing a common gate valve in lieu of a 
heavy duty corporation inverted key 
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Two new products 


Arco Tanks for 


Hot water in abundance— 


First Self-Contained Hot Water Heater and Storage 
Tank Combined 


ARCO TANK 


for Hot Water Supply 
(Burns Coal) 


Sectional View 


ERE IS SOMETHING NEW,, different, highly 
efficient and inexpensive—a self-contained, coal- 
burning water heater and storage tank. 
It is made in six sizes to meet all requirements. For 
a few cents a day, it gives a steady, abundant supply 
of hot water. For homes, laundries, dairies, restau- 
rants, barber shops, small hotels, comfort stations, soda 
fountains, doctors’ and dentists’ offices— wherever a 


dependable supply of hot water is desired at lowest 
cost—the Arco Tank for Hot Water Supply will be in 
demand. It is outstandingly the most inexpensively 
operated hot water heater and storage tank on the 
market. With these Tanks the heating trade is in a 
position to render a still greater service to the public; 
and, by the law of compensation, to reap a corre- 
spondingly larger reward. 


A Union of Exclusive Features 


1. Water-surrounded Fire Pot. 
The fire pot is welded right into the tank 
itself, completely surrounded by water. 
Result—the heat of the fire, even the heat 
of the ashes, is utilized in fullest degree. 


2. Heavy Seamless Construction. 
Fire pot is one piece of drawn steel, %e” 
thick, shaped under tremendous pressure 
in aspecially built press. All welding is ex- 
ternaltothefire. Nothing can burnout. Con- 
tinuously satisfactory service is insured. 


3. Gravity Circulator. As the water 
surrounding the fire pot becomes heated, 
it rises to the top of the tank and flows 
down through the gravity circulator to the 


base. Result—an even temperature of hot 
water at all times. 


4. Automatic Regulation. Every 
Arco Tank is equipped with an automatic 
regulator which maintains the water at 
uniform temperature. 


5. Dead Air Insulation Conserves 
Heat. Surrounding the body of the tank 
and separating it from the outer jacket is a 
pocket of dead non-circulatingair. Each tank 
is virtually an immense thermos bottle. 


6. Japan Metal Jacket—Porcelain 
Enamel Plate Work. The exterior 


metal jacket is beautifully finished with 
lustrous japan. Door and plate work are 
finished with black porcelain enamel which 
retains its lustre permanently. 


7. Galvanized Inside and Out— 
Extra Heavy Gauges. The body of 
every Arco Tank is made of 4%” cold rolled 
steel, galvanized inside and outside to pre- 
vent rust and corrosion. 


8. Completely Equipped. Automat- 
ic regulator, thermometer and all acces- 
sories are supplied as regular equipment. 
Tank is shipped ready to install. 


Advertised price, Coal, $84 to $222 


30 Gal. 40 Gal. 


50 Gal. 


100 Gal. 


Thies is an Ares Tank for Hot Water 


Made in six sizes for coal and six for gas 
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for additional profits 
Hot Water Supply 


at controlled temperatures 


A Perfected Gas-Burning Unit — Attaining A New High 
Standard of Operating Efficiency and Durability 


FFERING A HIGHER STANDARD OF Tank for Hot Water Supply is exceptionally moder- 


SERVICE than any gas-burning water heater 
and storage tank yet designed, the gas-burning Arco 


ate and attractive in price. This is the result of its 
simplicity of design 


Special Features That Mean Better Service 


1. Complete Combustion of Gas. 
Combustion chamber, burner and flue pipe 
in each size tank, are co-related in size and 
carefully positioned to secure a complete 
combustion of the gas within the combus- 
tion chamber, and a maximum transfer of 
the heat to the water. The flue pipe is 
surrounded by water so that the trans- 
mission of heat is continuous. 


2. Uniform Water Temperature. 
The heat within the combustion chamber 
and within the flue pipe, causes a posi- 
tive circulating flow of water in the Tank 
as shown in the illustration, keeping the 
water at uniform temperature. 


3. Automatic Thermostat Control. 
Every gas-burning Arco Tank is equipped 
with Thermostat Control which keeps the 
burner safely under control.When hot 
water is drawn, cold water enters, caus- 
ing the thermostatic element to contract 
and open the gas feed valve. 


4. Patented Fuel Saving Burner. 
Burns with a broad, clean flame, whether 
the gas used is manufactured, natural or 
mixed. Three different sizes of burners are 
available for the six sizes of tanks. 


5. Galvanized Inside and Out. 


The inner tank is made of ¥%” steel, gal- 


vanized inside and outside to prevent rust 
or corrosion from dampness or chemical 
deposits in the water. 


6. A Fuel Saving Insulation. The 
air space between the metal jacket and the 
tank is sealed tight. In mid-summer the 
home may enjoy an abundant supply of 
hot water, with kitchen or laundry cool. 


7. Completely Equipped. Thermo- 
static control, thermometer and diverter 
hood are regular equipment. The diverter 
hood prevents back drafts down the flue. 
It is constructed in accordance with the 
A.G.A.Code. Shipped ready to set up. 


Send In Your Prospects’ Names. We will send to each a copy of our 
beautiful catalogue, with personal letter referring each prospect to you. It costs 
you nothing. Send your names with addresses to our nearest Branch Office. 


Advertised price, Gas, $66 to $111 
Call on your Jobber or our Branch for immediate Service 


AMERICAN RADIATOR COMPANY 
| f 


25 Gal. 


30 Gal. 35 Gal. 


Supply to Suit Bery. Requirement 


Burns manufactured, natural or mixed gas 


a Gal. 45 Gal. 


ARCO TANK 
for Hot Water Supply 
‘(Burns Gas) 


Sectional View 
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stop, the working pressure being 50 
pounds to square inch? 

We would further add that the rub- 
ber gasket used is %-inch wide, that is, 
%,-inch larger in diameter than the ori- 
fice in street main, and the “mains” 
tapped is 4-inch. 

Our method of doing this work would 
be to make tHree %4-inch taps, cross- 
section area being 2.35-inch each, the 
combined cross-section area of the three 
being 4.70 inches. 

A 1%-inch pipe cross-section being 
4.71 inches, this would be near enough 
for all practical purposes. Then we 
would join the three taps so made into 
a siamese fitting, using lead goosenecks 
between the main and siamese fitting. 

Out of this latter fitting we would 
extend the 1%-inch galvanized extra- 
heavy line to curb. But we would like 
your opinion of the saddle proposition. 

“S. & Company,” Md. 

Ans.—Our opinion of a municipality 
that would allow plumbers to drill holes 
in water mains under streets and con- 
nect hydrant or house service pipes to 
them by means of saddles and rubber 
gaskets, is not very high. 

We think they are rather shiftless in 
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their methods. The connections should 
be metal-to-metal and should not depend 
on a piece of rubber for tightness. 

Your method of making several taps 
screwed into the main in the usual way 
is much more reliable, more durable, and 
if there are enough taps, it will furnish 
an equal amount of water. 

The area of a 1%-inch hole is only 
1.767 square inches, not 4.71 inches, as 
you say. You are thinking of the 
diameter which is 4.7124 inches. 

The area of a %-inch hole is .4418 
square inches, so you see it requires four 
%-inch taps to equal one 1%-inch tap 
in sectional area. 

As there is much more friction in the 
four small taps and their connections 
than there is in the 14-inch tap connec- 
tion, we would be inclined to add one 
more %-inch tap, making five in all. 
Then they would supply the line at least 
as freely as the straight 14-inch tap 
mentioned. 

Of course, the 144-inch saddle tap is 
much cheaper, but we do not think that 
your city’s taxpayers would mind the 
extra cost for metal-to-metal taps, be- 
cause they have to pay for all damage 
to streets, repairs to gaskets, etc., that 


may be expected as a result of using 
the cheap gasket form of connection. 
The people in Maryland, as we know 
them, usually want things right. 


Flushing of Water Closet Causes 
Range Boiler to Rumble 


ENJOY reading THE PLUMBERS 
TRADE JOURNAL, and like many 
other plumbers I know who subscribe 
for it, I get a lot of practical money- 
making and money-saving ideas from it. 
I don’t often ask you for personal 
assistance, however, but as I am stumped 
on a certain job I now present it in the 
form of Fig. 1, with a hope that you 
will be able to tell me what the trouble is. 
When flushing a water closet above 
the first floor, the boiler produces a 
rumbling or bubbling noise. What 
causes this noise and how can I remedy 
it? “J. R.,” Brooklyn, N. Y. 
Ans.—We note that you have the 
water-back 10 feet away from the range 
boiler, and that the hot line from water- 
back connects to side of boiler. That 
means sluggish circulation between 
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Malleable Iron and 


Brass Pipe Fittings 


Send to your nearest supply dealer for a few 
Kennedy Fittings. Then make any tests on 
them you wish. Note their sturdy appearance, 
obtained without the use of unnecessary metal. 
Look at their clean, sharp, even threads. Screw 
them on a piece of pipe—watch how easily 
they go on and how smoothly and easily they 
pull up tight. Note their pleasing proportions 
and clean surface without pits, holes, or ir- 
regularities. 


These are some of the reasons why so many 
plumbers and steamfitters all over the country 
now use none but the Kennedy Fittings. It 
will pay you, too, to standardize on them. 


Send For mane: 


BRANCH OFFICES AND WAREHOUSES: 


New York, 128-132 White Street; San Francisco, 448-450 Tenth Street; 


Boston, 47 India Street, Chicago, 228 N. Jefferson Street. 


SALES OFFICES: 


Salt Lake ase Seattle, El Paso, Los Angeles, Philadelphia 


ansas City, Mo., Miami, Cleveland 


MEMBERS 
THE NATIONAL 
TRADE EXTENSION BUREAU 


eee ta AnD’ HEATING INDUSTRY. 
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water-back and boiler due to low circu- 
lation head. 

We also observe that the circulating 
pipes are %-inch. These we consider 
too small for this job. One-inch pipe 
should be used. 

A sluggish circulation through a 
water-back allows the water in the back 
to be heated to too high a temperature, 


7o fixtures 
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Fic. 1.—Sketch of Range Boiler That 
Rumbles When Water Closet Is 
Flushed, According to “J. R.,” 
Brooklyn, N. Y. 


so high, in fact, that when the water 
pressure is reduced by the flushing of 
the closet, the water-back generates 
steam. And that is what makes the 
rumbling noise. 

The remedy is to get more water cir- 
culating through the water-back. It can 
be done by increasing the size of the cir- 
culating pipes as suggested, or by rais- 
ing the circulating head by connecting 
to top of boiler, as in Fig. 2. 

This should entirely stop the rumbling 
if the pipes are clear, and should enable 
the boiler to heat to the bottom much 
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Fic. 2.—Our Suggestion to “J. R.,” 
Brooklyn, N. Y., for Preventing Rum- 
bling Noise in Boiler by Changing 

Circulation Pipe to Top of Bowler 


quicker than possibly can be done by 
the method shown in Fig. 1. 

We are pleased to hear that you like 
our Journal and trust that the sugges- 
tions we are presenting now will help 
you. 


About Heating System in Brooklyn 
Police Station 


E wish to correct any misunder- 

standing that may have trans- 

pired through our recent brief 
description of the heating system in the 
75th Precinct Police Station, Brooklyn, 
N. Y., which appeared in the November 1 
issue of THE PLUMBERS TRADE 
JOURNAL in connection with the plumb- 
ing layout. 

We neglected to state that this is a 
Gorton single-pipe vapor heating system 
and not a plain single-pipe steam job. 

No doubt this accounts largely for the 
very effective operation of the system. 
The boiler installed is a Gorton boiler 
of the magazine feed type, largest size, 
having a rating of 8,400 square feet. 
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Functions of a Local Secretary in the General Scheme of 


Plumbing and Heating Trade Activities 


A Detailed Account of the Fourth Annual Conference of Secretaries, Held at McCurdy Hotel, Evansville, Ind., January 11th to 13th, Inclusive, 


Reporting Discussions on Topics Relating to Various Duties of Local Secretaries of Trade Associations 


EW people will dispute the assertion 
that the Conference of Secretaries 
held each year in Evansville, Ind., 

the headquarters of the National Trade 
Extension Bureau, is one of the most 
important features of the various inter- 
esting activities sponsored by the Na- 
tional Association of Master Plumbers 
during the year. 

These conferences are attended by 
secretaries and presidents of local asso- 
ciations, by State secretaries and field 
men, and by other State association and 
national officers. 

Many constructive questions and mat- 
ters of vital interest to the plumbing and 
heating trades in general are discussed, 
pro and con, at these conferences—such 
as how to make the local organization a 
power for the good of the members, in- 
dividually and collectively; how to in- 
crease and hold membership; how to 
stimulate attendance at local association 
meetings; how to conduct the many other 
activities which rightfully come under 
the direction of a secretary. 

Some of these duties include financing 
a local, conducting a credit bureau, time- 
payment plans, uniform system of ac- 
counting, cooperative advertising, ap- 
prenticeship, guaranteed work, and so on. 

Therefore, on January 11, the Fourth 
Annual Conference of Secretaries con- 
vened, as in previous years, at the Mc- 
Curdy Hotel in Evansville. It lasted for 
three days. 

The presiding officer, or chairman, of 
the various sessions of the conference 
was National Vice-President Albert J. 
Wilson of San Francisco, who conducted 
the business of the conference in a 
pleasing and most capable manner. 


The Opening Session 


Following the singing of “America,” 
in which the gathering was led by Na- 
tional Secretary Wilbur R. Dosher of 
Wilmington, N. C., “the nightingale” 
from the South, National President 
Henry E. Longley, also of Wilmington, 
N. C., welcomed the secretaries to the 
conference, appealed for an earnest and 
sincere attention to all the proceedings, 
and complimented the large number who 
had shown a sufficiently active interest 
in association matters to deem it advis- 
able that they attend. © 

A brief welcome was also extended by 
J. B. Walker, representing the Heating 
and Piping Contractors’ National Asso- 
ciation, of whose Pittsburgh local Mr. 
Walker is secretary. 

At this time William G. Bergner, man- 
aging director of the Trade Extension 
Bureau, read a letter from Mrs. E. D. 
Hornbrook of Kansas City, Mo., presi- 
dent of the Women’s Auxiliary to the 
National Association of Master Plumb- 
ers, in which she extended greetings from 
that organization. 

Other speakers at the opening session 
included National Director John Graham 
of Pittsburgh, and Ex-National Presi- 
dent Joseph W. Cannon of Chicago. 

These opening discourses emphasized 
the importance of carrying home the 
ideas gathered at the conference and 
discussing them carefully with the officers 
and members of the respective locals— 
which means putting the things they 


were to gather during the conference 
into actual effect. 

Mr. Bergner next read a brief paper, 
on “Competition,” which pointed out a 
few of the many evils of the cut-throat 
practices which prevail in many sections 
today. He next referred to a pamphlet 
prepared by the Williamsport, Pa., Mas- 
ter Plumbers’ Association as a highly 
commendable effort on its part to create 
good will and better business relations. 

The subject of “Nationwide Inspection 
Days” was presented to the conference 
at this initial session by Mr. Bergner 
when he read a paper which had been 
prepared by Arthur G. Maier of St. 
Louis, and read at the meeting of Ad- 
vertising and Sales Managers, held in 
Evansville last November, and duly re- 
ferred to in THE PLUMBERS TRADE 
JOURNAL’S report of that meeting on 
Page 1046—A of its December 1 edition. 

Perhaps the most interesting feature 
of this initial session was an address de- 
livered by Walter D. Burr, president of 
the Wirebound Box Manufacturers’ As- 
sociation, Chicago. Mr. Burr’s subject 
was: “The Association Manager.” He 
is a man of wide experience in trade as- 
sociation activities and his words were 
of a material and constructive benefit 
to his hearers. 

Mr. Burr found occasion to emphasize 
some of the chief handicaps, errors or 
worries of a secretary in creating asso- 
ciation interest—such as a loose associa- 
tion; false economy; failure to sell an 
idea to a majority of the trade in a 
town; cliques; selfishness and secretive- 
ness; non-participation in meetings by 
others than the old guard. 

The eminent speaker likewise main- 
tained that, “the source of knowledge in 
our particular business is our competi- 
tor and we should create a more friendly 
spirit among the men in our line. This, 
the association, if properly conducted, 
will do.” Another point Mr. Burr 
brought out was that the fear of asking 
a reasonable price can be overcome when 
the members learn the facts and are 
taught to build up confidence in each 
other. 

Mr. Burr further maintained that, 
personally, he believed the term “secre- 
tary,” a misnomer; he suggested, in its 
place, “general manager.” The speaker 
next outlined some of the duties of a 
live secretary, who, he said, must be a 
salesman; must hold the old members in 
the organization; has to collect the 
revenue; must make up the budget and 
build up a surplus; has to help his mem- 
bers secure a fair profit and find new 
markets by cooperative advertising, etc. 

Mr. Burr believed a real energetic sec- 
retary should help establish a uniform 
cost-finding system; should be able to 
speak easily and well and write freely; 
must help to settle disputes between 
members; must be able to handle statis- 
tics; he must be honest, popular, human 
and lastly, an executive of ability. 

To find a man who can answer to the 
foregoing, the speaker stated, was a dif- 
ficult proposition, but many secretaries 
holding office at the present time measure 
up to a majority of these requirements. 

Mr. Burr closed his interesting talk 
with a plea for officers to give greater 
support to the secretary, for the secre- 


tary to insist on such support, and for 
the secretary to see that the association 
is properly financed. 


Afternoon Session of the 11th 


Major Alexander Forward of New 
York City, secretary-manager of the 
American Gas Association, opened this 
session by giving a most instructive mes- 
sage on the topic: ‘Gas Company Re- 
lations.” In the course of his talk the 
speaker referred to the establishment, 
by his association, of a laboratory at 
Cleveland, Ohio, where any and all appa- 
ratus designed for the use of gas is 
tested and approval granted. 

Water heaters and gas burners for 
house heating will be tested in this 
laboratory, the speaker said. He ap- 
pealed for the cooperation of the master 
plumbers and heating contractors in the 
use only of such apparatus as bears the 
certificate of approval of the laboratory. 

Major Forward inferred that we are 
bound to see, in years to come, a de- 
cided shortage of oil and that the demand 
for gas will necessarily increase. He 
predicted that the time is coming when 
the burning of raw fuel—anthracite and 
bituminous coal—will be greatly re- 
stricted, while gaseous fuel will be gen- 
erally used. 

He referred to the many advantages 
of burning gas for heating purposes. 
He showed how increased cooperation be- 
tween the gas company and the plumb- 
ing dealer would work to the advantaze 
of all parties interested. 

Major Forward, in this connection, 
said that most gas companies stood ready 
to loan salesmen to help contractors close 
sales. He urged, in closing, the recom- 
mending to the National Associations 
that a special committee be formed to 
work out a plan of greater cooperation 
between the plumbing and heating trades 
and the gas companies. 

The general discussion following Major 
Forward’s talk brought about the con- 
clusion that each city should have a 
code calling for the venting and inspec- 
tion of all gas fixtures. It was further 
shown that there is real cooperation be- 
tween the gas companies and the plumb- 
ing contractors in cities like San An- 
tonio, Texas; Wilmington, N. C.; Nor- 
folk, Va.; San Francisco, Calif., while 
in others conditions were decidedly to-the 
contrary and cooperation is greatly 
needed. 

The subject was brought to a close 
by the adoption of a resolution which 
called for the recommendation to the 
National Association of Master Plumbers 
that a committee be appointed at the 
next national convention to confer and 
act in coordination with the American 
Gas Association, to develop a greater 
spirit of cooperation in the sale and in- 
stallation of gas fixtures. 

The next event on the program was 
the presentation of a paper by National 
President Longley in which he advanced 
a number of constructive ideas together 
with suggestions on the problem of elimi- 
nating unethical practices and other 
wrongs of the trade. 

President Longley’s paper was pre- 
pared for the purpose of emphasizing the 
importance of putting the famous Kan- 


sas City resolution, “Making a Whole- 
saler a Wholesaler,” into actual oper- 
ation. 

An interesting general discussion fol- 
lowed the reading of the national presi- 
dent’s paper; it was shown by W. R. 
Brookman, field secretary of the Master 
Plumbers’ Association of Norfolk, Va., 
that there exists most harmonious rela- 
tions, in his neighborhood, between the 
contractors and wholesalers. 

Colonel Wm. G. Archer of the Trade 
Extension Bureau, addressed the confer- 
ence at this time, making a plea for 
more optimism in the plumbing business. 
In the course of his entertaining re- 
marks, the Colonel pointed out briefly 
how the Trade Extension Bureau could 
help the trade. His suggestion that his 
hearers give their hearty support to 
“Bill” Bergner, manager of the bureau, 
met with a most gratifying and hearty 
approval. 


Credit and Collection Bureaus As 
Operated by Associations 


This was the subject presented to the 
conference by George W. Wilson of the 
Trade Extension Bureau’s Accounting 
Department. He outlined the advantages 
of establishing a credit and collection 
bureau in each local association, and 
then called on Victor L. Peavy of the 
Trade Extension Bureau’s staff to read 
a paper, prepared by Robert H. Pflug- 
Felder, secretary of the Philadelphia 
Master Plumbers’ Association, which 
outlined the plan in effect in Philadel- 
phia. W. R. Brookman of Norfolk; H. 
S. Lynn of Denver, and John H. Keane 
of Pittsburgh, also outlined the bureaus 
operating in their respective cities. 

The Trade Extension Bureau has de- 
veloped a system for a credit bureau 
based upon those which have been tried 
and found successful. This plan is out- 
lined as follows: 

“A credit bureau should be maintained 
by every association of plumbing dealers 
or heating contractors. The purpose of 
this bureau is the protection of the mem- 
bers from loss of money through bad 
credits. It consists essentially of an ex- 
change of information among members 
and a compilation of facts concerning a 
prospective risk from all available 
sources. 

“Tn other lines of business practically 
every progressive retailers’ association 
now has such a bureau. Thousands of 
dollars can be saved members each year 
by credit reports on file in the associa- 
tion’s office. 

“A credit bureau should be in direct 
charge of some certain person, usually 
the secretary or assistant secretary. 
Every member should furnish the credit 
bureau with accurate reports of any 
‘slow pay’ or ‘bad pay’ customers. Then 
it is customary also to exchange infor- 
mation with other credit rating bureaus, 
and secure from them information on 
any person for whom no previous work 
has been done by members. 

“Reports on a bad risk should give 
the name, address, amount, and any 
other information that might be helpful. 
It need not be necessary for other mem- 
bers of the association to know which 
member reported any certain person. 
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Each member can be given a number, 
which is known only to himself and the 
bureau secretary. 

“It would be the duty of the person 
in charge of the credit bureau to file 
these reports alphabetically for ready 
reference. After this file is arranged, 
credit information can be promptly fur- 
nished to members of the association. 

“Some associations operate a collect- 
ing agency in connection with the credit 
bureau to collect bad accounts for the 
members. A series of collection letters 
is sent out by the secretary and, when 
necessary, legal aid is secured. A small 
charge is made by the bureau to pay 
the operating cost of collecting.” 


Operating System of Local Association 
Credit Bureau 


“‘{.—Every month information blanks 
are sent to each member of the associa- 
tion by the person in charge of the bu- 
reau. Each member goes through his 
ledgers and lists on this blank the name 
and address of each customer whom he 
considers in any way to be a bad risk. 
He also fills in the amount owed by the 
customers, and designates the class by 
the letters ‘A’ or ‘B’. 

“Class ‘A’ includes accounts not col- 
lectible. Class ‘B’ includes those that are 
more than six months old, slow pay, 
doubtful or risky. Under ‘Remarks’ he 
will give any additional information that 
may be beneficial. As soon as the blank 
is filled out, it is mailed to the person 
in charge of the bureau. 

“‘2.—When the person in charge of the 
bureau receives the information blank, 
properly filled out, he transfers each 
name, together with all the information 
pertaining to the account, to a card, 
which is then filed alphabetically in a 
standard-size card file. In addition to 
this information, the card has a space 
to insert the number of the member who 
makes the report. 

“In case more than one member re- 
ports the same customer, each report will 
be entered on the same card, as also will 
be the number of each member report- 
ing. The information blank is then filed 
in a private file kept by the person in 
charge of the bureau. 

“3.—Where possible, arrangements are 
made with some reliable credit agency to 
secure reports on prospective customers 
where the bureau does not have a report 
in its card file. Such reports would be 
termed special, and a charge of from 
fifty cents to one dollar would be made 
to defray expenses. 

“4._—-When a customer who has been 
reported to the bureau as an undesirable 
risk, pays up his account, it will be the 
duty of the member so reporting such 
a customer, to notify the person in 
charge of the bureau that the account 
has been paid. Then the person in 
charge of the bureau will make proper 
notation on report card, and inform all 
members of the association that such 
customer has paid up his account. 

“For this purpose, it is essential for 
such an account to be plainly marked 
(on the ledger sheet) as reported to the 
eredit bureau. Thus the necessary re- 
port to the credit bureau of payment will 
not be overlooked. 

“5,—Any member desiring information 
from the bureau will call over the tele- 
phone, giving his own name and number, 
that the bureau may know that he is a 
member. He will next give the correct 
(full) name and address of the prospec- 
tive customer. The bureau will then 
refer to the card file, and report that 
John Doe is reported by one or more 
members as being slow pay, a bad risk, 
or such other information as may be at 
hand. 

“6.—In order that the customer who 
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is being reported may have an opportu- 
nity to justify himself, the person in 
charge of the bureau will inform such 
customer immediately that he has been 
reported as owing certain members of 
the association. A special form is used 
for this purpose, and must be mailed, 
first-class, in a sealed envelope. 

“7 In case the customer claims that 
an adjustment is necessary on account 
of overcharge, defective material or in- 
ferior workmanship, the person in charge 
of the bureau proceeds to make an in- 
vestigation, and if the claim is justifiable 
he shall endeavor to make the proper 
adjustment. 

“8.—Should the person in charge of 
the bureau be unable to make a satis- 
factory adjustment, he shall immediately 
form a board of arbitration. This board 
shall be composed of three members, two 
of which shall be master plumbers. One 
member of this board shall be selected 
by the customer, one by the bureau, and 
the third shall be selected by the two 
members first appointed. The finding 
of this board shall be final. 

“9.—Should there be no claim pre- 
sented and no response to the form men- 
tioned above within a reasonable time, 
then the person in charge of the bureau 
will send out collection letter No. 1, fol- 
lowed by No. 2 and No. 3 if necessary. 

“10.—In case of failure of the fore- 
going, the person in charge of the bu- 
reau will institute legal action as a final 
effort to collect the bill.” 


Morning Session of the 12th 


On the morning of the second day, the 
conferees took up in detail the discussing 
of the problem of financing local asso- 
ciations. Several of the _ secretaries 
present explained their own methods of 
solving this question. Frederick E. 
Fladd of Rochester, N. Y., who is at 
present serving the National Association 
of Master Plumbers as chairman of its 
Educational Committee, explained that 
the dues of his local association are 
based on a rate of .004 cents per dollar 
paid for productive labor, with a mini- 
mum of $25 per year, and with no maxi- 
mum. 

John H. Keane of Pittsburgh, stated 
that his associates there charge an initia- 
tion fee of $100, with a minimum an- 
nual dues rated at $75, and an additional 
fee of fifty cents per week for each 
journeyman employed and twenty-five 
cents per week for each laborer. 

John E. Green of Detroit, president of 
the Michigan Plumbing and Heating 
Dealers’ Association, mentioned that the 
method in his locality is based on a slid- 
ing scale. Shops rated under $25,000 
annually pay $6 per month; those be- 
tween $25,000 and $50,000, pay $15 
monthly; those rating from $50,000 to 
$75,000, are required to pay a monthly 
dues of $20; those from $75,000 to $100,- 
000, pay $25 per month, while all listed 
above $100,000 are charged $30 per 
month. 

The president of the Associated Mas- 
ter Plumbers of Texas, R. G. Thomas of 
San Antonio, explained how his associ- 
ates in that body regulate the finances 
of their organization by a plan which 
calls for a fixture charge of $1, a method 
which insures a revenue sufficient to 
cover State and National dues and at 
the same time allows each delegate to 
the State Convention $75 for expenses, 
as well as Christmas gifts for the wife 
of each member, which range from $50 
to $70. 

At this juncture in the proceedings 
Manager Bergner read a paper sent to 
the conference by Frank Merrill of Bos- 
ton, president of the Heating and Pip- 
ing Contractors’ National Association, 
the contents of which we expect to pub- 


lish in the February 1 edition of THE 
PLUMBERS TRADE JOURNAL. 

“The Value of the Trade Extension 
Bureau to Heating Contractors, Master 
Plumbers and Their Associations” was 
the title of an interesting address de- 
livered by General Manager Bergner, 
who outlined briefly how the bureau can 
aid each and every contractor, and urged 
local associations to have special com- 
mittees to study labor and distribution 
problems and establish a course to be 
followed along these lines. At the con- 
clusion of his noble effort, Mr. Bergner 
was given a unanimous vote of confi- 
dence and a widespread pledge of sup- 
port. 

An open discussion on how to promote 
harmony and interest in associations fol- 
lowed, during which H. E. Jones, Trade 
Extension Bureau, suggested a Grievance 
Committee to handle personal troubles 
rather than have them presented in open 
meeting. Representatives of several as- 
sociations advised that they are follow- 
ing out this plan. 

Secretary Carson of Detroit, sug- 
gested a standardization of figuring 
costs. Mr. Fladd of Rochester, thought 
it advisable to get big and little men 
together on a common ground. John H. 
Keane of Pittsburgh, urged adoption of 
the Trade Extension Bureau bookkeep- 
ing classes. R. G. Thomas of San An- 
tonio, mentioned picnics and meetings 
with supply men. National Secretary 
Wilbur Dosher of Wilmington, N. C., 
said one of the biggest things so far 
accomplished was the formation of 
Ladies’ Auxiliaries, as it was bound to 
lead to greater harmony. 

John E. Green of Detroit, explained 
the formation of various trade clubs in 
different sections of that city and how 
members were pledged to help officers 
and each other towards creating interest 
in meetings. Good speakers, educational 
features, attendance prizes and enter- 
tainment were urged for all members. 


Afternoon Session of Second Day 


The afternoon session of the 12th 
opened with an instructive discussion on 
the value of the written order to the 
contractor. It was agreed that this 
proposition embodies much sound busi- 
ness sense, and much money lost when 
a contractor is too lax to have a system 
of checking deliveries from wholesale 
houses, can be thus saved. 

The installment plan for selling plumb- 
ing and heating materials was then laid 
before the conference by W. C. Brooks 
of the Credit Alliance Corporation of 
New York, who stated that this plan 
is wholly feasible, citing as his example 
the fact that $2,000,000 worth of this 
business had been financed in 1925 with 
a loss of only $400. His company’s plan 
has no recourse whatever against the 
contractor as the Finance Company as- 
sumes all risk. 

Then followed an excellent address by 
EK. L. Bowman of the Trade Extension 
Bureau, on the association’s apprentice- 
ship opportunity. He made a sincere 
and earnest appeal for greater interest 
in apprenticeship; for more schools, 
more boys in school and more boys to 
be enrolled in home study divisions, and 
proved that there is indisputable evi- 
dence on all sides that more apprentices 
are needed. 

John A. Quinn, Philadelphia, chairman 
of the National Association of Master 
Plumbers’ Apprenticeship Committee, 
followed Mr. Bowman and told of the 
decisive steps being taken in Pennsyl- 
vania to promote the education and train- 
ing of apprentices. He appealed for bet- 
ter support from local associations. Wm. 
J. Lang of Chicago, a member of the 
Board of Directors, National Associa- 
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tion of Master Plumbers, stated that 
410 apprentices are now enrolled in his 
city alone. 

Howard Jones of the Bureau’s staff, 
spoke interestingly at this session on 
the “Ask ’Em to Buy” campaign, bring- 
ing it out as a means for master plumb- 
ers to create some business for them- 
selves and not act as parasites depending 
on elemental human needs for their 
trade. He urged greater use of inspec- 
tion report cards, and more extended 
cooperation with salesmen in effecting 
sales. 

John A. Quinn of Philadelphia, again 
addressed the conference, this time 
speaking on “Wildcat Jobbers’ Advertis- 
ing.” He displayed several newspaper 
advertisements in which plumbing and 
heating goods were offered to the public 
direct by so-called illegitimate jobbers, 
which can be installed by “fly-by-night” 
plumbers. 

The distribution of equipment through 
legitimate channels was the keynote of 
a discussion following presentation of 
the subject by Mr. Quinn. Both Na- 
tional Director Lang and President John 
J. Vogelpohl of the Trade Extension Bu- 
reau, offered suggestions for alleviating 
the trouble, among which were the 
licensing of all master plumbers; urging 
manufacturers to keep away from archi- 
tects’ offices so plumbers may handle the 
sale of materials; collective advertising, 
which would have a bearing on the atti- 
tude of newspapers asked to carry shy- 
sters’ copy; and further, the placing of 
every safeguard around installations of 
plumbing fixtures. 


Morning Session of Last Day 


The final day of the conference was 
opened with the reading of a paper by 
George H. Wilson of the Bureau’s staff, 
in which the advantages of cost account- 
ing and the proper method of putting it 
over were ably discussed. This was fol- 
lowed by a paper, prepared by W. C. 
Debold of Kansas City, which explained 
the manner of conducting classes in ac- 
countancy in that city. 

Classes are attended there by master 
plumbers and employes handling books 
in their offices. Text books and a sys- 
tem devised by the Trade Extension 
Bureau are used, according to Mr. De- 
bold. 

“Securing the Industrial Plant Busi- 
ness,” was the next subject presented to 
the conference. E. R. Herske, manager 
of the Heating and Piping Contractors’ 
Cleveland Association, in his discourse 
on this question, advised the secretaries to 
endeavor to create profits for their as- 
sociation members rather than to concen- 
trate on increased profits. He urged 
heating contractors to stop talking only 
the price of heating goods and become 
thoroughly conversant with the needs, 
requirements and problems of the pros- 
pective buyer. 

Mr. Herske asserted that industrial 
plants are finding it advisable to turn 
over maintenance work to outside con- 
tractors rather than to retain mainten- 
ance forces of their own, as the actual 
cost is reduced considerably, and valu- 
able floor space is set free for other pur- 
poses. By securing this line of work, 
heating contractors can keep their or- 
ganizations busy all the year round in- 
stead of only during the usual peak 
months. This, Mr. Herske said, is gen- 
erally time and material work, hence the 
profits are usually satisfactory. : 

Charles J. Samuel, a highly successful 
master plumber of Montclair, N. J., at 
this time presented a paper entitled, 
“Why Plumbing and Heating Contractors 
Should Do More Local Advertising,” 
wherein, by citing a number of personal 
experiences, he demonstrated that it pays 
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to advertise and carry along with the 
“Ask ’Em to Buy” campaign. Mr. 
Samuel uses advertising copy and 
methods devised by the Trade Exten- 
sion Bureau. 

The same subject was discussed from 
the heating contractors’ viewpoint in a 
paper prepared by George Bernhard, 
prominent heating contractor of Brook- 
lyn, N. Y. The constructive thoughts 
in these two papers were enlarged upon 
by Mr. Jones of the Bureau, and George 
Reeke of Green Bay, Wis., former di- 
rector, National Association of Master 
Plumbers, who suggested having banks 
and other outside agencies use favor- 
able plumber copy in their newspaper 
advertising. 

H. E. Hulseman, Trade Extension Bu- 
reau, was next given the floor to describe 
the Bureau’s standardized catalog binder. 
He pointed out that standardized cata- 
logs reduce catalog expense and increase 
efficiency. Mr. Hulseman also referred 
to the Trade Extension Bureau directory 
list, and urged secretaries to assist in 
keeping this directory up-to-date and to 
send in names of new shops, whether or 
not they are operated by members of 
the association. 

W. J. Woolley, former secretary-man- 
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ager of the Bureau, was introduced, and 
he stressed the necessity of a budget 
system in local associations, pointing out 
that opportunities for business lie on all 
sides and possibilities only have been 
scratched on the surface. 

The conference next was privileged to 
hear what is being accomplished by the 
Trade Extension Bureau’s Statistical De- 
partment, which was brought out in an 
interesting paper, presented by A. P. 
Eberlin of that organization. 


Final Session of Conference 


The first order of business at the final 
session on the afternoon of the 13th was 
a brief talk by Frederick E. Fladd on the 
success of the accounting class being 
conducted in Rochester, under the aus- 
pices of his local association. A paper, 
prepared by National Executive Secre- 
tary P. F. MacKenna, was thereupon 
read by Howard Jones. Mr. MacKenna 
pointed out herein some of the duties of 
a successful local secretary. He urged 
greater use of the National Commercial 
Seal and many other constructive fea- 
tures provided by the National Associa- 
tion and the Trade Extension Bureau. 

There followed an open discussion on 


the advantages and value of collective 
advertising; the association mass guar- 
antee, and the worth of featuring the 
National Association’s Commercial Seal. 
Mr. Jones, Trade Extension Bureau, em- 
phatically stated that, while an adver- 
tising campaign will not raise prices and 
will not prevent some fools from using 
suicidal price-cutting methods, a collec- 
tive advertising campaign will convert 
a reasonable majority of the local public 
to the idea that master plumbers per- 
form a service that is not only necessary 
but distinctly praiseworthy. Mr. Jones 
believes that such collective advertising 
also will sell the association idea to non- 
members. 

Valuable and constructive suggestions 
on these propositions were also offered 
by R. G. Thomas of San Antonio, and 
W. R. Brookman of Norfolk, Va., both 
of whom have used these business-build- 
ing ideas and accomplished excellent 
results. 

Fergus McLoughlin of New York 
City, addressed the conference and ad- 
vanced the Liability Insurance idea by 
suggesting sufficient coverage at all times 
for protection against any possibility of 
judgments in accident and damage cases. 

While the conference was still under 
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open discussion, Henry E. Longley, presi- 
dent of the National Association of Mas- 
ter Plumbers, strongly advocated having 
several master plumbers in each State 
become thoroughly familiar with the 
“Making a Wholesaler a Wholesaler” 
resolution, adopted by the National body 
at its annual convention in Portland, 
Oreg., last June, and discuss that reso- 
lution at the individual State conven- 
tions, which was the last event of mo- 
ment taken up at this fine meeting. 

In conjunction with this Fourth An- 
nual-Conference of Secretaries, there was 
held, as is the case each year, a gala 
banquet and entertainment. This year’s 
function was staged in the Pompeiian 
Room, off the main lobby of the Mc- 
Curdy Hotel, and it was indeed a credit 
to its sponsors. 

It was held on the evening of the 
second day of the meeting, January 12, 
and for the entertainment furnished by 
a fine array of talented artists, not to 
mention that portion of the evening’s 
proceedings contributed by the conferees 
themselves, along with a number of cap- 
able discourses by several of the trade 
satellites in attendance, those in charge 
were roundly applauded for their excel- 
lent arrangements. 


Officials at Opening of New Building, Memphis, Tenn., Branch of N. O. Nelson Mfg. Co., St. Louis, Mo.: Charles G. Singleton, Dallas Manager; B. A. Ludlum, 
Manager, Union Sanitary Works, Noblesville, Ind.; Harry E. Shauman, Little Rock Manager; J. A. Senkosky, Treasurer; L. D. Lawnin, President; Alex. 
B. Pierce, Vice-President and General Manager, St. Louis; Geo. B. Jones, Memphis Manager, and F. W. McMiller, Birmingham Manager 
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A Challenge 7 te 
Plumbing Industry 


— 


e Guaranteed 
Galvanized 


Range 
Boilers 
The Lowest 


Prices 


In. Years 


By ie Hen a large 
quantity during the dull 
s5ummer-months we are 
“able to quote you. the 
lowest prices in many 


the pressure is over 85 
pounds, we recommend 
our extra heavy boiler. 
Prices for bollers with ¢- 
s fittings include stand, 
cold water tube and 4 
union couplings with 
%-inch standard iron 
pipe thread. 


Standard Boilers for 
Working Pressures 
Up to 85 Pounds 
State capacity wanted. 


181 U 6707 | 181 U 6719 
Capac-} Shiv. | Rolicr Only|Boiler with 
_ity |Weignt|No Fittings| Fittings 
30 gals.| 75 lbs.| § 5.95 |$ 3.45_ 
40 gals.|100 Ibs. 8.95 11.45 
52 gals.}135 Ibs. 15.95 19.85 


ixtra Heavy Range Boilers for 
Working Pressures Up to 159 Lbs. 


121 U 6708 | 181 U 6728 
Boiler Only 
No Fittings 

$ 


Ship. 
Weight 


85 Ibs. 
110 Ibs. 
145 lbs. 


Capac- 
ity 


30 gals. 
40 gals. 
52 gals. 


Boiler with 
Fittings 


$ 


. 


11 
14. 
23. 


3.95 45 
11.95 45 
19.95 8S 


MAIL-ORDER house offers 30-gallon Range Boilers to 

anyone at $5.95 each. That Price is lower than 90 per 

cent of the plumbers can purchase a similar boiler for from 
their jobber. 


That price is below what the jobber can afford to sell for, and 
not lose money on every sale. That price, furthermore, is 
even below the actual cost today to any manufacturer. 


How long are you, the contractors and jobbers of the plumbing 
supply business, going to stand for this? How long? How 
long, Oh, Lord! Are you going to permit the plumbing busi- 
ness of this country to be taken away from the plumbing 
industry? How long are you going to fight among yourselves 
and allow the outsiders to steal in and take the profits that are 
rightfully yours? 


No Range Boiler manufacturer of any size could exist today 
without the support of the plumbing industry. Given such 
support, he continues to undermine you. Transfer of that 
support to those manufacturers who support you, will elimi- 
nate this doublefaced selling policy quicker than anything else. 


The time to act is now. A few years may be too late. The 
time is here for the better element among the jobbers and 
contractors in the plumbing industry to take energetic steps to 
preserve this industry of ours. You should be for the manu- 
facturer who is 100% for you. In the face of this threat to 
the future of the industry, price is immaterial, policy is all im- 
portant. Every jobber and plumber who backs up those 
manufacturers who are fighting this evil, makes it just that 
much harder for the wrong to continue and just that much 
easier to ultimately preserve the plumbing business to the 
plumbing industry. ; 


The situation is entirely within your hands. 
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A Pledge ‘otve 


a 


Mastery Plumber 


ON every STAR NACO Range Boiler is now being 
placed a label stating that this Boiler is sold 
through the plumbing dealer only. 


The label is new, the policy is thirty years old. The 
founder of this Company laid down that policy, and 
during all these years, no STAR NACO Range Boiler 
has ever been sold except through the plumbing 
supply wholesalers or contractors. | 


The label pledges us anew to the continuation of the 
policy. No mail-order house, no direct-to-owner 
merchandiser, no firm that does not distribute 
through the plumbing contractor can buy STAR 
NACO Range Boilers. 


Who are the builders in our industry? 
Who are the destroyers? Think it over. 


Only a fair price anda fair profit is asked on STAR 
NACO Boilers. They cost more because they are 
worth more. The STAR NACO Boiler is the boiler 
to which is hitched a profit for plumbing contractor, 
jobber and manufacturer. No industry can survive 
without profit. 


h Be 
DETROIT RANGE BOILER & STEEL BARREL COMPANY, DETROIT, MICHIGAN 
‘NEW YORK . TRENTON : TOLEDO : CHICAGO SAN FRANCISCO 
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Monmouth Plumbing Supply Co. 


Tenders Big Game Dinner 


Members of Red Bank Association of Master Plumbers Guests at Well- 
Appointed Affair Staged by ie}: Berkstresser and Associates 


OME time ago, our good friend, 

Thomas J. Berkstresser, who has 

earned quite a reputation for him- 
self as a hunter of big game, both in 
the wilds of the world’s forests and in 
those of the world of plumbing and 
heating supplies, promised his many 
friends in the Association of Master 
Plumbers of Red Bank, N. J., and vi- 
cinity, a big game dinner. 

As a result of this promise, the Mon- 
mouth Plumbing Supply Company of 
Miami, Fla., and Long Branch, N. J., 
of which Tom is high mogul, tendered 
such an affair in honor of these gentle- 
men at the Elks’ Home in Long Branch, 
on the evening of January 7. 

For the previous couple of weeks, Tom 
and his stalkers had run wild combing 
the dense inner regions of a wild and 
woolly jungle in search of the game that 
was to prove the occasion for so much 
satisfaction and jollity at the big dinner, 
which took place in a room decorated to 
represent a miniature forest! 

Well, the good news had gone the 
rounds like wildfire, for when Tom 


Thomas J. Berkstresser, President, and Charles Rosen- 
crans, Secretary of Monmouth Plumbing Supply 


Co., Long Branch, N. J. 


trooped into the dining room, wearing 
the genial smile of the victorious hunts- 
man, he was greeted by a gathering that 
had turned out almost to the last man in 
response to his good invitation. 

Tom Cook, president of the Red Bank 
Master Plumbers’ Association, presided 
as toastmaster of the evening, and the 
manner in which he handled the situa- 
tion gave those present an idea of just 
how much he was responsible for the 
100 percent enrollment in his local since 
its inception a few short months ago. 

Of course, festivities couldn’t get off 
on the right foot if the affair had not 
been started off with a rising, rousing 
toast to the genial host, Signor Berk- 
stresser himself. And then there was a 
drawing for two braces of canvas-back 
ducks, one of which Ken Jeffrey landed, 
while the other went to D. H. Bennett. 

Thereupon, friend Jeffrey who, by the 
way, acted as “Maitre de Hotel,” ap- 
peared from out the depths of the 
“forest,” laden like a subway train at 
5:15 P. M. 

Whatta feed! 


Whatta feed! Whatta 


party! Gosh, let’s see now—there was 
Red Bank Duck a’la Cook, olives ’n 
pickles ’n celery, and Fair Haven 


Rabbit, Smithco Style, Middletown Po- 
tatoes wla Hurst, Sweet Potatoes a’la 
Frey, Rumson cranberries, Kennedy 
fashion, Sea Bright Lamb a’la Harvey, 
coffee ’n bread ’n cigars ’n pie ’n cheese, 
Koeppel Brand, and then some! 

And there were souvenirs distributed 
by representatives of the Thos. Mad- 


dock’s Sons Co., and the Keystone Pot- 
tery Co. 

Then, while the party was roaring 
along in real Twentieth Century fashion, 
Tom Cook called upon the good host him- 
self, Tom Berkstresser, and his cohort, 
Charlie Rosencrans, also an official of the 
Monmouth Company, both of whom came 
through in fine style with short speeches 
of welcome. 

Others who addressed the gathering in- 
cluded Warren Smock, prominent Red 
Bank attorney; Harold Heatherton, man- 
aging editor of THE PLUMBERS 
TRADE JOURNAL; Al Payson, a mem- 
ber of THE PLUMBERS TRADE 
JOURNAL staff of news scalpers; Terry 
Martin, manager of the Allenhurst, N. 
J., branch of the M. O’Neil Supply Co.; 
Bill Abernethy of the Sanitary Supply 
Co., Long Branch; Bill O’Brien, one of 
the oldest and most prosperous master 
plumbers in Red Bank; Bill Mahoney 
and his popular partner in the perpetu- 
ation of the present great wave of good 
plumbing in Sea Bright; Fred Oakley, 
partner of Tom Cook, and F. G. Hurst 
and L. A. Drake, principal 
among the organizers of 
the baby Red Bank Asso- 
ciation. 

Colonel J. H. Davis, Jr., 
president of the Citizens’ 
National Bank of Long 
Branch, and treasurer of 
the Monmouth Supply Co., 
also had a few choice 
words to say on this oc- 
casion, as did HE. Stauch, 
manager of the Long 
Branch office; C. E. H. 
Garrison, manager of the 
Red Bank office, and Sales- 
men H. West and Dick 
Berkstresser. 

Of course, when the affair had reached 
its close, the thanks of those present 
for the splendid affair tendered by Mr. 
Berkstresser and his associates was 
voiced in no mean terms. 

And, oh gosh, we nearly forgot to 
mention the following Red Bank master 
plumbers who sat in at the fun: J. B. 
Burnside, Howard Frey, O. F. Hill, H. 
P. Smith, secretary of the association; 
C. A. Walcott, Will Pfister, Carl Con- 
over, Tom Wilson, A. E. Irwin, Walter 
Williams, G. R. Bodine, K. P. West, G. 
A. Harvey, Geo. Congdon, C. D. Brown, 
Jos. Taylor, Stewart Cook, Jr., Clarence 
Taylor, Thomas Cleary, Wm. V. Dietrich, 
George C. Koeppel, P. Kennedy, N. P. 
Crawley, C. E. White and L. Bonifacio. 


And while we’re on the subject, we ° 


might mention that the Ninth Annual 
Meeting of the stockholders of the Mon- 
mouth Plumbing Supply Co. was held on 
January 5, at the company’s office in Long 
Branch. The usual semi-annual divi- 
dend of 6 percent was declared at this 
meeting, while the reading of the com- 
pany’s annual financial report showed it 
to be in a very healthy and substantial 
condition. The year 1925 had been the 
greatest and most satisfactory in the 
history of the organization. 

This meeting was well attended by the 
stockholders who elected the following 
board of directors: J. Harry Davis, Jr., 
Charles Rosencrans, Thomas J. Berk- 
stresser, Charles H. Rudloff, Moses 
Evans and Mat L. Rosencrans of 
the far-famed Borough of Brooklyn, N. Y. 
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The board of directors organized by 
electing the following officers: Thomas 
J. Berkstresser, president; Charles H. 
Rudloff, vice-president; Charles Rosen- 
crans, secretary, and J. Harry Davis, 
treasurer. 

On the afternoon of January 6, an 
important meeting of the stockholders 
of the Community Hotel Corporation of 
Long Branch, was held in the local City 
Hall, on which occasion, among others, 
Charles Rosencrans and J. Harry Davis, 
Jr., hereinbefore mentioned as officials of 
the Monmouth Plumbing Supply Co., 
were elected to the board of directors. 


J. Stuart Graham Elected President 
of Richmond, Va., Master 
Plumbers’ Association 


OU will no doubt be interested to 

know that the Richmond, Va., As- 

sociation of Master Plumbers, at 
its recent annual meeting, selected the 
following officers for the year 1926: 

President, J. Stuart Graham of Greg- 
ory & Graham; vice-president, E. G. 
Harris of E. G. Harris Co.; secretary- 
treasurer, M. L. Longworth of Johnson- 
Longworth Co.; sergeant-at-arms, Geo. 
H. Edelblut. Trustees—J. G. Boehling 
of Carle-Boehling Co.; J. R. Harmon of 
Kritzer & Harmon, and J. N. Roye. 

At this organization’s December meet- 
ing, C. R. Texter, metallurgist of the Na- 
tional Tube Company, Pittsburgh, dis- 
cussed the subject of “Pipe Corrosion” 
quite extensively and comprehensively. 

At the meeting this month, the officers 
expect to have the Crane Co.’s educa- 
tional moving picture—‘The Fountain 
of Youth,” to exhibit for the entertain- 
ment and edification of the members 


present. 
OO ooo 


New York Chapter’s Bosses’ Night 


ANUFACTURERS, wholesalers, 
salesmen: A cordial welcome 
awaits you! Everything has been 

arranged by the members of the New 
York Chapter, National Association of 
Plumbing and Heating Salesmen, to en- 
tertain their employers at the Martinique 
Hotel, 32nd Street and Broadway, New 
York City, on the evening of January 
28, 1926. 

A royal reception is being planned and 
a very attractive program has been pre- 
pared, both amusing and educational. 
An evening full of delightful experiences, 
furnishing memories worth while, is 
promised. 

At this great “Bosses’ Night,” which 
the association is doing so much to make 
a memorable success, there will be ad- 
dresses delivered by several men promi- 
nent in the trade who have gained for 
themselves no little repute as a result 
of their prowess in the art of speech- 
making. 3 

The list of speakers scheduled in- 
cludes Milton L. Lissberger, president of 
the Marks-Lissberger Co., Inc., Long 
Island City, who will dwell on the sub- 
ject of “Stabilizing Profits by Organ- 
ized Right Selling.” J. M. Chaplain, 
manager of the Plumbing Department 
of the John Simmons Co., Inc., New 
York City, who has always at his dis- 
posal a native wit which makes most 
things he has to say especially attractive 
to the ears of his listeners, will on this 
occasion speak of the topic, “The Train- 
ing of a Salesman.” Another of these 
noted speakers who will address the gath- 
ering is Vice-President Uehlinger of the 
Hilo Varnish Corp., Brooklyn, N. Y., 
who has chosen for his discourse, “The 
Second Mile in Salesmanship.” 

This “Bosses’ Night” is intended to 
render a three-fold service. First, to the 
individual—it should give an inspiration 
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and spirit, and understanding of human 
service and cooperation. 

Secondly, as individuals—it should give 
a better understanding of how to work 
together in cooperation. It will outline 
possibilities for the coming year. It is 
intended to give a little comprehension, 
just a little picture of the horizon of 
human life and its activities. 

Third, it should help to unite. And 
as a unity all will be working together, 
with one ambition—shoulders to the 
wheel, to the end: “The Betterment of 
Business through the Betterment of 
Salesmanship.” 

An evening spent in this way which 
will no doubt be intensely interesting 
and practical, ought to furnish those 
present with an idea of the progress 
made during the past year by the As- 
sociation, as well as its objects, purposes, 
ideals, activities and accomplishments. 


————— 


West Hudson Master Plumbers’ Asso- 
ciation in| Flourishing Condition 


HE Master Plumbers’ Association of 

West Hudson, N. J., recently gave 

a very enjoyable theatre party and 

supper for the members and their wives 

or sweethearts in Newark. There were 
44 in the party. 

This association is now in a very 
flourishing condition, having at present - 
34 members, the pick of the towns, Harri- 
son, East Newark and Kearny. 

And from A. O. Bornemann of Ar- 
lington, secretary of the body, we have 
the following statement: 

“In my 20 years as secretary, I have 
never seen conditions so favorable, and 
never was there a finer bunch of men 
associated with me. 

“All rivals, in a sense, but true blue. 
I am working strenuously to get them to 
think of their business as a reputable 
profession. In other words, to take stock 
of themselves, and think more seriously 
of their work, to put it on a higher 
plane. 

“It’s a hard job, and uphill work, but 
it’s hard jobs I like to tackle, and I find 
they never are as hard as we think.” 


Cleveland Plumbers’ Organizations In- 
stall Officers to Serve During 1926 


HE Progressive Association, one of 

the affiliated organizations of the 

Associated Plumbing Contractors 
of Cleveland, Ohio, held its installation 
of newly-elected officers for 1926 at its 
headquarters on January 6. 

The newly-elected officers and directors 
are as follows: President, Wm. Fussner; 
vice-president, Vincent Smith; secretary, 
A. P. Kellar; treasurer, Geo. Wehrle; 
sergeant-at-arms, H. E. Humphrey. 
Board of Directors—Wm. Fussner, Vin- 
cent Smith, A. Greenwald, A. A. Heiss 
and Geo. Brown. 

The following committees were also 
appointed by the members of this asso- 
ciation: Entertainment Committee—M. 
Patmos, L. W. Webb and E. J. Breuer. 
Audit Committee—H. R. Petrie and H. 
E. Humphrey. Sick Committee—A. J. 
Blatt and A. Budnick. Membership 
Committee—H. Fagin, J. V. Duncan and 
Wm. Walker. 

The master Plumbers’ Council, also 
one of the affiliated organizations of the 
Associated Plumbing Contractors of 
Cleveland, held its installation of newly- 
elected officers on January 7 as fol- 
lows: 

President, Al. Schnitzer; vice-presi- 
dent, M. Lipman; secretary, M. Rovner; 
treasurer, Leopold Newman; sergeant-at- 
arms, M. Water. Board of Directors— 
Al Schnitzer, M. Lipman, M. Rovner, 
Jos. Passov and R. Glickman. 
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N December 3, the Detroit Range 
Boiler & Steel Barrel Co. ad- 
dressed a letter to the wholesalers 

of plumbing supplies in all parts of the 
United States in which it laid down a 
definite policy as regards the sale price 
of its products, chief of which are range 
boilers. In its letter to the wholesalers 
it was definitely stated that prices in 
the range boiler market were so low that 
neither the manufacturer or the whole- 
saler was able to realize a just and fair 
profit. This letter of December 3 was 
published in part in the January 1 issue 
of THE PLUMBERS TRADE JOUR- 
NAL. 

Following herewith is the second let- 
ter to the wholesalers from the Detroit 
Range Boiler & Steel Barrel Co., sent 
out on January 2. This letter carries 
with it a vast amount of quoted evidence 
that its stand is meeting with most 
hearty approval by the jobbers. 

“To the Jobbers of Plumbing Supplies: 
Our circular letter of December 3, 1925, 
_a copy of which was sent to you, brought 
forth a flood of responses of such a char- 
acter that we feel sure you will be in- 
terested in reading the excerpts from 
them on the attached sheets. Names are 
omitted necessarily. 

“Without exception the reaction of the 
jobbers, both large and small, as indi- 
cated to us by these replies, is commen- 
datory of the position that we have taken 
on the range boiler situation. Most of 
those who have been buying from us 
reaffirm their loyalty, and back up their 
support with orders. Others, who se- 
cured but a portion of their needs from 
us, are so impressed by the economic 
soundness of our action, that they assure 
us that from now on we can expect their 
entire business. Many, who have never 
bought a boiler of us, approve highly of 
our position and hope that the manufac- 
turers who are supplying them will do 
likewise. 

“All this is most convincing evidence 
to us that the far-seeing jobber realizes 
that stability in price to him from the 
manufacturer is absolutely essential to 
a resale condition which will allow him a 
fair profit, and that this desirable sta- 
bility of price cannot be obtained unless 
the manufacturer has a reasonable mar- 
gin of profit therein. 

“It is also evident to us from these 
communications that such a jobber is 
much more interested in selling a high- 
grade article at a certain profit, than 
in handling a large volume of a highly 
competitive article at no profit or at 
a loss. 

“On this feature we will have more to 
say to you within a short time. 

“Detroit Range Boiler & Steel 
Barrel Co. 
(Signed), Geo. A. Moore.” 

Detroit, January 2, 1926. 

Excerpts from a few of the scores of 
the letters of commendation received by 
the Detroit Range Boiler & Steel Barrel 
Co. follow: 

From Manhattan District—“Acknowl- 
edging receipt of your letter of December 
3, relative to the price of range boilers, 
the writer can assure you that he is en- 
tirely in sympathy with the effort you 
are making to maintain the price of 
range boilers in the plumbing market. 
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Selling High -Grade Goods at Profit Rather Than 


Inferior Goods at a Loss 


Prominent Manufacturer of Range Boilers Highly Commended for Position Taken on Price Stability 


“Tt is suicidal, in our opinion, to start 
reducing prices at this time. If the 
boiler makers are losing money now, why 
continue the condition. Range boilers, 
in our opinion, are on a par with soil 
pipe and the manufacturers of that com- 
modity are making every effort to main- 
tain and, in fact, increase their prices. 
We think that if a few more of the 
manufacturers would take the stand you 
‘are taking conditions would be changed 
and would reflect to the advantage of all 
concerned. Not only the manufacturer 
but the jobber and plumber as well would 
benefit and, in fact, the ultimate con- 
sumer, as he would be securing a much 
better article for his money. 

“We have always looked upon your 
product as one of the finest in the 
market. Our business relations have 
been of the most pleasant and we desire 
to continue in this manner and in a word 
can only say that we thoroughly endorse 
the «position you have taken and will 
endeavor to extend to you, as far as it 
lies in our power, the cooperation which 
your action deserves.” 

From Northern Ohio—‘The view that 
you have evidenced in your letter coin- 
cides with the views that we have taken 
for a long while. It is ridiculous to think 
that any manufacturer would sell his 
product without making a fair return 
on his invested capital and this same 
thing is true of the jobber. 

“We can sympathize with you because 
we know you are trying to place the 
range boiler business on a fair basis, 
and we know that you are going to face 
an awful task, but somebody must have 
the courage to act and let us hope that 
other manufacturers will see the light.” 

From Pacific Coast Branch of a Large 


Manufacturing Jobber—‘Your circular 
letter of December 3 has just come to my 
attention and after reading it carefully 
I want to let you know that I agree with 
everything it says. 

“While we are not a customer of your 
company, I must say I certainly admire 
the stand you have taken and it is my 
earnest hope, it will be followed by other 
manufacturers not only of your class of 
material, but of other material in this 
same line of business. 

“T believe it has taken a great deal 
of consideration and nerve for your com- 
pany to put out this letter, and I also 
think that you are standing for that 
which is right, and we wish you success 
in your new policy.” 

From Michigan—‘May we extend our 
sincere and hearty congratulations for 
the splendid stand taken as evidenced in 
your letter to the jobbers under date of 
December 3. We thoroughly believe in 
your proposition and cannot help but 
admire your initiative in the policy as 
outlined. ; 

“The writer is very frank in stating 
to you that at one time we secured all 
of our requirements in range boilers 
from your company, but, due to condi- 
tions mentioned in your letter, we began 
to shop and as a result our purchases 
from you over the last two or three 
years have been very small. 

“With the policy you have now 
adopted, and assurance, which we will 
determine from time to time, that such 
policy is being rigidly adhered to, to all 
concerned, we are ready and very glad 
to say that our next requirements in 
range boilers will come from your com- 
pany and subsequent purchases so long 


~as above-mentioned policy is in force. 


Mr. and Mrs. J. C. McCubbin; Mrs. H. J. Sanborn and Mr. Sanborn, Photo- 
graphed on Roof of El Comodoro Hotel at Miami, Fla. Mr. McCubbin Is 
Southern District Manager for Standard Sanitary Mfg. Co., While 
Mr. Sanborn Is Prominent in Miami Plumbing Circles 


“May we extend our sincere wish that 
your statement may be the foundation 
and starting point for the radical change 
necessary to this business, that we may 
all succeed. 

“Thanking you for giving us this op- 
portunity of expressing ourselves and 
again lining up with a concern of such 
high standards and initiative, we are 

” 

From a Chicago Jobber—‘We ecom- 
mend your attitude and hope that con- 
ditions in the range boiler business will 
improve. We, as well as all other job- 
bers, would like to see a steady stable 
market on such commodities.” 

From Central Illinois—“In reply to 
the thoughts you express we wish to 
say, first of all, that we agree with you 
and commend you for the stand you have 
taken on the subject of range boiler 
prices. The situation as you outline it 
calls for drastic action, and we are of 
the opinion that the majority of distrib- 
utors would much prefer to see a satis- 
factory price returning to the manufac- 
turer a fair margin of profit, rather than 
a continuation of the conditions that have 
prevailed in this particular trade, for a 
great many months. 

“We are still going to handle the De- 
troit boilers, and are going to offer them 
at a fair margin of profit to ourselves, as 
we believe there is and will be regular 
demands for your make of range boilers.” 

From the Second City in Illinois—‘“We 
have your letter of December 3 addressed 
to your. customers, which appears to the 
writer as a logical and determined stand 
to have taken. Your appeal to the job- 
bers to support this action will find 
favor, we believe, with many. 

“We trust that your example in this 
respect will be followed by others and 
that the situation may clear up so that 
there will be some opportunity of realiz- 
ing a margin on the business done.” 

From a Small City in Central Illinois 
—‘We are handling your line of boilers 
exclusively for we find that we are able 
to procure anything we may want of 
you. You will receive any business that 
we may have.” 

From a Customer in Central Illinois 
—‘We admire you for your courage to 
stand pat on what you consider good 
business principles, and also, that you 
are willing to face your competitors and 
fight the battle alone if necessary. 

“We are heartily in favor of any 
movement that will stabilize and hold 
firm market prices at reasonable price 
and, of course, within the law.” 

From a Jobber in Northern Ohio Who 
Is Not a Customer—“We .are glad to 
compliment you upon the stand that you 
have taken and only regret that all range 
boiler manufacturers cannot see their 
way clear to take the same stand. 

“Tt is a fact that the resale price of 
range boilers has been badly shot and it 
is exceedingly doubtful if any jobber has 
made a living profit. Probably this con- 
dition is partially the jobber’s fault, but 
it is our opinion that it is also largely 
the fault of manufacturers because 
manufacturers have covered large buy- 
ers at low prices, which has caused those 
buyers, in many instances, to continue to 
reflect his low cost in their resale prices. 

“It seems to be the habit of some mer- 
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chandisers to base their selling price on 
cost instead of market and we feel that 
if manufacturers of range boilers would 
make a lower limit of the quantity of 
boilers that they will permit a customer 
to have, after a price advance, it would 
tend to correct a very unprofitable and 
undesirable situation.” 

From a Large Jobber in Chicago—‘I 
have read with considerable interest 
your letter of December 3 stating your 
position in the range boiler market and 
agree with everything you have said. 

“Surely the range boiler market has 
not been a profitable one for the jobbers, 
and never will be as long as the manu- 
facturers are so weak in their sales 
policy.” 

From Jobber in a Small City in New 
York State—“Wish to state that I read 
with a great deal of interest your un- 
usual letter of December 3 and while 
we are not handling your range boilers 
I cannot let this opportunity go by with- 
out letting you know that I heartily ap- 
prove of the general sentiments you ex- 
press. 

“Tt really matters little to a jobber 
what his cost of an article is so long 
as he feels assured that all of his com- 
petitors have the same costs. 


special concessions to some fa- 

vored jobbers, which brings on 
like concessions by other manufacturers 
to some other favored jobbers until event- 
ually they are most all favored, makes 
the structure tumble down and all are 
hurt. 

“T sincerely trust that your letter will 
bear good fruit.” 

From a Large Manufacturing Jobber 
With Many Branches—‘I have your let- 
ter dated the 14th with further reference 
to the range boiler situation. 

“T think, too, that you are to be com- 
mended for what you are trying to do. 
So far as we are concerned we would 
rather see the range boiler manufactur- 
ers get more for their product, or at 
least a living profit.” 

From the Sunny South—‘Your circu- 
lar of December 3 has been on my desk 
since its arrival on December 7. I have 
read it several times. We do not pur- 
chase range boilers here, these being 
bought through our purchasing depart- 
ment at New York office. But, person- 
ally I want to congratulate you on the 
stand you have taken and to say that, 
in my opinion, it is good business and 
that I believe your volume will increase. 

“T wish most heartily that more manu- 
facturers and all jobbers had the back- 
bone to follow your lead.” 

From a Very Large Manufacturing 
Jobber With Many Branches—“It is a 
very frank and comprehensive statement 
of fact, and it can’t help but do a lot of 
good for both the manufacturer and the 
jobber, and we want to congratulate you 
for your courage and good business 
sense in setting forth your company’s 
policy so concisely and clearly. 

“The fact that we have continued 
sending you our orders from _ those 
branches who have been in the habit of 
handling your goods is the best evidence 
we have of our moral support of the 
stand taken by you. Your policy is 
sound and honest, and that in itself is 
all that any successful manufacturer 
requires.” 

From the Twin Cities—“We surely 
agree with you that something should 
be done with the industry in order to 
stabilize prices to allow the manufac- 
turer, jobber and retailer a profit. 

“We, however, are at a loss to know 
how soon this can be accomplished in 
this industry as far as range boilers 
are concerned, or, in fact, any commodity 
that we have to sell. 

“We do, however, appreciate receiving 
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this letter and are satisfied that some 
good will come from it.” 

From the Southwest—‘We agree very 
heartily with the position you are taking 
on this question, and will back you up 
with what business we are able to get 
here. We are maintaining our prices, 
and are glad to see others do the same.” 

From a Large City in Northern Ohio 
—“We have Mr. Moore’s letter and bulle- 
tin, and we hope that you are successful 
in it and that by your taking this stand 
it will inject a little of the right kind of 
spirit into your competitors.” 

From Southern Michigan — “After 
reading your letter of December 3 over 
several times, we have concluded that 
your firm has taken the right stand in 
the matter of range boiler prices, and 
wish to assure you that you have our 
support. We feel as you do, that if we 
cannot sell range boilers at a profit, we 
would rather not sell them.” 

From a Central Illinois Jobber—‘We 
are glad to see someone take this stand 
and while the benefits may not come 
immediately, they certainly will come 
later as we believe all jobbers admire 
anyone who is large enough and knows 
his business well enough to take such a 
stand.” 

From a Manufacturer of Side Arm 
Heaters—‘The writer happened to pick 
up a copy of your letter of December 3 
which you sent out to the jobbing trade. 

“We feel that you are to be com- 
mended upon your stand, and we wish to 
add that your letter is the finest we 
have ever read on the subject.” 

From a Manufacturer of Air Valves— 
“We are in receipt of your letter of De- 
cember 3, and I must say that it is a 
classic in its way. It is the stand that 
every manufacturer should take, and 
your position in this matter to come out 
in the way you have, to say the least, is 
strong and forcible, and I sincerely hope 
you maintain your stand.” 

From Central Massachusetts—“Your 
letter of December 3 I have read with 
a great deal of interest and I think that 
if everybody in the industry, not only in 
the range boiler business but jobbers as 
well, would take the individual stand 
that you people have taken, it would be 
a wonderful thing for the profits of the 
business. 

“The whole trouble with us all today 
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is that we are basing our prices on what 
we think the other fellow would do and, 
in lots of cases, on what we know he 
would do. 

“We are handling the Detroit range 
boiler and our resale prices on these 
boilers have been considerably higher 
than those at which our competitors 
have been selling range boilers and we 
have sold more galvanized range boilers 
in the last two years than we have ever 
sold before and we propose to continue 
handling your range boilers.” 

From a Jobber in Interior of Michi- 
gan—‘We agree with you in regard to 
the prices on your material. A declin- 
ing market is not a jobber’s market. 
We would sooner have you advance 
prices than decline them. 

“We only hope that other manufac- 
turers will follow, and advance their 
prices.” 


From jhe Northwest—“If men en- . 


gaged in our industry generally would 
have convictions squaring substantially 
with yours as expressed and then pro- 
ceed in a manner to indicate that they 
also possess the courage of their con- 
victions our troubles would disappear 
at once. It is necessary that someone 
pave the way and stand out squarely. 

“This you are doing and we want you 
to know that you have our very best 
wishes in that connection.” 

From a Jobber in a Small Indiana 
Town—“‘We have your circular letter 
of December 38 regarding the range boiler 
situation; and we are glad to see you 
are doing what you can to end the cut- 
throat competition that now exists.” 

From a Jobber in Southern Ohio With 
Whom We Are Not Doing Business— 
“Although we do not use your products, 
we want to congratulate you upon your 
letter of December 8. Believe you are 
right in every respect, and that the 
remedy to this situation is in the resale 
price.” 

From a Customer in Central Ohio— 
“The writer feels that this company 
would be very remiss in their duties if 
we did not write you extending our 
heartiest congratulations to a man who 
is big enough and has the courage to 
get up on his hind feet and tell his 
competing friends in a polite way to ‘Go 
to Hades.’ 

“You have written, what, in our opin- 


The Master Plumbers’ Association of Norfolk, Va., Sponsored This Display at 
the Sixth Annual Fair of the City of Norfolk Last Fall, William R. Brook- 
man, Association’s Field Secretary (Centre), Being Ably Assisted in 
Supervising Job by Norfolk Tomlinson Co. Salesman, W. G. 
Mitchell, (at Left) 
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ion, is one of the finest letters ever sent 
out by any manufacturer. If there were 
only more men in various industries with 
your courage, the future of the business 
world would look much brighter. 

“We are mighty glad that we do busi- 
ness with your organization, and want 
you to know that your name is not going 
to be marked off of our list of sources 
of supply.” 

From Northern Wisconsin — “While 
we are not a customer of your company, 
yet we feel that your effort to stabilize 
the market needs the support of every 
jobber who is in business to make a 
profit. 

“We admire you for your stand and 
hope that the thinking jobber will sup- 
port his source of supply.” 

From a City in the South—‘We have 
your very frank letter of December 3 
in regard to the present range boiler 
situation and we want to congratulate 
you on the stand that you have taken. 
No plumbing supply jobber can hope to 
make any money when the market is 
weak, and we believe that your present 
plan will certainly help conditions.” 

From a City in Central New York— 
“Your letter of December 3 is received 
relative to the range boiler prices and 
we want to. take this opportunity of 
commending you on the position you have 
taken in this matter. If more of the 
manufacturers had the nerve and back- 
bone such as you have shown in this 
particular instance, conditions would be 
a great deal better for all concerned.” 

From a Jobber in Northern Indiana— 
“We are in receipt of your communica- 
tion of December 3, and wish to advise 
that we are very much pleased to see 
the attitude you have taken in the mat- 
ter of maintainance of prices. 

“We believe that this is a move in the 
right direction, and we would be pleased 
to see a general movement among not 
only the manufacturers, but the jobbers 
in the direction of securing a legitimate 


profit. 
From the Secretary of a National 
Supply Association — “Acknowledging 


your letter of December 3 with enclosure, 
I cannot tell you how much I approve 
of your action and of the splendid way 
in which you have placed your position 
before the distributors. This should ap- 
peal to every right-minded and right- 
thinking man.” 

From the Secretary of a Large 
Supply Association—‘I have read with 
great interest your letter of December 
3 to your distributors. Your case is very 
clearly stated and should have the sup- 
port of all conscientious jobbers. The 
next time I see you I shall be glad to 
hear what reaction you get.” 

From a Central Iowa Jobber—‘While 
we do not buy any Detroit range boilers 
we cannot help but commend you on the 
stand you have taken. If other manu- 
facturers of range boilers and manu- 
facturers of other lines as well would 
take the same stand, it is our opinion 
that it would eliminate one spoke in the 
wheel of trouble which seems to be plac- 
ing the manufacturers and jobbers in 
our industry in a chaotic condition. 

“Tf the manufacturers of all plumbing 
supplies would determine a reasonable 
resale price on their various lines, we 
feel that a number of other spokes would 
immediately be eliminated.” 

From the Middle Western Branch of 
a Large Manufacturing Jobber—“We 
want to congratulate you on the stand 
you have taken as it is a movement in 
the right direction and should be sup- 
ported by every jobber in the United 
States. 

“We are going to continue to sell De- 
troit range boilers in the future the 
same as we have in the past, and we 
hope that your present stand will influ- 
ence the other manufacturers of range 
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boilers to get their backbone back where 
it belongs and put the market on range 
boilers on a business plane in the future.” 

From a Missouri River Jobber—‘How- 
ever, we would state in regard to the 
matter of stability of price, that it would 
be very greatly appreciated by the job- 
bing trade, if some stable figure could 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


be arrived at, and fairly well maintained: 

“We agree with you that the manu- 
facturer is entitled to a just and reason- 
able profit, upon his business transac- 
tion, and if we, as distributors of these 
goods, can be of any assistance in any 
way, shall be glad to have you so advise 
us.” 


Sees Strictest Credit Regulation as 
the Best Trade Protection 


W. E. McCollum of Chicago, Secretary of the Central Supply Association, 
and President of Advance Service, Inc., Herein Submits His Views of 
the Present Credit Situation in the Plumbing and Heating Industries 


OR over 12 years Mr. McCollum has 
cleared credit information for the 
Chicago Credit Bureau and the 

Illinois and Wisconsin Jobbers’ Asso- 
ciations, and has been instrumental in 
establishing wholesalers’ credit bureaus 
in Ohio, Michigan, Indiana, Missouri, 
Kansas, Nebraska, Iowa and Minnesota. 
He has been invited to give his views on 
the credit situation in the plumbing and 
heating industries. 

The Advance Credit Service, Inc., 
which exchanges credit information with 
208 wholesalers of plumbing and heating 
supplies and 12 other bureaus, is launch- 
ing a campaign to speed up collections, 
reduce credit losses and encourage more 
contractors to discount their bills. 

The 2 percent cash discount, which 
most wholesalers offer for the prepay- 
ment of their bills, is equivalent to an 
earning power of 24 percent on their 
money. 

“Competition by discounters,” Mr. 
McCollum says, “is usually fair com- 
petition, for to discount regularly a 
contractor must figure his work on a 
profitable basis.” 

Mr. McCollum’s splendid exposition of 
the present credit situation follows: 

“The present credit situation in the 
plumbing and heating industries is a 
subject which is causing contractors, 
wholesalers and manufacturers much 
concern, for those who discount or pay 
their bills promptly feel that the promis- 
cuous granting of long time credits cre- 
ates unfair competition for them. 

“Credit losses by a wholesaler are 
included in his overhead expense and 
reflected in his selling price, which 
means that the discounter helps pay 
the bad debts of his competitors. 

“Contractors who fail for large 
amounts invariably blame the wholesaler 
for giving them too large a line of credit. 
The competitors of such contractors like- 
wise blame the wholesaler, maintaining 
that had strict credit been in force, they 
could have profitably handled some of 
the contracts which showed a loss to 
all concerned except the owner. 

“The seat of most of the credit 
troubles in these industries lies with the 
failure of the owner to pay the con- 
tractor his money when due. 

“The cost of most buildings exceeds 
the original estimate and when proceeds 
from the first and second mortgages are 
exhausted and additional funds are not 
available, someone is forced to ‘hold the 
bag.’ 

“The plumbing and heating contractors 
are two of the last on the job and, when 
funds are low, it is not uncommon for 
the owner to find some fault with the 
material or installation, which is used 
as an excuse to withhold payment. 

“When the contractor makes an al- 
lowance to effect a settlement on an old 
account he almost invariably gives away 
his net profit on a plumbing operation. 


“When a contractor is forced to file a 
lien, sue a bonding company or wait on 
a school board until taxes for the follow- 
ing year are collected, he is fortunate 
if he does not sustain an actual loss. 

“Strict Credit Is the Best Trade Pro- 
_tection! 

“Tn centres where wholesalers have 
shortened their credit terms and have 
installed an automatic cash list, most 
contractors have become better collectors 
and many of them better business men. 


“Many of the jobbers in the centres 
referred to use the collection forms of 
the Advance Credit Service, which re- 
quest that a check for a specific amount 
be forwarded to reduce the account to a 
definite date. These notices carry the 
following suggestion: 

“<Tf your inability to forward us 
a check for the above amount is due 
to poor collections, why not show 
this notice to some of your customers 
owing you, impressing on them the 
fairness of their paying you so that 
you, in turn, can pay your past-due 
accounts with subscribers to the Ad- 
vance Credit Service, Inc., thereby 
retaining the liberal line of ¢redit 
which you have enjoyed in the past?’ 

“Tf a contractor is held up in the col- 
lection of his accounts he should not 
hesitate to show these notices to his 
customers and urge them to pay him so 
he in turn can pay his bills. 

“Many State Master Plumbers’ Asso- 
ciations supply their members with con- 
tract forms which provide for specific 
payments as the work progresses. Such 
forms should be used on all new work, 
also on overhauling jobs. 

“On large operations, if money is not 
paid when due, the contractor should 
not hesitate to refuse to proceed with the 


work until the past due portion of the 


account is paid and definite arrange- 
ments made regarding future payments.” 


Looking Back on Our Industries 


By W. R. Mitchell, Manager, Crane Co., Norfolk, Va. 


HAT has been accomplished in 

the plumbing and heating in- 

dustries in the past decade? 
Let us go back a while. 

It was 25 years ago I was going to 
spend Christmas in one of those wonder- 
ful old Colonial 
homes of Mary- 
land that sits 
snugly among old 
elms and _ box 
bushes and makes 
the surrounding 
country glad to 
have such a mel- 
low and_ well- 
groomed old 
friend around. 

Well do I re- 
member the night 
we arrived, be- 
cause of the cold 
snowy blast that blew in our faces as we 
drove in an open wagon from the sta- 
tion to the house. 

The spacious hall looked dark and 
gloomy because of the weird shadows 
thrown from the oil lamp. 

My host greeted me at the door and 
was very gracious, but the air felt even 
more chilly than the outside. There was 
no heat but stoves in the living and 
dining rooms and we all gathered around 


one of these and had a merry time get- 


ting warm. 

I was taken to my room before dinner 
and I shiver still when I think of the 
ice-cold water that I found in the India 
pitcher. My wash was quickly over so 


that I could return to the comfortable 


fire. 

It was a charming spot and every 
minute of my visit was fun, but comfort 
was lacking. 

I had not then known the luxury of 
modern plumbing and heating. 

Last winter I was motoring in the 
vicinity of the well remembered old home- 
stead. Nearly 25 years had passed and 
I just could not go by without stopping 
in to see my hospitable friends. Some 


were skating on the little pond down by 
the road when we drove up and I loved 
them more for the warm welcome they 
gave me. 

The old farm house looked as stately 
as ever and as we walked in the hall the 
warm air felt good after a chilly winter 
drive. An electric light was switched on 
and how bright the ancestors in the Co- 
lonial costumes looked, arranged around 
the great walls. My host was most zeal- 
ous in his praises of the heating plant. 

When I was ushered in my room, I 
rushed madly to get in my private bath 
and take a nice warm plunge before din- 
ner. I felt the joy of luxury and just 
lolled around until I was called to the 
table. 

When I was alone in my nice warm 
room late that night I could not but 
think of my first visit and compare the 
hardships of a few years ago with the 
luxuries of now, brought about by men 
of vision who designed and built modern 
plumbing and heating plants. 

Compare the plumbing and heating in- 
dustries with the advancement of the 
automobile, electricity, or any other of 
the modern great achievements and you 
cannot but realize it gives more solid 
comfort than any of them. 

In order to give homes these comforts, 
the plumbing and heating contractor 
must help educate the public as well as 
themselves. People do not realize some- 
times how badly they are in need of these 
things and that they will not get real 
satisfaction and comfort unless they are 
put in properly by capable men that 
know their business thoroughly. 

I believe if all the plumbing and heat- 
ing associations would use more efficient- 
ly the facilities offered by the National 
Trade Extension Bureau and have more 
educational meetings among themselves 
they could advance this industry im- 
mensely. : 

We have all just begun to taste and 
like the comforts of these two most im- 
portant industries necessary to modern 
living and comfort and the advancement 
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in the next decade will be far greater 
than it has been in the past, but remem- 
ber well, the man who makes his living 
in this work cannot afford to say what 
we have now is good enough, because 
his competitor will get the real jobs by 
selling more advanced articles and by 
convincing his customers that real knowl- 
edge is necessary for their installation. 
This knowledge can only be gotten by 
education. Let us all take full advan- 
tage of our opportunities to learn so 
that we can take our proper place with 
the army that is striving to advance 
the plumbing and heating industries. 
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THE VALUE OF ASSOCIATIONS 


By J. J. SCULLION, Manager Tomlinson 
Co., Inc., Norfolk, Va. 


OME years ago I heard a plumbing 

and heating contractor, who had 

reached a ripe old age, say thai 
he had spent his whole life in learning 
how to do business in such a way that 
it was a pleasure, and then it was time 
for him to be thinking of the next world, 
for his few remaining days were num- 
bered. This was in the old days when 
the landing of a residential job was 
considered a good day’s work. How dif- 
ferent it is today with the apartment 
house, school and hospital multiplying 
the ordinary five-fixture job from, four 
to twenty times and in a number of 
instances, more. 

The opportunity for success today for 
the man who loves his work is greater 
than ever before. The various trade 
associations to which men belong make 
it easier for us all. When men meet 
together on common ground and often 
break bread together it is natural that 
a better understanding will prevail, and 
the chap that we did not like, or thought 
very little of, we find through close as- 
sociation, is not such a bad fellow after 
all; and this is as it should be, for we 
are all working for the same things; 
we breathe the same air, eat the same 
food, and enjoy the same pleasures. 

In our industry this is being worked 
out most successfully through the edu- 
cational facilities of the National Trade 
Extension Bureau, whose sole aim is to 
make better business men and to raise 
the plumbing and heating industry io 
the high plane to which it rightfully 
belongs—teaching us all through asso- 
ciation the indispensable value of sta- 
tistics. 

Manufacturers are also doing their 
part by their national advertising of 
their products. The public is so educated 
and wide awake today that they desire 
only the best, which is half sold before 
a customer is approached by the plumb- 
ing and heating contractor, and the out- 
look for the future is so very bright that 
only our own indifference can interfere 
in any way with our success. 
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Werner to Be Married 


ELL, friends, the secret is out. 
Charlie Werner is about to be- 
come a benedict. Yes, the same 
Charlie Werner who founded and raised 
the Werner Bros. Co., plumbing and 
heating contracting firm of Jersey City, 
N. J., now located at 1131 Summit Ave- 
nue. The same Charlie Werner who has 
been known and loved throughout that 
State for his untiring efforts toward the 
betterment of the standard of sanitation. 
And the happy bride-to-be is none other 
than that very pleasant person, Miss Ella 
Walters, also a resident of Jersey City. 
However, we may say that the date has 
not as yet been publicly announced. 
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Pacific Coast Saw Considerable 
Progress in Our Industries 


During the Year 1925 


Albert J. Wilson of San Francisco, Calif., Vice-President of the {National 
Association of Master Plumbers, Points to Accomplish- 


ments Which Augur Well for Future There 


HE year 1925 has passed into his- 
tory—another added milestone re- 
corded to the material advancement 
of our industry, more particularly ap- 
plicable to the Far West, largely by 
reason of the almost unparalleled success 
of the last National Convention—the 
second on the Pacific Coast—at Portland 
last June. 
From an association standpoint, the 
three sister States of Washington, Ore- 
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Albert J. Wilson, San Francisco, Vice- 
President, National Association of 
Master Plumbers 


gon and California, by holding their 
State meetings, unique and without pre- 
cedent, during the week of the National 
Convention in Portland, aroused an un- 
equaled interest for the good of our 
section in the association, which has been 
responsible for the greatest advancement 
as a body in its history. 

Largely through the efforts of Bart 
Coffey, a national director; Theodore 
Barr, Oregon State president; Chas. J. 
Kelley, vice-president, and Mr. Sheriff, 
secretary, Oregon is almost 100 percent 
organized. 

State President Jos. A. Ashwell and 
Secretary J. N. Belanger have covered 
almost every inch of the State of Wash- 
ington and, by their labors, have more 
than doubled the membership of that 
body. California has kept pace with its 
northern neighbors and the pennies are 
already being hoarded for a big showing 
at Louisville next June. 

A review of business conditions would 
spread optimism, as would a prediction 
for 1926. California went considerably 
ahead of 1924 in building permits, and 
so did Oregon and Washington. The 
savings banks are running over, the stock 
market, with an upward tendency, is 
active. Crops were larger than ever. 

All in all, I should say that our nation 
certainly saw a great deal of progress 
during the year just closed, and I see 
no reason, provided we proceed along 
sane and practical lines, why we in the 
plumbing and heating industries cannot 
assure ourselves an equally good amount 
of our share, which we deserve, of the 
worthwhile things during this current 
year of business. 


What the California Sanitation 
Development League Achieved 


Last Year and Its Future 


Edward Looker of San Francisco, Secretary of the League, Outlines Herein 
Some of the Really Noteworthy Accomplishments Which That Body Has to 
Its Credit and Which Portend Even Greater Doings During the Current Year 


HREE and one-half years of life 

have seen the California Sanitation 

Development League develop into 
a robust organization which has success- 
fully passed through the stages of ex- 
perimentation. The different elements 
in the industry had for years success- 
fully conducted organizations within 
themselves. 

But it remained for such men as C. 
W. Weld of the Crane Co., Henry Morris 
of Holbrook, Merrill & Stetson, James 
A. Pinkerton, and others, to pioneer 
the unique movement of fusing these 
different elements into one harmonious 
group, which has as its two major ob- 
jects the creating of a plumbing con- 

- sciousness in the public, and the ethical 
and business uplift of its members. 

During the first half of the year just 


closed, under the experienced guidance 
of Ex-President Morris, and in the last 
six months with the firm hand of Presi- 
dent L. J. Kruse at the helm, the mo- 
mentum of two years’ prior effort has 
earried the league “ship” far on its 
course of education. 

The league is not and cannot, under 
its constitution, become an adjustment 
bureau for the settlement of personal 
misunderstandings, but in the friendly 
contact made possible through league 
affiliation, grievances and misunder- 
standings vanish into their native noth- 
ingness. 

January, the calendar month for a 
physical and mental inventory, is a time 
for retrospection and_ introspection. 
“Taking stock” of the various league ac- 
tivities during the year 1925 reveals as 
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outstanding, among the many accom- 
plishments, the street-car advertising 
campaign which has impressed on the 
public mind the importance of quality 
and rightly priced plumbing and heat- 
ing, and has awakened the self-assertive 
faculties of the too-long humble plumber 
and heating man. 

Much has been done by the league to 
transfer the plumber from the buffoon 
to the benefactor class. A standard 
plumbing code, devised by the Bay Cities 
Conference of Master Plumbers, has 
been endorsed by the league and give 
publicity throughout all of Northern 
California. 

The. league is conducting bookkeeping 
classes in San Francisco and Oakland, 
where the simplified Trade Extension 
Bureau plumbing and heating system is 
being taught to about 100 masters and 
their representatives. The league is 
supervising community classes at other 
points, and in all, some 200 operators are 
on the road to better business. 

As one operator puts it, “this is beyond 
any service I ever imagined or antici- 
pated could be put in effect by any or- 
ganization.” Another says, “every mas- 
ter plumber in the United States should 
make an effort to take up this Trade 
Extension Bureau course of accounting, 
as it is the saving grace of every man 
in the plumbing business.” 

Through the efforts of the league’s 
Bureau of Survey, unsanitary conditions 
in public places have been willingly cor- 
rected when called to the attention of 
the owners. 

Not the least of the league’s educa- 
tional work is its Speakers’ Bureau, com- 
prising 14 men qualified to address civic 
and commercial organizations on Sanita- 
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tion. Over 25 calls for this service 
carried the message to some 5,000 po- 
tential buyers. 

The Festival of Fellowship, the 
Christmas celebration of the league held 
on December 21, was a fitting climax 
to a year of accomplishment which por- 
tends even greater achievement for 1926. 
During the coming year, an educational 
advertising campaign will be conducted 
in the newspapers. 

Sanitation talks will be broadcast by 
radio, and the league will enlist the co- 
operation of civic organizations to the 
end of making San Francisco more repre- 
sentative among other large cities in 
public comfort stations. The charitable 
work for the boys’ societies will be con- 
tinued. 

While the league now enjoys the 
affiliation of over 60 master plumbers, 
an intensive membership campaign was 
inaugurated during the first week in 
January, to be continued until March 1. 
The benefits to be derived from league 
membership will be spread through the 
sales forces of the supply houses with 
the assurance of gratifying results. 

The league has reorganized committee 
machinery in such an effective manner 
that its organization chart was taken as 
a basis for reorganization of the Sanita- 
tion Development League of Southern 
California. Patterned after the Cali- 
fornia Sanitation Development League, 
the great Pennsylvania city of Pitts- 
burgh has recently formed a like organi- 
zation. 

Fostering the spirit of teamwork, as 
these leagues do, gives promise of ad- 
vancement for the plumbing and heating 
industries beyond measure in extent of 
future accomplishment. 


Success in Colorado Dependent 


Upon Cooperation 


O. H. Krueger, Fort Collins, President of the Northern Colorado Master 
Plumbers’ Association Relates Value of Kindly Attitude 


NDIVIDUAL interest and general co- 
operation among our members for the 
current year will create a better feel- 

ing, a larger attendance at our meetings 
and, above all, will enable us to secure 
a fair and legitimate price for our work. 

By individual interest I propose that 
each and every member of this associa- 
tion be on an equal basis and have the 
same bearing in the association. No 
matter whether he is a dealer on a large 
scale or a small one, his voice and opin- 
ions will be treated in a like manner. 

It has been my experience to note that 
one of the greatest evils that confront 
a club, an association or any like gather- 
ing of men, is that there are always one 
or two members who generally assume 
the responsibility of taking the floor, and 
whatever motions are passed and ap- 
proved, generally are made to suit these 
particular ones. 

The work that can be accomplished by 
the Northern Colorado Master Plumbers’ 
Association is unlimited. We have in 
our territory one of the richest farming 
sections of the State and I honestly be- 
lieve the possibilities of the plumbing 
dealer in this section are brighter now 
than they have been for years past. 
What we need and must have is closer 
cooperation among ourselves and a more 
kindly attitude to those on the outside. 

The Northern Colorado Association 
meets once a month. For the meetings 
for this new year I have plans in mind, 
whereby certain. members at each of 


these meetings will be given some par- 
ticular topics to discuss, topics which 
will be of vital interest and benefit to us 
as plumbing dealers and which will 
stimulate a better and closer relation- 
ship between us. We will discuss mat- 
ters of interest not only in our own 
locality, but general conditions all over 
the country which will have a tendency 
to better our own working conditions. 

The successful business man must ac- 
knowledge that a great amount of his 
success must be credited to the experi- 
ence of others. He has seen or he has 
read what the other fellow is doing and, 
in like manner, he is able to guide his 
own footsteps. 

These discussions which I propose to 
introduce at our meetings will cause our 
members to go further into the techni- 
calities of the business, to read the trade 
papers and business magazines and really 
familiarize themselves with conditions 
which are in existence in other sections 
and how the big business man conducts 
his business so successfully. . 

It is my earnest desire, as president 
of this association, that the year 1926 
may see the Northern Colorado Master 
Plumbers’ Association 100 percent in its 
enrollment, and that every member will 
do his share in making this percentage 
possible. This can be accomplished 
easily if each one of us will resolve to 
attend every meeting this year, and feel 
that each of us is just as essential to 
this association as a spoke is to a wheel. 
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Listen to a Master Craftsman 


David Whiteford, River Forest, Ill., One of America’s Oldest Plumbers, 
Hale and Hearty, Tells Some of His Practical Experiences 


[Eprtor’s Notre.—We are sure that 
readers of THE PLUMBERS TRADE 
JOURNAL will welcome Dear Old Mr. 
Whiteford’s New Year’s greeting to the 
trade—because it comes from an old- 
timer who has served the trade faith- 
fully, loyally, and well, for many years, 
and whose heart has always been and 
still is with plumbers and plumbing. 

Messages from pioneers of our indus- 
try, are truly inspirational. They en- 
courage us to advance along right lines, 
thereby building a worthy superstructure 
on the solid foundations that have been 
laid so carefully by our worthy honest-to- 
the-core predecessors. 

Although Mr. Whiteford is 88 years 
of age his heart is young and his ideas 
are up-to-date. His energies are still 
along the lines of plumbing progress and 
that’s what helps keep him young. 

Yes, we, in the Editorial Sanctum, 
love the old timers, and are always glad 
to hear from them. We are sure the 
entire trade joins us in wishing Mr. 
Whiteford, and all old timers of our 
trade, a Happy New Year, and many of 
them. Now read what Mr. Whitford 
has to say.] 


AM very much ‘interested in the 

questions and answers to problems 

in heating and plumbing, as given 
in your valued PLUMBERS TRADE 
JOURNAL, as all of its readers must be, 
for there is much information of value 
pertinent to our 
business. 

In the Novem- 
ber 15, 1925, issue 
there is a problem 
in a domestic hot 
water heating 
circulation  sys- 
tem. I have no 
desire to criticize 
the job further 
than to say that 
your answer cov- 
ers a good deal of 
ground and prob- 
ably is sufficient 
explanation for the-job not working 
satisfactorily. 

I do not find in the sketch the cold 
and hot water pipes entering the storage 
tank. I think a good deal depends on the 
pressure and the temperature of the 
water. 

The heating jacket is the basis of all 
moving energy imparted to the water for 
hot water heating purposes, as all fluids 
will flow in the course of least resis- 
tance. 

What I am most interested in at this 
time is why such a job, as shown in your 
reader’s sketch, is without the flow and 
return pipe having the best of non-con- 
ducting pipe covering. It would be bet- 
ter to have the flow pipe from storage 
tank to the fixtures without the revolv- 
ing or circulating pipe. 

I think so because if there is no cover- 
ing on either system of piping there is 
a tremendous loss of heat. 

I have experimented quite a good deal 
in hot water problems and I think that 
the trade is not so well informed on this 
one question. 

I have taken occasion to inspect many 
new residences and bungalows and I find 
that while some of the houses have a 
circulation pipe, more have none. Why? 

Perhaps this is because we have not 
systematized the layout of piping essen- 
tial for the best results obtainable. 

In my hot water piping at home, I had 


a hot water circulating pipe and I found 
when not using much hot water, if the 
storage tank had an automatic control 
and kept the heated water at all times 
ready for use, that the flow and return 
became a radiator and transmitted heat 
into the surrounding atmosphere. 

In fact, the temperature in the pipes 
was at a variance with the temperature 
outside to the extent of 75 to 100 degrees. 

The loss in heating energy can only 
be estimated by the amount of gas con- 
sumed per hour, which we will say is 5 
cubie feet loss per hour, near enough for 
my purpose. 

If circulation pipes are to be of any 
service in delivering hot water they have 
to be well insulated by pipe covering, or 
should be left out entirely if gas is the 


’ fuel. 


I took the circulating pipe out and 
now have only the flow pipe to the plumb- 
ing fixtures. 

Then I had a new experience in heat 
loss from the hot water supply line. 

In a gas water heater with the gas 
consumption 50 feet per hour, I had an 
average temperature of about 150 de- 
grees throughout the hot water storage 
tank. 

When I drew water, you know, I had 
to empty the amount of cold water re- 
tained in the hot water pipe before hot 
water could be had. 

If the hot water was not used within 
an hour after hot water had been drawn, 
it got cold in the line. That means a 
loss of hot water, which became cold 
by drawing it off to get the hot. 

I estimated that the waste of water, 
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which served no purpose, has cost the 
city or consumer 5 gallons of water 
every day. Multiply 5 gallons of waste 
of water daily and you have the sum. 
Well, I do not dare guess. 

I would suggest that we cut out all 
circulation pipes when costly gas is the 
fuel. Use only in practice the one flow 
pipe for service to fixtures in ordinary 
residences, but cover every part of the 
pipe and boiler. 

If we are to entertain Secretary 
Hoover’s plea for commercial and indus- 
trial economy, we should exercise econo- 
my like this. 

It is said somewhere in Holy Writ: 
“For the zeal of thine house has eaten 
me up.” 

There seems-to be much theorizing and 
speculating on how to manage one’s 
business affairs, how to produce profit, 
and how to win in the struggle to reach 
the greatest success attainable. 

In doing so methinks there’s much un- 
necessary waste and economical loss, 
which might be reduced. 

In my endeavor to give my personal 
views to your readers my real object is 
to keep up their interest in their business 
to a high standard and help them think 
for themselves as practical men. 

Put on your thinking caps, brethren, 
and always be ready for new ideas, but 
weigh them well before putting them 
in effect. ; 

I am 83 years old now and in closing 
this article I bid all that are engaged 
in my old and loved occupation great 
peace and prosperity individually, and 
collectively, for the year and years to 
come. 

I would not forget to wish THE 
PLUMBERS TRADE JOURNAL and 
all other plumbing publications inter- 
ested in forward movements for domestic 
and public sanitation, also a happy and 
prosperous New Year, and a great many 
more of them. 


Evolution in Plumbing 


Alex. W. Murray, Twin Falls, Idaho, Charter Member, N. A. M. P., 
Tells Us a Few Historical Facts 


ISTORICAL narratives are worth- 
while, only, when they record 
events that convey a lesson to 
humanity. Thus the history of the great 
plagues and methods taken to prevent 
their recurrence gives evidence that in- 
sanitary conditions are favorable for 
the propagation of the “Bacillus Pestis.” 

We do not claim that the plumber is 
the only worker in the field of sanitation, 
but it must be evident to the unbiased 
mind, that in the progress made in sup- 
plying pure water, disposal of sewage, 
the lighting, heating and ventilation of 
buildings, play an important part in the 
hygienic welfare of communities, and to- 
day it can be justly said that the art of 
plumbing is a very essential factor in 
the advancement of civilization. This 
great work is receiving the generous 
support of the plumbing trade papers, 
the Trade Extension Bureau, advertise- 
ments of manufacturers and plumbing 
and kindred sanitary associations. 

The child to be, should awake where 
hygienic surroundings are as perfect as 
the mind of man can conceive. 

The world is still awaiting the inven- 
tion of an instrument that will indicate 
the degree of the impurity of the air 
(like the thermometer does the tempera- 
ture.) Also an economical detector of 
impure food and liquid. When these 
have been accomplished, the public will 
demand wise legislation in the hygienic 
field and strict accounting of public 
officials in its enforcement. 


The ancient trade guilds as well -as 
the modern associations had and do have 
as their principle tenets, protection 
against unjust competition, the develop- 
ing and perfecting of that which aids 
in the general welfare of mankind; and 
to reach this goal is the aim of building 
trades associations. 

In this great field of industry the art 
of plumbing is an important factor. The 
transition of a plumber as an all-around 
worker in lead to the manipulation of a 
few tools, has been gradual but sure. 

The sifting over of the different building 
codes and compiling a national law com- 
patible with modern science will result 
in much improvement to the building in- 
terests. So, also, the standardization 
now in progress will lessen overhead. 

In 1860 about 25 Chicago master 
plumbers organized an association, no 
record has been found of its activities 
which may be on account of many of 
the members enlisting in the Army of 
the Civil War of 1861. 

In February, 1882, a call for a meeting 
of the Chicago master plumbers was 
issued and signed by Michael Ryan (then 
Alderman), Jos. P. Roche, Thos. C. 
Boyd and Cleve W. Murray. The results 
of that call are of record and well known 
to the fraternity. 

The agitation for forming a national 
association was started in 1883—in New 
York City. Letters urging the Chicago 
Association to join in the movement were 
receiyed from Abraham Mead and Jas. 
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M. Heatherton (founder of THE 
PLUMBERS TRADE JOURNAL.) The 
work accomplished is recorded in the 
proceedings of the National Conventions, 
and the time may come, when a National 
Home will be created to care for the de- 
pendent plumber, his widow or orphans. 

The instituting of the Ladies’ Auxili- 
ary has done much toward cementing the 
friendship of members and encouraging 
them in their work. I have before me a 


Alex. W. Murray, Twin Falls, Idaho 


souvenir of a reception and entertain- 
ment given by the Chicago Master 
Plumbers’ Association, February 5, 1894, 
at the Auditorium: 


“TO THE LADIES WHO HAVE HON- 
ORED US WITH THEIR PRESENCE” 


SALVE 


Welcome Ladies, bright and fair, 
All gathered here for pleasure, 
Bid adieu to every care, 

And have happy times together. 
(Peter Munn). 


Two pages of the program are devoted 
to eulogistic opinions of women by vari- 
ous writers. 

That the good work may be carried 
on and encouragement given to the offi- 
cers of all associations is my sincere 
wish. 


<a 


Big Banquet and Installation of Officers 
Awaits These Masters 


T the last meeting of the Montclair- 
Bloomfield and Vicinity, N J., As- 
sociation of Master Plumbers, held 

on December 17, the following officers 
were elected: President, Henry William- 
son (reelected) ; vice-president, Thomas 
Keigher; secretary, Albert W. Beatty 
(reelected and salary increased to $100) ; 
treasurer, J. H. Blodgett; trustee for 
three years, Albert J. Hoffman. 

The meeting was held at the Elks’ 
Club in Bloomfield, and was preceded by 
a turkey dinner. 

Important business taken care of at 
this meeting included the completion of 
arrangements for the 106 enrolled ap- 
prentices to attend a trade school two 
half days each week. The boys are 
graded as to experience and a wage scale 
based on years of service has been set up. 

Arrangements were also made for the 
annual banquet and installation of offi- 
cers, to be held at the Elks’ Club on 
January 27. It is expected that all mem- 
bers of the State Board will be present 
on that occasion and a real good time is 
assured. Jos. A. Durr, A. J. Hoffman, 
James Fitzgerald, Walter Galloway and 
Harry Bernett are members of the com- 
mittee handling the affair. 
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=, Reliability 
ua that didn’t 
“just happen” 


Immediate shipments from large reserve 
stocks maintained at the factory give 
flying starts to rush jobs. 


‘[HE reliability of Continental Low 
Water Line Boilers begins at the 
factory. 

Every part of every boiler is first in- 
spected as it is machined. Then every 
boiler is completely assembled and 
tested under pressure before shipment. 
They set up easily and free from leaks 
on the job. 


Quick assembly—right the first time— 
assures a fast finish a lap ahead of the 
time limit. 


Insure your profits with Continental 
Low Water Line Boilers. 


(Continental Heater (rporation 
Home Office and Factory 


Dunkirk, N. Y, U.S.A. 


Less Than 
40° 


Pumps Often Become Hard to Start. 


MASTER GUARANTEED PUMP MOTORS have 
Power to practically eliminate starting difficulties. Specify 
them on your pump orders. 


THE MASTER ELECTRIC COMPANY 
Linden and Master Avenues Dayton, Ohio 


MASTER 


GUARANTEED 


PUMP MOTORS 
Y Dason N ‘i 
MASTER 
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STOCKS CARRIED IN PRINCIPAL CITIES 


2ARROW-> TANKS. 


a 
see ET RARE MARK 


Blackine. Galvanized. Riveted and Welded. 
FOR 


AIR—WATER— OIL 


THE NOVELTY STEAM BOILER WORKS CO. 
917 S. HOWARD ST., BALTIMORE, MD. 


— ee ————— ————— ———a 
_ UNCONDITIONALLY GUARANTEED 
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Legal Service Department 


THE PLUMBERS TRADE JOURNAL 
has established a legal department in 
order that its many readers may have an 
accurate, authoritative service in helping 
them solve such legal problems as arise 
in the course of their business operations. 

This service is entirely free and_all 
subscribers are urged to avail themselves 
of it. f there are any legal techni- 
calities about which you are not sure, or 
if you desire advice on any matters per- 
taining to the Jaw, write to THE LEGAL 
EDITOR, PLUMBERS TRADE JOURNAL, 
239-241 West 30th Street, New York City. 
—Editor’s Note. 
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Proprietor Not Liable to Redress for 
Goods Stolen Without Negli- 
gence on His Part 


DITOR, THE PLUMBERS TRADE 

JOURNAL: About the 15th day 

of November, 1925, my wife, de- 
siring to have her fur coat repaired, de- 
livered it to a tailor who also conducts 
a fur repairing establishment. The 
tailor agreed to repair the coat for $50, 
to have it ready about the middle of 
December. 

When my wife called for the coat the 
tailor advised her that he had been 
robbed by two men who came in one 
night, one with a gun, and stole all the 
furs in the place, including my wife’s 
coat. He immediately notified the police 
and did all he could to get back the 
stolen articles, but none has been re- 
covered. 

He said he was very sorry the coat 
was lost, but he could not do anything 
about it. Now the coat cost $250 and 
was about as good as new. What re- 
dress, if any, has my wife got against 
the tailor? SRW. PY 

Ans.—Your wife has no_ redress 
against the tailor as, from the facts 
stated by you, her coat was stolen with- 
out any negligence on the part of the 
tailor and he is therefore not liable. 
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Possession of Bank Book as Evidence of 
Gift Does Not Prove This Claim 


DITOR, THE PLUMBERS TRADE 

JOURNAL: My only brother died 

a few months ago. He had no 

family and in his will left everything to 

me. Outside of a few personal effects 

all he left was $3,000 in a savings bank 
account. 

He had boarded with a man and wife 
for about ten years before he died and 
that man now claims that the night be- 
fore my brother died, he gave him all the 
money he had in the savings bank by 
handing him the bank book and telling 
him he wanted him to have the $3,000 
for kindnesses shown by himself and 
wife. 

The wife is the only witness to the 
act and I would like to know if they can 
collect the money from the savings bank, 
or is it mine under the will. 

SRiet hoe W ez 

Ans.—Possession of a bank book as 
evidence of a gift by a person having 
access to decedent’s papers, proves noth- 
ing in derogation of ownership by the 
decedent. The burden of proof is on the 
claimant and although the proof must 
be clear and convincing, no greater proof 
is necessary than that which must be 
offered to prove any claim of a similar 
nature. 

To sustain the gift, claimant must 
prove by a fair preponderance of credita- 
ble evidence, that the bank book was 
delivered to him by the decedent with 
the intention of giving him the fund 
represented therein and that decedent 


surrendered possession of the book and 
the fund. 

Although the wife is a competent wit- 
ness, nevertheless she is an interested 
one and we do not know of any case 
where the gift has been sustained where 
the husband is the claimant and the only 
proof of his claim is the testimony given 
by his own wife. 

The story is not improbable, but gifts 
of this kind are only upheld when sup- 
ported by evidence given by disinterested 
witnesses. It is our opinion, therefore, 
that you are entitled to the money in the 
savings bank left you under your broth- 
er’s will. 
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Plumbing Supplies Shipped to Fraudu- 
lent Buyer 3,000 Miles Away Before 
Purchaser Was Investigated 


EGAL Editor, THE PLUMBERS 
TRADE JOURNAL: On Novem- 
ber 9, 1925, a party called at my 

place of business in New York City and 
gave me an order for plumbers’ tools 
and appliances amounting to $489.72, to 
be shipped at once by express to the San 
Francisco Tool & Plumbers’ Supply 
House, Inc., 1200 Market Street, San 
Francisco, Calif. 

The party who gave the order looked 
like a responsible person and said he 
was the president of that company and 
that our bill would be paid promptly 
when due in 30 days. 

The merchandise was shipped by ex- 
press, as requested, on November 10 and 
I then started looking up the debtor and 
found there was no such concern in San 
Francisco. 

On November 12, I wrote the agent of 
the express company in New York City 
as follows: ‘Do not deliver under any 
circumstances, shipment consigned on 
November 10, 1925, to the San Fran- 
cisco Tool & Plumbers’ Supply House, 
Inc., 1200 Market Street, San Francisco, - 
Calif. Return shipment immediately.” 

The merchandise has never been re- 
turned or paid for and on November 23, 
I received a letter from the express com- 
pany which said, “Referring to your 
claim for the above-mentioned shipment 
for which instructions were issued to 


‘stop delivery, we have received a report 


from one of our officials in San Francisco 
wherein it is shown that instructions 
were issued to all interested employes 
promptly and every effort made to stop 
shipment. However, they were not suc- 
cessful in locating the shipment and it 
was delivered as addressed.” 

I have made further investigation and 
cannot locate the buyer in San Francisco 
or any other place and I would thank 
you if you would advise me if the ex- 
press company is liable to me for the 
value of the merchandise for not com- 
plying with the instructions in my letter 
to them of November 12, 1925. 

SSS Seen 

Ans.—It is our opinion that the ex- 
press company is liable to you for the 
value of the merchandise, as you were 
induced by fraud to enter into the con- 
tract and had a right to rescind same 
upon discovering the fraud. This you 
undertook to do and notified the express 
company promptly to stop the shipment. 

The express company had ample time 
to do so, but through failure to exercise 
reasonable care and diligence in fol- 
lowing out your instructions, delivered 
the merchandise to the fraudulent buyer. 
Therefore the carrier was negligent and 
should reimburse you for your loss on 
this shipment. 
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T is not amiss at this juncture to 
reiterate that in no other industry 

has the dealer the same opportunity 
of obtaining assistance in acquiring and 
adopting modern merchandising princi- 
ples. In no other industry have the 
manufacturers, wholesalers and dealers 
banded themselves together as they have 
in this industry. 

The outlook is admittedly bright, but 
it remains for the master plumber to 
better understand how to get the most 
out of the opportunity, and it remains 
for the influential wholesaler and manu- 
facturer to continue helping the plumber 
even though a minority may see fit to 
undermine’ the 
structure. We all 
should realize that, 
after all, this great 
industry is greater 
than any individual 
in it, or any group 
of individuals. 

I am greatly in- 
debted to W. J. 
Ashwell, president 
of the Washington 
State Master 
Plumbers’ Associa- 
tion, for the very 
complete and un- 
adulterated inter- 
view he has given 
to strengthen my 
story. I am relat- 
ing his ideas as 
nearly as possible. 

Mr. Ashwedl 
voices his thankful- 


ness for the fact - 


that the unsettled conditions in Seattle 
do not exist elsewhere in the State. 
While some master plumbers in other 
sections of the State have more or 
less trouble in securing contracts on 
a profitable basis, there are many who 
are really getting a good living out of 
the business and who are paying their 
obligations when due. This is very 
creditable considering the condition in 
Seattle. As far as the latter city is con- 
cerned, it is the opinion of Mr. Ashwell 
that in his entire 42 years in the plumb- 
ing business he has never seen condi- 
tions as bad as they are in this great 
northern city. 

“We of the plumbing and heating 


Whither Are We Dritting— On the 
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Pacific? 


you will profit by reading every word of this highly illuminating story 


about conditions on the West Coast. 


Prominent men in the trade con- 


tributed the best meat in it. In all its essential phases, however, the author 
does not propound the theories of others, and assumes full responsibility 


for every statement. 


The first installment appeared in the December 15, 


1925, edition and the second installment in the January 1 issue of THE 
PLUMBERS TRADE JOURNAL. Don’t fail to read this chapter. 


Part III 


business in Seattle are primarily to 
blame,” says Mr. Ashwell, “and as time 
has worn on, the new rules and policies 
of the wholesalers have crept in and they 
are growing more detrimental every day. 
Then the bond man took a hand and did 
his work well; then the irresponsible 
contractor. took his toll, and, at this 
moment, the contracting of plumbing 
and heating here is a joke for some 
and a tragedy for others.” 

Mr. Ashwell has always contended 
that the contractor should be considered 
in the light of the owner’s agent. It is 
the owner who foots the bills and there- 
fore he is the one to be served. The 
contractor should give him fair dealing, 
quality and durability on the job at 
hand, and when not possible to sell on 
these lines the contractor should not sell 
at all. 

Accomplishment of these ideals is only 
possible through the association, and on 
this point President Ashwell lays great 
stress. Through the association meet- 
ings the members of the fraternity can 
meet at stated intervals and foster a 
policy of fair dealing and operate under 
a code of ethics which protects the whole 
commonwealth, the master plumber in- 
cluded. The plumbing industry, rank- 
ing among the greatest, and having 
millions invested in its various branches, 
should strive constantly to raise its 
standards of business and insure the con- 
fidence of the public which supports it. 

“T firmly believe the first step in solv- 
ing our local situation is to reorganize 
the Seattle Master Plumbers’ Associa- 
tion, and take in the men who will work 
for the betterment of the business,” 
states Mr. Ashwell. “These men must 
begin by showing a certain amount of 
faith in each other, and show by their 
silence, when necessary, that if they 
cannot boost, at least they will not 
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knock. Such a spirit would insure real 
progress and cause this body of men to 
be proud of their trade, and of the fair 
city in which they are operating, and 
take its place among the real service 
clubs of Seattle.” 

Wholesalers and manufacturers are 
guilty with the master plumber in the 
matter of tearing down the morale. In 
the olden days master plumbers were 
more responsible for the installations 
they made, because so much or our mer- 
chandise is manufactured today, whereas 
then it was made by the plumber by hand 
labor. Soil pipe, flush pipes, water-closet 
tanks, lining of tubs, cistern and attic 
work were thoroughly mastered by the 
plumber. He simply took lead and cop- 
per and solder and did things! The mil- 
lionaire of those days couldn’t buy so 
easily, with all his wealth, that which 
the small cottage owner of today enjoys 
in the way of plumbing. 

Scientific advances have made room for 
countless manufacturers and _ jobbers. 
All kinds of men go to make up the vari- 
ous organizations represented in these 
two branches. Thousands are being 
added to the industry and it is the 
thought of the Washington State presi- 
dent that there, at least, are enough of 
them to sell the trade and have a very 
big percentage left over. This inevitably 
means the fellow who is crowded out will 
even sell out of the trade, anyplace, any- 
where. It is so easy to tear down and 
so hard to build up. The individual who 
finds himself a misfit in our trade should 
step aside for the fellow who does find 
room and permit the latter to contribute 
to the building of the structure. 

“We have wholesalers who are literally 
in the banking game in Seattle carrying 
some accounts they never can collect, 
and we have others willing to take a step 
farther in another direction and reach 


out from the home base into a territory 
as yet unreached by his competitor,” ex- 
plains Mr. Ashwell. “This extending to 
the limit, in every direction, all costs 
money. The unsuspecting people foot 
the bills. Some of these things a whole- 
saler figures, will be a loss, but, in his 
mind, they are necessary to build up 
volume, and he knows if he can get 
volume he can charge some of the indi- 
vidual losses against the profit that 
volume is generally supposed to yield.” 

Rent, office expense, maintenance of 
tools, auto, truck, insurance and the like 
are just a few of the items of expense 
that are not always figured into the 
master plumber’s 
overhead. It is un- 
fair competition to 
have to bid against 
the man who, will- 
fully or otherwise, 
fails to recognize 
these assured ex- 


penses. 

Mr. Ashwell 
points out that the 
plumbing system 


in the home is the 
chief factor in 
the safeguard of 
health. It is the 
first thing used in 
the morning and 
the last thing used 
at night, and it en- 
joys the same pres- 
tige in factories, 
office buildings, 
warehouses, and, 
in fact, in all types 
of buildings. The public should be edu- 
cated in order that it may learn the dif- 
ference between good and bad plumbing. 

If the public was familiar with what 
is happening, is it reasonable to believe 
that our present-day wholesaler would 
then dare to recommend other than the 
very best materials procurable? Is it 
reasonable to believe that the master 
plumber would use inferior labor? 

In the older cities of our country the 
lesson has been learned more or less. 
Owners of good buildings have found out 
what real grief is to be encountered in 
tearing out walls, floors and plaster to 
repair faulty plumbing work hidden 

(Continued on Page 184) 


Inspiration Point—Columbia River Highway, Oregon. 


One of the Many Beautiful Scenic Spots in the Great Pacific Northwest 
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ener Box 6 Open to All 


tal Goodness Is Found In The Most Radical Mind 


We Neither Approve Or Condemn - - 


Contributors Must Assume Responsibility For Correspondence 


Says{Trade Will Be Butt of Jokes and 
Ridicule Until It Can Purge Itself 
of Causes for Same 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND Hot WATER FITTERS REVIEW: 


OUR editorial on plumbing jokes, 
on the first page of THE PLUMB- 
ERS TRADE JOURNAL for De- 
cember 15, was read with a great deal 
of interest. Then I turned over to page 
1149 of the same issue, which shows a 
eut of this cartoon and another article. 

I was just as much upset about car- 
tooning the business, as you call it, as 
you were. After carefully reading these 
articles and digesting them, I am won- 
dering whether the attitude taken by 
some of the members of the Master 
Plumbers’ Associations and some of the 
journals were justified in going after 
the syndicated press for printing these 
cartoons. ; 

There has always been, to my mind, 
this burlesque of humor slammed at the 
plumbing industry as long as I can re- 
member. Anyone in the plumbing and 
heating business, as a retailer or con- 
tractor, risks this, but the big question 
is: Has anyone ever stopped to con- 
sider that there might be a good and 
sufficient reason or cause for such ridi- 
cule? 

In further pursuing your issue of De- 
cember 15, I find you answer the ques- 
tion, that is very much a question, on 
the right of newspapers and syndicated 
press organizations to ridicule and car- 
toon the plumbing industry. 

I find on John Dugan’s page an article 
entitled, “To Place the Value of Know- 
ing.” After reading it I am wondering 
if men in the plumbing and heating in- 
dustry, as a whole, have any respect for 
themselves or their business. 

According to this article they at least 
have not in any sense the respect for 
their occupation that a lawyer or sur- 
geon has for his. You will usually find 
the public has as much respect for you 
as you have for yourself. If you respect 
your business and put it on a business 
basis, the public will also respect your 
calling or profession. 

Personally, I think the best article 
that has ever been published in THE 
PLUMBERS TRADE. JOURNAL, is 
that on page 1148 of the December 15 
edition, written by George D. Wilcox. 
There you will find the answer to the 
whole situation. While this article cov- 
ers mainly-the Pacific Coast, in my opin- 
ion, it can be applied to the entire 
plumbing and heating industries in the 
United States. : ee : 

The statement made by Mr. Vogelpohl, 
which is quoted in this article, can be 
relatively compared with almost any 
community where there are from three 
to five plumbing and heating contractors. 

If this condition does not justify the 
American press to ridicule the plumbing 
and heating industry as a whole, then I 
have misread all the articles in the trade 
journals. 

There is another article in the. same 
number, on page 1143, written by a man 
prominent in the range boiler business, 
which shows plainly that the ethics are 
not apparently so well with the manu- 


facturers, any more than with the re- 
tailers. 

I am just as much opposed to the ridi- 
cule of the business I am engaged in as 
you are in THE PLUMBERS TRADE 
JOURNAL, or anyone engaged in this 
occupation, but I am frank enough to 
admit that there is something entirely 
wrong with the industry that the public 
as a whole has little respect for. 

I know this industry probably only in 
the State of Ohio, but there are very 
few men in the plumbing and heating 
contracting business who carry the same 
relative position as their neighbors who 
are in the clothing business or drug 
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business, or any other line of mercantile 
business. 

Socially or financially, as a rule, they 
are not considered in the same walks 
of life, and there is no industry in the 
every-day walk of life today that is so 
vitally important to the very existence 
of the human race as the comforts of 
sanitation. 

However, you find that none of the big 
manufacturers raise any objection to the 
press criticizing and cartooning our 
business. Institutions such as the Crane 
Co., Standard Sanitary Mfg. Co., Ameri- 
can Radiator Co., Trenton Pottery Co., 
and others, should be as vitally interested 
in this as you and I are, but apparently 
they give no thought to anything of this 
kind, although it has the effect of 
destroying the confidence of the public 
as a whole. 

You will also find that these institu- 
tions, by reason of their business atti- 
tude, are growing financially and com- 
mercially each year, but you cannot say 
the same thing about your retail end of 
this organization in the same proportion. 

When Mr. Vogelpohl says in his state- 
ment that there is something: intensely 
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WHITHER ARE WE DRIFTING—ON THE PACIFIC ? 


(Continued from Page 183) 


away. Poor installations are a continu- 
ous source of expense, worry and trouble. 
The discriminating class of owners, the 
better architects, and the ethical build- 
ing contractors will eventually learn to 
call for bids only from such master 
plumbers as are known to do quality 
work. 

Mr. Ashwell thinks if the master 
plumbers were worthwhile they would 
tell the wholesalers in plain English 
some of the things they must do to get 
their support. He thinks there are some 
very fine men among the wholesalers, 
and many who are not to blame for what 
they are required to do. Notwithstand- 
ing the fact that the jobber is obviously 
to blame for much of the unrest, Mr. 
Ashwell believes the wholesaler has 
enough sense to correct his ways, and 
would correct his ways, if the master 


plumber would only make the first move 
to correct some of the unethical prac- 
tices among his fellow tradesmen. 

Mr. Ashwell is the type of man who 
comes of the old school but who has kept 
pace with the times in his profession. 
That he has been chosen to the highest 
State office within the association attests 
to his modernity. He states that some- 
times he feels like -writing a book on 
plumbing, so truly grateful is he for 
what has been accomplished in the trade 
since he entered it as an apprentice in 
the early ’80’s in Chicago. “We journey- 
men of the olden days were taught dur- 
ing our apprenticeship that anything 
worth doing at all was worth doing 
well,” he says, “and if the men of today 
carried out these ideas the business, un- 
doubtedly, would be safer and many of 
the unpleasant features could be averted.” 


(To Be Continued) 


_Mr. and Mrs. B. B. Richards Proudly Surveying the Display in the Excellent 
Showroom Maintained by Richards & Hatch at Centralia, Wash. 
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wrong with the industry, he puts it 
mildly. The jobber apparently, accord- 
ing to his statement, is responsible for — 
the position on the Pacific Coast, and he 
is probably responsible for more than 
just the Pacific Coast. 

A great many men with a kit of tools 
have been encouraged to go into busi- 
ness by somebody who in the wholesale 
business was unscrupulous enough to 
paint the wrong picture for the man who 
was not in for himself. 

Today it has reached such enormous 
proportions that it will take a wonderful 
effort on the part of everyone connected 
with the plumbing and heating indus- 
tries to clean it up. 

The writer recalls about a year and 
a half ago discussing with one of the 
credit organizations, either Dun’s or 
Bradstreet’s, as to what line of busi- 
ness was considered the worst risk or 
the poorest credit. His record showed 
garage men were at the bottom, and the 
plumbers and steamfitters next. Rather 
a deplorable situation. ® 

A year and a half:has elapsed since 
that time, and I am wondering if the 
garage men have been able to move out 
of their position. Although we do not 
know, I believe the plumbers have 
reached the position held by the garage 
men a year ago. 

With these conditions known to you, 
to me, and a lot of people in this in- 
dustry, is it any wonder we are the 
ridicule and basis for such a lot of un- 
humorous jokes when we are an organi- 
zation of more vital interest than any 
one other industry, and haye little re- 
spect from the public? 

It seems to me, taking all these things 
into consideration, that the newspapers 
are not far from being right, and the 
newspapers will probably continue to do 
this until we remove the cause instead 
of trying to kill the effect. Therefore, 
we all should help clean house. 

Our industry needs a real cleaning-up, 
and it needs the cooperation of the manu- 
facturers and wholesalers, and everyone 
in doing this, but unless the manufactur- 
ers are willing to give full cooperation, 
our industry is doomed to stand a long 
time at its low standard, commercially, 
socially and financially. 

If we had more men like that range 
boiler manufacturer, who would stand 
on principle in the manufacturing line, 
you would have more people in the re- 
tail line, who would require this same 
thought for business. 

But when a retail merchant in the 
plumbing and heating business is called 
upon by five or six salesmen in one day, 
several of whom are willing to cut prices 
to beat the other fellow on the order, 
what can you expect the average plumber 
to do, who has had no business training 
except to acquire the habits of the peo- 
ple he associates with, and in a certain 
measure looks to them for some guidance 
in his business? These unscrupulous 
men advise him to make low prices so 
they can get his business. 

- After summing up these things again, 
I see that the trouble is within and not 
without. Unless we can clean up this 
trouble on the inside of the plumbing 
and heating business, we will always 
be the butt end of all jokes and ridicule, 
and will receive the same amount of 
respect from the public that we give 
ourselves. 4 

I assure you that I would like to co- 
operate on anything that would be of 
benefit to the elevation of the plumbing 
and heating industry, but I cannot help 
admitting that we ourselves, as an indus- 
try, are to blame rather than the out- 
siders. 

Thomas M. Carey of 
The Carey & Hall Company, 
Defiance, Ohio. 
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A. R. McGONEGAL, Chief Plumbing Inspector, Washington, 
D. C., and‘ M. J. Fennell, the only retired plumbing inspector 
in the United States, as they looked on the occasion of the 
Chapel Point, Md., Outing of the Washington, D. C., Master 
Plumbers. ; 
= GONE, BUT NOT.FORGOTTEN, are the tin (or whatever 
= they were) wash basins that used to grace the Pullman 
= smoking rooms, and in their stead have blossomed these 
= ornate lavatories of semi-vitreous ware. Kinda snappy, eh, 
= wot? There’s no stopping the onward march of progress! 
= Three rousing cheers are in order! 
E 
’ = 5 
} | BUT 
ALU % = UU 
THE GENTLEMAN Baring His Cranium = ' 
To The Festive Breezes is Leslie Hall, who, = 
in case you’re not already aware of the = 
fact, is vice-president and general manager = 
of the Williams Tool Corp., Erie, Pa. = 
z 
= SS 
=, SSS 
— ——_ 
FORMER NATIONAL DIRECTOR - JUST BY WAY OF MAKING YOU Neo ade that the eeonet oe 
i go to zero and below, we’re printing this summer-inspired photograph o 
aeare ae a ans BAY: wise ees some human porpoises—Past: National President John J. Vogelpohl, Cin- 
og: ae peg Association pe einnati; President Henry E. Longley, Wilmington, N. C.; Bill Maher, New 
tivities for some years, and is exceed- Orleans Association of Master Plumbers, and H. L. Schwan, President, 
ingly popular with his fellow craftsmen. La.-Miss. Plumbing and Heating Dealers’ Association, after a swim in the ke | 
Gulf of Mexico. ———— 
ee eee 


B THE PLUMBERS’ TRADE JOURNAL, STEAM AND HOT WATER FITTERS REVIEW JANUARY 15, 1926 


A DRAMATIC PLAYLET ENTITLED: “Say It a en Shae amend “YOU’RE LOOKING SWELL! CAN YOU LOAN 
Ain’t So, Nellie,” with C. A. Rutherford, Hastings, Bie Me: Bd ac Se Oe ME $2.06?” The smiling handshakers are those 
Nebr., master plumber, and E. L. Hageman, vice- : oo seis Redoubtable. Kentucky Colonels, Frank Kinnaird, 
pres., Capital Supply Co., Lincoln, Nebr., in what Lexington, and “Sy” Martin, Owensboro, Ky. Each 
are generally alluded to as the “leading roles.” THIS, FOLKS, iS J. A. MESSER, who has a big “army” of: well-wishers. 

is president of J. A. Messer Co., Wash- 
ington, D. C., master plumbers. He was 
snapped in this sylvan retreat by a 
PLUMBERS TRADE JOURNAL camera 
reporter. 


== He ~ ‘aoe a / 0 
= | 4 ee 5 = 


WE HAVE HERE the photographic replica 


GOLFERS B’GOSH! The_pill-pounding OES pre) Joe din hochis,_ an aun anu atc JUST A SMALL BIT 0’ FISH for some- 
devotees above depicted are W. C. Hanson, member of Louisville, Ky.’s progressive body’s breakfast. E. N. Cook (right) Los | 
E. G. Shafer Supply Co., Washington, D. plumbing fraternity. 


Angeles, Calif., master plumber, who landed 
this 463 lb. black sea bass with a 24 strand 
line in 1% hours at Santa Monica Bay. 


C., and H. J. Kleinman, Philadelphia, Pa., 
Central Tube Co. 


HERE ARE SOME HARDY SOULS who journeyed to the 


A WORM’S EYE VIEW, TAKEN JUST BEFORE THE BALLOON RACE staged for the ‘Pennsylvania State College, State College, Pa., to take part in 
ladies, by the Jersey City Master Plumbers’ Ass’n, at the outing of the organization. the Pennsylvania State-Wide Conference on Apprentice Edu- 
THE PLUMBERS TRADE JOURNAL photographer, not being equipped with a motian cation: J. H. Lutz, Jr., Harrisburg, Pa.; M. J. Feeney, Phila- 


picture camera, was unable to get a picture of the finish. © - delphia, and G. F. Diggins, Chester, Pa. 
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SOME OF THE DURO PUMP & MFG. CO. “BOYS”—J.. F. Dare, Southern’ 


Illinois Branch Mgr.; W. J. Lantz, Western Sales Mgr.; C. E. Burnett, presi- AND IN THIS FLOWER-FESTOONED PANEL we have a smiling quartet 
dent; H. S. Pettengill, Chicago Branch Mer.; R. S. Puckett, Northwestern IIli- plucked from’ the ranks of the North Hudson Master Plumbers’ Association 
nois District Representative. These were the men who had charge of the during the 18th Annual Outing of the organization at Fairview,.N. J.; °° Jos. 
company’s exhibit at the Ilinois Convention of Master Plumbers. Syfel, William Borg, Fred Holtje and William Johnson. 


STEP UP, FRIENDS, AND SHAKE HANDS with three hustling mem- 
bers of the Kentucky plumbing fraternity—T. F. Clark, Sr., of Danville; 
Geo. Balme, Covington, and B.. F. Horst, Richmond. This trio of ener- 
getic sanitarians was discovered by a PLUMBERS TRADE JOURNAL 
photographer during the festivities incidental to the convention of the 
Kentucky Master Plumbers’ Association. 


THE ROOF OF THE EL COMO- 
DORO HOTEL, Miami, Fla., with 
John C. MecCubbin, Southern man- 
ager, Standard Sanitary Mfg. Co., 
pointing out a few of the sights to 
Harry J. Sanborn, Miami plumber. 


W. W. Myers, Tazewell, Va., master 
plumber, whose picture was snapped 
while he was looking things over at 
the convention held by the Master 
Plumbers’ Association of his State. 


“SQ THIS IS EMPORIA!” The interested couples above pictured consist 


oP Bert ang Mrs Ebersole snd Mr. and Mrs.Alvin Wright, ail of Hutchin- © |. sew OF THE CELEBRITIES attending the Twentieth Annual Outing of the 
son, Kans., who ran into Emporia to take a peek at the lively goings on Trenton, N. J., Master Plumbers’ Association: Standing—J. Pinto, J. E. Tootel, 


Wm. Robson, J. J. Eldracher and C. E. Wolff. Sitting—C. M. Jefferies, W. C. Bur- 
- roughs, J. B. Horsfall and F. Hallam. If this doesn’t make you think of the G. O: 
_S. T. (Good Old Summer Time) nothing ever will! 


that were part of the Kansas Master Plumbers’ Convention. 
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The joy of a job well done 


cA tribute to the good work 
of the Plumber 


Until the craftsman gives them 
life and usefulness, the finest fix- 
tures and the best valves and 
fittings are merely raw materials. 


Carefully, and in accord with the 
approved practices and traditions 
of his calling, he builds them into 
a plumbing or heating system. 
Working quickly to insure econ- 
omy for those who engage him, 
his skill neglects no thing that 
makes for maximum comfort, 
convenience, and endurance. 


Crane Co. is glad to make this 
public acknowledgement of its 
debt to the plumbing contractors 
who so ably install Crane fixtures, 
fittings, valves, and piping. Crane 
realizes that the growth of its 
own good-will has been built, in 
a large measure, on the founda- 
tion of their fine workmanship. 
It isa pleasure to supply materials 
toa craft so imbued with the ideal 
that every job worth the doing 
is worth doing well. 


CRAN 


Address all inquiries to Crane Co., Chicago 
GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
Branches and Sales Offices in One Hundred and Fifty Cities 
National Exhibit Rooms: Chicago, New York, Atlantic City, San Francisco and. Montreal 
Works: Chicago, Bridgeport, Birmingham, Chattanooga, Trenton, Montreal and St. Johns, Que. 
CRANE EXPORT CORPORATION: NEW YORK, SAN FRANCISCO, SHANGHAI 
CRANE LIMITED; CRANE BUILDING, 386 BEAVER HALL SQUARE, MONTREAL 
CRANE-BENNETT, Lrp., LONDON 
C2 CRANE: PARIS, NANTES, BRUSSELS 
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“Ask ’Em to Buy” Campaign to Be 
Continued On Enlarged Scale 


Plan Inaugurated at Conference of Advertising and 
Sales Managers in November, 1924, Is Expected 
to Benefit Trade Greatly This Year 


HE National Trade Extension Bureau, through 

its secretary-manager, William G. Bergner, Evans- 

ville, Ind., plans to continue during 1926, on an 

even greater scale than in the year just drawn to a 

close, the “Ask ’Em to Buy” campaign inaugurated at 

the November, 1924, Conference of Advertising and 
Sales Managers. 

In accordance with this plan, therefore, Mr. Bergner 

is broadcasting the following notice to advertising and 


Wiliam G. Bergner 


sales managers throughout the plumbing and heating 
industries: 

“ONE YEAR’S ACTIVITY in promoting the ‘Ask 
’Em to Buy’ campaign in the plumbing and heating 
industries has proven it a very progressive and valuable 
movement. Plainly evident throughout the entire coun- 
try are the good results this campaign is accomplishing. 

“It was at the Advertising and Sales Managers’ 
Conference, in November, 1924, that the ‘Ask ’Em to 
Buy’ idea was first presented and it has now gained 
such momentum that it is possible to note definite re- 
sults. Therefore, a continuation of this campaign dur- 
ing the year 1926. I am certain the benefits will be far 
beyond our expectations. 

“This campaign not only creates more orders for mer- 
chandise sold within these industries, but it is awak- 
ening the men engaged in these industries to becoming 
better salesmen and advertisers. 

“Especially is this noticeable among the plumbing 
and. heating contractors, as well as wholesalers and 
manufacturers. It has brought us face to face with 
the fact that the plumbing and heating. industries 
should carefully develop their selling and advertising 
departments. 

“It is to every manufacturer’s and wholesaler’s in- 
terest to get back to this ‘Ask ’Em to Buy’ campaign 
during 1926, as it means a brightening up of the in- 
dustries’ selling and advertising departments, a thing 


much needed. Better selling—better advertising—hbet- 
ter salesmen—better business for all. 

“Your firm can reap the benefit of this campaign 
by taking an active interest in your territory and 
through your organization in putting over this idea. 
‘Ask ’Em to Buy’ means creating more public interest 
in your goods and service.’ 

The following is a tentative plan of activities, sched- 
uled in connection with this campaign during the year 
1926, which has been drawn up for the approval of 
the Trade Extension Bureau’s Board of Directors: 

January—Better Relations with the Public. 

February—Train in Use of Inspection Card and 
Chart “100 Things to Ask ’Em to Buy.” 

March—Ask ’Em to Buy Heat by Radiators. 

April—Ask ’Em to Buy Kitchen Sinks. 

May—Ask ’Em to Buy Domestic Water Heaters and 
Water Supply Systems. 

June—Ask ’Em to Buy Extra Baths and Showers. 

July—Ask ’Em to Buy on Time Payments. 

August—Ask ’Em to Buy Heat by Radiators in slack 
season. 

September—Ask ’Em to Buy More and Better Water 
Closets. 

October—Ask ’Em to Buy Automatic Heat Regula- 
tion, Gauges, Air Valves and Pipe Covering. 

November—Ask ’Em to Buy Extra Lavatories. 

December—Ask ’Em to Buy Better Brass Goods, 
Closet Seats and Accessories. 


DISPLAY OF KOHLER FIXTURES AT COMPANY’S 
INDIANAPOLIS SHOWROOM AND BRANCH OFFICE 


A BEAUTIFUL DISPLAY of Kohler bathroom fix- 
tures is now being presented at the Kohler Co.’s show- 
room and branch office in Indianapolis. The showroom 
and office occupy a prominent corner at 337 North Penn- 
sylvania Street, directly opposite the University Park. 

The accompanying illustration gives evidence of the 
care and thought displayed in the tasteful arrangement 
of the fixtures. The interior 
of the showroom is so deco- 
rated as to give a most ap- 
propriate setting. All fix- 
tures are set in colored tile 
stands. 

To the rear of the show- 
room is the company’s branch 
office. J. J. Born, a familiar 
figure in the Kohler sales 
organization, is in charge. 

Adjoining the display room 
a separate room is given over 
to the demonstration of the 
Kohler electric plant. Prac- 
tical demonstrations of the 
plant are here arranged. 


AN OIL BURNING EXHIBIT 


THE AMERICAN OIL 
BURNER ASSOCIATION 
is out with an announcement 
of an exposition to be held 
at the Book-Cadillac Hotel, 
Detroit, Mich., on April 6-8, 
1926, inclusive. This an- 
nouncement is perhaps the 
best evidence available of the 
permanence of this new, 
thriving industry. 

It is estimated that more 
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than 1,000 men interested in oil burning will at- 
tend the meeting. The committee in charge of 
exhibits has worked out a very complete plan where- 
by exhibitors can consign their goods to the Book- 
Cadillae Hotel, where carpenters, painters, electricians 
and decorators will arrange their exhibits according to 
layout. Each booth will be equipped with a uniform 
sign, and furniture consisting of a wicker table or 
counter, hat tree, rug and two chairs will be furnished 
with each booth. 

Those who are interested in attending or exhibiting 
and wish further information should address Leod D. 
Becker, secretary, National Oil Burner Association, 
350 Madison Avenue, New York City. 


MAKE NEW YORK INVASION 


FIVE WILD MEN from the West blew into New 
York City on December 19. They had come “clean 
from Pittsburgh” and were pleasure bent. What they 
didn’t do and see while in the great Metropolis could 
easily be written on one side of a sheet of foolscap. 

The men referred to are Ray Maggi, W. G. (Bill) 
Simpson, W. G. (Dutch) Dauenhauer, Ed. Smith and 
Rube Bornman of the sales staff of the Anchor Sanitary 
Co., one of Pittsburgh’s popular wholesale houses. 
These five, with nine other members of the same sales 
force, left Pittsburgh early in the week for Wilmington, 
Del., where they were entertained by the Speakman Co. 
Following a thorough inspection of the Speakman fac- 
tory they all journeyed to Trenton, where they were re- 
ceived by the official greeters of Thos. Maddock’s Sons 
Co. The new Maddock’s pottery plant was visited and 
the Pittsburghers were shown how Maddock’s ware is 
turned out. 

Undaunted by the strenuousness of the Wilmington 
and Trenton entertainment, the five fearless fellows 
referred to above put their friends on the Pittsburgh 
train on Saturday morning and then headed for New 
York. In the two days and three evenings spent along 


Model Kohler of Kohler Display at Company’s Indianapolis Showroom Which, 
As One May Readily See, Is Thoroughly Up-to-Date in Every Detail 
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Broadway they went everywhere and saw everything. 
Sure they took in the show at the Hippodrome, they 
saw the “Artists and Models” show at the Winter Gar- 
den, they visited a select midnight supper club which 
imposes a cover charge equal to a week’s board and 
lodging in many of the Pittsburgh’s popular hotels at 
other than World Series times. They visited a Chinese 
restaurant and were almost fired out of the place for 
dancing the Charleston with some New England school- 
mams from another table. They visited the Woolworth 


tower. They saw the Leviathan come up the harbor. 
They shopped in Gimbels. They did everything but 
sleep. 


As we wished them a safe trip home late Monday 
evening, December 21, they one and all said: “New 
York is all right, but you gotta have the dough. We’ve 
had a great time. We’re coming back again. Next time 
we'll bring more dough—you gotta have dough to see 
anything in New York.” 


BLACK & DECKER COMPANY’S NOVEL 
ADVERTISING STUNT 


THE DISTRIBUTION OF ALL PRODUCTS of the 
Black & Decker Mfg. Co., Towson, Md., is executed 
exclusively through jobbing circles. The company has 
always appreciated the great importance of proper 
education of the jobber’s salesman to properly sell its 
line and in past years has tried to do the unusual in 
the way of holding sales 
meetings. 

Realizing that it would be 
necessary. to come across with 
some new idea for such meet- 
ings in 1926, it was decided 
to make a departure from 
standard practice that would 
not be copied, whereby the 
company would greatly bene- 
fit through originality and 
leadership. 

A highway motor coach, 
which in reality is a school 
room on wheels, was the 
method decided upon for 
holding sales meetings dur- 
ing 1926. This motor coach 
was announced to the trade 
at the Automotive Equipment 
Show in Chicago, November 
9-14, and immediately after 
the show, started on its year’s 
schedule in that city, holding 
more than a dozen meetings 
for wholesalers’ salesmen 
there during the week of No- 
vember 16. 

The method of holding 
meetings in this coach is to 
arrange in advance with the 
wholesaler for a set time for 
the coach to be in front of his 
store. When it arrives at this pre-arranged time his 
executives and salesmen get aboard and are driven 
10 or 12 miles out to the country, away from telephone 
and other interruptions which so often detract from a 
good sales meeting. 

When a chosen spot is reached, the coach is stopped 
on the side of the road and the Black & Decker manager 
starts the sales talk. After the proper preliminaries, a 
110-volt electric generating plant is started by means 
of an automatic switch, and the various electric tools 
are operated. 

The coach is so designed as to carry each tool manu- 
factured, together with all the various attachments 
that are necessary to put on almost any conceivable 
kind of demonstration. A photograph of the interior 
of this demonstration “parlor car” appears herewith. 


AMPINCO SALES CONFERENCE STIMULATES 
SCHEDULE FOR NEW YEAR 


THE SEMI-ANNUAL Sales Conference of the 
American Pin Co.—Division Scoville Mfg. Co.—held 
at Waterbury, Conn., December 14-19, 1925, exceeded 
all expectations insofar as actual, worthwhile results 
are concerned. A genuine enthusiasm permeated the 
meeting from beginning to end and every man present 
was imbued with a determination to make the week a 
successful one. 

W. W. Bowers, factory sales manager, officiated ad- 
mirably in his usual capacity as “Master of Cere- 
monies.” After his opening remarks, he “introduced” 
T. I. Driggs, division manager, to the boys. Mr. Driggs 
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gave a short, snappy and very enlightening talk which 
was followed by a general discussion on market condi- 
tions, prices, service and prospects for 1926 business. 

Conditions have developed in various sections of the 
country which will warrant certain changes in Ampinco 
products already in the line. These changes were 
brought up by each salesman individually and were 
discussed pro and con. The changes that were adopted 
will assure an increased volume of business on the arti- 
cles affected. Several new articles were introduced 
and added to the line. 

“Publicity and Advertising for 1926” was the sub- 
ject of a talk given by Art. H. Goepel, advertising 
manager, and the many points that he covered as to 
the policy to be adopted for 1926 were very well illus- 
trated with various charts. 

S. J. Cutting outlined the plans of the Promotion 
Department for the new year and showed very clearly 
the close “tie-in” of this department with the entire 
selling organization. All are working towards a com- 
mon end. 

Mr. Bowers announced a change in the personnel 
with the transferring of Gordon W. Burnham, Jr., to 
the Chicago office to fill the vacancy left through the re- 
tirement of Harry M. Algeo, who was obliged to leave 
Chicago on account of the illness of his wife. 

Entertainment was scattered over the entire week. 
After the big banquet at the Hotel Elton, Clarence T. 
Hubbard, an official of the Automobile Insurance Com- 


Group of Salesmen Attending Demonstration in Black & Decker Mfg. Co.’s 
Novel Motor Coach 


pany of Hartford, gave the main talk of the evening. 
His subject, “It’s There If You Go After It,” was 
brought out very forcibly and the new and interesting 
slants on selling which Mr. Hubbard introduced were 
enthusiastically received by the men. 

All of Mr. Hubbard’s points were aptly illustrated 
by clever sleight-of-hand methods and many times 
during his talk reference was made to individuals in 
the Ampinco selling organization by name. This per- 
sonal touch; handled in an amusing manner, pleased 
everyone present immensely. 

-Mr. Hubbard indicated that cooperation of depart- 
ments in any business is just as essential as the co- 
operation of individuals, and cited a number of actual 
incidents to illustrate his point. 

“Science of Selling” was the subject of a talk given 
by Mr. Hargraves, the founder of a service designed 
to increase the efficiency of salesmen. He gave a de- 
tailed description of his service and asked various 
members of the audience to step to the platform for a 
comparison of types. 

Each individual was analyzed and an explanation 
was given as to the correct tactics to be used in order 
to sell him on any proposition. 

The talk was followed by a moving picture of both 
the American Pin and the Scovill Foremen’s Associa- 
tion outings last season. This was followed by a two- 
reel comedy film. 

The men were discussing certain points brought up 
by the speaker when they were preparing to leave, at 
the end of the week. 

The next Sales Conference will be held in June and 
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everyone is determined that it will be even more suc- 
cessful than the one just completed, if such a thing 
were possible. 

A list of those who attended the meeting follows: 

New York Office—L. S. Rothwell, district sales man- 
ager; A. Gunther, L. G. Robinson, D. J. Flaherty. 
Trenton Office—M. F. Kloppenburg, district sales man- 
ager. 

Chicago Office—C. A. Baldwin, district sales man- 
ager; W. F. McCarthy, F. Y. Horn and G. W. Burn- 
ham, Jr. Atlanta Office—H. J. Mason, district sales 
manager. 

Cleveland Office—M. S. Palmer, district sales man- 
ager, and L. J. Russell. Boston Office—W. M. Hall, 
district sales manager. San Francisco Office—K. M. 
Reid, district sales manager. 

Factory—T. I. Driggs, division manager; W. W. 
Bowers, sales manager; A. H. Goepel, advertising man- 
ager; A. N. Pasman, H. J. Kast, R. G. Monroe, H. C. 
Senior, M. C. Spier, L. F. Buechele, S. J. Cutting, D. 
J. Scott and R. C. Huntley. 


IMPORTANT CHANGES IN WARREN & DELLWARDT 
COMPANY’S OFFICIAL FAMILY 


EFFECTIVE AS OF JANUARY 1, several very 
important changes in the official personnel of the War- 
ren & Dellwardt Co., prominent Buffalo, N. Y., whole- 
salers of plumbing and heating supplies, were announced 
to the trade. 

H. A. Warren, having disposed of his entire interest 
and holdings, on that day resigned his position as 
president of the company, to become associated with an 
equally prominent supply house, the D. L. Hamill Co., 
60 Delaware Avenue, Buffalo. 

Mr. Warren has earned for himself an enviable 
record in the business during his long career, having 
seen no less than 23 years in the service of Dixon & 
Ballou, after which he went into the game on his own, 
organizing the present Warren & Dellwardt Co., which 
was incorporated in 1910, from which time he had 
served, up until the day of his resignation, as president 
and general manager. 

As a consequence of Mr. Warren’s severing all con- 
nections with the company, Frank M. Dellwardt an- 
nounces that, in addition to his duties as treasurer of 
the Warren & Dellwardt Co., he has assumed the office 
of president, while Raymond H. Dellwardt will hence- 
forth act in the official capacity of secretary of this 
concern. 


PENICK-HUGHES COMPANY ANXIOUS TO HEAR 
FROM MORE MANUFACTURERS 


R. E. PENICK, treasurer of the Penick-Hughes Co., 
Wichita Falls and Stamford, Texas, and manager of 
the Wichita Falls branch of that company which is 
quite active thereabouts in the wholesaling of plumbing 
and hardware supplies, writes in to inform us of the 
following information. 

This is to the effect that the concern has been in 
business for over twenty-five years, serving west Texas, 
southwest Oklahoma and east New Mexico, and travel- 
ing from eight to nine men over these territories. 

Plumbing supplies are carried at Wichita Falls, and 
an exclusive jobbing business on the line is carried 
on by the company. In no way do they do a contracting 
or retail business. Mr. Penick requests that he be put 
on the manufacturers’ mailing lists. 


OHIO PUMP & BRASS COMPANY CHANGES NAME 
TO TRIUMPH BRASS COMPANY 


TO MAKE THE FIRM NAME and the names of the 
company’s products conform to each other, the Ohio 
Pump & Brass Co. of Columbus, Ohio, has changed the 
firm name to that of “Triumph Brass Company.” Here- 
after all its products will be known by and branded 
with the trade name, “Triumph,” which has been well 
known in our trade for nearly 30 years. However, 
there has been no change in personnel, management, 
policy or products, and none is contemplated. 


GORTON & LIDGERWOOD CO. MOVES 
OFFICE 


THE SAN FRANCISCO sales office of the Gorton 
& Lidgerwood Co., New York City, has recently been 
moved from the Rialto Building to a new structure at 
1061 Howard Street. The office is in charge of Frank 
E. Witte, who is quite well known in the territory. 

Joseph A. Gorton of the New York office of the 
Gorton & Lidgerwood Co., has just returned from a 
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Conservative Investors | an 
Select Sloan Valves 


The exclusive features of the Sloan valve that cannot be held open; 
Valve appeal to the banker, just as it, therefore, cannot waste water. 
they appeal Lo other good business It is the only flush valve that re- 
men who invest with care. They in- quires no adjustment for varying 
paLemculict, = tcilable,=cconomical |) sy ater pressures. 


service—service that is impossible bongs 
It has a minimum of working 


parts and a most enviable record of 
The Sloan Valve is the only flush — durability. 


without such features. 


The Five Bank Buildings Pictured Above Are 
Equipped Throughout With Sloan Valves 


(Upper left) First National Bank, Kansas City, Mo.,—replaced other equipment—John 
Collopy, Plumber; Baker Manufacturing Company, Plumbing Fixtures. (Upper 
right) Federal Land Bank, Baltimore; Wyatt & Nolting, Architects; Southern Supply 
Company, Plumbing Fixtures; W. G. Cornell Company, Plumbers. (Centre) Federal 
Reserve Bank, New Orleans; Rathbone DeBuys, Architect, and J. G. Landry, M. Reilly 
and A. L. Theard, associates; American Heating & Plumbing Company, Plumbers; 
John Douglas Company, Plumbing Fixtures. (Lower left) Federal Reserve Bank, Boston; 
R. Clipston Sturgis, Architect; C. H. Cronin, Plumber; Crane Company, Plumbing 
Fistures. - (Lower right) Federa Reserve Bank, Minneapolis; Cass Gilbert, Architect; 
H. Kelly & Company, Plumbers; Crane Company, Plumbing Fixtures. 


SLOAN VALVE COMPANY 


CHICAGO 
With branches in the principal cities of the United States and Canada 


~Roval Flush Valves 
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very successful trip to Pittsburgh, Buffalo and Elmira. 

Considerable time was spent with agents of the com- 
pany and Mr. Gorton reports that he found conditions 
very favorable and that the new year promises much 
for his company’s business. 


CARL SCHREINER SEES 1925 AS ONE OF 
BEST YEARS 


CARL SCHREINER, manager of the Chicago 
branch of the Ruud Manufacturing Co., Pittsburgh, 
whose photograph is reproduced herewith, has had one 
of the most successful years of 
his career in the hot water 
heating business. 

The records of the Ruud Co., 
since he took hold of the Chi- 
cago territory a year ago, show 
a steady improvement. Mr. 
Schreiner has been associated 
with the company since 1913. 
He started with the Chicago 
branch in that year as salesman 
calling on the plumbing trade. 

He was later promoted to the 
managership of the Milwaukee 
branch. As Chicago branch 
manager, Carl Schreiner has 
had an opportunity to renew old acquaintances with 
the master plumbers and also bring them a wealth of 
automatic water heater experience. 

Mr. Schreiner was born in Denver, Colo., and it may 
be of interest to the trade to learn that after com- 
pleting his school education, he worked for a time as a 
journeyman plumber. THE PLUMBERS TRADE 
JOURNAL joins with his many friends in wishing Mr. 
Schreiner continued success in his endeavors. 


JOSAM MFG. CO. PLANS BIG SALES CONFERENCE 
THIS MONTH 


THE NINTH ANNUAL SALES and Educational 
Conference of the Josam Mfg. Co., Cleveland, Ohio, 
will be held at Michigan City, Ind., January 25-29, 
1926. As in the past, it will be attended by all officers 
and the entire sales staff of the organization, who will 
hold daily meetings. 

Those of the sales force who have joined the organi- 
zation during the past year have been allotted the first 
two days, the 25th and 26th, in order that they may 
have an opportunity to spend some time at the plants 
of the company to get acquainted with the actual manu- 
facture of Josam products. 


This idea'‘is fostered by the thought that a sales . 


representative can never know too much about his 
product, and this company prides itself on the fact that 
Josam salesmen do know Josam products. 

After the new men have had these two days in getting 
acquainted and discussing problems that may have 
arisen in their experience, the entire sales force will 
be called into session, the morning of the 27th. 

Starting on that day the meeting will be devoted to 
subjects of interest to the sales force as a whole, and 
will cover every phase of the selling situation, from 
wholesaler to plumber to consumer. 

The educational part of the program will be directed 
by Joseph Hirshstein, president, who can point back 
to more than 35 years of experience, ranging from 
journeyman plumber and master plumber to manu- 
facturer. 

All questions pertaining to design, engineering, ap- 
plication and manufacture of Josam products will come 
under this head, and such new products as have been 
added to the line in the past year will be explained 
and discussed in detail. 

The merchandising portion of the program will be 
under the direction of M. B. Koblitz, manager of Sales 
and Advertising, who will discuss “Sales Policy,” as 
applied to every angle of marketing. 

This will include the analysis of sales problems that 
have confronted the men during the year 1925, and 
will give the men an opportunity to capitalize on the 
experience of the older ones. 

All sessions will be held in the solarium of the 
Spaulding Hotel, where an entire floor has been re- 
served for the accommodation of the men. 

On January 28 the company will hold its annual 
banquet in the ballroom of the hotel. This will be 
attended by all who attend the Sales. Conference, in 
addition to heads of the various manufacturing de- 
partments and some especially invited guests. 

A prominent speaker has been selected to address 
the banquet, a regular feature of this annual event, 
which has met with favorable reception in the past. 
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In addition to Messrs. Hirshstein and Koblitz, the 
following will attend: R. C. Koblitz, treasurer; E. M. 
McLundie, vice-president and factory manager; P. M. 
Wilcox, general superintendent; G. W. Busch, Leo 
Mayer, F. S. Gouldthrite, J. W. Pendergast, Jr., Louis 
Tucker, E. J. Healy, E. H. Gardner, C. M. Hargrave, 
H. A. Stamper, F. M. Wilcox, Wm. O’Neill, Jr., R. K. 
Rothrock, C. L. Ahler, M. A. Sisk, H. H. Engeling, 
F. Wheeler, I. L. Roark, A. E. Witty, L. G. Smith, 
A. F. Loucks, Jr., H. B. Kimmey, Harry Schnabel, S. 
D. Cochran, Martin Doerr, G. J. Reardon, W. R. 
Stavert and H. B. Fridstein, advertising counselor. 

After the close of. the Sales Conference, the annual 
meeting of directors and stockholders will be held. 

The Josam Mfg. Co. has enjoyed an excellent year 
and looks forward to even better business for 1926, 
based not only on general business indications but 
also on the reports sent in by sales representatives. 

The new additions to the company’s sales force dur- 
ing the past year, and their headquarters, are: 

C. A. Drake, 229 Mount Pleasant Avenue, Newark, 
N. J.; F. S. Gouldthrite, 923 Nicollet Avenue, Minne- 
apolis, Minn.; R. K. Rothrock, 1821 Milan Street, New 
Orleans, La.; C. L. Ahler, 15 South Fourth Street, 
Memphis, Tenn.; F. Wheeler, Denver, Colo. Wm. 


O’Neill, Jr., transferred from Asheville, N. C., to 22 


Laura Street, Jacksonville, Fla. 


McFARLAND MANAGES WOODWARD-WANGER 
COMPANY’S ORLANDO BRANCH 


THE WOODWARD-WANGER COMPANY of 
Philadelphia, wishes to introduce with this item and 
the accompanying cut, E. E. McFarland, who has been 
appointed manager of the company’s new branch lo- 
cated at 15 East Marks Street, Orlando, Fla. 

Friends down in the Southland know Mr. McFarland 
as a very fine fellow. He has 
represented the Woodward- 
Wanger Company for a number 
of years in the company’s 
Florida territory, and has 
earned for himself an excellent 
reputation. ; 

We feel sure that his many 
friends in that area will be 
pleased to learn of Mr. McFar- 
land’s latest advancement. 

Incidentally, C. W. (Dick) 
Wanger, president of the Wood- 
ward-Wanger Company, has 
been unanimously reelected 
president of the Sales Manag- 
ers’ Club of Philadelphia, an organization limited to 
125 members connected with concerns doing a national 
business. 2 

From this signal honoring of Mr. Wanger one can 
readily see that at last the plumbing industry is being 
recognized in its rightful place by other large indus- 
tries. 

It may be of interest here to note that Mr. Wanger 
is said to have been the originator of that well-known 
trade expression, “Ask ’Em to Buy.” 


LABORATORIES ANNOUNCE CONTEST 
WINNERS 


IT WAS A TOUGH JOB for the judges to select 
the winners in the big “X” Laboratories Questionnaire 
Contest, for there was a deluge of answers coming all 
the way from Canada to Florida and from Frisco to 
Portland, Maine. 

It was certainly interesting to learn of the many 
ways “X” had been used. Stories by the hundreds, 
but too many to tell here. However, a list of the win- 
ners follows: 

1st prize—Frank C. Brodie, 1281 Mission St., San 
Francisco, Cal.; 2nd prize, V. Roy Heberling, Fennell 
& Heberling, 20 E. Long Ave., Du Bois, Pa.; 3rd prize, 
Reuben E. Dockham, 39 North St., Salem, Mass.; 4th 
prize, Richard R. Smith, 191 Spring St., Newton, N. 
sae 5th prize, O. E. Kraft, 393 Eugene St., Portland, 

re. 

6th to 10th prizes—R. N. Sunquest, Sunquest & Mul- 
rooney, 2564 Tuxedo Ave., Detroit, Mich.; W. E. Briggs, 
Auburn, Ill.; Frank E. Johns, City Plumbing Co., 
Visalia, Cal.; C. B. Long, Chas. B. Long & Son, 1204 
E. Seventh St., Charlotte, N. C.; H. D. Fitzgerald, 410 
Patten St., Danville, Va. 

11th to 25th prizes—F. C. Johnson, H. F. Johnson & 
Sons, 634 Market St., Kingston, Pa.; A. J. Eschrich, 
3516 Miami St., St. Louis, Mo.; J. P. Ahlert, J. P. 
Ahlert Co., Menlo Park, Cal.; Charles H. Madean, 41 
Mulberry St., Hartford, Conn.; Francis X. Beaujon, 
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Bethlehem Steel Plumbing Shop, Lower Div., Johns- 
town, Pa.; L. W. Sherwood, 117 Edgecombe Ave., New 
York City; Ernest Wykes, Humboldt, Iowa; Strouse 
Plumbing & Heating Co., 4834 Cottage Grove Ave., Chi- 
cago, Ill.; Otto Grutter, Creston, Ill.; J. F. Manion, 
Freeport, Ill.; E. H. Keir, Windsor, Vt.; J. B. Stan- 
away, 537 W. Broadway, New York City; W. H. Lowe 
Co., 87 Cherry St., Waterbury, Conn.; James W. 
Murphy, 116 Thames St., Norwich, Conn.; J. G. W. 
Dopp, 354 E. Main St., Galesburg, Ill.; F. C. Savage, 
Reno, Nev.; Edward Flynn, 8 Franklin St., Milford, 
N. H 


EASTERN SUPPLY ASSOCIATION PLANS DAY OF 
SEPARATE SESSIONS AT COMING MEETING 


THE EASTERN SUPPLY ASSOCIATION, through 
its secretary, Frank S. Hanley. of New York City, is 
distributing to its members the following bulletin in 
preparation for its forthcoming semi-annual meeting, 
to be held at the Hotel Astor, New York City, February 
10 and 11 next. 

With this gathering, the Eastern Supply Association 
will inaugurate a unique policy brought about, ap- 
parently, by a question which arose at the last session 
of the organization and which it is thought will prove 
of considerable benefit to all members, manufacturers 
and wholesalers alike. 

In the main, Secretary Hanley’s bulletin, dated Janu- 
ary 8, 1926, follows: 


As previously advised, separate and distinct sessions of the 
manufacturers and the jobbers will be held at the Hotel Astor, 
New York City, on the morning of February 10, 1926, at the 
hour of 10:30 A.M. 

As a result of instructions from the Board of Directors, based 
upon recommendations of the Program Committee, we ask that 
members send to the manufacturers’ session and the jobbers’ ses- 
sion, on the morning of February 10, only executives of their 
companies, 

The same policy will prevail in respect to the combined meet- 
ing on the afternoon of Wednesday, February 10—Members’ 
executives only are to attend. 

These meetings are for manufacturers only—and jobbers only. 
They are to be attended by executives of the respective com- 
panies—and not otherwise. ; 

It is the intention of the Eastern Supply Association’s Board 
of Directors to exercise greater control over meetings henceforth, 
confining meetings to members only, who shall be represented 
by men in a real managerial capacity. We ask members to 
bear this in mind and assist in this particular. 

Just a word in closing—Make your reservations now. Do not 
put this matter off; the New York hotels will be crowded during 
the month of February. Insure yourselves proper accommodations 
by making immediate reservations. 


JIM SCULLION TAKES CHARGE AT NORFOLK 
FOR TOMLINSON COMPANY 


JAMES J. SCULLION, for the past four years as- 
sistant manager of the Norfolk branch of Tomlinson 
Co., Inc., Philadelphia wholesalers, has been named 
manager, succeeding the late Charles L. Roberts. 

“Jim,” as Mr. Scullion is 
popularly known to the trade, 
has had a long and enviable ca- 
reer in the wholesale business, 
having started work 20 years 
ago for the old Virginia-Caro- 
lina Supply Co., which was 
bought out by the Tomlinson 
Company several years ago. 
His first employment was as 
bookkeeper and he has advanced 
steadily through the important 
positions of credit manager, as- | 
sistant manager and assistant | 
treasurer, to his present posi- 
tion as manager of the Norfolk 
branch. 

Mr. Scullion, whose picture accompanies this item, 
numbers his friends by the score in the territory 
covered by his house and is popular with the master 
plumbers and heating contractors in and around Nor- 
folk. His long service with the Tomlinson Co., Inc., 
coupled with his experience as credit manager and 
assistant manager, fits him peculiarly for his present 
position and he has been the recipient of good wishes 
from every quarter. 


James J. Scullion 


SHERMAN MFG. CO.’S EXPANSION PROGRAM 
HAS BROUGHT EXCELLENT RESULTS 


THE H. B. SHERMAN MANUFACTURING CO., 
manufacturer of brass goods, Battle Creek, Mich., 
through its vice-president, A. H. Warner, Jr., informs 
us that a program of expansion extending over many 
months has included extensive new buildings and a 
complete rearrangement and remodeling of the entire 
plant at that place. 

The result increases production possibilities nearly 
100 percent, and greatly increases efficiency both in 
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manufacturing and handling, and the plant is said to 
be in every way modern and convenient. 

The well ventilated daylight buildings are equipped 
with the very latest devices for the most economical 
production of the best quality. 

The stamping departments for the production of elec- 
trical lines and sheet brass hose fittings are equally 
modern. From the reception of raw materials to the 
most convenient warehousing and shipping facilities, 
the Sherman company has in every way an effective 
plant. 


BALMER SALES CONVENTION 


THE J. H. BALMER CO., 259 Plane Street, Newark, 
N. J., held its annual sales convention in Newark on 
December 21, 22 and 23. There were morning, after- 
noon and eyening sessions and all salesmen represent- 
ing territories east of the Mississippi River were in 
attendance. The convention was concluded by a ban- 
quet at the Newark Athletic Club, the speakers for this 
oecasion being Jos. E. Hansen, president of the Jos. E. 
Hansen Co., Inc.; George Young, assistant to the 
president of the Passaic National Bank & Trust Co., 
Passaic, N. J., and John H. Balmer. 


HEWITT TO TRAVEL WEST FOR WHEELING 
STEEL CORPORATION 


L. W. HEWITT lately assumed the duties of special 
sales representative of the Wheeling Steel Corporation’s 
Range Boiler Sales Department, Portsmouth, Ohio. Mr. 
Hewitt was at one time connected with the Frost Manu- 
facturing Company of Kenosha, Wis., and, during the 
past four years, with the W. A. Case & Sons Company, 
Buffalo, N. Y., which also now controls the well-known 
Zwermann Co. 

He will cover considerable territory west of the Mis- 
sissippi looking after the interests of the Wheeling 
Steel Corporation. That is the section in which Mr. 
Hewitt is most widely known, owing to his previous 
sales activities thereabouts. 


ERRATUM 


THROUGH AN ERROR in typography the name of 
Victor Mauck was inserted at the end of the third para- 
graph in a report on Page 97 of the January 1 edition 
of THE PLUMBERS TRADE JOURNAL, entitled, 
“New York Salesmen Receive Six More Into Member- 
ship at Meeting.” This name should have appeared 
as Victor Maulson. Both of these gentlemen are 
affiliated with the John Wood Mfg. Co., and this, 
coupled with the similarity in the names, no doubt 
was responsible for the error. 


GOOD MANUFACTURING COMPANY OF NEW YORK 
EXCEPTIONALLY ACTIVE IN SALES 
CONFERENCE WORK 


THE ANNUAL SALES CONFERENCE of Mid- 
Western salesmen of the Good Manufacturing Com- 
pany, New York City, was held this year at the La- 
Salle Hotel, Chicago, Ill, from January 1 to 5, in- 
clusive. : 

There were present at this conference: Messrs. C. 
Riegger, president of the company; R. C. Morrow, gen- 
eral manager of sales; D. D. Williams, secretary of 
sales; G. J. Rafferty and I. M. Schloss, division sales 
managers, and the following salesmen: 

L. Callahan, W. S. Rayburn, G. W. Tiews, R. S. 
Meyers, E. W. Jehnsen, L. W. Robinson, P. S. Carter, 
A. Laliberte, R. A. Crosby, F. 8. Pierce, Wm. King, Jr., 
F. C. Myers, C. F. Anderson, R. A. Michels, G. C. 
Davis, A. E. Niesler, L. A. Moore, L. R. Wilson, F. 
W. Retting and E. J. Roieter. 

President Riegger opened the meeting with a dis- 
cussion regarding business activities of the past year 
end also stressed the possibilities for the current year. 
He also outlined in a general way the policy of the 
company and requirements desired for the year 1926. 

R. C. Morrow, general manager of sales, who had 
charge of the convention, went deeper into the mat- 
ters discussed by President Riegger, especially as to 
sales methods and the necessity of these representatives 
keeping before their customers the fact that it was 
the desire of the company not only to keep old friends 
but to make as many new ones as possible. 

G. J. Rafferty and I. M. Schloss, division sales man- 
agers, also spoke along the same lines, bringing out 
the fact that the year 1925 had been the best year in 
regard to business that the company has ever experi- 
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enced, and that they look forward to even better re- 
sults for this new year. 

It was the thought of everyone present that this 
convention had been the “peppiest” one ever held. 
Everyone was enthusiastic and seemed keyed up to the 
fullest pitch. 

During the conference, all of the salesmen were 
called upon to give their viewpoints regarding situ- 
ations in their respective territories and all expressed 
themselves as of practically the same opinions as their 
superiors who had spoken before them. 

A luncheon was held at noon and in the evening 
there was a banquet, during each day of the meeting. 

The company held a similar convention at Louisville, 
Ky., from January 6 to 10, with headquarters at the 
Kentucky Hotel, at which Messrs. Riegger, Morrow, 
Williams, Rafferty and Schloss were likewise present, 
as well as the following salesmen: 

P. C. Braack, P. H. Feigel, H. W. Pohle, L. E. Kep- 
kinger, P. K. Stehman, B. C. Moler, B. R. Fitzpatrick, 
M. H. Feigel, W. J. Allen, A. J. Wareing, H. I. Pratt, 
R. D. Farnham and C. S. Harmon. 


FORMER VICE-PRESIDENT OF D. L. HAMILL CO. 
ESTABLISHES NEW WHOLESALE FIRM 
UNDER OWN NAME 


GEORGE SALZMAN announces that he has re- 
signed as vice-president of the D. L. Hamill Co. of 
Buffalo, N. Y., with which company he had been asso- 
ciated for the past 30 years, to become president of 
the Salzman Sanitary Supply Co., Ine., which will 
conduct a general business of wholesale plumbing 
supplies at 137 Dewey Avenue, 
in that city. 

The temporary office of the 
Salzman Company will be lo- 
cated at 307 D. S. Morgan 
Building, Buffalo, until further 
notice. 

Mr. Salzman, whose likeness 
appears herewith, started with 
the D. L. Hamill Co. on March 
4, 1895, as a bookkeeper and 
purchasing agent, and during 
spare time called on the trade 
in Buffalo and surrounding ter- 
ritory. He had full charge of 
all sales and credits and in 1907 
was elected secretary of the company, rising to the 
position of vice-president in 1922. 

He recently purchased from the Hewitt Rubber Co. 
of Buffalo, the property on Dewey Avenue and Halbert 
Street (201x89 feet), with a double track siding on 
the New York Central Railroad. The location of this 
property is on the North Side of Buffalo, two minutes’ 
walk from Main Street. On this site he is now erect- 
ing a store and warehouse, wherein he will do a 
strictly jobbing business. 

Mr. Salzman has a great many friends throughout 
the country, in the manufacturing, wholesaling and re- 
tailing ends of the trade, who, no doubt, will watch 
with considerable interest what further progress he 
makes with his new venture in the field he has ever 
served so admirably during his long and honorable 
career. 


PUTS ONE OVER IN REAL STULSAFT STYLE 


J. L. STULSAFT, whom we have always considered 
one of the livest manufacturers’ representatives in the 
Metropolitan District, certainly put one over at the 
dinner-dance given by the Jobbers’ Credit Association 
at the Pennsylvania Hotel in New York City recently. 

Have you ever seen Jack’s secretary, Peggy? Well, 
if you haven’t, you’d better take a peek at your first 
opportunity, as she is the personification of the word 
“yep,” and has more admirers than Gloria Swanson 
herself. 

No one visiting Jack’s office can ever complain of not 
being entertained royally, and there is no one in the 
business who knows more about plumbing supplies than 
Peggy, so there is ample reason for her popularity 
among Jack’s customers. 

In addition to running a plumbing supply agency, 
Jack must also run a “service station” for his friends 
and customers. And Peggy is in full charge of that 
department. 

She fills her position capably; we have had occasion 
to impose upon her, so we know. And if there is any- 
one that gives away more souvenirs than this Stulsaft 
outfit, we will have to be shown. 

Anyway, when Jack received word from the Jobbers’ 
Credit Association that he was expected to donate a 
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full page ad to their program, here’s what happened, 
and it was published in that body’s journal, too: 

“Dear Customers: Inasmuch as this message 
bears neither address nor phone number, it can 
hardly be termed an ‘ad,’ and for that reason I 
feel I am entitled to a substantial discount from 
your regular advertising rates. 

“It would be a waste of space to print my ad- 
dress, as most of you call often enough to know 
it by this time. I am sure your visits are not 
always intended for me, but principally to take 
‘Peggy’ to lunch. 

“But if unfortunate enough to find me in, I admit 
you’re pretty good sports and make good your bluff 
of calling on business by leaving an order for about 
half a dozen ‘Rhode Island’ Unions. 

“As far as my phone numbers are concerned, you 
certainly know them without my advertising same 
here, as my ‘Glorified Secretary’ is constantly busy 
at the switchboard receiving calls from you, espe- 
cially to invite her to a Master Plumbers’ Ball, 
Picnic, etc., mostly ‘etcetera.’ 

“However, dear friends, I want to let you know 
that I always maintain a fine supply of world’s 
series, football and theatre tickets, also fountain 
pens, Kalamazoo celery, California candy, matches, 
etec., on which my prices are always right, and for 
which I humbly solicit your valued patronage. 

“At the same time, you might bear in mind that 
the finest plumbing materials you have on your 
shelves were manufactured by my principals, and 
I keep them working to capacity at all times to 
supply your demands, and, incidentally, to support 
my organization in true ‘Stulsaft’ fashion, which, 
of course, includes commutation tickets to Califor- 
nia for my wife and baby. 

“T sincerely hope you all enjoy a very pleasant 
evening and that your organization will be most 
successful in realizing the high ideals for which it 
was formed; more successful, I trust, than you will 
be.in collecting for this ‘ad’. 

“Sincerely, 
“(signed) ‘JACK’ STULSAFT.” 

[Editor’s Note: Outside of a full-page ad in the 
PLUMBERS’ TRADE JOURNAL, we certainly con- 
sider the above to be the finest form of advertising we 
have come across in many a day. We don’t know what, 
if anything, Mr. Stulsaft paid for the “ad,” but we 
guarantee it was the best investment he ever made. 
Just ask “Jack” if advertising pays.] 


WADE COMPANY OCCUPYING NEW QUARTERS 
ON SOUTH STREET, NEW YORK CITY 


ON JANUARY 1, the T. A. Wade Co., Inc., formerly 
located at 80 John Street, New York City, moved 
into its new establishment at 243 South Street, 
that city, with warehouses at 475 Water Street. 

The company’s fine new quarters consist of 14,000 
square feet of office, store and warehouse space, which 
enables the carrying on hand at all times of a complete 
stock of pipe, fittings and valves, and greatly facilitates 
the handling and shipping of orders. 

Officials of the Wade company last year saw that this 
move would be inevitable as a result of the growing 
demands of the local trade, and have carried out their 
plans accordingly. 


LAIB COMPANY HAS EXCELLENT FACILITIES 
FOR SERVING CLIENTELE IN LOUISVILLE 


THE LAIB COMPANY of Louisville, Ky., started in 
business 25 years ago, supplying the trade only in the 
immediate vicinity. And it *has steadily grown. Its 
business has developed and expanded to the point of 
now supplying the trade in 18 States. 

In addition, the Laib Company maintains several] 
branch houses in various sections of the country and 
also manufactures and distributes a line of enamelware 
products. 

The photograph which you see on Page 190 is the ex- 
terior of the company’s Broadway showroom, located in 
the centre of the shopping district, adjoining the new 
Brown Hotel, and in which a complete and up-to-date 
display of plumbing fixtures is maintained at all times. 

This showroom also has a very large parking space 
in the rear, which is convenient and saves a good deal 
of annoyance to the trade in securing supplies. A stock 
is maintained at this place for the convenience of the 
trade in the central part of the town. 

The new Bardstown Road Branch, located in the 
eastern part of Louisville, was recently opened by the 
firm, having been especially erected to serve the re- 
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quirements of the trade in the eastern part of the city. 
Here the Laib people carry a complete stock of plumbing 
and heating, mill, mine and factory supplies, with a 
carefully selected and fully equipped display. The 
company’s main establishment is located at 18th and 
Magnolia Streets, in the southwestern part of the 
city. 

The main plant is fully equipped to render every 
efficient service to out-of-town customers. It is served 
by one of the leading railroads coming into Louisville, 
with a switch and trackage the entire length of the 
building. 

The platform is protected by a roof, making the load- 
ing and unloading of cars possible without delay, in 
any kind of weather. An electric crane is also operated 
to facilitate the loading and unloading of pipe and 
other heavy objects. 

This company is also the publisher of the “Laib 
Confidential Pocket Guide,’ which has been recognized 
as one of the leading price service books in the trade. 


HERE AND THERE IN THE TRADE 


L. K. ASCHER & SON, manufacturers’ distributors 
for various well-known plumbing and heating lines, will 
shortly open a branch office at Louisville, to handle 
the sale of Pacific Boilers in the State of Kentucky. 


A. N. VAN DOREN of the E. W. Sanborn Co., Chi- 
cago, has just returned from a very successful business 
trip through northern Wisconsin. 

CLIFF THOMPSON, sales manager of the Kala- 
mazoo Sanitary Mfg. Co., Kalamazoo, Mich., spent a 
day in Chicago while on a recent trip through the 
Central West. 

YEOMANS BROTHERS COMPANY, manufactur- 
ers of sewage ejectors and pumping machinery, 1433 
Dayton Street, Chicago, announce the appointment of 
David W. Burgoon as sales manager for the company. 

MAX GREENBAUM, wholesaler of plumbing sup- 
plies at Houston, Texas, advises that he has taken up 
new quarters at 615 Franklin Avenue, after having 
been located for some time past at 704 Franklin 
Avenue. 

CHARLES A. PERRY, manager of the Hammond, 
Ind., Branch of the Wolff Mfg. Corporation, and vice- 
president of C. A. Boyle & Co., was operated on for 
appendicitis on December 26. He is now recovering 
very satisfactorily. 

B. M. HAMILTON of the Acme Brass Co., Detroit, 
Mich., reports that, for the last five months, sales 
have been 50 per cent greater than the output. New 
machinery is being installed to catch up with the ever- 
increasing sales, as a result. 

GALEN SNOW, energetic sales promotion manager 
of the Greenfield Tap & Die Corp., Greenfield, Mass., 
accompanied by Mrs. Snow and the junior member of 
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their family, enjoyed the Christmas holidays with their 
relatives in New York City and Montclair. 

HARRY E. VOGES, a special representative of the 
J. H. Balmer Co., 259 Plane Street, Newark, N. J., is on 
a trip to the Pacific Coast. Mr. Voges will call on the 
far Western customers as well as the company’s sales- 
men during his trip. He is expected to be away for 
several months. 

SHORTLY AFTER THE HOLIDAYS we had the 
pleasure of a visit from A. P. Eberlin, director of the 
National Trade Extension Bureau’s Statistical De- 
partment at Evansville, Ind. Mr. Eberlin sojourned 
in and around New York City for several days, as he 
had a large amount of business to transact while here. 


FOR SEVERAL YEARS a wholesale business has 


been conducted at 64 East 116th Street, New York 
City by I. Greenbaum. On January 2 of this year 
Mr. Greenbaum incorporated his business taking into 
the company his two sons, Michael and Reuben. The 
name of the corporation is I. Greenbaum & Sons Co., 
Inc. 

THE ROTARY MFG. CO. of Los Angeles, Calif., 
which for a number of years has been producing and 
marketing the well-known line of Rotary oil burners, 
R. M. C. gas burners and Universal water heaters, 
has recently found it necessary to seek larger quarters. 
The address of its present plant to which it moved a 
short time ago is 5718 Long Beach Avenue, Los Angeles. 


JAMES A. BYRNE, formerly with the F. N. DuBois 
Co., Ine., New York City, has joined the sales force 
of J. B. Wise, Inc., Watertown, N. Y., and will be lo- 
cated in their Eastern sales office, 612 Liggett Build- 
ing, 41 East 42nd Street, New York City. Mr. Byrne 
will cover the Manhattan district, Northern New Jer- 
sey and the Eastern portion of the State of New York. 


OFFICIALS OF THE Baltimore Valve Corporation, 
Baltimore, Md., announce to the trade that John W. 
Dutcher has lately been elected to the office of vice- 
president of that organization. As this notice was 
received in our office at a time when THE PLUMBERS 
TRADE JOURNAL was about to be placed on the 
press, we are unable to furnish further details in this 
issue. : 

GEORGE H. SMITH, who, during the past five 
years, has been associated with John G. Kelly, one of 
the best-known manufacturers’ representatives in and 
around New York City, has recently gone into busi- 
ness for himself. He has established an office at 207 
East 48rd Street, Manhattan. He is acting as sales 
representative for several manufacturers of plumbing 
and heating materials. 


THE DEMAND FOR closet seats and sanitary toilet 
chairs manufactured by the Crocker Chair Company 
of Sheboygan, Wis., has necessitated the company’s 
segregating this department from its extensive line 
of chairs and the opening of offices in the Tribune 


Exterior Close-up of Laib Co.’s Broadway Sales 


and Showroom at Louisville, Ky.. 
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Tower Building, Chicago, for this branch of the busi- 
ness, according to an announcement from E. A. Zundel, 
secretary of the company. 

DANIEL L. HANSON of 32 Oliver Street, Boston, 
Mass., who distributes plumbing and heating supplies 
to the trade thereabouts through his capacity as manu- 
facturers’ representative, informs us that he has just 
consummated arrangements with the American Steam 
Specialty Corp. of 88 Park Place, New York City, 
whereby he will handle that company’s output in the 
territory referred to. 

ADEN E. SMITH, who, since June, 1921, has been 
employed by the D. A. Ebinger Sanitary Mfg. Com- 
pany, Columbus, Ohio, as its sanitary engineer, has 
been promoted to the position of sales manager of the 
fixture department. He took over his new duties on 
January 1. Mr. Smith will be remembered as former 
State inspector of plumbing for Ohio, which position 
he held from March, 1918, to June, 1921. 


THE COHOES ROLLING MILL CO., with main 
offices and works located at Cohoes, N. Y., announces 
the establishment of a local sales office at 148 State 
Street, Boston, Mass., in charge of Paul L. Watkins. 
This move, according to H. D. MacBain, advertising 
manager of the company, was necessitated by the ex- 
ceptional business the Cohoes people have been enjoy- 
ing in the particular district referred to. 


ON JANUARY 1 the McAllister-Merrill Co. of 120 
High Street, Boston, Mass., acquired the right to act 
as New England distributor for the B. Ryan Company 
of 366 West 15th Street, New York City, manufacturer 
of the Thermoflash device for heating water. The new 
representatives will handle not only sales of this prod- 
uct, but all accounts as well, and will carry a full stock 
on hand and maintain a suitable service department. 


CHANGES IN THE SALES FORCE of the Hudson 
Brass Works, Inc., which took effect recently, have 
been announced as follows: D. W. Murray is to cover 
Philadelphia, Baltimore and Washington, D. C., terri- 
tory; Gus Schwartz will work throughout Manhattan 
and the Bronx, New York City; James Elias will travel 
Long Island territory, and L. A. Guyre will range 
throughout the Middle West, working out of Chicago. 


WE HAVE JUST RECEIVED notice from Thomas 
F. Kelly, secretary of Thos. Kelly & Bros., manufac- 
turers of plumbing supplies, 3422 West Lake Street, 
Chicago, informing the trade that Otto K. Eggers, 
formerly with the Commonwealth Brass Co., has joined 
the sales force of Thos. Kelly & Bros., and will hence- 
forth cover Detroit and contingent territory, maintain- 
ing his headquarters at 127 Stimson Street, Detroit, 
Mich. 


F. M. MINNINGER has been appointed Chicago 
representative for the Continental Heater Corpora- 
tion of Dunkirk, N. Y. Mr. Minninger is well known 
to the supply houses and will extend his acquaintance 
as rapidly as possible to the heating trade. His pres- 
ent address is Sheldrake Hotel, but in the near future 
he will open an office, notice of which will be sent to 
the trade later on by C. A. Sawade, manager of the 
company’s Boiler Sales Department. 


AS THIS ISSUE OF THE PLUMBERS TRADE 
JOURNAL goes to press, we, in New York City, are 
being honored by a visit from our esteemed friend, 
Dixon C. Williams of the Chicago Nipple Mfg. Co., 
Chicago, Ill., who, in the company of his granddaughter, 
Miss Anita Williams, is enjoying himself immensely 
visiting with his many acquaintances in the Metropo- 
lis, and otherwise vacationing while in our midst. 


EARL C. B. JUDD, whose resignation as manager 
of the Closet Seat Division, Brunswick-Balke-Collender 
Co., 623 South Wabash Avenue, Chicago, is to take 
effect on February 1, will spend the ensuing period of 
a few months resting up, preparatory to undergoing an 
operation for appendicitis. We do sincerely extend 
our best wishes to Mr. Judd for a complete and early 
recovery from his ailment, and we know that all of 
his many friends in the trade will join with us in this 
respect. 


WHEN A SECTION of the huge grandstand at the - 
stadium in Pasadena, Calif., collapsed during an ath- 
letic event held there on New Year’s Day, George D. 
Wilcox of the Wilcox’ Company, Monrovia, Calif., 
plumbing specialties house, with his wife and her 
mother, was included in the number injured. However, 
Mr. Wilcox writes in to say that he and the women- 
folk are now rapidly rounding into good health after 
their frightful experience. And we trust that those 
who are acquainted with Mr. Wilcox in the trade will 
join with the staff of THE PLUMBERS TRADE 
JOURNAL in extending good wishes for a complete 
recovery for himself, Mrs. Wilcox and her mother. 
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Manhattan Master Plumbers’ Local to 
Be Guided Henceforth by 
Board of Governors 


HE Greater New York Association 
of Master Plumbers, Manhattan 
Branch, recently decreed that, effec- 

tive, January 1, 1926, the association’s 
destinies are to be guided by a Board 
of Governors, instead of by the usual 
authority invested in a president and a 
vice-president. 

This board consists of chairman, vice- 
chairman and three members. The 
chairman is to officiate for one year; 
then he retires and the vice-chairman 
succeeds him to the chair. The senior 
member of the board then becomes vice- 
chairman and the other two members 
advance accordingly. Thus a new mem- 
ber to the board is to be named at each 
annual election when the other officers 
are chosen. 

The following were unanimously 
elected to serve as members of the first 
board: Chairman, William Wallis, Alex- 
ander Bryant Co.; vice-chairman, Frank 
B. Lasette; senior member of the board, 
Thomas P. McLoughlin. George J. Si- 
mons of the Cornell Co., and Past Presi- 
dent William Thompson of Morrison & 
Thompson, Inc., are the long term mem- 
bers of the board. 

Officials elected to the other offices are: 
Treasurer, Thos. J. Cummings; record- 
ing secretary, Fergus McLoughlin; finan- 
cial secretary, Jos. F. Heck; marshal, 
Paul Bernstein; sergeant-at-arms, Ignatz 
Goldberger. 

At a dinner held at the Building 
Trades’ Club in New York City, on the 
evening of January 6, the newly-elected 
governors and officials were inaugurated. 
Past President Isaac Brown, a past mas- 
ter in the art of “installations,” officiate 
as master of ceremonies. 

A most delightful repast was enjoyed, 
at which Past President Jerry Murphy 
presided as toastmaster. Many promi- 
nent masters addressed the gathering 
and extended congratulations and best 
wishes to the new governors and officers, 
and the affair was much enjoyed by those 
who attended. 
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National Scholarship? Fund 


EVERAL contributions to the Na- 
tional Scholarship Fund were made 
during December of the year just 
closed, by various women’s Auxiliaries. 
Philadelphia, Pa., joined the donor’s 
club with a check for $25; Denver, Colo., 
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made its second contribution of $25. 
This auxiliary has voted to make an 
annual gift to the fund. 

The Bridgeport, Conn., Auxiliary held 
a bazaar on December 2 at the home of 
President Mrs. Howard F. Bryant, and 
donated the proceeds, $50, to the fund. 

Twenty-five dollars also came from the 
Fairfield County, Conn., Auxiliary. This 
sum was voted at a meeting at the Way- 
side Inn, Norwalk, on December 22. 
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New Jersey Salesmen All Set for 
Ladies’ Night, January 30th 


INAL arrangements for the Dance 
and Ladies’ Night to be staged by 
the Association of Plumbing and 

Heating Salesmen of New Jersey, on the 
evening of January 30, at the Achtel- 
Stetter Banquet Hall, Newark, N. J., 
were concluded at the regular monthly 
meeting of the association, held in New- 
ark on January 8. 

Special entertainment will be pro- 
vided for the amusement of the guests. 
The Happiness Boys of New York City, 
will feature the entertainment, and many 
surprises are promised for all who at- 
tend. National President Wm. G. Boales 
of Detroit, has signified his intention of 
being in on the big time. 

During the course of the business ses- 
sion at the January 8 meeting, a vote 
of thanks was tendered the North Hud- 
son Master Plumbers’ Association, 
Union City, for the courtesy extended 
President Harry Homer at the recent 
banquet and installation of the North 
Hudson Association’s officers. 

The “small claims” bill, now before the 
legislature, which was sponsored by the 
New Jersey State Association of Master 
Plumbers, was unanimously endorsed by 
the assemblage on this occasion. 


New Jersey Association’s Standardiza- 
tion Committee Favors Change in 


Standard Pipe Length 


N an effort to stimulate a nationwide 

campaign for shortening of the length 

of wrought-iron and steel pipe to a 
standard length of 12 feet, the Standardi- 
zation Committee of the New Jersey As- 
sociation of Master Plumbers is dis- 
tributing a circular to all interested 
parties in the trade. 

It may be seen from a perusal of the 
contents of this missive, which we are 
reprinting herewith, that, as A. C. 


Krieger of Union City, N. J., chairman 
of the committee, maintains, the reasons 
given which have influenced this desire 
for a change, have been gathered with 
much care from practical experience in 
the past. 

The New Jersey Standardization Com- 
mittee’s circular letter covering this sub- 
ject follows in its entirety: 


While pipe is the foundation of the plumbing 
and heating industries, and the handling of 
pipe depends upon the BACKBONE of man, and 
the BACKBONE of man depends upon the 
LENGTH of the pipe, 

We, the Standardization Committee, have 
unanimously agreed that the “standard length” 
of wrought-iron and steel pipe shall be 12 feet 


long. 
SLOGAN: 


“One Man Handling” 
Now for a shorter length of wrought-iron and 
steel pipe. 
Why? 
Read the following reasons: 


One Man Handling 
Less Accidents 
Less Law Suits 
Less Liability 
Less Time 


Transporta- 
tion 

Wagon or 

Auto Delivery 


Less Legal 
Expense 


One Man Handling 
Less Checking 
Less Shop Room 
Less Shop Rent 
Less Time 


Less Overhead 

More _ Profit- 

able to the 
Trade 


Storing 


One Man Handling 
Less Accidents 
Less Help 
Less Waste 
Less Time 


EASY TO FIGURE—EASY TO ORDER—EASY 
TO HANDLE 


Installation Less Costs 
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New Officers of Chicago North and 
Northwest Master Plumbers’ 
-Club Installed 


HE North and Northwest Master 

Plumbers’ Club of Chicago, IIl., 

celebrated its annual installation 
of officers with a vaudeville entertain- 
ment and refreshments on the evening 
of January 6. The event was attended 
by 75 members and guests of the plumb- 
ing trade. 

Retiring President Wm. E. Bahn read 
his annual report reviewing the activities 
of the club during the past year. He 
stated that the club was never in a more 
prosperous condition and felt that the 
ideals of its founders in having it pro- 
mote good fellowship and a fraternal 
feeling among the master plumbers in 
this section of the city, had been carried 
out to a greater extent than ever before. 

In recognition of his services as presi- 
dent, Mr. Bahn was presented with a 
handsome fountain pen and pencil set, 
the presentation being made by John 
Christie. Peter M. Munn was also pre- 
sented with a token in gold in appreci- 


Model Displays of Modern Plumbin 
These Handsome 


Chicago, Ill. 
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g Equipment in the Showroom of the Wolff Mfg. Corporation, 
Exhibits Are Maintained for the Clients of Chicago Masters 
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 REGCTRADE MARK 


, HEATING SER\ ICE 


Proved best by 
a thousand tests 


DUNHAM Heating System, util- 

izing the Fluid Thermostatic 
Radiator Trap and the Packless Ra- 
distor Valve bearing the famous 
Dunham nameplate, has _ literally 
been proved best by a thousand 
tests. In every climate, under every 
= Operating condition, 
in every imaginable 
type of building, 
Dunham has deliv- 
ered the highest qual- 
ity of satisfaction. 


It’s a pleasure to 
work on a Dunham 


dog of the coal 


_ pile. I 
A fitting com-} Heated job. The ma- 
DushanTrapis| terials are right, the 
|| the Dunham system is designed 
Packless Radi- 


by men who know 
their business, and 
the last bit of guess- 
work has been taken 
out of the installa- 
tion, 


Write us for literature about the 
Dunham System of Heating. 


Over sixty branch and local sales 
offices in the United States and 
Canada bring Dunham Heating Ser- 
vice as close to your office as your 

telephone. Consult your telephone 

| directory for the address of our 
office in your city. 


Cc. A. DUNHAM CO. 
, 230 East Ohio St. Chicago 


The Prier 
Radiator Valve 


Non-rising stem—high lift 


A quality valve at reason- 
able price 


TTRACTIVE in design, 
manufactured by high 

grade craftsmen from uniformly 
high quality material, this valve, 
while adapted to heating systems 
generally, is particularly ap- 
proved for forced systems of hot 
water heating and one-pipe steam 
systems because of the excep- 
tional free drainage of water 
which it affords. 


WALTER H. PRIER CO. 
606 Pelouze Building 
CHICAGO 
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“TILLER Y’S” Improved, 
LittleJanitor 


Made of Heavy Steel, 
Dust Proof, Guaran- 
teed for one 
year, should 
last4 to 5 years 
with proper 
care. 

Works the 
dampers auto- 
matically, of 
Steam, HotAir, 
Hot Water and 
Pipeless Fur- 
naces. 

Clocks are 
packed com- 
plete for all 
Furnaces; they 
areindemandthroughoutU,S.A.andCanada. 


List Price $5.50 each 


Ask your Jobber or write direct for particulars 


TILLERY’S LITTLE JANITOR CLOCK CO. 


NEWARK, N. J. 


Good Books Make a 
Contractor Successful 


MASTER PLUMBER must impress 
A architects with his knowledge of the 
game. He cannot bluff, he must 
KNOW. The architect selects contractors 
he can lean upon, not those who !ean upon 
him. For $4 you can buy Cosyrove’s 
Principles and Practice of Plumbiny from 
which to gain the knowledge that will im- 
press architects. Eventually you willdo so, 
then why not NOW ? 
You cannot afford to delay or be without 
a copy. 
PRINCIPLES AND PRACTICE 
OF PLUMBING $4 


Plumbers’ Trade Journal 
Pub. Co. 


239 West 30th Street New York City 


WHAT MAKES BLOW 
TORCHES BLOW? 
Send for circular No. T-135, it 
tells why. Itis free and also 
gives users of gasoline tools 
other valuable information? 
ee No. 208 Torch has no equal. < Z 
aving in fueland fime soon pays 
forit. Jobberssupply at Fac- No. 208 Torch 
tory Prices. Ask for Latest Price 


_. CLAYTON & LAMBERT MFG. CO. 
6268 Beaubien St., Detroit, Mich., U.S.A. 
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ation of his services to the club during 
the past year. 

With John Christie acting as install- 
ing officer and Walter Blyth as marshall, 
the following officers were duly installed, 
with appropriate remarks by Mr. 
Christie: President, George Matthews; 
vice-president, E. J. Sanger; financial 
secretary, George Franklin; recording 
secretary, Paul Grosse; treasurer, Henry 
Breyer, and sergeant-at-arms, E. J. Ben- 
ning. 

President-elect George Matthews then 
made a few remarks regarding the future 
of the club and asked for the cooperation 
of the members during the coming year. 

James Murnane of the General Build- 
ing Material Company, and Master 
Plumber Nick Parvulescu were duly 
initiated as members of the club. 

Upon the adjournment of the business 
session, the members were served with 
sandwiches and refreshments, while they 
later witnessed a refined vaudeville en- 
tertainment. 

Among those in attendance were the 
following: F. Fillie, P. Feltmann, F. 
Bonien, F. Grosch, W. J. Blyth,: Jas. 
Murnane, Paul Jacoby, Jos. Scheuer, E. 
C. Wagner, John Blair, J. T. Fitzsim- 
mons, Wm. Wagner, S. Voight, Paul 
Grosse, F. J. Geiss, O. C. Anderson, Geo. 
Matthews, A. Peterson, L. Nelson, F. E. 
Peterson, G. Franklin, W. F. Knauss, 
H. Breyer, R. Liss, A. W. Bahn, B. 
Matschke. H. HH.  Diedesch, John 
Christie, Wm. E. Bahn, H. Hartley, W. 
Wagner, F. N. Binder, E. J. Benning, 
E. J. Sanger, N. Parvulescu, Carl 
Heagle, C. Burmeister and R. Weber. 
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Joseph W. Cannon Again Elected 
President of Chicago Plumbing 


Contractors’ Association 


N the evening of January 8, the 
annual meeting of the Plumbing 
Contractors’ Association of Chi- 

cago was held at the Hotel Sherman, 
with over 100 members in attendance. 
President Jos. W. Cannon submitted 
his annual report, reviewing the activi- 
ties of the association during the past 
year. He stated that the organization 
was in a prosperous condition, both nu- 
merically and financially, and that the 
establishment of the Quantity Survey 
Bureau and the new credit branch of the 
organization had proven a_ successful 
and valuable adjunct to the association. 


Mighty Important! 


The Indirect Water Heater you 
for Apartments, Hotels, 


choose 
Hospitals and other large jobs is 
important because its efficiency is 
one of the first indications the owner 
has of the satisfactoriness of all 
your. work. 


The Stack Apartment Supreme 
Indirect Water Heater has all the 
qualifications the owner, architect, 
engineer, contractor and plumber 
can ask for. The capacity is euaran- 


teed. Materials and workmanship 
are guaranteed. It is scientifically 
engineered. It is absolutely low in 
price. We also offer the service of 
our Engineering Department free of 
charge to help you overcome the 
difficulties of each installation. 


On your next big job, specify the 
Stack Apartment Supreme—storage 
tank capacities 250—1000 gallons. 
Other sizes on application. 


STACK HEATER COMPANY 


39 SUDBURY STREET 


Genuine Stack Heaters are 


Protected by patents in 


BOSTON, MASS. 


force and pending and 


can be manufactured only by Stack Heater Company, 39 Sudbury St., Boston, Mass. 


The report of Secretary John J. Cal- 
nan also indicated that, while the work 
of the secretary’s office had greatly in- 
creased over previous years, excellent 
progress had been made, and the mem- 
bership believed that some real construc- 
tive work had been done. 

A report was also received from the 
chairman of the Collection Committee, 
Chas. D. Harris, who reported that, 
through the medium of the Secretary’s 
office and the association’s attorney, 
something like $30,000, in delinquent ac- 
counts, had been collected for members 
of the association. 

Reports were read on this occasion 
from Chas. W. Alcock, chairman of the 
Insurance Committee, who emphasized 
the necessity of the master plumbers 
carrying workmen’s compensation and 
liability insurance in order to protect 
the men in their employ. Secretary John 
Calnan then read a report on the work 
of the Committee on Vocational Train- 
ing, of which he is chairman. 

Wm. J. Lang submitted a report as 
chairman of the Arbitration Committee, 
stating that cordial relations had existed 
between this association and the journey- 
men during the past year and that no 
labor troubles had developed which had 
not been satisfactorily adjusted. 

The following new officers and directors 
were elected for the ensuing year: 
President, Jos. W. Cannon; vice-presi- 
dent, Edmund O’Connor; secretary, Jas. 
W. Fettes; treasurer, John T. Dorsey. 
Directors—Chas. A. Dreier, Henry 
Swade, M. L. O’Malia, Marcus Weil, 
Alfred Jones, J. I. Riordan and Jos. A. 
Nelson, and, of course, the officers also 
serve on the board. 

The president of the State Associa- 
tion, Seward Best of Quincy, was in at- 
tendance and spoke briefly on organiza- 
tion affairs. Speeches were also made 
by Wm. J. Lang, G. Frank Winkler, 
John J. Cahill and B. E. Lynam, con- 
gratulating the association upon the 
progress made during the past year and 
requesting the members to give similar 
support during 1926. 

The new officers, being called upon, 
each thanked the association for the 
honor conferred and promised to lend 
every effort possible to make the current 
year a banner one in the history of the 
organization. 


CALENDAR NOTICES 


YOUNGSTOWN 1926 CALENDAR 


HE Youngstown Sheet & Tube Com- 
pany, Youngstown, Ohio, announces 
its calendar for 1926. This cal- 

endar, 19x24 inches, with 12 colored 
illustrations of processes in the manu- 
facture of iron and steel, will be sent 
to any address on receipt of 10 cents to 
cover cost of wrapping and mailing, so 
long as the edition is not exhausted. Re- 
quests should be addressed to the Pub- 
licity Department. 


NEW DAILY DATE PAD FOR 1926 


The Russell D. Knight Co. of Philadel- 
phia, Pa., has recently mailed to the trade 
a new Daily Date Pad for 1926. This is 
to be attached to the calendar back that 
the same concern distributed for the year 
1925. 


“THE MOST AMERICAN THING IN 
AMERICA” 


A very beautiful wall hanger is being 
distributed by the Standard Sanitary 
Mfg. Co. of Pittsburgh, Pa. This is 
illustrated in many colors and shows a 
small child taking a bath in a handsome 
enameled bathtub. At the: bottom of the 
hanger avpear the words “The Bath, 
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the most American thing in America.” 
There is certainly considerable food for 
thought behind those few words. 


WEBSTER CALENDAR FOR 1926 


Warren, Webster & Co., Camden, N. J., 
have issued a calendar to the trade for 
the year 1926. This shows each month 
on a different page. with a photograph 
of some prominent hotel, bank, store or 
office building throughout the country, 
where the Webster vacuum system of 
steam heating is used. 


STULSAFT’S NEW YEAR’S GIFT 


A calendar that may be put to good, 
practical use in the offices of the plumb- 
ing and heating trade is being distributed 
by J. L. Stulsaft, manufacturers’ repre- 
sentative, 501 Fifth Avenue, New York 
City. This calendar has a red border 
and in red lettering on a white back- 
ground are shown the names and trade 
names of the products carried by Mr. 
Stulsaft. 


THE WIGMAN CO’S “GOOD TURN” 


The Wigman Co., Sioux City, Iowa, 
has donated to the Boy Scout Movement 
in America a beautiful calendar, entitled 
“A Good Turn.” This is illustrated in 
several colors by Norman Rockwell. It 
tells an interesting story. The “Old 
Salt” is making a toy sailing vessel for 
a little friend. He wants it exact in 
every detail. But it has been so long 
that he has forgotten the details. He 
cannot read, so a good friend, the Boy 
Scout in the picture, has come to his res- 
cue with books. As the boy reads, 
pictures and recollections come to the 
“Old Salt.” The dog is “speaking” for 
a piece of the apple. 


PRACTICAL OFFICE CALENDAR 


A very practical office calendar has 
been issued by the M. L. Kline Co. of 


Portland, Oreg., a prominent firm 
dealing in wholesale plumbing, heat- 
ing and engineers’ supplies. It is com- 


posed of red cardboard with white let- 
tering and contains appropriate lists of 
the supplies handled by the company. 


—— 


How Domestic Oil Burning Is Made 
Perfectly Safe 


(Continued from Page 171) 


highest point in the system, just where 
the suction line to the burner comes into 
the building. Then if the suction line 
should become parted at any time be- 
tween the anti-syphon valve and the 
pump, the only oil that could flow out 
on the floor would be the small amount 
contained in the pipe. 

And what is an anti-syphon valve? 
How does it work? Why it is simplicity 
itself. It is what might be called a 
spring closed check valve, held closed 
against the pressure. For example, in 
the case of the installation illustrated, 
there is a syphon head of 16 feet. That 
would represent a pressure of 5.83 
pounds per square inch. But the area 
of the valve seat is only 4% of a square 
inch, therefore the valve would require 
a spring with a tension of .97 pounds to 
hold the gate closed against syphonic 
action. For safety sake the spring would 
be adjusted to 1 pound pressure, then 
when the pump-started to operate, it 
would have to pull 1 pound on the suc- 


. tion line or about 6 pounds per square 


inch in addition to the suction pull before 


“oil could be delivered to the burner. 


For the sake of simplicity, all auxiliary 
parts between the oil storage tank and 
the burner have been omitted, and it is 
assumed that a pump is mounted on the 
burner to feed direct to the burner. 
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South Dakota Master Plumbers’ Convention 
Replete With Interest 


Annual Meeting at Watertown, January 5 to 7, Well Attended and Large Amount of Constructive Thought 
Derived from Proceedings, Which Include Election of Norman Mathers of Sioux Falls, 
President, and Other Officers and Directors for New Year 


(79 HE finest convention ever held in 
South Dakota by the Associated 
Plumbing Dealers, Building Con- 

tractors, Architects and Engineers of 

the State.” That was the sentiment ex- 
pressed by those attending the Annual 

Associated Convention held at Water- 

town, S. Dak., January 5 to 7. 

Due to inclement weather conditions, 
many of the members failed to arrive 
until late on the night of the 5th and 
early the following morning. It was, 
therefore, necessary to hold the conven- 
tion over one day longer in order that 
all business might be taken care of. 

The Associated Convention was called 
to order at 10 o’clock on the morning of 
the 5th, in the lobby of the Lincoln 
Hotel. A meeting of all directors of the 


different associations was held and the. 


registration of all present members then 
took place. 

Promptly at 11: o’clock the formal 
opening of the convention was held with 
an address of welcome by Robert Beatty, 
mayor of Watertown. Mr. Beatty ex- 
pressed his sincerest good wishes to all 
those attending the convention and 
trusted that all would benefit by the 
wonderful amount of good that can be 
derived from such a gathering. 

Following Mr. Beatty, the presidents 
of the various associations made short 
talks and all were unanimous in express- 
ing their appreciation at the large num- 
ber already in attendance, with the as- 
surance of many more yet to come. An- 
nouncements were then made as to the 
program that would be carried out for 
the three days’ meeting. 

At 2 o’clock that afternoon, the com- 
bined associations met in a body at the 
Lincoln Hotel Theatre where interesting 
talks were made by prominent men from 
different sections of the country. The 
main speaker of the day was D. R. 
Thomas of Minneapolis, representing the 
Trade Extension Bureau and the Cen- 
tral Western Credit Association. Mr. 
Thomas held the audience spellbound by 
the direct manner in which he delivered 
the goods and not only were the plumb- 
ing dealers benefited by his interesting 
and instructive talk, but the contractors, 
architects and engineers as well. 

“Credit is what we want and must 
have,” says Mr. Thomas, “and I believe 
that Character, Capability, Community 
and Capital constitute the four ‘“C’s” 
which are the elements of a good risk. 
The honesty of any dealer, whether he is 
a plumbing contractor, a building con- 
tractor, architect or engineer, is shown 
by the nature of his claims and his 
ability to settle them, his demands for 
unjust and late cash discounts, and 
whether or not he is a chronic kicker.” 

Mr. Thomas deplored the stand taken 
by many general contractors in accepting 
the entire bid of a building and then sub- 
letting the plumbing and heating. 
“Leave the plumbing and heating to the 
plumbing and heating contractors; do 
not figure it in your general bid. You 
will find in the end that you have a 
better job and a more satisfied customer 
by turning this part of the building con- 
struction over to the proper dealers.” 

In closing, Mr. Thomas again referred 


to credits and emphasized the need of 
keeping one’s credit good. “It’s the little 
things that furnish the evidence of your 
true character. Watch them closely and 
then the Golden Rule will again find its 
place in the world of commerce, when a 
man’s word will always be kept and his 
promises made good, and when confidence 
in our fellowmen, which is otherwise 
called “Credit,” will not be abused but 
will furnish the capital that never melts 
away.” 

At 7:30 in the evening a very inter- 
esting picture was exhibited in the Lin- 
coln Theatre, showing the entire con- 
struction of the S. W. Strauss Building 
in Chicago. This picture was photo- 
graphed by the Pathe Film Company 
and during the entire course of construc- 
tion of the Strauss Building, a camera- 
man each day ran off 20 feet of film until 
the building was completed, which was 
done in the record-breaking time of 
seven months. 

On the following morning the various 
associations retired to their respective 
headquarters where their own conven- 
tions were called to order. Joseph Vina- 
tiera of Yankton, S. Dak., president of 
the South Dakota Master Plumbers’ As- 
sociation, called the Eighth Annual Meet- 
ing of that body to order and, after 
making his report, appointed Norman 
Mathers of Sioux Falls, Edward Wagner 
of Watertown, and George Hunt of 
Huron, to act on the Auditing Commit- 
tee; and Andy Traut of Rapid City, 
Emil Carlson of Sioux Falls, and John 
Giese of Mitchell, to serve as the Reso- 
lution Committee, requesting that each of 
these committees have a complete report 
made ready by 9 o’clock the following 
morning. 

Following the registration of members, 
bills for the year were read and ap- 
proved. As several of the members had 
yet failed to arrive, the balance of the 
morning was turned over to general dis- 
cussion. A very interesting talk and 
demonstration was made by Maurice H. 
Bjerken of Minneapolis, representing the 
Hoffman Specialty Company of Water- 


bury, Conn., in which he described and 
displayed his company’s products. 

At noon the meeting adjourned with 
instructions from the president that in 
the afternoon all plumbing dealers would 
assemble in the Lincoln Hotel Theatre 
where they were to be the guests of the 
Associated Contractors who had ar- 
ranged a very interesting program. 

During the course of the afternoon 
some eloquent talks were made. One of 
the outstanding speakers of the occa- 
sion was Edward M. Flynn of St. Paul, 
Minn., assistant to the vice-president of 
the Great Northern Railway. Mr. Flynn 
pointed out the relation of the railroad 
to our different commerial pursuits, its 
earnest desire to serve and, most impor- 
tant of all, how the success of a rail- 
road, like any other form of business, 
depends upon honesty and courtesy which 
he believes is the gateway to prosperity. 

Keen disappointment was felt amongst 
the plumbing dealers when an announce- 
ment was made that a telegram had just 
been received from Don R. Holt of Sioux 
City, Iowa, president of the Iowa Mas- 
ter Plumbers’ Association, expressing 
his regret in being unable to attend the 
convention due to an illness in his 
family. 

The presence of Mr. Holt, an ardent 
association worker and a great orator, 
had been eagerly looked forward to by 
the South Dakota dealers. Another very 
interesting speaker of the afternoon was 
T. W. Dwight of Sioux Falls, president 
of the Board of Regents of the State 
of South Dakota. 

The real spirit of the convention was 
not actually felt until the arrival of a 
large chartered bus, which stopped in 
front of the hotel bearing two large 
banners, one on each side, with big blaz- 
ing letters painted thereon, “Sioux Falls 
Master Plumbers’ Association.” Out of 


the car piled the boys, some 15 strong, 
and maybe you think they were not a 
wild bunch. Right for the lunch counter 
they headed, not even caring to wait for 
the big banquet which was to be held 
that evening at 7 o’clock. After travel- 
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ing 150 miles in zero weather, they 
claimed that they were entitled to an 
extra meal. 

A gay old time started at 7 o’clock 
when the banquet room of the Lincoln 
Hotel was thrown open to the 300 mem- 
bers and guests attending the conven- 
tion. A very elaborate dinner had been 
prepared and from the smiles and 
laughter emitting from every corner of 
the room, the turkey and trimmings hit 
the right spot. 

A special program had been arranged 
for the evening and, after several musi- 
cal selections by the Watertown Orches- 
tra, vocal numbers were rendered by 
Norman Mathers, prominent plumbing 
dealer of Sioux Falls. George W. Case 
of Watertown, one of the leading attor- 
neys of the city, acted as toastmaster of 
the evening. After making a very im- 
pressive address he introduced the differ- 
ent speakers. 

Prominent among them was the Hon. 
James McFarland of Watertown, former 
Grand Exalted Ruler of the Elks. Mr. 
McFarland urged that all take a more 
active interest in city and State affairs, 
which would ultimately result in better 
and larger business for all. It was 
nearly midnight before the entertain- 
ment was brought to an end, with every- 
one in attendance claiming that there 
never had been a more enjoyable even- 
ing. 

The real business session of the Mas- 
ter Plumbers’ Association was called to 
order, next morning, in the headquarters 
of the association at the Lincoln Hotel. 
After a short address by President Vina- 
tiera, National Director H. Merwin Por- 
ter of Minneapolis, was introduced. 

His talk concerned chiefly the activi- 
ties of the National Association and the 
work being done by its different com- 
mittees, chief among these being the Ap- 
prenticeship Committee and the Stand- 
ardization Committee, also the commit- 
tee in charge of the 1926 Convention 
which will be held in Louisville, Ky. 

Mr. Porter earnestly requested that 
the members take more interest in asso- 
ciation work, hold meetings more often 
and rub shoulders with one another. In 
so doing, harmony and cooperation are 
bound to creep in, enabling all to secure 
a fair and legitimate profit for work. 
He also urged all who could possibly 
avail themselves of the opportunity, to 
attend the National Convention at Louis- 
ville, June 22 to 24, inclusive. 

The next order of business to be taken 
care of was the reading of the minutes 
of the previous meeting by H. M. Dick- 
enson, secretary of the association. After 
same were read and approved, different 
matters of importance concerning the 


This Is the Only Official Photograph Taken at the Annual Convention of the South Dakota Master Plumbers’ Association, Held 
at Watertown, January 5th to 7th, Inclusive; It Shows a Group of Those Who Attended the Meeting 
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welfare of the association were taken 
care of. 

Reports of committees were heard and 
approved, followed by the election of 
officers for the ensuing year, which re- 
sulted in Norman Mathers of Sioux 


Falls, president of the Sioux Falls Asso- 
ciation, being elected president of the 
Andy Traut, 


State Association; “the 
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Minneapolis. Mr. Hughes was also 
formerly director of the National Asso- 
ciation and has always taken a very 
active part in the upbuilding of the 
plumbing industry. 

Mr. Hughes dwelt largely on the value 
of education and the exceptional results 
which are being obtained from men and 
boys who are availing themselves of the 


Left to Right—Retiring President Joseph Vinatiera and Retiring Secretary 
H. M. Dickinson of Yankton, S. Dak.; National Director H. Merwin 
Porter, and William W. Hughes of the Hughes Heating & Plumbing 
Co., Minneapolis, Minn.; and FE. M. Engfer of Milbank, S. 

Dak.; Photographed While Attending Annual Convention 
of South Dakota Master Plumbers’ Ass’n at Watertown 


grand old man of South Dakota,” was 
named vice-president; John Giese of 
Mitchell, was reelected treasurer, and 
J. W. Morey of Sioux Falls, was named 
secretary. 

The new Board of Directors elected 
for the coming year is as follows: 
Joseph Vinatiera of Yankton; Edward 
Wagner of Watertown, and Clarence 
Dresselyuys of Aberdeen. 

Upon completion of the election of 
officers, the present officers retired and 
the installation of the newly-elected mem- 
bers took place, with the naming of 
George Hunt of Huron, to act as guard 
to escort the new officers to their respec- 
tive chairs. 


FTER hearing words of apprecia- 

tion from the men now placed in 

charge of affairs, President-elect 
Mathers ordered the morning session ad- 
journed, with instructions that all mem- 
bers assemble in front of the hotel build- 
ing at 1:30 in the afternoon for the 
official photograph which would be taken 
by a PLUMBERS TRADE JOURNAL 
cameraman. 

Business was again resumed at 2 P.M., 
when President Mathers called the after- 
noon session to order. Several motions 
were brought up during the afternoon, 
one in particular regarding the master 
plumbers’ withdrawal from the Associ- 
ated Contractors, Engineers and Archi- 
tects and in the future holding their 
conventions independently. Some of the 
members felt that too much time was 
wasted in attending the affairs of the 
other associations. 

At the suggestion of George Hunt, a 
leading plumbing dealer of Huron, and 
vice-president of the Associated Con- 
tractors’ Association, a committee of 
four men was invited to hear the dis- 
cussion. These men, all prominent gen- 
eral contractors from different sections 
of the State, pleaded with the plumbing 
dealers and stated that they sincerely 
felt that a great mistake would be made 
by the Master Plumbers’ Association if 
a withdrawal should take place. 

The motion was put before the house 
and these men remained until same was 
acted upon. The result was that it was 
defeated by an overwhelming majority. 

One of the principal speakers of the 
afternoon was W. W. Hughes, prominent 
plumbing and heating contractor of 


opportunity afforded them at the Dun- 
woody School in Minneapolis, where he 
is an instructor in the plumbing class. 
Mr. Hughes is also a member of the 
Board of Examiners for the City of Min- 
neapolis, and he states that there has not 
been one student, who has completed his 
course, who has failed to pass the city 
examination. 

He urged all members who have young 
boys working for them to insist that 
they use a certain amount of their spare 
time to further their knowledge of the 
business and, if possible, attend special 
classes that are being conducted in 


Paul D. Sherburne of Cochran-Sargent 
Co., Sioux Falls, S. Dak., and H. A. 
Sweet of the Johnson Service Co., 
Minneapolis, Both Active at Recent 
South Dakota Master Plumbers’ As- 

sociation’s Annual Convention 


schools where plumbing and heating 
methods are taught. If they do not 
happen to live in a town where there is 
such a school, Mr. Hughes recommended 
that they get in touch with the Trade 
Extension Bureau and, for a very nomi- 
nal sum, secure an excellent correspon- 
dence course. 

The next speaker called upon was J. 
K. Baldwin of THE PLUMBERS 
TRADE JOURNAL PUBLISHING 
COMPANY. Mr. Baldwin explained to 
the members the vital part the trade 
papers are taking in placing the plumb- 
ing business on a par with other com- 
mercial enterprises and why the mem- 


bers should make it part of their business 
to read them. 

H. Merwin Porter was called upon 
several times during the afternoon to ex- 
plain different matters pertaining to the 
work of the National Association and 
also regarding the various departments 
of the Trade Extension Bureau. 

During the course of the afternoon, 
Former President Joseph Vinatiera ex- 
tended his sincerest thanks to the mem- 
bers of the association for the wonderful 
assistance and cooperation rendered him 
during the past year and earnestly re- 
quested that even more zeal be placed in 
their efforts for the year 1926. 

A rising vote of thanks was made to 
the different speakers and those who did 
so much in making the convention a suc- 
cess; also the dealers of Watertown who 
assisted in making possible such a won- 
derful program. A motion was passed 
and approved that the secretary be in- 
structed to write letters of appreciation 
to the National Association of Master 
Plumbers, the Trade Extension Bureau, 
THE PLUMBERS TRADE JOURNAL 
PUBLISHING COMPANY and _ the 
Hoffman Specialty Company, thanking 
them for the wonderful assistance ren- 
dered by their representatives. 

President Mathers requested Maurice 
H. Bjerken of the Hoffman Specialty 
Company to repeat his talk and demon- 
stration for the benefit of those dealers 
who were late in arriving at the con- 
vention. Upon completion of this demon- 
stration, President Mathers made a very 
impressive talk and thanked the members 
for placing him in such an honorable 
position. 

He assured them that he would do all 
in his power to make the South Dakota 
Association bigger and better than ever 
and would be only too glad to visit any 
section of the State where he could be 
of any assistance to further the work of 
the association of any of its members. 

As there was no further business to 
be taken care of, President Mathers in- 
formed the members that the convention 
would be brought to a close, with instruc- 
tions that all members be present at the 
next annual convention which would be 
held in conjunction with the Associated 
Contractors, Architects and Engineers’ 
Convention at Aberdeen, S. Dak., Janu- 
ary 25, 26 and 27, 1927. 

The majority of the members departed 
for their homes immediately after the 
close of the convention. Several, how- 
ever, remained until the final closing 
of the Associated Contractors’ Conven- 
tion on the morning of the 8th. The 
members were unanimous in their opin- 
ion that the 1926 convention was one of 
the best gatherings ever held by the 
South Dakota State Association. 


= —> 
Brilliant Dinner-Dance Held By 
Chicago Association at 
Hotel Sherman 


OT within the memory of the pres- 
ent generation of Chicago master 
plumbers has a more brilliant 

affair been staged than the dinner-dance 
held at the Hotel Sherman on the even- 
ing of January 9, in connection with 
the annual installation of officers of the 
Chicago Local Association. 

Between 400 and 500 members of the 
plumbing fraternity gathered in honor 
of the occasion, the ladies in evening 
gowns and the majority of the men in 
formal attire, presenting an inspiring 
spectacle. Many of the local plumbing 
supply houses were represented among 
the guests of the Chicago Association. 

The music started promptly at 8:00 
o’clock, the Louis XVI and the Crystal 
Rooms of the hotel being used to accom- 
modate the gathering. While dinner was 
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being served the young folks took advan- 
tage of the opportunity to engage in 
the art of terpsichore and had full oc- 
casion to display their prowess. 
With the conclusion of the dinner, the 
president of the association, Jos. W. Can- 


non, introduced the newly-elected officers — 


and directors, after which he called upon 
Col. William Archer of the National 
Trade Extension Bureau, who kept the 
party entertained with a few good stories 
that had not been heard lately. 

On behalf of the supply interests, J. 
Weil, vice-president of the Central Sup- 
ply Association, spoke briefly, congratu- 
lating the master plumbers upon their 
advancement. There was comparatively 
little speech making, all in attendance 
being anxious to participate in the dance 
and to witness the vaudeville entertain- 
ment which was interspersed between 
numbers. 

Everyone had such a splendid time 
that the orchestra played until 1 A.M. 
The various sections of the city were 
well represented at this affair, the North 
and South Side Auxiliaries, the Mid-West 
Sanitary Club, the Central South Sani- 
tary Club, the North and Northwest 
Master Plumbers’ Club turning out in 
exceptionally gratifying numbers. It 
was one of the most enjoyable social 
events ever held under the auspices of 
the Chicago Association. 

The new officers and directors of the 
organization are as follows: President, 
Jos. W. Cannon; vice-president, Edmund 
O’Connor; secretary; J. W. Fettes; treas- 
urer, John Dorsey. Directors—C. A. 
Dreier, A. Jones, M. L. Omaha, J. I. 
Riordan, Jos. A. Nelson, Henry Sevade 
and Marcus Weil. 


ee 


Elect Officers of Evanston, IIl., 
Auxiliary 
HE annual meeting of the Evan- 
ston - Wilmette - Kenilworth - Win- 
netka-Glencoe, Ill., Women’s Aux- 
iliary, was held on December 18 at the 
home of Mrs. Edward Stokes in Evan- 
ston. The quilt, made by the members 
during the summer, was won by Mrs. 
J. J. Cahill of Evanston, State secretary, 
who is at present in Arizona with her 
son Richard. 

The following officers were elected for 
the ensuing year: President, Mrs. 
Geo. Wood, Winnetka; vice-president, 
Mrs. F. F. Flader, Evanston; secretary, 
Mrs. Victor Killian, Winnetka; treas- 
urer, Miss Esther Schmeisser, Evanston. 

After the meeting, Bunco was played 
and prizes were won by Mrs. George S. 
Moore, Mrs. Victor Killian and Mrs. 
Charles Wallace. 


-— a? 
Milwaukee to Build More 
Comfort Stations 


ILWAUKEE, Wis., will have many 

comfort stations before the end of 

1926 as a result of favorable ac- 

tion taken by the City Board of Esti- 

mates on the request of City Health Com- 

missioner J. P. Koehler’s campaign for 

more stations in densely populated dis- 
tricts. 

The cost of the stations will average 
somewhere between $5,000 and $10,000 
each and preparations to handle their 
financing are being made. Civie organi- 
zations, women’s clubs and private indi- 
viduals are strongly behind the move- 
ment to properly dot the downtown and 
congested outlying areas with these sta- 
tions for the benefit of the public. 

The matter of comfort stations has 
been neglected in Milwaukee and local 
master plumbers have long been inter- 
ested in seeing this aspect of public wel- 
fare taken care of properly. 
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Showers for any bathroom 
and fixtures for any 
lavatory — 


The H-965 Mixometer type shower shown here is 
the one usually recommended for a strictly high class 
stall installation where side sprays are desired in 
addition to the shower. 


Because of the closeness of the controls to the en- 
trance of the stall, the water can be regulated ‘‘just 
right’? before entering. Shower and side sprays 
can be operated independent of each other by means 
of compression valves. The Mixometer controls 


the temperature of both. Where side sprays are 
not desired, install the H-952%2 Mixometer Shower. 


The fixture shown on the lavatory in the background 
is the Unit which fits practically all lavatories 
drilled for two faucets and standing waste. The 


SPEAKMAN Unit Acto Fixture fits lavatories with 


chain stay hole in slab back of overflow. 


SPEAKMAN COMPANY 


WILMINGTON, DELAWARE 


H 965 Mixometer shower in a Stall. 
In the background is the Unit — one 
nozzle fixture on a lavatory. 


When you want to put the 
shower over the tub 
Use the Deshler Bath Fixture and 
either the H 95244 Mixometer shower 
or H 1402 compression valve shower. 
Both of these come already assembled 
with the Deshler Bath Fixture. The 
first is known as the H 2370 combina- 
tion and the second, the H 2355 


combination. 


“SPEAKMAN SHOWERS 


and FIXTURES 
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Dates of Annual Conventions and 
Other Important Meetings 


ECRETARIES of trade associations 

are requested to notify THE 

PLUMBERS TRADE JOURNAL of 
conventions, special meetings, exposi- 
tions, dances, banquets, etc., to be ten- 
dered, so that proper publicity may be 
given these affairs. 

JANUARY 19-20—Annual Convention 
of the Wisconsin State Master Plumb- 
ers’ Association, at the Chamber of 
Commerce, La Crosse, Wis. 

JANUARY 19-21—Annual Convention 
and Exhibit of Illinois State Master 
Plumbers’ Association, at Danville, Ill. 

JANUARY 19-21—Annual Convention 
of the Iowa State Master Plumbers’ 
Association, at Des Moines, Iowa. 

JANUARY 27—Annual Banquet and In- 
stallation of Officers of Montclair, 
Bloomfield, Glen Ridge and Verona 
Master Plumbers’ Association, to be 
held at Elks’ Club Auditorium, Bloom- 
field, N. J. 

JANUARY 27-29—Annual Convention 
of American Society of Heating and 
Ventilating Engineers, to be held at the 
Hotel Statler, Buffalo, N. Y. 

FEBRUARY 1-2—Annual Convention 
of the West Virginia State Master 
Plumbers’ Association, at Wheeling, 
W. Va. 

FEBRUARY 2-3—Annual Convention of 
Minnesota Retail Plumbers’ Associa- 
tion, in St. Paul, with headquarters at 
the Hotel St. Francis. 

FEBRUARY 3—Annual Ladies’ Night 
of the Philadelphia, Pa., Master Plumb- 
ers’ Association, at the Bellevue- 
Stratford. 

FEBRUARY 9-10—Annual Convention 
of the Nebraska State Master Plumb- 
ers’ Association, at Omaha, Nebr. 

FEBRUARY 9-11—Annual Convention 
of the Ohio State Association of Master 
Plumbers, at Hotel Miami, Dayton, O. 

FEBRUARY 20-27—Eighth Annual 
“Own Your Home” Building and 
Equipment Exposition, at New Madi- 
son Square Garden, New York City. 

FEBRUARY 22 to March 6—Second 
Annual Conference for Training 
Plumbing Instructors, at Carnegie In- 
stitute of Technology, Pittsburgh, Pa. 

MARCH 2-3—Annual Convention of 
North Dakota State Association of 
Master Plumbers. 

MARCH 8-10—Annual Convention of 
the Indiana State Association of Mas- 
ter Plumbers, at Lafayette, Ind. 


MARCH 15-17—Annual Convention of 


the Kansas State Association of Mas- 
ter Plumbers, at Kansas City, Kans. 

MARCH 22-24—-Annual Convention of 
the Missouri State Master Plumbers’ 
Association, at St. Louis, Mo. 

MARCH 23-24—Annual Convention of 
the New York State Master Plumbers’ 
Association, at Binghamton. 

MARCH 24-26—Meeting of National As- 
sociation of Brass Manufacturers, at 
West Baden, Ind. 

APRIL 5-6—Annual Convention of Okla- 
homa State Association of Master 
Plumbers, at Oklahoma City. 

APRIL 6—Annual Convention of the 
Massachusetts State Association of 
Master Plumbers, at Boston, Mass. 

APRIL 6-8—Annual Convention of 
American Oil Burner Association, at 
Book-Cadillac Hotel, Detroit, Mich. 

APRIL 8-9—Annual Convention, Louisi- 
ana-Mississippi Plumbing and Heating 
Dealers’ Association, at Bogalosa, La. 

APRIL 13-14—Annual Convention of 
Michigan State Association of Master 
Plumbers, at Kalamazoo. 

APRIL 14-15—Annual Convention of 


Virginia State Association of Master 
Plumbers, at Lynchburg. 

APRIL 15-16—Annual Convention of 
Arkansas State Association of Master 
Plumbers, at Hot Springs. 

APRIL 19-21—Annual Convention of 
Associated Master Plumbers of Texas, 
with headquarters at the Gunter Hotel, 
San Antonio, Texas. 

APRIL 27-28—Annual Convention of 
the Colorado State Master Plumbers’ 
Association, at Denver, Colo. 

MAY 4-5—Annual Convention of the 
Florida State Association of Master 
Plumbers, at Miami, Fla. 

MAY 10-11—Annual Convention of Ten- 
nessee State Association of Master 
Plumbers, at Chattanooga. 

MAY 10-11—Annual Convention of North 
Carolina Master Plumbers’ Associa- 
tion, in Goldsboro, N. C. 

MAY 14-15—Annual Convention of the 
Oregon State Association of Master 
Plumbers, at Corvallis, Oreg. 

MAY 27-29—First Annual Convention of 
the National Association of Plumbing 
and Heating Salesmen, at Detroit, 
Mich., with headquarters at the Book- 
Cadillac Hotel. 

JUNE 1-3—Annual Meeting of the Na- 
tional District Heating Association, at 
Niagara Falls, N. Y. 

JUNE 20—Annual Convention of Mon- 
tana State Association of Master 
Plumbers, at Boulder Hot Springs. 

JUNE 21—Annual Convention of the 
Kentucky State Association of Master 
Plumbers, at Hotel Kentucky, Louis- 
ville, Ky. 

JUNE 22-24—Annual Convention of the 
National Association of Master Plumb- 
ers of the United States, at Louisville, 
Ky. 


<< 


Passaic Master Plumbers’ Association 
Installs New Officers and Holds 
Annual Testimonial 


HE home of the Elks’ Club in Pas- 
saic, N. J., was the delightful set- 
ting for the annual installation of 

officers and the testimonial dinner of the 
Passaic Master Plumbers’ Association, 
on the evening of January 6. 

Past President George S. Aldous, 
pioneer member, who has been active in 
the association’s affairs since its incep- 
tion 35 years ago and who was one of 
its organizers, presided as toastmaster. 

In a most interesting address of wel- 
come, Mr. Aldous recalled the activities 
of the association in years gone by, and 
informed the gathering that he was about 
to retire from the craft. He said though 
he would no longer be active in the asso- 
ciation’s affairs, his best wishes and co- 
operation would always be with the or- 
ganization. 

Joseph Sprouls, New Jersey State or- 
ganizer, in a most impressive manner, 


installed the newly-elected officers: 
President, Roy Sliegh; vice-president, 
Samuel Schneider; treasurer, Harry 


Prugansky; recording secretary, Barney 
Steinberg; financial secretary, Charles 
L. Gray; sergeant-at-arms, Abe Levin- 
son, and trustees, Louis Schneider, 
Dominick Mastroberte and R. Burrell. 

President-elect Sliegh’s message to his 
fellow members rang with the enthusi- 
astic earnestness of a man desirous of a 
constructive and progressive program 
being pursued during his administration. 
His effort was received with much en- 
thusiasm, after which he paid tribute 
to the many accomplishments of his pre- 
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decessor during the past two years, and 
in behalf of the membership, presented 
Past President Jacob Wiegel with a beau- 
tifully inscribed diploma, in token of the 
association’s high regard and apprecia- 
tion for his services. 

Past President Wiegel thanked his 
brother members for the honor conferred, 
and lauded the constructive work and 
cooperation the various committees had 
given him during his administration. 
He appealed to the members to continue 
their loyal support of the new official 
family, and wished President Sliegh a 
most prosperous year of achievement. 

State President John J. Corcoran of 
Jersey City, addressed the gathering and, 
after congratulating the officers, and 
thanking the association for its amicable 
return to the fold of the State Associa- 
tion, informed the gathering that three 
new locals had recently been organized 
in the State. Mr. Corcoran explained 
the importance of all the local associa- 
tions getting behind the “small claims” 
bill now before the State Legislature, 
and suggested that each member get in 
touch with his Legislative representative 
with this end in view. 

Mr. Corcoran also advocated support 
for the State Standardization Commit- 
tee, headed by A. C. Krieger, president 
of the North Hudson Association, in its 
fight to standardize the length of pipe 
at 12 feet. He stressed the advantages 
and savings thus to be obtained, and 
called on the membership to give the 
matter careful consideration. 

Judge Wm. B. Davidson of Passaic, 
formerly a member of the association, 
recalled the days when he was in the 
craft, lauded Toastmaster Aldous, con- 
gratulated the officers, and wished the 
membership a most prosperous year dur- 
ing 1926. 

Joseph Whaley, plumbing inspector of 
Passaic, and George Van Varick, plumb- 
ing inspector of Clifton, and past presi- 
dent of the Clifton Master Plumbers’ 
Association, congratulated the officers 
and thanked the membership for the co- 
operation given them in the discharge 
of their duties. 

State Organizer Joseph Sprouls, for 
many years an untiring worker in asso- 
ciation affairs, told of the strength of 
organization and its benefits. He urged 
that unstinted cooperation and good fel- 
lowship be maintained: among the mem- 
bers at all times, and said that loyalty 
to the local, State and National Associa- 
tions could not fail to bring prosperity 
and happiness to all. 

Past President Robert Burrell, who, 
with the exception of Past President Al- 
dous, is the only living member of the 
pioneers of the local association, paid 
tribute to the officers, present and past, 
and said that throughout all the years of 
his experience in the craft, he has con- 
sidered his membership an asset, 100 
percent in value. 

Thus, the Passaic Master Plumbers’ 
Association brought this important, if 
not the most important event on its 
yearly schedule, to a most successful 


termination. 
AM | 


R. J. DONOVAN, BROOKLYN, N. Y. 


ICHARD J. Donovan, founder and 
president of the R. J. Donovan Co., 

New York City, passed away at 

St. John’s Hospital, Long Island City, on 
January 9. The deceased, who was well 
known socially and in plumbing and heat- 
ing trade circles of the Metropolitan 
District, was born in County Cork, Ire- 
land, 51 years ago. He came to this 
country when a mere boy, and had been 


_ IN MEMORI 
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active in the selling end of the industry 
practically ever since. 

Fourteen years ago, the late Mr. 
Donovan and Wm. McLoughlin formed 
the firm of McLoughlin & Donovan, and 
for two years specialized in pipe valves 
and fittings, after which time Mr. Dono- 
van formed the R. J. Donovan Co., and 
took over the McLoughlin & Donovan in- 
terests. This was the foundation upon 
which he built the notable success his 
firm has since attained. 

Mr. Donovan had been indisposed for 
sometime past, but his condition was 
not deemed serious until about January 


6, when he was stricken with appendi- 
citis, and an operation was found to be 
necessary. 

He is survived by his widow, Annie 
McDonald Donovan; two _ brothers, 
Thomas and Timothy Donovan, and two 
sisters, Mrs. Catherine Arnold, and Sis- 
ter Mary Thomas of the Sisters of St. 
Dominic. 

Mr. Donovan was prominent in lodge 
and fraternal affairs, and was a popular 
member of the Eastern Supply Associa- 
tion and the Iron and Steel Board of 
Trade of New York City. 


CHARLES H. WALTON, IN 
FIFTY-SIXTH YEAR 


Following an illness of more than a 
year, Charles H. Walton, aged 56, a 
prominent plumbing and heating con- 
tractor of Asbury Park, N. J., died early 
on the morning of December 19, at his 
late residence, 1006 Bangs Avenue, of a 
complication of diseases. 

Mr. Walton, who had been a resident 
of Asbury Park for the past 35 years, 
was one of the best known tradesmen in 
the city, having established his business 
there when the place itself was little 
known. Deceased was a popular mem- 
ber of the Master Plumbers’ Association, 
the local lodge of Elks, and the Neptune 
Lodge, I.0.0.F., No. 84, and is survived 
by his widow and the following children: 
Albert W., Harry B., Howell K., Leroy 
M., Charles H. and Miss Mildred of 
Asbury Park, and Mrs. Mary E. Snow 
of Trenton. 


HIS 


JOHN McPHAIL, BALTIMORE, MD. 


John McPhail, 2941 North Charles 
Street, Baltimore, Md., president of the 
James Robertson Manufacturing Com- 
pany, died recently, after a brief illness, 
in his 81st year. 

Although he was a native of Scotland, 
being born in Fintry, June 9, 1844, Mr. 
McPhail spent the greater part of his 
life in Canada and the United States. 
In 1876 he settled in Baltimore and es- 
tablished the James Robertson Manufac- 
turing Company. He was’ actively 
engaged in the operation of the company 
until a few days before his death. 

Mr. McPhail is survived by four sons, 
James P., William A., John, Jr., and 
Charles E. McPhail; two daughters, Mrs. 
Roland Hebden and Mrs. Lambert F. 
Cromwell, and six grandchildren. 
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A Master Plumbers’ Association 


Believing in Progress 


Kansas City, Mo., Local Body Installs Officers for New Year and Shows 


Unmistakable Fruits of Activities During 1925 


N the evening of January 7, 46 
members of the Kansas City, Mo., 
Master Plumbers’ Association, who 

had made their way through a snow 
storm, took their places around the well- 
appointed dinner tables arranged in the 
Assembly Room of the new Catholic 
Community Club in that city. 

Dinner over, the regular annual meet- 
ing was called to order promptly at 8 
P.M. by President C. J. Brown, and 
after roll call, there was a reading of 
the minutes of the previous meeting and 
communications, one of which was a let- 
ter from Dr. C. B. Connelley, director 
of Industrial Relations, Carnegie Insti- 
tute of Technology, relative to the two 
competitive scholarships established 
there by the National Association of 
Master Plumbers. 

Following that, the treasurer, Geo. R. 
Jorgensen, made his report. One of the 
things this report showed was that, due 
to the insurance clause in the constitu- 
tion, a membership in the association had 
a cash value approaching very near the 
$100 mark. 

The following report was then read 
by President Brown: 

“In turning the office of president 
of your association over to my 
worthy successor, W. R. Dunlap, I 
have the following report to make to 
you: 

“As you are aware there seemed to 
be some little dissatisfaction among 
a few of our members relative to the 
cost of running the association when 
you selected me as your president. 
On account of this, cuts in the mini- 
mum and the maximum of dues was 
made that decreased the income of 
the association approximately $5,000. 

“Tt is true that the treasurer’s 
report shows a larger disbursement 
for 1925 than in 1923 or 1924. For 
your benefit I will analyze those 
disbursements. Take first the total 
disbursement of $17,095.06 and de- 
duct from that the following items: 


TOL LUTE, raloey/ece cry sei cvsisiess eels $3.041.54 
Advertising (extra expense)...... 953.26 
Expense of dinner meetings, which 
was paid back into Association... 827.75 
Donations to Scholarship fund, 
Christmas to poor family, etc.... 292.70 


State Convention, held in Kansas 
One con ub ene eae 1,134.95 


Increase in State and National dues 200.00 
Fight to enforce city ordinance.... 1,328.44 
Trade Extension Bureau bookkeep- 
ing forms, which returns from 
members to Association......... 413.97 
Credit Bureau, real estate taxes, 
and other miscellaneous items to 
PANBOCIACION: waite Verse) ates otha sie. 105.33 


“A total of $7,797.94, and there 
remains, in round numbers, $9,300, 
out of which must come the expense 
of sending your president to the Na- 
tional Convention, the normal ex- 
pense of $500 for delegates to the 
State Convention, picnic expense, 
your State and National dues, a Ford 
coupe, salaries, rent, stationery, 
printing and the usual overhead of 
running any business, the detailed 
report of which shows a substantial 
reduction of nearly $2,000 in that 
overhead, over 1923 or 1924. 

“During the past year your Ex- 
ecutive Board thought it wise to go 
the limit in enforcing the law that 
requires plumbing to be done by a 
master plumber with a license. The 
plumbing department, which is a 


direct result of your organization 
and the present personnel which is 
mostly of your choosing, ably aided 
in this work, some 50 odd arrests 
being made, resulting in the law be- 
ing reestablished. On behalf of the 
association I want to take this op- 
portunity of thanking the boys in 
that department. 

“Your Examining Board at the 
City Hall, composed of Messrs. Sat- 
terlee, Proctor and Hayes, has a 
record of which you can well be 
proud. Their carefulness in grant- 
ing Certificates of Qualification to 
only those competent to handle a 
business as master plumber and pro- 
tect the health of the public has re- 
duced the firms having licenses to 
do plumbing from 200 to 186. Per- 
sonally and for the association I 
want to thank these men. 

“Other activities of the association 
instituted in previous years have 
been carried on successfully by the 
office force, such as the Credit Bu- 
reau, the Collection Bureau and the 
Accounting classes, etc. 

“We heard wonderful stories of 


the success the Chicago Association 


was making through operating a 
quantity survey and credit report- 
ing system. We sent our secretary 
to Chicago to get the data for us. 
In choosing Mr. Dunlap for your 
leader during 1926 you have selected 
a man well qualified to put this sys- 
tem in operation here in Kansas 
City. 

“Through the efforts of E. D. 
Hornbrook, the Kansas City resolu- 
tion, “Make a Wholesaler a Whole- 
saler” has become nationwide in its 
effect and holds much of good for 
the future of our industry. 

“When the time is right and con- 
ditions favorable I hope a campaign 
may be launched by this association 
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that will have for its end the re- 
establishment of the journeyman’s 
licensing law. 

“T also hold the hope that in the 
near future we may have an insur- 
ance company of our own, such as 
Milwaukee has had successfully in 
operation for the past 11 years. 

“This report would be incomplete 
did I not give credit to the Women’s 
Auxiliary for the valuable assistance 
rendered us. The various social af- 


fairs that have been held so success- 
fully by the ladies have brought a 
closer relationship among our mem- 
bers. To them we owe our gratitude. 

“With gratitude and thanks in my 
heart for those members who have 


E. D. Hornbrook, Kansas City, Mo. 


loyally supported the officers during 
the past year, with a feeling of the 
closest friendship toward the mem- 
bers of the board and committees 
who actually have carried on the 
work of your organization this year 
I relinquish this gavel of authority 
to my worthy successor, W. R. 
Dunlap.” 
Upon receiving the gavel of authority 
the new president, W. R. Dunlap, out- 
lined to the members present the Chi- 
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cago Credit Reporting and Quantity 
Survey plan, stating that meetings were 
being held each Saturday afternoon in 
the offices of the association for the pur- 
pose of acquainting all members who 
did new work with the functioning of 
this plan. 

H. W. Pardee, who has been secre- 
tary of the association for the past two 
years, said when he introduced Will 
Preston, that he was relinquishing his 
office to a man who had been secretary 
when the meetings were held in the 
different shops, in cellars of any avail- 
able place, and that kerosene lamps and 
even candles were used for light to 
write the minutes by. He further said 
he felt the records of the association 
and the duties of secretary could safely 
be left in the hands of such a man. 

Geo. L. Satterlee, State president and 
past president of the local association, 
was then called upon to present to the 
outgoing officers “Certificates of Appre- 
ciation” from the membership. One of 
these certificates has been acquired and 
is reprinted with this report, for the 
edification of our readers. 

Mr. Satterlee was also called upon to 
say a few words to the members pres- 
ent about their association and what they 
owe to it. Seldom is it the privilege of 
the members of any trade association to 
listen to as profound a talk on their as- 
sociation as Mr. Satterlee extemporane- 
ously delivered to those present at this 
meeting. 

The next feature on the program 
should live in the memories of those 
present for a long time. In the forceful 
way that few can surpass, the status 
of the divisions of our industry—manu- 
facturing, wholesaling and retailing—was 
explained by E. D. Hornbrook. The way 
was pointed out, the steps to be taken 
were explained, to the end that the Kan- 
sas City resolution, “Make a Wholesaler 
a Wholesaler,” adopted at the Portland 
National Convention in 1925, might be 
said not to apply in this city. After Mr. 
Hornbrook’s inspired talk, those present 
were taken through and shown the club 
building by the manager, John Wunder- 
lich, and thus a long to be remembered 
affair was brought to a close. 


<< 


Elizabeth Association Name Change 
Expected to Benefit All 


HE name of the Master Plumbers’ 
Association of Elizabeth, N. J., and 
vicinity, has been changed to the 
Master Plumbers, Steamfitters and Sheet 
Metal Workers’ Association. 

This change, which became effective 
on January 1, was made in order that 
the kind of work done by members might 
be announced in the title of the associa- 
tion, which you will note, did not form- 
erly cover those who do no plumbing 
work. 

The journeyman plumbers and steam- 
fitters, in this particular territory, are 
combined in one union. The sheet metal 
workers have a separate union. 

All wage and working agreements 
with these unions having been negotiated 
by the old Master Plumbers’ Association, 
seldom, if ever, did the masters who 
specialize in steamfitting and sheet metal 
work, have a voice in these agreements 
because they were not members of the 
association. Hence, this change, accord- 
ing to Fred Conkey, the association’s 
secretary, will overcome this bad feature 
and benefit all. 

Incidentally, this organization is now 
arranging for its second annual dinner, 
entertainment and dance, which will be 
held on February 6, in the Elks’ Audi- 
torium, Elizabeth. This affair will be 
featured as a “ladies’ night.” 

Arrangements are also under way to 
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have an exhibit at the “Own Your 
Home” Show, during the week of March 
1, which will be held in the Elizabeth 
Armory, under the auspices of the Eliza- 
beth Chamber of Commerce. 


—<—>— 


Master Plumbers’ Association Forms 


Board of Trade 


T the suggestion of B. W. Warren 

of the Warren Company, the chair- 

man of the Associated Master 
Plumbers of Houston, Texas, appointed 
a committee of three members, composed 
of J. E. Fisher, B. W. Warren and W. 
E. Jameson, to formulate plans for an 
Investment Corporation, for members of 
the Master Plumbers’ Association only, 
at a recent important meeting, in that 
city, of the organization. 

After obtaining as much information 
as possible in a period of three months, 
the committee organized the Master 
Plumbers’ Board of Trade, with a mem- 
bership of 25 master plumbers, and a 
capital stock of $5,000, divided into 50 
shares of $100 each. Each stockholder 
paid $100 cash when the organization 
was completed, and is to pay $10 per 
month thereafter. 

The corporation was formed for two 
specific purposes: First, to hold together 
more firmly the membership of the Mas- 
ter Plumbers’ Association, and, secondly, 
to invest in real estate for the profit of 
its members. 

It is not compulsory for every member 
of the Master Plumbers’ Association to 
become a _ stockholder in this Master 
Plumbers’ Board of Trade, according to 
W. E. Jameson, secretary of the Houston 
local, who also informs us that, at the 
body’s last regular meeting, held De- 
cember 30, 1925, the following officers 
and directors were elected: 

W. Henry Warren, president; Lee 
Rogerson, vice-president; W. E. Jameson, 
secretary; P. L. Borgstrom, treasurer. 
Directors—Clayton Lee, J. E. Fisher, B. 
W. Warren, D. D. Robb and J. C. Nolan. 


a —— 


Arrangements Practically Completed 
For -Forthcoming Annual Meeting 
of Heating and Ventilating 
Engineers 


N connection with the impending 

Thirty-Second Annual Meeting of the 
ay American Society of Heating and 
Ventilating Engineers, to be held at the 
Hotel Statler in Buffalo, N. Y., January 
27 to 29, inclusive, we have received the 
program of events as they are scheduled 
to take place during the various sessions 
of this great gathering of men who have 
dedicated themselves and their great so- 
ciety to the fostering and “advancement 
of the theory and practice of heating 
and ventilating engineering in all its 
branches.” 

Plans have been under the supervision 
of the Western New York Chapter and 
are now practically completed for mak- 
ing this the largest meeting, and the 
best, that the society has ever held. A 
list of the chairmen of the various con- 
vention committees follows: 

General chairman, W. G. Fraser; 
treasurer, Roswell Farnham; publicity, 
C. W. Farrar; entertainment, C. H. 
Love; registration, C. P. Wadley; hotel 
and transportation, H. P. Dempsey; re- 
ception, George H. Drake; speakers, F. 
B. Howell; ladies, Mrs. C. H. Love. 

District Chairmen—Rochester, F. J. 
Weider; Syracuse, A. R. Acheson; Utica, 
P. W. Schneider; Erie, J. W. Gannon; 
Elmira, Bert C. Davis. 

The first business session of the so- 
ciety will be held at the Engineering 
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Societies’ Building, in New York City, 
on January 26, in compliance with the 
constitution and by-laws of the society. 

Immediately following adjournment 
the officers and members will entrain for 
Buffalo. Headquarters have been estab- 
lished at the Hotel Statler and the vari- 
ous sessions of the society will be held 
there. 

On the morning of January 27, the 
meeting will be formally opened with 
addresses of welcome and _ responses 
thereto. Then will come reports of vari- 
ous officers and of the several standing 
committees. 

That afternoon a number of interest- 
ing papers will be presented. Accord- 
ing to the program these are as follows: 
“The Heating Effect of Radiators,” by 
Dr. Charles W. Brabee; “A Proposed 
Code for Rating and Testing Radiators,” 
R. V. Frost; “Forced Hot Water System 
Heats Ford’s Twin Cities Plant,” by E. 
H. Whittemore; “The Advantages | of 
Heat Insulation in Hotels, Apartment 
Houses and Private Residences,” by R. 
H. Heilman. 

On the following morning reports will 
be submitted by the Committee on Re- 
search and the Technical Advisory Com- 
mittees. W. H. Driscoll is chairman of 
the first; R. V. Frost of the second. 

F. G. Houghten, director of the Re- 
search Bureau at Pittsburgh, at this 
time will give a summary of the work 
being conducted at the laboratory under 
his supervision. Considerable time will 
also be given to a discussion of the ven- 
tilation problems of the vehicular tunnel 
running between New York City and 
New Jersey. 

The afternoon of this day will be given 
over to a discussion of amendments to 
the constitution and by-laws of the so- 
ciety. Professional sessions will be held 
on both the morning and afternoon of 
the following day. 

The present status of ventilation will 
be the subject of an interesting discus- 
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sion, while the following papers will also 
be presented: “The Neutral Zone in 
Ventilation,” by J. E. Emswiler; “Warm 
Air Furnace Research,” by Prof. A. C. 
Willard. 

At the conclusion of the professional 
discussion the officers for the ensuing 
year will be installed. 

The entertainment features include 
an informal reception and dance at the 
Hotel Statler on the evening of the 27th 
and a dinner and dance at the same place 
on the following evening. 


i 


A Meritorious and ‘‘Peppy”’ 
House Organ 


eS RIANGLE News” is the title 

borne by the “peppy” house or- 

gan issued monthly by Richard- 
son & Boynton Co., 260 Fifth Avenue, 
New York City. “Triangle News” is 
published expressly for and in the inter- 
est of all of the company’s friends in the 
heating industry. H. T. Richardson is 
editor-in-chief and he is ably assisted 
by a score of associate editors, all of 
whom hold high positions in the com- 
pany’s various branches. 

Every page of “Triangle News” con- 
tains one or more illustrations which 
greatly add to the attractiveness of the 
makeup. The reading matter covers gen- 
eral activities of the company’s branches, 
changes in the official staff and sales 
force, plans and policies of the com- 
pany, news from each of the branch 
offices, pictures of shops of progressive 
heating contractors who use Richardson 
& Boynton material and a number of 
other features of general interest. It is 
a most attractive and carefully edited 
house organ. 

“Triangle News” is mailed without 
charge to any heating contractor in- 
terested in the various products of the 
Richardson & Boynton Co. 


Rane Message 


President of National Association of Master Plumbers Addresses Plumbing 
and Heating Trades of the United States Over Radio by 
Courtesy of Ruud Mfg. Co. 


Message Radioed on Evening of Jan. 


AS it ever occurred to you that 

the present day civilization could 

never have made the progress that 
it has without the service of the master 
plumber? The plumber has been the 
vital factor in making buildings livable 
and today he stands as the “Guardian” 
of the Nation’s health. 

An architect can design an _ office 
building, or a hotel and make it the 
largest and tallest in the world and 
the most beautiful building from an 
artistic standpoint that was ever de- 
signed. Then, the contractor can build 
this building, but without the plumbing 
and heating systems it would only be a 
beautiful shell and unlivable, but let the 
plumber and the steamfitter install their 
work and it is just like the Master 
breathing the breath of life into the 
human body. 

The plumber and the steamfitter not 
only install comfort and convenience, but 
the pipes they install are just as neces- 
sary to the building and the comfort of 
the occupants as the blood vessels and 
the heart are to other parts of our mor- 
tal bodies. 

The steam pipes carry heat to keep 
us warm while following our vocation 
in the different office buildings and the 
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water pipes carry water so necessary for 
the sustenance of human life. The 
waste pipes carry off the waste to dis- 
posal plants and in this way keep down 
plagues and pestilences. 

What manner of man, whether he be 
doctor or lawyer, or whatever his voca- 
tion in life may be, ever stops to consider 
the brain and brawn required to install 
the different comforts and conveniences 
so necessary in the scheme of things 
today? 

The average person thinks of the 
plumber or steamfitter only when a 
faucet or some other appliance pertain- 
ing to the plumbing system wears out, 
or something goes wrong with the heat- 
ing plant. Then he needs him and needs 
him at once; that is just one of the 
many places that the plumber is re- 
quired in every-day life. 

But, let this same person go into a 
building under construction and there 
look over the plumbing and heating while 
being roughed-in; there he will see for 
himself some of the things that are 
necessary to make the present-day build- 
ings livable. 

From the cradle to the grave, the 
master plumber is the public’s best 
friend! Twenty babies in every 100 die 
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in homes lacking domestic sanitation. In 
homes that have adequate plumbing, 
only three babies in every 100 die. 
These figures are taken from a survey 
of infant mortality made in Johnstown. 
Pa., by the Children’s Bureau. 

The health-protecting services of the 
plumber and steamfitter begin at the 
cradle and end only at the grave. 

Both at school and at home, the first. 
line of defense against disease is sani- 
tation. In adult life, sanitation and 
complete facilities for bathing continue 
to be essential to vigorous health. 

Finally, age falls more gently on the 
body that has been kept healthy by the 
protection afforded through modern, 
sanitary plumbing. 

Yourself, your family, your neighbor- 
hood, your city—all depend greatly in- 
deed upon the master plumber for health 
protection. Let us begin in your homes. 

Sanitation is the keynote in the arch 
of our present civilization and our voca- 
tion is the greatest factor in developing 
sanitary conditions for your people. 

The United States, today, represents 
the highest type of civilization known in 
modern times and judging from the num- 
ber of sanitary appliances that are sold 
in America, we are unquestionably the 
cleanest nation in the world. 

But, men, there is a crying need in 
every city, town, hamlet and the rural 
districts for more and better plumbing 
and heating appliances. So do not sit 
idly by and wait for the public, the 
house owners, to come and ask you what 
they need, but go and ask them to buy 
more and better plumbing. There are a 
million homes that have but one bath- 
room. The owners of many of these 
homes would provide another bathroom 
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if they were only shown how much time 
their families would save and how much 
more comfort they would derive from 
such additional bathrooms. Good plumb- 
ing makes a home out of most any kind 
of a house. 

With the new year, let all master 
plumbers and heating contractors offer 
for sale all of the appliances pertaining 
to both plumbing and heating and give 
to the home owner every convenience 
that is available for his home, such as 
temperature regulators for his heating 
plant, gas appliances, bathroom acces- 
sories and other articles too numerous 
to mention. : 

From all indications we will have 
greater prosperity in 1926 then we have 
had in 1925 and master plumbers and 
heating contractors can share to a large 
extent in this prosperity if they will 
only use better sales methods and show 
the public, through better showrooms, 
the different commodities so necessary 
to present-day civilization. 
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Salesmen Wanted, Exchanges and Miscellaneous Notices 


nT 


these headings. 
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POSITIONS WANTED 


SALESMAN—TEN YEARS’ EXPERIENCE IN 
Metropolitan District, desires position to repre- 
sent manufacturer or sales agent; thorough 
knowledge of line; salary or commission. Ad- 
dress 702 % THE PLUMBERS TRADE JOURNAL. 


POSITION WANTED IN NEW YORK CITY 
by a journeyman plumber who is well experi- 
enced on new work and big work. Address 28, 
Y% THE PLUMBERS TRADE JOURNAL. 


HELP WANTED 


WANTED—SALES REPRESENTATIVES FOR 
New York, Philadelphia and vicinities, familiar 
with heating business, to handle specialties of 
established merit; commission. Address 557, % 
THe PLumBerRs TRADE JOURNAL. 


WANTED—SALESMEN CALLING ON THE 
plumbing and heating trade to handle a specialty 
that has merit and will bring you repeat orders; 
exclusive territory, on a commission basis, Ad- 
dress 16, % THE PiLumMBERS TRADE JOURNAL. 


WANTED— MAN TO TAKE CHARGE OF 
order department of boiler and radiator com- 
pany; experience advisable; write stating previ- 
ous experience, salary desired, etc. Address 2, 
% THe PLumMBers TRADE JOURNAL. 


WANTED — EXPERIENCED SALESMAN BY 
Brooklyn plumbing supply house, acquainted with 
the trade to cover Brocklyn territory; must have 
experience in this line; reply, state age, salary 
desired and reference, etc. Address 20, % THE 
PLUMBERS TRADE JOURNAL. 


WANTED—A SPECIALTY MAN TO MANAGE 
a new specialty department which we are about 
to install; applicant must be familiar with the 
buying of general merchandise and the locating 
of same quickly and economically; wonderful 
opportunity for a man who can qualify; reply 
stating qualifications, etc. United Plumbers’ 
Supply Co., Inc., 441 Exterior Street, New York 

y. 


POSITION VACANT 


A MECHANICAL ENGINEER FOR HEATING 
and ventilating, high-pressure piping, make plans 
and specifications, estimate, supervise; fine op- 
portunity for right man in a city of 200,000, with 
a long established firm; position now vacant on 
account of death of former engineer; state age, 
experience, salary expected and give reference. 
Address 22, % Tur PLumMBERS TRADE JOURNAL. 


SALESMEN WANTED—IF YOU ARE AN 
order taker or afraid of hard work, don’t write; 
an established manufacturer and jobber of 
plumbers’ specialties has an opening for a few 
men who have personality, persistence and sales 
ability; we need four such men for eastern 
territories; two of these territories are well 
established and the other two are just being 
opened; in answering, state fully your past 
sales experience, age, married or single, and if 
you own a car. Address 6, % THE PLUMBERS 
TRADE JOURNAL. 


A REAL OPPORTUNITY FOR REAL SALES- 
men; a large well-established manufacturer has 
several splendid territories open; goods sold to 
plumbing, hardware and electrical dealers; com- 


TRAVELING SALESMAN 
TO CALL ON PLUMBING SUPPLY JOBBERS in Eastern and Southern States. 


for advancement. 


munications strictly confidential. 


PIPE COUPLINGS 


ben We Pay More fi 


| MERCHANT LIWE \ 
Mai §=besides paying the freight \\/eemaaal 
ASK US! 


CONSOLIDATED PIPE & STEEL CO. 


2712-24 S. 2nd St.— Plant No. 1— St. Louis, Mo. 


A uniform rate of $2.00 for 80 words or less will be charged for insertions under 
Additional words at the rate of 20 cents a word. 
must be received seven days before publication date. 
Replies should be addressed c/o THE PLUMBERS’ TRADE JOURNAL, STEAM AND 
Hor Water Fitters’ Review, 239-241 W. 30th Street, New York City. 
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State experience, age, whether single or married; also salary expected. 
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TICES 


Insertion order 
Cash or stamps must accom- 
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mission and drawing account; exclusive terri- 
tory; submit your record and history for early 
interview; communications confidential. Address 
383, % THe PLumMBERS TRADE JOURNAL. 


SALESMEN—MUST BE ACQUAINTED WITH 
the plumbing trade, to sell direct a complete line 
of high-grade plumbers’ brass goods, specialties 
and tools; give full information as to former 
connections and experience. Address 24, % THE 
PLuMBERS TRADE JOURNAL. 


WANTED—EXPERIENCED, CAPABLE SALES- 
men to work exclusively for manufacturer of 
high-grade sanitary ware, selling jobbers; one 
for State of New York, including New Eng- 
land States, other for Pennsylvania and terri- 
tory adjacent to Philadelphia; when replying 
give full details regarding experience and quali- 
fications, also minimum salary expected. Ad- 
dress 26, % THE PiumBEeRS TRADE JOURNAL. 


MISCELLANEOUS 


A REAL PLUMBING BUSINESS FOR SALE— 
Work on hand, $200,000, 15 men working, located 
in Miami; $15,000 to handle. Address P. O. 
Box 307, Little River, Miami, Fla. 


PLUMBING AND HEATING STOCK, _ IN- 
cluding fixtures for sale in Yankton, S. Dak.; 
an old established business; must be disposed of 
at once, Address Arthur Reetz, Assignee, 
Yankton, S. Dak. 


MANUFACTURERS OF PLUMBING GOODS 
desiring a first-class representation on the Pa- 
cific Coast invited to write fully with proposition 
to J. R. W., % THe PLumBers TRADE JOURNAL, 
Hearst Building, San Francisco, Calif. 


COLLECTIONS ADJUSTMENTS—CORRESPON- 
dents in all parts of the world; no collection, no 
charge. Business Men’s Protective Bureau, col- 
lection specialists; established over 12 years; 
postal brings representative; 154 Nassau Street, 
New York City. 


PLUMBING, HEATING AND SHEET METAL 
business, established 10 years, excellent location 
in fast growing section of Long Island; autos, 
tools, equipment, stock, good will, lease, etc., 
bargain at $6,000, half cash, balance terms. 
Box XYZ, % THE PLuMBERS TRADE JOURNAL. 


“SUNNY CALIFORNIA” ! ! FOR SALE— 
Established plumbing business located within 5 
miles of Los Angeles; retiring from business; 
annual volume has been over $75,000; stock, 
tools and equipment will inventory about $5,000; 
will sell at invoice plus 10 percent; will give 
80 days personal assistance and turn over about 
$10,000 of unfinished contracts on hand to buyer. 
Address 18, % THE PLUMBERS TRADE JOURNAL. 


CHILE—HEATING, SANITARY AND VEN- 
tilating engineer (Britisher), with 18 years’ prac- 
tical experience in this market, is desirous of 
getting into touch with American manufacturers 
(National Advertisers), who desire to cultivate 
business in this market; the biggest heating 
and sanitary installations in this market have 
been planned and executed by present enquirer; 
although resident for 18 years in this country 
(Chile) present enquirer has maintained him- 
self “au courant” with the latest American 
practice in heating, sanitary and _ ventilating 
work; he invites correspondence with National 
Advertisers in the States who wish to introduce 
their lines in Chile. Write to H. S. V. E.— 
Casilla 1576—Santiago de Chile—South America. 


Good opportunity 


Com- 


Address Box 14, % THr PLUMBERS TRADE JOURNAL. 


and protect your inventions? They 


WHY May prove valuable. 

i} I have made a specialty of 
NOT Patent Office practice for the past 
— 14 years and can assure you of 
PATENT expert service and prompt attention 
SR) 


to patent and trade-mark matters. 
For information address 
LESTER L. SARGENT 
Patent and Trade-Mark Lawyer 
524 10th Street, N. W. Washington, D. C. 


Valuable Information 


at the finger-tips 


For Plumbers and Fitters 


UESTIONS and Answers on the Practice and Theory of Sanitary 
Plumbing—A splendid series by R. M. Starbuck. Vol. I, Drainage 
Vol. 
Vol. IV, Practice and Theory 
Vol. V, Questions and Answers on Steam and Hot 
be eee MNS AN hs eau acters a Wear eae has ola $1.50 per vol. 


and Venting. Vol. II, Hot Water Supply and Circulation. 
III, Practical Wrinkles for the Plumber. 
of Sanitary Plumbing. 
Water Heating 


Modern Plumbing Illustrated. R. M. Starbuck. A thorough work of 407 


DACeS mM ClBLLLUStrALCC Me Map Rretrr raat Wc Seen pvihi ence shame $5.00 
Practical Steam and Hot Water Heating and Ventilation. A. G. King. 
Hlaborategangeconi plete amma trary oe een mate Maron ainsi cine 2 $4.00 


500 Plain Answers to Direct Questions on Steam, Hot Water, Vapor and 
Vacuum Heating. A. G. King. Unequalled as a heating book..... $2.50 


Principles and Practices of Plumbing. J. J. Cosgrove. A standard 
WOT KSOR sD LUE IT Oe meacnmenant ch cncvctio in aekawasioter situaaue,ses Skuemen meme ealnedsks $4.00 


Johnson’s New Handy Manual on Plumbing, Drainage and Sewerage. J. 


W. Johnson. A practical book for practical men.................. $1.50 
Gray’s Plumbing Design and Installation. W. B. Gray. A veritable en- 
cy clopediagoOlmnoderns plumbing wpracticersadeniere see deen ce. 6: $2.50 
PleatingzandsVentilating Guide Book ae meer «seen ayeieieac vee as © $3.00 


Plumbing Fixture Traps. A. E. Hanson. 
perimental engineering research. 


Historical, statistical and ex- 
Peo 00 


Rapid Calculator. Manufactured by The Plumbers Trade Journal. A 
mocketsscalem orecalculatine aradzation manana. vier eel: ci aeac es: $2.00 


atrye: Perris ogre er siciceetic $1.00 


Table of Estimated Radiation. 


Standard Practical Plumbing. R. M. Starbuck. For years the standard 
Aor Nery Ohal jou Teal eaver jorCVAsS 6. cuecen nosaosdsooanyonds bl Obuca Se. $3.50 


Mechanical Drawing for Plumbers. R. M. Starbuck. Revised and en- 
larged edition, just off the press, 160 illustrations ................. $2.00 


These and other practical books on plumbing and heating as well as 
kindred subjects handled by The Plumbers Trade Journal Publishing Co. 


WILL FURNISH LIST UPON APPLICATION. 


Ohe 
Plumbers Trade Journal Pub. Co. 


HEATHERTON BUILDING 
239 WEST 30th STREET, NEW YORK CITY 


Automatically collects and discharges into the boiler all 
condensation throughout the entire heating system, just as fast 
as it forms, irrespective of the pressure or vacuum in the system. All air 
and non-condensable gases are released without loss of vapor—thereby 
insuring heating efficiency at all times. 


Can be used on any steam heating system. Let us send you Bulletin 
No. 16, which contains some facts every heating man should know. 


HERE subscribers mention “The Plumbers Trade 


* Journal, Steam and Hot Water Fitters Review” we 


are greatly benefited. o o oO 


LYTTON MANUFACTURING CORPORATION 


TRAP SPECIALISTS 
FRANKLIN VIRGINIA 
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1924 
1925, 
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OO2,661 


24,000,000 
60,000,000 


1926 - 101,002,661 


ADVERTISEMENTS 


74,389,052 of these messages 
in the following magazines: 


The leading Weeklies: 
The Saturday Evening Post 
The Literary Digest 
Liberty 


Quality magazines which 

cover practically all of the 

highest quality homes in 
the country: 

The National Geographic 

Atlantic Monthly 

Harper’s Magazine 

Review of Reviews 

Scribner’s Magazine 

World’s Work 


The finest women’s 
magazines: 
Good Housekeeping 
Ladies’ Home Journal 
Woman’s Home Companion 


The leader among general 
magazines: 


The American Magazine 


ALL of the good better 
homes magazines: 

House & Garden 

House Beautiful 

Country Life 

Garden and Home Builder 

Better Homes ¢6& Gardens 


26,613,609 more messages 


in the Sunday rotogravure sections of the following 
newspapers : 


Chicago Tribune 
New York Times 

N. Y. Herald:Tribune 
Los Angeles Times 


Cincinnati Enquirer 
Boston Herald 
Philadelphia Enquirer 
Indianapolis Star 


u An advertising campaign which 
ce blankets the country 


Church § 4s 


LOOK FOR THIS NAME ON UNDER-SIDE OF SEAT 
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individual advertisements 


in 1926! 


Over one hundred million 
sales messages 
this year 


Gr<) 


000,000 sales messages; in 1925, 

over fifty million; and now in 
1926 over a hundred million help- 
the-plumber-sell messages are to go 
out to Church Seat prospects! 


[« 1924, we sent out over 24,- 


That’s how the sale of Church Seats 
has grown! And the interesting part 
of it from your viewpoint is that every 
Church Seat sold has been sold by 
one of our retail plumber distributors. 
Which means that every Church 
Seat sold has paid some plumber a 
profit. 


73 advertisements in 1926 in the roto- 
gravure sections of the country’s 
leading newspapers are going tocarry 
over twenty-six million convincing 
selling talks into the homes of Church 
Seat prospects. Many of them will 
be in your territory. 


69 advertisements in 18 of the finest 
magazines in the country (shown to 
left) are going to carry 74,389,052 


appeals to ready-with-money buyers. 


Many of these buyers are in your 
territory—and many of them are go- 
ing to want Church Seats as a result 
of this advertising. We know this 
because of the sales started by our 
advertising in previous years. 


Who is going to sell the people who 
want Church Seats in your territory? 
The Church retail distributors 
there who tie up to our advertis- 
ing and let. people know they 


handle Church Seats! 


We have prepared advertising ma- 
terial and a handsome window dis- 
play to make it easy for our distribu- 
tors to tell the public that they carry 
Church Seats. 


You can become a Church retail 
distributor and get your share of 
the business this gigantic advertising 
campaign brings. The coupon below 
will bring you immediate and full 
information. 


C. F. CHURCH MANUFACTURING COMPANY 
Dept. C15, Orange Street, Holyoke, Mass. 


for new profits 


for 


MAIL COUPON TODAY 


1926 


Proof of the Value 


to plumbers 
of our advertising 


Proof from Colorado 


66 E thank you for your prospect 
—enter same as sold—send some 
more.”—F, E. Bumstead, Colorado Springs. 


Proof from New York 


66 SOLD three No. 162 seats to three 
separate customers through your 
advertising this week in magazines, and 
several No. 425 seats for office uses. My 
best wishes and thanks for your assist- 
ance.’”’—Joseph Kelly, New York City. 


Proof from California 


6¢\7 OUR letter of the 22nd instant noti- 

fying us of the inquiry of Mrs. F. J. 
Marcer for information regarding the 
Church Seat, was received yesterday A. 
M. We immediately went to see her 
and sold the seat. 


“We want to thank you for the co- 
operation and to assure you that we ap- 
preciate your method of assisting us in 
the sale of these seats.” — Pixley & Gould 
Plumbing Co., (Ira E. Gould), Glendale. 


Proof from New Jersey 


6¢T IN haste we beg to advise that we 

sold this seat as per your lead and in 
fact sold all your leads except one.”— 
J. Ben Horsfall Co. 


The above are a few of the many 
actual cases in which, through our 
advertising, we have placed sales 
in the path of local plumbers. 


me 


C. F. CHURCH MFG. CO. 
Dept. C15, Orange St., Holyoke, Mass. 


Gentlemen: 


myself as your retail distributor. 
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Please send me information immediately on how I can identify 


distributor I automatically place myself on your prospect mailing list. 


Name ast nc 
Address 


City aie: 


I understand that in becoming your retail 
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METALS—DMarket Prices and Conditions 
[ An Accurate Report Compiled as ‘‘ The Plumbers’ Trade Journal, | aa 


| Steam and Hot Water Fitters’ Review’’ Goes to Press | 


Red Top_ Relief 
Valve Model No. 2 
relieves at 30 lbs. 
pressure protect- 
by ing hot water 
heating systems 
from cracked 
boiler sections and 
other ruptures. 


' Sectional View, 
Model N.. 2 Red 
Top Relief Valve. 


To your benefit— =z 
and the owner’s 


The low cost at which a Red Top Tank-in-Basement Hot Water Heating 
System can be installed means profitable sales for you. Installation is 
easy. A Red Top Relief Valve, Model No. 2 and an air-tight tank is all 
the special equipment needed. 
To the owners’ benefit, in addition to the low price of the system, are the 
high degree of efficiency and the absolute safety. The growing popularity 
of these systems is well deserved. 
The Red Top relief valve acts on the gravity principle, without the aid of 
complicated mechanism. They are the only valves for this purpose ap- 
proved by the Underwriters’ Laboratories, Inc. 

Write for Red Top Heating Book. 


NEPTUNE METER CO. 


50 East 42nd Street New York, N. Y. 


Branches in Principal Cities. 


REMEMBER THE TRADE MAR 
REMEMBER THE NAME | o 
But most of all remember this —a reputation for quality—a 


modern factory with every facility for servi B i 
STEN Hea an y ce stands behind 


THEREFORE — 
REMEMBER THE NAME 
REMEMBER THE TRADE MARK 


It will pay you when ordering anything fr 
] any om ash rhe 
the finest shower needle bath eq ini eehtib: oe ane 


Have you our complete catalog? See your jobber today 
HUDSON BRASS WORKS, Inc. 


16-20 Nassau Street 
BROOKLYN, N, Y. 


ned fop peel Valve 


Bo a 
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NEW YORK 
TIN 
Straits’. «« ccs paneer nominal, 62.75¢ 
99 percent)... 2s. aia nominal, 61.75¢ 
Pxtrarrenned = setter nominal, 62.75c 


COPPER 
Producers’ price, Electro. del. Conn. pts. 
Prompt and January ...... 14.12%c 
Outside market, prompt and January: 
Prime Lake, delivered ....... 14.25¢ 
Electrolytic, f.o.b. refinery ... 
Casting, f.o.b. refinery ....... 13.45¢ 


LEAD 


American S. & R. Co.’s price ..  9.25¢ 
Outside market, including prompt ship- 


ment from West .... 9.25— 9.50c 
ZINC 
Prime Western ....... 9.00— 9.05c 
Brass. special 2... 5-7 9.15— 9.20c 
High grade ...nominal, 10.25—10.50c 
ST. LOUIS 
LEAD 
Sott Missouri. crete 9.10— 9.20c 
ZINC 
Prime Western «7.:.... 8.65— 8.70c 
Brass, Special 2.0 sce 8.80— 8.85c 


METAL PRODUCTS 


The following is a list of base prices: 
Copper rods, black, net.. 15.25—15.50 


Copper invsheets) cn ate 22.50 
Copper, bottoms cred riers 82.50 
Copper in rolls seen eee 21.87% 
Copper rods, round ... 21.62144,—22.12% 
High) brass sheetss eset 19.12% 
High brass) rodsweeri ase acre 16.87% 
Low: brass sheets/). -ilace terns 20.62% 
Seamless high brass tubing .... 23.75 
Seamless low brass tubing ..... 25.50 
Admiralty, stubin@esiasenee ele 24.75 
Full lead sheets ....... 12.25—12.50 
Cut lead sheets ........ 12.50—12.75 
ead = pipe yest te ate 11.00—11.25 
Sheet zinc, f.o.b, mill’ J.......; 12.00 


IRON AND -STEEL PRODUCTS 


Rolled Iron and Steel 
F.o.b. mill Pittsburgh district: 


Black: ‘sheets... ioceits ee ero 8.35 
Tin’ mill black® > 21. sees cerns 8.35 
Blue annealed sheets ........... 2.50 
Galvanized sheets! e--eeeeeee 4.60 
Galvanized corrugated, lb........ 4.65 
Painted corrugated; Ibi) los .ceec 4.65 
Terne:platessal. “Gifs moc estes 5.75 
lone téernes; 28 cauce eee ae 4.85 
Tin plate; 100-pound eee 5.50 
F.0.b. mill Chicago district: 
Jron. tbars ) 8.c..5 oscar eee 2.00 
Steel bars ......... rate SNagen ate tcanyeteys 2.10 
Black ‘sheets: 5 122 «tere aici ee tates 3.45 
Blue annealed sheets ........... 2.60 
Galvanized’ sheets 2.2 .Ja.ns00068 4.70 
Tin plate, 100 pounds, f.o.b. mill.. 5.60 
Tin plate, 100 pounds, delivered.. 5.65 
Delivered in Philadelphia: 
Tronsbars.s can ic so eee eee 2,22 
Steel. bars. 3. Saeco een oe 2.382 
Blue annealed sheets ...... 2.72—2.82 
Black sheets’ = ).2 sis). eee 3.57—3.62 
Delivered in New York: 

Steel: bars <4. shone eee 2.384—2.44 
Iron” bars: 4.0.2 occ Mee ae 2.24 
MANUFACTURED STEEL 
Steel pipe, Lorain, O., base ...... 62% 

Steel pipe, Evanston, IIl., and 
IndianatHarbor =... tee 60% 


PITTSBURGH 


Steel pipe, 1-3-inch black, f.o.b. Pitts- 
burgh district or Lorain mill ... 62% 
Wrought-iron pipe, 1-1%-inch.... 30% 


CAST-IRON PIPE 
North base, 6-inch and 
heavier so tdite cs aes 48.00—50.00 
Northern, 4-inch foundry. 52.00—54.00 
(Freight to New York, $2.60—$2.90) 
South. base, 6-inch high press..... 42.00 
Class A and gas pipe, $5 additional. 


SCRAP METALS 


BOSTON 

Dealers’ buying prices: 
Heavy, copper 2. 3. ere 11.00—11.25 
Lights copper)... -)-.a-eeeer 9.00— 9.50 
Heavy brasse..-.,..ceeee 7.00— 7.50 
Light” brass... 5.75— 6.25 
Old. Zine ©. 3c... aoe 5.00— 5.50 
Heavy lead) 3... see 7.75— 8.25 
Battery lead 7... 7050eeee 5.50— 6.00 

NEW YORK 

Strictly crucible copper ... 11.75—12.00 
Heavy copper ........... 11.50—11.75 
light: copper) oa. seis 9.50— 9.75 
Cocks and faucets ........ 7.50— 7.75 
Heavy: brassy -..1 eee 7.00— 7.25 
New brass clippings ..... 9.25— 9.50 
Battery lead (i.a50s ee 5.50— 5.75 
Heayy «lead ™. ....i2ie eee 7.75— 8.00 
Old zine: i052... tee 5.00 
New zinc serap 1. c1eeeineeeee 6.00 

DETROIT 
Heavy, coppers see 11.00—11.25 
Light-copper: 12. eee 9.00— 9.25 
Red -brass*..). .02-02. Re eee 8.50— 8.75 
Yellow brass castings .... 6.50— 6.75 
Medium brass) .42ec eee 6.50— 6.75 
Red brass! borings =. .seee 8.00— 8.25 
Yellow brass borings ..... 6.50— 6.75 
Light brass nn. secre 6.25— 6.50 
Scrap! zin¢ hija.) See 4.00— 4.25 
Lady ceneyes veces sanceseeuse teen 6.75— 7.00 
Tea lead...:. «s .a2.5 eee 5.50— 5.75 

BUFFALO 
Strictly crucible copper ... 11.00—11.50 
Light copper |. .. sree 9.00— 9.25 
Heavy brass. - ee eee 7.00— 7.25 
Cocks and faucets ........ 7.50— 7.75 
Brass’ clippings” 4....ane —9.00— 9.25 
Heavy lead. o.6 3. os eee 7.25— 7.50 
Tea lead \. Ji. f 8.2 eee 6.00— 6.25 
Battery: leaden deste 5.00— 5.50 

CLEVELAND : 
Crucible copper ......... 11.25—11.50 
Heavy Copperi.s. ..-cnene 11.00—11.25 
Light copperiew.> ieee 9.75—10.00 
Red. brass. >... ohne 9.25— 9.50 
No. 1 composition turnings. 8.75— 9.00 
Heavy yellow brass ...... 7.25— 7.50 
Clean! light; brass]... 6.25— 6.50 
Yellow brass tubing ..... 7.25— 7.50 
New brass clippings ..... 8.75— 9.00 
Cocks and faucets ....... 7.50— 7.75 
Heavy lead ~...0a...4 2: obit 7.50— 7.75 
Tea lead 75.....0.0 0s eee 5.25— 5.50 
PHILADELPHIA 

Heavy copperica milena 11.00—11.50 
Light scopperi. 5) 9.25— 9.50 
Cocks and faucets ........ 7.75— 8.00 
Heavy) Drasse. oes sae 7.50— 17.75 
New brass clippings ...... 8.75— 9.00 
Light: brass: # o.. see 6.00— 6.25 
Heavy -lead "a0 eee 7.50— 17.75 
Tea lead)... dasshmeee 6.00— 6.25 

CHICAGO 
Crucible copper .......... 10.75—11.25 
Heavy (copper Sse 10.50—11.00 
hight copperemc- sae 9.00— 9.50 
Heavy yellow brass ...... 7.50— 8.00 
Clean light brass ........ 7.25— 7.50 
Yellow brass turnings .... 7.50— 8.00 
New brass clippings ...... 9.00— 9.50 
Cocks and faucets ....... 7.75— 8.00 
Heavyy.aleadiink casita . 7.75— 8.25 
Tea” lead “0 ee oe . 6.75— 7.25 
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A. SWIERSKI of 8738 Hous- 
ton Avenue, Chicago, has been 
exceptionally busy during the 
past few months, having a number of 
important contracts on hand in different 
parts of the city. Among his most im- 
portant jobs are an apartment hotel and 
restaurant building at 53rd Street and 
Blackstone Avenue, and an apartment 
building in South Chicago, at 91st Street 
and Muskegon Avenue, comprising 22 
flats and three stores. He also has a con- 
tract for the two-story office building 
which is being erected by the Peoples 
Gas Light & Coke Co. at 89th Street 
and Commercial Avenue, in which there 
will be considerable plumbing work. In 
addition to its offices for South Chicago 


and vicinity, the Gas Company has ar- 


ranged for demonstrating rooms and 
will connect up for display equipment 
for heating water by gas, comprising 
various types of heating boilers now on 
the market. 


During the week between Christmas 
and New Year’s the plumbing shop of 
M. J. Corboy Co., at 178 Randolph 
Street, Chicago, was damaged by a fire 
which occurred in an adjoining building. 
While this latter building was almost 
completely destroyed, the damage sus- 
tained by the Corboy Company was main- 
ly through water in attempting to ex- 
tinguish the flames. 


Richard S. Ryan, Chicago master 
plumber, passed away December 24 at 
his late residence, 7228 Calumet Avenue, 
his death being caused by a complica- 
tion of pneumonia and kidney trouble. 
Mr. Ryan, who was 46 years old, suffered 
an attack of pneumonia over a year ago, 
from which he never fully recovered. 
He was a brother of the late James F. 
Ryan of the old firm of Byrne & Ryan, 
and for several years was in partnership 
with A. E. Mortimer of the firm of Morti- 
mer & Ryan. The deceased is survived 
by a widow and three children. 


B. Z. Hutchinson of Oklahoma City, 
Okla., recently spent two weeks in Chi- 
cago visiting old friends and relatives. 
Mr. Hutchinson, who is a former Chicago 
plumber, has been quite successful in 
the Southwest. He does considerable 
work in both plumbing and heating and 
has quite a little work on hand through- 
out the State of Oklahoma. He had the 
misfortune to lose his wife by death last 
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Trade Notes From Chicago 
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January and it would not be surprising 
if Bert decided to return to Chicago some 
of these days when he decides to retire 
from business. 


T. George Irving, for many years en- 
gaged in the plumbing business at Oak 
Park, Ill., passed away, December 23, 
at his home in River Forest. Death was 
due to an illness with which he had been 
afflicted for some time. The funeral was 
attended by many of Mr. Irving’s former 
associates and friends in the business. 
The deceased, who was 54 years old, is 
survived by a widow and four children. 


A. Mourant of Chicago’s plumbing 
family, has been fairly busy with a line 
of new work during the past few months. 
He has the contract for a number of 
residences and two apartment buildings 
and is also installing the plumbing in a 
52-family apartment building at 6210 
Kimbark Avenue. Since moving to 443 
East 75th Street over a year ago, Mr. 
Mourant has catered largely to new 
work and has had an exceptionally busy 
time of it. 


John Delehant of 652 West 47th Street, 
Chicago, has recently been awarded the 
contract for plumbing in the Hutchinson 
High School to be built by the Chicago 
Board of Education in the Northwest. 
section of the city. The plumbing sys- 
tem in this fine structure will cost in the 
neighborhood of $80,000. Mr. Delehant, 
who does considerable school work, is 
president of the South Side Auxiliary 
to the Chicago Plumbing Contractors’ 
Association. 


Edward H. Schoessling, son of Mrs. 
Ida C. Schoessling, popular chairman of 
the Entertainment Committee, Women’s 
Auxiliary to the North and Northwest 
Master Plumbers’ Club, was married, on 
December 5, to Miss Julia Wengerski 
of Chicago, by Pastor Block of the Ger- 
man Lutheran Church. Following the 
wedding a reception and supper took 
place at 1404 Wellington Street. The 
young couple will make their home at 
2827 North Clark Street, Chicago. 


John J. Cahill of Evanston, IIL, left 
Chicago recently for Phoenix, Ariz., 
where he will join his wife, son and 
daughter who have been sojourning there 
for nearly a year. His boy, who is 19 
years old, has been in Arizona in the 
hope of recovering his health, and has 


“Russ” Doherty, J. A. Cutler, K. P. Beardslee and Jim Doherty, Western Trade 
Golfers of Some Distinction, Photographed at Olympia Fields, Near 
Chicago, Last Fall 


been compelled to undergo a number of 
operations. The daughter, Miss Eliza- 
beth Cahill, is now attending high school 
at Phoenix. Mr. Cahill expects to re- 
main with his family there until March. 
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One of Chicago’s Plumbing Elite 


E are pleased to present here- 

with a likeness of Carl John 

Stein, one of the leading plumb- 
ing contractors of Chicago, Ill. This in- 
timate photo was taken in front of his 
beautiful summer cottage at Wawasee, 
Ind., and shows him in a characteristic 
pose. 

Mr. Stein, who is president of the 
Carl John Stein Co., 166 East Grand 
Avenue, is a successful and representa- 
tive master plumber and is quite well 
known throughout the trade in the 
United States. 

He served his apprenticeship at the 
plumbing trade with the old firm of 
Dwyer Bros. of St. Paul, Minn. 

Working for a few years as a journey- 
man, Mr. Stein came to Chicago and 
shortly after embarked in business for 
himself. He started on State Street, 
near Harrison Street, ard built up a 
thriving jobbing trade. 

Ambitious, aggressive and energetic, 
he branched out in new work, his busi- 


Carl J. Stein, Chicago, Ill. 


ness growing step by step until no sky- 
scraper was too large for him to handle. 

His first real big job was the Hotel 
Sherman and his successful performance 
on that contract won him over to Chi- 
cago’s leading architects. 

He has forged his way to the front and 
his progress has been marked, his firm 
having installed the plumbing in some 
of the city’s largest buildings. 

Within the past few years the com- 
pany has included steamfitting in its 
line, doing considerable work of that 
nature. 

During his busy career, Mr. Stein has 
always found time to take an interest 
in association affairs, having served as 
president of the Chicago Master Plumb- 
ers’ Association when that organization 
celebrated its Silver Anniversary 15 
years ago. 

Forming the habit of industry in his 
youth, Carl is never idle, even during 
recreation periods, and he plays just as 
hard as he works. Mr. Stein says his 
favorite sports are fishing, swimming 
and horseback riding. 

When in the city, Carl exercises regu- 
larly'in the gymnasium of the Illinois 
Athletic Club, of which he is a life 
member and this also helps him to keep 
physically fit. 

In addition to his plumbing and heat- 
ing business, Mr. Stein is financially in- 
terested in and a director of several 
other Chicago corporations. 

In the past few years, having earned 
a rest, Carl has spent the greater part 
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KELLY 


Seat-Action 
W ater Closets 


For 
Schools, Factories, Etc. 


We also manufacture 


Frost Proof Closets 


Jobbers Sell Them 


THOS. KELLY & BROS. 


Est. over 35 Years 
3422-24-26 W. Lake St., CHICAGO 


PORCELA 
— OR’ Bath Tub - 
CLEANSER 


Made expressly for cleaning and 
preserving the luster of 
Enameled Fixtures. 
Thousands:.of contracting plumbers use 


PORCELA and recbmmend it to 
their customers. 


If 708, do not have PORCELA in stock 
order from your jobber. 
Write today for Gescriptive matter. 


PORCELA - RADAX COMPANY 
PITTSBURGH, PA. 


Learn about 


DUROCK 


—the perfect material for 
bathroom equipment 


See next issue of this 
publication 


Broadcasting 
“Modern-ize 
your purchases 


of Floor Flanges, Ring Hang- 
ers, Eccentric Reducers, Traps, etc.’ 


vt DERN IRON WORKS °° 


Plumbing Fixtures 


Better Sanitation | 


Greater Economy 


THE IMPERIAL BRASS MFG. CO. 


1219 W. Harrison St. Chicago, Ill. 
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of the time from April to October at 
his summer cottage in Indiana. 

But, whatever degree of success he 
has attained in business, he says, “has 
been due to hard work and keeping ever- 
lastingly at it.” 


—_— 


Indications Point to Continued Building 
Activities in Chicago During 1926 


CCORDING to the opinion of lead- 
A ing architects and contractors, the 

City of Chicago will experience an- 
other great building year in 1926. 
Buildings now in process of construction, 
together with projects of considerable 
magnitude which are contemplated, and 
for which plans are being drawn, all 
point to continued building activity. 

While much of the work this season, 
as anticipated, will be of an industrial 
character, there will also be constructed 
a number of large hotels and office build- 
ings, and new sub-divisions are opening 
up in the outlying districts which will 
insure another period of home building. 

The majority of the trade agreements 
between the employers and the unions 
will expire on May 31st, and it is ex- 
pected they will be renewed without labor 
trouble of any kind. 

Some of the unions in the building 
trades, that are not now being paid the 
wage scale of $1.50 per hour, that is be- 
ing received by the plumbers, bricklay- 
ers, electricians and several other trades, 
may demand a similar scale, but none 
of the trades now getting $1.50 per hour 
will demand any increase, it is believed. 


Chicago Heating Contractors Elect 
Officials 


T the last regular meeting of the 

Chicago, Ill., Heating and Piping 

Contractors’ Association, held on 
December 10, 1925, the following mem- 
bers were elected to office for the ensuing 
year: Ralph Barnes, president; W. A. 
Burns, vice-president; Harry Mitchell, 
treasurer, and Geo. H. Dahlquist, secre- 
tary. 

This association, formed a year ago 
for the benefit of the heating and pip- 
ing contractors of Cook County, has been 
steadily improving its position among the 
heating fraternity. 

We are given to understand that its 
“Guarantee Heating” certificate, which is 
included herewith, has made quite a hit 
with local property owners and build- 
ers. In substance, it follows: 

“All heating plants installed by mem- 
bers of the Chicago Heating and Piping 
Association, stamped and approved by 
said association, are fully guaranteed. 
Before any installation is made, members 
are required to furnish a plan to the 
Association Inspector, with full layout of 
piping, boiler size and amount of radi- 
ation installed in each room. A building 
plan must accompany this layout so that 


F. X. Rinehart, Western Trade Golfer, 
Chicago, Ill. 
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Master Plumbers Walter J. Blyth and 
Bill Knauss of Chicago, Take Day 
Off to “Tee Up” at Greenview 
Golf Club 


correct amount of glass exposed wall, 
roof and cubical contents may be deter- 
mined. 

“Furthermore, all plans are then 
numbered, registered, and a copy left on 
file at the association’s office. Should 
contractor not have ample sized boiler, 
or sufficient radiation, inspector will de- 
mand an increase in size. Pipes must 
be of ample size or increase in same will 
be ordered. 

“All inspected plans bear the corpora- 
tion seal and are stamped and given a 
registered serial number, and signature 
of inspector. For your protection see 
that your contractor has this inspected 
plan on the job. 

“Contractor must make report on your 


job when completed. Therefore, if heat- . 


ing contract is let to a member of this 
association, your worries regarding a 
good heating system are ended. Look 
for the inspected plan that guarantees 
a heating plant that will heat to 70 de- 
grees in the coldest weather. Contractor 
will be glad to give you a copy of plan 
if desired.” 


—<—$_ 


Standard Sanitary Team Leads Windy 
City’s Wholesalers’ Bowling League 


ELL, brothers, here we are again, 

this time with the Chicago 

Plumbing and Heating Whole- 
salers’ Bowling League team standing, 
as of December 29, 1925: 


Team Aigue 26 Pet. 
Standard Sanitary ... 40 11  .784 
Illinois Malleable .... 87 14 .725 
Weil-McLain ......... Bi ah cipas 
Je-- Clowes eye 35) 76) 6686 
Lehnen & Webb ...... 307) 2158s 
Wolff Mfg. Corp. ..... 29) 2258-69: 
Whitney & Ford ..... YIN PA lll 
American Radiator ... 23 28 .451 
Davies Supply ....... Lb 386 9.294 
WalwortheMtow Cos aes een mo 
Western Plbg? Sup... 11) 4095-2116 
Hoelscher Bros. ...... 11 40.216 


And, further, for your information, 
Secretary Bill Gavin sends the following 
additional “dope” along: 

First high team game—J. B. Clow, 
1002; second high team game, American 
Radiator, 974; first high team average, 
three games—J. B. Clow, 909; second 
high team average, three games, Whit- 
ney & Ford, 896-2. 

First high individual game—Kurtz, 
Standard Sanitary, 257; second high in- 
dividual game, Peterman, J. B. Clow, 
255; first high individual average, three 


games, Johnson, Weil-McLain, 215; 
second high individual average, three 
games, Krugman, American Radiator, 
211-1. 


—=_ 


Air Mail Service Gradually Coming 
Into Its Own 


INCE government engineers have 

completed the lighting of the New 

York-Chicago airway we have re- 
ceived many letters and packages from 
Chicago via air mail. 

The air mail service can often substi- 
tute for telegrams dispatched at the close 
of the business day and also serves to 
get mail prepared too late for the fast 
New York-Chicago trains. 

For instance, a letter mailed in New 
York at the close of the business day, 
say at 6 o’clock P.M., will reach Chicago 
at 5:45 A.M. and be delivered on the 
first morning delivery. For the railway 
train service such letters had to be ready 
at 1 o’clock P. M., and then were not 
on the first delivery. 

New methods of communication anni- 
hilate distance. Our Pacific Coast 
friends are now as close to us (by air 
mail) as those in St. Louis, and Chicago 
has been brought as close as Boston, 
it seems. 


—>—_ 


Illinois State Convention Arrangements 
About Complete 


O complete final arrangements in 
connection with the Illinois Master 
Plumbers’ Convention, to be held at 

Danville, January 19, 20 and 21, the 
officers of the State Association, consist- 
ing of President Seward Best of Quincy, 
Vice-President Wm. F. Hildeman of 
Chicago Heights, and C. D. Brownell of 
Champaign, met in Chicago during the 
week between Christmas and New 
Year’s, in conference with officers of the 
Chicago Association. 

There will be a sanitary exhibit in 
connection with the convention, prac- 
tically all of the space for which has been 
sold, and the officers look forward to a 
big attendance and a successful conven- 
tion. 

The Chicago Local Association will be 
represented by its usual quota of dele- 
gates at the coming Illinois State Con- 
vention, in connection with which ar- 
rangements have been made by the Chi- 
cago Association for a special car on the 
Chicago & Eastern Illinois Railroad. 

These delegates will leave Chicago on 
January 18, at 12:25 P.M., and arrive 
in Danville at 3:43 P.M. An invitation 
has been extended to the master plumb- 
ers adjacent to the city to accompany 
the Chicago party to Danville. 
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In addition to the regular delegates a 
number of local master plumbers have 
signified their intention of attending, 
as well as a number of ladies who will 
accompany their husbands to the conven- 
tion. 
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North Shore Plumbing Contractors 
Entertained by Wolff Mfg. 
Company Officials 


ONTINUING its policy of getting in 
close contact with the local master 
plumbers, the Wolff Mfg. Co. of 

Chicago, Ill., entertained a group of 
Evanston plumbers on December 16. 
The plumbers were the guests of the 
Wolff Company representatives at the 
Hotel Sherman for luncheon. 

At this function K. P. Gordon, vice- 
president, introduced Wm. J. Woolley, 
new vice-president and director of sales, 
who outlined the policy of the Wolff 
Company with respect to its relations 
with the plumbing trade, which he de- 
sired to be of the most cordial character. 
Mr. Woolley also dwelt at some length 
upon the plans of the Wolff Company to 
extend greater service and cooperation 
to the master plumbers. 

A similar talk was also made by Art 
Jolliffe, newly-appointed manager of the 
Chicago branch of the.company. Jos. 
W. Cannon, Sr., president of the Chicago 
Master Plumbers’ Association, who was 
also an invited guest, made a few re- 
marks appropriate to this occasion. — 

Following the luncheon, the guests of 
the company were shown through the 
Wolff plant at Hoyne and Carrol Ave- 
nues, visiting the brass shop, the mould- 
ing rooms and the enameling plant. They 
were afterwards entertained at dinner ~ 
in the firm’s dining room where they 
were met by Dr. Duryea, president of 
the Wolff Company, who made a brief 
talk illustrative of the progress made by 
the company during the year 1925. 

These North Shore plumbers were 
later the guests of the company at a 
theatre party, thus terminating in en- 
joyable fashion a rather busy and in-~ 
teresting day. 

The Evanston plumbers present in- 
cluded: Harry Hagen, J. Martin Han- 
son, J. W. Moore, Geo. Wible, E. Cole, 
T. Swanson, H. Grigg, J. Kregei and A. 
J. Chester, while S. Steffen of Winnetka, 
and Jos. W. Cannon and Peter M. Munn 
of Chicago, were also very active among 
those in attendance. 

Officials of the Wolff Mfg. Co. at the 
luncheon were: Wm. J. Woolley, vice- 
president; K. P. Gordon, vice-president; 
A. H. Jolliffe, Chicago branch manager; 
H. J. Gielow, assistant manager; C. 
Loges, salesman, and B. J. Lenzen, sales- 
man. 


A. N. Jacobson, K. P. Gordon and the Stringer Brothers, Charlie and Al, Who 
Participated in a Western Trade Golf Association Meet at Olympia 
Fields, Chicago, Last Autumn 
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No heater is better than its burner and 
without an efficient burner no appliance stands 
the test—that’s why the leading manufactur- 
ers of Hot Water Heaters, Gas Furnaces, 
Boilers and Heating Appliances are adopting 


The Consumer—Plumber and Fitter—Jobber and Gas Com- 
pany—are fast recognizing the superiority of Heaters 
equipped with Barber Jet Burners. They are demanding 
heaters equipped with them. 


Over 250,000 Hot Water Heaters will be sold during 


1926 in which Barber Jet Burners are the standard heating 
elements. 


We have made accurate comparative tests upon 80% of best 
makes of Hot Water Heaters and in every instance have 
improved their efficiency—burned less gas—eliminated back- 
firing, carbon and fumes—with Barber Jet Burners. 


Barber Jet Burners function perfectly in all gas districts 
throughout the United States and Canada. | 


There is no standard Bunsen Burner made that is free from 
back-firing, carbon, fumes and servicing in all gas districts. 


We will prove conclusively to any open minded Heater Man- 
ufacturer—by means of accurate tests, in our well equipped 
laboratory— at no expense to him— that we can adapt a 
Barber Jet Burner to his heater which will improve its effi- 
ciency — with the use of less gas. 


Write for our new Jet Burner Catalog, illustrating our newer designs and 
giving full information — engineering data —- prices and discounts. 


3102-04 Superior Avenue, Cleveland, Ohio 
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HE HOLIDAYS, with 
their family re- 
unions and friend- 

ly gatherings — their 
messages of good will, 
good cheer and good 
fellowship—now being 
over, the country is 
again settling down to 
routine life and busi- 
ness—to face the problems of the new 
year. Yet, the pleasantries of the holi- 
days still linger with us. 

How monotonous life would be at 
times, if not dreary, were it not for the 
festivals and festivities which custom, 
from long practice, has interwoven in one 
form or another in the fabric of the 
human family, among all peoples, from 
the most primitive of earth’s early morn 
to the most advanced of this scientific 
age! 

Of all the compensation of the holidays 
what is finer than those simple messages 
of good will from old friends—and some 
not quite so old—scattered here and 
there throughout this broad land of 
ours? How these little remembrances 
just seem to annihilate time and distance, 
bringing one’s friends nearer by reviving 
memories of the happy days and good 
times agone! 

Of course, you were all the happy 
recipients of many such kindly greetings, 
not a few of which were from friends 
in the craft—local and more distant; 
some, perhaps, thousands of miles away; 
each a link securely forged into a great 
and priceless chain of friendship. 

One cannot help but realize that the 
master plumbers, among other things, 
have founded a fraternity of no mean 
importance and influence. Through or- 
ganization, representatives of the trade 
from every State in the Union have been 
brought together into one strong band 
of friends and fraters. A master plumber 
need but to travel o’er this broad land, 
even to its outermost boundaries, to dis- 
cover that he has a friend in every 
plumbing shop. 

Naturally, close friendships have been 
developed among those who, for years, 
have met in annual convention—friend- 
ships of a lifetime; perhaps, after all, 
the richest fruitage of organization. At 
any rate, were it not for organization 
there would have been few friendships 
among those of the trade; the master 
plumbers of the United States, save in 
few instances, would today be strangers 
to one another. 

Yes, Brethren of the Craft, yours is a 
great fraternity! And the little holiday 
messages which Uncle Sam has been re- 
cently delivering at our doors again 
gently remind us that the fathers of 
the organization “Builded Better Than 
They Knew.” 


0 


Physicians and Plumbers 


OCTORS, IT APPEARS, are not con- 

sidered good insurance risks by 

the big life insurance companies, 
mainly, it is explained, because they fail 
to take the rest and exercise they pre- 
scribe for their patients. Many phy- 
sicians, among them the most eminent, 
it is claimed, pass away in their fifth 
and sixth decades. 

In a recent article, wherein he discus- 
ses this matter, Dr. Royal.S. Copeland 
places the blame, and rightly so, upon 
overwork. We all know physicians who 
are overdoing it, and we all know of 
many who have died young. It is a 
self-sacrificing profession under the most 
favorable circumstances—a noble life 
work. 

Dr. Copeland, in interesting detail, 
tells of the many trying ordeals of the 
physicians; how he is called at all hours 


awakened from his 
sleep and taken from 
his meals in calm and. 
stormy weather; and 
that he never fails to 
respond to a call, which 
is all very true. 

“You couldn’t get 
the lawyer, the car- 
penter, the plumber, 
etc,” says the good doctor—and U. S&. 
Senator—“to respond to each and every 
call I have enumerated.” 

Of course, doctor, we cannot speak 
for the lawyer or the carpenter, but we 
do know something about the plumber— 
his habits and his considerate nature— 
and, too, of the many trying demands 
made upon him. 

His, also, in large measure, is a self- 
sacrificing calling. His sleep is often 
disturbed, and his meals interrupted. 
He has few holidays or Sundays that he 
can call his own, for plumbing troubles 
demand immediate attention, or the 
whole family workshop will be put out 
of business. Many a night, during be- 
low-zero weather, he is routed out of a 
warm bed, in the very midst of a happy 
dream, to repair a break in the plumb- 
ing system, such as water pipes, range 
boiler, etc. 

And, come to think of it, few of the 
men in my time, who stuck to the jour- 
neyman’s end of the business, reached 
middle age; and those who did, for the 
most part, were broken down, old men— 
old in physique. Nor is this to be won- 
dered at. Draughty buildings, damp cel- 
lars, wet ditches, exposure of all kinds 
of weather, heavy lifting and other like 
hardships would break at least a Samp- 
son. 

May we not infer from the foregoing 
that the physicians and the plumbers 
have much in common—their hardships 
and sacrifices, particularly? And, also, 
is there not an identity of interest in the 
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efforts lie in the direc- 
tion of curing, and the 
latter’s in preventing 
disease? The misfor- 
tune is that both call- 
ings do not fare better 
in the race with life 
and its rewards; not, of 
course, disparaging the 
reward of satisfaction 
which comes to everyone who does his 
duty as he sees it—perhaps the greatest 
reward, after all is said and done, as the 
old saying goes. 


O-——— 
Retired Master Philosophizes 


NE OF THE RESPLENDENT rays of 
the Star of Friendship which 
brightened the writer’s sanctum 

during holiday week was a most inter- 
esting letter from the facile pen of our 
old friend, Joseph A. Barr, former mas- 
ter plumber of Rochester, N. Y., now the 
retired “Lord” of Tranquil-Villa, Lyell 
Road, Gates, N. Y. 

Joe, by the way, was ever tranquil, 
philosophic, earnest and knowing, as the 
older men of the trade will recall. In 
his day, he was a great convention 
patron, and, too, ably served the ““Em- 
pire State” Association in various official 
capacities. Although now retired, he has 
not lost interest in the activities of 
plumberdom. For instance, he tells me 
that he still reads, with “much interest 
and pleasure,’ THE PLUMBERS 
TRADE JOURNAL. 

Now this letter of friend Barr’s is 
altogether too good to be monopolized, in 
its entirety, by yours truly, so he is go- 
ing to take the liberty of passing a few 
of its high lights along to the trade. You 
know it is not often that we hear from a 
retired master plumber; most of those 
who quit the active business game are 
really tired master plumbers. Some dif- 


This New Display Room at the Offices of the Wolff Mfg. Corp., North Hoyne 
Avenue and Fulton Street, Chicago, We Are Told, Does a Great 
Deal to Stimulate Sales 


AN’S PAGE 
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ference? We’ll say so! 

Joe, who is something 
of an inventive genius, 
modestly informs me 
that the Smithsonian 
Institution, in charge 
of the United States 
National Museum at 
Washington, D. C., re- 
cently accepted with 
thanks and placed on exhibition four 
glass models of a syphon he invented. 
Quite an honor, to say the least. 

He also says that while in the Patent 
Office a short while ago, he learned that 
there are about 2,500 patents on file in 
the plumbing department, the creations, 
mostly of members of the plumbing 
trade few of whom received any financial 
reward for their efforts—the general 
public being the beneficiaries. Again, 
we repeat: Plumbing practitioners are 
philanthropists! 

But, in the last analysis, what matters 
it? For as Joe truly remarks: “It is 
the mind that makes the body rich; and 
as the sunshine breaks through the dark- 
est cloud, so honor appears in the habit 
of a plumber.” The rendering of real 
service, in his opinion, is the great 
achievement. Idealism? Yes! But the 
truth, nevertheless! ; 

Referring to the picture which adorned 
the front cover of the November 15 issue 
of this JOURNAL—“Bygone’ Unhappy 
Day”—he does not agree that those days 
were entirely unhappy. And why? 
“Well,” says he, “then we had a future 
to look forward to, though we climbed a 
rugged hill; an ambition to advance and 
excel; now, it is the sliding down time 
and the ranks of the old-time lead work- 
ers are rapidly thinning out.” 

As for the jokesmiths and cartoonists 
who ridicule the trade, Joe doesn’t seem 
to be greatly perturbed. While these 
jokesters are bad enough, he thinks the 
publications which exploit their rot are 
far worse. “When others were making 
faces at me,” says Joe, “my old Scotch 
mother use to say: ‘Turn your head 
around the other way, and you will no’ 
see them’.” There’s some good, homely, 
hard-headed Scotch philosophy for you! 

In conclusion, he gives vent to this 
gem: “Be modest without self-depreci- 
ation, proud without presumption, and 
armed with a proper estimation of one’s 
merits.” We’ll wager that this has been 
our friend’s rule of life; in fact, we 
remember him as just that sort of fel- 
low. No wonder he has attained to the 
dignity of “Retired Master Plumber” 
and now basks in the exhilerating atmos- 
phere of tranquility. 

But, Joe, forget about that “sliding 
down time” of life. Why we are only 
boys yet! Whenever you get to medi- 
tating that way, just try and think of 
our old friend Methuselah and his 969 
years. We’ve got to complete quite a 
few more annual tours around the sun 
before we beat his record. However, if 
you insist, may your “sliding” downward 
be slow and smooth; and may well- 
earned contentment attend you all the 
way. 

a 


PalmjBeach Association Elects Officers 


E are in receipt of a communica- 
tion from H. H. MacKenzie, sec- 
retary of the Master Plumbers’ 

Association of Palm Beach County, with 
headquarters at West Palm Beach, Fla., 
to the effect that the outcome of the 
annual election of officers, held on Janu- 
ary 5, was as follows: 

H. W. Thorne, formerly vice-president 
of the organization, was elected presi- 
dent; I. R. Alexander, vice-president; 
Wm. P. Coyle, treasurer; H. H. Mac- 
Kenzie, secretary (re-elected), and 
Scotty Dryden, sergeant-at-arms. 


Drs 


' 
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How Fottery Is Made 
We'll be glad to tell. anak We'll tell you 


briefly and interestingly and we. won’t use 
technical language. 


facture of modern sanitary plumbing fixtures. 


The story of this amazing development is so 
interesting and so valuable to the plumbing 


Events which took place over five thousand 
years ago were recorded by the Babyloniansand 
Egyptians in tablets of clay. The same funda- 


trade that we have put it all into a booklet 
entitled, ‘“‘Established 3500 B. C.’’? ‘This 


booklet is an easy, pleasant way to get in- 


mental principles of pottery-making which formation which can be profitably used in / 
they discovered are still used in the manu- your business. / 
Mi 
: / 
If you can't come to Trenton and see the last chapter of this story in our plant, / 
send for this beautifully illustrated booklet. It is the next best thing to a person- eM 
ally conducted trip through one of the largest and most modern potteries in the ‘ 
world. It’s instructive, it’s helpful and it’s free. / 
: / 
/ 
This coupon will bring your copy in a hurry. Reve 
Cr: 
° / Trenton Potteries 


7 Company, 


ie / Trenton, N. J., 
TRENTON POTTERIES COMPANY (SE Ue. 5 ec 
TRENTON, N. J., U. S. A. / 


BOSTON SAN FRANCISCO NEW YORK 


/ Please send booklet, “°3500 


Wy B. C.,’’ by return mail. 
/ 
: —)] 7 -(O ANTS TC REMI oe ea Boe hee 
/ 
é Ps Address Seem OVE EE GUNG oete Ne ase-ietin tase 
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TRADE ACTIVITIES 7 


the EASTERN AREA 


NEW YORK 


The Ellejan Bros., former master 
plumbers, have recently started in the 
plumbing supply business at 1992 Coney 
Island Avenue, Brooklyn, N. Y., where 
they carry a good line of materials, in- 
cluding metal for roofing, etc. 


The new Y. M. C. A. Building to be 
erected at Fort Hamilton, Brooklyn, will 
be plumbed by Louis Frisse & Bros., Inc., 
669 Bushwick Avenue, while the steam 
heating system will be installed by E. 
Crichtley of 477 83rd Street, Brooklyn. 


The new garage being erected at 603 
West 42nd Street, New York City, is to 
be “plumbfull” of unique and thoroughly 
modern sanitary and heating devices, 
according to Campbell & Smiley, Inc., 
of 105 Hudson Street, the experts who 
will do the work. 


E. A. Kingsley & Co., Inc., 14 Ganse- 
voort Street, New York City, has just 
been awarded steam heating contracts 
for the new 15-story apartment house 
at Fifth Avenue and 98th Street, and the 
21-story office building at 5 East 57th 
Street, Manhattan. 


M. M. Golding, Inc., 2010 Broadway, 
New York City, have just added to a 
long list of new contracts, that for the 
plumbing work in the new 20-story office 
and store building at 531 Eighth Ave- 
nue, and the 15-story loft building at 63 
Prince Street, Manhattan. 


Alfred David of 1923 Loring Place, 
New York City, has just received the 
plumbing contract for the new three- 
story restaurant, dance hall and swim- 
ming pavilion now under construction 
on the Boardwalk at Coney Island, New 
York’s “happy hunting ground.” 

Contracts for the plumbing work in 
the new 15-story apartment house at 
1165 Fifth Avenue, and the new nine- 
story apartment building at 35 West 
Ninth Street, New York City, have just 
been awarded to Jos. Rowan Plumbing 
Co., Inc., of 1462 Webster Avenue. 


Charles Schneider of 492 East 163rd 
Street, New York City, is preparing to 
begin heating installation work in the 
new six-story apartment house at Ogden 
Avenue and 170th Street. J. D. Gunn of 
1005 Ogden Avenue, will soon be busy 
with the plumbing work in this building. 

The plumbing work in the new six- 
story apartment house at Willow and 
Pierrepont Streets, Brooklyn, will be in- 
stalled by Frank Kutz of 292 Rogers 
Avenue, while W. J. Murtagh, Inc., 81 
East 125th Street, New York City, has 
the heating contract for this structure. 

The Universal Plumbing Co. of 1695 
Jerome Avenue, New York City, re- 
cently secured the plumbing contract in 
the six-story apartment house now under 
construction at Walton and Mount Eden 
Avenues. This firm is now busy com- 
pleting several other large contracts in 
the Bronx. 

Milton Schnair & Co., Inc., 322 Am- 
sterdam Avenue, New York City, have 
just been awarded the plumbing con- 
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ing and Heating Fraternity In and About New York 
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George Rittenhouse, F. J. Schill, R. A. Higgins, William Wallis, G. W. Klute, 
Mrs. H. Schleichkorn and Mrs. Paul Bernstein, Attending the Outing 
Last Fall of the Manhattan, N. Y., Master Plumbers’ Association 


tracts for two 3-story dwellings on Still- 
well Avenue, near Pelham Parkway, and 
the new Parochial School and Convent 
now under way at Avenue T and Lake 
Street, Brooklyn. 


Frank Skolnik of 36 West 115th 
Street, New York City, has just suc- 
ceeded in landing the plumbing contract 
for the two-story store and apartment 
building at the corner of Ninth Avenue 
and 57th Street, Manhattan. Mr. Skol- 
nik is also doing considerable work in 
the Harlem section of the city at pres- 
ent. 


The new Holy Trinity English Evan- 
gelist Church, now under construction at 
1390 Jefferson Avenue, Brooklyn, is to 
have a unique steam heating system, and 
Peter Sauer of 677 Knickerbocker Ave- 
nue, will do the installation work, ac- 
cording to a reliable report that comes 
from none other than your “Uncle Peter” 
himself. : 


Due to the fact that its regular annual 
meeting date would have conflicted with 
the recent Christmas holidays, the 
Brooklyn branch of the Master Plumb- 
ers’ Association of Greater New York 
postponed the meeting until January 14. 
The Nominating Committee will report 
on that date, and election of officers will 
also be held. 


Weber & Hamilton, Inc., 56 Hallet 
Street, Long Island City, N. Y., have 
just been awarded the plumbing contract 
for the new 21-story office building now 
under construction at 5 East 57th Street, 


New York City. This firm also has 
several other large contracts for work 
throughout Manhattan “tucked away” 
in its strong box. 


Brady & Frederickson, 109 West 42nd 
Street, New York City, are the sanitary 
specialists who will install the latest 
approved plumbing appliances in the new 
eight-story private hospital now under 
construction at 168 West 76th Street. 
The E. Rutzler Co. of 404 East 49th 
Street, will install the steam heating 
system in this structure. 


Jas. McCullagh, Inc., 429 West 44th 
Street, New York City, has lately been 
awarded the plumbing contract for the 
new 15-story apartment and store build- 
ing now under construction at Sixth 
Avenue and 55th Street, besides being 
quite busy with several other large con- 
tracts throughout the Metropolitan Dis- 
trict at the present time. 


When the buildings on Boerum Place, 
from Schermerhorn to Livingston Streets, 
Brooklyn, were demolished to make way 
for the new home of Brooklyn Lodge, B. 
P. O. Elks, Wm. F. Van Wagner, dealer 
in plumbing specialties, had to vacate. 
He has removed to new and larger quar- 
ters at 70 Boerum Place, where he can 
display his goods to much better advan- 
tage. 

The beautiful new Elks Clubhouse 
which is being erected in Port Chester, 
N. Y., will be equipped with plumbing 
work and a modern steam heating sys- 
tem by the well-known firm of Hauxwell 


& Smith, 46 Broad Street, that place. 
This firm will also do the plumbing in- 
stallations in the new four-story theatre 
and office building also being erected in 
Port Chester. 


Louis Witchel of 1800 Madison Ave- 
nue, New York City, famed for some 
of the large alteration contracts he has 
successfully handled in exclusive resi- 
dences, has just received the plumbing 
contract for the three-story dwelling at 
961 Lexington Avenue. Louis is also 
busy at present completing several other 
similar projects in Manhattan’s “silk 
stocking district.” 


J. L. Murphy, president of J. L. Mur- 
phy, Inc., 328 West 108th Street, New 
York City, is authority for the state- 
ment that “you can’t keep a good firm 
down.” And so it would seem, far his 
company has just been awarded plumb- 
ing and heating contracts for the new 
15-story apartment house now under way 
at 280 Riverside Drive, and the heating 
contract for the new 15-story hotel struc- 
ture at 56 East 54th Street, Manhattan. 


Frank B. Lasette, Inc., of 109 Pros- 
pect Street, Long Island City, has just 
succeeded in landing plumbing and heat- 
ing contracts for the new 15-story apart- 
ment house to be erected at 269 West 
End Avenue, New York City, as well as 
the plumbing contract for the 101-family 
apartment house now under way at 1178 
Madison Avenue. This firm is very busy 
at present with several other large con- 
tracts in the Metropolitan District. 


Theodore Huck of Charles B. Huck & 
Sons, plumbers and heating contractors, 
60 High Street, Buffalo, N. Y., says that 
business is moving along quietly just at 
present, but he has high hopes for im- 
provement all around with the advent of 
spring, and believes that business will 
increase materially during 1926. Mr. 
Huck further says that even now he 
cannot really complain, with several fair- 
sized jobs on hand, and others in the 
offing. 


Among the many steam heating con- 
tracts just awarded the Berman-Rathje 
Heating Corp., 4 Saint Clare Place, New 
York City, are those for the six-story 
apartment houses at Cypress Avenue and 
139th Street, at Loring Place, near Tre- 
mont Avenue, and at Godwin Terrace 
and 230th Street; the five-story apart- 
ment houses at Decatur Avenue and 
195th Street, and at Weeks Avenue and 
173rd Street, and the 130-family apart- 
ment house at Bryant Avenue and 178rd 
Street. 


James E. Kelly, well-known Port 
Chester, N. Y., plumbing contractor, is 


busy these days preparing to execute - 


three large contracts which he’s just re- 
ceived. Two of the jobs include the 
plumbing work in municipal buildings 
in Hartsdale and Scarsdale, while the 
third is the fitting out of a private resi- 
dence in White Plains. In Hartsdale, 
Mr. Kelly is doing all the plumbing work 
for the new combination fire house and 
police headquarters, located on Central 
Avenue. In Scarsdale he has a like job, 
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Blauvelt 
Pop Waste 


D. F. Briehof; Bronx Branch Vice-President Wm. Abbes; Mrs. Abbes; Bronx 
Branch President Harry Sugarman; Mrs. S. G. Arnone, and Bronx 
Branch Secretary S. G. Arnone, at Last Year’s Fall Outing of Man- 
hattan Branch, Greater New York Ass’n of Master Plumbers 


fitting out the new building on Post and 
Fenimore Roads which, when completed, 
will house the Scarsdale fire companies 
as well as the police department. At 
White Plains, Mr. Kelly is doing the 
plumbing work in the palatial residence 
being built on South View Avenue by 
A. §. Kleeman. This job calls for the 
installation of eight baths in the main 
house and a bath in the chauffeur’s liv- 
ing quarters in the garage. All the pip- 
ing in connection with this work is of 
brass. 


Business is seldom, if ever, slow with 
the prominent firm of Jarcho Bros., Inc., 
358 West 31st Street, New York City. 
In addition to the many contracts now 
being completed by this bustling outfit, 
they have just received the blue prints, 
etc., for the plumbing and heating work 
in the new 28-story office building now 
under construction at 22 Court Street, 
Brooklyn, and the plumbing installation 
in the Mirror Candy Co.’s new store and 
restaurant at 279 Madison Avenue, Man- 
hattan. 


M. J. Hawkins of 46 Orange Street, 
Albany, N. Y., has completed the heat- 
ing contract on Public School No. 24, 
which consisted of installing a modern 
heating plant in the old building which 
has been entirely remodeled. Mr. Haw- 
kins has also completed the contract on 
Public Bath No. 3, which contract con- 


sisted of installing modern heating 
equipment, and Public Bath No. 4, a 
similar contract. Mr. Hawkins has also 
been awarded the contracts for heating 
equipment in the new Junior High 
School and the old Traction Power House, 
which is to be converted into a ware- 
house and garage, the contract for the 
four-story industrial building of the 
Capital City Plating Works, located at 
761 Broadway, Albany, as well as the 
heating contract for the four-story block 
of Hyman & Hess at 508 Broadway, and 
the four-story building at 190 State 
Street, which is to be used by the State 
of New York as an office building. Mr. 
Hawkins is one of the most popular 
business men in Albany, and is very well 
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ORE efficient, more durable, 

but at a price well within 
the allowance in your estimate — 
that is, the Blauvelt Cast Brass 
Pop Waste. 


A Pop Waste made of cast brass 
throughout, all parts carefully 
finished, and one in which the 
handle, when raised to seal drain, 
will not drop until forced down 
by hand. Write the Blauvelt Cast 
Brass Pop Waste and other Blau- 
velt Fittings into your next con- 
tract and rest assured that you 
can dismiss from your mind any 
doubt as to their quality and 
performance. 


ie 


F. N. Du Bois Co., Inc. 


25th and 9th Avenue 
New York 


aS 


cof HIGH GRADE COMPETITIVE WASHDOWN 
COMBINATION~~ PACKED ALL 
(N ONE CRATE. 
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den Pottery Co. 68 sax 


President “Bill” Thompson and ‘Vice- 
President “Bill” Wallis Looking 
Things Over at the Manhattan Master 
Plumbers’ Association Outing Last 
Fall at Karatsonyi’s on Long Island 
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SWICK-BALKE- a E ND \ liked, especially by the younger gen- ful comfort in this new up-to-date addi- 


WHALE E-I r = \ eration, with whom he has had a great tion to the community’s amusement fa- 


<LOSET SEATS Ww \ \ deal of contact since taking over the cilities as long as they are on the job, 


en 


D—norte CONCEALED HINGE 
THIS PLATE EXTENDS ACROSS TH 
SEAT INSIDE OF THE CORE 


_ G—NOTE HEAVY COVERING 
B—RUNS LENGTHWISE 


A—NOTE THE COUNTER LAYER OF LAMINATION— 
THIS RUNS ACROSS SEAT 


‘No Ten Seats Do 
All That. 


Whale-Bone- Ite 


3 Does 


ONE toilet seat may have a hand- — 

some appearance, another can | 
__ be easily cleaned, but none gives the 
COMPLETE service attained by 


Whale-Bone-Ite. 
Whale-Bone-Ite Seats will out- 


live any other seats—at least— 
-tentoone. They: 


__— are one piece construction, 


smooth and seamless. 


, ‘ —have patented hinges that are 


threaded into metal plate 
across seat in core. 
| —are impervious to bacteria— 
are acid and klenzer proof. 
—are unqualifiedly guaranteed 
__ against splitting and crack- 
ing. 


~ Whale-Bone-Ite Seats, totally unlike 


any other seats on the market, re- 
quire no upkeep, varnish or enamel, 
and carry our unqualified guarantee. 


They come in two finishes, Ebony 


and Mahogany, and do not discolor. 


Sold by all plumbers and jobbers. 
f you cannot secure locally ask 
Seat Department of makers. 


E RUNSWICK-RALKE-(OLLENDER (0 
623) 50. WABASH UD AVE. ‘CHICAGO 


baseball franchise formerly held by 
Providence, R. I., seven years ago, thus 
making Albany the best drawing base- 
ball team in the Eastern League which 
Albany led last season, establishing an 
attendance record well over 100,000. 


Burrows & Cressell, plumbing and 
heating contractors of 1195 Genesee 
Street, Buffalo, N. Y., report a fair 
volume of business during recent months. 
The company handles small contract 
work, largely specializing in high-class 
residential installations, where jobs of 
this kind bring in good returns. Mr. 
Cressell is very optimistic, is looking 
forward to some considerable improve- 
ment in the business for 1926, and 
thinks that things will get better when 
spring comes. 

Among the contracts recently awarded 
Thomas P. McLoughlin, Ine., of 1059 
Lexington Avenue, New York City, are 
those for plumbing and heating installa- 
tions in the 10-story office building at 80 
Willoughby Street, Brooklyn; plumbing 
work in the six-story office building at 5 
East 51st Street, Manhattan, and the 
new four-story Administration Building 
of St. Michael’s College at Murdock Ave- 
nue and Nareid Street, and the heating 
systems in three 3-story dwellings at 
Stillwell Avenue and East Pelham Park- 
way, the Bronx. 


J. B. Foster, Jr., prominent plumbing 
and heating contractor of Mount Kisco, 
N. Y., recently entertained his employes, 
numbering about 25, at a Christmas din- 
ner. The affair took place in the Foster 
Building, on Moger Avenue, Mount 
Kisco. The turkey dinner served was 
declared to be the best thing in the way 
of eats ever placed before a bunch of 
gourmond plumbers. Boss Foster also 
presented to each of his guests a very 
artistic and useful leather memorandum 
book. The affair, including a short after- 
dinner talk by J. B., was voted to be 
the best thing of its kind ever held in 
the village. 


The good people of Sheepshead Bay, 
N. Y., are justly proud of the new 
theatre and store building now under 
construction there, at Avenue U and 
Coney Island Avenue. John Bosch & 
Son of 696 Flushing Avenue, Brooklyn, 
who will do the plumbing installation, 
and C. & J. Bender, 1734 Flatbush Ave- 
nue, who will furnish the steam heating 
system, claim there will be absolutely 
nothing lacking in sanitation and health- 


TT 


Joseph M. Kandel, whose progressive 
plumbing and heating business was 
established some 18 years ago and who 
was formerly located at 94 East Fourth 
Street, New York City, called up on the 
phone the other day to inform us, and 
the general trade in turn, of the fact 
that his establishment there had proved 
inadequate to the amount of business 
he’s been handling during the past 
year or so, and as a result he has found 
it imperative to take up larger and more 
convenient quarters at 992 Second Ave- 
nue, Manhattan, where he is now situ- 
ated. 


NEW JERSEY 


O. Freiert, plumbing and heating con- 
tractor of 231 Willow Avenue, Hoboken, 
N. J., has the plumbing contracts for 
five 2-family dwellings on Golden Ave- 
nue, Secaucus. 


Isaac A. Storms of 96 North Main 
Street, Paterson, N. J., has plumbing 
and heating contracts on hand for the 
large new high school structure being 
erected in the famed “Silk City.” 


The Seashore Supply Co. of Atlantic 
City, N. J., has contracts on hand to 
furnish all plumbing and heating sup- 
plies for the new addition to the Shel- 
bourne Hotel there, as well as the new 
President Hotel. 


F. A. McBride of 585 East 27th Street, 
Paterson, N. J., has been awarded the 
contracts for plumbing and heating 
work in the new Royal Piece Dye Works _ 
Plant there, as well as several garages 
on Getty Avenue, among others. 


Wm. V. Clayton of 607 Atlantic Ave- 
nue, Atlantic City, has installed a great 
many oil burning systems in various 
residences during the current season, 
and is booking orders at a rate of 25 per 
week, he informs one of our representa- 
tives. 


John T. Allen of Woodbury, N. J., has 
been awarded the contract for plumbing 
in the new Masonie Temple there. Dur- — 
ing last year John has installed the 
plumbing in 25 new houses and 21 new 
stores owned by the American Stores 
Corp. 

E. G. & W. Neal of 419 Totowa Ave- 
nue, Paterson, N. J., are now working 
on the following contracts: Plumb- 
ing and heating in the new Pitt Rubber 
Mill at West Paterson, and in five 1- 


The Gentleman in the Centre is H. Flachner and With Him Are a Couple 
of His Associates at His Well-Appointed Establishment at 6320 
18th Avenue, Brooklyn, N. Y. 
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Jim McManus, New Canaan; W. E. Morgan, F. P. Hyde, New Haven, and 
W. Robinson of New York City, in Attendance at the Connecticut 
Master Plumbers’ Association Outing, Near Bristol, Last Fall 


family dwellings in various parts of Pat- 
erson. 


T. M. Mitchell of East 30th Street and 
19th Avenue, Paterson, N. J., has the 
plumbing and heating contracts for the 
new Fabian Building, located in the 
heart of that city, as well as the new 
large addition to the Paterson General 
Hospital. 


H. Beaumont of 700 East 22nd Street, 
Paterson, N. J., has received plumbing 
and heating contracts for the new 
American National Bank Building at 
City Hall Square, and is quite active on 
other projects as well just now, he in- 
forms us. 


Franklin Haase of 5647 Hudson Boule- 
vard, North Bergen, N. J., is very busy 
on the following plumbing contracts: 
Eleven 1-family and one 2-family dwell- 
ings in North Bergen; three 1-family 
dwellings in Union City, and four 1- 
family dwellings in Cliffside. 


A. T. Pflugh of 106 Adams Street, 
Hoboken, N. J., has the plumbing con- 
tracts for the new six-family and stores 
apartment building at 161 Monroe 
Street, as well as that for a large new 
‘addition to the Janssen Dairy Products 
Co.’s Building-at 900 Jefferson Street, 
Hoboken. 


David H. Moore of Atlantic City, N. 
J., has been awarded plumbing and heat- 
ing contracts for the new addition to the 
Donato Hotel, the Bloom Apartments, 
the Kensington Carpet Company’s Ware- 
house and the St. James Cafeteria. He 
has also just completed work on the City 
Hall group of buildings. 


On the night of February 11, there is 
to be held at the Achtel-Stetter Banquet 
Hall, in Newark, N. J., the Grand Ban- 
quet and Ladies’ Night which the New- 
ark Master Plumbers’ Association holds 
each year. Arrangements for this affair 
are rapidly nearing completion and we 
are informed that it is scheduled to 
eclipse all others previously held under 
the auspices of this enterprising body, 
both in point of attendance and genuine 
entertainment value. 


Harry J. Eichfeld of Camden, N. J., 
is just completing work in the last of 
108 new houses on Westfield Avenue, 
wherein he has installed plumbing sys- 
tems. He is also installing the plumbing 
in 32 stores, to be known as “Farmer’s 
Market,” at Old Kaighns Point Ferry, 
Camden. : 


I. Weinstein of 209 President Street, 
Passaic, N. J., has the plumbing and 
heating contracts for the 26-family 


apartment house at 400 Broadway, Pat- 
erson; the 44-family building at 12th 
Avenue and 26th Street; a 20-family 
apartment on Vreeland Avenue; an 
eight-family structure on Summer Ave- 
nue; six 3-family residences and twelve 
2-family houses on 12th Avenue. In the 
last month Mr. Weinstein has also com- 
pleted work in fifty 2-family houses in 
his neighborhood. 


G. S. O’Neil of 109 Coral Street, Pater- 
son, N. J., is at present working on the 
plumbing and heating contracts for the 
new Hebrew Community Centre on Elli- 
son Street, and the new Masonic Temple 
on Broadway, that city. He declares 
that both are desirable jobs and is very 
proud to announce that he has acquired 
them. 


John H. Moore & Son of Atlantic City, 
N. J., have received the plumbing and 
heating contracts for the News Publish- 
ing Co.’s new building; the new apart- 
ments for Millard Cushaden and the 
Earl Theatre, as well as heating con- 
tracts for the Brigantine School; the 
Leads and Lippincott Apartments, and 
a contract for the plumbing work in the 
Brenton Studios, all in Atlantie City. 


J. J. Lyle Addresses Final 1925 Meeting 
of New York City Chapter, 
Ae oe Eis oV..E. 


HE Yuletide spirit permeated the 
atmosphere at the regular monthly 
meeting and dinner of the New 

York City Chapter, American Society of 
Heating and Ventilating Engineers, held 
on the evening of December 21st, at the 
Building Trades’ Club in Manhattan. 
Felicitous greetings were exchanged, and 
much jollity filled the hour prior to the 
announcement that Santa Claus had ar- 
rived with a repast befitting the occasion. 

When the guests were seated, Presi- 
dent A. A. Adler kept the fun going by 
nominating Past President Wm. J. Ol- 
vany for police commissioner of New 
York City, and the genial Mr. Olvany 
accepted, figuratively speaking, 
much merriment. 

J. J. Lyle of the Carrier Engineering 
Corp., was the principal speaker of the 
evening. Mr. Lyle, who is an authority 
on refrigeration and air conditioning, 
rendered a most interesting and educa- 
tional lecture on the mysteries of “manu- 
factured weather.” His discourse was 
accompanied by elaborate slides, illus- 
trating various processes and the results. 
And at the conclusion of his remarks, Mr. 
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IRON CITY 


IS A NAME THAT IS 
ALWAYS ASSOCIATED 
PVE ev tts BEST” IN 


SANTTARY 
WARE 


COD Fer 


IRON CITY SANITARY 


MANUFACTURING CO. 
PITTSBURGH PENNA. 


Blake 


FLOOR DRAINS 


are better, made in either plain or back water, spigot or iron pipe outlet. 


rm 


Extra heavy construction, with large grate surface, fresh air inlet, easy 
access to cleanout, long spigot for calking and full waterway throughout. 


Ask your jobber to show you the Blake line—or better yet, write us for 


ke crecairy Co. | 
i 
ALBERENE STON 


1600 Mill Street 
aussie: FOR LIFETIME SERVICE ‘220% 


LAUNDRY TRAYS and SINKS 


Time-proof as the hills from which the stone comes — 
sanitary by the most exacting standards — non-ab- 
sorbent and non-staining — easily kept clean — non- 
chipping, non-flaking, always smooth — these high-class 
fixtures are the kind that any plumber can sell with 
profit to himself and satisfaction to his customers. 


Your Jobber Carries Them In Stock. 
Ask Him by Styles and Prices. 


ALBERENE STONE COMPANY 
153 WEST 23rd STREET, NEW YORK 
Baltimore Boston Buffalo Chicago Cleveland Newark 
* Philadelphia Pittsburgh Richmond St Louis 
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H oll 
int 


and More Business 


Pipe failures of one kind or another are probably responsible 
for 90% of all plumbing troubles. These failures and conse- 
quent repair bills often discourage houseowners from carry- 
ing out plans for new bathrooms or other added plumbing 
conveniences. Thus a dollar made in repairing corrodible 
piping may mean the actual loss of five times as much in profit 
on new work never undertaken. 


Recommending Anaconda Brass Pipe offers the sure way to = 
satisfy your customers and to increase your business by build- > 
ing a reputation for quality work. Anaconda Brass Pipe can- 

not rust or clog with rust deposits. It is guaranteed, trade- 
marked and extensively advertised. | 


Let us send you a sample set of Anaconda sales helps. 


THE AMERICAN BRASS COMPANY 


GENERAL OFFICES: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities 
Canadian Mill: ANACONDA AMERICAN BRASS LTD., New Toronto, Ont. 


World’s largest manufacturers of Copper, Brass, 
Bronze and Nickel Silver 


ANACONDA BrASs PIPE 


2a 
Plate B—3-20-5 Jr. 
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are fitted with B, O. T. Patented Bumpers 


B:O-T Patented "BLANCO seats 
established. a Precedent / 
B. O. T. M’F’G CO., Trenton, N. J., U. S. A. 
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Lyle was accorded a rising vote of thanks, 
and the hearty season’s greetings, by the 
large and merry gathering in attendance 
at this, the final 1925 meeting of an 
organization which saw a good deal of 
progressive work accomplished in its in- 
dustry during the year thus brought to 
a close. 


Syracuse Association Completes Official 
Personnel for 1926 


FFICERS and committees for the 
Syracuse, N. Y., Master Plumb- 
ers’ Association have been selected 

as follows: Officers—President, James 
J. Dalton; vice-president, Herman J. 
Gaebler; treasurer, Walter Coling; sec- 
retary, James F. Guider; sergeant-at- 
arms, Frank H. Holcomb. 

Executive Committee—Edward B. 
Dunkerton, James J. Dalton, William 
Drexler, Herman J. Gaebler, William F. 
Gooley, Walter Coling, Timothy X. 
Donovan, Frank H. Holcomb, Dennis R. 
McCarthy. 

Entertainment Committee—Geo. L. 
Bauer, Arthur Cavanaugh, Frank Shep- 
pard, Joseph Burke, Thos. Thompson. 
Auditing Committee—H. C. Williams, 
Robert Pearson, Willard Spicer. Con- 
ciliating Committee—George Boysen and 
William F. Gooley. 

Journeyman Conference Committee— 
Edward F. Joy, William Young, Irving 
C. Ward, Thos. Burns, John Lavelle, 
Henry H. Goetting, Pierce Shane, Frank 
H. Halcomb. Jobbers’ Conference Com- 
mittee—Arthur Van Denburgh, D. R. 
McCarthy, F. H. Rinehart, P. D. Me- 
Carthy, Wm. Drexler, F. H. Halcomb, 
H. W. Goetting. 

Membership Committee—Thomas Con- 
nor, Robert Pearson, Geo. L. Bauer, 
Joseph Burke, Gordon Bestwick. Pub- 
licity Committee—P. D. McCarthy. Ap- 
prenticeship Committee—Arthur Cavan- 
augh, Joseph Burke, Thomas Thompson. 
Sanitary Committee—August Schall, 
Ed. F. Joy, William Drexler and John 
Lavelle. 


—— 


Johnstown Master Plumbers Installing 
Bureau’s Bookkeeping Classes 


T the December 7 meeting of the 

Johnstown, Pa., Master Plumbers’ 

Association, Victor L. Peavy of the 
National Trade Extension Bureau’s 
accounting staff was the featured 
speaker. Naturally Mr. Peavy’s dis- 
course concerned the subject of book- 
keeping as affecting the plumbing and 
heating industries and its many advan- 
tages to the trade, which are certainly 
such as not to be overlooked by anyone 


Look Out, He’s Gonna Shoot! That’s 
F. H. Holcomb Drawing His “Gat” at 
the Syracuse, N. Y., Master Plumbers’ 
Clambake, With Secretary “Jim” 

Guider on His Right 
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C JhisTag forms|asting friendships 
for the Plumber it identifies ~ 


alehe tag which is attached to every piece of 
Republic Brass Goods is the identifying mark of 
a modern plumber -+++- In the mind of the home 
buyer it definitely identifies the plumber who com- 
bines quality workmanship with high grade materials 
in all his installations. 


The Modern Plumber’s Tag distinguishes the plumber 
who takes honest pride in the quality of work he 
performs—who strives to merit the confidence 
of the buying public by making installations that 
foster health and promote comfort in the home. 


The Modern Plumber's Tag is a promise of value to 
the home buyer—a quality-pledge that forms valuable 
and lasting friendships for the plumber it identifies. 


This tag on a plumbing installation is “The 
Identifying Mark of a Modern Plumber” 
The above tag appears nt f ying cs R f 
on every piece of Re- 


public Brass Goods. It CT he REPUBLIC BRASS COs Cleveland, O/to 


is the identifying mark Good Plumbing -: Good Business + Republic Brass Goods 
of amodern plumber-a 
plumber who performs 


high class work and 
uses quality materials. 


BRASS GOODS 
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on the Roof 


When Josam 400 S Roof 
Drain is used leaks around 
the drain cannot occur. 
The Josam improved 
clamping device holds the 
roofing membrane firmly 
in place, eliminates the use 
of flashing and assures.a 
positively water tight con- 
nection. The combined 
removable sediment cup 
and dome strainer make 
cleaning easy. Also. fur- 
nished with Josam Double 
Drainage Flange (400:BS). 


There is a Josam Roof 
Drain for every purpose. 


If you do not have a copy 
of our latest catalogue 
write for it today. 


Josam Drains are sold by 
all plumbing and heating 
jobbers. 


Seo es 


“‘There are no substitutes for Josam Products.’’ | 


THE JOSAM MANUFACTURING CO. 


Sales Office: Factory Office: 
4902 Euclid Building Canal Street 
Cleveland, Ohio Michigan City, Ind. 


The “MERION” 


A GOOD HEATER 
In A Large Market—With A Real Profit 


These are the three big reasons why the “MERION” 
has made such a hit with “Master Plumbers.” 


Retails 
for 


60 


70 
90) 


Plusinstalla- 
tion charges 


The “MERION” heater business is big—are you getting your share? 
Ask your jobber for discounts. 


John Wood Mfg. Co. 


Conshohocken, Pa. 


engaged in the business, as he very 
clearly pointed out during the course of 
his talk. 

In fact, so impressed were those in 
attendance upon Mr. Peavy’s worthy 
effort that, before the meeting had ad- 
journed, President Maurice Ward had 
appointed J. J. McCann, W. H. Paul and 
Curtis Stanton to act as a committee 
conferring with Mr. Peavy on the mat- 
ter of establishing a local school fea- 
turing the bureau’s worthy course. 

And on the following day, a splendid 
luncheon was held at the Capital Hotel 
in Johnstown, on which occasion Mr. 
Peavy was also present. He was indeed 


quite pleased to learn that the John- 


stown Master Plumbers’ Association had 
decided to establish such a school as he 
had recommended and possibly, by way 
of - completing the bargain, a woman’s 
auxiliary. 

According to information from Milford 
J. Miles, local secretary, not only will 


- this school be set in motion very shortly 


but a competent instructor has also been 
approached, with a view to assuming 
charge of the classes, and approved, sub- 
ject of course to the final dispensation 
of the powers that be. 


——. i 


North Hudson Women’s Auxiliary 
Stages Delightful Christmas Party 


OOD old Santa Claus, with his big 
sack filled with toys and goodies, 
furnished plenty of fun and thrills 

for the little folks at the Kiddies’ Christ- 
mas Party and Dance staged by the 
Women’s Auxiliary to the North Hudson 
Master Plumbers’ Association, on the 
evening of December 30, at Walbrecht’s 
Hall, Union City, N. J. 

An elaborate Christmas tree, appro- 
priately decorated, perfected the environ- 
ment for the reception of the time-hon- 
ored visitor, and his arrival’ was greeted 
with much joy and enthusiasm by the ex- 
pectant youngsters. After. parading 
around the hall, with his little guests 
all about him, Santa haltedin-front of 
the huge tree and eyes were. almost, pop- 
ping out of little heads as toys and 
games too numerous to mention were 
distributed. 

Many of the little guests entertained 
with recitations, and the fact that. the 
rising generation is not lacking in the 
art of elocution was ‘made most mani- 
fest on this happy occasion. 

Joseph Triani was a most adorable 
Santa Claus, and he was the recipient of 
much well-merited praise for the cap- 
able manner in which -he impersonated 
the good chimney climber. 

The popular Entertainment Committee 
of this clever auxiliary, consisting of 
Mesdames Jacob, Miller, Meffert, Borg, 
Markle and Botwinik, with its usual 
thoughtfulness, had also provided amuse- 
ment for the grown-ups. 

Enticing music, generally apportioned 
by the popular Checker Boys’ Jazz Or- 
chestra, furnished the fun for those with 
“Gtchy feet,” while ice cream and cake, 
coffee and goodies, interspersed with 
badinage and Yuletide greetings, added 
zest to the jovial spirit of the large and 
happy gathering. 

Beautiful gifts were presented to each 
of the officers of the auxiliary: Presi- 
dent Mrs. A. G. Steller, Vice-President 
Mrs. A. Krueger, Secretary Mrs. Wm. T. 
J. Orriss, Treasurer Mrs. Chas. Steller 
and Director Mrs. Wm. Borg. Mrs. 
Charles Zimmermann, gracious president 
of the New Jersey State Auxiliary, who 
was chaperson to her little grand daugh- 
ter, Audrey Zimmermann, and Mary 
Pritchard of Lockport, N. Y., was also 
specially honored by the auxiliary, and 
the Christmas tree was loaded with an 
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abundance of presents for all who at- 
tended. 

During the course of events, a draw- 
ing for door prizes was held, and Mrs. 
A. Rover smilingly received a beautiful 
box of candy, while John Cotte was seen 
lovingly caressing a real “golden ducat,” 
much to the admiration and envy of his 
not so lucky brothers. 


$$ —_$_—_—_—_—_— 


‘“¢Own Your Home” Show Will Fea- 
ture Heating and Ventilation 


EATING and ventilating equipment 
is to be featured in a complete 
display at the Eighth Annual 
“Own Your Home” Building and Equip- 
ment Exposition to be held in the new 
Madison Square Garden, New York 
City, from February 20 to 27 inclusive. 

A. A. Adler, president of the New 
York Chapter of the American Society 
of Heating and Ventilating Engineers, 
is chairman of the Exposition’s Commit- 
tee on Heating and Ventilating. 

The classification of the heating and 
ventilating section is as follows: 

Boilers—Steam, Water. 

Warm-Air Furnaces—Pipe, Pipeless. 

Heating Systems—One-Pipe Steam, 
Two-Pipe Steam, Two-Pipe Vapor, 
Gravity Water, Piped Warm-Air, Pipe- 
less Warm-Air. 

Radiators. 

Fuels—Coal, Gas, Oil. 

Appliances and Accessories — Auto- 
matic Heat Regulator, Air Valves, 
Modulating Valves, Return Line Traps, 
Insulating Material, Metal Reflectors and 
Registers, Ash Receivers, Automatic 
Stoker, Oil Burners. : 

Ventilation—Kitchen Exhaust Fans, 
Force Draft Fans, Force Circulating 
Fans, Roof Ventilators, Automatic Hu- 
midifiers. 

“The relative merits of coal, gas and 
oil burning equipment will be set forth, 
and’ the importance of the proper con- 
struction and insulation of a home will 
be shown by the saving in fuel consump- 
tion. 

The exposition will include exhibits of 
house insulation, basement layouts for 
gas heating and oil burning equipment 
for house heating. 

The following are members of the com- 
mittee: J..B. Garfield, American Radi- 
ator Co.; H. W. Porter of Johns-Man- 
ville, Inc.; J. K. Peacock, Hoffman 
Specialty Co.; C. M. Lyman, Interna- 
tional Heater Co.; E. G. Rhoads, Kleen- 
Heet Atlantic Distributing Co.; G. M. 
Scott, William J. Olvany, G. G. Schmidt, 
P. E. Fansler, R. H. Bradley of Kelsey 
Heating Co.; Wallace Goodnow, Pierce, 
Butler & Pierce Mfg. Corp.; L. Kennedy, 
American Blower Co., and W. H. Wilson 
of the Minneapolis Heat Regulator Co. 


Jas. F. Macauley, Assistant Sales Man- — 
ager; Henry Noe, New England 
Representative, and W. N. McVickar, 
Sales Manager of the Essex Foundry, — 

Newark, N. J. 
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CALIFORNIA 


Walter Gray, formerly of 3517 East 
14th Street, Oakland, Calif., has opened 
a new salesroom and shop at 3734 East 
14th Street, that city, and reports big 
doings. 

J. J. Horner, Oakland, Calif, master 
plumber, has a fine new establishment at 
420 East 18th Street, that city, and is 
enjoying a very satisfactory business at 
present. 


Catheart & Carpenter, plumbing con- 
tractors, have moved from their old 
quarters at 385 Martello Avenue, to 
their attractive new store on East Colo- 
rado Street, Pasadena. 


The office of secretary-manager of the 
Pasadena Merchant Plumbers’ Associa- 
tion has been taken over by C. S. Mer- 
ston, Jr., who is quite prominent and 
well-liked among local tradesmen. 


Coming from Pittsburgh headquarters, 
J. W. Oliver, vice-president, Standard 
Sanitary Manufacturing Co., spent the 
month of December conferring with Pa- 
cific Coast officials of his company. 


A new plumbing business has been 
established in Hollywood, Calif., by K. 
C. Zinn, at 1117 North Vine Street, who 
has already received contracts for several 
new residences in that section of the 
city. 

J. R. Mayhew, formerly of the Pacific 
Sanitary Manufacturing Company, is 
now manager of the promotion depart- 
ment, Washington Iron Works, Los 
Angeles, Calif., and is doing quite well 
just now, we hear. 


The rooms of the Commercial Club of 
San Francisco, Calif., in the Merchants 
Exchange Building, are being completely 
overhauled. The new plumbing system 
will be installed by Frederick W. Snook 
of 596 Clay Street, an old-time member 
of the club. 


It is with the most profound regret 
that we learn of the death, on December 


Wouldn’t This Splendid Gathering Tempt One to Go Off on a Poetic Spree, Though? 
Well, Anyhow, You See Here Members and Guests at an Outing of the Utah Association of Sanitary and Heating Engineers, Held near Salt Lake City Recently 
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Here’s a Showroom That Is Certainly a Credit to the Great American 
Plumbing Industry. It’s Operated by the Jardine & Knight Plumbing & 
Heating Co. at 312 North Custer Street, Colorado Springs, Colo., and 
They Say It Surely Stimulates and Produces Sales 


24, of the wife of Michael Howard, San 
Francisco representative for a number 
of Eastern manufacturers, and we wish 
to extend our sincerest condolences to 
Mr. Howard in his bereavement. 


Burr Eastwood, who purchases plumb- 
ing supplies for the Holbrook, Merrill & 
Stetson Co. of San Francisco, Calif., in 
the company of Louis Waldear, formerly 
of the Pacific Sanitary Mfg. Co., but 
now serving in the capacity of Pacific 
Coast advertising manager for the 
Standard Sanitary Mfg. Co., left the 
City of the Golden Gate toward the lat- 
ter part of December for a fortnight’s 
visit to Standard’s main plant at Pitts- 


burgh, and perhaps by the time this item 
has been read they will have returned 
to their native haunts. 


The Pasadena Merchant Plumbers’ 
Association, through its Promotion Com- 
mittee, of which A Leslie Griffin is chair- 
man, has started an advertising cam- 
paign. Educational advertisements are 
inserted in Pasadena, Calif., papers con- 
taining facts of interest to the public 
concerning the plumbing industry. 

A long-felt want (with apologies to 
the originator of the phrase) is about to 
be relieved in the erection of a five-story 
reinforced concrete hotel building, con- 
taining 100 rooms and baths, at Pacific 


Grove, Monterey County. The plumbing 
and heating contracts for this structure 
have been awarded to Doell & Brown of 
467 21st Street, Oakland, Calif. 

The many friends of Harry Silke, Jr., 
should be pleased to hear that he has 
been appointed manager of the Los An- 
geles branch of M. Stulsaft Co. Mr. 
Silke was secretary-manager of the 
Pasadena Merchant Plumbers’ Associa- 
tion, from which he resigned to take up 
his new duties at Los Angeles. 


Sacramento, Calif., is the home of sev- 
eral exceedingly modern plumbing estab- 
lishments, prominent among them being 
H. Dixon’s neat office and salesroom, 
showing that every effort is made by this 
progressive master to display his wares 
in a tasteful and attractive manner. He 
manages to keep busy the year round 
and at present has contracts for re- 
modeling the plumbing in several high- 
class residences in the city. 

Our good friend Albert J. Wilson of 
the W. F. Wilson Co., plumbing and 
heating contractors of 328 Mason Street, 
San Francisco, has lately signed up for 
the plumbing contract in connection 
with construction of the new Saint 
Barnabus Roman Catholic Church at 
Oakland. The heating and ventilating 
systems for this project are to be in- 
stalled by the Gilley-Schmidt Co. of 182 
Otis Street, San Francisco. 


A new service is offered to architects, 
builders, owners and dealers of Northern 
California, through the recent opening, 
at 839 Howard Street, San Francisco, of 
an unusually large and complete display 
of bathroom accessories, by the wholesale 
firm of Hallenscheid & McDonald. 
Among the lines which will be displayed 
and carried in stock, and for which they 
are exclusive Coast distributors, are in- 
cluded porcelain enameled fixtures both 
for recessing in tile and plaster, and for 
surface mounting on the wall; metal 
frame mirrors; vitreous china recess fix- 
tures; steel medicine cabinets and popu- 


You Know—Gorgeous Utah Sunshine, Great Weeping Willows, ’n everything. 
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Malleablelron 


The plumber with the 
right slant on profits knows 
that profits aren’t profit 
unless the jobis complaint- 
proof and the customer is 
satisfied. 


This is one of the definite, 
dollars-sense reasons 
why thousands of up- 
and-doing plumbing 


Profit-protection 


merchants use Square 
“Gee” fittin’s on all their 
plumbing installations. 
Square Gees” protect their 
profits by making com- 
plaint-proof jobs. 


Protect your profits by 
saying Square “Gee” to 
your jobber’s salesman. 


THE GRABLER MANUFACTURING CoO. 
Cleveland, Ohio 


“GE 


PipeFlT TINGS 
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lar priced lines of white and nickel fin- 
ished brass surface fittings. For a num- 
ber of years Hallenscheid & McDonald 
have specialized in high-grade bathroom 
accessories in Southern California and 
the success of their lines and service have 
prompted opening the San Francisco 
office and warehouse. All of their lines 
will be distributed through the regular 
trade channels and both dealers and 
architects are being invited to avail 
themselves of the display in helping their 
customers select modern bathroom trim- 
mings. The San Francisco office will be 
in charge of W. B. McDonald. 


WASHINGTON 


In connection with work underway on 
the First Methodist Church in Tacoma, 
plumbing and heating contracts have 
been awarded the F. C. Grosser Co. of 
810 South 11th Street, that city. 


A bond and license law has been 
passed by the Health Department of 
Seattle, Wash., compelling plumbing 
shops to take out a bond of $2,000, and 
pay a license fee of $50 with a renewal 
of $25. Journeymen as well as their em- 
ployers have to take a trade examina- 
tion, under the provisions of the new 
ordinance. 


During the latter part of December, 
E. P. Hammond, representing the Ameri- 
can Brass Company, exhibited before 
very large audiences of the various 
locals of the Master Plumbers’ Associa- 
tions in the State of Washington a motion 
picture in five reels depicting the mining 
and finishing of brass and copper goods 
in connection with the plumbing indus- 
try. 

The Heating and Sanitary Engineers’ 
Association of Seattle, through its execu- 
tive secretary, J. M. Belanger, has re- 
cently issued and sent to the trade 
throughout the Northwest a pamphlet 
entitled “Electricity Versus Coal Heat.” 
This subject has endless merit in favor 
of both methods of heating and like all 
other competitive agents, will doubtless 
result in a better understanding of 
methods in heating. 


UTAH 


Simon Gentner, Salt Lake City, Utah, 
master, is installing the plumbing in a 
number of cottages there for the Layton 
Construction Company. 


Salt Lake City building permits 
amounted to approximately $6,500,000 
during 1925, an increase of more than 
$1,000,000 over the volume of 1924. Ac- 
cording to statistics released by R. E. 


Tom Sterling of the M. J. O’Fallon Sup- 
ply Co.; Bill Davis, Prominent Denver, 
Colo., Master Plumber, and His At- 
tractive Bookkeeper, Miss Mary Smith 


JANUARY 15, 1926 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


And Here We Have an Exterior View of G. S. Forsberg’s New and Attractive 
Showroom at Altadena, Calif. 


Neslen, chief plumbing inspector of that 
city, 11,000 fixtures were installed, 1,700 
permits being issued. 

Plumbing and heating contracts for 
the Bountiful Ward Chapel have been 
awarded E. A. Rogers of Bountiful, 
Utah. The work will amount to approxi- 
mately $3,000. 

The Roy Spencer Plumbing & Heating 
Company, 144 East Broadway, Salt Lake 
City, Utah, has been awarded a $5,000 
drainage contract on the umbrella sheds 
at the Salt Lake Terminal of the Oregon 
Short Line Railroad Company. 


The Schrader Plumbing & Heating 
Company, 1727 Windsor Avenue, Salt 
Lake City, Utah, has been awarded the 
plumbing and heating contracts for the 
new Openshaw Garage being erected in 
that city. 

The James Plumbing & Heating Com- 
pany of Salt Lake City, has received 
plumbing and heating contracts for the 
Noble office building at Boise, Idaho. 
The work amounts to $20,000 and in- 
cludes 150 fixtures and 6,000 feet of 
radiation. Mr. James recently returned 
from a trip to that city. 


The Utah Plumbing Company, Ogden, 
Utah, has been awarded the plumbing, 
heating and ventilating contracts for 
the new office building being constructed 
there by the Eccles Estate and allied 
interests. In addition to an unusual 
amount of mechanical equipment, the 
company will install approximately 275 
fixtures and 138,000 feet of radiation. 
This is the largest contract that has 
been awarded in Utah for many years, 


also been announced that work on the 
Quigley Building, a 14-story structure 
costing between $850,000 and $1,000,000, 
will be started this month. 

The Baddley Plumbing & Heating 
Company, 159 South State Street, Salt 
Lake City, Utah, is installing the plumb- 
ing in a number of private residences in 
that city. The concern has also en- 
joyed a successful year in promoting the 
installation of oil burners, having car- 
ried on a general publicity campaign and 
installed oil burners in some of the city’s 
finest residences. W. A. Baddley, head 
of the company, is a member of the 
Board of Governors of the Salt Lake 
City Sanitary and Heating Engineers’ 
Association. 

The K. & K. Engineering Company 
of Salt Lake City, doing a brisk business, 
recently incorporated with a paid-up 
capital of $25,000. J. B. Keddington, 
who has been manager of the firm for 
several years, continues in that capacity, 
in addition to being vice-president. W. 


Live Los Angeles Masters Who “Roughed It” to Last Year’s National Con- 


“vention at Portland, Oreg., were: 


“Bill” Yaehrling, Ralph Burdick, J. 


P. Olsen, S. M. Ives, J. M. Edwards and W. A. Wurth. And That 
Bird on the Right Looks Like a State Trooper, or Something 
Like That 


if not in the history of the State, it is 
said. 


Bids on two buildings to be erected 
on East South Temple Street, Salt Lake 
City, each at a cost of slightly less than 
a half-million dollars, are now being 
taken. One is the 10-story Medical Arts 
Building, for which Cannon & Fetzer are 
architects. The other is the new Fed- 
eral Reserve Bank Building, excavation 
for which has already started. It has 


Members of Fred Rautman’s Staff at His Busy Establishment, 109 Jack- 
son Street, Seattle, Wash., Including Manager Neupert (Centre) and 
Fred Himself, Peeping Through the Doorway on Mr. Neupert’s Left 


O. Carbis, formerly vice-president and 
treasurer of a Salt Lake City depart- 
ment ‘store, is president, and W. F. Car- 
bis, his son, is secretary and treasurer. 
The concern maintains an up-to-date 
store at 2046 South 11th Street, East, 
and plans a general enlargement of its 
business during the near future. 

The Tobin Bros. Plumbing Company 
of 156 South West Temple Street, Salt 
Lake City, Utah, is installing the plumb- 
ing in a number of cottages for Rogers 
Bros. on McClelland Avenue. The com- 
pany maintains an attractive establish- 
ment and has done a very satisfactory 
business during the past year. 


COLORADO 


P. H. Balfe of Denver, Colo., is now 
finishing the plumbing in 60 bunga- 
lows erected by E. M. Howland at North 
Denver. 

R. S. Palmer of Sterling, Colo., has 
lately landed the plumbing contract for 
the new high school structure being 
erected at Crook, Colo. 

E. M. Sigsbee of Fort Collins, Colo., 
has the plumbing and heating contracts 
for the new Boynum Apartments now 


- under construction at Greeley. 


C. R. Mapes of La Junta, Colo., has 
moved from 12 East Second Street to 6 
West Third Street, where he has a more 
satisfactory place of business. 

Brickey & Sinclair of Denver, Colo., 
have the plumbing and heating contracts 
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I 
RASS! FITTINGS 


Know them by the PBF mark. 
Their high copper content 
makes them close grained fit- 
tings, eliminating the dangers 
of sand holes. Extra heavy. 
Ask for them at your supply 
house. 


PHOENIX BRASS FOUNDRY 


IRVINGTON, NEW JERSEY 


SOMERVILLE 


(S.1.W.) 


SOIL PIPE 


and 


FITTINGS 


NO-SOL FLOATS 


Our 4"x 5" oval No-Sol Float is 
especially made for low down 


tanks. It will fit the narrowest 
of tanks used for general pur- 
poses and will work perfectly on 
all makes of valves used in these 
tanks. 

No-Sol Floats have no solder. 
Made of heavy gauge sheet cop- 
per, they are puttogether in two 
sections with rubber washer 
seamed in securely. 


AYLING & REICHERT CO. 
3047 No. Erie St, Toledo, Ohio 
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Frill 


ct 


“The Right Bin 
but the Wrong Nipple’’ 


With the Reading trade-mark band of diamond knurling 
around each Reading Wrought Iron Nipple there’s no 
mistaking the genuine. One strange nipple in a bin of 
a thousand ‘‘Readings” will be conspicuous by the absence 
of the Reading knurled mark. 


Ask for them by name—then look for the mark —no other 
nipple has it—and no other nipple will give you the same 
clean, tight threads and remarkably long life. 


To make a good job better put Reading nipples on a Reading 
installation; then there will be no weak links in the strong 
chain. 


READING IRON COMPANY 


READING, PA. 
World’s Largest Makers of Genuine Wrought Iron Pipe 


Boston Dallas New York Cincinnati 
Philadelphia Pittsburgh San Francisco Los Angeles 
Seattle Chicago Baltimore St. Louis 


IPE 
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Fred De Temple of Portland, Oreg., a 
Master Plumber and Heating Con- 
tractor of No Little Repute in Coast 

Trade Circles 


for the new Elgin Hall, a splendid new 
apartment building now vee erected in 
Denver. 


W. N. Davis of 1819 16th Street, 
Denver, has been awarded the plumbing 
and heating contracts for the new 
Braddin Apartments at 1805 Grant 
Street, Denver. 


Joseph Mulligan of Longmont, Colo., 
was awarded the plumbing and heating 
contracts for the new Parochial School in 
Longmont, work on which will be com- 
menced during the latter part of this 
month. 


Wm. Jacobs of Stratton, Colo., has 
the plumbing and heating contracts for 
the Stockgrowers’ National Bank of 
Burlington, Colo., as well as the plumb- 
ing contracts, for two new residences now 
going up in Burlington. 

The Board of Directors of the Park- 
view Hospital, Pueblo, Colo., recently 
voted for the erection of a new addition 
to the present building, the new struc- 
ture to cost in the neighborhood of $150,- 
000. Plans and specifications will be 
ready for contractors sometime during 
the current month. 


Contracts for plumbing, heating and 
ventilating in the new ten-story bank 
and office building now being erected at 
the corner of 17th and Glenarm Streets, 
Denver, Colo., for the Midland Trust 
Company, were awarded the Johnson & 
Davis Plumbing & Heating Company of 
2237 Araphoe Street, that city. 


Among the largest jobs let in Pueblo 
during 1925 were the contracts for plumb- 
ing and heating in the new Colorado 
Building at Third and Main Streets, 
now under construction. L. H. Balf of 
Pueblo, was the successful bidder for the 
installation of both systems and will be- 
gin operations shortly, he informs us. 

The Master Plumbers’ Association of 
Denver, Colo., held a card and turkey 
party on the evening of December 22, 
on which occasion 50 turkeys were won 
by various folks in attendance. The 
gathering was an open affair for all 
master plumbers and their friends and 
families, and was exceptionally gratify- 
ing in point of attendance. — 


J. S. Baker of Sterling, Colo., was 


‘recently awarded the plumbing and 


heating contracts in the new Scully 
Garage, which is now under construc- 
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tion in Sterling. This garage will be 
one of the finest equipped garages in 
Eastern Colorado. Mr. Baker also has 
the plumbing and heating contracts in 
the Boggs Garage. 


Greeley, Colo., claims the distinction of 
being the only town in that State, with a 
population of over 5,000, to have a 100 
percent Master Plumbers’ Association. 
Every plumbing dealer in the city is 
affiliated with this organization. Some 
are also members of the Northern Colo- 
rado and State Associations. 


A very unique method of advertising 
is employed by Ben Lansdown of Wal- 
senburg, Colo., whose system has a very 
good effect on the public. On each new 
installation of plumbing or heating that 
might prove of particular interest, Mr. 
Lansdown has a picture taken when the 
job is completed. Each picture, 6x8 
inches in size, is placed in his adver- 
tising books in connection with the 
client’s name. When a prospective cus- 
tomer wishes to see some of his installa- 
tions, Ben naturally refers to these dif- 
ferent pictures of jobs already installed. 


a SS eee 
Corona Boasts Aerial Sewer System 


HE City of Corona owns what is 

claimed to be one of the most mod- 

ern sewer systems in California. 
It is one featured by a section, about 
three-quarters of a mile long, built up 
on a trestle. The system has just been 
accepted by officials of that city, accord- 
ing to a recent announcement. 

The sewage is treated in a purifica- 
tion plant, constructed of concrete, from 
which the effluent passes first to trickling 
filters and thence to sand filter beds. 

The main sewers and connecting lines 
are all of vitrified clay sewer pipe, the 
use of this material having been speci- 
fied in order to insure the permanence 
of the installation. 

Corona is one of the most important 
shipping points for citrus fruits in 
Southern California and in connection 
with this industry there is located at 
that place what is declared to be one of 
the largest citrus fruit by-product plants 
in the country. 

In designing the system it was neces- 
sary to provide for the waste from this 
plant, and since the waste carries con- 
siderable acid, which would attack the 
concrete in the purification plant, it was 
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O. H. Kreuger of Fort Collins, Colo., 
President of Northern Colorado Mas- 
ter Plumbers’ Association, Whose In- 
teresting Discourse on Local Trade 

Conditions Appears in This Issue 
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decided to construct a separate line from 
the by-product plant to sand filter beds. 

For almost a mile this sewer parallels 
the city main, almost all of it being 
carried by the trestle. This not only 
facilitates the sewage flow to the purifi- 
cation plant, but proved more economical 
to construct. 

It also facilitates by-passing the waste 
from the by-products plant, around the 
purification plant, to the sand filter beds. 

The Currie Engineering Company of 
Alhambra, Calif., designed the system 
and the treatment plant, both of which 


were constructed by R. F. Ware of Los 
Angeles. The total cost of the project 
was approximately $130,000. 


(oo ee 


Southern California Sanitation Develop- 
ment League Elects Officers 


T the annual meeting of the Sani- 
tation Development League of 
Southern California, held at the 
City Club in Los Angeles, December 17, 
1925, the following well-known trades- 
men were unanimously elected to official 
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positions in the league for the year 1926: 

President, Geo. E. Richardson, master 
plumber, Pasadena; first vice-president, 
C. N. Boley of the Day & Night Heater 
Co., Los Angeles; second vice-president, 
H. H. Armbrust, master plumber, Ana- 
heim, and treasurer, Wm. Nies, master 
plumber of Los Angeles. 

Executive Board—L. C. Brightwell, 
Washington Iron Works, Los Angeles; 
Edward Coker, master plumber, Glen- 
dale; J. M. Fickling, master plumber, 
Los Angeles; E. F. Harford of the Hub 
Hardware Co., Colton; J. Neuerburg, 
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STOCKHAM bY FITTINGS 


AITT | WC? 


Quality is demonstrated by their performance 


Earl Thompson 


never looked at his competitors 


HEY were there at his side all the 


CAST IRON 

OR MALLEABLE 
SCREWED 
FLANGED 
DRAINAGE 

for steam, water, 
gas, oil or air 


time, sometimes pushing him to 
break world’s records, but his eyes were 
always straight ahead, toward the tape. 
And there was an even finish to his 
stride that was a joy to see, and that 
almost always won the race. 


Perfect form, plus a strong heart, can 
disregard competition—it will win most 
of its contests. That is the basis of the 
Stockham organization, of Stockham 
products, They are headed toward one 


STOCKHAM 


thing—how the fitting will serve thejob. 


Exact alignment, perfect threads and 
flanges, chamfered faces, fine finish— 
these are simply details in Stockham 
general excellence. 


And Stockham fittings are not only 
made that extra shade better, but their 
distribution is more economical. Sold 
only through your jobber—the man who 
best knows your needs, doesn’t over- 
stock you, always has ample supply and 
always is your friend in time of trouble. 


Write for our Buy from 
complete catalog YOUR JOBBER 
PIPE & FITTINGS COMPANY 
BIRMINGHAM, ALA. 

Warehouses with Complete Stocks in: 

BROOKLYN, N. Y. CHICAGO, ILL. LOS ANGELES, CAL. SAN FRANCISCO, CAL. 
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The Effect of 
Sca/e or7 Pipe 


Se oe a SS 


The Scale on 
Ordinary Pipe Means 


Increased corrosion—especially pitting. 


Greater friction loss. 
Less delivery capacity. 


Poor base for galvanized coating. 


Valve seats damaged and small orifices 
clogged. 


“NATIONAL”? 
SCALE FREE Pipe Means 


Minimized corrosive tendencies—par- 
ticularly pitting. 

Less friction loss. 

Full delivery capacity. 

Good base for galvanized coating. 

No scale to damage valves or clog small 

openings. 


N addition to the Spellerizing (roll-knobbling) process applied to all “NATIONAL” Pipe, sizes 
4-inch and under, all butt-weld pipe, sizes 12 to 3-inch, is made by the SCALE FREE 
Process. In this process the mill-scale, or welding-scale, ordinarily found on butt-weld pipe, is 
removed by a special rolling operation, which gives a clean, smooth surface both outside and 
inside the pipe. Our Bulletin No. 7 illustrates and describes the process of manufacture and 
explains the advantages of SCALE FREE Pipe; plumbing and heating contractors will find this 
-bulletin interesting and valuable. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


GENERAL SALES OFFICES: FRICK BUILDING 
DISTRICT SALES OFFICES 
Atlanta Boston Chicago Denver Detroit New Orleans New York Salt Lake City Philadelphia Pittsburgh St.Louis St.Paul 


Pacific Coast Representatives; U.S. Steel Products Co, San Francisco Los Angeles Portland Seattle 
Export Representatives: U.S. Steel Products Co. New York City 
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master plumber; R. H. Roemer of the 
Standard Sanitary Mfg. Co.; Harry A. 
Silke of M. Stulsaft Co.; D. D. Upde- 
graff, Crane Co.; Wm. Van Norden, 
A-One Mfg. Co., and C. G. Wilkinson, 
master plumber, all of Los Angeles. 

This meeting was preceded by an ex- 
cellent turkey dinner, after which Presi- 
dent-elect George E. Richardson was 
called upon and responded with a short 
talk. 

Mr. Richardson made an appeal for 
cooperation, and spoke of the necessity 


| of procuring perfect coordination of the 


various branches of the industry. Short 
talks were also delivered by Charles 
Boley, H. H. Armbrust, L. B. Peeples and 
H. Tschopiec. 

W. D. Melville, vice-president of the 
Los Angeles Merchant Plumbers’ Asso- 
ciation, spoke of a proposed water pipe 
ordinance for the City of Los Angeles, 
which will insure adequate sizes of pipe, 
with sufficient valves and other improve- 
ments. 

According to Henry H. Boynton, sec- 
retary of the body, the following amend- 
ment to the Constitution and By-Laws 
of the league, having received its second 
favorable consideration at the last gen- 
eral meeting, now becomes a part of the 
said Constitution and By-Laws: 

“No controversial question shall be 
debated from the floor, but shall be re- 
ferred to those standing committees 
representing the elements affected. 

“Those committees shall meet on the 
question and if a solution can be reached, 
shall report such solution to the Execu- 
tive Board, which in turn shall report 
to the general body. 

“In case a solution cannot be reached, 
the question shall be ruled out of order 
and a report to that effect shall be made 
to the general body.” 


—— 


Ira Byrnes Addresses Southern 
California Plumbers 


EVERAL hundred master plumbers 
from all sections of Southern Cali- 
fornia gathered at the Native Sons 
Hall in Los Angeles on December 18, 
1925, to hear an interesting talk de- 
livered by Ira Byrnes, who is called “the 
Judge Landis” of the plumbing industry 
in Southern California. 
Mr. Byrnes told of his work during 
the past year, and of his efforts to put 
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“Bil” Lanyon of the Lanyon Plumbing & 
Heating Co., Fort Collins, Colo., 
Newly-Elected Secretary-Treasurer of 
Northern Colorado Master Plumbers’ 

Association 
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the plumbing trade on a paying basis. 
He proposes to organize a “figuring 
bureau” which will, for a small fee, cor- 
rectly figure contracts for the master 
plumber. 

A resolution was moved and passed by 
this gathering to make an effort to have 
Mr. Byrnes retained for another year in 
his present position, for it was felt that 
he had well merited all due consideration 
in this respect. 


a 


Secretary Firmin Retires After Fifty 
Years of Association Work 


OHN L. E. Firmin of San Francisco, 
J the grand old man of the industry on 

the Pacific Coast, resigned his posi- 
tion as secretary of the California Master 
Plumbers’ Association on January 1, 
when he was in turn appointed secretary 
emeritus for the remainder of his life, 
at an annual pension of $1,800. 

Mr. Firmin, known and loved by all 
true members of the trade for his ac- 
tivities in their behalf during some 50 
years or so, particularly as regards as- 
sociation work, with which he had affili- 
ated himself from the very beginning, 


John L. E. Firmin, Secretary-Emeritus 
of California Master Plumbers’ 
Association 


will see his successor appointed at the 
regular meeting of the State Board of 
Directors during the current month. 

Incidentally, on Mr. Firmin’s passing 
—which we, and surely all who have 
‘known him, do sincerely hope will be 
long deferred—the life pension voted 
him by his brethren in the trade on the 
day of his retirement will be applied 
to his esteemed wife. 

Simultaneously with our good friend 
John’s resignation, Assistant Secretary 
Andrew Hahn of San Francisco, likewise 
tendered his notice to the board, this 
being also regretfully accepted along 
with that of Mr. Firmin, whose photo- 
graph appears in company with this 
item. 


Denver Masters Display Histrionic 
Prowess at Christmas Party 


N the evening of December 21, the 
Women’s Auxiliary to the Denver 
Master Plumbers’ Association. held 

a very delightful Christmas Party in 
honor of the Denver masters, at Wood- 
man Hall, Sixth Avenue and Santa Fe 
Drive. 

The party was pronounced a complete 
success, as was the play, given by some 
of the masters, which furnished a good 
portion of the evening’s entertainment. 

Steve Slattery, who assumed the role of 
judge in a courtroom scene, would have 
made some of our regular judges blush, 
for he held down the job like a vener- 
able old warrior of the bench. 

Allen Hubbell, counsel for the defense 
in the case, showed the boys why he is 
so successful in the plumbing business 


““CENTRAL’”’ 
Wrought Pipe 


Manufactured by 


CENTRAL TUBE CO. 
PITTSBURGH, PA. 
District Sales Offices 


New York Chicago Philadelphia 
SanFrancisco Minneapolis Kansas City 
SaltLake City Atlanta Fort Worth 
Havana Mexico City 


New York 
Philadelphia 


Contract 


YEORGE FENTON was building 

-his proverbial third home — he 
was what might be called an “experi- 
enced” owner. The plans and specifi- 
cations had been drawn by Harrison 
Wheeler, a successful architect in the town. They are now 
going over the plumbing bids. Wheeler favors the high 
bidder — Fenton really does too, but he hesitates to admit 
it on account of the price. 

“How come, Wheeler, that you favor Hagerty when he’s 
the highest bidder? Of course, I want a good plumbing job 
and I know Hagerty can do it, but it seems to me that these 
figures could be shaded quite a bit.” 

“Sure, they could, but I’ve had experience with Hagerty 
and he not only does good work, but he knows how to 
figure costs and does not have to skimp a job to make a 
fair profit. The best specification in the world won’t get a 
good job out of a poor plumber.” 

“But, Wheeler, you surely didn’t ask any poor plumber 
to bid?” 

“Of course not, but even so, some are 
better than others. It is impossible for an 
architect to write specifications so complete 
and supervise the work so closely that an 
installation can be made equally well by 
any plumber. For instance, you have Alpha 
Brass Pipe throughout for hot and cold 
water and it is required that only tested 
fittings be used. Therefore, it seems poor 


business to me, for a saving of less than 5 [_ 

per cent on the plumbing bill, to take the | 

chance of having even one poor joint. Ifthe | 

joints are properly located and made up, | Name— 
and expansion correctly provided for, you'll | Firm 
never have a dollar's worth of repairs | Address 


Sheet Brass and Bronze 
Admiralty and Muntz Metal Condenser Tubes 


BALTIMORE TUBE COMPANY, Inc. 


-Rochester 
Pittsburgh 


PIPE WITH A RECORD FOR HIGH QUALITY AND LONG SERVICE 


C Why John Hagerty 
got the Plumbing 


GALPHA 
brass Pipe 
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“BALTIMORE” 
BVA eee N Desc OPPER PIPE 


IRON PIPE SIZES 


Copper in Rolls Seamless Brass and Copper Tubing 


Bus Bar Copper 


General Offices and Mills 
BALTIMORE, MARYLAND 
Branches and Agencies 


Cleveland Denver 
Detroit Chicago 


San Francisco 
Ogden 


New Orleans 
Montreal, Canada 


through pipe failure. Then 
as to Hagerty, he does a lot 
of brass pipe work and 
whenever he has any lati- 
tude in the matter he uses 
nothing but Alpha Pipe. The fact that he insists on this 
pipe, which is probably better than ordinary brass pipe, is 
in itself an indication of his attitude toward his work. 
When a contractor recommends the best materials and 
practically insists on using them, he steps right up in my 
estimation and at once gets a measure of my confidence, 
and in giving contracts — confidence in the bidder should 
be rated very high. This is your third home and you should 
appreciate the value of a little extra money invested in 
insurance against trouble. 

“You win!” laughed Fenton, “and so does Hagerty.” 

“Yes, you win, too,” finished the architect. “With the 
right materials and a good contractor you can’t lose. I’ve 
used Alpha Brass Pipe before and you won’t make any 
mistake in specifying it.” 


CHASE COMPANIES 


INCORPORATED . 
WATERBURY, CONNECTICUT 
Chase Metal Works - Chase Rolling Mills 

STOCKS 
Chase Brass Companies, Inc., New York. 
Chase Companies of New Jersey, Newark. 
The Ohio Chase Company, Cleveland. 
Chase Companies of California, San Francisco, 

Los Angeles 

OFFICES 
Boston New York Philadelphia Rochester 
Pittsburgh Chicago St. Louis Denver Auianta 
MembersCopper and Brass Research Association 


CHASE COMPANIES, INC., Waterbury, Conn. 613 1-4 
Please send me free of charge a copy of your book on Alpha Brass. 
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by displaying his ability in “clearing” 
his client. 

Other local masters who took part in 
the play were Vincent Kandorf, Guy 
Stocking, Tom O’Rehr, V. A. Kiser, 
Edward Clayton, Edward O’Connor, Bob 
Demmer and J. P. Brickey. H. S. Lynn, 
secretary of the Denver Association, also 
took part in the high “drammer.” 

After the play was given the balance 
of the evening was spent in dancing un- 
til refreshments were served and Christ- 
mas gifts distributed to the members by 
the ladies of the auxiliary. In the wee 
small hours of the morning the party 
broke up, with all declaring that a most 
enjoyable affair had been well attended 
—and justifiably so. 


—— 


Oregon Masters Preparing to Attend 
National Convention 


HE Oregon Master Plumbers’ As- 
sociation will take steps, at its 
regular meeting this month, to send 

a number of delegates to the Louisville 
convention of the National Association 
next June. The exact number to be sent 
from Oregon remains to be determined, 
but it is certain that the State will be 
well represented. 

The Oregon delegation will have as its 
unanimous choice for National president, 
A. J. Wilson of San Francisco, now vice- 
president of the organization. Mr. Wil- 
son is well and favorably known through- 
out the Far West. He has made frequent 
trips into Oregon and other Pacific Coast 
States and in all probability the West 
will line up solidly for him as future 
president. 

Alexander Coleman of San Francisco, 
chairman of the California committee ap- 
pointed to send delegates to Louisville, 
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visited Portland recently for the purpose 
of lining up the State for Mr. Wilson. 

The following master plumbers were 
named on the Oregon delegation commit- 
tee: Charles Fullman, chairman; T. J. 
Rowe and Clarence Whitcomb. 
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Interpreting a Newly Revised 
Plumbing Code 


(Continued from Page 154) 


exceed 3 feet in length, and the entire 
waste line shall not exceed 15 feet de- 
veloped length.” 

We feel that the trade will not ap- 
prove very highly of this arrangement, a 
sketch of which is shown in Fig. 8. It 
has a very long length of unvented waste 
pipe and the 10 or 12-foot head can pro- 
duce a horrible suction noise at the 
fixture, if the trap ‘also happens to be 
2-inch and the fixture grating is ample 
to supply it. Fig. 8 then is our inter- 
pretation of (d) and we show it for 
what it is worth. 

Section 107 relates to “Increasers and 
Reducers.” This comes in the chapter 
on “Joints and Connections.” We there- 
fore consider it as a connection. The 
section reads as follows: 

“When different sizes of pipe or pipes 
and fittings are to be connected, proper 
size increasers or reducers, pitched to 
an angle of not more than 45 degrees, 
between the two sizes shall be used. In- 
creasers shall be of a long tapered pat- 
tern.” 

The idea here seems to refer particu- 
larly to preventing the use of increasers 
on horizontal lines of drainage or vent 
piping. It might apply very well to in- 
creasing vents as they go through the 
roof. But it is not clear enough to cover 


plumbing in general. Take, for instance, 
a case like Fig. 9. 

The installation at A would be a vio- 
lation of this section because the in- 
creaser is on the horizontal, nearly. 
The detail at B, however, would be al- 
lowed because the increaser is on the 
angle of 45 degrees. It is questionable, 
in our mind, how the trade will like this. 

Supposing this waste line has to be 
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Fic. 9.—Peculiar Result of Our Inter- 
pretation of the Section Relating to 
Increasers. “A” Is Not Allowed; 

“B” Is Allowed 


run under the floor and there is no room 
to install the increaser as at B, the in- 
spector might have a rather knotty prob- 
lem to solve, if the contractor has al- 
ready installed the work as at A. This 
section should certainly be revised. 
Thus we have covered all the points 
brought up by our plumbing inspector 
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friend and we trust our treatment of 
the subject will help him in his inter- 
pretation of this particular code. 
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Representative Labor and Time- 
Saving Devices 


(Continued from Page 151) 


lines. The fitting “B” is the special 
intersecting arrangement at the top, 
while all fittings for intermediate floors 
are as marked “C.” Quick erection of 
the stacks is secured by having some 
joints screwed and others caulked. 

Sections from floor to floor can be cut 
to measure and assembled, and then 
dropped into place and caulked complete 
at a few hubs. The single fitting for the 
fixture trap connection combines waste 
and vent openings. 

Fig. 5 outlines another interesting 
group of labor-saving fittings. These 
are used for the speedy erection of 
stacks to which only the bathtub and the 
lavatory are connected, which means 
usually that the water closet has been 
placed in a far corner of the room. 

The fitting “B” is used on all floors 
and takes the bath trap. It provides a 
hub for the bath vent and a hub for the 
lavatory waste. The single fitting “C,” 
used on all floors above the first, com- 
bines in one piece the lavatory waste 
and vent, the bath vent, and the tee for 
the vent stack. 

The fitting “A” is used as a starter 
on the first floor, and the fitting “D” 
hooks the two lines together to the top. 

In erecting such stacks it is only neces- 
sary to provide the straight lengths of 
cast-iron pipe to fill-in from floor to 
floor. No other fittings whatever are 
required. 


AU(UUNIINUUUQ0US0T0 000000000 00UCS000 LANE AQ OEE 


For Twenty-five Years 


This company has been making “YOUNGSTOWN?” Pipe for 


it was before. 


twenty-five years, and each year has tried to make it better than 
With complete command of our raw materials— 
coal, coke, ore, steel, and with every operation conducted in our own 


mills, we should be able to make pipe as well as it can be made. 


That we-do this is shown by the fact that’ demand for 
“YOUNGSTOWN” Pipe has reached about One Million Tons 
per year. It is used by leading plumbers everywhere and can 


be readily obtained from good jobbers in every large city in the 
United States. 


The Youngstown Sheet and Tube Company 


Youngstown, Ohio 


DISTRICT SALES OFFICES 


BOSTON—Massachusetts Trust Bldg. CHICAGO—Conway Bldg. 
NEW YORK—80 Church St., Hudson Ter- ST, LOUIS—Mo. State Life Bldg. 
minal Bldg. DENVER—First Nat’l Bank Bldg. 
PHILADELPHIA—Franklin Trust Bldg. DALLAS—Magnolia Bldg. 
ATLANTA—Healey Bldg. SAN FRANCISCO—Sharon Bldg. 
PITTSBURGH—Oliver Bldg. SEATTLE—Central Bldg. 
CLEVELAND—Union Trust Bldg. KANSAS CITY, MO.—Commerce Bldg. 
DETROIT—First Nat’] Bank Bldg. MINNEAPOLIS—Andrus Bldg. 
CINCINNATI—Union Trust Bldg. NEW ORLEANS—Audubon Bldg. 


THE LITTLE BUILDING, BOSTON, MASS. 


Plumbing and Heating Done With 
Youngstown Pipe 
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THE HAJOCA BERWYN 


(PateNTED) 


THE HAJOCA ARDMORE 


(PATENTED) 
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Cleanest Bath Fittings For 1926 


Endorsed by sanitarians for cleanliness. 
Specified by architects for positive operating reliability. 
Used by plumbers for ease and simplicity of installation. 


The sanitary merits of the Hajoca Berwyn and 
Ardmore Bath Fittings are openly clear and con- 
vincing to all, especially to the bather who wants 
an absolutely clean fixture and hygienic bath. 


Notice how the pop-up principle is used on the 
waste mechanism. The stopper operated by an 
outside rod keeps the water in the tub—none cir- 
culates through under-floor arm or other pipes. 
Consequently there can be no “backflow” of unclean 
and objectionable residue and possible harmful 
germs left in such pipes from previous bathings. 


YOUR JOBBER CAN FURNISH PROMPTLY = 


PHILADELPHIA 


SAN FRANCISCO 
JACKSONVILLE CHARLOTTE 


WILKES-BARRE MACON TAMPA 


This feature has widely popularized The Hajoca 
Berwyn and Ardmore Fittings with all classes and 
brought into the practice of modern sanitary plumb- 
ing a new and higher standard of bathing cleanli- 
ness. 


The Berwyn and Ardmore can be used on any 
style or design built-in bath requiring concealed 
fittings. They are extremely easy to install, fool- 
proof in operation, moderate in cost and embody 
the high class, desirable quality of Hajoca Brass- 
work. 


HAINES, JONES & CADBURY Co. 


FOUNCEO!I8S8 
HAJOCA PLUMBING GOODS 
GENERAL OFFICES, PHILADELPHIA,PA, 


BRASS WORKS, pPuitaveteuia, Pa. 


IRON WORKS, norristown, PA. 


SAVANNAH RICHMOND, VA. 
NORRISTOWN, PA. 


WEST PHILADELPHIA GERMANTOWN 
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Safety First 


Fig. A-27 
H Patented 
The McDermott Self-Paying Sand Trap and 
Gas Eliminator is endorsed by the Fire 
Underwriters and the Board of Health. 
Every Garage is a prospect. 
Wrile for description now. 


THE EASTERN FOUNDRY CO. 


Manufacturers of 
High Grade Plumbing Specialties and 
soil Pipe and Il ittings 

MAIN OFFICE: BOYERTOWN, PA. 
New York, Philadelphia, Boston, Pittsburgh, 

Richmond, San Francisco, Los Angeles 

and Seattle 

Sold Through Jobbers of Plumbing Supplies 
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SELF-CLOSING 
PRODUCTS 


are almost a necessity on a 
metered water service. 


INSTALL HAYDENVILLE 
BIBBS 


FOR ABSOLUTE SATISFACTION 


QUUALUUUL CANNY EAU EN EAA NET 


THE HAYDENVILLE CO. 
HAYDENVILLE, MASS. 
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— TRADE MARK — 
SIMPLE - EFFICIENT 
«ECONOMICAL 4 


“VERY SCIENTIFIC” 


“Results amazing’’— ‘‘20% more heat’’ 
‘““A great saving in coal and labor’ 


DISTRIBUTORS WANTED 


Write for prices andterritory and build upa prof- 
itable business among users of coal. Now is the 
time to prepare for fall and winter business. 


MODERN EQUIPMENT COMPANY, INC. 


64 Grove Street New Haven, Conn 


SEATS 
That are Different, 
No Metai Exposed 


SR ea TANK & 
T CO,, Inc. 


cos oa N. Front St. 
Camden, N. J. 
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By Correspondents of “The Plumbers’ Trade Journal, 
Steam and Hot Water Fitters’ Review’’ 


MISSOURI 


The contracts for plumbing and heat- 
ing’ systems in the new Carnie-Goudie 
Building in Kansas City, Mo., have been 
awarded to Thomas L. Dawson of 2207 
Pennway Street, that place. 

Frank Nagel of 6408 Wise Avenue, 
St. Louis, Mo., started in business two 
years ago, and has prospered right along. 
He has a number of contracts for new 
residences on hand at present and looks 
forward to a good year. 

Frank Smith, who runs the F. T. 
Smith Plumbing Co. at 916 Brooklyn 
Avenue, Kansas City, Mo., tells us that 
he has at present a large volume of job- 
bing and new contracts on hand which 
will keep his outfit busy right along. 


CONNECTICUT 


We hear that the Park City Plumbing 
& Heating Company has recently been 
established at 1032 Central Avenue, 
Bridgeport, Conn., by Robert Bohm and 
David Hughes, who have in mind general 
contracting and jobbing work along 
plumbing and heating lines. 

Jerry Volavka of North Road, Hazard- 
ville, Conn., was awarded the plumbing 
contract for the residence of Dr. Thayer 
at Summer’s, Conn., which is to be a 
high-class job; also the contract for 
plumbing and heating in the residence 
of V. Stantez at Thompsonville, and that 
of Chas. Smith on Oak Street, Hazard- 
ville. 


Contracts for plumbing and heating, 
also electrical work, now in the hands of 
J. J. Murphy & Son of 38 Ford Street, 
Hartford, Conn., include the following: 
Six one-family houses at Westerly, R. L., 
for Howard C. Buck and David Smith; 
plumbing in the new Windsor School at 
Windsor, and in the Public School at 
Bloomfield; plumbing and heating in the 
Roman Catholic Church on Park Street, 
Hartford, and in the rectory for Rey. 
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Father Barry there, on Campfield Street; 
as well as plumbing in twelve 2-family 
houses on Plainfield Street, Hartford, 
for Mitneck & Mitneck. 


H. N. Stanford of 240 Willetts Ave- 
nue, New London, Conn., has secured 
the following contracts which will keep 
his force going for a time: Plumbing in 
the two-family house at Lincoln and 
William Streets, property of L. Gorra; 
a one-family house at Pequonnock, Conn., 
property of Clarence Bidgood; one-family 
house on Golden Spur for R. A. Rubeck, 
and a number of others. 


The T. P. Cleary Co. of 93 Ocean Ave- 
nue, New London, Conn., under the su- 
pervision of David P. Hoare, is getting 
its share of the good things going on 
there. Contracts for extensive altera- 
tions in the Henry E. Russell house at 
1001 Ocean Avenue, New London, and 
a new steam plant to be installed in the 
residence of Mrs. Harriet Newcomb on 
Nathan Hale Street, have lately been 
awarded this firm. 


Yale University plans to develop a 
$15,000,000 project at York, High and 
Elm Streets, New Haven, Conn., consist- 
ing of a fine new library and several 
other structures. The present buildings 
on this site are to be demolished, start- 
ing about June, 1926. Definite plans 
for the building have not as yet been 
made public, so the amount of plumbing 


and heating materials going into these: 


structures is uncertain at the present 
time. 


WISCONSIN 


John Jung announces that he will 
handle steam heating work in the build- 
ing being erected by St. Mary Magdalene 
Congregation at 14th and Harrison 
Streets, Milwaukee. 

We hear that a $12,000 steam heating 
installation will be made in the Matthews 
Building in the heart of downtown Mil- 
waukee by the American Plumbing & 


Al. Porter, 
Exhibition Match Last Season, Under the Auspices of ‘the Northern 
Ohio Trade Golf Association, at the Madison Golf 
Club’s Lakeland Course 


Wm. Alves, Sidney Adams and Fred Lamprecht, Who Staged an 


Mrs. Mrs. 


E. W. Poole, Auburndale; 
John Ryan, Waltham, and Mrs. Nielo 
Jepsen of West Newton, at Annual 
Outing of the Newton (Mass.) Mas- 
ter Plumbers’ Association Last August 


Heating Co.’s Madison, Wis., branch es- 
tablishment. 
We are told that W. F. Adams of 314 
National Avenue, Milwaukee, will handle 
plumbing work in the $100,000 addition 
to the church and school building of St. 
Alexander’s Roman Catholic Congrega- 
tion at 11th and Holt Avenues, that city. 


The P. E. Mueller Co. of 320 Park 
Street, Milwaukee, will install a $20,000 
steam heating unit in the new addition 
to the building of the Seaman Body Cor- 
poration of Milwaukee, makers of auto- 
mobile bodies for Nash and Ajax cars. 


Some of the larger contracts recently 
awarded to Wenzel & Henoch of 498 
27th Street, Milwaukee, include a $20,000 
installation for the Astor Hotel; a $15,- 
000 plant for Concordia College, and a 
$7,700 installation for Reisinger Broth- 
ers of that place. 

The Thomas E. Hoye Heating Co. of 
1910 St. Paul Avenue, and Jacob Schuh 
of 1120 Vliet Street, Milwaukee, will in- 
stall, respectively, heating and plumbing 


systems in the addition to the Convent — 


of the Sisters of the Divine Saviour, be- 
ing erected at 3502 Centre Street, that 
city. 


TENNESSEE 


D. A. Marshall has taken over the busi- 
ness of the Fred Cantrell Co. at Chatta- 
nooga, Tenn., and since January 1, he 
has been conducting it under the name of 
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the Viking Automatic Sprinkler Co., at — 


1209 Carter Street.’ 


pects a lot of it too, he tells us. 

Early last November, B. M. Laster 
and 8. G. Summerton consolidated their 
businesses and are now operating as 
Laster & Summerton at 174 Linden Ave- 
nue, Memphis, Tenn. They are busy at 


He will do plumb- ; 
ing, heating and sprinkler work, and ex- 
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James Hineman of Newport, Ky., Smiles 
His Gratitude as State President, 
Kentucky Master Plumbers’ 
Association 


present installing plumbing and heating 
in an apartment building on Belvidere 
Street. 


Last October W. S. Parrish of Mur- 
freesboro, Tenn., bought out his partner 
and is now sole owner of the business. 
He has just completed a large contract 
in the new dormitory of the County 
Farm and is now installing an oil burner 
in the residence of Mrs. Geo. Beasley in 
that town. 


Ernest D. Hamblin opened a new 
plumbing shop on January 1 at 1017 
North Fifth Avenue, Nashville, Tenn. 
He will have a nice window display, 
office and showroom in front and work- 
shop in rear of the establishment. He 
is very busy building pipe racks, but 
stopped long enough to chat with “Ye 
Scribe” about future good prospects. 


KENTUCKY 


; A new plumbing establishment has 
just been opened at 2004 Highland Ave- 
nue, Louisville, Ky., by George A. Buffat. 
Good luck, George! _ 


J. A. Gramig of 660 South 35th Street, 
Louisville, Ky., has received the plumb- 
ing contract on the new Federal Land 
Bank being erected there. 


Gray & Tomppert of 629 South First 
Street, Louisville, Ky., are working on a 
nice contract at Southern Baptist Theo- 
logical Seminary. They are installing 
plumbing and gasfitting in Norton Hall, 
the administration building and New 
York Hall, the dormitory, the latter con- 
taining 400 bedrooms. 


Milton S. Sheckler specializes on in- 
stallations of automatic water heaters. 
His place of business is located at 2202 
Portland Avenue, Louisville, Ky., where 
seven men are employed to answer the 
calls of an established trade which has 
been built up during the 19 years Milt 
has been active in the game. 

Mrs. M. E. Burke will entertain the 
members of the Louisville, Ky., Women’s 
Auxiliary at her home in the near fu- 
ture. No definite date has been set at 
this writing. This auxiliary was founded 
in August, 1925, and holds regular semi- 
monthly meetings. Mrs. Burke’s family 


is well represented in the Louisville 
plumbing and heating game, as may be 
seen by a peep in at the busy establish- 
ment of M. E. Burke & Sons at 1013 
South Second Street. 


At Louisville, Ky., H. C. Degen has 
been specializing in repair and remodel- 
ing work since 1913. His place of busi- 
ness is located at 400 South 26th Street. 
A satisfied and established trade keeps 
this practical plumber busy at all times, 
and he looks forward to a good year. 


F. P. Riehle, formerly located at 2503 
Greenwood Avenue, Louisville, will move 
into a new shop at 2703 Bank Street on 
January 1. He keeps 32 men busy and 
has plumbing and heating contracts for 
an eight-family apartment building on 
Glenmary Street, besides others for a 
40-family structure now going up. 

A plumbers’ strike in Louisville would 
not affect Simon Drexler very much. He 
has five sons working with him and they 
are all good plumbers. They are oper- 
ating under the name of Drexler & Sons 
at 1109 Samuel Street, Louisville, and 
are very busy at this writing. About 
20 new contracts are on file. They 
specialize in new installations. 


DELAWARE 


John B. Dunbar, 507 Shipley Street, 
Wilmington, Del., is now engaged install- 
ing the plumbing and heating in the 
new Elks Home being erected there on 
Market Street. 


William Reader, Jr., of 226 Madison 
Street, Wilmington, Del., will move his 
plumbing establishment, on or about 
January 15, to 711 West Fourth Street, 
where he will have larger quarters to 
carry on his growing business. 

J. E. Stein, secretary of the Manufac- 
turers’ and Employers’ Association of 
Wilmington, Del., and brother of Carl 
Stein, a well-known Chicago, IIl., plumb- 
ing contractor, wishes to extend the sea- 
son’s greetings to friends and members 
of the trade throughout the country. 

David Smith, who conducts business 
under the firm name, Wilmington Plumb- 
ing Supply Co., at 219 West Fourth 
Street, Wilmington, Del., states that in 


KiRKPATRICK BR 


L. E. Kirkpatrick, Who Does Most. of 
the “Bean Work” at the Establish- 
ment of Kirkpatrick Bros., 19 West 

Broadway, Winchester, Ky. 
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Automatic Cellar Drainer 


ELECTRICALLY OPERATED-NOISELESS 


FOR DRAINING CELLARS IN OFFICE BUILD- 
INGS, SCHOOLS, HOTELS, STORES, HOMES, etc. 


Can be placed in pit or in bell end 
As the 
pit fills up a float switch starts the pump which 
empties the water into the sewer. 


° completely assembled ready 
Pric to install; with 60 cycle a. ¢. $ 24 28 50 
motor or 110-220 volt d.c. motor LIsT 
WRITE FOR COMPLETE INFORMATION 


THE GOULDS MANUFACTUPING COMPANY 
SENECA FALLS, N.Y. 


Easy to install. 
of an 18-inch sewer tile sunk to floor level. 


Don’t Experiment With 


Brass Fittings / 
Use ‘Acheson’?! 


—the kind with the M\ inside each fitting 


The leer who knows will use no other 


ACHESON MFG. CO. 


“Stands Back of the Jobber Who Supplies You”’ 
Works: Rankin, Pa. Post Office: Braddock, Pa. 


(NOZHHHH A OMAN o 


ZOOMZIO > 


 FOFTOCHOHFTCHTCO lO 


Whaselr Welded 
Rang e Boilers 


In 1924 only one boiler was returned 
out of every 3,000 sold. Buying Wessels 
Welded is your best possible insurance 
against Range Boiler troubles. 


D.D.WESSELS & SONS LG. 
DETROIT, MICHIGAN 


. 
BRANCH FACTORIES 


KANSAS CITY, KAN. WALK ERVILLE, ONT. 


CLEVELAND, OHIO 


The New ‘‘Rainbow”’ “ SS ea ration tec 


is now Fitted with— 
A decided improvement that makes 
them practically everlasting. 
The Basin faucets have bronze re- 


movable seats, hard vulcanized Rub- Basin Faucets 
ber Seat Washers, non-rising, stem- 
direct pressure. ‘‘Principle’’ ofstem, 
againstseats, no grinding ortwisting 
and very smooth working. The body 
of the faucetis not threaded to engage 
the stem and (outside of the Bronze 
Removable Seat) the body of these 
faucets are absolutely everlasting. 
Removableseatswillbeappr eciated 
by users and in the ‘‘ B'* con- 
struction not only the seat but all 
wearing parts arerenewable. 
Rainbowfixtures have always been 
indemand—the ‘‘NOw0B’’ construc- 
tion makesthem better than ever. 
LIST PRICE, $18.00 each. 


Write your jobber for prices. 


STREET & KENT MFG. CO. § 


1954-64 Clybourn Avenue 
CHICAGO, ILL, 


PATENTED OCT. 20, 1925 


D-477 ““NEW MODEL” 


Manufacturers in Chicago since 1888 * 
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Never Split 


Woop Toilet 


I 


1)" ! 


“|” We make the most 


simply because we make the best 


HERE must be some reason why more Never-Split seats are 
used than any other seat manufactured. 


Durability, unequalled durability, is the answer. 


So strong and 


lasting are Never-Split seats that many have been in service for as 


long as twenty years. 


This durability is the result of the 
Each 
seat 1s carefully fashioned in four sections 
so that the grain of the quarler-sawed 
oak or gum runs around the hole. These 


famous Never-Split construction. 


sections are united in an inseparable unit 
by four bolts concealed in the wood. So 
tight is the grip of the bolt, so accurately 
machined are the tongues and grooves 
that it is impossible for the joint to split 


the finest quality new brass and is so well 
set in that it is as long lasting as the seat 
itself. Every Never-Split seat is beauti- 
fully finished and there is a type for every 
bowl. If you are a Never-Split dealer, 
you are entitled to a free catalog, enve- 
lope inserts, a model of the famous 
Never-Split Joint Construction for your 
window display, and a display sign for 
your store front. A post-card will bring 


or come apart. The hinge is made of them. Mail it today. 
Evernu is the perfect seat. The interior 
wall of special hard rubber of great 


strength and the outside surface of solid 


color hard rubber 


up. 
with strength. 
as the seat. 


Complete specifications will be found in 


Sweet’s Catalog. 


are vulcanized under 
hydraulic pressure into one lasting piece. 
No finish to wear off. No joints to open 
The hollow center provides lightness 
The hinge is as durable 


NEVER-SPLIT SEAT COMPANY 
Dept. 11, Evansville, Ind., U. S. A. 


Founded 1905 


The largest manufacturers of toilet seats in the world. 
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Frank G. Newton, E. M. Crocker, Herman Kleinman and A. K. Raub, Partici- 
pants in a Golf Meet Held at the Manufacturers’ Country Club Last 
Season by the Delaware Valley Trade Golf Association 


the short time he has been in business, 
everything has progressed satisfactorily. 
A complete line of plumbers’ supplies is 
maintained. 


Michael M. Diluchio of 223 West 
Eighth Street, Wilmington, Del., reports 
that he has just finished installing sec- 
tional boilers in six mushroom houses at 
Concordville, Pa. He also has contracts 
for plumbing and heating three new 
apartments on Jefferson Street and a 
new house being erected at Tenth and 
Union Streets, Wilmington. 


Harry F. Mellon, former president of 
the local Association of Master Plumbers, 
Wilmington, Del., and a member of the 
Board of Directors of the Kiwanis Club, 
has recovered from a siege of illness 
which confined him to his bed for a month 
and is now back on the job. It’s hard to 
keep a good man down and Harry is one 
of the livest wires in Wilmington. 


Frank Scott, 327 Orange Street, Wil- 
mington, Del., president of the local 
Master Plumbers’ Association, informs 
us that Colonel Archer of the National 
Trade Extension Bureau of Evansville, 
Ind., addressed the Association at a 
luncheon held at the Lion’s Club in Wil- 
mington, early in November. The talk 
was thoroughly enjoyed by the members 
present. 


W. Howard Taylor, well-known master 
plumber of Richardson Park, Wilming- 
ton, Del., has just finished installing the 
plumbing, heating and water supply sys- 
tems in 12 Spanish type houses, built by 
Claude Banta at Villa Monterey, another 
suburb of Wilmington. The plumbing 
equipment was furnished by the Speak- 
man Company of Wilmington, and the 
hot water heating system by the Ameri- 
can Radiator Company. 


James J. Oliver, 1913 West Eighth 
Street, Wilmington, Del., who has con- 
tracts for the installation of plumbing 
and heating in the new Catholic Church 
at Ninth and Dupont Streets, reports 
that 50 percent of the work is completed. 
This church is costing half a million to 
erect. Italian members of the parish, 
who are mechanics, give their time and 
services free to make this possible, and 
when it is finished it will be one of 
the finest in the State. 


Isadore Golden, 311 Shipley Street, 
Wilmington, Del., reports that he has 
closed contracts for the installation of 
plumbing and heating in the Grammar 
School to be erected in the city, by a 


local synagogue, at 231 Shipley Street. | 
Mr. Golden has also received contracts 
for installing plumbing and heating in 
a school gymnasium and swimming pool 
being erected by the Kodesh Adas 
Congregation at Sixth and French 
Streets, at a cost of $150,000. 


NORTH CAROLINA 


J. W. McIntyre of Hendersonville, N. 
C., has been awarded the heating and 
plumbing contracts for a new apartment 
building being constructed in that city 
by S. H. Hudgins. 


The Dermott Heating Co., Roney and 
Watkins Streets, Durham, N. C., has 
been awarded the heating contract for 
the new fire station being erected in 
that city. The Dermott people also were 
the successful bidders for the heating 
work in the new Nurses’ Home to be 
constructed at the Lincoln Hospital. 


C. W. Christian of Myers Park, Char- 
lotte, N. C., was the successful bidder 
for the heating contract in the new City 
Hall at Gastonia. The Piedmont Plumb- 
ing & Heating Co. of Gastonia, received 
the plumbing contract for the building. 


C. W. Buchanan of High Point, and S. ¥ 
T. Hicks, Greenville, Attending Last ; 


Convention of North Carolina Associ- 


ation of Master Plumbers and Heating — 


Contractors, at Shelby 
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The Seal of Kohler Village 


Architects and town planners come 
from afar to study this unusual vil- 
lage, where Kohler plumbing fixtures 
and private electric plants are made 


OHLERoFKOHLER 


HE lad who early learns something about that 
Ale fine business of keeping clean and fit is well 

started on the road to manliness. In countless 
homes the first station on that road is the bathroom 
with Kohler fixtures. There is inspiration in fixtures 
such as these—in their strong, graceful lines; in their 
immaculate whiteness. Your plumber will tell you 
that the name “Kohler” faintly fused in their snowy 
enamel is the mark of highest quality at no higher cost. 
Write for Booklet E. 


KOHLER CO, Founded 1873, KOHLER,WIS. 
Shipping Point, Sheboygan Wis. Branches in Principal Cities 


Plumbing Fixtures 


Enter Kohler 1926 Advertising 


The Saturday Evening Post (circulation 2,420,175); Literary Digest 
(circulation 1,328,384); Liberty (circulation 988,188) — these three 
great weeklies, not to mention an impressive list of the most in- 
fluential-monthly magazines, will keep Kohler advertising before 
your customers during 1926. Full pages in full color. Back covers 
in the Digest and Liberty.. Watch for the first 1926 advertisement 
(reproduced above) in the:Post and Liberty, January 16. 


Kohler Co., Founded 1873, Kohler, Wis. _ + Shipping Point, Sheboygan, Wis. 


January 16, 1926 
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Your responst 


—community health 


Lay Vitrified Salt-Glazed Clay 
Pipe and you will have the 
permanence and endurance 


that is necessary to good sewer 
Service. 


Clay Pipe Jasts because deteri- 
orating acids have no effect 
upon it. Clay Pipe is of the 
ground and is insulated by the 
outer coating of glass (the 
alaze). 


For dependable sewer service 
lay Vitrified Salt-Glazed Clay 
Sewer Pipe. 


Clay Products Association 
Chamber of Commerce Bldg. 
Chicago 
VITRIFIO{ G3: CLAY 


Sanitary Sener Pipe 


¥ 


PTJ1-15F-RTG 


PURE WATER 


FOR EVERY REQUIREMENT || 


ROBERTS 
FILTERS 


are adaptable for installation 
in hospitals, office buildings, 
ice plants, textile mills, schools, 
colleges, hotels, apartment 
houses, private residences, 
swimming pools, restaurants 
and for every purpose requir- 
ing clear, pure water. 


May we quote on your 
requirements? 


ROBERTS FILTER MFG. CO. 
DARBY, PENNA. 


Made Right— 
To Work Right 


Z 
} The ‘ALWAYS RELI- 
ABLE” furnaces and 
torches really live up 
to their name. They 
will stand any amount 
of use, much abuse, 


a a Beets ¢ and still give the kind 
o. 14 PUMP, eee 
No. 13 BULB of service that you 
have a right to expect. 
WRITE FOR 
COMPLETE Jobbers sell at 
CATALOG factory prices. 


OTTO BERNZ CO. INC. 


NEWARK, N. J. 

Offices in New York City, Chicago, Fort 
Worth, Denver, Helena, Mont., San Fran- 
cisco, Los Angeles, Seattle and St. Thomas, 
Ontario 


— Sl SSS 
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C. K. Jacobs, Detroit Branch Manager, Best Mfg. Co., and Dave Goodfriend, 
Proprietor of Above Establishment in Detroit, Mich., Pause a Moment 
to Pose, in Act of Closing Sale, or Something Like That 


Mr. Christian has also been awarded 
the heating contract for the new jail 
building under construction at Hender- 
sonville, N. C. And in addition to these 
he is handling several other important 
heating contracts in the vicinity. 


The W. W. Dick Co., 246 Bellemeade 
Street, Greensboro, N. C., has been 
awarded the heating contract for the 
fine new six-story building of the Morri- 
son-Neese Furniture Co., to be con- 
structed in that city at an estimated 
cost of about $250,000. The W. W. Dick 
Co. also has the heating contract for 
the new building of the Young Men’s 
Christian Association, now under con- 
struction in Greensboro. The plumbing 
contract for this new Y. M. C. A. Build- 
ing was awarded to Hunt Brothers, also 
of Greensboro. 


The Building Committee of the North 
Carolina State College of Agriculture 
and Engineering, has announced the 
awarding of additional contracts for the 
new Physics Building and the new Tex- 
tile Building addition to be constructed 
at Raleigh. Among these was the con- 
tract for the heating plant in the Physics 


soe " PLUMBING -L. J. ESSLINGER - HEATING - 14619 
G goed Sa ae “7 


Building, which was awarded to Wallin 
& Trull, 120 North Davie Street, Raleigh, 
this company also receiving the plumb- 
ing contract for the same building. The 
Gallivan Building Co., Greenville, S. C., 
general contractors for the textile addi- 
tion, also have the plumbing contract in 
this building, while the heating contract 
had not been awarded up to the time of 
this. writing. 


MICHIGAN 


George V. Ellis, a former well-known 
master plumber of New York City, is 
operating with a marked degree of suc- 
cess the Detroit Plumbing School, in the 
City of Detroit, Mich., where a large 
class of students, who work daily at the 
trade, attend classes from 7 to 9 P. M. 
five nights each week. 


C. C. (“Cash’’?) Anderson is doing a 
nice wholesale supply business at Flint, 
Mich. He is the proprietor of The An- 
derson Co., located at 521 Detroit Street. 
A complete line of plumbing and heat- 
ing brass and specialties is carried, as 
well as an extensive pipe stock. This 


- Caeeeuesee 
PLD ING 
HESTING 


Exterior View of L. J. Esslinger’s Thoroughly Modern Plumbing and Heating 
Establishment at 14619 Kerchival Avenue, Detroit, Mich. 
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HAMBURG 


Vertical Tubular 
Boilers 


Our vertical boilers, A. 


S.M.E. code, are made 
of fire-box steel. Shells 
over 36 inches are butt 
and double stop joint 
The 
tubes are the best 
American Jap-welded 
full weight or cold 
drawn seamless laid 
out in rows. Boilers 
are tested to 150 pounds 
hydrostatic pressure 
and designed for steam 
pressure of 100 pounds. 
A certificate of inspec- 
tion goes with each 
boiler. Send for folder 
and all particulars. 


double riveted. 


HAMBURG BOILER WORKS, Inc. 
(Berks Co.) HAMBURG, PA. 


ESTABROOK’S 
SPECIALTIES 


Sisson Insertable Joint 


Estabrook Grease Trap 
(ins de use) 


Estabrook Grease Trap 
(outside use) 
Franklin Grease Trap 
Round Boston Grease 
Trap 
Square Boston Grease 
Trap 
Deep Sea Cesspool 
Estabrook Catch Basin 
Boston Blow-off Tank 
Estabrook Closet Y 
Estabrook Double TY 
Deep Seal RunningTrap 
Hospital Sink Cesspool 


ian 


Alsk for Prices, Etc. 


R. ESTABROOK’S SONS 
204 First St. So. Boston, Mass. 
DEALERS IN PLUMBING SUPPLIES 


‘*GOLD NUGGET’”’ 


BRASS FERRULES 


The manufacture of quality brass 
ferrules is a specialty with us. If 
you want to give your trade high 
grade, accurately made and nicely 
rinished goods—standardize on the 
Richmond Line. 

Our large warehouse stocks and unexcelled 


shipping facilities makes trading with us 
a most satisfactory proposition, 


oICHMOND 


FOUNDRY & MANUFACTURING CO. 
RICHMOND: VIRGINIA 


“* A dependable source of supply ”’ 
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Learn about An Everlasting 


News Items Are Invited From Any Part of the Country. 


MMMM MMMM TTT UU 


DUROCK 


—the perfect material for 
bathroom equipment 


See next issue of this 
publication 


For the Plumbing Contractor 


Steam Pumps Condensate Pumps 

Deep Well Pumps Vacuum Pumps 

Sump Pumps Fire Pumps (Underwriters) 
Centrifugal Pumps Farm Pumps 

Power Pumps Feed-water Heaters 


Water Meters Diesel Oil Engines > 


Worthington Pump and Machinery Corporation 
115 BROADWAY, NEW YORK CITY 


WORTHINGTON 


———— —sS 
PLIST OSS 


is the thief of time. 


DOIT NOW— 
SPECIFY 


Nason All Iron 
Ammonia and 
Chemical Gauge 


WRITE US 
Nason Manufacturing Company 


Estab. 1841. 71 Fulton St., New York 


WHEN YOU WANT THE BEST 
CHAIN SEND YOUR ORDER 


TO 
THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN. 


Plumbers Chain Catalog on request. 


GROUND <6 wee. 7 
JOINT [39 ton 
ee. . Plumbers’ and Steam Fitters’ 


UNIONS - 


m= _- BRASS. SEAT 


Standard 
Union Zo, 


Winthrop Bldg 
Boston, Mass 


The “BELL” 


Firms making washered products 
are proud to say that ‘‘Bell’’ washers 
are used. ‘‘Bell’’ is the mark of the 
best moulded rubber goods. Use 
“Bell” Fuller Balls. Look for the 
name. Samples on request. : 


Estate of Andrew Bell, 2 Commercial St., Newark. N. J. 


2 6 LF 

Where Subscribers Mention “The Plumbers 
Trade Journal, Steam and Hot Water Fit- 
ters Review,” We Are Greatly Benefited. 


firm has representatives calling on the 
trade throughout the lower peninsula 
section. 


Sam Weisman, plumbing and heating 
contractor of 639 Kirby Avenue, East, 
Detroit, Mich., has been in business for 
about 12 years, and employs about 25 
people on his staff. At present he is 
working on a new 20-apartment building, 
a 26-apartment building and about 
twenty 2-family dwellings. The above 
work will keep him busy for several 
months to come, according to Brother 
Sam. : 


The Hayden Supply Company of 240 
Pearl Street, N. W., Grand Rapids, 
Mich., has been going strong since back 
in 1916 when A. S. Krause, president 
and manager, and C. J. Fuller, secretary 
and treasurer, first began to carry a 
complete line of plumbing, heating and 
mill and factory supplies. Messrs. 
Krause and Fuller report that their 
business increased in volume to the ex- 
tent of more than 50 percent over 1924 
last year, and that trade conditions 
affecting their fine 


more favorable at present than they ever 
have been in the firm’s history. 


WEST VIRGINIA 


The Bodell Heating & Plumbing Co., 
Bluefield, W. Va., has been awarded 
plumbing and heating contracts for ad- 
ditions to the Wade School Building in 
that city, now being constructed, at a 
cost of about $50,000, it has been an- 
nounced. 


The Universal Supply Co., 601 Green 
Street, Parkersburg, W. Va., recently 
announced its incorporation for the pur- 
pose of handling a general line of plumb- 
ing supplies, etc. Incorporators named 
in the charter application are R. Clay 
Van Voorhis and Ed. M. Love, both of 
Parkersburg. 


According to an announcement that 
was recently made at the offices, in 
Huntington, W. Va., of the Island Creek 
Coal Co., this company is planning to 
erect 165 dwellings for miners and a 
recreation hall at Holden, where the 
company’s mines are located. The total 
cost of the project, which is to start 


establishment are- 


soon and be carried out during the early 
part of this year, will be about $250,000. 
An announcement of a similar nature 
has also been made by officials of the 
Coal River Colleries Co. of Laurel 
Creek, W. Va., that this company plans 
to erect 25 dwellings for miners at that 
village. 

Construction of a new Junior high 
school building at Bluefield, W. Va., is 
contemplated, according to a recent an- 
nouncement by officials of the school 
board at that place. While excavation 
work for the foundation is to start im- 
mediately, the contracts for the build- 
ing are not to be awarded just yet. 


TEXAS 


The Briley Plumbing Co. of Houston, 
Texas, has been awarded heating and 
plumbing contracts for Dr. W. E. 
Crumpler’s new home, being constructed 
at Port Arthur. 


W. H. McKnight of Brownwood, 
Texas, has been awarded the plumbing 
contract for a new undertaking estab- 


Iver and Fred Nelsen of Manistee, Mich., Step Outside Their Establishment 
There to Look Things Over, and are “Snapped” in the Act 


lishment being constructed in that city 
by McInnes & Son. 


Brown & McLain, 2669 Vickery Street, 
Fort Worth, Texas, were the successful 
bidders for the heating and plumbing 
contracts in the annex being constructed 
for the City-County Hospital at Fort 
Worth. 


Chalkey Brothers of San Antonio, 
Texas, have been awarded the plumb- 
ing and heating contracts for the new 
Temple Beth-E] that is being constructed 
in that city, according to a recent an- 
nouncement. 


The Greenville Hotel & Investment Co. 
of Greenville, Texas, recently announced 
the awarding of contracts for the six- 
story hotel building to be constructed by 
the company in that city, the contracts 
for the heating and plumbing systems 
being awarded to W. T. Monroe of that 
city. ; 

A. H. Shafer, 418 North St. Mary’s 
Street, San Antonio, Texas, has been 
awarded the heating contract, and Kirk- 
wood & Wharton, 456 Main Street, the 
plumbing contract, in connection with the 
new clinic and office building being con- 


Septic Tank 


The Dickey Septic Tank is made 


the longest possible service. No 


other material will last as long as 
Vitrified Salt Glazed Dickey Clay. 


W.S.DICKEY CLAY MFca.Ca, 


Birmingham, Ala. 
Kansas City, Mo. 
Macon, Ga. 


Chattanooga, Tenn. 
Macomb, Ill. 
Texarkana, Tex. 


Easiest to install. 
Over10,000 in suc- 
cessful operation. 


Write for Catalog 


THE NAME 


ACM E 


sticks in your mind, for it means the best 
that money can buy in the way of Sink, 
Laundry Tray, Lawn and Sediment Faucets, 
Soldering Nipples or Drinking Fountains. 


We also manufacture one of the best 
Swivel Spout Laundry Tray Faucets for 
either two or three part Trays, and a Com- 
bination Sink Faucet with or without soap 
dish, also a Bath Faucet, compression or 
quick opening. SEND FOR CIRCULAR. 


ACME BRASS WORKS 
Detroit, Mich. 
New York Office—152 West 42nd St. 


H. E. Crum, Jr.. Western Representative 
400 N. Michigan Avenue. Chicago 


Copper 
RangeBoilers 


The Wilhelmi is guaran- 
teed to have been hydro- 
statically tested up to 250 
Ibs. We recommend it 
for a working pressure 
of not more than 106 lbs, 
which is 42% per cent of 
its guaranteed test. 


The modern is guaranteed 
to have been hydrostat- 
ically tested up to 200 Ibs. 
We recommend it Jor use 


under a working pres- 
sure of not more than 85 
Ibs., which is 42% percent 
of its guaranteed test. 
Will not leak or collapse. 


HAYES MFG. CO. 


Paterson, N. J. 
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structed in that city by the Medical 
Building Co. 

The Dallas Plumbing Co., 2425 Mc- 
Kinney Street, Dallas, Texas, has been 
successful in spearing the plumbing con- 
tract for a $50,000 business and apart- 
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We Desire All Towns Properly Represented 
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city, at 3301 McKinney Avenue, by F. B. 
Martin. 

Hill Brothers, 705 Austin Avenue, 
Waco, Texas, have been awarded the 
heating contract for an addition to the 
East Texas Hospital for the Insane, at 


building was awarded to F. O. Andrew- 
artha of 105 East Ninth Street, Austin. 


The Texas State Board of Control, 
Austin, Texas., has awarded the con- 
tracts for a laundry and a machine shop 
building at the State Orphans’ Home 
at Corsicana, the contracts for the heat- 
ing system being awarded to C. A. Mul- 
lin of that place. 


Donnelly & White, 905 Congress Ave- 
nue, Austin, Texas, have been awarded 
the plumbing and heating contracts for 
a $100,000 Sunday School building being 


JANUARY 15, 1926 


ment building being constructed in that Rusk. The plumbing contract for this erected in that city by the University 


UTUTUOVUOIUTTULUCTOULUHAILLUULULOCOGAHILUULLUCUUUOLALUULUUOCOOALLCUULGCGLOLLOLUCOGLCLOLUILUOOOOEEOLULLLOPLGMELELLLLLLLLL LCL LLLUULLELLLLLLCL LULL OLULLLA LLL LLUPLLLO LULL LLL LLU LAPUA LULUEOLE LUPO LLU LLLLLOO OO LUUPLeG LLU ULPLUOLecLLLLLOGcOULUTPOLOcHOPUOLOneL LLLP ; 


BUILT TO SAVE TIME AND TROUBLE | 
ON THE HARD INSTALLATIONS 


Full %"Adjustment 
InEscutcheon Bush- 
ing offsets 

Any variation in Tile 


A. J. Monier and R. G. Thomas, San 
Antonio, Secretary and President, Re- 
spectively, Texas Association of Mas- 
ter Plumbers, Viewing the Sights at 

Dallas 


Presbyterian Church. Later other parts 
of the building will be constructed, the 
total cost of the whole to be about 
$275,000. 


The Hamilton Co., 2301 Griffin Street, 
Dallas, Texas, were the successful bid- 
ders for the plumbing and heating con- 
tracts in the new warehouse building be- 
ing constructed in that city by the 
Wholesale Merchants Building Co. The 


— or Plaster structure will cost about $200,000. 
Harper & Linscomb, 204 West 13th 
: Street, Austin, Texas, have received the 
Straight plumbing contract for a new dormitory 


building at the Austin State Hospital 
for the Insane. Donnelly & White, 905 
Congress Avenue, Austin, were awarded 
the heating contract for this building. 


Center Supply to 
Nozzle Arm Avoids 
Necessity of Street 


Ells. FLORIDA 

C. H. Miller of Miami, Fla., is install- 
ing the plumbing in an apartment house 
on Nozzle Arm In- at 612 Northwest 37th Street, for G. A. 


-, sures Perfect Ad- Biviges quer 
tt : The Vought Plumbing Co. of Miami, 
oe justment to Any Fla., is installing the plumbing in a 
Pitch b. two-story apartment for H. Bulbin at 
itch of Tu 1269 North Fifth Street. 
EK. B. Gladson has engaged L. C. Mc- 
Ghan to install the plumbing in his new 
three-story apartment building at 427 
Southwest Eighth Avenue, Miami. 


W. L. Griffin of 3428 North Miami 
Avenue, Miami, is installing plumbing 
in an apartment house for J. Houston 
at Northwest 30th Street and 35th Ave- 
nue. 


Coming from Casper, Wyo., E. J. Kane 
has formed a copartnership with A. A. 
Graham for the purpose of carrying on 
a general plumbing contracting business 
at Fort Lauderdale, Fla. 


H. J. Sanborn of 23 Northwest 11th 
Street, Miami, Fla., has been awarded 
the contract to install plumbing in the 
large apartment house being erected at 
536 Southwest Fourth Street. 


S. Sheridan has awarded the plumb- 
ing contract on the apartment and 
garage building, being erected at 2942 
Northwest 23rd Avenue, Miami, Fla., to 
A. T. Engelbretson of that city. 


The plumbing system in the Chapman 
& Baas Building at Southwest 14th 
Street and 16th Avenue, is being in- 
stalled by the F. P. Moss Plumbing Co. 
of 1560 Allapattah Drive, Miami. 


A tent city at Lake Worth, Fla., was 
recently ordered away by the State 
Board of Health because the operators 
had not connected to the sewerage sys- 
tem. This is typical of such places that 
do not comply with the law of the “boom” 


Ball Joint 


No. 13014 


AMPINCO BATH FIXTURE 


Send for Your Copy of “Ampinco Showers’’ with full 
details on this Splendid Fixture. See pages 12 and 13. 


THE AMERICAN PIN Co. 


DIVISION SCOVILL MANUFACTURING CO. 
WATERBURY, CONN. 


AMPINGO PRODUCTS 


. 
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Holding the Confidence of 


South Bend, Indiana High School 
Architect: ‘i 


iP Ree Architects, Plumbers 


lumber: 
C. M. Oberlin & Company 


and School Boards 


State Normal School 
New Britain, Connecticut 


"Hp (Gp| | MUST be more than mere coincidence 
: 2%| that Clow plumbing protects the sanitary 

ez =] conditions of so many modern schools, of 
which the few pictured on this page are typical. 


Architect: 
Guilbert & Betelle 


Plumber: 
A. A. Wells 


Such practices as the “set-up” tests before shipment, 
and the perfect fit, appearance and operation that 
they assure, have been instrumental in building up 
Central High Schoo! and maintaining confidence in Clow plumbing. 


Minneapolis, Minnesota 
Architect: 
m. B. Ittner 


ac ee When such practices are coupled with the strictly 
. Kelly & Company - . 

modern design— illustrated by the automatic closet 
pictured to the right—that 
means economical, water- 
saving operation, it is small 
wonder that so many archi- 


Kearney New Jey So tects and plumbers specify, 

Geiitbert & Bertie and so many school boards 

F. A, Broelel Company insist on, Clow for all 
plumbing. 


JAMES B. CLOW & SONS 
534-546 S. Franklin St. 


CHICAGO 


Sales offices in principal cities 


ewark, New Jersey 


F.¥-C Gulibert AQ a ~\ 
R.B. MeLean \ , \ 


< 


Udi 


, <- 
Vd 


dds 


fr 


Y 


WORE oS 


Emerson High School 


& 
‘ /\, , 
\S VY 
ary, Indiana 


Architect: PREFERRED FOR EXACTING PLUMBING SINCE 1878 


W. B. Ittner 


Plumber: 
C. H. Maloney 


Z 
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Service 


Ware 


I F you are looking 


for porcelain en- 
ameled iron sani- 
tary ware that will stand 
any endurance test, you 
are looking for Jones 
enameled ware. 


| argentine terre rnmeenat at grin te ntti megan 


Jones ware represents 
over thirty years of suc- 
cessful foundry practice, 
coupled with an equal 
number of years in high 
grade porcelain enamel- 
ing on cast iron. 


“Southern” Queen 
Combination 


JONES HOLLOW WARE CO. 


BALTIMORE, MD. 


Shower Stall Doors 


The plate glass door 
is superior to the 
shower curtain; it 
admits plenty of 
light and the venti- 
lating opening inthe 
top provides for cir- 
culation of air and 
escape of vapor. 


Door is made of 
brass and finished 
in nickel-plated - or 
ivoroid. 


WRITE FOR BOOKLET 
AND PRICES 


LOUIS F. EISELE 
& SON 


22nd St. and Glenwood Ave., Philadelphia, Pa. 


Look For The Red and Yellow Label. 


| Burnley *’paste 


Will Help You Out of Difficult 
Soldering Jobs. 


Needs no preparing— follows the heat, insur- 
ing a free, smooth, even flow of the Solder. 
Manufactured and put up in 2 oz., 4 0z.,% 
lb.. 1 1b., 5 1b., 10 1b. and 50 lb. caus by 


The Burnley Battery & Mfg. Co. 
North East, Pa. 
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Plumbing and Heating News 


News Items Are Invited From Any Part of the Country. 


We Desire All Towns Properly Represented 
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On the Left We have A. L. Gilmour, Master Plumber, and His Crony, Pete 


Danese, Assistant Plumbing Inspector of Jacksonville, Fla. 


And in the 


Picture on the Right You See Charles M. Chapman and Mike Henley, 
Progressive Master Plumbers and Prominent Heavyweights 
of Jacksonville 


State. John A. Lynch and local Plumb- 
ing Inspector M. A. McKissack of Lake 
Worth, inspected the camp. 


Carl Bongart of Northwest 25th 
Street and 40th Avenue, Miami, Fla., 
has been awarded the contract to in- 
stall plumbing in an apartment house 
for J. Wilson at 1042 Northwest 29th 
Terrace. 


W. P. Coyle not long ago added his 
name to the growing roster of plumbing 
contractors at West Palm Beach, Fla., 
when he embarked in the trade with a 
new establishment of his own in that 
city. 

A new plumbing establishment has 
been opened at Pompano, Fla., by R. D. 
Smith who, though comparatively young 
in years, has spent some considerable 
time in the business with a brother at 
Fort Lauderdale. 


Restaurants and soda fountains at 
Lake Worth, Fla., not having hot water 
systems available are being declared un- 
sanitary and ordered closed by officials 
of the Board of Health. One of those re- 
cently closed did not even have the re- 
quired facilities for cleansing glasses 
and dishes according to the law. 


OKLAHOMA 


C. E. Daggs of Okemah, Okla., has 
the plumbing contract, amounting to 
$1,395, for the new Masonic Temple be- 
ing erected there. 


A. F. Burns of Oklahoma City, Okla., 
has been awarded the heating contract 
for the new warehouse building that is 
under construction in that city, on East 
California Street. 


The Davis Electric Co., El Reno, Okla., 
has received the plumbing and wiring 
contracts for the new $100,000 high 
school building to be constructed in that 
city early this year. 

The City of Altus, Okla., contemplates 
the installing of a water supply system 
and will construct a plant and have 
mains laid for the purpose. The Ben- 
ham Engineering Co., 512 Gumbel 
Building, Kansas City, Mo., is in charge 
at present. The estimated cost of this 


project approaches $800,000. It is also 
announced that the City of Bethany, 
Okla., is investing about $60,000 for 
sewer and waterworks construction, hay- 
ing issued bonds for the purpose. Other 
similar projects include construction of 
a waterworks system at Blanchard, and 
waterworks and sewer improvements at 
Frederick, Okla. 


S. 8. Strong of Laverne, Okla., has 
been awarded the general contract which 
also includes the plumbing work, for the 
Cimarron County Courthouse, to be con- 
structed at Boise City, Okla., the heating 
contract for the building having been 
landed ‘by the New Mexico Heating & 
Plumbing Co. of Clayton, N. M. 


VIRGINIA 


T. E. Beckner, 419 West Broad Street, 
Richmond, Va., has been awarded con- 
tracts for installing heating plants in 
seven new dwellings that are to be 
erected on Grove Avenue, in Richmond, 


Mr. and Mrs. H. L. Ellison, Ellison 
Plumbing Co., Tulsa, Okla., Who At- 
tended the 1925 Convention, Oklahoma 
Master Plumbers’ Association,~ in 

Their Home City, and Liked It 
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FROST 
PROOF 
CLOSETS 


Made of the highest grade 


materials. 


Free and easy valve action 
allows full capacity of tank 
to flush bowl, adjusting disc 
back of seat and separate 
valves, makes adjustment 
simple and easy on the Acme. 


Can be 


—odorless — sanitary. Wi 
withstand the severest 


weather, 


WRITE US NOW FOR PRICES 


ACME FROST PROOF 
CLOSET COMPANY 


3 North Central Avenue 
BALTIMORE, MD. 


Low priced, but 


Fancy goods at a 


‘ 


Send for catalog 


THE TRENTON BRASS & 
MACHINE COMPANY 


New York Representative 
Rollin C, Wilson, 5-7 E. 42nd St. 


: } 
F ‘= 
‘= 
; ? 


installed pt 


not “cheap” 


‘plain’’ price 


Trenton, N. J. 


el 


ACME 


Sauceseni 
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Plumbing and Heating News 


News Items Are Invited From Any Part of the Country. 


We Desire All Towns Properly Represented 
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Mr. and Mrs. S. D. Mizell of Savannah, 
at Last Year’s Georgia Master Plumb- 


ers’ Convention, Held Near Their 
Home City 


this year, by the realty firm of Muhle- 
man & Kayhoe, Inc., 108 North Ninth 
Street, Richmond, the estimated cost of 
the houses to be about $12,000 each. 


W. G. Winters of Richmond, Va., has 
been awarded the plumbing contract for 
a new store building being constructed 
in that city by S. T. Beverage. 


Erection of a new chemistry building 
at the University of Richmond, in Rich- 
mond, Va., is contemplated for the near 
future, according to a recent announce- 
ment. 


During September, 1925, Fred Hayes 
of Bristol, Va., took over the business 
and interests of the Enterprise Plumb- 
ing & Heating Co. of that city, and is 
now located in his fine new office at 41 
Washington Street. 


Harris & Minter of Westhampton, a 
suburb of Richmond, Va., were the suc- 
cessful bidders for the plumbing contract 
for the $200,000 retail clothing store 
building that is to be constructed in 
Richmond during the early part of this 
year by O. H. Berry & Co. 

Announcement was recently made by 
the American Legion, South Richmond 
Post of Richmond, Va., that the body is 
planning the erection of a new build- 


ing this year. It has also been an- 
nounced that a new Masonic Temple will 
be erected at Lexington, Va., shortly, 
while a new Temple is also contemplated 
at Waynesville, by the Masonic order 
there. 


W. S. Marshall & Co. of Bristol, Va., 
who established a promising plumbing 
and heating business there early last 
year, have just closed a very satisfactory 
year, all things considered. This con- 
cern desires catalogs and price lists from 
manufacturers of plumbing and heating 
supplies, and would appreciate their be- 
ing mailed to them at P. O. Box 694, 
Bristol. 


W. S. McClanahan, 23 Campbell Ave- 
nue, Roanoke, Va., has been named 
chairman of a building committee look- 
ing toward the construction there of a 
new First Presbyterian Church build- 
ing. The present building will be de- 
molished, and the new structure erected 
on the same site. It has also been an- 
nounced recently that the Methodist 
Church at Williamsburg, Va., is con- 
templating the erection during the next 
few months of a new $130,000 church 
building, Rev. H. E. Cromer, pastor of 
the church, being in charge of the pro- 
ject at present. 


The City of Danville, Va., has recently 
awarded various contracts for the new 
$50,000 fire station that is to be con- 
structed there, the contract for the heat- 
ing plant being awarded to H. D. Fitz- 
gerald of Patton Street, Danville, while 
the contract for the plumbing work in 
the station was awarded to the W. R. 
Edmunds Co. of 321 Craighead Street. 
Both of these contractors have recently 
been handling a number of good con- 
tracts in and around Danville, enjoying 
a record volume of business that bids 
fair to continue on about the same basis 
well into the early part of this new year. 


GEORGIA 


Decatur, Ga., and La Grange, have 
lifted the ban on unnecessary use of 
water, called on account of the long dry 
spell in their section. It has been neces- 
sary for the mills at La Grange to haul 
water in railroad oil tank cars from 
West Point, 20 miles distant. In De- 
catur the washing of automobiles and 
the sprinkling of lawns has been pro- 
hibited. 


‘ 


At Last Picnic of Norfolk, Va., Master Plumbers’ Association Were: 
Beckner of Richmond; State President John J. Shanahan; Mrs. Beckner; 
Mary Louise Schwalenberg; Rosemary Prendergast, and Wm. E. 
Austin, Manager of Richmond Branch, National Radiator Co. 


Ih, Wh, 
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These Rundle sinks embody the same 
practical features for convenience of the 
housewife as the more expensive Rundle 
Sinks with apron. Each has been care- 
fully designed by engineers who understand 
sinks from the utility standpoint. Rundle 
medium price sinks are made in a wide 
range to satisfy each individual preference. 


The Rundle line of enameled ware fixtures 
and fittings is complete. A quality line for a 
quarter century, during which time the 
good will of the trade constantly has been 
maintained. 

If you don’t know the name of the Rundle 
jobber near you, write us. New catalog free 
on request. 


Rundle Manufacturing Co. 


Milwaukee, Wisconsin 
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PLUMBERS’ SANITARY ENAMELED WARE 
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SELF EQUALIZING 


EXPANSION JOINT 


If you want an expansion joint to care 
for any expansion problem you have 
on either steam or hot water, without 
maintenance cost, try a Badger. 

Ask for catalog and information as 
to how we have satisfactorily taken 


care of many expansion joint prob- 
lems for over ten years. 


E. B. BADGER & SONS & 
COMPANY : 


New York Office, 101 Park Ave. 
67-75 Pitts Street, Boston 


P.T.J. 


MAIL THE COUPON jobs. 
FOR YOUR COPY. 
DO IT NOW. Just fill out the coupon and mail it to us and your copy 
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YEOMANS Shone Ejectors 


on duty for 37 years 
with 100% results. 


AUDITORIUM HOTEL 
Yeomans brothers Co. CHICAGO 


1447 Dayton Street 
Chicago, Ill. 


Gentlemen : 


In regard to the service rendered the Audi- 
torium Building by the Shone System of 
Pneumatic Ejectors for automatically rais- 
ing sewage. etc.. I wish to state the results 
have been 100 per cent, covering a period 
of 37 years we have had them in service, 


Very truly yours 
(Signed) T. E. Wade 99 
Chief Engineer 


Information on request 


YEOMANS BROTHERS COMPANY 
1447 DAYTON ST. CHICAGO. ILL. 


YOUR COPY OF THE NEW 
“TOLEDO”? CATALOGUE 
IS READY FOR YOU 


You should have a copy of the new ‘‘TOLEDO”’ cata- 
logue as it shows the most complete and finest line of pipe 
tools on the market. You will find equipment shown there- 
in that will save you both time and labor on your piping 


will be sent promptly | 


BUY BY COMPARISON AND YOU’LL BUY A 


Tees 
wy 


THE TOLEDO PIPE THREADING 
MACHINE CO. Toledo, Ohio 


NEW YORK OFFICE: 50 CHURCH STREET 
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PECIALTIES FOR 
THE PLUMBING 
& HEATING TRADES 


: 
| 
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BEARINGS WELL LUBRICATED — 


The Leland Electrie Company, Dayton, 
Ohio, has recently brought out a com 
plete line of type “A” motors. These 
motors are representative of the latest 
theory and practice in use in fractional 
horsepower motor design. They incor- 
porate the novel yet thoroughly prac- — 
tical slowly circulating filtered lubrica- 
tion of bearings. This circulation and 
filtration is obtained by taking advan- 


ee 6) Te oe ee 


tage of well-known physical principles. — 
Use is made of the tendency of bear- 
ings to “pump oil.” The oil thus drips 
off the ends of the bearings and runs 
down through oil return channels to 
sumps in the lower part of the housing 
(regardless of mounting position of the 
motor), from whence it is taken up by 
capillarity of the wool waste and re- 
turned to the bearing. It is then used 
over and over again. A single thorough 
lubrication is guaranteed by the maker 
for a year’s use of the motor. This re- 
liability is of particular value to users 
of electric pumps, oil burners and re- 
frigerators. 


NEW RUBBER BALL WASHER 


The Heydrich Quarter-Turn Faucet is 
patented by a Cuban inventor. This 
faucet has a solid rubber ball washer 
resting in a loose cup, which closes 
against all parts of the seat. The loose 
cup is said to prevent grinding. It is 


graceful, well made and closes on a 
quarter turn. The china handle is se- 
curely fastened to the faucet as shown 
on cut. The Heydrich quarter-turn 
faucet is being manufactured in the 
United States, and further particulars 
may be had from Charles Hess Com- 
pany, 175 Water Street, New York City. 


FOR DOMESTIC. APPLIANCES 


Less than five years ago the Dayton 
Fan & Motor Company, Dayton, Ohio, 
added to its motor line a repulsion in- 
duction motor. This motor was designed 
especially for domestic electric appli- 
ances. In designing this motor these 
engineers considered the facts that 
plumbers were not necessarily electri- 
cians and the ultimate user probably 
would be without any knowledge of elec- 
tric applications. Low voltage would 
mean little to the average plumber. 
Excessive tightening of a packing gland 
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might not be considered as increasing 
the load on the motor. Oiling the motor, 
of course, would be left to novices where 
the appliance might be installed and the 
result would be no oil for months. 
Therefore, the Day-Fan engineers de- 
signed a motor to be operated satisfac- 
torily on extremely low voltages and cap- 
able of carrying excessive overloads, 
with an oiling system which would take 
care of the motor for at least a year 
without reoiling. The manufacturer not 
only guaranteed it against defective 


workmanship and material but it was 
also guaranteed not to burn out, provid- 
ing the application was approved by 
these engineers and not caused by 
maliciousness. 


FOR FARM CONVENIENCE 


The Model 145 Delco-Light water sys- 
tem, made by the Delco-Light Co., Day- 
ton, Ohio, is designed for 32 volt, direct 
current. The unit consists of a stand- 
ard 120-gallon tank, a %-horsepower 
direct connected suction pump and a 
control switch. The suction pump unit 
is the same as furnished with other %- 
horsepower Delco-Light pumps. It has 
a pumping capacity of 160 gallons per 
hour. The switch is equipped with a 
lever which is pulled to start the pump. 
When the tank pressure reaches ap- 
proximately 50 pounds, the switch stops 
the pump automatically so that it will 
not start again until the lever is pulled. 


The whole outfit, as illustrated herewith, 
is mounted on a substantial metal base. 
The 120-gallon tank will provide hold- 
over storage between running times of 
the plant which is especially well adapted 
for the convenience of farmers. 


AN ADVANTAGEOUS ARTICLE 


With the growing demand for concrete 
fireproof constructions and the passing 
of zoning laws by the larger cities, there 
has been an increasing demand for in- 
serts. They do away with the necessity 
for digging into smooth, concrete ceil- 
ings to imbed suitable anchors for hang- 


{=~ Further information concerning the articles mentioned under this department of the 
= Journal may be had by writing to the manufacturers, 
STULL LULL ELL COOL CLUE OU UMMM MMMMM MMMM 
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ing sprinkler systems. Inserts are im- 
bedded in concrete during construction. 
In exposed plumbing work they can 
also be used to great advantage. To 


them braces and supports can be at- 
tached. The result is a clean and de- 
sirable job. The Truscon Steel Company 
of Youngstown, Ohio, manufactures 
three types of inserts. These three types 
have been found to meet every require- 
ment, it is said. Slotted inserts are used 
where the plumbing has to be adjusted 
or shifted from time to time. They are 
furnished in lengths of from 12 to 60 
inches. Adjustable and tapped inserts 
are used for permanent fixtures. Where 
imbedded in concrete they will not loosen 
or tear out. 


IMPROVED DRAFT REGULATOR 

The Hotstream Heater Co., Cleveland, 
Ohio, has recently introduced an auto- 
matic storage system, designed to sup- 
ply desired features of an automatic. 
It may be connected to a tank that is 


already installed. Illustrated herewith 
is the Hotstream automatic draft regu- 
lator, an improved device said to remove 
all danger of drafts extinguishing the 
flame. It consists of two balanced valves, 
so arranged that a down draft auto- 
matically closes a check valve in the 
chimney and a too-strong upward draft 
opens a butterfly valve, admitting cold 
air from the room direct to the chimney. 
The draft through the flame is kept right 
for correct combustion. The Hotstream 
automatic storage system is said to be 
built for easy installation. 


HELPS STEADY WATER LINE 


The Holmberg vacuum seal valve, 
which you see below, manufactured by 
the Holmberg Steam Trap Company, 
Lindsborg, Kans., is adaptable for radi- 
ators on all two-pipe steam and vacuum 
vapor systems. When the steam pres- 
sure in an ordinary heating system goes 
down and the fire is no longer forcing 
the steam out of the boiler, the hot radi- 
ators are said to start a tug-of-war, 
fighting each other, those nearest the 
boiler having the advantage of getting 
their supply of vapor from the boiler. 
But if the system is equipped with vacu- 
um seal valves on the return end of. the 
radiators, the valves will close automati- 
cally and, according to the maker, each 


SONVMASNT SNS NEA CUAL cee 
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Plumbing from 
Contented Plumbers 


You’ve heard about ‘‘milk from contented 
cows,’’ but no one seems to care whether the 
plumber is cortented or not, as long as they 
get the plumbing. 


Our motto henceforth and hereafter is ‘‘Plumb- 
ing from Contented Plumbers.”’ In fact it 
always was. 


NYE TOOLS 


Have done more to make the plumber con- 
tented with his lot than any other thing on 
earth. 


NYE 
The Die Man 


Pipe Tool Maker to the 
American Plumber 
and Steamfitter 


Nye Dies work faster—that means through quicker. 
that means less labor. 
cheaper. 


They work easier— 
They last longer—that means they are really 


NYE ‘TOOLS 


Mean more milk—which is a cow’s name for business. 
— which is another name for profits. 


If you see a moody plumber, that people try to avoid, you may know that, 
while he has heard of Nye tools, he has never bought any. 


HARRY G. NYE 
THE NYE TOOL & MACHINE WORKS 


4120-30 Fullerton Avenue 
CHICAGO, ILLINOIS 


And richer cream 


Nye Toledo type pipe threaders, made 

in both the plain and ratchet type. 

Satisfaction absolutely guaraiiteed. 

Sent on free trial. 

No. 1 Nye Toledo Type Threader, 
Eompletey Met! esec cincsc cece scoye $ 9.60 
West of Rocky Mountains..... $10.20 


No. 1-A Nye Toledo Type, com- 
Dieter Neh h Moe siete ee | Siete erect 
West of Rocky Mountains 


229 


Bath gaskets, basin gaskets, spud washers, we make 
everything that is made in plumbers rubber, but that 
is not the whole story. Canfield rubber products’ 


are better. The design, the workmanship, the ma- 
terial are all of thefinest, with theresult that Canfield 
is now the standard by which others are judged. 
We sell to manufacturers and jobbers only. 
THE. H. O. CANFIELD COMPANY 
Bridgeport, Conn. 
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More than 


72000 
Willies 


now in use. 


When are you 
going to put it 
onyourpayroll? 


WILLIE 


PORTABLE POWER 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


profits 
The Willie Williams threads, cuts and 
reams pipes, bolts and nipples in one 
single setting of the machine. Lops 
off two needless operations at one fell 
swoof, Cuts 75% off time costs. Re- 
duces unproductive labor and trans- 
fers the total of these savings into def- 
inite, cash-value profits. 

The Willie Williams fattens slim 
bank accounts—makes healthy ones 
healthier. 


Write us for new 32-page Willie 
Williams Booklet telling how. 


WILLIAMS TOOL CORPORATION 


ERIE, PA. 


WiIILIAMS 


PIPE MACHINE 


CURTIS 


PIPE THREADING and CUTTING-OFF MACHINE 


This picture shows why we 
say the New Curtis is doubly 
portable. Here is one of our 
larger machines mounted on 
a truck and used in the oil 
fields. But remember that 
the head alone can be re- 
moved from any New Curtis 


for use on the job as a hand-powered ma- 
chine. The following features are also found 
in each of our machines: Adjustable die 
release, dependable three point vise, auto- 
matic cutting off device, standard inter- 
changeable dies, positive lubricating system, 
compactness and low operating cost. 


The Curtis & Curtis Co. 


311 Garden Street 


Bridgeport, Conn. 


radiator will get its share of vapor from 
the boiler in proportion to the size of 
radiator, regardless of distance from the 
boiler, and a circulation maintained as 
long as there is any heat left in the 
water in the boiler. This feature is 
claimed to be a big saving in fuel, as all 
the heat put into the water to raise 


steam in the beginning, is collected in 
cooling off, and a uniform heat main- 
tained in the building. These valves 
prevent unequal pressure between steam 
and return lines, so the condensation re- 
turns freely to the boiler, leaving a 
steady water line. The valve seats are 
adjustable to any position, either to the 
right or left. 


LOW PRICES AND MORE 
PROFITS 
(Continued from Page 140) 


percent above every expense of every 
kind. For instance, the owners draw 
salaries, just like anybody else; they 
pay themselves interest on the money 
invested in the business; their overhead 
takes care of every item of general ex- 
pense. So, in estimating a job, after 
everything else is taken care of, 10 per- 
cent is added for profit. 

It is the old game of quick sales, big 
sales, and a small profit on each sale. 
That is what has made the Ford millions. 
One car or a hundred cars or a thousand 
cars would not make him anything. But 
a million cars—ah! millions of dollars. 
And so it is with plumbing and heating. 
Buying in carload lots for a few jobs 
will not pay. Even cutting out waste 
and lost motion for a few jobs might not 
pay. Because the time used in working 
out a system that would eliminate waste 
and lost motion might be too much for 
a few jobs. But many jobs—ah! the 
whole story is different. 
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The price-cutter who does inferior 
work because he cut the price hurts him-— 
self and hurts the industry to which he — 
belongs. That’s gospel truth. And soon 
or late he finds himself on a toboggan 
headed straight for deep water. But the 
price-cutter who sticks to quality, and 
cuts prices only because he buys at the — 
lowest rate and has gotten rid of expen- — 
sive waste—that price-cutter is building 
trade. True, his lower prices may crowd 
his competitors, but is there anything to — 
stop them from doing what he is doing? 

The Western company tried the old 
way, and $75,000 was its gross annual — 
business. Then it sat itself down in a 
corner and said to itself words like 
these: “No one is going to make me 
money but me. Other lines of busi- — 
ness are throwing waste and lost motion — 
into the discard. They are buying in 
large lots and discounting their bills. — 
They are growing big by using big scale 
methods. Why can’t I do the same? 
Why is the plumbing and heating busi- 
ness different, from any other business?” 

Results have proved that, reduced to 
an essence, plumbing and heating are 
not much different from shoes and cloth- — 
ing, pianos and automobiles. . 

Looking back over the years, and tak- 
ing human nature as we find it, it is 
now, always has been, and always will 
be the object of men in any:line of work 
to try to make more money. And that 
is all right. But haven’t plumbing and 
heating men centred their energies a 
little too much on trying to make more 
money from the selling end? The trade, 
as a general thing, has been so busy con- 
vincing itself it should sell for more, it~ 
has closed its eyes to other ways of mak- 
ing money. Just as much can be made 
by buying for less and by saving time 
and waste on installations. And the . 
beautiful thing about this way of making 
money is this: It saves the public many 
dollars, and this saving builds a larger 
business. 

Someone may say, “Well, if buying 
in large lots means buying for less, and 
a system of time saving saves money, 
why cut prices? Why not charge as 
much and make a larger profit?” 

That could be done, of course. But, 
don’t you see, if that were done, what 
would increase the volume of sales? Un- 
less a master build volume he can’t very 
long buy at quantity prices, and unless 
he can buy at quantity prices he will 


View of One of N. O. Nelson Mfg. Co.’s Splendid Showrooms at Company’s 
Fine New Branch, Memphis, Tenn. 
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EXCELSO WATEIz 


HEATERS 


soon find himself back where he was at 
the beginning. 

The idea laid bare on this page must 
be looked at in a big way or not looked 
at at all. It is not small. Neither is it 
a small man’s proposition. Ford’s vision 
and ways of doing things have proved 
his bigness. Surely there are a number 
of Fords in the plumbing and heating 
field. 

If volume is important, then ways to 
increase volume are important. And 
when to begin and where to begin—well, ! 
well . 

A young man was complaining. “I 
could do a big business,” he said, “if I 
only knew where to begin.” 

“Well,” said an old man, who stood 
listening and watching, “I’ll tell you, 
son. The best place to begin is right 
where you’re standing.” 


Water Heating Capacities Below Water Line 


30 Gallons to 800 Gallons 


Water Heating Capacities with Live Steam 


45 Gallons to 1200 Gallons 


NATIONALLY DISTRIBUTED BY THE LEADING JOBBERS 
AND BOILER AND RADIATOR MANUFACTURERS 


EXCELSO SPECIALTY WORKS, Inc. 55 Clyde Av., Buffalo, N. ¥. 


FABLE OF THE FINISHED 
PRODUCT 
(Continued from Page 141) 


To chalk off a Loss now made Dan feel 
like a Dumbbell rather than a good 
Sport. 


The same old Seasons were making | —— 


<ecnteeu: |The tools your men use 


as a Knock-down to the Summer Speed- 
up. The busy Fall Session led to special 
Winter Chances. There was always 
something on Hand and new Stuff just 
ahead, but no Fears and high nervous 
Tension because some swell Opportuni- atte 
ties might be muffed. There were still { ee “eee! ee ween ial : 
some Rainbows, but all in the Colors of ‘ See a eee La, a Ne 
real Coin. . Ne j “ ge - as - af 

It became easy enough to mark the 
End of a Year, and finally the Begin- 
ning and Finish of each Month. The 
Books were no longer an endless Chain 
of Mysteries. They still carried numer- 
ous Accounts, but all told simple and 
satisfying Stories. The Volume of Sales 
was no better than the Average, yet the 
Profits stood out and could be counted 
in Cash. 

The old Dan who used to be up on his 
Toes was now sitting pretty and run- 
ning in low. Some would conjecture that 
he had lost his Snap. It would have been 
poor Judgment of Dan. He had neither 
lost his Edge nor turned Pessimist. The 
Fact was that he was right there all the 
Time. Instead of being stalled by a 
Bustle of business Affairs, he was seeing 
clearly the entire Lay. Out of the 
Whirl of enticing Changes, Dan could 
see the solid Setting of desirable Cus- 
tomers who were no longer mere Possi- 
bilities. They were now tried and true 
Patrons. 

New Years made their Bow, but there 
Was no consuming Eagerness in looking 
forward. There was Time to sit and 
Ruminate, yet no hatching of idle 
Dreams. The Truth was that Dan had 
at last acquired the necessary Ingredi- 
ent. He had stood the Gaff and gained 
the added Qualification. In previous 
Periods he had pulled a Lot of Boners, 
yet had got wise to the Ropes. Now he 
was a Master of Experience such as 
only the Test can give. He was poised 
and sophisticated. He had Judgment 


set the pace for their work 
and the standard of its quality wa 


With the REED RATCHET DIE STOCK they cut threads QUICKER, because 
they d» not have to find and insert bushings and adjust set screws to attach a lead 
screw to the pipe. The REED RATCHET has two pawls, giving a finer ratchet 
action equivalent to twice the number of teeth, so there is no lost motion. 


EASIER, because they do not have to turn the stock against the friction of a lead 
screw and the stock has a telescopic handle, increasing the leverage and making easy 
work of cutting threads on large sizes, extra hard pipe, etc. 


Because it has no lead-screw 


The REED Stock is not restricted 
With one 
stock you can thread pipe all the 


to any one thread pitch. 
BETTER WORK, because full length chasers of dies cut perfect threads of 
correct length and taper. 


The action of the REED RATCHET DIE STOCK is not restricted to any one 
thread pitch—has a wide range of threads, both right and left hand. 


way from %" to 2"—right hand or 
left hand threads—British or Ameri- 
Also threads bolts 
from %" to 2", either right hand or 
left hand. 


can Standard. 


It has one adjustable guide for all sizes. Sere ee 
The fine, double-threaded throats of dies start easily and positively over any burr 


without filing. 


made— and it’s the simplest, too. 
Only 40 parts instead of 55 or 
so. Ail parts guaranteed 


Dies we 


It has dies of a size not easily lost, which can be changed in 10 seconds. against breakage. 


: : : : be changed in 10 
It is simple in design and substantial in construction. ans S 7 


There are no delicate or 


and Insight. 


complicated parts to get out of adjustment. 


seconds, 


F 7 REED 
. Get the descrip- Meintaciciag 
ee ety eee Sold by plumbing, steam and water supply houses and mill supply houses every- tion (mail the pe Company. 
a Pluke because he hustled so hard and | where. Mail the coupon for the folder, “He Didn’t Believe the Die Was Cutting,” coupon). Erie, Pa. 


made little Headway. Now he knew it 
was safe and solid and a real Sure thing 
so long as he minded his Cues. He was 
neither fretting nor enthusing over the 
Seasons just ahead. Dan knew he was 
sure to get his Whack with half the 
Effort and no Worry at all. 

Moral—The most seasoned old Soldier 
was once a raw Rookie. 


which gives more details of this remarkable tool. 


MANUFAC 


TURING COMPANY, ERIE, PA. 


Pe 


Le Gentlemen: 

Sure, mail me that folder 

Fa “HE DIDN’T BELIEVE 
THE DIE WAS CUTTING!” 

—giving a description of the 


A, REED Ratchet Pipe Stock. 


ComPany, Nainie jo, s.cccpscovestevesprevesscecscvccvacsceses 
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ARMSTRONG BROS. 
CHAIN PIPE VISE 


DROP FORGED STEEL 
The Ideal Portable Vise 
RAPID, STRONG, COMPACT 
One turn of handle releases or grips pipe 


es 
ARMSTRONG BROS. TOOL CO. 
325 No. Francisco Ave. Chicago, U.S.A. 


N”’ 
DROP-FORGED 
CHAIN PIPE VISE 


Unbreakable. Posi- 
tive. Compact. 
Rapid in action. 
Quick in adjust- 
ment. Made entire- 
ly of wrought steel, 
four sizes, for % to 
8" pipe. Literature? 


J. H. WILLIAMS & CO. <> 


“The Drop-Forging People ’’ 
HERE ries) 
—<—< = «= | 


New York BUFFALO Chicago 
The STANDARD 
PORTABLE 
VISE BENCH and 
PIPE BENDER 


Nothing to take apart or put 
together. Never out of order. 
No upkeep. 

You cannot afford to be with- 
out one. Send for our cata- 
logue and list of prices which 
have been REDUCED 50%. 


Standard Iron Works, Inc. 
508 E. 74th Street 


IN THE SHOP or 
ON THE JOB 


It’s all the same to a 


MARTIN 


PORTABLE VISE STAND 
AND PIPE BENDER 
Write for our 
10 day free 
trial offer. 
H. P, MARTIN 
& SONS 
627 E. 2nd St. 
Owensboro, Ky. 


No Scratched Up Pipe 
No Dissatisfied Customer 


Where Smoother ips Are Used 


Send us your 
trial order, 
through dealer, 
or direct. 


H. G. Butt Mfg.Co. 
352 Atlantic Ave, 
Boston, Mass. 


New York | 


HE young lady from the nearby 

gas works gazed critically at the 

following chunk of art (ha! ha!) 
work as it reposed upon our desk. 


B.L.C., Brooklyn. N.Y 
heating man, says: 
‘I call my girl Chiffonier 
erate > ~-. 


waeceeee! 


oe: 
7 "RY ES 


-ecuns® 


SShes sucha swell 
dresser |" 


“Well,” said she finally, “if that’s your 
idea of a swell dress, heaven help the 
girl who marries you!” 

Q——: 
Let us—as the saying goes—sing: 
eee 
OLD MOTHER HUBBARD 


Oh, Old Mother Hubbard 

She went to the cupboard 

But not to get something to eat. 

Nor did_she aspire 

To locate attire 

Or shoes for her dear daughter’s feet. 

She didn’t go seeking 

A pipe that was leaking 

Nor home brew in five-gallon jugs. 

Nor sought she a cruller 

For old Mrs. Muller 

The woman who cleans her pet rugs. 

Then why did Ma Hubbard 

Fare forth to the cupboard 

And look it all over with care? 

Because she’d been dreaming 

And craftily scheming 

To put a new bathroom in there! 
HOOP LA! 


0 


The “Hoop La!” at the bottom of the 
above gusty ditty doesn’t mean anything. 
We tell you that so you won’t sit around 
for the rest of the morning wearing 
your skull shiny trying to find out what 
it’s all about. 


) 
JINGLE! 


Hey diddle diddle 
The cat and the fiddle 
Yo ho and a barrel 0’ jack 
For the plumber who’ll bid 
And come down not a quid 
No matter what’s said ’hind his back! 
HOOP LA! 
0 
In the Philippines there are fish that 
climb trees, fish that squirt salt water 
through what would be their ears, if 
they had any; fish that are so small it 
takes 10,000 of ’em to make a decent 
meal, and fish that live on dry land 
and drown when placed in water. 
O———— 
And over here, we have fish—poor 
ones—who labor under the delusion that 


Bits of Trade 
Humor and Fancy 


od 
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SOLDERING 


IRON 


“overhead” applies only to the place 
where you hold your umbrella. 3 
0 


Ain’t nature wonderful? 
—— 


Some day we shall gather together all 
the allegedly poetic bits we have per- 
petrated on plumbing and heating sub- 
jects, bind them into a book and send it 
to the Liberty Magazine Committee that 
is dishing out weekly awards of $1,000 
for exceptional bravery. 

0 


a ee 
| TO LET | 


| ae 222i) 
——--0-——— 
THAT BATHROOM 


The campaign to put color into the 
wan cheeks of the country’s bathrooms 
continues apace. You are invited to 
feast your eye upon another sketch de- 
signed to make the bathroom a thing 
of beauty and a joy forever, amen. 

For those of your customers having 
strong nerves and sheet-iron constitu- 
tions, this latest product of the Soldering 
Iron’s Boiler Foundry of Commercial 
Art is just the thing. 

We admit it’s a little hard to locate 
the bathtub in the sea of ink and the 
general cross-wordian confusion, but 
that’s part of the plot. For bathing 
should be an adventure, not a duty. And 
if your customer can’t get a kick out of 
a bath in a room like this one, he could 
sit in the electric chair for four hours 
without even having his hair singed. 

What, we ask you, could be more 
thrilling than to come into a bathroom 
similar to the one here depicted and let 
your bedazzled eye wander about in 
search of the enameled iron container 
in which you intend soaking your hide? 

The floor itself is an absorbing bit of 
scientific ingenuity. It is, you will ob- 
serve, laid out in squares. That is they 
would have been squares if the hand 


eg Bes 2 8 
5,3. 
fa 


Send in YOUR 
Contribution 
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and eye of the ink slinger who is respon- 
sible for ’em had worked in closer har- 
mony. 

Anyway, here’s a floor your customers 
can be proud of. It is a floor made not 
only to stand up or fall down on, but 
one that has many uses. 

You can play chess on it. 

Or checkers. 

Or mumble-de-peg. 

Or jacks. 

Or shuffle-board. 

Or poker. 

Or bridge. 

Or blind-man’s buff. 

Or cross-word puzzles. 

Its possibilities, forsooth, 
limited! 

By selling chess men, cards, clothes- 
pins, flowers, candy, cigarettes, cigars, 
chewing gum and post cards on the side 
in connection with your bathroom instal- 
lations, you can add considerably to your 
yearly profits. 

We hope that these few hints have 
opened your eyes to the undreamed-of 
profits that lurk in the unconventional 
bathroom. 

If your customers object to the black 


are Un 


and white squares, color ’em. The 
squares—not the customers. 
——0: 
There will be more of this anon! 
co) 


We close the performance in this tent 
with a double-jointed, trapeze swinging 
couplet from the gifted pen of Bill Lud- 
lum, whose daughter has just bought 
a new typewriter: 

Just four little words 
Well worth a try. 

Four little words: 
“ASK *HM TOTBWy 2 
Four more little words 
But each O.K. 

Four little words: 
“Ask ’em to PAY!” 

Alons! Whatever the 
means! 


heck that 
—T. EG 
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IBEW UL objects grace the finest homes— 
Beautiful “ZECO” Tank and Bowl Combina- 


tions grace the finest bathrooms. 


There is no combination made more rugged; no 
tank fixtures operate more silently; no texture quite 
so glistening white as the “ZECO” Tank and Bowl 


combination. 


Four separate and distinct factories operete right 
on the same ground turning out this one product. 
Is it any wonder we can offer a most beautiful thing 
at a low price and guarantee shipments? 


Order from Your Jobber 


ew yVyy 


W. A. CASE & SON MEG. CO. 


SUCCESSOR TO 


ZWERMANN COMPANY 


MANUFACTURERS OF Vitreous China Sanitary Ware 
POTTERY - - - - - - ROBINSON-ILLINOIS 


PTIESLLEEAAIISETLIT LE 
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==. BLAIRSVILLE 


eS 


he CoNEMAVGH quality 
of china white enamel 
alsoappears on lavatories 
of inexpensive design 


NOD 


COoNEMAVGH IRON WoRKS 
LATROBE,PA. 
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Appeals To Women 


The convenience and luxury of the Hotstream Automatic Storage System, 
giving “Hot Water Service 24 Hours a Day” year in and year out, appeals 
strongly to women. 


It costs a builder or contractor little, yet because women like it so well, it 
adds many times its cost to the selling value of the house. 


Builders and buyers are looking for just such features. The market is big. 
Are you going to get your share of the business ? 


The Hotstream Automatic Storage System enables you to undersell any 
assembled system on the market, furnish a better job, and make a greater 
percentage of profit. 


Write and let us give you our complete proposition. 


Thermostat May Be Obtained Separately 


Where the prospect does not feel that he can afford the full Hotstream Auto- 
matic Storage System, sell him the Thermostat and Draft Regulator. We furnish 
them separately, and you can apply them to his present water heating system. 


Thermostat, List Price $12.00 
Draft Regulator, List Price 2.00 


For Satisfied Suburban 
Customers—= Sell Hotstream 
Kerosene Water Heaters 


Every time you install a Hotstream Kerosene Water 
Heater in a suburban or country home, you make a 
pleased customer. 


Two sizes—No. 20 K. W. for ordinary size homes— 
No. 20 G. K. for large homes. Highest quality wick 
burner, quadruple copper coils. Furnishes hot water at 
usable temperature on first circulation. 


im 


Let's Go! 
THE HOTSTREAM HEATER CO. Sete 


“Makers of Heaters That Heat’’ List Price 
CLEVELAND, OHIO $ 28 
Branch Offices: New York, 210 E. 45th St.; Chicago, ‘ Cap List 
627 Washington Blvd.; Philadelphia, 892 Drexel Bldg. ; No. 28 UB. 40-00 “Zs 0 
Toronto, 269 W. Richmond St.; Baltimore, 1228 Mun- No, 80 U. B. 80-120 46.00 


Consists of Hotstream Heater, equipped with 
Barber Burner, Thermostat and Draft Reou- 
lator. You supply the tank (cover if desired) 
and labor. This gives you an ideal automatic 


sey Bldg.; San Francisco, Rialto Bldg. 


Manufacturers of a Full Line of Gas and Kerosene Heaters— Standard, pater job, with a een ating Beater ao 
° ° ° ° ° . considerable saving 1n cost over any type o 
High-Grade Product Built to Give Lasting Satisfaction assembled system. 


mz 
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PLANT AT FORD CITY, PA. PLANT AT CAMERON, W. VA. 


AT YOUR SERVICE 


UR two plants modernly equipped throughout and with a 
production greater than ever before in our history— 


Our large force of workmen, including many of the most skilled 
men in the industry— 


A wide variety of designs not surpassed by anyone else— 


An experience covering years of making the finest fixtures 
for many of America’s most noted buildings. 


Thus prepared we are in a position to handle to your satisfac- 
tion all contracts, from the smallest to the largest, from the 
simplest to the most difficult. 


For Your Special Consideration 
| The LAVATORY 


A first quality special size genuine vitreous lavatory with 
a large bowl giving ample room. It saves in space. It 


saves in cost. 
The CLOSET 


A special design genuine syphon jet bowl with full 10” 
x 12” water area, 3” seal and twin supply to jet. The 
tank kas a snug fitting cover. All china lever, Eljer 
paragon ball cock with renewable bronze seat and bell 
top overflow. Priced to meet the demand for quality at 


low cost. 
ELJER CO. 
NO. 197—FRANKLIN FORD CITY, PA. CAMERON, W. VA. ERIE-TEN-TWELVE—No. 463-524 


(Packed in one crate) 
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A forward step in 
water closet design! 


Now comes a step far in advance in water closet design and > 
construction. It marks the first radical change since 1900. It is 


the ONE-PIECE T/N. WATER CLOSET, attractive enough in 


design for the finest palace, moderate enough in price for the most 


modest home. Many exclusive features— 


: ‘ : Ae 2 h to th ll; onl 
We will be glad to give you full particulars about this ideal and Ae a te ee 


: ; : connections; non-overflow; specially 
unique water closet. A fixture offering many real sales points. 


designed fittings—we could enumerate 
along list of special features if space 


W. A. CASE & SON MEG. GO? permitted. Better write us NOW and 
, 220 Delaware Ave., Buffalo, N. Y. ect thea naiicelate rage 
é Pottery, Robinson, IIl. 
—_| 7 
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WATTS CLOSET 
SILENT NON-OVERFLOW 
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~ EXCELSO Water Heating Unit 


Both should be sold together 


The 
Original 


Easy 
to Sell 


Nationally Because 
Advertised Known Top view TRIPLE COT | 
me Indirect So Capacities 600 4oR00 ¥allons: 
190°: DOUBLE 
“Fat er pone Heater Well 


2 =f 
& sand Varior Botiersy Cae. 
ipacity:front is Ri ehadurs bans ee : 


kcom 30 to 120 gallon 


Single Coil Excelso 
Capacity 


Indirect 
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FROST PROOF CLOSETS 
AND HYDRANTS — — 


“My boss likes them and so doI” 


yOu en be surprised at the number of these Vogel Frost Proof Closets and 
Hydrants | have installed in the past year. The boss keeps his eyes open around 
our neighborhood and when he notices families getting larger he knows that 
they can use an extra closet so he just goes and sells them a Vogel. 


“There is always a place to put one, for the room doesn’t have to be a heated 
one. I’ve put Vogels in rear porch rooms, outhouses and even in garages. And 
talking of garages Ill bet I have installed a Vogel Frost Proof Hydrant in every 
garage that has been built within two miles of our shop in the past year. Car 
owners need them for they supply water for washing the car and filling the 
radiator not only in summer but in winter as well and they never think of 
freezing up no matter how low the temperature goes. 


‘I like Vogels too because they are easy to install and | never have to go back 
again because of a kick. They seem to be kick proof as well as frost proof.” 


oe 


Your own jobber sells Vogels 


beneres LPP OOP WIN LOLS] 
OT 


JOSEPH A. VOGEL COMPANY 
Wilmington, Del. . St. Louis, Mo. 
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PUBLISHED SEMI-MONTHLY by The Plumbers Trade 
Journal Pub. Co., 239-241 West 30th Street, New York City. 
SUBSCRIPTION PRICE: $2.00 yearly, three years, $5.00 
in advance. Foreign, $3.00 yearly; two years for $5.00. 
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DVERTISING pays. No one can 

disprove that assertion. It is an 

incontrovertible fact. The largest 
corporations advertise. The small busi- 
ness man uses some form of advertising to create business. Many millions 
of dollars are spent annually to increase sales, build up good will and 
keep trade names before the public. 

Plumbing contractors in many cities are, and for some time past have 
been using the advertising columns of daily newspapers. This has been 
done to accomplish the two underlying principles of all advertising— 
increased sales and building good will. 

The results have not always been commensurate with the efforts put 
forth and money spent. This is due to the fact that as individuals carry- 
ing space, not enough money is available to purchase space that will 
attract attention. This can be overcome by cooperative advertising 
campaigns. We could cite more than fifty cities in which, during the 
past year or two, the plumbing contractors through their local associa- 
tions, have conducted cooperative advertising campaigns that have been 
considered successful. Local associations in the smaller cities have 
been able to finance these cooperative campaigns because newspaper 
rates were low. 

How to conduct a cooperative campaign in cities like New York, Chi- 
cago, Detroit, St. Louis, Los Angeles and Philadelphia, has been a prob- 
lem with which the local associations have struggled for no little time. 
The expense was prohibitive and space was not available for publishing 
the names and addresses of the association members. After considering 
these two conditions the plan to advertise has usually been turned down. 

A way to put it over has recently been advanced. Advertising space 
ean be purchased in the Metropolitan dailies if manufacturers, local 
wholesalers and the local association will get together. It is believed by 
those with whom we have discussed the proposition that this is the solu- 
tion. If manufacturers and wholesalers would dispense with their indi- 
vidual advertisements in the newspapers and pool their resources with 
the contractors, then real cooperative advertising could be carried out. 
The story of sanitation and the ability 
of the trade to provide comfort and 


Cooperative Adver: 
tising in Large Cities 


the balance of the winter season will surely increase his sales and his 
profits. 


° . 2) HE present prosperity of this 
Standardization ah country has been brought about 
As a Cost:Cutter in no small degree by standardi- 
zation and specialization,” says the writer 
of this article. And, with that said, he proceeds to show you, in a bright, 
entertaining and informal manner, just how YOU can make use of 
standardization to cut your own costs of doing business. This article 
contains no empty theorizing and no brilliant generalities. It’s sound, 
constructive and worthwhile. You can’t afford not to read it. 
° Jot N the final analysis, your business is 
Sp eaking Of Men no stronger than the man-power back 
A Good Article of it. To the public, the men who 
‘ represent you are YOU. Remember that 
when you hire men. You need more than good workmen. You need men 
who combine pride of craftsmanship with agreeable personalities; who 
make friends of your customers and believe, with you, that a pleased 
customer is your best advertisement. In the public’s eye you can do no 
better than your men. So pick men who will create good will for you. 
They’re the only kind worth having. 


\ 
HERE are lots of little odds and 
ends—kinks that help sell more 
Kinks That Help goods or help shorten labor—that 
are of themselves insufficient to stand 
expansion into articles. Consequently, we’re gathering a lot of ’em and 
from time to time will offer for your consideration an ‘Odds and Ends 
Page.” The first appears in this issue, and if you like the idea, you can 
help it along by contributing descriptions of the things that have helped 
you in one way or another. Put your ideas into circulation. Let us tell 
others about the things you have found successful. We'll all be better off. 


Odds and Ends— 


Concerning Bookkeeping 


health could be sold to the public in the 
great cities in this way. 


Winter Season Best 
For Heating Sales 


IGHT in the heart of mid-winter 
when new contracts are easing up, 
the best of the heating business is 

waiting for the men who will go after it. 
Sales may be for comparatively small 
amounts yet they will be numerous. 
They will aggregate a generous amount. 
The profits should be decidedly larger 
than on regular contract work. 

Mid-winter is a critical test period for 
many thousands of heating plants. 
Every practical heating contractor knows 
that in probably nine cases out of ten 
there is an opportunity for repairs and 
improvements. Orders are assured at 
this season, when your customers can 
rely upon quick and efficient service. You 
can readily sell improved heating spe- 
cialties—especially heat regulation ap- 
pliances. This is the time when every 
deficiency of his heating plant is magni- 
fied in the customer’s mind. 

The heating contractor who will adopt 
live-wire business methods throughout 
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F you’ve been in business any length 

of time at all you’ve probably become 

reconciled to the idea that you can’t 
run a plumbing and heating enterprise 
without a set of books. For the benefit 
of those who are just starting out along 
the business highway of mastership— 
as well as for the craftsmen who have 
somehow acquired the notion that any 
old bookkeeping system will do—we are 
printing an authoritative article by an 
accountant who has studied the problem 
from a plumbing and heating standpoint. 
It makes mighty good reading. Why not 
spend a few minutes with it? 


Advertising and 
Selling Helps 


66 AVE a Heart,” and “A Bone-Dry 
World,” are the two advertise- 
ments for this issue. They are 

timely, as are all- other advertisements 

printed in this series, and they are cal- 
culated to “sell” you and the services you 
have to render. If you’re not using the 
advertisements regularly, your check for 
$3.50 will bring you ten cuts. Or send 
your check for a year’s supply—$16.80. 
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By J. E. BULLARD 


}HE present prosperity of this country has 
been brought about in no small degree by 
standardization and specialization. Stand- 
ardization means doing the same thing a 
great many times in exactly the same way. 
After a time it becomes pretty much of a 
habit. 

Only when the same thing is done over and over 
again can the doing of it be standardized. The more 
often it is done and the more regularly it is done, the 
easier it is to standardize. If a plumber or heating 
man did a certain kind of job only once a year, it would 
not be an easy matter to standardize the doing of it. 
If he was doing the same kind of jobs every day, he 
would standardize his methods sooner or later whether 
or not he gave any special attention to standardization. 

Gas companies selling and installing gas ranges 
have been able to standardize the work to a marked 
degree. In some cases the range is delivered, a man 
comes along and measures for the pipe, the pipe is cut 
to the right lengths and threaded by machine in the 
shop, is delivered to the job and the fitter merely goes 
around and connects up the range. Only where there 
is a lot of this work can this method of standardization 
be adopted. If only three or four ranges were being 
connected a day, the plan would be far too expensive. 
On the other hand, when enough business is being done 
so that one man is kept busy taking measurements, 
the trucks are busy all the time making deliveries and 
the fitters go directly from one job to another, the 
method does pay. 

Specializing and building volume along certain lines 
means that standardization is practiced to a marked 
degree. It also means that the cost of doing business 
is brought down. What costs money is doing a great 
many different jobs that are not very much alike. 

If a heating engineer could keep busy installing 
boilers in houses of the same size and built according 
to the same plan, he could do the work at a lower 
price than a concern doing a general business and 
still get rich at it. After a few of these jobs had been 
done it would be an easy matter for him to standardize 
the work. All pipe could be cut and threaded by ma- 
chine in the shop. Everything needed for each job 
could be made up into lots ready for delivery. There 
would be no need of special planning or figuring. It 
would be a case of stand- 
ardized work; of doing the 
same thing over and over 
again, and with practice, 
the men doing the work 
would become so skilled in 
it that the amount of time 
consumed would be re- 
duced to the minimum. 
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Standardization 
As a Gost-Gutten 


cAn Jlluminating Article Ghat Shows How to Beat Gompetition Without Cutting the Heart Out of Your Profits 


Specializing to this extent of course would be en- 
tirely out of the question but the example does illustrate 
what can be gained by the specializing necessary to 
make standardization possible. Instead of spreading 
out, it pays better to narrow down, to build the business 
up, rather than build it owt. 

Modern transportation methods have made it possible 
to specialize to a much greater extent than could have 
been done -20 years ago. The motor trucks of today 
make distances up to 30 or 40 miles less of a problem 
than 10 miles was in the days of the horse drawn 
vehicle. This means that instead of the plumber or 
the heating engineer being obliged to confine his 
efforts to a comparatively small area and being obliged 
to do all sorts of work in order to secure the volume 
necessary to keep busy, he can spread out over more 
territory and do more specializing. It also means that 
he can make more profit. 

If all the plumbing and the heating business in this 
country was classified and no plumber or heating en- 
gineer did any work outside of the class he decided to 
specialize on, all work would be done at less cost and 
all concerns would make more money. Standardization 
would enter in and there would be far less time given 
to doing planning and estimating that is being done 
over and over again by different concerns in an attempt 
to land one job. 

The amount of money that is now being spent in 
making estimates is enormous. It increases the cost 
of doing business and makes it necessary to charge 
much more for work than would be the case if all this 
could be eliminated. 

Much of this cost can be eliminated if there is more 
specialization. If each concern devoted itself as much 
as possible to one class of work, making estimates 
would become pretty much of a routine matter. In 
fact, if the specialization could be carried far enough, 
a series of flat prices could be worked out and esti- 
mating would be largely done away with. At the same 
time the figures given would be more accurate. After 
the same kind of job has been done a number of times 
accurate figures are available to show exactly what the 
average cost is, and if the business is confined to such 
jobs these figures can be used. 

If any concern will analyze the work it has per- 
formed, it will find that though it has been doing a 
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general business, most of the work has been confined to 
one or two classes. It is probable that when all things 
are considered the work done outside of these classes 
has not been profitable. Doing the jobs that are done most 
often has produced all the profits the firm has made. 

Narrowing down the kinds of work done eliminates 
competition to a very considerable extent. The Ford 
Motor Company may be said to have no competition, 
because it was the first in the automotive field to stand- 
ardize. It has standardized to such an extent that it 
now controls the sources of supply in a number of 
directions. Costs as a result have been so reduced that 
no other concern can compete with it in its class. 

Exactly the same thing can be accomplished to a 
greater or less degree in the plumbing and the heating 
industries. Let each concern specialize 
and what is the result? The methods of 
doing work become standardized. This 
reduces the cost of doing the work, it 
cuts the cost of making estimates, it 
eliminates much of the time necessary 
for planning the work. Also as the vol- 
ume of the business grows the quantities 
of goods purchased in this class increases 
and much better prices can be easily 
obtained. 

The profits become 
vertical rather than 
horizontal. Instead of 
the customers supply- 
ing all the profits, the 
manufacturers, the 
wholesalers, the trans- 
portation companies; 
every concern with 
which the firm deals 
supplies some of them. 
The customer gets the 
work done at less cost 
and because of that has 
more work done. Goods 
are shipped in carload 
lots and the transporta- 
tion charges are cor- 
respondingly lower. 
The motor vehicles used 
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can be employed to their utmost capacity and the cost 
of delivering to the job is reduced. There is a saving 
all along the line and profits are more easily piled up 
and business volume more easily secured. 

A hundred years ago a plumber had to confine his 
work to his own community. It was not profitable to 
try to cover a very wide area. Before the days of the 
telephone and the telegraph and especially before the 
days of the railroad communication with people in 
places only a few hundred miles distant was a slow 
arduous task. Today all this is changed, and with the 
change has come greater specialization and more 
standardization. In all the professions the tendency 
toward standardization and specializa- 
tion is becoming greater and greater. 

Only 50 years ago if a plumber or a 
heating engineer developed a _ business 
to a size where he found the use of 
' power for any purpose to be advisable he 
had to install a boiler and a steam en- 
gine and make his own power. Today, 
he buys an electric motor and buys his 
power from a company making a spec- 
ialty of producing power. This power 
costs him much less than it would cost 
him to produce his own. 

It is through specialization that de- 
structive competition is being eliminated. 
The greater the specialization, the harder 
it is for other concerns to compete with 
success. What competition there is will 
most certainly be healthy competition; 
the kind that keeps one on his toes 
and giving the proper attention to the 
business. It is not likely to be the kind 
that grinds profits to the bone and re- 
sults in a great number of business 
failures every year. 

The more a business is spread out, the f 
greater the difficulty of keeping accurate , ogee 
records of costs. The more it is special- ay W,)/9e 
ized the more accurate the cost records. 
The more often the same thing is done 
the easier it becomes to do it, the quicker 
it is done and the less it costs to do it. 

The time is coming when there will be 
a bathtub for every bedroom, shower 
baths in every industrial plant and 
wherever people work or play, a heating 
plant in every building that will keep 
the temperature perfectly uniform and 
a volume of business done in the heating 
and plumbing fields that will make the 
present volume seem insignificant. This 
time is being hastened because so much 
specialization is now taking place. There 
are men who are devoting their entire 
time to water heating problems, others 
who are concentrating on heating with 
gas or with oil. Specialists are spring- 
ing up on every side in the plumbing and 
heating fields. In most cases at the pres- 
ent time, however, these specialists are 
doing consulting or engineering work 
to a greater extent than making the 
actual installations. They will be fol- 
lowed by specialized installing con- 
cerns. As a matter of fact there is a 
likelihood that many of these present specialists will 
sooner or later actually go into the business of making 
the installations. 

Specialization is bound to become greater and 
greater. It depends very much upon how much atten- 
tion the present plumbing and heating concerns give 
to the matter and how successfully they begin to 
specialize themselves whether or not they will suffer 
as a result of it. 
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UTILIZING VOLCANIC STEAM 
IN ITALY 


HE increased desire for economic independence 

that accompanied the growth of national senti- 

ment during the war has been shown very clearly 
in the intensified study and exploitation of natural 
resources. Very little, however, has been heard as yet 
of attempts to utilize the interior heat of the earth, 
which many believe to be one of the most important 
potential sources of energy. Only in Italy has a defi- 
nite and successful effort been made in this direction, 
namely, by utilizing the natural steam which emerges 
from the earth in volcanic districts. The jets of steam 
(“soffioni”) and the pools of water, formed in small 
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craters and maintained at boiling temperature by 
natural steam (“lagoni”) have been known for cen- 
turies, but for long were regarded by the peasants as 
manifestations of unseen and unfriendly powers. The 
district which has been selected for study and exploita- 
tion forms, roughly, an elliptical area of about 2.5 
square miles, lying south of Volterra and from 40 to 
50 miles south-southwest of Florence. In this part of 
Tuscany, works for generating electrical power and for 
producing chemicals have been erected at Larderello and 
other places. 

The first attempt to produce power from natural 
steam was made in 1897 by using it to heat water in 


MY VALENTINE 
By WILLIAM LUDLUM 


Dear Sir: 
If I am on your mind— 
Don’t search the stationers to find 
Some tinsel thing of sloppy verse 
By which the love-sick swains rehearse 
Their heartaches and their tender vows 
All emphasized with “thees” and “‘thous’”’; 
Think not of sending sundry hearts 
Impaled by Cupid’s speeding darts, 
Or scores of blossoms tinged with red 
To show how deep Love’s wounds have 
bled; 
Don’t waste your cash on such as these— 
There is a better way to please. 
Just pull your checkbook from its place 
And with your pen some figures trace— 
You have my statement and you know 
You’ve passed the limit you should go, 
So kindly draw a check and sign 
And—let this be 
my— 
Valentine. 


[EprrorraL Norr.—Here’s a verse to 
your slow-pay customers—Copy it and 
out! It may do you some good!] 
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a boiler and feeding a reciprocating engine with the 
pure steam. In 1905, Prince Conti fed steam direct 
from a “soffione” into a piston engine, and the result 
was so successful that in the following year a larger 
engine was used, and the steam generated was made 
to drive a dynamo for lighting the works. In 1912 
it was decided to erect a 250-kilowatt turbo-generator 
to be worked with natural steam, but owing to fear of 
corrosion of the turbine blades, and the difficulty of ob- 
taining a good vacuum in the condensers, on account 
of the presence of the gases mentioned above, this in- 
tention was abandoned. Intermediate boilers or evapo- 
rators were therefore ‘constructed and used. The pres- 
ent large power plant at Larderello was operated in 
1916, and comprises evaporators, turbo-generators, con- 
densers and transformers. 

According to a paper which was read by Prince Conti 
at the Catania meeting on April 5-11, 1923, of the 
Italian Association for the Advancement of Science, 
there is now in use a new type of evaporator in which 
the dissolved gases are separated from the natural 
steam, thus increasing the efficiency of the condensers. 
The pure steam, superheated with the aid of natural 
steam, is fed at a pressure of 1.25 atmosphere into 
3000-kilowatt turbo-generators of the Parsons type, of 
which two are in use and one is kept in reserve. Each 
unit has a net eficieney of 2500 kilowatts, and gener- 
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ates a three-phase current at 4000 volts, 50 periods. 
Step-up transformers of the self-cooling oil type raise 
this voltage to 16,000 for distribution to the various 
works, and to 32,000-38,000 to transmission to Siena, 
Florence, and other cities. 


A CHEAP WAY TO BRING THEM IN 


NY master plumber would be glad to see a dozen 
new faces inside his store each week—in addition 
to the regular visitors and customers. And here’s 

an easy way to make new friends, to bring new faces 
into your store each week, or each month, 
throughout the year. 

Sinks have a habit of getting stopped 
up occasionally. Women neglect them 
and always will. Plumbers will be called 
to “fix” them and always will. And the 
plumber will not dare to charge what 
it costs and never will. But stopped up 
sinks must be cared for. 

Suppose you master plumbers who sell 
drain pipe solvents send out a letter like 
this to a hundred names on your mailing 
list, that is, to residences: 


Dear Madam: 

No doubt your kitchen sink has 
been stopped up occasionally. That’s 
because, in spite of the good care 
you give it, grease, crumbs, coffee 
grounds, bits of vegetables and fruit 
peelings and even particles from the 
dish cloth will find their way down 
the drain. When this happens it is 
not necessary to call a plumber. 

A good drain pipe solvent almost 
instantly clears the drain of the ob- 
struction—lye poured down the 
drain combines with grease and lit- 
erally makes a kind of soap that 
even boiling hot water will not re- 
move. 

Naturally a plumber must be paid 
for his time just as any other skilled 
mechanic is paid. It costs money to 
come to your home with a can of 
drain pipe solvent, whereas if you 
kept a can on your shelf you would 
be ready for the emergency that 
may arise. 
= To make it more worth your while, 

3 = if you will bring this letter with 
Sa, you anytime within the next two 
weeks we will allow you a 10 cent 
reduction on the price of a can of 
(Name of brand.) 

And while you are here ask us to 
show you the newest things in mod- 
ern sanitary plumbing conveniences 
you'll not be urged to buy and there 
is no obligation but your interest. 

Cordially yours. 


This letter sent to women will bring 
them in—it’s a bargain and they’ll prob- 
ably have to pass your store anyway 
soon, going somewhere else. Or, they’ll 
send their husbands. And husbands can be interested 
in plumbing. 

The chief effect of such information in a letter from 
you will be that the woman who reads it will agree 
that it isn’t worth the price you charge for sending 
a can to her home to “fix” a stopped up drain. You im- 
mediately make her feel that it isn’t her fault that the 
sink is stopped up when you acknowledge that it occurs, 
“in spite of the good care you give it.” That is true, she 
does give it good care, and only inadvertently permits 
foreign matter to lodge in the drain pipe. 

And, of course, the biggest value of such a letter 
is to become acquainted with more possible customers, 
having the opportunity to talk better plumbing to 
them, and using that opportunity to the best advantage. 

A master plumber and heating man cannot give too 
much time to the thoughtful study of ways and means 
for getting people into his store. The more people who 
come in the more you will sell. 

And there is nothing like a friendly letter to get the 
folks coming your way. If you can offer the women a 
bargain like the above, so much the better. 

But bargain or not you can find some way of creating 
sufficient interest to make men and women stop at your 
place now and then. 

In these high-speed days the man who gets the busi- 
ness is the fellow who goes out and brings it in. 


as many 
schemes as you 
like for helping 
business, you 
can’t get away 
from these solid 
facts: Men make 
organizations, organizations : 
make customers, customers make business, 
business makes success. So, then, to twist a 
few words written by that writing man, 
Shakespeare, the men are the thing. Yes, the 
men are very much the thing. And this being 
true, perhaps it will pay us to look out for our 
men, that our men may look out for our suc- 
cess as time goes on. 

A master may be as sunny as a sunny 
summer’s morning, but unless the men out on 
the jobs are as sunny as he, they are apt to 
spread a dark cloud that hasn’t the least bit 
of silver lining. ; 

A plumbing and heating company in a city I some- 
times visit selects its men as carefully as it estimates 
jobs. Then, having carefully selected its men, it keeps 
those men up to what the head of the company calls 
“99 percent right.” He believes—this company head 
does—that none of .us is perfect, so he is satisfied with 
“99 percent.” Which, when you think of it, isn’t so bad. 

To begin where perfection 
begins, this company has a 
“99 percent” establishment. 
That is to say, its office, sales- 
room, shop — everything — is Fa 
clean and light. And why 
shouldn’t it be? “Bless you,” 
to again quote the head of the 
company, “if a plumbing place 
of business isn’t clean, in the 
name of cleanliness, where 
should you look for a clean 
place? Plumbing means sani- 
tation, and sanitation means 
cleanliness—nothing else but.” 

Why, this plumbing place 
keeps a janitor busy keeping 
the place clean. When he has 
gone all over the place, he 
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goes over it again. 

A place that is so clean and 
neat and light and airy has its 
effect on the men who work 
there. Can’t help it. Put the 
hoboiest hobo into a place like 
that and he will watch his step. 

Well, with that said, let’s go 
back to the men. 

When a man or boy goes to 
this company for a job he is 
carefully considered. He must 
pass an examination, so to speak. He is given credit 
for his appearance, for his intelligence, for his alert- 
ness, for his habits and character. If his credits turn 
out to be mostly debits, he isn’t given the job. If he 
looks like a 99 percenter in the raw, he gets his chance. 
That is, he is put on the payroll temporarily. He must 
show that he can measure up to standard. He is told 
this. The man or boy knows that if he makes good he 
will become a permanent member of the organization. 
If he doesn’t make good—goodbye, and better luck 
some place else. 

Once given a chance—once on the temporary pay- 
roll—comes the real test. A new boy or man is put 
with the older boys or men. He is made to believe 
that plumbing and heating are businesses to be proud 
of. He is made to feel that this company is a fine 
company to work for. He is taught cleanliness, neat- 
ness, carefulness, politeness, service. He is made to 
understand that when he comes face to face with a 
customer, or anybody else, for a matter of that, he is 
representing the company. If he represents the com- 
pany well, he helps business and himself. If he makes 
a bad impression, he hurts the business of the com- 
pany, which, in the long run, in one way or another, 
hurts everybody associated with the company. 

The men are given something more than talk—some- 
thing more than preachment, copybook texts and lists 
of do’s and don’ts. The right talk is all right. But 
it’s more right when it’s backed up with performance. 
And this company backs its preachment of fit men with 
a dressing room, private lockers, shower baths and 
toilet facilities. ach man each day is handed soap 
and a supply of bath towels and face towels. If he 
be a man who works with tools, he has his own tool 
locker. These things are appreciated by the men, and 
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When a Man or 
Boy Goes to This 
Company for a 
Job He Is Care- 
fully Considered. 
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Speaking Of Men 


cA Few Stray “Ghoughts On a Subject 
“Chat “Goo Little Js “Ghought About 


By JOHN QUILL 


they help to keep the men looking their best and feeling 
their best. 

For instance, if a man has been out on a particularly 
dirty job, there is no reason why he should go to the 
next job in a dirty condition. He can come into the 
shop, clean up, and go to the next job looking like a 
sanitary expert bent upon a mission of sanitation. 
Of course, stopping to 
clean up takes a little 
time. But it is time well 
spent—time that pays 
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———_ dividends, as the in- 

Liane creased business of the 

{|| company is constantly 
proving. 


Each man is provided 
with a clean pair of over- 
alls every week. Then, 
too, he always has hang- 
ing in his locker an 
extra pair of 
clean overalls, 
for use in case 
of accident or 
emergency. He 
has two caps, 
too. Also two 
pairs of cloth 
coverings for 
his shoes. One 
of the first in- 
structions to a 

man or 
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boy is never to 
go into a home 
wearing mud- 
dy, greasy or 
dirty _ shoes. 
Put.on the 
coverings and 
protect the 
rugs and floors 
of customers. 

When a man 
looks neat and 
feels neat he 
is bound to be 
neat. Take, 
for example, a 
repair job in 
a bathroom. 
The repair 
man_ arrives 
neat and clean 
looking. When 
he goes into 
the bathroom 
he spreads a 
clean cloth on 
the floor. His kit of tools and materials are kept on 
the cloth. When he finishes the job he brushes up every 
speck of dirt and carries it away with him. Is the 
housewife pleased? . Does she tell her husband and her 
friends and neighbors how neat and clean and obliging 
the plumber was? Does this news spread and spread? 
Is such news good advertising? Does this kind of adver- 
tising increase business? But why ask foolish questions? 

This company does a complete plumbing and heating 


The Man on the Job Discovered the Flood, Turned Off the 
Water and Mopped Up the Mess 
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business — merchandising, 

repairing, contracting. And 

it makes everything it does 

contribute to the upbuilding — 
of the business. The men 

do not work for the com- — 
pany. They represent the 
company. And they repre- 
sent it fully and completely. The men look the 
part, act the part, talk the part. A journeyman, 
or a helper, or an apprentice, is not just a jour- 
neyman, or a helper, or an apprentice. He is 
that—all that—plus something more. He is a 
member of the organization, he is a salesman, 
he is an expert plumbing or heating man. He 
can talk with home owners about their plumb- 
ing, heating and ventilating problems. He can 
give advice, make recommendations, sell fix- 
tures and appliances on the job. The president 
of the company is no more important in his 
position than an apprentice is in his position. 
They are all going the same way, and so they go hand 
in hand, shoulder to shoulder. 

Every man is paid a commission on everything he — 
sells. And, at the end of the year, each person in the 
organization receives a bonus based on the net earn- 
ings of the company. - 1 

Thus, you see, by looking out for the men, and, hay- — 
ing selected the right kind of men to begin with, the , 
men, in turn, look out for the company. The human — 
element in business is the biggest thing in business. — 
And yet how often do business men overlook or neglect — 
the human element? Looking out for the men is the 
first step in looking out for customers. It is a case of 
human element meeting human element. The right — 
men doing the right thing can make a plumbing and 
heating company rich, or the wrong men doing the 
wrong thing can put a company on the rocks. 

It is a certain thing that what every master and 
contractor wants is success. Just so. Well, then, suc- 
cess means business, business means customers, cus- — 
tomers mean organization, organization means men. 
So, no matter how you look at it, success in business — 
begins and ends with the right men in the right places 
doing the right things. 

As might be expected, the men stick with this com- 
pany. Once they have been taken on—have passed the 
temporary tryout period—why shouldn’t the men stick? 
They are better off with this plumbing and heating 
company than they could possibly be with most others. | 

“We don’t know the meaning of labor turnover,” 
said the president of the company. ‘“Why,” said he, 
“our youngest man, not counting the apprentices, of 
course, has been with us nine years. You couldn’t pull 
our men away from us — 
with a derrick. And 
that’s more than most 
companies can say.” 

The president looked 
out the window and 
smiled. J 

“What’s the joke?” 

“IT was just think- 
ing,” he said, “think- 
ing of a firm down the 
street. You may not 
believe it, but that firm, - 
in the last ten years, 
has had seven men in ~ 
charge of its repair 
department. And it 
has had so many book- — 
keepers and_ stenog- 


raphers it can’t re- 
member their names. — 
No wonder many of 
their bids are high. A 
constant turnover of 
labor costs a heap of 
money.” x 
A little later the ~ 
president said this: 


“Tm not telling tales 
out of school, as the — 
saying is, but we have 
a waiting list of men 
who want to work for us. These men are holding jobs — 
with other firms, but they are anxious to come with us” 
just as soon as there’s an opening. Some of these men ~ 
we would like to have with us; others we wouldn’t. We 
are very particular as to who is associated with us 
We have built our success on our men. They know 
that. And they are just about as particular as to whi 
we hire as we are ourselves.” 
(Continued on Page 327) 
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7 AST year I had a letter from 
| a plumber down in a small 
Indiana town. Among other 
things he said, and I guess he 
| meant it, “If I were a plumber in a small 
| town, I would do just what I am doing. And 
=——— that is this: Each week I mail to each 
farmer in my territory my sales list for the coming 
Saturday. I mail the post card (an inexpensive method 
‘of advertising) on Wednesday. On this card I tell 
in a few easy-to-understand words the facts about the 
coming sale. In addition I always add a footnote to the 
effect that a similar post card will be sent every week. 
In this manner I have built up quite a farmer trade and, 
believe me, farmer trade in a small town is not an item 
to be sneezed at.” 
* * * * * * * 

There are so many plumbing and heating stores that 
are decorated with a combination of colors that would 
turn the stomach of a brass monkey. The interior of a 
plumbing store, for example, is the simplest job in the 
world. Why not figure it out this way? 

The plumbing fixtures on display are white. Jesso. 
Now then, what will make those fixtures stand out? 
What colors will make them look whiter, brighter and 
most attractive. The answer is, of course, black. 

Suppose you painted the walls of your display room, 
which is also your store, black. That is, black for about 
five feet up. The remainder of the walls and the ceil- 
ing could be a cool, light blue, a light tan, or white if 
you prefer. 

If you want contrast—if you want to attract atten- 


tion—try the black and white effect and note the results. 
* * * * * * * 


u 


Put a folder of some kind in every letter or package 
that leaves your place of business. Not an impressive, 
elaborate folder—just a little thing that can be read 
at a glance. On one side “play up” a special sale of 
some one article. On the other, call attention to your 
business, etc. Don’t crowd the folder. Remember, one 
thought at a time. 

* * * * * * * 

“I’m remodeling an old home,” said a friend of mine 
the other day. “I expect to live in it. I bought a hot 
water heater from the local plumber. He did not ask 


I HOPE YOU WILL LIKE MY WORK 


I HAVE DONE MY BEST to give you a full 
dollar in service for every dollar you pay. 

I HAVE TRIED to do Quality work. 

At all times I have tried to hold down the cost, 
giving you the benefit of my experience 
in the plumbing and heating business. I 
value your patronage and appreciate your 
thoughtfulness in coming to me. 


Master Plumber 
(or Heating Contractor) 


I would suggest you have these items at- 
tended to as soon as possible. 


Please do not feel that there is any obliga- 
tion to let us do the work suggested. However, 
we shall be very glad to do it. 


(NAME AND ADDRESS OF FIRM) 


Pick edeau pu By 
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Odds and &nds 


Htints and Helps From Here and Ghere 


for Llumbing and Heating Men 


me if I had any repair work, if I needed new closet 
seats, if I could use a modern laundry tub, if he could 
sell me a built-in tub.” 

Yet this home owner will buy those things some- 
where, even if he has to ask someone to sell him. 

* * * * * * 

Two sides of a card are illustrated elsewhere. The 
modern business-plumber will use a card like this. 
Making a bid for more work is good salesmanship. 

On every job of installation leave a card of this sort. 
It tells a story of service and attention that makes 
friends and builds a _ business 
founded largely on good will. 
Any salesman will tell you that 
you cannot make much of a profit 
out of a one-time customer. It’s 
the repeat business that pays 
everytime. 

* * * * * * * 

In writing a letter try to write 
as you would talk. Try and put 
something of yourself into your 
letter just as you put yourself 
into your conversation. Don’t 
tighten up when you write. Have 
a thought in mind and express it 
clearly and without any frills. Why waste time, paper 
and a stamp to say a lot of nothing? 

Not so long ago a business man said to me, “I don’t 
care what a man writes—so long as he writes some- 
thing.” That’s the point! Write something. 

There was once a man who wrote a letter thus: 
“Dear friend—As I have nothing to do I will write you, 
but as I have nothing to say I will close.” 

* * * * * * * 

We are always trying to make extra sales. That 
goes without saying. Here is just a tip on how to 
try for that extra sale: 

Recently, after purchasing several towel bars and a 
couple of fuller balls, a customer stood waiting for his 
change. The salesman returned with package and the 
change. But in one hand he held a very beautiful soap 
dish and a combination drinking glass and toothbrush 
holder. Still holding the money, 
he explained the merits of mer- 
chandise he had to offer. His 
logic was pretty good, for he sold 
the soap dish. The plan has been 
worked many times. 

This is just an example of how 
a plumbing store salesman can 
sell. Remember, you still have 
the customer’s change in your 
hand. There is psychology, or 
whatever you care to call it, in 
the whole situation. You might 
as well collect that change as 
someone else. Try this system 
and see how it works. But be sure you know something 
interesting about the article you are trying to sell to 
the customer in order to garner that loose change. 

* * * * * * * 

“Something just as good” has done more to cripple 
sales than all the slump years put together. Who ever 
brewed that phrase was looking for trouble but didn’t 
know it. It is better to be “just out” than try to put over 
something “just as good,” when there is no such thing. 

ieee! x eee eee 

I know a man who is an executive in a large supply 
house. He is a regular fellow and his position hasn’t 
changed him one bit. I told him about this Odds and 
Ends Page and asked him if he would slip me a few 
ideas. He smiled and said he didn’t have any. 

“Well, then,” said I, “tell me a few of your rules for 
managing employes. You seem to have very little 
trouble with them.” 

It took a little coaxing, but here is what T got: 


OLE ANDER 


1.—Never give the employes the 
impression that you think them in- 
competent. 

2.—Don’t employ men who have to 
be “bawled out.” The real worker regrets his mistakes 
as much as you do. 

3.—Encourage employes to come to you with sug- 
gestions. 

4.—Never discharge anyone without decent notice. 
It soon creates a bad reputation. 

5.—If possible give a man a raise before he asks 
for it. 


6.—Don’t encourage the fellow who carries tales. 
* 


* * * * * 

I saw a sign in the window of a small plumbing shop. 
It read: “CHECK YOUR PAR- 
CELS HERE WHILE YOU 
SHOP, Ir* YOU; WISH. ©~No 
charge.” This is a little idea that 
can be adopted to good advantage. 

ST hee Oe a ee 

Here is a form for a collection 
letter. It is pleasant and effec- 
tive and may be worth try- 
ing on some of your slow-pay 
accounts: 

“There is something unpleasant 
about a statement of account. 

I know how it is myself. An 
account may be ever so just, and 
yet—well, no one likes to receive bills. 

In handing you this statement for $...... » covering 
our imvoice of........ ....th, I would like you to 
consider it, not as a dun, but as a friendly reminder. 
The account is now past due and I am sure we can 
count on you for an immediate remittance. 

Best wishes, 
(Your Name) 
(Name of Firm) 


“PAP’S OLD SAYIN’” 


ROUBLE makers in business 
a5 trouble makers in social life. 
Are you never bothered with men who are not 
connected with the plumbing and heating business mak- 
ing trouble for you and for the 
others associated with you in 
your work? 

If such people do not bother 
you, there may be those in your 
own group, in your own business 
family, who are always mixing 
in with something that does not 
concern them, and stirring up 
trouble. 

In “Pap’s Old Sayin’,” one of 
the homely poems of James Whit- 
comb Riley, there is told by a 
small boy the practice of his 
father who had made a by-word 
of a command he began to use at table. 


are worse than 


“Then he’d allus lose his temper 
Spite o’ fate and jerk his head 

And slam down his case-knife vicious’ 
Whilse he glared around and said— 
‘Shet up, and eat yer vittels’!” 


If the men and women of business would give closer 
attention to their own affairs and talk less about the 
faults and mistakes of others, there would be a better 
feeling between different business enterprises and with- 
in all business concerns. 

The next time you hear someone of the trouble mak- 
ing sort harping on things that are no concern of his, 
crabbing only for the sake of crabbing, with the sole 
effect of setting others by the ears, you might be justi- 
fied in quoting to him the last line of that Riley poem, 
—By Frank Farrington. 
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By JOSEPH M. ADAMS 
cAdams, Kortjohn & Co., New York City 


OLLOWING the suggestions and efforts made 
by the Trade Extension Bureau and the trade 
press to induce plumbing and heating con- 
tractors to keep proper sets of books and if 
possible install a uniform system, it may not 
be amiss to touch upon a few relevant points 
necessary to the installation and successful 

carrying out of a system. 

It is conceded that the fundamental principles of 
double-entry bookkeeping are uniform, but the appli- 
cation of these principles is entirely individual, de- 
pending exclusively upon the individual needs of your 
specific business. 

Let us under- 
stand right here, 
that it is not so 
much what is en- 
tered on your 
books as_ what 
should have been 
—or should not 
have been — en- 
tered, that counts. 

The best kept 
books will show 
only what your 
bookkeeper enters 
m themses Ito 1s 
your layout or 
system that gives 
your bookkeeper 
the means of keep- 
ing the records 
so necessary to a 
business success. 

By system or layout is not meant your bookkeeping 
system proper, but your general business policy, and 
the layout of its auxiliary records. 

Just as much as your work depends upon successful 
installations, just so much is your own business de- 
pendent upon the successful installation of a proper 
system. 

The business policy to be decided upon is financing, 
buying, selling and execution of work. 

Your auxiliary records go hand in hand with your 
policy and are the fundamental records necessary for 
a concise and true set of books. 

Let us visit a plumbing and heating establishment 
and speak about policy and layout. 

Showroom—Selling Policy—Most showrooms are an- 
tiquated and useless. Fixtures displayed are generally 
badly arranged and untidy. 

Lack of space in most cases precludes displaying 
fixtures to advantage. 

Where a plumbing establishment is located on a 
main street, where a nice modern showroom would 
draw purchasers, or where a showroom is necessary by 
the absence of a supply house in your locality, then 
by all means have a showroom, but let it be modern in 
every sense of the word. 

Advocating, selling and installing the most modern 
and sanitary fixtures, and appliances, using the most 
approved materials and priding yourself upon the em- 
ployment of none but the most skilled craftsmen, you 
go on record as being absolutely up to date in your 
business. Do you emphasize this fact by the general 
appearance of your showroom? 

In your display you must emphasize home comforts 
—health—and your display must be well arranged, 
neat and clean. 

Break away from old-fashioned ideas of a plumber’s 
shop and display room; show your prospective buyers 
how the fixtures will look in their homes. 

The writer has seen plumber’s salesrooms showing 
master bathrooms, servant bathrooms, complete kit- 
chens, separate heating displays, etc., in different com- 
partments. 

These salesrooms look invitingly homelike and make 


Does Your Showroom Pay For Its 
Rent, Cost of Display and 
Depreciation? 


Goncerning Books 
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the buyer realize that his home ought possibly to have 
better fixtures. His confidence in the plumber is in- 
creased by the display. 

Another thing: Does your showroom pay for its 
rent, cost of display and depreciation? Can it be 
modernized to become a selling and paying proposition? 

Office—The office of the majority of plumbing con- 
tractors is, to say the least, not confidence-inspiring. 
It certainly does not appear systematized and orderly 
in the majority of cases. 

Here is the foundation and continuation of your 
success. How many of you really realize this undeni- 
able fact? How many of you still look upon work in 
your office as a perfect nuisance—still considering that 
all your money is made only on the job, and that your 
bookkeeping is a secondary matter—whereas in fact 
no job can show satisfactory results unless everything 
pertaining to it is properly taken up, charged, credited, 
checked and booked through your office first. 

Let the writer take up this subject in detail. The 
office is first of all responsible for the upkeep of an 
up-to-date price list without which you are not able 
to quote prices properly; either you are going to be 
too high in your estimate and will lose the contract, or 
you will quote lower prices than the market and 
will lost money on the merchandise. 

Buying Policy—You must establish a sound buying 
policy. If you are on a discounting basis, you. will save 
money on purchases and always will get preference and 
quick deliveries. To get on a discounting basis I advo- 


The Best Set of Plumbing and Heating Books Will 
Show Only What Your Bookkeeper Enters in Them 


Here’s a Short Article very Plumbing and Heating 
Man Gan Read With Profit. 
“With the Vital Essentials of Your Business 
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It Has Go Do 


cate the carrying of the very smallest stock possible. 


Where there is a supply house, it pays the plumber ~ 
to carry only shop merchandise and supplies, having — 


the supply house deliver, right on the job, all materials 
needed, say, in two deliveries. 
als; second, fixtures, etc. 


First, roughing materi- 


Give the supply house your estimate or specifica- 


tions, with time of delivery, and hold them to it. You 
will save money on your stock and save money on your 
labor by this arrangement. 


The smaller your stock on hand, the less chance there 


is of somebody using materials without charging them. 


Estimate Rec- : 
ords on either 
plumbing or heat- 
ing should be kept 
not only to prop- 
erly estimate on 
work but for fu- 
ture reference 
and comparison. 

I strongly ad- 
vise the verifica- 
tion of your cost 
estimates by a 
supply house. Get 
quotation on all 
materials, etc., 
from specifica- 
tions. 

Customers Or- 
ders—Orders are 
received general- 
ly in four differ- 
ent ways as con- 


The Plumbing and Heating Man’s 
Office Should Inspire 
Confidence 


tract orders, mail orders, telephone orders or verbal 
It is the last two that are most dangerous, and — 


orders. 
unless you have an up-to-date order system you will be 


out money aside from constantly recurring disputes and 
annoyances. 


Purchase Orders—It is an absolute necessity for an 


up-to-date plumber to have a duplicate of all orders 
given. 

The more systematic you are with your purchase 
orders, the more will a dealer think of you and the 
better attention your orders will receive. 

Receiving Department—This is another essential link 
in your chain to success. Your system should prove 
here that only such goods can come into your place as 
are ordered, that goods received are in good condition, 
that all inferior or damaged goods are promptly re- 
turned and credited, and that all goods needed by work- 
men are speedily delivered. 


Stock Room—All goods from receiving department 


go in here and must be quickly accessible, neatly ar- 
ranged in bins which should be plainly marked showing 
contents, and each bin should have a card attached 
showing minimum and maximum quantity to be carried, 
also inventory, additions and deductions kept up con- 
stantly so as to show actual quantity on hand. 

The stock clerk must keep up his stock intelligently 
by a requisition system through the office. 

Shop—This should be a work place only and no 
materials should be in this place except entered into 
same through requisitions. 


Jobs or Contracts—See that materials are on the job 


in time and placed in a safe place. As every job is 
charged with all materials, so it should also be credited 
with all such material taken to other jobs or returned 
to stockroom or supply house. 

The above are all matters of policy and layout, kept 


on auxiliary records, and where a plumber for one — 


reason or other is unable to decide policies and formu- 
late a proper layout himself, it is advisable and it 


surely pays to call in somebody thoroughly familiar — 


with this specific line of business who can intelligently 
advise him. 
(Continued on Page 326) 
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The old way 
took 3 days. 


«X” IS A LIQUID 


for automatically finding and permanently repairing leaks in 
steam and hot water heating systems. It is the standard boiler 
repair of the plumbing trade,used and approved by more than 
thirty thousand plumbers and steamfitters. 


For repairing leaking pipes, cracked nipples, cracked boilers, 
just pour in “X” Liquid. It immediately combines with the 
hot water finding and trickling through every leak, automat- 
ically sealing it as the ‘“X’’ comes in contact with the outside 
air, The heat combines to make it a permanent repair, tough 
as any metal and capable of withstanding any steam pressure. 


~— J 
9 >—_—<__~__ 


N THE OLD DAYS steamfitters 

took three days to tear down 
a cracked boiler, and waited three 
weeks for new sections. In the 
meantime the family froze todeath 
or died of chilblains. Then, the 
steamfitter had to wait till there 
was skating in Hades before he 
got his money. Not so good. 


It’s all different now. The smart 
steamfitter always has“X” Liquid 
in stock. He never goes out on a 
job without taking “X” along. 


Here comes a hurry call—“Boiler 
cracked”—“fire out”—“baby sick.” 


What can you do? 


Do? In an hour’s time that boiler 
is repaired—working like a top 
and the house is warm and com- 
fortable. Is that customer grateful? 
Will he promptly pay his bill? 
Will he be a steady friend and 


regular customer? You bet he will. 


As one steamfitter says “X” is the 
best journeyman on his payroll— 
always ready for service. 


There is no substitute for “X” 
LIQUID. Thirty thousand 


steamfitters know it, too! 


How to get more business 


Nearly every one with a heating 
plant in his house is troubled 
more or less with leaks this time 
of year and will appreciate hearing 
ofa remedy. Write them or phone 
them offering to inspect their 
heating plants without charge. 


Your call of inspection will lead to 
many repair jobs and will mean 
that should a crack occur in the 
boiler or in any emergency you'll 
get the call. 

“xX” LABORATORIES 


25 WEST 4Sth ST. NEW YORK 
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“XX” Changes the Cold 
Customer into a 
Warm Friend 


»]o 


Permanently repairs leaks in high & low pressure 


D 


i he 


The “X” way repairs 
the leaks without even 
shutting off the heat. 


boilers 
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Have a Heart 


HE day we call St. Valentine’s Day is 

the day birds are supposed to begin to 

mate— build their homes. Hence 
hearts, warm sentiments and the like. 


Well, thinking of Valentine, did you ever 
think what it is that goes to make a per- 
fectly-mated home ? It isa perfect plumb- 
ing system plus a perfect heating plant. 


Plumbing and heating are the heart of 
the home. Plumbing flows happiness; 
heating radiates comfort. 


Without happiness and comfort a home 
is not a home. It is just a house. Anda 
house is without heart or sentiment. 


Have the best plumbing and heating — 
have a heart in your home. 


(Print Name and Address Here) 


No. 58 


You can get the illustration above for 35 cents. Bet- 
ter send check for $8.50 and let us send you ten illus- 
trations as fast as they are printed. That’s the best way. 


In The Same Place 


TES using the same size space in the same place in 
your newspaper advertising. Location is a great 
advantage. If your ad is on one page one time and 
on another page the next time you are bound to lose a 
certain amount of interest. But if your ad sticks out 
of a definite column on a definite page, week after week, 
interest is increased. And the more interest created 
the greater the results of your advertising. 

Get the advertising manager of your local newspaper 
to pick out a good location for you—a location you can 
have every time you advertise. Then stick to that loca- 
tion. If he wants to make an extra charge for “pre- 
ferred position,” offset this by offering him a long 
contract. 

After you have advertised a few times, the same 
space in the same place will draw readers to your ads. 
Having read two or three ads, and liked them, readers 
will unconsciously turn to your space. Some big sales 
have been built by using little space in the same place. 
Small space, used regularly, will produce far more 
business than large space used every once in a while. 
It’s the regularity that counts. 


By EDWIN L. BARKER 


— F every master plumber and heating con- 
| tractor sat where the conductor of this page 
sits, every master plumber and heating con- 
| tractor would be advertising in his local news- 
papers. And I'll tell you why. There is a 
true saying in the advertising world—a say- 
ing that grew out of years of experience— 
that the best time to advertise is when business is good. 
Now business may be good with every master and con- 
tractor or it may not be good. I don’t know. But there 
is another saying that is as true as the saying just 
mentioned. And that is this: One of the best times 
to advertise is when the things you have to sell are 
being talked about—when their use and worth are in 
the air. 

That is exactly what’s happening right now. The 
air is alive with talk about bathing, sanitation, radi- 
ation, ventilation and the like. We find it in our news- 
papers and magazines, we get it over the radio and from 
public speakers. Then why not cash in on this talk? 
Why not take advantage of the air currents—of the 
education—the publicity—and advertise, advertise, ad- 
vertise? 


A Chance to Cash In 


Here is a case of what is being said—a case found 
where you would least expect to find it. A few weeks 
ago “The Inland Printer” devoted four pages to “Ad- 
vertising in the Plumbing Field.” Lest you don’t 
happen to know, “The Inland Printer” is to the printing 
industry what THE PLUMBERS TRADE JOURNAL 
is to the plumbing and heating industries. 


Last summer the annual convention of the Associated 
Advertising Clubs of the World was held in London. 
And “The Inland Printer” started its good plumbing 
publicity article something like this: 


A month or so before the time of the convention a 
caller at the clubs’ headquarters asked, ““How are the 
reservations coming in?” 


The man at headquarters laughed as he replied: 
“Why, we already have more reservations for hotel 
rooms with bath than there are bathrooms in the whole 
of Europe, let alone the one city of London.” 


With that as an introduction, “The Inland Printer” 
talks bathing, a bathroom with every bedroom, the 
number of fixtures in a large building, that the present- 
day plumber doesn’t forget his tools, that he is a mer- 
chandising business man, and many other points of 
interest and value. 


Others Are Helping You 


That one article, read by printers everywhere, is 
worth much to the plumbing and heating industries. 
And it is only one of a hundred and one articles that 
could be mentioned any month in the year. 


Such publicity should be followed up. Suppose—just 
suppose—one or a dozen or a hundred printers in your 
town read that article. And then suppose, the next 
day or the next week, these same printers read your 
ad in your local newspaper. Don’t you see how much 
stronger your ad would be with them—how much deeper 
impression it would make? Well, there are a lot of 
supposes all the time. All the people all the time are 
reading something that has something to do with 
plumbing or heating. If you advertise all the time, you 
are all the time clinching what they read with your 
advertising. 


Every last one of us is a creature of impulse. All 
of us respond to the same emotions—follow the same 
desires. Of course we do. Then why not cash in on 
the education that is being handed out right and left? 
Tie your string to the education, that the crowd may 
follow its desires straight to your store. All the talk 
that’s in the air is going to help somebody. And that 
somebody might as well be you. Think it over and 
then start in advertising! 
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A Bone-Dry World 


HIS old world of ours is all wet. Three- 

fourths of it is water. But what if the 

wet world went dry? Nota drop of 
water anywhere? What then? 


Everybody and his wife would put in a 
hurry call for the plumber. All of a sud- 
den he would become the most popular 
man on earth. For life without water is” 
impossible. 

Even as it is —in a world mostly wet — 
cities and tall buildings exist because of 
plumbers. ‘Their work carries water to 
where it is needed — carries waste far from 
human touch. 


Be glad there are plumbers. Make the 
most of their work in the home, in the tall 
building — everywhere. 


(Print Name and Address Here) 


No. 54 


By sending check for $8.50 we will enter your order 
for ten illustrations—one a week for ten weeks—and 
mail them as fast as possible. Single column cuts, like 
the one above, 85 cents. 


He Always Uses Them 


‘Pee plumbing and heating man writes to say that 
he advertises regularly in his local newspapers, 
and always uses illustrations single column wide. He 
is John U. Goller, Lawrence, Mass., and there are many 
like him that are doing the same thing. 

Nothing unusual in the fact that Mr. Goller adver- 
tises regularly. We have a long list of plumbing and 
heating men who are doing likewise. The point in his 
letter is this: He “always uses illustrations single 
column wide.” Single newspaper column is the width 
of all the advertising illustrations printed on this page 
every issue. 

“Single column wide” makes the illustrations easy to 
use, and this, with the little they cost, are two reasons 
at least for the great popularity of ads and cuts with 
plumbing and heating men all over America. 

It is no trouble for you to get the illustrations. Send 


a check for $3.50 and ten will be mailed you—two at — 
a time—as fast as they are printed on this page. Now ~ 


is the time to start—while you’re thinking about it. 
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Unitas Bath and Shower Combination 


One-piece 
Body Casting 


HE MOTT “UNITAS” combination provides an ideal tub 
filler and shower control. 


Ease of installation and absolute safety are assured in the 


one-piece body casting. 


The supply valves have ground 
joint union inlets, renewable units, 


and ample adjustment is provided 


for roughing variations on the 


filled and emptied. 


Utmost care and attention are exercised in our large Brass Shop 
to make brass fittings for all types of plumbing fixtures of the 
highest standard of perfection. 


All brass goods are packed in strong boxes, plainly labeled, for 


convenience in carrying in stock. 


eA post card will bring to you a copy of 
Mort Brass goods booklet and price List 
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Sub RAL OHRICES AND PLANT, TRENTON, N.: J. 


‘Representatives in all principal cities 
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Plate D-1340 china escutcheons. % epee” Eh 
Used in conjunction with the Mott 2-inch connected waste and ee 
overflow, the “Unitas” combination permits the bath to be quickly a | 


Architect—Thomas W. Lamb, New York City 


Minute Description of Splendid Sanitary Plumbing System 
and Equipment Installed in the Mammoth Exhibition Building 
for the New Madison Square Garden Corp., New York City~ 
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Fic. 1.—Plan View of Mezzanine Floor of New Madison Square Garden, Showing 
Toilet Room and Plumbing Arrangements for Patrons’ Use 


ITUATED on the west side of Eighth 
Avenue, between 49th and 50th 
Streets, New York City, there now 

stands completed one of the largest and 
finest exhibition and sports buildings in 
the world, the New Madison Square Gar- 
den. This remarkable structure is fully 
equipped with all the modern plumbing 
and heating conveniences which the 
public demands or requires in such a 
building. 

A plan view taken at the mezzanine 
floor of the structure is shown in Fig. 1. 
This plan is selected for illustration here 
principally because it contains three of 
the main toilet rooms in the building. On 
the Eighth Avenue side there is a toilet 
room for men, containing seven closet 
cubicles, one slop sink, three lavatories 
and 50 urinal stalls. This large toilet 
room opens to. the mezzanine floor at 


both ends with double swinging doors. 

On the opposite side of the auditorium, 
or exhibition hall, are two other main 
toilet rooms—one for men, the other for 
women. In the men’s toilet room there is 
a row of 32 urinals and a battery of 
nine closets. 

In the recess there are three lavatories 
and in a small compartment a slop sink. 
In the ladies’ toilet room there are 12 
closet stalls and three lavatories. The 
slop sink here opens off the landing into 
the anteroom of the ladies’ toilet com- 
partments. 

On this floor, at the 50th Street wall, 
there is another toilet room with four 
closets and one lavatory; and against 
the 49th Street wall there is a smaller 
toilet room with three closet compart- 
ments, two lavatories and seven urinals. 

On the gallery floor above the mezzan- 
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ine there are toilet rooms for men, which 
are situated directly over those shown in 
Bigs’ 

In the basement proper there is an 
excellent system of plumbing and house 
drainage piping supplying and otherwise 
serving the entire building. In addition 
to the toilet rooms, shown in Fig. 1, 
there are several other toilet rooms lo- 
cated elsewhere in the building on the 
other floors. 

Some of these are in the extreme cor- 
ners. For instance, in the southeast 


“corner and in the northeast corner of 


the basement mezzanine, there are two 
toilet rooms, the northeast being for the 
ladies and the southeast for men. 

In the men’s toilet room here there 
are 17 urinals, two lavatories, one slop 
sink and seven closet compartments. In 
the northeast, or ladies’ toilet room, there 
are 12 water closets, three lavatories and 
one slop sink. Elsewhere in the building 
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Plumbing Contractor—Wm. Gordon Corp., 50 Union Square, New York City 


there are other toilet rooms and fixtures, 
including showers, etc. 

Fig. 2 illustrates the basement plan, 
particularly with reference to the plumb- 
ing installation. This plan is a study in 
itself; examine it carefully. Note that 
there are four water mains entering the 
building through four water meters, each 
equipped with a fish trap. 

Each of these four cold supplies is 
6-inch pipe. They connect into a net- 
work which runs through the building 
and is cross-connected much the same as 
the mains under the streets in modern 
municipal water supply systems. 

This method of running the cold water 
supply mains in the basement not only 
prevents the existence of extensive dead 
ends but also largely increases the sup- 
ply to any one section of the building 
because of the four different points of 
inlet to the network of cold water mains 
which are found in the basement. 
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For instance, note the 8-inch main 
running lengthwise through the centre of 
the building. It is supplied from both 
ends by two 6-inch lines each having a 
separate connection to the street. This 
header, therefore, is fed direct by all 
four 6-inch lines. 

In the upper left-hand corner of the 
drawing is the heart of the plumbing 
system, containing the pump room, etc. 
In this pump room there is a suction 
tank of 5000 gallons capacity fed through 
a 38-inch float valve and 38-inch branch 
from the cold water mains in the base- 
ment. 

Adjoining this suction tank is the fire 
pump; also the house pumps with their 
connections. Opposite the house pumps 
are air compressors and opposite the fire 
pump is the vacuum cleaning machine. 


What the Basement Contains 


With reference to the drainage sys- 
tem, it is interesting to note that there 
are also four main drains leaving the 
building. They go out through the walls 
where the cold water supply lines come 
in. Each of these four house sewers is 
8-inch. 

At the lower right-hand corner and 
the upper left-hand corner there are two 
2-inch gas mains coming into the build- 
ing to supply gas for exhibition and other 
purposes. An important part of the 
plumbing installation in this building is 
the standpipe equipment to fight fire. 

An elevation of this equipment is 
shown in Fig. 3. This really is a stand- 
pipe diagram and does not illustrate all 
the connections to this part of the sys- 
tem. The standpipes, however, are con- 
nected up to the tank, which is located 
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in a heated room in the attic, and to the 
fire pump. 

As the water and gas layouts in this 
building are exceedingly interesting and 
edifying, we present Fig. 4 for our read- 
ers’ careful study because it shows clear- 
ly the complete layout of the water and 
gas lines in the basement of this mam- 
moth building and the branches taken 
from them to distribute water and gas 
to almost any point in the structure. 

Note how the 6-inch lines from the 
meters connect into the 8-inch header, 
or central distribution line, the arrows 
showing the direction of the flow to the 
main header. From this header and 
from the other mains the branches to 
the risers are taken. In this sketch the 
dotted lines represent gas supply and the 
solid lines represent the water supply. 

The plumbing layout above the base- 
ment, particularly with reference to the 
soil, waste and drainage section of the 
system, is designed and laid out on the 
full back venting system, with individual 
vents to every fixture. 

The engineers evidently realized the 
fact that, notwithstanding all the talk 
that has been going on about eliminating 
vent pipes in plumbing, the individual 
vent system is the safest and best after 
all, at least for buildings of importance, 
such as this happens to be. 

There is no attempt anywhere through- 
out this entire structure to cheapen the 
plumbing by leaving out back vents. 
The owners, therefore, can rest assured 
that as far as plumbing can be pro- 
tected by ventilation, the system is ab- 
solutely safe in every respect. 

The designers, however, have adopted 
the smaller pipe method, particularly 
with reference to soil and waste stacks 
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IMPROVED MODEL ‘‘R’”’ 


AUTOMATIC 


CELLAR DRAINER 


can be used to advantage wherever surplus 


water is likely to collect and cause damage. 
Elevator, scale, boiler or fly-wheel pits as well 
as basements, should all have ‘“Penberthy” 
protection. 
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This Drainer costs less than a pump, is auto- 
matic in operation and cannot get out of order. 
Hy It has no delicate parts to rust or corrode from 
} non-use and ordinary city water pressure sup- 
plies the power. 


Order From Your Jobber 
i PENBERTHY INJECTOR CO. 
i ; Established 1866 


1244 Holden Ave. DETROIT, MICH. 
Canadian Plant: Windsor, Ontario 
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Down He Goes! 


“George Q. Dollar takes the count for 20 % reduction. 
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That’s a real help to all my friends. Improved meth- 
cds in my training, savings in my work, wider and 
greater popularity every place I go—that’s what made 
the victory possible. The same old Solid Nickel 
Silver standards, the same old Quality in every way, 
the same unrivalled product, but lower prices— boost 
Bead Chain for 1926”. 
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Trade Mark Reg. U.S. Pat. Off. 


The Bead Chain Manufacturing Co. 


Bridgeport, Connecticut 
Canadian Representatives Stanley Brock, Ltd., Winnepeg 
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and the runouts to closet and urinal bat- 
teries. We think they are wise in this 
because the smaller sizes of soil, waste 
and drain pipes are much more easily 
kept clean than extra large sizes. The 
scouring action is better and, so long as 
they are not overloaded, the smaller sized 
lines, within reason of course, are de- 
cidedly the best for drainage work. 

We also consider that the designers of 
this plumbing system showed excellent 
judgment in adhering to a well estab- 
lished and thoroughly reliable individual 
back-vent system. We would compli- 
ment them on the layout. 


Description of Stacks and Branches 


An example of some of the stacks and 
branches to the fixtures, as well as part 
of the house drains, is shown in Fig. 5. 
It will be observed that the leaders, the 
soil lines, the stacks, the waste stacks 
and the bases of the vent stacks all con- 
nect into the same main drains and that 
the main drains are each provided with 
a main drain trap and fresh-air inlet; 
also that the vent stacks are increased 
in size where they go out through the 
roof. 

Fig. 5 shows only a small part of the 
plumbing installation, but it is sufficient 
to illustrate typically the layout of the 
whole job. ; 

From the specifications we note the 
following: The plumber’s contract in- 
cluded all pipes, valves, connections, ete., 
for gas, water supply, drainage, fire 
lines, vacuum lines, ete.; all excavations 
in earth, repaving streets opened, tem- 
porary toilet and water connections; all 
plumbing fixtures and fittings, pipe cov- 
ering and hangers, flashings, escutcheons 
and safes, fire pump and house pumps, 
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motors and controls, complete; suction 
tank and all connections; pressure tank, 
air compressors and all connections; hose 
racks and hose, sump pump and cover 
and manhole coverings, etc. 

The hot water heater and the tank 
very strangely do not come up in the 
plumbing contract, which is rather un- 
usual practice. All water supply, hot, 
cold and recirculation branches, vent 
piping and horizontal runs of leaders, are 
of extra strong guaranteed genuine 
wrought-iron pipe, galvanized, with brass 
seated unions or flanges every 75 feet. 

This pipe is tested at the factory at 
600 pounds hydrostatic pressure per 
square inch. The pipe acceptable was 
made by the Reading Iron Co., the South 
Chester Tube Co. and the Youngstown 
Sheet & Tube Co. 
and the date had to be embossed on each 
length and all pipe is lap-welded. 

All gas and vacuum piping is of full 
weight standard black steel of National 
Tube Co., Jones and Laughlin Steel Co., 
or Chester Tube Co. manufacture, with 
the maker’s name and the date embossed 
on each length, and. all lap-welded. 

The use of lead pipe for soil, waste and 
vent lines is restricted to short branches 
and, when used, such lead pipe is all 
weight “D.” 

All piping in the installation is reamed 
and left free from burrs. The joints on 
the lead pipes and nipples are all wiped 
joints. The joints between traps and 
brass pipes are screw joints. 

All screw joints on the job are put to- 


gether with red lead and boiled linseed - 


oil only, except the screw joints on the 
hot mains and on the return circulation, 
which are made up with litharge and 
glycerine. 

All the connections between lead and 
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GARAGE DRAIN 


Are installed wherever the “better” cars are housed. 


They avoid accident resulting from the formation of gases and the choking up of sewers. 


“Peerless” Floor Drains are a safe and sanitary garage necessity. 


In fact, in most of the large 


cities building ordinances demand them because Peerless Garage Floor Drains only comply 


with strictest requirements. 


They offer you a fertile field for profit. 


Let us send you a catalogue. 


COMPOUND INJECTOR & SPECIALTY COMPANY 


419-21 P. North Laramie Avenue 


Chicago, Illinois 


The maker’s name> 
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iron pipes are made with brass nipples 
at least %-inch thick and full diameter. 

All drain, soil and waste fittings for 
pipes over 2-inch in diameter are extra 
heavy cast-iron fittings. All fittings for 
vents 2-inch and under, and all water 
supply fittings are of heavy malleable 
galvanized iron. All waste fittings and 
drainage fittings are galvanized. 

Then there are galvanized iron pipe 
hangers for the iron pipe and polished 
nickel-plated brass hangers for nickel- 
plated pipe. : 

The fresh-air inlet connections to the 
house drains have intake boxes flanged 
and with polished bronze perforated 
heads. An approved fish trap and water 
meter is installed on each service main 
on a valved by-pass, with test valve, as 
required by the local Department of 
Water Supply. 

The fish traps and meters are sup- 
ported on brick piers. Long-sweep ex- 
pansion loops are set close to the cor- 
poration taps under the street and the 
connections carefully protected against 
settlement or other damage. 

A complete equipment of inside leaders 
is installed, including trapped leaders at 
each side of marquise with suitable con- 
nections to the marquise gutters and 
drains and connected to the plumbing in 
the Eighth Avenue building basement. 
Leaders are also installed for all fire 
escape canopies. 

The connections to the interior leaders 
at the roofs are made with all aluminum 
roof leader connections or similar of 
suitable type for the various conditions. 
They are set in large roof-drain boxes 
formed in the roof. All leaders are 
trapped and connected to the house 
drains. : 

Drains are installed in all areas and 
in the boiler room, each being trapped 
and properly connected to the sewer 
where possible or to the sump pit. Each 
is equipped with a heavy galvanized-iron 
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drain box of approved type having heavy 
cast-brass hinged and locked grate and 
frame set flush with the finished floors. 

The running traps are of extra heavy 
cast iron with double hand hold clean- 
outs. This includes the traps for all 
area and floor drains and leaders. Clean- 
outs are installed in all trap hand holes, 
at the ends of all branches, and every 
25 feet or straight run of drains also, as 
required by the regulations. 

They consist of “Y” branches of the 
same size as the pipes, brought up to 
the surface of the finished floor 18 inches 
or less below the floor level and finished 
with heavy deck-plate cleanout frames 
and caps having a sunk nut. 

The cleanouts are of the Mulaney type 
with brass screw plugs set in brick pits 
where they are over 18 inches below the 
floors. The plumber built these brick 
pits not less than 2x2 feet around all 
traps, providing and setting a heavy re- 
movable rectangular split flush cast-iron 
plate cover with lifting rings and rab- 
beted frames on each. 


Types of Valves Used 


The valves are all of an approved 
make, gate valve, gland packed and with 
brass trimmings. Every floor has a 
separate control valve on supply to fix- 
tures on that floor. All valves are made 
to stand not less than 150 pounds water 
pressure test. Each hot or cold riser has 
a full-size control valve and 44-inch drip. 
All fixtures have individual hot and cold 
control valves under them. 

In the proportioning of the distribu- 
tion lines for both hot and cold water 
the main distribution lines are figured 
to carry a load of not less than 25 per- 
cent of all branch pipe areas taken off 
said mains and risers. 

The hot water supply throughout the 
building is distributed by a circulating 
system consisting of main and return 
pipes of ample size with expansion loops 
where necessary. The hot supplies to 
fixtures are taken off in circulation lines 


as an aid in inducing circulation. 

The expansion loops on the hot water 
and return risers are made with at least 
four % bends. The returns are one size 
smaller than their corresponding supply 
lines. 

Both hot and circulating lines are con- 
nected to the hot water tank which, as 
we have said before, is furnished under 
the terms of another contract. 

In running the piping to the fixtures, 
the contractor was careful to furnish at 
every fixture a full-size air chamber on 
every branch supply. These air cham- 
bers are not less than 12 inches long. 

Water-closet connections are 14-inch, 
reducing to 1-inch for flush valves. Uri- 
nal branches are %-inch. Basin 
branches are %-inch, slop sinks %%-inch, 
drinking fountains %-inch, showers %- 
inch. No branches are smaller than 
%-inch. — 

All fixtures throughout the building 
have cold supply only, except the showers 
and slop sinks which have both hot and 
cold connections. 

In the make-up of the job all nipples 
are of extra strong pipe, heavily galvan- 
ized, with a well defined shoulder be- 
tween the threads. 

Gas shutoff valves are furnished and 
installed on gas lines where they enter 
the building. These valves are of a 
type approved by the Board of Fire Un- 
derwriters. The shutoff controls are pro- 
tected by a suitable approved metal box 
placed on the exterior of the building, 
and connected through a rigid metal con- 
duit by a bronze cable with the valve 
body placed on the gas line where the 
pipe enters the building and as near as 
possible to the face of the wall before 
reaching the meter. 

The lock securing the box is operative 
only by the Fire Department in a box 
key. All springs used in connection with 
the valves are of phosphor bronze. 

Gate valves are installed on the water 
mains at the curbs in non-freezing cast- 
iron boxes. 

Here and there, in or around the 
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building; will be seen a number of sill 
cocks, each of which is provided with 
loose key attachments including lock 
shield handles. They are arranged so 
that they can be shut off and drained 
from the inside of the building. 

All the pipes that are extended through 
the roof are finished with 16-ounce cop- 
per tubes 18 inches high and counter- 
flashed. The counter-flashing is held in 
place by a screw coupling and all made 
perfectly water-tight with proper pro- 
visions for expansion and contraction. 

Where pipes pass through waterproof- 
ing, they are provided with 6-pound 
sheet-lead flashing extending not less 
than 12 inches on all sides of the pipe 
into the waterproofing with a tapered 
lead fume soldered to the flashing and 
clamped to the pipe. Paint skins are 
used under the clamps to make the joints 
tight. 

Where the cold water pipes are ex- 
posed to the cold, such as in chases and 
exterior walls, and where they are con- 
cealed in hung ceilings or furring, they 
are covered with anti-sweat wool felt, 
1-inch thick, covered with 4-ounce canvas 
jackets uniformly applied and neatly 
basted on and finished with black Japan 
bands clamped in place over the joints 
every 2 feet. 

The pipes exposed in rooms and cor- 
ridors are covered with sectional cork 
covering set with waterproof cement of 
Johns-Manville, Inc., make covered with 
an 8-ounce canvas jacket sewed on. The 
fittings, valve union, etc., are covered 
with factory molded cork fittings. Where 
exposed to freezing temperatures, the 
pipes are covered with special insulation 
against frost. 

The mains and returns of the circu- 
lating hot water lines are covered with 
Asbestocel applied and finished with 
metal bands. 

Where any leader, soil, waste or water 
supply pipes are exposed to frost, in- 
cluding pipes above roof and in fresh-air 
intake, they are covered with four separ- 
ate layers of hair felt, 1-inch thick, cov- 


Coanectiors LY Be Se z = 2 
38° at &” 4 O Mefer a —————— | a © aS . Tega vs = 72 —— TV Le O*Me/er 
? eae HBL zo {35G- We 137% G 6 Of a? x4, G. 
ol {6 oO of 0 HB. Ye ©! 1) oO} Oo Z 
° ! Sa 2 ! p 
HEY x 
i ! ' 
1B. rose bib Pale Shee Alex 
G. Gas Salt 4 || 4 U 
2 ' | 
ii Sea OOS G al G S a a On 
—- a L) L} e, ‘a; 5 fh Hi 
Weiler * He\i HB\ HB HB || val 46 | ABI! 
" H ' ‘ 1 
pad ' 1 1 iH 1 1 
| i 
° H 1 H 1 r ed | 
é AES itive ; ft 2 GIS 
& 2", = cad Z 14 / \/ 34 pike S is" rir Z ibe ‘ Gas riser 
' ff, 
2°Gas> \ | A 
1 riser A ae ' c ' \ H ! 6 | cl! Zz: - 
GI! G G G | ; E 2 
ieee ee es (| ee VE SN WL aN rH 8 / cH CH St! OH CF Srl ; 
(Cane Gi} | ae a go SAL HB. HB! H6 Bere 4 | 
See ean ' 1 1 ! 
4B % Aer | | G 
5 if i | ' H oO 
QO ry \ ' ' Tir" yaad 1/7 lyil" #8. 
i Ha) pete oft ONS ue ‘ : Ln ' 
4 ie my “| | o| |* 
‘ H H | | H | 1 \ 
| : | | | | | | : Kj 
a : all D ol ali Dl alk Ol ial 
a z r ri ' “7 H 
‘ | | pares | | : : sal ! 
1 H iia Whe H I ! He | 7 
' Wea 1 al ' idl Vy ry 
a) Wy ry H al Yi “yi es oO GI 
z Hes | | ' ' H riz : aie 
TIS { ' H \ ' ! H lz Be 4 
i 1 | ' 1 H { ! ! 
ef Gli cI Al Al 6 |! cI! HG / 
aes SE ek Os Li | Gi ! ' 5 ‘ i 
eae, i Oy OH oH eee ee eee ea ee ae A 
Lc 48) Hi #A\| ahi B Aa} | Hal G y. 
y fe f ' { 1 4 H H 2" x 
eek om Hoe | H | | } 4s *Q2'Ges ser’ 
, ' 1 Z'1% te H | \ 7 
CAGos. > 17" H Vie Paik \7" rye z'llz- My 
\ iad Wo | 1 % | " H H 4G \4 th 
SUSCL” H 1 ' H | ! i c B oe 
| 4 1 1 \ H 
al al G}! le e|| Al cal 
i Oy a, OF age eB: OF ae 
ee | TAI HB. | 48 Bi! 
"i ‘ 1 =a] ' 
a Biss i i { en ! 7 
GC. Nz if ; \g Pal cd x ls 4 
A\i* H % | \ Pile HO, 3% 2 
a3 i RRS aie. i 2 ‘ , [ori a oe 
wa 643 eG te Bea 4 
os 1G x t~=~-~--- = e i ° 
Z FES ie ae he See TY a ne % 66 t Wes ; aes 
Merer—oQ gen 4 Ey 2 pee Le = il aA) i Ddhe ter J | 


Fic. 4—Comprehensive Plan of Water and Gas Supply and Distribution Lines in Basement of New Madison Square Garden 
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ered with tar paper and again enclosed 
in two separate layers of 12-ounce can- 
vas sewed on. 

A complete system of fire protection 
lines, standpipes and outlets is installed 
in the building and, in addition to this, 
on the inside of the building there are, 
at both the 49th and 50th Street fronts, 
two Siamese connections as approved by 
the Fire Department. ; 

A pressure tank, 1000 cubic feet in 
capacity is installed in a steam heated 
room in the attic. A 2-inch water line 
is run from the house pump header to 
this tank and is so connected that two- 
thirds of the tank capacity will be filled 
with water. 


The balance of the tank contains air’ 


at 30 pounds pressure per square inch. 
This tank is built of % steel plates and 
suitably braced and stayed to withstand 
the pressure, as required by the Fire 
Department of the City of New York. 

In the pump room in the basement, 
the plumbing contractor installed two 
horizontal motor-driven air compressors 
of capacity to increase air pressure at an 
average of 1 pound in two minutes in the 
pressure tank. The connections to risers, 
emergency drain and means of access 
to the tank are installed as prescribed 
by the Fire Department. 

An excellent outfit of pressure and 
water gauges is installed, as required by 
law. Care is taken so that the supply 
of water to the tank will not in any way 
reduce the pressure in the tank. 

The plumbing contractor also fur- 
nished and installed, complete with all 
the necessary connections, valves and 
other fittings, a substantial fire pump 
to meet the requirements of the Fire 
Department. 


Other Material Supplied by Plumber 


This pump has a capacity of 250 gal- 
lons per minute at 100 pounds pressure 
and is operated by a 25 horsepower 
motor wound for the available current. 

The controller is of the combined hand 
and automatic type, mounted on a slate 
panel enclosed in a Japan sheet-metal 
cabinet with self-closing doors and ar- 
ranged for floor mounting by means of 
angle iron framing. 

The panel contains one fused main 
switch, one 25 horsepower automatic 
starter, one 25 horsepower hand starter, 
one transfer switch, one approved pres- 
sure regulator and the necessary buss 
bars and connections. It is complete in 
accordance with the requirements of the 
authorities having jurisdiction. 

The pump discharge connects to the 
standpipe system, has a full-size air 
chamber, about 4 feet long, close to the 
pump and is equipped with a 83-inch 
safety relief valve with discharge run 
to the sump. Under the pump is placed 
a drip pan with %-inch valved drip. A 
cork or felt mat, the full size of the 
pan, is placed between the pan and the 
foundation. 

This plumbing contractor also fur- 
nished and installed in the pump room 
a 5000-gallon suction tank built of 4% 
steel plate and reinforced with angle tee 
bars, tie rods, ete. A wood ladder is 
bolted securely inside the tank. The tank 
is provided with a 3/16-inch steel plate 
top with a 2x2-foot access opening pro- 
vided with a tightly fitting sliding 
cover. There is also a set of roof con- 
trol valves, six in all. Heavy reinforced 
stands are provided for the valve 
spindles, allowing the valve wheels to 
be set 2 feet above the roof. 

The pump foundations are of concrete, 
at least 2 feet high and 1% inches larger 
on all sides than the cast-iron bed plates, 
and not less than 6 inches from all bolt 
hole centres. These are constructed by 
the general contractor under the super- 
vision of the plumbing contractor. 
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There is a 2%-inch outlet with the re- 
quired valve for testing the fire hose. 
This was installed at a suitable point 
for that job. The plumbing contractor 
furnished and installed all the hose racks 
which are of an enameled swinging type 
with polished nickel-plated heavy brass 
hand packed fire valves, nickel-plated 
brass nozzles and standard 24-inch best 
grade Underwriters’ hose. 

There are installed in the basement 
two submerged type duplex sump pumps 
with a capacity of 35 gallons per minute 
against a 25-foot head, with motors 
wound for the available current. These 
pumps are equipped with automatic rheo- 
stat electric starters with hand switches 
and a single pole pilot switch. 

Sump pump suction pipes are 2-inch 
or larger where required. The pump dis- 
charge connects to a 14-inch pump dis- 
charge line having on its vertical leg, 
above the floor, a companion flange, 4 
feet in length, to permit pump removal 
from the sump at any and all times. 


The discharge from the boiler room 
sump is connected into the house drain 
outside of the main trap. The sump pits 
are 4 feet x 4 feet x 6 feet 6 inches 
deep, below the boiler room floor. 

Into this sump pit the plumber ex- 
tended and ran all low-level floor drains, 
drains and drips from hot water tank 
and 2-inch engineer’s sink waste. All 
these drain branches are trapped. 

For the house pumps the plumbing 
contractor installed two rotary house 
pumps. Each has a minimum capacity 
of not less than 65 gallons per minute 
against a 150-foot head. 


The pump discharges have full-size - 


air chambers and safety relief valves 
with discharge delivering over engineer’s 
sink. The pump suctions are connected 
so that the pumps can draw from the 
street pressure. 

The plumbing contractor also fur- 
nished all motors and electrical equip- 
ment for these and all other pumps, the 
electrical equipment being installed by 
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the electrical contractor on the order of 
the plumber. 

All horizontal piping is supported by 
heavy pipe hangers clamped to the steel 
beams, or by steel cross supports on floor 
arches not over 10 feet apart. Vertical 
risers are supported at each floor level 
by pipe hangers supported on floors or 
on walls. 

All buried piping is painted with two 
coats of asphaltum paint by the plumb- 
ing contractor, who also installed all 
vacuum piping. This is black pipe and 
all fittings are of the long-turn recess 
type. 

Easily accessible horizontal exposed 
cleanout plugs are placed at the bottom 
of all risers, in the end of every long 
horizontal run and where otherwise re- 
quired. The exhaust pipe from the 
cleaner machine is 4-inch, connected to 
a chimney with no other opening above 
the basement. 

All the lines of vacuum cleaning piping 

(Continued on Page 312) 


38" 7o sewer 


ff sewer 


Fic. 5.—Plumbing Elevation Illustrating Typical Layouts of Fully Back-Vented Soil, 
Rooms of the Mammoth New Exhibition Building 
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Waste and Vent Piping in Toilet 
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Roughing Details Typical In § GENUINE 
Odd Fixture Batteries sie 


Some Noteworthy Aspects of Present-Day Plumbing Installations That 
Should Prove of Considerable Interest to All Enterprising Master 
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ONG 


Plumbers and Sanitary Engineers 


XACT details of representative 
plumbing installations are always 
interesting to master plumbers. It 
is known that different methods prevail 
in various parts of the country, and also 
that very few plumbing codes call for 
identical piping arrangements. Yet even 
where there is a distinct local code the 
individual masters within the district 


Dymo ks Moffett 


placed within the toilet room and the 
other extends outside the partition to the 
floor of another room. The five branches 
for the water-closet bends are laid hori- 
zontally from the main 4-inch soil 
branch. This is regarded as an impor- 
tant technical feature in all arrange- 
ments for circuit venting. 

If, for any reason, the connections to 


y AD. 


develop. interesting 


frequently 
changes from mere routine arrange- 
ments. 

For example, three different master 
plumbers may figure on the same set of 
plans and the details decided upon will 


will 


be different in all instances. Many pip- 
ing arrangements are the result of local 
customs and are followed out as a matter 
of course. 

In other cases the master may be a 
sincere student of the science of sanita- 
tion, making an honest effort to apply 
. improvements. In the majority of in- 
stances, however, the impelling motive is 
to find short cuts and simplifications 
which reduce costs for both material and 
labor. 

In any_event, it is always of interest 
to note the particulars of some current 


Fic. 1.—Details of Sanitary Installation 
! for Battery of Fixtures in Basement 
Toilet Room of Ohio Institution 
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the water closets were run straight up 
from the horizontal drain, it would be 
deemed necessary to install a separate 
2-inch vent for each closet. The reason 
for this is that the discharges from 


“water closets, when dropping straight 


down to the horizontal soil branch, would 
form a curtain of water at the point 
where the Y branches off. 

This curtain of water would serve for 
a few moments to completely block the 
free venting of the main line. When all 
branches are connected horizontally the 
water coming down the closet bend lies 
flat along the pipe without filling it more 
than part of the way. Thus with flat 
connections there is always a free open 
vent space along the top of the main 
drain. 

Over in the left-hand corner of this 


peimus: 


4 Vert fo roof — 
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installations. Fig. 1 shows a plan view 
of the roughing arrangements for a toilet 
room in the new Administration Building 
of the Marsh Foundation at Van Wert, 
Ohio. The room shown in Fig. 1 is in 
the basement of the building and is used 
by girls. 

The fixtures in this section of the work 
connect directly to the house drain. The 
five water-closet bends are vented on the 
circuit principle. This means a full 
4-inch vent running to the roof and 
starting between the last two Y’s at the 
right end. 

Two 3-inch floor drains are included 
in the installation. One receptacle is 


Fic. 2.—Roughing Method Employed in Large Toilet 
Room on Top Floor of Building 
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toilet room a single lavatory is installed. 
The trap of the lavatory is 1%4-inch. It 
connects into the bottom of a 2-inch vent 
line which runs higher up in the building. 
The bottom of this vent line is really wet 
insofar as the connection of one lava- 
tory to it is concerned. 

Yet this 2-inch vent would be installed 
if there had been no lavatory required. 
It would serve as what is called a relief 
vent. 

The best practice in circuit vent- 
ing is not content with one 4-)nch vent 
at the end of the roughing for the battery 
of fixtures. It prefers also an extra 
relief vent placed close to where the hori- 
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Universally recognized the country over as the best that money 
can buy. This is our No. 2% adjustable Pipe stock, and pipe dies 
for threading % to 1% inch Pipe. 


Dies can be adjusted to the variations in the size of fittings—their 
double taper at the entrance permits them to be worked with 
much less labor and avoids the necessity of filing the pipe as in 
the case of a swell or burr. They require no pressure to start. 


We are the originators of adjustable dies and hinged vises. Insist 
on Genuine Armstrong. Avoid Imitations. 


ARMSTRONG MANUFACTURING CO., 


Bridgeport, Conn. only 
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EXCEL 
UNION 


Made heavy tnroughout from high grade, Air Refined, Malleable Iron, 
cast in our own foundry and with an extra heavy shoulder at the ball 
end. 


Brass seated, has a ball joint which is absolutely tight, scientifically 
proportioned and tapped with Briggs tapered threads, 


A quality fitting through and through. 
Excel Unions will stand up under all conditions. 


PROVIDENCE FITTINGS CO. 
7 WATER ST. BOSTON, MASS. 
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Eureka Smoke Test Machine 


For testing and disclosing leaks in plumbing waste 
and vent systems. 


Will fill entire system with smoke without forcing 
seals of traps. Leaks immediately located. 


Simple and safe in operation. As readily portable 
as a plumber's furnace and as indispensable in every 
plumber’s outfit. 


Endorsed by Plumbing Inspectors and Sanitary 
Engineers everywhere. Send for descriptive folder. 


BAILEY FARRELL MFG. COMPANY 
PITTSBURGH, PA. 
Huntington, W.Va. Charleston, W.Va. 


Height - - - 15" 
Diameter - - 9" 


Weight - 15Lbs. 


GELLARS KEPT DRY By Installing 


THe -BRAENDER” (Automatic) 
DRAINER AND PUMP 


“The Standard for 36 Years’’ 


Will automatically remcve water from cellars, 
trenches, wheel, elevator or boiler pits, and excavations 
and depressions of allkinds. 

Is usedin Municipal and U.S. Government Depart- 
ments. Endorsed by leading sanitary experts and is 
GUARANTEED to do whatis claimed for it, 


SEND FOR CIRCULAR 


Operated by Water Pressure 


THE BRAENDER DRAINER COMPANY, Inc. 


0 Chesueat Street, Boston, Mase, 815721 Fourth Ave., (S.E.Cor.4inst.) New York 


PLATE 1400 


The BARNES 


Pedestal Lavatory 


The wide roll around the 
slab and deep apron give it 
beauty and massiveness. 
THE BARNES MEG. CO, 
MANSFIELD, OHIO 
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HAYDENVILLE 
“QUIK-OPE” 
PRODUCTS 


Are exceptionally popular. 
Ask us the reason. 


There is a catalog being reserved 
for you. Ask for it. 


THE HAYDENVILLE CO. 
HAYDENVILLE, MASS. 


Copper 
RangeBoilers 


The Wilhelmi is guaran- 
teed to have been hydro- 
statically tested up to 250 
lbs. We recommend it 
for a working pressure 
of not more than 106 lbs., 
which is 42% per cent of 
its guaranteed test. 


| IMPROVED 
MOBERN 
BOILER | 

sae 

PATENT 
APRIL HE.) 898 
SUPTAAB. 1907. 

OUARANTEED 
200LE-TESY 


The modernis guaranteed 
to have been hydrostat- 
ically tested up to 200 lbs. 
We recommend it for use 
under a working pres- 
sure of not more than 85 
Ibs., which is 42% percent 
of its guaranteed test. 


Will not leak or collapse. 


HAYES MFG. CO. 


Paterson, N. J. 
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zontal main drain connects to either soil 
line or house drain. : 

To the right of the lavatory shown in 
Fig. 1 a 4-inch soil stack is started for 
other fixtures on floors above. It hap- 
pens that this soil line was called for 
at that point and it has no particular 


Zo lava tory 


relation to the other roughing in this 
group. 

There are some, of course, who would 
consider that the 4-inch soil line should 
serve as a relief vent, and it might do 
that in a practical way. Yet it is re- 
garded as the only proper arrangement 
to install a separate relief vent at least 
2 inches in size. 

Back of the first lavatory mentioned, 
out in another room, a second lavatory 
has been placed. This has no direct re- 
lation to the fixture group as a unit in 
the toilet room. The vent from this 
second lavatory, however, is connected to 
the vent line which runs up from the 
first one. 


Venting Problems 


The short stretch of waste from this 
second lavatory is of 2-inch pipe, prob- 
ably because the pipe is cast iron and 
covered beneath the basement floor. It 
is the general rule to make all lines, that 
are covered under a cellar floor, of cast 
iron even though lines above may be of 
screw pipe. And the smallest size usu- 
ally available in cast iron is 2-inch. 

In Fig. 2 we note another interesting 
battery of fixtures for the same building. 
The plumbing contract was installed by 
the Carey & Hall Company of Defiance, 
Ohio, and the plumbing plans were pre- 
pared by William C. Groeniger of Colum- 
bus, Ohio. The fixture group shown in 
Fig. 2 is placed on the top floor of the 
building. 

It means that the upright 4-inch soil 
line at the left continues as a vent to 
the roof. Thus there is no need in this 
layout to include an auxiliary vent. The 
auxiliary vent would be 2-inch if it were 
required, yet the top of the soil stack 
gives a full 4-inch vent. Over at the 
right end of this fixture group another 
separate 4-inch vent is run to the roof. 

The layout in Fig. 2 is an excellent 
example of circuit venting, since it has 
a full 4-inch vent at each end. The con- 
nections of the three water closets and 
the five urinals are horizontal. The end 
vent is connected between the two last 
fittings. 

The general purpose of this is to per- 
mit the wash from the last fitting to keep 
the bottom of the vent clear of all scale 
or other accumulation, The lavatory at 
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all 


the left has a single loop connection em- 
bracing an upright continuous vent. . In 
this instance the waste is 14-inch be- 
cause it is of screw pipe and not buried 
underground. 

Fig. 3 shows both plan view and ele- 
vation of similar battery in the same 


Aehef vet 


Fic. 3.—Elevation and Plan View of Roughing for Battery of Fixtures In- 
cluding a Relief Vent on the Circuit 


building. The general arrangements 
here are practically the same as those 
in Figs. 1 and 2, yet note that the inde- 
pendent relief vent has been installed 
exclusively for this unit. 

There was no need of a waste connec- 
tion for a lavatory where the relief vent 
is started, and there was no need to 


start a 2-inch vent stack going up to. 


other fixtures above. The relief vent is 
included on its own merits. 

This group of fixtures was on a lower 
floor, of course. If it had been set on 
the top floor, and the branch soil con- 
nected into the top tee-Y on the soil 
stack, the relief vent would not have 
been included. 

The ordinary building requires con- 
siderable plumbing which does not con- 
cern large groups of fixtures. To install 
even a few sinks and a few drinking 
fountains is enough to furnish a study 
for a handy layout. 

Fig. 4 shows the design of a waste 


Fic. 4.—Details of the Design of a 
Waste Stack for Four Fixtures’ on 
Two Floors 
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Learn about 


DUROCK 


—the perfect material for 
bathroom equipment 


See pages 254 and 255 


The Federal Float, absolutely 
solderless, and positively 
leak - proof 


Every float tested 
before shipping 


The Reichert Float & Mfg. Co. 
2238 Smead Ave., Toledo, O. 


Service 


Ware 


F you are looking 
for porcelain en- 
ameled iron sani- 
tary ware that will stand 
any endurance test, you 
are looking for Jones 
enameled ware. 


Jones ware represents 
over thirty years of suc- 
cessful foundry practice, 
coupled with an equal 
number of years in high 
grade porcelain enamel- 
ing on cast iron. 


“Southern” Queen 
Combination 


JONES HOLLOW WARE CO. 
BALTIMORE, MD. 
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line in the Marsh Foundation Building. 
There is a slop sink and a drinking 
fountain on each floor, with the respec- 
tive fixtures directly over each other. 
The design of the layout for the first 
floor embraces a good technical feature 


Fic. 5.—Time-Saving Method for Rough- 
ing Toilet Room and Starting Stacks 


which is also something of a short cut. 
There is only a single branch from the 
waste line, yet it serves for two waste 
connections and the start of the vent 
stack. 


Drinking Fountain’s Connection 


The connection for the lower sink em- 
braces an upright continuous vent. The 
connection for the low drinking fountain 
is merely cut into the vent line and thus 
possesses the best of waste and venting 
features. The line for the drinking foun- 
tain at this point is 2-inch. 

Note that a 1%-inch line would be 
considered ample, as in the layout for 
the floor above. Yet the first floor drink- 
ing fountain connection is made 2-inch 
as a matter of double utility. It serves 
for both waste and main vent. A similar 
short-cut principle is in effect on the 
upper floor where the waste for the sink 
is run over to connect into the 2-inch 
upright waste line, which continues, of 
course, as a vent to the roof. 

The Marsh Foundation is a large or- 
phanage. There are various outside 
buildings which serve as domiciles. Thus 


the Administration Building has some . 


lavatory rooms, but no bathtubs. The 


Fic. 6.—Arrangements for Two Fixtures 
at the Base of a Waste Stack 


layout for one of these rooms is shown 
in Fig. 5, with both plan view and ele- 
vation. 

The tee-Y for the water-closet bend 
is so situated that the bend is provided 
with an upright continuous vent which 
also serves as the start of the vent stack 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOV WATER FITTERS REVIEW 


for fixtures above. This is an interest- 
ing principle, and particularly efficient, 
but more will be said about it later. 

Fig. 6 outlines another layout embrac- 
ing the roughing for a slop sink and a 
drinking fountain. The technical prin- 
ciple here is the same as that in Fig. 5. 
The connection for the trap of a slop 
sink provides an upright continuous 
vent for that fixture, which is also the 
start of the vent stack for fixtures above. 

The loop for the drinking fountain 
embraces an upright continuous vent 
wholly independent for that fixture. Note 
that in both Figs. 5 and 6 the piping is 
designed so as to fit comfortably within 
the adjoining partitions. It is always 
good plumbing practice when available 
partitions are utilized with whatever pipe 
space they afford. 

The method shown in Fig. 5 for ar- 
ranging a low closet tee-Y so that it 
possesses its own upright vent and also 
serves as the start of a vent stack, can 
be highly useful in many other installa- 
tions. For years master plumbers have 
been in the habit of providing separate 
closet vents for all closet bends on floors 
lower than the top floor. 

The customary layouts have been such 
that a separate vent for the bend was 
necessary on all floors except the top. 
It is usually carefully arranged that the 
top closet tee-Y shall be the last fitting 
on the line, which means that no sepa- 
rate vent is needed for the top bend 
because the soil stack continues full size 
as a vent to the roof. 

We find such designs principally in 
the larger cities where sanitary codes 


Fic. 7.—Plan View of Typical Bathroom 
and Kitchen Fixtures in Apartment 
- House 


are in effect. And it follows that just in 
such places it would be an outstanding 
convenience and economy to find a method 
which would make unnecessary the sepa- 
rate closet vents on the first floor as 
well as on the top. The reason for this 
is that the larger centres are built up 
principally with apartment houses which 
run three stories or more. 

A typical bathroom layout found in 
such cities is that shown in Fig. 7. There 
will be a bathroom to one side and the 
kitchen fixtures on the other. They are 
usually kept close together as a matter 
of general economy so that a single soil 
stack will serve all fixtures. The custom 
has been to start the vent stack just 
above the bottom closet tee-Y and to place 
a tee-Y for the trap of the sink as the 
bottom fitting of the vent stack. 

Practically all codes will permit one 
fitting at the bottom of the vent stack, 
if only to keep the bottom of the vent 
washed. That arrangement, however, 
has required a separate vent for the 
first floor closet bend, and, of course, for 
the bathtub and lavatory also. 

A suggestion for eliminating the need 
for the separate closet vent on the bot- 
tom floor is outlined in Fig. 8. This is 
an effort to adopt the principle employed 
in Fig. 5. By starting the vent stack 
from the top of the tee-Y, there would 
be no need for any other vent to the 
closet bend. 

A side outlet on the closet tee-Y, as 
shown in Fig. 8-A, would serve as a 
waste connection for the lavatory and the 
bath. The vent connection above need 
be but 144-inch and that would take the 
vents running from the bath and the 
lavatory. 

The connection for the first floor sink, 


Don’t Experiment With 


; Brass Fittings 44 
Use ‘‘Acheson’’ |" 


—the kind with the M. inside each fitting 


The Plumber who knows will use no other 
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ACHESON MFG. CO. 
“‘Stands Back of the Jobber Who Supplies You’”’ 
Works: Rankin, Pa. Post Office: Braddock, Pa. 
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This coal shortage 


makes every coal user want to stretch his 
supply to the limit. It’s playing into your 
hands. 


When you tell them how W. J. cleans the 
system, thus getting more heat from every 
pound of coal—it’s good news because it is 
profitable to them—and YOU as well! 


If your jobber can’t supply 
you, write direct to 


No Rad Rust Corporation 
RUST SPECIALIST ENGINEERS 
Lancaster, Pennsylvania, U. S. A. 


| 
| RAL SLATE 


| 
aus BUILDING: 


—and linked with this great permanence 
is Slate’s marvelous sanitary qualities. 

It retains no odors and is ever clean 
looking. 

Years after, Structural Slate will look 
and be in the same condition as the day 
it was installed. 


STRUCTURAL SLATE COMPANY 
128 ROBINSON AVE. 
PEN ARGYL, PA. 


STASCO 


THE BIG NAME IN WHITE SEATS 
“vory” Finish is glossy white sheet pyralin 
buffed and polished. Will not chip, crack, 
craze nor peel. Guaranteed five years. 
“Standard Celluloid’ Finish is white pyralin 
applied in spray form. Buffed and polished 
like our ‘Ivory’ and guaranteed three years. 

Purchase through your jobber. 
STANDARD TANK & SEAT CO. 
Camden, N. J. 


250 


INSURES 
HEATING 
EFFICIENCY 


For all types of pressure, 
(W.. vapor or vacuum in- 
stallations. 


No matter how good the Heating System you install may be — the 
question is — “How long will its full efficiency last?” 


By installing the ‘Thermo Syphon Trap” all condensation will be 
collected as fast as it forms and shot right back to the boiler where 
it belongs, regardless of pressure — or vacuum — prevents air-bound 
and water-logged radiators—and cuts fuel consumption to the 
minimum. Even old and faulty heating systems show new life 
when a Lytton Thermo Syphon Trap is installed. 


If you will write for a cepy of our Bulletin No. 16 you will learn 
some interesting facts on heating that may be new and profitable 
to you — write today, no obligation. 


LYTTON MANUFACTURING CORPORATION 


TRAP SPECIALISTS 


FRANKLIN VIRGINIA 


DN 


) Simplex 
Safety Waste Drain 
With Trap 


_ This drain has a heavy cast iron body with ad- 
justable head. 

We recommend this drain particularly for urin- 
als or floors where the construction is of tile, 
marble orany composition. 


Ask your jobber to show you one. 
BLAKE SPECIALTY COMPANY —"—~- 
Rock Island, Illinois 7 
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The New ‘“‘Rainbow’’ “ 
is now Fitted with— 


A decided improvement that makes 
them practically everlasting. 

The Basin faucets have bronze re- 
movable seats, hard vulcanized Rub- 
ber Seat Washers, non-rising, stem- 
direct pressure. ‘Principle’ ofstem, 
againstseats, no grinding ortwisting 
and very smooth working, The body 
of the faucetis not threaded to engage 
the stem and (outside of the Bronze 
Removable Seat) the body of these 
faucets are absolutely everlasting. 

Removableseatswillbeappreciated 
by users and in the ‘*‘ ** con- 
struction not only the seat but all 
wearing parts arerenewable. 

Rainbowfixtures have always been 


NO WEAR ON BODY 


Owo 


Basin Faucets 


PATENTED OCT. 20, 1925 


indemand—the ** '* construc- a8 
tion makesthem better than ever. 
LIST PRICE, $18.00 each. 
Write your jobber for prices. N 


STREET & KENT MFG. CO. 


1954-64 Clyhourn Avenue 
CHICAGO, ILL, 


Manufacturers in Chicago since 1888 * 


D-477 “‘NEW MODEL” 
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however, would require a separate loop 
of its own providing an upright continu- 
ous vent. There should be a saving in 
time and some gain in convenience, if not 
any appreciable reduction in the cost of 
materials. 

Fig. 8-B suggests the arrangement for 
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the fixtures. And the fitting for the bath 
and lavatory waste can be a tee-Y turned 
up on top of an eighth bend, as in the 
instance of Fig. 8-C. 

The suggested arrangement for the 
top floor is shown in Fig. 8-C. The 
closet bend needs no separate vent be- 


S1r3st Floor lrterrjed igre 7op Floor 
Floors 
Fic. 8.—Suggestion for Saving Separate Closet Vents on Both First and Top 
Floors 
the upper intermediate floors. The cause it is the highest waste fitting on 


branch vent is 2-inch because it must 
include a vent connection to the closet 
bend. 

The fitting for the waste from bath 
and lavatory can be a Y or a tee-Y. 
The tee-Y’s for both sink and closet can 
be turned to face more directly toward 


the stack. The branch vent need be 
but 14-inch because it takes only the 
bath and lavatory vents. The vent stack 
is connected into the soil stack because 
one outlet to the roof is ample. The 
vent from the top floor sink connection 
can join the intersecting piece. 


Secondary Treatment of Sewage 


How to Properly “Doctor” Sewage to Prevent Nuisance After It 
Passes Through a Septic Tank 


Part I 


ETAILS of the construction of sub- 
surface disposal fields for small 
septic tank installations were 

treated in an article in the July 1, 1924, 
issue of THE PLUMBERS TRADE 
‘JOURNAL. In that article were out- 
lined, somewhat in detail, instructions 
in regard to layout, grade, and tile line 
construction for one and two-family in- 
stallations for various conditions of soil 
and slope. 

The instructions given in that article, 
if followed, will bring excellent results 
in almost any place where it is possible 
to install a small septic tank. But the 
methods outlined there are not, in gen- 
eral, suited to larger installations. 

An increasing number of schools, clubs 
and factories are installing individual 
septic tanks. Most of these produce a 
large volume of sewage. Passage through 
a septic tank does not reduce the volume 
of the sewage, nor does it affect a com- 
plete purification. 

Additional treatment is necessary to 
prevent the spread of disease or the pro- 
duction of a nuisance; while the great 
volume of sewage produced by many of 
these is such that in very few cases is it 
possible to dispose of it by the methods 
outlined and described in the article men- 
tioned above, except at a considerable 
and perhaps excessive cost. 

In most cases the sale of the septic 


By W. A. Hardenburgh 


tank and the installation of the plumb- 
ing fixtures depends upon the possibility 
of devising some satisfactory and fairly 
cheap means of final disposal of this 
partly treated sewage—that is, the sew- 
age that has been passed through the 
septic tank. 

As an illustration of the problem to — 
be solved, let us assume a school of 400 
pupils—not a large school, to be true; 
yet from it we must expect an average 
flow of about 12,000 gallons of sewage 
per day. If disposed of in tile lines, as 
previously described, approximately 4000 
feet of tile line would be required, and 
nearly three-fourths of an acre of land 
would have to be available in which to 
locate this line. 

Neglecting the fact that there are few 
schools in which there are three-fourths 
of an acre of fairly level land available 
for a disposal field, the plumber will find 
it mighty hard to sell the idea of put- 
ting in 4000 feet of tile line. It can be 
sold, but it isn’t being done with any 
great frequency. 

A better method of disposing of this 
sewage is necessary if there is going to 
be any great volume of business obtained 
in this field of large septic tanks. Un- 
fortunately there is no sure and easy 
method costing little to install and re- 
quiring no care or attention in its opera- — 
tion; there are methods, usable under cer- — 
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“New “Standard” Brass Plant, centrally located a 


in the world devoted exclusively to the manufacture of Plumber’ Brass Goods. 
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The New 


AMBASSADOR }| 
Office and Theatre 
Building 
Under Construction at St. Louis, Mo. 


Owners 
Skouras Bros.’ Enterprises, Inc. 


Architects 
C. W. & Geo. L. Rapp 


Plumbing Contractors 


American Plumbing & Heating 
Company 


Plumbing Jobbers 
Standard Sanitary Mfg. Co. 


General Contractors 
Boaz-Kiel Construction Co. 


Equipped throughout with the 


Watrous 
~~ 


Duojet Wall Closet & Flush Valve 


The Most Sanitary and Economical 
of All Closet Combinations 


WATROUS DUOJET CLOSET 
(Wall Type) 


Cannot clog or overflow. Repair bills eliminated. A thorough, instantaneous flush, at 
far less than the usual water cost. Details and loose leaf catalog pages on request. 


PLUMBING DIVISION 


Watrous Flush Valves— Duojet Closets—Self-Closing Basin Cocks— Combination Lavatory Fixtures 
—Pop-Up Wastes—Drinking Fountains— Liquid Soap Fixtures— etc. 


THE IMPERIAL BRASS MANUFACTURING CO. 


1219 West Harrison Street (Established 1885) CHICAGO 


Pacific Coast Representative, H. H. CHAFFEE 
Los Angeles. Office, 1234 S. Broadway San Francisco Office, 741 Call Bldg. 


Sie (On j—— | eee 


—used in schools 
for over 45 years 


Prestige, built on a half cen- 
tury of satisfactory service, 
attests most forcibly to the de- 
pendability of MOXC) plumbing 
fixtures. 


As nearly perfect, mechani- 
cally,as human skill and knowl- 
edge can make them, neat in 
appearance and absoliicly 
sanitary in every respect, their 
installation is a positive assur- 
ance of absolute satisfaction 
and years of efficient uninter- 
rupted service. 


—the Name to Look For 
on Plumbing Ware. 


N. O. NELSON MEG. CO. 


MAIN OFFICE: ST. LOUIS, MISSOURI 
FACTORIES: Edwardsville, Ill. Noblesville, Ind. Bessemer, Ala, 
BRANCHES: 
Davenport, Iowa. Houston, Tex 
Pueblo, Colo Little Rock, Ark. 
Salt Lake City, Utah 


Birmingham, Ala. 


M his, T 
Los Angeles, Calif. Sener etcamat 


Dallas, Tex. 


\| || 1872—Pioneer Manufacturers of Plumbing Fixtures for Schools—1926 = Fiomser Mauafactarers of Planbing Fats Gee || 
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tain conditions, which are comparatively 
easy and cheap. 

And there are other methods, suitable 
for larger and costlier installations, 
which will operate with great efficiency 
and satisfaction. In the present series 
of articles, an attempt will be made to 
describe these various methods of second- 
ary treatment in such a way that not 
only will the average plumber under- 
stand them but he also will be able to 
make a cost estimate on them. 

The methods of secondary treatment 
applicable to the larger septic tank in- 
stallations may be divided into three 
general types or classes, which are be- 
ing shown herein: 


Three Types of Secondary Treatment 


Dilution, or mixing the sewage with 
water in such volume and in such a 
fashion as to cause no nuisance. An ex- 
ample of this method is the discharge of 
the sewage, under proper conditions, into 
a creek or river. 

Disinfection is the treatment by means 
of chemicals so as to kill all or nearly 
all germs in the. sewage, thus rendering 
it harmless. 

Filtration is the more or less complete 
purification of the sewage by filtering it 
through layers of sand, broken stone, or 


Solypor 
7a 
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Board of Health and in accordance with 
the Board’s regulations, the effluent 
from a septic tank may be discharged 
into a stream or lake. In order to pre- 
vent nuisance and trouble, it is necessary 
that the following points be observed 
closely : 

The sewage should be fresh, which is 
nearly always the case in the small 
plant; there should be no large floating 
solids in the sewage, a condition which is 
attained by passing the sewage through 
a septic tank; the sewage should be 
mixed thoroughly with the diluting water 
—that is, the sewage should enter the 
water at such a point that swift currents 
will mix it rapidly through the body 
of water available; the sewage should 
never be discharged into quiet water; 
and there should be an ample amount of 
water available, even during the driest 
seasons. 

The final requirement is perhaps the 
most important, though diffusion or thor- 
ough mixing with the water, as by means 
of rapid currents, is very necessary. 
There should be from 20 to 40 times as 
much water as sewage. Nearly all State 


boards of health have regulations in re- 
_gard to dilution which should be followed. 
A permit is nearly always required to 
discharge sewage into a stream. 

of course, 


Dilution is, a_ low-cost 


he S/DE View 


Fic. 1.—Home-Made Machine for Applying “Bleach” to Sewage for Purposes 
of Disinfection 


other substances, whereby much of the 
suspended matter is removed, and the 
sewage brought to a degree of purity 
that will not cause nuisance or disease. 

It-may seem curious to consider dilu- 
tion, a mere mixing of the sewage with 
water, as a method of sewage treatment; 
but dilution, under proper conditions is 
one of the most important and widely 
used methods of treatment. It may be 
used, of course, only under those condi- 
tions where an ample volume of water is 
available, into which the partly treated 
sewage may be discharged. 

Disinfection is a comparatively cheap 
and easy means of destroying the disease 
germs in sewage, while not improving 
the quality of the sewage. It cannot be 
used with untreated sewage, but may be 
used in connection with the effluent from 
a septic tank. 

The filtration methods—sand filters, 
trickling filters, and contact beds—are 
available under almost any conditions 
and can be designed to give almost any 
desired degree of purity. The choice of 
the particular method to be used will 
depend largely upon such matters as the 
degree of purification desired, proximity 
of neighboring houses, and lay of the 
land; for instance, trickling filters re- 
quire considerable head or fall, hence are 
not suitable for flat sections. 

Under the supervision of the State 


method of final disposal of the sewage. 
Under proper conditions, as outlined 
above, it may be an entirely safe and 
satisfactory method. The possibility of 
its use should always be investigated 
carefully before spending money on other 
devices. 

Often it will be cheapest and most 
satisfactory, even though a long sewer 
is necessary to carry the sewage from 
the tank to the stream. Perhaps the 
greatest advantage of dilution is that, 
once installed, there is no maintenance 
and no after cost. 

There will be frequent occasions when 
it will not be possible to discharge the 
partly treated sewage into a stream, as 
described above, because of the danger of 
spread of disease from the sewage. In 
such cases, the sewage can be treated 
very cheaply by means of certain chemi- 
cals, after which it may be safe to dis- 
charge it into the stream. These chemi- 
cals, by killing all or nearly all the bac- 
teria in the sewage, remove the danger. 

While various acids and chemicals 
have a decided germicidal power, the 
chemical most generally used is chlorine. 
This is available in two forms, either 
as hypochlorite of lime, or calcium hy- 
pochlorite, commonly called “bleach,” or 
liquid chlorine. The “bleach” is a powder 
and must be mixed by hand and applied 

(Continued on Page 312) 
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When a box of United States Enameled Ware is opened 
there is a double wonder, of Beauty and Quality. 


United States Enameled Ware is distributed through job- 
bers and your local jobber can supply you. 


Write us for our catalogue and any further information 
you may need regarding our product. 


PITTSBURGH, PA. 
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Relief from 
profit-destroying 


"THE Fair & Square Co., Contracting Plumbers, 
have. always wanted to sell more of the better 


@ 
plumbing fixtures; they have always realized that 
one installation of such fixtures would do more to 


increase customer good-will and enhance their busi- 


ness reputation than a dozen price-basis jobs; and 
they also have always known that there was a 

sounder profit in handling the better stuff. 
AC Wat But the purchasing public hasn’t known, or appreciated, the 
difference between the best vitreous china and inferior pot- 
tery-ware, or ordinary coated materials. The public has applied 


the common term of “porcelain” to everything and anything 
in plumbing fixtures with a white surface. 


The result has been that people have believed cheap goods 
at a cheap price to be good buying, and far superior goods at 
a slightly higher price to be a form of extravagance. 


The buyer has paid for his ignorance by eventually finding 
himself with chipped, crazed, dingy, never-clean lavatories, 
and noisy, out-of-order water closets; bathroom equipment 
that has soon grown old and disabled. 


And The Fair & Square Co. has paid for the buyer’s ignor- 
ance in lost profits; possibly, also, in complaints and ill-will, be- 
cause the seller cannot escape responsibility for what he sells. 


a 


DUROCK 
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competition 


r | ‘HE oldest and largest exclusive makers of fine vitreous china plumb- 
ing fixtures are now investing thousands of dollars in informing the 


@ 
public on the differences between the best ware and inferior kinds. 
To accomplish this they are taking a continuous series of full-page 
spaces in the leading popular and home-building magazines, using strong, 


graphic, “demonstration” copy that not merely claims, but supports 
its claims. 


The Fair & Square Co., contracting plumbers, thus occupy a much 
improved position. The public, now being as enlightened on the sub- 


ject of bathroom equipment as it is, for instance, on the subject of 
motor cars, is enabled to buy intelligently — and that means, with a 
knowledge of true relative values. 


Furthermore, the producers of the finest vitreous china ware, in order 
definitely to identify and distinguish the quality of ware that they pro- 
duce, have given it a name of its own — Durock. In their advertising 
and literature this name Durock supersedes the general term “vitreous 
china”, so far as their own products are concerned. (The term 
“vitreous china” being, of course, common property, and applicable to 
any quality of this general type of goods.) 


This, again, gives The Fair & Square Co. an advantage in handling 
Durock fixtures, for they are not only protected against the competi- 
tion of ordinary coated ware and cheap earthenware, but also against 
that of inferior grades of vitreous china. 


And so, when Mr. Home Owner asks The Fair & Square Co. to esti- 
mate on equipping his new house with Durock fixtures, Mr. Home 
Owner is not to be deceived, nor The Fair & Square Co. done out of 
a contract, by the solicitations of competitors offering inferior goods at 
lower figures. 


This means that Mr. Home Owner will get long-lived, easily-main- 
tained sanitary equipment in his home, and The Fair & Square Co. 
will make its right and proper profit, at the same time adding to its 
asset of good-will. 


We believe this is a reasonable and conservative statement of the benefits 
accruing to contracting plumbers who ally themselves with our cam- 
paign for standardizing Durock Plumbing Fixtures with the public, and 
protecting the profit and prosperity of those who distribute our products. 


2 THOMAS MADDOCK'SS SONS COMPANY 
Trenton, New Jersey. 


SOLE AND EXCLUSIVE MANUFACTURERS OF 
PLUMBING FIXTURES MADE OF DUROCK 


the perfect material for bathroom equipment 
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Heating Buildings Effectively from 
Centralized Steam Plant 


An Article Which Comprehensively Illustrates the Vast Possibilities for 
Economy and High Efficiency in This Type of Heating System 


Which is Rapidly Increasing in Popularity 


By T. F. Moffett 


N the State of Wisconsin there is a 
group of college buildings which were 
formerly heated by separate boilers in 

each building. Some of the buildings 
had steam heat, others had hot water. 
Some of the buildings were heated satis- 
factorily; others were more or less de- 
ficient and unsatisfactory. And the 
mere manual attention to the separate 
plants required considerable labor by 
several men, not forgetting multiplied 
difficulties of ash removal and the like. 

It is probable that this institution be- 

gan with a few small buildings and 
gradually spread out with new additions. 
At any rate the time came when it 
seemed obviously advisable to install a 
central boiler house. The central plant 
was finished a few years ago and has 
been put to a fair practical test. 

All of the buildings are now heated 


20 rec. Civing LOK 
Od Puig? 


by steam. The central boilers may be 
attended by one man, with all fuel and 
ash activities confined to a single point. 
When the nine buildings were heated 
separately they required at least 1800 
tons of coal per winter. The central 
plant now uses only 1000 to 1100 tons. 

The central plant easily carries steam 
throughout the night to the most distant 
building, an infirmary, which is 2500 
feet away from ‘the boilers. The tem- 
perature of each separate building is 
also easily controlled by a heat regu- 
lator, which operates the lever of the 
steam pressure regulating valve in about 
the same manner that thermostatic 


regulation would open and close the 
draft dampers on a heating boiler. 
Centralized heating has become one of 
the big progressive steps in modern 
steam engineering. 


It offers such splen- 


did opportunities that a number of high- 
grade firms have specialized in the work 
for years. The regular practicing heat- 
ing master is quite sure to find any num- 
ber of local opportunities if he will watch 
out for them. Some special technical 
considerations must be observed, yet the 
centralized plant with outside mains is 
fundamentally no more than one large 
widespread installation which might be 
contained within a single building. 

The outside mains must be properly 
pitched and dripped, yet that would be 
necessary also for inside mains. It goes 
without saying that the outside mains 
must be well covered. They should have 
the best of covering to prevent unneces- 
sary heat loss, and they should be kept 
dry. And they should be made accessible 
for inspection and repairs whenever 
necessary. 

The same care with covering is not 
required on inside mains, and the inside 
mains are usually freely open to inspec- 
tion. The only other important point is 
to take care of the expansion and con- 
traction which is sure to be a big factor 
in long outside mains. 

In the plant at Campion College, 
Prairie du Chien, Wis., there are over 
1200 feet of outside tunnels. Fig. 1-A 
shows a cross-section of a typical tunnel 
of the kind. It is constructed of concrete 
with an inside clearance 6 feet high and 
4 feet wide. The drawing shows the 
method of constructing the pipe supports 
to hold the mains. 

In a tunnel of this kind the pipes are 
always accessible for inspection and re- 
pairs. The pipes are kept close to one 
side so as to leave all possible walking 
space. Other lines, such as plumbing 
and electric, can be placed in the same 
tunnel from time to time. 

The pipe support shown in Fig. 1-A 
is used as an anchoring point. The steam 
main starts 8-inch from the boiler house 
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Fic, 1—Features of Piping Layouts and Methods Entering Into Centralized Heating System for Group of College Buildings 


and reduces to smaller sizes at the dis- 
tant ends. The return main starts 
5-inch at the boiler house and reduces 
as branches are left off to different build- 
ings. At the anchoring points on the 
mains the upright pipe support is 2%- 
inch. , 

The upright pieces for other supports 
may be 2-inch, and they are placed about 
10 or 12 feet apart. At the anchoring 
points the mains are held tight to the 
cross-piece by a clamp and plate with 
nuts for tightening. On all other cross- 
pieces the mains rest on rollers about 
the same as shown in Fig. 1-B. 

The return main shown in Fig. 1-A 
pitches back toward the boiler house and 
carries all condensation from the various 
buildings by gravity. The steam main 
leaves the boiler house and enters the 
tunnel the same as any other branch 
main from the header of the boilers. 

It does not necessarily pitch in any 
uniform direction, however, although it 
pitches up from the boiler house for a 
considerable distance. The difference is 
that, while the return is arranged for a 
steady pitch to carry the condensation by 
gravity, the steam main may pitch to 
various low points, with each low point 
dripped through a steam trap. 

The trunk tunnels are of the type 
shown in Fig, 1-A. Branches from the 
mains to the buildings are generally run 
in smaller conduits, a typical represen- 
tation of which is shown in cross-section 
in Fig. 1-B. The mains rest on sup- 
ports placed 10 feet apart, and the 
supports hold pipe rollers. ; 

The steam main is well covered with 
asbestos insulation, although the return 
may not be covered. The covering of the 
steam main is wrapped with a water- 
proofing material in addition, such as 
rubberoid, and the waterproof covering 
is held in place by a spiral wrapping of 
stout copper wire. This is to prevent 
the covering from absorbing moisture, 
and thus reducing its insulating effi- 
ciency. 

The bottom and sides of the small 
conduits are built in one piece with con- 
crete forms. The top of the conduit, 
however, is roofed with separate sec- 
tions of reinforced concrete, each slab 
about 3 feet long. Fig. 1-C shows a side 
view of a conduit. The joint between the 
top slab and the side walls is filled with 
an asphalt compound. 

Between the ends of each top slab the 
joint is filled with 14-inch of tarred felt. 
The top slabs can be poured, however, 
and cross pieces of lumber can be laid 
in place to make part of the concrete 
form as indicated in Fig. 1-B. These 
conduits are quite close to the top of the 
ground, as a rule, and the removable top 
sections permit the accessibility to the 
lines if it should ever be necessary. 

There are various other methods for 
arranging underground conduits avail- 
able to the heating master, such as vitri- 
fied clay pipe conduit or wooden stave 
conduit. The arrangements for taking 
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MERION MANOR 


8. LIPPINCO ARCHITECT 


DE LUXE AERO RADIATORS 
FOR 


DE LUXE APARTMENTS 


Here are five photographs comprising 
only a partial list of the Aero Installations 
in the De Luxe apartments in the city 
of Philadelphia alone. 


Throughout the country in this class 
of construction Aero Radiators are finding 
greater favor every day especially since 
the introduction of the new four column 
pattern: here illustrated. 


"RITTENHOUSE PLAZA’: 


RALPH B, BENCKER. ARCHITEC 
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The reason is apparent at a glance. 
The beautiful, graceful, slender lines of 
the Aero Radiator harmonize with and 
become a part of all interiors. Their 
high warming efficiency aids greatly in 
maintaining the proper temperature at all 
times—yet they are economical in fuel 
consumption. 


And last but not least Aero Radiators 
are sold at the same sheet price as the 


old radiator types. 
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Washington, Richmond, Pittsburgh, Cincinnati, 
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Fic. 2.—Typical Installation of Boiler 
Return Trap for Returning Gravity 
Condensation Against Boiler 
Pressure 


care of expansion in outside lines are 
indicated in a typical example in Fig. 
1-D. There are various expansion joints 
of good quality, and different ways for 
arranging them, but Fig. 1-D shows the 
method employed at Campion College. 
The expansion joint has a double slip 
which means that it has a brass slip 
joint at each end. Each slip has a tra- 
verse area of at least 4 inches, meaning 
that the total expansion and contraction, 
which may be cared for, can amount to 
8 inches. The actual movements of the 
pipe lines usually will be less than that. 
The slip joints are provided with stuffing 
boxes which may be repaired or tightened 
if the expansion joints ever show leaks. 
The first anchor is placed close to the 
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boiler house, for example, where the 
main runs out into the tunnel... The next 
anchor is placed close to the first branch 
from the main going to one group of the 
buildings. The distance between these 
two anchors is about 260 feet. The ex- 
pansion joint is placed midway between 
the two anchors. 

Down in the boiler room there are 
three steel firebox smokeless boilers with 
a rating of 18,000 feet each. There is 
room for additional boilers if they should 
be needed. The normal pressure carried 
in the boiler house is 40 pounds at a 
minimum, and the boilers’ safety valves 
are set at 60 pounds. 


Pressure in Excess of Heating Needs 
Serves Other Purposes 


The pressure of at least 40 pounds is 
carried into the steam mains in the 
tunnel. This pressure is higher than it 
need be for heating, yet its primary pur- 
pose is to supply laundry equipment and 
other apparatus which uses some pres- 
sure. In each separate building the 
steam for heating purposes is reduced 
to one pound through a pressure reduc- 
ing valve. 

The steam branch from the main tun- 
nel through a lateral conduit usually 
pitches down toward the building which 
it supplies, as indicated in Fig. 1-E. In 
this drawing the conduit is outlined. The 
5-inch steam main drops a trifle so that 
the end of it can be freely dripped 
through a steam trap. 

The horizontal section running to the 
steam trap forms a header, or manifold, 
from which various steam risers are 
run up to different points. They are 
sure to be carrying dry steam because of 
the drip at the bottom. 

In the usual building there would be 
but one steam riser, but in Fig. 1-E the 


details show one arrangement in Cam- 
pion College where a single main branch 
from the tunnel supplies the separate 
mains to three buildings which are close 
together. 

Each one of these steam mains is 
equipped with a pressure reducing valve 
before steam is passed into the buildings 
for heating. The steam trap which is 
used for carrying away the drip, similar 
to the action of practically all drip traps, 
shuts down against the 40-pound pres- 
sure in the main, yet passes out con- 
densation by gravity at atmospheric 
pressure. 

The drip from this trap flows by 
gravity to a receiving tank. Just above 
the pipe in Fig. 1-E, which runs from 
the trap to the receiving tank, the be- 
ginning of the return main is outlined. 
The return main is filled by the electric 
pump operated by the float switch of the 
receiving tank. Fig. 1-E shows the dis- 
charge pipe from the pump dropping into 
the return main after running across the 
basement ceiling. 

If this group of college buildings had 
been newly erected with a central heat- 
ing plant in view, the arrangement un- 
doubtedly would have provided for the 
return of all condensation by gravity 
flow. This is a remodeled job, however, 
and the most practical and economical 
arrangement in some of the buildings 
was to run all condensation into a low 
receiving tank. The water was then 
lifted by an electric pump into the return 
main running out into the conduit. 

The arrangement of a receiving tank 
and pump is quite simple. Fig. 1-F out- 
lines one of the arrangements in Cam- 
pion College. The receiving tank is 
placed low enough so that all return 
lines can drain into it by gravity. All 
such tanks should be vented so that the 
water can collect freely without the re- 
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Fic. 3.—Typical Radiator Connections 
for Remodeled Steam Heating Sys- 
tem in College Buildings 


striction of an air lock. The tank will 
be provided with a float which engages 
an electric switch when the water level 
has risen. 

The switch starts the electrical centri- 
fugal pump which raises the water to a 
point where it will flow by gravity into 
the return. It should be mentioned in 
passing that the cost of operation 
through electricity consumed by such a 
pump is so small as to be negligible, and 
heating masters should not hesitate to 
recommend them when they will be of 
benefit to any heating job. They are 
used also, of course, for returning water 
of condensation directly to a boiler. 
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The next piece of equipment used in 
remodeling this group of college build- 
ings was the pressure reducing valve for 
each building. Fig. 1-G outlines a typi- 
cal installation. A by-pass connection 
runs around each reducer, the by-pass 
valve being shut down, of course, during 
all normal operation. 

The pressure on the tunnel side of the 
reducer may be 40 pounds or more, but 
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4ecelviig 


fark or 


tunnel rekian 


Fic. 4.—Method of Draining all Returns 
Through a Seal and Eliminating Air 


it passes into the building very evenly 


at one pound. An adjustment of the 
lever on the pressure reducing valve will 
cut down the pressure on the house side, 
so that the pressure reducer acts prac- 
tically as a throttle valve. 

Thus it is easy to connect the cable 
of a heat regulator to the lever of the 
pressure reducer so that the steam will 
be shut down to less than a pound when 
the temperature within the building has 
raised to 70 degrees. A single thermo- 
stat is placed in one representative room 
and operates the temperature regulating 
device, thus keeping a uniform tempera- 
ture throughout the whole building. 

A notable technical point about the 
diagram in Fig. 1-G is that on the low 
pressure side of the pressure regulator 
the steam main is increased to a much 
larger size. The fact is that the steam 
mains within the building are made ex- 
actly the same as they would be if they 
were connected to a boiler. 

It is known that for low pressure heat- 
ing the mains should be liberally sized. 
Yet by carrying high pressure in the 
outside tunnel mains the pipe sizes can 
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Fic. 5.—Details of the Ejector Placed at 
the End of Dry Returns to Speed 
Up Air Removal 
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be comparatively much smaller. That in 
itself is a considerable economy both in 
first costs and in maintenance. 

Another interesting feature of the 
new system in Campion College is that 
the return condensation is fed to the 
boilers by use of return traps rather than 
by a feed water pump. Fig. 2 outlines 
a typical arrangement of such a return 
trap in connection with a single boiler. 

A return trap uses no extra power 
and depends on simple laws of nature 
for its operation. The water of conden- 
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sation rises in the trap until it lifts a 
float. The float operates mechanism 
which turns the boiler pressure into the 
return trap through the equalizing pipe 
connected to the steam main. 

The pressure on the water in the re- 
turn trap is then the same at top and 
bottom, so that by the weight of its own 
head above the water line it drops down 
into the boiler through the check valve B 
while the boiler pressure holds the check 
valve A closed for a few moments against 
the water in the return main. When the 
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water has dropped out of the return 
trap, the float mechanism is operated 
again so as to cut off the boiler pres- 
sure and permit the return water to 
flow by gravity into the body of the 
return trap. 

Within the nine buildings of this cen- 
trally heated group at Campion College 
the steam heating systems are of two- 
pipe design, according to typical riser” 
and radiator connections shown in Fig. 3. 
The radiator supplies have %-inch 

(Continued on Page 264) 
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Quality materials and workmanship—proven 
efficiency of operation—special Dole thermo- 
static principles— these are the factors that 
make the Dole Syphon Air Valve in great 
demand all over the United States. 


If you want a better air valve at a lower price, send for 
our diagram blue print showing detailed specifications 


» THE DOLE VALVE COMPANY, 1923-33 Carroll Ave., Chicago, Ill. 


The efficient construction of the venting seat 
—the improved Dole syphon—the special 
syphon lock collar and the float rest are a few 
of the special features with which every up- 
to-date steamfitter should be familiar. 
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Detailed Examination of Different 


Radiator Connections 


An Article Which Clearly Explains Why Certain Fundamental Changes in 
This Phase of Heating Systems Have Been Adopted—Some- 
thing of Real Value to All Fitters as Well as Students 


By Alfred G. King 


CONTRACTING plumber and fit- 
ter who attends the meetings of 
his trade association receives many 
benefits and advantages of which he 
may not be aware. This is also true of 
the journeyman who is a regular at- 
tendant at the meetings of his local. 
Not only is the “shop talk” heard at 
these meetings of benefit to a man who is 
seeking information regarding methods 
of construction and pipe fitting prac- 
tices, but the papers occasionally read, 
and the talks or addresses delivered, are 
most interesting and instructive. 
In every trade or profession an inter- 
change of ideas and a comparison of 


SULLY. 


Fic. 1.—Showing Movement of Steam 
and Air in a Radiator Connected 
According to One-Pipe Method 


the methods followed by various mem- 
bers is beneficial to all. We learn much 
and fortify ourselves against possible 
future trouble by considering the suc- 
cesses or failures of other men, par- 
ticularly when these men are engaged 
in a line of business similar to that 
which we are following. 

We are led to make these observa- 
tions by considering the experience of a 
certain master fitter, as reported to us 
during a friendship call. While the ad- 
vantages to be obtained by association 
with a trade organization have nothing 
to do with the subject matter of this 
article, we cannot refrain from calling 
attention to it at this time, feeling that 
there are many association members 
who do not appreciate to the full the 
value of their fraternal connections. 

The master fitter referred to, a cap- 
able, well posted man, asserted that there 
were two details of heating practice that 
had always been somewhat confusing to 
him, although he had thus far “got by” 
by observing the methods of other fit- 
ters. However, he did not always clear- 
ly understand the “why” of making cer- 
tain pipe connections. 

Asked as to the character of the con- 
fusing details, he replied that the prin- 
cipal one was the reason for making 
connections to the radiators in a cer- 
tain manner on various types of heating 
systems. He well knew how the radi- 
ators should be connected but the condi- 
tions of service, or the reason for mak- 
ing the connections in a certain manner, 
he did not understand so thoroughly. 

That many fitters are similarly con- 
fused is shown by a statement made dur- 
ing our conversation with this man. He 
said, “I brought this matter to the at- 
tention of a number of fitters at an asso- 


ciation meeting and I found that many 
of these men were just about as much 
confused as myself.” 

The second detail which bothered him 
related to the flow of steam in pounds 
that would pass through pipes of various 
sizes per minute when the gauge pres- 
sure indicated, one, two or five pounds. 

Our discussion of these details during 
the period of his visit was most inter- 
esting. Being practical and observing, 
he had obtained some very novel ideas 
regarding present-day methods of pip- 
ing. 

At his suggestion we are bringing the 
subject to the attention of other prac- 
tical fitters and shall illustrate and dis- 
cuss various types of radiator connec- 
tions for the benefit of student fitters 
and those master fitters who may have 
found this detail of pipe fitting some- 
what confusing. 

All of the early or original methods 
of connecting steam radiators were two- 
pipe. The steam entered at the bottom 
of one end of the radiator and the con- 
densation was drained out of it at the 
opposite end. Later the one-pipe style 
of connection was devised, and from 
these two methods all of the later types 
of steam radiator connections were de- 
veloped. 

Two principal factors are responsible 
for the application of these methods— 
namely, air and drainage. Air has al- 
ways been considered the arch-enemy of 
the fitter. Steam and air will not mix, 
and air in a radiator, or pocketed in 
sections of the piping system, will de- 
stroy the efficiency of the most care- 
fully planned job. Certain types of 
radiator connections are therefore made 
with a view of removing the air in the 
most simple and positive manner. 

As to drainage, the old-fashioned two- 
pipe radiator connection was seldom 
water-logged. A very considerable pres- 

sure was carried on the early type of 
steam heating systems, and the conden- 
sation which did not drain naturally by 
gravity was blown out of the radiators, or 
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Fic. 2.—Illustrating the Circulation in a 
Radiator Used for Vapor Heating 
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the piping, by the pressure carried on 
the system. A %-inch tapping at the 
return end of the radiator was sufficient 
in size to drain the condensation from 
the largest radiator used. 

With the advent of the one-pipe sys- 
tem, a new problem in drainage was pre- 
sented. The steam supply must enter 
and the water of condensation must 
leave the radiator against the incoming 
steam through one and the same open- 
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ing, requiring that this opening shall be 
of sufficient size to allow the steam to 
enter at a velocity so low as not to inter- 
fere with or hold back the water of 
condensation from draining into the pip- 
ing. 

The first effort at one-pipe steam heat- 
ing failed because this fact was not ap- 
preciated and the size of pipe and radi- 
ator tapping used was too small. The 
radiator is vented for the removal of 
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Fig. 3.—Showing Circulation in a Steam 
Radiator Used for Vapor 


air at the return end; the air valve tap- 
ping is made at a point about two-thirds 
the height of the radiator. 


As the sections are nippled together’ 


at the bottom only, the steam entering 
the radiator quickly rises through the 
sections near the supply end and the 
air is pocketed or bottled up and com- 
pressed in the top part of the end of 
the radiator opposite the supply, from 
which point it is forced out into the 
atmosphere through the open air valve 
by the pressure of steam entering the 
radiator. 


One-Pipe Method Was Once Regarded 
As “All or Nothing’? System 


If this valve is of the automatic va- 
_ riety it will close as soon as the steam 
strikes it; therefore, the vent opening of 
the radiator, also the valve, is placed 
at a point where it will pass all air from 
the radiator before the steam reaches 
and closes it. Fig. 1 illustrates the de- 
tail we have described and shows a 
radiator about two-thirds filled with 
steam, and the approximate position of 
the air filling the remainder of the sur- 
face. 

For many years the one-pipe method 
was considered as being the only correct 
and desirable method of installing low 
pressure steam piping. As_ heating 
methods were better understood, the 
steam pressures carried were reduced 
successively from 15 pounds to 10, five 
and two pounds, each reduction better- 
ing the conditions of service as regards 
the operation and control of the system. 

With all of the improvements and ad- 
vantages afforded by them, this method 
continued to be known as the “all or 
nothing” system, meaning that a pres- 
sure of steam must be maintained when- 
ever heat was desired, and that the en- 
tire heating surface of the radiator 
must be used or not any of it. 

With the advent of vacuum and vapor 
heating—known as modified systems— 
there was a return to the two-pipe 
method of connecting the radiators. In 
seeking means of controlling the heat 
of a radiator, a number of radical 
changes in piping methods were effected, 
these changes leading to the use of radi- 
ation of the hot water type and gradu- 
ated or fractional supply valves. By 
using these valves the supply of steam 


or vapor is regulated to suit the re- 
quirements of changeable weather. 

By using radiators of the hot water 
type, nippled through the top and bot- 
tom, and by making the supply connec- 
tion at the top of the radiator, any 
steam or vapor entering it will quickly 
spread across the entire top of the radi- 
ator, forcing the air in it downward 
toward the bottom; thus, one-quarter, 
one-third, one-half or more of the sur- 
face of the radiator can be used. 

If the radiator is of sufficient size to 
warm a room to 70 degrees when the 
outside temperature is at zero (a 70- 
degree difference) it follows that when 
the outside temperature is at a point 
above the zero mark less radiating sur- 
face is required to heat the room. Fig. 2 
shows a radiator with an assumed gradu- 
ated scale of outside temperatures. 

If the outside temperature is at zero 
the full surface of the radiator is re- 
quired. If the outside temperature is at 
40 degrees, about one-third of the sur- 
face may be used, as illustrated. How 
much of the radiator surface may be 
required, or how closely the amount of 
steam or vapor supplied may be gradu- 
ated, are details which cannot be esti- 
mated or-accurately determined, as so 
many conditions must be considered. 

We think the illustration is sufficiently 
plain to convey the idea. The air is 
taken out with the.condensation through 
the return opening into a combined con- 
densation and air line. 

All modern modified systems are de- 
signed with the purpose of providing a 
means of controlling the amount of steam 
or vapor supplied to each radiator. In 
this manner the heat is-regulated to 
meet the requirements of the room in 
which the radiator is placed. 

The fractional valve employed is con- 
structed in such a manner that a small 
portion or all of the port or delivery 
orifice may be used, thus controlling the 
supply of steam or vapor entering the 
radiator. 

Why use radiators of the hot water 
type? As the condensation is taken out 
at the bottom of the radiator opposite 
the supply, why not use steam ra liation 
and place the supply valve at the bot- 
tom? Perhaps the answer to these ques- 
tions (so frequently asked) will he better 
understood by considering the illustra- 
tion, Fig. 3. 

In making this. illustration, it is as, 
sumed that the radiator is connected at 
the bottom, is of the steam type, and 
that sufficient vapor or steam has been 
admitted to about half fill the surface 
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Fic. 4.—Illustrating the Common Hot 
Water Radiator Connection 


of the radiator. If the air of the room 
is at a temperature of 70 degrees at the 
breathing line, the temperature at the 
floor will be somewhat lower—probably 
about 65 degrees. 

If the air entering at the base of the 
radiator is at a 65-degree temperature 
and, passing upward between the sec- 
tions of the radiator, is warmed to a 
temperature of 150 degrees, there will 
be no expanding of the air and conse- 
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may mean disaster 
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Hot Water Supply 


wherever hot water is desired 


\ Val epics datas and whenever hot water is desired, and 
that is everywhere, and at almost every hour, an 
ARCO Tank for Hot Water Supply will give it in abun- 
dance. There is a size and type to serve every require- 
ment—and the prices are so low that ARCO Tanks are 
within the reach of everyone. 


Self-contained units for coal or gas 


— six sizes for each type 


Arco Tanks for Hot Water Supply are made in a com- 
plete range of sizes for both coal burning and gas burn- 
ing. Each is a self-contained unit possessing special 
and exclusive features which insure running hot water 
instantly, at the desired temperature, and in adequate 
quantity to serve all needs. 


Easily sold — quickly installed, 
upstairs or down 


Arco Tanks are easy to sell because they fill a uni- 
versal need. An abundance of hot water at any time 
is a convenience which instantly appeals to everyone. 


They are quickly installed. Each tank comes 
completely equipped with automatic regulator, 
thermometer and all accessories and needs 
only to be connected up. It is well adapted for 
installation in the kitchen and its good looks 
make it an ornament. Working as an independ- 
ent unit, it makes possible a steady supply of 
hot water all summer without the discomfort of 
a hot kitchen. In the winter it may get its heat 
from the coal range, or, if installed in the base- 
ment, it may be connected to the heating plant. 


Low advertised prices 


Coal burning ARCO Tanks $84 to $222 
6 popular sizes — 30 to 100 gals. 


Gas burning ARCO Tanks $66 to $111 
6 popular sizes — 20 to 45 gals. 


A good margin of profit to you 


Arco Tanks for Hot Water Supply bring real profits to 
Heating Contractors. The installation is easy and in- 
expensive and the advertised price to the consumer 
leaves a very profitable margin for you. 


Easy payments 


You can sell Arco Tanks for Hot Water Supply for a 
small down payment and the balance in easy install- 
ments. With our easy payment plan you get your cash 
immediately and your customer has ten months to pay. 


Prepare for Spring demand 


Spring is the time when your customers begin to feel the 
need for a hot water product that works in- 
dependently of the heating plant. So get ready 
now for the demand that is sure to come. Get 
ready now to give your customers these per- 
fected Arco Tanks for Hot Water Supply. 

Send us your prospects’ names and we will 
mail to them copies of the beautiful Arco 
Tank catalogue, together with personal letters 
in which we refer each prospect to you. 

Just sign the coupon below and mail it, or 
ask our salesman when he calls. 


AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: New York, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, Buffalo, 
Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, Omaha, 
Denver, Kansas City, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 


HEAT MACHINE 


-—--------------- 


DIRECT MAIL ADVERTISING DEPT. 100 
1807 Elmwood Ave., Buffalo, N.Y. 


leaflets with my name and address imprinted. 


have : , 
I (fee oe) received my copy of the poster. 


Yours very truly, 


Gentlemen: Please send me supply of Arco Tank envelope 
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Comfort-Bringing 


With Adsco Graduated Packless Radiator Valves and Adsco 


Ad Damper Regulator can be used with any vapor heating 

sco system. But the greatest economy is secured by follow- 

Heating ing the principle of Adsco Atmospheric Steam Heating. 
With 


Any 
Vapor 
System 


The Adsco Damper Regulator keeps a minimum and 
uniform steam supply at the boiler and the Adsco 
Valve at each radiator, controls the flow into the 
radiator. This positive regulation means saving in fuel 
cost and greater comfort for your customers. 


The quality of Adsco Valves lies in the design, material 
and workmanship. Everyone who has Adsco Packless 
Radiator Valves on his heating. system likes the at- 
tractive and neat appearance and the extra satisfaction 
they give in operation. 


Write for prices today. Ask for Bulletin P-21 fully 
describing the valve and Adsco Heating Specialties. 


AMERICAN ])ISTRICT STEAM COMPANY 


GENERAL OFF) CES AND WORKS 


Norta TONAWANDA.N.Y. 
Offices: 
Chicago 


New York Seattle 


DSCO 


VALVE 


Ohe 


None of your customers consider 
that singing noise in bathroom fix- 
tures anything but a nerve racking 
nuisance. 


It’s present wherever there’s ex- 
cess water pressure and it sings a song 
of profits from the installation of 
Mason Household Water Pressure 
Regulators, ‘They absolutely prevent sing- 
ing, splashing and leaking without reduc- 
ing the full flow of water. 


Ask us for complete information. 


MASON REGULATOR CO. 
Boston, Mass. 8768 
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quent upward circulation through the re- 
maining sections of the radiator which 
are cold. 

Instead of all of the radiator sections 
being partially filled with steam and 
vapor, heating the air to the temperature 
—that 50 percent of the surface would 
ordinarily provide—only half of the sec- 
tions are in use and the air is heated to 
a correspondingly higher temperature in 
passing over these sections, and is not 
distributed as it should be to render the 
proper service. 

Stated in a somewhat different man- 
ner, there is a difference in the volume 
of air warmed by the radiator in each 
case, as illustrated. If half the number 
of sections are used, a small volume of 
air is warmed to a high temperature and 
only a small volume is circulated. 

By spreading this amount of heat 
across the entire radiator, as shown by 
Fig. 2, a larger volume of air is heated 
and circulated, although at a lower tem- 
perature. We think that the use of 


radiators of the hot water type and top 


supply connections will be better appre- 
ciated by comparing the character of 
service rendered, as illustrated by Figs. 
2 and 3. 

Considering hot water radiator con- 
nections, one might suppose that there is 
but one method of connecting a radiator 
for hot water circulation—viz., the sup- 
ply at one end and the return at the 


Temperature Drop 10° 
180.° 
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Fic. 5.—An Improved Method of Con- 
necting a Hot Water Radiator 


end opposite the supply. This, in a 
measure, is true, but it is only half the 
truth. 

In other words, a good circulation 
may be maintained through the radiator 
by making the flow and return connec- 
tions in this manner as shown by Fig. 4. 
However, a better circulation is pro- 
cured by making the connections as 
shown in Fig. 5. 

The valve used is simply a stop to 
the circulation and may be placed at the 
supply or return end of the radiator, or 
at any point on the flow or return pip- 
ing connecting the radiator with the pip- 
ing system. It is equally effective in 
either of the positions named. 

Fig. 4 illustrates the common method 
of connecting a hot water radiator and 
a method that has been followed by 
nearly every fitter for many years. The 
head, or height of water, in both flow and 
return connections is equal and, assum- 
ing an ordinary rate of velocity, there 
may be a temperature drop of 20 de- 
grees in the volume of water passing 
through the radiator, owing to the slow 
circulation. If the water enters the 
radiator at 180 degrees, with a 20-de- 
gree drop in temperature, it will enter 
the return at 160 degrees. 

Now suppose that we gain additional 
head or height by connecting the water 
(having a temperature of 180 degrees). 
into the top of the radiator. If a stand- 
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ard height radiator is used, the flow 
tapping at the top is 3% or 4 feet above 
the flow main and the return tapping 
some 18 inches or 2 feet above the return 
main. 

It does not require much figuring to 
see that there is a gain of perhaps 50 
percent in velocity by the additional head 
or height of the top supply connection, 
as illustrated by Fig. 5, and that the in- 
crease in the rapidity of the circulation 
will cause a decrease in the temperature 
drop. 

When the top supply connection is 
used, the return connection may be made 
from the bottom of the supply end if it 
is found to be more convenient for the 
fitter to make his pipe connections. If a 
drop supply system is being installed, 
this latter method provides for an easy 
and simple connection to the riser. 


——— es 


Everything Recorded 


HE best industrial power plants of 

today as well as the large central 

power stations, are having nearly 
everything of importance recorded per- 
manently by means of recording instru- 
ments. What was the temperature of 
our chimney gas yesterday before and 
after each soot cleaning? What effect 
did the soot cleaning operation have on 
the draft? On the CO.? On the super- 
heat temperature? What was the aver- 
age CO, during last month and the cor- 
responding month last year? 

How much steam passed through pipe 
“C” last week? Have furnace tempera- 
ture conditions been improved during the 
past year? How does the boiler feed 
water regulator act during peak loads? 
During valley loads? 

A few years ago the standard answer 
to questions like that was, “I don’t 
know.” Today any one of them can be 
answered by the chief engineer of a 
modern power plant without leaving his 
room. 


————————————— i —————— 


Heating Buildings Effectively from 
Centralized Steam Plant 


_ (Continued from Page 259) 


graduated, packless valves with the in- 
lets adjusted in size so as to supply just 
enough steam to fill the maximum con- 
densing capacity of the radiator when 
standing in 70 degrees. 

If the pressure at the regulating 
valve should be reduced to % pound all 
radiators are uniformly half filled. The 
radiator return connections are wide 
open without traps or checks through 
1%-inch lock shield angle valves. This 
heating system, therefore, is based on 
the well-known atmospheric principle. 
Fig. 3-A shows the method of connec- 
tions for a single radiator. 

The ends of all steam mains, and also 
of dry and wet returns, drain into seals. 
The overflow from the seals runs either 
to the receiving tank or the tunnel re- 
turn, as the case may be. Typical re- 
turn connections of the kind are outlined 
in Fig. 4. 

The steam main vents through the air 
eliminator by way of the ejector, and ac- 
tion of the ejector accelerates the dis- 
charge of air from the return main 
which carries the air discharge from all 
radiators. A small air vent on top of the 
seal prevents air binding or syphonage. 
A highly interesting technical point here 
is the use of a steam jet’ to create a 
slight pull on the dry return. A detail 
of this arrangement is shown in Fig. 5. 
The steam jet has the same effect as that 
of a steam ejector such as is used for a 
cellar drainer. The condensing coil or 
radiator is made large enough to con- 
dense all vapor coming through the jet. 
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Problems in Designing Various 


Hot Water Heating Systems 


How Different Types of Such Plants Now Commanding Some Popularity 
Are Laid Out and Installed to Meet Different Conditions, 
With Assurances of Good Circulation 


By T. N. Thomson 


HERE are several different methods 
of laying out hot water heating 
systems to heat buildings. In fact, 

almost any one of the different types of 
hot water heating systems can be in- 
stalled in almost any kind of a building 
and produce satisfactory heating results 
if the construction details are worked 
up to suit individual conditions. 

But for certain kinds of buildings, and 
for certain kinds of service requirements, 
there are certain kinds of heating sys- 
tems that fit in better and produce bet- 
ter heating results and a higher degree 
of general satisfaction than other sys- 
tems can possibly render. 

It is an easy matter to adopt the wrong 
kind of a heating system or piping lay- 
out, and it is very easy to wrongly pipe 
up an otherwise good system. 

In the selection of a system and in the 
layout of the mains, sizes of boilers, 
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him and his work, or have heard favor- 
ably of him. 

Such a heating contractor need not 
fear cheap competition. He designs his 
own systems on his own sure-working 
methods. And although his bid is higher, 
he invariably is awarded the contract. 
In short, he is a successful heating con- 
tractor. 

But to be a man of that type, one 
must not only be a good mechanic, thor- 
oughly understanding the workman’s 
side of the job, but he must also be 
thoroughly familiar with the theory 
which is the engineer’s side of the in- 
stallation. This means that he should 
be familiar with all types of heating sys- 
tems, including, although not especially, 
those for heating by hot water. 

Broadly speaking, there are two classes 
of hot water heating: the gravity circu- 
lating, and the forced circulation classes. 


Fic. 1.—Isometric Perspective of the Two-Pipe Mains-in-Basement System 
of Hot Water Heating 


radiators, piping, ete., it is often un- 
fortunate that the heating contractor is 
handicapped by poor, or perhaps unfair, 
competition. That class of competition 
in some cases may compel a first-class 
heating contractor to select a system, or 
lay out an arrangement, that he knows 
is not the best for the building and its 
particular heating demands. 

But it is lower in first cost, and that’s 
what he has to consider when he is up 
against competitors who have a reputa- 
tion for that class of work. It is not a 
healthy trade condition, we all know, but 
we also know that it exists and has to 
be met. 

A reputation for good work, and the 
installation of heating systems that func- 
tion as intended without giving trouble, 
is the best asset a contractor can have 
as far as actual business is concerned. 
It puts him in a class where his advice 
is asked and respected, and he will often 
be awarded heating contracts for the 
better class of work by those who know 


Each of these two classes can be sub- 
divided into two other classes—namely, 
open systems and sealed systems. 

These can be split up into types of 
systems such as overhead main systems 
with down-feed risers, or mains in cellar 
with up-feed risers, or a combination of 
the two. These again may be sub- 
divided into other types of heating sys- 
tems, such as one-pipe systems, two-pipe 
systems, etc. 

These different types and their leading 
features we will study now. The two- 
pipe up-feed open tank gravity circulat- 
ing system is probably the most popular 
for residences and other comparatively 
small buildings that are provided with 
basements or cellars suitable for receiv- 
ing the boilers and mains. 

The sketch Fig. 1 illustrates this type 
of system in a comparatively square 
house. Two hot water flow mains are 
taken from the boiler. One runs around 
the cellar one way, at the ceiling. The 
other runs around the other way. Each 


Sales offices in: 


W.1I., England. 
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These 31 Leading Boilers are 


Standard Equipped with Sy!}- 


phon 
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Damper Regulators —> 


Abendroth Heggie-Simplex Otis-Sawyer- 


Ames Imperial Economy 
Birchfield International Pierce-Pebco 
B-Line Economy Richardson 
Burnham Keysco Richmond 
Coil Keystone Ross 
Coatesville Kewanee Senate 
Congress LO: Standard 
Fitzgibbons- Novelty Star 

Ontario National Thatcher 
Floral City Oil City West Coast 
Freed 


No. 22 Sylphon Damper Regulator 
for low pressure steam boilers 


No. 45-A 
Sylphon Hot- 
Water Damper 
Regulator 


No. 924 SyIphon Steam 
Damper kK egulator. 
extra sensilive type 


Even Heating and 
Fuel Saving 


HATS what you'll get 
if you specity boilers 


equipped with Sylphon 
Damper Regulators, because 
these regulators all contain as 
their diaphragm the everlast- 
ingly flexible, all-metal Sylphon 
bellows. Drawn and formed 
seamless from a flat sheet of spe- 
cially prepared metal, it is the 
most sensitive, flexible and dur- 
able diaphragm known. 


Sylphon Damper Regulators last 
as long as the boiler. They can 
be specified for any make of 
boiler—but be sure you get the 
genuine —made only by The 


Fulton Company. 
Ask for Bulletin PDR-5 


This can be done handreds of thousands 
of times— 
ANO NO APPRECIABLE 
Loss OF rOruiTy 
WILL, DEVELOP IN THE 
ALL METAL,SEAMLESS. 
SYLPHON BELLOWS 


N 


(7 


THE FULTON COMPANY KNOXVILLE,TENN. 


ORIGINATORS AND PATENTEES OF THE SYLPHON BELLOWS 


NEW YORK, CHICAGO, DETROIT, BOSTON, PHILADELPHIA, and ali 

principal cities in the U. 8S. 
European representatives: Crosby Valve & Engineering Co., Ltd., 41-42 Foley Street, London, 
Canadian representatives: 


Darling Bros., Ltd., 120 Prince St., Montreal, Canada 
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PIERCE 


BOILERS and 
RADIATORS 


FIREBOX STEEL 
BOILERS 


Steam and Altitude 
Gauges 


THERMOMETERS 


PIERCE, 
BUTLER & PIERCE 
MANUFACTURING 
CORP. 


General Offices: 
4i EAST 42nd STREET 
NEW YORK CITY 


Branch Offices: 


BROOKLYN, N.Y. 
NEWARK, N. J. 
WORCESTER, MASS. 
DETROIT, MICH. 
JACKSONVILLE, FLA. 
NEW LONDON, CONN. PITTSBURGH, PA. 
PROVIDENCE, R. |}. WASHINGTON, D. C. 
BALTIMORE, MD. 


NEW YORK, N.Y. 
SYRACUSE, N.Y- 
PHILADELPHIA, PA. 
BOSTON, MASS. 
SAVANNAH, GA. 


KENNEDY 
ae C) ; 


Valves and Fittings 


Gate, Globe, check and angle valve 
patterns for handling steam, water, 
air, gas, oil and chemicals. All- 
bronze, bronze-mounted iron body, 
and all-iron valves. Malleable iron 
and brass pipe fittings. 

SEND FOR CATALOG. 


THe KENNEDY VALVE 
Mere. Co. E:mira, NW. 
New York, Boston, Chicago, San Francisco, 


_EI Paso, Seattle, Salt Lake City, 
Philadelphia, Kansas City, Los Angeles 


“LEONARD” 
THERMOSTATIC 
Water Mixing Valves 


cAsk your jobber 


«Manufactured by 


LEONARD-ROOKE COMPANY 


Providence, R. I. 


main supplies the radiators in its own 
half of the house. 

It is better, both mechanically and 
economically, to have two mains rather 
than one in a building of this shape, be- 
cause smaller pipes can be used which 
means a saving in materials and labor. 
When savings of this kind can be em- 
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not properly attended to, some of the 
radiators do not heat as well as the 
others. This is particularly true of the 
last radiators on the first floor. In ex- 
tremely bad cases they do not heat at all. 

The water in the boiler may be 200 
degrees, or even higher, and most of the 
radiators very hot, yet the end radia- 
tors are cold. Even the return main 
near the boiler is hot, while the hot sup- 
ply pipe to the end radiator so unfortu- 
nately affected is quite cold. 

This trouble is due to a short-circuiting 
of the system, usually near the boiler. 
It is often the result of incorrect pipe 
sizes in the mains or risers. Many heat- 
ing men try to get over it by taking the 
first floor radiator supplies from top of 
flow main, the upper floor riser connec- 
tions from side of flow main, ete. That 
method is a decided improvement, in 
many cases, over the method of taking 
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Fic. 2.—Detail of Common Form of Riser and Radiator Connections at End 
of Main, in Which End Radiator Does Not Heat Properly 


ployed without being a detriment to the 
operation of the system, it is good engi- 
neering to employ them. 


The return mains and risers are 
shown in dotted lines. The flow mains 
and risers are in solid lines. The ar- 


rows show the directions of the currents. 

This system is familiar to every heat- 
ing contractor; there is little we can say 
about it that is new information. Tables 
for sizing the pipes have been presented 
in THE PLUMBERS TRADE JOUR- 
NAL from time to time; hence, we will 
not repeat them here. Methods of com- 
puting the radiation have also been pub- 
lished at frequent intervals and they 
also are omitted for the same reason. 

Probably the least known points in this 
system—and they are points that affect 
the operation considerably—are the 
methods of taking off branches, or pro- 
viding other means so that there surely 
will be a good flow of hot water to the 
lower floor radiators and particularly to 
the end radiators. These are the last 
radiators supplied by the mains. 

In installations where these points are 


@ 


anh i 
athe 


Se Bowler 
Aehef valve <= f 
Uf 770 tak ; aS 
over X/ow ES WW 
is used Ke 


Psy oe 
SS 


all branches off the top of the flow main 
uniformly. 

But it is not as perfect in results as the 
later and decidedly superior method of 
having the radiator valves of the ad- 
justable type. By that we mean the 
type of valves whose ports can be ad- 
justed externally, as to size, after the 
job is finished and running. 

These valves can be set exactly to the 
point that will furnish just the correct 
volume of flow to the radiators com- 
patible with the size of radiator, its loca- 
tion in the system, and the velocity 
of circulation through the radiator 
branches. : 

We all know that a 1-inch pipe with a 
hot water flow of 6 inches per second 
will heat twice as much radiation as the 
same pipe if it has only a 38-inch per 
second velocity. And we also know that, 
if hot water circulates too fast through 
a radiator, some other radiator most 
likely is suffering for want of an ade- 
quate hot water flow. 

So, if we have means to choke down 
the excessive hot water flow to the too- 
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Fic. 3.—E«xample of Cellarless Bungalow Hot Water Heating System With 
Overhead Main 
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I guarantee 
that this patented 
valve, if properly 
installed will per- 
manently remove 
water hammer and 
any other reaction 


The 
STINSON 
Equalizing 

Valve 32 Se 


Sold through the plumber and installed by 
him. Send me rough sketch of basement pip- 
ing and [ will advise proper place to insert 
the valve. 


ROBERT STINSON 
Pittsburgh, Pa. 


216 Market, St. 


Let’s Go! 


OUBLE your income and 
popularity during 1926. 


Others will do it—you can do 
it with the POPULAR PRICED 
Gorton Single Pipe Vapor System. 

THE VAPOR SYSTEM 

For ALL 


Write now 
the Me ANAS 


GORTON & LIDGERWOOD CO. 
96 Liberty St., New York 
Established 1887 
Represented in Principal Cities 


Protect Your Underground 
Steam Conduit Work wiih 


WYCKOFF’S improved 
Asphaltum Goated Cypress 
Steam Pipe Govering 
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Cypress defies decay 
Lasts as long as the pipe itself 


A, Wyckoff & Son Co,, Elmira, N.Y. 


“TILLER Y’S” Improved, 
Little Janitor " 


Made of Heavy Steel, 
Dust Proof, Guaran- 
teed for one 

year, should 
last4 to 5 years 

with proper 

care, 

Works the 
dampers auto- 
matically, of 


Steam, Hot Air, 
Hot Water and 
Pipeless Fur- 
naces, 


Clocks are 

packed com- 

plete for all 

Furnaces; they 

areindemandthroughoutU.S.A.andCanada. 
List Price $5.50 each 


Ask your Jobber or write direct for particulars 


TILLERY’S LITTLE JANITOR CLOCK CO. 


NEWARK, N. J. 
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UMPHRE 


1926 Advertising 


willreach — 


every 


HE American public is going to 

learn more facts about Humphrey 

Automatic Gas Water Heaters dur- 
ing the next twelve months than in any 
other one of the 40 years we have been 
making them. 


The Literary Digest, Good Housekeep- 
ing, Collier’s and Liberty—all great, influ- 
ential magazines, each with well over a 
million home circulation —will carry 
Humphrey Heater advertisements every 
four weeks, or once a month. 


This means that the Humphrey story of 
ideal hot water satisfaction is going to be 
told over and over again in 5,000,000 first 
class American homes throughout the whole 
year without gap or intermission. 


In addition to this tremendous program 
in the great national magazines, the story 
of Humphrey service is going to be told to 


5,000,000 homes 


weeks 


professional builders, who now build nearly 
90% of all homes. Through the American 
Builder and Building Age and National 
Builder, 150,000 builders, architects and 
engineers will be told in monthly install- 
ments why it is to their advantage to install 
Humphrey Heaters at the outset in new 
homes and all other types of structures. 


This great advertising campaign is yours 
just as much as it is ours. ‘To be profitable 
to us, it must be profitable to you. To be 
successful it must bring both of us more 
Humphrey Heater sales. 


These additional sales and increased pro- 
fits can be secured through determined 
selling effort. The advertising will help 
—hbut it won’t do the whole job. 


For your own sake, we urge you to join 
usin making this your greatest Humphrey 
year. 


HUMPHREY COMPANY 


KALAMAZOO, MICH. 


{Div. Ruud Mfg. Co.} 
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The Quality Heater 
With 
A Clean Profit 


fvertlot 


WATER HEATER 


Close cooperation with plumbers has been the key- 
note of EverHot policy since the company’s organi- 
zation five years ago. It was this policy that dictated 
the establishment of 42 distributing and branch offices 
in this country — branches whose chief reason for ex- 
istence is that plumbers and their customers may be 
better served. 


Everilot Heater Co. 
5225 Wesson Avenue Detroit., Michigan 
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Pride in a good job, well done 


HEN you install a Dunham Low Pressure Steam Heating 
System you will have a real sense of pride in a good job 
well done. 


Every plumber and steamfitter knows the fine workmanship, good 

materials and proper design which constitute Dunham Speciallies. 

Combine these with a careful heating layout, and you have a re- 
sult which is certain to please your cus- 
tomers and give you and your men a lot of 
satisfaction. 


There are good profits in Dunhamizing ex- 
Write us 
about this phase of Dunham Heating Service. 


Cc. A. DUNHAM Co. 
230 East Ohio Street - ‘= Chicago 


Over sixty branch and local sales offices in the 

United States and Canada bring Dunham Heating 

Service as close to your office as your telephone. 

Consult your telephone directory for the address 
of our office in your city. 


isting old type heating systems. 


DUNHAM _" 


HEATING SERVICE g———— 


Ne 
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active radiator, there is more hot water 
to go on to the more sluggish radiator 
which usually is further from the boiler 
than the active one. 

Let us illustrate the principle so as 
to make it clear to everybody. Fig. 2 
should do this. The boiler is at the left 
but not shown. The flow and return 
mains run under the cellar ceiling, being 
reduced in size to 1%-inch at their ex- 
treme ends, as shown. 


Choking Down Excessive Flow of 
Hot Water to Certain Radiators 


The radiator on the second floor is 
supplied through 1-inch circulation risers 
connected to the tops of the mains. This 
illustrates a case in which the upper 
radiator robs the lower radiator without 
a doubt if the upper radiator valve is 
opened full. 

Not only does the circulation start first 
to the upper radiator, but the 1-inch pipe 
with a circulation head of 10 feet 6 
inches, which is about what actually 
exists on a job, will draw so much water 
from the flow main that little or none 
can flow to the lower radiator whose cir- 
culation head is only about 1 foot 6 
inches. 

Some heating engineers bridge this 
difficulty by taking the second floor riser 
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tice to adopt it wherever there are radi- 
ators set down at or near the boiler 
level, such as in cellarless houses. Or it 
may be used in long low buildings where 
the circulation head is low when com- 
pared with the long mains. 

An example of such a system, as is 
often installed in one-story cellarless 
buildings, is shown in Fig. 3. The flow 
main rises as straight as possible to the 
ceiling, or even into the attic space. 
There it may split and run along both 
sides of the attic, dropping with branches 
to the down-feed risers to supply the 
radiators. 

These radiators stand on the same 
floor level as the boiler. Therefore, cir- 
culation to them is difficult. It requires 
to be favored as much as possible. That 
is done by the natural cooling of the hot 
water in the overhead main and risers, 
a little at a time, as it flows along. This 
is what makes the hot water circulate 
down to the radiators, and even into the 
return main. below the boiler level. 

On top of the highest point of the 
overhead main a branch is taken off for 
the expansion pipe and tank. If the air 
in the attic should ever get to the freez- 
ing point, or should there ever be a 
chance of the vent above the roof freez- 
ing, there should be a pressure relief 
valve somewhere on the heating system 
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Fic. 4.—Sketch Illustrating the Principles on Which Successful Combination 


Up-Feed and Down-Feed Hot Water 


branches from the sides of the mains in 
order to favor a start of circulation to 
the lower radiator. This will work O.K. 
where the supply mains are enlarged and 
made very ample in water-carrying 
capacity. 

But that is not scientific nor an accu- 
rate way of preventing short circuiting. 
What is required is the installation of 
a radiator valve on the second floor radi- 
ator that can be throttled down and set 
at a point that compels the hot water 
to flow in sufficient volume to the first 
floor radiator. A shut-off valve on one 
of the risers will accomplish the same 
results if throttled down. 

We cannot obtain accurate flow con- 
trol by simply sizing the pipes, because 
of the great difference between their 
carrying capacities. For instance, we 
can’t get a standard pipe size between 
14%-inch and %-inch, or between 11% and 
2-inch. 

The ideal arrangement is to have an 
adjustable valve on every radiator and 
to adjust each when the system is run- 
ning, so as to balance the system by 
equalizing the circulation. Once it is 
adjusted to a fine balance it will run 
O.K. whether some radiators are shut 
off or not. 

With reference to the overhead system 
of hot water heating, it is common prac- 


Heating Systems May Be Designed 


where it cannot freeze. We show one 
connected to the cold water filling pipe 
between the valve and the heater. This 
makes the system safe, even if the ex- 
pansion pipe, or vent pipe, should become 
frozen. A system of this kind will cir- 
culate very well if the piping is large 
enough and properly graded. 

Fig. 4 illustrates a combination up- 
feed and down-feed arrangement that 
may be worked to advantage in some 
buildings. The radiators A, B and others 
that may be on these floors, near the 
boiler and with no basement radiators 
under them may be conveniently sup- 
plied by an up-feed system, as shown. 
This system should, if possible, have its 
own separate flow and return connections 
to the boiler so as to make it circulate in 
entire independence of the remainder of 
the house installation, which is of the 
overhead main type. 

We are assuming here that there is, 
for example, a wing to the building. 
That wing has a basement, with radi- 
ators set on a level with the boiler. The 
radiation in this wing is a considerable 
distance from the boiler so that circula- 
tion to it would be sluggish, so sluggish 
in fact, that it would not have power 
enough to descend and properly heat the 
basement radiators. 

(Continued on Page’ 290) 
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KEWANE 
Steel Boilers 


—there’s more in them 


A Lincoln Car takes up 
more room and weighs 
more thana Ford. 7here’s 
more in ift-—-IMNore POoOwe1, 
more comfort, more ser- 
VICE. 

Likewise Kewanee Boilers weigh 
more and occupy more space than 
many other boilers. There’s more in 
them—more material, more steam 


space, more firebox. So naturally they 
do more. 


Remind your customers of these 
facts when they think a Kewanee 
occupies too much space. 


BY INVITATION 


\edie, KEWANEE BoILER COMPANY KEWANEE, ILLINOIS 


Atlanta, Ga. Cincinnati, O. ————_BRANCHES—————— New Orleans,La. San Francisco, Cal. 
Birmingham, Ala. Cleveland, O. Philadelphia, Pa. Seattle, Wash, 
Boston, Mass. Dallas, Tex. El Paso, Texas Los Angeles, Calit. Pittsburgh, Pa. Spokane, Wash. 
Charlotte, N.C. Denver, Colo. Grand Rapids, Mich. Memphis, Tenn. St. Louis, Mo. Toledo, O. 
Chattanooga, Tenn. Des Moines, Ia. Indianapolis, Ind. Milwaukee, Wis. Salt Lake City,U. Toronto, Ont., Can. 
NEW YORK,U.S.A. Chicago, Ill. Detroit, Mich. Kansas City, Mo. Minneapolis,Minn. San Antonio,Tex. New York City, N. Y. 


STEEL HEATING BOILERS, RADIATORS, WATER HEATERS, TANKS AND WATER HEATING GARBAGE BURNERS 
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Before you sign a contract 


OR the small home and other 

small building (up to 8,000 cubic 
feet) the Ideal Vecto Heater brings 
solid comfort at lowest cost. ~ 


It brings this at a price that is within 
reach of anyone and it warms the 
whole home for the usual cost of 
heating one room. Its warmth is the 
nearest approach to Radiator warmth 
that anyone could have without the 
use of radiators. 


The Ideal Vecto Heater 


THE VECTO HEATER is an ornament in any room. 
It requires no basement for installation. For more or 
less heat you only need to turn a handle. Compact and 
self-contained, it may be moved like furniture. It burns 
either coal or wood and will warm faithfully and effi- 
ciently for a lifetime, 


No basement required. The Ideal Vecto Heater is placed fire. For more or less heat only a turn of the control handle is 
in any living room and sends its healthful warmth circulating : 


throughout every other room. 


necessary. 


Easily installed. The Vecto Heater is easily installed. Only 
a chimney connection is required. Within an hour the Heater 
is ready for operation. 


Comfort in every room. One owner writes, “It burns very 
little coal, not more than the old heater, yet the Vecto Heater 


heats the whole house, upstairs as well as downstairs.” ‘ 
Low Price. The advertised price on the Vecto Heater is $97.00, 


A turn of the handle gives more or less heat. With 
Vecto it is not necessary to watch over the fire or stoop to ad- 
just the damper, or to spend time and trouble in regulating the 


ARCOLA 


REG. U.S. PAT, OFF, 


SMOKELESS 


available to your customers in the way they like to buy—easy 
payments. But you do not have to wait for your money. We 
finance each sale for you, 


SECTIONAL 
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,..see the Vecto Salesman 


Comore 5, 
oie oa Cost of Heaths ery: Boo. 


oN ara 


OR the Heating Contractor, The 

Ideal Vecto Heater opens up tre- 
mendous possibilities for a new and 
wider field of service. It can be easily 
stocked, sold and delivered like any 
other piece of merchandise. 


You, too, can make over 
$300. in one day 


Several dealers have reported that they 
have sold their entire stock of Ideal 
Vecto Heaters in one day. Each sale 
brought a real profit—altogether over 
and above their usual earnings. 


You can make the same kind of 
profits. 


To help you make more profit 


AT THE RIGHT are shown some of the sales helps 
which are at your disposal. These include a window dis- 
play, advertisements to run in your local newspaper, four- 
color Vecto leaflets which will be imprinted with your 
name and address, illustrated letters which we shall be 
glad to send to prospects, and attractive catalogues printed 
in many colors. The Vecto salesman will explain the Vecto 
Profit Plan to you. 


Before you sign any contract—see the Vecto salesman 


») AMERICAN RADIATOR COMPANY 


Showrooms and sales offices: NewYork, Boston, Providence, New Haven, Newark, Philadelphia, Baltimore, Washington, Richmond, 
Buffalo, Pittsburgh, Cleveland, Detroit, Cincinnati, Atlanta, Chicago, Milwaukee, Indianapolis, St. Louis, St. Paul, Minneapolis, 
Omaha, Kansas City, Denver, San Francisco, Los Angeles, Seattle, Toronto, London, Paris, Milan, Brussels, Berlin 


CRUE Se CRESS ES SN) ES EE GE EE EOS) CR Se RGAE eorey 


: | AMERICAN RADIATOR COMPANY 


Direct Mail Advertising Dept. 100 

1807 Elmwood Ave., Buffalo, N.Y. 

GENTLEMEN: Please send me broadside of local dealer Vecto 
ads, and a supply of Vecto consumer leaflets with my name and 


address imprinted. 
Yours very truly. 


Name 


Address 


HEAT MACHINE 
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BRADLEY 


Washfountains 


A type for every purpose 


TYPE A 
INDIVIDUAL 
CONTROL 


SoS 


Spray head di- 
vided into sec- 
tions, each 
section having 
individual con- 
trol. 


SIZES ; 
_ 32" for 6 persons 
? 54" for10 persons 


TYPE A CIRCULAR 4 different grades 


SANITARY 
ECONOMICAL 


Superior 
Appearance 


Thousands 
in Use 
anda 

continually 

increasing 


| demand. 


: Write for 


complete 
catalog. 


TYPE C WALL FOUNTAIN 


BRADLEY WASHFOUNTAIN CO. 


AGENTS PRINCIPAL CITIES 
CONSULT TELEPHONE DIRECTORY 


MILWAUKEE, WISCONSIN 


HUNT 


COMBINED 
FLOOR DRAIN 
AND CLEANOUT 


Thousands in use. Cut shows figure 
B Plain trap. Remove two screws 
and cover can be lifted giving free 
access to sewer. May be had in hub 
outlei—% 5 or spigot outlet. Can be 
furnished with polished brass top 
and strainer. May we send you cir- 
culars and other particulars? 


WILLIAM HUNT & SON 
ST. LOUIS MISSOURI 


[x 


ASY TO SEE QUICK PROFITS 

in San-Equip Septic Tanks, as 

soon as you receive your copies 

of our free Plan Sheets and dealer 

helps. Write for them today. 

es CHEMICAL TOILET CORP, 
= 802-812 Free St., Syracuse, N.Y, 


Ss arEquip 
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English Ways of Combing 
Heating and Ventilating Systems 


By Louis J. Overton, M. I. H. V. E. 


The London County Council’s Famed Lecturer on Heating and Ventilating 
Thoroughly Describes These Systems in This Third Important Article 
of His Series on Trade Methods of Practice in England 


T is generally accepted in England 
that perfect ventilation in the widest 
sense means the open air, and it is 
therefore the aim to produce ventilation 
in a building to approach as near this 
perfection as circumstances will permit. 
The means to this end which suggests 
itself to British architects in dealing 


Fic. 1.—Typical Hospital Ward Showing 
Cross Ventilation Fresh Air (Straight 
Arrow) and Exhaust Air (Waved 

Arrow) 


with houses, schools, hospitals, and even 
some public buildings, is the open win- 
dow, and it is evident that when climatic 
conditions of wind and temperature are 
favorable, with all windows open, some- 
thing like ideal conditions would be ob- 
tained at absolutely no cost. 

Buildings are designed as far as pos- 
sible to obtain good window space on 
opposite walls in each room, in order 
that by manipulation and adjustment of 
the windows, advantage may be taken of 
any movement of air prevailing. This 
is termed “cross ventilation” and is illus- 
trated by Figs. 1, 2 and 3. 

Fig. 1 is a plan of a typical hospital 
ward; Fig. 2 is a section through the 
ward, showing how the windows may be 
arranged to give a downward direction 
to the flow of air, and Fig. 8 a section 
showing how an upward current of air 
may be directed. The windows may be 
opened or arranged, however, to give 
almost any result desired. 

It may be noted on the plan, Fig. 1, 
that the sanitary annexes at the end of 
the ward are connected to the main build- 
ing by short lobbies. These are provided 
with windows at each side to open, giv- 
ing cross ventilation, which prevents any 
possibility of the air from the lavatories 
communicating with the general ward. 

English authorities have as yet no 
acknowledged standard, but it is gener- 
ally estimated that one gas burner re- 
quires 60 cubic feet of air per hour; 
one healthy man requires 300 cubic feet 
of air per hour, and one sick man re- 
quires 1200 cubic feet of air per hour. 

The local governing bodies do not ap- 
pear to exercise any authority in regard 


to definite means of ventilation in build- 
ings, with the exception of the London 
County Council, which has recently en- 
forced certain stipulations in connection 
with theatres and cinemas, to the effect 
that each hour 1000 cubic feet of fresh 
air from outside the building shall be 
filtered, warmed and mechanically intro- 
duced for each person the building will 
accommodate. 

The education authorities, although 
calling for certain cubic feet of space per 
child in their schools, leave the question 
of air change mainly to the change of 
atmospheric conditions and the manipu- 
lation of windows by the teachers in the 
various classrooms. Very few English 
schools are provided with mechanical 
ventilation or combined warming and 
ventilating systems with heated air. 


Automatic Ventilation 


The term “automatic ventilation” ap- 
plies generally to any system which is 
not worked by mechanical means. A cer- 
tain arrangement may be designed, based 
upon the known movement of air due to 
the force of gravity, without any depend- 
ence upon wind or atmospheric dis- 
turbances, which might be quite inactive 
when most required. 

This type of ventilation is governed by 
the difference in density between the air 
inside the building and the air outside, 
the efficiency depending directly upon the 
variation in the temperature difference, 
and the height of the warm air column. 

For determining the velocity of air in 
chimneys or air shafts due to the dif- 
ference in temperature (that is, differ- 
ence in density) the theoretical formula 
usually employed to calculate same is: 

V = 8.025 square root of Ha (T —t). 
H. being the vertical height of flue or 
column of heated air in feet; T. being 
the mean temperature of the flue in 
degrees Fahrenheit; t. being the mean 
temperature of the external air in de- 
grees Fahrenheit; V. being the velocity 
of the heated air in feet per second; a. 
being the coefficient of dilation of air 
from one degree Fahrenheit; thus: .002. 

To illustrate a method of selecting 
suitable sizes for air ducts on this prin- 
ciple, let us take for example a room, 
say, 100 feet long by 30 feet wide by 
15 feet high from floor to ceiling. This 
may be the central hall of a school or 
a church hall building. 

Assume it has to be automatically ven- 
tilated without depending upon any at- 
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mospherie disturbances, merely basing 
the calculations upon the movement of 
air obtained through the air inside the 
building being warmed to 60 degrees 
Fahrenheit while the outside tempera- 
ture registers 30 degrees Fahrenheit. 

The exhaust ventilating shafts for a 
building of this description are usually 
circular, constructed of galvanized sheet 
steel, and fixed in the roof space. 

For the building to be dealt with, 
there would probably be one main verti- 


Fic. 2.—Showing Cross Ventilation in a 
Downward Direction 


cal air shaft in centre, from which three 
branch shafts would be taken to three 
hoppers and ceiling gratings ranged 
along the centre of the ceiling, as in 
Fig. 4. 

Let it be assumed in the first place 
that the main ventilator above the roof 
at the top of the main air shaft is merely 
an outlet protected from the weather, 
having no ejector action to accelerate 
the exhausting of the air. 

The cubic contents of the building are 
45,000 cubic feet, and if it is required to 


Fic. 3.—Showing Cross Ventilation in 
an Upward Direction 


change the air in the building twice per 
hour the total amount of air to be ex- 
hausted is 90,000 cubic feet. 

The vertical height of the hot column 
should be taken from midway between 
the floor and ceiling to the outlet of ven- 
tilator above the roof, which is 15 feet, 
as shown in Fig. 4. 

The movement of the air in an upward 
direction may then be calculated by the 
formula given, thus: . = 8.025 square 


root of 15 feet X .002 X (60 degrees 
Fahrenheit — 30 degrees Fahrenheit). 
V. = 8.025 square root of 15 X .002 X 
Bis We 


= 8.025 square root of .9. V. 


f 4 iS Ceiling 
ISO" 
column 7*+6 
60F ib 
400 '-0" 
726" 
Floor 


Fic. 4.—Showing Arrangement. of Automatic Exhaust Ventilation 
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ve Here’s a Business 


Building Boiler! 


ITT MBO ET 


«st TAR AREA, 


Efficient triangular revolving grates — 
standard equipment for all Thatcher Round 
Boilers. Most powerful house heater— 
for rated capacity—on the market today 


Feb eEAShk GiErE R 
ROUND BOILER 
offers to the live dealer an 
Se exceptional opportunity for 
[meee §=6omaterially increasing his 

\ 2 eee boiler business during 1926! 


Not only has the THATCHER every scientific feature to assure constant, 
uniform, economical heat (with the minimum of attention) on the very 
coldest days—but these features are widely and thoroughly advertised 
throughout the country to architects, builders and house owners through 
their individual mediums. The Dealer is constantly supplied with prospects 
that are easily turned into pleased, profitable and permanent customers! 


Write, TODAY, for full information on our Advertising and Sales Plan! 


THE THATCHER COMPANY 


Formerly Thatcher Furnace Co. 
Since 1850 


21 West 44th St. 39-41 St. eee St. 341 N. Clark St. 
New York NEWARK, Chicago 


THATCHER 


BOILERS-FURNACES; SRANGES 
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The Most Practica! 
Radiator Valve Made 


Notice the handle is of mushroom type 
and made of non-heating fiber compo- 
sition. A sturdy blue steel screw secure- 
ly fastens this handle to the stem. 


Note also the fine appearance of this 
valve, just as good as it looks too, made 
of a high-grade steam metal composi- 
tion, carefully machined, assembled and 
tested before shipment and 
thoroughly guaranteed. 


Customer complaints are 
unknown if you use Capitol 
Brass Goods of Quality on 
all your jobs. 


Have you our catalogue ? 


ly Wy 
A 


When it. melts—then what? 


Just a few more times to shovel the old 
walk, for here itis February and in a 
little while the sun will do the shovel- 
ing. Now melting snow has a way of 
setting in around loose roof flashings 
and dampening things up inside the 
house. But not around 


FIFE 
Roof Flashing 


They always stay tight. They are the 
fastest lead caulking ring flashings 
made and the only ones that fit all sizes 
of wrought iron pipe. Flat to 45 de- 
grees with very little caulking. They 
do more but they cost no more. 


Oar All Lead Flashing is 


made in one piece. 


life Flashings are illustrated 


and priced in the Clow 
Bulletin, the Laib Plumbers’ 
Frice Guide and Standard 
Sanitary Mfg. Co. Price Serv- 
ice Book, 


Write for prices. 


THE CANTON SUPPLY CO. 
CANTON, OHIO 
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= 8.025 X .95. V. = 7.6 feet per second. 

Deducting 40 percent for friction in 
the ducts, the speed of air rising will 
be 4.55 feet per second. As 90,000 cubic 
feet of air per hour is to be exhausted, 
25 cubic feet of air will be required to 
pass out per second. Therefore, the size 
of the main shaft to pass this amount of 
air per second when traveling at the 
rate of 4.55 feet per second would require 
to be (25 + 4.55) 5.5 square feet (792 
square inches) which is equivalent to 32 
inches diameter. The three branch ducts, 


LLEVATION 


PLAN 


Fic. 5—Automatic Hahaust Ventilator 


based on proportional areas, would be 
264 square inches each, which is equiva- 
lent to 18% inches diameter. 

The free area of the ceiling gratings 
should not be less than the area of the 
ducts attached and the ducts opened out 
and shaped in the form of hoppers over 
the ceiling gratings. 

The sizes of the exhaust ducts thus ar- 
rived at are larger than would be 
adopted in general practice, as a certain 
dependence is placed upon the ejector 
action of what is termed an “automatic 
exhaust ventilator,” which is usually 
placed upon a base- formed on the roof, 
the inner trunk being of the same di- 
ameter as, and connected to, the top of 
the main vertical exhaust duct. 

The designs and construction of auto- 
matic exhaust ventilators’ are very 
varied, many designs being protected by 
patents, but generally they are made on 
the same principle, and a typical illus- 
tration of one is given in Fig. 5. 

The plan shows a series of vertical 
deflecting plates, shaped and set, so that 
while protecting the interior duct from 
rain or snow, a wind in any direction ' 


exhaust air shaft below, and accelerate; 


the velocity at which the air passes oa | ;Mechanical Ventilation 


wards and out of the building. 


This acceleration is undoubtedly ob- i | 


tained, but no manufacturers of auto-M 


Plies generally to all systems where fans 


it 


matic ventilators guarantee any definite} 


results in velocity of air extracted, duela 


HiThe fans used are generally driven by 


on the ventilator. Hijelectric motors, but other motive power 


to the various speeds at which the windif 
may be _ blowing 


Neither does it appear that an approxi-f Hh 
‘Gal 
4 \ bine, oil engine, water turbine; or the 
qi 


FEBRUARY 1, 1926 


mate result is even mentioned in any of 
their pamphlets or catalogs. 

Should it be assumed, however, that 
an average speed of wind will increase 
the velocity of the air passing up the 
main exhaust duct to twice that of the 
movement obtained by gravity (this be- 
ing a fair average) then the area of the 
exhaust ducts sized on the gravity basis 
of calculation, may be reduced by one 
half, and this is the practice generally 
adopted here for systems of this design. 


Hot Air Furnaces 


In a bygone period, many buildings in 
England were warmed by heated air. 
The apparatus consisted of an air heat- 
ing furnace built of wrought-iron plates, 
a firebox being formed of iron sheets 
fitted with grate bars at the bottom, and 
connection made to a smoke flue. Around 
the casing of the furnace a brick chamber 
was built, forming an air chamber. 

An inlet connection was made from 
the outer air to the bottom of the air 
chamber, and an outlet taken from the 
top of the air chamber, with ducts car- 
ried under the floors, 
through which the warmed air was ad- 
mitted to the building, as in Fig. 6. 

Specimens of this system may still be 
seen, especially in old churches and 
chapels. The furnace is placed in the 
basement. The air in the outer cham- 
ber around the fire becoming heated, and 
consequently expanded, is propelled by 
the dense fresh air from outside, passes 
along the ducts, and enters the building 
through the floor gratings. 

These systems worked very well until, 
through expansion and contraction of 
the casing, or through corrosion, leak- 
age from the furnace to the air chamber 
began. Then, instead of fresh warm 
air, smoke and fumes from the furnace 
were delivered into the building. 

The types and methods of manufactur- 
ing hot air furnaces have been consider- 
ably altered and improved. The ones 
which are on the market at the present 
day are mostly independent stoves with 
cast-iron firepots and sheet metal outer 
casings. 

The warmed air is admitted through 
one main grating in the entrance hall 
of a house, or conveyed by a system of 
galvanized sheet steel ducts to the vari- 
ous rooms to be warmed. Generally, 


‘ a | however, this system of warming build- 
will set up an ejector action upon the} 


{ings does not find much favor in England. 


i 


ar SE 


The term “mechanical ventilation” ap- 
mere used for either extracting or de- 


jlivering the air to procure ventilation. 
{ 
1. 


may be used if preferred or more avail- 
able, such as steam engine, steam tur- 


fan may be driven by belts and pulleys 


Fic. 6.—Direct-Fired Air Heating Furnace. 


Wari ae duct 


The Fresh Air Is Introduced 


Around the Lower Part of the Furnace Casing Warmed and Delivered 
Through Ducts to Building 


with gratings 
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Homes Beyond the Water Main 
are a Rich Water Plant Market 


N the outskirts of city and town—just 

beyond the water main—are many 
homes. They are close enough to the city to 
know the convenience of running water. They 
want the modern kitchen, bathroom, laundry 
that go with “faucet service.” They are a 
rich, profitable market for the Fairbanks-Morse 
Home Water Plant. Many are being sold to 
these homes. Many more can be sold. 


ally famous—and the pump is the heart of a 
water plant. 


(5) We have built Home Water Plants for 
many years. Thousands are in use today— 
giving dependable, trouble free service at low- 
est cost. Read some of the features of these 
plants to the right. 


The Fairbanks-Morse dealer proposition in- 
cludes a name that the public knows and 
respects—a firm that you know will back you 
up—a product of proved quality—prices that 
are reasonable—carefully planned selling co- 
operation that helps build your profits and 
prestige. 


Features 


It’s Automatic—Starts and stops 
automatically by tank pressure. 


Why Fairbanks-Morse? There are many 
reasons. (1) Youknow the “quality-standard” 
of all Fairbanks-Morse products. (2) The 
public—the people you sell also know and re- 
spect these same things. (3) The Fairbanks- 
Morse Home Water Plant is the product of 
specialists. We have studied, planned and The 


Simplicity—No complicated 
mechanism. 


Noiseless—Gearless and _ per- 


“fringe market” adjacent to city and fectly balanced. 


installed hundreds of municipal water service 
plants in cities and towns. 


(4) Fairbanks-Morse Pumps are internation- 


town is rich in water plant possibilities. Let 
us tell you how you can turn it into profit. 
Mail coupon for details and our 32-page Home 
Water Service Book. 


Bearings—Extra long bronze 
bearings and ground steel shaft 
minimize friction. 


Motor—60-cycle motor furnished 
as standard. Other types of 
motors furnished to order. 


FAIRBANKS, MORSE & CO., 
Manufacturers Chicago, U. S. A 


FAIRBANKS-MORS 


HOME WATER PLANTS 


Self-Oiling—Positive lubrication 
by self-oiling system. 


Leak-Proof—Water cannot en- 
ter crankcase to interfere with 
lubrication. 


Durability—All moving parts are 
made of bronze except crankshaft 
which is a steel forging, giving 
long life and preventing corro- 
sion. 


Fresh Water Fixture— Every 
plant is equipped so that fresh 
water for drinking can be sup- 
plied direct without passing 
through pressure tank. 


$84.75 


List Price 


f.o. b. factory. tie 7 Sl! 


| FAIRBANKS, MORSE © CO., Dept. F-2 | 
900 S. Wabash Ave., Chicago, U. S. A. i 
I 
l Please send me a Free copy of your valuable Home | 
Water Service Book and complete details of your dealer | 
| proposition. 
oT J 
INETICY oe soondeone S gctaGdneK Meteleisicieio 0's (</¥,0 exeiere'e)0fe) « o/6ls7ors 
I I 
| Ae | 
‘ 123 60 IAGGKESSSivaalete ink siete s+ 0's» wc ecee ver 
2u0-gallons per nour vepacny DicPice! 120-gallons per hour capacity 


pump, 60-cycle motor, 35-gal- 
lon galvanized tank complete. 


pump, 60-cycle motor, 8 gal- 
lon galvanized tank, complete 


fo b, factory. 
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This is Our No. 550 \ 
Combination Sink Faucet 
With Soap Dish 


“Furnished with solid flange, female or 
adjustable male couplings. 


We also make— 
Bath Cocks 


@ 
i 
® 
f 
Ball Cocks i 
e 
i 
® 


Basin Cocks 
Flange Bibbs 
Flush Valves 
Seat Hinges 
Solder Nipples 


Tank Levers 
Boiler Drain Cocks 
Etc. 


The Enterprise line offers you the best 
dollar for dollar value. 


Our catalog “‘B’”’ should be on your desk, 


[ENTERPRISE BRASS WORKS 


MUSKEGON, MICH. 


e e © ima, @ 20.9 0 GAO xy) 


L. O. Koven & Brother 


Inc. 
ACanufacturers of 
HIGH PRESSURE GALVANIZED 
RANGE BOILERS 
EXPANSION TANKS GASOLINE TANKS 
AIR TANKS 
TANKS FOR ALL PURPOSES 


S 64m os FADO 


Designers of 
Special Apparatus for Manufacturing Industries 


MAIN OFFICE:—154 Ogden Ave., Jersey City, N. J. 
W AREROOMS:—50 Cliff St., New York City. 
WORKS:—Jersey City, N. J. 


Day-Fan Motors don’t 
get hot under the casing 

when they’re unexpectedly 
overloaded or overworked. 


‘hey keep cool on the job partly 
because of proper frame construc- 
tion—an efficient ventilating system 
—and partly because 37 years spent 
building high quality motors taught 
us how to make them serve quietly 
and smoothly under adverse condi- 
tions, Let them put that service 
behind the pumps you install. 


DAY-FAN 
MOTORS* 
NEVER GET 
FEVERS 


*Formerly Dayton Motors 


THE DAYTON FAN AND MOTOR COMPANY 
DAYTON OHIO 


For More Than 37 Years Manufacturers of High-Grade 
Electric Apparatus 
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Fic. 7.—Arrangement of Mechanical Exhaust Ventilation With Propeller 
Fan Delivering Through Louvered Turret _on Roof and_ Extracting 
Through Galvanized Sheet Steel Ducts From Ceiling Gratings 


from a main shaft or countershaft, where 
machinery of this kind is in use for other 
purposes. 

The distinct advantage of mechanical 
ventilation is that a definite amount of 
air may be handled, extracted, delivered, 
warmed, humidified, filtered and dealt 
with in any manner without dependence 
upon atmospheric conditions which may 
prevail. 

The simplest form of ventilator fan 
is the propeller type driven by electric 
motor. It is the cheapest and best form 
for moving large volumes of free air, 
but care must be taken in adapting it to 
deliver or draw air through ducting, as 
this type is unsuitable for either draw- 
ing or delivering air against friction or 
pressure. 

Although a propeller fan is frequently 
used in this manner, it should only be 
done when ducts of ample area are in- 
stalled, and allowance made for a con- 
siderable reduction in the volume of air 
moved from that given as the rating by 
the manufacturers. The catalog ratings 
are for the movement of free air only. 

For an example of mechanical exhaust 
ventilation by means of a propeller type 
fan, take a room or building 100 feet long 
by 30 feet wide by 15 feet high from fioor 
to ceiling. The cubic contents of the 
room being 45,000 cubic feet, and assum- 
ing that two changes of air per hour 
were required, the total amount of air 
to be exhausted per hour would be 90,000 
cubic feet; that is, 1500 cubic feet per 
minute. 

On referring to a fan capacity list, 
it will be found that an 18-inch diameter 
propeller fan, at a medium speed of 900 
revolutions per minute, will handle 2200 
cubic feet of air per minute when work- 
ing with free inlet and outlet. But as 
it will in this case require to draw the 
air through ducts, it will be better to 
calculate on a reduction of this volume 
by 33% percent, reducing the capacity 
to, say, 1500 cubic feet per minute, which 
is the amount required. 

The arrangement usually adopted is to 
place the propeller fan in a chamber 


Lilectrie propeller jan 


formed in the centre of the roof space 
near the apex, discharging the air up- 
wards through a louvered ventilator to 
the atmosphere, the vitiated air being 
drawn through three gratings ranged 
along the centre of the room, through 
galvanized sheet steel hoppers and cir- 
cular ducts, which are connected up to 
air chamber at the inlet side of the fan, 
as in Fig. 7. 

The fan chamber, if constructed of 
timber, should be carefully lined with 
sheet steel or asbestos sheets to guard 
against fire if the motor should spark. 
An inspection door of ample size should 
be provided, in a convenient position to 
allow the fan to be readily accessible 
for adjustment, cleaning and oiling. 

The exhaust fan working in a chamber 
will have comparatively free air in its 
vicinity, and basing the size of the ducts 
on the full area of the fan, which is 18 
inches in diameter (255 square inches), 
it may be decided that each extract duct 
be 85 square inches which is equal to 
about 11 inches in diameter. 

Sometimes it is found more convenient 
to place the exhaust fan at one end of 
the roof space, delivering the air through 
the gable end of the building. Under 
these circumstances, the fan chamber 
may be formed against the end wall in 
which a frame is built to take the fan, 
but the discharge from the fan must 
be protected by a hood formed of sheet 
steel or other material, to prevent an 
adverse wind, if such occurred, counter- 
acting the action of the fan, and to shield 
the fan from weather. 

The circular ducts of galvanized sheet 
steel, connecting the air chamber to the 
hoppers and ceiling gratings, may be ar- 
ranged as shown in Fig. 8. They are 
sized on the basis of proportional areas, 
18 inches in diameter reducing to 16 
inches in diameter after the first 11-inch 
branch is taken off, dividing into two 
11-inch diameter branches to the remain- 
ing ceiling gratings. 

In all systems of mechanical exhaust 
ventilation, care should be taken to pre- 

(Continued on Page 280) 


Fic. 8.—Arrangement of Mechanical Exhaust Ventilation With Propeller 
Fan Delivering Through End Wall of Roof Space and Extracting Through 
Galvanized Sheet Steel Ducts From Three Ceiling Gratings 
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The new improved valve is 
used in all Speakman Built- 
in shower and bath fixtures. 


H-2460 Deshler Bath Fixture 


H-2476 DuPont Bath Filler 


Adjustable from Spee > 
2%" to 3%" 


H-1402 Compression 
Valve Shower 


We Made It Big So That 
You Could See the Details 


Here is good valve construction. This same construction is found 
in all the more popular types of SPEAKMAN compression valve 
showers, bath fixtures and tub fillers—Parts are interchangeable. 


The finished wall line is plainly indicated and marked on all of these 
valves. In addition there is plenty of space for escutcheon adjust- 
ment. Note the thickness of the walls of this valve and the heavi- 
ness of the handles. Examine all the details of this valve. Its 
quality represents the quality of the entire SPEAKMAN line of 
showers, bath, lavatory and sink fixtures. 


SPEAKMAN COMPANY 


Wilmington, Delaware 


SPEAKMAN SHOWERS 


and FIXTURES 
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INSIDE 
FACTS pa 


are vital re- 
garding the 
purchase of a 


HOT 
WATER 
SUPPLY 
HEATER 


There are 
many superior 
features to a 


essentials which favor LONG LIFE, an % 
EXCESS of HOT WATER with aLOW 
FUEL CONSUMPTION and LITTLE 
ATTENTION. It feeds automatically. 

Let us refer you to nearby installations 3 
in Residences, Apartments, Hotels, Hos- 
pitals, Barber Shops, Schools, Green- 
houses, Garages, Etc., requiring heating 
capacities of 200 to 1250 square feet or 
hot water service requiring from 40 to 
1400 gallons per hour. 


Prices and details on request 


S. WILKS MFG. CO. 
3517 Shields Ave. Chicago, Ill. 
COSC ES 


A Goal-Saving of at least | 


£04 1s Guatanteed 
ser of the CROWN Snel Saver 


Buildings that are difficult to heat can 
be heated to balmy warmth with but 
little fuel when the heating plant is 
equipped with a CROWN Fuel Saver 
and Smoke Abater. This remarkable 
device has reduced the coal bills of thou- 
sands of enthusiastic owners during 
the past ten years. 


We offer you an opportunity to become 
the most popular plumber or heating 
engineerin your vicinity — writefor our 
distributor’s proposition and learn of 
the big profit to be made on this remark- 
ably ready seller. 


CROWN FUEL SAVER CO. 
80 N. 10th ST. RICHMOND, IND. 
Sole Canadian Distributor: 


33 ST. VINCENT STREET MONTREAL, CAN. 


E-S 
SEPTIC TANKS 


cAsk your jobber 


EMERSON-SCHEURING TANK CO. 


Arc Welded, Pressure and 
Storage Tanks 


INDIANAPOLIS, 


BURN OIL 


For SEVEN YEARS the CLIMAX 


has been the most economical and successful bur- 
ner for FURNACES andSTOVES. Most heat, least 
oll, Write to-day for our new agency proposition. 
E. L: MILLER MFG. CO., INc. 
101A CLIMAX BLDG., KANSAS CITY, MO. 
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~OIL BURNING-~ 
~ENGINEERING- 


| INCE there is a growing demand by 
S the public for oil burner installations, 
and the plumbing and heating trade is 

deeply interested in that part of the heating 
business, a special oil burning department 
has been made .a regular feature of each 
issue of The Plumbers’ Trade Journal, Steam 


ees 


and Hot Water Fitters’ Review, whose object 
is to keep readers informed on what is lat- 
est and best in oil burning. The trade is 
requested to submit articles. news items, 
photographs of successful installations, and 
other matter which will inform readers on 
oil burning engineering. This department 


has been placed in charge of Gilbert Spencer, 
an old and experienced engineer, who has 
specialized on oil burning, borh for domestic 
installations, power and industrial uses. He 
will gladly help readers to solve their oil 
burning engineering problems, and will wel- 
come any co-operation on their part. 


Does Oil Burning 


Affect Efficiency 


of Ordinary Domestic Boiler ? 


The Question Whether or Not the Cast-Iron Boiler Commonly Used in 
House Heating Is as Inefficient, When Fired With Oil, as Some 
Suppose, Is Conclusively Dealt With in This Timely Analysis 


By Gilbert Spencer 


O those who are keeping close watch 

on the progress of domestic oil 
burners and oil burning, it would 
seem that all the world and his family 
are hard at work designing an oil burner, 
perfecting one already designed, piloting 
his brain creation through the intricate 
maze of the patent office, or fighting 
hard to get his product on the market. 
Only a trifle less numerous than the 
oil burner inventors are the hordes of 
inventors and designers who are busy 
developing oil burning boilers for house- 
hold use. From the activity of this army 
of men anyone who is not posted on the 
subject is likely to infer that the cast- 
iron boiler at present used in general 


Soof 


Fic. 1.—Section of Boiler Showing How 
Absorbing Surface Is Reduced in 
Efficiency by Deposits of Soot and 

Ashes 


house heating is very inefficient when 
converted into an oil burner and that 
something radically different must be 
developed if the last heat unit squeezed 
out of the fuel oil is to be caught and 
saved. 

This impression is borne out by the 
generally recognized fact that the cast- 
iron house heating boiler, when coal is 
used as the fuel, is very inefficient, and 
as the boilers were designed originally 
for coal and are used but incidentally 
with fuel oil, the natural inference is 
that in oil burning the boiler is far less 
efficient than when burning coal. 

Let us analyze the situation and see 
what the facts are, for nine-tenths of 
the heating man’s business installing 
oil burners during the next few years 
will be in existing boilers, most of which 
are cast iron; and to handle sales as 
well as engineering problems connected 
with an installation he must know the 
facts of the case. 

Comparison of oil burning must be 


made with coal burning and in the same 


boiler. Coal burning, as has already 
been said and as is quite generally 
known, is inefficient in a cast-iron 


house heating boiler. But that is not 
the fault of the boiler. If a heating 
system were operated throughout the 
entire heating system as it should be, the 
cast-iron boiler would develop a high 
rate of efficiency. 

That is but saying or pointing out the 
trouble as being with the householder; 
and in this respect the writer of this 
article has been as remiss in many ways 
as other householders. It is not due to 
lack of knowledge of what should be 
done, but reluctance to do the work. 

The interior of a cast-iron boiler show- 
ing the flues or passes is shown in Fig. 1. 
It will be observed that the floors of the 
passes are heaped high with drifts of 
soot and ashes while the top and sides 
are well coated with the same materials. 
The object of these passes, of course, is 
to provide a long gas travel for the 
products of combustion before they reach 
the smoke pipe and chimney. 

During this passage the heat is sup- 
posed to be absorbed by the exposed sur- 
face of the passes, down to a reasonable 
smoke stack temperature. It would not 
do to extract all the heat, of course, or 
there would be no hot gases to form 
chimney draft. 

With the passes partly filled with 
ashes and the absorbing surface covered 
with the same material, there would be 
very little exchange of heat, and most of 
the hot gases that ought to be utilized 
there would escape up the chimney with- 
out being absorbed. 

The remedy is simple if it were only 
applied. The flues and passes ought to 
be kept perfectly clean. That would 
necessitate a thorough brushing and 
scraping with a wire brush and scraper, 
at least once a week. As a matter of 
fact the average cast-iron house heating 


- boiler is seldom cleaned more than once 


in a season. 

The next thing is the firing. In the 
stoking of a power boiler or a locomo- 
tive the process is either continuous or 
at short intervals. In hand firing power 
boilers the grates are kept free from the 
accumulation of ashes, and the fuel is 


fired frequently in light charges. The 
entire surface of the fire is never covered 
at one time and the light charge of coal 
is never of sufficient quantity to lower 
to any great extent the temperature of 
the firebox. 

If that method of firing could be fol- 
lowed out in cast-iron house heating 
boilers they would be found almost as 
efficient as horizontal return tubular 
boilers, Scotch marine boilers or water 
tube boilers. Conversely, if power boil- 
ers of the type just named had to be 
stoked as cast-iron house heating boilers 
are, they would be much less efficient 
than they are. 

A cast-iron house heating boiler has 
to be designed to operate almost without 
attention, without stoking, or ash re- 
moval. It must be so designed that it 
can be filled with coal, the grates shaken, 
and the drafts adjusted before the house- 
holder leaves for work in the morning, 
and must operate continuously without 
further attention until he comes home 
at night. 

That is the principle in theory. In 
practice it has to be modified. Many of 
the boilers in existence are proportioned 
for an eight-hour period; some for a 
six-hour period and others for as low as 
a four-hour period. 

When a several-hour charge of coal is 
fired into a cast-iron house heating boiler, 
the temperature in the firebox drops, for 
a period of 20 minutes or more, while 
the charge of coal is being brought up 
to the firebox temperature. When that 


Live coal 


Ashes 
Grate 


Fic. 2.—Air Mixing With Gases Dis- 
tilled From Coal for Good Combustion 


degree is reached, in fact before the full 
temperature is reached, the lighter 
volatiles begin to distill from the coal. 
If there were someone in attendance at 
this period of combustion, and that per- 
son knew how to fire a boiler, he would 
open the slide in the firedoor to admit 
air above the coal bed. If that is not 
done, much of the gases, the lighter 
volatiles driven off from the coal by 
heat, will escape up the chimney un- 
burned; for there is a deficiency of oxy- 
gen above the coal bed, so that without 
a supply of air through the firedoor slide 
there can be no combustion of the gases. 

When the volatiles are driven off from 


the coal and the carbon only remains to. 


be consumed, no air is required above the 
coal bed. Indeed any excess air admitted 
there would simply operate to cool the 
firebox and carry large amounts of heat 
up through the chimney flue. 

As there is no one to regulate the 


ers 
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drafts while the coal is burning, the 
slide in the firedoor has to be keep closed 
as the lesser of two evils. By doing so 
there is a large smokestack loss which 
still further reduces the efficiency of the 
boiler. 

The diagram, Fig. 2, shows the con- 
dition of the fire when a fresh charge 
of coal is put on, while Fig. 3 shows the 
condition of the fire when the volatiles 
are driven off. 

The next feature of coal firing which 
detracts from the efficiency of a cast- 
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Fic. 3.—Air Passing Over Bed of Coal 
From Which the Gases Have Been 
Drawn Off 


iron house heating boiler is the irregu- 
lar quantity of heat liberated in the fire- 
box. This is best shown by means of the 
curve or diagram, Fig. 4. 

As has already been pointed out, 
when a fresh charge of coal is fired into 
the furnace, the temperature of the fire- 
box drops to below datum, as the fresh 
coal absorbs heat from the surround- 
ings. Gradually the coal heats up, dis- 
tills off gases, some of which ignite, and 
the temperature of the firebox begins to 
rise. 

This upward trend is continued until 
combustion reaches its maximum inten- 
sity, when it again begins to fall off and 
continues in the downward direction until 
the point is reached where a fresh charge 
of coal is required. It will be seen, there- 
fore, that the heat imparted by coal to 
a boiler is not constant by any means, 
so far as both temperature and quantity 
are concerned, but is like a series of 
waves rising and receding according to 
the stage of combustion in the boiler. 

Contrasted with coal firing, the graph 
of oil firing is a series of straight lines, 
as shown in Fig. 5. When an oil burner 
is turned on, it delivers the full intensity 
of its heat from the very first instant 
until the flame is automatically ex- 
tinguished again. As soon as the flame 
snaps out, all heat is off, and remains 
off, as shown by the space between 
dashes until the burner is turned on 
again. The spaces between dashes can 
be shortened at will or are automatically 
shortened as the outdoor temperature 
drops until the broken line of opera- 
tion can become a continuous one. 

Naturally, heat delivered continuously 
and in unvarying quantities will de- 
velop not only greater capacity but 
greater efficiency in a boiler, even if 
everything else remained the same. The 
flues and passes and the absorbing sur- 


AVUCUVVUSUC SANSA 


No More Hand Pumping! 


SSURE the satisfactory working of your oil bur 

ner installation by providing positive and ample 

fuel supply that is entirely automatic. By adopting 
Paul Type “RRO” Oil Pumps as standard equipment, 
you will banish fuel supply worries and free service. 


The motor driven Paul Type “RRO” Oil Pump is 
mounted on a gravity tank with automatic float switeh 
forming a complete self-contained unit 
providing fully automatic oil supply for 
gravity feed oil burners. 


1710 N. Harrison St. 


Write for Bulletin 5031 


Fort Wayne Engineering & Mfg. Co, 
Main Office and Factory 
Fort Wayne, Ind. 
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face of the boiler are clean when oil is 
the fuel. There is no deposit of ashes 
or soot or carbon in any form when an 
oil burner is properly adjusted. With a 
perfectly clean surface throughout the 
entire boiler, again the efficiency as well 
as the capacity of the boiler becomes in- BSS 
creased when oil is the fuel used. : 

Of course, the way coal is burned puts 
a boiler at a disadvantage, so far as 
comparison with oil or gas as fuels is 
concerned. The firing with oil is an 
on or off affair as a rule. With coal it 
is a high or low continuous process. Sel- 
dom is the boiler called upon to operate 
at the best rate of steaming, which in 
turn would call for the best rate of 
burning. 


—= 
= 


When the furnace of a boiler is oper- 
ated at low rates of combustion, it is 
at the expense of efficiency, for the ab- 
sorption is low and flue gas losses rela- 
tively high, which naturally lower the 
efficiency more than when the boiler is 
operating at a higher rate of combustion. 

But a swing to the other extreme is 
just as inefficient. When a boiler is 
forced with coal, a greater rating is de- 
veloped, but at the cost of efficiency. 
Basing their opinions on the average per- 
formance of coal fired in cast-iron house 
heating boilers, it is commonly accepted 
that cast-iron boilers are very inefficient. 
But is that true? Are not the heating 
engineers who voice that opinion con- 


Electric ignition is one of the 
features of this perfected burner 


Take This Opportunity! 


The remarkable success of the Quiet May is 
based on just one fact—it is the perfected oil- 
burner. That's what people were waiting for. 
They wanted an oil-burner that would work— 
that was so simple as to be really accident-proof, 
that was safe, that was noiseless, that was de- 
pendable. They find it in the Quiet May— 
through their friends, through our advertising, 
through the work of live dealers. 


Fic. 4.—Graph of Coal Fire Showing 
Uneven Heat Delivery. Fig. 5.— 
Graph of Oil Fire Showing 
Even Heat Delivery 


fusing the function of a boiler with that 
of fuel? Let us see. 

There are manufacturers of oil burn- 
ers who consistently evaporate, in prac- 
tice in cast-iron boilers, 15.5 pounds 
of water, from a feed water tempera- 
ture of 212 degrees Fahrenheit, into 
steam at the same temperature, with 
each pound of oil*burned. 

That is only .5 of a pound of water 
less than is evaporated in practice in 
large power plants having water tube 
boilers and using oil for fuel. That is 
a far better evaporation than can be had 
burning any other kind of fuel in a 
power plant and may therefore be con- 
sidered as the standard performance. 


That’s why May sales continue to increase 
so.rapidly. And at that the May is really just 
beginning. It is going to dominate the market. 
You may be in a territory that’s still open. If so, 
don’t miss your opportunity. 


Write to us today, 


MAY OIL BURNER CORPORATION, Dept. A3 
331 Madison Avenue, New York City 


Factory : 
Winchester & Carey Streets 
Baltimore, Md. 


Quiet May 


AUTOMATIC 


DoubleActing 
-NoVibration 
No Valves 
Noiseless 
No Packing 
UniformFlow 
of Oil 
ey 
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OIL BURNER 


The standard automatic oil burner of America 
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Then, if we in oil burning can almost 
equal, in an ordinary cast-iron house 
heating boiler, the best evaporation prac- 
tice of steel water tube boilers, we can- 
not say that the cast-iron boilers are 
inefficient. It is the function of fuel to 
release heat in the firebox of a boiler. 
It is the function of the boiler to absorb 
that heat so released, or as much of the 
heat as it is possible for it to absorb. 

With oil as a fuel, the surface is all 
clean, so a high rate of absorption can 
take place. When a boiler is new, it 
can be fired with coal and, the surfaces 
all being clean, there will be a high rate 
of absorption. Therefore, with coal fir- 
ing, a cast-iron boiler develops a high 
rate of efficiency or a high rate of ab- 
sorption, so again the material or design 
of the boiler is not to blame for low 
absorption and low efficiency under coal 
firing. 

Steel boilers would be equally ineffi- 
cient under like circumstances. The real 
loss of efficiency in cast-iron house heat- 
ing boilers is due to the indifference of 
the householder who will not keep the 
boiler clean. 

And what efficiency can be developed 
by a boiler when burning oil?, That, of 
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course, will vary to a slight degree with 
the make of boiler and the type of oil 
burner. There are variables in oil burn- 
ing as well as in all other mechanical 
arts. However, as a general rule, it may 
be accepted that a domestic type of oil 
burner used in connection with a cast- 
iron house heating boiler will develop 
an efficiency of about 70 percent. 

For instance, if we assume that the 
grade or gravity of oil being burned has 
a heat content of 19,750 B.T.U., and 70 
percent of that heat is absorbed by the 
boiler, then from each pound of oil 13,852 
B.T.U. would go to the actual heating 
purposes in the boiler.. 

The balance of the heat, 5925 B.T.U., 
will be expended in heating the mass of 
material in the boiler and keeping it 
heated; giving off heat from the surface 
of the boiler or escaping up the chimney 
in the form of flue gases. 

The burning of oil in house heating 
boilers has made possible something that 
could not be done easily under coal fir- 
ing, that is operate at greater than 100 
percent of rating. They can be operated 
at 125 percent rating without taxing the 
boiler to any great extent, and in some 
cases one might be able to operate at 


even higher percentages of rating. 

This is in keeping with power prac- 
tice where it is an everyday occurrence 
to run continuously at 200 percent of 
rating; and for short periods over peak 
loads at as high as 500 percent of rating. 

Although operation at greater than 
100 percent of rating is possible in do- 
mestic oil burner practice, it would 
hardly be good practice to do so, save in 
exceptional cases. Fortunately it is only 
in exceptional cases that the practice 
must be resorted to. 

One point in oil burning that the oil 
burner man should keep constantly in 
mind is that, not only to develop the best 
efficiency but to operate satisfactorily at 
all, an automatic or domestic oil burner 
must be supplied with the oil it is in- 
tended to use. 

There are many oil companies with 
heavy grades of oil that they have no 
other outlet for and their salesmen some- 
times induce customers to take this grade 
of oil on the ground that it contains as 
much or more heat than the oil the 
burner is designed for and can be had 
at less cost per gallon. 

All very true, but all burners are de- 
signed to burn certain specific gravities 
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How the pipe 
is held 


Here You 


How the tool 
goes on 


Are, Men 


Advantages that you’ll find 
in no other power drive 


Aluminum alloy frame, stronger 
and more durable than cast iron 
reduces weight to 150 pounds. 


¥, h. p. universal reversing motor 
for either d.c. ora. c. current. 


Automatically slows down 
speeds up as the load varies. 


No separate vise or pipe rest 
necessary. Pipe held firmly by 
built in scroll chuck and auxil- 


iary centering guide. 


of any make. 


or 


clusive. 
Increases range to 6" pipe. 


Standard equipment handles all 
pipe sizes between ¥4" and 2" in- 
Auxiliary drive shaft 


Cutting 
off 
the 

pipe 


Operates from any light socket 
and permits the use of hand tools 


No adjustments to make, nothing 
to get out of order and light 
enough for two men to carry 
easily withoutremovingany parts. 


Making up 
the fittings 


THE OSTER MANUFACTURING COMPANY 


2069 EAST 61st. PLACE 


CLEVELAND, OHIO 
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of oil which the manufacturers recom- 
mend and it is just as unreasonable to 
expect an automobile to function as per- 
fectly on a fuel oil as it does on gasoline 
as to expect an oil burner designed for 
one grade of oil to operate as well on a 
lower grade. 
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Sanitation France’s Need 


ARIOUS causes have been given, 
from time to time, for the decreas- 
ing population of France, a prob- 
lem which seems to be worrying French 
officialdom at this moment very much. 

In the minds of several noted writers, 
recently expressed, the main trouble is 
not so much a matter of an ever-increas- 
ing supply of humans, as that of con- 
serving the health and lives of the exist- 
ent population. 

With a high death rate and a low 
birth rate it is readily seen that the 
French nation is facing a perilous situ- 
ation. But why the high death rate? Is 
that irremediable? Is there, for instance, 
any plausible reason why the deaths in 
France from tuberculosis alone should be 
double those in the United States? 

The influence of insanitary conditions 
is chargeable as the chief cause of this 
high mortality rate. Even the City of 
Paris, says the other writer, “suffers 
from the existence of many recognized 
‘death blocks,’ which, owing to adminis- 
trative neglect or inefficiency, remain 
undestroyed.” Paris is supposed to lead 
all other French cities in sanitation, and 
yet we are informed that a large portion 
of its houses are unattached to the main 
sewerage systems, and are drained into 
cesspools. 

In the country districts, the situation 
is said to be much worse, and that many 
of the small farmers literally live with 
their cows, horses, pigs and fowls; there 
being no visible evidence of any attempt 
at sanitation. As for factories and work- 
shops, they are characterized as “terribly 
insanitary” with “no proper inspection.” 

That sanitation is a great factor in 
the conservation of human life is not 
a debatable question. The facts are too 
plain; they speak for themselves. The 
adoption of sanitary measures, results 
in a decline of the rate of mortality. In 
our own country, with an increasing 
population, the average length of human 
life has been greatly extended. France’s 
relief, if not safety, rests with sanita- 
tion, and if conditions there are half as 
bad as stated, the sooner she acts the 
better for her. 
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English Ways of Combining Heating 
and Ventilating Systems 
(Continued from Page 276) 


vent free inlet of large volumes of air 
near the exhaust fan, as the air will al- 
ways take the easiest course, and a short 
circuit of this nature would prevent the 
other portions of the building receiving 
any benefit. 

The fresh air should be admitted pre- 
ferably behind and through radiators, so 
that it may be warmed on entering. This 
method also increases the efficiency of the 
radiator as a heating medium. 

It is very essential to arrange an ex- 
haust ventilation system so that objec- 
tionable fumes from a kitchen or lava- 
tory cannot be drawn into and across 
any other room. In fact, all kitchens 
and lavatories should be fitted with sepa- 
rate distinct exhaust ventilation not 
connected in any way with the general 
scheme for the building. The fans ex- 
hausting from kitchens or lavatory 
blocks, if they are to affect the general 
building in any manner, should tend to 
draw air from the rooms adjoining. 
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Submitted for Comment and Criticism = 
by Readers of “‘The Plumbers’ Trade 
Journal, Steam and Hot Water 


Fitters’ Review’’ 
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\ EADERS of THE PLUMBERS’ 
TRADE JOURNAL, STEAM AND Hor 

®& WatTeR FITTERS’ REVIEW are re- 
quested to properly endorse their com- 
munications to the Queries and An- 
swers Columns. Their names and 
addresses are required, not for publi- 
eation, but as a matter of good faith. 
Attention is given the problems there- 
of in the order received. All available 
data should accompany sketches, and 
sketches should be carefully drawn. 
Correspondents are requested to write 
on one side of the paper only. Plans 
and specifications which are desired 
returned should be clearly marked 
and proper postage remitted. 
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Job That Needs But a Small Change in 
Circulation Piping 


S a subscriber to your valuable 
Journal, I am herewith requesting 
information on a range boiler con- 
nected to a furnace. The range boiler is 
on the second floor. There is to be a 
circulation pipe so as to get the hottest 
water possible at the sink on first floor. 
I have installed the job as per sketch, 
Fig. 1, and find that it is not satisfac- 
tory. We have to draw off too much 
water at the sink before the water is 


end Floor 


Circulating 
dine | 


Jo. 
Sth, 


Fic. 1, “McL.,”? Mich.—Sketch of Un- 
usual Plumbing Installation Where 
Water Does Not Circulate Hot Down 

to Sink Line 


hot. If there is a remedy for this job 
I wish you would please let me know it. 
“McL.,” Mich. 
- Ans.—As we understand your installa- 
tion, we would suggest a small change 
in your circulation piping, which we are 
sure will remedy the trouble mentioned. 
The change suggested is as follows: 
Cut out pipes A and B. Plug the tee 
at C. Take out the check valve, and 
from the tee at D run a separate circula- 
tion down to the point E, as shown by 
dotted lines. Place the check valve at 


Questions and Answers 
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Answers to Problems Encountered 
by the Plumbing and Heating Trades 
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F on the angle, so that its clapper will 
hang open. 

If there is a heavy brass clapper 
in the check, take it out and substitute 
it with one clipped from a piece of 12- 
ounce hard sheet copper, or thin sheet 
aluminum, so as to reduce or lessen its 
weight. 

Place a gate valve at G and throttle 
it down, say, about half shut, or what- 
ever may be required to obtain a satis- 
factory circulation down to the sink and 
no more. That means have G open as 
much as possible. 

In fact you’ can omit G and put an 
obstruction in this line somewhere to re- 
tard the rapid circulation down from 
boiler to coil. Anything will do that 
will prevent the line H from robbing 
circulation from the sink supply line. 
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Practical Questions on Oil Burning 


OUR article on estimating for an 

oil burner installation, in the April 

1 issue of THE PLUMBERS 
TRADE JOURNAL, contained some in- 
teresting pointers and facts for the man 
breaking into the oil burner game; points 
that agents representing oil burner con- 
cerns should not overlook and facts 
which, if not considered, will diminish 
their profits on some installations. Only 
recently we were engaged by an oil 
burner concern’s agent to remedy defects 
in two systems, one of which I will de- 
scribe here. 

A salesman sold the burner and they, 
undertaking the installation without tak- 
ing the necessary precautions in check- 
ing the plant, discovered when testing out 
the apparatus that the thermostat, lo- 
cated in the living room, had to be set 
at 80 degrees to maintain a normal tem- 
perature in the other rooms. After moy- 
ing thermostat from one wall to an- 
other, the agent decided to call on us 
to help remedy their troubles. 

We went there, checked the plant and 
found it contained insufficient radiation. 
We advised the agent to notify the owner 
of this condition and what it would cost 
him to make the necessary changes. The 
cost appeared a bit too high, so after con- 
siderable wrangling it was decided that 
the cheapest way out was to reduce the 
living room 30 percent in order to heat 
the other rooms to normal. 

This change cost Mr. Oil Man $18.50. 
Lord knows how much it will cost the 
owner! On another job, after running 
a year, it was discovered the boiler was 
too small. And the putty in the flue 
seams had fallen out allowing the heat 
to escape up the chimney without coming 
in contact with sufficient absorbing sur- 
face. 

These mistakes demonstrate that your 
articles are of the right nature and ex- 
cellent matter for beginners, as a num- 
ber of agents are installing and selling 
burners without sufficient knowledge or 
experience in heating. Any concerns or 
agents that attempt to install an oil 
burner without taking the necessary pre- 
cautions as outlined in your articles, are 
bound to encounter trouble. 

I read your answers to my questions in 
the May 15 issue of THE PLUMBERS 
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TRADE JOURNAL and want to thank 
you for the several courtesies and prompt 
attention paid to my correspondence. I 
am also glad you published them, as I 
imagine a question and answer column 
as arranged in your section of the May 
15 issue would benefit beginners immense- 
ly, since readers appear to be particu- 
larly interested in this brief method of 
learning or obtaining information. You 
said you enjoyed answering my questions 
as much as I could possibly reading them, 
so to show you I enjoy reading the 
answers I am taking the libery to fire a 
few more at you. 

1.—Have any oil concerns adopted the 
cooperative central oil pumping station 
plan for residential districts? 

2.—Being that oil contains a consider- 
able amount of sludge which settles at 
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Fie. 1, “H#. A. H.,” Brooklyn.—Gauging 
Stick for Litmus Paper. Fig. 2.— 
Litmus Paper After Taking Sounding. 
The Shaded Portion Shows Depth of 
Water. Fig. 4.—Molasses Daubed on 
Stick to Gauge Depth of Water in Oil 
Tank. Fig. 5—The Molasses Removed 
Shows Depth of Water in Oil Tank 


the bottom of tanks it will be necessary 
some time or other to clean them of this 
matter. Have you seen or heard of any 
apparatus used for this purpose? 

3.—What oil burner employs a low 
water safety device to extinguish the fire 
and stop motor when water in boiler gets 
low or a pressure device when steam 
pressure rises too high if thermostat 
fails to function? 

4.—If a hot water coil in an oil tank 
should develop a leak what effect would 
it have on the flame? 

5.—what means are used to find or 
know when oil contains water? 

6.—When installing a domestic burner 
is it necessary to obtain a combustion 
permit? Are the rates governed by the 
amount of oil stored on premises or the 
location and type of house? 

7.—Does the plan or layout have to 
be approved by the Board of Under- 
writers or similar body? If a permit is 
necessary what are the charges? 

8.—Will you please explain to the best 
of your knowledge the necessary legal 
steps to be taken before attempting to 
install an oil burner? 

“HE. A. H.,” Brooklyn, N. Y. 

Ans.—Whenever a question is asked, 
it means that the same query has arisen 
in the minds of many readers, all of 
whom want to know the answers, but 
for one reason or other do not write to 
ask. Knowing that the questions are 
practical, and that the answers will be 
of value to many, we pass both along 
for the general benefit of the craft, tak- 
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The kind you’ve 
always used 


Clay Products Association 
Chamber of Commerce Bldg. 
Chicago 
Glaped CLAY 
Sanitary Sener Pipe 
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SantizFlush 


Sani-Flushisan extremely appropriate 
sideline for plumbers to handle. It is 
bought by housewives and used every 
day in the year. Sanitation demands 
Sani-Flush. It removes stains, marks, 
and encrustations from the closet bowl 
quickly. Gets down into the trap and 
banishes all foul odors. Harmless to 
plumbing connections. 


Stock Sani-Flush. Always needed. 
Easy to sell. Every can sold sells an- 
other. Such constant demand makes 
Sani-Flush convenient to handle. Buy 
through jobbers or write direct for 
prices and complete information. 


Sani-Flush 


‘Reg US Pat. Orr 


Cleains Closet Bowls Without Scouring 


THE HYGIENIC PRODUCTs Co. 
Canton, Ohio 
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ing up now your questions in the order 
they were asked: 

1.—No oil company has yet adopted a 
central oil pumping station for residen- 
tial districts: I presume what you have 
in mind is pumping oil to the houses in 
a given section, just as water is now de- 
livered through the mains, or steam is 
piped from a central heating plant. 
There are many who believe that time 
will come but, up to the present, oil 
burning installations are so widely scat- 
tered that it would not pay. It is cheaper 
to make deliveries by truck. 


2.—Furnace oil, the kind of fuel used 
for domestic oil burners, is quite free 
from sludge. So little, in fact, that a 
season’s operation will not collect enough 
on a fine-mesh oil strainer to interfere 
with its operation or cut down seriously 
the amount of oil passed. 

However, there have been installations 
where the owner had been told by a 
salesman that he could burn heavy grades 
of oil, crankcase oil, and other odd 
greases. It is necessary to clean such 
tanks before hooking on a domestic 
burner. In such cases, it is best to notify 
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the oil people contracting to furnish oil 
for the winter, and they will clean the 
tank. They have crews and equipment 
for that purpose. 

3.—No oil companies, that I know of, 
furnish a low water alarm with switch 
attachment, or a pressure switch to cut 
off current when the pressure begins to 
mount to a dangerous extent, as a regu- 
lar part of the burner equipment. They 
generally satisfy themselves by advising 
the owner to add those safety devices 
for his own good. 

4.—If a hot water coil in an oil tank 
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MYERS SELF-OILING 
SHALLOW WELL 
® WATER SYSTEM 


(A REG 


ISTERED TRADE 


Every Service. 


New developments in Myers Well, House and Cistern 
Pumps have created new sales values for those who distri- 
bute them and new service values for those who rely on 
them for their daily water supply. 


MYERS ‘ : : , 
SELF-OILING There is complete satisfaction when operating a Myers 
= DEEP WELL Pump in knowing that it is dependable for day in and day 
~-} WATER out use —that it operates easier and has a larger capacity 


than the ordinary pump — that it will outlast other pumps 
and will be giving an excellent account of itself long after 
the cheap, poorly constructed pump has been cast on the 


scrap heap. 


We point with pride to the illustration appearing to the 
left, of the new Myers Cog Gear Submerged Cylinder 
Double Acting Force Pump—a pump with many excep- 
tional features, such excellence of design and finish, that it 
stands alone in its particular field. 


And what can be said of this one style holds true for all 
other Myers Well, House and Cistern Pumps, Water 
Systems, Power Pumps, Tank Pumps, Pumping Jacks, 


Spray Pumps, Cylinders and Accessories. 
always have been quality products, ‘‘Honor-Bilt’’. 


They are and 
They 


bring business and profits to those who distribute them — 
they bring satisfaction and praise from those who use them. 


Verify these statements by requesting a copy of our new 


complete Catalog No. 58, or 


ask us to have one of our 


representatives visit you in the near future. 
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should spring a leak, the water, being 
heavier than oil, would settle to the bot- 
tom of the tank. When the water . 
reached the level of the pump suction in- 
take, water would be pumped through 
the heating coils to the burner ‘nozzle 
where it would issue as a fine fog of 
spray. 

The pump continuing to operate, the 
spray would cool the firebox, spoil the 
firebrick lining of the boiler firebox, and 
flood the ashpit until the state of affairs 
was discovered and corrected. 

Of course, there would be no flame once 
water reached the burner nozzle. Such 
a thing could happen only in an indus- 
trial plant burning crude oil, for that is 
the only system which requires heating 
coil in the oil storage tank. 

If water, from any cause whatsoever, 
should flood the oil storage tank of a 
domestic burner, the burner would simply 
shut down as soon as the water reached 
the nozzle. 

5.—Ordinarily no means are employed. 
All oil contains a very small percentage 
of moisture, but generally that is carried 
along with the oil to the burner, where it 
is simply vaporized in the firebox. Some- 
times, however, when standing for a long 
time, the moisture will settle to the bot- 
tom of the oil storage tank. 

The amount of water in the bottom 
of the tank can be determined by lower- 
ing a piece of litmus paper attached to 
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Fig. 3, “HE. A. H.,” Brooklyn.—Method 
of Taking Sounding for Water 
in Oil Tank 


a stick and noting the height to which 
the paper turns color. This is shown in 
Figs. 1, 2 and 3. 

Another method is shown in Figs. 4 
and 5. Molasses is smeared on a stick, 
as shown in Fig. 4. This is lowered to 
the bottom of the tank and moved back 
and forth. The oil has no effect on the 
molasses, but the water dissolves it away 
from the stick, as shown in Fig. 5, thus 
indicating the depth of water in the 
tank. 

The one chief objection to this method 
is that repeated gaugings would add con- 
siderable sludge to the oil. 

6.—Generally speaking, it is not neces- 
sary to get a combustion permit to in- 
stall a domestic oil burner. In some 
sections of the country those engaged 
in installing oil burners are licensed, 
simply going ahead with their work, 
notifying the fire prevention authorities 
who inspect the installation during prog- 
ress of the work, and after it is com- 
pleted. 

In other cities each installation is 
treated as a “repair” or “alteration” 
job, and as such must have plans filed 
and be approved by the Bureau of Build- 
ings, and the Fire Prevention Depart- 
ment. There is no fee charged, and per- 
mission to install is based on the work 
being done according to local require- 
ments which regulate the quantity of oil 
that can be stored on the premises and 
the location and type of house. 

7.—The plan or layout does not have 
to be approved by the National Board 
of Fire Underwriters but generally has 
to be approved by some local board, such 
as a Fire Prevention Bureau. Ordina- — 
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\\ (ihe Improved 
[DAYTON ‘CUB’ 


TNS... 
OIRECT PRESSURE WATER SYSTEM 


DAYTON DEALERS ARE MAKING MONEY 
HERE ARE THE REASONS: 


Included in the DAYTON dealer plan is 
every sales advantage you could wish 
for. DAYTON water systems are com- 
plete and dependable—they sell easily 
and require no servicing. 


We do three-quarters of the selling for 
you. Your gross profit on the sale is 
your net profit and our liberal factory 
discount makes the profit one worth going 
after. Each pump sale usually includes 
an order for a good bill of plumbing fix- 
tures—this gives you a double profit. 


An extensive sales and advertising cam- 
paign goes direct to your prospects over 
your name. Without any investment on 
your part we build a business for you— 
profits come in the year around. 


Look at it any way you like, you can’t get 
around the fact that DAYTON is a selling 
proposition, that will make money for you 
as it is building profits for hundreds of 
DAYTON dealers everywhere. Send 
for details. 


‘ae Dayton Pump & Manufacturing Co., Dayton, O. 


Canadian Distributor: T. G. Griffith & Co., 166 King Street, East, Toronto 


Get the facts about the 
Dayton Dealer Plan now 
before you forget. Just clip 
and mail the attached cou- 
pon, or for convenience— 
pin it to your letterhead. 


GALLONS 
PER HOUR 


ton Pump 


© Make ‘the water do the running 


The DAYTON “Cub” is the 
oreatest utility water system on 
the market. Dependable, eco- 
nomical and efficient this little 
giant, with a capacity of 200 
gallons per hour, sells for only 
$85.00. A ready sale awaits the 
DAYTON “Cub.” Liberal profits 
await the dealer who sells it. 
Don’t let the opportunity pass. 
The coupon will bring you the 
DAYTON selling proposition and 
catalog free. Write for it today. 
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Ten Facts of Interest to 
Heating Contractors on 
The Little Giant Radiator 

Hanger 


6 

1. The hanger is manufac- 
tured and sold under basic 
patents and guaranteed 
against infringements. 


2. It is indestructible being 
made of malleable iron and 


boiler plate steel—no cast 
iron used. 


3. Ithas both horizontal and 
vertical adjustment features 
which are absolutely required 


toovercomeexpansion 


4, They are adaptable 
for all styles and col- 
umns of radiation. 


and contraction. 
TZ 


5. They area one bolt hanger which requires 
less labor to install as it is not necessary to set 
the anchor bolts accurately. 


6. The vertical hanger rod is furnished by the 
contractor andis made of scrap or short ends of 
pipe which are otherwise worthless. 


7. It is practically invisible after radiator is 
hung which is accomplished through the special 
design of foot piece and bracket. 


8. It will meet.all the requirements of any ar- 
chitect and engineer, 


9. \Where great strength and durability is re- 
quired the Little Giant Radiator Hanger stands 
out supreme. 


10. They are the only hangers which willstand 
up when constant vibration of a building is to 
be combatted with. 


For Full Particulars Write To 


The Little Giant Mfg. Company 


1927-31 Nicollet Ave., Minneapolis, Minn, 


“Discard that pesky screw!’’ 
Use time and temper saving 


SPLIT SPRING 
Nu-Way Faucet Washers 


Excellent 
Services 
Guaranteed. 
‘Thousands 
In use, 
Never causes 
hammering. 
ears 
smooth, 


Patented Oct. 7, 1924 
“JUST SLIP IT IN’’ 


Ask your Jobber or write to 


SEIDEL CO., Dept. P. Northampton, Mass, 


The PRIER Valve 


High Lift Non- 
Rising Stem 


A valve with the right 
design for forced sys- 
tems of hot water heat- 
ing,andone pipesteam 
syste: Priced right 
00. y 


Ask for Folder P 


WALTER H. PRIER CO. 
230 East. Ohio Street,, Chicago 
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HERE: subscribers 
mention “The 
Plumbers’ Trade 
Journal, Steam and Hot 
Water Fitters’ Review” 
we are greatly benefited. 
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rily, however, they do not require that 
plans be filed. 

They have printed rules governing the 
installation of domestic oil burners, and 
inspectors examine the work to see that 
it conforms to those rules. Generally 
speaking, a permit is not necessary and 
there is no charge for inspection. 

8.—There is no legal step or procedure 
to be taken before attempting to install 
a burner, assuming of course that the 
burner has been approved by the Under- 
writers’ Laboratories and the local bu- 
reau or department having jurisdiction. 
It is well for the owner of a building, 
however, to make sure there is no clause 
in his fire insurance policy preventing 
him from burning oil for heating pur- 
poses. 


Prospect Wants Either Oil or 
Gas Burner 


LEASE send me information con- 
cerning installation, price, gas con- 
sumption, ete., of a gas burner in 
bake oven. ; 

Our prospect owns a bakery and is 
thinking of installing either an oil or 
gas burner in his oven. The firebox size 
is 18x24. aC 1G! INla No 

Ans.—There are many kinds and 
types of bake ovens on the market, some 
light and portable, others massive and 
built of masonry, with a score of vari- 
eties ranging between these two ex- 
tremes. The ovens vary in size from 
those capable of baking a dozen loaves 
at one time, to continuously operated 
ovens which turn out thousands of loaves 
a day. 

If you will send us a description of the 
oven your prospect wants to fit up to 
burn either gas or oil, with size, dimen- 
sions, bread to be baked per hour and, 
if possible, number and make of bake 
oven, we will be glad to give you the 
information you want. 
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A Funny Plumbing Stunt 


E are writing you of a problem 

we have here. It is how to run 

the hot and cold pipes to a 
range boiler located as in sketch Fig. 1. 
Water from the spring only rises to with- 
in 8 inches of top of boiler. The problem 
is, how to run supply to boiler so water 
cannot be drawn below water front in 
range, when wash trays in basement are 
used. 

Now, don’t tell us to lay boiler down 
or get a shorter one or raise water in 
spring as it is impossible to do either. 
What do you say? “J. W. M.,” Conn. 

Ans.—No, “J. W. M.,” seeing that you 
are so “set”? about it, we won’t recom- 
mend turning the boiler on its side, set- 
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ting it in the cellar or anything like 
that. We will leave it exactly where it 
stands and show you how to pipe up this 
job so as to overcome the trouble you 
are afraid of—namely, drawing the 
boiler water down below water back level. 


we Qeen air vent 
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Fic. 2, “J. W. M.,”’ Conn.—How to Con- 
nect Up Low Head Range Boiler to 
Prevent Syphoning Below Water Back 

Level 


That’s easy, but don’t forget that you 
may encounter trouble with the flow due 
to lack of head. 

Fig. 2 shows what we consider a safe 
method of connecting up this range 
boiler so that hot water may be drawn 
from it without danger of drawing down 
to water back level. Study this for your- 
self and see if it will fill the bill. We 
believe it is about as good as any you 
can install under the disadvantage of 
the low water head. 


a NS 


What Is a Moderate-Priced 
Oil Burner ? 


S I am a subscriber to your paper 
and can see a future for good oil 
burners in my city, I would ap- 
preciate your advice on a few good burn- 
ers at a moderate price. Am anxious 
to obtain agency for a reliable burner 
at once. “Waid. MeG:, N.Y. 
Ans.—I am afraid you will find it dif- 
ficult to find a good burner at a moder- 
ate price at present, although, as pro- 
duction and sales increase, all burners on 
the market will lower in price until they 
are in reach of everybody. In the mean- 
time it is good policy to tie up with a 
good burner, taking advantage of the 
profit in present sales and the still 
greater profit in future sales due to 
volume. 
It might be well to point out that even 
present-day burners are not expensive if 
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BiGet, a Wn Conn.—Sketch of Plumbing to Which Unusual Hot Water 
Piping Has to Be Installed 
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we consider only the burners. It is the 
complete installation that runs the figure 
up, and the largest single item of cost 
outside of the burner is oil storage tank. 

In the building of a home to be heated 
with coal, it was necessary to provide 
bunker space for the coal, and if the 
cost of that space were added to the 
heating equipment, which would be just 
as logical as charging the storage sys- 
tem to the burner, an oil burner would 
not seem so expensive as it does now. 

Looking at it in that light, an oil 
storage tank is part of the building 
structure. The time will soon come when 
builders will install tanks as part of 
the building program at the time they 
erect a building, whether they put an 
oil burner in at that time or not. 

Look at it in another way. Suppose 
some one had installed one of the early 
experimental types of oil burners which 
have since passed from the market. At 
that time a tank had to be installed. 
Now if that owner wanted to change to 
a modern burner, he would find it com- 
paratively inexpensive, so you see even 
now burners as burners are of moderate 
price. 

The fact that there are several burner 
agencies in your town ought to help out 
in developing your home market. So long 
as only one concern in a locality is push- 
ing the sale of something new it ranks 
as a specialty. When several take it up, 
however, it becomes epidemic like the 
measles and everybody breaks out with 
the rash. 
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Sewer Gas Is Detrimental to Health 


NE of the constant readers and 
admirers of THE PLUMBERS 
TRADE JOURNAL, a prominent 

master plumber, asks us to give him a 
few pointers on the menace of sewer gas 
to health and how good plumbing is the 
only positive preventative. His letter, 
in part, follows: 

“We have started a Rotarian Club up 
here and as I am one of the charter 
members, I was told that I would have to 
say something one night about my line 
of work. I am a subscriber to your 
valuable Journal and also enjoy reading 
the fine articles by your able writers. I 
would like to take the privilege of ask- 
ing you if you would please let me have 
a few lines on the subject of sewer gas, 
its formation or cause, its destructive- 
ness to health and its remedy. 

“T have gone to many of our best homes 
up here and find a 14-inch vent pipe 
for a complete bathroom outfit, also a 
toilet in the cellar and a sink attached. 
Some have a 1%4-inch lead pipe extend- 
ing about 8 inches above the floor with 
the end soldered shut. I would be safe 
in saying that there are not more than 
12 houses that have fresh air inlets, 
out of a population of nearly 5000 people. 

“TI will appreciate very much any in- 
formation which you might give me on 
this subject of sewer gas.” 

“G. WW." Us Sian 

Ans.—The Rotary Club is a splendid 
institution. Its members do a great deal 
of good one way and another. In pre- 
senting a paper or giving a talk before 
a Rotary Club the topic should be one 
that will not only interest the members 
present but also furnish them some food 
for thought. It should be a topic that 
appeals more or less to all present and it 
should be informative in character. 

Regarding the educational part of your 
talk, you may, without going into detail, 
safely make the statement that notwith- 
standing all talk to the contrary, sewer 
gas is actually poisonous, for there are 
cases on record where strong men have 
actually died by the inhalation of strong 
sewer gas. 

Like illuminating gas, sewer gas, when 
greatly diluted with fresh air, can be 
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breathed for some time without showing 
detrimental results further than perhaps 
headache or nausea. But to inhale even 
a weak solution for a long time, such 
as women and children have to do in a 
house with a sewer gas leak it is de- 
cidedly detrimental to health. 

The least it can do is to lower the 
vitality of the inmates and render them 
very susceptible to diseases of various 
kinds. The doctor Rotarians should bear 
you out in this statement for they know 
that persons whose vitalities are low are 
most likely to contract disease than those 
who are in perfect health and vigorous. 

Sewer gas, like illuminating gas, is so 
dangerous and treacherous that it may 
be termed a constant menace to public 
health and must be confined to the piping 
that is intended to convey them. This 
means that all plumbing systems should, 
for public health sake, be positively and 
permanently gas tight. 

To be sure that sewer gas will not 
_ enter a building via the plumbing system, 
all house drainage and vent piping must 
be tested and proved sewer gas tight. 
To do this safely and properly means 
that all of the roughing should be water 
tested under pressure. Then after all 
fixtures are set and the job finished a 
smoke test should be applied to be sure 
that on completion of the work, every 
part of the entire system is absolutely 
gas tight. 

But even these precautions, although 
absolutely necessary for safe installa- 
tions, are not enough. The system must 
be designed along the lines of accepted 
sanitary principles. All trap seals must 
be safeguarded against syphonage and 
air compression by an adequate system 
of venting and air relief piping. The 
methods of installation, and numerous 
details of construction necessary for safe 
installations should be explained in your 
city’s plumbing rules and regulations 
and every plumber should work by them. 

Still, that is not all. There should be 
a competent plumbing inspector, a man 
chosen from the journeymen’s or prac- 
tical master plumbers’ ranks, who will 
inspect all installations and see that they 
conform to the rules and regulations. 
These, then, are the major points for a 
good essay. We believe you will be able 
to prepare something good from them. 


Comparative Quantities in Coal and 
Oil for Heating 900 Square 
Feet of Radiation 


HAVE a friend who has a vapor job 

installed in his residence. His resi- 

dence is wood constructed and stuc- 
coed on the outside. He has about 900 
square feet of radiation on this job, 
which is enough to heat it. 

I want to know if you can figure up for 
me how much coal he should burn during 
his heating season. He has never burnt 
coal because he has an oil burner. He 
thinks that he is burning too much oil. 
Therefore, I would like to get some check- 
up on about how much coal he would use 
on this job and give him a comparison 
with his burner. Salsas Nou 

Ans.—A heating season is generally 
figured as 231 days, and the oil and coal 
consumption figures following are based 
on that period of time. 

Experience shows that a true vapor- 
vacuum system of heating having 900 
square feet of installed cast-iron radi- 
ation, an amount sufficient to maintain 
an inside temperature of 70 degrees Fah- 
renheit with an outside temperature of 
zero, would require 28 tons of stove size 
anthracite to carry it through the sea- 
son. 

This amount is based on maintaining 
a temperature of 70 degrees for 16 hours 
during the daytime, and a temperature 
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of 55 degrees for eight hours while the 
fire is banked at night. That would be 
equivalent to an average temperature 
of 65 degrees over the 24 hours, with an 
average seasonal temperature of 36 
degrees. 

It is further assumed that the system 
is so designed and installed that no extra 
coal is required to overcome defects of 
the piping system, or make up for lack 
of radiation in any part of the house. 
Also that all mains and the boiler are 
covered with a good heat insulating ma- 
terial in an approved manner so that 
the least possible amount of heat will 
be wasted. 

The same system heated with oil would 
consume 4300 gallons during the season, 
operating 15 hours per day at a tem- 
perature of 70 degrees Fahrenheit, and 
55 degrees at night. 

If the building were maintained at a 
uniform temperature of 70 degrees 
throughout the entire 24 hours, day and 
night, it would require 34 tons of coal 
per season, or 5246 gallons of oil. 


—— 


Correct Way to Connect Up a Tank 
Heater to Range Boiler in Cellar 


WOULD appreciate your sending a 

layout of what you consider correct 

circulation from an upright boiler 
which may be located in a cellar and is 
connected with a tank heater. I have 
installed quite a number of jobs with 
circulations which have worked O.K. 
But if there is anything new in the field 
of your experience I would be pleased 
to receive it from you if possible. 

I think there is a new system, and you 
may have it. I hope to receive some- 
thing new in hot water circulation that 


tor 7o 
Jules 


Fig. 1, “G. L.,’ N. J—Sketch Showing 
Correct Method of Connecting Up a 
Coal-Fired Tank Heater to Vertical 

Range Boiler in Basement 


I can use in private houses with three or 
four bathrooms on two or three floors. 
rete Lineman) s 

Ans.—The sketch, Fig. 1, illustrates 
what is probably the very best method of 
connecting up a coal-fired tank heater 
with a vertical range boiler in the base- 
ment of a residence having hot water 
circulation up to the fixtures. 

Note that we place a light swing check 
on the circulation pipe from fixtures, 
also a pressure relief valve on the cir- 
culation between tank heater and boiler, 
and an automatic damper regulator in 
the flow main over the tank heater. 


The check valve prevents cold water - 


from being drawn at the hot water 
faucets through the circulation line. The 
pressure relief valve prevents the boiler 
from being burst by expansion. 

The automatic damper regulator holds 
up a reasonably uniform temperature of 
hot water in the boiler. In other words, 
it automatically keeps the boiler hot all 
the time. It also should prevent the 
tank heater from generating steam. We 
trust that this will help you. 


can be installed. 


Write for Bulletin 


AND HOT WATER FITTERS REVIEW 


oHOENIX 


PRODUCTS 


When Thinking of Brass Fittings 


“PHOENIX” 


Associate the thought with the HIGHEST 


QUALITY and SERVICF and here is why— 
1—ALL FITTINGS MADE OF RED METAL 


2—HEAVY, HAVING SUBSTANTIAL WALLS 
3—EXCELLENT WORKMANSHIP 
4—THE RIGHT PRICE 
5—SERVICE 


The ‘‘Red Brass’’ Fitting Line 


FLAT OR ROUND BEAD 


JOBBERS—WRITE FOR 1926 CATALOG ‘‘B” 


PHOENIX BRASS 
FOUNDRY 


NG IRVINGTON, N. J. 


NIEDECKEN SHOWER 


PATENTED 


Tae “UNO” Way 
Mr. Plumber! 


There are thousands of homes which have a roll rim tub 
in the bathroom over which this permanent Shower Bath 


MILWAUKEE, 


The cost is reasonable and it is so easily 
put in place without cutting floors or walls that it will 
appeal to the home owner. 


HOFFMANN & BiLLincs Mrc.Co. 


UFACTURERS SINCE 1855. 


U. S.A. 
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Legal Service Department 


“es PLUMBERS TRADE JOURNAL 
has established a legal department in 
order that its many readers may have an 
accurate, authoritative service in helping 
them solve such legal problems as arise 
in the course of their business operations. 

This service is entirely free and all 
subscribers are urged to avail themselves 
of it. If there are any legal techni- 
calities about which you are not sure, or 
if you desire advice on any matters per- 
taining to the law, write to THE LEGAL 
EDITOR, PLUMBERS TRADE JOURNAL, 
239-241 West 80th Street, New York City. 
—Lditor’s Note, 
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How Could Title to This Boiler Be 
Lawfully Retained ? 


ERE’S a case where a proposal was 
made to replace a boiler, with in- 
cidental changes in basement pip- 

ing amounting to $1,200, in an apartment 
building on which there were three mort- 
gages amounting to $15,000 (the prop- 
erty having a conservative value of 
$25,000) and where the owner was to 
pay one-third on completion of the work 
and balance on equal monthly payments. 

Now, the owner was not in a position 
to give endorsed notes for the balance, 
as he did not have the required satis- 
factory business references, having never 
been engaged in the pursuit of a busi- 
ness of his own. 

What arrangements could have been 
reached that would have ensured pay- 
ment? 

Could any legal lease or other method 
of retaining title to the boiler or other 
materials be arranged that would be 
strong enough to withstand claims of 
mortgages in the event of a foreclosure 
or a forced sale? SO Wieg ders Cage 

Ans.—yYou could have protected your- 
self and insured payment by selling and 
installing the boiler and piping in the 
mortgaged building under a conditional 
sale contract, recording said contract 
with the Registry of Deeds in the county 
or district where the building is located, 
within ten days after the contract was 
made. The laws of Massachusetts cover- 
ing this point, provide as follows: 

“Conditional sales of certain classes 
of personality, afterwards wrought into 
or attached to the realty, may be ren- 
dered valid as against a mortgagee, pur- 
chaser or grantee of the realty, by re- 
cording the contract of conditional sale 
in the Registry of Deeds for the county 
or district where the real estate lies, 
within ten days after its execution.” 

In New York State we have a similar 
statute which provides that the condi- 
tional sale contract, or a copy thereof, 
together with a statement signed by the 
seller briefly describing the realty and 
stating that the goods are to be affixed 
thereto, shall be filed, before they are 
affixed, in the office where a deed would 
be recorded or registered, to affect such 
realty. 

It therefore follows that where chat- 
tels are placed upon premises under such 
an agreement properly filed and ac- 
quiesced in by the owner, they remain 
personal property, and are removable by 
the seller unless they are fully paid for, 
providing they can be removed without 
substantial injury to the building. 

This seems only right and just as a 
prior mortgagee certainly could not say 
he was induced to enter into the mort- 
gage by the presence on the property of 
the chattels in question, as they were 
subsequently attached. 

It is well settled in this State that 
chattels may be annexed to real estate 
and still retain their character of per- 
sonal property, with the limitation that 
their removal would not substantially 
injure the property. That is, the chattel 


could not be removed without practically 
destroying it or where it, or part of it, 
is essential to the support of the building. 

It seems that, in your case, the boiler 
and piping installed by you could be re- 
moved without substantially injuring the 
building and, therefore, if you had sold 
same under a conditional bill of sale and 
filed the bill of sale as provided by the 
statute, you would have been protected. 

The best way for you to have secured 
payment, however, would have been to 
have the conditional sale agreement as- 
sented to by the persons who already held 
mortgages on the premises, but even 
though you obtained these assents to the 
conditional sale contract, it is still neces- 
sary for you to file the contract as above 
provided. 
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Question as to Whether This Note 
Violates Usury Law 


N July 5 last, a dealer in Albany, 

N. Y., purchased from me certain 

plumbing fixtures, giving me in 
payment thereof his promissory note 
bearing interest due in six months from 
date, which note contained a provision 
that if it is placed in the hands of an 
attorney for collection, the maker 
promises and agrees to pay 15 percent 
of the principal and interest as attor- 
ney’s fees. 

The note was not paid when due and 
the maker now writes me that he is will- 
ing to pay the face of the note, but will 
not pay any interest, as his attorney 
advises him that the clause in the note 
providing for attorney’s fees makes the 
note usurious and invalid and that if I 
place the note in my attorney’s hands 
for collection, he will not pay one cent. 

Please advise me if the note is valid, 
for if it is I will certainly place it in 
my attorney’s hands. The maker is 
responsible and is only trying to do me 
out of the interest which is justly due. 

<P HeO.”. 

Ans.—The clause in question is not in 
violation of the Usury Law of the State 
of New York and your note is therefore 
valid and the principal and interest can 
be collected by suit by your attorney 
with the 15 percent attorney’s fees and 
the costs of the action. 

It has generally been held that such 
a provision is valid unless in conflict with 


the Usury Laws of the State where the 
note is made and the Negotiable Instru- 
ment Law of the State of New York 
specifically provides that a negotiable in- 
strument “must contain an unconditional 
promise or order to pay a certain sum 
in money .... the sum payable is a 
sum certain within the meaning of this 
law, although it is to be paid... . with 
costs of collection or an attorney’s fee in 
case payment shall not be made at ma- 
turity.” 

In certain States, however, such a pro- 
vision has been held to be invalid and 
unenforcible for the following reasons: 
That it is contrary to public policy as 
tending to encourage litigation; that it 
is an agreement without consideration, 
or that it is an evasion of the Usury Law. 

The writer does not see how it can be 
said that such a note is without con- 
sideration, as the consideration for the 
note is certainly sufficient consideration 
for such conditional obligation; or in vio- 
‘lation of the Usury Law, as it obligates 
only in the event of the obligor’s default 
upon his principal obligation, and then 
only in event the obligee places the note 
in an attorney’s hands for collection and 
the obligor could relieve himself from 
such obligation by paying the note at 
maturity. 
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‘Big Tree’’ Moss Elected President of 
Miami Dealers’ Association 


N January 14, the Plumbing and 
Heating Dealers’ Association of 
Miami, Fla., held its annual elec- 

tion of officers for the ensuing year. A 
bumper meeting was made the most of 
by the members of this fast-growing 
organization. The officers installed were: 
F. P. Moss, president; J. B. Forbes, 
vice-president; Chas. J. Jordan, secre- 
tary; E. J. Osborne, treasurer; A. E. 
Mixon, sergeant-at-arms. 
President-Elect Moss is one of the best 
known tradesmen in the South and is 
familiarly known throughout Florida as 
“The Big Tree,” being a native of 
Miami and one of the greatest hustlers 
for the association in the vicinity. 
Among others of the old standbys of 
the “Magic City” organization are 
“Jimmie” Quinn, known in association 
circles, from coast to coast, and one of 
Miami’s most successful business men; 
K. B. (“Nick”) Moody, the popular 
plumber and apartment hotel owner, and 
Harry J. Sanborn, whose progressive 
business ideas are largely responsible for 
the new life infused into the organiza- 


WARNING! 


There are any number of safe, workable and approved oil burners 


on the market, but we wish to warn our readers against fraudulent 


schemes by which many master plumbers have been victimized. 


One general plan is to offer the dealer an exclusive selling agency 


for a period of one year, the dealer to pay for purchases, part cash 


if he will, and the balance by giving trade acceptances due in sixty, 


ninety and one hundred and twenty days. 


The company agrees to 


furnish salesmen to sell the burners on a commission basis, and 


promises the money will be available from sales before trade 


acceptances become due. 


The salesmen fail to appear, the oil burners are defective and left 
on dealer’s hands, and the trade acceptances are discounted through 
a finance company, which collects same by suit against the dealer 


claiming to be a bonafide holder for value. 


Look carefully before 


entering into a contract of this kind.—Editor, Plumbers Trade Journal. 
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tion in the last few months, causing it to 
triple its membership in that time. 
Incidentally, the Florida State Asso- 
ciation of Master Plumbers and Heating 
Dealers has awarded its 1926 convention 
to Miami Association. The big meeting 
will be held in Miami, May 4 and 5, 
when the world is expected to hear of 
the immensity of the plumbing program 
under way in that city. 
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President-Elect Schardein Pleads for Ac- 
tive Support of Louisville Association 


T its meeting on January 6, the 

Louisville Master Plumbers’ Asso- 

ciation started the year with the 
introduction of some very important 
work—developing ways and means to 
promote the advancement of the inter- 
ests of the members. Officers for the 
year 1926 were installed in their respec- 
tive offices, as follows: 

G. W. Schardein, president; Fonda 
Bosemer, vice-president; Geo. F. Roser, 
secretary-treasurer; Robert Layer, ser- 
geant-at-arms. Board of Directors—B. 
W. Brenzinger, Jacob Isaacs, Fred 
Scott. 

The Auditing Committee made a re- 
port of the money received and spent 
during the past year, after which Presi- 
dent Schardein stated that he would 
make appointments to all committees at 
the next meeting. He asked that each 
member appointed to committee duty give 
him the support that goes to make a 
successful organization. 

The Louisville Master Plumbers’ Asso- 
ciation collected a Christmas fund by 
voluntary donations from its members to 
help give some poor family a happy 
Christmas. This money was given to 
the Women’s Auxiliary to carry out the 
purpose for which it was collected. The 
Entertainment Committee of the Wo- 
men’s Auxiliary did the good work. 

They bought the materials—foods ap- 
propriate to the season. They prepared 
25 baskets and delivered them. This 
committee consisted of Mrs. L. J. Rosen- 
field, Mrs. M. E. Burke and Mrs. Simon 
Drexler. This committee certainly did 
a good job and the members surely ap- 
preciated their fine work. 


ES 
W. H. Driscoll of New York Addresses 
Michigan Chapter, A. S. H. & V. E. 


ICHIGAN Chapter, American So- 
ciety of Heating and Ventilating 
Engineers, held a very enjoyable 

buffet supper and smoker for its mem- 
bers and guests at Webster Hall, in 
Detroit, on the evening of January 11, 
with W. H. Driscoll of New York as 
guest of honor. 

Mr. Driscoll made an excellent ad- 
dress to the members of the chapter and 
emphasized the obligation of every man 
in the heating and ventilating industry, 
belonging to this society, to display an 
active interest in the progress and up- 
building of heating and ventilating. He 
spoke of the enthusiasm displayed by the 
various chapters in the progress made 
at the Society’s research laboratory and 
of the excellent support being given by 
its members. 

Mr.. Walker, Mr. Stevenson and Mr. 
Connell arranged an enjoyable program 
for the occasion. During the evening an 
interesting motion picture and other di- 


‘versions were staged by these gentlemen 


for the entertainment of the members in 
attendance. 

President Wilde urged all members of 
the Michigan Chapter to endeavor to at- 
tend the Society’s big annual meeting at 
Buffalo, the proceedings of which are 
reported elsewhere in this edition of 
THE PLUMBERS TRADE JOURNAL. 
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Master Plumbers of Wisconsin Meet at La Crosse 


Trade Problems Discussed at Two Day Convention of State Association—Noted Speakers Deliver 


_ Instructive Addresses—Motion Expressing Opposition to National Central 
_ Office Passed — Re-elect F. C. Kuetemeyer, President 


HE large attendance at the Wiscon- 
sin State Master Plumbers’ Asso- 
ciation showed the interest the 

master plumbers of Wisconsin are taking 
in their organization. The Milwaukee 
delegation arrived in two special cars. 

The convention opened at 10 A.M. in 
the La Crosse Chamber of Commerce 
Building on Tuesday, January 19. The 
minutes of the 1925 convention were read 
also the reports of the Board of Direc- 
tors, the treasurer and the secretary. 
All these reports were adopted by the 
convention. 

President F. C. Kuetemeyer gave a 
brief address in which he told the dele- 


F. A. Marbe, Duro Pump Co.; L. C. 
Welch of Baraboo, Wis.; V. M. Gasper 
of The Borden Co.; and “Sy” Martin 
of H. P. Martin & Son, Who Attended 
Convention of Wisconsin Association 

of Master Plumbers at La Crosse 


gates to keep a vigil watch on their city 
governments to forestall the buying of 
plumbing and, in fact, all building ma- 
terial by the cities direct, and hiring 
labor to complete the installation. He 
urged all the members to interest them- 


selves in politics in order to gain this 


objective. 

' “He stated that the membership of the 
State Association showed a gain of 37 
during the year 1925. President Kuete- 
meyer spoke in disfavor of the idea of 
employing an organizer to solicit mem- 
bership throughout the State, as he was 
of the opinion that if each local associa- 
tion would appoint an organizer just 
as much would be gained and the State 
Association would be saved considerable 
expense. He pointed out that the local 
associations are fully acquainted with 
the contractors in their respective locali- 
ties that would be considered eligible 
and worthy of membership in the asso- 
ciation. 

The following committees were ap- 
pointed, the first member to serve as 
chairman: 

Credential—J. McCoy, Fond du Lac; 


Walter Dusold, Milwaukee, and Fred 
Wigglesworth, Madison. 
Auditing—H. Lippert, Milwaukee; 


Geo. Mueller, Oshkosh, and O. Marquard, 
La Crosse. 

Membership—Carl Marquardt, Osh- 
kosh; F. D. Branson, La Crosse, and Jos. 
Wittig, Milwaukee. 

Resolution—E. Skogg, Green Bay; W. 
Hyland, Madison; Ed. Sullivan, Kenosha; 
H. Morris, Racine, and L. R. Friend, 
Milwaukee. ; 

Memorial—O. Dittmar, Milwaukee; C. 
Verbech, Appleton, and W. E. Graham, 
Wauhesha. 


Nominating—Jos. Brah, Milwaukee; 
Ed. Garot, Green Bay, and F. C. Grebe, 
Waupun. 

Apprenticeship—J. C. Robertson, Wau- 
watosa; H. C. Weber, Milwaukee, and 
J. L. Schonleben, Racine. 

At 2 P.M. the second session of the 
convention was called to order, and 
Mayor J. J. Verchota of La Crosse, de- 
livered a most friendly address of wel- 
come to the convention. 

Wm. G. Bergner, manager of the Trade 
Extension Bureau, followed with a talk 
that gave the convention some solid and 
cold facts of the plumbing business and 
its possibilities. Mr. Bergner opened by 
telling his own experience in the plumb- 
ing business to acquaint the members 
with the fact that he was talking from 
his heart and from actual knowledge. 
He emphasized the need of trade or- 
ganization. He urged loyalty of plumbers 
to their business and to the public, by 
giving the highest quality always to their 
customers, by not changing specifications, 
when they found they had figured too 
low when making their bids on the job. 
He also urged his hearers to try to sell 
the customers quality material and 
quality workmanship. 

Mr. Bergner expressed strongly the 
aim a plumber in business should set, and 
carry out by honesty and loyalty, that 
aim to be to further himself in business 
and maintain a high standard of plumb- 
ing. He noted the lack of women at 
this convention, and cited some of the 


good work the Women’s Auxiliaries are 
endeavoring to carry on. 

Mr. Bergner spoke expressively of the 
plumber, making himself a salesman as 
well as a good mechanical man. He told 
the plumbers to utilize the services of 
the Trade Extension Bureau which is 
for their use, also to refrain from figur- 
ing work low in order to keep their com- 
petitor from getting the job. He stressed 
the need of advertising in the plumbing 
business, and cited the difference between 
the radio and the plumbing advertising 
business. 

A basket of flowers was presented at 
this time to the convention by the wives 
of the La Crosse Master Plumbers’ As- 
sociation members. 

George Reeke of Green Bay, was the 
next speaker, his subject was “Proper 
Estimating, Etc.”’ He cited the value of 
the plumber to a community by being a 
modern business plumber. He told of 
various ways of merchandising plumb- 
ing goods, by advertising and circular 
matter, etc. 

The following delegation of Minnesota 
master plumbers were guests of the Wis- 
consin State convention: E. T. Kolar, 
president of the St. Paul Association; 
A. Peterson, vice-president of the Minne- 
apolis Association; F. C. Stellar, treas- 
urer, Minnesota State Association; W. 
C. Christensen, R. J. Mooney, O. G. John- 
son and M. E. Colletion, Minneapolis; 
H. E. Olson, Winona, and H. M. Porter, 
national director and president of the 


Top Row—Delegates From Milwaukee Attending the Annual Convention of 


Wisconsin Master Plumbers’ Association at La Crosse: 
Doubch, A. Haach, J. J. Zawerschnich and George Wesson. 
Members of the La Crosse Convention City Committee: 


A. J. Schaffer, Emil 
Bottom Row— 
George Knudsen, 


M. Hoffman, Otto Marquardt, G. Krenholz, N. J. Henzel, O. W. Radz, W. F. 
Schiem, B. J. Sverson, F. D. Branson and J. H. Smith. 
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Minnesota State Association. E. T. 
Kolar and A. Peterson gave a short talk 
on what their association is accomplish- 
ing in the State of Minnesota. 

The members were entertained in the 
evening at the Majestic Theatre. 

On Wednesday morning the conven- 
tion was called to order at 10 o’clock. 
W. T. Simon of the Wisconsin State In- 


dustrial Commission, was the first 
speaker. His talk was on “Apprentice- 
ship.” He told of the many advantages 


of the apprenticeship law of Wisconsin, 
which is claimed to be the only State in 
the Union to have such an apprentice- 
ship law. He advised strongly that all 
plumbers who employed apprentices to 
be sure and indenture them. He an- 
swered all questions from the floor re- 
garding the apprenticeship law. 

Frank R. King, State plumbing in- 
spector, gave a well-defined talk with 
statistics of the work of plumbing in the 
State of Wisconsin for the year 1925, also 


Otto Schoeller of Milwaukee, and H. O. 
Blank, Thiensville, Photographed To- 
gether at La Crosse, Wis., During 
1926 State Master Plumbers’ Associa- 

tion Convention 


the plans for the year 1926, which in- 
cluded modern facilities at fairs, tourist 
camps and boys and girls camps. 

The convention passed a motion that 
was referred to the incoming directors, 
that a journeyman plumber, holding a 
master plumber’s license, must use such 
license by entering business in a reason- 
able time or else the license will be re- 
voked, as some journeymen are using 
their licenses as clubs over the heads of 
their present employers. 

On Wednesday afternoon, Jos. Brah, 
delegate to the 1925 National Convention, 
was called upon for a report of the con- 
vention. He gave an excellent outline of 
the happenings of that important meet- 
ing. 

Fred Wigglesworth of Madison, gave 
a short talk on the need of organization, 
telling the convention of the wonderful 
organization they have at Madison. 

Oscar Dittmar of Milwaukee, was next 
called upon. He emphasized the need of 
a plumber being a business man. He 
urged all members to read their trade 
papers. 

National Director H. M. Porter of 
Minneapolis, was the next speaker. He 
gave a general outline of the workings 
of the National Association and its com- 
mittees. He told of the resolution that 
was referred to the incoming Board of 
Directors at Portland, which related to 
a permanent office for the National As- 
sociation. 

After a short discussion on the floor 
of the convention a motion prevailed that 
the Wisconsin State Association was 
unanimously opposed to the establishing 
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of a permanent office. The convention 
endorsed the “Make a Wholesaler a 
Wholesaler” resolution. 

Jacob Schuh, as a representative of the 
Master Plumbers’ Insurance Co. of Mil- 
waukee, spoke on the need of an or- 
ganizer for the State Association, ex- 
plaining that the expense for such organ- 
izer would be borne by the Insurance 
Company. This announcement was the 


 TeLCORENT 
™FWATER__KENT : 
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P. J. Hanley and L. R. Friend of Mil- 
waukee, Attending Annual Convention 
of Wisconsin Master Plumbers’ Asso- 
ciation, Held This Year at La Crosse 


cause of considerable discussion. As a 
motion was carried during the 1925 con- 
vention leaving it to the State Board of 
Directors to appoint an organizer, if the 
right man was found, so it was left to 
the incoming Board of Directors, that 
when they found the man suited for the 
position, to appoint him, and have all 
cost borne by the State Association with- 
out the aid of the Insurance Company. 

Otto S. Laatsch of the North Side 
Club of Milwaukee, captured the kit of 
specialties given by the J. A. Sexauer 
Mfg. Co. The firm of Tank .& Patek, 
also of the North Side Club of Mil- 
waukee, took home the portable vise 
stand given by H. P. Martin & Sons Co. 
of Owensboro, Ky. 

The following officers were elected: 


F. C. Kuetemeyer, Milwaukee, reelected 


president; Jas. B.* Sullivan, Stevens 
Point, vice-president; Chas. Pelunek, 
Milwaukee, reelected secretary; E. F. 


Henoch, Milwaukee, reelected treasurer. 
The foregoing officers and W. F. 

Murphy of Sheboygan, are to be the 

directors for the ensuing year. 

Earl Skogg, Green Bay, and Hugo 
Lippert, Milwaukee, were elected dele- 
gates to the National Convention with 
Harry Morris, Racine, and F. M. Bran- 
son, La Crosse, as alternates. The selec- 
tion of the next convention city was left 
to the incoming Board of Directors. 

The banquet and entertainment was 
held Wednesday evening in the Chamber 
of Commerce Building. F. M. Branson 
officiated as toastmaster. 


es 


Master Plumbers Sponsoring Special 
Feature at Forthcoming Exposition 


INAL details of the publicity cam- 

paign to be waged for the Eighth 

Annual “Own Your Own Home” 
Building and Equipment Exposition, 
which is scheduled to take place in New 
Madison Square Garden, New York City, 
February 20 to 27, inclusive, were con- 
cluded at a luncheon held in the rooms 
of the Transportation Club, Biltmore 
Hotel, at noon on January 26. 

After a tasty repast had been par- 
taken, open discussion followed, during 
which a resolution, to the effect that the 
exposition be formally opened by Mayor 
Walker of New York City, was carried. 
Arrangements were perfected for the 
broadcasting of the opening ceremonies, 
and for adequate daily advertising in the 
local press, during the period of the ex- 
position. One thousand invitations will 
be sent to association and club officials 
and celebrities in the Metropolitan area, 
requesting them to attend an advance 
showing of the exhibition on the evening 
of February 20, from 6:30 to’8 o’clock. 

The craft will be interested to know 
that, in addition to the many exhibits to 
be displayed by manufacturers of plumb- 
ing and heating appliances, the Greater 
New York Association of Master Plumb- 
ers, Manhattan branch, will conduct a 
most interesting educational feature: 
the evolution of the bath, from prehis- 
toric times to the present day. Sanita- 
tion, and the part it has played in the 
upbuilding of modern civilization, will 
be the big feature. Dave Diegen of Cana- 
van & Diegan, Inc., is in charge. 


Visitors From Minnesota Attending Annual Convention of Wisconsin Associ- 


ation of Master Plumbers at La Crosse: 


F. C. Stellar, P. J. Mooney, M. 


E. Colliton, O. G. Johnson, H. Merwin Porter and W. C. Christenson, 


all of Minneapolis. 


Mr. Stellar Is Treasurer of Minnesota 


M. P. A., While Mr. Porter Is President of That Bod 
Well as a Member of the Board of pee NAG Pas 
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Letter Box Open to All 


& Goodness Is Found In The Most Radical Mind 


We Neither Approve Or Condemn - - 


EB 


Contributors Must Assume Responsibility For Correspondence 


Mr. Guion is Inclined to Regard Fre- 
quent Repetition of Plumbers’ Jokes 
With Spirit of Tolerance 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND Hot WATER FITTERS REVIEW: 


HAVE a few unrelated thoughts re- 

garding the plumbing business, picked 

up here and there during the year 
past, regarding the public’s conception 
of the typical plumber. 

My ideas along this line are not in- 
tended as an answer to Mr. Carey’s letter 
in your January 15 issue, but are offered 
simply as the other side of the contro- 
versy. 

The butt of magazine jokes and vaude- 
ville sketches is as far from the true 
picture as is the long-whiskered hayseed 
with a straw in his mouth who is sup- 
posed to represent the real farmer of 
today. And yet I don’t have the same 
rabid feeling one frequently observes in 
some quarters toward this poking of fun 
at our industry. 

Let’s get off a little distance and look 
at ourselves. It’s always a good thing 
to maintain our sense of humor. Let’s 
‘laff it off” with the others. The fact 
that these jokes rankle rather indicates 
there is some bit of truth in them. We 
can smile with others at the rough places 
passed on the road to the top only when 
we reach the top ourselves. 

Then, too, I am not so sure but what 
it is working a double good—first, be- 
cause ridicule is a high-pressure method 
of quickly getting under anyone’s skin— 
and that’s what some of us need to make 
us see the light; and, secondly, it is ad- 
vertising—perhaps not so favorable for 
those who find their own experience ex- 
aggerated, but let’s say in a class with 
the Ford jokes. 

Now, I don’t know how true it is but 
I have heard that the Ford Motor Com- 
pany encourages jokes and “stories” 
about the Ford car and even goes so far 
as to pay someone to think them up. 
It’s advertising because most of it is so 
grossly exaggerated it is palpably un- 
true—but it centres attention on the 
Ford car. 

Let’s not go up in the air on this 
plumbers’ joke matter. Let’s convert the 
kick into a boost. Let’s use it to spur 
us on to better things and make the 
noble and ancient profession which has 
done for the health of mankind in a 
material way what the physician has 
done for the physical body, take its right- 
ful place in the esteem and recognition 
of people everywhere. 

If I may be pardoned for ringing in 
my own company on this discussion, it 
was the very conviction that this splen- 
did business should be “honorable before 
all men” that led us to start our his- 
torical series of advertisements which 


have been received in so friendly a man- 


ner by the trade. 

We are trying, just as one manufac- 
turer among many, to do our bit in 
recognizing and pointing out the im- 


portant place sanitation has always oc- 


cupied in the world’s affairs from the 
most ancient times. 

There is something stirring in the 
thought that we of today inherit the im- 
provements and ideas which have come 


down through thousands of years of the 
world’s civilization. 

More and more the plumbing industry 
will call to its ranks the best brains in 
the business and the professional fields, 
as evidenced by the educational work 
which is being actively undertaken 
throughout the length and breadth of 
the country. We feel it here. 

There is evident an increasing demand 
from trade schools, colleges with techni- 


cal courses, high schools and directors of - 


apprenticeship courses for the entire 
series of historical advertisements for 
use in their educational work. 

Summing it all up, I feel a deep con- 
viction that a better day is dawning for 
the whole industry—a day bigger with 
opportunities for larger public service 
and bringing with it a truer recognition 
of the rightful place the sanitary engi- 
neer occupies in the complex scheme of 
modern civilization. 

A. D. Guion, 
Bridgeport Brass Co. 

Bridgeport, Conn. 


Commends Stand Taken by Ohio Sani- 
tarian Relative to Plumbers’ Jokes 


EDITOR OF THE PLUMBERS TRADE JOURNAL, 
STEAM AND Hot WATER FITTERS REVIEW: 


HAVE read with a great deal of 

interest the letter of Thomas M. 

Carey of the Carey & Hall Company, 
Defiance, Ohio, which appeared in the 
Letter Box Department of the January 
15 issue of your excellent publication. 
Mr. Carey, the author of the letter in 
question, is thinking along the right line 
in connection with this question of purg- 
ing the trade of the causes for ridicule 
and jokes which are appearing from 
time to time in the newspapers of the 
country. 

Our plumbing and heating industries 
have been suffering for years from these 
unnecessary and infamous attacks when, 
in fact, we should have been aided in 
every possible way in our efforts to place 
the country on a healthy foundation, 
through our work of sanitation in the 
home and elsewhere. ; 

The master plumber, as we recognize 
him in the United States, has risen from 
elementary stages and by the process of 
evolution is now better equipped by edu- 
cation and training to make us clean, 
healthy and happy. The master plumber 
of today is not a mere artisan working 
with tools, but he must understand and 
use the basic laws of mathematics and 
physics. In addition to this he must be 
a business man capable of negotiating 
contracts that are fair to the client and 
profitable to himself. The master 
plumber of today is a man of high stand- 
ing in civic and social affairs in his 
community. ‘ 

Let us present these facts to the edi- 
tors of our daily press. Let us show 
them who and what we are. If we go 
to him and lay the proposition before 
them, I am sure they will listen to our 
story and be readily convinced that they 
should use their blue pencil on all scur- 
rilous attacks on the plumbing industry 
that may be submitted to them in the 
future. 


Raymond J. Collins. 
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WOMENS AUXILIARY 


Women of the Auxiliary—this 
is YOUR page! It is the place 
to tell about what you are doing, 
what you are planning, what you 
have accomplished—in fact, every- 
thing of interest to the Women’s 
Auxiliary. Use the page freely 
and read it regularly to keep in- 
formed of the activities of the 
women with mutual interests, in 
other parts of the country. Get 
the full publicity value of this 
page by sending your news regu- 
larly to Mary T. Stevens, Asso- 
ciate Editor, Plumbers Trade 
Journal, 239 West 30th Street, 
New York City. 


A Message to the Women of the 
United States Who Are Inter- 
ested in Our Trade 


EAR Comrades of Our Women’s 
Auxiliary: We have stepped from 
the old year, which held so much of 

profit for our work, into a new year. In 
our survey of the past seven years, what 
do we find? As an auxiliary devoted to 
the unselfish interests of the parent 
body—the men who 44 years ago con- 
secrated themselves to the building a use- 
ful association—we have to our credit an 
untarnished prestige. We look upon 
them as parents ever mindful of our 
growth. The world little knows their 
worth. : 

This being true we have much to re- 
joice over when we say “I cannot be 
bothered with Women’s Auxiliaries. I’ve 
all the clubs and social duties I care to 
assume,” what does this mean? A de- 
nial of our fraternal interests. What are 
these fraternal interests? Social, Benevo- 
lent, Educational, Civic and to cherish 
the men who have builded for you and 
me an organization that has survived 
the wicked onslaught of men of unfair 
minds, the insipid jokesters and a multi- 
tude of discouragements. 

In the years to come your children and 
their children’s children will rise up and 
proclaim their greatness. None of us 
may ever reach the Hall of Fame, but 
in the hearts of a grateful people who have 
enjoyed the comforts and the lessened 
drudgery of daily household toil will 
reverence us. 

Women, I plead with you come in 
greater numbers into our fold. There is 
no investment you can make where the 
profits are so large. You will honor your 
husband’s profession; in honoring him 
you honor your womanhood, your fami- 
lies. Do you think lightly of this. The 
men have thought it worthwhile; can we 
do less? ; 

Let us rally around our auxiliaries 
and, when June, 1926 comes, we will 
gallantly march into our “Old Ken- 
tucky Home” with an increased member- 
ship, waving aloft our flag of Fidelity. 

Give of your influence. Teach your 
children that we are worthwhile. In the 
world of science, of health, of benefits 
to the whole world, we hold a high place. 

May we see an increased membership 
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ASSOCIATE EDITOR. 


ACTIVITIES 


in all Local and State Auxiliaries? 
Where there are no auxiliaries, a mem- 
bership may be had in your nearest 
State or Local. Failing in this, we in- 
vite you into the National Auxiliary. 

We are not a weak society where you 
ean’t find enjoyment. We are not as 
robust as we will be if our numbers are 
increased. 

The response to the scholarship has 
been good; we have passed the $500 mark 
and six months to go. Will we win? No 
question about it. 

With a heartful of happy memories, 
The Officers of Women’s Auxiliary. 

By Mrs. Fred Hacker, 
Corresponding Secretary, 
Kansas City, Mo. 
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Local Auxiliary Organized in Utah 


HE Provo, Utah, Women’s Auxiliary 
of the Master Plumbers’ Associa- 
tion is the first auxiliary that has 

been organized in the State of Utah. 
The Provo organization is very young, 
having but recently been formed. 
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Illinois Women’s Auxiliary Elects 
Officers at Danville Convention 


HE Women’s Auxiliary of the Illi- 
nois Master Plumbers’ Association 
had an interesting and enthusiastic 
attendance at the Danville convention, 
January 19-21, forty ladies from various 
parts of the State being in attendance. 
The social events, as indicated by the 
program during their three days’ stay 
in Danville, were all enjoyable eyents 
and the ladies who attended will carry 
back with them a very pleasant memory 
of their visit to Danville. 
The retiring president of the auxili- 
ary, Mrs. George A. Kearney of Evanston, 


donated a beautiful silk shawl which she 
brought back from Rome during her 
visit to Europe last year. Every mem- 
ber of the auxiliary, whether present 
at the convention or not, was given an 
opportunity to win this beautiful article 
of wearing apparel. It was captured by 
Mrs. Peter Feltmann of Chicago. 

On account of the fact that she is 
now a resident of Evansville, Ind., Mrs. 
Wm. G. Bergner, formerly of Granite 
City, Ill., tendered her resignation as 
treasurer of the auxiliary. 

The following officers were elected for 
the ensuing year: President, Mrs. Robt. 
Liss, Chicago; first vice-president, Mrs. 
Roy Young, Champaign; second vice- 
president, Miss Emma Oekel, Peoria; 
third vice-president, Miss Mamie Hirth, 
Bellville; fourth vice-president, Mrs. M. 
L. O’Malia, Evanston; secretary, Miss 
Jeanette Finn, Chicago; treasurer, Mrs. 
Ben Vodde, East St. Louis. 


nop pe Se 
Minneapolis Added to Recently 
Organized Auxiliaries 


HE Minneapolis, Minn., Women’s 

Auxiliary is another infant organi- 

zation. Despite its youth, it 
promises to be a very wide-awake body, 
as it has gone about things in a busi- 
nesslike manner, electing officers and 
planning for a dance. 


Jersey City, N. J., Under New 
Guidance for 1926 


HE newly-elected officers of the Jer- 
sey City, N. J.. Women’s Auxiliary 
were installed by State President 

Mrs. Charles Zimmerman at the Masonic 
Temple on Tuesday evening, January 5. 
Mrs. Zimmerman was assisted by Mrs. 
William T. J. Orriss, State secretary, and 


Officers and Directors of Iowa Women’s Aumiliary Attending Annual _ 


State Convention at Des Moines: 


Mrs. Rosene, Director, Des Moines: 


Mrs. Nessler, Director, Dubuque; Mrs. Hagan, Treasurer, Sioux City; 
Miss Waliace, Secretary, Des Moines; Mrs. Pray, Vice-President, Fort 
Dodge, and Mrs. Bailey, President, Des Moines. 
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several out-of-town visitors and master 
plumbers were guests of the evening. 

The regular business meeting of the 
Jersey City Auxiliary preceded the in- 
stallation of officers, which are as fol- 
lows: President, Mrs. Joseph Sprouls, 
who succeeds Mrs. J. J. Corcoran, wife 
of the New Jersey State president of the 
Master Plumbers’ Association; vice-presi- 
dent, Mrs. J. Sharrock; secretary, Mrs. 
L. Komoski; treasurer, Miss Marguerite 
Bailey. Trustees—Mrs. Daniel A. Mc- 
Killip, Mrs. J. Lundberg and Mrs. Wil- 
liam Mullholland. 
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Philadelphia Elects New Officers 


T a meeting of the Philadelphia, Pa., 
Women’s Auxiliary, held on Thurs- 
day, January 7, the following offi- 

cers were elected to serve for the ensu- 
ing year: President, Mrs. Harry Stil- 
well (reelected); vice-president, Mrs. 
George Hicks; treasurer, Mrs. William 
Beahm; secretary, Mrs. Harold C. As- 
quith. 

The Women’s Auxiliary has been bene- 
ficial in promoting social interests among 
the members of the association and also 
has found time to devote to charitable 
work among the needy poor. 

During the Christmas season just past 
the auxiliary distributed 16 baskets full 
of Christmas cheer. 


$$ Qe _—__ 
New Jersey State Board Meeting 


HE Elks Club, Bloomfield, N. J., was 

the scene of the first quarterly 

meeting of the New Jersey State 
Board of Directors of the Women’s Aux- 
iliary on Tuesday, January 19. Every 
member but one was present to partici- 
pate in the meeting and enjoy the hos- 
pitality of the Montclair-Bloomfield Wo- 
men’s Auxiliary. 

State President Mrs. Charles Zimmer- 
man presided and, in her usual efficient 
manner, disposed of the usual routine 
business. The subject of contributing to 
the National Scholarship Fund received 
attention and brought forth an inter- 
esting discussion. It was decided that 
each local discuss the subject in detail 
at its meetings and the final report will 
be sent to National President Mrs. E. D. 
Hornbrook at a later date. 

Mrs. Zimmermann extended a standing 
invitation to all auxiliary members to 
attend the State Board meetings. This 
invitation was to be carried home by 
each local representative. 

Mrs. J. J. Corcoran, past president of 
the Jersey City Auxiliary and State 
trustee, told of several very successful 
joint dinners her local auxiliary had 
had with the Master Plumbers’ Associa- 
tion and how much they had been en- 
joyed by all. This suggestion was con- 
sidered a very good one and will prob- 
ably be adopted by other local auxiliaries 
and associations. 

Mrs. Charles J. Samuel, president of 
the Montclair-Bloomfield Auxiliary, in 
extending hospitality to the visitors, said 
some complimentary things about the 
State president, Mrs. Zimmermann, and 
her achievements in the auxiliary field. 

It was decided to hold the next meet- 
ing of the board in Orange, date to be 
decided upon later, subject to the con- 
venience of the Orange Auxiliary. The 
meeting then adjourned. 

At 6:30 o’clock, the members of the 
State Board, as guests of the local aux- 
iliary, sat down to a delightful dinner, 
at which the members of the local Mas- 
ter Plumbers’ Association and Auxili- 
ary members were present. Past State 
President Joseph Durr addressed the 
gathering and assured the guests a warm 
welcome. He then invited the entire 


280—J 


assemblage to attend a local theatre, as 
guests of the Montclair Association. 

Mrs. Zimmerman gave a brief talk on 
her auxiliary efforts and her pleasure in 
her work. She was followed by Mrs. 
Samuel, whose remarks were also brief 
and to the point. 

The entire party then proceeded to the 
theatre to enjoy a social and entertaining 
evening. The Montclair-Bloomfield Aux- 
iliary and Association indeed proved 
themselves royal hosts. 
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New Officers for North Hudson, N. J., 
Installed 


HE occasion of the dinner and in- 

stallation of officers of the North 

Hudson, N. J., Master Plumbers’ 
Association was made doubly interesting 
by the presence of the local Women’s 
Auxiliary. The auxiliary installed its 
officers for 1926 at this dinner, held on 
Monday evening, January 4. 

Mrs. August Stellar was elected 
president; Mrs. August Kreiger, vice- 
president; Mrs. John Meffert, secretary, 
and Mrs. Charles Steller, treasurer. Mrs. 
William Jacobs is the new sergeant-at- 
arms, and Mrs. Charles Botwink, trus- 
tee, appointed for a term of three years. 
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Itineraries of T. E. B. Men 


HE following is a list of the itiner- 
aries of various field representa- 
tives of the National Trade Exten- 

sion Bureau covering different sections 
of the country during the month of 
February: 

Col. W. G. Archer—February 2, Pen- 
sacola, Fla.; 4-5, Mobile, Ala.; 9, Mont- 
gomery, Ala.; 11, Chattanooga, Tenn.; 
22, Fort Worth, Texas; 24, Dallas, 
Texas, and 25, Dennison, Texas. 

B. Jos. O’Donnell—February 1, Kala- 
mazoo, Mich.; 2, Grand Rapids, Mich.; 
4, Battle Creek, Mich.; 8, Saginaw, 
Mich.; 9, Bay City, Mich.; 10, Flint, 
Mich.; 15, Muskegon, Mich.; 16, Lansing, 


Mich:; 17, Port Huron, Mich.; 18, De- 
troit, Mich.; 19, Oakland County, Mich.; 
22, Rockford, Ill.; 23, Dubuque, Iowa, 


and 24, La Crosse, Wis. 

DP; Bs Thomas—February 1, Tampa, 
Fla.; 2, St. Petersburg, Fla.; 3, Lakeland, 
Fla., and 5, Clearwater, Fla. 

C. R. Texter—February 9, Charleston, 
S. C.; 10, Savannah, Ga.; 15, Jackson- 
ville, Fla.; 16, Orlando, Fla.; 18, West 
Palm Beach, Fla.; 19, Miami, Fla.; 22, 
Tampa, Fla.; 23, St. Petersburg, Fla.; 
24, Lakeland, Fla., and 26, Clearwater, 
Fla. 
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Forthcoming Social Affairs of Eastern 
Area Master Plumbers 


E have received notices to the 

effect that the following social 

functions are to be held during 
the current month by various associations 
of master plumbers throughout the 
Metropolitan district: 

On February 11, at Achtel-Stetters, 
844 Broad Street, Newark, N. J., the 
Master Plumbers’ Association of that 
city will hold its annual banquet, an 
event which in the past has brought a 
great amount of entertainment and sat- 
isfaction to those who attended. Samuel 
F. Wilson, chairman in charge of ar- 
rangements, expects a large attendance 
on this occasion. 

Richmond Branch, Greater New York 
Association of Master Plumbers, has 
scheduled its annual dinner dance for 
the evening of February 13, according 
to George W. Foote, chairman of the 
Entertainment Committee. The affair 
will be held at the Elks’ Club in Oakwood, 
Staten Island, and Mr. Foote promises 


all who attend, an evening filled with 
surprises. 

The Master Plumbers’ Association of 
Jersey City, N. J., will hold a gala ban- 
quet, in eonjunction with the annual in- 
stallation of officers, at the Masonic 
Club, Clinton and Crescent Avenues, Jer- 
sey City, on the evening of February 
15. Arrangements for this gala celebra- 
tion are in charge of Abraham M. Aron- 
son, chairman of the Entertainment 
Committee, 228 Bidwell Avenue, Jersey 
City, who also will handle applications 
for all additional tickets. 

On the evening of February 16, the 
Master Plumbing and Heating Engi- 
neers’ Mutual Protective Association of 
Paterson, N. J., will hold its 25th Annu- 
al Banquet and Ladies’ Night at the 
Swiss Chalet, Arcola Road, Rochelle 
Park, N. J. Harry Wallis, chairman, 
and his brother members of the Enter- 
tainment Committee report that they are 
doing their utmost to make proper ar- 
rangements for the entertainment of all 
who attend. 


————— 


Master Plumber Honored With 
Election to Local Office 


HOMAS Piston, popular president 

of the Burlington County Master 

Plumbers’ Association, Brown’s 
Mills, N. J., whose progressive achieve- 
ments are well known to the craft 
throughout the garden State, was re- 
cently elected justice of the peace of 
Hanover Township. 

It will be remembered that only last 
summer the Squire won the admiration 
of New Jersey plumbers by the amazing 
manner in which he organized the Bur- 
lington County masters, practically 100 
percent strong, in less than six weeks’ 
time, and his baby organization has since 
proven one of the flourishing units of the 
New Jersey State Association. 

For the past two months, Mr. Piston 
has been confined to his bed with a 
serious attack of kidney trouble but, with 
his usual spirit and courage he has man- 
aged to keep in close touch with local 
activities. 

Latest reports inform us that Mr. Pis- 
ton is now well on the road to recovery, 
and we would join his many friends in 
wishing him a speedy return to health, 
and a successful career in the honored 
position his townspeople have entrusted 
to his care. 


— 


Calendar Notice 


The Wm. H. Page Boiler Co., New 
York City, has recently sent to the trade 
a large 1926 calendar, printed in blue and 
black for one month and red and black 
for the next month; these colors being 
alternated for every other month of the 
year. Pictures of the company’s “Vol- 
unteer” and “Monarch” products appear 
at the top of each sheet. 


California Sanitation Leaguers Hear 
Excellent Discourse by Emi- 
nent Credit Man 


HE California Sanitation Develop- 
ment League’s first meeting of the 
year occurred at the Palace Hotel, 

San Francisco, on January 14. Paul 
Mack, as chairman, in a brief introduc- 
tory talk, presented B. B. Tregoe, man- 
ager, Western Division, National Asso- 
ciation of Credit Men. 

Mr. Tregoe sounded a warning on the 
installment plan. Taking advantage of 
its offerings, he said, slick salesmen make 
it too easy for many purchasers lacking 
business sense to purchase what they 
want, instead of what they need. An 
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instance was quoted of a person with an 
income of $200 a month signing up to 
pay $190 in installments who, when con- 
fronted with the condition, explained that 
everyone insisted on his buying and that 
was the only way he could keep them 
away from him. 

An overzealous desire for volume, re- 
gardless of profit, is a menace to be 
avoided and the astounding statement 
was made that 90 percent of all business 
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is unsuccessful during a period of ten 
years. Through fraud and _ robberies 
nearly $300,000,000 was lost last year 
and $1,000,000 has been appropriated 
for prevention of such frauds this year. 

Mr. Tregoe’s enlightening address was 


‘very well received by those on hand. 


Concluding various committee reports, 
President Kruse dismissed the meeting 
after the reading by Frank Klimm of 
extracts from League’s Code of Ethics. 


Dates o@ Annual Ganves tenn and 
Other Important Meetings 


ECRETARIES of trade associations 
are requested to notify THE 
PLUMBERS TRADE JOURNAL 

of conventions, special meetings, exposi- 

tions, dances, banquets, etc., to be ten- 
dered, so that proper publicity may be 
given these affairs. 

FEBRUARY 1-2—Annual Convention 
of the West Virginia State Master 
Plumbers’ Association, at Wheeling, 
W. Va., headquarters, Hotel Windsor. 

FEBRUARY 2-3—Annual Convention of 
Minnesota Retail Plumbers’ Associa- 
tion, in St. Paul, with headquarters at 
the Hotel St. Francis. 


FEBRUARY 3—Annual Ladies’ Night 


of the Philadelphia, Pa., Master Plumb- - 


ers’ Association, at the Bellevue- 
Stratford. 

FEBRUARY 6—Ladies’ Night of Master 
Plumbers, Steamfitters and Sheet 
Metal Workers’ Association of Eliza- 
beth, N. J., to be held at the Elks 
Club Auditorium, there. 

FEBRUARY 9-10—Annual Convention 
of the Nebraska State Master Plumb- 
ers’ Association, at Omaha, Nebr., at 
Hotel Rome. 

FEBRUARY 9-11—Annual Convention 
of the Ohio State Association of Master 
Plumbers, at Hotel Miami, Dayton, O. 

FEBRUARY 10-11—Meeting of Eastern 
Supply Association, at Hotel Astor, 
New York City. 

FEBRUARY 20-27 — Eighth Annual 
“Own Your Home” Building and 
Equipment Exposition, at New Madi- 
son Square Garden, New York City. 

FEBRUARY 22—Grand Annual Ball of 
the East Side Master Plumbers of 
Baltimore, Md., to be held at Lehman’s 
Hall, North Howard Street, Baltimore. 

FEBRUARY 22 to March 6—Second 
Annual Conference for Training 
Plumbing Instructors, at Carnegie In- 
stitute of Technology, Pittsburgh, Pa. 

FEBRUARY 24-25—Winter Meeting of 
the Central Supply Association, at 
Drake Hotel, Chicago, III. 

MARCH 2-3 — Annual Convention of 
North Dakota State Association of 
Master Plumbers, at Minot, N. Dak. 

MARCH _ 8-10—Annual Convention of 
the Indiana State Association of Mas- 
ter Plumbers, at Lafayette, Ind., at 
Hotel Fowler. 

MARCH 15-17—Annual Convention of 
the Kansas State Association of Mas- 
ter Plumbers, at Kansas City, Kans., 
at Grand Hotel. 

MARCH 22-24—Annual Convention of 
the Missouri State Master Plumbers’ 
Association, at St. Louis, Mo., at Hotel 
Statler. 

MARCH 238- 4 Avinigal Convention of 
the New York State Master Plumbers’ 
Association, at Binghamton. 

MARCH 24-26—Meeting of National As- 
sociation of Brass Manufacturers, at 
West Baden, Ind. 

MARCH 29—Annual Meeting of Heating 
and Piping Contractors’ New York 
Association, to be held at Hotel Mar- 
ten, Utica, N. Y. 

APRIL 5-6—Annual Convention of Okla- 


homa State Association of Master 
Plumbers, at Oklahoma City, at Huck- 
ins Hotel. 

APRIL 6—Annual Convention of the 
Massachusetts State Association of 
Master Plumbers, at Boston, Mass. 

APRIL 6-8— Annual Convention of 
American Oil Burner Association, at 
Book-Cadillae Hotel, Detroit, Mich. 

APRIL 8-9—Annual Convention, Louisi- 
ana-Mississippi Plumbing and Heating 
Dealers’ Association, at Pine Tree Inn., 
Bogalusa, La. 

APRIL 12-13—Annual Convention of 
Alabama State Association of Master 
Plumbers, at Montgomery, Ala. 

APRIL 13-14—Annual Convention of 
Michigan State Association of Master 
Plumbers, at Kalamazoo, with head- 
quarters at the Hotel Burdick. 

APRIL 15-16—Annual Convention of 
Arkansas State Association of Master 
Plumbers, at Hot Springs. 

APRIL 19-21—Annual Convention of 
Associated Master Plumbers of Texas, 
with headquarters at the Gunter Hotel, 
San Antonio, Texas. 

APRIL 26-27—Annual Convention of 
Georgia State Association of Master 
Plumbers, at Savannah. 

APRIL 27-28—Annual Convention of 
Colorado Society of Sanitary and 
Heating Engineers in Denver. 

APRIL 29-30—Annual Convention of 
Virginia State Association of Master 
Plumbers, at Lynchburg, Va. 

MAY 4-5—Annual Convention of the 
Florida State Association of Master 
Plumbers, at Miami, Fla. 

MAY  10-11—Annual Convention of 
North Carolina Master Plumbers’ As- 
sociation, in Goldsboro, N. C. 

MAY 14-15—Annual Convention of the 
Oregon State Association of Master 
Plumbers, at Corvallis, Oreg. 

MAY 17-18—Annual Convention of Ten- 
nessee State Association of Master 
Plumbers, at Chattanooga. 

MAY 17-19—Annual Convention of 
California State Association of Mas- 
ter Plumbers, at Los Angeles, Calif. 

MAY 27-29—Second Convention of the 
National Association of Plumbing and 
Heating Salesmen, at Detroit, Mich., 
with headquarters at the Book-Cadil- 
lac Hotel. 

JUNE 1-3—Annual Meeting of the Na- 
tional District Heating Association, at 
Niagara Falls, N. Y. 

JUNE 1-4—Thirty-Seventh Annual Con- 
vention of Heating and Piping Con- 
tractors’ National Association, with 
headquarters at Willard Hotel, Wash- 
ington, D. C. 

JUNE 20—Annual Convention of Mon- 
tana State Association of Master 
Plumbers, at Boulder Hot Springs. 

JUNE 21—Annual Convention of the 
Kentucky State Association of Master 
Plumbers, at Hotel Kentucky, Louis- 
ville, Ky. 

JUNE 22-24—Annual Convention of the 
National Association of Master Plumb- 
ers of the United States, at Louisville, 
Ky. 


Ci Ti i th 


aly, 
va 4 


hd] 


fer e 


il 


KA 


| CS 
He 


— 


BY. 


i 


i 


We PLUMBERS TRADE JOURNAL 


TSE : (rey aby. ata aalort 


%, 
4 


or OC) O 0) Ol OO OG) Ole G2 G7! 


THE KIWANIS CLUB OF LOUISVILLE, KY., recently entertained Col. W. G. 
Archer of the Trade Extension Bureau, who spoke to them on the subject of Voca- 
tional Training. Here he is with a group of master plumbers, plumbing inspectors 
and manufacturers’ representatives who accompanied him. The Colonel was such a 
modest violet when this photograph was taken that we’ve had to stick an arrow into 
the picture so you’d know where to find him. 


J. D. SMITH of Traverse City, Mich., uses a truck whose sides con- 
tain striking representations of fully equipped bathrooms. Here is a 
stunt that produces business because it gives the public visual evidence 
of his business. 


NO, THESE CHAPS ARE NOT STRIKING COAL MINERS—The 
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ALFRED LEVARD, a French sanitarian, designed and 


ay 


THE GENTLEMAN SO HEAVI- 
LY LADEN WITH LITERATURE 
is that redoubtable association 
worker, John A. Quinn of Philadel- 
phia. John is not only president 
of the Quaker City’s Association of 
Master Plumbers, but also chair- 
man of the National Apprentice- 
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festive attire has been assumed because they are about to guide a lot built this bethroom for a model apartment that was part 
of Rotary Clubmen through the N. O. Nelson Mfg. Co. plant, Memphis, of a recent display made by a leading French department 
Tenn. “In the order of their appearance,” so to speak, they are: W. store during the International Exposition of Decorative 
M. Bolton, Arkansas representative; D. T. Griffith, credit manager; Arts. The bathtub is made of black and white marble, 


W. M. McKinney, assistant branch manager. 


sunk 8 feet below the floor level. 
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REVELLERS AT THE ST. LOUIS PICNIC—Henry Moore, J. Hoeffner, Mrs. 


Striebel, J. H. Sieckman, Mrs. J. H. Sieckman, Mrs. Henry Moore, Mrs. J. THE INSTITUTION OF SANITARY ENGINEERS, Eng- 
Hoeffner, Paul Becker, Mrs. F. Murphy, W. CG. Heinrichs. There were lots of land, has just elected Mrs. Cloudesley Brereton a fellow of 
others present, of course, but they got away before THE PLUMBERS TRADE the organization. She is the first woman sanitarian so hon- 
JOURNAL picture-snapper could record their features. ored. She has also been made a fellow of the Royal Sanitary 


Institute. (Photo by P. & A. Reproduction forbidden. ) 
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DO YOU RECOGNIZE HIM? If 
you don’t we’ll tell you his name. 
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genial likeness of William White, 


It’s John A. Bronzonie of Tampa HALF A DOZEN TEXANS who hel i ; i i i 

: ] pa, ped liven things up at the chief plumbing inspector of Buf- 
Lt aa ye ae ie pee a ! Dallas Convention of the Texas Ass’n of Master Pianitaes? In falo, N. Y. Photographed by THE 
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THIS IS ONE OF THE MOST UNIQUE TILE PICTURES ever exe- 


MAX FINZEL OF OAKLAND, CALIF., knows a few things about displaying cuted and was presented to the firm of Peck & Co., Amsterdam, Holland, 
goods in a sales-inviting fashion and the above photograph shows just a portion sanitarians, by its staff in 1907 on the occasion of the company’s fiftieth 
of Max’s salesroom. The floral garniture represents some tokens of regard re- anniversary. The buildings shown represent Peck & Co.’s various 


ceived from some of the firm’s friends. branches. 


FEBRUARY 1, 1926 


a 


THE TULSA TROUBADOURS—G. 'F. Erickson 
and W. O. Senseman, both of Tulsa, Okla., turning 
up during the Oklahoma Master Plumbers’ Conven- 
tion, held not so long in Tulsa. They’ve just finished 
singing “The Old Oaken Bucket” and are getting 
ready to massacre a few of the more recent ballads. 


tension Bureau. 


{ ville, Ind. -—~y 


THE INTENT LOOKING duo gracing the 
above space consists of Frank Stinson and Al. 
Bechman, both of the Buffalo, N. Y., Master 
Plumbers’ Association, taken at the Buffal¢ 
outing. We haven’t the slightest idea what Al 
is gazing at. Maybe he’s hungry and is try- 
ing to find the cook. 


J. Toole, Pittsburgh; E. D. Barry, Erie. 


AT THE KANSAS CONVENTION in Emporia a few moons back were Mrs. J. P. 
Neale, J. P. Neale, Mrs. G. E. Gilhaus, G. E. Gilhaus and J. P. Neale, Jr., all of 
Kansas City. Young Neale tried his best to ball up the cameraman by making faces 
at him and reciting allegedly funny bits culled from the Soldering Iron. 


THIS WAY to the Trade Ex- 
This, folks, is 
A. P. Eberlin, director of the 
Statistical Department, Evans- 


THE PENNSYLVANIA STATE-WIDE CONFERENCE 
ON APPRENTICE EDUCATION which took place in the 
Pennsylvania State College, State College, Pa., drew impor- 
tant men from all branches of our industry. The standees in 
our picture are: “Senator” John J. Casey, Wilkes Barre; J. 
The seated fellows 
are J. F. Driscoll, Pittsburgh, and W. F. Kerrigan, Scranton. 
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ALL DRESSED UP AND NO PLACE TO GO— 
A pathetic scene snapped at the Indianapolis, 
Ind., Master Plumbers’ Picnic. The disconsolate 
chaps in the eye-gladdening headgear are Walter 
Wiggins, Ralph Schreiner and Gerry Wieland. 
Gerry represents Aug. W. Buschmann & Sons Co., 
Indianapolis, Ind. 


ORSESHOE TOSSERS, AHOY! Here’s 
O. Moe, Salt Lake City member, Board 
Governors, Utah Association of Master Plun 
ers. This picture, taken by a PLUMBE 
TRADE JOURNAL cameraman during a 
cent outing, shows E. O. M. immediately af 
he made 497 ringers in a row. 


SPRINGFIELD, ILL., TO THE FORE! 


Bend an eye upon H. Riec} 
and W. J. Hilliard of Elmhurst, and E. E. Wiesbrook, Glen Ellyn 
This picture was a by-product of the annual convention of th: 
Illinois Association of Master ‘Plumbers, held not such a terribl 
while ago in Springfield. 
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A COUPLE OF STATEN ISLAND, N. Y., CELEBRITIES—An- 
thony D. Vanacore, master plumber, and Alderman R. E. Kalteméier. 
posing for THE PLUMBERS TRADE JOURNAL news-photographer 
during a lull in the proceedings at the outing of the Richmond Bor- 
ough Association of Master Plumbers, held in Midland Park, Grant 


City, Staten Island. 


THE GIRL SCOUTS AT WORK. The two energetic youngsters at the laundry 
tubs and the one at the ironing board are members of a New York City girl scout’s 
organization and are doing a little plain and fancy laundry work by way of becoming 
acquainted with household trials and tribulations. 
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“PLUMBING SHOPS ON WHEELS” are coming into wide vogue 
all over the country and here’s the attractive truck of Walker & Son, 
Charlotte, N. C. This traveling repair shop is fully equipped and con- 
tains over $500 worth of stock for emergency calls and service. If 
you make use of a “service car’ why not take a snapshot of it and 
send it in to the Pictorial Editor? 


ANOTHER DEMON HORSESHOE 
FLINGER from Salt Lake City, Utah, J. 
W. Dudley, secretary of the Utah Associa- 
tion of Master Plumbers, photographed in 
action. 


BRING ON YOUR TOUGH JOBS! Here’s 
a fellow who will handle ’em in short order. 
Folks, meet H. Borkenhagen, Jr., son of 
Herbert H. Borkenhagen, Milwaukee, Wis., 
master. 


HAVE SOME? THE THIRSTY INDIVIDUALS IN THIS GAY 


SOME OF THE “FAIR LADIES” and a quartette of young hopefuls 
who attended the outing of the Bronx, N. Y., Master Plumbers’ Associa- 
tion, held in Whitestone, L. I., and, if we can believe what everybody 
tells us, had the biggest time of their collective lives. We’re publishing 
a lot of outing pictures so you can begin to get yourself in trim for an 
active spring and summer. 


GROUP were part and parcel of the North Hudson, N. J., Master Plumb- 
ers’ Association outing, held in Maywood Grove, Fairview, N. J. Stand- 
ing are Fred Drescher, Fred Diedolf, Robert Phillips, Mrs. John Merfert 
and Wm. Johnson. Sitting—Mrs. Fred Miller and her husband, who was 
chairman of the Outing Committee. 
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MADDOCK COMPANY INAUGURATES POLICY OF 
RECEIVING DELEGATIONS OF DISTRIBUTORS 


IN CONNECTION WITH ITS gigantic advertising 
campaign and sales program for 1926, the Thomas 
Maddock’s Sons Co. of Trenton, N. J., has inaugurated 
the policy of having the company’s various distributors 
visit Trenton, inspect the entire plant and learn about 
the details contingent upon the marketing of Durock 
materials as manufactured by the Maddock people. 

As a consequence of the company’s invitation recent- 
ly sent to these various firms, a large group of sales- 
men and officers of the A. Harvey’s Sons’ Mfg. Co., 
Detroit, as illustrated in this section of the current 
edition of THE PLUMBERS TRADE JOURNAL, 
visited the plant, being accompanied by C. O. Lippy, 
the Maddock Company’s special representative cover- 
ing Detroit and adjacent territory. 

On the same day, January 8, and by the same token, 
a similar delegation of officers and salesmen of the 
C. S. Mersick Co., New Haven, Conn., swooped down 
upon the Maddock establishment, on pleasure and edu- 
cation bent, their group photograph also appearing 
herewith, in conjunction with that of the Harvey repre- 
sentatives. 

Mr. Riegel, advertising manager of the Thos. Mad- 
dock’s Sons Co., informs us in his communication re- 
porting the visits above mentioned, that the representa- 
tives of both companies expressed themselves as being 
well pleased with their respective visits, during which 
they received much valuable knowledge and information 
of a nature which they felt assured would stimulate 
sales considerably. 


ABRAM COX STOVE COMPANY’S NEW METRO- 
POLITAN OFFICE OPENED 


ON JANUARY 15, 1926, the Abram Cox Stove Com- 
pany of Philadelphia, moved its New York office from 
113 East 34th Street, to the new location at 51 East 
42nd Street, corner of Vanderbilt Avenue, known as 
the Vanderbilt Avenue Building. | 

It is felt that the new location will be more con- 
venient to the trade because it is one of the most cen- 
tralized points in the city, and undoubtedly most con- 
venient to reach. It is directly opposite the Grand 
Central Terminal into which trains enter from all sec- 
tions of the country. Shuttle trains run between this 
station and Times Square. In addition, the subway 


entrance on 42nd Street is directly in front of the 
entrance to the office building. Through this subway 


station, connection is made with the East and West Side 
subways for points in Brooklyn and Long Island. 

It was thought the trade would appreciate this move, 
not only because of the convenience of reaching the 
location, but because it is in the centre of a group of 
heating and plumbing equipment manufacturing con- 
cerns. 

The Abram Cox Stove Company completed moving 
on January 15, and invites all members of the trade who 
come to the city to visit and look over the new offices. 


IMPORTANT DEVELOPMENTS ANNOUNCED BY 
FORT WAYNE SUPPLY CONCERN 


WE HAVE BEEN INFORMED that E. W. Puckett, 
president and general manager of The P. & H. Supply 
Co., Fort Wayne, Ind., resigned his duties in the active 
management of the concern’s business affairs on Janu- 
ary 1, at which time Charles J. Stier, formerly assistant 
to Mr. Puckett, and vice-president of the company, was 
appointed to fill the office thus vacated. A similar 
change took place as well in the personnel of the Fort 
Wayne Pipe & Supply Co. 

Mr. Stier reports a verv successful business in the 
past year, looks for as good, if not better, business for 
the year 1926, and is making preparations accordingly. 

Several months ago a very desirable location was pur- 
chased within one square of the heart of the business 
centre, on which ground the company expects to erect, 
in the near future, an up-to-date concrete building to 
take care of requirements for years to come. This 
property is located near the main lines of the Pennsyl- 
vania Railroad Company, and there will be direct track- 
age into the new building. 


SUCCESSFUL SALES CONFERENCE HELD BY 
MASTER ELECTRIC COMPANY 


ON JANUARY 11 AND 12 the branch office repre- 
sentatives and distributing agents of The Master Elec- 
tric Company, Dayton, Ohio, met at the factory in that 
city for a two-day sales conference. 

The primary object of this conference was to ac- 
quaint the field organization with the greatly increased 
facilities afforded by the company’s new plant located 
at Linden and Master Avenues and into which the 
company has just recently moved. 

Sales plans were outlined for the year 1926, sales 
quotas were discussed, and considerable attention was 


On the Left We Have a Group of Officers and Salesmen of the C. S. Mersick Co., New Haven, Conn., and on 
the Right, Officers and Salesmen of the A. Harvey’s Sons’ Mfg. Co., Detroit, Mich., Are Presented, 
From Photographs Taken During Recent Visit to Great Plant of Thos. Maddock’s Sons Co., Sanitary 
Potters, Trenton, N. J. 


Sales Representatives of the Ohio Brass Company, Who 


Attended Annual Conference at Mansfield: Top 
D. R. Wolff, E. L. Murray, R. E. Shepherd. Centre 
—L. L. Wilkinson, Valve Sales Manager; W. T. 
Jameson, H. H. Crow, HE. J. Kiley. Front—T. R. 
Roberts, A. J. Kehoe and F. F. Myers 


given to the various labor-saving devices that have been 
introduced into the production routine to insure 
quality and a high rate of production. 

On the evening of January 11, at 6 P.M., the visiting 
representatives and a number of the plant executives 
held a banquet and a general get-together at the Engi- 
neers’ Club in Dayton—an affair which was heartily 
enjoyed by all. 


LEONARD PRESIDES AT HANDON BOILER 
CONFERENCE 


IN KEEPING WITH THE USUAL policy pursued 
by the Handon Boiler Corporation, a general sales 
conference was recently held at the central office of 
the concern, 101 Park Avenue, New York City, when 
virtually all traveling representatives connected with 
the organization participated in the proceedings, which 
were under the personal supervision of William T. 
Leonard, vice-president. John H. Hanson, president, 
and George W. Donaldson, treasurer, also took an active 
part in laying out plans for the company’s 1926 sales 
campaign which is expected to be a banner one indeed. 


PERFECTION STOVE COMPANY WELL EQUIPPED 
TO SERVE TRADE IN SOUTH 


THE PERFECTION STOVE COMPANY, Cleve- 
land, Ohio, manufacturing kerosene-burning household 
devices, announces the opening of a new branch office 
at 8 Courtland Street, Atlanta, Ga. Perfection products 
are now being sold through the new office direct to the 
dealers in Tennessee, Mississippi, Alabama, Georgia 
and Florida. 


Perfection devices formerly were marketed in these 
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States and Kentucky by the Standard Oil Company of 
Kentucky. The State of Kentucky is now part of the 
territory served direct from the Perfection branch office 
at Chicago. 

It is believed that this close contact will benefit both 
the manufacturer and the dealers in the six States 
mentioned. The new Atlanta territory is supplied by 
warehouses at Atlanta, Tampa, Jacksonville, New 
Orleans, St. Louis and Louisville. 


FRANK WEBB VISITING TRADE IN THE EAST 


FRANK A. WEBB, president of the Acme Frost- 
Proof Closet Mfg. Co. of Baltimore, Md., has been 
visiting the trade throughout the East during the past 
three months and reports a growing demand for his 
company’s product. 

Frank, who for many years was with the Joseph H. 
Vogel Co. of Wilmington, Del., is well known through- 
out the trade and enjoys the friendship of most of the 
jobbers of plumbing supplies. Frank travels in style 
in his new Nash coach, which enables him to make 
many calls during the day. 


STANDARD SANITARY PLANNING NEW BUILDING 
FOR LOUISVILLE BRANCH 


IT WAS ANNOUNCED recently at the Standard 
Sanitary Mfg. Co.’s branch at Louisville, Ky., that the 
company had purchased property in Louisville on East 
Broadway, where a new warehouse and office building 
is to be constructed this year as a permanent home for 
the Louisville branch. 

The firm’s local business is said to have been excep- 
tionally good during the past year, and there is promise 
of equally as good a year during 1926 because of the 
general prosperity of the district. In fact, virtually all 
of the supply companies doing business in the section, 
as well as the plumbing and heating contractors, have 
enjoyed an excellent business because of the big amount 
of new building construction carried out in the State 
of Kentucky. 


FLORIDA AGAIN BECKONS 


JOSEPH A. VOGEL, president of the Joseph A. 
Vogel Co. of Wilmington, Del., has again heard the 
call of the South, and hied himself to Miami, Fla., 
where he has extensive real estate holdings. 

Some day it may be possible for the members of the 
trade to house themselves in the palatial “Vogel Hotel” 
in Miami, if a dream of Mr. Vogel’s comes true, and it 
will then be a safe bet that “Vogels” will be found in 
every bathroom. Why not? 


THORNTON LEWIS ELECTED PRESIDENT OF YORK 
HEATING AND VENTILATING CORPORATION 


AT A RECENT MEETING of the board of directors 
of the York Heating & Ventilating Corp., Philadelphia, 
Pa., Thornton Lewis was elected president and general 
manager. Other officers were elected as follows: H. 
J. Longenecker, first vice-president and treasurer; 
Owen N. Walther, second vice-president and chief en- 
gineer; K. McLean, secretary. ‘ 

In addition to the above-named officers, the following 
are also directors: R. S. Arnold, assistant sales man- 
ager, Philadelphia; W. D. Graham, district sales man- 
ager, Cleveland; H. Berkley Hedges, district sales man- 
ager, New York City. 

The company’s main office is located at 1502 Locust 
Street, Philadelphia, Pa., and its plant at Bridgeport, 
Pa., and it has branch offices in Chicago, St. Louis, De- 
troit, Columbus, Pittsburgh, Wilkes Barre, Baltimore, 
New York, Providence, Cleveland, Boston and Lexing- 
ton, Ky. 


KOHLER BRANCH MANAGERS HOLD CONFERENCE 


SIXTEEN BRANCH MANAGERS representing 
the Kohler Co. of Kohler, Wis., in all parts of the 
United States, were present at an annual sales con- 
ference held recently at the company’s general offices. 
This conference—the first to be held in the new general 
office building which was completed at Kohler last sum- 
mer—began on January 11 and continued throughout 
the week. ; 

Selling plans were announced and discussed, not only 
on Kohler enameled ware but also on the electric power 
and light unit manufactured by the Kohler Co. 

Special entertainment for all conferees was provided 
by the Kohler organization throughout the week’s ac- 
tivities. An inspection was made of the company’s 
new office building and a tour made throughout the 
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Participants in Kohler Co.’s 1926 Sales Conferenceat Kohler, Wis. 
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Front Row—Stephen Gilmore, A. 


Hahlendorf, H. Fries, W. Kelly, H. Finch, H. Clark, H. H. Curfman, Bart Downey, W. B. Lambert. 
Second Row—A. French, Ray Rensis, H. H. Held, Ben Harff, Lowis Weld, Joe Born, John 


Kohler, J. R. Pettit, A. C. Cochran. 


Back Row—J. W. Mitchell, M. Lynch, J. H. Inman, 


R. C. Angelbeck, R. Durich, P. J. Lynch, Harvey Haynes and M. C. Beust 


entire plant. The Kohler band of 40 pieces entertained 
the branch managers with a concert at noon on the 
first day. 

The branch men present at the conference were: 
Harry Fries, Atlanta; Maurice Lynch, Boston; Bart 
Downey, Detroit; J. H. Inman, Houston; Joe Born, 
Indianapolis; H. M. Curfman, Kansas City; H. H. 
Held, Philadelphia; W. F. Kelly, Minneapolis; L. C. 
Weld, Norfolk; H. E. Clark, Pittsburgh; S. H. Gilmore, 
St. Louis; Howard W. Finch, San Francisco; J. W. 
Mitchell, Seattle; M. C. Beust, Omaha; J. R. Pettit, 
Salt Lake City; A. C. Cochran, manager of the Kohler 
Pottery Works at Trenton, N. J.; Ray Rensis of Chi- 
cago; P. J. Lynch, W. B. Lambert and A. French. 


JOINS RANKS OF BLUSHING BRIDEGROOMS 


THERE ARE FEW MEN better known in the trade 
than Charles N. Wagenseller of the Advertising and 
Publicity Departments of Mueller Co., Decatur, Ill. 
Charles has always been an attendant at annual con- 
ventions of the National Association of Master Plumb- 
ers and other important trade meetings. He always 
seemed to be alone. This condition will not prevail in 
the future for he now has a charming wife who will 
undoubtedly accompany him on these trips. Mr. 
Wagenseller was married on December 31 to Miss Mary 
M. Hodgson of Springfield, Ill. The happy couple are 
making their home in Decatur. 


PLANNING INTERESTING MEETINGS OF 
SUPPLY ASSOCIATIONS 


PLANS HAVE BEEN practically completed for 
making the midwinter meeting of the Eastern Supply 
Association one of particular interest and constructive 
value to all the members of that organization. In the 
January 15 issue of THE PLUMBERS TRADE JOUR- 
NAL the general plans for the meeting were given in 
detail. The dates of the meeting are February 10 and 
11 and the place is the Hotel Astor, New York City. 

President W. B. Bryar and Secretary McCollum of 
the Central Supply Association, are putting forth great 
efforts to make the meeting of their organization, which 
will be held at the Drake Hotel in Chicago on February 
24 and 25, one to be long remembered. 


DURO SALESMEN PROMOTED IN PENNSYLVANIA 
TERRITORY 


THE DURO PUMP & MFG. CO., Dayton, Ohio, has 
recently made a number of changes and promotions 
in its personnel in the Pennsylvania territory. C. 
W. Moreton has been appointed branch manager and 
will have charge of eight counties in the western end 
of New York State, also Warren County in Pennsy]- 
vania. He has his headquarters at 502 Dartmouth 
Street, Buffalo. H. C. Kaste has been given the title 
of branch manager and district comprising Beaver and 
Lawrence Counties, Pennsylvania. He has his head- 
quarters at 431 Third Street, Beaver. R. W. Dowdell, 


operating from Lancaster, Pa., will cover Lancaster, 
Berks and Chester Counties. J. D. Cibulka has also 
been appointed a branch manager with headquarters 
at Lewistown and F. M. Booker has been appointed 
distributor with headquarters at York, while G. L. 
Miller will be in charge of the Pittsburgh territory. 


FRANK A. KNAPP RESIGNS PRESIDENCY OF 
PITTSBURG WATER HEATER COMPANY 


INFORMATION HAS REACHED THE PLUMB- 
ERS TRADE JOURNAL to the effect that Frank A. 
Knapp recently resigned as president of the Pitts- 
burg Water Heater Co., Pittsburgh. The newly-elected 
officers are: Hartley G. Walker, president; A. Walker, 
Jr., vice-president and chairman of the Board; J. B. 
Bly, second vice-president; H. G. Mentzer, third vice- 
president; J. C. Baird, treasurer; R. L. Wright, assis- 
tant treasurer, and C. A. Detweiller, secretary. 

Further announcement will be made in an early issue 
as to Mr. Knapp’s plans for the future. 


MAKES CASH DONATION TO PERPETUATE 
MEMORY OF NOTED POTTER 


T. MONROE DOBBINS, president of the Camden 
Pottery Co., Camden, N. J., recently gave the Board of 
Education of Philadelphia the sum of $2,500 which is 
to be invested and the interest used for purchasing 
prizes for the graduating classes of the Philadelphia 
Trade School. It is estimated that the interest will be 
more than sufficient to carry out this purpose. The 
donation is made for the purpose of perpetuating the 
memory of Murrell Dobbins, the founder of the Cam- 
den Pottery Co., who was also the originator of the 
Philadelphia Trade School for boys, which was opened 
while Mr. Dobbins was a member of the Philadelphia 
Board of Education. ‘ 

While serving on that board he became deeply in- 
terested in the work of the classes in plunibing, brick- 
laying and other arts. In 1906 he inaugurated the idea 
of donating a prize to the boy who had the highest gen- 
eral standing for the final two years of the course in 
the Philadelphia Trade School. This practice he fol- 
lowed each year until his death. Since then the dona- 
tions have been continued by his son, T. Munroe 
Dobbins. 


MEETING OF VALVE SALESMEN OF OHIO 
BRASS COMPANY 


THE VALVE SALESMEN of the Ohio Brass Co., 
Mansfield, Ohio, gathered at the home office for their 
annual sales meeting on January 11. The meeting 
lasted four days, the final sessions being held on Janu- 
ary 14. These meetings have proved to be of great ad- 
vantage to the men on the road and all of the sales- 
men are called in for them. Talks concerning new 
devices and policies are given by the inside men while 
the salesmen in turn bring in and exchange many new 
ideas and thoughts direct from the fields in which 
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they work. The accompanying picture is reproduced 
from a photo taken in front of the home office during 
the 1926 meeting. 


HERE AND THERE IN THE TRADE 


THE GRISCOM-RUSSELL COMPANY, manufac- 
turing an extensive line of plumbing, heating and ven- 
tilating equipment, announces the removal of its gen- 
eral offices to the new Murray Hill Building, 285 Madi- 
son Avenue, New York City. 

WM. FLEMING, formerly supervisor and director of 
F. N. Dubois Co. of New York City, is now associated 
with Marks Lissberger & Son, Inc., Long Island City. 
Mr. Fleming is in charge of the work of installing new 
machinery to manufacture lead specialties. ~ 


THE PORCELAIN ENAMEL MFG. CO. of Balti- 
more, Md., has recently announced that a division of 
the company would be established in Louisville shortly, 
where there is said to be a considerable demand in 
the heating and plumbing trades for its product. 


WM. E. CLOW, SR., of James B. Clow & Sons, Chi- 
cago, Ill., sailed with his family on January 10 for a 
several months’ sojourn in the Phillippines. Mr. Clow, 
who has a number of friends in the Islands, expects 
to enjoy a well-earned rest while in the tropics. 

A. D. SWINK, Eastern district manager of Acme 
Brass Works, Detroit, with headquarters in the Knicker- 
boecker Building, New York, recently visited the offices 
of THE PLUMBERS TRADE JOURNAL. Mr. Swink 
is a hustler and enjoys an extensive acquaintance. 


NOTICE HAS BEEN RECEIVED by us advising 
that the Paul Ayres Company, Brooklyn, wholesale 
supplies house, is moving to new quarters at 282 Ob- 
server Street (Pipe Line Boulevard), Rockville Centre, 
L. I., N. Y., where a full line of plumbing and steam 
supplies will be carried on hand, as has been the 
company’s policy for the past 20 years. 

HOWARD E. CRUM, JR., a manufacturers’ agent 
with headquarters in Chicago, recently visited a num- 
ber of Eastern cities. He called on several of his 
friends in New York City and later visited the plant 
of M. S. Little Mfg. Co. at Hartford, Conn. Mr. Crum 
handles the line of the Acme Brass Works in Detroit; 
D. D. Wessells & Sons Co., Detroit; Fred Pabst Co., 
Milwaukee, as well as the line of the M. S. Little Mfg. 
Company. 

WILLIAM T. HANNEGAN has joined the general 
sales department of Pierce, Butler & Pierce Manufac- 
turing Corp., New York City, an announcement made 
by that concern states. Mr. Hannegan is very well 
known in the eastern section of the country, having 
identified himself prominently with activities of the 
Greater New York Master Plumbers’ Association, serv- 
ing as secretary of the Manhattan Branch from 1922 
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Exterior of the New Branch of the Humphrey Company, Kalamazoo, Mich., Recently Opened in the 
Architects’ Building, Detroit 


to 1925, and acting on various committees, having also 
been chairman of the New York State Educational 
Committee. In the spring of 1924 he disposed of his 
plumbing business, joining the staff of THE PLUMB- 
ERS’ TRADE JOURNAL. Mr. Hannegan resigned 
from this connection in November, 1925. 


THE ECONOMY SUPPLY CO. of Yonkers, N. Y., 
announces that on March 1, owing to increase of busi- 
ness, larger quarters will be occupied at 7 Wells Ave- 
nue, Yonkers, N. Y. Harry Aretsky, president of the 
company, who was formerly sales manager of the 
Powers Manufacturing Company, Ossining, N. Y., 
started in business for himself on January 1, 1924, 
and the present Economy Supply Co. is the result. 


CONCERNING THE HUMPHREY COMPANY’S 
NEW DETROIT BRANCH 


THE DETROIT BRANCH of the Humphrey Com- 
pany of Kalamazoo, Mich., has set a new precedent 
in the local water heater field by its display of a com- 
plete line of equipment in the company’s new showroom 
there, located on the ground floor of the Architects’ 
Building, thus showing the results of the organization’s 
40 years in the manufacture of water heater products. 

The new branch establishment, a photograph of 
whose exterior is shown herewith, is completely 
equipped for rendering service to clients, a well-trained 
staff of Humphrey experts being kept on the job 
constantly. 

On December 18, the Detroit branch was opened for 
inspection by those who wished to look over and ac- 


quaint themselves with the recent e¥tensive improve- 
ments in water heater construction. On this occasion, 
the offices and showrooms were most appropriately 
decorated for the reception of a jolly crowd from all 
parts of the great city. 

F. A. Lemke, general manager of the Humphrey 
Company, was on deck to greet the old-timers and the 
newcomers alike, and to pass upon the appointments 
of the new branch. And Howard P. Corning, branch 
manager, was very much in evidence proclaiming his 
appreciation to those who had done much towards 
assuring the prosperity of the Detroit establishment. 


BIG 1926 ADVERTISING PROGRAM LAUNCHED 
AT SALES MEETING IN CHICAGO 


THE HOFFMAN SPECIALTY COMPANY of 
Waterbury and Chicago, launched its big 1926 advertis- 
ing campaign when a general sales meeting was held 
in the Hotel Sherman on the evening of January 15. By 
the means of full-page advertisements in the “Chicago 
Tribune” the company expects to create a greater con- 
sumer demand for its product. It was the purpose of 
this meeting to explain to the wholesalers and heating 
contractors how they could tie-up with the publicity 
campaign and cash in by sales to the consumer. 

Frank Gaylord, Chicago representative of the Hoff- 
man Specialty Company, expressed himself as being 
well pleased with the large attendance, close to 400 
having put in their appearance. If the campaign this 
year is a success, this company proposes to carry out a 
similar program, only on a larger scale, during 1927. 


Official Photograph Taken at General Sales Meeting Held by Hoffman Specialty Co. in Hotel Sherman, Chicago, for Purpose of Launching 1926 Advertising Campaign 
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Thirty-Second Annual Meeting of American Society 
Mes Ot Iolesims and Ventilating Engineers < 


Valuable Papers, Lively Discussions and Many Splendid Social Events Characterized This Excellent Meeting of An Excellent Society 


HE great event of the year in heat- 
Ap ing and ventilating circles is the 

Annual Meeting of the American 
Society of Heating and Ventilating En- 
gineers, a society well known, not only 
throughout the United States, but also 
in many parts of foreign countries for 
its prominent position in matters relat- 
ing to the science and art of heating and 
ventilating buildings. 

In accordance with the constitution, an 
executive sessiom was called and held 
January 26, in the Engineering Societies 
Building, New York City, which is the 
headquarters of the society. 

The main part of the annual meeting, 
the part to which all members and guests 
are invited to be present, was held at the 
Hotel Statler in Buffalo, N. Y., January 
228 ande2g: 

At these meetings the attendance was 
large and enthusiastic. Many ladies, 
wives, sweethearts and friends of mem- 
bers and guests, were present and added 


William 


H. Driscoll, 
American Society of Heating and Ven- 


President-Elect, 


tilating Engineers, Seen in Buffalo 
During 32nd Annual Convention 


to the vast assemblage the fine atmos- 
phere that only the presence of our ladies 
can impart. 

The consensus of opinion is to the 
effect that the Buffalo meeting was one 
of the finest in every way that the 
society has experienced and the members 
enjoyed. 

At the January 27 session, First Vice- 
President Wm. H. Driscoll of New York, 
presided in the absence of President S. 
E. Dibble, whose son was graduating 
that date. 

Mr. Driscoll, in his congenial yet 
snappy businesslike way, conducted this 
session with laudable efficiency and dis- 
patch. There was no lost motion. The 
entire proceedings scheduled for the day 
were gone through in, perhaps, record 
time and with remarkable precision. 

The meeting was opened by W. G. 
Fraser of the Western New York Chap- 
ter, chairman of the Committee of Ar- 
rangements, who in a few well chosen 
words warmly welcomed the society. 

‘hen he introduced Rosswell Farn- 
ham, the new president of the Western 
New York Chapter, who, in a charming 
manner, welcomed the society on behalf 
of the chapter. 

Mr. Farnham then introduced R. B. 
Flershem, vice-president of the American 


Radiator Co., who, on behalf of Mayor 
F. X. Schwab, who could not be present, 
represented him and turned over the 
keys of the city to the society in a splen- 
did speech that we are sure could not 
be surpassed even by the Mayor himself. 

The meeting was then turned back to 
Mr. Driscoll, who promptly got in action. 

First came the reports of the Council, 
which were most encouraging, showing 
excellent progress made by the society 
during 1925. 

The report by the secretary also indi- 
cated splendid progress, and a wonder- 
fully fine cooperation throughout. Two 
hundred new members were elected last 
year making the present membership 
1900. 

The report of the treasurer was excep- 
tionally encouraging. The society is in 
excellent financial condition with a good 
surplus. 

Professor A. C. Willard’s report on 
publications showed fine results obtained 
by that committee. Mr. Haines’ report 
on membership was most interesting, 
embracing statement of new members in 
the 14 chapters. 

The report on a code by Mr. Still was 
favorably received and discussed, and 
time was extended for completion. 

The report of the Tellers of Election 
was very gratifying, as the following 
well-known members were elected by 
sweeping majorities: 

President, Wm. H. Driscoll, Long 
Island City; first vice-president, F. Paul 
Anderson, University of Kentucky; 
second vice-president, A. C. Willard, Ur- 
bana, Ill.; treasurer, Walter E. Gillham, 
Kansas City. Members of the Council— 
Willis H. Carrier, Newark, N. J.; Joseph 
A. Cutler, Chicago, Ill.; S. E. Dibble, 
Carnegie Tech., Pittsburgh; C. V. 
Haynes, New York; W. T. Jones, New- 
tonville, Mass.; E. B. Langenberg, St. 
Louis, Mo.; Thornton Lewis, Philadel- 
phia, and J. F. McIntire, Detroit. Com- 
mittee on Research—Wm. H. Carrier, 
Newark, N. J.; S. E. Dibble, Carnegie 
Institute; C. F. Eveleth, Camden, N. J.; 
and H. P. Gant, Philadelphia. 

The first paper of the session was 
entitled, “The Heating Effect of Radi- 
ators,” by Dr. Chas. W. Brabee, director 
of Research Laboratories of the Ameri- 
can Radiator Co., Yonkers, N. Y., an 
international expert in the field. This 
paper, and the Doctor’s comments on the 
subject in general, were most edifying. 
He laid great stress on the fact that 
many heating engineers and contractors 
are installing radiators that do not dis- 
tribute heat to best advantage. He has 
made many tests on radiators of differ- 
ent heights and in different positions, 

_ both standing clear of the walls and 
recessed into them. The results as illus- 
trated and described were astonishing. 
He advocated low radiation for more 
uniform heating and particularly for 
giving a higher temperature down near 
the floor, with the same heat. emission 
from the radiator. He illustrated on the 
screen several slides which showed con- 
clusively that the sizes of radiators can, 
in many instances, be reduced and with 
better heating effect. This paper was 
very fully discussed by R. V. Frost and 
T. M. Dugan, consulting engineers, also 
by Mr. Carrier and Mr. Lewis. It was 
shown that, in some cases, about 15 per- 


cent of fuel can be saved by a proper 
arrangement of radiators. From what 
was said it appears that properly de- 
signed radiator shields are highly bene- 
ficial in holding the heat down near the 
floor. 


James A. Donnelly made some interest- - 


ing remarks on loss of heat by overheat- 
ing the ceilings. 

Following Dr. Brabee’s most edifying 
paper, R. V. Frost, consulting engineer, 
presented an excellent paper on a pro- 
posed code for rating and testing radi- 
ators. He referred to the old method of 
rating radiators by square feet of sur- 
face and showed the fallacy of that 
method of rating. He explained the 
merits of the B.T.U. method of rating 
radiators, showing how much more defi- 
nite and more accurate it is. He offered 
a proposed code which is receiving care- 
ful consideration by interested parties. 

After reading his paper, Mr. Frost 
discussed Dr. Brabee’s paper. He re- 
ferred to an actual test he made in his 
own home in which a 36 square foot 
radiator, grilled, heated a room equally 
with a 60 square foot direct radiator, not 
grilled. He got practically equal results 
from both radiators. 

In the discussions on this important 
topic it was concluded that both the heat 
transmission from radiators and the heat 
emission from rooms constitute profound 
problems, that have to be worked out on 
a basis of B.T.U. These papers and 
discussions have opened a new avenue of 
thought and research and it is fully ex- 
pected that something will be developed 
that will in some ways change our pres- 
ent methods. 

Prof. Willard read a paper from Dr. 
Konrad Meir. It was in the form of a 
discussion on Dr. Brabee’s paper, and 
coming all the way from Switzerland it 
received special and honored attention. 
It coincided with Dr. Brabee’s paper 
very well. He went on to show how heat 
applied by appropriate distribution is 
about twice as effective as by the old 
system. ‘ 

He suggested that uniformity in heat- 


‘ing become a factor in the rating of 


radiators. He also suggested knee height 
for thermometers instead of the usual 
5 feet above floor level. : 

The next paper was on “Forced Hot 
Water Circulation,” read by its author, 
E. H. Whittemore, Boston. It described 
the heating system in Ford’s Twin Cities 
plant. This system is designed and built 
along the lines of standard practice. The 
interesting feature is. its great magni- 
tude, and the admirable manner in which 
it heats the mammoth building. This 
paper was well received, and was a topic 
of great interest. The last paper of 
this session was read by its author, R. 
H. Heilman. 

It related to the advantages of heat 
insulation in hotels, apartment houses 
and private residences. It was illus- 
trated by numerous charts on the screen 
and was well received. 


Morning Session of the 28th—A. S. H. & 


V. E. Meeting 


The Thursday forenoon session opened 
with a moving picture exhibit of venti- 
lation problems connected with the New 
York-New Jersey Vehicular Tunnel. This 


proved an exceedingly interesting subject. 

The reports of the Technical Advisory 
Committees conveyed a vast amount of 
real information on the progress of these 
committees which consisted of the In- 
filtration Committee, Prof. A. C. Willard, 
chairman; the Heat Humidity and Air 
Motion Committee, W. H. Carrier, chair- 
man; and the Radiation Committee, R. 
V. Frost, chairman. 

This session really was all devoted to 
the Research Division of the Society’s 
endeavors, and as the Research Bureau 
is the source of most of the new infor- 
mation the entire session teemed with 
splendid topics. The matter of infiltra- 
tion, as in the past, still is one of vital 
interest. It relates to the leakages of 
air in or out of a building, particularly 


Western 


President, 

New York Chapter, One of Most Ac- 

tive at 32nd Annual A. S. H. & V. E. 
Convention in Buffalo 


Roswell Farnham, 


around windows, through walls, etc. As 
the successful operation of any heating 
system depends largely upon the capacity 
of the buildings to retain the heat given 
off to them from heating systems, it fol- 
lows that architects and builders become ~ 
involved in this problem also. In dis- 
cussing the subject Mr. Ferguson of the 
American Institute of Architects, said 
probably about 10 to 15 percent of. the 
new buildings are erected by architects. 
But these are buildings of the larger and 
better class. Architects, he said, are 
very much interested in this matter of in- 
filtration and will gladly do all they can 
to reduce it and so help heating systems 
to more perfectly heat the buildings. It 
was said that the cementing of metal 
window frames all around, with a plastic 
cement helps greatly in reducing infiltra- 
tion. 

The report of the Committee of Heat 
Humidity and Air Motion was read by 
Mr. Carrier. He explained how investi- 


‘gations had been carried on in:the Re- 


search Bureau with relation to conditions 
affecting human comfort. 

Mr. Frost read the report of the Radi- 
ation Committee. It dwelt particularly 
upon the proposition for eliminating the 
steam type of radiator and manufactur- 
ing only the water type. He explained 
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that questionnaires were sent out to at 
least 80 organizations of interested par- 
ties, such as manufacturers, and the 
trade in general. 

The gist of these questionnaires was 
to learn the consensus of opinion on the 
subject; first, with reference to economy; 
second, with reference to efficiency. 

The result showed that a vast majority 
favored eliminating the steam type, on 
the grounds that the water type could 
then become more economical to manu- 
facture, and that the steam type had no 
superiority over the water type. 

The committee, therefore, favors elimi- 
nating the steam type and so reported. 
The air vent on the hot water type, when 
used for one-pipe steam installations, 
should, however, be about one-third up 
on the last section, and not at the top. 

There was a series of tests made at the 
laboratory to determine scientifically the 
heating effects of these two types of 
radiators. This consisted of a long series 
of tests of the condensation measuring 
class. They demonstrated that the heat- 
ing efficiencies of the two types under 
low-pressure steam, were practically 
equal. 

The report of the Committee on Criti- 
cal Velocities was presented by Chair- 
men J. A. Donnelly. The major question, 
he said, was the sizes of risers both for 
steam and gravity hot water circulation. 


J. B. Bernhard, President, Bernhard 
Boiler Mfg. Co., Cleveland, and George 
F. Cornwall, Manager, Hitchings & 
Co., Elizabeth, N. J., Seen in Buffalo 
During 32nd Annual Convention of 

ALS. Bs & Vik. 


W. H. Driscoll, chairman of the Com- 
mittee on Research in general, submitted 
his committee’s report. It was most en- 
couraging and inspiring. He explained 
to a limited extent, the various research 
works under way and projected. His re- 
marks were followed by F. C. Houghten, 
director of research, giving a summary 
of the work. 

_ The Research Committee thought that 

the research work had reached the stage 
now where it would be advantageous to 
erect a research residence. No doubt this 
valuable acquisition will come along some 
day. Then the bureau will be in excel- 
lent position to make certain valuable 
tests in a more practical way, particu- 
larly on those heating systems and ap- 
pliances that are so extensively used in 
residence heating. 

. At the Thursday afternoon session a 
summary of results of tunnel investiga- 
tions was presented by Dr. R. R. Sayers. 
He illustrated his talk with some excel- 
lent screen views. 

Prof. C. E. A. Winslow’s paper on 
ventilation created a great deal of in- 
terest. His paper, read by himself, was 
entitled: “Objective Standards of Ven- 
tilation.” In reality it was an appeal for 
-ventilation for schools, etc., by open win- 
dows by gravity, instead of by fan ven- 
tilation systems. This paper raised quite 
a commotion as might well be expected 
because it suggests repealing the ven- 
tilation laws now existing and which 
are claimed to have proved so beneficial 
to the health and comfort of scholars 
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in public schools and inmates of other 
densely populated buildings. 

Renowned ventilation experts, men 
with world-wide reputations, such as Dr. 
McConnell, Dr. F. Paul Anderson, Dr. 
Brabee, Dr. R. R. Sayers, Dr. Fieldner 
of U. S. Bureau of Mines, and several 
highly experienced ventilating engineers, 
discussed this paper and the topic of ven- 
tilation in general in a most learned and 
thoroughly practical manner making the 
subject perfectly clear to all present. 

The first paper on Friday morning 
was entitled: “The Neutral Zone in Ven- 
tilation.” It was presented by its author, 
J. E. Emswiler, Ann Arbor, Mich., with 
some excellent screen views. The paper 
and Prof. Emswiler’s remarks comprised 
a very clear presentation of some of the 
fundamental principles that underly the 
movement of air by gravity. It dealt 
particularly upon air pressure produced 
by natural draft, as found at different 
levels of a building. 

Then came another most edifying pa- 
per by C. A. Bulkeley, entitled: “A New 
Humidity Chart.” The author explained 
very fully the relations of air and mois- 
ture under many varying conditions, par- 
ticularly with reference to the chart. 

Next came the report of the Committee 
on Revision of the constitution. It was 
presented by Dr. Vernon Hill in his 
usual able manner. 

. There was considerable discussion over 
the proposed amendments. 


Friday P. M. Session 


This professional session opened on 
Friday afternoon with a splendid paper 
entitled: “Has Air a Vital Property?” 
by F. E. Hartman. This paper was well 
received and its leading features dis- 
cussed. The matter of ozone in air treat- 
ment or rejuvenation was featured as an 
important vital factor. Mr. Hallett pre- 
sented some valuable data on the very 
satisfactory performance of ozone ma- 
chines in the schools of St. Louis. 

Following that splendid paper came 
another equally fine, but of another class. 
It treated minutely on temperature con- 
ditions in rooms of a residence heated by 
warm air system. It was prepared by V. 
S. Day and presented by Prof. Willard 
and embellished with some most interest- 
ing views on the screen. 

The building erected purposely for 
warm air system experiments, tests and 
demonstrations was shown, both exter- 
nally and internally. The system de- 
scribed was an all recirculating furnace 
heating system with separate leaders run 
from the furnace bonnet to all rooms 
heated. 

One interesting statement made by 
Prof. Willard was to the effect that about 
10 percent of the heat of the fuel was 
found at the top of the chimney, the 
remainder of the available heat being 
utilized in heating the building one way 
or another. 

Various methods of humidifying the 
air were described, one being the inser- 
tion of a vapor pan over the furnace 
radiator, fed through a pipe from a water 
supplied tank with ball cock alongside 
of the furnace. The humidity run was 
about 30 to 40 percent, according to the 
weather. 

Previous to adjournment the meeting 
passed the usual complimentary votes of 
thanks, especially commending the West- 
ern New York Chapter for the many 
courtesies extended during the week. It 
was decided by a motion that the annual 
summer meeting be held in Lexington. 
Ky., May 26, 27 and 28, 1926, and the 
next annual meeting will be in St. Louis, 
January 26, 27 and 28, 1927. 

There were a number of features pro- 
vided for the entertainment of the visi- 
tors, chief of which was the dinner and 
dance Thursday evening. 
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Metropolitan Salesmen Celebrate 


First Great Bosses’ N ight 


Greater New York Ass’n of Plumbing and Heating Salesmen Sponsors 


Social Event in Honor of Employers—A Development Tending 


Towards Establishment of Firmer Basis of Cooperation 


HE first “Bosses’ Night” celebra- 

tion held by the Greater New York 

Chapter of the National Associa- 
tion of Plumbing and Heating Salesmen, 
at the Hotel Martinique in New York 
City, on the evening of January 28, was 
certainly a most auspicious occasion. It 
was a great success. The wholesalers, in 
whose honor the function was tendered, 
turned out in appreciable numbers, as 
did their employes, the salesmen. 

At the speaker’s table were Milton L. 
Lissberger, president of Marks Liss- 
berger & Son, Inc., Long Island City, 
and a prominent member of the New 
York Chamber of Commerce; J. M. Chap- 
lain, manager of the Plumbing Depart- 
ment, John Simmons Co., New York 
City; Henry Uehlinger, vice-president of 
the Hilo Varnish Corp., Brooklyn, an ex- 
ponent of business building principles 
which have attracted nationwide atten- 
tion, a former vice-president of the New 
York Credit Men’s Association, who or- 
ganized the Business Service Committee 
of the National Association of Credit 
Men, acting as chairman of that com- 
mittee for several years. 

Henry W. Reis was up there, too. 
Mr. Reis, who is associated with the W. 
A. Russell Co., New York City, in the 
capacity of general sales manager, gave 
an excellent account of himself in the 
discharge of the duties of a full-fledged 
toastmaster. 

Edward J. Bredehoft of Bayonne, N. 


J., first vice-president of the National © 


Association of Plumbing and Heating 
Salesmen; Fergus McLoughlin, secre- 
tary of the Manhattan Master Plumbers’ 
Association; L. W. White, chairman of 
the Reception Committee; William E. 
Krueger, chairman of the Entertainment 
Committee, and the following officers of 
the Greater New York Chapter: John 
H. Taylor, president; Harry La Croix, 
vice-president; William F. Weber, secre- 
tary, and A. H. Hanson, treasurer. 

At the conclusion of a sumptuous feast 
the first speaker was introduced by 
Toastmaster Reis in a manner entirely in 
keeping with the spirit of the occasion. 
Milton L. Lissberger addressed the gath- 
ering on the _ subject: “Stabilizing 
Profits by Organized Right Selling.” He 
covered his material thoroughly and most 
comprehensively. He defined the term, 
“right selling,” in the following charac- 
teristic light: i 

“Right selling is selling goods of the 
right quality at the right price; and the 
right price is one that pays the buyer 
as well as the seller.” 

Mr. Lissberger emphasized the need 
of a greater stabilization of the character 
of the salesman in order to alleviate some 
of the ills of the industry in the present 
day. He decried the menace of the shy- 
ster jobber and advised a more general 
and whole-hearted practice, by all hands, 
of the great rule: “Do unto others as 
you would be done by.” 

J. M. Chaplain was next called upon 
by Toastmaster Reis. Mr. Chaplain had 
been assigned the subject: “The Train- 
ing of a Salesman.” In his usual in- 
imitable style, combining a native wit 
with a great amount of sagacious ad- 
vice, the speaker traced for example his 
early days in the trade—through the 
molding shop, the brass finishing shop, 


and six months’ service as a plumber’s 
helper. 

Mr. Chaplain raised a point well 
worthy of mention when he advised the 
salesmen in his audience to acquaint 
themselves thoroughly with all practical 
phases of the product or products they 
are endeavoring to sell—from the very 
manufacture, through their installation, 
and lastly, but not the least important, 
their efficient operation. 

Henry Uehlinger was next introduced 
to the interested men who attended this 
affair, and the inspired, forceful dis- 
course which he delivered on the topic: 
“The Second Mile in Salesmanship,” 
brought out many points of importance— 
food for much thought—to which his 
auditors listened with careful and ab- 
sorbing attention. 

Mr. Uehlinger saw as the one great 
desirable sale—the only sale worthwhile, 
to his mind—that which laid the founda- 
tion of another and future sales by a 
generous establishment of good will. He 
capably pointed out the wrongs of over- 
extending credit, which are manifold in 
the plumbing and heating industries to- 
day. He advised a greater spirit of 
helpfulness—of education—rather than 
so much bitter, useless driving of men 
into bankruptcy. 

Mr. Uehlinger called the first mile in 
salesmanship the actual making of a 
sale. But it was his opinion that the 
right kind of a salesman will go beyond 
that first mile to the second, which he 
characterized as the injection of the 
human element into business—sentiment, 
good will, fair play—the backbone upon 
which the fabric itself is based. 

Following Mr. Uehlinger’s exception- 
ally praiseworthy effort, John H. Tay- 
lor, president of the local chapter, de- 
livered a brief discourse on the aims of 
the salesmen’s organization and its mem- 
bers’ high principles of service and value, 
by which they hoped to more fully earn 
the good will of their employers—their 
guests this night. 

And before the evening had finally 
drawn to a satisfactory close, Frank 
Knapp, president of the Pittsburg Water 
Heater Company, had been introduced to 
the gathering, to say a few words of 
commendation on behalf of the other 
“bosses” who sat with him in the dining 
hall. 

Fergus McLoughlin was also presented 
by Toastmaster Reis. Mr. McLoughlin 
closed the evening’s festivities with a 
sincere talk given from the viewpoint 
of the plumbing and heating contractors. 


Association Officers Elected for 1926 


} ECENTLY elected officers of the 
Master Plumbers’ Association of 
St. Petersburg, Fla., are reported 
as follows. President, Lee R. Sheffield; 
vice-president, Fred M. Quinlan; secre- 
tary, E. R. Lorimer, and treasurer, C. 
J. Godsey. 

And at the first meeting held this year 
by the Master Plumbers’ Association of 
St. Paul, Minn., the following officers 
were reelected: E. T. Kolar, president; 
E. S. Gifford, vice-president; Adolph 
Shetka, treasurer, and E. A. Mohrmann, 
secretary. 
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Iowans Gather 


for Annual 
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at Des Moines 
Convention 


Hold Thirty-Eighth Annual Meeting January 19, 20 and 21—Able Speakers 
Advance Numerous Constructive Ideas in Addresses to Convention— 


Lou Pray, Dodge City, Elected President 


AYING it was a grand success would 

be putting it too mildly, it was a 

masterpiece, a phenomenal record- 
breaking convention. The State of Iowa 
should feel justly proud of its “Guardi- 
ans of Health and Sanitation,” the mem- 
bers of the Iowa Master Plumbers’ 
Association whose Thirty-Eighth Annu- 
al Convention was held at the Hotel Fort 
Des Moines, Des Moines, Iowa on Janu- 
ary 19, 20 and 21. The convention was 
said to be the most instructive and best 
attended ever held by that body since 
the organization of the association nearly 
40 years ago. 

On Monday morning, January 18, Don 
Holt of Sioux City, Iowa, president of the 
Iowa Association, called a directors’ 
meeting at which plans were made for 
handling the affairs of the convention. 

As early as Sunday, members from 
practically every section of the State 
began arriving at convention headquar- 
ters, and by Tuesday morning, the open- 
ing day, practically all the delegates and 
guests were present. 

The registration of members started 
promptly at 9 o’clock Tuesday morning 
and a reception of delegates was held. 
At 10 o’clock the convention was called 
to order by President Holt and after 
making a few remarks, complimenting 
the members on the wonderful attend- 
ance, he introduced Rabbi Eugene Mann- 
heimer of Des Moines, who opened the 
convention with prayer. The members 
and guests then arose and _ sang 
“America.” 

An address of welcome was made by 
Eskil Carlson, a prominent attorney of 
Des Moines. In a very befitting manner, 
Mr. Carlson welcomed the members of 
the association to the City of Des Moines 


and extended every hospitality the city 
had to offer. “What is holding the 
plumbing and heating business from the 
position where it rightfully belongs,” 
says Mr. Carlson, “is due to those who 
fail—fail to build up and sooner destroy 
for the years to come. The plumbing 
business is really a profession and is 
just as important to our health, welfare 
and prosperity as the work performed 
by any physician or surgeon. Plumbing 
is making our homes safer, more com- 
fortable and more decent places in which 
to live; it is increasing our span on life 
and, therefore, I earnestly feel that those 
engaged in the business will cooperate 
with one another—give dollar for dollar 
and eliminate the cut-throat method of 
doing business, secure a fair and legiti- 
mate profit, which we all know the 
plumber is entitled—the business itself 
will eventually work up to its proper 
position. You all know, and we make no 
bones about it, the lawyers of the country 
stick together. Why can’t you? We are 
not ashamed of it; it has helped to in- 
crease our business and so it will yours.” 

In response to Mr. Carlson’s address, 
Lou C. Pray, Fort Dodge, State vice- 
president, extended the sincere thanks of 
the association to Mr. Carlson. 

The next order of business was the 
appointment of committees followed by 
the reading of communications by Secre- 
tary E. Bailey, Des Moines. At this time 
Mr. Bailey took the opportunity of thank- 
ing the members of the Women’s Auxili- 
ary for being present and for the service 
they had rendered the association. 

President Holt announced that it 
would be the pleasure of the association 
during the three days’ convention and 
at any time, to hear from any member 


aa 


or guest, on subjects that were of im- 
portance to the welfare of the associa- 
tion. This courtesy was also extended 
to the trade papers’ representatives, 
manufacturers and supply house men 
who might have a message of value, such 
discussions to be limited to five minutes 
each. ; 


First Afternoon Session 


The afternoon session of the first day 
opened with President Holt introducing 
Le Roy C. Perkins, prominent in build- 
ing circles in Des Moines, and president 
of the Perkins Service Co. Mr. Perkins 
spoke on “Overhead and Our Cost of Do- 
ing Business.” “Buying and selling for 
profit,” said Mr. Perkins, “are the funda- 
mental causes for success, and to attain 
this end we must base our future plans 
on our past experiences, keep worthwhile 
records and, above all, take more of an 
interest in the inventory of our stock. 
Many men fail because they do not have 
sufficient capital to conduct their busi- 
ness. One’s assets should be twice the 
amount of his liabilities.” 

The next speaker was Fred W. Swan- 
son, manager of the Des Moines branch 
of the Globe Machinery & Supply Co. 
He said, in part: “Building good will 
for the industry should be our goal and 
to attain this goal we must be organized. 
It is often remarked throughout the coun- 
try that there is too much organization, 
too many conventions. This is not so. 
We do not have enough of them. The 
more often we can get together, exchange 
our views and elevate the standards of 
the plumbing craft, the sooner prosperity 
and profit will find a better and more 
secure place among us. We have noth- 
ing to be ashamed of. It should be a 
mark of distinction to possess the title 
of a modern plumbing dealer. Thousands 
of dollars are being spent in all sections 
of the country combating the slander 
and unfounded ridicule against the 
plumber, but it all will be utterly useless 
if we do not help ourselves. It is quite 
true that we have lagged behind and 
failed to do our share in the upbuilding 
of our profession. I earnestly believe 
the best solution for our troubles and 
our business ills will be in organization. 
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“Let me say this: We have a mighty 
big field before us here in Iowa where, 
but recently, an investigation of general 
conditions existing in the rural sections 


- was made and the following figures ob- 


tained: 386 percent of the homes located 
on farms in Iowa do not have water in 
the house; 50 percent have water in the 
kitchen only; 22 percent have water in 
the barn; only 9 percent have inside 
toilets; 2 percent have bathtubs, and 


A. H. Walker, Retired Dealer, Photo- 
graped With His Son George, Head of 
the Walker Plumbing Co., Des Moines, 
During Annual Convention of Iowa 
Master Plumbers’ Association, Held 

in That City 


only 32 percent of the homes contain 
heating plants and the majority of these 
are warm air furnaces. But the report 
goes on to tell us that 89 percent have 
automobiles, 82 percent have washing 
machines and 40 percent have radios. 
“Why does this condition exist? Be- 
cause we have lacked organization, we 
have not affiliated oursevles with the 
manufacturer, the wholesaler and our 
own selves in order to conduct selling 


Sectional View of Those Participating in Banquet Held at Hotel Fort Des Moines as Part of Social Program Sponsored by Iowa Association of Master Plumbers 
During Recent Convention in Des Moines 
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campaigns as other lines of merchandise 
is sold. We must bring about an awaken- 
ing of the industry, brighten up our 
places of business, make our showrooms 
a place of suggestion and above all, re- 
spect one another for a good word of 
mouth is the best advertising.” 

President Holt thanked Mr. Swanson 
for his splendid message and requested 
every delegate to take the meaning of 
Mr. Swanson’s talk to heart and let it 
soak in and endeavor to work along these 
lines in the future. 

Another speaker of prominence on the 
program for the morning session was 
E. I. Leighton, president of the Leigh- 
ton Supply Co. of Fort Dodge. Mr. 
Leighton spoke on the relations of the 
wholesaler to the customer. ‘Our prob- 
lems are your problems,” said he. “We 
have our credit troubles and our collec- 
tion troubles the same as you. It has 
been my experience that the man who is 
poor pay is, in most cases, a poor col- 
lector. Go out and get your money. Nine 
times out of ten, if you demand it, your 
customer can dig it up from some possi- 
ble source. 

“The wholesalers throughout the State 
are working on a plan of a larger cash 
discount. This practice has been in use 
in other sections of the country and has 
worked out very successfully and I would 
like to put it up to the delegates at this 
convention. Our plan is that the man 
who pays his bill on or before the tenth 
of each month will receive a 10 percent 
discount. Mr. Leighton explained just 
how the different jobbers were handling 
this matter and requested President Holt 
to place the proposition before the con- 
vention. 

President Holt next called upon Royal 
H. Holbrook, combustion engineer and 
instructor in the State University at 
Ames, Iowa, to make a few remarks. 
Mr. Holbrook cited authorities who pre- 
dicted that for the year of 1925 there 
would be a building program amounting 
to $6,000,800,000 throughout the United 
States and stated that records show that 
in excess of $7,000,000,000 was expended 
during the past year. He stated further 
that these same authorities have now 
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predicted a like program for the coming 
year. 

With the reading of the National Con- 
vention report by Secretary Bailey, the 
afternoon session came to a close. 

The evening festivities started on 
schedule time when approximately 500 
members and guests assembled in the 
banquet hall. After partaking of a won- 
derful dinner and hearing many excellent 
musical numbers, dancing was then in 
order. 


Second Morning Session 


On Wednesday morning President 
Holt introduced W. J. Vance of Dayton, 
Ohio, western sales manager, Duro Pump 
& Mfg. Co. Mr. Vance pointed out the 
vital necessity of using more salesman- 
ship in our business and how the plumb- 
ing business can be placed on‘a plane 
with other big business enterprises by 
using more extensive and definite selling 
methods. 

After hearing the reports of the differ- 
ent committees, President Holt called 
upon J. K. Baldwin of THE PLUMBERS 
TRADE JOURNAL, who explained how 
the trade paper can be made one of the 
important assets of any plumbing busi- 
ness. 

After informing the members that a 
smoker and theatre party had been ar- 
ranged for Wednesday evening, Presi- 
dent Holt advised the members that the 
balance of the morning would be turned 
over to general discussions relative to 
business methods and trade relations. 


Second Afternoon Session 


The afternoon session was devoted 
principally to discussions pertaining to 
the business and its ills. Several of the 
delegates were called upon to express 
their sentiments and tell of conditions 
that prevail in their section of the State 
of Iowa. 

Previous to adjournment, George 
Walker, Des Moines, a member of the 
Entertainment Committee, announced 


that the party arranged for Wednesday 
evening would start promptly at 7 o’clock 


and that the tickets issued were good for 
either the smoker or theatre. 


Third Morning Session 


On Thursday morning the chair in- 
troduced George H. Wilson of the Trade 
Extension Bureau. Mr. Wilson pointed 
out the absolute necessity of strict ac- 
counting in business and urged his hear- 
ers to give more attention to the book- 
keeping department and to take advan- 
tage of the different services offered by 
T. E. B., which would materially aid in 
establishing better business systems. 
These different services were explained 
in detail by Mr. Wilson. His talk con- 
sumed the entire morning session. 

At 11:30 A.M. the delegates motored 
to the municipal water plant where an 
inspection of the plant was made. After 
visiting the different parts of the build- 
ing, a buffet luncheon was served through 
the courtesy of Charles S. Denman, gen- 
eral manager of the Des Moines Water 
Works. 


Final Session 


Business was again resumed at 2 
P.M. when President Holt introduced 
National Director Jere Sheehan of St. 
Louis, Mo. After complimenting the 
Iowa Association members for the won- 
derful interest displayed at their meet- 
ings, Mr. Sheehan explained of the Na- 
tional Association and the different move- 
ments which are being pushed by that 
body. He placed particular stress on the 
work that is being done by the Appren- 
ticeship Committee and urgently re- 
quested that the members give this mat- 
ter more serious consideration. 

He admonished master plumbers not to 
make a practice of hiring boys and keep- 
ing them for truck drivers. In this con- 
nection he said: “That is why so many 
of our boys do not care to take up the 
trade. Instead of teaching them the 
plumbing business we are simply making 
truck drivers out of them.” He told of 
the enormous amount of good that can 
be gained by attending the National Con- 
ventions and asked all of those who 
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could possibly avail themselves of the 
privilege, to attend the 1926 convention, 
which will be held in Louisville, Ky., 
June 22 to 24 inclusive. 

Upon the completion of Mr. Sheehan’s 
talk, President Holt called upon the vari- 
ous committees to make their reports. 
Next came the election of directors for 
the ensuing year. H. A. Rynearson of 
Waterloo, J. L. Zahrobsky of Mason City, 
and Al Wunder (who succeeds himself) 
of Dubuque, were elected. Votes of 
thanks were extended to the Des Moines 
Local Association and to the various 
manufacturers and jobbers who did so 
much in making the State convention a 
success. 

In bringing the 38th annual convention 
of the Iowa Master Plumbers’ Associa- 
tion to a close, President Holt again 
thanked the members for their loyal sup- 
port and stated that the two years he 
has served as State president will cer- 
tainly be a red letter mark in his entire 
life. 

A Board of Directors meeting was 
held immediately after the adjournment 
of the convention for the purpose of 
electing officers for the ensuing year. 
Lou Pray of Dodge City, was elected 
president; Frank S. Popelka of Cedar 
Rapids, vice-president; Ed. Wernentin 
of Davenport (reelected), treasurer, and 
E. Bailey of Des Moines (reelected), 
secretary. 


George Walker Addresses Supply Men 


At a special sales meeting at the Fort 
Des Moines Hotel, convention headquar- 
ters, 25 men, representatives of manu- 
facturers and wholesalers, gathered to- 
gether for the purpose of hearing a 
special sales talk by George Walker, one 
of the leading retail plumbing dealers in 
the City of Des Moines. Mr. Walker 
said, in part: 

“Gentlemen, I show you 12 signs that 
you have seen hanging on the walls of 
the convention hall during the past few 
days. Each one of these signs has a 
special message for both you and me. I 
am going to analyze the meaning of these 
signs and point out the great good that 


Part of the Large Gathering in Attendance at Annual Banquet of Iowa Master Plumbers’ Association, Held in Hotel Fort Des 


Conjunction With Big State Convention 


Moines on January 19, in 
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can be derived if all of us will consider 
them seriously and try and observe them 
in our future dealings. 

“First—If you sell my customer you 
cannot sell me. 

“Think it over, gentlemen. If you 
sell my customer, or in other words, if 
you sell direct, tell me why should I 
patronize you? 

““Second—Don’t allow your wholesaler 
to estimate your jobs. Boys, if you will 
guarantee the jobs you figure, if you will 
stand back of them, all right, otherwise 
let the plumbing dealer figure his own 
work. It will have a tendency toward 
keeping the legitimate plumbing dealer 
in business. 

“Third—Your jobber is ready to co- 
operate with you. 

“Gain the confidence of your customer. 
Let him know that you are on the square 
with him. When the dealer knows that 
his jobber is ready to cooperate with 


John Hogan, Prominent Citizen of Iowa 
City, Attending Annual State Conven- 
tion of Master Plumbers’ Association, 

Held in Des Moines Recently 


him, it will make a better customer for 
you and a fairer competitor for me. 

“Fourth—Patronize wholesalers who 
adhere to ethical practices. 

“Analyze that one for yourself boys, 
for there’s a real meaning in it. 

“Fifth—Neither material men nor you 
can succeed if pulling apart. 

“Organization, cooperation and har- 
mony between manufacturer, wholesaler 
and dealer means success. 

“Sixth—Help the firms grow who help 
you. 

“If you help me, it is a certainty that 
I am going to help you. 

“Seventh—Be honest with your jobber 
and you have conquered your troubles. 

“Boys, educate your customers. Teach 
them that honesty with your house and 
your success is theirs. 

“Highth—Demand observance of ethi- 
cal practices by your manufacturers and 
wholesalers. 

“Gentlemen, we insist upon the observ- 
ance of ethical practices and it is up to 
you representatives who are continually 
calling upon the trade to see that they 
are enforced by your houses. 

“Ninth—Hove you analyzed yourself 
with respect to your jobber? 

“This question can easily be solved if 


you boys on the road will help the dealers. 


take a personal inventory of himself. 

“Tenth—The manufacturer, whole- 
saler and jobber is your friend. 

“Educate your customers to the ex- 
tent that he knows you are his friend. 

“Eleventh—Do you purchase your sup- 
plies from manufacturers who have sell- 
ing connections in your city? 

“Teach your customers to buy from his 
local jobber; he is building a business 
at home. 

“Twelfth—Does your wholesaler sell 
direct to your customer? 

“Boys, the manufacturers, wholesalers 
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and jobbers depend almost entirely on 
our support. If you cannot sell me, 
don’t sell my customer. You not only 
hurt me but you hurt the trade in gen- 
eral.” 

In concluding his talk, Mr. Walker ex- 
plained that, of course, the signs had 
been made up for the retailer as well 
as the wholesaler, but in calling this 
meeting, he stated he wanted to get the 
real meaning of each of the “Twelve 
Commandments” as he called them. 


—>__ 


Many Important Trade Problems to 
Come Up at Pittsburgh Con- 


ference in March 


HE Second Annual Conference for 
Training Plumbing Instructors will 
be held in Pittsburgh, from Febru- 

ary 22 to March 6, 1926, under the aus- 
pices of the National Trade Extension 
Bureau, in cooperation with Carnegie 
Institute of Technology and the Univer- 
sity of Pittsburgh. 

With the exception of the opening 
meeting at registration, all of the ses- 
sions will be held at Carnegie Institute. 
The faculty of the conference, composed 
of representatives of the two educational 
institutions, the Trade Extension Bu- 
reau and the Pittsburgh public schools, 
will include those mentioned in the fol- 
lowing paragraphs: 

E. L. Bowman, educational director, 
Trade Extension Bureau; Dr. C. B. Con- 
nelley, director of industrial relations; 
Professor Samuel E. Dibble, head of the 
Department of Plumbing, Heating and 
Ventilating; and Professor Robert B. 
Leighou, head of the Department of In- 
dustrial Science of Carnegie Institute of 
Technology. 

Professor Gerald D. Whitney, head, 
and H. R. Spencer, instructor, of the 
Department of Vocational Education, 
University of Pittsburgh; Wilson S. Mc- 
Dermott, instructor in related subjects, 
Allegheny Vocational School; and Ar- 
thur W. Wolfgang, field representative, 
Apprenticeship Service Department, 
Trade Extension Bureau. 

The announced purpose of the coming 
conference is to give to journeymen and 
master plumbers a knowledge of the prin- 
ciples of teaching and learning. The in- 
struction is especially planned for those 
who will teach the plumbing trade, and 
the problems are largely those which 
have to be solved in the actual operation 
of schools for apprentices and journey- 
man plumbers. 

“The lack of competent journeymen 
threatens the very future of this indus- 
try,” this announcement points out. 
“Training apprentices properly is effec- 
tive insurance against the ruin of the 
plumbing industry. Each local associa- 
tion should choose as instructors two or 
more men who, besides being respected 
for their mastery of the plumbing trade, 
have at least a*grammar school educa- 
tion, are of suitable age, and have a 
personality that enables them to handle 
young men under instruction. 

“These men should be sent to the con- 
ference with the understanding that they 
become apprentice instructors after re- 
ceiving this instruction. The conference 
is open, also, to individuals who meet 
the above qualifications, whether they 
are affiliated with regular organizations 
or not.” 

The tuition to attend the conference 
is absolutely free. A registration fee of 
$4 covers all charges, including the fee 
for the certificate of attainment issued 
to those who satisfactorily complete the 
course. The cost of instruction is borne 
by the National Trade Extension Bu- 
reau and by the State and Federal Goy- 
ernments under the provisions of the 
Smith-Hughes Act. 


The subjects of instruction for the two 
weeks will include “Organizing Schools 
for Apprentice Plumbers,” by E. L. Bow- 
man and A. W. Walfgang; “Teaching 
and Learning,” by H. R. Spencer; ‘“Vo- 
cational Education,”’ by Professor Gerald 
D. Whitney; “Industrial Relations,” by 
Dr. C. B. Connelley; “Making the Course 
of Study,” and “Teaching Plumbing Ap- 
prentices,” both by Professor Samuel E. 
Dibble; “Science. for Plumbing Instruc- 
tors,’ by Professor R. B. Leighou; 
“Teaching Teamwork,” by Wilson S. 
McDermott. 

Inspection trips to local industrial 
plants, planned as an important feature 
of the course, will be made under the 
direction of Dr. Connelley, and as last 
year’s conference at Pittsburgh, was at- 
tended by nearly 40 instructors and pros- 
pective instructors of plumbing, it is 
expected, in view of much progress hav- 
ing been made lately along these lines, 
that an even greater attendance will 
mark this year’s term. 


— 


Clifton Master Plumbers’ Association 
Installs Officers at Annual Banquet 


HE Master Plumbers’ Association of 

Clifton, N. J., is justly famed 

throughout the garden State for 
its hospitality and the gaiety of its many 
social functions. Therefore, the broad- 
cast sent forth inviting the brethren of 
New Jersey plumberdom to the annual 
banquet and installation of its popular 
officers, and the gracious officials of its 
Women’s Auxiliary, on the evening of 
January 238, at Vincentine’s Country 
Club, Arcola, brought together a large 
gathering of joy-bent revelers of the 
craft. 

Among the many guests who took ad- 
vantage of the big time were luminaries 
from the National and State Associations 
and Auxiliaries, and peppy delegations 
from the North Hudson, Jersey City, 
Montclair, Orange and Trenton local or- 
ganizations. 

Festivities began with the inaugura- 
tion of the following newly-elected offi- 
cers: President, Thomas Wasneisski; 
vice-president, Jos. Derrick; financial sec- 
retary and treasurer, A. H. Smith; re- 
cording secretary, G. H. Van Varick; 
sergeant-at-arms, J. Belli.. Trustees—A. 
Hoefflinger, P. Tiziani and J. J. Shed- 
lock. The ceremonial was performed by 
State Organizer Jos. Sprouls, whose 
reputation as a past master in the art 
of “installation,” is well known through- 
out the State. 

Thereupon, Mrs. Charles Zimmermann, 
State president of the Women’s Auxili- 
ary, impressively installed the new offi- 
cers of the Clifton Auxiliary: Presi- 
dent, Mrs. Thomas Wasneisski; vice- 
president, Mrs. A. H. Smith; treasurer, 
Mrs. Louis Weigele; secretary, Mrs. C. 
W. Hoogman; sergeant-at-arms, Mrs. P. 
Tiziani. Trustees—Mesdames W. White, 
J. J. Shedlock and T. F. Cannon. 

Following this and the subsequent 
singing of the “Star Spangled Banner,” 
the big feed was ready for attention, 
and—oh, boy!—what a spread it proved 
to be—everything from soup to nuts, and 
then some! 

Louis Weigele, able chairman of the 
Entertainment Committee, who is assis- 
tant plumbing inspector of Clifton, pre- 
sided as toastmaster, and he and his fel- 
low committeemen were the recipients of 
much well deserved commendation for 
the success of the many delightful affairs 
that they have sponsored. 

After a few choice words of welcome, 
Mr. Weigele called on President-Elect 
Wasneisski for a suitable address, and 
the genial president responded with a 
hearty welcome and his expression of the 
desire to see all present have a most en- 
joyable evening of fun. 
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State President John J. Corcoran was 
thereupon introduced. After thanking 
the Clifton brothers for the ovation ac- 
corded him, President Corcoran informed 
the assemblage that the “Small Claims” 
Bill, now before the State Legislature 
for enactment, is receiving hearty sup- 
port from all industries throughout the 
State, and requested all present to get 
in touch with their legislative representa- 
tives, to make sure of the fullest coopera- 
tion. He lauded the work being done by 
A. C. Krieger, chairman of the State 
Standardization Committee, in the effort 
being exerted to bring about the stand- 
ardization of wrought-iron and steel pipe 
to 12-foot lengths. 

The speaker stated that the Master 
Plumbers’ Associations at South River 
and McCutcheon, have recently affiliated 
with the State Association, and said that 
each was in hearty accord with the stand- 
ardization program. 

Mrs. Thos. Wasneisski, president of 
the Clifton Women’s Auxiliary, next 
thanked the women for her unanimous 
reelection to office, and the support and 
cooperation manifested by the member- 
ship during the past year. She con- 
cluded her remarks by suggesting that 
her sister members do all possible to in- 
crease the membership of the auxiliary. 

Much applause greeted the State Aux- 
iliary president, Mrs. Chas. Zimmer- 
mann, when she arose to say a few 
words. 

It was Mrs. Zimmermann’s opinion 
that the number of members in an aux- 
iliary is not so important as the extent 
of the enthusiasm manifested by the 
membership. She urged cooperation and 
keen interest in all auxiliary activities, 
either local, State or National. 

In behalf of the North Hudson Auxili- 
ary, Mrs. Zimmermann invited all pres- 
ent to attend the masquerade party to 
be staged on the evening of February 
27, at the Castle, Columbia Park, Hudson 
Boulevard, North Bergen. 

State Organizer Sprouls, upon being 
requested to deliver-a short talk, lauded 
the fraternal spirit and good fellowship 
existing among association people 
throughout the State and, in closing, 
suggested that the gathering take advan- 
tage of the North Hudson Auxiliary’s 
invitation. “A good time is surely in 
store,” he said, “for North Hudson 
knows how.” 

August C. Krieger, president of the 
North Hudson Association, told in de- 
tail of the whole-hearted cooperation his 
Standardization Committee is receiving 
from all parts of the State in its effort 
to bring about the standardizing of pipe. 
He mentioned that the movement is 
arousing interest throughout the entire 
country. Letters endorsing the proposed 
change have been received from associa- 
tions in several of the other States, he 
said, and “your national president, Henry 
E. Longley, has gone on record as a 
strong booster for the project.” 

Mr. Krieger was indeed pleased to 
learn that the Clifton Association had 
unanimously endorsed this movement at 
its last meeting, but owing to stress of 
business, the notice had not been for- — 
warded. 

Past State President Jos. J. Durr of 
Montclair, lauded the Clifton members 
for their many achievements in the three 
short years since the association’s incep- 
tion. He complimented the members of 
the Women’s Auxiliary, and invited all 
present to attend the Montclair Asso- 
ciation’s banquet and installation of offi- 
cers, which was to be held at Bloomfield 
on January 27. 

Considerable merriment was provoked 
by the “three musketeers” of Clifton: 
Tom Wasneisski, Tom Cannon and Art. 
Smith, who entertained the happy gath- 
ering in clever fashion, whereupon 
dancing was in order. 
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keaka 


ORTUNATELY there are many who 
will completely understand the truth 
of my remarks about conditions in 

Portland as I am now going to set them 
forth, because there were many who 
visited this beautiful city at the time of 
the National Association of Master 
Plumbers’ 1925 convention last June. At 
the same time these delegates. and visi- 
tors, for the most part, visited other 
coastal cities as well, and will understand 
about them. 

Portland is a typical American city, 
surrounded by grandeurs that grip you, 
beaches that exhilarate, scenes that thrill, 
and everywhere flowers and trees. With- 
in a few minutes, or a few hours at the 
most, you can find yourself enjoying al- 
most any known climatical condition or 
any variety of scenery. 

It is hard to introduce any of the great 
Pacific cities without waxing enthusi- 
astic. They say of Portland that no- 
where in either Europe or America is 
there scenery equal to that along the 
great Columbia River Highway. They 
claim a separate distinction for San 
Francisco and a thousand distinctions 
for Los Angeles, all with some degree 
of truth. 

So to those who would have a picture 
of Portland, while reviewing with me 
some of its internal industrial problems, 
let me suggest that you keep in mind a 
live, bustling, well-built city, with a 
population of 300,000, nestled in a point 
of vantage on the pretty Columbia River, 
and backed up by the inspiring snow- 
covered Mount Hood, adding an impres- 
sion of towering strength to the city. 
Portland is a place of pretty homes—a 
delightful place in which to live. 

I promised a half-hundred men on this 
trip that I would refrain from quoting 
them for fear of possible misunderstand- 
ing on the part of friends in the same 
line of business, so when I speak of 
specific evils that exist at various points 
along the route, you may be sure my in- 
formant in each case has been a man of 
utmost reliability. I am not being 
guided by mere impressions to any great 
extent. 

Portland mirrors the conditions of 
Seattle and to these are added one or 
more other difficulties peculiar to this 
district. Portland, although possessing 
all of Seattle’s troubles, has the advan- 
tage of greater strength in her local 


You will profit by reading every word of this highly illuminating story 
about conditions on the West Coast. 
tributed the best meat in it. In all its essential phases, however, the author 
does not propound the theories of others, and assumes full responsibility 
The first installment appeared in the December 15, 
1925, edition of THE PLUMBERS TRADE JOURNAL. The following in- 
stallment is continued from the January 15 issue. 


for every statement. 


| Part IV 


association. The jobbers, however, are 
not quite as closely knitted together. In 
fact, they are not together at all. 

Of the two great northwestern cities, 
I would say that Portland will be the first 
rid of the troublesome disquiet that is 
now sapping the foundation of the plumb- 
ing industry. This is my personal opin- 
ion, but it seems to me that members 
of the trade in that vicinity are most apt 
to break the hold that wrong practices 
have on the industry as a whole. 

The labor situation in the rose city 
has much to do with the existing low 
price levels. On all big jobs the con- 
tractors employ union labor, but on the 
smaller jobs the very cheapest of labor 
has the call. In many cases mere boys 
are quickly taught the rudiments of fit- 
ting pipe, and because of their compara- 
tive inexperience they hire out very 
cheaply, hence, the unscrupulous plumb- 
ing contractor is able to base his bids on 
this class of labor and beat the fellow 
who figures on skilled labor. 

Among the many cases offering proof 
of unstable conditions in the trade in 
Portland, one in particular interested 
me and [I ran it down. A certain jobber 
discovered himself out in the cold when 


-it came to getting a change to figure on 


the material for a certain big building. 
The contract was about to be let, with 
every indication that this jobber would 
not get a piece of the business. 
Accordingly, the jobber did what is 
ofttimes done under the circumstances 
and got a modest plumber to go after 
the job, offering to swing the deal finan- 
cially for the plumber. The plumber got 


the plans for the building and figured 
his bid. He priced every fixture at ex- 
actly the price quoted him by the jobber, 
added no overhead and left a margin suf- 
ficient only to cover his labor. 

Now it happens that the jobber was 
particularly anxious to get this job 


and 
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Whither Are We Drittng—On the 


Prominent men in the trade con- 


Don’t fail to read it! 


By George D. Wilcox 


had shaved his profit to the very limit 
in order that the plumber might be able 
to get a little profit for himself—at least 
have a safe margin, and still get the job. 
Needless to say, this sort of figuring 
landed the job. But some time later the 
plumber and the jobber learned to their 
dismay that the bid was $6,000 lower 
than anyone else’s. 

About this time the plumber had oc- 
casion to purchase more of the same ma- 
terial for another job and noted a very 
material increase in the quotation of 
the jobber. Questioning the jobber about 
it, he was told that he had received the 
very “inside” on the former prices in 
order to permit the plumber to get the 
job at a profit, but that those prices 
were impossible “forever.” With this, 
the plumber realized how foolishly he 
had passed on this advantage to another 
and bemoaned the fate that prohibited 
his further enjoying “juicy” cuts. 

With the plumber stuck for a loss on 
this next job by reason of his having 
counted on former low prices, the job- 
ber endeavored to protect him again and 
thereby made it possible a second time 
for this plumber to go out and make 
these exceptionally low bids prove suc- 
cessful against the more sensible and fair 
bids of the others after the job. 

I might see some slight justification 
in the jobber giving the “inside” prices 
on the first contract when he knew if he 
did not split his profit some other jobber 
would thereby get the order, but I cannot 
see where he was justified in continuing 
to give the “inside” to the plumber in 
question, especially because the plumber 
was a poor risk. 

It occurs to me that where definite 
knowledge exists that a poor risk is get- 
ting better prices from his jobber than 
the plumber who pays promptly, the 
boys who are on the dot with their money 
ought to organize and force the jobber 


Pacific? 


plumber. 


to extend discounts at least on a par 
with those enjoyed by the favorite. 

There ought not to be favorites, in 
the first place, but probably there always 
will be, and under the circumstances the 
least the jobber can do is to extend to his 
prompt customers the most advantage- 
ous prices. 

It also occurs to me that sometimes a 
plumber is a very good risk up to a 
limited amount and being imbued with 
the desire to keep his standing, he works 
conscientiously to retain it. The job- 
ber, in wondering how he can increase 
his volume, notes that here is a reliable 
customer and,- first chance he gets, en- 
courages the plumber to buy more 
heavily. : 

I am told by reliable men in Portland 
that the best principled plumber in town 
will soon lose his virtues after the jobber 
gets to training him, and this comes 
about by the jobber encouraging heavier 
purchases. 

Such a practice suggests to the 
plumber that he can afford to take 
greater volume so long as his jobber now 
has come to recognize that he is an hon- 
est man and will carry him for large 
amounts. And with this thought in 
mind, Mr. Portland Plumber steps out 
and taxes his shoulders with a propor- 
tionately heavier burden in all depart- 
ments of his business. Eventually he 
awakens to the realization that he must 
liquidate in one way or another or he is 
lost. 

For the life of me, I cannot under- 
stand how the jobber can continue to 
pursue this kind of business after he has 
finally observed the suicidal effect on the 
Why doesn’t he see that it is 
up to him to pursue only the courses 
that will help to keep the plumber in 
business? To encourage practices that 
will inevitably force him out of business 
is to chop off his own head as well as 
that of the short-sighted plumber. 

The thought is advanced by one promi- 
nent Portland master plumber that the 
successful, ethical plumbers should not 
seek to destroy the pirate but rather try 
and educate him. Again, you see, we 
have a recommendation for more educa- 
tion. 

I asked this man how he thought this 
required education might be adminis- 
tered, and his answer shows a decided 
trace of human intelligence: “Get ’em 
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into the association and father them,” 
he suggested. After all, we have ex- 
hausted nearly every means we have of 
exercising power and authority and I 
am not so sure but what “fathering” is 
a greater need with the majority than 
driving them. 

The average plumber seems to lack 
the understanding of simple things—the 
fundamentals. Speaking for the ma- 
jority, they do need education in one 
form or another. When I was in school 
the attraction of the almighty dollar con- 
tinually suggested to me that I give up 
books and take up any number of jobs 
that might be mine. I couldn’t see that 
more and more education was teaching 
me the habit of using the mental facul- 
ties. Thus I believe that the plumber 
can take on more learning if for no 
other reason than to sharpen his wits. 

Picture the fellow in this trade who is 
called upon to repair a leaky faucet. In 
many cases the houseowner drops into his 
shop and says, “run over to the house 
when you get a chance and fix the 
faucet.” Now fixing that leak generally 
requires the replacement of a washer— 
a job any houseowner could do—but the 
latter thinks something is radically 
wrong, and usually doesn’t want to be 
bothered with it anyway. 

Yet when the bill comes in for $3.50 
(repairs) he believes the plumber is a 
robber when, as a matter of fact, there 
was no profit in the job for the plumber. 
Where the plumber makes the mistake 
is in not taking pains and explain be- 
forehand that the thing is a simple job, 
but if the houseowner insists on his do- 
ing the work and will pay for the plumb- 
er’s time, it is all right with him. 


Selling Gas Appliances in Portland 


In addition to being slow to take ad- 
vantage of selling opportunities, plumb- 
ers are quick to lay down when they 
believe someone else has a better propo- 
sition to offer. In Portland the gas 
company offers keen competition in the 
sale of water heaters. Gas is compara- 
tively cheap in Portland and appliances 
of this kind should find a ready demand. 

The gas company has instituted a 
live merchandising policy which makes 
itself felt all over the vicinity and the 
plumber has practically abandoned all 
effort to sell the water heater on the 
assumption that the gas company will 
get this business because it offers heaters 
on the time-payment plan, requiring as 
low as $1 as the initial payment. 

One Portland plumber told me it was 
impossible to sell water heaters there. 
Still, another less than ten blocks away 
said he had worked up a “right nice 
water heater business.” And less than 
ten blocks in another direction is to be 
found the agency for a nationally known 
water heater, struggling to awaken the 
plumber to the possibilities and as a 
last hope going out and drumming up 
consumer prospects for the plumber in 
order to effect an outlet for his product. 

There are two kinds of plumbers in 
Portland—just as everywhere. One is 
the plumber who hopes to work up a big 
volume and the other the plumber who 
hopes to net a liberal profit on a modest 
volume. The latter has some kick against 
the volume plumber because he loses 
many a job to this man by reason of 
the volume plumber being the biggest 
buyer and consequently able to figure 
lower bids. 

On the other hand, the volume 
plumber has to forego the custom work, 
the demand for which is built up largely 
by the liberal profit plumber, and it ap- 
pears on the surface that each is capable 
of certain contracts not possible to the 
other. 


Now you might be interested to know 


which of these is the better merchandiser. 
Doubtless you will assume that the liberal 
profit man has the edge because he gets 
his price, and when a man gets his price 
he must sell. Well, in a measure you 
are right. Yet I must assure you that 
the volume plumber is just as good a 
merchandiser in a way because he has to 
sell two for one against the other fellow 
to make the same money. And he must 
be much the cleverer in buying—his mar- 
gin is small and an investment in an 
unacceptable lot of goods might mean 
a big loss. 

Portland boasts a rather successful 
plumber of the latter type, whose store 
was a source of considerable interest to 
me. After a lengthy conversation with 
the head of the business, I came away 
convinced of one thing, that regardless 
of his reported failure to properly cover 
his overhead and profit in figuring, he is 
some salesman! 

In the first place, his showroom is 
complete. I call it complete because I 
found in it the cheaper and the better 
grades of all standard fixtures. I un- 
derstood in an instant that this diversi- 
fied quality is for sake of comparison— 
yet where his client insists on the cheaper 
grade after a stiff argument, this 
plumber does not mean to lose out, and 
so he carries both kinds. 

Interested to know, I asked if B-grade 
ware was ever suggested in the event 
that it was found impossible to land an 
order with his cheapest display line. He 
answered that “B” ware was not allowed 
in his shop—that he was meeting “B” 
ware competition with salesmanship or 
not at all. From the evidence of volume 
in this particular shop, I was certainly 
forced to believe that there is no excuse 
for the “B” grade of material ever find- 
ing an outlet through the channel of the 
plumber. 

Those purporting to know, estimate 
that “B” ware volume in Portland is 
less than 10 percent of the whole and 
is not gaining headway. Its principal 
outlet is through store specializing in the 
sale of such merchandise, although I was 
able to find Portland jobbers carrying it 
as a means of satisfying customers with 
every class of plumbing supplies. 

For the most part, this grade of stuff 
is sold by building supply dealers who 
peddle it to the houseowner direct. The 
plumber is often called in to hook up 
these fixtures. In 999 cases out of a 
thousand, the plumber will submissively 
contract to install the stuff without as 
much as making an effort to sell some- 
thing better, and this is gradually tend- 
ing to cause the public to buy plumbing 
fixtures direct. Eventually this may en- 
tirely eliminate the plumber as a mer- 
chandiser. 

Portland masters have come to the 
conclusion that the appointment of a 
capable man to act in a judiciary ca- 
pacity in the matter of all disputes, will 
automatically dispel much of the petty 
troubles and help to cement friendships. 
I became much impressed with the man- 
ner in which the plan is being handled. 
I cannot help but feel that considerable 
headway will be made, as the man in 
authority will umpire for all factions 
and cover the entire State of Oregon. 

It is my idea that where such a bur- 
den is shifted to one man, that man 
must be in a position to usurp full power; 
he must be tactful and forebearing; 
above all, he must be human and evidence 
a compassion by which the hurts may be 
treated. The creation of an office of this 
kind is easy and yet it is quite another 
matter to fill the office. A man of broad 
experience in the industry is required 
and unless he is a sympathetic leader, 
but with a firm determination, he will 
not get to first base. 

Portland selected H. T. Sherriff to 
fill the office above described and it will 
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be interesting to check results. The 
writer was able to talk long enough with 
Mr. Sherriff, in the interview so kindly 
accorded, to digest some of the worthy 
thoughts this man had to advance. I 
may say, in passing, that Mr. Sherriff 
appears to be a man of boundless energy, 
whe has many outstanding qualifications 
that apparently fit him for the task. 

It is not inopportune to call your at- 
tention to a theory that may or may not 
seem wise in your judgment at the pres- 
ent time. I want to voice my personal 
opinion that where one-man go-between 
jobs, as that of Mr. Sherriff, are involved, 
the plumbers should not permit that job 
to find support financially from within 
any ranks but those of the plumber. 
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The reasons for this should be obvious. 
The man should have respect for the job- 
ber, and be respected by the jobber, other- 
wise little can be accomplished. In one 
Pacific city, the jobbers are supporting 
the man supposedly for the good of the 
industry, yet the plumber is not sure of 
this and is suspicious of the proverbial 
nigger in the wood pile. 

Mr. Sherriff has plans of his own 
origination through which he expects to 
effect immediate betterment of the trade 
conditions in Oregon and these are neces- 
sarily withheld at this writing in order 
to insure no slip in his program by the 
advance printing of his secret informa- 
tion. 

- (To Be Continued) 


Is There a Menace in Present 
Credit Situation ? 


By Dixon C. Williams, President, Chicago Nipple Mfg. Co., Chicago, Il. 


T is good to be a citizen of and live 

in this wonderful country of ours, 

with its marvelous natural advan- 
tages and splendid opportunities for 
every man possessed with energy and 
imbued with honesty and courage. No- 
where can the thoughtful, studious man 
of industry be happier nor see his intelli- 
gent efforts more certainly crowned with 
success. 

But conditions have not been of the 
best in the last two years. 1925 has 
seen, as a whole, fair activity in com- 


Dixon C. Williams, President, Chicago 
Nipple Mfg. Co. 


mercial lines, but not an ideal situation. 
Just what balance sheets will show in 
the case of the great mass of our enter- 
prises remains unknown until the audi- 
tors’ reports are available. 

The intensive sales effort, however, 
which has been made, resulting in the 
shading of prices on nearly all com- 
modities, upon the part of manufacturer 
and merchant, leads one to doubt whether 
the final results will be any more favor- 
able than they were in 1924. Credit 
men generally are watching the situa- 
tion with much concern. 

The large number of commercial fail- 
ures at this time of the year, nearly 
equaling the record, makes one wonder 
what the story will be these first few 
months of 1926, after the annual state- 
ments are made. 

We ought to have good and profitable 
business the first few months of 1926 if 
we could eradicate the price cutter, stop 


the threatened flood of new laws, Na- 
tional and State, curb the insane stock 
and land speculation which threatens un- 
mistakably our economic fabric and the 
stability of commercial procedure and 
values. 

But more than this, put an end to the 
mortgaging of future incomes, due to the 
comparatively new craze of installment 
buying which, as nothing else can do, 
forms in the individual habits of reckless 
extravagance hard to break or difficult 
to overcome. 

It is astonishing what you can now 
buy on the installment plan; land, live 
stock, securities, jewelry, clothing, furni- 
ture, washing machines, insurance, cook- 
ing stoves, radios, books, typewriters, 
plumbing goods and other articles far 
too numerous to mention, probably in- 
cluding paint and powder for the flap- 
pers’ lips and face, also shears with 
which to abbreviate their costumes and 
coiffures. 3 

Doubtless if one tried hard enough, he 
could even buy an automobile on the in- 
stallment plan and with it an extra habit 
of extravagance in its use thrown in, 
adding to the family budget large sums 
for maintenance and operation. 

He can then drive it only to his garage, 
if he is fortunate enough to have one, 
or do like multitudes: run it behind 
the house in the Creator’s great garage, 
enduring storm and sunshine alike, and 
know that at the end of that drive more 
than one-fourth of its value has gone, 
and by the time all of the installments 
are paid that the bank cannot use it as 
collateral for the loan of a cent. 

This development in our commercial 
life is one of great and immediate men- 
ace. 


Banquet and Theatre Party of 
Lima Local Enjoyed 


HE Master Plumbers’ Association 
of Lima, Ohio, tendered a most en- 
joyable banquet for the members 

and their women-folk, at the Barr Hotel 
in Lima, on the evening of January 16, 
according to a report which has just 
arrived by T. G. Ewing, secretary and 
treasurer of the organization. 

The report informs us that, following 
this momentous affair, those in attend- 
ance repaired to the Faurot Opera House 
where a section had been reserved espe- 
cially for the occasion. We understand 
that it was indeed a gala theatre party, 
and that ears are still buzzing with 
echoes of praise for those who did so much 
to make the entire evening so pleasant. 
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Members of Illinois State Association of Master Plumbers Gather at Danville, January 19, 20 and 21 for Annual Convention—Debate 
Central Office Proposition—Elect William F. Hildeman of Chicago Heights, State President—Inspect Manufacturers’ Exhibits 


HE Annual Convention of the Illi- 

nois State Association, held at the 

Armory, Danville, Ill., was called to 
order promptly at 10 o’clock Tuesday 
morning, January 19, by Seward Best 
of Quincy, president of the organization. 
In point of attendance and enthusiasm, 
as well as business-like procedure, it was 
one of the best gatherings of Illinois 
master plumbers since they formed a 
State organization. 

Following the customary invocation, 
singing of the National Anthem was led 
by T. Wilkins, after which Mayor Mad- 
den of Danville, was introduced by former 
State President E. J. Ryan, both of 


William F. Hildeman of Chicago Heights, 
Greeted by Retiring President Seward 
Best of Quincy, Upon the Occasion of 
His Election as 1926 President of Illi- 

nois Master Plumbers’ Association 


whom extended a cordial welcome to the 
visiting delegates and their ladies who 
were more than usually well represented 
at the convention. 

Daniel O’Connor of Peoria, one of the 
old war horses of the association, on 
behalf of the State, responded to the 
Mayor’s address of welcome, compliment- 
ing the Danville master plumbers upon 
their ability and enterprise in undertak- 
ing to entertain so large a gathering, as 
well as stage such an interesting and at- 
tractive display of modern plumbing fix- 
tures and equipment. 

Mrs. Geo. Kearney of Evanston, IIL, 
president of the Women’s Auxiliary of 
the Illinois State Association, was next 
on the program, and extended a hearty 
welcome to the ladies in attendance, con- 


gratulating the organization upon the in- 
creasing number which, from year to 
year, accompany their husbands to the 
convention. The response to this ad- 
dress of welcome was made by Mrs. Wm. 
G. Bergner of Evansville, Ind., who, in 
a very gracious speech, thanked the 
ladies of Illinois for their presence. 

The “Objects of the Convention” were 
dealt with in a very able paper by Vice- 
President Wm. F. Hildeman of Chicago 
Heights. He commented upon the prog- 
ress made by the association, regardless 
of the laxity of the rank and file, illus- 
trating to some extent the motto of the 
National Association, “They Builded 
Better Than They Knew.” The idea of 
conventions, he continued, was to bring 
before the gathering the problems which 
confront the trade, and by intelligent dis- 
cussion endeavor to find the proper solu- 
tion. 

National Director Wm. J. Lang of 
Chicago, who recognized that no man was 
a prophet in his own country, compli- 
mented the previous speaker upon the 
excellence of his paper, regretting that 
so comparatively few men in the trade 
had the ability of contributing so much 
appropriate thought. He impressed upon 
the delegates the time spent by Presi- 
dent H. E. Longley in attending to trade 
problems, stating that Mr. Longley spent 
at least 80 percent of his time in looking 
after the interests of the National Asso- 
ciation. Mr. Lang commented upon the 
wonderful work done in the past by the 
association for the public, which he 
greatly doubted if they appreciated, and 
believed it was time for the master 
plumber to begin to devote some atten- 
tion to the advancement of his own in- 
terests. He stated that the plumbing 
business was gradually getting away 
from the plumbers and referred ‘to the 
resolution brought up at the Portland 
convention on “Making a Wholesaler a 
Wholesaler,” and advocated the estab- 
lishment of a permanent national office 
as the proper solution of their troubles. 
He believed in dignifying the plumbing 
business and let the master plumber for- 
get about legislating for the public for 
a time, so that he might better devote 
his energies to improving the business 
he represents. 

Trade Extension Bureau Director Jos. 


The Danville Delegates to the Illinois Association of Master Plumbers’ Annual 


Convention, Which Was Held This Year in Their Home City: 


Wars: 


Hannum, W. H. Carson, I’. Strahl, George Carson, Fred Greiser, E. A. 
Mahoney, Charles Burrow, J. N. Besinger, E. J. Ryan, Walter 
Steube and Ed. Orr 


W. Cannon of Chicago, referred to the 
work and benefits derived from the 
bureau’s efforts, and said that he felt 
that Illinois had some reason to feel 
congratulated in having one of her favor- 
ite sons, Wm. G. Bergner of Granite 
City, selected by the Board of Directors 
to head the Trade Extension Bureau, 
upon the resignation of Wm. J. Woolley, 
who occupied that position for six years. 
He stated the bureau was a clearing 
house of ideas of men in the plumbing 
and heating business, which, when re- 
duced to. action, were helpful and bene- 


a budget for the association was also re- 
ferred to the same committee. 
Cooperation instead of competition, 
and keeping a customer satisfied, was 
the theme of a talk made by Fred 
Finder of Champaign. The speaker, at 
the outset, made it plain that the old- 
time statement that “Competition was 
the life of trade” was today an exploded 
theory, but in its place the slogan should 
be, “Competition is the life of trade,” 
for competition had killed many a plumb- 
ing and heating business. He also spoke 
regarding the necessity of knowing one’s 
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ficial to the master plumber and heating 
contractor. He referred to the fact that 
an overwhelming majority of the mem- 
bers of the Board of Directors of the 
Trade Extension Bureau were plumbing 
and heating contractors and that its 
policies and activities were controlled by 
them for the best interest and guidance 
of the industry. 

A telegram of felicitation was read 
from former State President John J. 
Cahill, who is sojourning temporarily in 
Phoenix, Ariz., in which he extended best 
wishes for the success of the convention. 
Following the appointment of John L. 
Robertson of Mason City, as reading 
clerk, and the various standing commit- 
tees, the morning session adjourned for 
luncheon and to have a group photograph 
taken. 


First Afternoon Session 


Upon calling the afternoon session to 
order, President Best announced that 
the first order of business would be the 
report of the Credential Committee, 
which was read by its chairman, who 
moved that the first 25 delegates who 
answered to their names. constitute the 
roll call of the convention. 

A communication in reference to the 
increase of the per capita tax of the Na- 
tional Association from $4 to $5 was then 
read, and it carried with it a resolution 
that a special assessment of $1 per mem- 
ber be levied to meet this increase. The 
resolution was referred to the Resolu- 
tion Committee. Another communica- 
tion in reference to the establishment of 


overhead expense and the cost finding on 
every job. In regard to masters who 
were not members of an association and 
who cut prices unknown to themselves, 
the speaker claimed that they were sadly 
in need of education and should be 
brought into an association so they might 
be guided by the experience of success- 
ful men in business. Referring to those 
who refuse advice upon entering business 
and started out to cut prices in order to 
get business, he stated they were almost 
hopeless until they suffered many re- 
verses. The speaker claimed that the 
best kind of competition was that which 
helped the customer get better work and 
material for his outlay. 

The plan adopted by the Louisville, 
Ky., Association of Master Plumbers 
to combat these conditions was explained 
at this time, also the opinions of many 
prominent men in the trade were sub- 
mitted. 

“Service constitutes competition in- 
stead of price, and the public gets noth- 
ing more than it pays for,’ Mr. Finder 
continued. ‘The master plumber,” he 
stated, “must back up efficiency with 
efficiency and eliminate the competition 
which destroys the principles and ethics 
of the trade.” 

The report of the Organization Com- 
mittee was read by its chairman, W. A. 
Crowley of Peoria, who stated that a 
number of zone meetings had been held 
during the year, and pointed out that 
while these meetings accomplished some 
beneficial results, that the efforts of the 
officers were futile unless they get the 
combined support of each individual 
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member. He urged each member to do 
his share and believed the association 
should endeavor to interest progressive 
men to take an active part in the affairs 
of the local bodies. 

The Publication Committee, of which 
Clarence Ruddy of Aurora, editor of the 
“Tllinois Master Plumber” was chair- 
man, also submitted a report, comment- 
ing upon the growth of the association 
publication and urging its support by the 
membership not only of its reading col- 
umns but of its advertisers. The report 
of the Educational Committee was made 
by Vice-President Wm. F. Hildeman, who 
believed that greater progress could be 
made by the individual members them- 
selves without waiting for the association 
to submit educational matters or sugges- 
tions to them. 

The work of the Legislative Commit- 
tee was reviewed by its chairman, John 
L. Robertson of Mason City. He stated 
that many conferences had been held in 
Chicago and Springfield, with the repre- 
sentatives of the Illinois State journey- 
men, the Architects Association, Prof. 
H. E. Babbitt of the Illinois University, 
and R. A. Ferguson of the State Depart- 
ment of Health, and the Code Commit- 
tee, of which C. D. Brownell of 
Champaign, was chairman. He stated 
that a minimum code predicated upon the 
20 Basic Principles, advocated by Her- 
bert Hoover’s committee, had been intro- 
duced in the Legislature, but on account 
of the opposition developed by the tile 
pipe interests and the lack of interest 
on the part of the master plumbers, the 
bill had been killed in committee. The 
convention passed a motion instructing 
its Legislative Committee to proceed with 
early action to secure the passage of a 
minimum code. 

Prof. H. E. Babbitt of the University 
of Illinois, referring to the defeat of the 
minimum code by the Legislature, stated 
that the Legislature had passed a bill 
authorizing the State Board of Health 
to advise municipalities regarding a 
model plumbing code, which was not at 
present mandatory but which might be- 
come compulsory sometime in the future. 
He suggested that the Illinois Master 
Plumbers’ Association investigate the ad- 
visability of recommending the model 
code prepared by the State Board, which 
was based on the 20 Basic Principles, 
but that its scope had been expanded to 
include every sized city in the State, and 
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embraced sizes of pipe, quality of ma- 
terials, methods of workmanship, etc. 


Wednesday Morning Session 


Notwithstanding the festivities of the 
night before, the morning session opened 
promptly at 10 o’clock with the majority 
of the delegates and members in their 
seats. The first order of business, Presi- 
dent Best announced, would be the read- 
ing of a report from Thos. F. Hanley of 
Chicago, chairman of the National 
Standardization Committee. In Mr. 
Hanley’s unavoidable absence through 
illness, the report was read by Jos. W. 
Cannon, who has the faculty of making 
himself heard under all circumstances. 
The report, which reviewed the activities 
of the Standardization Committee up to 
the present time, was discussed at con- 
siderable length. Among those taking 
part in the debate were W. J. Lang; J. 
EK. Fitzgerald, Lake Forest; J. C. Naugh- 
ton; Daniel O’Connor, Peoria; David 
Neenan, East St. Louis, and G. Albin 
Nilson, Chicago. While favoring a uni- 
form code and partial standardization, it 
appeared to be the sentiment of those 
who spoke on the question that complete 
standardization of roughing-in measure- 
ments for fixtures would have a tendency 
to make it too easy for the handy man 
to install plumbing. The matter was re- 
ferred to a special committee. 

The report of C. D. Brownell of Cham- 
paign, delegate-at-large to the National 
Convention at Portland, gave a brief 
synopsis of the deliberations of that con- 
vention. In reporting on the action taken 
with regard to the resolution advocating 
the establishment of a permanent office 
for the National Association, Mr. 
Brownell offered the suggestion for the 
consideration of the delegates, of dividing 
the national organization into districts, 
with a vice-president for each district, 
who would be able to keep in close touch 
with conditions, meeting at regular inter- 
vals to take up matters of interest to 
the members of the national body. This, 
he stated, would make for greater effi- 
ciency and economy. He also suggested 
that instead of spending the money for 
entertainment at national conventions, 
any profit made on revenue from exhibits 
be devoted to educational purposes of a 
constructive nature. The report was re- 
ferred to the Resolution Committee. 

A very able paper on the “Ask ’Em to 


Buy” campaign was read by L. E. Spear 
of Kalamazoo, Mich., representative of 
the Humphrey Co. Mr. Spear presented 
some excellent arguments on how busi- 
ness could be developed and increased by 
the master plumber, and illustrated how 
other lines of industry, through intelli- 
gent advertising and progressive meth- 


_ods, had increased their sales. 


He was followed by National Director 
Wm. J. Lang of Chicago, who gave the 
delegates a report of the National Board 
of Directors’ meeting, recently held at 
Louisville. He stated all of the directors 
were in attendance and various commit- 
tees had submitted a report of their ac- 
tivities. He commented favorably upon 
the report presented by John A. Quinn 
of Philadelphia, chairman of the Appren- 
ticeship Committee, which Mr. Lang 
stated would be elaborated upon by E. 
L. Bowman of the Trade Extension Bu- 
reau, who was on the program for a talk 
on the apprenticeship question. He 
called attention to the scholarships wait- 
ing to be taken up by master plumbers’ 
sons and urged members to have their 
boys take advantage of this opportunity. 
He stated that the manufacturers had 
decided to stamp an indelible mark on 
seconds, so that there would be no mis- 
understanding on the part of the trade 
with regard to the class of material sold. 
He also stated that the board had con- 
sidered the Code of Ethics presented at 
the Portland Convention, had suggested 
some revisions and recommended that 
competent attorneys be employed to 
pass upon the legality of the code and 
have it presented for consideration 
and adoption at the next national con- 
vention. 

With regard to the matter of a perma- 
nent office for the National Association, 
Mr. Lang stated that he had been ap- 
pointed chairman of a committee with 
Jeremiah Sheehan of St. Louis, and John 
J. Vogelpohl of Cincinnati, to make a 
preliminary survey of the expense of 
establishing such an office and that this 
committee had submitted its report to 
the Board of Directors at Louisville, 
which was in effect as follows: 


First—That the committee was in favor of a 
permanent office providing it could be financed 
by_its own members. 

Second.—That the manager be a member of 
the National Association with a record of service 
on the National Board of Directors. 

Third.—That the manager be elected by a 
majority of the Board of Directors. 

Fourth.—That the salary of the manager of 
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the permanent office be not less than $15,000 
per year. 

Fifth—That the location of the permanent 
office be decided by the Board of Directors. 


Mr. Lang stated the report was con- 
sidered by the Board of Directors, and 
further said that as the board cannot 
increase the National per capita tax 
under present conditions, he proposed 
that the cost of maintaining a permanent 
national office could be defrayed through 
the issuance of an official organ to be 
published once a month and mailed to its 
membership of 11,000, and that it be 
sent four times a year to all engaged in 
the plumbing business, which he approxi- 
mated at 30,000. He advised that the 
editorial policy should be similar to other 
magazines of like character. He stated 
that this publication could carry adver- 
tising and be a source of revenue to the 
association. He suggested that the 
proposition could be financed with an 
initial capital of $10,000, and with a 
revenue from advertising of approxi- 
mately $100,000 annually, would make a 
profit of approximately $60,000. 

Mr. Lang stated that the National 
Board did not concur in this proposition, 
but was in favor of establishing a per- 
manent office, but without issuing a pub- 
lication. 

Mr. Lang further stated that he had 
made an offer to pay the National As- 
sociation the sum of $10,000 for the privi- 
lege of issuing the official publication and 
turn same over to the National Associa- 
tion at the end of the first year, but 
that his offer was not accepted although 
he intimated that he might make the 
same offer at the Louisville convention. 

Continuing, Mr. Lang stated that the 
resolution presented by E. D. Hornbrook 
of Kansas City, at the Portland conven- 
tion, had also been brought up at the 
board meeting, and that while President 
Longley had not been able to bring this 
resolution before the Eastern Supply As- 
sociation, he had been successful in ap- 
pearing with Mr. Hornbrook before the 
Central Supply Association, where it was 
read and referred to the incoming 
Board of Directors. 


*. Wednesday"Afternoon Session 


Referring to Mr. Lang’s report of the 
National Beard meeting at Louisville, 
on motion of Fred Finder of Champaign, 
the convention went on record as favor- 
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ing his recommendations with regard to 
the matter of establishing a permanent 
office and the suggested method of financ- 
ing it. 

The convention went on record at a 
later session as re-affirming the resolu- 
tion adopted at the 1925 State conven- 
tion advocating a permanent office for 
the National Association, and also unani- 
mously adopted a resolution that the 
Illinois delegation should support only 
such candidates for office who showed 
their progressiveness and are in favor, 
and openly pledge their support to estab- 
lish a permanent national office. 

The following resolution was pre- 
sented by C. D. Brownell: 

“Believing that the establishment of a per- 
manent office, with a competent manager in 
charge, is the logical manner of conducting the 
Master Plumbers’ Association insofar as the 
relations of the members with each other and 
the wholesaler are concerned; therefore, in the 
event of the National Association, at the Louis- 
ville convention, failing to concur in the resolu- 
tion relating to the establishment of a permanent 
national office, that the Illinois State Board of 
Directors be instructed to proceed at once to 
the formation of a Central States Association, 
composed of commonwealths contiguous to IIli- 
nois and the establishment of a permanent office 
and the employment of a competent manager 
to take charge of their affairs under supervision 
of a board of representatives from States com- 
prising the association.” 

The foregoing resolution was concurred 
in by the Resolution Committee and put 
to vote. 

Chas. Alcock of Chicago, took the floor 
and said he thought it wrong to pass 
this as it would appear at Louisville as 
a threat to force the passage of the 
national central office proposition and 
he did not want to see anything disrupt 
the National Association. Ed Ryan of 
Danville, voiced the same sentiments. 

Mr. Lang said it would not disrupt 
the National Association. He likened 
the situation to several men at sea and 
one climbs on the life raft and the others 
might do likewise or sink. He said the 
Mid-West would put it over in such fine 
style that East, South and North would 
beg to get in on it. 

The Brownell resolution was passed, 
neither Mr. Alcock or Mr. Ryan voting. 

E. L. Bowman of the National Trade 
Extension Bureau, made an excellent ad- 
dress on the necessity of education in 
the plumbing business. “One of the 
most expensive things in the world,” he 
stated, “was corrosion,” which he esti- 
mated cost the householder over $5,000,- 
000 annually, but corrosion of the mind 
in his opinion was equally expensive. 
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Continuing, he said: “Science is tak- 
ing the place of belief and that knowl- 
edge was being substituted for faith 
gained through experiment and experi- 


ence. Progress in the trade was hamp- 
ered by lack of knowledge in ‘the 
installation of plumbing.” He spoke of 


the necessity of training the apprentice. 
He advocated part-time schools where 12 
or more apprentices were learning the 
trade, and recommended the home-study 
course, sponsored by the Trade Exten- 
sion Bureau, where there are no schools. 
He referred to the course for plumbing 
instructors which begins at Carnegie In- 
stitute of Technology at Pittsburgh, Feb- 
ruary 22 and the excellent work on ap- 
prenticeship being done by John A. 
Quinn of Philadelphia, chairman of the 
Apprenticeship Committee. 

The report of President Seward Best 
reviewed the activities of the association 
during the past year. He commented 
upon the attendance at the zone meet- 
ings which had been held for the purpose 
of creating an interest in association 
work and to benefit local associations. 
He also referred to the efforts made to 
secure the passage of the minimum 
plumbing code at the last session of the 
Illinois Legislature. He also referred 
to the success of the association in rais- 
ing funds to continue the research work 
at Illinois University, and the efforts of 
the association to promote farm sanita- 
tion. The membership, he stated, was 
923, which represented a slight loss over 
the previous year, but remarked that 
quality rather than quantity is the aim 
of the association. 

Secretary Wm. H. Entwistle of Peoria, 
in his annual report, recounted various 
cities and towns visited by him in or- 
ganization work in 1925, and submitted 
in detail a report of his work at Murphys- 
boro, Ill., where he had been sent by 
President Best to aid the cyclone suffer- 
ers, working in cooperation with the 
State Board of Health, the Salvation 
Army and other agencies. He also gave 
an account of his efforts to aid in formu- 
lating a new plumbing ordinance for 
Murphysboro. His financial report and 


also that of Treasurer D. E. Greig of 
Springfield, showed that the Illinois As- 
sociation as well as its official publica- 
tion were in sound financial condition. 
Through Chairman Jos. W. Cannon, 
the Resolution Committee reported favor- 
ably the amendment to the by-laws levy- 


ing an assessment of $1 per year on each 
member to meet the increase in the 
national dues from $4 to $5 per year. 
The association also concurred in the 
resolution levying an assessment of 50 
cents on each member for the last half 
of the national per capita tax for 1925. 

An amendment to Section 2, Article 6 
of the by-laws making the per capita 
tax $10 for individual members and mem- 
bers of locals with a membership of less 
than 100, and $3 per annum for locals 
with a membership of more than 100, 
with an addenda that this change be- 
come effective with the beginning of the 
fiscal year, was passed. 

The Resolution Committee concurred 
in the Code of Ethics prepared by C. D. 
Brownell of Champaign, and John Man- 
ion of Freeport, subject to the approval 
of the National Association of Master 
Plumbers. 

The report of the Standardization 
Committee, of which Thos. F. Hanley 
is chairman, was considered by the Reso- 
lution Committee and the recommenda- 
tions contained therein were referred to 
the incoming Board of Directors. The 
report of delegate-at-large to the Na- 
tional Convention and his recommenda- 
tion for a rearrangement of the Na- 
tional by-laws, was not concurred in by 
the Resolution Committee. 


Thursday Morning Session 


-A discussion led by Geo. Kearney of 
Evanston, took place on the holding a 
short course on plumbing and heating at 
the University of Illinois, at the close 
of the school year. It was stated that 
the University would be able to accom- 
modate up to 200 students and that the 


cost would be approximately $1,500. It: 


was the sense of the convention that the 
University authorities be asked to ar- 
range for a short course, and that an 
effort would be made by the association 
to encourage members individually to 
attend. 

In regard to the advisability of con- 
tinuing the research work on plumbing 
at the Illinois University at Urbana, the 
suggestion that individual members and 
local associations subscribe to a fund 
for this purpose met with an instant 
response and in a few minutes $1,500 
was pledged for this work. 

C. D. Brownell suggested that the 
University make an independent re- 
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search on heating, and a committee was 
authorized to be appointed to take this 
matter under advisement and work out a 
plan that would ensure a short course 
on heating at well as plumbing. 

While this discussion was going on a 
telegram was received from Chas. K. 
Foster, representing the National Boiler 
and Radiator Manufacturers’ Associa- 
tion, which was meeting in New York 
City on the same dates as the Illinois 
convention, which stated that the Na- 
tional Boiler and Radiator Manufactur- 
ers’ Association was contributing the 
sum of $3,000 to establish a chair on 
heating at Illinois University to further 
research work on heating. It was ex- 
plained by Mr. Brownell that President 
Best and himself had taken this matter 
up sometime ago with the manufacturers 
of boilers and radiators and had pointed 
out the advantage of such research work. 

A rising vote of thanks was extended 
to the contributors and the officers were 
authorized to send a telegram of appre- 
ciation to Mr. Foster. It was stated by 
Mr. Brownell that it would be the aim 
of the men engaged in the heating busi- 
ness in Illinois to raise a fund equal to 
that subscribed by the manufacturers. 

An interesting and practical talk was 
given by M. W. Smith of Dayton, Ohio, 
on the “Design of Drainage Systems for 
Corrosive Wastes.” As a member of the 
Research Committee of the American 
Society of Sanitary Engineering, Mr. 
Smith presented some facts particularly 
as applied to investigation of methods 
used to prevent corrosion. Out of 1400 
plumbing codes, only four, he stated, 
made provision for corrosive wastes. 
Acid has a disintegrating effect in sew- 
ers made of cement, he claimed, and 
where any great amount of acid en- 
tered into sewage disposal, it was advis- 
able to provide acid-resisting piping in- 
side of buildings. He advocated use of 
separate acid sewage system extending 
to the point of dilution and neutraliza- 
tion, suggesting the use of a tank ade- 
quately trapped and vented before having 
it flow into the sewer, which is required 
by the New York ordinance and also that 
of St. Louis and San Diego, Calif. Too 
little consideration, he stated, was given 
to acid drainage, and felt that some pro- 
visions should be made for it in the 
contemplated Illinois Code. 

William G. Bergner, manager of the 
National Trade Extension Bureau and a 
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past president of the Illinois Master 
Plumbers’ Association, stated he was 
more than pleased to again meet the 
members of the association from his old 
State of Illinois. He said he fully real- 
ized that his present position as manager 
of the bureau was a big job and required 
a continuous session of hard work. He 
spoke of the wonderful service being 
rendered to the plumbing and heating in- 
dustries by the Trade Extension Bureau. 
The principal objects of which, he stated, 
were to improve conditions and bring 
more business into the industry. 

Mr. Bergner also took occasion to com- 
pliment the trade papers upon the value 
they are to the industry, stating that 
they had done wonderful work in help- 
ing the men engaged in the plumbing 
and heating business. 


Thursday Afternoon Session 


The early part of the afternoon ses- 
sion was taken up with reports of the 
Memorial, Auditing and Credential Com- 
mittees. A report was also made by the 
Resolution Committee. 

With reference to that part of the 
president’s report recommending that 
Mr. Dixon of the University of Illinois 
be retained for research work and the 
$1,800 received from exhibits donated to 
that cause, was concurred in. 

The recommendation of the president’s 
report to appoint a special committee to 
take charge of development of farm sani- 
tation was also concurred in. 

The Resolution Committee did not con- 
cur in the report of the delegate-at-large, 
C. D. Brownell’s recommendation that the 
revenue from exhibits at national con- 
ventions be diverted for educational pur- 
poses of a constructive nature, as it was 
believed that it would be difficult to get 
cities to entertain a national convention 
without having some source of revenue. 
The committee felt that Mr. Brownell’s 
suggestion would be ideal, but under the 
present circumstances did not see how 
that could very well be carried out. 

It was stated that the funds obtained 
from exhibitions at national conventions 
are usually turned over to the National 
Association, although an exception was 
made in the case of the New Orleans and 
Portland conventions where the local as- 
sociations retained the funds obtained 
from exhibits to defray the cost of enter- 
tainments. It was Mr. Brownell’s view 
that some limit should be placed on the 
amount diverted to entertainment at 
national conventions. 

Mr. Lang stated that at the forthcom- 
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ing national convention at Louisville, 
the arrangements would be handled by 
a committee consisting of President 
Longley, Vice-President Albert J. Wilson 
and himself, in cooperation with a repre- 
sentative from the Sanitary Pottery and 
Enamelware Manufacturers’ Associations 
and in cooperation with the Louisville 
Local. 

With reference to that portion of the 
delegate-at-large recommendation that 
the National Association devote greater 
attention to business affairs at conven- 
tions, it was decided to write a letter on 
this subject to National Director Wm. J. 
Lang of Chicago, who would be urged to 
bring the request of the Illinois State 
Association in this respect to the atten- 
tion of the National Board of Directors. 

The special committee appointed to 
take under advisement the matter of se- 
curing funds for research work in the 
heating line at Illinois University recom- 
mended that a chair on heating research 
be established at the university and that 
the State Association raise the sum of 
$6,000, composed of the $3,000 contributed 
by the National Boiler and Radiator 
Manufacturers’ Association and $3,000 
to be raised among the members of the 
State Association for 1926, and that this 
research work be continued for a period 
of three years. 

A committee composed of Jos. W. Can- 
non of Chicago, E. J. Ryan of Danville, 
and Daniel O’Connor of Peoria, was ap- 
pointed to purchase a suitable testi- 
monial to be presented to Retiring Presi- 
dent Seward Best of Quincy, IIl., in 
appreciation of his two years’ services 
as president. 

A communication was read from C. 
D. Brownell, addressed to the Depart- 


-ment of Registration and Education at 


Springfield, asking if a contractor has 
the right to install fixtures or employ 
an unlicensed plumber to do the work. 
This request had been referred to the 
attorney-general, whose opinion stated 
that the contractor must comply with 
local ordinances although an owner, in 
employing an unlicensed plumber, was 
not violating the law as the owner had 
the right to install plumbing in his own 
house. 

It was pointed out, however, by a 
Decatur delegate that the cities had the 
right to pass on ordinances stipulating 
who should do plumbing, and this also 
was in accordance with an opinion ren- 
dered by the attorney-general. 

C. D. Harris, Chicago, suggested the 
advisability of broadcasting from Evans- 
ville, Ind., matters relating to the plumb- 


ing industry. He believed that the erec- 
tion of a broadcasting station at Evans- 
ville, where Colonel Archer and other 
Trade Extension Bureau speakers could 
talk to many more people than is now 
possible, would be of great advantage 
to the plumbing industry. He suggested 
that if the master plumber, in some way, 
could be coupled up with physicians and 
surgeons we would be more readily 
recognized and appreciated by the public. 

The following officers were elected for 
the ensuing year: President, Wm. F. 


Booth Exhibiting Products of Nye Tool 
& Machine Works, Chicago, at 1926 
Convention and Exhibit of Illinois 
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in Danville 


Hildeman, Chicago Heights; first vice- 
president, Fred Finder, Champaign; 
second vice-president, Chas. D. Harris, 
Chicago; treasurer, D. E. Greig, Spring- 
field; delegate-at-large to National Con- 
vention, Seward Best, Quincy, with W. 
J. Crowley, Peoria, as alternate. 

What Illinois is doing and plans to do 
for the rural districts of the State, was 
explained by F. P. Hanson of the Uni- 
versity of Illinois, and Harry P. Fergu- 
son, chief sanitary engineer for the De- 
partment of Public Health, in talks on 
“Farm Sanitation,” given Thursday 
noon. 

Mr. Ferguson explained how the State 
is about to start intensive drives in eight 
counties to improve sanitary conditions, 
insure healthy sources of water and 
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bring modern conveniences as far as pos- 
sible into the farm homes. 

It is a question, Mr. Ferguson ex- 
plained, of educating the rural popula- 
tion in the principles of sanitation, a 
work in which the Illinois Master Plumb- 
ers’ Association can cooperate and be 
of material help. t 

Plumbing equipment of various kinds 
is now handled by many implement deal- 
ers, sold to the farmers and installed 
by them, or by unskilled workmen. Much 
of this equipment is bought by mail and 
self-installed. 

It is the ambition of the Department 
of Public Health that the rural commu- 
nities be brought to a realization of the 
importance of water supplies and dis- 
posal of sewage and that the master 
plumbers of the State devote more atten- 
tion to the problems of sanitation in the 
farm homes, thereby developing what 
should prove to be an important addition 
to the normal trade territory of the 
master plumbers. 


Notes on the Illinois Convention 


On Monday evening, January 18, the 
Danville Local Association held an in- 
formal reception and dance for the 
visiting delegates and their ladies at the 
Armory. At this function, which lasted 
until midnight, the master plumbers and 
their wives had an opportunity to renew 
acquaintances with many old friends 
from all parts of the State. 

In honor of some of the their old-time 
friends, Mr. and Mrs. E. J. Ryan of 
Danville, gave a dinner at the Holland 
Hotel on Monday evening. Including the 
host and hostess, places were set for 21, 
a number of whom were from Chicago 
while the others were from different 
parts of the State. It was a very de- 
lightful affair and thoroughly enjoyed 
by the guests, and on their behalf Jos. 
W. Cannon expressed appreciation for 
the hospitality shown. Those present 
were Mr. and Mrs. E. J. Ryan, Mr. and 
Mrs. Seward Best, Mr. and Mrs. Jos. W. 
Cannon, Mr. and Mrs. Chas. A. Dreier, 
Mr. and Mrs. Chas. W. Alcock, Mr. and 
Mrs. Geo. Dehn, E. J. Benning, Peter M. 
Munn and W. J. Lang, Chicago; Mr. and 
Mrs. Wm. F. Hildeman, Chicago Heights; 
Miss F. Stuart, Quincy; John L. Robert- 
son, Mason City; W. H. Entwistle, 
Peoria, and Mrs. Wm. G. Bergner, Evans- 
ville, Ind. 

As an innovation, the officers of the 
State Association set apart Tuesday 
evening for a Carnival at the Armory for 
the exhibitors. J. R. “Shorty” Lewis, 
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Representatives of American Brass Co., Waterbury, Conn., Made Their Head- 
quarters in This Excellently Furnished Booth During Recent 34th Annual 
Convention and Exhibit of Illinois Master Plumbers’ Association 
at Danville 


the popular representative of THE 
PLUMBERS TRADE JOURNAL was 
selected as ring master and official an- 
nouncer for the occasion. The exhibi- 
tors were given the privilege of perform- 
ing some stunt, or hiring a professional 
entertainer to represent them, and judg- 
ing from the enthusiastic applause, the 
home talent made a greater hit than the 
vaudeville performers. A vocal solo by 
Tod Wilkins of the Walworth Co.; a 
claronet solo by Walter Steube of Dan- 
ville; a Hawaiian dance in costume by 
J. V. Liddy of the Kewanee Boiler Co., 
and a bowling contest between Henry 
Diedesch and Frank E. Pearson of Chi- 
cago, were outstanding features, al- 
though the presentation of a water set 
by Andrew O’Neill to his friend Dan 
O’Connor of Peoria, which was upset 
on the floor before it reached the recipi- 
ent, caused considerable amusement. A 
very pleasant evening terminated with 
a dance by the master plumbers and their 
ladies. 

The banquet held at the Armory, Wed- 
nesday, was also a notable and enjoyable 
affair. It was attended by 300 delegates 
and their wives. On this occasion Vice- 
President Wm. J. Crowley of Peoria, very 
créditably performed the duties of toast- 
master and called upon, with appropriate 
introduction, some of the prominent mem- 
bers of the trade for two-minute 
speeches Among those who responded, 
and who complied with the injunction of 
the toastmaster in this respect, were E. 
J. Ryan, Danville; Daniel O’Connor and 
Andy O’Neill, Peoria; W. F. Hildeman, 
Chicago Heights; Fred Finder, Cham- 
paign; Wm. J. Lang, Jos. W. Cannon and 
Chas. W. Alcock, Chicago; John L. 
Robertson, Mason City; E. L. Bowman 
and Wm. G. Bergner of T.E.B., Evans- 
ville; H. F. Ferguson of the State Board 
of Health; Prof. H. E. Babbitt, Urbana; 
E. C. Wagner, Chicago, and President 
Seward Best, Quincy. Upon the con- 
clusion of the banquet, the master 
plumbers and their ladies were the guests 
of the Danville local at a ball given at 
the Armory, which lasted until shortly 
after midnight. 

In marked contrast to other years at 
the Illinois State convention, many of the 
Chicago delegates were accompanied by 
their wives. The ladies of the Chicago 
party included Mrs. Jos. W. Cannon, 
Mrs. C. A. Dreier, Mrs. Chas. W. Alcock, 
Mrs. Lewis Nelson, Mrs. Frank E. Pear- 
son, Mrs. Wm. E. Bahn, Mrs. Ida C. 
Schoessling, Mrs. C. D. Harris, Mrs. W. 


D. Morant, Mrs. G. A. Larson and Mrs. 
Robt. Liss. 

The Evanston-Wilmette-Kenilworth- 
Winnetka and Glencoe Associations were 
well represented, the following being in 
attendance from the North Shore Asso- 
ciation: J. Mergenthaler and Wm. Kurz, 
Wilmette; Geo. S. Moore, Geo. Kearney, 
Fred Flader and M. L. O’Malia, Evans- 
ston. Mr. Kearney and Mr. O’Malia were 
accompanied by their wives. 

Geo. J. Dehn of the Compound Injector 
& Specialty Co., Chicago, as usual, was 
accompanied by his handsome wife. Mrs. 
Dehn has been a regular attendant at 
Illinois State conventions for a number 
of years and has a host of friends in the 
trade. 


Exhibitors at Illinois Convention] 


In point of numbers and the many edu- 
cational exhibits displayed by the manu- 
facturers at Danville, this year’s conven- 
tion surpassed any previous year. All 
credit must be given the Convention 
Committee, composed of E. J. Ryan, 
chairman; E. F. Burrow, E. A. Mahoney 
and F. Greiser for this result. The ex- 
hibition which was open to the public 
after 5 P.M., was held in the State 
Armory, which was tastily decorated 
with bunting and electric lights. 

The finest booth in regards to display- 
ing their products was that of the Ke- 
wanee Boiler Co., Kewanee, IIl., where 
it showed its Tabasco water heater, Ta- 
basco tank, Kewanee firebox boiler and 
Kewanee water heating garbage burner, 
all painted’ white. Those in charge of the 
exhibit were Arthur Hare, F. D. Pfeiffer 
and J. V. Liddy. A large electric sign— 
“Kewanee”—extended clear across the 
booth. 

Another interesting exhibit was that 
of the American Radiator Co., which dis- 
played its Arco tanks for hot water 
supply, both for coal and gas consump- 
tion; its Ideal Vecto heater and its Ideal 
Yonda smokeless boiler. W. W. Robin- 
son and F, E. Riddile were kept busy ex- 
plaining the merits of these commodities. 

The Mueller Co., Decatur, IIll., had 
patterns of its line of plumbers’ brass 
goods neatly arranged on display boards 
in its booth. Those in charge were C. 
N. Wagenseller, C. C. Draper, P. L. 
Bean and G. W. White. 

In its booth the Compound Injector & 
Specialty Co., Chicago, displayed its 
grease traps, air traps, garage drains 
and water softeners. George J. Dehn, 
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president of the company, was assisted 
by George B. Barron, in explaining their 
products. 

The new “Oster Power Boy” pipe 
threading machine made of aluminum, 
which cuts pipe up to 6-inch, was the 
centre of interest to visitors at the Oster 
Manufacturing Co.’s (Cleveland) booth. 
This company also showed its electric- 
drive stock, its “Bull Dog” and “Bull Pup” 
die stocks and its No. 42 Receders. A. 
S. Gould, sales manager, and C. W. Met- 
calf were in charge. 

The Chicago Faucet Co., Chicago, dis- 
played its complete line wf “Chicago” 
faucets, with standardized “quaturn” 
unit, also its new improved adjustable 
arm on Classic sink faucet, and its “Chi- 
cago” easy installation bath fixtures. G. 
C. Freeman and E. G. Ettswold were in 
attendance. 

In its booth the Decatur Pump Co., 
Decatur, Ill., showed its Bucks super- 
turbine pump, for home water supply 
under power. W. L. Waddell, sales man- 
ager; A. W. Burks, president and sales 
manager, and W. T. Wheat, entertained 
all visitors. 

Woodward-Wanger Co., Philadelphia, 
showed its three specialties: Mushroom 
Parabal tank balls, EverWhite closet 
seats and its new never-drip washers. C. 
W. Wanger, president of the company, 
was assisted by C. M. Cuthbert, G. M. 
Durgin and B. D. Johnston. 

Nye tools, manufactured by the Nye 
Tool & Machine Works, Chicago, were 
displayed in its booth. It showed its line 
of Nye pipe threading machines, tool 
boxes, reamers, wrenches, vise stands, 
drop-forged pipe cutters, ratchet spud 
wrenches and Nye junior stocks. Those 
in charge were W. Clement and E. Hers- 
kovitz. 

The Fairbanks-Morse Co.’s, Chicago, 
only exhibit was its automatic house 
water plant system. E. M. Roseberry 
and C. E. Halsey explained the workings 
of the system. 

Water heaters were displayed in the 
booth of the Humphrey Co., Kalamazoo, 
Mich. It showed the Humphrey Acme 
storage system, its No. 41 automatic in- 
stantaneous gas water heater, Humphrey 
tank heaters and cut-out valves. H. R. 
Cummings, E. F. Rohwedder and L. E. 
Spear were on the job. 

Plumbers’ brass goods were displayed 
by the Wolverine Brass Works of Grand 
Rapids, Mich., in its booth, their prod- 
ucts were arranged on display boards. 
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R. E. Larson, A. G. Jentsch and F. L. 
Stanley were the representatives present. 

The Fiat Metal Mfg. Co., Chicago, was 
represented by F. A. Nelson and Howard 
Nelson. They explained to the visitors 
their Nelson Protecto bathtub cover and 
Fiat steel toilet partitions. 

Crane Co., Chicago, had on display 
its Crane “Ware” water system, Crane 
automatic pumping outfit, ‘Premier’ 
automatic gas water heater, “Keystone” 
automatic gas water heater and “Per- 
fection” kerosene water heater. R. F. 
Moscrip, C. E. Barnes and W. H. Jonas 
were its representatives present. 

The Josam Mfg. Co., Michigan City, 
Ind., displayed its floor, shower and roof 
drains, also its check valves, concrete 
inserts and closet connections. Leo 
Mayer and J. W. Pendergast, Jr., were 
in charge. 

The “Rogaco” portable electric pipe 
cutting machine was on display by the 
Robbins-Gamwell Co., Pittsfield, Mass. 
It also showed its “Rogaco” indirect 
heaters, “Rogaco” gauges for oil burners 
and tanks. C. E. Littel was in charge, 
assisted by T. C. Nelson and N. S. Gor- 
don. 

Vaile-Kimes Co., Dayton, Ohio, showed 
its “Kompleat’”’ home water system, also 
the V. & K. automatic water softener. 
A. H. Jones, A. D. Aitken and G. H. 
Schaeffer represented this company. 

The American Brass Co., Waterbury, 
Conn., showed its line of Anaconda 
brass pipe. Those who entertained all 
callers to their booth were H. G. Wallis 
and J. R. Lamb. 

The Inland Supply Co., Danville, IIl., 
booth was given over to the use of tele- 
phones, with free service for the dele- 
gates. 

A domestic non-chemical water soft- 
ener was shown by the Domestic Electric 
Appliance Co., Peoria, Ill. It is also 
distributors for the Delco-Light water 
systems, Frigidare electric refrigerators 
and the Lincoln oil burners, which it 
also exhibited. A. J. Hamm, C. S. Farrar 
and H. P. Collins represented this com- 
pany. 

Genuine Walworth tools, neatly ar- 
ranged on display boards, formed the 
exhibit of the Walworth Co., Boston. In- 
cluded in the exhibit were the genuine 
Walworth Stillson wrench and its line 
of brass goods. C. L. Wilkins, sales 
manager; J. J. Bonga and C. A. Richards 
were in charge. 

The Blake Specialty Co., Rock Island, 
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Ill., displayed its line of plumbers’ cast- 
iron specialties, also it “Simplex” safety 
wastes and drainage fittings. John 
Heinkel, president of the company, was 
assisted by W. J. Hebenstreet and 
Charles M. O’Brien. Its entire display 
was given away to the master plumbers. 

EverHot “Baby Grand” and EverHot 
“Junior” water heaters, manufactured 
by the EverHot Water Heater Co., De- 
troit, formed the display of this com- 
pany. L. P. Eaton and J. V. Baer, Jr., 
represented the company. 

A full line of “Ridgid” wrenches and 
vises were displayed by the Ridge Tool 
Co., Elyria, Ohio, as was also its post 
and stand vise. R. Kuepper and E. E. 
Preston were on duty at this booth. 

The Herman Nelson Corp., Moline, I, 
demonstrated its Univent ventilation sys- 
tem for radiators. J. M. Robb, C. A. 
Dutt and G. P. Smith were in attendance. 

The Q.-S. Sanitary Mfg. Co., Water- 
loo, Iowa, had on display its Red Top 
line of floor drains, shower drains, stack 
base fittings, drum traps, boiler stands, 
test tees, vises and portable vise post. 
R. W. Shepplee, sales manager of the 
company, presided at this booth. 

The United States Radiator Corp., De- 
troit, displayed its No. 256 sectional 
boiler set up with a D. & T. pressure 
system and damper regulator, also a 
No. 3 Taco water heater. E. L. Replogle 
and E. C. Guenther dispensed all infor- 
mation regarding the exhibit at this 
booth. 

At the booth of the Duro Pump & 
Mfg. Co., Dayton, Ohio, H. S. Pettengill, 
J. F. Dare, Wm. Hunt and O. A. Meyers 
were in charge. Their exhibit consisted 
of the new Duro automatic water soft- 
ener, a No. 9-60-Duro deep well pump 
and a No. 400 Duro Verti-tank shallow 
well system. 

At the Pittsburg Water Heater Co.’s 
booth there was on display its Lion tank 
heater, Diamond storage heater and 
Pittsburg bungalow heater. HeeaG: 
Mentzer and W. J. Arnold were its am- 
bassadors. 

The C. A. Dunham Co., Marshalltown, 
Iowa, displayed its line of heating spe- 
cialties. C. E. Kallister from the Chicago 
office, was in charge. 

The Weil-McLain Co. of Chicago, had 
one of its boilers on view. J. M. Weil 
and Geo. McCarthy represented this com- 
pany. 

The J. A. Sexauer Mfg. Co., Inc., of 
New York City, displayed its full line 
of plumbers’ rubber goods. J. C. Ket- 
tells and L. H. Miller were on the job. 

The exhibits of the Duriron Company, 
Inec., Dayton, Ohio, failed to arrive and 
M. W. Smith, its representative, could 
only hand out small samples of its 
product. 


Donations and Prizes 


A Duro automatic water softener, pre- 
sented by the Duro Pump & Mfg. Co., 
Dayton, Ohio, was given to G. S. Moore 
& Son, Evanston, IIl. 

The Walworth genuine  Stillson 
wrench, presented by the Walworth Com- 
pany through its Chicago office, was 
taken by Otto Schoen, Rockford, IIl. 

The Josam Mfg. Co., Michigan City, 
Ind., presented three of its “Josam” 
cigar lighters to E. J. Farrel of Aurora, 
Otto E. Wilzleb of Dixon, and Wm. 
Luker of Canton. 

The quilt made by the Illinois Wo- 
men’s Auxiliary was captured by R. E. 
Moore of the Chicago office of the Ex- 
celso Specialty Works of Buffalo, N. Y. 

A Kennedy repair kit, presented by 
the J. A. Sexauer Mfg. Co., New York 
City, went to A. L. Rosenbush of Quincy. 

Frank Strahl of Danville, received the 
Junior water heater presented by the 
EverHot. Water Sales Co., Detroit. 

Past National President Joseph W. 
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Cannon, Chicago, was also among the 
lucky ones. He took home a complete 
set of fine threading tools presented by 
the Wolverine Brass Works’ Chicago 
office. A. W. Goedke of Arlington 
Heights also received 100 feet of sew- 


age rod with holder from the same com- 
pany. ; 

National Director W. J. Lang of Chi- 
cago, was awarded the Q.-S. portable 
vise post, donated by the Q.-S. Sanitary 
Mfg. Co., Waterloo, Iowa. 


Sidelights and Comments on the 
Recent Secretaries’ Conference 


>’ 


HE Heating and Piping Contractors 

National Association was _ ably 

represented by a large delegation 
and they not only entered the general 
conference but held their own meetings 
also. Those present from this association 
were: A. Bachman, Cincinnati; A. C. 
Banko and A. R. Kerske, Cleveland; E. 
A. DeLaruelle, Milwaukee; D. C. Fulmer, 
Syracuse; Thos. Gale, St. Louis; N. W. 
Lunda, Memphis; R. J. Moran, Buffalo; 
Thos. E. O’Day, Lowell, Mass.; J. B. 
Walker, Pittsburgh, and A. J. Johnson, 
Minneapolis. 

The man who traveled the greatest 
distance to attend this meeting was J. 
N. Belanger, who came all the way from 
Seattle, Wash. 


The beau brummel of the meeting was 
no less than Wilbur Dosher, national sec- 
retary. We overheard President Longley 
asking him for the name of his tailor. 


John O’Flaherty of East St. Louis, 
Ill., thought it would be nice to buy 
something to take home as a souvenir so 
he purchased a new pair of suspenders. 


The “Old Dominion” of Virginia sent 
two live wires who are making history in 
association work in the persons of Wm. 
R. Brookman, Norfolk, and B. Y. Kin- 
zey, Richmond. 


H. §S. Lynn, secretary of Denver, 
Colo., Association, said he is contracting 
for advertising space on top of Pikes’ 
Peak, which should put his association 
on the top of the world. 


A new comer among the visitors was 
Lawrence J. Spaeder, secretary of Erie, 
Pa., and he kept the party entertained 
at the banquet with his imitations of 
birds and musical instruments. 


Indiana was ably represented by J. H. 
Daniels, Gary; J. D. Gallivan, Muncie, 
State president; Wm. F. Henderson, 
Gary; Harry A. Toelle, Terre Haute, and 
Clarence E. Walinsiedler, Evansville. 


Among the visitors from the Keystone 
State, were National Director John 
Graham; John H. Keane, secretary, 
Pittsburgh Association; John A. Quinn, 


chairman, National Apprenticeship Com- 
mittee; A. G. Ries, secretary, Home- 
stead Association, and Howard G. Yo- 
com, secretary, Reading Master Plumb- 
ers’ Association. 


George Satterlee, president of Missouri 
State Association, was disappointed be- 
cause he couldn’t see a basket ball game 
while in Evansville. He is a former 
star player and an ardent lover of the 
sport. 


Damon and Pythias in present-day 
life are not more ably represented than 
by Alex Auchinachie, president, and T. 
J. Cronin, secretary of the New York 
State Association, and you never see one 
of these friends without the other being 
close by. 


National Vice-President Albert J. Wil- 
son, although outnumbered two to one, 
by the Florida contingent, consisting of 
John A. Bronzonie, Tampa, and H. H. 
MacKenzie, West Palm Beach, held his 
own when it came to extolling the beau- 
ties and possibilities of their respective 
States. 


St. Louis, Mo., was represented by a 
fine delegation, including National Direc- 
tor Jere Sheehan, Jr., President W. L. 
Clucas, Secretary E. J. Blake, Jos. A, 
Lynch, chairman of Educational Commit- 
tee, and W. M. Daly of St. Louis County 
Association. Mr. Daly, by the way, is 
State vice-president. 


Michigan generally sends a large dele- 
gation to the conference, but this year 
it was limited to two men, but they made 
up in work and good advice and infor- 
mation in debate on the floor, what they 
lacked in numbers. State President John 
E. Green, Detroit; Secretary L. F. Car- 
son, and F. W. Rettman, secretary of 
Saginaw Association, were the visitors 
from this State. 


National Director Wm. J. Lang, Chi- 
cago, told the secretaries something about 
his plan to promote the central office idea 
and secure its adoption at the National 
Convention at Louisville. He stated that 
if the convention did not approve the 
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proposition of a permanent office several 
of the central States would undoubtedly 
form a league and have a central office to 
serve the trade in those States. 


Probably the handsomest men at the 
convention were Jas. J. Cunningham, 
secretary of the Missouri State Associa- 
tion, and Fergus M. McLoughlin, secre- 
tary, New York City Association. If we 
left anyone out that should be in that 
class, we will be glad to publish their 
names on receipt of information. 


Meeting of T. E. B. Board of Directors 


HE annual meeting of the Board of 
Directors of the National Trade 
Extension Bureau was held on 

January 14 at the headquarters of the 
Bureau at Evansville, Ind. John J. 
Vogelpohl, Cincinnati, president of T. E. 
B., had charge of the meeting. The busi- 
ness affairs of the Bureau were dis- 
cussed and plans made for the conduct 
of that organization during the next 
12 months. 

The officers for the ensuing year were 
elected, these being: Henry E. Longley, 
Wilmington, N. C., president; Archie 
Maddock, Trenton, N. J., vice-president; 
L. C. Huesmann, Indianapolis, Ind., 
treasurer; Wm. G. Bergner, secretary- 
manager. Nelson Lawnin, St. Louis, 
was appointed a member of the board to 
take the place of his father, L. D. 
Lawnin. 

In attendance at the meeting were: 
John J. Vogelpohl, Cincinnati; Geo. F. 
Reeke, Green Bay, Wis.; Samuel F. Wil- 
son, Newark, N. J.; Henry E. Longley, 
Wilmington, N. C.; Albert J. Wilson, San 
Francisco, Calif.; John A. Quinn, Phila- 
delphia, and Jos. W. Cannon, Chicago, 
all master plumbers. Walter Klie, 
Cleveland; V. L. Sheldon, St. Louis; J. 
P. Baldwin, Chicago, all heating and 
piping contractors, also F. C. Bradbury, 
Crane Co., Chicago; Charles B. Nash, 
Standard Sanitary Mfg. Co., Pittsburgh; 
L. C. Huesmann, Central Supply Co., 
Indianapolis, Ind.; L. U. Noland, Noland 
Co., Inc., Newport News, Va.; Nelson 
Lawnin, N. O. Nelson Mfg. Co., St. 
Louis; C. V. Kellogg, Kellogg-Mackay 
Co., Chicago; Wm. J. Woolley, Wolff 
Mfg. Corp., Chicago, and Wm. G. Berg- 
ner, manager, Trade Extension Bureau. 

In the evening, after the close of the 
day’s deliberations, several members of 
the board, who remained in town, were 
given a dinner by George Cunningham, 
president of the Never-Split Seat Co., 
Evansville. The dinner was served at the 
McCurdy Hotel and proved to be a very 
pleasant affair from every standpoint. 


Official Photograph Taken at Meeting of Board of Directors, at Headquarters of National Trade Extension Bureau, Evans- 
ville, Ind., January 14: Standing—John J. Vogelpohl, Plumbing Contractor; F.C. Bradbury, Wholesaler; Chas. B. Nash, 


Manufacturer; George F. Reeke, Plumbing Contractor; William G. Bergner, Manager, T. 


E. B.; L. C. Huesmann, 


Wholesaler; William J. Woolley, Manufacturer; L. U. Noland, Wholesaler; Samuel F. Wilson, Henry FE. Long- 


ley, Albert J. Wilson and John A. Quinn, Plumbing Contractors. 


Sitting—Joseph W. Cannon, Plumbing 


Contractor; Nelson Lawnin, Manufacturer; C. V. Kellogg, Wholesaler; Walter Klie, J. P. Baldwin 


and V. L. Sheldon, Heating Contractors 
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Prominent People Attend Annual 
Installation Ceremonies of North 
Hudson Association 


Eminent Leaders of the Contracting and Wholesale Trades Address 
Gathering of Craftsmen 


OOD fellowship, always the slo- 
gan of the North Hudson Mas- 
ter Plumbers’ Association, reigned 

supreme at the annual banquet and in- 
stallation of officers of that organization 
and its Women’s Auxiliary, held on the 
evening of January 4, at Braunstein’s, 
Union City, N. J. 

As soon as the jovial gathering was 
assembled, President August C. Krieger 
started proceedings by pompously in- 
stalling the following newly-elected offi- 
cers of the Women’s Auxiliary: Presi- 
dent, Mrs. A. G. Steller; vice-president, 
Mrs. A. C. Krieger; secretary, Mrs. J. 
Meffert; treasurer, Mrs. Chas. Steller; 
sergeant-at-arms, Mrs. Wm. Jacob. 
Trustees—Mrs. C. Botwinik, Mrs. C. 
Westervelt and Mrs. F. Miller. 

After the conclusion of these cere- 
monies, Wm. T. J. Orriss, past State 
president, now chairman of the Confer- 
ence Committee of the National Associa- 
tion of Master Plumbers, most impres- 
sively inaugurated the following newly- 
elected officers of the North Hudson As- 
sociation of Master Plumbers: Presi- 
dent, August C. Krieger; vice-president, 
B. Schmitter; recording secretary, Clyde 
Cole; financial secretary, O. Viehweg; 
treasurer, J. C. Westervelt; sergeant-at- 
arms, D. Thurman. Trustees—B. Dan- 
kert, C. Steller, S. Brucelaire, T. Ducate 
and A. G. Steller. 

President A. C. Krieger acted as toast- 
master, and after the jolly throng had 
sung the “National Anthem,” a repast de 
luxe was partaken amid much fun and 
hilarity. Party caps, noise makers, bal- 
loons, “serpentines” and a peppy jazz 
orchestra, the mugic of which was inter- 
spersed with community singing, en- 
livened the revelry. 

President Krieger bid all a hearty wel- 
come, and said: “Nothing is more essen- 
tial than organization; more and more 
we realize, every day, that individuality 
is giving way to organization.” Harmony 
and cooperation was strongly advocated 
amongst the membership. 

Mayor John F. Boylan of Union City, 
who was next presented, recalled the days 
when he was a plumber, and saluted the 
gathering as a fellow-craftsman. He 
said that organization means lots in 
every man’s life, and lauded the local 
association for its many commendable 
achievements. 

Mrs. Charles Zimmermann, president 
of the New Jersey State Association, 
Women’s Auxiliary, extended the sea- 
son’s greetings to the assemblage, and 
humorously invited Mrs. John F. Boylan, 
wife of the Mayor, to become a member 
of the North Hudson Auxiliary. 

Mrs. A. G. Steller, president of the 
North Hudson Auxiliary, was thankful 
for the honor bestowed on her in reelect- 
ing her to the presidency, and expressed 
her appreciation to the various commit- 
tees, who had so ably assisted her during 
the past year. Mrs. Steller informed the 
gathering that the auxiliary would give 
a masquerade party in February, and 
invited all present to attend. In behalf 
of the auxiliary, Mrs. Steller presented 
beautiful floral offerings to Mrs. Wm. T. 
J. Orriss, the retiring secretary, and 
Mrs. Wm. Borg, the retiring sergeant-at- 
arms, who were accorded an ovation, as 


they smilingly accepted the thoughtful 
gifts. 

Assemblyman John Sharkey of Jersey 
City, also vice-president of the Mont- 
gomery Plumbing Supply Co. of that city, 
was the next speaker. Mr. Sharkey re- 
called the many wonderful times he had 
enjoyed as a guest of the North Hudson 
Master Plumbers’ Association; told sev- 
eral humorous stories, and promised the 
gathering that he would do all in his 
power to have the State Legislature act 
favorably on the “Small Claims’ Bill 
which is now. up for enactment. 

Three rousing cheers were given for 
State President John J. Corcoran of 
Jerséy City, when he arose to address 
the gay throng. After extending felici- 
tations, Mr. Corcoran mentioned that the 
New Jersey State Chamber of Commerce 
is supporting the “Small Claims” Bill. 
He lauded the work of President Krieger, 
the chairman of the State Standardiza- 
tion Committee, and beseeched the mem- 
bership to cooperate with Mr. Krieger 
to the fullest extent, in putting over the 
standardization of wrought iron and steel 
pipe at 12-foot lengths. 

Mr. Corcoran informed the gathering 
that three new locals had been organized 
during his administration, and that the 
Passaic Association, which left the State 
Association sometime ago, has returned 
to the fold. After the applause follow- 
ing this announcement had _ subsided, 
President Corcoran urged cooperation 
among the members, and loyal support 
of the local, State and National Asso- 
ciation officials. 

President Krieger then announced that 
an old friend from Jersey City, well 
known in New Jersey plumberdom, was 
a guest of the evening, and amid much 
hilarity, in behalf of the association, he 
presented Charley Werner of Jersey City, 
with a hope chest. It developed that 
Charley was about to be married, and 
the hopé was expressed that the chest 
and its lovely contents would prove most 
useful in the Werner household. 


Appeared 


at Portland, Oreg., 
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Harry Homer, J. D. Johnson Co., New- 
ark branch, who is president of the As- 
sociation of Plumbing and Heating 
Salesmen of New Jersey, upon being in- 
troduced, thanked the gathering for the 
reception accorded him; told of the or- 
ganization of the Salesmen’s Associa- 
tion, its progress and aspirations, and 
concluded by imploring all master plumb- 
ers to become salesmen as well as 
engineers. 

Wm. T. J. Orriss, chairman of the 
National Association’s Conference Com- 
mittee, and just retired as secretary of 
the North Hudson Association, congratu- 
lated the membership on the selection of 
its new officers. He lauded the achieve- 
ments of the Carnegie Institute of Tech- 
nology at Pittsburgh, and advised the 
membership that North Hudson was en- 
titled to two scholarships. He strongly 
advocated the proper education of the 
rising generation in the finer art of the 
craft, and concluded by putting it up to 
the master plumbers to make this coun- 
try a better, more sanitary place for all 
of us to live in. 

Past State President Joseph J. Durr 
of Montclair, congratulated the member- 
ship on its loyalty and spirit in doing 
things, and invited all present to attend 
the Montclair Association’s installation 
of officers and banquet, which was sched- 
uled to be held in Bloomfield on Janu- 
ary 27. 

President John Belli of the Clifton 
Master Plumbers’ Association, Clifton, 
thanked the membership for the good 
time accorded him, while State Trustee 
Chas. Zimmermann informed the gather- 
ing that the State Association is work- 
ing diligently for the entire industry, 
and urged that all master plumbers in 


the State affiliate with the association, 


and do their bit in the upbuilding of the 
craft. 

Joseph Sprouls of Jersey City, State 
organizer, and one of the best informed 
workers in the plumbing fraternity of 
New Jersey, thanked the association for 
its hospitality, and said he was always 
glad to enjoy North Hudson festivities. 
He said that no other organization in 
the building line manifests the fraternal 
feeling and good fellowship that may be 
found in the plumbing craft. Unity in 
cooperation with salesmen and the trade 
press makes unity for the good of the 
trade, he said. In Mr. Sprouls’ opinion, 
affairs such as the North Hudson Asso- 
ciation is famed for staging, make all 
masters feel as brothers. 

At the conclusion of Mr. Sprouls’ 
remarks, the floor was cleared for danc- 
ing, and the enticing strains of the or- 


Two Leading Lights in National Association Affairs as They 


Last June—President 


Henry E. Longley and Treasurer Richard J. Welch 
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chestra pervaded the air with a carni- 
val spirit that “itchy feet” could not 
resist. And the wee small hours had 
come and the milk man had gone long 
before this gay party disbanded. 


—.— 


Connecticut Achieving Excellent Results 
in Advancing Association Interests 


URING the past month, B. Joseph 

O’Donnell, prominent field repre- 

sentative of the National Trade 
Extension Bureau, has been concentrat- 
ing his efforts on increasing interest in 
National Association affairs in the State 
of Connecticut. 

A vast amount of excellent work has 
been accomplished; a new organization 
has been formed in Greenwich by 18 
prominent members of the plumbing in- 
dustry of that city and neighboring vil- 
lages. The secretary of the Greenwich 
Association is John J. Kenney of Cos 
Cob. 

An interesting meeting was held in 
Hartford on January 21, at which 21 
cities of the State of Connecticut were 
represented, and among those present 
was Garry D. L. Raymond of Stamford, 
president of the Connecticut Master 
Plumbers’ Association. 

At this meeting those in attendance 
discussed various association affairs and 
planned the State convention, which is 
to be held in New Haven next May. It 
was decided to conduct an exhibition in 
connection with the convention. 

State President Raymond has _ been 
most active in association work during 
the past few months. He has visited all 
sections of Connecticut and in many 
cases has accompanied Mr. O’Donnell on 
his various trips throughout the State. 
They have effected a reorganization of 
the local association in Waterbury and 
now have 43 members vitally interested 
in the reorganized body. 

Mr. O’Donnell’s last meeting was held 
in New London during the week begin- 
ning January 17. He is now on a trip 
through the northern States. 


—3— 


La Croix Presides at January Meeting of 
New York Salesmen 


HE monthly meeting of Greater New 
York Chapter No. 2, National As- 
sociation of Plumbing and Heating 

Salesmen, was held on the evening of 
January 21, in the Hotel Martinique, 
New York City. Many of the members 
and several guests were on hand for the 
occasion, and the usual good fellowship 
dinner was partaken prior to the busi- 
ness session. 

Owing to the absence of President 
Jack Taylor, who is confined to his home 
with an attack of influenza, Vice-Presi- 
dent Harry La Croix called the meeting 
to order, and presided for the evening. 
The regular routine business was quickly 
disposed of, after which the evening was 
given over to open discussion, and much 
of interest was gleaned from the experi- 
ences of many of the salesmen present. 

A subscription list for the purchase 
of an emblematic banner to be displayed 
at the banquet to be tendered the bosses 
on the evening of January 28, was cir- 
culated, and quickly filled. A motion 
was carried to the effect that in future, 
at all meetings or social functions of the 
Greater New York Chapter, each member 
will wear a pin inscribed with his name 
and that of the firm with which he is 
associated. Secretary Wm. F. Weber 
was instructed to arrange for the im- 
mediate purchase of these badges. 

Final details for the “Bosses’” ban- 
quet, about which more is written else- 
where in this issue of THE PLUMBERS 
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TRADE JOURNAL, were concluded and 
the reception committees, who will look 
after the comforts of the “big chiefs,” 
were named by the chairman. 


—<— 


William G. Bergner to Attend Con- 
vention of Minnesota Retail 
Plumbers’ Association 


T has been definitely decided that the 
1926 Annual Convention of the Min- 
nesota Retail Plumbers’ Association 

will be held in St. Paul, with headquart- 
ers at the St. Francis Hotel. 

The sessions of the convention will be 
held in the Junior Pioneer Hall, located 
in close proximity to the hotel. There 
will be no exhibitions in connection with 
the convention. The dates are February 
2 and 3, 1926. 

The association has been fortunate in 
securing the promise of William G. Berg- 
ner, secretary-manager of the National 
Trade Extension Bureau, to attend this 
convention. William J. Woolley, former 
secretary-manager of the Trade Exten- 
sion Bureau, will also be present. 

The standardization films shown at the 
last annual.convention will be one of the 
features of the forthcoming gathering. 
There will be reports from the delegates 
to the National Convention and from the 
State member of the Standardization 
Committee, as well as various other com- 
mittees. 

It was the aim of the Minnesota As- 
sociation to double its membership in 
1925, but this mark has not yet been 
reached. There has been, however, a 
very substantial gain in membership as 
well as interest in association activities 
and the members are looking forward 
to a very interesting and successful con- 
vention. 


—- =i 


Meeting of New York State Heating 


Contractors 


TICA, N. Y., has been selected as 
the place for the Annual Meeting 
of the Heating and Piping Con- 
tractors’ New York State Association, 
to be held on March 29, 1926, at the 
Hotel Marten, which is conveniently lo- 
cated near the business centre of the city. 
For more than 30 years the New York 
State Association has watched over the 
interests of the heating industry and 
solved many problems affecting the heat- 
ing contractors of the State. The re- 
ports of the officers and directors will 
contain valuable information, while the 
opportunity to sit down and talk with 
the contractor from the other end of the 
State, or from the next town, makes the 
trip worthwhile. Their experiences are 
always interesting and often valuable. 
Details of the program will be an- 
nounced later. Paul W. Schneider of 
Utica, president of the association, says 
that the city will belong to the heating 
contractors for that day and everyone 
connected with the heating industry will 
be given a cordial welcome. 


<= 


Annual Convention of Heating Con- 
tractors at Washington in June 


RRANGEMENTS have been com- 
pleted for holding the Thirty- 
seventh Annual Convention of the 
Heating and Piping Contractors’ Na- 
tional Association in Washington, D. C., 
June 1 to 4. The headquarters of the 
convention will be at the Willard Hotel 
and the meetings will be held there too. 
This convention has come to be recog- 
nized as a leading event in the heating 
industry. Contractors from all parts 


of the country attend and combine the 
pleasures of a vacation with the profits 
derived from the convention sessions. 
Manufacturers of heating materials 
gather at the same time, attracted by 
this opportunity to meet and associate 
with the leading contractors of the 
country. 

With the attractions of our National 
Capitol added to the program of the con- 
vention this should prove an entertain- 
ing and profitable pilgrimage for those 
engaged in the heating industry. 


GEORGE G. WHITWORTH, VICE- 


PRESIDENT, WOLVERINE 
BRASS WORKS 


N the passing of George G. Whitworth, 
who died on December 20, 1925, the 
Wolverine Brass Works lost not only 

its vice-president, but the entire plumb- 
ing industry lost a dependable guide, a 
wise counselor and a trustworthy friend. 

For 20 years Mr. Whitworth had 
helped to mould and guide the policies of 
the Wolverine Brass Works, and he was 
closely identified with its progress and 
development during that period. 

Mr. Whitworth was also president of 
the Berkey & Gay Furniture Company, 
the Consolidated Furniture Companies, 
and a director of the Grand Rapids Sav- 


The Late George G. Whitworth 


ings Bank. He was closely associated, 
either in an executive capacity or as a 
leading citizen, with religious educational 
and social betterment work in his city— 
Grand Rapids, Mich. 

To know him was to admire him; to 
understand his impulses for good, his 
friendly interest in his fellow man, was 
to love him; to be associated with him 
in business was to appreciate his ability, 
forethought and judgment. 

At the ripe age of 75, there has passed, 
in Mr. Whitworth, a man whose memory 
will remain an example of honor, hon- 
esty, charity and courage; a man who 
built success on character, and whose 
ideals and principles will ever remain an 
inspiration to those whom he has left 
behind. 


WM. G. THOMAS, MEMPHIS, TENN. 


Wm. G. Thomas, 64, president and 
treasurer of the Pidgeon-Thomas Iron 
Co., Memphis, Tenn., and one of the 
leaders in local business circles, died 
there early December 14, at the Baptist 
Memorial Hospital, where he had been ill 
for ten days. His rise in business was 
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the story of persistence of a hard worker. 
He started in a minor capacity with 
Orgill Bros., hardware people, half a 
century ago. 

Later, Mr. Thomas was a member of 
Thomas, Barnes & Miller, retail hard- 
ware dealers, located on Main Street. 
When the Pidgeon-Thomas Hardware 
Co. was organized in 1907, Mr. Thomas 
was made vice-president. At the death 
of Phil Pidgeon in 1918, he became presi- 
dent and treasurer. 

Among many local charities he was 
known as an active benefactor. Mr. 
Thomas never married. He made his 
home at 776 Breedlove Avenue, with his 
three surviving sisters, Misses Lydia, 
Mamie and Carrie Thomas. 


T. B. JOHNS, LIMA, OHIO 


T. B. Johns, master plumber of Lima, 
Ohio, died at his home, 402 South Mc- 
Donel Street, December 26, following a 
brief illness. Mr. Johns had long been 
connected with the plumbing industry of 
Lima, having opened his shop there in 
the year 1887. 

He was an honored member of the 
Lima Master Plumbers’ Association, and 
leaves to mourn his death, his widow and 
four children, besides a host of friends 
among contractors, wholesalers and 
manufacturers in the trade. 


J. M. BURNESS, PITTSFIELD, MASS. 


John M. Burness, a master plumber of 
24 Euclid Avenue, Pittsfield, Mass., was 
killed December 2, in a grade-crossing 
accident, when his automobile was struck 
by a train at Great Barrington, Mass. 

Mr. Burness came to this country from 
Scotland in 19138. He was prominent in 
fraternal circles, being a member of the 
Mystic Lodge of Masons, Odd Fellows 
and the Massachusetts State Master 
Plumbers’ Association. 


EDWARD MAUTZ, FORMERLY OF 
SYRACUSE, N. Y. 


Edward Mautz, one of the most promi- 
nent plumbers of Central New York 
State, and more recently of Florida, died 
in the latter State recently and was 
buried from his old home city, Syracuse, 
N. Y. Deceased was a member of the 
Board of Directors of the Town of Sol- 
vay, and a zone delegate of the New 
York State Association of Master 
Plumbers up to the time of his moving 
to Florida last June. 

Arrangements for the funeral were 
made with the assistance of the Syra- 
cuse Master Plumbers’ Association act- 
ing on a telegraphed notification from 
the Broward County Master Plumb- 
ers’ Association of Florida, where 
Mr. Mautz had been engaged on large 
operations at Fort Lauderdale and vi- 
cinity, up to the time of his passing. 

Final tribute was paid at the funeral 
by a host of friends, neighbors and fel- 
low members of the Syracuse Master 
Plumbers’ Association. 


ABRAHAM W.FARBER, BROOKLYN, 
IMo. 2% 


We were indeed shocked and very 
deeply moved by a rather belated notice 
received the other day from the plumb- 
ing contracting firm of S. L. Snyder 
& Co., 260 West 41st Street, New York 
City, informing us of the passing of 
Abraham W. Farber, who died on the 
morning of December 5, suddenly stricken 
while on his way to work. 

Mr. Farber had a host of friends in 
the trade throughout the entire country 
who, we feel certain, will be greatly sur- 
prised and shocked to learn of his un- 
timely demise. For the past 12 years 
he had been associated with the Snyder 
company in the capacity of estimator and 
supervisor, and his loss is indeed a very 
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severe one to the officials of that or- 
ganization. 

Mr. Farber is survived by his widow, 
who resides at his late home, 8220 Snyder 
Avenue, Brooklyn, N. Y. 


JOSEPH F. MUSSELMAN, BRONX- 
VILLE, N. Y. 


Joseph F. Musselman, consulting en- 
gineer specializing in heating and ven- 
tilating work, died of pneumonia on 
January 6, following a brief illness at 
his home, 31 Woodland Avenue, Bronx- 
ville, N. Y. He was 48 years old, a 
graduate of the University of Kentucky 
and a member of numerous scientific so- 
cieties. His wife and a son, 11 years 
old, survive. 

Among the buildings for which the late 
Mr. Musselman designed the heating and 
ventilating arrangements are the Penn- 
sylvania State Capitol at Harrisburg; 
the Architects’ Building at 101 Park 
Avenue, New York City, in which he 
had his offices; the Bank of Manhattan 
Building; the Mayflower Hotel in Wash- 
ington, D. C., and the Hotel Statler in 
Buffalo, N. Y., as well as the Grass- 
lands Hospital in Westchester County, 
INige 


— i 


Recent Helpful Publications of 
Interest to the Trade 


A sample fabric book showing a com- 
plete line of shower curtains made by C. 
A. Boyle & Co., Chicago, IIl., is now be- 
ing mailed to all wholesale houses in the 
country. 


The Goulds Manufacturing Co. of 
Seneca Falls, N. Y., has just released a 
booklet describing a deferred payment 
plan which it is putting into effect for 
the assistance of plumbers in selling the 
company’s autowater systems. 


A catalog on butlers’ pantry sinks, and 
another on galvanized iron scullery sinks 
have recently been mailed to the whole- 
sale supply trade by the Elkay Mfg. Co. 
of Chicago, Ill. These are printed on 
high-grade glossy paper and contain sey- 
eral appropriate engravings. 


A series of five folders has recently 
been prepared by the Scott Valve Mfg. 
Co., Detroit, Mich., which illustrate and 
describe very clearly Scott radiator val- 
ves, bronze gate valves, patent quick- 
opening gate and throttle valves, globe 
and angle valves, swing check valves, re- 
grinding check valves, flower cushion 
check valves, and Scott standard check 
valves. 


The M. J. Gibbons Supply Co., Day- 
ton, Ohio, publishes a plumbers’ sales 
book called ‘“Sanitors’ Service.” It 
is small, made especially pocket-size, 
so that the plumber may carry it with 
him. “Sanitors’ Service” enables the 
plumber to quote a selling price and to 
show this printed selling price to his 
customer. It is an illustrated retail 
sales book, showing the staples of the 
line with all prices printed in plain 
figures and price service kept up-to-date 
by the publisher. 


The Fulton Company, Knoxville, Tenn., 
has just issued two new bulletins. Bul- 
letin T-106 is devoted to temperature 
control of refrigerating systems with 
sylphon temperature regulators. The 
bulletin describes the several regulators 
used for refrigeration work where calci- 
um chloride brine is used as the cooling 
medium. Bulletin W-100 is devoted to 
the sylphon thermostatic water mixer. 
This is a new instrument and can be 
furnished to deliver water at any tem- 
perature from 50 degrees Fahrenheit up. 
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HELP WANTED 


SALES MANAGER 


EASTERN MANUFACTURER OF PLUMBING 
brass goods has splendid opportunity for ex- 
perienced sales manager who has had 

1.—Suecessful experience selling plumbing 
goods to jobbers. 

2.—Satisfactory record in supervising sales- 
men. 

3.—Young enough to have his future ahead 
of him, but old enough to have necessary ex- 
perience (preferably 385-45). 

Man we want is probably now located as 
assistant sales manager or district supervisor of 
salesmen with plumbing goods manufacturer but 
wants larger opportunity. 

Give details in confidence regarding past con- 
nections (including dates, firms, and positions 
held), age, married or single, and salary ex- 
pected. Address Box 30, % THE PLuMBERS TRADE 
JOURNAL. 


SALESMAN—WELL ACQUAINTED WITH 
trade in Philadelphia and vicinity, to represent 
New York house with established trade. Ad- 
dress 44, % THE PLUMBERS TRADE JOURNAL. 


WANTED—SALESMAN; THOROUGH KNOWL- 
edge pipe, fitting and valve business; state ex- 
perience. Address J. R. W., % THE PLUMBERS 
TraDE JOURNAL, San Francisco, 508 Hearst Build- 
ing. 


SALESMEN OR SALES AGENTS: PLUMBERS’ 
brass goods, for New York and New England 
States; state age, desired salary and number of 
lines now handled. Address 88, % THE PLUMBERS 
TRADE JOURNAL, 


WANTED—SALES REPRESENTATIVE FOR 
New York, Philadelphia and vicinities, familiar 
with heating business, to handle specialties of 
established merit; commission. Address 557, % 
THE PLUMBERS TRADE JOURNAL. 


TWO SALESMEN, ACQUAINTED WITH 
architects and heating trade in Greater New 
York, to sell complete line of boilers and fur- 
naces for well-established firm. Address 82, % 
THe PLumBers TRADE JOURNAL. 


A MANUFACTURER OF HIGH-GRADE SANI- 
tary pottery desires representation by agent 
calling upon the jobbing trade in the States of 
Minnesota, Iowa, Nebraska and South Dakota. 
Address 52, % THe PLumpBers TraDE JOURNAL. 


ESTIMATOR WANTED FOR PLUMBING AND 
heating establishment, familiar with large oper- 
ations, one who can layout and supervise jobs; 
state experience, age, reference and salary ex- 
pected. Address “Buffalo,” % THE PLUMBERS 
TRADE JOURNAL. 


SALESMAN WANTED—FOR ESTABLISHED 
New England territory; complete line of high- 
grade specialties; vacancy due to illness of man 
who has represented us for ten years; commission 
basis; write fully. Address 54, % THE PLUMBERS 
TRADE JOURNAL. 


SALESMAN—MANUFACTURER OF HIGH- 
class plumbing specialty wants representative 
for New York. City; must be thoroughly ac- 
quainted with architects, plumbers and jobbers; 
straight commission amounted to more_ than 
$7,000 in 1925; give all details in first letter. 
Address 40, Y% THe PiumMBers TRADE JOURNAL. 


A REAL OPPORTUNITY FOR REAL SALES- 
men; a large well-established manufacturer has 
several splendid territories open; goods sold to 
plumbing, hardware and electrical dealers; com- 
mission and drawing account; exclusive terri- 
tory; submit your record and history for early 
interview; communications confidential. Address 
333, Y THE PLrumMBEeRS TRADE JOURNAL. 


WANTED—DEMONSTRATOR-SALESMEN FOR 
a new pipe threading tool by well-established 
manufacturer of pipe tools; qualifications re- 
quired of applicant: unquestioned integrity, en- 
ergy and perseverance, practical pipe threading 
experience; aged 25 to 40 preferably, unmarried; 
give outline of business experience, record of 
employment, and extent of education. Answer 
Box P, Erie, Pa. 


So ee ee 

WANTED—LIVE EXPERIENCED SALES 
representatives, to work exclusively for high- 
grade manufacturer of sanitary earthenware, 
manufacturing a complete line; good opportunity 
for capable men able to produce; one_territory 
covers the States of Pennsylvania, Delaware, 
Maryland and Virginia; the other, Michigan, New 


sum Help Wanted, Situations Wanted, Business Opportunities, amu 
Salesmen Wanted, Exchanges and Miscellaneous Notices 


A uniform rate of $2.00 for 80 words or less will be charged for insertions under 
these headings. Additional words at the rate of 20 cents a word. Insertion order 
must be received seven days before publication date. Cash or stamps must accom- 
pany order. Replies should be addressed c/o THE PLUMBERS’ TRADE JOURNAL, STEAM AND 
Hor Water Fitters’ Review, 2389-241 W. 30th Street, New York City. 


NOTICES 
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York State and New England States; when ap- 
plying, give full details as to experience and 
qualifications and minimum salary expected. 
Address 48, % THE PLUMBERS TRADE JOURNAL. 


SALESMEN—MUST BE ACQUAINTED WITH 
the plumbing trade, to sell direct a complete line 
of high-grade plumbers’ brass goods, specialties 
and tools; give full information as to former 
connections and experience. Address 24, % THE 
PLUMBERS: TRADE JOURNAL. 


TWO SALESMEN TO SELL AN ELECTRICAL- 
ly-operated coal stoker, for use in connection 
with hot water heaters in office buildings in 
New York; very easily sold on account of great 
saving in coal; drawing account and commission 
to right party; several hundred now in opera- 
tion; state full particulars. Address 34, % THE 
PLUMBERS TRADE JOURNAL. 


WANTED—EXPERIENCED, CAPABLE SALES- 
men to work exclusively for manufacturer of 
high-grade sanitary ware, selling jobbers; one 
for State of New York, including New Eng- 
land States, other for Pennsylvania and terri- 
tory adjacent to Philadelphia; when replying 
give full details regarding experience and quali- 
fications, also minimum salary expected. Ad- 
dress 26, % THE PLUMBERS TRADE JOURNAL. 


POSITIONS WANTED 


PLUMBING AND HEATING SUPPLY EX- 
ecutive would like connection as manager or 
purchasing agent; would consider position as 
sales representative; have 14 years’ experience, 
know business thoroughly; have been sales and 
credit manager, New York jobber; no objection 
to out-of-town connection; willing to travel. Ad- 
dress 50, % THE PLUMBERS TRADE JOURNAL. 


MISCELLANEOUS 


PLUMBING AND HEATING’ STOCK, _ IN- 
cluding fixtures for sale in Yankton, S. Dak.; 
an old established business; must be disposed of 
at once. Address Arthur Reetz, Assignee, 
Yankton, S. Dak. 


CANADA — WELL-ESTABLISHED AGENCY, 
with firsticlass connections, selling only the 
plumbing jobbers and manufacturers; interested 
in. securing one or two good lines. Address 36, 
Y% Tur PLuMBERS TRADE JOURNAL. 


MANUFACTURERS OF PLUMBING GOODS 
desiring a first-class representation on the Pa- 
cific Coast invited to write fully with proposition 
to J. R. W., % THE PLuMBERS TRADE JOURNAL, 
Hearst Building, San Francisco, Calif. 


COLLECTIONS ADJUSTMENTS—CORRESPON- 
dents in all parts of the world; no collection, no 
charge. Business Men’s Protective Bureau, col- 
lection specialists; established over 12 years; 
postal brings representative; 154 Nassau Street, 
New York City. 


One) See ee eee ee 

FOR SALE—PLUMBING AND HEATING 
business in Central Pennsylvania, established 12 
years; will sell at invoice, no charge for good 
will; auto, stock and material on hand will run 
about $3,000; can have long lease. Address 42, 
% THe PLuMBERS TRADE JOURNAL. 


TWENTY-FIVE YEAR OLD PLUMBING 
business is for sale with big stock, cars and all 
equipment in very best of condition; location is 
very live community on Long Island; business 
in 1925 amounted to $125,000, as books will 
show; owner retiring to enter another field which 
requires all his attention; this is a very attrac- 
tive proposition and can be bought most reason- 
able and at very attractive terms. Address 46, 
% THE PLUMBERS TRADE JOURNAL. 


CHILE—HEATING, SANITARY AND _ VEN- 
tilating engineer (Britisher), with 18 years’ prac- 
tical experience in this market, is desirous of 
getting into touch with American manufacturers 
(National Advertisers), who desire to cultivate 
business in this market; the biggest heating 
and sanitary installations in this market have 
been planned and executed by present enquirer; 
although resident for 18 years in this country 
(Chile) present enquirer has maintained him- 
self ‘au courant” with the latest American 
practice in heating, sanitary and_ ventilating 
work; he invites correspondence with National 
Advertisers in the States who wish to introduce 
their lines in Chile. Write to H. S. V. LN 
Casilla 1576—Santiago de Chile—South America. 

ee \ We Pay More 
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CONSOLIDATED PIPE & STEEL CO. 
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Valuable Information 


at the finger-tips 


For Plumbers and Fitters 


—————— 


UESTIONS and Answers on the Practice and Theory of Sanitary 
Plumbing—A splendid series by R. M. Starbuck. Vol. I, Drainage 
and Venting. Vol. II, Hot Water Supply and Circulation. Vol. 
III, Practical Wrinkles for the Plumber. Vol. IV, Practice and ‘Theory 
of Sanitary Plumbing. Vol. V, Questions and Answers on Steam and Hot 
Wa lereileatin s meee en termes rei ee chee a eC Arie eh $1.50 per vol. 


Modern Plumbing Illustrated. R. M. Starbuck. A thorough work of 407 
pacessmwelleilluctratedaewrwnmuae tren tat Mec ton shine 2 wee cle ye ea: $5.00 


Practical Steam and Hot Water Heating and Ventilation. A. G. King. 
laboratewand sconip let camer rater pee e ee ree kee ate erie ene eases $4.00 


500 Plain Answers to Direct Questions on Steam, Hot Water, Vapor and 


Vacuum Heating. A. G. King. Unequalled as a heating book..... $2.50 
Principles and Practices of Plumbing. J. J. Cosgrove. A standard 
WOT Keone pol Urn Di oles eee ae te een seeming rs yr hv aeoge Suet a $4.00 
Johnson’s New Handy Manual on Plumbing, Drainage and Sewerage. J. 
We Johnson. As practical book tor practicalymentes).-444.45-0) >: $1.50 
Gray’s Plumbing Design and Installation. W. B. Gray. A veritable en- 
cyclopediasonmmocderns plumbing wprachicemeenier eters ee ae $2.50 
eating angmVientilating (Guides boo keene nme tires elec $3.00 


Plumbing Fixture Traps. A. E. Hanson. Historical, statistical! and ex- 
OMAN MIE CYS NESS RESON, Aa ccosghsoneseccueorogsagewucgeuce $1.00 


Rapid Calculator. Manufactured by The Plumbers Trade Journal. A 
pocketascalestoracalculating sradla tioning eri re wees ieee eerie dae $2.00 


Tablesorebstimatedahadiationasiiarry,, Perrigo: qaesese.s ese ee ee $1.00 


Standard Practical Plumbing. R. M. Starbuck. For years the standard 
Ghvudeveprny Cho) jo kveonlevdoves yRKGNS 5 .ocanecacuaccucasuspldaauduseseae $3.50 


Mechanical Drawing for Plumbers. R. M. Starbuck. Revised and en- 
larged edition, just off the press, 160 illustrations ................. $2.00 


These and other practical books on plumbing and heating as weil as 
kindred subjects handled by The Plumbers Trade Journal Publishing Co. 


WILL FURNISH LIST UPON APPLICATION. 


ohe 
Plumbers Trade Journal Pub. Co. 


HEATHERTON BUILDING 
239 WEST 30th STREET, NEW YORK CITY 


ICE PIPE JOINT GomPOUND 


IT WILL PLEASE YOU BECAUSE 
IT HAS PLEASED MANY OTHERS 


A letter from the Johnson & Davis Plbg. & Htg. Co. of Denver which has 
used Rice Pipe Joint Compound for the past year on all its jobs, tells us 
that it considers our compound the beston the market. We have many 
other letters telling us, in effect the same thing. 


If your Jobber does not carry our compound in stock, we will ship you moar ie Hin Set 
50 pint cans—almost 75 lbs. ready mixed —at the price of $12.00, f. 0. k., einer or | mee 
Indianapolis. ve Valve and § 


apoiis tad. 


RICE IMPROVED VALVE & MFG. CO. 


INDIANAPOLIS. IND. 


Put in the White House by the U. S. CUDELL 
Government 


Bak Cudellcsr test sore Gas and 


For Wash Bowls, Sinks, Baths and Wash Tubs 
Cleveland, Ohio 
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The GYD combination pipe cutter is two 
tools in one. It is furnished with three wheels 

and two rollers. The rollers and wheels are in- 
terchangeable, so that the tool may be u ed as a one 
or three wheel pipe cutter. The frame is drop forged of 
steel, and is both light and strong, much stronger than the 
malleable casting. There are no screw threads cut in the 
frame. This avoids stripping. The thread on the handle 
is engaged in a hardened steel nut which outlasts the cutter. 


Write for prices. 


AN-BROM —— 
LEILA 


Note that seamless band shrunk on 
the outside. It is the only joint in 
Brown and Brothers Seamless Copper 
Range Boilers. They are made of 
two seamless hard drawn shells tele- 
scoped and riveted at the center. 
The spiral rib insures our boilers 


against collapse. These are 
the only range boilers made 
without a longitudinal seam. The 
inside is thoroughly tinned for a 
pure water supply. Connect Brown 
and Brothers boilers with brass pipe 
and you have the ideal job. 


THE RANDOLPH-CLOWES CO. 
Waterbury, Conn. 
New York Office: 253 Broadway 


FOR SALE BY ALL DEALERS IN 
PLUMBING SUPPLIES 


ALBERS eee 
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MR. JOBBER ! 
THERE’S ONE THING CERTAIN! 


RICHMOND 


FOUNDRY & MANUFACTURING CO. 


IN 


Inc. 


Richmond, Virginia 
Certainly does 


SHIP OUT CLEAN-CUT CASTINGS 
HANDLE ORDERS SPEEDILY 
and KEEP PRICES LOW OR “IN LINE” 


““A dependable source of supply” 
for , 


PLUMBING SPECIALTIES 


Iron Brass 
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‘Problems in Designing Various Hot 
Water Heating Systems 


(Continued from Page 268) 


We, therefore, run a separate over- 
head main system to serve that section 
in which there are radiators in the base- 
ment. 

The rising main runs as straight as 
possible up to the attic, or the ceiling of 
the top floor. At its highest point is 
placed the expansion tank. The over- 
head main pitches down as.it runs from 
the rising main. The down-feed risers 
are taken off from the sides with tees 
looking down, on the angle of 45 degrees, 
and with short nipple and 45-degree 
elbow pointing to the down-feed riser. 

All radiators connected to down-feed 
risers take their hot supply in at the 
upper tapping. The outlets, or returns, 
are from the bottom and connect back 
to the down-feed risers, as shown by 
dotted lines. 

Study this down-feed layout and note 
that the main object accomplished is the 
compulsory circulation of hot water 
down to the basement radiators. The 
circulation is compulsory because of the 
fact that the mean density of the de- 
scending water within these down-feed 
risers is greater than that of the water 
in the rising main. 

Or, in other words, the down-feed 
risers are not as hot as the rising main. 
The cooling surface of the radiators, the 
overhead main and the down-feed risers 
themselves produce this drop in tempera- 
ture so necessary for a compulsory cir- 
culation down to the basement radiators. 

True, the temperature of these base- 
ment radiators will not be as high as the 
top floor radiators, because of the mixing 
of the radiator return water with the hot 
flow in the risers, but this reduction in 
temperature can easily be compensated 
for by making the lower radiators a lit- 
tle larger than usually figured. 

An important point to be considered in 
arranging the designs of overhead sys- 
tems of this general character is the 
insertion of the by-pass connections 
shown at C and D. These permit free 
circulation through the upper radiators 
when the lower radiators are shut off. 
Also they permit free circulation through 
the overhead main, down-feed risers and 
return main even if all of the radiators 
are shut off. 

In Fig. 4 we do not show an overflow 
pipe from the expansion tank because in 
this case we assume that the conditions 
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are such that there is no chance of the 
expansion pipe or vent pipe becoming 
frozen. As a matter of safety, however, 
it might be well to install a pressure 
relief valve on the returm main near the 
boiler, or on the boiler itself. 


John A. Quinn Reelected President of 
Philadelphia Association 


HE annual meeting of the Master 

Plumbers’ Association of Philadel- 

phia, was held on January 7, at 922 
North Broad Street, in that city. The 
annual election was held, the following 
being duly elected to serve the associa- 
tion during the coming year: 

President, John A. Quinn; vice-presi- 
dents, George M. Hicks, William Boal, 
Robert G. Weir, Frank P. Dougherty and 
Wm. V. Kettlewell; secretary, R. H. 
Pflug-Felder; treasurer, George Moeller; 
sergeant-at-arms, Elvin H. Mackay. 
Board of Directors—George F. Uber, 
Wm. H. Ambrose, H. L. Stilwell, M. J. 
Feeney and Harold Asquith. 

Many interesting things were consid- 
ered at this meeting, chief among them 
being new ordinances regulating water 
connections to city mains 2-inch and 
larger—the breaking of streets and se- 
during the 
months of December, January and Feb- 
ruary. 

M. J. Feeney, chairman of the Cost 
Finding Committee, reported that the 
first bookkeeping class taking up the 
Trade Extension Bureau’s bookkeeping 
system has completed its third night of 
study and a second class is to be enrolled. 

The Annual Ladies’ Night of the Mas- 
ter Plumbers’ Association will be held, 
as previously announced, on February 3, 
at the Bellevue-Stratford Hotel. HE. F. 
Roberts is chairman of the Committee 
on Arrangements for this function. 

A committee was appointed, with Wm. 
H. Ambrose as chairman, to make ar- 
rangements for attending the National 
Convention at Louisville. 

Mention was made of the untimely 
death, on Christmas Day, of Samuel J. 
Wilson, the assembled body standing in 
silent tribute for one minute as a token 
of respect to the departed member. 

The meeting closed with a very en- 
joyable luncheon which was also at- 
tended by the members of the Ladies’ 
Auxiliary, and Secretary Pflug-Felder 
states that everything ended up in a 
most satisfactory manner. 
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At Sixth Annual Fair Held in Norfolk, Va., Last Fall, the Republic Boiler & 
Radiator Co. of Baltimore, Sponsored This Pleasing Exhibit, in Charge 
of J. H. Phillips, the Company’s Norfolk Representative 
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After cutting 
comes reaming 


HE carrying capacity of a pipe is 

governed by its smallest diameter. 
If a pipe is cut and not reamed, the 
burr caused by the cutting reduces the 
diameter—and the carrying capacity. 
You choose your pipe sizes with care; 
therefore, why alter the efficiency of 
the job by omitting to ream the cuts? 


After cutting comes reaming—if the 
job is to be done right. And for reaming 
there is Mueller’s Pipe End Reamer. 
It does a swift, smooth job. Three 
good steel blades, firmly fitted into the 

triangular frame, dothe reaming with the 
least effort. They are easily kept sharp. 
Ratchet handle makes for fast work. 


This handy, efficient, sturdy reamer 
will serve for many years. Order from 
your jobber, specifying G-10675, for 
reaming pipe up to 3 inches, or G-10676 
for reaming pipe up to 1% inches. 


MUELLER CO. 


(ESTABLISHED 1857) 
Factories: Decatur, Illinois; Port Huron, Mich. 


Canadian Factory Branches 
MUELLER, Limited, Sarnia New York, San Francisco, Los Angeles 


MUELLER 
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View, 
Model No. 2 Red 


sileweke the comfort == “Top Relief Valve. 
the customer hopes for” 


cA letter from a plumbing and heating contractor in Norristown, Pa., 
reads as follows: 


66 


“I wish to bear testimony to the fact that I have installed many Tank 

in the Basement Heating Systems equipped with No. 2 Red Top Relief 

Valves and can say that they have proven their representation and 

even more so, because they have given the satisfaction and comfort 

the customer hopes for. This being so, it is the best advertisement 

not only for myself, but for yourself as well.” 
This experience is typical of those of hundreds of others who are mak- 
ing money by installing these highly efficient and economical systems. 


Jend Today for Heating Booklet. 


NEPTUNE METER CO. 


50 East 42nd Street New York, N. Y. 
Branch Offices: in Principal Cities. 
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SHOWERS 


Their reputation is nation-wide. We make 
everything from a hand nozzle to the finest 
needle shower. Stationary and portable. 


The numbers shown here are— 


No. 240 Hudson Exposed Mixing Valve Shower, 24” ring—white 
duck curtain and N. P. pins, shampoo—744” tubular head, yy” 
wall supplies, 


No. 180 Concealed Two Valve Shower. 7%” tubular head, straight 
arm, 24” ring, white duck curtain, N. P. pins, china handles, 
china escutcheons, 1%” connection, 


No. 100 Exposed Two Valve Shower, complete with 24” N, P, 
ring, white duck curtain, N. P. pins, 7%” tubular head, %” sup- 
plies to wall, N. P. brass china indexed handles. 

No. 156 Exposed Four Valve Shower, 24” ring, white duck eur- 
tain, N. P. pins, 74%” tubular head, shampoo, N, P. brass, china 
indexed handles, %” supplies to wall. 


ae catalogue No, 21 shows the complete Hudson line—Write for 
it today. 


Hudson Brass 
Works, Inc. 


QS 16-20 Nassau Street y 


Brooklyn, N. Y. 


Red Top_ Relief 
Valve Model No. 2 
relieves at 30 lbs. 
pressure protect- 

water 
systems 
cracked 
boiler sections and 


ned Jop elie? Valve | 
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METALS—Market 
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Prices and Conditions 


[ An Accurate Report Compiled as ‘‘ The Plumbers’ Trade Journal, l 


| Steam and Hot Water Fitters’ Review’’ Goes to Press | 
NEW YORK SCRAP METALS 
TIN 
Straitsurae ees nominal 61.50¢ eee 
99 percentmaosueee cee nominal 60.75c Dealers’ buying prices: 
Extra refineda, es. nominal 61.50c Crucible copper ......... 10.75—11.25 
Heavy copper 2.4.66 nee 10.50—11.00 
COPPER Light copper ............ 9.00— 9.50 
Producers’ price, Electro. del. Conn. pts. Heavy yellow brass ...... 7.50— 8.00 
Prompt and January ....... 14.00c Clean light brass ........ 7.25— 7.50 
Outside market, prompt and January: Yellow brass turnings .... 7.50— 8.00 
Prime Lake, delivered ....... 14.12%e New brass clippings ..... 9.00— 9.50 
Electrolytic, f.o.b. refinery..... 13.90¢ Cocks and faucets ....... 7.75— 8.00 
Casting, f.o.b. refinery ....... 13.35¢ Heavy lead sane (Ah —— 45 
LEAD Tea lead» jesus. Yoile ose ate Boe eRe 6.75— 7.25 
American S. & R. Co.’s price ..  9.25¢ Solder joints (close cut).. 11.00—11.50 
Outside market, including prompt NEW YORK 
shipment from West.. 9.25— 9.40c Heavy beats 7.00— 7.25 
ZINC New brass clippings ..... 9.25— 9.50 
Prime Western 2.2. .2.- 8.40— 8.45¢ Light brass §........ oe HN QOx 
Brass special 2. osnc2 8.50— 8.60c Heavy lead’ ..., 2. neeee 7.75— 8.00 
High grade ...........+.+44. 10.25¢ Old zine .7...9; a eee 4.50— 4.75 
New zine Scrap). 2 5.75— 6.00 
ST. LOUIS : : 
Mixed babbitt) 2... ee 7.75— 8.00 
eee Block tin pipe ........... 51.00—53.00 
Soft Missouri ........ 9.10— 9.15¢ Se YTD a 
BOSTON 
foes H 11.00—11.25 
Prime Western ....... 8.05— 8.10c avy copper ......... -UU—II. 
at eae 8.15— 8.25e Light coppers. e ene 9.00— 9.50 
Bras pees Composition= aie 8.50— 9.00 
METAL PRODUCTS Composition turnings ... 8.25— 8.75 
The following is a list of base prices: een DYRES ce eee Keats ii ee 
. 25—15.50 ig PASSE. as cette eee 75— 6.2 
Copper reds Abia nes ae Brass rod turnings .... 8.50— 9.00 
Coppermingsheets a yaniserecre cites ok Old eine 5.25 — 5.62% 
Coppers bottoms iecwet-eietierr 82.50 0: SE a cel eea ae Ree esgmee gether 
Goppersinerolls cece perro 21.37% Heavy lead ............ 7.50— 8.12% 
Copper rods, round... 21.62%—22.12% PHILADELPHIA 
High sbrassisheetsie siete = ee 19.12% 
Highsbrasse rod Smarter 16.87%, Heavy copper ........... 11.25—11.50 
Low brass sheets .:......-:-- 20.62% aon cer Settee eee oe se 
LPOr rise wise hehtete ater eee 23.25 omposition turnings ..... = 
et ti brassicae eee 27.12% Composition scrap ....... 8.50— 8.75 
Seamless copper tubing ....... 24.50 Cocks and faucets ........ 7.75— 8.00 
Yellow metal rods, %—3-in.... 17.12% Heavy brass tenn eens eee 7.50— 7.75 
Yellow metal sheathing and nails 19.12% New brass clippings ..... 8.75— 9.00 
Yellow metal sheets (dimension) 20.12% Light brass ............. 6.00— 6.25 
Naval bronze sheets .......... 93.1914, Heavy lead.” 2.3.70 7.50— 7.75 
Seamless high brass tubing..... 23.75 D 
Seamless low brass tubing ..... 25.50 ETROIT 
Seamless com. bronze tubing... 26.75 Heavy COPPER Gu rari 11.00—11.25 
Admiralty tubing) .s..5-5eee 24.75 Light copper... 2.0... 72 ee 9.00— 9.25 
Full lead sheets ........ 12.25—12.50 Red brass ............... 8.50— 8.75 
Cut lead sheets ......... 12.50—12.75 fon arene castings .... 6.50— 6.75 
Lead ‘pipe Sietosi cs see oes 11.00—11.25 edium brass ........... 6.50— 6.75 
Sheet zine, f.o.b. mill .......... 12.00 Red brass borings ....... 8.00— 8.25 
Yellow brass borings ..... 6.50— 6.75 
ROLLED IRON AND STEEL light#brassme oe ose 6.25— 6.50 
F.o.b. mill Pittsburgh district: Scrap:-zince:. ee eee 4.00— 4.25 
Tron barssqe.eate cto eee 2.25 3.00 Lead tors ae ace 6.75— 7.00 
Steel ‘bars *-ce. ova 2.00—2.10 Block tin pipe ........... 44.00—47.00 
Blue annealed sheets ............ 2.50 B 
Galvanized sheets terratrrreetrrars 4.60 : ese) 
Galvanized corrugated, pound.... 4.65 Crucible copper ................ 12.00 
Painted corrugated, pound ...... 4.65 Heavy COPPCY wie ons = stone ee 11.50 
Terme’ plates, 11. «ee seen ee 5.75 Light copper .................. 10.00 
Long ternes, 28 gauge .......... 4.85 Composition turnings ........... 8.50 
Tin plate, 100pound’..-.780 0, 5.50 Heavy yellow brass... ..,.2:mee 7.50 
F.o.b. mill Chicago district: Clean light brass 2 o.0u8s Gates 6.25 
Tron... bars>..... 35 eee 2.00 ie hes clippings... 2. 20a 10.00 
Steel barges. cca eee 2.10 0. I brass rod turnings......... 9.00 
Delivered in Philadelphia: Cocks and faucets ......).00eneee 7.50 
Iron.barst ie eee eee 9.99 Heavy lead (i-na.sa)-... eeee 8.25 
Steel bars 2 44c nc eee ree 2.32 
Delivered in New York: CEE BLAND 
Steel barstiize ace ecemere 2.34—2.44 Crucible copper .......... 11.25—11.50 
Troms bars) 2). Sate cava ie reer. 2.24 pe copper ........2.. 11.00—11.25 
IghG 7COpperie., eee 9.75—10.00 
MANUFACTURED STEEL ee : 
; ¢ Composition turnings .... 8.50— 8.75 
Steel pipe, Lorain, O., base ...... 627% Heavy yellow brass ...... 7.00— 7.25 
Steel pipe, Evanston, Ill., and Clean light brass ......... 6.00— 6.25 
Indiana Harbori.vs... an teer.: 60% Sheed eae clippings ...... 8.75— 9.00 
PITTSBURGH ocks and faucets ....... 7.50— 7.75 
Steslinine 12-3 ueh Wieerer or Heavy lead. racwen eee 7.50— 7.75 
: pipe, Bases eae: ZINC» scree erit: See  e 4.75— 5.00 
Pittsburgh district or Lorain mill 62% Block tin pipe ........... 52.00—54.00 
Wrought-iron pipe, 1—1%-inch... 30% Solder joints (close cut) 9.50—10.50 
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Trade Notes From Chicago 


NQOUOUNNUAUON000OOOOUDDNN AAA 


Seen at French Lick Springs Last Year Were These Congenial People From 


Chicago and Environs: 


Miss Jones; J. J. Kennedy, Vice-President, 


National Tube Co.; Miss Wilson and Fred Mueller 


CCORDING to a recent announce- 

ment, the Board of Education of 

the City of Chicago will sponsor an 
extensive building program during 1926. 
Twelve new elementary schools, six ad- 
ditions and two special schools for crip- 
pled children will be built in the city. 
This construction program will cost ap- 
proximately $8,000,000, it is said. The 
proposed work is a part of the general 
building plan adopted by the Board in 
1924. The two schools for crippled chil- 
dren are the Christopher, at South 
Artesian Avenue and 51st Street, and 
the Spaulding, 1623 West Park Avenue. 
The Christopher School will cost $350,- 
000. The Spaulding will have special 
rooms for treatment and _ vocational 
training. Each of these schools will be 
built on the regular plan, with 15 class- 
rooms, an auditorium, gymnasium, 
library, art room, art exhibit room and 
manual training shops. 


Harry A. Morton, formerly with the- 


Winslow Boiler & Engineering Co., has re- 
cently accepted a position with the Hum- 
phrey Co. of Kalamazoo, Mich., for whom 
he will travel Chicago territory, making 
his headquarters in that city. Mr. Mor- 
ton has had a number of years of prac- 
tical experience in the heater business 
and the Humphrey Company is fortunate 
in securing the services of so capable a 
salesman. 


The A. Matschke Co., plumbing and 
heating contracting firm of 4534 Lincoln 
Avenue, Chicago, announces the change 
of the firm name. The organization is to 
be known henceforth ,as the Premier 
Engineering Co., Inc. There will be no 
change in address or personnel of the 
company. This firm, which has been en- 
gaged in business in Chicago for several 
years, has done considera new work 
and specializes in large apartment build- 
ings. The business is operated by B. C. 
Matschke and his son, A. Matschke. 

Efforts are being made by the “Own 
Your Home” management to secure an 
attractive and representative exhibit in 
the Building and Equipment Exposition 
which will be held at the Coliseum, Chi- 
cago, March 27 to April 3, under the 
auspices of the Chicago Real Estate 
Board, with Carl G. McConnell as resi- 


dent manager, and Elizabeth Mary Shoe- 
maker as publicity director. Joseph W. 
Cannon, president of the Plumbing Con- 
tractors’ Association of Chicago, has 
been reappointed chairman of the Sani- 
tation Committee for this year’s event. 


B. Lewis of 3217 West 16th Street, 
Chicago, Ill., who has been in business 
for the past year, has done considerable 
new work specializing in two and three- 
family buildings. He was formerly in 
business for himself in Joliet during 1917 
and 1918, and is an experienced practical 
plumber. 


The Collection Committee of the Chi- 
cago Association of Master Plumbers, of 
which Chas. D. Harris is chairman, has 
done very excellent work for the mem- 
bers of the organization during the past 
year. Through the medium of the col- 
lection department of the local organi- 
zation, there has been collected something 
like $30,000 in delinquent plumbers’ bills; 
nearly one half of this amount being 
collected without suit and without any 
cost whatever to the members benefitted. 
Over 100 members of the association took 
advantage of these services during the 
year. 

With a party of friends, John S. Mac- 
Kenzie of Oak Park, IIl., left Chicago on 
January 12 for Jacksonville, Fla., where 
he will enjoy a month’s vacation. Mac, 
who has done considerable contracting 
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work during the past year, is a golf en- 
thusiast and assures us that he surely 
will take the opportunity of indulging in 
his favorite sport. He generally shoots 
under the century mark for 18 holes, and 
hopes to attain sufficient practice in the 
South to become a real competitor for the 
association cup in the various golf tour- 
naments which will be held under the 
auspices of the Chicago Association of 
Master Plumbers during the coming 
season. 


According to a recent announcement, 
the Ravenswood Masons are soon to have 
one of the finest temples devoted exclu- 
sively to Masonry in the country. The 
structure will be erected at the north- 
east corner of Wilson Avenue and North 
Paulina Street, Chicago, at a cost of 
something like $300,000. The English 
basement will contain a billiard room, 
banquet hall, kitchen and service rooms 
housing the mechanical equipment of the 
building, and storage space. The entire 
building will be mechanically ventilated. 
It will front 165 feet on Wilson Avenue 
and 92 feet on North Paulina Street, and 
will be of fireproof construction. The 
architects are Alfred P. Allen and 
Maurice T. Webster. 


The Chicago Association of Master 
Plumbers has been making a campaign 
for new members and during the past 
year over 60 master plumbers were ad- 
mitted to the association. Most of those 
admitted are engaged in new work. The 
new members initiated at the recent an- 
nual meeting of the association are as 
follows: Bernard Lewis, 3217 West 16th 
Street; T. F. Garrabrant, 6823 May 
Street, Chicago; Leo L. Roeske, 1226 
North Humphrey Avenue, Oak Park; 
Stephen McCarthy, 159 East Ontario 
Street; Jos. A. Ryan, 4413 Milwaukee 
Avenue; S. Halperin, 13830 West Roose- 
velt Road; Abe I. Yaffe, 3454 West 16th 
Street, and Philip Horn, 1335 Roosevelt 
Road, Chicago. 


The Inland Supply Company of Chi- 
cago, announces the sale of its Waterloo, 
Iowa, branch to J. W. Winterbottom, who 
will conduct the business himself under 
the name of Winterbottom Supply Co. 
Mr. Winterbottom, who was vice-presi- 
dent of the Inland Supply Co., has 
severed his connection entirely with that 
concern. The officers of the Inland Sup- 
ply Co. are: President, H. C. Yelton, 
and secretary, E. W. Payne. They are 
engaged in the wholesaling of plumbing, 
heating and factory supplies, with offices 
and warerooms at 4630 West Augusta 
Street, Chicago, where they have built up 
a thriving business in the local plumbing 
and heating trades. This concern also 
maintains a branch at Danville, III. 


The Inter-City Bowling League, com- 
posed of master plumbers from each sec- 
tion of Chicago, will hold weekly tourna- 
ments at the Madison-Kedzie Bowling 
Arcade, 2127 West Madison Street, Chi- 
cago, every Thursday afternoon: here- 
after. There will be three teams of five 


W. G. Winburn; R. C. Foster, Manager of Sales, and George Bald- 
win of Stockholm Pipe & Fittings Co., Birmingham, Ala., 
Attending a Meeting of Central Supply Ass’n in Chicago 
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ELIMINATES 


Bad Odors from Water 
Closets 


The neat effective ventilator 
with a big sales appeal. 


Write us for details now. 


Sanitary Appliance Co. 
Neenah, Wis, 


|) |) |) |) |) 


KELLY 


Seat-Action 
Water Closets 


For 
Schools, Factories, Etc. 


We also manufacture 


Frost Proof Closets 


Jobbers Sell Them 


THOS. KELLY & BROS. 


Est. over 35 Years 
3422-24-26 W. Lake St., CHICAGO 


PORCELA 


A Bath Tub 
CLEANSER 


Made expressly for cleaning and 
preserving the luster of 


Enameled Fixtures. 


Thousands of contracting plumbers use 
PORCELA and recommend it to 
their customers. 

If you do not have PORCELA in stock 
der from your jobber. 

Write today for descriptive matter. 


PORCELA-RADAX COMPANY 
PITTSBURGH, PA. 


cm ccd 


E-Z CONCRETE INSERTS 


Used with buttons tapped for pipe threads 


No right and left 
couplings required ‘' ae sige ean 
asbutton willturnin CConégere”. + Stal 
insertmakingitpos- $°+o--5<LIE|3 2 
sible toconnectsolid (3 ¢.: IS 
ring hanger withone 
piece of pipe. 

Made inthreesizes 


—%-in., %-in., and 
%-in, 


Write for particulars 


OSLUND SPECIALTY COMPANY 
278 W. 4th Street S1. PAUL, MINN. 
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IMPROVED 
BADGER 
WASTE 
LEVER 
OPERATED 


SEVERAL PATENTS PENDING 
No panel required. 


Will not catch lint or 
sediment. 


Can not get out of 
order. 


Works like a Pop-Up. 


No stopper concealed 
in wall. 


Will empty tub in less 
than three minutes. 


MILWAUKEE FLUSH 
VALVE CO. 


MILWAUKEE, WIS. 
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Robert F. Prox, Vice-President of the 
Frank Prox Co., Terre Haute, Ind., 
As He Appeared Recently at the Drake 

Hotel in Chicago 


men each, one from the South Side Aux- 
iliary, one from the North Side Auxiliary 
and one from the Mid-West Sanitary 
Club. It is the thought, by those who 
promoted the formation of this league, 
that it will do much to bring together 
the different members of the plumbing 
fraternity from each section of the city 
and establish a fraternal feeling and 
a firmer bond of friendship among the 
members of the plumbing trade. 


Among the important building projects 
contemplated for the coming year in Chi- 
cago is the $6,000,000 34-story Medinah 
Athletic Club Building, to be the largest 
of its kind in the world. This structure 
is to be erected on upper Michigan Ave- 
nue, at the corner of Illinois Street. The 
first two floors of the Medinah Club will 
be devoted exclusively to commercial pur- 
poses. The third to the seventh floors, 
inclusive, will be used for men’s lounge, 
ladies’ parlors, grill rooms, dining rooms, 
swimming tank with dressing rooms 
and Turkish baths, billiard parlors, card 
rooms, gymnasium, track, bowling alleys, 
squash and hand ball courts, and a large 
ballroom. Above these floors will be ap- 
proximately 600 sleeping suites for the 
use of guests and their friends. 


Chicago’s greatest building project 
and one of the world’s largest commercial 
structures, the American Agricultural 
Mart, it has been announced is to be 
erected on the site of the old Chicago & 
Northwestern Railroad passenger termi- 
nal, at Kinzie and Wells Streets, instead 
of at the south end of the Michigan Ave- 
nue Bridge, as originally planned. It 
is understood that the Agricultural Mart 
will have a cubical content of approxi- 
mately 59,000,000 cubic feet, with a 
rental floor area of about 3,000,000 square 
feet, or twice as large as the American 
Furniture Mart, now the largest com- 
mercial building in the world. Plans 
have been prepared by Granger & Bollen- 
bacher for a structure which will be 18 
stories with a tower rising 34 stories in 
height. 


North and Northwest Masters Highly 
Pleased With Big Annual Dance. 


ETWEEN 400 and 500 members of 
the plumbing fraternity attended 

the annual dance of the North and 
Northwest Master Plumbers’ Club, held 
at the Logan Square Masonic Temple 
Auditorium on the evening of January 
13. It was a brilliant social event and 
was attended by most of the master 
plumbers and their families from the 
North and Northwest sections of the city. 
The Evanston plumbers were well 
represented, as were the various local 
wholesale plumbing supply houses. The 
affair was one of the finest ever given 
under the auspices of the club and more 
than fulfilled the expectations of the 
officers and the Entertainment Commit- 
tee, which consisted of George Matthews, 


Frank Pearson, E. J. Sanger, Oscar C. 
Anderson, Fred Wagner and C. Loges. * 

Much of the success of the event was 
due to the active interest of the Wo- 
men’s Auxiliary and the members of the 
club. It is understood that the Ladies’ 
Auxiliary is arranging a dinner-dance 
to be held at the Rainbo Gardens early 
in February. 


~<e 


Herrmann Rolls High Score in 
Mid-Season Bowling Meet 


HE mid-season meeting of the North 

and Northwest Master Plumbers’ 

Bowling League was held at the 
New Era Bowling Alleys, 3503 Mil- 
waukee Avenue, Chicago, on the evening 
of January 11. The bowlers, 20 in num- 
ber, were the guests of the proprietor, 
Geo. Bangard, who served a delectable 
corn beef and cabbage dinner, together 
with refreshments and cigars. 

Prizes were awarded for the highest 
individual score, which was won by O. 
W. Herrmann, who, with 255, nosed out 
for this honor Walter Blyth who, up to 
the day of the tournament, had been rest- 
ing on his laurels with 234. The prize 
for the highest individual three-game 
average went to Ed. Federle with 212. 

As we say in the vernacular, “a good 


E. W. Sanborn and A. S. Lindeblad, Chi- 
cago, Manufacturers’ Representatives, 
Photographed at the Drake Hotel in 

That Busy City Not Long Ago 


time was had by all.” The following 
master plumbers were in attendance: W. 
P. Arnold, E. J. Benning, C. A. Bur- 
meister, W. J. Blyth, Fred Fillie, Ed. 
Federle, F. E. Pearson, H. F. Strauss, 
Peter Feltmann, J. S. Christie, E. J. 
Sanger, O. W. Herrmann, F. J. Wagner, 
H. H. Diedesch, Henry Breyer, Paul 
Jacoby, Lewis Nelson, L. Christianson, 
S. Voight and E. C. Wagner. 


Chicago Building Operations Expected 
to at Least Equal 1925 Record Total 


ITH a record of more than $360,- 
000,000 expended in building 
construction during the past 

year, the City of Chicago enters this new 
year with a good prospect of nearly 
equalling this tremendous achievement, 
and perhaps exceeding it. 

Among the many structures on which 
work is either going on or contemplated 
for the current: year, there are great and 
wonderful city improvements tending to 
further enhance the beauty of the city. 
The great improvements planned by the 
city, county and park officials will run 
well into millions of dollars. 

They include widening of streets in 
all parts of the city; county penal in- 
stitutions and hospitals, and great drives 
and recreation centres in all of the park 
districts. 

While there are practically no vacan- 
cies in the downtown district, there are 
many old landmarks which have appar- 
ently outlived their usefulness and will 
have to come down to make way for new 
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improvements, big, handsome skyscrap- 
ers, new and more modern hotels, com- 
modious and beautiful playhouses. 

The Palmer House first addition is 
nearly completed and the second half, 
costing approximately $7,000,000, has 
been started and is expected to be ready 
for occupancy towards the end of the 
year. The Bismarck is nearly finished 
and the opening date will soon be an- 
nounced. 

The new additions to both the Morri- 
son and the Sherman are about com- 
pleted, many of the new rooms being used 
already by the traveling public. Con- 
struction on the great new $20,000,000 
Stevens Hotel on Michigan Boulevard, 
has just made a good start and before 
spring the structure will begin to show 
considerable progress skyward. 


— 


Husky Standard Sanitary Bowlers Still 
Leading Chicago Wholesalers’ League 


NTHUSIASTIC interest in the Chi- 

cago Plumbing and Heating Job- 

bers’ Bowling League has _ been 
maintained throughout the season, thus 
doing much to cement a feeling of good 
fellowship among the various firms in the 
supply business in Chicago. : 

The team of the Standard Sanitary 
Manufacturing Co. is now at the head 
of the league, with a record of 44 games 
won and 13 games lost, for a total per- 
centage of .772. The honor of being 
first in the high team game is held by 
the Clow Co. with an average of 1002; 
second high team game, American Radi- 
ator Co. with 974. 

The Clow Co.’s team also holds with 
a figure of 909, the honor of having the 
high team average for three games; 
Whitney & Ford being second with an 
average of 896. 

Mr. Kurtz of the Standard Sanitary 
Mfg. Co:, ranks first in the individual 
high game with 257, and Mr. Peterman 
of the Clow Co., second with 255. The 
honor of having made first high indi- 
vidual average for three games belongs 
to Mr. Johnson of the Weil Co., with 
215, Mr. Krugman of the American 
Radiator Co., ranking second to him with 
ells 

According to Bill Gavin, secretary of 
the league, the team standing, as of 
January 12, is as follows: 


W L Pct. 
Standard Sanitary .. 44 13 PY Ar pr 


J. De Clowseie estes Al 16 -719 
Illinois Malleable .... 41 16 «419 
Weil-McLain ........ 41 16 -719 
Lehnen & Webb...... 35 23 .603 
Wolff Mfg. Corp...... 82 25 .561 
American Radiator... 26 31 -456 
Whitney & Ford...... 26 31 456 
Davies Supply ....... 17 40 .298 


Walworth Mfg. Co.... 14 43 .246 
Western Plbg. Supply. 13 44 -228 
Hoelscher Bros. ..... ez 45 211 


T. J. McCann, Frost Mfg. Co., Kenosha, 
Wis.; Frank Murphy, Milwaukee 
Flush Valve Co., and E. H. Webster, 
Chicago Representative of Latter 
Company, Seen Together in Chicago 
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No heater is better than its burner and 
without an efficient burner no appliance stands 
the test—that’s why the leading manufactur- 
ers of Hot Water Heaters, Gas Furnaces, 
Boilers and Heating Appliances are adopting 


The Consumer—Plumber and Fitter—Jobber and Gas Com- 
pany—are fast recognizing the superiority of Heaters 
equipped with Barber Jet Burners. They are demanding 
heaters equipped with them. 


Over 250,000 Hot Water Heaters will be sold during 


1926 in which Barber Jet Burners are the standard heating 
elements. 


We have made accurate comparative tests upon 80% of best 
makes of Hot Water Heaters and in every instance have 
improved their efficiency—burned less gas—eliminated back- 
firing, carbon and fumes—with Barber Jet Burners. 


Barber Jet Burners function perfectly in ail gas districts 
throughout the United States and Canada. 


There is no standard Bunsen Burner made that is free from 
back-firing, carbon, fumes and servicing in all gas districts. 


We will prove conclusively to any open minded Heater Man- 
ufacturer—by means of accurate tests, in our well equipped 
laboratory — at no expense to him—that we can adapt a 
Barber Jet Burner to his heater which will improve its effi- 
ciency — with the use of less gas. 


Write for our new Jet Burner Catalog, illustrating our newer designs and 
giving full information — engineering data-—- prices and discounts. 


3102-04 Superior Avenue, Cleveland, Ohio 
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HE CoNSENSUS OF OPINION of vari- 
ous authorities who have recently 
discussed the question in the press 

of the country seems to be that the 
present year will measure up in pros- 
perity to the record of 1925; and that is 
saying a great deal when one contem- 
plates the phenomenal activity and pros- 
perous results of those strenuous 12 
months. 

Industries generally enjoyed a most 
satisfactory year, and as for building 
operations, with which most of us are 
naturally the more familiar, the record 
exceeded all expectations; the aggregate 
figures, in fact, are almost unbelievable 
and the wonder is where all the money 
came from to carry on, uninterruptedly, 
all those enterprises. 

It is always a good omen when the 
railroads are busy; they are the pulse 
of the whole business structure; when 
they are prosperous, the country, as a 
whole, is prosperous, and the old year 
certainly used them fine. According to 
the annual report of the American Rail- 
way Association the railroads had a 
record year in many respects—one of 
the best ever. 

In the opinion of the president of the 
National Association of Manufacturers, 
the United States, industrially, entered 
the current year in “its most promising 
condition in a decade.” Notwithstanding 
his optimism, however, he speaks of the 
perils of prosperity, and believes that 
“the entire business and social nation 
should exercise the utmost caution.” 

As regards the building situation, a 
survey, covering practically all of the 
leading cities of the country, made by 
the Associated General Contractors and 
the National Association of Building 
Trades’ Employers in cooperation, re- 
vealed that conditions in the building 
industry are fairly well settled or 
stabilized. 

Reports from more than 70 cities and 
districts were received and reviewed. 
Fifty-two cities and five districts of this 
number reported the building outlook 
good for this year; a number expect a 
record near or equal to that of last 
year, and but 13 cities and two districts 
reported the possibility of a slump in 
construction. 

Taking these surveys and reports as a 
whole, one observes that the spirit of op- 
timism predominates as regards business 
prospects this year. That is very encour- 
aging and will go a considerable way 
toward inspiring everyone to put his 
shoulder to the wheel and try to make 
this one of the best years on record; at 
any rate, equally as good as 1925. 
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Free Baths for Turks 


NE or THESE Days this old earth 

of ours is going to feel so proud 

that it won’t speak to the other 
planets of the firmament as they pass one 
another in their journeys through 
etherial space. 

Every once in awhile we hear of a 
people adopting sanitary measures in 
the interest of public health. Not long 
since it was the Afghans; now we are 
informed that the Turks are waking up. 
It’s a very hopeful sign when backward 
peoples begin to recognize the importance 
of sanitation to national preservation. 


The prefect of the 
City of Constantino- 
ple, Emine Bey, is 
said to be responsible 
for the adoption of a 
plan for free bathing 
for the poor as a 
health measure. Here 
is evidence that even 
Turkey is making 
headway and though 
the step may be a 
short one, it is, never- 
theless, a vital and important one. 

It appears that bathhouses already 
exist in that city but they are not free, 
a charge of 25 cents being levied per 
person, per bath. This, of course, is a 
prohibitive fee to the city’s hordes of 
poor people, whose chief problem is most 
likely food and shelter. 

Now, it is proposed to commandeer a 
certain number of these bathhouses on 
designated days and throw them open 
free of charge to the unwashed poor. 
What a comfort this will be to the here- 
tofore unbathed, and what a blessing, 
from a health standpoint, to the people 
of the city as a whole! 

More and more nations begin to realize 
that if they are to enjoy the greatest 
measure of life and progress, they must 
concern themselves with the health and 
contentment of their respective peoples; 
and sanitation is without doubt a most 
important, if not the first step, in this 
direction. 

With the cultivation of a taste for 
bathing, in due course, will follow a 
recognition of the need of bathing appa- 
ratus in the homes of these people. Bath- 
ing in one’s own tub is far better and 
safer than promiscuous bathing, and, 
too, because of its convenience, will be 
the more frequently indulged in. 

A well-bathed world will mean a much 
greater and better world. Cleanliness, 
Health and Progress, the fair daughters 
of Sanitation, promise a better world. 
Unlike Zeus and his three charming 
daughters, there is nothing mythological 
about the three graces of Sanitation. 
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How About an Inventory ? 


ROM Lone Custom, the first month 
of the year has become quite gen- 
erally known as inventory season— 

to busy businessmen, a season of con- 
siderable importance. 

So, business houses in all lines of com- 
mercial activity put in a strenuous week 
or two during the past month in inven- 
torying their business, that they might 
have a true understanding of their finan- 
cial situation and worth. 

Wherever business happened to call 
one, save in rare instances, everyone 
seemed engaged in the annual pastime of 
taking stock; and, though in many re- 
spects a patience-trying task, still, for 
all, there appeared no evidence of dis- 
interestedness on the part of anyone 
thus employed. 

There are good reasons for believing, 
be it said with regret, that plumbing and 
heating contractors, as a class, do not 
make a practice of taking an annual in- 
ventory; that is to say, to the same de- 
gree that merchants as a class do. It 
is often said, and by men of the trade, 
that “plumbing and heating contractors 


are not, as arule busi- 
nessmen.” That many 
of them are not up in 
modern business prac- 
tices is very evident. 

Talk with some of 
the really successful 
men of the trade and 
you will find that they 
are efficient business- 
men; that, among 
other things, they al- 
ways take an annual 
inventory; and, here and there, will be 
found those who keep up a perpetual 
inventory. One cannot go far astray 
in adopting the business practices of 
successful concerns. 

Of course, it is never too late to take 
inventory, nor can one be taken too often, 
for that matter; at the very least it 
should be taken regularly once a year. 
The great satisfaction in knowing just 
how one stands more than compensates 
for the labor and trouble involved. If 
you have never taken an inventory, do 
so right now for the first time and be 
convinced of its great value. Know for 
a fact just where you stand, and prefer- 
ably, while the year is yet young. 


— 


Three Manhattan Warriors Honored 


HAT AN INTERESTING and inspir- 
ing meeting and dinner that 
must have been which was re- 

cently held by the Manhattan Branch of 
the Association of Master Plumbers of 
New York City, detailed account of which 
appeared in THE PLUMBERS TRADE 
JOURNAL of December 1, 1925. 

It read very much like a general re- 
ception to past National, past State and 
past local presidents, residents of the 
great Metropolitan district, and members 
or former members of the New York 
City Association—there were so many of 
them there, whose names would add dig- 
nity and importance to any gathering of 
the trade. 

Without doubt you have all read the 
article in question so it would be a repe- 
tition for me to go into the matter at any 
great length. There was one feature of 
the gathering, however, that appears to 
warrant more than passing notice, and 
that was the presence of three dis- 
tinguished representatives of the trade 
who, though having passed four-score 
years, are still interested in the organi- 
zation and progress of the craft of which 
they have been a part. 

John Byrns, going on his 90th year; 
and John Mitchell, headed towards his 
85th year—both former national presi- 
dents; and William Young—better known 
to his many friends as “Billy’—in his 
92nd year. The latter is still actively 
identified, so says the report, with the 
Manhattan branch of the association; 
but all of them are ever ready to say a 
word of encouragement to the officers 
and members of their old local. 

The writer has met these prominent 
master plumbers on various occasions; 
he has often heard them speak, and 
knows something of their past activities. 
It surely would have been a rare treat 
to have heard them on the occasion of 
their recent appearance at the banquet 
board. What an inspiration they must 
have been to the new members present, 
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particularly the younger members! 

The continued interest of such good 
men in the trade of their adoption and 
its organized activities should set at 
rest all doubt, where &ny exists, as to 
the benefits accruing from trade organi- 
zation. These men—and there are many 
more like them—are the answer to that 
once-popular question: “Of what bene- 
fit is the organization?” The added 
years have not lessened their interest or 
dampened their ardor in trade organiza- 
tion. 


——>-_$ 


Decent Homes for Toilers 


NSOFAR As Homes for the middle 
classes and wealthy are concerned, 

the housing crisis which was so seri- 
ous a few years ago has been greatly 
mitigated; but this cannot be said as 
regards decent quarters for the wage 
earners—that large and indispensable 
branch of the body politic. 

Be it said to its credit, the New York 
Evening World is strongly of the opin- 
ion that it is about time something of a 
practical nature was done to solve the 
problem of proper housing for the com- 
mon people, “who,” it says, “more than 
any other element, are more in need of 
decent quarters in which to live and rear 
their children.” 

As to the necessity of wiping out low- 
grade tenements—the old, dilapidated, in- 
sanitary, if not morally unwholesome, 
type—there can be little doubt. Indeed, 
there never was any doubt in the minds 
of those who have given serious thought 
to the subject. As the World contends, 
such vile tenements affect not only those 
who inhabit them but society as a whole. 

Sanitarians have long recognized this 
and have been untiring in their efforts to 
awaken the public to the menace which 
threatens the people of our populous 
cities from toleration of disease-breed- 
ing tenement districts. It’s an old cru- 
sade, and foremost in the movement have 
been the Master Plumbers’ Associations 
and the trade press; nor have their 
efforts been entirely in vain. On the 
contrary, much reform may be traced to 
their mutual and persistent interest. 

Private capital having failed to pro- 
vide wholesome living quarters for the 
masses, within their means, the World is 
of the opinion that the matter is now 
up to the State and the city; that 
through the financial assistance of the 
latter, “impossible tenements” may be 
wiped out. 

That vile tenements are a disgrace to 
civilization and should be done away 
with, once and for all, admits of no 
argument. How best to accomplish this 
is another question. It’s a health and 
life problem, and, too, a social and moral 
problem; one that cannot be dodged, nor 
should it be, if we really believe in human 
welfare and progress. 

Yes, it is, as the World truly says: 
“a problem that must be met and solved, 
though organized society, as such, must 
take upon itself the solution.” In order 
words, the State, or its municipalities, or 
both, may yet have to undertake the erec- 
tion of sanitary homes and apartments 
for the wage-earning citizenry, just as 
it now undertakes less important things 
for the common good and safety. Well- 
housed citizens are usually good citizens. 
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the EASTERN AREA 


NEW YORK 


John C. Rosenberg, popular plumber 
of Locust Valley, L. I., will do the plumb- 
ing and heating work in the new firehouse 
now under construction there. 


L. Temeyer of 326 East 42nd Street, 
New York City, has the plumbing con- 
tract for the 17-story hotel now under 
construction at 68 West 58th Street, 
Manhattan. 


The new two-story garage now under 
construction at Glen Head, L. I., will be 
plumbed by E. Curley of Sea Cliff, while 
the steam heating plant will be installed 
by S. H. Swaney, Inc., 208 East 45th 
Street, New York City. 


And now we learn that the Landes 
Heating Co., 1241 Jerome Avenue, New 
York City, has just been awarded the 
steam heating contract for the nine-story 
apartment house to be erected at 35 West 
Ninth Street, Manhattan. 


John Dreschler of 486 Third Avenue, 
Brooklyn, N. Y., has been awarded 
plumbing and heating contracts for the 
six-family apartment house at 318 Pros- 
pect Avenue, Brooklyn; also a contract 
to install new plumbing in the houses 
at 388 and 390 Prospect Avenue. 


The new three-story factory of the 
Brills Mfg. Co., 190 Plymouth Street, 
Brooklyn, will be efficiently plumbed by 
P. Sternfeld of 1885 Boston Road, New 
York City, and the steam heating sys- 
tem will be installed therein by the Shel- 
vin Engineering Co., Maspeth, L. I. 

Work is about to begin on the new 
firehouse in Englewood, N. J., in which 
the John Boyd Plumbing Co. of 400 
Columbus Avenue, New York City, will 
do the plumbing installation, while the 
Heller Heating Co., 17 West 42nd Street, 
will install the steam heating system. 


The new four-story apartment-hotel 
at Fourth Avenue and 84th Street, 
Brooklyn, will be plumbed by Chas. A. 
Frommeyer & Co. of 5904 14th Avenue, 
that borough. We are told that this is 
only one of the many large contracts re- 
cently awarded this enterprising organi- 
zation. 


The new three-story apartment house 
which will adorn a corner of Grand and 
17th Avenues, Astoria, L. I., is to be 
plumbed and heated with the most up- 
to-date equipment obtainable, according 
to Barrow & Sherman, Inc., 221 Buffalo 
Avenue, Brooklyn, who will do the in- 
stallations. 


M. Di Napoli & Sons of 1226 Liberty 
Avenue, Brooklyn, N. Y., wholesalers of 
plumbing and heating supplies, have 
signed up as agency for a well-known 
manufacturer of oil burners. They have 
already placed several orders and feel 
very much encouraged over the outlook 
for the future sales of the burner. 

We hear that Litvin Brothers of 4175 
Third Avenue, New York City, were the 
successful bidders for the plumbing con- 
tract on the new five-story apartment 
house at Hughes Avenue and 180th 
Street, for which Peter Sinnott, 536 
Tiffany Avenue, was awarded the steam 
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Here’s a Picture of Paul Kirchbawm of Northport, L. I., and His Prize- 
Winning Float About Which There Appears an Item in These Columns 


heating contract. Mr. Sinnott says 
Santa Claus didn’t treat him so badly, 
for a short time ago he also received the 
steam heating contract for the five- 
story apartment house now under con- 
struction at Bedford Park Boulevard and 
North Grand Concourse, Borough of the 
Bronx. 


J. J. Kelly of 9301 215th Street, Queens 
Village, L. I., has just been awarded the 
plumbing contract for the 32-family 
apartment house now under construction 
at Gossman and Gould Avenues, Wood- 
side, L. I., in which the Atlas Heating 
Co., Inc., 238 Fulton Street, Jamaica, 
will install the steam heating system. 


The Coe Plumbing & Heating Co. of 85 
North Park Avenue, Rockville Centre, 
L. I., is at the present time busily en- 
gaged in the house of John Weldon, lo- 
cated at Locust and Hempstead Avenues, 
Roseville, installing the entire plumbing 
and heating systems therein. An oil 
burner heating system is being used. 

Arthur J. Flanagan of Rockville 
Centre, N. Y., is at the present time 
busily engaged in the installation of 
plumbing and heating systems in the 
new Nassau County Bank of Rockville 
Centre, located on Front Street, besides 
several other important contracts on 
hand for work to be started in the near 
future. 

The Parkville Plumbing Co. of 412 
Ocean View Avenue, Brooklyn, N. Y., is 
a very busy organization at the present 
time, having plumbing contracts for the 
following: Eighteen 2-family houses at 


Kings Highway and Brighton Beach; 
six 4-family houses on Ocean Parkway, 
and fifteen 4-family houses at Coney 
Island. 


The Culley Co., Inc., 5 Abington Square, 
New York City, succeeded in landing 
the very desirable plumbing contract for 
the 14-story office and store building, 
now under construction at 345 West 35th 
Street. This firm anticipates a most 
active year, and is preparing for several 
other large contracts in the Metropolitan 
district. 


A new entry in the plumbing and heat- 
ing contracting field is Wm. F. Taylor 
of 440 16th Street, Brooklyn, N. Y., who 
feels very much encouraged by the out- 
look thus far. He has secured the heat- 
ing contract for a three-family house at 
Seventh Avenue and 46th Street, Brook- 
lyn, and reports plenty of other work 
on hand. 


J. H. Fenninger of 336 East 42nd 
Street, New York City, started the new 
year with the plumbing and heating in- 
stallations in the new six-story office and 
store building at 20 White Street. Mr. 
Fenninger is most optimistic concerning 
the business outlook for the year at hand, 
at least insofar as it affects his estab- 
lishment. 

The Barron-Hubert Co., Inc, 126 
West 64th Street, New York City, has 
just been awarded the steam heating 
contract for a new 15-story apartment 
house now in course of erection at Am- 
sterdam Avenue and 70th Street. At 
present this firm is busy completing sev- 


eral other large contracts throughout 
Manhattan. 


Contracts for installing heating sys- 
tems have been recently awarded to 
Miller & Price of 1705 East New York 
Avenue, Brooklyn, as follows: A private 
residence at Decatur and Saratoga Ave- 
nues; another at 1840 Pitkin Avenue, 
also a new steam plant at 5 Heggerman 
Street, Brooklyn. They report plenty of 
other work on hand, too. 


The plumbing system in the new branch 
of the Corn Exchange Bank, now under 
construction at Post Avenue and 207th 
Street, New York City, will be installed 
by Harry M. Rendell of 16 Reade Street. 
Hubbard & Lang, Inc., Grand Central 
Terminal Building, New York City, have 
the steam heating contract in connection 
with this extensive project. 


The Herald Plumbing Co., 4495 Third 
Avenue, New York City, has just re- 
ceived the plumbing contract for the 
elaborate new five-story apartment house 
now under construction at Bedford Park 
Boulevard and North Grand Concourse, 
Borough of the Bronx. , The Herald peo- 
ple inform us that they are now busy 
completing several other large contracts 
in the Bronx. 


Scarsdale, N. Y., is to have a new 
combination police station and firehouse. 
Jas. E. Kelly of Portchester, says that 
the plumbing appliances he will install 
are sure to keep the town’s protectors in 
the best of health, while J. N. Knight & 
Son, 180 West 53rd Street, New York 
City, maintain that the steam heating 
system that they will furnish is sure to 
keep them “hot” on the job. 


Harry Weaderhorn, Inc., popular firm 
of sanitation experts, with headquarters 
at 861 East 169th Street, New York City, 
has just annexed the plumbing contract 
for the new 10-story office building now 
under construction at 199 Main Street, 
White Plains. This firm is busy com- 
pleting several large contracts in the 
Bronx, and is looking forward to a most 
prosperous year’s business during 1926. 


Last year the Town of Northport, 
L. I., held a popularity contest among its 
merchants. This affair was won by our 
friend Paul Kirchbaum, whose float 
showed a modern bathroom on one side 
with a coal range, sink and oil stove on 
the other. A gasoline-driven pump kept 
water flowing through the system, the 
tank being located beneath the truck. A 
photograph of this elaborate display has 
been kindly loaned by Mr. Kirchbaum, 
which we are reprinting in this section 
of the current issue. 

J. Cattano & Co., Inc., 2867 Washing- 
ton Avenue, New York City, are spon- 
soring one of the most elaborately ap- 
pointed display rooms in the big city, we 
are told. An attractive bath, various 
kinds of gas ranges and an extensive line 
of plumbing specialties, feature this ar- 
tistic display. Mr. Cattano attributes 
the success of his concern largely to ths 
phase of his business. This firm has 
just received plumbing and heating con- 
tracts for three 2-family houses now 
under construction at 189th Street and 
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Blauvelt 
Pop Waste 


ORE efficient, more durable, 

but at a price well within 
the allowance in your estimate — 
that is, the Blauvelt Cast Brass 
Pop Waste. 


A Pop Waste made of cast brass 
throughout, all parts carefully 
finished, and one in which the 
handle, when raised to seal drain, 
will not drop until forced down 
by hand. Write the Blauvelt Cast 
Brass Pop Waste and other Blau- 
velt Fittings into your next con- 
tract and rest assured that you 
can dismiss from your mind any 
doubt as to their quality and 
performance. 


hie 
F. N. Du Bois Co., Inc. 


25th and 9th Avenue 
New York 


ue ae ee 


= with its refill chamber 
and deep water seal, ts 
the logical combination | 
with which to build up 
PRESTIGE and PROFIT 


for your business. 


BIN LABELS 


al 


i CO 


Hadco Illustrated Bin Markers for Water, Gas and 
Steam Fittings, with pictures of the fittings, the 
sizes and proper names save time puttingfittinys 
away Or getting out stock for orders,and teach your 
apprentice boys the proper names of the fittings 
they use. Send for samples and prices and free 
booklet : ‘How to Simplify the Work in the Plumb- 
ing Shop.” 


HADDON BIN LABEL CO.. Haddon Heights, N. J- 


MANUFACTURERS’ 
REPRESENTATIVE 


IRA HODES 


1328 Knickerbocker NEW YORK 
Building CITY 


Phone—Bryant. 1570 


Sanitary Company of America 
Milwaukee Flush Valve Co. 
Oberndorf Mfg. Co. 
and Red Top Relief Vaives 


YEOMANS 


Sewage Ejectors 


Just a few prominent Installations In 1924 


Chicago Union Station 

Chicago Tribune Tower & ‘ 
American Furniture MartBldg., Chicago. 
Equitable Bldg., and Hudson Towers N.Y. 
Buhl Bldg., and Book Cadillac Hotel, Detroit. 
Union Trust Building, Cleveland. ; 
Federal Reserve Bank Bidgs.,at St. Louis, Mo. 
Bank of Biscayne, Miama, Fla. 

Pacific Southwest Trust Bldg. at Pasadena. Cal. 
Pershing Square Bldg,, Los Angeles Calif. 
Employers Liability Bldg., Boston, Mass. 


YEOMANS BROTHERS COMPANY 


1447 DAYTON ST., CHICAGO 
ESTABLISHED 1008 
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Beaumont Avenue; the 22-family house 
at Cambreling Avenue and 189th Street, 
and the two family house at Cambreling 
Avenue and 188th Street, New York 
City. 
The J. J. Foley Co., 1031 Ogden Ave- 
nue, New York City, enjoys the reputa- 
tion of being one of the livest plumbing 
organizations in the Bronx. In addition 
to the many “ready-to-begin” contracts 
on hand at present, this firm has just 
received the plumbing contract for the 
six-story apartment house now under 
construction at Fenimore Road and Liv- 
ingston Avenue, Mamaroneck, N. Y. 


~The Belmont Plumbing & Heating Co., 
Ine., 6718 Roosevelt Avenue, Woodside, 
L. I., reports being visited recently by a 
very generous Santa Claus. The old boy 
left this prosperous firm a bundle of con- 
tracts for the plumbing and heating work 
in 85 new two-story dwellings on Bald- 
win Avenue and on Exeter Street, Forest 
Hills. It seems that a most prosperous 
new year is in order for the Belmont 
people, all things considered. 


Jas. E. McCullach of 429 West 44th 
Street, New York City, informs us that 
he has the plumbing contract for the 
new school to be erected on Glenwood 
Road, Glen Head, L. I., for which A. C. 
Lieblang, 1612 Broadway, Brooklyn, has 
the steam heating documents, and more 
too, for Mr. Lieblang has the steam 
heating contract for the five-story store 
and office building now under construc- 
tion at 1424 Broadway, Brooklyn. 


The contract for the plumbing work 
in the imposing 29-story office, store and 
theatre building of the Famous Players- 
Lasky Corp., now under construction at 
Broadway and 48rd Street, New York 
City, is in the hands of the George E. 
Gibson Co. of 441 Lexington Avenue. 
This firm has also received the plumb- 
ing contract for the 18-story office and 
store building at 18 West 47th Street, 
among others throughout the great 
Metropolis. 


Lawrence J. Bennett, who has been 
located on the Hempstead Turnpike at 
Hempstead, L. I., for the past 15 years, 
has now under construction his new 
building wherein he will have a larger 
office and showroom. Aside from this, 
he has several large school contracts 
extending throughout the Island, in 
places such as East Islip, North Bell- 


N. A. M. P. Director Louis J. Yauchzi 
and Fred Fladd of Rochester, N. Y., 
Chairman of the National Associa- 
tion’s Educational Committee, Attend- 
ing Recent Meeting of National Board 

at Louisville, Ky. 
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Blue Seal Products 


are manufactured for the Plumbing 
and Steamfitting Trade Only. 
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Science 


Manufacturing Blue 
Seal Products 


does not consist in filling small 
containers from larger ones. The 
ingredients contained in Blue Seal 
XX Drain Pipe Solvent and Blue 
Seal Double Strength Boiler Liquid 
are the result of extensive research 
work and represent a scientific 
compounding of chemicals neces- 
sary to the nature of the job for 
which they are intended. 


Our Chemists are 
Constantly at Work 


in search of new formulas or improve- 
ments, if possible, on our present ones. 
They have proven to us that Blue Seal 
XX Drain Pipe Solvent and Blue Seal 
Double Strength Boiler Liquid are the 
best products of their kind possible to 
be manufactured, 


No Haphazard Guess- 
work in our Process 


Every can of Blue Seal XX Drain Pipe 
Solvent and Blue Seal Double Strength 
Boiler Liquid is just as good as the pre- 
ceding can was, and the same as the 
next can will be. However, you may 
rest assured that if any product is better 
than the ones we are now manufactur- 
ing, it will bear the trademark of the 
Blue Seal Chemical Company. 


Inducements 


There are no awards, prizes, premiums, 
or inducements of any kind offered with 
the sale of Blue Seal Products. 


It is against our policy to do business in 
this manner and the quality of our mer- 
chandise does not necessitate further 
inducement for marketing. 
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Men Prominent in the Manufacturing of Plumbing and Heating Equipment 


Who Were Seen Together in New York City Not Long Ago: 


S. J. Cut- 


ting, W. W. Bowers, L. S. Rothwell of American Pin Co., Waterbury; 
W. A. Russell, W. A. Russell Co., New York, and C. W. Farrar, 
Excelso Specialty Works, Buffalo 


more, Baldwin, East Rockaway, Valley 
Stream, New Hyde Park, Garden City 
Park, Westbury and Hicksville. 


The Freeport Plumbing Supply Co., 
situated at 66 East Merrick Road, Free- 
port, L. I., is opening a new branch at 
Hempstead, to be known as the Hemp- 
stead Plumbing Supply Co. The presi- 
dent, Chas. L. Glass, was connected for 
the past 18 years with J. D. Johnson of 
Brooklyn, N. Y. Frank E. Buschnor, 
treasurer, formerly a successful plumber, 
and Floyd D. Miller, secretary, are also 
100 percent live wires in the game and 
are now contemplating opening another 
branch at Riverhead, L. I., to be known 
as “The Riverhead Supply Co.” This 


| organization is one of the largest and 


most progressive on Long Island and has 
plans for other branches under consider- 
ation. 


Joseph Hirsch, president of the Jos. 
Hirsch Plumbing Co., Inc., 12 East Tre- 
mont Avenue, New York City, is a strong 
booster for the craft. Mr. Hirsch says 
his business could not have been better 
than it was during 1925. And his firm 
is starting the new year in whirlwind 
fashion, being now busy completing sev- 
eral large contracts in the Bronx, and 
about to begin the plumbing work in the 
new 95-family apartment house at Tre- 
mont Avenue and Davidson Street; the 
83-family house at Creston Avenue and 
185th Street; the 112-family house on 
Cypress Avenue, from 136th to 137th 
Street; the 93-family house at Broadway 
and 213th Street, and the 73-family house 
at Walton Avenue and Cameron Place. 


The William Gordon Corporation, 50 
Union Square, New York City, has re- 
cently closed several large contracts for 
plumbing and heating installations down 
in “the sunny South’; also the Ber- 
mudas. According to the broadcast the 


Belles of the Bronx: 
Annual Outing of Bronx Branch, Greater New York Association of 
Master Plumbers, at Whitestone, L. I., Last Fall 


firm has just received the plumbing 
documents for the new 12-story Edwards 
Hotel and the power house at Jackson- 
ville, Miss.; the new 12-story Palmer 
Building at Atlanta, Ga.; a 14-story 
apartment hotel at Miami, Fla; the new 
Cinderella Ballroom at Miami; 200 
dwellings at Coral Gables, Fla., and what 
is said to be the largest bathhouse in the 
world, located at Miami, Fla. The Gor- 
don company will also shortly begin 
plumbing and heating work in the new 
six-story Bermuda Anna Hotel, Ber- 
muda, and the new four-story clubhouse 
of the Tuckerstown Golf Club, Tuckers- 
town, Bermuda. The heating contract 
for the 15-story apartment house at 1010 
Fifth Avenue, New York City, is also 
tucked away in this company’s big 
“strong box.” From the appearance of 
this “line-up,” one would judge that the 
William Gordon Corp. certainly has a 
winning way about its methods of doing 
business. 


NEW JERSEY 


Bender Bros., plumbing, gas and 
steamfitting contractors of 125 Adams 
Street, Hoboken, N. J., have just been 
awarded the plumbing contract for the 
Abbey Inn at Weehawken, among others. 


Henry Bunker, Jr., of 206 Newark 
Street, Hoboken, N. J., has plumbing and 
heating contracts for the new St. Ann’s 
Church, Rectory and Clubhouse in Ho- 
boken, and the new Jewish Community 
Centre at Union City. ~~ 


We have just received a notice from 
our good friend, Michael P. Moran, 
sanitary plumber and general contractor 
of Jersey City, N. J., informing us that 
he has been forced to vacate the premises 
at 548 Grove Street, in which neighbor- 
hood he had been situated during the 


A Bevy of Them Pictured While in Attendance at 
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past 40 years. Mr. Moran has taken 
up new quarters at 209 Erie Street as a 
result of this move which was _ necessi- 
tated by a great deal of work making 
room for the new vehicular tunnel now 
nearing completion between New York 
City and Jersey City. 

The spacious new Union County office 
building, being erected in Elizabeth, N. 
J., is rapidly nearing completion. Plumb- 
ing therein is being installed by Jaehnig 
& Peoples of 221 13th Avenue, Newark; 
heating by H. J. Nelbs & Son of Irving- 
ton, N. J. 

The Camden Plumbing Supply Co. of 
124 Federal Street, Camden, N. J., has 
just finished a very big year. This firm 
reports its business on a strictly cash 
basis, is making good strides and fills a 
much-needed want owing to the expan- 
sion of activities in and around Camden. 


Lionel C. Simpson of Camden, N. J., 
has been awarded the contract for the 
plumbing and drainage system in the 
new Rosedale Public School. 
the way, he has just completed work on 
J. Lynn Truscott’s “Pen Lynn” at Mer- 
chantville, and Frank J. Burrows’ new 
residence at Collingswood, N. J. 


The W. W. Farrier Co., 44 Mont- 


And, by. 
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family house at 415 Ninth Street, West 
New York. 


Walter M. Jarman of 4 South New 
York Avenue, Atlantic City, N. J., has 
just completed plumbing work in the new 
Junior High School and the Arkansas 
Avenue Firehouse, besides just having 
been awarded the contracts for plumbing 
and heating in the New Jersey Avenue 
Grade School, the new firehouse on Mel- 
rose Avenue, Atlantic City, and the 
County Clerk’s office at Mays Landing, 
ING do 


At the Twenty-Fourth Annual Elec- 
tion of the Paterson Master Plumbers’ 
Association, held recently at Paterson, 
N. J., the following officers were reelected: 
Robt. F. Ash, president; Nicholas 
Kearney, vice-president; Frank Vree- 
land, recording secretary; Wm. Keyes, 
financial secretary; A. J. Fielding, treas- 
urer; John Baker, assistant secretary. 
Trustees—Robert Beaumont, J. H. Cadi- 
gan and Saul Schwartz. 


At a recent meeting held in Jersey 
City, N. J., the following members were 
elected as officers of the local Master 
Plumbers’ Association, to serve during 
the ensuing year: John T. Edge, 
president; Henry A. Cohendet, vice- 


gomery Street, Jersey City, N. J., haspresident; James T. Brennan, secretary; 
just received the plumbing contract forJohn J. Coppinger, treasurer; William 


the new four-story factory of the Man-F. Bailey, sergeant-at-arms. 


Board of 


Well-Appointed Display Windows Maintained by Smith & Loughran in Con- 
junction With Their Up-to-Date Place of Business at 39 Church Street, 
Freeport, L. I., as Seen by Flashlight Photo Taken Recently 


hattan Electric Co. at Monitor, Johnson 
and Pine Streets, besides being busily 
occupied at present completing several 
other large contracts in Jersey City. 


B. Schmitter of 639 Fisher Avenue, 
North Bergen, N. J., reports that he is 
now specializing in sewer construction 
work. He has just received the contract 
for five blocks of 36-inch sewers on both 
Fifth Street and New Street. Previous 
to branching out in this field, Mr. 
Schmitter had done an extensive plumb- 
ing business. 


Barney Steinberg, popular sanitation 
expert, 75 Elliot Street, Passaic, N. J., 
who has just returned from a motor trip 
to Pike’s Peak, Denver and Omaha, says 
his business has been “buzzing” during 
his absence. He has several large alter- 
ation contracts for dwellings in Passaic, 
and says the business outlook for 1926 
could not be more to his liking. 


J. Meffert of 208 Fulton Street, Union 
City, N. J., says business just now is 
“rushing.” In addition to the many con- 
tracts he is now busy completing 
throughout Northern New Jersey, he has 
recently been awarded contracts for the 
plumbing and heating installations in the 
six-story studio apartment house at 449 
West 23rd Street, and the plumbing work 
in the large barber shop at 216 West 
84th Street, both in New York City. Mr. 
Meffert also has the plumbing and heat- 
ing contracts for the garage and two- 


Directors—John Anderson, William A. 
Barclay and Joseph Schneiderman. 


In appreciation of the splendid work 
Colonel Wm. G. Archer of the National 
Trade Extension Bureau, Evansville, 
Ind., has done in the State, the New Jer- 
sey Association of Master Plumbers re- 
cently forwarded him a memento of its 
high regard, in the form of a beautiful 
golden locket, suitably inscribed inside as 
follows: “New Jersey State Association 
of Master Plumbers to Colonel Wm. G. 
Archer, National Trade Extension Bu- 
reau, 1925.” 


George L. Bird of 331 Vine Street, 
Elizabeth, N. J., president of the Master 
Plumbers, Steamfitters and Sheet Metal 
Workers’ Association of that city, has 
just received the contract for replacing 
all plumbing in the Port Reading Sta- 
tion and roundhouse for the Reading 
Railroad as well as several contracts for 
plumbing and heating in one and two- 
family houses. *In addition to this, Mr. 
Bird has a very large jobbing clientele 
in and around the City of Elizabeth. 


At the Annual “Own Your Own 
Home” Exhibition, to be held in Elizabeth, 
N. J., during the week of March 1, the 
local master plumbers are to sponsor 
two booths, fully equipped with all mod- 
ern improvements, as they say. All fix- 
tures, fittings and labor are to be sup- 
plied cooperatively by the local master 
plumbers and plumbing and heating deal- 
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The tanks you make (if you are a manufacturer) 
represent you every day. If you choose unwisely 
on tank balls you must abide by the result. 


When plumbers buy tank balls of you (if you are a 
jobber) you will find that they usually ask for 


Canfield. 


We make regular and cone top balls in both white 
and red rubber, 


The H. O. Canfield Co., Bridgeport, Conn. 


We sell manufacturers and Jobbing Houses only. 


Permanently Economical 


Shower Compartments and Dressing Rooms—and other 
sanitary work —of Alberene Stone represent economy of 
the highest order. Their first cost is moderate, and 
there are no after-costs upon them—because of their 
time-resisting qualities both of material and construction. 


Alberene Stone is non-absorbent, non-staining, non- 
chipping, non-flaking—acid, alkali, heat, and cold resis- 
tant. It is assembled with tongue-and-groove and bolted 
joints with waterproof ce- 
ment that make an absolute- 
ly impervious, sanitary struc- 
ture. There need be 
exposed metal whatever. 


no 


Have you the Catalog, with 
Specification and Detail Sheets 
on Alberene Stone Specialties? 


ALBERENE STONE COMPANY 
153 = Sr ieee SEI, NEW YORK : 

Baltimore ton uffalo Chicago Cleveland Newark 

Phi fadelphia Pittsburgh Richmipnd St.Louis 


BERENE STONF 


A oversovers FOR LIFETIME SERVICE 


L 


NO ARTIFICIAL 
SUBSTITUTES 
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ers. This yearly event, which has been 
a great success during the past, is, as 
usual, to be sponsored by the Elizabeth 
Chamber of Commerce. 

Farrelly & Bauer of 551 30th Street, 
North Bergen, N. J., who have had a 
very successful year, announce the fol- 
lowing plumbing and heating contracts 
now on hand: Two 1-family and store 
buildings on the Hackensack Plank Road 
in Union City; a large factory and office 
building on 88th Street, North Bergen; 
overhauling work in the five-story rug 
factory at 321 Newark Street, Hoboken; 


two 1-family dwellings in Grantwood; 
three 1-family dwellings in North Ber- 
gen, and five 1-family dwellings in West 
New York. 


The firm of Alexander Thane & Sons, 
Park Avenue and Fourth Street, Wee- 
hawken, N. J., is one of the most progres- 
sive and popular in that vicinity. Alex. 
Thane, who heads the company, is a 
strong booster for attractive window dis- 
plays and up-to-date facilities. The firm 
has just received the plumbing and heat- 
ing contracts for the new four-story 
First National Bank Building, now under 
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construction there at Fourth Street and 
Broadway, and the new Woodrow Wil- 
son Grammer School, to be erected at 
Seventh and Dey Streets. 

N. F. Cantello of 624 Second Avenue, 
Elizabeth, N. J., has just completed 
plumbing and heating work in a $30,000 
residence for S. Stomber on Colonial 
Road; in the Standard Oil Athletic 
Stadium on Maple Avenue and Carteret 
Street; in a six-family house with stores 
on South Seventh Street; a large one- 
family house on Elmore Street, and a 
four-family house on Third Avenue, all 
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Bull-Dog Tanks and Seats Have a Sure Grip on Quality 


No. 953x56 Bull-Dog 


For Extended 
Lip Bowl 


No. 
'405x56 ¢ 
Bull-Dog 
For y 
Extended @ 
Lip 4 


Bull-Dog 
For 


GOOD 
LUCK 


No. 948x45 Follows the use of these seats in 
any of the Following Finishes: 


Staple Bowl Satin-Var 
a superior varnish finish rubbed to 


a semi-polish. 


Super-Polish 


a transparent finish (not varnish) 


No. 
Y 9 14x29 
Bull-Dog 
For. 
he Extended 
“fA 


“i. Bowl 


No. 940x49 


with the brilliance of a diamond and 
the protective power of boiler plate. 


Super-White 


a spray celluloid finish that looks 
like sheet. 


Supreme- White 
a white sheet covering and the name 
‘Supreme” is not a misnomer. 


Supreme-Black 
a black sheet covering, a pretty con- 


trast to the white of the tank and 
bowl. 


All-White 


a white seat (sheet) with white hinge 
(spray). 


All-Black 


Bull-Dog 
For 
Staple Bowl | 


Bull-Dog 
Ae a black seat (sheet) with black hinge 
a (pray), 


Familiarize yourself with these seats and finishes 
which give you the most extensive choice on 
the market. 


& SON: 


PIONEER SEAT MANUFACTURERS OF AMERICA 


Grand Haven , Michigan Trenton, CNew Jersey 


C, Whe jobber who is not handling the Bull-Dog Line should be yust to himself and investigate 9 


th. Me 
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in Elizabeth. At present Mr. Cantello 
is busily engaged on the plumbing and 
heating of eight 1-family houses for the 
Up-to-date Homes Co., Elmore Hills, N. J. 


We are listing here a few of the big 
jobs which Weisberg & Weisberg of 402 
10th Street, West New York, N. J., are 
now working on: Steam heating a 
123-family apartment on Park Avenue, 
West New York; plumbing and heating 
a 46-family apartment on Broadway, 
West New York; plumbing a 105-family 
apartment on Seventh Street, Wee- 
hawken, and plumbing and heating a 
17-family apartment on 14th Street and 
Park Avenue, West New York, a 24- 
family apartment on Charles Street, 
Jersey City, N. J., and a seven-family 
apartment on 7th Street, West New York. 


eee 


, George Aldous Through as Master 
Plumber; to Enter Wholesale 
Supply Field 


HE old-established plumbing busi- 
ness of George S. Aldous, 44 Bloom- 
field Avenue, Passaic, N. J., has 

been taken over by four of the genial 
Mr. Aldous’ former employes, and is now 
known as the Blair-O’Connor Co., Inc. 

Allan J. Blair, for many years account- 
ant of the firm, and executive secretary 
of the Passaic Master Plumbers’ Asso- 
ciation, is president and treasurer of 
the new corporation; while Arthur 
Speight and John Kateen are vice-presi- 
dents, and John J. O’Connor is secretary. 

The new firm will continue the policies 
followed by Mr. Aldous. The present 
officers have been associated with the 
Aldous organization for several years 
past, are popular with the trade, and 
are receiving the congratulations and 
best wishes of their many friends. 

Mr. Aldous, whose father founded the 
business some 50 years ago, began his 
career with the company when only 18 
years of age, and in 1911, when his 
father retired, took hold of the man- 
agerial reigns. Under his capable guid- 
ance, the firm has made constant strides, 
and is one of the largest and best known 
establishments of its kind in Passaic. 

Mr. Aldous’ retirement was brought 
about by his decision to enter the whole- 
sale plumbing supply field, and we wish 
to join with his many friends in wishing 
him success. 


— 


State President Auchinachie to Be 
Honored Guest at Albany Dinner 


NE of the most enjoyable social 
events in trade circles is the dinner 
tendered the president of the New 

York State Association of Master Plumb- 
ers each year by the Master Plumbers’ 
Association of Albany, N. Y. 

Arrangements have been practically 
completed for the dinner to be held this 
year in honor of President Alex. Auchin- 
achie of Binghamton. This dinner is 
scheduled to be held on the evening of 
February 4, at the Ten Eyck Hotel in Al- 
bany. Previous to the dinner, a reception 
will be tendered the State president. 

A host of master plumbers and a num- 
ber of State association officers and past 
State presidents, as well as local and 
State officials and legislators, are ex- 
pected to be present, representing differ- 
ent sections of the State. The toast list 
promises to be one of the best possible, 
a number of prominent speakers having 
accepted the call. A rare treat is 
promised to all who attend. 

The able Committee of Arrangements 
in charge of all details consists of the 
following: Thomas F. Nolan, chairman; 
Frank F. Schimpf, financial secretary; 
J. Matt DeRouville, corresponding secre- 
tary; John H. Moran, James H. Doody, 
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Here's Business for You 


on a Silver Platter 


_-and it’s right in your 


own community 


N every community—in your com: unity—signs of building 

activity are unmistakable. Development is certain— and con- 
tinuous. New houses and new apartment buildings are going up. 
Old ones are being remodeled. 


And every house—every new apartment building requires plumbing. 
And brass goods. Are you getting your share of this attractive 
and profitable business? Are you consciously striving to build your 
market for more brass goods business—for better brass goods business? 


You can increase your brass goods sales. You can cultivate a bigger 
market for better brass goods. How? By more intensive effort on 
your prospects— the home builder—the contractor and thearchitect. 


The Modern Plumber’s Trade Magnet represents a constructive 
effort on the part of Republic Brass to develop more and better 
brass goods business for the modern plumber. The Modern 
Plumber's Trade Magnet sows the seed of suggestion in the 
minds of your prospects by displaying quality brass goods. It 
actually helps to sell brass goods by acquainting your prospects 
with the health and comfort conveniences of modern brass goods. 


The Modern Plumber’s Trade Magnet on your showroom floor 
or in your window will return definite dividends of profit by 
building brass goods sales for you. 


Write today—find out how you can put a Modern Plumber’s Trade 
Magnet to work for you. Or ask your jobber’s salesman for details. 


GOOD PLUMBING 


* 


GOOD BUSINESS REPUBLIC BRASS GOODS 
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SIMPLEX 
PUMPS 


ALWAYS DEPENDABLE 


Simple construction eliminates mechan- 
icaltrouble. Only two pipe connections 
necessary to install 

Eliminates tank or reservoir. 

Has many other features. Before you 
order pumps, write us. 


SIMPLEX PUMP CO. 


Bristol 


Indiana 


SECTIONAL 
ADJUSTABLE 


The only guide that is adjustable to 
all sizes andstyles of overflow tubes. 
It takes only half a minute to doa 
permanently satisfactory job by 
replacing a worn guide with a 
“‘Leader,”’ 


Write direct if your jobber 
cannot supply you. 


LEADER SPECIALTY CO., Inc. 


(Patenfee and Sole Manufacturer) 
Indianapolis, indiana 


American-Marsh 


For Low Pressure Heating Systems 


UR motor driven centrifugal automatic 
Boiler Feed Pump and Receivers are 
the practical pumps for all low pres- 

sure heating systems. 


| The type of unit shown here is the standard 
horizontal pattern, and is intended for use 
where the condensation flows by gravity 
intothe receiving tank We also recommend 
the American-Marsh vertical centrifugal 
automatic feeding for low pressure heating 
systems. 


Every American-Marsh pump guaranteed, 
and our guarantee means something, 


Write for Bulletin 27 


AMERICAN STEAM PUMP CO. 
BATTLE CREEK, MICHIGAN 


- Manufacturers of American-Marsh boiler 
feed and vacuum pumps 
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William H. Branion, Martin Farrell, 
Joseph Nicklas, Jr., Joseph O. Stapf, 
John T. Kerwin, Henry Noord and Wil- 
liam Berger. 


———————E——— 


Joint Meeting Held by Metropolitan 
Mechanical, Heating and Venti- 
lating Engineers 


HE New York Chapter, American 

Society of Heating and Ventilating 

Engineers, celebrated its first as- 
semblage of the new year by holding a 
joint meeting with the Metropolitan sec- 
tion of the American Society of Me- 
chanical Engineers, on the evening of 
January 18, at the Engineering Societies’ 
Building, 29 West 389th Street, New 
York City. 

The ever vital problem of the coal 
supply and its most potent substitutes 
was the theme for discussion by the 
many prominent engineers who addressed 
the gathering. 

R. V. Frost, chairman of the Metro- 
politan section of the American Society 
of Mechanical Engineers, called the meet- 
ing to order and, after welcoming the 
large and enthusiastic body, introduced 
Henry Kreisinger, research engineer of 
the Combustion Engineering Corpora- 
tion. Mr. Kreisinger, who is an able 
authority on the subject of combustion, 
rendered a most interesting discourse on 
the burning of anthracite substitutes in 
small house heating boilers. 

Stereopticon slides depicting the ther- 
mal efficiencies and heat carried away. 
by flue gases during actual tests made 
with various makes of boilers where an- 
thracite coal, coke and bituminous coal 


were used, served to illustrate Mr. 
Kreisinger’s excellent exposition of his 
topic. 


Coke was advocated as the most suit- 
able substitute for anthracite coal. In 
Mr. Kreisinger’s opinion, there is little 
difference in the efficiency of either. 
Cleanliness, heating proclivities and 
smokeless qualities, coupled with the 
cheaper cost, are much in favor of coke 
and, according to Mr. Kreisinger, its 
popularity will continue after the present 
period of exigency has passed. 

The speaker stressed the importance of 
properly banking furnaces, keeping the 
draft under control, and having the ash- 
pit free from accumulated ashes, when 
coke is used as fuel. 

F. R. Wadleigh, eminent authority on 
coal in all its departments, read a most 
worthy treatise on the production, uses, 
distribution, and comparative prices of 
the various grades of coal throughout the 
country. According to Mr. Wadleigh, 
33 States of the Union produce coal, all 
of which is bituminous, except the an- 
thracite which comes from a small area 
of 430 square miles in Eastern Pennsyl- 
vania. 

According to Mr. Wadleigh, there are 
500,000,000 tons of bituminous coal con- 
sumed in this country each year, as 
against 62,000,000 tons of anthracite. 
Seventy-five percent of the consuming 
population had never used anthracite 
coal. 

Dr. Chas. Brabbee, head of the Ameri- 
can Radiator Company’s research labora- 
tory at Yonkers, also advocated coke as 
the best substitute for anthracite, and in- 
formed the gathering that his company 
was experimenting and hoped to perfect, 
in the near future, a boiler that will 
burn anthracite coal, or any substitute, 
efficiently and without the troubles now 
encountered. 

Walter Marks, superintendent of the 
Seaboard By-Products Coke Company, 
Kearny, N. J., one of the largest manu- 
facturers of coke in the United States, 
spoke of the coke industry. He told of 
the low cost of supplying coke; the popu- 


FEBRUARY 1, 1926 


W. A. Bell and J .M. Chaplain of John Simmons Co., Photographed Together 
With Jack Stulsaft, Manufacturers’ Representative, at Hotel Astor 
in New York City 


larity it has attained, ard said that, from 
now on, coke would be a factor in the 
heating of residential properties through- 
out the eastern area of the United 
States at least, if not through the 
country at large. 


—_$——>— 


Large Gathering Expected to Attend 
‘Elizabeth Association’s Dinner-Dance 


OMEWHERE in the neighborhood of 
200 members, friends and their ladies 
are expected to enliven the big an- 

nual dinner, entertainment and dance 
which the Master Plumbers, Steamfitters 
and Sheet Metal Workers’ Association 
of Elizabeth, N. J., and vieinity, will 
hold on the evening of February 6 at the 
Elks’ Auditorium in Elizabeth. 

M. Esocoff, chairman of the Entertain- 
ment Committee, in charge of the 
elaborate arrangements being made for 
this event, announces that dinner will 
be served promptly at 6:30 P.M., with 
sufficient dancing between courses to keep 
everybody in high spirits and keyed up 
for the big doings that are to follow 
throughout the rest of the evening. 

The entertainment scheduled for the 
affair consists of large portions of clean, 
up-to-date humor, singing and dancing, 
to be furnished by a number of nation- 
ally-known artists who have been en- 
gaged for this occasion. 

Mr. Esocoff is being assisted in his 
preparations for this gala event, which, 
by the way, is to be an informal affair, 
by the following: H. A. Rath, L. 
Tichenor, M. Beck and P. Erkman. 
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North Hudson Master Plumbers Con- 
sider Important Topics at Meeting 


LARGE gathering of enthusiastic 

members of the North Hudson 

Master Plumbers’ Association was 
“on deck” when President A. C. “Gus” 
Krieger called the first meeting of the 
year 1926 to order on the evening of 
January 18 at association headquarters 
in Franz Hall, 334 Bergenline Avenue, 
Union City, N. J. 

The regular program of routine busi- 
ness was quickly disposed of, after which 
the entire membership entered into a 
spirited discussion of the proposed 
standardization of the length of pipe at 
12 feet. President Krieger, who is chair- 
man of the Standardization Committee of 
the New Jersey Association of Master 
Plumbers, the sponsoring agent of the 
proposed change, read several letters 


from various locals throughout the State 
offering support and cooperation to the 
fullest extent. 

Wm. Johnson of North Bergen, told 
of the English custom of standardizing 
pipe at 12-foot lengths, and said that 
the convenience in handling and the say- 
ing to be effected were of paramount im- 
portance to every master in the State. 

A letter was read from Wm. F. Beck, 
past president of the North Hudson As- 
sociation and formerly New Jersey 
State Organizer, who is at present so- 
journing in the South. The writer 
stated that he has been spreading propa- 
ganda for the pipe standardization in 
Virginia and the Carolinas, where he 
already has aroused much favorable in- 
terest. 

President Krieger informed the assem- 
blage that State Assemblyman John J. 
Sharkey of the Montgomery Plumbing 
Supply Co., Jersey City, and his col- 
leagues, have the “Small Claims” Bill, 
now before the Legislature, well in hand, 
and it was his belief that with the proper 
support from the various locals through- 
out the State, the bill was sure of enact- 
ment into law. 
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John Campbell and Wife Return After 
Pleasant Honeymoon 


ETURNING from their honeymoon 
last Christmas eve, Mrs. Jeannie 
Dunlop Gerrie and Chief Plumbing 

Inspector John Campbell of Paterson, 
N. J., who were married in the Little 
Church Around the Corner, New York 
City, last December 10, found that Santa 
Claus had left a beautifully decorated 
Christmas tree for them in their tem- 
porary home at 95 Hamilton Avenue. 
The tree was heavily laden with gifts 
and congratulatory messages from their 
many relatives and friends. 

The attendants at the marriage cere- 
mony, which was performed in the pres- 
ence of immediate relatives, were Mrs. 
Ross Gorman, wife of the noted jazz 
orchestra leader, and Robert Campbell, 
brother of the groom. After the cere- 
mony, a wedding dinner was served in 
the Gorman home in New York City, 
after which Mr. and Mrs. Campbell de- 
parted on their honeymoon. 

Chief Plumbing Inspector Campbell is 
a past president of the New Jersey Asso- 
ciation of Master Plumbers. Mrs. Camp- 
bell, who was the widow of Arthur 
Gerrie, is well known throughout the 
City of Paterson, particularly through 
her membership in the Ladies’ Auxiliary 
of the Caledonian Club. 
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* DURABLE - ~SANITARY™ 


Slate has natural, vital qualities not 
possessed by any other material for 
sanitation and permanence. Recom- 
mend and use Slate. You will find 
it a more profitable installation than 
any other material for like purpose, 
especially if you let us submit esti- 
mate of cost. 


Send for Catalog of Modern 
Plumbing Slate. 


Pennsylvania Structural Slate Co. 


Pell Bullding Easton, Pa. 


H-25 
Slate Shower Bath Stalls with Dressing 
Rooms for Municipal Baths, Gymna- 
sium, College Dormitories, Schools, 
. Army and Naval Stations. 


Shower 
Stall 
Doors 


The plate glass door 
is superior to the 
shower curtain; it 
admits plenty of light 


and the ventilating 
opening in the top 
provides for circula- 
tion of airand escape 
of vapor. 

Door is made of brass and 


finished in nickel-plated 
or ivoroid. 


Write for booklet and prices. 
LOUIS F. EISELE & SON 


22nd Street and Glenwood Ave. 
PHILADELPHIA, PA. 


LONGER SERUICE WITH 


KALAMAZOO 


Water Supply Systems 
If they freeze, replace only cast bronze water 


end at small cost. Check valves, placed 
above and below piston, quickly replaced. 
Sucker checks always primed because water 
runs over tup and primesthem. Automatic 
and almostnoiseless. Write for particulars. 


NATIONAL WATER LIFT CoO. 
“, 1621 Portage St., Kalamazoo, Mich, 
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Eminent Physician Decries Evils 


of Unlicensed Plumbing 


Dr. Charles V. Craster of Newark, N. J., Realizing That a High Degree of 
Technical Science Is Essential to Proper Plumbing Practice, Emphasizes 
Fact That Unlicensed Men or Householders Do Invariably 
Poor Work Which Is Most Expensive in the End 


6¢ MAN who doctors himself has 

a fool for a patient.” There is 

nothing particularly objection- 
able in persons trying to do for them- 
selves, providing the work is not con- 
trary to law and to common sense and 
true economy. With plumbing work the 
expression “‘Penny-wise and pound-fool- 
ish” is all too true. 

It is generally acknowledged that in 
the installation of plumbing fixtures, a 
high degree of science and practical ex- 
perience is necessary. This was recog- 
nized many years ago by the requirement 
that cities should adopt certain regula- 
tions known as plumbing codes. 

The reason for the plumbing code was 
to protect the average citizen from 
danger not only to health, but to actual 
safety. Very few of us realize that of 
all the public service or utilities we use, 
those connected with water supply and 
sewage disposal are the most important. 
We can go without light and heat and 
even houses themselves, as long as we 
are assured of a good clean supply of 
water and adequate disposal of wastes. 

Cities take every precaution to see 
that these arrangements in every house 
within city limits are efficiently installed 
and properly inspected, and in the case 
of the water, that it be of good quality. 

In houses and upon private grounds 
there are possibilities of great danger, 
if plumbing is not efficient. The water 
supply pipes must be tight and pro- 
tected against all possibilities of con- 
tamination. In the same way, the sew- 
age waste must be taken care of in such 
a manner as to prevent it from con- 
taminating water supplies and surround- 
ing areas. 

So important is this, that the city 
can not allow the individual to exercise 
his own judgment. If it did, insanitary 
conditions would quickly arise, bringing 
about outbreaks of disease which would 
menace the whole community. 

It is with this in mind that standards 
have been established not only for the 
size and quality of the material to be 


used, but also to direct the manner in 
which they shall be installed and con- 
nected, with the provision of proper 
traps and ventilating devices. 

These standards not only guard pub- 
lic health, but also aid to a certain de- 
gree in giving the householder the type 
of work which will give the best service 
for the longest period. In other words, 
more in the long run for his financial 
investment. 

Plumbing in most cities can only be 
done by licensed master plumbers. These 
men are not licensed until they success- 
fully pass an examination in which is 
demonstrated quite clearly their knowl- 
edge of plumbing and drainage, the- 
oretical and practical, and prove them- 
selves worthy of being entrusted with 
this type of work. 

As in other trades regulated by law, 
there are always efforts being made to 
violate the requirements, so that we also 
have what might be termed “unlicensed” 
plumbing whereby the inexperienced 
householder tries to save money by do- 
ing his own work, or some mechanic 
unable to secure a license and having 
a slight knowledge of the subject, will 
do work at such a low rate that proper 
labor and materials cannot be employed. 

This “unlicensed” plumbing, invari- 
ably inferior in every way to that of a 
properly licensed man, may not conform 
to the minimum requirements of the 
city code. 

For instance, putty costs so much less 
than lead and solder while making joints. 
Another illustration to show the meth- 
ods of the bootleg plumber is that of a 
house discovered not so long ago where 
a main vent pipe, so important to pre- 
vent the throwing out of gases into the 
house, was found to be merely a short 
length of pipe shoved through a wall and 
into the ground. 

Without proper inspection, how could 
such a thing be discovered by the owner? 
What licensed plumber would do such a 
thing? It is for the prevention of such 
actions that the law inflicts a severe 
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Master Plumbers’ Association Officials Who Enjoyed the 1926 Secretaries’ 


Conference at Evansville: 


President W. L. Clucas and Secretary E. J. 


Blake, St. Louis Local; John A. Bronzonie, Florida Master Plumbers’ 
Association Secretary, and Secretary H.-H. MacKenzie, West 
Palm Beach Local 
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FOR EVERY 
REQUIREMENT 


PURE 
WATER 


Roberts Filters 


are adaptable for installation in 
hospitals, office buildings, ice 
plants, textile mills, schools, col- 
leges, hotels, apartment houses, 
private residences, swimming 
pools, restaurants and for every 
purpose requiring clear, pure 
water. 


May we quote on your requirements? 


ROBERTS FILTER MFG. CO. 
DARBY, PENNA. 


ASK 
YOUR SUPPLY HOUSE 


FOR — = a 
NATIONAL & £42 
AIR CELL PIPE COVERING 
CHEAPEST TO USE-BECAUSE 
BETTER INSULATING VALUE 
“SAVES 25% IN LABOR 
eek LOOKING JOB 


NATIONAL = HENDERSON ST. 
ASBESTOS JERSEY CITY 


To Insulate Underground Steam 
or Hot Water Pipes Use 


PYRO-BESTOS 


Che Breakers 


ATLANTIC CITY, - 
On The Ocean Front 


Fireproof 


American and European Plans 


Orchestra Dancing 


Golf Privileges 


Therapeutic Baths 


Garage 


JOEL HILLMAN, President 
JULIAN A. HILLMAN, Vice-President 


RUBBER 
WASHER 


DATENTED 


NO-SOL FLOATS 


Our 4" x5" oval No-Sol Float is 
especially made for low down 
tanks. It will fit the narrowest 
of tanks used for general pur- 
poses and wiil work perfectly on 
all makes of valves used in these 
tanks. 

No-Sol Floats have no solder. 
Made of heavy gauge sheet cop- 
per, they are puttogether in two 
sections with rubber washer 
seamed in securely. 


AYLING & REICHERT CO. 
3047 No. Erie St. Toledo, Ohio 


“Write for FREE COPY of the 
SMOOTH-ON HANDBOOK, 20th EDITION 


Twentieth Edition — 
completely rewritten 
— 136 pages of new 
data— 193 diagrams, 
pictures and practical 
hints on at least 200 
different uses for 
SMOOTH-ON in mak- 
ing threaded and gas- 
keted joints, stopping 
leaks at cracks and 
breaks, ete. Every pro- 
gressive plumber and 
steam fitter should 
have this book — get 
your copy now. 


Get Smooth-On at any supply store 
Smooth-On Mfg. Co., Dept. 29, Jersey City, N. J. 


Broadcasting 


“Modern-ize 
your 
purchases 
of Eccentric 
Reducers, 
Ring Hangers, 
Floor Flanges, 
Traps, etc.”’ 


Ask your jobber 


PLUMBERS CHAINS 
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WHY NOT USE THE BEST ? 
Send for Catalog C-1 
THE SMITH & EGGE MFG. CO. 
BRIDGEPORT, CONN. ; 
ORIGINATORS OF SASH CHAIN 


PO TTT UMMC MUU TTC 


WORTHINGTON 


<< 


WORTHINGTON PUMP AND 
MACHINERY CORPORATION 


116 BROADWAY, NEW YORK 
SOVUUAUASULUNNTUAT LAGASSE 
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penalty on any unlicensed plumber who 
does plumbing work, in the City of 
Newark, at least. 

It is unfortunately possible for cer- 
tain business firms to advertise the sale 
of plumbing supplies to any individual 
with the instruction, “Be Your Own 
Plumber.” 

In this way many innocent property 
owners are induced to buy plumbing 
fixtures and upon attempting to place 
them in operation frequently come to 
grief, inasmuch as the work is inefficient, 
and danger to life and limb frequently 
results, not to mention the almost cer- 
tain damage sooner or later to the prop- 
erty, and last but not least, legal diffi- 
culties. 

The law is not sufficiently comprehen- 
sive for departments of health to stop 
such advertising, which is virtually the 
same as inciting the public to violate the 
law. 

Buying plumbing fixtures and piping 
in order to save on cost is unquestion- 
ably poor business and will cost far more 
in the end. Furthermore, if a licensed 
plumber is sought after you have in- 
advisedly purchased such material, it is 
certain that the various supplies will be 
found to vary from the standards re- 
quired by the local plumbing code or 
ordinance. 

Another point to be remembered is 
that in Newark and most cities the 
plumber must be licensed by the city in 
which the work is done. In other words, 
a licensed plumber from some other place 
cannot do work in. Newark until such a 
licensé is procured by him. 

This, of course, he has no difficulty in 
obtaining, providing he is qualified to 
receive it. In some small communities 
the requirements for plumber licenses 
may not be very strict, in fact merely 
given upon payment of a fee. 

Such a man might do a very poor 
piece of work. In a recent case of this 
kind the work was completed before in- 
spection was asked for, and the neces- 
sary changes cost more than the entire 
installation. The plumber has been 
licensed—but not in Newark. 

According to modern, scientific opin- 
ion, the requtrements of first-class 
plumbing are not excessive when it is 
considered how important the work is 
and how high the premium of curing 
defects arising from neglect of them. 

Such an item as proper ventilation of 
all fixtures and the use of proper size 
and style of traps is not often clear to 
a lay person, but to the knowledge of 
trained men they are vitally necessary 
in order to prevent disagreeable and un- 
desirable conditions from existing. 
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Melbourne to Have Two New Hotels 
Designed on American Plan 


HE annual meeting of the Mel- 
bourne Branch, Associated Master 
Plumbers, Sanitary Steam and Hot 
Water Engineers of Victoria, was held 
at the Employers’ Federation Rooms~on 
Collins Street, Melbourne, November 18, 
1925, when the following officers were 
appointed for the coming year: 
President, W. M. Cooper; vice-presi- 
dents, G. Kilborn and W. Wylie; treas- 
urer, J. Hood; secretary, L. Burchall; 
auditors, B. W. Speechley and GC. Shuell. 
Committee—A. E. Atherton, H. Ander- 
son, G. H. Curtis, C. Denmead, C. Lee, 
F. W. Futcher, B. W. Speechley, G. T. 
Wallis, R. J. Stewart and J. Marshall. 
Local plumbing business has been 
slack during the past 12 months, many 
of the old-established firms being hard 
put to it to keep their staffs going. Now 
that the Federal elections are over, the 
Nationalist party being returned to 
power over the Labor party, it will give 
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the people confidence to again invest 
their money in new buildings. 

Two very large concrete hotels, de- 
signed along American lines, are to be 
built in Melbourne, the architect, L. Par- 
rott, having just returned from America. 
One of these buildings will be located at 
the corner of Elizabeth and Flinders 
Streets, opposite the Central Station. 
The other hotel is to be situated at the 
corner of Spencer and Little Collins 
Streets, opposite the Spencer Street 
Station. 

According to what information can be 
gathered, each bedroom will have its own 
bathroom containing a bath, lavatory 
and closet. All hot and cold water lines 
are to be of brass pipe of standard iron 
pipe sizes. In fact, the local sanitary 
code will need revising to meet the re- 
quirements of these new structures. 

It is the general practice in Melbourne. 
and has been for years, to use solid drawn 
copper tube of light gauge with brazed 
compression joints for all hot water sup- 
ply services. The water is soft; and it 
may not be long before the Water De- 
partment authorities will make it com- 
pulsory to use copper pipe from the main 
to the meter to reduce the necessity of 
having to constantly dig up the roadway 
to lay new water services due to the cor- 
rosion which takes place with the piping 
now used. 

The different municipal bodies con- 
stantly complain about plumbers open- 
ing their roadways, stating it spoils the 
roads, but until a change has been 
effected, this practice will of necessity 
continue. 
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Words of Advice From an Oldtimer 
By CHARLES WERNER, Jersey City, N. J. 


ON’T bite off any more than you 
can chew; it sometimes causes 
serious results. 

Don’t start a job unless you know you 
can finish it; it may be your finish! 

Don’t let a contractor tell you he has 
a cheaper figure; make him prove it. 

Don’t pay the supply house before 
checking up your bills; you may be pay- 
ing for something you never got. 

Don’t let the salesman make you be- 
lieve his price is low; make him show 
you. 

Don’t let your customer tell you your 
bill is high when you know it’s just; 
ask him where he secured the informa- 
tion. 

Don’t keep a man in your employ who 
has no respect for your business; he 
will ruin your trade. 

Don’t expect your journeymen to re- 
port at 7:45 A. M.; when you yourself 
report at 8:30 A. M. 

Don’t expect to make money; if you 
don’t charge a profit. 

Don’t be afraid of work; you never 
heard of a plumber dying from over- 
work. 

Don’t forget that the best time of your 
life is while you are able to work; go 
to it while the going is good. 

Don’t forget to join the Master Plumb- 
ers’ Association; you may need the help 
of a brother master plumber some day. 

Don’t forget to attend the meetings 
of the Master Plumbers’ Association; 
you will hear some very interesting 
talks. 

Don’t think you know it all; you will 
always find some one who knows more. 

Don’t think your business will run it- 
self; to run smoothly it needs oiling, and 
you are the one to oil it. 

Don’t buy any more than you can pay 
for; remember your good name and 
credit. 

Don’t think you can get along with- 
out the trade papers; you need them 
for getting useful information. 
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of the 


Better Kind 


The fact that we are supplying 
hinges to the leading manufac- 
turers of toilet seats is proof of 
the merits of our products. 


May we serve you ? 


Grand Haven Brass Foundry 


Grand Haven, Michigan 


Vertical Tubular 
Boilers 


Our vertical boilers, A. 


S. M. E. code, are made 
of fire-box steel. Shells 
over 36 inches are butt 
and double stop joint 

The 
best 
American lap-welded 
full weight or cold 
drawn seamless laid 
out in rows. Boilers 
are tested to 150 pounds 
hydrostatic pressure 
and designed for steam 
pressure of 100 pounds. 
A certificate of inspec- 
tion goes with each 
boiler. Send for folder 
and all particulars. 


double riveted. 
tubes are the 


HAMBURG BOILER WORKS, Inc. 
(Berks Co.) HAMBURG, PA. 


BATHS 
800 


§ 200 PER DAY 
‘ AWD UP 


VOTE 


Hotel Tuller 


DETROIT 


Arabian 
Restaurant 


Gothic Grill 
Cafeteria 


JOHN H.STEWART 
Gen. Manager 
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CALIFORNIA 


We have been told that J. Dougherty 
has joined the sales force of the Rich- 
mond Sanitary Co., San Francisco, 
Calif., with headquarters at the Oakland, 
Calif., branch. 


The business of Chas. O. Carlson, 318 
High Street, Palo Alto, Calif., has been 
rechristened the Palo Alto Plumbing 
Company, according to a report just 
received from there. 


T. L. Harris of Montrose, Calif., re- 
ports that plumbing contracts for several 
new residences and the new Meyers store 
building there are keeping him very 
much on the go of late. 


James Taylor, who maintains a plumb- 
ing business in the pretty mountain town 
of Tuvunga, Calif., is busy at present 
with several new residential jobs and 
considerable repair work. 


The Leamington Hotel at Oakland, 
Calif., has contracted with Robert How- 
den & Sons for bathroom fixtures and 
tile for the new structure there, which 
is costing around $1,500,000. 


Larry Wilson, formerly of San Fran- 
cisco, Calif., but who now has a plumbing 
and heating establishment in Clearlake 
Park, Lake County, Calif., has opened a 
branch in Lakeport, Calif. 


A new hotel building is being erected 
at Blairsden, Plumas County, Calif., the 
power, heating and plumbing contracts 
for which have been awarded the -La- 
tourette-Fical Company of Sacramento. 


The Daly Plumbing Company of Bak- 
ersfield, Calif., is installing plumbing in 
the new Alta Vista School in that city 
and in the new school at Old River, be- 
sides also having a few good residential 
jobs on hand at present. 


Information comes to the cffect that 
the plumbing contract for the new build- 
ing being erected by the Sante Fe Rail- 
road at Bakersfield, Calif., has been 
awarded to Younger & Fellows of 1330 
San Pedro Street, Los Angeles. 


We are informed that the new Com- 
munity Hotel at Bakersfield, Calif., is 
rapidly nearing completion; the plumb- 
ing therein is being installed by the 
Bakersfield Plumbing Company of 1801 
M Street. 


The plumbing contract for a large con- 
crete auto salesroom in Emeryville, 
Calif., has been awarded the popular 
and genial Harry G. Newman of Oak- 
land, former president of the Master 
Plumbers’ Association of California. 


We hear that the United States Radi- 
ator Corporation of Detroit, will estab- 
lish a Pacific Coast factory branch on 
Second Street, between Mission and How- 
ard Streets, San Francisco, some time 
during the near future. 


Peter Schubert, manager of the West 
Coast Porcelain Co. of Millbrae, Calif., 
has been appointed sales manager of the 
Washington Iron Works, Los Angeles, 
Calif., following the recent consolidation 
of the two companies. 


On January 1, Ralph Kinny, president 
of the R. W. Kinny Company, was 
elected a director of the Crocker First 
National Bank of San Francisco. This 
bank is one of the most prominent finan- 
cial institutions on the Pacifie Coast. In 


Harry Weinstein, Louis Cook and Two of Their Able Staff Posing in Front 
of Enterprising Cook-Weinstein Plumbing & Heating Establishment 
at 1951 Welton Street, Denver, Colo. 


addition to his. activities in the whole- 
saling of heating and plumbing supplies, 
Mr. Kinny is an officer and director in 
several Oakland financial concerns. 


B. W. Barrows, formerly assistant to 
R. L. Ottke, manager of the brass depart- 
ment of the Standard Sanitary Manufac- 
turing Co., Pittsburgh, Pa., has been ap- 
pointed manager of sales of the brass de- 
partment of the San Francisco, Calif., 
branch of the company. 


E. P. Nittinger, one of Southern Cali- 
fornia’s leading master plumbers, who 
holds forth at 1335 Third Street, Santa 
Monica, predicts a busy year for the 
building trades in the bay section, as al- 
ready evidenced, at least in his case, by 
the number of good contracts on hand. 


Plumbing contracts for nine new resi- 
dences have been awarded to George 
Humphrey of Alhambra, Calif. George 
is a hustler and besides his new work, 
enjoys a nice repair business. He is also 
a first-class salesman and believes in 
“Asking ’Em to Buy.” That’s what gets 
7em! 

Riverside and San Bernardino Coun- 
ties, Calif., are arranging for a joint 
plumbing code covering both counties. 
After this code has been adopted, it is 
the intention to appoint an inspector to 
enforce rigidly the new laws as enacted 
and covering this entire section thor- 
oughly. 

The Eastman Kodak Company has 
awarded the plumbing contract for its 
new San Francisco building to the Fred- 
erick W. Snook Company of 596 Clay 
Street, San Francisco. The sprinkler 
system in this building will be installed 
by the Automatic Sprinkler Corporation 
of America. 


The new administration building of 
the Union High School at Compton, 
Calif., is being plumbed by F. A. Zorn 
of Downey, who is personally supervis- 
ing the job. Mr. Zorn states that, upon 
completion, the new structure should 
be one of the finest buildings of its kind 
that he knows of. 

The Hotel Manx in San Francisco, on 
Powell and O’Farrell Streets, one of 
the leading hostelries in the city, is be- 
ing remodelled and a contract, estimated 
at approximately $100,000, for the addi- 
tion of 100 bathrooms and other altera- 


tions has been awarded Frank J. Klimm 
of 456 Ellis Street, San Francisco. 


‘On January 12 the master plumbers of 
Palo Alto, Calif., started a course in 
bookkeeping at the Palo Alto Union High 
School. The cost of the course is $12, 
which covers the cost of the instruction 
only. All books and supplies used in the 
course are to be furnished by the master 
plumbers themselves. Any merchant in 
Palo Alto is entitled to take up this 
study of bookkeeping. 


The Scott Plumbing & Electrical Com- 
pany has succeeded to the old Scott, 
Lyman & Stack combine at 19th and M 
Streets, Sacramento, Calif. Tom Scott, 
Sr., president of the company, is one of 
the oldest plumbers in California and 
prides himself for having installed the 
plumbing in the original Palace Hotel in 
San Francisco in the early 70’s. This 
concern also manufactures and deals in 
numerous gas and electrical fixtures, as 
well as steam and hot water heating 
plants. 

H. L. Sweeney, prominent Santa Bar- 
bara master plumber, was elected to a 
seat in the Council Chamber of that city 
in the recent municipal election. Mr. 


Sweeney received 3216 votes, the second 
largest number in a field of 19 candi- 
dates. He was second high man in 
every precinct except two and first in one 
of these. H. L. Sweeney has been active 
in civic affairs in Santa Barbara for 
many years, in addition to operating one 
of the successful plumbing organizations 
of the city. 


V. E. Howard, for a number of years 
with the Chase Companies of California, 
in the plumbers’ brass department of the 
San Francisco branch, has resigned his 
position with that company and has 
opened offices at the California Commer- 
cial Union Building, San Francisco, to 
enter the general insurance field. Mr. 
Howard informs us that he had a num- 
ber of years’ experience in insurance 
work in Los Angeles before his affiliation 
with the Chase Companies. 


WASHINGTON 


The Chisholm Plumbing & Heating 
Company of Seattle, Wash., has both 
the plumbing and heating contracts for 
a large residence being erected in that 
city, on 23rd Avenue, for Roy W. Cor- 
bett. 


Seven new apartment houses have re- 
cently been plumbed by A. B. Gehri & 
Co., 1016 Tacoma Avenue, Tacoma, 
Wash., one of these houses having the 
unusual feature of being heated by indi- 
vidual gas-fired boilers. 


The D. B. Spellman Company of 1811 
Highth Avenue, Seattle, has the award 
for the plumbing in the new Bikur Chol- 
um Congregational Church, now build- 
ing at the corner of 12th Avenue and 
Spruce Street, that city. 


Courtney & Smith, Inc. of Seattle, 
Wash., inform us that they have the 
plumbing and heating contracts for a 
$50,000 residence to be constructed by 
Strandberg & Robinson for Chas Clise, 
at 39th and Prospect Streets. 

We are informed that the McNeal- 
Taylor Co., Henry Building, Seattle, 
Wash., on a bid of $5,300, has been 
awarded the heating contract for the 
proposed fireproof concrete and_ brick 


C. R. Cook of Walsenburg, Colo., Gazes Forth Proudly From the Wheel of the 
Snappy Float Which Won First Prize for Him in an Important 
Function Held There Recently 
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They form her- 
metically sealed 
expansion joints 
for either plain 
end or threaded 
pipe. Just slip 
the coupling or 
sleeve over the 
pipe and tighten 
the bolts. 


Ask your jobber, or write us for complete catalog 
showing our whole line. 


THE DAYTON PIPE COUPLING CO 


DAYTON OHIO 


DAYTON 
Coup 35 


ESTABROOK’S 
SPECIALTIES 


Sisson Insertable Joint 


Estabrook Grease Trap 
(ins de use) 


Estabrook Grease Trap 
(outside use) 
Franklin Grease Trap 
Round Boston Grease 
Trap 
Square Boston Grease 
Trap 
Deep Sea Cesspool 
Estabrook Catch Basin 
Boston Blow-off Tank 
Estabrook Closet Y 
Estabrook Double TY 
Deep Seal RunningTrap 
Hospital Sink Cesspool 


It = 
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Ask for Prices, Etc. 


R. ESTABROOK’S SONS 
204. First St. So. Boston, Mass. 
DEALERS IN PLUMBING SUPPLIES 


SOMERVILLE 


(S.1.W.) 


SOIL PIPE 
nd 


FITTINGS 


Are Mechanically Correct 
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Mrs. Frank J. Klimm and Mrs. A. L. 
White, Belles of Santa Cruz, Calif., 
Whose Hubbies Are Active im 
California Sanitation League 


building at the Western State Hospital 
for the Insane at Fort Steilacoom, Wash. 
The plumbing contract for this project 
was received by F. C. Grosser of Tacoma, 
on a bid of $4,166. 


The five-day week for journeyman 
plumbers and steamfitters has been in- 
augurated in Everett, Wash. This prac- 
tice had been in effect in Seattle for the 
past five years, but was just introduced 
in Everett a short time ago. 


An intricate plumbing job is being 
undertaken by V. A. Wolfard of 1152 
Fawcett Avenue, Tacoma, on the new 
addition to the Tacoma General Hospital, 
but we hear that Brother Wolfard is 
making great headway in spite of 
handicaps. 


The University Plumbing & Heating 
Co., 38939 University Way, Seattle, 
Wash., has been awarded the plumbing 
and heating contracts for the store and 
loft building now in course of erection 
at Seventh and Union Streets for A. 
M. Goldstein. 


The Queen Anne Sheet Metal & Plumb- 
ing Company, formerly located on West 
McGraw Street, Seattle, has moved to 
2404 Seventh Street, West, where a 
larger shop has been opened with quart- 
ers more adequate and convenient for 
the handling of this firm’s trade. 


Announcement has been made that a 
$60,000 central heating plant for Gon- 
zago University, Spokane, Wash., will be 
constructed during 1926. This will be 
one improvement in an extensive build- 
ing program which will include three new 
buildings, according to this notice. 


H. Smith and E. E. Ecklund have es- 
tablished a plumbing business at N. 4922 
Market Street, Hillyard, Wash., and will 
operate a complete shop in that section. 
Their plans include a salesroom and a 
display window of an attractive nature, 
beds they feel business will be stimu- 
ate 


Ashwell & Twist, 2127 First Avenue, 
Seattle, will install plumbing and heating 
systems in the new eight-story theatre, 
offices and studio building at Fifth and 
Union Streets. The combined contract 
is for approximately $70,000 and is one 
of the biggest plumbing and heating 
awards let in this vicinity in recent 
years. 

H. B. DeLong and H. L. Pattan will 
represent the master plumbers of Spo- 
kane, Wash., on a plumbers’ craft com- 
mittee recently named to work out a 
course of study for the winter trade 
extension course in Spokane schools. 


This committee will have charge of the 
class, select teachers and plan the course 
of study. The work is open to plumbers 
and steamfitters now active in the trade. 
Both Mr. DeLong and Mr. Patton are 
very prominent in the trade in and 
around Spokane. 


OREGON 


Stock bonuses were distributed to 
Portland members of the Crane Co.’s or- 
ganization a short time ago, according 
to F. A. Nitchy, manager of the com- 
pany’s branch in that city. It is said 
that the average per capita stock dis- 
bursed locally was in the neighborhood 
of 18% shares. The Crane stock has a 
current market value of approximately 
$55 per share. 

The A. & K. Supply Company, incor- 
porated for $10,000, is Portland’s new- 
est plumbing establishment. The com- 
pany was formed by W. H. Kipp, form- 
erly a salesman for the Marshall Wells 
Company, and John Aschenbenner, form- 
erly of the Albina Plumbing & Heating 
Company. A wholesale plumbing supply 
business will be maintained at 423 East 
Stark Street, in accordance with the new 
company’s plans. 

The Walworth Oregon Company plans 
to build a five-story structure on the half 
block at 14th and Kearny Streets, Port- 
land, to take care of the expanding busi- 
ness in that vicinity. This plant will 
be the Northwest distributing centre for 
the firm’s wholesale trade. A new 
branch on the east side of the river 
is also being constructed at East Sixth 
and Belmont Streets to take care of a 
portion of the East Portland trade. 


George W. Bowers, a salesman for the 
Walworth Oregon Company, received the 
national eastern trip prize offered each 
year by the Walworth Company for the 
best sales record during the immediate 
pre-holiday season. Mr. Bowers sold no 
less than 570 percent of his quota of 
10-inch Stillson wrenches to win this 
award. He will take his wife with him 
on the trip to Boston. The second prize 
also went to a Portlander, R. W. Beam, 
assistant manager of the Oregon branch. 


At a recent meeting of the City Coun- 
cil of Gearhart, Oreg., the contract for 
installation of the new city water dis- 
tributing system was let to Thos. A. 
McKay of 729 Broadway, Seaside. Mr. 
McKay had confined his activities ex- 
clusively to plumbing and heating work 
until this recent departure. And here 
is an excerpt from a recent interview 
with Mr. McKay, which was published 
in a local Seaside newspaper: “The new 
year is opening with improved business 
conditions all over the Northwest and 


“Bill” Clements, Richmond Sanitary Co., 
San Francisco, in the Company of the 


Charming Mrs. Clements, Pictured 
Last Fall at Congress Springs 
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Low priced, but 
not “‘cheap”’ 


Fancy goods at a 
“plain”’ price 


Send for catalog 


THE TRENTON BRASS & 
MACHINE COMPANY 


Trenton, N. J. 


New York Representative 
Rollin C. Wilson, 5-7 E. 42nd St. 


BRASS 
Vaawe 


i FLOOR and CEILING 
) PLATES 


Buy your Plates from the Company 
that makes a specialty and a hobby 
of Plates. : 


—— 
= 


We make Plates to suit every re- 
quirement of style, price and finish, 


Write for our catalogue. 


THE BEATON & CORBIN 
MFG. CO. 


Southington, 


WHAT MAKES BLOW 

' TORCHES BLOW? , 
Send for circular No. T-135, it 
tellswhy. Itis free and also 
gives users of gasoline tools 
other valuable information. 
The No. 208 Torch has no equal. 
Saving in fuel and time soon pays 
forit, Jobbers supply at Fac- 
tory Prices. 


CLAYTON & LAMBERT MFG. CO. 
6268 Beaubien St., Detroit, Mich., U.S.A. 


No. 208 Torch 
Ask for Latest Price 
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M. B. Wellington, C. H. Turner Co., and 
W. B. Abrams, West Coast Supply Co., 
Los Angeles, Calif., Surveying One 

of That City’s Boulevards 


the future for 1926 is bright both here 


and all over Washington 
In my opinion Seaside wil 
its best seasons.” 

Vance Lumpkin, city 
Portland, Oreg., for the 
pany, wholesale plumbing 
recently named president 
Plu-Steam Club for the 


Other officers chosen were: 


and Oregon. 
1 enjoy one of 


salesman at 
Bowles Com- 
supplies, was 
of the local 
ensuing year. 
William 


Bauschard, M. L. Kline Company, vice- 


president, and Edward 


Heydenburk, 


Crane Co., secretary. The club has an- 
nounced plans for a dance and card 
party to be held during this month, al- 


though we have not as yet 


been informed 


of the exact date selected. 

Two new local chapters were added re- 
cently to the roster of the Master Plumb- 
ers’ Association of Oregon. Grants Pass 


and Roseburg, southern 


Oregon cities, 


were admitted to membership. T. M. 
Barr, president, and H. T. Sherriff, ex- 
ecutive secretary of the State organiza- 


tion, made the trip to the 
the initiation ceremonies. 
the officers of the locals: 
W. R. Rannie, president; 


two cities for 
Following are 
Grants Pass— 
G. A. Bryan, 


secretary; B. S. Dedrick, _ treasurer. 
Roseburg—wWilliam Scott, president; 


Del V. Rast, secretary; 


Herman G. 


Althause, treasurer. A 100 percent or- 


ganization was effected in 
are told. 


each city, we 


An auxiliary to the Master Plumbers’ 


Association of Oregon, k 


nown and in- 


corporated as the Modern Plumbing 
Service, has been formed at Portland for 
the purpose of furthering the interests 
of plumbers in that State. The incor- 
porators are: Charles Kelley, president 
of the Portland Association; Clarence 
S. Whitcomb, past president of the State 
Association, and H. T. Sherriff, executive 
secretary of the Master Plumbers Asso- 
ciation of Oregon. Among the services 
to be accorded plumbers will be adver- 
tising, collections, credit and indemnity 
bonding. A showroom may be opened, 
near the centre of the City of Portland, 
where a plumber may take prospective 


customers to show them 
plumbing supplies. A sp 
legislation will be made 
organized service so that 


fixtures and 
ecial study of 
by the newly 
adequate laws 


may be forthcoming to benefit the in- 
dustry in the Beaver State. 

One of the new plumbing establish- 
ments on the Pacific Coast is that of the 
Alaska Plumbing Company, now nearing 


completion at East Sixth and Yamhill 


Streets, Portland, Oreg. 


occupies a corner plot, 100x100 feet, is 
an imposing one-story structure of con- 
erete and plate glass, and represents 
moderness to the nth degree. It has 


The building 
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APARTMENT 
HOTEL 


277 PARK AVENUE 
Mew Yorn City 


ARCHITECTS 
McKim, Mead and White 
PLUMBING 
CONTRACTORS 
Geo.E.Gibson Company 
HEATING 


CONTRACTORS 
Thompson-Starrett Company 


View in the laundry, 
showing part of the 
thousands of feet of 
pipe required in this 
Apartment. 


View of the court and 
gardens— approximately 
one hundred feet wide 


by three hundred feet 


Listallation ~~ 


-2 measure of pipe values 


The fact that a product is continually specified and installed over a period of years speaks more 
for its merit than any claims that could be made by the manufacturer— especially when specified 
and installed by architects, engineers and contractors so high in their profession or business as 
those who plan and build structures of the character of this Apartment Hotel. 


In a building of this size and importance, where the piping requirements are enormous—running 
into several hundred tons—it is especially significant to those interested in similar projects that 
“NATIONAL” Pipe was selected for the major requirements of this building, one of the finest 
of its kind in the country. Other large and important buildings in which “ NATIONAL” Pipe 
has been installed are shown in “NATIONAL” Bulletin No. 25. This publication contains 


useful data on pipe for building purposes. A copy will be sent upon request. 


NATIONAL TUBE COMPANY, PITTSBURGH, PA. 


DISTRICT SALES OFFICES IN THE LARGER CITIES 
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IRON CITY 


IS A NAME THAT IS - 
ALWAYS ASSOCIATED 
WITH THE BEST IN 


SANITARY 
WARE. 


Cm Gow 


IRON CITY SANITARY 


MANUFACTURING CO. 
PITTSBURGH 


PENNA. 


More Than Just A 
Trade Mark—A 
Promise To Our 
Trade For The Mark 
Of A Good Product. 


REPUBLIC IRON © STEEL COMPANY 
General Offices: REPUBLIC BUILDING, YOUNGSTOWN, O. 
Sales Offices: Birmingham, Chicago, Cincinnati, Boston, Detroit, New York, 


St. Louis, Cleveland, Buffalo, Dallas, Philadelphia, Pittsburgh, 
San Francisco, Denver. 


won the admiration of all who have seen 
the offices, showrooms, shop and storage 
space which the company’ will shortly 
occupy. The structure is adequately 
heated and lighted. Fixtures have been 
placed for colored lighting effects, the 
better to show supplies. Four elegantly 
equipped bathrooms, for show purposes, 
are arranged in booths on the main dis- 
play floor. The appointments are of a 
high standard and exemplify in a full 
measure the character of the personnel 
of the organization, which consists of 
George Root, Harry Breitbarth and John 
W. Kelly. 


—<—>— 


Salt Lake City Association Elects 
F. L. Fiske Full-Time Manager 


LANS for promoting the interests 
of the plumbing and heating busi- 
ness in Salt Lake City, Utah, dur- 

ing 1926, were discussed at the regular 
monthly business meeting of the Sani- 
tary and Heating Engineers’ Association 
of that city, held on January 7. A heavy 
building year, even exceeding the record 
year of 1925, when building permits 
amounted to $6,500,000, is expected. Bids 
on new buildings and apartment houses 
are continually being taken, while an 
active cottage construction campaign will 
start in the near future. 

The first step taken for the promotion 
of association and trade activities was 
the appointment of a full-time associa- 
tion manager. F. L. Fiske, who has been 
manager of three different Western 
branches of the American Radiator Com- 
pany, had experience in the Orient as a 
manufacturers’ representative, and at 
present is acting as a manufacturers’ 
agent in Oregon, Washington and Idaho, 
was selected for this important post. 

Mr. Fiske, who has been in Salt Lake 
City for the last few weeks analyzing the 
situation, outlined some of the needs of 
the plumbing and heating business to the 
tradesmen of that city. It is planned to 
adopt a standard form for the estimating 
of work, so that none of the material, 
labor, overhead, or a fair margin of 
profit, will be left out. 

A credit and collection department will 
probably be established also in an effort 
to eliminate a good percentage of the 
“pad debts” of the members of the or- 
ganization. 

Will Rees was appointed chairman of 
the By-Laws Committee, the other mem- 
bers of which are Frank Carthey and 
Parley James. Progress on the part of 
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this committee was reported at the meet- 
ing. 

Other speakers included Henry Green 
and W. A. Bywater. Mr. Green discussed 
work that was being done in Salt Lake 
City, and the amount that should be 
realized as profit. Mr. Bywater spoke 
on the necessity of figuring a fair profit 
on cottage work and not doing it for 
nothing. 


New Stulsaft Headquarters in San 
Francisco Arousing Widespread 
Favorable Comment 


ROM a plumber’s helper working in 

a street trench to the owner and 

chief executive of one of the fore- 

most plumbers’ supply houses in the 

West is the “evolution” of Morris Stul- 

saft, head of the M. Stulsaft Company 
of San Francisco, Calif. 

When Mr. Stulsaft was a lad he had 
in mind the necessity of providing for 
other members of his family and, conse- 
quently, jumped into ‘the first available 
“gpening.” 

It chanced to be a trench in which 
plumbers were at work. Step by step he 
climbed until he reached the position of 
master plumber. 

Shortly afterward he acquired his own 
shop, in 1902, at 325 Guerrero Street, 
and with a consistent growth in his busi- 
ness, was enabled to move into more 
commodious quarters, eventually opening 
branches in Oakland, Sacramento, San 
Jose and Los Angeles. 

Hard work, ability and _ practical 
knowledge brought him a phenomenal 
success—and there grew in him a fasci- 
nation for the plumbing business, so that 
when he found himself ready to climb 
higher up this ladder he was determined 
that he should ascend in the further 
interests of plumbing. 

The natural outcome of these thoughts 
was the establishment of his wholesale 
business in 1906. ; 

More than 275 employes comprise the 
present Stulsaft organization. That 
their employer’s interest in their welfare 
never wanes is evidenced by an unusual 
excellence of working conditions he has 
afforded them. 3 

The ramifications of the firm are num- 
erous, with representation under way 
now in Japan, where great progress has 
been made in assisting in the rehabilita- 
tion from the Tokyo earthquake disaster. 

The new building of the Stulsaft Com- 
pany, which we are picturing herewith, 


Main Establishment of the M. Stulsaft Co. at 548 Fifth Street, San Francisco, 
Said to Be One of the Largest and Most Unique Plumbing 
Supply Depots in the Country 
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houses the Stulsaft headquarters and 
stands as a monument—a fitting tribute 
to this man’s industry and progress. 


—_$—<g>— 


George H. Sutherland Learned His 
Trade Fifty Years Ago 


ACK in 1875 a lad of 15, having 
made his way West from the Great 
Lakes, obtained a job in a gasfitting 

establishment at Oakland, Calif., where 
he mastered that trade as well as plumb- 
ing, and was seriously contemplating 
embellishing a vacant shop front with 
the sign, “Geo. H. Sutherland — 
Plumber,” when a ministerial acquaint- 
ance offered to cover his expenses and 
add a little for meals if he’d drive a span 
of horses to Washington Territory. 
George accepted and after journeying 
for two months over the snow-capped 
Siskiyous and the wilds of Southern Ore- 
gon, where roads were unknown, with a 
compass only for a guide, he arrived at 
Fort Walla Walla with the horses and 
remnants of the vehicle. Casting about 
for something to do, he obtained employ- 
ment with a so-called plumber and gas- 
fitter at a salary of $3 per day when 10 
hours or longer made a working day. 
A year later he was appointed super- 


George H. Sutherland, President of the 
G. H. Sutherland Co., Walla 
Walla, Wash. 


intendent of the local gas company, and 
in 1883 opened a real plumbing shop on 
Main Street, sending his first subscrip- 
tion to THE PLUMBERS TRADE 
JOURNAL at the same time. 

For many years Mr. Sutherland, a 
likeness of whom we are publishing here- 
with, specialized in building waterworks 
plants. He furnished and installed such 
plants at Moscow and Uniontown, Idaho; 
at Pullman, Colfax, Tekoa and Dayton, 
Wash. About 15 years ago a portion of 
the stock of the G. H. Sutherland Com- 
pany was allotted some of the older em- 
ployes and also to Louis Sutherland, son 
of the founder and now general manager. 

The company’s present plant at 108 
East Main Street, Walla Walla, Wash., 
consists of a large four-story building 
with all facilities for handling pipe and 
heavy materials. A portion of this build- 
ing is occupied by the Electric Supply 
& Foundries Co., a subsidiary of the G. 
H. Sutherland Company. 

Accompanied by his “99/100ths,” as 
he calls his wife, Mr. Sutherland is 
spending the winter in suriny California, 
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BALTIMORE” 
BVA Sea COPPER: IPT PE 


IRON PIPE SIZES 


Sheet Brass and Bronze Copper in Rolls Seamless Brass and Copper Tubing 
Admiralty and Muntz Metal Condenser Tubes Bus Bar Copper 


BALTIMORE TUBE COMPANY, Inc. 


General Offices and Mills 
BALTIMORE, MARYLAND 


“CENTRAL” 
Wrought Pipe 


Manufactured by 
CENTRAL TUBE CO. 
PITTSBURGH, PA. 
District Sales Offices 


Opa Chicago _ Philadelphia Branches and Agencies 
Salt Lake City pipe are steled New York Rochester Cleveland Denver San Francisco New Orleans 
Havane Mexico City Philadelphia Pittsburgh Detroit Chicago Ogden Montreal, Canada 


PIPE WITH A RECORD FOR HIGH QUALITY AND LONG SERVICE 


Every length is 
trade-marked 
on each end | 


Full-size bend of Alpha pipe made 
without sand. rosin or heat. 


HE other day we had a complaint from 
one of our customers. A short piece of 
“Alpha {?} pipe had split from end to end.” 
Well, we just couldn’t understand that, so 
we sent one of our people hot-foot to find 
out. To makea long story short, we proved 
that it wasn’t Alpha pipe and the plumber 
remembered that he had used that one 
piece of pipe of unknown make which was 
picked up in his shop. He thought it was 
all right. Now, he knows the difference. 

We had been marking our pipe on one 
end only—now we mark it four feet from 
each end so that even short pieces will 
carry our guarantee. 

Alpha pipe is better and our little book 
on Alpha brass tells why. May we send 
you a copy? 


CALPHA 
rass Pipe 


containsonly Alpha crys- 
tals which make a dense, 
ductile and tough brass 

that offers greater resist- as 
ance to corrosive waters. CHASE 
Because it contains more Mark 
copper and lead it makes 

better bendsand cuts and 

threads easier. 


CHASE COMPANIES 


| 

| 

| 

| 
INCORPORATED | 
WATERBURY, CONNECTICUT | 
Chase Metal Works — Chase Rolling Mills | 
STOCKS | 

Chase Companies of New Jersey, Newark. | 
| 

| 

| 

| 

| 


CHASE COMPANIES, INCORPORATED, Waterbury, Conn 


Please send me free of charge a copy of your book on Alpha Brass, 
AF-0320-10 


Name = Se 


The Ohio Chase Company, Cleveland. Position ______ 3 =: 
Chase Companies of California, San Francisco, 
Los Angeles 
OFFICES 
Boston New York Philadelphia Rochester 
Pittsburgh Chicago St. Louis Denver Atlanta 
Members Copper and Brass Research Association 


Firm 


Address = : a 


312 HE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW FEBRUARY 1, 1926 


attending Sanitary Development League 
meetings, looking up old friends and mak- 
ing his headquarters in THE PLUMB- 
ERS TRADE JOURNAL’S Coast offices. 


—EEEE———E— Ee 


. as Secondary Treatment of Sewage 
(Continued from Page 252) 
. e } to the sewage while the liquid chlorine 


may be applied by means of automatic 
machinery, which requires very little at- 
tention. 

Fig. 1 illustrates a simple home-made 
machine for applying this bleach. The 
powder is mixed into a paste, and then 
mixed in one of the barrels with water. 
And while this mixture is being applied 
to the sewage, the other barrel is being 
prepared. 

For the school mentioned, producing 
12,000 gallons of sewage per day, or 
about 2000 gallons per hour while the 
school is in session, the rate of dosage 


would be about one-sixth pound of chlor- 
4 ine per hour, or one pound per day. The 


Y 


eae 
Y 


/ 


BATH TUB COMBINATION 
POLISHED AND HICKELED 


cost of chlorine per day for disinfecting 
this amount of sewage would be 10 to 12 
cents. 

Where a fair volume of water is avail- 
able for carrying off the disinfected sew- 
age, this method of treatment offers a 
very cheap means of final disposal. As 


dddddiddllddddlllllly 
in the case of dilution, it is necessary to 


y 
] 
obtain the consent of the boards of health 


y 
], 
Y 
© Eo © in the majority of the States before us- 
———— ing this method of disinfection. 
[Epitor’s Notr.—In succeeding issues 
of THE PLUMBERS TRADE JOUR- 
NAL the various methods of filtration 


Standard Equipment see fo 
in Boxes be described in detail by Mr. Harden- 


burgh who is especially well versed in 
the subject by reason of his close appli- 
Bee Anand Beads pinioee Re Plonbet cation to, and specialization in, its varied 
brass goods contains standardized fittings and is 
complete to the last detail. 


problems. ] 
eee 


Advanced Plumbing System in Large 
Exhibition and Sports Building 


Traps and plugs, continuous wastes and traps, and (Continued from Page 246) 

= . = supplying one riser are 2% inches in 
Aa miscellaneous articles, such as nuts, screws, bolts and supplying one rise 3 
washers, as well as complete sets of bath fittings, etc., than one riser are 3 inches in diameter. 
No wonder they call ‘em OP GC : ” All drops are 2-inch. The vacuum 
Hendy” Paksger are put up in “Ampinco” Handy Packages for your eee ee tuk 
The complete set in one box, convenience. set under another contract. The plumb- 
down to the very last nut and ing contractor, however, installed all pip- 

washer—ready to take onthe job. "The contents of every package are fully guaranteed ing. : 
You'll enjoy setting "em up too. : ‘ f 5 AND f fe : i ° All the plumbing fixtures specified, 
Every part is standardized, insur- to give satisfactory service —pertect finish 1s except the water closets and urinals, 


ing a quick, snug, perfect fit. have been selected from the catalog of 
The high finish has been pro- also guaranteed. the Standard Sanitary Manufacturing 


i Co. 
By or seas ee a this THE AM ERICAN PIN Co. : ‘Each and every other closet and arinal 


i 


will feria the coe ane DIVISION SCOVILL MANUFACTURING CO. throughout the entire operation is 
result 1n better satisfaction an Ww R equipped with a Royal flush valve, as 
profits for you. ATERBU > 4 ¥ Cc ON N. manufactured by the Sloan Valve Co., 
or as might otherwise -have been ap- 
proved by the architect. All the flush 


valves have white metal oscillating 
: handles. 
All fittings for lavatories, sinks, etc., 


are of the Chicago Faucet Co., quarter- 
turn nickel-plated brass make. The 
water-closet seats are Whalebonite, as 
manufactured by the Brunswick-Balke- 
Collendar Co. Specified throughout the 
E entire operation are Thomas Maddock’s 
Perforated Hanger Iron Sons Co. white vitreous china improved 

CELLAR DRAINERS? : spre wate 
~ Strap Iron or Extension Bar. It is quite evident that this excellent 
r plumbing system will fill the bill admir- 
We make em. ably as far as plumbing requirements are 
AUTOMATIC ELECTRIC. 10ft.lengths. %in., % in.,1in.. 1% in. and concerned. The designers have been 


1% in. width. Can be twisted, bent or other- liberal, yet not extravagant, in the selec- 
7to 500) Gallons wise manipulated, yet retain tion of fixtures and general equipment, 


We are Headquarters for > 
SEWAGE EJECTORS 
and 
BILGE PUMPS 


Absolute Guarantees. Per Minute. _ FULL TENSIL STRENGTH. in the number of plumbing fixtures in- 

ae ayenabe cae mer ger stalled and in the layout and piping ar- 

: 5 rite for Bulletin No. 75. f rangements for same. The designers and 

ey Pumping 119-123 No. Curtis St. THE PAINE COMPANY the plumbing contractors are to be 
achinery Company Chicago, Ill. 2951 Carroll Avenue Chicago, III roundly complimented on this splendid 


33 Warren Street New York City, N. Y. 


plumbing plant. 


——eeann—sssysl“_GGSg————— | 
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THE SATURDAY EVENING POST February 13, 1926 


HE fixtures are the bathroom. There is, for ex- 
al: ample, a Kohler built-in bath called the Viceroy 

#8) which, almost unaided, will make even the sim- 

plest bathroom beautiful—perfect. There are Kohler 

lavatories, on graceful pedestals, adding their clear note 

of authentic style. Let these fine fixtures give you the 

bathroom your thoughts have pictured. Your plumber 

. will tell you that the name “‘Kohler”’ faintly fused in im- 

Reading Room, American Club maculately white enamel has been for years the mark of 


This great, impressive mnstituti E ; 
Se Aaeeies Cluhcaheie a super-excellence—at no higher cost. Write for Booklet E. 


spirit of the unique vill here 
Kohler Fisher hee KOHLER CO, Founded 1873, KOHLER,WIS. 
private electric plants are made Shipping Point, Sheboygan ,Wis.- Branches in Principal Cities 


KOHLERorFKOHLER 


Plumbing Fixtures 


Post—Digest—Liberty 


Look for this advertisement in full color in The Saturday Evening 
Post, Feb. 13; the Literary Digest (back cover), Feb. 6; and Lib- 
erty (back cover), Feb. 13. These three influential weeklies, with 
a combined circulation of 4,736,747 copies, are delivering the mes- 
sage of Kohler quality to a big percentage of the people you do 
business with. Let Kohler advertising help you sell Kohler fixtures. 


Kohler Co., Founded 1873, Kohler, Wis. + Shipping Point, Sheboygan, Wis. 
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News 


By Correspondents of “The Plumbers’ Trade Journal, 
Steam and Hot Water Fitters’ Review’’ 


News Items Are Invited From Any Part of the Country 
We Desire All Towns Properly Represented 


FLORIDA 


W. L. Griffin of 3428 North Miami 
Avenue, will do the plumbing in the 
apartment house at 274 Northwest 32nd 
Street, Miami, Fla., for W. T. C. Gathing. 


J. C. Savage of 3767 Northwest 17th 
Avenue, Miami, has secured the plumb- 
ing contract for James Demeter’s apart- 
ment house at 566 Northwest Eighth 
Street. 

L. C. Moon has engaged J. D. Clark of 
62 Northwest 17th Place, Miami, Fla., to 
install the plumbing systems in several 
dwellings on Northwest 17th Court, be- 
tween First and Second Avenues. 


J. M. Knight has engaged the Quinn 
Plumbing Company, 1034 Northeast 
Second Avenue, Miami, Fla., to install 
the plumbing in his two-story apart- 
ment house on Southwest Ninth Street, 
between 22nd and 23rd Avenues. 


The plumbing contractors of Jackson- 
ville, Fla., and vicinity, enjoyed a great 
holiday season and look forward this 
year in an optimistic way, for it promises 
to outdo the year 1925. Visitors are 
pouring into the State, and it is believed 
that thousands are yet to come, causing 
the State to become a household word 
with American citizens. 


The K. B. Moody Plumbing Co., 468 
West Flagler Street, Miami, having been 
awarded the contracts for same, is in- 
stalling the plumbing in the apartment 
house at 3 Northeast 23rd Street, as 


well as the plumbing system in the Dun- 
fray Grand Co.’s Halicyon Arcade apart- 
ment building at First Street and North- 
east Second Avenue, Miami. 


J. G. Leinecker of 414 Northeast 36th 
Street, Miami, Fla., has been awarded 
the contract to install the plumbing in 
the Ruby apartment house on North- 
east 47th Street, between First and 
Second Avenues. Mr. Leinecker also has 
the plumbing contract for a two-story 
apartment house for M. Gouch at 1753 
Southwest 13th Street, Miami. 


Building construction in Florida for 
1925, as reported by building permits 
issued, was in the neighborhood of $300,- 
000,000, according to a recent survey. 
Reports from 19 cities, Miami in the 
lead with over $50,000,000, taking all im- 
provement work in the State at large, 
the estimate is $600,000,000. This may 
be regarded as a national record, taking 
into consideration the population and the 
comparative newness of the State as an 
industrially and commercially active 
commonwealth. 


H. J. Sanborn of 23 Northwest 11th 
Street, has secured the plumbing contract 
for the beautiful new apartment house 
being erected at 1521 Southwest Sixth 
Street, Miami, for A. H. Sherman; the 
Eli Witt Cigar Co., which is erecting an 
apartment and store building on North- 
west 25th Street, between First and 
Second Avenues, has awarded the plumb- 
ing contract for this project to H. J. 
Sanborn, and the Gulf State Holding Co., 


which is erecting a new apartment house 
in Miami, Fla., has awarded the plumb- 
ing contract for this development to the 
same contractor. 


DISTRICT OF COLUMBIA 


Robert J. Barrett, well-known Wash- 
ington plumbing contractor, 809 13th 
Street, N. W., has secured the contract 
for installing all plumbing in the new 
Autometer Restaurant Building at Penn- 
sylvania Avenue and 11th Street, N. W., 
said to be one of the most extensive 
business house jobs now in hand there. 


Big heating contracts recently awarded 
to James P. McCurdy, heating engineer, 
3003 11th Street, N. W., Washington, 
D. C., are for the heating plant in the 
store and apartment block under con- 
struction at Columbia Road and 14th 
Street, and for the heating equipment in 
the Dennison School remodeling opera- 
tion. Steam heat is being used in both 
structures. 


The Federal Heating Co., 310 13th 
Street, N. W., Washington, D. C., has 
completed the heating installation for the 
Western High School in the Georgetown 
section of the city, one of the most im- 
portant jobs of the kind recently awarded 
there. The Federal Co. is also handling 
the heating and plumbing installations for 
the new office structure being erected at 
Vermont Avenue and K Streets, N. W. 


The plumbing and heating contracts 
for the extensive H Street Apartments, 
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being erected at Second and H Street, 
N. W., Washington, D. C., have been re- 
ceived by the M. B. Casey Co., promi- 
nent contractors of 3207 14th Street, 
N. W. The Casey firm has also secured 
the contract for the plumbing installation 
in the large new apartment house opera- 
tion at 18th and Q Streets, N. W., in the 
Capital, city. 


DELAWARE 


Reybold Bros of 611 West Sixth Street, 
Wilmington, Del., are the agents for, and 
have the exclusive rights in handling a 
nationally known and advertised line of 
water pumps in the State of Delaware, 
over 100 of these systems having been 
installed by them during the past year. 
They also do considerable plumbing and 
heating work in the suburban districts. 


Fred Gawthrop of the Gawthrop Bros. 
Co., Wilmington, Del., reports having 
just recently completed the installation 
of plumbing and heating systems in the 
new Chester County Memorial Hospital 
there. He likewise reports a number of 
other lucrative contracts in connection 
with which preparations for work are in 
order. 

Paul E. Middleton, 2307 Jessup Street, 
Wilmington, Del., reports that he has 
just finished installing the plumbing and 
heating systems in a number of houses 
owned by Jas. P. Jones, Jr., on Jefferson 
Avenue, and at present is busily engaged 
on the alteration work at 616, King © 
Street, besides several other contracts 
he has on hand for work throughout th 
city. - 

The citizens of Wilmington, Del., take 
great pride in their Vocational Trade 
School which is now entering upon its 
sixth year of operation. To make this 
school possible the Manufacturers’ and 
Employers’ Associations contributed $20,- 
000 in cash and equipment; the State of 
Delaware appropriated $2,500; the City 
of Wilmington Board of Education appro- 
priated $1,000; and, by virtue of the 
Smith and Hughes Act, the Federal 
Government contributed $2,500. Al- 
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John J. Vogelpohl, Cincinnati, Retiring 
President, and George F. Reeke, Green 
Bay, Wis., a Director, National Trade 
Extension Bureau, at Evansville 

Headquarters 


though all trades are taught, it is re- 
ported that the plumbing trade is being 
studied by most of the young men at- 
tending the school. Foremen from the 
leading plumbing contractors in the city 
give their time gratis on certain even- 
ings during the term to instruct these 
future plumbers. 


- Clarence B. Brown, 610 North Adams 
Street, Wilmington, Del., is busily reno- 
vating his store at that location, which 
when completed, will be one of the most 
attractive plumbing establishments in 
Wilmington. During the past year Mr. 
Brown installed and repaired the plumb- 
ing and heating systems in the City Hall 
and the County Building. .And is at pres- 
ent doing work for the B. Best & Co., 
pork packers, Eighth and Morrow 
Streets, besides considerable cottage work 
in the suburbs. 


Richard F. Joyce of 11 South Broome 
Street, Wilmington, Del., has been en- 
gaged in the plumbing business there 
for the past five years, and does con- 
siderable contract work throughout the 
city. At present he has just finished in- 
stalling plumbing and heating systems 
in four new houses on Delaware and 
Grand Avenues, and has the contracts 
for the plumbing, heating and ventilat- 
ing of the new St. Peter’s School being 
erected at Sixth Street, besides the con- 
tracts on four new houses being erected 
on Woodland Avenue. 


INDIANA 


Edward Ball, plumbing and heating 
contractor of Richmond, Ind., formerly 
of Ball & Strebe, is in business for him- 
self at 301 Southwest Fifth Street. 


L. B. Skinner, plumbing and heating 
contractor, 518 Massachusetts Avenue, 
Indianapolis, Ind., reports that he opened 
a new branch shop on January 1 at 1511 
East Michigan Street, Indianapolis. The 
present establishment on Massachusetts 
Avenue will be continued as Mr. Skin- 
ner’s headquarters. 

Among the smaller municipalities in 
the State of Indiana, New Castle has 
been doing very nicely as far as plumb- 
ing work is concerned. Chas. L. Mersick, 
prominent master plumber there, has in- 
stalled a very large amount of work dur- 
ing the past year, considering the size of 
the town. 

On December 15, 1925, the Service 
Plumbing Co., owned by W. F. Brien, 


opened its doors to do business at 1819 
College Avenue, Indianapolis, Ind. This 
is Mr. Brien’s first venture in the busi- 
ness, and his new attractive store and 
its contingent display have created con- 
siderable favorable comment throughout 
the city. 

The Independent Plumbing Co. of 905 
South Highth Street, Evansville, Ind., 
reports contracts on hand for installing 
the plumbing in a number of new resi- 
dences at that place. 


Earl F. Mills has been in business at 
4309 East Michigan Avenue, Indian- 
apolis, Ind., since March 1, 1925, and 
reports himself well pleased with results 
to date. He has a complete line of hard- 


ware stocked at his establishment there. - 


Contracts for the plumbing and heat- 
ing systems in the Hotel Bundy at New 
Castle, Ind., were awarded to the C.-H. 
Strebe Plumbing Co. of Richmond, Ind. 
which firm has just opened a branch 
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shop at New Castle, in the Bundy Hotel 
Building. This branch will be managed 
by Robt. Ince. Previous to February, 
1925, the C. H. Strebe Plumbing Co. was 
known as Ball & Strebe. 

The general business condition at 
Frankfort, Ind., for the past six months 
has been good. While in that town re- 
cently, one of our representatives gath- 
ered the above information from Ems- 
hoff & Layton, plumbing and heating 
contractors of 55 West Washington 
Street. This firm is considered good 
authority as W. L. Emshoff has been es- 
tablished there since 1888, while Mr. 
Layten became copartner in 1919. 


LOUISIANA 


E. L. Belden of 216 North Olympia 
Street, New Orleans, La., has been 
awarded the contract for installing the 
heating plant in the new addition to the 
French Hospital being constructed there. 


The Fitzgerald Plumbing & Heating 
Co., 941 Louisiana Avenue, Shreveport, 
La., was the successful bidder on the 
plumbing and heating contracts for the 


, - new store building being constructed in 


that city by R. S. Whitten. The Fitz- 
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gerald Company enjoyed a very fine busi- 
ness last year, and is looking towards 
another good season in 1926. 


Incorporation of the. Holman Plumb- 
ing Co. at Alexandria, La., has been 
announced by John R. Holman of that 
city, who heads the company. Mr. Hol- 
man has long been identified with the 
plumbing and heating business in Louisi- 
ana, and is well known in the trade. As- 
sociated with him in the enterprise is 
H. D. Pierce. 


The Whitney Central Trust & Savings 
Bank, 619 Gravier Street, New Orleans, 
La., plans to erect four branch bank 
buildings in various sections of New 
Orleans during the early part of this 
year, it has been recently announced. 
Plans for the four branches are now 
being drawn by Emile Weil, Inc., Whit- 
ney Building, New Orleans. 


John Geiser, 8126 Apricot Street, New 
Orleans, La., and the American Heating 
& Plumbing Co,, Inc, 829 Baronne 
Street, New Orleans, have been awarded 
the plumbing, heating and electrical 


‘ eontracts for extensive alterations be- 


ing made on a large store building at 
711 Canal Street in that city, the former 
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Allsteel Safes 


OU can insure many 

things—but the best in- 
surance will never replace 
your business records. 


GE Allsteel Safes, tested and 
approved bytheUnderwriters’ 
Laboratories, have brought 
their contents, uninjured, 
through countless severe fires. 
The Allstee? mark on office 
equipment is your guarantee 
of permanent satisfaction. 


Write for a copy of the GF 
book: ‘‘Safeguarding the 
Vital Records of Business.’” 
The General Fireproofing Co. 
Youngstown, Ohio 
Canadian Plant: Toronto, Ontario 


Dealers Everywhere 


rere 


eves Atiach this coupon to your firm letterhead eeces 


The General Fireproofing Co., P.T.Jd. 
Youngstown, Ohio 
Please send me without obligation a copy 


of your book “Safeguarding the Vital 
Records of lusiness.” 


Name 


Firm 


Street No. 
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HEATING 


INSTANT HOT WATER 


An Attractive Window Display Sponsored During Recent Holiday Season by 
C. E. Ekstrom at 114 West 62nd Street, Kansas City, Mo., 
Where He Holds Forth 


receiving the first two contracts and the 
latter company the electrical contract. 


H. Cleveland, 1640 Templeman Street, 
Shreveport, La., has been awarded the 
general contract, which includes plumb- 
ing, heating and electrical work, for the 
new high school building to be con- 
structed at Bastrop, La., at a cost of 
about $150,000. 


The City of Lafayette, La., is con- 
templating a sewer system, the cost of 
which is estimated at about .$150,000, 
bonds to be issued for this purpose. 
Waterworks construction is also planned, 
the cost of this project being estimated 
at around $100,000. Lake Charles, La., 
is also contemplating sewer construction, 
and will soon hold a bond election for 
this purpose. 


WISCONSIN 


The plumbing in a garage to be built 
at 284 Farwell Avenue, Milwaukee, Wis., 
will be installed by L. R. Stollberg of 
451 Third Street, while Eichhorn & 
Radtke, also of Milwaukee, will put in 
the heating plant. 


The L. J. Mueller Furnace Co. of Mil- 
waukee, was lowest bidder for the in- 
stallation of a heating plant in a new 
single-story grade school to be built at 
Colburn Avenue and County Loop Road, 
in Milwaukee County. 


The Zuelhke-Stoehr Heating Co. of 
Milwaukee, has received the contract to 
install a steam heating plant in a build- 
ing at Fourth Street and North Ave- 
nue, that city. 


One of the largest heating contracts 
to be let in Milwaukee last year was 
given to the Downey Heating Co. of that 
city, who will install a heating system 
in the new Eagles’ Clubhouse which is 
being constructed at 24th Street and 
Grand Avenue. 


Notice of a price advance, to be ap- 
proximately 10 percent, effective Janu- 
ary 10, has been announced by the Mil- 
waukee Tank Works, manufacturer of 
gasoline and oil storage systems and 
pumps at Milwaukee, in a letter which 
went to the trade a short time ago. It 


has been the custom of this company to 
give ample notice to the trade of any 
price advance and dealers were given the 
privilege of placing orders for shipments 
up to February 1 under the old prices. 
Advancing prices on steel, brass and 
other materials which are used in mak- 
ing the pumps and other products are 
given as the reason for the increase. 


Plumbing apprentices who are stu- 
dents at the Milwaukee, Wis., Voca- 
tional School, gave their first annual 
banquet recently, with representatives 
of the Milwaukee plumbing organizations 
and more than 130 apprentices in at- 
tendance. Among the speakers on the 
program were Frank King, State plumb- 
ing inspector; Geofge Farndale, head 
instructor of plumbing apprentices; Wal- 
ter Simon, State superintendent of ap- 
prenticeship; Fred Heise, business agent 
for the Milwaukee Journeymen’s Union; 
Peter King, executive secretary of the 
Milwaukee Master Plumbers’ Associa- 
tion; John J. Metz, instructor in the 
school; J. E. Robertson of the Master 
Plumbers’ Association, and Harold Mor- 
gan, director of community sports in 
Milwaukee. The toastmaster was Robert 
W. Tarbell, and Sam McKillop led the 
gathering in community singing. 


ALABAMA 


A bond issue of close to $1,000,000 has 
been issued by the City of Birmingham, 
Ala., the money to be used for school 
house construction. 


The Consumers Water Co., operating 
the waterworks system at Sheffield, Ala., 
is contemplating expansion of that sys- 
tem during the next few months, it has 
been announced. 


The City of Mobile, Ala., is contem- 
plating the issuance of bonds in the sum 
of $250,000, the money to be used, it is 
stated, for the construction in that city 
of a new library building. 


Warren, Knight & Davis, Empire 
Building, Birmingham, Ala., are draw- 
ing the plans for a new school building 
to be constructed in that city. It has 
also been announced that the Board of 
Education of Huntsville, Ala., is having 
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The illustrations above show how 
neatly Truscon Inserts allow 
plumbing installations to be made 
—and also the simplicity of their 
use. 


Truscon Slotted In- 
sert for considerable 
range of adjustment, 


Truscon Tapped In- 
sert where exact lo- 
cations are known. 


Truscon 
Inserts allow moder- 
ate range of adjust- 
ment. 


Adjustable 


Plumbers Can Use 
Them With Profit 


You can make ‘your contracts more 
profitable to yourself and more satis- 
factory to the owner by using Trus- 
con Pressed Steel Inserts. They 
are the simplest arrangement for 
attaching piping, sprinkler systems 
and the like to walls and ceilings. 
When you have Truscon Inserts- 
imbedded in the concrete your 
installation labor is cut in two. 
You don’t have to drill into set 
concrete. Your time costs are cut 
to the minimum. 


Write for full information 
and samples 


TRUSCON STEEL COMPANY 


Youngstown, Ohio 
Warehouses and Offices in All 
Principal Cities. Foreign Trade 
Division, New York, The Truscon 
Laboratories, Detroit, Mich. 
Trussed Concrete Steel Company 
of Canada, Ltd., Walkerville, Ont. 


USCON 


PRESSED 
STEEL INSERTS 
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the R. H. Hunt Co., Chattanooga, Tenn., 
draw the plans for a number of new 
school buildings to be constructed at 
Huntsville and in other parts of the 
county. 


Construction of a new high school 
building is contemplated at Rogersville, 
Ala., by the Lauderdale County Board 
of Education, while the present high 
school building will be converted into a 
gymnasium and library. 


Plans are about ready for the $100,- 
000 building to be constructed at Bir- 
mingham, Ala., soon by the South High- 
land Presbyterian Church. Henry Up- 
son Sims, First National Bank Building, 
is chairman of the committee in charge. 


The Birmingham Equipment Co., 605 
North 19th Street, Birmingham, Ala., 
has been awarded plumbing and _ heat- 
ing contracts by the Board of Education 
for the new school building being con- 
structed in Ensley, a Birmingham 
suburb. 


KENTUCKY 


W. C. Gibson & Co., 122 Bullitt Street, 
Louisville, Ky., have been awarded the 
heating contract for the new building 
being constructed there by the Central 
Furniture Co. 


Carl F. Spies, master plumber, 436 
East Jefferson Street, Louisville, Ky., 
enpoyed an especially happy holiday sea- 
son recently, for the family has been 
augmented by a fine sturdy son, thé 
Spies’ first child. 


Frankel & Curtis, Hernando Building, 
Lexington, Ky., have been selected to 
draw the plans for the new $500,000 
city hall and auditorium building to be 
constructed in that city, the work to be 
carried out during the early part of 
this year. 


Sanitary Inspector H. H. Gordon of 
Louisville, Ky., has been granted an in- 
definite leave of absence from his de- 
partment which is under the supervision 
of the Board of Public Safety. Dr. Desha 
Harris, son of the City Health Officer 
Dr. C. H. Harris, has taken charge of the 
inspection work during Mr. Gordon’s 
leave. 

P. H. Meyer & Co. of 640 Preston 
Street, Louisville, established since 1899, 


is said to be one of the largest local 
contracting concerns. At the present 
time the firm is installing the plumbing 
in the new 14-story Starks Building An- 
nex in Louisville. 


George Wilbers, master plumber, 935 
Mary Street, Louisville, Ky., announces 
the arrival of a baby son, born Novem- 
ber 28, 1925, making four children in the 
Wilbers family, and adding a future mas- 
ter plumber to the community. Praise 
be to Allah! And congratulations. 


J. W. Stoll, First and City National 
Bank Building, Lexington, Ky., presi- 
dent of the Lexington Country Club, has 
announced’ that the organization will 
soon start rebuilding the clubhouse de- 
stroyed by fire recently at a loss of $50,- 
000. The new structure will cost about 
the same. 


Louisville plumbers report more 


‘trouble over stolen heating, plumbing 


and other equipment from houses under 
construction. One thief, when recently 
captured in the act of stealing electrical 
fixtures, claimed he had been out of 
work, and had been stealing equipment 
out of houses and selling it. There is no 
excuse for any able man being out of 
work in Louisville, if all reports as to 
activities thereabouts are true. 


MISSOURI 


The Rohe Plumbing Company of 7146 
Prospect Avenue, Kansas City, Mo., was 
established by E. Rohe last May, and 
up to the present time Mr. Rohe reports 
good results, the outlook for his future 
being very bright, as present signs seem 
to indicate. He has contracts on hand 
for work in a number of new. dwellings 
throughout the city. 

Both members of the Murphy & Irvin 
plumbing and heating combine, 215 
South Jefferson Street, Mexico, Mo., were 
laboring in the service of C. P. Berger, 
well known in the trade, when they de- 
cided, last June, to branch out in the 
game with their own establishment, and 
since that time they are able to report 
a very satisfactory business. 

John C. Tedford of 106 South Clark 
Street, Moberly, Mo., who was quite 
active in the plumbing business back in 
1910, is again back in the fold and go- 
ing strong at the game. Mr. Tedford 


Master Plumbers’ Association Officials at Conference of Secretaries, Evans- 


ville, Ind., Last Month: 


John E. Green of Detroit, Mich.; H. S. Lynn, 


Denver, Colo.; Tom Carson of Detroit; W. R. Brookman, Norfolk, 
Va., and A. J. Johnson of Minneapolis 
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Never Split 
mE 


Woop Toilet 


The Cross Grain 


Withstands the Strain 


section is so fashioned that the grain of the wood follows 

the hole. Undoubtedly this is the sturdiest, the most 
durable construction for a wooden seat, and once these four sec- 
tions are joined by the famous Never-Split bolt construction, 
they hold fast ever after, The joints can never come apart. 
The seat can never split or warp. 


| Dee Never-Split Seat is made of four sections. Each 


This construction has been famous for twenty years, and the 
Never-Split Seat has come to be the standard of comparison for 
all wooden seats. 


Never-Split Seats are finely finished. Both the quarter sawed 
oak and the selected red gum are put through many processes 
which give them a beautiful and durable finish. There isa model 
for every type of bowl. 


ae *K aK 


If you haven’t a new Never-Split Catalog, write for one today; 
also for construction models and free display signs. 


NEVER SPLIT SEAT COMPANY 
Dep 12, Evansville, Ind., U.S. A. 
Founded 1905 
The largest manufacturers of toilet seats in the world. 


The EverNu is the perfect seat. Hard 
rubber, molded in one lasting piece; it 
can’t warp, split, crack, or craze. It is 
impervious to acids and cleansers. Ever- 
lasting —it is always new. Models for 
every type of bowl. 


A seat is only as 
good as its hinge. 
Never Split Hinges, 
are designed for 
great strength and 
durability, and only 
the finest quality of 
new brass is used. 
They are so well set 
inthatthey lengthen 
the life of the seat. 
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There’s Real Achievement 
in this Rundle Bath Room 


VERY housewife cherishes the desire for 

a beautiful bath room—with gracefully 

designed fixtures, sparkling in their cleanliness, 

and easy to keep clean. Such a bath room is 

shown here. The Rundle Ware in it has out- 
standing features of true achievement. 


The bath room illustrated is equipped with a 
shower bath over the tiled-in corner tub, an 
oval pedestal lavatory 22x31 inches, and a 
vitreous china closet combination with cellu- 
loid finish china seat. 


Rundle enameled ware is unsurpassed. Each 
piece has been carefully designed from the 
viewpoint of beauty and practical service. 
More and more dealers are turning to Rundle 
Ware because it gives complete satisfaction to 
the user, is easy toinstall properly and econom- 
ically, and wins lasting good will wherever 
it goes. 

Write for new catalog and name of your near- 
est Rundle jobber. 


Rundle Manufacturing Co. 
Milwaukee, Wis. 


RUNDLE 


PLUMBERS’ SANITARY ENAMELED WARE 
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Here We Have the Missouri Delegation to the Recent Conference of Secre- 


taries at Hvansville, Ind.: T. Gale; 


N. A. M. P. Director Jere Sheehan, 


Jr.; Jas. Cunningham; EH. J. Blake, all of St. Louis; State President 
George L. Satterlee, Kansas City; J. Lynch; President W. V. 


Clucas, St. Louis Local, and 


reports that he is catering principally 
to the jobbing trade and is making a 
success of it, too. He is also assisting 
in the drafting of a new plumbing ordi- 
nance for the Town of Moberly. 


Diemer & Farrar, plumbing and heat- 
ing contractors of 38 South Main Street, 
Liberty, Mo., who have been active in the 
business since their advent nearly two 
years ago, report contracts on hand at 
present having to do with work in a 
number of new residences. 


A. B. Campbell, president, and W. J. 
Campbell, secretary, of the Campbell 
Plumbing & Heating Co. of 6435 East 
15th Street, Kansas City, Mo., although 
only in the game for themselves two 
years, are looking forward to a big year, 
having been very successful to date. 
Good luck, men! 


One unique feature about the Thomas 
L. Dawson Company, plumbing and heat- 
ing contractors of 2035 Washington 
Street, Kansas City, Mo., is in the fact 
that no less than four college graduates 
are listed on the staff of that organiza- 
tion, Cornell, Missouri and Kansas Uni- 
versities being represented. This con- 
cern now has on hand contracts for 
work in the Parklane, Drake, Common- 
wealth and Ambassador Hotels in Kan- 
sas City. 


Ray Smythe recently assumed charge 
of the Kansas City, Mo., School of 
Plumbing, which has been established 
in that city for the past five years and, 
around the middle of last month, boasted 
an enrollment of some 74 students. This 
school has made considerable progress 
lately and it was expected that there 
would be a large increase in the class 
membership around the first of this year. 
The trade is taught without the aid of 
books, the whole course being purely 
practical. The motto, “Learn by Doing,” 


is not only preached but thoroughly ap- ~ 


plied, it is said. 


C. R. Dickey of 5423 Troost Avenue, 
Kansas City, Mo., reports a fine volume 
of business for the year just closed, par- 
ticularly in jobbing work, and regards 
prospects for this new year as very 
favorable. Mr. Dickey is pleased to in- 
form us that he operated the “Partial 
Payment” plan quite extensively during 
1925, and found the system working en- 
tirely to his satisfaction. He now has 
under consideration the addition of oil 


W. N. Daly, State Vice-Pres. 


burner, automatic hot water heaters, and 
incinerator installations to his business 
and reports that THE PLUMBERS 
TRADE JOURNAL has helped him im- 
measurably in his work. 


Business activities in Kansas City, 
Mo., for November, 1925, showed a de- 
cided increase over the same period for 
1924, Permits for 249 new buildings 
were issued, as against 229 in November, 
1924. The total building cost in Novem- 
ber, 1925, was $1,636,550, compared with 
$1,321,475 for the corresponding period 
of the previous year. Apartment oper- 
ations showed the greatest proportional 
increase. The number of new residence 
dwellings also increased, and all in all, 
November did its full share, locally, in 
helping to make the year 1925 such a 
banner one for the building trades 
throughout the country. 


MASSACHUSETTS 


W. H. Welch of Andover, Mass., has 
landed the plumbing contract for the 
new Administration Building and Audi- 
torium of the Academy there. The Mer- 
rill Co., 98 Granite Street, Boston, will 
install the steam heating system therein. 
_ Troup Bros., 27 Plymouth Street, 
Quincy, Mass., will install the heating 
and plumbing systems in the residence 
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Christmas Display Sponsored by C. O. 
Sorensen at His Place of Business, 
415 West Main Street, 
Ravenna, Ohio 
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now in the course of construction for 
Alfred W. Donovan, in that city. 


A. T. Purdy, 67 Court Street, Newton, 
Mass., has just completed plumbing and 
heating installations in a new residence 
for Roger B. Tyler on Kenilworth Street, 
that city. 


John F. Cabeen of 81 North Street, 
Salem, Mass., will install the plumbing 
equipment in the refectory building be- 
ing constructed at Danvers, Mass., for 
St. John’s Preparatory School. 


The Worcester Polytechnic Institute, 
Worcester, Mass., is to have a new swim- 
ming pool, in memory of Dr. Homer T. 
Fuller, second president of the institu- 
tion. J. E. Aldred and Henry J. Fuller, 
son of Dr. Fuller, have each contributed 
$10,000 toward ‘the project. 


Plumbing and heating contracts for a 
new residence and garage building in 
the course of construction at 45 Kenil- 
worth Street, Pittsfield, Mass., have 
been awarded to Nolan & Herbert, 66 
Third Street, and the Standard Steam 
Supply Co., 19 Melville Street, respec- 
tively. 

The Middlesex Machine Co. of Lowell, 
Mass., has gone well along on the heat- 
ing contract for the new repair shop in 
the course of construction on Bridge 
Street, for the Boston Auto Supply Co. 
The John Drury Company, 28 Jackson 
Street, Lowell, is doing the plumbing 
work. 


The Scofield-Campbell Co., 41 Haver- 
hill Street, Boston, Mass., and P. W. 
Donoghue, 170 Purchase Street, Boston, 
have been awarded heating and plumb- 
ing contracts, respectively, for the tele- 
phone building addition on Inman Street, 
Cambridge, now in the course of con- 
struction. 


The heating and plumbing contracts 
for the proposed Junior High School, to 
be built at Washington Street and Oak- 
ley Road, Belmont, Mass., were respec- 
tively awarded to the R. B. Crocker Co., 
107 Massachusetts Avenue, Boston, and 
Frank B. Connor, 236 Washington 
Street, Brookline. 


Fred McLean, 81 Sanford Street, 
Springfield, Mass., has been awarded the 
heating contract for the grade school 
to be built on Rushville Avenue, Spring- 


‘field. Albert Mayer of 849 Main Street, 


was awarded the plumbing contract for 
this project. Mr. McLean has informed 
us that he is also busily engaged in mak- 
ing the plumbing and heating installa- 
tions in the new library building at 
Westfield. 


Just before the recent holidays we had 
a vistor from Melrose, Mass., in the per- 
son of 8. Pearl Brock, a member of the 
prominent plumbing and heating con- 
tracting firm of Brock Brothers, 535 
Main Street, that city. Mr. Brock called 
to wish THE PLUMBERS TRADE 
JOURNAL staff the best of the season’s 
good things, while en route to spend a 
week or so in the warmer breezes one 
may find at this season of the year down 
at Atlantie City. 


TENNESSEE 


W. H. Price of Knoxville, Tenn., has 
just moved into fine new quarters at 
1016 North Central Avenue, where he 
has excellent facilities for handling the 
big volume of trade he is encountering. 


The Preas Co. of Johnson City, Tenn., 
is installing a modern oil-burner heat- 
ing system in the Green County National 
Bank at Greenville, and the plumbing 
and heating in the new high school at 
Elkhorn City, Ky. 


The Knoxville Plumbing Co. of 308% 
West Church Street, Knoxville, Tenn., 
is installing plumbing and heating sys- 
tems in the new Knoxville Y. W. C. A. 
Building, considered one of the finest 
of its kind in the country. 


Pritchard Bros. of 483 Madison Ave- 
nue, Memphis, Tenn., are installing the 
plumbing system in the warehouse and 
distributing plant of the Memphis Power 
& Light Co., on Beale Avenue, near East 
Street. This project is said to be quite 
an extensive piece of work. 


The Elks Club of Memphis, contem- 
plates a 10 or 11-story brick and con- 
crete structure at North Front and Jef- 
ferson Avenues, in the downtown sec- 
tion, along the river front, and covering 
the present site, as well as several addi- 
tional lots. The new building will in- 
clude apartments, gymnasium, lockers 
and various other club features of mod- 
ern type. The structure will cost around 


The Delegation From Pennsylvania to 1926 Secretaries’ Conference at Evans- 


ville: 


H. G. Yocum of Reading; John Quinn, Philadelphia; A. G. Ries, 


Homestead; John H. Keane and N. A. M. P. Director John Graham 
of Pittsburgh, and L. J. Spaeder of Erie 


CENTRAL BRASS 


| MFG.CO. 
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‘ee 44 Striking 
we: and Original 
Design! 


The CASCADE 
Bath Fixture 
with Tub Supply 
China Nozzle and 
Integral Soap Dish 
Fig 1604 
Order Through Your Jobber 


CLEVELAND 


“EBCO” 


CIRCULAR WASH SINK 


An intensive campaign of 
promotion is now being car- 
ried on in the leading indus- 
trial trade papers. You want 
your share of this developed 
business—feature andrecom- 
mend the “EBCO.” 


It is made in 48" and 54" 
diameter receptor to serve 
8 to 10 persons. Individual 
control sprays with main 
mixing valve eliminates 
wasteful running of water. 


The receptor and pedestal 
are white porcelain enamel 
—just like a bath tub and 
easy to keep clean. 


It is the highest quality 
wash sink, weighing less and 
costing less than any other. 


Write us now for 
further details. 


THE D. A. EBINGER SANITARY MEG. CO. 


Dept. 102 181 Lucas Street 
COLUMBUS, OHIO 


Manufacturers also of Closets, Urinals, Wash Sinks and Drinking Fountains 
NEW YORK MINNEAPOLIS, MINN. KANSAS CITY, MO, 
CHARLESTON, S. C. PITTSBURGH, PA. DETROIT, MICH. 
CLEVELAND, 0. CHICAGO, ILL. 
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TRIMO 


Read Why You 
Should Buy 
These Two Tools 


Trimo 
Pipe 
Wrench 


First:—TRIMO PIPE WRENCHES 
are of superior design. 


Second:—The insert jaw in the han- 
dle (replaceable at small cost when 
worn) makes this tool the lowest in 
final cost. 


Third:—Nut guards keep the wrench 
adjusted in close quarters. 


Fourth:— Unbreakable steel frame 
guarantees durability, and 


Fifth:— Jaws grip firmly, will not 
lock on the pipe but release readily. 
Eight STEEL handle sizes, 6 to 48 
ins., four WOOD handle, sizes, 6, 8, 
10 and 14 ins. 


Cutter 


comprises two tools 
in one—can be used 
with one cutting 
wheel and two rolls 
or three cutting 
wheels. Frame is 
drop-forged. New 
vanadium steel THIN 
wheel makes cleaner cut. Made in 
three sizes for pipe % in. to 3 ins. 


ALL TRIMO TOOLS 
ARE FULLY 
GUARANTEED 


TRIMONT MFG. CO. 
ROXBURY, MASS. 
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We Desire All Towns Properly Represented 


G. E. McCoid and Employes Step Outside of His Establishment at 217 East 
Main Street, Clinton, Ill., to Watch the Flight of the Birdies, as Our 
Photographer Might Have Said 


$1,000,000. The Memphis Lodge of Elks, 
of which Clarence Devoy is exalted ruler, 
has moved meanwhile to temporary 
quarters in Germania Hall on Jefferson 
Avenue. 


The plumbing and heating systems in 
the new Presbyterian Church at Green- 
ville, Tenn., and in the new high school 
at Jonesboro, are being installed by 
Burleson & Laws, 309 South Roan Street, 
Johnson City, Tenn. Incidentally, this 
concern will be glad to receive catalogs 
from plumbing and heating manufac- 
turers. 


After several years’ affiliation with the 
Webb Plumbing Co. of Knoxville, Tenn., 
F. W. Walsh decided to go into the 
business for himself. As a result, he 
has opened an establishment at 215 
West Main Street, that city, where he 
has a neat office and a modern showroom. 
Mr. Walsh desires to be included in the 
mailing lists of manufacturers and 
wholesalers of plumbing and heating 
supplies. 


Jas. L. Evans, secretary of the Mem- 
phis Master Plumbers’ Association, lec- 
tures each Saturday to a class of about 
30 young men who are taking a course 
in plumbing at the Crockett Tech. High 
School. Other members of the faculty 
are giving instruction in other features 
of the work which is quite new in Mem- 
phis. Under the Smith-Hughes Act, the 
city’s school authorities are cooperating 
and the class members are really very 
enthusiastic and energetic. 


Among the notable buildings likely to 
be started early this year in Memphis, 
Tenn., will be the Nineteenth Century 
Club, on Union Avenue. This is said 
to be, numerically, the strongest wo- 
man’s club in Tennessee. Besides many 
studios, dinner halls, auditoriums, class- 
rooms and other rooms, the new building 
will house a large swimming pool, as did 
the former club quarters on North Third 
Street. The structure will cost $150,000. 
Geo. C. Mahan, Jr., is the architect. 


ILLINOIS 


Early in January, Apperson Bros. of 
Urbana, Ill., moved into their new and 
more commodious quarters at 217% 
West Main Street, where they will have 
a very business-like office and an attrac- 
tive showroom upon getting settled. 

George J. Wohner of Kankakee, IIL, 
informs us that he is doing the plumb- 
ing and heating work in the new Hotel 
Kankakee there. According to Mr. 


Wohner, the contract runs to $60,000; 
there are 150 rooms in the hotel, 100 
equipped with baths and 25 with showers. 


Schmitz Brothers of Joliet, Ill., have 
been awarded the heating and plumbing 
contracts in new orphanage of Sisters of 
St. Francis to be erected at Joliet, Ill. 


The plumbing and heating systems in 
the First Presbyterian Church on North 
Broadway, Joliet, Ill., have been installed 
by the Barrett Hardware Company of 
113 North Ottawa Street, Joliet, which 
company is also at work on several 
plumbing installations in other parts of 
the city. 


Poehner & Dillman of 417 Cass Street, 
Joliet, Ill., have just completed installa- 
tion of the plumbing and heating sys- 
tems in the new building of the Will 
County National Bank on Jefferson 
Street, Joliet. They also are occupied 
at present with a number of other 
plumbing contracts in _ residences 
throughout the city. 


Appearing at the top of this page 
may be seen an exterior view of the ex- 
cellently equipped show window of G. E. 
McCoid’s prosperous establishment at 
Clinton, Ill. Mr. McCoid is noted there- 
abouts as one of the leading plumbing 
and heating contractors and we are told 
that he has executed a large amount of 
the more extensive installations carried 
out in the vicinity. 


The J. A. Huggins Company of 114 
North Bloomington Street, Streator, IIl., 
reports a very lucrative business. Among 
the many contracts the company is at 
work on are those for plumbing in the 
residence of C. C. Bargreen on 11th 
Street and that of Charles Panno on 
Water Street. These folks consider the 
outlook for 1926 very good. 


The contracts for plumbing and heat- 
ing in the new Masonic Temple at Ful- 
ton and Jefferson Streets, Morris, IIl., 
were given to Wm. Schobel of 120 East 
Washington Street, that city, who has 
his force of men hard at work on that 
job as well as on the plumbing in the 
residence of A. L. Wallace on Main 
Street, and the installing of a sprinkler 
system in the plant of the Morris Paper 
Mills. 

W. H. Fessler of Morris, Ill., has just 
finished plumbing and heating work in 
the Methodist Church of that town. He 
also is at work on the plumbing in four 
cottages on North Street and two cot- 
tages on Illinois Avenue, for the Morris 
Lumber Co., besides having just received 
contracts for the plumbing in three cot- 
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ACME 


Closets 


This is our No. 5School 
and Factory: Closet for 
inside installation—Free 
and easy valve action 
allows full capacity of 
tank to flush the bowl— 
special arrangement of 
adjusting disc and separ- 
ate valves make adjust- 
ments easy. 


Enameled inside only, 
flushing rim hopper with 
S trap, hardened seat, 
galvanizedtankandflush 
pipe, heavy brass flush 
valves. 


Write us for prices and data 


ACME 


FROST-PROOF CLOSET 
MFG. CO. 


3 North Central Avenue 
BALTIMORE MARYLAND 


peencuss 


Learn about 


DUROCK 


—the perfect material for 
bathroom equipment 


See pages 254 and 255. 


DETROIT 


FIRE POT NO. 50 
Dependable and 


long lasting. Has 
adjustable needle 
valve, large funnel 

drawn steel 
tank. The Detroit 
line includes all 
types of fire pots 
and _ blow torches. 


Send for catalog 


Detroit Torch 
@® Mfg. Co. 


Detroit, Mich. 
New York Office: 45 Warren Street 
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42" High Stall has winged partition 


MADE IN TWO HEIGHTS 
18 x 46" 
18 x 42" 


24 x 48" 
24x 42" 


Ware Permanence Counts! 


Of vital importance to the entire 
plumbing industry are the money- 
making qualities of permanent in- 
stallations. No manufacturer, jobber, 
plumber or consumer can afford to 
produce, install or use plumbing fix- 
tures which soon require replacement. 


The Urinal stalls shown above 
made of MONUMENT PORCELAIN 


are constructed especially to tesist 
practically all forms of acids, varia- 
tions of weather conditions, and will 
not craze or discolor. These features 
together with their pleasing design 
make them highly desirable. Our 
REPUTATION and GUARANTEE 
as makers of high grade SOLID 
PORCELAIN WARE back these 
stalls. 


Use Monument Fixtures For Enduring Satisfaction. 


THE MONUMENT POTTERY COMPANY 


Makers of All Clay Quality Ware 


Trenton 


New Jersey 
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tages for Hy Taylor on East Jefferson 
Street and three for Wm. Knoblitz on 
North Street. 


PENNSYLVANIA 


Wm. C. Bingle of 24 Caroline Street, 
Lancaster, Pa., has just completed the 
installation of a plumbing system in the 
German Beneficial Union’s new three- 
story building on Dorwart and Union 
Streets. 

John C. Weigand of 829 West Vine 
Street, Lancaster, Pa., has an excep- 
tionally fine shop and garage there, 
which he erected for himself, as he says, 
during his resting periods. Jack’s do- 
ing a nice business-there, too. 

Tom Scott of 16 Third Avenue, Coates- 
ville, Pa., has been awarded contracts 
for plumbing and heating in two apart- 
ment houses, one located at the corner of 
Third Avenue and Lincoln Highway and 
another at Third Avenue and Chestnut 
Street. 


Chas. F. Abel of 248 West Strawberry 
Street, Lancaster, Pa., has been awarded 
contracts for plumbing and heating in 
12 houses on Dorwart Street and six 
houses on Jackson Street, all for O. H. 
Shank; six on Mary Street for Brown & 
Snyder, and five on Vine Street for Trap- 
nell & Richey. 

P. N. Spicer of 671 First Street, Lan- 
caster, Pa., who has been established 
there for the past year, is at present 
working on the Cadillac Garage and 
apartment building installing plumbing 
and heating systems. This, and other 
jobs in view, will keep him busy the 
greater part of the winter. 

W. W. Young of 300 East Chestnut 
Street, Coatesville, Pa., who sold his 
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John Quinn of Philadelphia, Chairman, Apprenticeship Committee, National 


Association of Master Plumbers; R. G. 


Thomas of San Antonio, Presi- 


dent, Texas Association of Master Plumbers, and Field Secretary 


Wm. R. Brookman, Norfolk, Va., 


Master Plumbers’ Associa- 


tion, Attending 1926 Secretaries’ Conference at Evansville 


business three years ago and moved to 
California, decided to come back to the 
old home town to straighten out his 
affairs and to be with his many friends 
in Coatesville once more. He is very 
much improved in health and expects 
to become active again in the near 
future. 

George J. Palmer, plumbing and heat- 
ing contractor of West Chester, Pa., sub- 
mits the following news item: “I am 
pleased to say that I have ten of my em- 
ployes attending night school, taking 
courses in drawing and blue print read- 


ing. I am also planning to have a train- 
ing class of my employes in my shop one 
night a week to take an apprenticeship 
course in plumbing and heating, as we 
have no school facilities in West Chester 
for work of this kind.” 


Ben Myers of 221 Chestnut Street, 
Coatesville, Pa., has taken over the busi- 
ness of W. W. Young and is at the pres- 
ent time changing the boilers in the 
Coatesville Ice Co. plant for J. Schall- 
cross & Son. The work being accom- 
plished by Mr. Myers is certainly credi- 
table. Starting as a boy with W. W. 
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Young and comparatively a young man 
at the present time, Ben is in control 
of the entire business. He shows real 
progress and enterprise, too. 


Moser & Kruschinsky of 11 Carol 
Street, Lancaster, Pa., have lately en- 
tered the plumbing and heating contract- 
ing field with big prospects in view. And 
they’ll tell you they think it’s a good 
time to goin. Well, best of luck, say we. 


ARKANSAS 
The Interstate Amusement Co., Little 
Rock, Ark., operating the Majestic 


Theatre in that city, is contemplating 
the construction of another new theatre 
at Little Rock early this year. 

A new building to contain seven stores” 
is to be constructed this spring at Blythe- 
ville, Ark., by L. L. Ward, First National 
Bank Building, that city. Bids will be 
taken about April 1, it is stated. 


The School Board of Norphlet, Ark., 


has awarded contracts for plumbing and 


heating work in the new $40,000 school 
building under construction there, to the 
Lazarus Plumbing & Heating Co., Cam- 
den, Ark. 

The Jones Supply Co. of Siloam 
Springs, Ark., has been awarded the 
contracts for heating and plumbing work 
in the new administration building of 
the John E. Brown College, now being 
constructed there. 


Plumbing and heating contracting 
firms in most parts of the State of 
Arkansas are enjoying an unusually 
good business, reporting that there has 
been scarcely any abatement whatever 
in construction activity there. Many 
new structures have been going up, in- 
cluding churches, schools, office buildings, 
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TO PLUMBERS TRADE 
JOURNAL READERS 


This beautiful book of electric tools will be 
sent free to readers of Plumbers Trade Journal 
who fill out and return the attached coupon. 


BLACK & 


Bench and sg Grinders. : 


Name 


Address 


Each tool is descbed ilaudicte ond Becks 
is priced tees ea 


THE BLACK & DECKER MEG. CO., 
TOWSON, MARYLAND 


Please send to me, without charge, copy of the new deluxe Black & 
Decker Electric Tool Catalog, as advertised in Plumbers Trade Journal. 


i 


Ee 
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factories and similar large structures. 
Furthermore, the present outlook por- 
tends continued’ building activity 
throughout most of the present winter. 


The contract for the construction of 
new sewers and the laying of mains at 
McGehee, Ark., has been awarded to the 
firm of Dycoff & Sons. Frank Pritchett, 
Riegler Building, Little Rock, is in 
charge of the work which will begin 
at once. 


Central Avenue and Canyon Street, 
Hot Springs, Ark., is the site that has 
been selected by the Howe Hotel Co. of 
that city, for the new $250,000 hotel it 
plans to erect during the present year. 
Plans are to be drawn in the near future, 
and work is likely to begin on the hotel 
before the end of spring. 


CONNECTICUT 


John C. Kernick of 44 River Street, 
Danbury, Conn., is working on a new 
exhaust system for the George Mc- 
Laughlin Hat Co. of that city. It will 
involve two tons of copper and take two 
months to complete, according to Mr. 
Kernick. 


_ Jas. T. Kay of Meriden, Conn., was 
the successful bidder for the plumbing 
contract in connection with the new four- 
story Laurence Hall, now under construc- 
tion at Hamilton, N. Y., while Hopson 
Chapman of New Britain, Conn., landed 
the steam heating contract. 


The Clark Heating & Plumbing Co. of 
Manchester, Conn., has been granted a 
State charter to conduct a plumbing and 
heating business there with an author- 
ized capital of $50,000. John Clark, 
Walter Kohls and William J. Carring- 
ton, all of Manchester, are the incorpo- 
rators. 


The new corner apartment building at 
Clarendon and Preston Streets, Hart- 
ford, Conn., will have high-class plumb- 
ing and heating systems installed by A. 
Feingold of 156 Lawrence Street, who 
also has the contracts for plumbing and 
heating in a two-family house on Broad 
Street, a one-family house on Clarendon 
Street, and a couple of others ready for 
starting. 

The contract for the installation of a 
refrigeration plant in the Beil Bros. 
Market at 14 Main Street, New London, 
Conn., was given to B. H. Bidwell of 35 
Evergreen Avenue, while another con- 


tract for a similar plant to be installed 
in Silva’s Market on Winthrop Street, 
and several other contracts for installa- 
tion work have been awarded him lately 
by Silas Maxson, Jr., of 714 Montauk 
Street, New London. 


EK. O. Zahn of Norwich, Conn., re- 
cently erected a new house at the above 
address, wherein he installed all modern 
high-class plumbing and heating appli- 
ances. Mr. Zahn’s business is principally 
of a jobbing nature, and he reports that 
he has plenty of it on hand. 

The Fisher’s Island Golf Club at 
Fisher’s Island, Conn., has awarded con- 
tracts for a new bathhouse there to 
Forbes, Grenier & Kane of 39 Market 
Street, Norwich. The contracts for 
plumbing and heating in the Superinten- 
dent’s quarters were also given to this 
firm. The company is quite active locally 
in the oil burner field, having installed 
several good systems recently. 


One of the veteran master plumbers 
of Ridgefield, Conn., James T. Mitchell, 
whose establishment is located on Abbott 
Avenue, has some nice contracts on hand 
at present. Jim is to install a new heat- 
ing system in the residence of H. P. 
Bissell, another in the residence of 
Robert Keeler on Whipstick Road, as well 
as that of Charles Goodrich. He is also 
to do the new plumbing installation in 
the Elms Hotel on Main Street. 


J. H. Rockholz of Broad Street, New 
London, Conn., has, among others, the 
following plumbing and heating con- 
tracts on hand: MHeating in the resi- 
dence of Wm. Nichols at Waterford; 
plumbing and heating in a one-family 
house on Squire Street, property of J. 
McLoughlin; plumbing in a bungalow 
at Waterford, and a few others of a 
similar nature in and around New Lon- 
don. Mr. Rockholz informed one of our 
representatives that he regards his out- 
look as very promising indeed. 


The contract for heating work in the 
Colonial ‘House on Church Street, New 
London, Conn., has been given to A. B. 
Murray of 21 Jefferson Avenue, who 
also had the following. contracts on hand 
at the time one of our representatives 
called: Heating system for the B. F. 
Mahan Estate in the Black Hall section; 
heating in the residence of John Gula 
on Jefferson Avenue; repiping work in 
the structure at 17 Mountain Avenue, 
not to mention others that are to keep 
him busy for some time to come. 


Nathan Klein at the Wheel of His Traveling Plumbing Shop, Which He 
Works Out of His Headquarters at 325 Warren Street, Bridgeport, Conn. 
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PRODUCTS 


Pipe Threading Machines— 
Pipe Fittings and 
Valves For Steam 
Air, Water, Gas, Oil | 
Pipe Vises 


: aes 


All “Jarecki” products are most de- 
pendable— made only from the 
highest quality material and by 


expert workmen. 


If you would have only the best for 
your work, order “Jarecki’s”. 


SET THE DIAL 
AND A BEAVER 


IS READY. 


The Beaver 


catalog 


illustrates and 
describes the full 
Beaver line 
1% to 12 inches. 
Write for a copy. 
THE BORDEN 


COMPANY 
530 Dana Ave. 


Warren 


Ohio 


Jarecki Manufacturing Company 
Erie, Penna., U.S. A. 


Unnecessary operations boost your cost 
and the only way you can control such waste 
is eliminate the cause. 


If loose dies and bushings are costing you 
money —and they do if you use them — then 
make a change. 


Hunting for dies and bushings and chang- 
ing them—is sheer waste—pure expense and 
unnecessary overhead. 


The way to stop it is to use Beavers. Sim- 
ply set the dial plate to size—that’s all — and 
a Beaver is ready for use. 


Sold through all leading jobbers. 


>EAVE 


THE EASIEST WAY TO CUT GOOD THREADS 
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PECIALTIES FOR 
THE PLUMBING 


SELF EQUALIZING 


EXPANSION JOINT 


If you wantan expansion joint to care 
for any expansion problem you have 
on either steam or hot water, without 


maintenance cost, try a Badger. QUICK ACTING. 


Ask for eatalog and information as 
to how we have satisfactorily taken 
care of many expansion joint prob- 
lems for over ten years. 


E. B. BADGER & SONS 4 
COMPANY : 


New York Office, 101 Park Ave. 
67-75 Pitts Street, Boston 


30 CHURCH STREET 


The New “TOLEDO” 
All Steel Portable Work Bench. 
It’s The Bench You Need. 


This is the strongest, most practical portable work 
bench on the market. It is practically indestructible 
and has held loads of over two tons without giving. 
Your operators can throw it around and handle it with 
the utmost abandon and it will give years of satisfac- 
tory service. 


It is rigid and requires no bolting to the floor. It 
is portable and the legs may be quickly removed or 
reassembled in a few moments. 


The table top is 25-inches long and 10-inches wide, 
and bored for various makes of vises and attachments. 


You should order one from your jobber today. 
The net price is only $12.00 f. 0. b. Toledo, 
($13.00 west of Rockies). 


BUY BY COMPARISON AND YOU’LL BUY A 


“TOLEDO 


THE TOLEDO PIPE THREADING 
MACHINE CoO. Toledo, Ohio 


New York Office: 50 Church Street 


to disenyage it, the slightest pressure forward rollsit off the pipe. : 
The Craft stands eight times the wear of any other wrench as each size 


Pull your hardest—the CRAFT WRENCH cannot slip—but when you want "I 
\\ 
of pipe is gripped by different teeth on the Ratchet Wheel. \ 


SELF ADJUSTING. 


Here is a big seller—that pays a good profit. 
WRITE US NOW. 
PITTSBURGH MALLEABLE IRON COMPANY , 
Wrench Department NEW YORK CITY 


SRA rF TT 


PIPE W/RENCF 


HAVE YOU YOUR COPY OF THE 
NEW “TOLEDO” CATALOGUE? 
IF NOT, SEND YOUR NAME 
AND ADDRESS TO US AND WE 
WILL MAIL IT TO YOU, 


& HEATING TRADES 


WILLIAMS ADDS A NEW ONE 


Why use a sledge hammer to drive a 
tack? That’s the thought prompting J. 
H. Williams & Co., “The Wrench 
People,” Buffalo, N. Y., to ~ 
add to their line of “Vul- 
can” chain pipe tongs a new 
size, No. 15%. This tool, 
with a capacity of from 4 
to 16-inch pipe, is lighter 
in weight and consequently 
easier to operate than “Vul- 
can” No. 16. The latter is 
designed to accommodate 
pipe up to 18 inches. So, 
unless pipe over 16 inches 
is to be handled, it is 
claimed this new “Vulcan” 
will do the work quicker 
because of its decreased size 
and weight, and by the 
same token, more economi- 
cally because of its lower 
cost. In design, workman- 
ship and material this new 
tool is the same as Wil- 
liams’ widely known “Vul- 
can” line. Its chain is said 
to be individually proof-tested to two- 
thirds of its breaking ‘strain—30,000 
pounds—and is certified. This, it is 
stated, assures dependable service and 
safety to the operator. All “Vulcans” 
are positively guaranteed by the manu- 
facturer. Full description and details 
will be supplied to all mentioning THE 
PLUMBERS TRADE JOURNAL. 


REGULATOR FOR TANK HEATERS 


Anyone who has tried to keep a fire 
going in a domestic hot water tank 
heater knows that the job requires con- 
siderable skill to say the least. To solve 
this problem for the houseowner the 
American Radiator Co., Buffalo, N. Y., 
now manufactures a regulator which is 
said to do for a small tank heater what 


automatic regulation does for the giant 
steam boiler. The company designates 
this regulator as “No. 801 Arco Junior 
Water Regulator.” Once this regulator 
is set for a certain temperature, the 
owner ceases to worry about damper 
regulation, and merely adds coal and 
takes out ashes from time to time. The 
regulator is said to be very easy to in- 
stall. 


FOR CIRCULATING ICE WATER 


The Goulds Manufacturing Co. of 
Seneca Falls, N. Y., has recently added 
another pump to its already extensive 
line of pumps for every service. This 
pump is designed particularly for circu- 
lating ice water in hotels, apartment 
houses, clubs, ete. It is designed to oper- 
ate satisfactorily with a pressure of 50 
pounds on the suction, which makes it 
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especially adaptable for a house booster 
pump. The pump itself is of the two 
stage, single side suction, open impeller 
type. It is mounted on a cast-iron bed- 
plate with pin and buffer type flexible 
coupling for direct connection to a one 


horsepower electric motor of standard 
make. Capacities of from 10 to 30 gal- 
lons per minute are obtained with a 1750 
revolutions per minute motor when oper- 
ating against net heads of from 40 to 
70 feet. The pump is tapped for 1%- 
inch pipe on the suction side and 1-inch 
pipe on the discharge side. Due to the 
relatively high head, this pump will 
operate against when delivering such 
small capacities, the manufacturers be- 
lieve it can be used for a great many 
services. 


NEW PATENTED DEVICE 


The Edward Mfg. Co., 146 Broadway, 
Brooklyn, N. Y., is about to place on the 
market a new device. This is a vest 
pocket tool and is 
called the ‘“Plumb- 
ers 6-in-1 Tool.” 
This combination de- 
vice is a die for 
threading 1%-inch 
nickel-plated tubing; 
a die for threading 
1%-inch nickel- 
plated tubing; adie 
for threading %- 
inch balleock rods; 


wrench for toilet 
bowls, 2-inch spud 
wrench for toilet 
bowls; and a key 


wrench for bathtub 
waste. The manufacturer says that this 
tool is a time saver, small and compact 
and worth its weight in gold. 


IMPROVED ROADSTER 


The improved Chevrolet roadster, with 
the rear compartment cover removed to 
permit substitution of a light delivery 
box, as stated by the Chevrolet Motor 
Co., Detroit, Mich., to be attracting wide 
attention from the plumbing trade which 
has found it an excellent means of trans- 
portation on small repair or installation 
jobs. The new roadster was shown for 


the first time at the New York Automo- 
bile Show on January 9. Since then 
many inquiries have been received from 
plumbing companies. In the new road- 
ster the compartment cover extends down 
flush with the car floor, thus permitting 
the delivery box to be placed flat on the 
chassis. One of these cars so equipped 
is shown in the illustration. The de- 
livery boxes for the Chevrolet are made 
by a half-dozen American manufacturers. 


PTTL 
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and 1%-inch spud- 


= Further information concerning the articles mentioned under this department of the 
Journal may be had by writing to the manufacturers. 
MLL MLMLL MMMM MMM MT 
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FULTON COMPANY’S NEW 
CATALOG 


The Fulton Company of Knoxville, 
Tenn., is distributing a new catalog of 
Sylphon specialties. This catalog is 
handsomely bound in blue fabricoid, and 
contains a lot of valuable information 
for use of architects, engineers and the 
heating trade generally. 

It is divided into six sections, so that 
in a measure it is self-indexed. The first 
section is introductory and deals par- 
ticularly with the Sylphon bellows, its 
construction and general application to 
the field of temperature and pressure 
regulation. Other sections following in 


No. 900 Sylphon Thermostatic Water 


Mixer 


the order are devoted to temperature 
regulators, damper regulators, vent val- 
ves, miscellaneous, and engineering. 

A number of new products appear in 
this catalog, and it is probably one of 
the most complete books on temperature 
regulation that has ever been issued. 
The Fulton Company is not content to 
build a few temperature regulators, but 
is proceeding on the policy that particu- 
lar regulators are required for a par- 
ticular work. With this idea in view 
it is marketing something over 20 
different types of temperature control 
instruments. 

Among the new items appearing in the 
catalog are a thermostatic water mixer 
and a temperature regulator designed 
particularly for controlling temperature 


FLEXIBLE COPPER TUBE 


FLEXIBLE 
CoPPER 
TuBE 


No. 942 Sylphon Temperature Regulator 
As Installed on Ventilating Duct 


in ventilating ducts. The Sylphon ther- 
mostatic water mixer, No. 900, illus- 
trated below, is built in sizes from 
l% to 14%-inch, inclusive. 

It is a very compact instrument and 
is made to take hot and cold water at 
any temperature or pressure and de- 
liver mixed water at a specified tem- 
perature. This mixer is suitable for 
use on gang showers, wash basins and 
in industrial plants where water is re- 
quired for processes at a definite tem- 
perature. 

The No. 942 Sylphon temperature 
regulator is used for ventilating ducts. 
The control of temperature in ventilating 
ducts is of an exacting nature, due to 


AAA Acco 


SAH TNUITUULINLL 


Have You Ever 
Heard a Plumber 
or Steamfitter Sing? 


You may not have thought much of the 
singing, but at least you wondered why 
he sang. 


Plumbers or steamfitters, as a rule, do not 
yodel well. Very few of them ever bust 

into grand opera. NYE | 
The Die Man | 


Pipe Tool Maker to the 
American Plumber 
and Steamfitter 


But it isn’t because there is anything the 
matter with their pipes—not at all. 


It is because the plumber or steam fitter has 
never had any practice. Their life is not 
necessarily a happy one. | 


| People seldom send for them except when 
they are in trouble, and then they act as 
if they were part of it. 


And yet many plumbers and steamfitters 
sing, or at least make a noise like singing. 
There must be a reason. 


Nye dies cut faster, smoother, last longer, 
than any other. When a plumber or | 
steamfitter sings, that’s the reason. 


HARRY G. NYE 


Nye Thin Knife Blade 
Cutter Wheel 

They cut with one-third the 
power and time required by the 
old type wheels. 

Made both knurled and smooth- 
edged; same price. 

Made to fit all standard makes 
of pipe cutters. 


Guaranteed against breakage 
in use. 


The Nye Tool & Machine Works 


4120-4130 Fullerton Avenue ; 
CHICAGO, ILLINOIS 


“CHICAGO” 


No. 2 
POWER PIPE THREADING 
MACHINE 


~ PRODUCTIONand PRECISION 
THREADING 


PORTABLE 


: 14" to 2" Pi 
Capacity } sn 49 11g" Bole 
FEATURING 
1. Quick Die Change 
2. Automatic Safety Stop 
3. Three Speeds 
4. Perfected Oil Control 
CHICAGO PIPETHREADING 
MACHINE CoO. 


Offices and Factory 
RACINE. WIS,, U.S. A. 


e,@ e 
Meet, Competition With Rogaco 
Every day competition forces 
your prices down. Every day your 
margin of profit grows narrower. 
Yet there is still a way to meet 
competition and make afair profit. 


The ROGACO Portable Electric 
Pipe Machine reduces costs by 
doing the work of six hand work- 
ers. Plumbers and steamfitters 
everywhere are hailing this port- 
able pipe shop as a remarkable 
money and labor saver. Let 
ROGACO help you reduce costs 
and meet competition. 


Write today for details of 
deferred payment plan 


ROBBINS, GAMWELL & CO. 


PITTSFIELD, MASS. 
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the fact that the temperature surround- 
ing the duct may be lower, higher or ex- 
actly the same as that of the air pass- 
ing through the duct. The requirements, 
therefore, are for a temperature control 
instrument which will not be affected by 
the temperature surrounding the duct, 
but will operate solely from the tem- 
perature of the air passing through the 
duct. 

Another essential feature is that the 
thermostatic member which is inserted 
into the duct must be of such a size as 
not to obstruct the passage of the air 


Assembled - Unassembled 


No. 942 Sylphon Temperature Regulator 


or reduce the volume to any appreciable 
extent. All of these features have been 
taken into consideration in designing the 
No. 942 Sylphon temperature regulator. 
In addition to this, provision has been 
made for installing this regulator on 
ventilating ducts with a minimum of 
trouble on the part of the mechanic. 
The regulator is furnished complete, 
ready to install, and the contractor does 
not find it necessary to make a lot of 
special parts in order to install the 
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regulator after it has been received on 
the job. The No. 942 regulator is made 
in sizes from % to 4 inches, inclusive. 
Movement from the thermostatic part of 
the instrument is communicated to the 
valve in the steam line by means of 
liquid transmission principle, which is 
an exclusive Fulton patent. 

By this means, the thermostatic part, 
and the valve part, are two separable 
and distinct units. They are installed 
separately and joined together after 
erection by simply inserting the liquid 
transmission assembly into place. Aside 
from the convenience in making the in- 
stallation, this construction has another 
advantage in that, should any repairs be 
necessary, parts may be ordered direct 
from the factory without the necessity 
of returning the complete regulator. 


CONCERNING BOOKS 
(Continued from Page 238) 


Judgment must be employed as to 
what to leave out or what to install. 


Hints for Your Bookkeeping 
Department 


Labor Record — Proper daily and 
weekly reports showing job worked at— 
hours—expense. Payroll distribution 
book charging entire payroll to contract 
jobs, office, stockroom, showroom, etc. 

What is not directly chargeable must 
be part of overhead. 

Overhead—A rather large subject and 
sometimes hard to apply owing to differ- 
ent layouts and systems. Overhead, how- 
ever,.consists of all expenses not directly 
chargeable against any individual job or 
contract, and in the majority of cases is 
made up of such items as: 


Telephone (office) 
Interest 

Bad debts 

Auto expense 


Principal’s salary 
Office salary 

Showroom salary 
Stockroom wages 


| 
Shop wages | Light, heat and 
(unallocated) | power 
Insurance on stock | Postage and carfare 
(unallocated) | Printing 
Depreciation | Repairs to 
Rent (office) | equipment. 


Expense Records, such as part petty 
cash and labor expenses, are direct ex- 
penses to the job; all shop, showroom, 
etc., to various accounts; balance would 
be general or miscellaneous expenses or 
overhead. 

Cash Book—Journal—Where plumb- 
ers wish to follow a uniform system they 
employ a combination cash journal. This 
will answer for a smaller concern, but, 
when business warrants or demands, this 
book must be split up into the following 
records: 

Cash book | Sales register 
Purchase register | Journal 

Filing Records—It is a most essential 
thing for the plumber to have an ade- 
quate modern filing system. It saves 
time and money to be able to quickly lay 
your hands on information you need. 

Cost Book—Job—Contracts—A _ cost 
account for every job or contract should 
be kept by every plumber; it is the only 
means of properly assembling all ma- 
terial, labor and expenses pertaining to 
each job. Additional columns should be 
provided for all credits thereto. 

Ledgers as Needed should be clear and 
absolutely in conformity with all income 
tax reports to be made out. 

Inventories—More care is needed. Are 
you fully protected in case of fire? Are 
your records such that easily prove a 
fire loss? 

Fixed Assets, set up at cost, are not 
reduced by depreciation; the latter 
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should be set up in a reserve account. 

Depreciation—Segregate your assets 
according to the various depreciation al- 
lowances. 

Capital Needs and Limits—Who has 
the capital in your business, you or your 
creditors? 

Capital needs should be analyzed and 
your policy decided upon as to collecting 
accounts receivable, paying for purchases 
and accounting for all credits. 

Your fixed assets should be properly 
set up on your books. Depreciation 
should be set up in a depreciation re- 
serve account. 

You should set up a budget. 

You cannot pay for your purchases in 
380 days, your labor every week, and 
still give your customers from 30 to 200 
days to pay your bills. 

You should closely watch your note 
requirements. And above all you should 
liquidate your assets such as material 
and fixtures. By carrying the smallest 
possible stock on hand you will make 
available quite some money which can 
be advantageously applied to your ac- 
counts payable, etc. 

You should insist that your bookkeeper 
give you a trial balance as near to the 
first of the month as possible and be sure 
all statements are sent out in time. 

Your books and trial balance should 
be audited monthly by an outside ac- 
countant, who should devote quite some 
time scrutinizing your auxiliary records 
for discrepancies and omissions. 

The report submitted by him to you 
should be carefully read and studied to 
enable you to be absolutely acquainted 
with the details of your business. 

In the past 10 years no trade has been 
called upon as urgently to modernize and 
systematize its business as the plumbing 
trade. 

You may read this article and get the 
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MOST THREADS PER DOLLAR INVESTED 


BECAUSE 


THE NEW CURTIS 
GIVES 
ECONOMY-SPEED-RELIABILITY 


Product of 50 Years’ Experience 


PORTABLE 


Our small self-contained direct 
connected electrics, as our No. 430 
range 14 to 2"; No. 437, range % 
to 3" and No. 442, range | to 4", 
are portable, being easily handled 
by two men. 


DISTINGUISHING 
FEATURES 


Uses Practical Threading 
Method. 


Automatic Operating Die Re- 
lease. 


These machines are designed Positive Lubricating System. 


to set on the end of a regular pipe 
bench or on a floor stand and can 
be carried to the job. 


Automatic Feed Cutting De- 
vice. 


Compact—High Duty—Port- 
able. 


Minimum PowerConsumption. 


Moderate First Cost. 


What a wonderful convenience - 
and saving is had by using a real 
portable machine! 


Complete Line 


Hand-Belt-Electric 


4-2 in. to 8-16 in. 


Ghe 


Curtis & Curtis Co. 


311 GARDEN STREET 
BRIDGEPORT, CONN. 


No. 430—RANGE 14-2 IN. 
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wrong impression that your business is 
too small as yet for modernizing. No 
business is too small to be operated sys- 
tematically. 

So start now to clean house and save 
a lot of time, trouble, money and worry 
in the future. 


SPEAKING OF MEN 


(Continued from Page 236) 


This last remark of the president 
brought out a story that is worth the 
telling. It was told to the president by a 
customer. A man was sent to a very 
fine home to make some repairs in the 
plumbing. In some way — nobody 
seemed to know just why—the kitchen 
sink drain got clogged. Also, nobody 
knew why, the faucet at the kitchen sink 
was left open. The result was, that when 
the plumber turned on the water, the 
kitchen was soon flooded. The man on 
the job discovered the flood, turned off 
the water and mopped up the mess. Then 
he called for the lady of the house, 
apologized for what seemed to be his 
mistake, and insisted that she secure 
a painter and decorator to restore the 
kitchen to its original condition. The 
lady argued against this. She was sure 
that a new and green servant, and not 
the plumber, was responsible for the 
damage. But the plumber had his way, 
and the damage was duly repaired. 

“The lady came to me,” said the 
president. “She said the servant had 
confessed that she had not cleaned out 
the sink that morning, and that she had 
turned on the water. The lady had seen 
the painter, had found out what his bill 
was, and had also found out that the 
journeyman who did the job had paid 
the bill. She insisted that I take the 
amount of the bill and give it to the 
journeyman. I didn’t want to do it, but 
finally, to satisfy her, I took the money 
After everything had been settled, I saiu 
to the lady that I knew all about what 
had happened. The journeyman had 
made a full report. Regardless of whose 
fault it might have been, he felt that 
he was responsible for the plumbing re- 
pairs, and he did not wish to shift the 
responsibility to anyone else. Well, sir, 
that lady left perfectly satisfied. She 
will always be a booster for the company 
And, while our man was pleased to get 
his money back, he would not have 
touched a cent of it if it hadn’t been 

returned willingly.” 

The system that has built this com. 
pany big and strong makes every man 
responsible. And, being responsible, the 
men do not shirk their responsibility. 
They like it. They are glad to assume 
it. For responsibility makes a journey- 
man, or a helper, or an apprentice, more 
than a journeyman, or a helper, or an 
apprentice. It makes him a member of 
an organization that is trying to do, and 
is doing, the right thing in the right 
way all the time. 

This company doesn’t have to talk 
quality work. Every man looks like a 
quality man. He acts quality, for he is 
quality. 

All this may seem like an ideal con- 
dition. And it is. And it pays. So, 
what more could a master or contractor 
want? This kind of system gets rid of 
false notes, and false notes have no 
place in the song of success. Enough 
false notes and the whole business turns 
sour and rots. 

The idea here set forth is an idea that 
can be put to work by any plumbing and 
heating company. It is not copyrighted. 
How many will put it to work at once? 
Don’t all raise your hands at one time. 
To do that might cause the heart of the 
old plumbing and heating industry to 
miss a few beats. 
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Are your competitors running rings 


The Willie Williams is big enough to 
handle the range from 4" to 2" on regular 
stuff with a reserve power range from 
234" to 8" with power unit hitched up. 


Williams Pipe Threading Equipment is 
made in a complete range of sizes from 
0 Oho" 


PORTABLE POWER 


around you ? 


EORGE LOWERCOST, your competitor down the street, 
moves into his new place next week. It’s a “million dollar” 
layout. Fine showroom. Big plate glass windows. Modern 
equipment. And the last word in up-to-the-minute machinery. 


And Fred Progress, over on the west side of the town, is stepping out in a 
Big Six Sedan that tells the world of Fred’s prosperity. 


George and Fred are alert, progressive plumber merchants. Where the in- 
vestment of a few dollars in time and labor saving machinery means quicker 
service to customers, better quality of work and lightened labor for their 
workmen, these wide-awake plumber merchants have never hesitated to put 
their money on sure profit-makers. 

* * * 


You, too, can make more money in your business—you can do more and 
better work—cut your pipe threading costs and forever banish the bugaboo 
of shifting labor by putting a Willie Williams Portable Power Pipe Machine 
to work for you. 

The Willie Williams threads, cuts and reams pipes, bolts and nipples in one 
single setting of the machine. By actual test cuts pipe threading costs 75%. 
Does away with the back-breaking and energy-robbing job of threading pipe 
by hand. Increases your output of quality threads and by the sum of the 
savings rolls up dollars of profit for you. 


The new revised edition of the 32-page Willie Williams booklet tells 
how the Willie can pile up profits for you. Send for your copy today. 


WILLIAMS TOOL CORPORATION, ERIE, PA. 


Canadian Plant— Brantford, Ontario 


sossseetseeess FREE! Teargutand mail FREE Jessen, 


. FI 
s *WH1: ° 7 
5 Williams Tool Corporation, Erie, Pa. s 
‘ I want to know how! can cut pipe threading costs and make more money witha : 
s Willie Williams. Send me your 32-page booklet. 5 
s 
‘ s 
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WILL E< WiLLIAMS 


PIPE MACHINE 
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ERIE PIPE VISES 


For Every Purpose 


ities 
Ranging 

From 
¥4" tot" 


Pipe 


Catalog (bound or loose leaf) 
showing our complete line of 
pipe tools, gladly sent on request. 


THE ERIE TOOL WORKS 


ERIE, PA., U.S. A. 


WARNOCK 
TRIPLE WEAR PIPE WRENCH 


A—Imported Linen in all straps—strongestin the 
world. B—Drop Forged Shackles never break. 
C—Curving nose—won’t crush pipe. D—Double 
strap at point of greatest wear. —Li i 
only contact with pipe cannot scratch. - 
die steel guaranteed unbreakable. G—Highest 
grade Enamel will not Chip or Loseits Lustre. 
H—Fully polished head. I—When free from 
strain of use swinging shackle gives double 
opening for strap that is not possible in any 
other construction. This means quick and easy 
work intight corners. JJ—Two extra holes to 
Insure three times the life of an ordinary pipe 
wrench 


Send for particulars today 


WARNOCK MFG. COMPANY 
WORCESTER, MASS. 


ARMSTRONG 


TWIN JAW 


CHAIN PIPE 


Points of 
Excellence 


Extra large mas- 
ter bolt. 


Alloy steel shackle 
nk 


Two bolt fastening. 


Extra large bearing of 
Jaw on Bar. 
Spreading of jaws pre- 
vented by bolt directly be- 
low chain socket. 


Chain guides aid in adjust- 
ing chain. Chain and end bar 
protected by chain guide. 


ARMSTRONG BROS. TOOL CO. 
325 No. Francisco Ave. 
CHICAGO, U.S.A. 


Write for 
free Catalog 


Your Vise Bench Problem 


is easily solved by using the 


STANDARD 

PORTABLE 
VISE BENCH and 
PIPE BENDER 


Nothing to také apartor put 
together. You will be well 
repaid if you send for our 
catalogue and list of prices 
which have been reduced 50% 


Standard Iron Works, Inc. 
508 E, 74th Street New York 


The “BELL” 


Firms making washered products 
are proud to say that ‘‘Bell’’ washers 
are used, ‘‘Bell’’ is the mark of the 
best moulded rubber goods. Use 
“Bell” Fuller Balls. Look for the 
name. Samples on request. 


Estate of Andrew Bell, 2 Commercial St., Newark, N. J, 
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OLDERING 


eS 


Bits of Trade 
Humor and Fancy 


OW that Prof. S. E. Dibble, presi- 

dent of the American Society of 

Heating and Ventilating Engineer- 
ing has predicted that heat will soon be 
broadcast by radio, we shall have to 
overcome our antipathy to the darned 
contraptions and buy one. 

——e 


It is about the only way we will be 

able to get heat in our apartment. 
es 

Heat is supposed to come with the 
lease. But it is being supplied in thim- 
blefuls, the idea being, we suppose, that 
what we think of the landlord will keep 
us warm enough. 


0 

He has a cellar full of coal but from 
the rate at which it is going into the 
furnace he expects the current coal strike 
to last for the next 12 or 14 years. 
O—— 

Among the tear-jerkers embedded in 
the landscape of the January 1 SOL- 
DERING IRON was the following bril- 
liant(!) mot: : 

————0-—- = 

J.F.K.—“Do you think Wheeling West 
Virginia is a very hard job?” 

H.A.H.—‘No harder than Lansing 
Michigan.” 


—— 

Which caused the genial M. S. Buck 
of the Vapor Engineering Co., Philadel- 
phia, to unshackle a few kind words and 
push ’em in our direction with the aid of 
a two-cent stamp: 

“Someone does spring an old one once 
in awhile. This one has moss on it. 
And, if I remember rightly, there was 
more to it: something about Flushing 
Long Island. 

“Just to make up for being critical, 
I'll send you the first new (printable) 
joke I hear.” 

——o 


And, having perused the foregoing, we 
summoned the fourteen and seven-eighths 
editorial stenographers and delivered 
ourself of this: 

“Dear Mr. Buck: 

“We have just come from the wash- 
room where we were removing from our 
hands the tell-tale blood stains which had 
been acquired during the process of mur- 
dering the editorial associates who were 


Says Ambrosia, daughter 


of a Westport, Connecticut 
master :- 


IRON 


Send in YOUR 


ee 


Contribution 
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guilty of the Wheeling and Lansing 
horror. 

“It has been said there are only seven 
original jokes in the world and inasmuch 
as THE SOLDERING IRON is under 
the painful necessity of raising its head 
twice monthly, you can see what a fat 
chance we have of printing anything 
that somebody hasn’t seen before. 

“You say you are going to send me 
the first NEW printable joke you hear 
which means that you will probably die 
before the commission is carried out, so 
I would strongly urge that you leave a 
note in your will in order that your sons, 
daughters, grandchildren and other mem- 
bers of what we trust is your large and 
flourishing family, will be able to help 
the IRON out after its present con- 
ductor has joined the shades of his fore- 
fathers.” 


Q—— - 

Every time we go where there’s a 
radio we hear the IPANA TROUBA- 
DOURS. And every time we hear ’em, 
a foolish couplet persists in making our 
life miserable. This is it: 

Ipana, Ipana 
Oh yes we have-a no banana. 
Sey ee 

Miss Rachel Harlan, who takes care 
of the books for R. C. Langer & Son, 
West Manchester, N. H., has tried her 
hand on a few plumbing jokes. Give a 
look: 

Jim: “I think the boss is an awful 
crank, don’t you?” 

Jack: “Shh! Remember that even 
the. elbows around here have ears.” 

0 

First Plumber: ‘Why is this pipe like 
that woman standing over there?” 

Second Plumber: “Give it up.” 

First Plumber: “It needs reducing.” 
) 
John: “Say, Alec, every time I look 


at that pipe it reminds me of you.” 
Alec: “Why?” = 


May All 
Valentines 


Be Che 


Your 


cks 


Lh 


“Because it always has a cap 


ak ee 
For which noble effort in our behalf, 
we give Miss Harlan three lusty cheers, 
a vote of thanks and will inscribe her 
name, in gold, upon the service flag of 
SOLDERING IRON CONTRIBUTORS. 
O——— 


Howard Glasgow, one of the fleet- 
footed young men who comes to see you 
when your subscription to THE PLUMB- 
ERS TRADE JOURNAL runs out, says 
some of his closest friends are Scotch. 


——— 
We hope M. S. Buck won’t light on our 
neck for that one. 


IF THE RIGHT HONORABLE 
SY MARTIN OF OWENSBORO, 
KY., DOESN’T LOOSEN UP 
PRETTY DARNED SOON AND 
SEND US A COUPLA QUIPS 
FOR THIS TEMPLE OF TU- 
MULT WE’RE GOING TO 
WRITE SOMETHING PRETTY 
TERRIBLE AND SIGN HIS 
NAME TO IT. 


A news dispatch from Irkutsk, Siberia, 
says government sanitary inspectors 
have discovered a large community of 
Russians who have never washed: or 
bathed and who have never used water 
for any other purpose except to drink. 

When the inspectors tried to induce 
the natives to bathe there was almost a 
riot and the first man given a bath was 
reported to have died of fright. 

SS ee 


And now you know what’s the matter 


with Russia. 


Leave 
You!—T. Ha Gi 
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Beautitul Shingr 


Like the glistening ice and snow, 
beautifully white, sturdy and de- 
pendable, the Zeco Tank and Bowl 
is a genuine two-fired vitreous 
combination worthy of its place 
in the finest bath room. 


Our four separate potteries con- 
centrate on this one standard 
product in two sizes, consequently, 
we can offer a masterpiece: of 
beauty and efficiency and guaran- 
tee shipments. 


Your Jobber. 
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The list below will be interesting to all buyers of 
plumbing and heating specialties, who are seeking 
quality at a reasonable price, a service and guarantee 
that only the Chicago Nipple Company can give. 

Floor and ceiling plates (complete line) 

Steel sink brackets 

Perforated hanger bar 

Pipe hanger pines 

Adjustable steel beam clamps 

Assembled hangers (with screw eye) 

Flat head lag screw with bolt 

Write us for bulletins 


— a 
== 


And please remember—we are the largest manufac- 
turers of nipples in America and are supplying the 
trade at a surprisingly low price, in any quantity, 
nipples in steel, brass, genuine wrought iron tank 
nipples, long screws and specials — every nipple is 
reamed and chamfered— every thread is straight 
and true and every nipple is carefully inspected 
before it leaves the factory. 


Order from your jobber. 


CHICAGO NIPPLE MANUFACTURING CO. 
1966-1978 Southport Avenue 
CHICAGO, ILL. 


BALTIMORE LOS ANGELES 


60 9/37 re 
: 34092 M40 
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‘S'S 4 BESTT Os tie 


Very bad because the Thermostat is Heater too high and too far away 
placed in the sediment zone. from the tank. 


The Hi-Lo tapped tank has been adopted as standard by all tank makers. But it has the 
disadvantage of making the installations of a Thermostat unsatisfactory. 


Some of the usual methods of installing a Thermostat with the Hi-Lo are illustrated here. 
Some of them will work, but none of them are universally and entirely satisfactory. 


The Hotstream Heater Company has developed an ideal mounting for the Thermostat —a 
mounting which includes every desired feature, and which eliminates ALL objections. 


Necessitates placing heater too high 


want" Get the whole story Feb.15—this space 


Let’s Go! 
THE HOTSTREAM HEATER CO. 


“Makers of Heaters That Heat’’ 


CLEVELAND, OHIO oni 
BRANCH OFFICES: SEWN 
New York, 210 E. 45th St. Toronto, 269 W. Richmond St. “a 
Chicago, 627 Washington Blvd. Baltimore, 1228 Munsey Bldg. ¥ 
Philadelphia, 892 Drexel Bldg. San Francisco, Rialto Bldg. Re 
Manufacturers of a Full Line of Gas and Kerosene Heaters— Standard 
A good, practical installation, and is High-Grade Product Built to Give Lasting Satisfaction 


only way of keeping water at accu- 
rately predetermined temperature, but 
cuts down speed of heater. 


THE PLUMBERS TRADE JOURNAL,STEAM AND HOT WATER FITTERS REVIEW 


) 


EJ] =°{@MR DEPENDABLE SERVICE AND SATISFACTION IN VITREOUS CHINA FIXTURES 


The Franklin 

A Special Size Lavatory At A Moderate Price 
A 17” x 22” Genuine Vitreous China 
Lavatory with Hooded Overflow, Vit- 
reous China Pedestal, Knee Brackets, 
Combination Hot and Cold Supply Fix- 
ture with Concealed Nozzle, China 
Cross Handles, China Flanges, Snap- 
Action Pop-up Waste with China Knob 
and Escutcheon. Supply Pipes with 
Stop Valves and Wall Flanges. Nickel- 
plated ““P”’ Trap to wall. 


Note that the water does not come into contact 
with the slab so that the slab cannot be cracked 
due to varying temperatures of the water. The 
nozzle is held securely in place so that there can- 
not be any leak where it passes through the 
overflow. 


Ford City, Pa. H)] 


Makers Of Fine Vitreous China 


| 
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Don’t Be Too Quick 
To Meet Every Price Demand 
Talk Quality, Utility & Beauty 


Protect Your Reputation 


Although price is usually the buyer’s first consideration, do not be too quick 
to meet his price demands. | 


A low price and an apparent saving is quickly forgotten when the defects in 
cheap and necessarily inferior fixtures become apparent. 


Don't let price be the deciding factor. Demonstrate Eljer Beauty and Eljer 
Quality. Emphasize the fact that every piece of Eljer Genuine Vitreous China 
is guaranteed not to crack, craze or discolor, is not affected by ordinary acids 
and, with ordinary care, will retain its beauty and render satisfactory service 
as long as service is demanded of it. 


The fixture illustrated is but one from the complete Eljer line, which pro- 
gressive jobbers everywhere are ready and anxious to demonstrate to you 
and your customers. 


If at any time you have any difficulty in securing full informa- 
tion regarding Eljer Fixtures or detailed, simplified roughing- 
in specifications and other data, which we have compiled in 
order to simplify and make your installation work more prof- 
itable, write us direct, and we will place this information 
in your hands without cost or obligation to you of any kind. 
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